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4  HIGH   COST  OF  LIVIXG  IN  DISTRICT  OF   COLUMIBIA. 

Before  calling  on  Dr.  Mosher  I  would  like  Senator  Sherma 
is  chairman  of  the  District  of  Columbia  Committee  and  \^1 
named  this  subcommittee,  to  outline  what,  in  his  mind,  is  tl 
method  of  procedure. 

Senator  Sherman.   I  do  not  want  to  make  any  suggestion 
the  plan  or  course  to  pursue.     All  I  have  to  offer  wm    be   rtn 
way  of  suggestion  than  anything  else. 
Chairman  Ball.  Later  on  ? 

Senator  Sherman.  Yes.  The  subcommittee  must  determi: 
itself  the  number  and  kind  of  help  it  will  call  to  this  investi^ 
That,  it  is  evident,  can  not  be  done  by  the  ordinary  help  that  h^ 
to  the  subcommittee's  office  or  the  individual  Senators.  TV 
think  the  subcommittee  wishes  to  do  is  to  find  whether  there  j 
undue  margin  between  the  retail  sale  of  merchandise,  takin 
staple  goods,  and  the  cost  to  the  retailer,  the  jobbing  prici 
there  is  any  difference  in  that  margin  of  profit  beyond  what  is  re 
able  as  compared,  say,  with  Baltimore,  find  out  if  any  reason  i 
for  that  charge  or  that  margin  of  profit  being  larger  in  Washin 
if  it  exists.  I  do  not  know  whetner  it  does  or  not.  The  chai 
made  that  it  is  so,  that  the  margin  of  profit  here  or  the  retaii  pr 
greater  in  Washington  than  it  is  outside  in  other  cities  where  pr 
callv  the  market  conditions  are  about  the  same.  If  there  is  a  re 
for*that  margin  being  larger  in  Washington,  ascertain  what  it  is. 
It  is  possible  that  wages  are  higher  here,  rents  are  higher,  the  c 
of  transaction  of  business  may  be  higher  here.  If  it  is,  find  it 
and  if  there  is  a  greater  margin  here  than  in  other  cities  for  a 
kind  of  merchandise,  if  that  fact  should  be  ascertained,  find  wba 
there  is  any  valid  reason  for  it.  If  not,  ascertain  then  what  wc 
be  a  reasonable  margin. 

The  charge  is  made  both  in  newspaper  reports  and  by  a  good  <i 

of  correspondence  that  has  come  to  me  ana,  I  know,  to  memben 

the  subcommittee,  that  prices  are  higher  in  Washington  than  tl 

an^  elsewhere.     I  have  some  specific  statements  in  letters  to  me. 

do  not  know  what  has  been  ascertained  by  the  investigations  aires 

biJ  in  that  particular;  but  I  know  in  specific  instances  that 

coitto  to  me  within  the  last  60  days,  say,  or  since  the  1st  of  A^ 

;>.*;  the  price,  for  instance,  of  foot  gear  is  higher  in  Washington 

i:  ^i  outside*  or  it  is  so  alleged.     The  price  of  clothing  is  higl 

srvvntW  articles,  specific  garments,  haberdashery,  clothing,  foot\v( 

TJfcTijcularly  boots  and  shoes,  are  reported  to  me  to  be  less  in  pric( 

', '.rff-r  ci;ies  than  here.     Find  out  whether  that  is  so  in  specific  rii 

7t  \T!t  1*>\  W  davs,  bringing  it  as  near  to  date  as  possible.    ^Iscort] 

'•^•>j«"  or  not  there  is  anv  general  comparison  that  can  bo  made  v 

iT.T<^iu:*v.,^ns  already  had.     I  am  informed  that  it  can  bo  done;  t 

^,  1  Atv«-  IVepartment  has  conducted  an  investigation.    It  has  c 

T*^  rY'«S  prices  as  well  as  jobbing  prices  in  various  cities  of 

Vi.  "i*^:.  >-^'cn.    That  will  furnish  a  starting  point  for  comparati 

ii^r^-'Alh^  vh*t  I  had  in  mind  is  to  ascertain  the  prices  in  the  U 
"V    ii   *»:   ctys.  ihf  ftctual  prices  in  the  markets  in  Washington 


^as  bere  have  had  some  experience  in  our  homes  j 


tii  thai  may  he  general  or  it  may  he  just  spora^ 
itfc^^an-t^  f  •<^«rri»:^-    These  c»es  ^  -^nortec!  to  me  fra 
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J«r  v»gpi  those  prices  as  they  are  current  to-day,  or  as  near  the 
nr«i  :his  report  will  be  made  as  based  upon  such  evidence  as 
'-••nfiined  with  a  finding  as  to  the  local  condition  in  the  Dis- 
•'<'»lumbia- 

•-■iTuv  my  idea  was,  and  I  believe  it  is  the  idea  of  the  sub- 

-r  ut  make  this  an  investigation  for  the  District  of  Columbia. 

:r»hahility  there  will  be  also  a  joint  resolution  by  the  two 

■^  »f  Congress,  either  a  joint  committee  or  possiblv  a  central 

.  -*-  *n  investigate  generally  throughout  the  United  States.     I 

u:  irould  he  another  matter  altogether.     I  think  our  par- 

i^v  here  confines  itself  to  local  conditions  in  the  District  of 

-  1.  and  I  trust  the  committee  will  take  up  that  service  with 
•injie  to  that  duty. 

--sun  Ball.  The  idea  is  that  the  committee,  being  the  Com- 
•2  the  DL^trict  of  Columbia,  has  jurisdiction  only  in   the 

•  "f  r<>lumhia  ? 

*  .-tMr  Shermax.    Yes.  Our  problem  relates   to  the  District  of 
M  "r  the  city  of  Washington,  and  with  such  help  as  you  call 

-  «>^b*fance  you  will  go  ahmg  that  line,  furnishing  whatever 
'  '"u  ran  in  solving  the  question. 

'  'lii  iiii'luile,  I  might  say,  probably  an  investigation  of  rents. 

•rank  that  would  be  lieyond  the  province  of  the  committee 

Rst  would  remotely  at  least  connect  itself  with  the  investi- 

.  '-i'i  last  winter  on  tlie  rent  question  by  this  same  committee. 

"    H  in  no  legislation,  but  in  the  framing  of  a  bill.     One  bill 

••:  ''1^  Hoa<e  and  came  over  to  the  Senate.     One  was  reported 

'  v  Annate,  but  no  legislation  resulted.     I  think  the  committee 

•  riuhly  take  up  that  question  and  find  whether  the  rents  are 
<  ••.'  not  by  existing  conditions. 

•  nLin  Ball.    The  committee  would  like   to  hear  from  Dr. 

STATEXEVT  OF  DB.  W.  E.  MOSHEB. 

•  ifr^HER,  Gentlemen  of  the  committee,  ladies  and  gentlemen, 
••'•f  intnrKluction  I  will  say  that  I  am  in  charge  of  the  economic 

i^i^yment  research  work  of  the  Joint  Commission  on  Reclassi- 
■^  ^Salaries.  In  connection  with  the  study  that  we  propose 
'^  •«  in  the  determination  of  the  standard  scale  of  salaries  for 
1  employees  it  is  of  course  of  prime  importance  that  we  take 

•  :twi<m  of  the  cost  of  living  in  Wavshinf;ton.     I  think  Senators 

•  ^ru\  <t^u^^.^w  rA  #iiir  /^oT^iTniacion  got  lu   touch  with  Scuator 

\  ago,  suggesting  that  this  com- 
jsion  on  Keclassification  of  wSal- 
5e  of  our  common  interest  in  the 
nmon  interest  I  had  a  talk  with 
md  they  suggested  that  I  come 
srhich  we  hacT in  mind  as  a  part 
ssibilities  of  making  this  study, 
ing  and  profiteering:,  I  feel  that 
le  i 
nee 
rei 
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6  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

conceptions  concerning  profiteering  on  the  part  of  the  investigi 
have  not  been  sufficiently  well  founded. 

The  more  closely  one  examines  the  problem  of  high  prices  the : 
complex  the  problem  becomes.  Simple  solutions  may  easily  tun 
to  be  no  solutions  at  all.  Forces  oi  world-wide  significance  an 
chief  factors  in  determining  prices  to-day.  May  I  refer  to  one  or 
in  passing,  in  order  to  indicate  more  clearly  the  need  of  an  c 
minded  attitude  on  the  part  of  anyone  interested  in  analyzing 
high  cost  of  living  ? 

in  the  main  I  think  you  wiU  find  that  economists  agree  thai 
primary  cause  of  the  high  cost  of  living  to-day  is  the  large  amoul 

Faper  money  which  has  been  floated  since  the  outbreak  of  the  ' 
have  recently  talked  with  several  of  my  friends  who  have  folio 
the  financial  market  pretty  closely,  and  they  are  of  one  mind 
the  cause  of  50  to  65  per  cent  of  the  increased  cost  of  living  is  ( 
attributed  to  the  emission  of  large  quantities  of  paper  money. 

Fundamentally,  then,  we  have  here  to-day  something  which  ijl 
beyond  the  jurisdiction  of  any  legislative  body.     It  has  to  do  1 
the  credit  conditions  of  the  world,  and  the  financial  status  of 
United  States  as  never  before  is  linked  up  with  the  imsound  crJ 
conditions  in  European  countries. 

The  second  main  cause  of  the  high  cost  of  living,  in  my  judgm< 
is  the  scarcity  of  materials  prevailing  throughout  the  world,  a  scare 
of  raw  materials  and  a  scarcity  of  manufactured  materials.  Coup 
with  this  and  closely  related  to  it  is  the  scarcity  of  labor  and  the  ic 
ness — either  enforced  or  voluntary — of  certain  considerable  groups 
laboring  people.  Here  again  we  must  look  at  the  United  States  a 
part  of  the  great  world  community. 

Those,  and  I  believe  it  would  be  generally  admitted,  are  the  he 
causes  of  the  high  cost  of  living. 

There  are  certain  other  economic  causes  that  I  might  call  to  y< 
attention,  but  you  are  not  so  interested,  I  take  it,  in  having  a  gene 
survey  as  in  getting  dowh  to  the  problem  of  discovering  wnether  j 
in  how  far  profiteering  is  an  important  factor  in  increasing  liv 
costs,  in  order  then  to  oring  the  force  of  public  opinion  or  some  lo 
legislation  to  bear  on  those  who  are  takmg  undue  advantage  of 

E resent  situation.  I  justify  these  introductory  remarks  tnat  nr 
ave  seemed  to  you  to  be  oi  too  general  a  nature,  on  the  ground  tl 
they  indicate  how  complex  the  problem  is  with  which  you  are  deal 
and  how  necessary  it  is  therefore  that  one  approach  it  in  the  spirit 
open-mindedness.  I  hope  that  the  Senate  committee  will — and 
introductory  remarks  of  its  chairman,  Senator  Ball,  give  ine  ev( 
reason  to  believe  that  it  will — approach  the  investigation  in  just  t 
spirit. 

Let  me  attempt  now  to  formulate  the  problem  in  a  definite  w 
and  then  suggest  one  or  two  methods  for  your  consideration  that  n 
throw  light  on  its  solution. 

A  most  serious  charge  has  been  brought  against  the  merchants 
Washington;  this,  that  they  have  taken  unfair  advantage  of 
public,  to  which  they  minister  and  of  which  they  are  a  part.  T 
charge  affects  their  honor.  This  committee  has  been  coramissior 
to  investigate  the  charge,  to  establish  facts,  to  pass  judgment,  and 
devise  ways  and  means  of  limiting  the  abuse.    The  commim 
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•  r  r-A'-la.lity  and  fair-mindedness  in  the  proceediugs  of  the 
*'-     T:.-^  r'^isiness  men.  as  a  body,  should  welcome  such  an 

'  j-i*  •  -.  i  c.t-y  should  even  go  further  and  offer  the  committee 
~.  .'  "•'»>.rskti'»a.  S41  that  those  who  have  pursued  fair  methods 

*  .-ar>  i  Iw-fore  the  public  and  those  who  have  dealt  unfairly 
-  -r.  ir-mned. 

-.^  ii'W  t.»  the  matter  of  methods  that  the  committee  may 
--  k?  fcii^r^ied  u*  disc^ivering  pmfiteers,  it  is  important  that  we 
_  .'.-^t:s'-.i  wL^t  the  word  really  means.     A  number  of  us  had 

•  ^--.'n  I  fie  other  evening  as  to  what  profiteering  is.     It  was 

.',\t  tb'-re  were  no  two  people  who  would  agree  on  any  defini- 

'-'  -  tf  rm :  for  the  purposes  of  tliis  committee,  however,  it  must 

.  -i.     Pt-rhiips  my  own  judgment,  as  a  result  of  the  discussion 

•  :  t.»  jind  of  my  own  thinking,  would  lead  me  to  define  it  m  the 
:  -^  way:  It  is  the  taking  of  imduly  high  profits  in  1919  as  com- 

ri:n  trie  rHUire  of  net  profits  that  it  was  possible  for  the  given 

T.  t..  make  in  the  prewar  years  1913,  1914,  and  1915.     That  is, 

r  t.»  establish  the  fact  of  undue  profits  it  is  necessary  for  one  to 

Y  ::-ff  iMHiks  of  the  concern  which  is  under  investigation  for  a 

'  •'  [-ipf-war  years,  as  well  as  one  or  two  of  the  war  years  and  1919. 
-.y  on  that  basis  that  one  has  the  right  to  say  that  any  given 

-  is  making  an  undue  amount  of  profit.  Therefore,  so  lar  as 
-rit^q^»ri-es  are  concerned,  and,  parenthetically,  it  should  be 
.1  out  that  there  is  practically  no  manufacturing  and  only  a 

' :  iLm<»unt  of  jobbing  in  Washington — I  am  of  the  impression 

*  i*^  primarily  a  task  for  expert  accountants  that  confronts  the 
!!^v.  Such  men  should  go  into  typical  concerns  in  various 
••'  Ti^ie  city,  dealing  in  various  commodities — clothing,  furniture, 

:*»d-.  groceries,  etc. — and  investigate  the  books  of  those 
T^-^  for  three  or  four  or  possibly  five  years,  in  order  to  deter- 

•  ri^ther  the  net  profits  that  they  were  able  to  make  in  1918  and 
.'TV  comparatively  very  much  higher  than  they  were  in  1913  or 
•r  11*1 5.     They 'would  naturally  take  into  account  the  way 

T^re  figured  in  the  two  periods,  as  well  as  differences  in  volume 

lat  one  should  investigate 
he  prewar  years  and  are 

the  basic  principle  which 
it  should  study  profits  in 

1913  and  1914,  and  also 
ge  the  committoo  not  to 
[ns.  I  do  not  believe  that 
a  merchant  to  soU  certain 
lan  at  the  head  of  one  of 
re  selling  at  a  considerable 
>day,  and  that  they  have 
ire  makuig  it  up  on  sonuv 
seem  to  mo  to  justify  the 

the  concern  right  straight 

items. 

ices  in  1912  and  1913  and 
8  and  1919  < 
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Dr.  MosHER.  I  think  your  mistmdeTstanding  is  very  pre 
becau5^  I  did  not  expand  sufficiently  on  what  I  meant. 

I  refer  to  net  profits,  not  prices:  the  profits  being  the  percen 
returns  on  the  money  invested  in  1913  and  1914,  or  1918  and  1 
You  would  have  to  take  into  account  the  money  invested  and 
money  turned  over  in  the  course  of  a  series  of  years  in  ordei 
determine  whether  the  profits  in  1919  are  unduly  high.  There 
such  things,  of  course,  as  unconscionable  profits,  and  I  think 
method  would  discover  who  are  making  unconscionable  pro 
The  fact  having  been  established,  the  committee  would  then  pro< 
to  determine  the  remedy.  I  am  interested  at  present  only  in 
former  matter. 

Before  concluding  the  discussion  of  this  suggestion,  I  wish  to 
attention  to  what  wUl  prove  to  be  the  source  of  much  difficulty  in 
conduct  of  an  investigation  of  account  books.  I  refer  to  the  fact  i 
there  will  be  many  firms  which  it  will  be  important  to  invest  if 
along  this  line  but  which  you  can  not  satisfactorily  invest  iji 
.because  of  their  poor  methods  of  bookkeeping.  The  Federal  Tr 
Commission  has  lor  some  time  been  carrving  on  a  propaganda,  i 
of  which  is  to  have  a  proper  cost  accounting  system  In  trod  n 
among  the  business  men  of  this  country.  I  recall  reading  a  rc*f 
in  a  newspaper  several  months  ago  of  the  National  Association 
Credit  Men,  to  the  effect  that  over  $75,000,000  was  lost  annually 
its  members  because  men  would  not  keep  books  properly.  There 
been  quite  a  propaganda  carried  on  just  recently  urging  business  ii 
to  keep  books. 

This  lack  of  system  is  of  course  going,  in  a  very  large  measure, 
complicate  the  business  of  your  expert  accountants,  if  you  decide 
adopt  this  suggestion.  You  will  have  to  Umit  yourselves  finally 
you  do  use  expert  accountants,  to  those  concerns  which  have  hai 

f)od  system  of  bookkeeping  in  the  course  of  the  last  five  or  six  yet 
ou  will,  however,  I  believe,  get  a  very  good  line  on  the  situation 
referring  to  just  these  business  enterprises  because  their  books  ^ 
indicate  pretty  well  what  the  standard  of  prices  and  profits  has  hi 
right  straight  through  the  whole  trade.  In  Washington  the  Dul 
i&rket,  the  A.  &  P.  Co.,  and  the  Sanitary  Grocery  Co.  \ 
doubtedly  have  sound  methods  of  bookkeeping.  In  the  main  y 
will  find  that  the  grocery  stores  have  had  to  maintain  about  the  sai 
standard  of  price.  It  may  be  that  they  have  scaled  up  5  or  10  | 
cent  over  and  above  the  chain  stores.  You  can  determine  wf 
percentage  ought  to  be  added  to  the  prices  asked  by  the  chain  stoi 
m  order  to  determine  prices  asked  irt  competing  concerns.  If  til 
average  has  not  yieldea  to  the  grocerymen  whom  you  investigate 
very  high  percentage  of  profit  you  will  be  justified  in  assuming  tli 
there  has  not  been  then,  in  the  main,  profiteering  among  ret 
grocers. 

The  first  point  that  I  wish  to  emphasize  is  that,  in  my  opinid 
an  investigation  of  profiteering  is  pnmarily  a  proposition  for  exp< 
accoimtants.  It  seems  to  me  therefore  that  the  committee  would 
wise  in  engaging  some  one  who  can  organize  a  study  of  typical  stoi* 
dealing  in  various  commodities  in  this  city  in  order  to  determine  ti 
range  of  net  profits  in  normal  times  and  in  the  present  period  of  hij 
prices. 
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Lot  US  turn  for  a  moment  to  the  matter  of  rents.  I  think  it  very 
important  that  the  rentins:  situation  in  Washinsrton  should  also  be 
inresti^rated,  as  Senator  Sherman  just  suffgjested,  and  so  far  as  the 
Commisvsion  on  /declassification  is  concerned,  we  would  expect  to 
profit  verv  much  from  this  special  investigation. 

It  would  seem  to  me  that  a  point  of  departure  with  regard  to  a 
study  of  nrofiteerinc:  in  rents  and  leases  might  be  foimd  in  the  files 
of  f'apt.  Peyser,  who  was  coimsel  for  the  Housing  Corporation  and 
who  invest ieat^d  claims  a^rainst  lessors  and  real  estate  ao:ents  acting 
r«intrar>'  t<>  the  Saulsbury  law.  These  files  are,  I  believe,  Govern- 
ment property.  .\s  I  have  gathered  it,  there  are  27,000  cases  on 
file  of  attempts  at  profiteering:  with  regard  to  rents  and  leases.  It 
seems  to  me  tliat  a  study  and  an  analysis  of  these  cases  mi^ht  very 
well  pive  one  information  as  to  what  firms  were  encouraging  or 
wpfe  supporting  clients  in  their  exorbitant  demands  of  people  already 
occupying  rooms  or  suites  pf  rooms,  and  it  also  would  give  one  a  line 
upon  the  people  who  have  engaged  in  extorting  more  than  what 
«eemed  to  be  a  reasonable  amount.  If  I  am  not  mistaken,  everv  one 
of  these  cases  was  won  in  court  by  the  organization  for  which  Capt. 
Peyser  was  the  coimsel. 

I  am  not  sure  this  is  the  way  to  go  at  it,  but  it  seems  to  me  that 
perhaps  an  investigation  of  these  files  would  indicate  as  to  whether 
there  was  not  sufficient  material  here  so  that  one  could  immediately 
^t  in  touch  with  individual  lessors  and  real  estate  firms  in  the 
Taridus  districts  of  the  city  where  profiteering  has  been  going  on. 

Furthermore,  I  have  heard  it  variously  stated  that  there  is  to  be 
an  increase  of  30  per  cent  in  the  rents  on  the  1st  of  October.  I 
would  therefore  urge  the  committee  to  take  as  its  basis  of  study  the 
n^nts  us  they  were  in  1918  and  as  they  are  to  be  on  October  1,  1919. 
It  might  very  well  be  that  30  per  cent  is  a  normal  and  a  fair  increase. 
I  do  not  know.  Tliat  is  something,  of  course,  which  would  have 
to  ]te  developed  after  studying  the  field  under  the  direction  of  those 
who  are  expert  in  making  such  investigations.  As  in  the  case  of 
menhandise,  those  who  rent  houses  have  a  right  to  expect  a  certain 
reluni  on  their  investment  over  a  period  of  years.  They  might  even 
expect  beyond  that  that  your  investigators  should  average  their 
incofne  from  rentals  over  a  period  of  10  years  rather  than  simply  in 
1913-1017.  It  is  conceivable  that  such  special  treatment  would  be 
entirely  just  in  view  of  the  housmg  situation  in  Washington  from 
ims  oh. 

It  has  also  been  said  that  there  is  an  agreement  among  real  estate 
aipent«  not  to  rent  any  vacant  houses  at  all:  that  is,  that  real  estate 
men  are  furnishing  houses  and  renting  furnished  houses  at  exorbitant 
prices.  I  think  there  is  no  question  about  it,  that  it  is  almost  impos- 
HiWe  to  rent  an  imfurnished  hoixse  to-day.  If  there  is  an  agreement 
of  this  sort,  it  would  seem  that  it  is  not  a  fair  way  of  treating  the 
public.  That  would  be  established  as  true  or  untrue  upon  investi- 
gation. 

S<*nator  Capper.  What  items  of  expense  would  enter  into  the 
matter  of  determining  what  an  increase  in  rents  should  be?  On 
whfti  basis  would  you  arrive  at  it? 

Dr.  MosHEB.  It  seems  to  me  that  in  connection  with  this  mvesti- 
^ticm  you  must  take  into  accoimt  the  amount  of  money  invested 
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and  the  net  returns  over  a  period  of  years.  The  conditions  in  Wash- 
ington before  the  United  States  entered  the  war,  as  I  understand  it, 
were  very  bad.  Washington  was  overhoused,  and  it  seems  to  me 
only  fair  that  those  who  owned  houses  and  were  not  able  to  rent 
them,  or  rented  them  at  a  very  low  rate,  ought  to  have  some  allow- 
ance made  for  that  when  the  market  came  up.  But  in  general  I 
feel  very  clearly  that  the  proper  basis  for  approaching  this  matter 
is  on  the  basis  of  the  money  mvested. 

Chairman  Ball.  That  was  my  idea  in  asking  the  question  before. 
It  seems  to  me  that  the  price  of  anything  in  1912  or  1913  as  com- 
pared with  the  price  in  1918  or  1919,  or  rather  the  percentage  of 
mcrease,  ought  not  to  be  the  same.  You  take  the  professional 
man,  or  any  other  man  to-day;  his  rates  have  been  increased  very 
materially  because  the  general  expense  of  living  has  been  increased. 
The  storekeeper  has  got  to  live.  He  has  got  to  make  a  relatively 
small  profit,  probably,  but  he  has  got  to,  increase  his  percentage  of 
profit  over  1912  or  1913. 

Dr.  MosHER.  Yes,  sir.     You  see,  Senator 

Senator  Capper.  The  dividends  on  their  investments  do  not 
increase  very  much. 

Chairman  Ball.  Probably  some.  Almost  every  investment  has 
increased  somewhat.  The  point  I  tried  to  make  was  tJtiat  the  cost 
of  living  has  increased.  No  matter  how  you  take  it,  without  any 
profiteering  whatever,  the  expense  of  everything  has  increased.  A 
man  is  entitled  from  the  sale  of  foodstuns  to  a  small  percentage 
increase  over  1912  or  1913.  I  think  we  ought  to  take  that  into 
consideration. 

Dr.  MosHER.  I  have  been  cautious,  at  least  I  meant  to  be,  with 
regard  to  stating  what  an  undue  increase  would  be. 

Chairman  Ball.  Yes;  I  appreciate  that. 

Dr.  MosHER.  I  should  Uke  to  leave  leeway  for  certain  increases, 
and  it  seems  to  me  that  you  are  very  wise 

Chairman  Ball.  I  wanted  to  know  if  you  approved  of  that  propo- 
sition. 

Dr.  MosHER.  Indeed  I  do;  yes.  It  seems  to  me  there  is  no  ques- 
tion about  it  that  the  dealer  in  commodities  has  a  perfect  right  to 
expect  a  certain  increase.  It  seems  to  me  that  that  will  be  pretty 
definitely  justified  by  the  investigation.  That  is  a  problem,  of  course, 
for  the  committee  and  it  is  not  necessary  at  this  time  for  us  to  deter- 
mine how  the  increase  is  to  be  translated  into  percentage  imits. 

Chairman  Ball.  Yes;  we  understand. 

Dr.  MosHER.  So  far  as  any  penalties  or  restrictions  are  concerned 
which  the  committee  may  see  fit  to  consider,  there  is  just  one  word 
of  caution  that  I  would  like  to  give — I  do  not  know  that  it  is  neces* 
sary — I  refer  to  the  diflSculty  of  enforcing  restrictive  legislation  in 
the  industrial  or  commercial  field  without  seriously  interfering  with 
the  operation  of  the  law  of  supply  and  demand.  If  you  set  a  fixed 
limitation  on  profits  in  the  real-estate  field  that  is  not  of  a  rather 
liberal  nature,  real-estate  brokers  will  not  be  interested  to  invest  and 
the  conditions  will  become  worse  rather  than  better. 

The  principal  explanation  of  high  prices  in  the  matter  of  hooffliig 
is  undoubtedly  a  question  of  imdersupply*  The  demftnd  (or  Mw 
houses  in  our  large  cities  was  never  gi^ater.    The  inacti'nty  itt  tkt 
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r/fuon  market  is  due,  in  my  opinion,  not  alone  to  the  high 
i  nAteriaLs  and  of  labor,  but  also  to  the  uncertainty  as  to  the 
Tbch  may  be  adopted  by  the  city  government  as  to  excess 
-^  profits.  The  operation  of  these  three  causes  has  brought 
-  -^ni^tniction  to  a  standstill  to-day.  Any  provisions  that  you 
-*  nt  to  make,  therefore,  ought  to  give  due  weight  to  the  lack 
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the  union  people  of  this  ci t  v.  It  is  well  known  that  the  Xorth  Dako tan 
farmers,  who  are  engagecf  in  one  of  the  biggest  social  and  economic 
experiments  of  our  time,  are  planning  to  market  large  cjuantities  of 
their  products  through  a  cooperative  organization  that  is  being  fos- 
tered by  the  trade-unions  of  Chicago. 

It  appears  to  me  that  this  committee  might  very  well  take  the 
opportunity  that  it  has  of  making  specific  recommendations  concern- 
ing cooperative  purchasing,  marketing,  and  distributing  on  the  part 
of  the  people  of  the  city.  It  is  to  be  hoped  that  the  committee  will 
make  so  worthy  a  report  that  it  will  command  a  widespread  reading, 
so  that  the  cooperative  movement  may  be  called  to  tne  attention  of 
the  .Vmerican  people  as  one  of  the  chief  means  of  reducing  the  high 
cost  of  living. 

A  second  remedy,  also  of  a  general  nature,  that  it  may  be  well  to 
emphasize  is  the  importance  of  directing  attention  to  increased  pro- 
duction. This  appears  to  me  to  be  a  orime  means  of  reducing  the 
high  cost  of  hving.  Probably  the  one  platform  upon  which  the  Eng- 
lish people,  including  manufacturers,  trade-unions,  politicians,  la- 
borers, and  statesmen,  have  found  common  ground  is  the  program 
of  increased  production.  You  will  find  that  manufacturers'  asso- 
ciations, industrial  conferences,  the  labor  party,  trade-union  oi^an- 
izations,  etc.,  over  and  over  again  are  striking  in  unison  upon  this 
one  note — increase  production.  I  consider  that  the  question  of 
greater  production  if  properly  solved  will  contribute  more  toward 
the  solution  of  the  high  cost  of  hving  than  an}'  amount  of  legislation 
that  may  be  conceived. 

I  take  the  hberty  of  offering  these  two  suggestions  to  the  committee 
in  the  thought  that  they  may  wish  to  make  in  the  conclusion  of  their 
report  some  constructive  suggestions  concerning  the  best  methods  of 
coping  with  the  seriousness  oi  our  present  situation. 

In  conclusion,  let  me  call  attention  to  two  agencies  of  the  Govern- 
ment that  are  weU  eq^uipped  to  cooperate  with  this  committee  in  the 
conduct  of  its  inquiries.  I  refer  to  the  Federal  Trade  Commission 
and  the  Bureau  of  Labor  Statistics.  The  former  has  syerialized  in 
making  investigations  and  analyses  of  costs  and  profits  along  various 
lines  of  trade  and  industry.  Its  advice  as  to  the  best  means  of  con- 
ducting such  an  investigation  of  the  profits  of  the  mercantile  concerns 
in  Washington,  as  I  have  suggested,  would  be  invaluabV,  In  case 
the  commission  istelf  is  unable  to  undertake  the  work  that  this  com- 
mittee may  wish  to  have  done,  its  advice  as  to  a  proper  agency  would 
be  final. 

The  Bureau  of  Labor  Statistics  has  been  compiling  data  for  a 
number  of  vears  as  to  wholesale  and  retail  prices  of  various  commodi- 
ties for  a  number  of  cities  in  the  Ignited  States.  The  statistics  regard- 
ing retail  prices  for  between  40  and  50  staple  articles  of  food  for 
Washington  and  48  other  cities  would  immediately  conmiend  them- 
selves to  the  attention  of  the  committee. 

The  Bureau  of  Labor  Statistics  collects  figures  also  as  to  the  cost 
of  gas  every  three  months.  It  recently  made  a  study  of  the  rents  ill 
Washington  and  a  number  of  other  cities.  The  bureau  has  a  staff 
of  expert  statisticians  and  of  expert  investigators  as  to  prices,  eUu^ 
that  would  be  able  to  render  invaluable  assistance  to  this  commiUM 
in  working  out  and  carrying  through  its  program. 
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I  think,  Mr.  Chairman,  that  this  covers  in  the  main  the  points  I 
wanted  to  bring  to  your  consideration,  and  I  thank  you  for  the  oppor- 
tirnitv  of  addressing  the  committee. 

Chairman  Ball.  The  committee  thanks  you,  Doctor,  for  your  assist- 
ance in  this  matter. 

The  conmiittee  wiU  hear  from  Mr.  Marshall,  representing  the 
Bureau  of  Markets. 

STATEMEUT  OF  MB.  HERBERT  C.  MARSHALL,  ASSISTANT 
CHIEF  OF  THE  BTJREATJ  OF  MARKETS,  DEPARTMENT  OF 
AGRICXJLTTJRE. 

Mr.  Marshall.  Mr.  Chairman,  I  think  the  best  thing  that  one 
conid  do  would  be  to  emphasize  some  of  the  points  that  have  just  been 
made.  I  feel  that  Dr.  Mosher  has  coverea  the  ground  pretty  thor- 
oughly. However,  there  are  certain  phases  of  the  proolem  that  I 
should  be  glad  to  discuss  a  little  more  in  detail,  and  perhaps  I  can 
be  of  more  help  in  that  way  than  in  any  other. 

The  first  point  that  Dr.  Mosher  made  was  that  you  should  not 
forget  that  tnere  are  great  fimdamental  causes  that  have  caused  a  rise 
of  prices  generally  throughout  the  world.  Having  made  some  study 
of  such  problems,  both  in  former  years  and  more  recently,  I  should 
like  to  present  some  of  the  facts  to  the  committee — not  that  thev  are 
new,  but  that  perhaps  it  may  be  helpful  to  have  them  clearly  in 
mind  from  the  outset  in  this  investigation. 

Some  years  a^o  I  made  a  study  of  the  movement  of  wholesale 
prices  in  the  United  States  during  the  Civil  War  paper-money  period, 
covering  the  years  1862  to  1879,  using  for  the  purpose  210  series  of 
quarterly  quotations  and  reducing  these  to  a  set  of  weighted  mdex 
numbers  with  the  year  1860  as  a  basis  of  100.  The  results  are  shown 
on  a  chart  which  I  wish  to  present  for  the  use  of  the  committee.  On 
this  chart  you  will  observe  a  rapid  rise  from  1862  to  January,  1865, 
aod  a  gradual  decline  from  that  date  until  1880,  when  we  reached  the 
same  range  of  prices  that  we  had  in  1860.  This  chart  gives  the  move- 
ment of  prices  of  manufactured  cottons,  manufactured  woolens, 
111*'  (*<)arser  manufactured  iron  products,  as  pig  iron,  bar  iron,  and  iron 
rtili.  products  of  agriculture,  lumber,  and  the  general  average  of  all 
prir<»s.  Cotton  goods  [indicating  on  chart]  rose  much  higher  than 
other  articles  during  the  Civil  War,  because  the  supply  of  raw  cotton 
from  the  South  was  cut  off.  Manufactured  woolens,  standard  iron 
mtoufactures,  and  agricultural  products  all  moved  along  together. 
If  other  classes  of  commodities  were  included  on  the  chart,  they  also 
would  be  found  to  follow  closely  the  heavy  line  showing  the  general 
flvprage  of  all  commodities. 

Senator  Sherman.  What  vear  did  cotton  increase? 

Mr.  Marshall.  In  Civil  War  times?  The  high  point  was  about 
•hdv,  1864.  Raw  cotton  then  sold  above  $1.50  per  pound.  Tliat 
higlj  price  was  due  partly  to  depreciated  currency,  but  chiefly  to  a 
•shortage  of  cotton  owing  to  the  cutting  off  of  the  supply  from  the 
South. 

This  second  chart  shows  the'quantity  of  the  various  kinds  of  money 
in  circulation  in  the  North  from  January,  1860,  to  January,  1865,  and 
the  general  range  of  prices  for  the  same  period.  The  figures  on  the 
Wt  side  of  the  chart  are  percentage  figures  for  the  range  of  prices. 


Digitized  by 


Google 


14 


HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 


Those  on  the  right  are  for  quantity  of  money.  The  spaces  betwe< 
irregular  heavy  lines  represent  the  quantities  of  the  various  kii 
money,  the  highest  irregular  line  snowing  the  total  of  all  kin 
taoney.  The  dotted  line  represents  the  general  average  of  all  i 
on  a  basis  of  100  for  January,  1860.  Prior  to  1862  the  money  < 
country  consisted  of  gold  and  silver,  classed  together  as  ^^  specie, 
bank  notes,  the  total  amount  of  both  in  the  North  being  ap 
imately  $300,000,000.  During  the  war  period  there  was  i 
$450,000,000  of  ^'United  States  notes,''  commonly  called  '*| 
backs,  *'  and  in  the  year  1864  a  smaller  quantity  of  in  teres  t-bei 
legal  -tender  notes,  which  also  circulated  from  time  to  time.     Ac 


In  THt  Ufii7L  p^mrt^ 
roof^  laech/doo 


ingly,  on  January  1,  1865,  there  was  between  two  and  three  tirr 
much  money  in  circulation  as  when  the  country  went  to  a  paper 
early  in  1862,  and  the  general  average  of  prices,  as  we  see  from 
charts,  was  somewhat  more  than  twice  as  high. 

It  will  not  be  insisted  that  the  quantity  of  money  is  the  sole  \ 
of  the  fluctuation  in  prices.  The  readiness  with  which  the  moil 
accepted,  the  use  of  credit  instruments,  changes  in  the  aniou 
business  transacted,  and  other  modifying  causes  must  not  be  igii 
but  the  point  chiefly  to  be  borne  in  mind  is  that  in  a  period  of  iiifl 
all  prices  rise  and  that  the  one  fundamental  reason  for  this  generj] 
is  tlie  lowering  of  the  value  of  the  money  in  circulation,  due 
cipally  to  the  Quantity  of  the  money,  but  modified  by  other  fa 
such  as  those  already  mentioned. 
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We  notice  that  from  about  the  time  of  the  seventies  downward 
the  nineties  there  is  a  steady  decUne  in  prices.  Following  that  p 
there  was  a  steady  rise  until  1914.  Using  the  general  average  o 
decade  1890  to  1899  as  a  basis  of  100,  the  general  range  of  pric 
all  countries  was  somewhere  about  150  or  160  in  the  seventies.  ] 
that  point  it  went  down  to  100  in  the  decade  1890  to  1899,  and  t 
after  it  rose  to  about  130  or  140  in  the  years  1913  and  1914. 

Soon  after  the  recent  war  broke  out  prices  began  to  rise  rapid 
European  coimtries  and  some  months  later  in  the  United  SI 
At  the  present  time  the  general  average  of  prices  in  this  coi 
stands  at  about  275  on  the  basis  of  the  decade  of  1890-1899  as 
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^^aitfiit'i^tttikiftiitiiiiti 
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or  about  twice  as  high  as  when  the  war  broke  out.  In  Eu<i 
prices  are  somewhat  more  than  twice  as  high  as  when  the  war  tl 
out,  and  in  France  more  than  three  times  as  high. 

Just  as  in  the  period  of  our  Civil  War  paper  money,  a  dejxn 
correspondence  can  be  traced  between  the  quantity  of  moiitj 
cirtnihition  and  the  movement  of  prices,  so  in  the  general  \i 
movement  of  prices  a  certain  relationship  can  be  traced  betwoei 
world's  gold  supply  and  paper  monev  issues  on  the  one  hand  an< 
world  movement  of  prices  on  the  other. 

Fn>m  the  time  oi  the  discovery  of  .Vmerica  until  the  gtd<l 
coveries  of  Australia  and  Oilifoniia  about  ISoO,  the  product  in 
gi>ld  was  alnnit  $5,tXK),000  per  year.  Fn>m  the  time  of  these 
coveries  until  alH>ut  1890,  it  averaged  between  one  hundred  an«J 
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'Mind  twenty-five  millions  per  j^ear.     Since  about  1890,  there 
>rt  ft  marked  increase,  until  during  the  last  10  years  the  pro- 

<•  hfts  regularly  been  about  $450,000,000  per  year. 

•It  the  year  1*896,  when  prices  were  at  tne  lowest  point,  the 

-  lah^unt  of  money  in  the  commercial  countries  of  tne  world, 

*Ji2  European  and  American  countries  but  excluding  Japan, 

^  India,  and  Egypt,  may  be  estimated  roughly  at  $9,500,000,000, 

:  M\  :n,  1914,  just  when    the  European  war  broke  out,  at 

•''«'^iO»KOOO.     On  December  31,  1916,  after  18  months  of  war, 

•  *il  amount   may  perhaps  be  estimated  at  $23,000,000,000. 

>uiW  figures  of  gold,  silver,  and  uncovered  paper  may  be 

u•^^^  n>ughly,  as  stated  in  the  following  table: 

■'  <•,  QTtd  unrovrred  paper  money  in  the  countries  of  Europe  and  America, 


'^bf  noted  that  the  marked  increase  during  the  first  18  months 

•  nj  was  in  uncovered  paper.     It  is  impossible  to  give  precise 

""^  sure  that  date  and  the  figures  in  any  event  would  not  be  of 

^'Tthip.  since  the  belligerent  European  countries  are  now  sub- 

•  '-»flT  til  on  a  paper  money  basis.  Bank  notes  of  the  Bank  of 
'•■>  dmng  the  war  have  increased  from  about  six  billions  of 
"  '*  Vt  ibout  thirty-five  billions  of  francs,  an  increase  of  twenty- 

•  -lif^ns  of  francs,  an  equivalent  of  about  $6,000,000,000.  Bank 
"*  ^  the  Imperial  Bank  of  Grermany  during  the  same  period  have 
■  ^  ftpproximately  twenty-eight  billions  of  marks,  an  equivalent 

•fl'  17.000,000,000.     Accordingly  the  actual  increase  of  paper 

•*  ID  thfse  two  countries,*  in  the  last  five  years,  is  almost  as 

'^  «*  the  tiital  amount  of  money  of  all  kinds  in  the  commercial 

j    '^i  *if  the  world  when  the  war  broke  out.     The  increase  of 

•  ^/.i^  of  the  Austro-Hungarian  Bank  in  the  same  period  is 
'^3iutHT  thirtv  billions  of   kronen,   an   equivalent  of   about 

ia  are  almost  inconceivable. 
,  they  were  printing  about 
the  Bolshevik  government, 
30  that  they  comd  not  print 
nd  fifty  millions.  This  was 
•ance,  Germany,  and  Austria 
are  a  forced  issue  with  legal 
itially  the  same  as  if  issued 
pquence  of  the  large  issues, 
ly  depreciated  paper  money, 
?ss  degree  than  that  of  Ger- 
lat  the  value  and  circulation  • 
nely  uncertain. 
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England  also  has  made  large  issues,  and  while  nominally  stil 
a  gold  basis  it  is  virtually  on  a  paper  basis  as  appears  from 
serious  decline  in  exchange  as  compared  with  this  country, 
other  countries  of  Europe  there  has  been  a  perfect  flood  of  j 
from  the  coxmtries  just  mentioned,  the  gold,  of  course,  having  1 
sent  in  payment  for  goods  but  also  having  been  displaced  in  the  belli 
ent  countries  by  the  large  issues  of  paper.  Returning  to  the  c] 
showing  the  movement  of  prices  in  various  coimtries,  it  is  to  be  n< 
that  prices  in  England  and  the  United  States  are  substantially  ti 
as  high  as  when  the  war  broke  out.  The  somewhat  higher  rang 
England  is  perhaps  in  part  a  measure  of  the  depreciation  of 
currency  of  that  country  below  the  general  gold  standard  of 

E resent  time.  Prices  generally  throughout  the  western  wo 
owever,  are  substantially  twice  as  high  as  when  the  war  broke  < 
just  as  in  the  United  States;  and  this  is  a  measure  of  the  depreciat 
of  the  currency  of  the  world  due,  in  the  nonbelligerent  countries 
the  flood  of  gold  above  mentioned  and  to  bank  notes  issues  and  en 
expansion  based  upon  it,  with  of  course  also  certain  modify 
innuences  such  as  the  diminished  business  and  production  of 
world  already  mentioned. 

In  the  United  States  also  there  has  beei^  a  large  increase  ii^  g 
holdings.  Since  the  outbreak  of  the  war  we  have  had  net  impoi 
tions  of  more  than  one  thousand  millions  of  gold.  The  change 
the  banking  laws  requiring  smaller  reserves  released  about  f< 
hundred  and  sixty-five  milhons  about  the  beginning  of  the  war  « 
other  amendments  in  1917  released  additional  amounts,  so  that 
this  country  we  have  had  virtually  an  increase  of  considerably  m^ 
than  fifteen  hundred  millions  of  gold.  The  total  money  in  circulat 
when  the  war  broke  out  being  forty-five  hundred  millions,  the  imp 
tation  of  gold  and  the  release  of  other  amounts  by  changes  in  banki 
laws  have  added  perhaps  40  per  cent  to  our  money  in  circulati 
from  that  source  alone.  There  have  been  also  large  increases 
bank  note  issues  or,  rather,  Federal  Reserve  notes. 

When  the  war  broke  out  the  money  in  circulation  per  capita  in  t 
country  was  $34.35.  At  the  present  time  it  is  $54.28.  The  gold  tt 
has  gradually  been  released  by  the  changes  in  the  banking  laws 
1913  and  1917  is  perhaps  the  equivalent  oi  $7  per  capita.  Since  t 
amoimt  was  tied  up  in  bank  reserves  at  the  outbreak  of  the  war,  t 
comparative  effect  is  the  same  as  if  the  money  in  circulation  at  tl 
time  had  been  $7  less  per  capita,  approximately  $27  or  $2S.  Accoi 
ingly,  the  per  capita  money  in  circulation  in  this  country  to-da} 
approximately  twice  as  great  as  at  the  outbreak  of  the  war.  Amo 
other  elements  affecting  the  situation  is,  particularly,  the  increase 
bank  credits,  made  possible  by  the  large  importation  of  gold  as  a  ba 
and  by  the  very  great  increase  of  Government  bonds  which  can 
used  as  collateral  for  bank  credits.     It  would  be  difficult  to  determi 

f precisely  the  effect  of  these  various  elements  or  to  measure  the  oth 
actor  in  the  pioblem,  the  diminution  in  the  business  carried  on  und 
war  conditions;  but  in  general  the  currency  in  use  in  the  count 
torday  is  substantially  twice  as  great  per  capita  as  when  the  war  brol 
out  and  prices  are  substantially  twice  as  high.  While  it  should  n 
be  assumed  that  prices  will  follow  exactly  changes  in  the  quantity 
money,  there  is  always  a  very  close  relation. 


'  Digitized  by 


Google 


BBIH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA.  19 

-^m  to  the  third  chart,  the  downward  movement  of  prices 
-  tv  54*venties  and  the  nineties  seems  to  have  been  due  to  the 
ii  ihf  business  of  the  world  was  growing:  more  rapidly  than  the 
-ipptv.  On  the  other  hand,  between  the  nineties  and  the  out- 
'i  ♦itf  WKT  in  1914,  owing^  to  the  largely  increased  gold  produc- 
>  nrrpase  of  the  world's  money  seems  to  have  grown  more 
•uji  the  business  of  the  world,  and  prices  steadily  rose.  In 
•  iTf  years  the  issue  of  paper  money  in  the  belligerent  coimtries 
"v  %j[iii  the  release  oi  large  quantities  of  gold,  resulting  in 
.•SfutraJ  countries  and  the  United  States  as  well,  seem  to  have 
"irJr  reduced  the  value  of  gold  to  approximately  one-half  its 
~^T»rs  ago:  in  other  words,  to  have  raised  prices  to  approxi- 
TTi*^  their  former  level.     In  Australia  prices  have  not  risen 

^e  of  shipping  the  value  of 
a  the  United  States.  In 
in  the  United  States,  but 
er  prices  are  expressed  in 
t  is  reported  that  prices 

I  are  expressed  in  a  paper 
j^her  prices  of  Austria  and 

II  greater  depreciation  of 

ection  is  not  so  much  the 
but  the  fact  of  the  depre- 
e  resulting  effect  that  the 
when  the  war  broke  out. 
^ering  of  the  value  of  the 
aving  risen  greatly,  it  is 
he  problem  lor  investiga- 
olesale  prices  paid  by  the 
greater  than  required  to 
•  profit. 

k  that  there  is  no  question 
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lesale  prices  in  a  number 
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prf^sented  p*eat  difficulty  because  the  custom  is  to  demand  ra 
one  thing  in  one  place  and  more  of  another  thing  in  another  1 
In  general  we  felt  that  Washington  was  somewhat  higher  thaq 
cities,  although  not  so  high  as  Boston.  This  conclusion  aceorrft 
the  views  held  by  those  who  have  studied  problems  of  that 
that  in  New  England  retail  prices  are  generally  higher  because 
of  distribution  generally  are  higher  in  that  section.  ' 

(Chairman  Ball.  That  was  an  investigation  as  to  food  produc 

Mr.  Marshall.  An  investigation  as  to  food  products.  Wl 
have  a  statement  of  it  here,  I  do  not  consider  that  it  was  exhai 
fit  all.  We  did  the  best  we  could  with  rather  imperfect  machi 
^rhe  Bureau  of  Labor  Statistics  has  gathered  certain  figures  tin 
well  worthy  of  consideration.  They  have  been  studying  this  pre 
in  a  number  of  cities  and  comparing  wholesale  and  retail  prices 
seems  that  wholesale  prices  have  risen  more  rapidly  than  reti 
the  case  of  most  commodities.  One  commodity,  sugar,  is  a 
worthy  exception.  I  do  not  know  just  what  tneir  explanatic 
but  1  have  an  explanation  that  I  think  is  reasonable. 

Sugar  is  used  in  most  stores  as  a  means  to  get  trade,  and  I  1 
that  HI  most  stores  they  attempt  to  make  no  nrofit  on  sugar 
they  buy  sugar  at  a  certain  price,  they  sell  it  as  closely  as  possib 
that  the  retail  price  of  sugar  conforms  closely  to  the  wholesale  ] 
They  do  not  obtain  from  sugar  anything  for  overhead  or  labor 
toke  care  of  their  labor  and  other  expenses  from  other  commod 
Hot  oil  prices  have  not  risen  so  rapidly  as  wholesale  prices  in  the 
of  most  commodities;  but  from  that  you  can  not  reason  that  i 
prices  are  ripht.  Rent  and  other  costs  change  less  rapidly 
wholesale  prices,  and  custom  has  much  to  do  with  retail  pi 
Accordingly,  it  is  not  to  be  expected  that  retail  prices  should  f( 
wholesole  prices  precisely.  Possibly  they  should  nave  followed  i 
nearly  the  wholesale  or  possibly  less  nearly  than  appears  frorr 
data  accumiilttted.  I  agree  that  it  is  not  best  to  take  any  artic 
number  of  articles  and  reach  a  conclusion.  You  must  rather 
the  total  profits  of  the  concerns  and  see  whether  they  are  ma 
\uuH»nscionable  profits  at  the  present  time  or  not,  because  in  t 
profits  you  have  got  to  get  at  the  labor  and  the  rent  and  vaj 
other  oosts. 

Chttirnmn  \\\\.\.,  What  do  you  think  is  the  cause  for  the  merch 
here  it\  Washington  refusing  to  sell  more  than  2  pounds  of  sugt 
one  custon^er  at  the  preseiU  time< 

Mr.  Mahshali..  Oh,  there  is  no  question  that  there  is  a  scarcit 
sugar  at  the  present  time.     There  is  a  real  scarcity. 

Chairman  Ham..  It  is  not  affecting  other  cities. 

Mr.  MvHsHAi.L,  1  do  not   know  about  that,  but  I  will  tell 
son^ething  about  the  sugar  situation. 

We  import  frt>m  Cuba  an<l  other  countries  about  three-quartei 
four-fifties  of  our  total  sugar.  We  produce  about  two  thoui 
million  |>tninds  \n  this  <^>u!\try.  Our  total  consumption  is  al 
nine  thousand  million  i>ounds. 

A  little  history  of  sugar  tnay  be  of  interest.  Before  the  war  bj 
out  Nve  divl  not  e\|x>rt  sugar.  Our  rotineries  retine*!  merely  for  h 
i^>nsum|>tion.  We  im|><>rt<vl  a  gn^at  <leal  from  (\iba  and  Hawaii 
the  Philippines  and  certain  qUk^  countries  for  our  own  consumpt 
When  the  war  broke  ov*  H  refineries,  due  to  the  scarcit 
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labor,  bought  their  sugar  from  us  rather  than  doing  their  own  refining. 
In  consequence  we  became  large  exporters  of  sugar  and  have  been 
ever  since  the  war  broke  out;  that  is,  we  import  sugar  from  Cuba  and 
export  it.  At  the  present  time  there  is  a  scarcity,  and  the  Sugar 
E<|ualization  Board  are  attempting  to  meet  that  situation  by  arrang- 
ing that  there  shall  be  no  exports  for  30  days;  that  is,  we  are  importing 
from  other  countries  as  in  the  past.  Our  supplv  at  this  time  of  the 
rear  is  a  matter  of  imports.  The  suspension  of  exports  for  30  days 
will  release  some  50,000  tons  of  sugar,  which  is  only  three  or  four 
days'  supply,  but  it  will  be  of  a  great  deal  of  effect  in  making  up  the 
temporary  shortage.  I  think  that  it  is  only  a  temporary  shortage, 
and  undoubtedly  the  dealers  in  Washington  are  selling  only  2  pounds 
because  the  supplyis  short. 

Senator  Dial.  What  effect  does  hoarding  have  on  the  supply? 

Mr.  Marshall.  The  hoarding  of  sugar  ? 

Senator  Dial.  Not  only  sugar,  but  everything — ^beef  and  eggs,  for 
imtance. 

Mr.  Marshall.  Let  us  take  the  hoarding  of  eggs.  The  dealers  are 
hoarding  eggs  at  this  time  of  year  because  the  hens  lay  them  at  this 
time  of  year  and  the  people  want  to  eat  them  in  the  winter.  So,  there 
is  no  hoarding  of  eggs.  It  is  simply  an  accumulating  of  the  supply  for 
next  winter's  consumption. 

Senator  Dlil.  How  about  beef  ? 

Mr.  Marshall.  It  is  more  difficult  to  explain  that  precisely.  I  am 
>orry  that  I  did  not  bring  some  figures  concerning  the  matter;  but  in 
the  case  of  eg^,  they  practically  disappear  from  storage  in  February. 
None  are  carried  over.  There  are  in  storage  now,  I  thmk,  something 
like  seven  and  one-half  million  cases,  thirty  dozen  to  the  case,  and 
the  supply  will  perhaps  increase  slightly  in  the  present  month,  but  in 
the  fall,  when  the  supplies  of  fresh  eggs  diminish,  the  quantity  in 
Htorage  will  steadily  aecrease,  until  by  next  March  the  reports  will 
nhow  none. 

Mr.  Wells  A.  Sherman,  of  the  Bureau  of  Markets.  It  is  practically 
4t  the  high  point  now. 

Senator  Capper.  What  percentage  is  controlled  by  the  packers  ? 

Mr.  Marshall.  I  do  not  know. 

Senator  Capper.  A  pretty  big  part  of  it? 

Mr.  Marshall.  Perhaps  so.     I  do  not  know  the  figures. 

Senator  Dial.  Do  eg^  increase  in  production  from  one  year  to 
wiother  ? 

Mr.  Marshall.  The  supply  in  storage  this  year  is  larger  than  usual, 
approximately  a  million  cases  larger  than  last  year  or  the  year  before. 
•So  that  the  situation  for  the  consumer  looks  more  hopeful  for  next 
'TBter  than  for  last  year. 

^  There  are  some  interesting  facts  connected  with  the  egg  situation 
!»<  winter,  when  the  Food  Administration  absolutely  limited  the 
profit  that  could  be  made  on  eggs  carried  in  storage — in  other  words, 
wquired  that  the  eggs  that  went  in  at  a  certain  price  should  go  out 
*t  *  certain  other  price,  a  fixed  nimiber  of  cents  higher.  Notwith- 
^Ufiding  the  fact  that  the  supply  of  eg^  in  storage  was  running  very 
^  in  January  and  February,  the  price  continued  unchanged  and 
^  continuea  to  move  steadily  to  market,  and  in  fact  the  supply 
voild  have  absolutely  run  out  if  the  laying  season  had  begun  at  the 
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time  it  usually  does.  We  would  simply  have  been  without  eggs  for 
two  or  three  weeks.  But  the  winter  was  mild,  there  was  warm 
weather  in  Januarv  and  February,  the  hens  did  their  duty,  and  the 
new  supply  of  fresh  eggs  came  upon  the  market  before  the  supply  in 
storage  was  exhausted. 

Reverting  to  the  law  of  supply  and  demand  mentioned  bv  a  member 
of  the  committee,  it  is  interesting  to  note  that  this  particular  instance 
of  interfering  with  the  law  of  supply  and  demand  was  doubly  fortu- 
nate in  that  the  consumer  obtamed  eggs  at  a  reasonable  price  and 
that  the  supply  in  storage  was  consumed  just  when  the  fresh  supply 
became  available.  On  the  other  hand,  if  we  had  had  cold  weather  in 
January  and  February,  we  should  have  had  no  eggs. 

As  to  just  one  point  raised  by  a  member  of  the  committee  as  to 
whether  the  dealer  is  not  entitled  to  an  increased  percentage.  Here 
is  just  a  little  further  thought  with  regard  to  that. 

If  eggs  cost  30  cents  beiore  the  war  broke  out  and  now  cost  60, 
if  it  was  proper  to  make  10  per  cent  on  them  then  and  you  make 
10  per  cent  now,  instead  of  tne  3  cents  you  made  then  you  have  6 
cents  now.  So,  perhaps,  after  all,  the  retailer  is  not  emtitled  to  an 
increased  percentage.  Perhaps  the  same  percentage  calculated  on  a 
higher  range  of  prices  will  take  care  of  his  increased  costs.  How- 
ever, that  is  merely  a  minor  point.  Possibly  he  ought  to  have  more; 
possibly  he  ought  to  have  less. 

Senator  Capper.  Are  there  any  figures  to  show  what  part  of  the 
cold-storage  capacity  of  the  country  is  controlled  by  the  packers  ? 

Mj^.  Marshall.  Those  figures  can  be  had. 
•  Senator  Capper.  You  have  no  idea,  offhand,  what  they  are? 

Mr.  Marshall.  No,  sir;  I  have  not. 

Mr.  Sherman.  I  think  likely  that  we  would  have  figures  in  the 
bureau  that  would  come  pretty  close  to  it. 

Mr.  Marshall.  I  can  not  tell  vou  offhand.  I  wish  to  modify  my 
earlier  statement.  I  do  not  think  it  fair  to  say  that  we  would  Know 
how  much  of  the  storage  space  is  controlled  by  the  packers,  because 
that  would  involve  ownersnip  and  renting,  and.  we  do  not  know  that. 
We  do  know  the  amount  of  cold-storage  space  in  the  entire  coxmtry, 
and  we  know  precisely  the  various  temperatures,  but  we  would  not 
know  just  what  any  group  controlled. 

Mr.  Sherman.  We  would  not  know  it  if  the  packing  houses  had 
bought  a  controUing  interest  in  some  cold-storage  plant  which  had 
not  changed  its  name. 

Mr.  Marshall.  We  do  not  know  who  the  owners  are. 

Senator  Capper.  It  is  hard  to  keep  track  of  the  ramifications  of 
the  packing  companies. 

Mr.  Marshai.l.  The  Federal  Trade  Commission  has  probably  more 
informatioQ  than  we  have  upon  that  matter. 

Chairman  Ball.  Mr  .  Sherman,  do  you  wish  to  address  the  com- 
mittee? 

Mr.  Sherman.  I  came  this  afternoon,  Mr.  Chairman,  merely  to  be 
of  service  if  you  reached  the  point  of  considering  what  the  bureau  is 
doing.     We  have  certain  wholesale  information 

Chairman  Ball.  You  have  it  for  the  United  States? 

Mr.  Sherman.  We  have  it  for  a  number  of  the  most  impartAllft 
markets  of  the  United  States.    Just  now  we  are  in  ihe  throes  oC  i 
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traction.  We  did  have  offices  in  34  cities  reporting  on  fruits  and  vege- 
tables^ but  we  are  now  down  to  less  than  20  and  we  will  probably  be 
douTi  to  about  14  when  we  finish  our  contraction.  We  have  operated 
under  some  emergency  funds  that  have  been  cut  off;  that  is,  we  have 
been  reduced  pretty  nearly  to  a  prewar  basis,  but  we  have  had  per- 
manent offices  in  a  number  of  the  larger  markets  for  three  years  where 
we  have  a  consistent  record  of  the  jobbing  prices  as  to  a  number  of  the 
more  important  fruits  and  vegetables.  We  began  with  only  four 
commodities  in  the  experimental  stage  of  the  service,  and  increased 
until  we  reported  on  all  of  the  principal  fruits  and  vegetables  as  they 
were  sold  in  those  markets.  That  information  is  accumulated  in 
Washington  bv  telegraph  and  also  communicated  simultaneoasly  to 
all  of  the  markets  w*here  it  is  accumulated,  by  interchange  of  the  in- 
formation o\er  our  leased  wires. 

Chairman  Ball.  You  can  supply  the  committee  with  that  data  ? 

Mr.  Sherman.  Yes,  sir.  We  issue  daily  reports  and  we  have 
rather  comprehensive  reports  of  the  commonities  held  in  cold  storage, 
issued  monthly  and  semimonthly. 

Chairman  Sall.  Have  the  members  of  the  committee  any  ques- 
tions that  they  would  like  to  ask  ? 

Senator  Capper.  To  what  extent  does  the  Bureau  of  Markets  try 
to  keep  in  touch  with  the  local  market  ? 

Mr.  Marshall.  On  meats  we  were  getting  reports  from  the  local 
market  until  a  short  time  ago.  We  are  compelled  to  reduce  our  serv- 
ice so  much  that  we  are  omitting  Washington  on  the  meat  reports. 
We  are  still  giving  the  service  on  fruits  and  vegetables  in  Washington. 

Senator  Capper.  Have  you  any  field  men  that  may  be  available  to 
this  committee  for  any  investigation  locally  here  that  the  committee 
mi^ht  want  to  go  out  and  make  inquiry  of  ? 

ilr.  Marshall.  I  suppose  it  is  saJe  to  say  that  wo  have  more  field 
men  than  we  can  use.  If  you  have  funds  with  which  to  pay  them  we 
will  be  glad  if  you  can  take  some  of  our  men,  because  the  funds  of  our 
bureau  nave  been  diminished  by  more  than  81,500,000,  as  compared 
with  last  year.  We  have  some  very  good  men  that  we  would  be 
riad  to  let  you  take.  We  would  hesitate  aboiit  saying  that  we  can 
lend  them,  because  we  can  not  pay  the  men  that  are  required  to  keep 
anything  like  the  service  that  the  people  of  the  country  are  deraana- 
inp.  We  have  men  but  no  money.  Is  not  that  a  fair  statement,  Mr. 
Sherman  ? 

Mr.  Sherman.  More  men  than  money;  yes. 

Mr.  Marshall.  We  perhaps  can  help  you  in  some  way  with  them. 

Chairman  Ball.  The  committee  wants  to  expressitsappreciationof 
those  who  have  testified  before  us;  and  I  want  to  express  the  appre- 
ciation of  the  committee  for  the  interest  of  the  press  of  Washington 
in  this  matter.  I  have  assured  the  committee  that  you  are  going  to 
give  us  every  possible  assistance.  I  know  I  have  assured  them  with 
everv  reason  of  assurance  from  the  press  itself. 

That  will  be  as  far  as  the  investigation  will  go  to-day.  The  com- 
mittee will  decide,  now,  as  to  just  what  course  it  will  pursue. 

^  (Whereupon,  at  3.20  o'clock  p.  m.,  the  committee  went  into  execu- 
tive session.) 
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MONDAY,  JULY  28,  IGIG. 

United  States  Senate, 
Subcommittee  on  the  District  of  Columbia, 

Washington^  D,  C, 

The  subcommittee  met  pursuant  to  call,  at  2  o'clock  p.  m.,  in  the 
committee  room,  Capitol  Building,  Senator  L.  Heisler  Ball  presiding. 

Present:  Dr.  Royal  Meekrt*.  Commissioner  of  Labor  Statistics; 
Dr.  W.  E.  Mosher,  in  charge  of  the  economic  and  employment  research 
work  of  the  reclassification  Commission;  Mr.  Thomas  W.  Millier;  Mr. 
Herbert  C.  Marshall,  assistant  chief,  Bureau  of  Markets;  Mr.  N.  M. 
Barrett,  and  others. 

Chairman  Ball.  Gentlemen,  this  is  a  continuation  of  the  investi- 
gation b^v  the  subcommittee.  We  have  invited  Dr.  Meeker,  the 
Comnussioner  of  Labor  Statistics,  to  address  the  committee,  knowing 
that  his  department  had  collected  a  great  deal  of  valuable  material 
along  the  line  of  our  investigation,  and  the  committee  thought  it 
wise  to  hear  from  him.     Please  proceed,  Dr.  Meeker. 

STATEMENT    OF    DB.    ROYAL    MEEKER,    COMMISSIONER    OF 
LABOR  STATISTICS. 

Dr.  Meeker.  Mr.  Chairman  and  gentlemen  of  the  committee,  I  am 
not  fully  cognizant  of  the  objects  sought  by  this  committee.  I  pre- 
sume tfiat  you  will  want  to  examine  mto  the  causes  of  the  increase 
in  the  prices  and  costs  of  living.  A  great  deal  of  the  data  that  has 
been  collected  by  the  Bm*eau  of  Labor  Statistics  will  furnish  you 
with  the  facts,  at  least  in  regard  to  changing  prices  and  changes  in 
the  cost  of  living. 

Chairman  Ball.  Doctor,  as  we  go  along  there  are  a  few  questions 
that  I  would  like  to  ask  you. 

You  have  this  data  collected  by  families  more  than  by  actual  costs 
of  material  ? 

Dr.  Meeker.  We  have  both.  Senator,  We  sent  agents  out  to  get 
the  family  schedules.  But  in  order  to  determine  the  changes  in  the 
roet  of  living — and  that  means  a  change  in  the  price  of  tne  family 
market  basket — we  have  got  to  get  the  prices  of  tnegoods  purchased 
bv  families,  and  we  go  into  that  in  great  detail.  We  get  the  prices 
tfce  principal  foodsluffs  that  probably  make  up  as  much  as  75  per  cent 
o(  the  total  food  consumption  of  the  family.  We  get  the  prices  of 
actual  brands  and  grades  of  clothing  from  the  stores  in  tne  com- 
munity; the  same  lor  house-fiunishing  goods  and  for  fuel  and  for 
lighting;  and  in  the  same  way  we  get  tne  rents  of  different  classes  of 
houses.  So  that  we  have  both  the  expenditiu'es  of  the  family 
over  a  jear,  and  we  get  the  changes  in  the  cost  of  the  family  budget 
extending  over  a  series  of  years. 
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Chairman  Ball.  I  just  wanted  to  bring  that  point  out. 

Senator  Capper.  No  one  disputes  that  there  has  been  an  eixor 
increase  in  the  cost  of  living.  Does  this  data  tell  where  the  moi 
going  ?  Does  it  look  into  the  payment  of  that  money  as  to  w^h 
it  is  the  retailer  or  jobber  or  manufacturer  or  middleman  ? 

Dr.  Meeker.  No.  Of  course,  this  study  does  nothing  of  that  ; 
However,  if  you  look  through  the  section  m  the  Review  on  prices 
cost  of  living,  you  will  see  that  we  give  the  prices  at  wholesale  as 
as  the  prices  at  retail. 

Chairman  Ball.  The  increase  in  1915  was  0.47  per  cent;  in 
it  was  5.47  per  cent;  December,  1917,  31.54  per  cent;  March,    J 
47.67  per  cent.     Am  I  reading  these  correctly  ? 

Dr.  Meeker.  I  will  have  to  refresh  my  memory  on  that.  Th 
the  percentage  increase  in  retail  prices,  in  December,  1915,  1916, 
1917,  and  in  March,  1918,  above  the  prices  in  December,  1914. 

Chairman  Bull.  The  percentage  of  increase  has  been  very  r^ 

Dr.  Meeker.  That  is  true.  These  are  percentage  increases  ii 
different  articles  that  are  listed  there.  These  particular  perceni 
to  which  you  refer  are  the  increases  in  the  items  of  male  clot! 
which  includes  suits,  shirts,  collars,  neckties,  underclothes,  and  vai 
items  that  enter  into  the  clothing  budget  of  the  male  members  oi 
family. 

Chairman  Ball.  Between  1915  and  1916  there  was  an  increas 
only  5.30  per  cent,  but  between  1915,  1916,  and  1917  there  yva 
increase  of  between  22  and  23  per  cent,  and  between  1917  and 
there  was  an  increase  of  35  per  cent. 

Dr.  Meeker.  You  need  to  be  a  little  bit  careful,  of  course 

Chairman  Ball.  It  seems  that  the  increase  between  1917  and  ■ 
was  out  of  all  proportion  to  the  increase  in  the  previous  year. 

Senator  Capper.  It  surely  i3.  That,  of  course,  is  due  to 
conditions. 

Chariman  Ball.  The  increase  in  the  amount  of  money  per  ca 
has  not  increased  to  that  extent  the  last  year,  has  it.  Dr.  Mosher 

Dr.  MosHER.  I  think  not. 

Chairman  Ball.  If  we  follow  it  out  on  that  principle,  that 
increase  of  cost  keeps  pace  with  the  line  which  snows  the  increi 
number  of  dollars  per  capita,  the  number  of  dollars  per  person  or 
capita  must  have  increased  very  rapidly  this  last  year. 

Dr.  Meeker.  Of  course,  that  is  coming  into  a  moot  subject; 
the  increase  in  the  circulating  medium  is  by  no  means  measure< 
the  increase  in  gold  coin  or  even  in  bank  currency. 

Chairman  Ball.  No  ;  it  was  shown  before  this  committee  at 
last  hearing  that  there  was  practically  twice  as  much  money  in 
culation  per  person.     Is  not  that  correct.  Senator  ? 

Senator  Capper.  I  think  so. 

Chairman  Ball  (continuing).  As  there  was  in  1914. 

Dr.  Meeker.  That  allegation  is  made. 

Chairman  Ball.  This  increasted  percentage  last  year  is  phenomei 

Dr.  Meeker.  During  the  last  year  the  increase  in  bank  cre< 
has  been  phenomenal  abo;  and,  of  course,  bank  credits  are  the  hi 
of  the  circulating  medium. 

Chairman  Ball.  Yes;  I  appreciate  that. 
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Dr.  Meeker.  However,  that  is  a  little  out  of  my  field.  I  have  a 
great  deal  to  do  to  try  to  keep  tabs  upon  wages  and  the  changes  in 
the  cost  of  living. 

Chairman  Ball.  We  are  going  to  ask  questions  that  probably  are 
not  entirely  within  your  line,  but  we  want  to  find  o\it  ev^ery thing  we 
can. 

Dr.  Meeker.  I  think.  Senator,  if  you  ask  my  opinion 

Chairman  Ball.  That  is  what  we  are  after. 

Dr.  Meeker  (continuing).  That  the  increase  in  the  cost  of  living 
is  most  largely  explainable  by  reason  of  the  phenomenal  increase  in 
the  circulating  medium.  That  includes  not  merely  the  increase  in 
gold  and  in  bank  currency,  but  it  includes  also  the  enormous  increase 
m  bank  credits  which  has  been  much  greater  than  the  increase  in 

Sold  currency  based  upon  gold,  more  or  less  directly.  Then  the 
iscrepancies  that  you  alluded  to  before  the  committee  took  up  its 
formal  sitting  are  very  largely  explicable,  I  think,  by  reason  of  the 
movements  of  population. 

Chairman  Ball.  That  is  a  point  I  wanted  to  bring  out,  because 
I  think  Washington  itself  has  a  very  material  part  of  its  increase  due 
to  the  increased  demand  here  for  foodstuffs. 

Dr.  Meeker.  There  is  not  a  doubt  of  it,  Senator.  Washington's 
population  has  increased  at  an  unprecedented  rate.  It  woida  have 
been  a  miracle  had  not  the  prices  in  Washington  increased  more 
rapidlv  than  they  had  in  other  cities  throughout  the  country,  unless 
we  take  some  citv  where  the  increase  in  population  and  therefore 
the  demands  for  nouse  room,  for  food,  clotning,  and  the  other  items 
of  family  expenditure  went  up  as  phenomenally  as  they  did  in 
Washington. 

Chairman  Ball.  Doctor^  that  is  just  exactly  the  point  that  this 
committee  has  under  consideration.  They  should  not  charge  here, 
in  order  to  make  a  reasonable  percentage  on  their  goods,  any  more 
than  they  should  charge  in  other  cities — probably  a  little  bit  more, 
because  their  own  cost  of  living  may  have  increased  somewhat;  but 
the  increased  demand  for  foodstuff's,  the  increased  demand  for 
homes  have  placed  it  in  the  hands,  or  the  power  of  those  people  con- 
trolling these  things,  to  charge  practically  what  they  pleased.  In 
other  words,  they  have  had  the  public  by  the  throat 

Dr.  Meeker.  There  is  no  question  about  that.  Senator. 

Senator  Capper.  Is  there  any  good  reason  why  500,000  people  in 
Washington  should  have  to  pay  more  for  their  meats  than  300,000 
in  another  city  would  pajr? 

Dr.  Meeker.  Yes;  I  think  there  is  an  explanation  of  that.  I  do 
Dot  know  whether  ^^ou  would  caU  it  a  good  reason. 

The  transportation  facilities  were  not  sufficient  to  bring  into 
Washington  foodstuffs  in  the  same  relative  abundance  per  person 
that  they  were  brought  in  before  the  war  exigency  came  upon  the 
city. 

As  for  rents,  there  you  have  a  little  different  story. 

Senator  Capper.  I  can  see  why  there  might  be  some  difference 
there;  yes.  This  meat  all  comes  irom  the  same  place,  most  of  it,  at 
wiy  rate.  It  comes  from  Chicago,  from  some  of  the  big  packing 
houses,  that  are  largelv  at  Chicago,  as  a  general  proposition.  The 
volume  of  business  tenas  to  reduce  the  cost  to  the  individual.     Simply 
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because  Washington  now  has  500,000  people,  the  population  having 
increased  100,000  or  so  in  a  year  or  more,  why  should  this  increased 
population  make  it  necessary  for  them  to  pay  more  money  for  a 
pound  of  meat  ?    That  is  something  that  I  do  not  understand. 

Dr.  Meeker.  Washington  always  has  been  a  rather  high  cost  of 
living  center.  I  might  call  your  attention  to  a  table  that  is  printed 
in  the  Monthly  Labor  Review  for  November,  1918,  which  arranges 
the  cities  in  order  of  expensiveness  of  the  food  budget,  consisting  of 
22  articles  of  food  in  this  case. 

In  this  table  Washington  ranks  as  the  fourth  most  expensive  city 
in  its  food  budget. 

Chairman  Ball.  Which  is  the  most  expensive  ? 

Dr.  Meeker.  The  most  expensive  is  Providence,  R.  I.;  but  I 
would  say  that  the  meats  that  Providence  and  Boston  and  other  New 
England  cities  get  are  rather  superior  to  the  meats  that  are  obtained 
in  Washington.  They  receive  a  superior  class  of  meat.  They  are 
heavier  steers,  and  the  meat  is  better  trimmed.  Our  latest  compila^ 
tion  on  this  basis  indicates  that  the  increase  in  the  food  budget  has 
not  been  disproportionate  t-o  the  increase  in  the  food  budget  in  other 
cities.  In  fact,  Washington  ranks  in  this  table  of  39  cities  and  some 
22  food  articles,  in  June,  1919,  eighth,  whereas  it  formerly  ranked 
fourth. 

This  refers  to  June,  1919,  and  the  first  one  refers  to  August,  1918. 
So  that  would  indicate  that  the  prices  of  foodstuffs  in  Washington, 
D.  C,  while  they  have  imdoubtedly  arisen  phenomenally,  have  not 
arisen  disproportionately 

Chairman  Ball.  It  really  has  not  kept  pace  with  some  of  the  other 
cities  ? 

Dr.  Meeker.  Well,  I  would  not  be  readv  to  say  that,  because  some 
additional  cities  are  included  in  this  tabulation. 

Here  we  have  the  percentage  of  increase  in  the  food  budget  in  the 
different  cities — Washington,  95  per  cent;  Richmond,  97  per  cent; 
Memphis,  96  per  cent.  I  will  leave  this  as  an  exhibit  for  the  com- 
mittee if  you  think  it  will  be  of  help.  It  has  not  anything  to  do  with 
the  question  you  are  concerned  with.  There  may  be  profiteering  by 
the  nig  five;  there  may  be  profiteering  by  the  retail  grocers  here  in 
Washington  and  in  other  cities;  but  all  these  figures  show  is  how  the 
prices  have  moved  in  Washington. 

Chairman  Ball.  Do  you  know  anything  about  the  investigation 
that  has  been  made  in  New  York  and  the  results  ? 

Dr.  Meeker.  No,  sir;  I  do  not. 

Chairman  Ball.  They  have  made  an  investigation,  have  they  not? 

Dr.  Meeker.  I  was  not  aware  that  they  had.     In  New  York  City  1 

Chairman  Ball.  Yes. 

Dr.  Meeker.  No;  I  was  not  aware  of  it. 

Dr.  Mosher.  I  think  that  is  on  rents,  Mr.  Chairman. 

Chairman  Ball.  It  was  on  rents,  was  it? 

Dr.  Mosher.  Yes.     I  do  not  think  it  took  up  food  supplies. 

Senator  Capper.  They  have  started  something  along  that  line. 
Within  a  day  or  two  I  saw  that  they  were  gomg  into  food  supplies. 

Chairman  Ball.  Doctor,  what  is  your  idea  as  to  our  best  method 
of  procedure? 

Dr.  Meeker.  May  I  answer  by  asking  a  question  ?  What  do  yon 
want  to  find  out  ? 
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Chairman  Ball.  We  want  to  find  out  if  there  is  any  profiteering, 
if  there  is  unjust  advantage  taken  of  the  people  of  Washington. 
We  know  that  the  population  has  enormously  increased.  We  know 
that  the  demands  for  foodstuffs  is  increased  oy  this  population  and 
that  this  population  has  been  a  population  of  consumers  and  not 
producers  of  food.  The  same  with  homes.  We  want  to  investigate 
the  rent  proposition  and  ascertain  whether  the  people  of  Washington 
are  being  fairly  treated.  It  is  not  the  purpose  of  this  committee  to 
distress  people  who  are  doing  a  legitimate  ousiness,  who  are  making 
only  a  li^timate  percentage  of  profit. 

That  IS  your  idea  of  the  purpose  of  the  conunittee,  is  it  not, 
Senator  ? 

Senator  Capper.  Yes.  There  is  not  any  doubt  but  what  this 
situation  is  getting  more  acute  all  the  time,  not  only  here  in  Wash- 
ington but  all  over  the  country.  I  think  the  country  is  stirred  up 
very  much  on  this  matter  of  what  they  believe  to  be  profiteering, 
anJ  they  undoubtedly  look  to  this  Congress  to  give  them  some  relief 
in  some  way. 

Chairman  Ball.  I  will  call  yoiu*  attention  to  this.  Doctor.  Some 
facts  have  come  to  our  knowledge — ^for  instance,  take  beef  on  the 
hoof.  We  understand  the  price  nas  been  reduced  to  what  extent. 
Senator  ? 

Senator  Capper.  In  the  Kansas  City  market,  which  is  the  one  with 
which  I  am  most  familiar,  in  the  last  90  days  live  cattle,  cattle  on  the 
hoof,  have  gone  down  23  to  25  per  cent,  and  we  know  that  at  other 
markets  there  has  been  a  decrease  in  the  price  that  the  consumer 

Eays  for  his  meat.  Generallv  speaking,  it  is  not  anything  like  in 
ceping  with  the  reduction  which  the  producer  has  had  on  the  price 
he  DAS  received. 

Furthermore,  at  the  same  time,  while  that  slump  of  25  per  cent  in 
M  days  has  taken  place,  we  see  by  the  same  market  report  that  the 
price  of  hides  has  gone  up  from  40  to  80  per  cent,  hides  taken  from 
those  same  animals  that  sold  at  a  reduction  of  25  per  cent. 

Those  are  some  of  the  things  that  out  in  my  country  they  can  not 
imdeirstand  at  all,  except  that  they  know  that  the  hide  market  is 
controlled,  just  about  as  the  cattle  market  is,  by  the  big  five,  and  that 
evidently  they  dictate  the  price  that  the  producer  shall  receive  for 
his  live  cattle,  they  dictate  the  price  that  the  consumer  shall  pay 
for  the  dressed  beef,  and  they  dictate  the  price  that  the  Central 
leather  Co.  and  all  the  other  big  dealers  in  hides  shall  pay  for  their 
hid«*s.  It  looks  as  though  there  was  some  specific  evidence  of  profit- 
eering on  the  part  of  the  packers  or  hide  men  or  somebody. 

That,  of  course,  is  only  one  item  in  this  matter  of  the  high  cost  of 
living. 

Dr.  Meeker.  I  would  say,  Senator,  that  I  have  been  following  that 
to  closely  as  I  could,  and  in  the  forthcoming  Labor  Review — that  is, 
for  the  month  of  Julv — ^the  price  experts  compare  the  price  of  cattle 
on  the  hoof,  dressed  beef,  sides,  the  price  of  round  steak  at  retail,  and 
the  prices  of  live  hogs.  There  is  no  price  of  dressed  hogs — whole 
li'>es— -w)  they  took  tne  wholesale  price  of  hams  and  the  retail  price 
of  hams. 

The  latest  information  we  could  get  of  this  matter  to  which  vou 
wfer  had  not  yet  materialized.     Those  prices,  I  think,  were  of  May. 
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You  see,  we  lag  in  our  prices  from  a  month  to  two  months  be! 
I  had  charts  prepared  and  will  be  ^lad  to  submit  them  to  the  < 
mittee  just  as  soon  as  they  are  available,  when  they  come  from 
printing  office. 

The  differential  between  the  prices  of  live  cattle  and  hogs,  drej 
beef,  and  hams  at  wholesale,  and  between  the  wholesale  and 
retail  prices  is  remarkably  constant.     We  carried  it  back  ov^ 
series  of  years.     Do  I  understand  that  since  I  had  those  charts 
pared  and  those  prices  tabulated  there  has  occurred  this  wider 
crepancy  that  you  speak  of  ? 

Senator  Capper.  I  got  my  information  from  official  reports  m 
by  the  Bureau  of  Markets  of  the  Department  of  Apiculture  on  Jul 
lliey  got  those  figures,  at  the  request  of  the  committee,  by  telegr« 
They  telegraphed  to  the  eight  principal  markets  of  the  country 
the  quotation  that  dav  on  live  animals,  and  then  the  wholesale  p 
in  those  eight  cities  for  dressed  beef  and  the  prices  in  the  Chic 
and  New  York  markets  for  hides.  Those  are  the  two  principal  ir 
kets.  The  Department  of  Agriculture  issued  a  report  on  July  1  | 
ing  those  figures  and  expressing  very  frankly  their  opinion  that  tli 
was  something  wrong.  They  expressed  the  opinion  that  it  enxp 
sized  the  need  of  some  sort  of  legislation  regulating  the  pack 
industries;  and  I  think  they  are  correct  in  that. 

Dr.  Meeker.  Mr.  Chairman,  I  have  not  yet  answered  your  qu 
tion,  because  it  was  rather  a  large  order  that  you  handed  me. 
seems  to  me,  however,  that  your  committee  should  find  out  ji 
these  facts  that  have  been  adverted  to  here.  How  have  prii 
moved — the  price  of  cattle  on  the  hoof,  the  price  at  wholesale 
beef — I  use  this  merely  as  an  illustration — the  price  at  retail  ?  Mei 
cover  the  principal  item  of  family  expenditure.  If  there  has  be 
any  considerable  falling  off  in  the  price  of  cattle  on  the  hoof  as  co 
pared  with  wholesale  prices  or  retail  prices,  then  your  commiti 
should  ascertain  the  cause  for  any  such  movement;  and  I  want 
say  this,  that  if  you  will  follow  the  prices  published  by  my  bure 
over  a  series  of  years  you  will  see  that  there  is  a  normal  lag  of  reti 
prices.  It  would  be  impossible  to  say  what  the  lag  is,  but  I  shou 
say  something  like  a  month  behind  the  reductions  in  wholesale  prio 
or  the  changes  in  wholesale  prices.  As  to  the  wholesale  prices,  whi 
they  follow  more  closely  the  farm  prices,  still  there  is  a  perceptib 
lag-  in  the  wholesale  prices. 

Chairman  Ball.  Will  we  have  to  get  this  evidence  ourselves,  or 
there  a  department  here  that  can  give  it  to  us? 

Dr.  Meekee.  I  think  that  almost  aU  such  information  as  I  hai 
just  referred  to  in  regard  to  farm  prices  could  be  obtained  immod 
ately  from  the  Bureau  of  Markets.  They  would  also  have  wholesa 
prices,  I  think,  of  meats,  at  least,  and  the  prices  that  the  Bureau  ( 
Labor  Statistics  publish  regularly  are  both  wholesale  and  reta 
prices. 

Chairman  Ball.  Then  you  think  wo  could  get  most  of  that  ev; 
dence  from  the  Bureau  of  Markets,  except  that  we  had  better  verif 
the  retail  prices  in  Washington  ?    Or  do  you  have  them  ? 

Dr.  Meeker.  Yes;  we  get  the  retail  prices  every  month  of  food 
stuffs,  and  as  I  indicated  in  my  letter  to  you,  in  April  we  made  i 
survey  of  prices  in  the  District  of  Colimioia  in  which  we  got  tin 
prices  of  all  the  principal  articles  in  the  family  budget,  which  includes 
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MiLr  I  do  not  tliink  it  would  be  worth  while  to  make  a  resur- 
J  ti««i^  prices  now,  at  any  rate.  We  got  in  April  the  summer 
'  'iothinij,  for  example.     If  you  should  go  out  and  get  the 

•  i  i!iing  now,  probably  you  would  find  instead  of  an  increase 
i-*^  m  the  selling  price.    You  could  not  avoid  that.     I  would  not 

-  nildng  a  resurv^ey  of  the  retail  price  of  clothing,  certainly. 

:  *iiink  that  you  would  find  much  change  in  rent,  either.     The 

.  Ji  rents  has  not  yet  taken  place,  excepting  in  sporadic  in- 

•  "^luu  Ball.  There  have  been  threats. 

MiiKER.  Yes;  but  you  can  not  tabulate  threats.    You  can 

^^liih  them  in  a  statistical  way. 

-"T  Capper.  How  does  the  change  in  wages  compare  with  the 

y^  --(hii  uf  living,  Doctor  ? 

•IttttR.  That  is  a  difficult  Question  to  answer,  but  I  think  I 
^•T^.  vith  a  great  deal  of  confidence,  that  wages  on  the  average 

•  increased  as  much  as  the  increase  in  the  cost  of  living.     I 
nitke  sure  that  you  get  that  qualification.     I  say,  wages  in 

In  certain  occupations  wages  have  undoubtedly  increased 

Aa  the  increase  in  the  cost  of  Uvmg,  but  that  is  only  in  certain 

•Pupations  that  are  strategically  located  and  get  the  greatest 

increase. 

•  <'appeb.  Do  your  figures  in  June  show  how  much  of  an 

--  itxere  was  in  Washington  ? 

Mui£E-  The  year  1913  showed  an  increase  of  95  per  cent. 

•  -  ^ix>d, 

"?  Capper.  What  would  be  your  estimate  of  the  increase  in 
:rafT&Dy  in  the  same  time  ? 
^m.  In  Washington  ? 

•Tapper.  Yes. 
J^EHiR.  It  would  not  be  anything  like  as  much  as  that, 
'  *^  Washington  population  is  very  lare:ely  made  up  of  Gov- 

'  -mplovees  who  have  received  only  the  $120  bonus  up  to 

lad  many  of  them  have  not  received  that.  That  is  playing 
'^  'if ace  with  the  Government  service.     Men  are  leaving  my 

*|I  the  time  because  they  can  get  much  better  compensation 

i*  (jt)vemment  service. 

f  Capper,  You  would  not  be  able  to  make  an  estimate  of 
A  f^ 1 11 It fi 

ou  what  the  increase 
ton  is  not  a  manufac- 
y,  nothing  except  the 
^et  it  very  reaaily,  I 
/O.  We  do  not  cover 
d  hours  of  labor  in  the 

abulations  ? 

it  that  tabulation  to 
nt,  because  it  is  well 
that  were  fixed  back 
the  $240  bonus. 

3  UJ 

hai 
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prSnt^^roVX'^oM^^^^^^  ^'  **^«  ^-*  ^^"^^  --^ 

had  no  mcrease  ?  P°P"'**'^"  ''^^  »"  the  Government  service  ai 

tat?Jn  fhaftSs  Jraiion"  Wh*:^-^-     '  ^^^''^  ««^  ^i^hout  a> 
he  is  so  largely  a  Govprnmi?f^  "^"^f  **™^''  »°  Washington, 
othercity  ^  ^      Government  employee,  is  worse  than  that 

Mr.  Miller.  Dr  Meeker   th^  ^         l 
returning,  if  they  had  dv^rJ^-  ^°  ^^^^  ^''«'"«  "^  theservic 
Governi^entaeam  bnf  JS"'*'.P''^;*'«°S'  ^*r^  taken  om 
back  and  Sd Tot  'ha4  ci^ur^'^  ^^^-  ^^^^  »"  ^''^  ^^  " 
just  where  is  thTt  slack  be  ^crfT''"®  positions  before  thev  er 

Dr.  MEEKEri  do  not  Sfr  ^^^ 
mean  those  fn  the  emXV  of  the  Hl^^'r^""''  '""  "^T''"' 
•^o  civil-service  status  ffire  the  wa^t'^'  Government,  but  . 

of  SumbTnow^r^trn^ed"'^''  "^°*  ^'^^^  '"^^  ^"^  f--  ^^^^ 

S:  fclf-  S'sV'^te^  ^  *•?«  Government  ? 
gone  that  wou  d  not  be  taS  nn  iT  .V^^*  '^"^^  ^"  **^«  ^^''"^ 
civil  service  and  therefore^o^  t f  ^^  ^^"^^  ^^°  ^""^  employei 
back  from  the  war  ?  ^     *^^""  Positions  back  when  the 

tak^'e^th'j^^s,  Vuut'i^tniTr  ^^«r^»^  -  ^--*  ^ 

is  being  worked'ou?!  can  Ift  say^  P'*''*^'^  *^  ^o  so.     Just 

sla^in  Sbif SiTa^r^FN"'  ^'^  ^^ustrial  city  to 

Dr.  Meeker,  i  Zuld  sav  no?     Th^  "'''  returning  from  tb 

ington  that  are  den?rndin7m«n  J^u^  ^J®  °°  industries  in 

opmion'^XhT^rco^t^o/^^^^^^^^^^^  ^-  -  bearing,  i^ 

Mr'^'EKR'f  ha'vf^'?  ^  ^*r{|  «  -i-te  ago— 

(^ai™an'Li,^rhraVeat^in^"^^*>''^^^^  b«^-- 
complaint  of  ihe  high  cos?  of  lil^L     ^^"g'ng  o"t  particular 

have  not  advanced  m  the  same  nroL'JJ- ^^^l^^^^^^i"  Washi 
cities,  from  the  fact  that  Lro^fu'waSjoi^"'  *^7  ^«7?  '", 
partments  in  clerical  work.  In  cle4p«Ti  "u^  employed  in  tl 
creased  in  proportion  to  the  innJLo  /  ^'^  ^^ges  have  n« 
Therefore  L  Kieh  cost  of  hvS  acl7^''  -^^  ^ "^^"^  ^«"* 
18  my  understanding  of  the  stSf  meSt       ^"''  *"  Washington. 

Dr.  Meeker.  Yes. 

Chamnan  Ball.  Because  the  "wherewitl,"  +     u       ^ 
creased  .as  it  has  in  other  cities      I  thintTi       •*"*  ^"^  has  no 
h>hty  that  that  is  one  of  the  ^nts  ^^''^  '^  "'^'y  ^^rong  pi 

o^  mbrfs'hSYhT^Lrbuik  if  It?  r  ^r^-^-  •*  "p  - 

t^S-ftremt-beefan-^^^^^^ 
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for  W(»rk.  In  fact,  1  had  great  diflBcultv  in  getting  the  men  that 
went  from  my  bureau  discharged  as  rapidly  as  I  wanted  them.  All 
but  one  of  them  have  returned  to  the  service. 

I  had  just  started  to  refer  to  the  difference  in  the  situa^tion  of  the 
men  in  private  employment  over  against  the  men  in  Government 
employment.  Take  motormen  and  conductors  on  street  cars:  They 
have  received  several  wage  advances  so  that  now  their  wages — how 
would  they  be  as  compared  with  1913  or  1914,  Mr.  Ogbum?  At 
least  85  per  cent  higher,  would  they  not  ? 

Prof.  OoBURN.  In  some  industries. 

Dr.  Meeker.  Motormen  and  conductors? 

Prof.  Ogburn.  Yes. 

Dr.  Meeker.  I  am  speaking  now  rather  at  random  and  not  by 
the  book.  I  think  that  their  wages  have  advanced  at  least  85  per 
cent,  while  the  wage  or  salary  of  the  Government  employee  has  not 
•dvanced  anything  like  that. 

Chairman  Ball.  That  85  per  cent  would  not  cover  the  increased 
coat  of  living? 

Dr.  Meeker.  No,  sir. 

Chairman  Ball.  The  cost  of  living  has  practically  doubled,  about 
100  per  cent,  has  it  not,  in  the  last  two  years? 

Dr.  Meeker.  I  do  not  think  quite  as  much  as  that.  Since  1913 
I  would  say  that  the  cost  of  livmg  in  Washington  has  increased  a 
lilde  less  tnan  the  increase  in  the  cost  of  the  food  budget,  which  is 
95  per  c^nt,  according  to  these  figures.  I  would  say  uiat  the  cost 
of  hving  has  not  advanced  quite  90  per  cent  in  Washington  since 
1913. 

Would  you  agree  with  that,  Mr.  Ogbum  ? 

Prof.  Ogburn.  Yes,  sir. 

Chairman  Ball.  Doctor,  you  will  give  us  all  this  specific  data  that 
you  can,  wiU  you  not? 

Dr.  Meeker.  I  will  be  very  glad  to  do  so. 

In  order  to  emphasize  the  aitf  erence  between  a  cost  of  living  study 
and  a  price  study,  if  you  are  just  after  prices,  that  is  one  thing. 
If  vou  are  after  cfianges  in  the  cost  of  living,  that  is  something  quite 
different. 

Chairman  Ball.  We  are  after  prices  as  they  figure  in  the  general 
«)st  of  living.  At  the  same  time  we  have  got  to  take  the  cost  of 
living  in  this  investigation;  I  mean  by  that,  in  connection  with  aU  the 
oeceasary  expenses  that  go  to  make  up  the  cost  to  a  person  living 
here  in  tTashmgton. 

Dr.  Meeker.  If  that  is  what  you  are  after  I  think  that  far  and  away 
Ujc  best  data  that  has  ever  been  collected  at  any  time  in  any  country 
» the  data  that  we  have  collected  in  the  Bureau  of  Labor  Statistics. 
We  made  a  pretty  complete  survey  of  the  City  of  Washington  back 
in  1915  and  1916,  and  we  have  made  a  still  more  accurate  study  of 
the  whole  country  in  which  we  covered  nearly  100  cities — 92  different 
communities.  AJl  that  data  is  contained,  so  far  as  we  have  published 
it.  in  these  bulletins.     Unfortunately  the  Senate  and  House  did  not 

rablbjh  the  bulletin  on  the  cost  of  living  in  the  District  of  Columbia. 
Ihink,  however,  I  will  print  it  myself  shortly. 
Chairman  Ball.  We  want  all  the  specific  data  we  can  get  on  that 
line. 

12966^—19 3 
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Sinuitur  Cvvp^KR.  I  would  like  to  have  Dr.  Meeker^s  opinio 
this  it  WOU.UI  b<^  his  personal  opinion,  possibly — as  to  what  rer 
luv  wouUl  jiu^^t.  what  suggestions  he  would  make  along  the 
yf  H  ivhuhIv  lor  pu>fittHTing  as  we  have  it  now  or  seem  to  ha 
iu  \YHsi\iii^ton  and  all  over  the  country. 

l>t\  MicKKb-K*  You  don*t  care  what  questions  you  ask,  do  you  ^ 

^H^nHlor  Cvt'i'KK.  Tliat  is  what  we  are  up  against.  Of  course 
\vut»t  the  b<NHt  juvl^uieut  of  men  who  have  been  interested  in  stud 
uloi^x  thoso  luuv4.  I  realize  that  it  is  a  very  difficult  questio 
whHNN  or.  I  thought  possibly  that  out  of  it  aU  we  might  get  your  i 
H>4  tv^  tKiH  lUHtter. 

l>r.  \1kkk»:k.  I  do  not  like  the  term  ^'profiteering."  I  am 
fivll\  vvoU  awrtiH^  that  there  has  been  profiteering,  profiteering  of 
nuKHt  tvpivUen^ihlo  sort;  but  I  am  not  convinced  that  the  evils 
now  MvUlov  fwMu  art>  ilue  to  profiteering  primarily.  It  seems  to  me 
iho  litni  >**\^t  thinir  wo  must  do  in  order  to  bring  down  the  cos 
lun\^,  thnl  w.  asitU^  from  any  general  financial  policy,  is  a  cut 
vlv^wn  n^  v^ur  outstanding  revenues  in  order  to  bring  down  gen 
in  kvv  U^v  eU  tv»  any  jjrt^at  extent.  But  I  do  not  want  to  dwell  on  t 
\\\  Uot,  nu  v»\vn  pei^sonal  opinion  is  that  it  is  much  better  to  keep 
|vivv<\vnt  i^nee  levels, 

{  \\\\A\^  t\»  S^HTetary  Glass  some  months  ago  calling  his  atteni 
Uv  the  Ifav^t  that  nu>re  suffering  would  probably  be  caused  by  a  fal 
l^uv^e  level  timn  had  already  peen  caused  by  the  phenomenal  ris 
jvvuv  lew^lv  and  appeaUnl  to  him  to  appoint  a  committee  to  study 
vtv^\v*tuM\  with  ti\e  view  of  stabilizing  the  purchasing  power  to 
tn\^^yttv  of  priee.  lie  did  not  agree  with  me,  and  so  we  have 
wn\  vHvnuttUtee  as  yet  to  study  that.  The  American  Econoi 
V^^vH^at^on  hat*  a  et>mmittee.  I  think  it  would  be  very  much  bel 
tv»  keep  the  pt  iee  at  the  present  level.  We  could,  with  very  little  pj 
Hdin^t  \nnwlvtv*  to  the  present  price  levels. 

rhantnan  1\\\a».  Doctor,  let  me  ask  you  one  question  ri^ht  th< 
If  we  at\^  |^nn^r  ti>  keep  the  present  necessaries  of  life  at  their  presi 
ieveh  I**  \\  not  absolutely  necessary  to  change  the  Govemmen 
jmhev  HM  to  mvlaries  here  in  the  District  of  Columbia? 

l>r.  MicKKicH,  Oh,  absolutely;  but  that  will  be  a  much  easier  thi 
it  Meemn  to  ine 
('hainnan  l\\\x.  I  <lo  not  believe  it  is. 

I>r,  MtCKKKH  (continuing).  Than  to  go  through  all  the  painful  a 
diMaMtiHn((4  ptUiiy  of  paying  off  our  debts,  contracting  our  inflal 
eurhM\(^v,  ami  tt>  hrinif  pVices  tunibling  down,  causing  no  end  of  ruin 
the  <^h»Kintf  up  o(  factories,  the  failure  of  banks  resulting  probably  ii 
wi^le*4prt^au  crisis  anil  depression  that  would  last  through  a  long  ser 

of  VIMUI*. 

h\»t  tlu>n,  we  aiT  talking  about  the  thing  that  I  want  to  avo 
U>avinj(  alt  those  q\u^stions  out  of  account,  far  and  away  the  m< 
in^portant  thing  that  could  be  done  to  bring  down  the  prices  of  t 
perishable  i\ecessities  of  life  would  be  to  reform  our  distributii 
Hvsten* .  By  t  hat  I  mean  take  care  of  transportation  facilities  betwe 
the  idtimate  producer  and  the  ultimate  consumer.  You  have  hea 
a  good  deal  about  the  ultimate  consumer.  I  have  never  used  t 
oxnressiou  '* ultimate  producer'*  before. 

Where  do  most  of  the  wastes  of  perishable  foodstuffs  come  in  tl 
city  of  Washington  or  any  other  city  of  any  considerable  size  ?    Th< 
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vnreen  the  terminals,  either  water  or  rail  and  the  ice  chest 

r  laouth-s  of  the  ultimate  consumers.     We  have  no  adequate 

.')p*n  system.     We  have  not  sufficient  markets;  we  have  not 

.«!  >^ratcdcally  located  and  we  have  not  the  most  economical 

-'•  '•Atmn  facilities  for  landing  the  goods  that  are  dumped  at  our 

•rmnuds  and  at  our  water  terminals  where  they  can  be  distrib- 

•r.«*  retailers  or  to  the  consumers  most  economically. 

'  i:  b  the  first  economy  to  be  brought  about  without  going  into 

-.^•••ar  financial  policies. 

^   •  ilv.  if  you  want  another  opinion  of  mine,  I  think  the  greatest 

:    .*  ♦*ttn.  ho  clone  is  to  control  the  activities  of  such  combina- 

fc-  the  his  Five  and  also  the  activities  of  merchants,  either 

^'  •>r  retail.     There  are  several  ways  in, which  that  can  be 

i  nave  great  hopes  of  the  cooperative  movement.     I  do  not 

*  ^i^-ther  the  .Vmerican  people  can  be  brought  to  realize  the 
-Aarp  of  doing  things  cooperatively  instead  of  depending  alto- 
'  if««a  private  enterprise  and  private  initiative  or  so-called 
■  '>e-.     I  do  not  know  whether  they  can  be  made  to  see  that  or 

.'  I  think  it  is  well  worth  trying  out — establishing  great  coop- 
'"  «it^rpri'<*s  for  the  purpose  of  bringing  the  producer  and  the 
-r*r  together.  That  will  mean  legislation  in  order  to  prevent 
•T^Aie  pn>fiteer  forom  getting  in  his  work  and  taking  all  of  the 
IV  that  is  effected  by  your  more  perfect  distribution  system, 
-wnamn  Ball.  That  would  control  cold  storage,  and  the  prices 

-  i.''^  niniroUed  to  a  very  great  extent  by  storing  up  foodstuffs  ? 

"  Meeker.  I  am  inclined  to  think  so.     Of  course,  you  could  get 

•  ^'jv  expert  testimony  on  that  score  from  other  people.  I  do 
^'•'W  of  my  own  knowledge  much  about  the  activities  of  the 
-tictge  warehouses  and  other  warehouses. 

'-•Viif Capper.  Who  is  probably  the  best  posted  on  the  cold- 

:*  :!!2tuation  in  this  city « 

'  Meeker.  I  can  not  say;  but  I  think  you  can  get  it  from  the 

-« «if  ^Urkets. 
*  u':or  Cappek.  You  spoke  of  the  cooperative  system.     Cooper- 

•  *^:erpri9es  have  been  successful  in  European  countries,  have 

*  Meeker.  Yes;  but  the  people  in  European  countries  are  built 
*.---.♦  ^1 t — ^ 1^  1? — peans  will  buy  of  the  co- 
rner even  if  t6ey  have  to 
rated  store  which  offers  a 
perative  store.  They  will 
>  that.  They  will  have  to 
leir  cooperative  enterprise 

[uestions  ? 

to  have  from  you  all  the 
?an  get. 
lish  them. 

to  communicate  with  us 
nd  assistance  to  the  com- 
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Dr.  Meeker.  I  will  keep  in  the  closest  possible  touch  with 
and  if  I  find  out  anything  that  will  be  of  interest  I  will  be  gla 
send  it  right  along. 

Chairman  Ball.  We  have  with  us  the  representative  of  the  Fee 
Trade  Commission,  Mr.  Walter  Y.  Durand.  Mr.  Durand,  have 
anything  to  say  to  us  ? 

STATEMENT    OF    ME.    WALTEE    Y.    DUEAND,    SPECIAL 
AMINEE,  FEDEEAL  TEADE  COMMISSION. 

Mr.  Durand.  Senator,  I  might  say  that  Acting  Chairman  I 
dock,  of  the  commission,  asked  me  to  come  up  to-day  on  very  si 
notice,  and  to  say  that  if  the  committee  desired  continuous  assist! 
or  counsel  from  time  to  time  in  the  matter  under  inquiry  the  c 
mission  would  be  very  glad  to  have  some  one  to  aid  them  as  in 
as  it  could.  I  would  not  be  able  to  undertake  that  myself,  as  t] 
are  others  better  qualified.  I  might  say  on  the  general  subject 
which  you  are  engaged  here  that  it  seems  to  me  that  you  prob* 
will  not  find  the  source  or  cause  of  the  high  cost  of  hving  in 
retail  stores  here  in  Washington.  I  would  be  much  siu*prised  if 
found  it  there.  You  may  find  instances  here  and  there,  but  t 
general  proposition  it  seems  to  me  that  one  must  look  to  the  inter 
m  the  background,  the  larger  interests  that  control  and  have  sue 
large  part  in  the  wholesaling  and  production  of  food  or  clothing 
whatever  the  item  is. 

The  interests  that  move  in  the  background  have  a  very  powe 
influence  even  on  the  retailer  himself,  and  he  is  but  the  last  and 
smallest  cog  in  the  machine. 

I  think  this  ought  to  be  taken  into  consideration  also  with  re 
ence  to  the  retailer,  that  he  as  an  individual  is  usually  doing  a  sn 
volume  of  business,  and  consequently,  when  his  costs  of  living  r 
as  they  have  risen,  you  must  expect  liim  to  have  a  somewhat  nig 
rate  of  return.  The  larger  the  business  is  the  less  allowance  ] 
need  to  make  on  that  account;  but  certainly  the  small  grocer  t 
the  small  dealer  in  any  line  who  handles  oiuy  a  small  volume  1 
had  to  make  somewhat  more  on  his  goods  in  the  last  year  or  t 
in  order  to  come  out  and  meet  his  bills. 

As  for  the  general  pioblem  of  the  cost  of  living,  I  think,  in  ad 
tion  to  considering  the  wholesale  distribution  and  production  of  i 
commodities  concerned,  we  ought,  as  Dr.  Meeker  has  just  said  v< 
forcibly,  to  study  the  marketmg  system  itself.  Very  great  redi 
tions  in  the  cost  of  hving  could  be  found  through  a  reorganizati 
of  our  marketing  system  m  order  to  do  away  with  unnecessary  co« 

I  think  that  as  far  as  meat  is  concerned  one  can  not  well  mak^ 
simple  comparison,  for  example,  between  the  price  of  meat,  cat 
on  the  hoot,  and  the  price  of  steaks,  or  the  price  of  the  carca 
If  you  take  the  steak,  of  course  there  are  many  cuts,  many  parts 
the  carcass,  and  you  have  to  make  allowances.  If  you  take  t 
carcass  itself  we  are  forgetting  the  by-products  which  enter  into  t 
question  of  whether  there  is  an  undue  profit  or  not. 

Senator  Capper  has  just  cited  the  case  of  hides.  WhUe  there  h 
been  a  falling  m  the  price  of  beef  cattle  and  a  falling  in  the  who; 
sale  price  of  the  carcass,  the  price  of  hides  has  been  going  up  ve 
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iher  by-products  that  need 
,  thorough  comparison, 
profit  in  meat,  the  commis- 
loint  and  its  reports  on  that 
led,  I  hope,  within  a  very 
report,  I  think,  much  that 
►n.     I  hope  it  will  be  avail- 

irman,  in  the  way  of  a  gen- 
he  Federal  Trade  Commis- 
)ld-storage  situation,  as  to 
:  the  costs  of  foodstuffs  to 
it  was  originally  supposed 

the  hands  of  a  few  people 
ities  of  foodstuffs  ana  then 
?  What  is  the  observation 
hat  line  ? 

to  that,  Senator,  as  I  have 
ion  has  been  doin^  on  that 
le  a  very  thorough  inquiry 
d  as  to  the  ownership  of  it, 
^hich  the  five  large  packers 
3  will  be  made  public  at  no 

^ntion,  the  methods  used  in 
:.  the  commission's  work  on 

ivith  the  cold-storage  situa- 

»  of  that. 

ion  to  offer  in  the  way  of  a 
people  are  complaining  of, 
this  Congress  to  relieve  the 

hings,  one,  to  clear  the  way 
s  from  the  producer  to  the 
certainly  without  restraint, 
to  clear  away  restraints  of 
b  we  do  not  have  that  artifi- 
marketing  system  so  as  to 
consequence,  less  costly, 
u-  observation  that  there  is 
is,  of  extortion,  that  you 


?neral,  the  commission  in 
3  the  retail  end,  that  is,  in 
ected  by  the  Senate,  the 
anufacturer  and  the  whole- 
ae  industries  I  think  that 
,  made  some  study  of  the 
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^  ^yf  antliracite  coal  in  1917,  during  the  panic  year  that 
~  j^^  var.  I  think  that  the  coal  section  of  the  Coxnnxj 
j^^  some  of  those  retailing  studies  herein  Washington, pei 
^ime  during  the  year  1918,  in  the  winter,  at  least,  of  19 1 
/,-^'.f^::^^=-""^^jj5^jips  have  data  on  that. 
'  ^^  rr^"^^— ^^^j^^junission  has  also  in  its  leather  investigation,  in studyin; 
^^^  ^ —  ^^  boots  and  shoes,  made  some  study  of  the  retailing  of  1 
J^'^'^^__  ^^^L-M^iodities,  and  I  presume,  covered  the  City  of  Washin 
^^^ '  ."^^  ^^  ^^m-  cities. 

^\  '*  ^^z:r^^ ^^Jyertson,  who  has  had  charge  of  that  investigation  foi 
'"'^^"     -^'"^r^-^-^i-  '^^^  l>^  available  to  you,  and  he  could  talk  on 

^^^— =^==  I  know  nothing  of  the  details  of  it.     I  think  Mr.  Robei 

■•'«J*^^,  -r^  -"   ^  -^  recollection  is  correct,  served  on  a  fair  food-price  coiurn 
^v^'-*^r"     -cr==^^-  pistrict  food  administrator  here  during  the  war  tim.^ 
v^*  \^^^^^'^^Z^^  were  considering  fair  food  prices.     I  tnink  it  might  1 
'%'^'^  - '    n::  •  ^.^^^  to  you  to  have  Mr.  Robertson, 
^v-^*^ '^\^-=*-^^  Capper.  Mr.  Robinson? 
jjffi'^^^;^, '=r-J,^ANT>-  Mr.  Robertson. 

'^^*  ^  ^^  Capper.  He  still  holds  that  position  ? 
T\^s».  -•^^,-^aNI>.  Yes,  sir — Mr.  T.  M.  Robertson. 
^       '-."•**  ^^  Ball.  Dr.  Mosher,  have  you  any  suggestions  to  ri 

'^^,     :*'    -jiER-  It  seems  to  me,  Mr.  Chairman,  that  there  have  1 

^    *      ^^l.*-"^   ^  number  of  matters  that  are  outside  of  the  Distric 

^,  tiL*"«''*'*,^-^Hy  distinctly.     I  think  that  ultimately  the  commi 

*'^,^,^fc**    j^»  turn  to  outside  conditions,  particularly  in  connec 

'  ,.^^^  *-*    Vol^*^^^  market,  because  I  presume  that  the  local  w^l 

*  ■    ,    ;!%.■  ^  ^J!^-  ::itrongly  influenced  by  the  large  combinations  in  t 

^      ^  ^rt"  ^^rticularlv  m  regard  to  the  packing  interests. 

^'  'T^-fi-  ^  ^r^c'I  ^^^^^  ^  ^^®  committee  wants  to  get  started  in  the  r 

•^"^^  in'f*^  .'J  limit  itself  to  the  conditions  here  in  Washing 

*  ,   -i^*-**^^  to  do  more  largely  with  the  question  of  retailing  t 

*'^'     ^t    **^     1  think  the  wholesaler  should  also  be  taken  up, 

*'^  ^it'i*?  _.  pn>bably  going  to  be  found  among  the  retailers  to^ 

"     :t*i*'**^  ;t.  father  inclined  to  think  that  it  would  be  well  to  m 

"  *^,o  *^'*"    ji^n^stigation  wth  the  aid  of  the  gentlemen  in  the  I 

iM«-''*'*^,i«jtn^i^*^^  ^^^  have  to  do  with  the  coal  study  and  \ 

'  ^.^-  "t^.H^  Food  Administration  and  the  Fuel  Adninistral 

■■'  ^  ^^^  ^^^   '    i^ofiod  as  well  as  with  those  who  had  to  do  with 

•^-  **  ^^^  in  order  to  get  a  line  upon  the  methods  that  \^ 

"'"^-^lu*/-^   jjme,  which  was  practically  up  to  the  8th  of  Mai 

■^  .*    ^^  ?*-,iisie  ^^^  question  as  to  the  advisibility  of  going  i 

-T  -"-^    "^  .fte  *^^^       living  here  such  as  Dr.  Meeker  suggest 

-  ■■*    '  *^  »<  rather  a  question  of  price  study  than  a  study 

1    »-  ^.^ni^d  by  a  family.     The  price  study,  of  couj 

^^  .'^  ^*!Srily  ^^^^  yP^  ^^^  ^^^  matter  of  the  family  bud 


I  ■  ""^-.^ter  referred. 

I                   ^j             "  '   \JA  d^  ^^^^  ^^  limit  himself  to  a  discussion  of  thi 

I                   ^jj  .    ^  "t^V>  enter  into  the  family  budget,  but  not  such 

'                     ^j,  ^  -"    * ^S  ^igetj  necessarily;  I  mean  not  from  the  po 

^  V.,,  -^    H  family  budget. 

jj^^^»j;  ^  -^»Jjiree  suggestions  that  came  to  me  in  c^ 

sale  I  ^^ 
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I  think  if  the  committee  is  going  to  go  into  the  question  of  the 
wholesale  market  and  the  distrioution  system,  it  might  well  become 
a  United  States  investigation  instead  oi  one  limited  to  the  District,, 
and  it  sets  entirely  different  boundaries  to  your  problems. 

1  simply  raise  those  questions  because  I  think  they  are  matters 
that  ought  to  be  taken  into  account  because  of  the  determination  of 
policy  at  this  early  stage  of  the  game. 

I  think  that  is  all  I  wish  to  say. 

Chairman  Balx.  We  have  with  us  Mr.  Barrett,  formerly  connected 
with  the  Federal  Trade  Commission. 

STATEMElfT  OF  MB!  N.  M.  BABBETT. 

Mr.  Barrett.  I  was  connected  with  the  Federal  Trade  Commis- 
sion for  a  year  and  eight  months,  while  they  were  conducting  their 
investigation.     I  left  on  the  1st  of  April,  and  my  interest  was  so 

reat  in  the  subject  that  I  kept  on  with  my  studies  independently, 
have  been  studying  the  question  to  the  best  of  my  ability,  and  I 
am  inclined  to  agree  with  Dr.  Mosher  that  what  the  committee  ought 
to  take  up  is  the  study  of  prices  rather  than  the  cost  of  living.  I 
think  if  you  want  to  enter  into  the  question  of  the  cost  of  living  you 
will  have  to  spin  out  the  investigation  unduly  so  far  as  time  is  con- 
cerned. 

^Vs  I  look  at  it,  there  are  two  things:  Are  prices  absolutely  too 
high;  and,  in  the  second  place,  are  they  relatively  too  high  as  com- 
pared with  the  prices  in  other  cities?  Do  sellers  of  foodstuffs  get 
an  abnormal  profit  on  their  goods  ? 

In  regard  to  the  relative  comparison  I  think  it  would  be  a  great 
help  to  the  conunittee  to  know  what  the  prices  are  on  a  certain 
standard  set  of  articles  or  foodstuffs  here  in  Washington  and  in  cities 
of  substantial  size,  like  Baltimore  or  Richmond  or  Norfolk.  I  have 
been  in  Richmond  within  three  months,  and  that  is  a  city  which 
draws  a  large  part  of  its  perishable  stuff  in  the  same  vicinity  that 
Washington  does,  and  I  was  somewhat  impressed  by  the  difference 
b  prices  between  the  two  places.  Your  committee  would  probably 
have  to  make  some  special  arrangements,  because  the  Bureau  of 
Markets  does  not  at  the  present  time  cover  those  cities  in  its  daily 
reports.  In  fact,  they  had  to  cut  down  quite  a  nximber  of  cities 
the  1st  of  April  on  account  of  the  appropriation  being  cut. 

Senator  CTapper.  What  difference  did  you  find  in  prices  between 
Richmond  and  Washington  ? 

Mr.  Barrett.  I  did  not  take  a  note  of  them  at  the  time,  but,  for 
instance,  there  is  a  cafeteria  here  in  Washington  and  one  in  Rich- 
mond run  by  the  same  people,  absolutely  the  same  management. 
While  I  was  m  Washington  I  ate  there  more  or  less,  and  I  noted  that 
the  prices  here  were  nigher.  There  is  probably  some  reason  for 
that,  and  it  may  be  that  they  had  to  pay  more  for  their  foodstuffs 
in  the  market  here. 

Of  course,  in  any  comparison  of  that  sort  due  consideration  should 
be  given  to  what  is  paid  for  wages  and  also  rents  in  the  two  cities,  and 
Uxe  question  of  the  cost  of  distribution  would  come  under  the  head  of 


reeard  to  getting  information  about  prices  here  in  Washing- 
ton, I  think  it  is  withm  the  power  of  the  committee  for  it  to  have 
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some  representative  dealers  come  up  and  testify  and  bring  t 
books.  The  committee  can  ask  them  what  their  prices  are 
«,nd  what  they  were  three  months  ago.  If  there  is  a  subs  tar 
difference,  let  them  explain  the  reason.  I  think  they  are  enti 
to  that.  It  would  give  the  committee  information  that  it  w< 
like  to  have. 

Senator  Capper  brought  up  the  question  of  cold  storage.  I  hap 
to  have  with  me  some  data  which  is  official,  ha>  ing  been  gathere(i 
the  State  Board  of  Agriculture  of  Illinois.  This  is  from  the  Chic 
Tribune,  of  July  18,  1919.  It  covers  four  staples,  gi^  ing  the  amo 
in  cold  storage.  The  figures  were  based  on  conditions  on  Jum 
It  shows  the  following  as  the  amount  in  the  Chicago  cold-st<^»r 
houses:  Beef,  88,000,000  pounds;  pork,  70,517,000  Dounds;  but 
7,893,000  pounds;  and  eggs,  1,280,000  cases. 

It  goes  on  to  say: 

On  butter  there  was  even  greater  indication  that  there  is  an  unusual  movemei 
keep  the  product  off  the  market  .  The  Bureau  of  Markets  report  showed  26,'>"7 
pounds  in  cold  storage,  against  12,225,455  pounds  on  the  same  date  last  year,  and  r 
than  three  times  the  amount  in  storage  47  days  ago. 

The  movement  yesterday  alone  put  305,655  pounds  in  storage  and  brought  < 
97,303  pounds  out  on  to  the  market. 

That  the  export  trade  is  not  getting  the  butter  is  shown  by  the  bureau  *s  we< 
report,  showing  that  but  2,010,975  pounds  were  shipped  out  of  the  country  in 
week  ending  July  12,  and  this  incluaed  one  shipment  of  1,893,589  pounds  to  Engl^ 
the  largest  shipment  under  a  single  entry  in  recent  months. 

Then  this  article  goes  on  to  tell  us  the  j)rogram  that  the  women 
Chicago    originated,   preparing   a   questionnaire  for   all   dealers 
answer.     It  is  a  very  interesting  article.     I  ha .  e  followed  the  pap 
rather  closely  at  the  library  and  I  have  found  considerable  compla 
Along  that  line  in  other  cities  besides  Chicago. 

I  think  that  is  about  all  that  I  care  to  suggest. 

Mr.  Miller.  Would  it  break  your  train  of  thought  if  I  asked  yoi 

Suestion  there?     You  say  you  have  studied  the  cost  of  livbig 
Richmond,  Va.,  or  had  looked  into  it  there? 

Mr.  Barrett.  Oh,  that  was  purely  casual.  I  went  there  on  anotl 
errand. 

Mr.  Miller.  Did  you  find  a  sliding  scale  of  prices,  say,  in  Ri( 
mond,  for  the  same  articles  ?  Here  in  Washington  you  can  go  to 
number  of  different  stores  and  buy  an  article  manufactured  by  t 
same  people  and  sometimes  there  is  an  increase  in  price  of  25  to 
per  cent.  In  other  words,  did  you  find  stores  in  tnc  elite  distri< 
charging  more  for  the  Sv^me  article  than  stores  in  poorer  districts  ^ 

Mr.  Barrett.  I  was  there  on  a  vacation;  but  I  noticed  somethii 
of  that  sort  in  New  York.  Within  a  year  I  was  there.  This  w 
when  I  was  with  the  Trade  Commission.  I  went  to  one  of  the  lar 
packing  houses,  one  of  the  branch  houses.  A  gentleman  said,  *'Y< 
ought  to  look  into  what  these  retailers  arc  charging.*'  I  had  a  litl 
spare  time  that  afternoon,  and  I  ran  through  their  sales  slips  for  th 
day  and  took  certain  articles  that  had  not  changed  much  betwe< 
the  time  they  left  the  wholesaler  and  got  to  the  consumer.  Fi 
instance,  I  took  the  prices  of  hams  and  bacon.  I  found  to  whom  th< 
were  sold ;  that  is,  the  street  and  number,  and  on  the  following  da 
I  went  to  some  of  these  places  and  strolled  in,  in  a  casual  way,  an 
asked  what  their  retail  prices  were  on  hams  and  bacon.     I  found  i 
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some  cases  that  shops  not  more  than  two  blocks  apart  had  as  much 
of  a  variation  as  4  cents  a  poimd. 

Mr.  Miller.  We  have  a  case  here  just  called  to  our  attention, 
verbally,  of  the  Del  Monte  brand  of  strawberry  jam.  You  can  buy  it 
in  some  stores  here  for  30  cents,  and  in  other  stores  you  are  offered 
the  same  thing  for  40  cents  a  jar. 

Mr.  Barrett.  Of  course,  the  fault  is  really  the  retailers'.  There  is 
no  doubt  about  it.  They  pay  the  wholesaler  the  same  price.  Not 
long  afterwards  I  happenea  to  pick  up  a  New  York  paper  and  saw 
that  two  of  th^e  shops  where  I  nad  been  had  been  fined  oy  the  Food 
Administration  for  making  excessive  charges;  that  is,  they  were  told 
they  must  pay  so  much  to  the  Red  Cross  or  told  they  must  suspend 
busuiees  for  two  weeks,  or  something  of  that  sort.  So  there  may  be 
a  good  deal  to  support  the  charge  that  some  retailers  are  profit- 
eering. 

Mr.  Miller.  The  consumer,  of  course,  ultimately  suffers  that,  but 
if  the  consumer  wants  to  pay  that  much  for  it  wnen  he  can  get  it 
cheaper  elsewhere,  he  should  not  talk  about  the  cost  of  living  oeing 
too  high  as  to  that  particular  article. 

Mr.  Barrett.  No;  the  great  trouble  is  the  system  of  marketing — 
I  mean  the  housewives^  system — ordering  over  the  telephone  without 
knowing  the  price.  If  the  wife  of  the  family  had  gone  out  shopping 
and  had  gone  from  one  shop  to  another  until  she  found  the  cheapest 
place,  she  would  have  been  oetter  off. 

Chairman  Bull.  Is  there  anything  more  to  present  to-day  ?  If  not, 
the  conmoittee  will  suspend  for  the  day.  We  will  perhaps  be  able  to 
proceed  with  the  hearings  again  by  Wednesday. 

(Whereupon,  at  3.35  o'clock  p.  m.,  the  committee  adjourned  until 
Wednesday,  July  30,  1919,  at  2  o'clock  p.  m.) 
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WSDSnSSDAY,  JTJI.Y  30,  1919. 

United  States  Senate, 
subcommittefe  on  the  district  of  columbia, 

Washington^  D.  C. 

The  subcoxninittee  met  pursuant  to  adjournment  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball,  presiding. 

Present:  Senators  Ball  (chairman),  Capper,  Elkins,  and  Dial. 

Present  also:  Dr.  W.  Carson  Ryan,  jr.,  president  of  Local  No.  2, 
Federal  Employees  Union;  Mr.  E.  M.  Dawson,  president  Local  No. 
89,  Federal  Employees  Union;  Miss  Nora  James,  president.  Local 
No.  105,  Federal  Employees  LTnion:  Mr.  Benjamin  C.  Marsh,  secretary 
and  director  of  legislation  and  publicity.  Farmers*  National  Coimcil; 
and  others. 

(Tiairman  Ball.  In  continuation  of  the  hearings  in  connection 
with  the  high  cost  of  living  we  will  hear,  first,  to-day,  from  repre- 
sentatives of  the  Federal  Employees  Union.  We  feel  that  there  ia 
no  class  of  people  that  are  affected  more  by  the  high  cost  of  living 
than  the  Government  employees.  The  salaries  have  not  advanced 
in  any  reasonable  proportion  to  the  increased  cost  of  living,  while 
the  employees  of  the  industries  throughout  the  coimtry  probably 
had  that  proportionate  increase  in  their  wages.  Therefore  this  in- 
creased cost  presses  and  depresses,  we  might  say,  this  class  of  em- 
plovees. 

"We  will  hear  first  Dr.  W.  Carson  Ryan,  jr. 

STATEMEITT  OF  DB.  W.  CABSOIT  BTAIT,  JB.,  PBESIDEITT  OF 
LOCAL  iro.  2,  FEDEBAL  EMPLOYEES  TJlTIOir. 

Dr.  .Ryan.  I  think  I  might  say,  Senator,  the  chief  purpose  of  our 
committee  in  appearing  before  you  is  to  offer  you  any  help  that  we 
ran  in  getting  at  the  facts  imderlying  the  high  cost  of  living  in  the 
District  of  Columbia  particularly.  We  have  advanced  no  other 
interest  but  that.  As  you  yourself  so  well  stated,  the  question  has 
become  a  desperate  one  for  many  of  us.  At  the  present  time  the 
Union  is  in  receipt  almost  daily  of  petitions  of  one  sort  or  another, 
sometimes  from  entire  offices,  pleading  for  some  kind  of  relief. 
Th4»y  have  recived  with  welcome  your  effort  to  get  proof,  and  we 
aflk  Vou  to  feel  perfectly  free  to  use  everything  we  have. 

We  have  30,000  employees  in  the  federation  right  here  in  Wash- 
ington, and  if  you  desire  to  pursue  any  kind  of  an  inquiry  that  will 
go  into  personal  data,  we  can  give  you  a  hundred  or  a  thousand  or 
t«a  thousand  personal  statements  and  family  budgets,  embracing 
every  kind  of  family  in  every  part  of  the  city.  In  other  words,  any 
kino  of  information  that  can  be  secured  through  personal  contact 
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we  ^vant  to  be  able  to  give  you  if  you  desire  it.     We  have  represoj 
tives  in  every  Government  unit  in  Washington. 

Miss  James  of  the  bureau  girls'  imion  will  tell  you  of  an  invests 
tion  that  has  already  been  begim.  Thay  have  a  questionnaire  s 
out  to  women  employees  that  will  show  in  very  remarkable  dc 
exactly  what  it  costs  the  women  in  Washington  to  live — anc3 
course  the  Government  employees  are  approximately  60  per  c 
women.  So  that  there  is  some  real  information  obtainable  tl 
and  will  be  at  the  disposal  of  your  committee  if  you  want  it. 

In  the  second  place,  we  are  very  much  in  hones  that  in  anv 
vestigation  you  may  make  in  Washington  you  will  try  to  anal^^ze 
amount  of  labor  cost  that  enters  into  the  increased  prices.  *" 
stock  excuse  of  the  profiteer  is  the  increased  labor  cost,  and  yet  sc 
recent  investigations  have  convinced  us  that  for  many  commodi 
that  labor  cost  is  nothing  Uke  as  great  as  it  is  made  to  appear. 

Recently  in  the  case  of  the  New  York  candy  makers,  for  exam| 
it  was  shown  that  to  increase  the  wages  of  the  candy  makers  f  < 
dollars  a  week  meant  an  increase  for  a  pound  of  candy  of  only  0. 1 S 
a  cent;  and  recently  the  retail  merchants  here  have  had  to  figure  i 
the  cost  of  selling  their  goods.  I  think  it  is  somethmg  like  17  or 
per  cent,  so  far.  Your  committee  can  obtain  exactly  how  much  rm 
it  costs  them  to  sell  their  goods  now  tlian  it  did  two  or  three  years  a^ 
and  I  think  you  will  be  able  to  obtain  some  facts  as  to  how  much 
the  increased  costs  reaUy  is  due  to  labor  costs.  There  is  a  constt 
compJaint  that  it  is  labor  cost,  but  we  are  sure,  from  prelimin*i 
investigations,  that  it  is  not  nearly  so  much  labor  cost  as  it  is  rep 
sen  ted  to  be. 

We  hope  it  mav  prove  to  be  within  the  purview  of  your  commiti 
to  examine  a  little  tnt  into  constructive  measures  for  recognizing  t 
cooperative  movement  in  Washington.  At  present  there  is  a  ve 
live  cooperative  movement,  and  I  think  perhaps  the  Senators  won 
be  rather  surprised  to  realize  it.  You  can  not  get  a  cooperati 
enterprise  in  tnis  cit}^  to-day  because  there  is  no  act  of  Congress  th 
would  even  allow  it.  The  cooperative  store  in  the  Bureau  of  Stan 
ards  had  to  go  to  Delaware  and  pay  three  hundred  and  some  o< 
dollars  to  be  mcorporated  to  do  a  cooperative  business. 

Tne  present  Army  surplus—  we  in  the  union  have  no  ilhisions  abo 
the  extent  of  the  relief  that  will  come  to  us  from  that.  We  know  th 
if  you  divide  up  the  surphis  it  will  not  go  very  far,  but  we  believe  thi 
if  you  can  help  in  estabUs.ing  that  it  might  get  people  in  t!  e  hah 
of  buying  in  groups  and  tlierefore  buy  economically.  Wliether  ( 
not  you  feel  taat  those  tnngs  come  within  your  province  I  do  n< 
know.  But  there  are  constructive  things  tliat  can  be  done,  and  r 
Member  of  the  House  or  Senate  would  object  to  it.  They  are  sinipl 
constructive  measures  to  make  possible  cooperative  buying. 

In  conclusion,  I  hope  that  your  committee  will  consider  ti 
approval  of  a  different  kind  of  price  measure  for  the  present  measure 
I  Know  you  are  studying  index  numbers,  and  1  am  sure  that  yo 
know  how  hopefid  we  are  as  Federal  employees  in  that  connectjor 
We  are  willing  to  take  that  chance,  whicn  is  a  chance  oidy  of  trutl 
If  you  arrive  at  a  price  that  is  based  on  index  numbers,  we  take  i( 
rise  or  fall.  That  is,  we  are  willing  to  accept  that  index  number  pric 
instead  of  the  present  arrangement.  We  know  that  if  the  cost  c 
money  goes  down  the  cost  of  coal  goes  down  and  our  prices  go  down 
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We  are  willing  to  take  that  chance,  because  we  believe  in  the  scientific 
index  prices.  I  believe  Mr.  Dawson  will  give  von  a  word  or  two  on 
that. 

I  believe  that  concludes  my  statement  except  to  renew,  Senator, 
mv  offer  of  cooperation.  Our  people  want  to  help  you  in  this 
difccult  matter,  because  we  want  you  to  get  the  truth. 

Chairman  Ball.  We  appreciate  the  assistance  you  might  be, 
especially  when  the  matter  actually  gets  to  problems  in  the  district 
under  our  supervision. 

Dr.  Ryan.  We  will  be  very  glad  to  help  you  all  we  can. 

Chairman  Ball.  I  might  state  that  we  have  outlined  a  definite 
policy  to  follow  after  to-day.  We  will  have  those  to  testify  to-day 
who  have  expressed  a  desire  to  come  before  the  committee.  Here- 
after we  will  select  carefully  the  people  whom  we  want  to  give  definite 
results  in  testimony  themselves.  For  instance,  we  will  commence, 
probably,  with  the  producers  as  far  as  we  can,  then  the  wholesalers, 
and  wind  up  with  the  retailers,  and  then  come  down  to  the  proposition 
of  the  actual  cost  to  the  consumer,  if  we  can  fix  the  responsioility  of 
that  very  great  cost. 

Senator  Capper.  May  I  ask  what  you  hear  the  most  complaints 
about  in  any  line  of  profiteering  ?    Is  it  in  any  particular  direction  ? 

Dr.  Ryan.  I  am  afraid  it  is  not.  Of  course,  the  thing  that  hits 
most  people  is  the  rent.  They  feel  that  there  is  a  certain  coincidence 
in  the  fact  that  Congress  has  increased  the  amount  of  pay  $10  a 
month,  but  that  $10  a  month  has  almost  uniformljr  been  taken  up  by 
the  landlords,  and  that  is  the  most  aggravated  thing.  All  the  peti- 
tions we  get  simply  recite  a  case  of  desperation — ^*we  do  not  know 
how  is  is  possible  to  live  on  these  small  salaries.  It  has  been  bad 
enough  before,  but  now  it  is  impossible."  Rents,  of  course,  are  in 
ererybody^s  mind. 

Chairman  Ball.  I  might  state  that  the  committee  decided  to  take 
up  first  food  products,  and  follow  that  with  rents.  The  investigation 
M  to  rents  will  be  conducted  at  a  later  date.  We  wish  to  separate 
the  two  so  that  the  testimony  will  be  clear. 

Dr.  Rtan.  That  would  seem  very  wise,  Mr.  Chairman. 

Chairman  Ball.  We  will  hear  next  from  Mr.  E.  M.  Dawson. 

STATEMEITT    OF    MB.    E.    M.     DAWSON,    PBESIDEITT    LOCAL 
irO.  89,  FEDERAL  EMPLOYEES  TJlTIOir. 

Chairman  Ball.  You  are  the  president  of  Local  Branch  No.  89  ? 

Mr.  Dawson.  Yes,  sir.  That  is  a  local  of  the  National  Federal 
Employees  Union.  My  union  is  composed  of  employees  of  the 
District  of  Columbia  only. 

Senator  Capper.  About  how  many  are  there  in  your  imion  ? 

Mr.  Dawson.  There  are  about  400. 

Chairman  Ball.  You  are  a  representative  of  the  National  Federa- 
tion of  Federal  Employees  ? 

Mr.  Dawson.  Yes,  sir. 

Chairman  Ball,  We  will  be  pleased  to  have  any  testimony  and 
wgpestions  that  yx)U  may  care  to  give  to  the  committee. 

Mr.  Dawson.  Thank  you.  It  is  not  my  piupose  to  dwell  long  on 
^  increased  cost  of  living,  of  which  we  are  all  too  painfully  con- 
*^ou»,  nor  on  the  alleged  swollen  profits  of  manufacturers,  whole- 
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salers,  jobbers,  or  retailers.  We  all  have  more  than  a  sxispicion  that 
we  are  being  gouged  somewhere  along  the  line,  but  when  an  inves- 
tigation is  made  each  dealer  in  the  chain,  from  wholesaler  to  retialer, 
solemnly  passes  the  buck  and  assures  you  that  he  is  as  innocent  as 
the  driven  snow  and  that  the  other  fellow  is  the  pirate. 

It  would  seem  to  me  to  require  a  strict  examination  by  experts  of 
the  prewar  and  postwar  books  of  wholesalers  and  retailers  in  various 
lines  to  ascertain  if  profiteering  actually  exists  and  where  it  exists, 

I  leave  this  matter,  therefore,  to  the  expert  accoimtant. 

In  regard  to  the  increased  cost  of  living,  the  rise  in  price  of  com- 
modities has  been  constant— with  a  slight  break  in  1894  clue  to  panic — 
since  1890.  The  index  number,  a  composite  figure  obtained  by  tak- 
ing prices  of  various  staple  commodities  such  as  wheat,  clothing,  etc., 
jumps  from  94.8  in  1890  to  144.4  in  1907,  based  on  figures  from  1890 
to  1899  as  100. 

Taking  the  year  1907  as  100  and  using  15  foods  in  computing  the 
index  number,  the  price  of  food  has  jumped  from  100  to  192  in 
October,  1917.  We  are  all  painfully  familiar  with  the  rise  since  then. 
Since  October,  1917,  everything  has  jumped  markedly,  and  especially 
rents  in  Washington.     Rents  have  jumped  very  much. 

We  all  know  that  money  is  more  plentiful,  that  while  gold  is  used 
as  the  standard,  money  has  been  issued  by  the  Grovernment  through 
its  Federal  Reserve  System  in  large  amounts,  on  credits,  warehouses, 
etc.  This  has  resulted  in  a  vast  flow  of  money — ^how  well  secured, 
time  alone  will  reveal. 

Money  being  more  plentiful  and  the  per  capita  circulation  being 
greater,  there  is  a  tendency  on  the  part  of  the  man  who  has  more 
money  in  his  pockets  to  bid  higher  lor  a  scarce  article  than  he  did 
before  when  he  did  not  have  as  much. 

The  result:  Those  having  such  articles  for  sale  are  combining  to 
see  that  they  are  kept  artificially  scarce.  The  trusts — ^for  example, 
the  meat  or  packing  trust — controlling  the  bulk  of  the  meat  animals 
in  the  United  States  and  knowing  that  we  all  eat  meat,  are  making 
us  pay  dear  for  it.  They  control  both  the  quantity  of  meat  itseU 
and  its  distribution  and  sale;  and  hence  can  fix  any  price  desired. 

Many  remedies  for  this  situation  have  been  proposed.  It  is  coopera- 
tion versus  greed.  The  corporations,  the  wholesalers,  jobbers,  re- 
tailers, etc.,  represent  unfed — as  yet — greed,  and  while  this  is  a  Gov- 
ernment *'of  tne  people,  for  the  people,  and  by  the  people,"  vet  the 
people  are  allowmg  themselves  to  be  robbed  right  and  left.  An 
American  would  prefer  to  pay  a  profiteering  merchant  25  cents  more 
than  to  cooperate  with  a  feUow  worker  and  save  this  amount.  In 
other  words,  we  are  paying  dearly  in  dollars  and  cents  for  suspicion 
of  our  fellows. 

Not  so  the  Europeans.  Witness  the  efforts  made  in  England*  If 
I  understand  correctly,  coal  is  to  be  sold  at  cost  to  consumers  in 
England  this  winter,  and  huge  Government  restaurants  now  provide 
meals,  which  would  cost  possibly  $1  here,  for  about  26  cents. 

In  France  they  have  taken  similar  measures.  I  have  here  an 
article  dated  Paris,  July  16,  via  French  wireless,  and  headed  "Four 
ways  to  reduce  prices.'^     The  article  is  as  follows: 

Four  definite  measures  intended  to  reduce  the  cost  of  living  were  decided  upOB  Ift 
day  at  a  meeting  of  the  cabinet.    Henri  Roy,  a  deputy,  was  appointed  a  < 
to  execute  the  ideas  agreed  upon.    The  four  plans  were: 
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1.  "Clemenceau"  or  "Vilgrain'*  food-Belling  booths  in  Paris  will  be  doubled  in 
Dumber  and  others  will  be  established  in  other  centers  of  population. 

2.  Cheap  renaurants  to  supply  meals  at  fixed  prices  will  be  started  in  Paris  and  in 
the  pnyy  inco?  under  the  control  of  the  minister  of  supplies. 

3.  All  war  stocks  of  foodstuffs  will  be  sold  to  the  public,  chiefly  through  the  co- 
operative societies. 

4.  A  special  service  already  organized  in  the  ministry  of  supplies  will  seek  to  curb 
illicit  spwulation  in  foodstuffs. 

A  bill  pending  in  parliament  contains  provisions  supplementing  existing  laws 
igaiAst  speculation  ana  increases  penalties. 

Were  we  not  so  individualistic  here,  were  we  willing  to  do  as  the 
Europeans  do — and,  wonderful  as  we  think  we  are,  there  are  perhaps 
a  few  lessons  that  we  can  learn  from  other  nations — were  we  ground 
down  economically  to  the  point  they  are,  we  might  perhaps  be  willing 
to  get  together  and  save  money.  I  almost  wish,  from  time  to  time, 
that  prices  would  go  so  high  that  some  sense  would  be  pounded  into 
our  heads  about  cooperation.  But  an  American  will  pay  any  price 
demanded  if  he  wants  an  article.  He  will  grumble,  but  ne  will  pay. 
He  will  come  out  and  tell  another  that  it  is  an  outrage ;  then  go  ahead 
and  be  plucked  again.     On  this  subject  we  talk,  but  never  act. 

Senator  Capper.  Is  it  possible  for  the  organization  you  represent, 
the  National  Federation  of  Federal  Employees,  with  their  30,000 
membership,  to  so  band  together  that  they  would  have  some  effect 
on  the  prices  in  the  District  ? 

Mr.  Dawson.  I  think  it  is  possible,  decidedly  possible. 

Mr.  Miller.  Are  stej^  being  taken  by  that  organization  to  organize 
their  members  ? 

Mr.  Dawsox.  I  do  not  think  that  any  cooperative  store  proposition 
plan  has  been  yet  put  before  them  or  has  been  adopted  by  them. 

Mr.  Miller.  They  are  just  starting  it  ? 

Mr.  Dawson.  Just  starting  it  at  present;  yes. 

Mr.  Miller.  Prices  can  not  go  much  higher  before  they  will  be 
forced  to  organize. 

Mr.  Dawson.  I  think  that  is  the  case,  yes.  Their  money  now  buys 
only  half  what  it  used  to  buy. 

Mr.  Miller.  I  just  want  to  call  your  attention  to  some  of  the  state- 
njentfi  you  are  making.  They  are  very  good;' but  I  was  wondering 
whether  your  own  organization  has  taken  any  steps  to  put  your 
sttKgestion  into  effect. 

Mr.  Dawson.  I  will  bring  that  in  later.  Our  own  little  local,  of 
wuree,  does  not  bind  the  other  members  of  the  other  locals.  We 
have  just  tried  it  as  a  District  proposition,  you  might  say,  among  the 
IJwtnct  employees. 

In  regard  to  the  immediate  situation  in  Washington:  The  Post 
Oflice  Department  has  an  excellently  organized  cooperative  store  in 
iu  basement,  supplied  with  fresh  goods  daily  by  motor  trucks  which 
htty  directly  from  the  farmer.  They  have  over  a  thousand  members 
oi  their  organization  buyine  cards  for  $1  which  entitles  them  to  95 
cente,  cost  price  of  goodfa,  me  other  5  cents  going  to  wage  of  store- 
fagjer,  etc. 

Senator  Capper.  How  long  has  that  been  in  operation  ? 

Mr.  Dawson.  That  has  been  in  successful  operation  at  least  three 
yetrs,  to  my  knowledge. 

Swiator  Dial.  They  will  not  sell  to  anybody  but  employees  ? 
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Mr.  Dawson.  To  nobody  but  members  of  the  organization.  I 
understand  that  all  last  winter  this  store  sold  eggs  20  to  30  cents  a 
dozen  cheaper  to  members,  below  the  prices  m  the  retail  stores. 
They  got  tnem  direct  from  the  farmers.  They  ran  trucks  up  to 
Martinsburg  and  Frederick  and  a  few  different  locaUties. 

Senator  Capper.  The  employees  nm  the  trucks,  not  the  Grov- 
ernment  ? 

Mr.  DAWsoif.  The  employees  nm  the  truck.  They  have  their 
own  board  of  directors  and  everything  else.  The  employees  of  the 
Post  Office  Department  run  it. 

Why  not  extend  this  proposition?  Why  not  have  a  branch  in 
every  department  and  in  every  section  of  tne  city  ?  Why  not  have 
hundreds  of  motor  trucks  laden  with  goods  move  from  the  farming 
districts  every  day  to  the  Nation's  Capital  and  let  the  Government 
employees  and  otners  get  the  benefit?  If  you  do  not,  and  allow  the 
profiteer  to  pluck  his  victims  unchecked,  discontent  wiU  do  its  deadly- 
work.  Strikes  and  discontent  on  the  part  of  Government  employees 
are  plainly  dangerous.  Therefore,  cheaper  food,  which  is  one  of  the 
devices  which  will  create  increased  befief  in,  increased  loyalty  to, 
and  content  in  the  Government,  should  be  provided. 

As  president  of  local  No.  89,  National  Federation  of  Federal 
Employees,  I  have  for  some  time  urged  my  local  to  try  to  get  a  coop- 
erative store  in  the  District  Builaing.  Space  is  available  yet  is 
refused  by  the  Engineer  Commissioner  of  tne  District  of  Columbia 
on  the  ground  that  this  is  primarily  an  office  building,  and  the 
vacant  rooms  may  be  needed  later.  Yet  two  competing  hmch-room 
firms  which  sell  cold  packed  lunches  sell  their  luncnes  in  the  halls  of 
the  building,  being  permitted  to  do  so  because  they  will  save  money 
to  the  District  of  Columbia  employees.  It  is  certain  that  a  cooper- 
ative store  will  save  even  more,  and  yet  it  is  not  allowed,  up  to  this 
time.     I  have  tried  my  best  to  get  it  through. 

There  is  another  recommendation  that  I  think  is  very  vital,  and 
it  is  this :  The  reclassification  commission  will  speedily  and  equitably 
reclassify  the  salaries  of  aU  Government  emplovees  residing  in  Wash- 
ington, and  probably  the  resulting  scale  wul  be  appUed  to  all  Gov- 
ernment workers.  Why,  then,  should  not  the  following  be  done  ? 
Say  an  employee  is  to  draw  his  salary  of  $1,800  under  the  reclassifi.- 
cation.  We  wiU  assume  that  his  salary  has  been  reclassified  equita- 
bly. If  prices  stiU  continue,  his  salary  will  shrink  in  purchasing 
power.  Why  not  compensate  him  and  every  Grovernment  employee, 
not  at  $1,800,  or  whatever  salary  he  draws,  regardless  of  what  it 
will  buy,  out  pay  him  $1,800  plus  or  minus  increased  or  decreased 
cost  of  staple  articles  needed  in  the  home?  To  illustrate:  Suppose 
we  take  prices  in  1919  as  a  basis.  Prices  rise  in  1919  5  per  cent* 
That  is  all  calculated  by  the  Bureau  of  Labor  Statistics.  They  get 
an  index  number  and  calculate  what  the  index  number  is  at  a  certain 
time,  upon  increase,  that  is,  they  calculate  the  increase  or  decrease 
of  the  index  number,  and  that  is  done  monthly,  as  I  understand. 

An  employee  drawing  $1,800  in  1919  can  be  estimated  for  at  lOS 
per  cent  of  $1,800,  or  $1,890  in  salary  estimates  for  the  next  fiaoal 
year  1920-2 1 .  In  other  words,  the  index  number  for  Decembw,  1919^ 
would  form  the  basis  for  estimating  salaries  in  the  budget  for  tb^ 
succeeding  fiscal  year,  beginning  July  1 ,  1920,  and  ending  June  SQ^ 
1121.    The  same  would  be  done  for  the  next  fiscal  year,  and  ao 
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•  in«i»'\  number  decreased  5  per  cent,  the  employee  should  be 
•*•  i^T  rem  of  $1,800  or  $1,710.  This  method  is'^scientific,  en- 
t.t  emplcivee's  salary  to  always  have  the  same  purchasing 

:  M»**hauirs  now  often  get  $8  per  day,  but  buy  no  more  with 
^^  -(.an  they  formerl}^  could  buy  with  S3  or  $4.  Therefore,  the 
•r»»f  <lnllars  in  a  salary  should  vary  with  the  cost  of  commodi- 

•  -i  h  »*<'unomists  now  admit  is  the  real  standard. 

.:  .*  tiu^  cost  of  the  articles  we  have  to  buy  is  the  standard,  and 
>  tiio  number  of  dollars  we  get  should  vary  with  the  cost  of 
mini  uli  ties. 
MixEK.  Is  that  proposition  put  forward  as  the  opinion  of  your 
-.'-::on  as  a  relief  in  this  matter? 
Dawson.  Xo,  sir;  that  is  my  own  personal  opinion. 
^>i-i.v  Ball.  I  would  like  to  state  right  there  that  there  is  a 
^:ii^  of  experts  now  working  on  a  readjustment  of  salaries  and 
'^^^  taken   all   those  propositions  into  consideration.     They 
-<  ;o  submit  a  proposition  of  a  sliding  salary  in  proportion  to 
-:ua1  cost  of  living.     Dr.  Mosher,  who  has  testified  before  this 
-*'♦•*.  i>  the  expert. 

IUw<4)\.  The  result  of  such  legislation — and  it  snould  be  en- 

:  r"  law — would  be  to  remove  the  endless  wage  and  salary  dis- 

-  t»t*een  employees  and  the  Government.     It  would  check  the 

-hv  ^>wing    tendency   to   Bolshevism.     It  would    tend   to 

•>  Government  really  strive  to  cut  down  living  costs,  because 

'"Vf^mment  foimd  living  costs  increased  20  per  cent  in  any  one 

-^rp  would  be  some  real  investigation  into  the  high  cost  of 

:  t  A  as  to  the  increased  amoimt  of  money  it  would  have  to  pay 

.  yiys.     It  would  tend  to  devise  schemes  for  intelligent  and 

-inng  cooperation  among  its  employees,  as  any  sucn  reduc- 

'  uTin^  costs  would  tend  to  reduce  salary  costs  to  the  Govern- 

'•  «»ther  hand,  the  Government  would  look  to  it  that  no  undue 
"  r^iiZ  would  boost  salary  pay  rolls  unduly. 

•  'v-<i  this  out  in  my  own  mind  without  consulting  any  expert 
'•>-*  <»n  it,  but  since  I  did  that  I  found  that  Prof.  Irving  Fisher 

^'-i-n  an  article  lately  on  that  which  I  have  here,  and  in  it  he 

•  •  aI  some  private  firms  have  already  been  using  this  method. 

'*.-     I  will  read  it  if  you  wish  me  to.     If  not,  I  will  have  it 

•  r^jin  Ball.  That  would  hardly  have  any  bearing  with  this 
"^r.    There  is  another  committee  called  the  Committee  on 
ation  of  Salaries  that  is  following  that  matter  up.     Any 

'  investigation  will  benefit  that 
^ear.     They  are  adjusting  the 
,  of  living. 
V  there  was  that  committee 

he  Reclassification  of  Salaries, 
ou  might  possibly  have  this 

U  the  scope  of  your  last  recom- 
that  line.  I  have  no  doubt 
ific  plan. 
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Mr.  Dawson.  This  is  scientific,  for  the  reason  that  it  foDo\^ 
cost  of  Uvin^  absolutely. 

Chairman  Ball.  It  follows  the  cost  of  living,  but  to  ad  jus 

5)ercentaffe  of  increase  in  wages  in  proportion  to  the  increased  c 
ood  products  is  rather  a  difficult  proposition. 

Mr.  Dawson.  I  admit  that  getting  that  index  figure  woidd  be 
a  proposition. 

Chairman  Ball.  That  committee  is  endeavoring  to  work  it  o 

Mr.  Dawson.  It  seems  to  me  that  they  might  apply  some 
principle  as  this. 

Chairman  Ball.  You  have  got  to  fix  a  percentage  of  rat 
change.  It  makes  it  a  difficult  proposition.  But  this  committc 
nothmg  to  do  with  that  proposition.  The  purpose  for  which 
committee  was  appointed  was  to  attempt  to  nx  tne  responsibili^ 
profiteering,  if  there  is  any  profiteering  in  the  District  of  Colui 

Are  there  any  questions  you  would  hke  to  ask  ? 

Senator  Capper.  Do  you  hear  a  good  deal  of  complaint  t 
profiteering  ? 

Mr.  Dawson.  Yes;  I  hear  nothing  else.  There  is  always  a 
plaint  about  it.  In  my  opinion  that  is  the  real  live  issue  befor 
American  people  now.  They  can  dangle  forth  a  tariff  or  a  ] 
treaty  or  anything  else,  but  way  down  at  bottom  I  think  is  the 
of  living,  and  I  think  that  political  parties  make  a  great  mista 
they  do  not  try  to  solve  it. 

Senator  Capper.  Do  you  hear  of  any  specific  instances  of 
seems  to  be  especially  raw  transactions  on  tne  part  of  profiteers  "i 

Mr.  Dawson.  Well,  I  heard  of  one  last  night.    I  will  simplj 
it  as  I  remember  it.     I  heard  about  a  man  who  went  into  a 
shop  here  in  Washington  and  wanted  to  buy  a  pair  of  shoes, 
was  shown  a  pair  of  shoes  at  $12.     He  did  not  buy  them, 
remembered  that  he  had  a  friend  who  was  a  shoe  manufact 
So  he  asked  him  what  he  could  buy  a  similar  pair  of  shoes  from 
for.     The  friend  sent  down  a  pair  of  shoes  by  mail  or  express 
sent  a  bill  for  $5  for  a  similar  pair  of  shoes.     Apparently,  vou 
the  retailer  got  the  difference  between  $12  and  $5.     He  asked 
manufacturer  to  bill  the  shoes   at  the  wholesale   price.     Thi 
another  feature  of  it.     So  the  difference  in  that  case  between 
wholesale  price  and  the  retail  price  was  $7.     It  seems  to  me  th 
rather  exorbitant. 

That  seems  to  be  one  instance  in  which  the  matter  was  che* 
up.     That  is  the  only  one  I  know  of  that  I  can  check  up  here. 

Senator  Capper.  Do  you  hear  much  complaint  about  the  1 
situation  here  ? 

Mr.  Dawson.  Well,  not  so  many  complaints.  Milk  has  gone  d 
a  little,  a  cent  or  so  a  quart,  although  I  do  not  doubt  that  an 
the  poor,  where  there  are  babies  in  the  family,  there  must  be  a  2 
deal  of  complaint  because  babies  and  young  children  must  1 
milk  and  they  are  not  getting  it.  They  are  being  fed  coffee  and 
and  everything  eke  instead  of  milk.  The  result  on  their  vitf 
is  very  bad.  These  children,  a  good  many  of  them,  will  not  ^ 
up.  If  they  do  grow  up  they  wl  grow  up  into  weakened  indi 
uals.  Later  on  if  the  coimtry  is  in  war  and  wants  to  call  u 
some  of  those  weakened  people,  they  will  find  that  they  have  I 
doing  very  badly  in  allowing  all  this  under  nourishment. 
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'  a:  wis  proven  in  the  case  of  England  when  she  tried  to  recruit 
r  tb»*  Boer  War.     She  found  out,  especially  as  to  her  city 

•  'tAi  ihey  were  absolutely  unfit,  or  a  great  proportion  of  them, 

«ir.  Ai.  a  matter  of  fact,  in  this  last  war  she  had  to  establish 
'I  rMojvi  and  build  up  thousands  of  her  soldiers  before  they 

^:!  to  ^>  into  the  mihtary  service. 

■  »J1  hare  the  same  experience.  Of  course,  we  have  not  as 
r^emtions  of  that  sort  of  thing  behind  us  as  England  has 
•W  cities  and   our  slums  have  not  existed  so  long;  but  if 

-  •  Dtinue  high  and  food  scarce,  we  will  be  up  against  the  same 

j^man  Ball.  Do  you  think  your  organization,  if  after  investi- 

■  w^  find  that  one  of  the  best  solutions  would  be  cooperation, 

-  V  willing  to  run  cooperative  stores  ? 

•-•  DAw?i^)X.  Oh,  assuredly.     I  know  my  particular  local  would. 
-•-  Terr  keen  on  building  one.     I  have  found  the  greatest  senti- 
t'T  That  among  the  chiefs  in  the  District  Building,  too.     They 
-"^.tha>iai?tic  as  we  are. 

-rsuo  Ball.  Of  course,  the  first  thing  to  find  out  is  whether 

•r^  undue  prices.     If  we  prove  that,  then  it  is  our  duty  to 

'•  that  condition  if  we  can.     That  is  one  of  the  suggestions 

"■u/»  there,  and  it  has  been  made  to  us  from  other  sources  as 

-  -T  eiring  some  relief. 

•  D%iisox.  It  would  give  a  great  deal  of  relief. 

:j!!un  Ball.  I  just  wished  to  know  if  you  thought  it  could 

••-rvii  out  by  the  employees  of  the  District  government  if  such 

-  :i!Dpndation  were  made  ? 

-  runsox.  I  most  certainly  do,  and  carried  out  efficiently. 
.rmxn  Ball.  Are  there  any  other  questions? 

'•-^  DiiL.  The  price  that  you  stated  in  England  was  26  cents, 
;»rr^l  to  a  dollar  here  ? 

■  I»im*ii->N.  I  say  that  is  just  an  estimate.     What  they  furnished 
'  .^Tf  1  know  would  cost  about  a  dollar  in  a  restaurant  here. 

."•-r  I)l%l.  That  is  a  big  discrenancy. 

lUmM^jx.  That  restaurant  is  uovernment-owned  and  Govern- 

-  -ni!/**i  and  the  food  is  sold  practically  at  cost. 
^^^:xn  Bill.  Is  Miss  James  here  ? 

-^iMEs.  Yes. 

STATEMEirr  OF  MISS  NOSA  JAMES. 
T.in  B\LL.  Miss  James,  you  represent  one  of  the  organiza- 

' ^ — *  ^^-^  '"^ n's  Union  of  the  Bureau  of 

>,  of  the  National  Fecleration 

ar  any  suggestions  you  would 


•esent  2,000  women.     A  year 
purpose  of  investigating  con- 
liat  70  ner  cent  of  the  women 
salary  tnere  is  very  small, 
here? 
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Miss  James.  Tho  entrance  salary  is  two  thirty-seven,  which  i 
1,300  people. 

Chairman  Ball.  What  do  you  mean — two  thirty-seven  ? 

Miss  James.  $2.37  a  day.     The  maximum  salary  other  than 
is  $2.88  a  day.     So  we  put  through  these  questionnaires. 

vSenator  Capper.  Has  there  heen  any  increase  in  that  salary 
last  year  ? 

Miss  James.  The  increase  in  the  last  year  was  just  a  fevr 
In  the  $2.37  grade  there  was  no  increase,  hut  in  the  $2.S8 
salaries  were  advanced;  $2.50  was  the  highest  grade,  and  Wii 
vanced  to  $2.88.     I  think  there  are  probably  200  people  who 
advanced  in  that  rate. 

Chairman  Ball.  Did  vou  get  the  $120  increase? 

Miss  James.  Yes,  sir;  Ibut  it  is  the  basic  salary  that  I  have  ref c 
to  now. 

We  found  from  these  questionnaires  that  70  per  cent  had  depen 
and  they  were  obliged  to  work  evenings  at  different  places.  ; 
go  in  stores  after  office  hours,  and  some  work  at  soda  fountains 
m  other  places  where  they  can  get  employment  so  as  to  get  t> 
three  or  four  hours  a  day  more  work  to  meet  the  high  cost  of  11 
I  know  of  cases  where  people  are  just  barely  existing  because  c 
high  cost  of  living. 

Chairman  Ball.  What  was  the  salary  per  hour  that  they  \^ 
get  when  they  work  outside,  as  compared  with  the  salary  they 
getting  in  the  Government  service  ? 

Miss  J.AMES.  The  salarv  they  got  on  the  outside?    I  am  not  i 
sure  about  it,  but  I  think  it  was  either  50  or  75  cents  an  hour 
were  able  to  obtain.    They  pay  much  more  on  the  outside. 

Chairman  Ball.  About  twice? 

Miss  James.  About  twice.  I  know  of  one  instance  where  a 
got  75  cents  an  hour  and  another  one  where  50  cents  was  the  pa 

Chairman  Ball.  Just  about  double  ? 

Miss  James.  Yes,  sir;  just  double  on  the  outside. 

The  women's  trade  union  league  has  got  in  some  questionn^ 
which  have  not  been  distributed  yet.  I  just  received  them  to- 
Their  purpose  is  to  get  the  average  cost  of  living  for  the  wome 
Government  departments.  This  list  that  I  have  here  is  one  of  tl 
and  this  would  tell  everything — ^wearing  apparel  and  everytl 
else.     It  would  give  the  entire  cost. 

Chairman  Ball.  Are  those  to  be  filled  out? 

Miss  James.  They  are  to  fill  these  out  and  get  the  data.  I 
later  date  I  can  give  you  the  proper  data. 

Chairman  Ball.  Could  you  do  that  and  send  it  to  the  commi 
here? 

Miss  James.  I  will  do  that  as  soon  as  the  data  is  collected. 

Senator  Capper.  Do  you  send  it  to  all  the  employees  ? 

Miss  James.  All  the  women  employees  of  Government  departmei 
Our  union  is  composed  entirely  of  women. 

Chairman  Ball.  We  will  appreciate  it  very  much  if  you  will 
that. 

Miss  James.  Certainly,  sir. 

Chairman  Ball.  We  will  now  hear  from  Mr.  Charles  A.  Lynani 
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IIiIIIEIT  OF  KB.  CHABLES  A.  LTNAM,  SECBETABT  OF  THE 
linOlTAL  BOABD   OF  FABMEB  OBGANIZATIOirS. 

-.Tun  Ball.  What  position  do  you  hold,  Mr.  Lynam? 

LiXAM.  I  am  secretary  of  the  National  Board  of  Farmer 
.-aUons.  with  ofl&ces  in  this  city  at  615  Woodward  Building. 
•  ^piember  1 ,  we  will  be  located  in  a  house  which  we  have  bought, 

glad  to  give  you  a  copy  of 

,  Senator? 

ar  any  statement  you  desire 

ing  was  rather  unexpected, 
ly,  and  I  have  no  prepared 

it  to  call  you  again.  Your 
3sitate  our  summoning  you 

nane  to  this  hearing  to  get  a 

)  working  on  the  question. 

existence  in  the  summer  of 

one  question  there.     What 

producers  ? 

ect.  There  are  14  or^aniza- 
e  in  their  scope,  which  have 
lis  board.  These  men  meet 
imittee  averaging,  I  should 
3ming  whenever  it  is  deemed 

three  important  conferences 
i  the  fall  of  1917  we  had  a 
ountry  come  to  Washington, 

ates 

d  to  know,  whether  you  had 
inization. 

large  States,  farmers'  union 
y  organizations,  cotton  and 

1  delegates  from  39  States. 
State  larmers'  unions,  which 
;ranges  were  represented;  10 
Bting  associations,  including 
lilk  Producer  s  Association, 
3e,  Twin  Cities,  Detroit,  and 

)rganizations  and  are  trying 

tions. 

thoroughly  familiar  with  the 


dence  through  your  organi- 
very  valuable  evidence. 
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I  started  to  say  that  the  farmers  and  farmers'  organizations  < 
country  found  it  absolutely  necessary  to  be  represented  he 
Washington  during  the  summer  of  1917.  The  President  annoi 
that  food  would  be  placed  under  Government  control.  Th 
nouncement  was  made  that  Mr.  Hoover  would  be  appointed  as 
controller.  So  the  leaders  who  had  been  working  through  this  1 
of  farm  organizations  came  to  Washington  and  got  acquaints 
many  cases  for  the  first  time,  with  the  others  down  here,  meeti 
the  hotel  lobbies  and  in  these  conferences  of  these  emergency  b 
which  were  then  being  created.  They  found  that  there  was  a 
need  for  representation.  They  tried  very  hard  to  impress  the 
ernment  with  the  necessity  for  representation  of  farmers  on  the  vf) 
governmental  boards.  As  far  as  I  know,  there  were  not  over  1 
dozen  representatives  of  farm  organizations  given  any  positio 
authority  in  the  food  administration,  where  you  would  nati 
suppose  the  largest  farm  representation  would  be. 

I  know  of  tMee  meh  who  can  fairly  be  said  to  have  repress 
farm  organizations  as  such.  In  all  cases  I  think  they  received  sal 
at  least  for  part  of  the  time,  and  they  were  not  in  a  position  to 
any  executive  authority. 

Just  in  passing  I  would  like  to  comment  on  the  difference  bet 
that  situation  and  the  situation  with  respect  to  a  great  organiz 
like  the  National  Chamber  of  Commerce  of  the  United  State 
believe  in  Sunday^s  paper  it  was  stated  that  they  had  suppi 
thousand  men  in  war  industries  and  on  war  boards.  We  know 
very  adequate  representation  the  American  Federation  of  Laboj 
on  these  same  boards,  on  the  War  Labor  Board  and  on  the  War  I 
Policies  Board. 

It  is  the  farmer's  own  fault,  undoubtedly,  that   this    cond 
has  existed;  and  the  organizations  of  farmers  realize  that  they 
take  steps  to  get  in  touch  with  the  great  organized  body,  io] 
reason  tnat  there  is  a  very  dangerous  propaganda  being  carric 
throughout  the  country  which  is  injurious  not  only  to  the  far 
themselves,  but  to  the  whole  countiy  as  well.    It  is  a  propag 
which  attempts  to  fasten  the  blame  lor  the  high  cost  of  living 
the  farmers.     It  is  a  very  dangerous  propaganda,  because  thor^ 
wide  gap  between  the  producer  and  the  consumer  and  that  cl 
is  widenmg,  owing  to  the  readiness,  we  will  say,  of  some  young  dis 
attorney  to  appeal  to  the  ignorance  of  the  city  people  as  to  the 
that  enter  into  food  products. 

The  city  people  ought  to  be  told  these  facts.  I  will  give  vo 
illustration.  Last  summer  one^  of  the  papers  here  was  remarkii 
the  prices  of  potatoes  and  fsatening  the  blame  on  the  farmers.  1 
I  come  from  a  potato-producing  State.  I  have  been  a  farmer  a] 
life  and  I  grew  up  on  a  farm.  I  own  a  farm  in  northern  Wisc^ 
whore  we  produce  lots  of  potatoes,  and  I  came  right  from  there  b 
I  came  down  here  to  take  my  position. 

Two  years  ago  last  winter  wnen  people  down  here  were  payin 
and  $2.50  a  bushel  for  their  potatoes,  the  farmers  up  in  nort 
Wisconsin  had  no  potatoes  on  hand.  I  want  you  to  get  that  p 
because  the  marketing  situation  is  so  arrangecl  that  tne  farmer 
to  unload  the  great  bulk  of  his  crops,  like  potatoes,  wo  will 
soon  after  they  are  harvested.     The  potatoes  that  you  were  pa 
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$3  and  $3.50  for  in  Washington,  in  other  large  cities  were  sold  by 
the  farmers  on  an  average  of  not  to  exceed  $1  a  bushel  that  year. 
I  am  basing  that  on  my  own  knowledge  of  prices  in  northern  Wis- 
oonsin.  Ofcourse,  the  exceptional  farmer  who  had  a  root  seller  and 
held  his  potatoes  got  perhaps  $2  a  bushel  up  in  northern  Wisconsin. 
But  the  great  bulk  of  the  crop  had  been  sold,  and  the  same  situation 
applies  all  along  the  line  as  to  most  of  the  products  which  the  con- 
sumer is  buying.  ^ 

The  following  winter  there  was  a  propaganda  carried  on  which  very 
seriotisly  affected  the  farmers.  There  was  an  increased  production 
of  potatoes  owing  to  the  campaign  carried  on  by  the  food  administra- 
tion. aU  over  the  country,  and  the  crop  was  increased.  As  I  recall 
it,  the  ^Vrmour  Grain  Co.,  of  Chicago,  came  out  with  the  statement 
early  in  the  fall  to  the  effect  that  there  would  be  a  surplus  of 
100,000,000  bushels  of  potatoes,  and  that  unless  the  farmers  sold 
those  potatoes  so  that  the  consumers  could  get  them,  for,  I  think,  50 
cents  a  bushel,  this  surplus  would  either  rot  on  the  farms  or  would 
have  to  be  fed  to  live  stock.  I  was  in  Wisconsin  at  that  time.  I 
conducted  an  investigation  and  carried  on  correspondence  with 
people  through  Wisconsin  and  Michigan,  with  the  commissioners  of 
agriculture  of  those  two  States  and  other  States,  and  I  have  their 
letters  and  statements  showing  that  the  cost  of  production  for  pota- 
toes that  year  was  in  the  neighborhood  of  $1  a  bushel. 

Yet  there  was  a  propaganda  carried  on  which  made  the  people 
here  in  Washington  and  in  other  cities  feel  that  tiiey  were  bemg 
unfairly  and  unjustly  treated  if  they  could  not  get  those  potatoes 
at  50  cents  a  bushel. 

The  freight  amounts  to  something.  The  hauling  to  town  amounts 
to  something;  and  I  figured  out  that  if  the  consumer  got  the  potatoes 
that  year  at  50  cents  a  bushel  the  farmer  would  have  to  sell  out  about 
20  to  25  cents  a  bushel.  I  figured  that  in  Wisconsin,  on  the  ground, 
at  the  time. 

That  would  have  meant  a  loss  of  millions  and  millions  of  dollars  to 
the  farmers. 

The  point  I  would  like  to  make,  Mr.  Chairman,  is  that  city  people 
naufit  concede  cost  of  production — average  cost  of  production — ^for 
farm  products.  If  they  do  not,  the  farmers  are  going  to  quit  the 
bosiness. 

The  same  tiling  applies  to  the  dairy-  situation.  I  remember  that 
Mr.  Hoover  sent  a  telegram  to  New  York  City  rather  taking  excep- 
tion to  the  position  of  the  Dairymen's  League  there.  I  think  he  said 
that  Mr.  Cooper's  methods  as  president  of  the  Dairymen's  League 
^re  in  a  class  with  the  great  profiteers  of  the  country,  or  words  to 
that  effect.  As  a  matter  of  fact,  the  milk  associations  have  been 
taring  to  cut  the  cost  of  production,  have  been  trying  to  get  the  data, 
and  r  have  been  in  a  number  of  conferences  with  the  milk  dealers  of 
the  country  and  with  Mr.  Hoover.  We  have  talked  these  matters 
OTfT  for  several  years. 

We  aeked  Mr.  Hoover  to  appoint  a  commission,  which  he  did. 
That  commission  was  a  good  one.  The  personnel  was  first  class  in 
^ery  way.  The  data  was  ready  at  a  time  when  the  consumers  of 
the  rity  of  Now  York  were  clamoring  and  denouncing  the  farmers  as 
pn>fiteers.     We  tried  to  have  that  information  published,  and  those 
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bulletins  were  held  up,  it  seems  to  me,  for  five  or  six  months, 
the  great  need  for  them  had  disappeared. 

The  fact  is  that  the  leaders  among  legislators  and  officials  in 
ernment  are  afraid  to  come  out  with  the  truth,  even  if  they  kno 
because  the  city  folks  are  so  thoroughly  organized.     It  is  so  eas 
you  people  here  in  the  city  to  call  in  the  reporters  and  all  get  togce 

I  tried  to  answer  this  editorial  in  this  Washington  paper  in  re 
to  the  potato  situation.  I  wrote  a  short  statement  of  not  ovei 
or  400  words  and  asked  them  to  publish  it.     It  was  never  publi< 

At  the  time  that  the  Chicago  muk  producers  had  their  backs  ag 
the  wall — that  was  about  two  or  three  years  ago — two  of  us  who 
thoroughly  familiar  with  the  milk  situation  in  Wisconsin  and  in 
nois  wrote  a  less  than  500-word  editorial  to  one  of  the  impoi 
Chicago  papers  taking  exception  to  what  we  regarded  as  the  nit 
persecution  of  the  farmers.  After  a  week  that  was  printed,  but 
cut  out,  without  indicating  the  omission,  the  very  part  of  our  s 
ment  which  we  desired  most  of  all  to  have  published.  Usuall\^, 
know,  they  put  some  stars  in  there.  It  was  something  like  383  W( 
so  it  was  not  too  long. 

After  there  had  been  a  change  of  heart  down  there  at  Chicago 
same  paper  came  out  in  an  editorial  of  its  own,  about  a  month  or 
months  afterwards,  and  they  took  that  part  that  they  had  left 
and  incorporated  it  as  their  own,  practically  word  for  word. 

There  are  some  city  folks  here,  representatives  of  city  orgai 
tions,  and  I  take  this  opportunity  to  tell  them  that  they  are 
getting  the  truth.  I  think  they  ought  not  to  let  some  voung  bud 
politician  that  wants  to  go  to  Congress  or  wants  to  cto  this  or  i 
appeal  to  their  ignorance  and  their  passion  and  their  prejii 
against  the  farmer. 

You  go  into  a  barber  shop  or  any  other  place  around  the  city, 
if  they  think  you  are  a  farmer  they  will  josh  you  about  the  high  \ 
of  everything  that  is  raised  on  the  farm.  They  say, ''  You  are  get 
rich.''  That  is  true;  you  all  know  it,  if  you  are  in  touch  with 
situation  at  all. 

There  are  remedies  for  this.  The  farmers  have  got  aU  they 
do  to  handle  their  own  case.  They  know  that  they  must  orgai 
We  have  these  great  farm  organizations,  some  of  which  are  ed 
tional  in  nature,  like  the  grange  and  the  farmers  union  and 
ecjuity  societies  and  the  Gleaners;  and  then  there  are  other  orgai 
tions  that  have  come  into  line  as  a  result  of  the  education  of  t 
organizations,  and  they  are  organized  around  the  marketing  of  a 
particular  crop,  such  as  oranges  in  California  and  milk  around 
cities,  and  live  stock  and  so  on.  They  have  got  all  they  can  (i 
take  care  of  their  own  affairs,  and  this  propaganda  has  put  thei 
an  unfavorable  light.  But  they  are  anxious  to  see  the  consul 
properly  and  effectively  organized. 

I  personally  have  been  in  touch  with  many  of  the  loaders  of  mi 
ments  designed  to  help  the  consuming  ena  of  things,  and  I  li 
always  advised  them  to  study  very  carefully  the  methods  of 
cooperative  wholesale  society  of  England.  I  am  not  opposed  to 
retailer,  you  understand;  he  has  a  legitimate  place;  but  I  t| 
that  for  people  that  are  working  on  small  incomes  and  who  hav 
go  and  buy  their  groceries  at  these  high-priced  places  that  are  I 
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because  of  the  desire  of  wealthy  people  to  have  ease  in  ordering — 
these  people  who  have  to  pay  for  telephone  service  and  credit  ac- 
counts— tney  should  have  a  knowledge  of  how  they  can  lower  the 
cost  of  living.  There  have  been  all  kinds  of  attempts  to  start 
cooperative  stores.  That  is  not  what  we  need  so  much  as  a  move- 
ment starting  from  groups  such  as  are  represented  here,  that,  in  a 
national  way,  will  point  out  the  benefits  of  cooperative  buying. 
The  trouble  with  the  store  movement  in  this  country,  as  I  see  it, 
Mr.  Chairman,  has  been  that  it  has  sprung  up  in  isolated  places. 
These  little  stores — and  this  applies  to  the  farmers'  stores  as  well  as 
to  the  consumers*  stores — have  been  defeated  by  the  boycotting 
and  discrimination  of  large  and  powerful  trade  associations  that  are 
determined  to  establish  and  to  vindicate  the  principle  for  which 
they  fight,  that  to  the  retailer  belongs  the  retail  trade  and  that 
business  must  bo  done  through  regular  channels. 

Tliat  has  been  the  trouble  with  these  little  stores,  so  that  any  little 
store  started  in  Washington  or  New  York  or  Philadelphia  has  not 
beA  a  part  of  one  great  and  correlated  movement  that  can  supply 
mformation  simultaneously  all  over  the  coimtry.  Some  large  whole- 
sale concern  or  manufacturer  refuses  to  sell  a  certain  line  of  goods, 
and  as  long  as  that  situation  exists  I  do  not  think  we  are  gomg  to 
have  what  is  necessary. 

Here  is  a  book  which,  I  suppose,  a  good  many  have  seen.  It  is 
the  history  of  the  C.  W.  S. — the  Cooperative  Wholesale  Society  of 
England— written  by  Percy  Redfern,  a  very  celebrated  economist  in 
England.  He  gives  the  story  of  the  movement  that  started  in  1844 
with  the  Rochdale  Weavers  and  which  has  grown  until  there  is  an 
annual  turnover  through  all  the  coopertive  societies  of  every  manu- 
facturing concern  which  they  own  of  something  like  a  billion  dollars. 

That  IS  only  a  part  of  the  business  of  England.  Those  who  want  to 
join  this  movement  can  do  so  and  those  who  do  not  want  to  can  stay 
out.  But  whatever  volume  of  business  is  done  there,  say,  25  to  30 
per  cent  in  England,  is  sufficient  to  check  profiteering  tendencies. 

That  is  the  solution  that  I  have  to  ofl'er.  Senator,  of  the  high  cost  of 
living.  It  is  either  that  or  Government  ownership;  and  the  farmers 
are  not  going  to  stand  for  Government  ownership  as  a  rule.  Some  of 
them  are  for  it.  I  would  like  to  see  the  American  Federation  of  Labor 
place  greater  emphasis  on  the  matter  of  reducing  the  costs  or  at  least 
place  as  much  emphasis  on  it  as  they  are  placmg  on  the  matter  of 
high  wages  and  shorter  hours.  It  is  going  to  take  some  great  organi- 
zation like  that  to  get  this  thing  in  motion.  I  know  they  have  already 
taken  steps  to  indorse  a  plan  of  Rochdale  cooperation. 

Chairman  Ball.  We  may  want  to  talk  with  you,  Mr.  Lynam,  later 
about  the  original  prices  of  articles  produced  on  the  farm,  and  you 
might  be  able  to  give  us  some  very  valuable  information.  It  is 
necessary  for  us  to  get  the  costs  to  the  farmers  in  the  first  place. 

Mr.  Li'NAM.  I  would  like  to  say  one  word  about  the  price  of  milk, 
for  instance,  at  Chicago 

Chairman  Ball.  We  are  not  ready  to  go  into  any  specific  prices 
to-day.  We  are  just  hearing  people  who  asked  to  be  heard  so  that 
we  can  at  our  next  hearing  start  in  on  a  systematic  investigation. 
What  you  have  told  us,  especially  your  suggestions  along  cooperative 
lines,  seems  to  bear  out  the  reconmiendations  for  the  relief  of  this 


Digitized  by 


Google 


68  HIGH  COST  OF  UVING  IN  DISTRICT  OF  COLUMBIA. 

roiulition.  Of  course,  we  are  not  ready  for  that.  We  have  ff< 
fix  the  propoHition  that  there  is  something  to  be  relieved  first,  b< 
it  is  possible  to  go  on  with  the  investigation  along  those  lines. 

Wo  nro  very  much  obliged  to  you. 

Is  Mr.  Benjamin  C.  Marsh,  secretary  and  director  of  legislation 
publicity,  of  the  Farmers'  National  Council,  present? 

Mr.  Marsh.  Yes,  Mr.  Chairman. 

STATEMENT  OF  MB.  BENJAMIN  C.  MARSH,  SECRETARY  J 
DIRECTOR,  LEGISLATION  AND  PUBLICITT,  FARMERS* 
TIONAL  COUNCIL. 

Mr.  Mausu.  Mr.  Chairman,  shall  I  give  my  name? 

Chairman  Ball.  Yes,  sir;  give  you  full  name. 

Mr.  Marsh.  Benjamin  (\  Marsh.  I  am  secretarj^  and  directo 
legislation  of  the  Karmers'  National  Council.  This  is  the  lar| 
union  for  a  special  purpose,  carrying  out  an  economic  reconstruc 
program,  of  any  farmer  organization  in  the  country. 

(Imirman  B.vll.  You  are  in  touch  with  the  farmers,  are  you? 

Mr.  Marsil  Our  reconstruction  program  was  adopted  by  a  c 
forence  of  representatives  of  the  American  Society  of  Equity, 
Xational   Federation  of  Gleaners,   and  various  State  granges 
rt>pivseutatives  of  several  farmers*  unions  and  of  other  smaJl  orgi 
nations.     As  I  say,  M^e  have  the  largest  number  of  any  such  unioi 
fHrinei^s,  somethii\g  like  thrtH>  quarters  of  a  million. 

Of  course  I  an\  not  going  to  talk  to  you  this  afternoon — I  am  s 
you  do  not  want  me  to,  Mr.  Chairman — of  the  farmers'  reconstr 
\\on  pn>grrtn\,  hut  I  would  like  to  state  this 

(liairruau  Ball.  We  want  any  suggestions  vou  may  make  i 
aftornoon  that  will  help  us  i!\  getting  material  and  correcting 
conditions   that   exist. 

Mr.  Mahsil  Vou  want  me  to  talk  right  out  from  the  shoulder  i 
not  minoo  matters,  ami  to  put  the  nsponsibility  where  we  think 
Mongs.  do  you  not,  SiMmtorf 

Chairnmn  Bvi  L,  Yes. 

Mr  MvHsiL  All  right.  I  will  say.  however,  that  we  believe  tl 
our  nvonst ruction  pn^ram  will  bo  the  nu^t  imjH^rlant  way  to  redt 
the  high  dvit  of  li\ing.  not  only  for  the  farmers  but  for  all  the  c 
x^orkers  of  the  country  as  >\elK'  I  mean  r^>  say  that  we  do  not  fi 
ai\v  point  i^f  divorgtM^ce  or  dilTortMU^*  lHMis^*<Hm  \ho  farm  workers  a 
the  oU\  wx^rkers  in  that  our  rtvonstmotion  prx^gram  s|>ecificallv  sa 
that  wo  fevi  that  lal^r  should  Ih>  the  tirst  fixiAl  charge  of  inJustj 
H\  muxhcation  wo  do  not  Wliovo  that  pn>til*MMnng  should  be  the  fi 
tivisl  onan^^  or  prx^tit  on  indu^trx . 

Max  I  aildv  tvHv  that  \\\  rx^foriMu^^  to  the  hurh  ixv^t  of  living  and  ti 
oaust\<  wo  haxo  J^M  to  takx^  to  a  oort^m  oxtont  tho  national  caus^ 
Nvaus*^  \ou  can  not  d^^l  wtth  nanon^l  ami  mtwntational  econoni 
oau^vv  s\>loK  \n  a  Kvahtx 

I  XX dl  sax  that  I  haxo  Ihh^\  ^vrxM^rx  t^f  tho  AmtHTcmn  committ 
ixi\  the  h\^l\  \hvn|  of  hxuxg  fv>r  ^^no  xxVr<  and  al^Ji^  thai  for  11  yeai 
luv^rlx.  W'orx^  ^>Mni\\s  dx^wu  horx^  r^twdhsJ  th^  h\^«s»n5r  prc*Wm. 
was  s^vYxM^^rx  \^f  the  Now  Yv^ri  l^^x  .^^^J^^s^^M^  v»«^mittef  and  i 
\^JhMal  cox  \N\*uu\^sxhM\  and  \  haxo  ^t^hh^J  iho  h^^wsang  ppoWeni  i 
ovor  Kxm^iH^  auxi  u\  th^v  \\^«utx      \  morv^lx  wani  to  give  vou  tl 
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results  of  a  real  serious  study  of  that  question  as  well  as  the  food 
question^  and  I  offer  these  suggestions  tentatively,  Mr.  Chairman, 
for  your  consideration. 

Several  years  ago  on  one  of  my  trips  to  England  I  spent  a  number 
of  hours  with  the  executive  agent,  or  officer  rather,  of  the  Wholesale 
Cooperative  Society,  and  I  presume  you  know  what'  an  enormous 
work  they  are  doing.  I  think  before  the  war  it  was  about  one-haJf 
billioa,  and  he  admitted.  Senator,  and  gentlemen  of  the  committee, 
what  has  been  so  consistentlv  and  inevitably  illustrated  here  in 
Washington  and  everywhere  during  this  war,  that  no  matter  how 
much  you  reduce  rent  and  the  cost  of  transportation  and  the  cost  of 
food,  the  man  you  are  trying  to  help  does  not  get  the  help.  It  goes 
to  the  landowner,  to  increase  land  values,  ground  rents,  and  rents 
for  housing. 

We  estimate — and  I  have  got  here  some  data  which  T  spent  several 
ye«is  in  compiling.  I  am  not  going  to  try  to  read  it  to  you,  but  I 
will  possibly  read  to  you  a  few  items — that  at  present  the  cost  of 
living  is  due  to  about  six  or  seven  main  economic  causes,  and  that 
those  conditions  which  we  are  going  to  suggest  that  you  change  take 
St  least  $10,000,000,000  a  year  from  the  people  of  America.  If  you 
could  cut  down  the  cost  of  living  by  $10,000,000,000  you  would  have 
ilmost  as  genuine  a  gratification  meeting  as  you  had  when  we  heard 
that  the  armistice  had  been  signed.     I  think  you  will  agree  to  that. 

Now,  we  will  itemize  it.  The  first  is  our  system  of  land  tenure  and 
the  iailure  to  tax  land  value.  I  am  going  to  take  up  credits  and  other 
things  later.  High  land  values  inevitably  mean  high  cost  of  food 
pnxJucts  and  all  other  service  rendered.  We  estimate  that  the  land 
values  of  America  amount  to  $3,000,000,000,  certainly  over  $3,000,- 
000,000  a  vear  in  ground  rents  above  all  taxes.  You  know  how  it 
has  worked  out  here  in  the  District  of  Columbia.  May  I  give  you  a 
personal  illustration  ? 

The  District  of  Cblumbia  is  the  only  parasite  in  America  where 
crery  American  citizen  is  taxed  to  enrich  the  speculative  land 
holders — not  landlords,  as  such,  but  owners  of  land.  I  came  here  a 
Tear  ago,  in  April,  and  I  paid  $75  a  month  rent  for  a  furnished  house. 
Last  fall  I  went  to  a  little  place  out  toward  Cleveland  Park,  half  of  a 
<Jouble  house.  Before  the  war  the  other  half  rented  for  $42..50.  I 
knew  that  the  owner's  neighbor  had  been  offered  $125,  and  at  my 
wife  s  suggestion  I  offered  nim  $100  a  month  for  the  same  accom- 
modation, and  he  took  it. 

After  the  armistice  was  signed  I  said  to  him,  *' Would  it  not  be  fair 
to  reduce  this  rent?"  ''Oh,  no,"  he  said.  ''There  are  not  many 
homes  in  town,  and  I  can  get  it."     And  he  could. 

Now,  just  to  be  concrete  on  the  local  situation:  I  hope  you  will  got 
» record  here  of  the  transfers  of  property,  particularly  of  unuse<l  land ; 
thai  is,  vacant  land.  I  know  it  will  show,  gentlemen,  that  the  land- 
^JWDcrs  of  the  District  of  Columbia  are  worse  profiteers,  relativelv, 
proportionately,  in  percentage  than  any  of  the  "war  bride"  people 
or  any  of  the  alleged  enormous  profiteers  of  the  country.  Why  ? 
Berause  we  bU  subsidited  them  by  paying  half  the  expenses  of  the 
Wsferict  of  Columbia,  and  because  we  have  taxes  on  homes  and  do  not 
t4x  the  land  values  heavily  at  all,  and  therefore  speculation  in  land 
values  is  rife. 
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In  connection  with  our  analysis  of  these  causes  of  the  high  cost  of 
living  which  are  fundamental  and  which,  might  I  say,  are  substan- 
tially the  causes  assigned  for  the  high  cost  of  living  by  the  British 
Labor  Party  in  large  measure,  by  the  American  Federation  of  Labor, 
by  all  the  labor  parties  of  this  countrv,  by  all  forward-looking  demo- 
cratic forces  of  everv  country  which  has  been  allied  with  us  or  asso- 
ciated with  us  in  thfs  war,  let  me  say  this.  The  land  speculators  are 
fetting  at  least  $2,500,000,000  a  year  more  than  they  ought  to  get. 
do  not  want  to  take  all  their  ground  rent.  Then  the  private  owner- 
ship of  natural  resources,  aside  from  the  use  of  land  for  agricultural 
ann  urban  purposes  gives  the  owners  a  net  profit  of  at  least 
$600,000,000  a  year.  The  Commissioner  of  Internal  Revenue  in  1916 
shows  that  the  owners  of  mines  and  mine  operators  are  getting  profits 
that  are  well  over  $800,000,000—1  think  it  is  about  $832,000,000  net, 
above  all  local  and  Federal  taxes. 

I  do  not  want  to  go  into  this  very  much,  because  there  is  a  gentle- 
man here  who  doesTcnow  the  coal  situation  and  who  informs  me  he 
is  going  to  explain  it;  but  we  are  paying,  the  Geological  Survey  says, 
five  or  six  times  the  price  or  value  of  coal  at  the  mines.  There  is  a 
spread  for  which  there  is  no  excuse. 

Then  there  is  another  big  item  which  we  have  got  to  consider,  and 
that  is  the  inflation  due  to  the  utterly  inexcusable  failure  of  Congress 
to  tax  the  war  profiteers.  I  was  just  looking  the  other  day  over  the 
reports  of  the  Commissioner  of  Internal  Revenue  on  the  profits  of 
these  profiteers  and  the  few  corporations — I  mean  the  relatively  few 
compared  with  the  small  corporations.  The  big  corporations  got 
away,  net,  with  over  twenty  billions  of  dollars. 

I  know  that  Senator  Capper  appreciates  this  situation,  because  he 
took  office  as  governor  of  Kansas  on  the  farmers^  national  committee, 
and  I  know  the  Senator  will  testify  to  the  vigorous  campaign  which 
we  made  over  the  country — about  the  most  democratic  and  honest 
thing  that  the  American  people  ever  undertook  to  do — and  that  was 
to  tax  these  profiteers — instead  of  which  we  flicked  them  on  the 
wrist  with  a  feather  and  let  them  prate  of  their  patriotism.  What  is 
the  result  ?  Our  national  debt  is,  in  round  figures,  $26,000,000,000 
of  which  approximately  nine  billions  represents  loans  made  to  onr 
allies.  We  will  all  of  us  be  grateful  is  we  are  able  to  recover  those 
loans.  ''Recover''  is  not  (juite  the  expression.  We  will  all  of  us  be 
grateful,  if  I  may  correct  it,  if  our  aUies  will  be  able  to  repay  those 
loans.  We  hope  they  will.  But  we  may  be  certain  the  way  things 
are  going  our  national  debt  at  the  end  of  the  fiscal  year  1920,  next 
June,  will  be  around  $30,000,000,000,  most  of  it  issued  at  about  4^ 
per  cent  interest,  roughly. 

I  mention  this  because  this  inflation  is  not  a  local  matter.  It  is 
inevitable  that  we  are  going  to  have  higher  prices  and  we  are  going 
to  continue  to  have  higher  prices.  It  is  up  to  the  Congress  of  the 
United  States,  for,  in  plain  English,  the  chief  responsibiuty  for  the 
high  cost  of  living  is  on  the  two  branches  of  Congress  and  upon  the 
President  of  the  United  States. 

I  am  not  criticizing,  but  I  do  not  think  it  is  fair  to  make  any 
other  statement,  because  you  gentlemen  have  the  power  to  coutrol 
the  profiteers  by  legislation.  You  have  the  power  to  chan^  condi^ 
tions  through  legislation,  and  we  earnestly  hope  that  you  wiU  do  ao. 
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Private  ownership  and  operation  of  railroads  involves  a  cost  of 
about  $1,000,000,000  of  unnecessarv  burden  upon  the  iVmerican 
people.  Mr.  Ljinan,  if  I  understood  him  correctly,  said  that  some 
of  the  farmers  onlv  were  for  Government  ownership  of  railroads. 
I  admit  that  not  all  of  the  farmers  are  for  Government  ownership  of 
railroads,  but  the  number  of  those  who  are  for  Government  owner- 
ahip  and  democratic  operation  of  railroads  is, increasing  very  markedly 
for  this  reason,  that  very  prominent  representatives  of  the  stock- 
holders of  the  railroads  and  the  executives  of  the  railroads  admit 
frankly  that  they  will  not  take  the  railroads  back  except  with  a 
guaranty — a  guaranteed  dividend  or  with  permission  to  raise  their 
rates  very  materially.  That  is  going  to  mean  an  enormous  increase 
in  the  cost  of  living,  for,  as  Commissioner  Woolly  of  the  Interstate 
Commerce  Commission,  in  his  address  to  the  bankers  of  Virginia, 
said  the  other  day : 

II  >*ou  increase  the  freight  rate  on  an  article  25  cents,  according  to  the  usual  ratio 
of  pnce  of  that  article,  the  article  is  increased  not  25  cents,  but  fourfold,  or  $1. 

That  would  mean  a  marked  increase. 

Many  of  the  railroads  are  claiming  that  they  have  got  to  have  an 
increase  of  at  least  30  per  cent.  The  dissociation  of  Railway  Execu- 
tives have  recently  made  public  a  statement  showing  that  the  eastern 
railroads  during  tne  first  five  months  of  this  year  earned  only  14  per 
cent  of  the  guaranteed  compensation.  But  let  me  interpolate  here 
that  that  was  at  least  $300,000,000  more  than  the  railroads  were 
entitled  to  get.  The  southern  roads  got  43  per  cent  and  the  western 
loads  46  per  cent. 

Here  is  what  the  advocates  of  private  ownership  of  railroads  have 
got  to  face.  The  eastern  roads  for  the  five  months  would  have  earned 
their  guarantee,  and  having  fed  at  the  public  trough  so  well  they  will 
never  go  back  to  the  rations  they  have  had.  The  eastern  roads  for  the 
five  months  would  have  earned  their  guarantee,  at  least  would  have 
earned  their  guarantee  had  the  rates  on  freights  averaged  20  per  cent 
higher,  while  15  per  cent  higher  freight  rates  on  the  southern  and 
western  roads  would  have  brought  it  out  even. 

With  the  private  ownership  of  railroads  the  roads  are  capitalized — 
wid  this  affects  the  price,  gentlemen  of  the  committee,  of  every 
article  that  you  and  1  buy  in  Washington  or  anywhere  else  in  the 
I  nited  States — they  are  capitalized,  roughly,  for  nineteen  to  nineteen 
wid  a  half  billions  of  dollars.  Of  that  capitalization  at  least  six  to 
seven  billion  dollars  represents  watered  stock.  The  Farmers' 
National  Council  not  ordy  feels  that  you  should,  but  urges  that  you 
he^  to  tax  these  unconscionable  profiteers.  After  we  have  Govern- 
Dient  ownership  and  operation  of  railroads  the  people  of  the  United 
StAtes  can  own  those  railroads  absolutely  without  a  penny  indebte<l- 
Des3.  Gentlemen,  206  people  in  America  own  as  much  wealth  as  all 
the  railroads  in  America  are  entitled  to  receive  from  the  Government — 
206  out  of  a  population  of  110,000,000  own  to-day  twelve  or  twelve 
wid  a  half  bulion  dollars;  and  for  some  peculiar  undemocratic  and 
unpatriotic  reason,  not  only  are  the  railroads  guaranteed  a  given 
wnount,  but  $300,000,000  more   than   they   are  entitled  to  get. 

Then  our  credit  svstem  costs  are  about  $400,000,000  a  year.     Let 
roe  give  you  a  little  idea   as   to   how  that  affects  food    products 
I  know  you  gentlemen  from  ag:ricultural  districts  will   appreciate 
this.    If  interest  amounts   to   8  per  cent,  that  leaves  nearly  one- 
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half  of  the  cost  of  production  of  farm  products,  certahily  ad( 
8  per  cent  if  not  8i  per  cent.  The  Census  Department  has  shown  1 
the  total  indebtedness  a^inst  farm  values  in  1910  was  in  ro 
figures  $6,000,000,000.  The  average  interest  rate  was  7.9  per  ci 
amounting  to  about  $500,000,000  a  year  interest  to  the  farm 
while  the  men  who  are  putting  their  money  into  the  United  Stj 

Eostal  savings  banks  are  getting  2  J  per  cent.  The  farmers  have  go 
ave  their  costs  of  production  or  quit  producing.  Farmers  do 
strike.  What  do  they  do  ?  They  throw  up  their  hands  and  run 
the  city;  and  that  has  been  going  on  very  rapidly  since  the  firsi 
this  century,  in  fact,  since  1890.  We  know  that  farmers  ought  to 
their  credit  for  4  per  cent,  exclusive,  of  course,  of  payments 
principal;  that  they  ought  to  have  their  credit  for  4  per  cent  and  t 
would  mean  a  tremendous  reduction  in  the  cost  of  production.  J 
Morgan  &  Co.,  with  their  interlocking  directorates  and  with  priv 
fortunes  and  with  their  control  over  the  resources  of  the  Equity 
Life  Assurance  Co. — these  are  the  figures  of  the  Pujo  investigat 
committee— have  a  credit  of  $2,104,000,000,  probably  about  $2,5( 
000,000,  now;  and  the  remarkable  thing  is,  wnich  I  hope  you  genl 
men  of  Congress  will  take  into  consideration  in  trying  to  work  ou 
solution  of  the  high  cost  of  living,  that  J.  P.  Morgan  &  'Co.  have  ci 
trol  over  charges  for  credit.  They  do  an  interstate  and  intematio 
business,  and  it  is  pretty  expensive  for  the  American  people. 

We  cite  these  things,  gentlemen,  because  we  tell  you  frankly  tl 
we  do  not  believe  a  smgle  thing  you  can  do  locally  will  affect  the  c 
of  living  except  as  to  rents.  There  you  have  a  solution  entirely 
your  own  hands;  but  nothing  else  you  can  do  will  materially  affi 
the  high  cost  of  living  in  the  District  or  throughout  the  country  m 
substantially  this  program  is  adopted.  Private  ownership  of  c 
merchant  marine  on  a  prewar  basis  added  about  $100,000,000 
the  cost  of  living.  You  have  before  you  one  measure,  the  Keny< 
Anderson  bill  to  control  the  packers  who  control  the  food  supplies 
the  coxmtry.  I  can  not  estimate  what  the  saving  will  be  if  you  em 
that  Kenyon-Anderson  bill  into  law,  but  we  Know  the  minimi 
saving  to  the  people  of  this  country  will  be  $200,000,000  a  year,  a 
we  would  feel  fairly  safe  in  putting  it  at  three  or  four  himdr 
million.  I  would  rather  always  xmderestimate  than  to  overestima 
Then  there  is  another  item,  and  that  is  the  cost  of  advertisit 
We  do  not  thmk  of  it.  One  of  the  most  careful  books  on  cooperati 
is  that  by  Mr.  Emerson  P.  Harris.  He  savs  that  about  $  1 ,000,000,0 
is  spent  in  this  coimtry  annually  on  advertising.  Do  not  expect  i 
newspapers  to  report  this — ^$1,000,000,000  a  year  is  spent  on  a 
vertising.     He  says: 

Nor  is  this  aH.  To  the  billions  of  dollars  spent  in  ad^'ertising  is  to  be  added  the  ci 
and  other  kinds  of  persuasive  salesmanship. 

Persuasive  salesmanship,  if  I  may  construe  it,  means  that  seducti 
art  by  which  you  are  induced  to  buy  something  that  you  do  not  wai 
and  your  wife  knows  you  ought  not  to  get.  He  says  that  araouri 
perhaps  to  as  much  as  another  billion  dollars,  or  a  total  of  $2,0()( 
000,000,  around  10  per  cent  of  all  that  is  paid  for  articles  bought  i 
retail. 

Of  course  you  do  not  have  direct  control  over  advertising.  Cooj 
eration  eliminates  the  necessity  and  the  use  for  a  lot  of  this  adverti 
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:   I  hivp  ^metimes  wondered  why  it  is  that  the  farmers  did  not 

"-'.    li  would  be  just  as  sensible  if  the  owners  of  the  six-odd 

r  fanns  in  America  should  start  out  and  spend  $50  a  piece 

'T>:no:.    Just  think  what  it  would  mean  to  the  owners  of  farm 

'•^  &Dd  to  the  metroj>olitan  press:     Each  fellow  says  '  *Mj  wheat 

'••'f  than  the  other  man's/'  or  "My  oats/'  or  whatever  it  might 

W,-  have  some  indication  of  the  uselessness  and  tremendous 

-:^  of  advertising. 

'  -lUji-st  an  outline  of  what  in  our  judgment  are  some  of  the 

\iciAmental  causes  of  the  high  cost  of  living;  that  is,  the  eco- 

"  ^«um*<  which  operate  throughout  the  Nation. 

>'  that  Congress  at  once  enact  a  revenue  bill  in  compliance  with 

•1:0^-  demand  of  the  farmers  of  the  country  and  of  all  organized 

'  iL.I  that  we  do  not  let  these  profiteers  get  away  with  that 

'•>  •••.fXK}  which  thev  made  durmg  the  war.     I  do  not  mean 

▼»•  filtered  the  war,  out  from  1915  up  to  the  end  of  1918,  in- 

^'  q4  ihorie  four  years.     There  is  no  otner  way  that  we  can  see 

"^a^e  the  tremendous  inflation  due  to  this  vast  indebtedness 

to  Jo  just  that. 

^  prv*>ent  revenue  bill,  I  mean  the  one  enacted  by  the  past 

r-N.,  will  raise  $4,000,000,000.     That  is  my  recollection — pos- 

fiMHKKJ.OOO  over,  but  in  round  figures,  $4,000,000,000.     There 

>a^)n  whv  it  should  not  raise  $10,000,000,000.     You  may 

3W  that  the  treaty  of  peace  requires  that  the  Germans  shall 

I-  high  taxes  as  any  country  fighting  them  will  have.     Great 

xji  Was  abea<l  of  us  in  taxation.     They  taxed  their  profits  over 

"*  ia<i  they  taxed  their  incomes.     If  we  had  levied  as  high  rates 

nw-*  as  Great  Britain  we  would  have  raised  $4,500,000,000  more 

'  >  personal  income  tax  than  we  did  raise. 

li  i<  the  first  item,  and  that  will  help  reduce  the  cost  of  living 

■  ruuriallv  by  reducing  the  inflation. 

"*  c.i,  we  Tbave  got  to  nave  Government  ownership  of  the  rail- 

•    '  the  merchant  marine  and  of  the  natural  resources  and  sell 

'"lurt^  at  cost,  so  that  there  is  not  a  bunch  of  parasites  between 

■  :»rTKlucer  and  every  consumer  of  coal,  for  instance. 

-'• !  •-men,  you  have  before  you  this  Kenyon-Anderson  bill.     Wo 

'* '  5tre>s'  too  strongly  the  importance  of  that  measure  being 

•-•i  at  ouce.     We  hope  it  will  be  done  before  the  first  of  the 

^*H*au^  we  have  this  hope:  We  have  had  a  good  many  Thanks- 

.'•  b  .Vmerica,  but  if  you  will  pass  the  Kenyon-Anderson  bill  to 

1  pa'^kerb  you  vriU  have  the  greatest  Thanksgiving  next  Xovem- 

-j*  *(»  have  ever  had  in  this  country.     I  think  you  gentlemen  are 

-  «*'  iiurk  on  that. 

'  hi^h  cf»st  of  living  is  due  to  the  fact  that  we  have  so  many 

othing.  The  profoundest  book  of 
it  ten  says  that  if  any  man  will  not 
3  are  too  many  fellows  whose  sole 

►n.  Congress  can,  as  soon  as  it  gets 
medy  the  housing  situation  here  in 
3n  land  values  and  remove  the  tax 
.  novel  proposition.  Up  in  Pitts- 
5  taxed  only  about  three-fifths  of 
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I  hope  you  gentlemen  will  get  a  number  of  the  prominent  real  os 
men  here  and  try  to  get  some  honest  ones — there  are  some — anr 
them  to  tell  j^ou  what  sort  of  profits  they  have  been  making.  Frar 
I  have  lived  in  the  most  congested  sections  of  New  York  tor  1 1  y  < 
but  the  housing  conditions  here  last  winter  were  the  disgrace  of 
commimity.  I  know  of  places  where  there  were  war  workers,  t 
or  four  or  five  in  a  room;  and  if  you  want  detailed  informatio 
suggest  that  you  get  Prof.  James  Ford,  who  was  in  charge  of 
housing  for  the  United  States  Housing  Corporation,  who  will  tell 
about  that  matter.  In  my  estimation  there  is  a  shortage  of  at  1 
five  or  six  thousand  houses,  possibly  10,000,  here  in  Washing 
and  rent  is  certainly  a  tremendous  item.  It  takes  a  great  deal  n 
than  the  proper  proportion  of  a  person's  income  to  pay  the  rent, 
including  electricity  or  furniture.  The  rent  for  an  apartment  a 
a  small  nouse  ought  not  to  take  over  15  or,  at  the  outside,  18 
cent,  of  a  person's  income.  But  here  in  Washington  for  infe 
apartments  it  is  taking  really  half,  I  think  in  many  cases,  or  one-tl 
to  two-fifths.  You  ought  to  control  the  editors  of  two  of  the  Wj 
ington  newspapers  who  are  great  land  speculators  themselves.  I 
not  mention  any  names.  The  land  owners  here  in  the  District  Ii 
been  profiteering,  and  they  have  slaughtered  neople  on  account  of 
bad  conditions  as  cruellv  as  the  Germans  aid.  Call  our  own 
workers;  ask  them  to  tell  you  some  of  the  tragic  stories  they  h 
told  me.  That  can  be  done  at  once.  You  can  settle  the  houi- 
problem  in  Washington  between  now  and  the  time  snow  flies.  ' 
minute  they  know  you  are  going  to  put  a  tax  of  2  or  3  per  cent  c 


or  $12,000. 

Senator  Dial.  You  mean  they  will  sell  the  property  ? 

Mr.  Marsh.  They  will  rent  it. 

A  few  years  ago  I  studied  the  land  situation  in  Washington  ( 
found  that  7  omall  companies  owned  one-seventh  of  all  the  land 
Washington,  exclusive  ot  the  public  parks  and  other  public  proper 
One-seventh  of  the  privately  owned!^  land  in  Washington  was  owi 
by  seven  people.  I  do  not  want  to  give  their  names.  I  am  i 
caring  anything  about  the  individuals;  it  is  the  system  that  I 
after.  Over  in  New  York  13  families  own  one-twentieth  of  the  va 
of  all  the  land  in  New  York. 

As  you  know,  when  Mr.  Smith  was  commissioner  of  corporatio 
he  pointed  out  that  16  people  owned  nearly  48,000t000  acres  of  t 
United  States,  including  much  of  the  best  timber  land,  or  one-foui 
of  the  area  of  the  land  m  the  United  States  was  owned  by  lOindiv 
uals. 

The  industrial  relations  commission — and  this  comes  right  back 
the  food  question 

Mr.  Miller.  You  have  finished,  then,  your  discussion  of  the  lo< 
situation  with  respect  to  housing  ? 

Mr.  Marsh.  I  am  going  back  to  it  in  a  minute.  Did  you  have 
question  that  you  wished  to  ask  ? 

Mr.  Miller.  No;  I  wanted  you  to  get  to  the  food  question  if  v 
were  going  to  discuss  it. 

Mr.  Marsh.  I  will  try  to. 
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rir:  t.»  point  this  out.     I  do  not  think  it  can  be  emphasized  too 

^(k.  Miller.     America  and  the  world  are  to-day  in  danger  of  a 

'uc? .  i  focHl.     People  sav  they  can  not  buy  food  at  the  prices 

ttirh  jt  is  sold.     Heaven  knows  there  are  mighty  few  farmers  that 

.-  LAiin^  much  monev.     Some  of  them  are,  out  I  have  not  seen 

-•  'vxius  from  Wall  Street  or  from  any  business  circles  of  people 

r :;  uQt  on  the  farms  to  make  money.     Have  you  heard  oi  any,. 

"^iw Copper ?     I  do  not  think  any  oi  vou  have. 

Sifff  the  war  farmers  were  actually  losing  money,  hundreds  and 

saacfc  Off  them  working  for  nothmg.     I  will  not  say  anything 

1  -^  ihoat  the  land  question,  but  on  the  food  question  I  will  say 

*  When  you  get  the  channels  for  food  supplies  direct  through  from 
-•  3r:«lacer  to  the  consumer  you  are  gomg  to  reduce  the  cost  of 

•  oiAteriaUy.     Cooperation  will  help;  and  cooperation  in   this 
17  IS  going  to  be  recognized*     The  cooperative  producer  is 

•-  ^^M  by  the  railroad,  mulcted  by  the  credit  system,  mulcted  by 

'  j&d  system,  and  he  is  going  to  charge  all  those  extortions  to  his- 

'>  t  and  make  a  fair  profit  in  addition,  or  he  will  quit  fanning  and 

••jF-t  a  Government  job — and  there  are  not  enough  to  go  aroimd. 

t-  MnxER.  Are  you  speaking  generally  now,  or  in  respect  to  the* 

.  *"• -i  ?    Because  we  are  particularly  mter^ted  in  the  District. 

'  >t?oa  I  ask  you  that  is  that  we  have  had  it  called  to  our  atten- 

■  '.111  there  is  a  wide  variety  of  prices  here  in  Washington  as  com- 

■<^  Vi  other  cities  in  the  country,  to  the  disadvantage  of  Wash- 

-•"' t    The  committee  is  trying  to  get  something  concrete  in  the  way 

<3^tions  from  these  prefiminary  hearings  so  that  they  can 

■  *^  right  here  in  the  city  of  Wasmngton. 

i.'  Marsh.  You  can  go  into  it  up  to  your  neck  and  over  it,  and 

•  rj  not  do  any  good.     You  will  not  get  the  real,  fundamental 

'--^.    That  is  wnat  we  have  done  all  our  lives — ^we  have  fooled 

-  results  and  the  profiteers  are  too  strong  to  permit  us  to  get  to 

'la-^e^.     We  are  going  to  have  trouble  nere,  because  botn  the» 

.tfiir^n  and  the  Democratic  Parties  are  supported  by  the  pro- 

^^    I  do  not  know  what  parties  you  belong  to.     As  I  do  not 

'-z  to  eiUier,  I  can  speak  with  complete  freedom. 

^ui  are  you  ^ing  to  do  locally  ? 

A*  Miller.  \o\i  nave  suggested  what  we  can  do  locally  on  the 
"■^z  ^tuation. 
t  Maksh.  That  is  right  up  to  you;  but  that  is  a  different  situ- 

*••  Miller.  You  are  deaUng  with  the  food  question  now? 

1'  M^Ri^H.  I  will  tell  you  what  I  think  you  can  do  and  what  I 

»  r<Hi  can  not  do,  if  I  may. 

-«JiDan  Ball.  That  is  what  we  want  to  hear  on  the  food  ques- 

ttle  while  ago  that  some  store 
extent  of  812  for  a  $5  pair  of 
ike  that? 

lan  might  come  back  and  say, 
money;  why  should  not  I  get 

lese  people  to  put  ads  in  the 
ler  and  the  date  and  to  have 
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the  man  produce  the  goods.  Then  T  do  not  know  whether  you  can 
reach  him  under  the  Taw  or  not.  Maybe  you  can  pass  a  law,  but 
we  have  passed  a  great  deal  of  legislation  and  it  has  not  gotten  us 
anywhere.  I  do  not  notice  much  less  drunkenness  in  Washington 
since  we  went  dry.  You  can  not  legislate  against  economic  laws, 
gentlemen.  Such  exceptions  I  think  would  be  rare.  I  would  sug- 
gest this:  The  merchants  of  Washington  know  how  to  keep  books, 
and  manv  merchants  and  dealers — I  am  not  going  to  make  any  in- 
vidious charges  against  any  individuals.  The  ways  of  some  of  them 
are  like  the  Ijord  s — past  understanding.  You  could  got  an  expert 
accountant  to  examine  books. 

You  may  remember  what  the  expert  accountants  for  the  Federal 
Trade  Commission  said  about  the  packers — nobody  knows  exactly 
what  the  profits  are  because  they  have  such  a  devious  way  of  keeping 
the  books.  But  if  you  will  get  expert  accountants — I  think  the 
gentlemen  from  the  IVade  Commission  are  here,  and  they  have  their 
expert  accountants,  and  if  you  can  get  them  to  go  over  the  books  of 
these  local  merchants  and  traders  and  let  you  know  just  what  profits 
they  are  making,  you  will  find  out  what  profits  tney  are  making. 
I  am  not  a  lawyer.  Can  you  gentlemen  tell  me  what  you  can  Jo 
under  the  law  ? 

Senator  Dial.  We  can  send  for  them  and  get  them  here. 

Mr.  Marsh.  Yes,  but  what  can  you  do  ?  Can  you  say  to  the  manu- 
facturer of  shoes,  '*You  can  not  charge  over  $5?"  Do  you  gentle- 
men remember  that  the  packers  have  jumped  the  prices  of  hides  as 
high  as  100  per  cent  in  five  months? 

On  the  local  food  situation  there  is  a  section  of  the  Kenvon* 
Anderson  bill  which  facilitates  cooperative  activity  of  local  slaujB^ter 
houses  and  local  warehouses  in  the  locaUty.  To  my  mind  that  is  the 
most  practical  thing.  I  would  also  like  to  refer  to  the  bill  which 
Senator  Capper  has  introduced  to  encourage  cooperative  o^aniza* 
tion.  It  is  on  a  par,  in  large  measure,  to  my  mind,  with  the  Kenyon- 
Anderson  bill.  1  think  they  make  a  very  good  rimning  team,  if  I 
may  so  express  it.  You  are  going  to  have  difficulty;  you  have  got 
to  recognize  that.  People  have  got  to  be  wilUne  to  go  a  little  dis- 
tance. My  wife  told  me  she  bought  a  basket  of  potatoes  down  at 
the  market  for  50  cents,  and  went  up  to  Eighteenth  and  Columbia 
Koad  and  there  they  wanted  a  great  deal  more. 

I  hope  you  will  establish  municipal  markets;  but,  gentlemen,  how 
the  landlords  wiU  fleece  you  for  the  sites  for  those  municipal  markets! 
They  are  on  the  land  ahead  of  you  and  it  will  increase  the  price 
which  you  have  to  charge  to  the  clients  of  your  municipal  marsets  I 
5  or  10  per  cent  to  pay  the  profits  the  land  speculators  will  make  out 
of  it  beiore  you  can  get  started. 

But  you  can  investigate,  and  if  you  think  it  is  possible  to  pass  a 
law  that  no  man  can  charge  more  than  S6  for  a  pair  of  shoes 

Senator  Dial.  We  will  find  the  remedv  when  we  get  to  it. 

Mr.  Marsh.  If  you  find  the  remedy  when  you  get  to  it,  it  will  be 
the  first  remedy  ever  found. 

If  I  can  help  you  in  any  way,  well  and  ^ood.  If  you  can  reduce 
rents  or  the  cost  of  food,  it  will  be  fine,  beveral  persons  have  tcdd 
me  that  when  wages  have  been  increased  the  landlord  haa  t^kttO 
everything  away.  Would  you  suggest  the  Qovemment  going  UliO 
the  business  of  seULng  shoes  and  clothes  ? 
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viaiijr  Dial,  We  have  not  discussed  that  yet.     Personally,  I 

-K  me  ask  vou  another  question.     I  am  very  much  interested  in 

v^nf.  myself.     What  is  the  reason  more  of  us  do  not  avail  our- 

--'•»  A  money  under  the  Federal  Land  Bank  System  ? 

Ife  Mar.sh.  Of  course  the  amount  of  loans  that  have  been  made  js 

•a&ilr  increasing.     I  think  one  reason  is  this,  that  the  Federal 

*  ifiphes  only  to  owners  of  land  and  it  does  not  help  those  who 

'-  <  need  it.  "  We  have  got  to  have  a  system  of  personal  credit. 

Mitive  personal  credit,  similar  to  the  Danish  and  German  and 

•^  ^rstems,  so  that  a  group  of  men  can  get  credit  even  if  they 

••<  (iwn  property.     Of  course  you  know  the  Umit  of  the  loans 

-Wan  W  made.     There  is  another  point,  that  a  lot  of  those 

-  S'hive  Ic^ans  on  them  running  from  5  to  10  years  and  they  have 

>  pay  off  the  old  mortgage  mst. 
^utor  Dial.  I  would  lite  to  see  that  extended  and  to  see  more 
■  -i»  avail  themselves  of  it. 

1:  \Ursh.  I  think  it  would  be  an  admirable  thing, 
"^^tiv  Dial.  If  there  can  be  any  practical  amendment  I  would 
-7  rfad  to  look  into  it.     I  am  ver}^  much  interested  in  it  myself, 
dividual  would   not  loan  money  without  sufficient  security^ 

t  VUjksh.  If  you  can  get  a  group  of  good  men  with  a  two  or 
^  name  note,  ox  a  hall  a  dozen  name  note,  without  property, 

^ith  character,  winch  is  the  basis  of  credit,  anyhow,  tliey  may 
••■e  but  they  w^ill  go  to  work  and  pay  it  off. 

«ny  other  questions  occur  I  would  be  glad  to  try  to  answer 

-c  if  you  will  give  us  rehef  on  this  land  situation,  and  by  doing 

^•t'  It  possible  to  start  independent  stores  and  get  this  legislation 

^  that  is  very  important.     To-day,  in  Nebraska,  the  Nebraska 

""^  union    through   its   business    agenc}^   does    a   business    of 

•<'.0oO  a  year,  cooperatively.     They  sell  a  lot  of  their  pioducts: 

^uior  Dial.  I  want  to  see  more  people  go  back  on  the  farms. 

-•  Mae.<h.  Unless  they  do,  we  are  gomg  to  starve. 

-Rinnan  Ball.  We  w^iU  hear  next  from  Mr.  H.  Jeffries,  who  repre- 

'  *•  the  soldiers  and  sailors'  organization.     Then  we  will  close  the 

STATEMENT  OF  MB.  HUGH  S.  JEFFRIES. 
*{raun  Ball.  You  represent  the  Soldiers  and  Sailors'  Associa- 
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and  a  reform  in  the  military  system  wherein  the  caste  systen 
eliminated.  ' 

Those  are  the  principal  purposes  for  which  we  are  associated, 
stand,  also,  for  the  malcing  of  the  Army  a  democratic  institution, 
we  are  associated  together  for  the  pur  ose  of  securing:  through  a^j 
priate  legislation  and  through  educational  means  reforms  which 
believe  to  be  due  to  the  American  ]  eo^le.  soldiers  included. 

Chairman  Ball.  How  many  people  belong  to  your  orranizatf 

Mr.  Jeffries.  We  have  a  little  o\er  8,200  general  menbers.  i 
plan  of  organization  includes  local  chapters  throughout  the  ni 
States,  and  every  day  new  membershi:  s  are  coming  in.  It  is  in  ]  ^ 
^ss  of  organization.  Its  inception  was  in  St.  Airnan  casualty  ra 
in  France. 

Chairman  Ball.  Have  you  any  definite  idefts  a^ong  the  line  o"  1 
investigation  that  is  going  on  by  this  coP"?Tiitteo '( 

Mr.  Jeffries.  Well,  I  am  not  thorourhly  in  o^iTod  as  to  the  d 
nite  line  of  investigation  which  you  are  t  ursuing,  but  I  have  p-athe 
from  the  testimony  which  I  have  heard  here  that  there  seerr  s  to  b 
cisposition  on  the  part  of  friends  here  representing  the  different 
ganizations  who  are  all  heading  toward  the  same  goa',  to  rather  avj 
and  sidestep  the  proposition  of  resohing  themsehes  into  detecti^ 
to  fasten  the  guilt  upon  Tony  or  Jack  who  sold  a  banana  for  too  i?  u 
money,  or  something  like  that,  and  to  go  into  the  general  aspects 
the  case  and  the  faults  as  they  seem  to  find  them  in  the  general  s^ 
tem.     We  will  have  that  same  tendency. 

In  our  efforts  to  get  some  relief  and  reform  in  the  administrati 
of  the  military  system  we  find  that  there  is  always  a  tendency 
hand  it  to  a  sergeant  or  a  private  somewhere  who  has  corrmitt 
some  breach  of  discipline  and  to  let  the  fellow  higher  up  get  aw* 
It  seems  that  there  is  always  that  tendency,  and  it  appears  here, 
appears  that  you  folks  are  delegated  by  Congress  to  go  hunting  1 
some  fellow  around  here  that  sold  a  pair  of  shoes  and  made  $2  i 
them.  Of  course  we  have  not  gone  looking  for  those  individuals  th 
made  a  little  money,  because  we  think  it  is  a  ne:  essary  part  of  ai 
such  system  as  we  are  maintaining  as  a  whole. 

Our  idea  is  that  you  must  find  relief  through  honest  competitio 
Personally  I  have  had  a  little  experience  in  the  Reclamation  Ser\4( 
a  good  many  years  ago.  I  was  associated  with  men  who  drafted  tl 
original  reclamation  bill,  and  there  was  a  provision  in  it  which  wi 
of  far-reaching  importance.  When  we  came  to  build  the  Rooseve 
Dam  down  in  Arizona  they  needed  a  greater  quantity  of  cement  tha 
had  ever  been  used  on  any  other  job.  There  were  representatives^ 
five  big  cement  companies  that  appeared  there  to  bid  and  their  bic 
were  too  high.  Newell  and  his  board  of  engineers  knew  that  thos 
bids  were  too  high  and  told  these  representatives  so.  They  sai^ 
*'That  is  all  right;  that  is  the  least  we  can  furnish  it  to  you  foi 
Just  go  and  buy  it  anywhere  you  can  get  it.'' 

Of  course  they  could  not  get  it  anywhere  else,  and  they  knew  thai 
But  what  they  did  do  was  under  authority  granted  them  in  thi 
original  bill,  which  was  slipped  over  the  pohticians,  as  we  engineer 
expressecl  it,  **we  put  one  over  on  them,"  allowing  these  engineer 
to  use  all  or  any  part  of  that  fund  for  any  purpose  connected  with  tb 
construction  of  this  irrigation  work.  So  they  just  used  a  part  of  tha 
money  to  build  a  cement  factory  and  manufactured  the  cement.    I 
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'^iflnbff  rightly,  they  saved  about  $600,000  on  the  cement  that 
•[^^lacthat  one  project, 
"ia  theyf moved  the  machinery  up  into  Idaho,  but  they  could 

•  3K  die  material  to  make  the  cement.  By  that  time  the  rep- 
>'-:ifiTFs  of  the  Cement  Manufactiu^ers'  Association  came  to  Mr. 
■*iiDd  his  associates  and  said,  *^We  want  to  sell  you  cement. 
'•  Tj  manufacture  cement  cheaper  than  you  can  afford  to  build 

■'»to  manufacture  it."  And  Mr.  Newell  said,  ^'I  beUeve  you 
■;  N  ihii.  If  you  can  just  do  that,  we  will  go  out  of  the  cement 
^  iiTTirin^  business  and  confine  our  efforts  to  building  dams  and 
•atirtD  projects." 

••TT  year  since  then  there  has  been  an  investigation  into  the  cost 

-•krtion  of  cement  at  the  null.     There  has  been  a  contract 

—i  iDt<).  and  unless  it  has  changed  in  the  last  two  years  that 

•>eo  away  a  base  price  for  cement  to  the  Government  has  been 

-■*    AnyUxly  who  took  a  contract  for  any  extensive  work  for  the 

•^^>tat«  Ciovemment  for  which  cement  was  to  be  used  did  not 

-  I  '^jniract  to  furnish  that  cement,  and  so  the  cement  manu- 

•  jw  never  got  a  chance  to  fix  a  price  which  might  be  all  the 
^  rtiuld  bear,  and  any  of  those  contracts  have  fixed  the  base 

■ '  (rement  all  over  the  United  States. 
»^>ar9  to  us  that  in  this  matter  of  production  nobody  is  hurt 
"■itrtion  cost.     The  farmer,  the  manufactiu-er,  and  all  of  them 

•"  --*•  in  that  the  production  cost  does  not  hm-t  people.  It  is  the 
'  c:k»d  r<r<i  that  hurts,  and  that  is  where  the  manipulation  comes 
^W  b  enough  of  competition  in  actual  production  so  that  it 

*•  « 'exploited  to  any  considerable  extent  in  materials  which  are 

•  -n  It  comes  to  the  distribution,  there  are  two  means  of  com- 

•  ;jTith  a  manufacturer.  One  is  a  Government-owned  institution 
•>:n>iiition. 

*» 'xperience  with  Government  ownership  has  not  been  such  as 

*-««#  Us.  highly  enthusiastic  about  it,  but%I  think  that  the  soldiers 

».^'ut  come  to  the  conclusion  that  if  we  must  have  a  monopoly 

*  a  rather  have  it  a  Government  monopoly  than  a  privately 
'■'^  Ei^nopolv.  But  between  the  two  extremes  of  a  Government- 
*'-'.  aKiDopoly   and    a   privately  owned   monopoly    there    is    an 

••TinitT  for  cooperation;  and  unless  cooperative  effort  is  fostered 
^-^i  m  every  way  by  public  institutions  and  through  legislation, 
**^*»nft  will^  at  the  mercy  of  the  great  organized  forces  whose 
■^*  an*  ailversely  affected  by  the  success  of  the  cooperative 
*•  •(  dktribution,  of  bringing  the  producer  and  the  consumer 
•••tKher. 

urney  overseas  I  hved  in  the 
e  highway  commission.  I  am 
3  entire  State.  I  cleared  some 
become  so  enthusiastic  about; 
en  very  successful  with  a  grub- 
puUers.  I  have  seen  a  demon- 
lers  in  the  world,  which  were 
es  of  land  at  a  low  cost.  But 
)sts  per  acre  to  clear  the  land; 
Jved  the  problem  is  the  fellow 
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that  has  raised  a  family  and  worked  overtime  on  it  and   die 
count  his  labor  as  being  worth  anything. 

These  gentlemen  spoke  about  potatoes.  I  raised  potatoes 
in  Wisconsin,  and  we  sold  them  for  25  cents  a  bushel.  I  wi] 
that  they  are  harvesting  potatoes  for  which  they  are  getting  i 
$3.50  a  barrel,  and  the  people  in  Washington  are  paying  SIO  a.  I 
for  them.  There  is  a  little  bit  of  wide  margin  there,  but  th^ 
only  one  way  in  Wisconsin  that  we  found  for  overcoming  that 
that  was  through  competition,  fair  competition.  I  suppose  th 
the  State  of  Wisconsin  we  have  probably  the  best  cooperative  el 
along  those  lines  of  any  State  in  the  Union.  I  just  venture 
and  then  let  some  people  from  some  other  State  prove  that  th 
not  the  case.  If  they  have  got  a  better  system  in  some  other  i 
than  they  have  in  Wisconsin,  they  have  got  a  very  good  system. 

They  established  cooperative  potato  warehouses  and  st^ 
warehouses.  So  they  got  the  cooperative  warehouses  all  alon| 
line,  not  all  cooperative,  but  enough  cooperative  so  that  we  < 
determine,  without  going  to  the  books  Kept  by  the  other  fe 
what  it  cost  and  what  the  depreciation  was,  and  so  forth  and  s< 
We  could  get  ah  absolutely  accurate  line  on  what  the  cost  was. 

The  same  way  with  the  creameries.  For  several  years  they 
the  little  cooperative  creameries  out  of  business.  I  suppose 
gentlemen  all  know  how  they  did  it.  On  the  first  few  sniprt: 
the  tests  were  awfully  high  and  they  got  a  big  price,  and  they  ^ 
around  and  cursed  the  local  creamery  for  robbers,  and  all  that, 
the  local  creamery  had  to  close.  Then  the  tests  went  down 
down,  and  those  fellows  who  had  cursed  the  local  creamery  did 
say  anything,  they  were  stuck.  They  had  finally  learned  1 
lesson.  They  have  got  the  biggest  cooperative  creamery  in 
world  in  Barrett  County,  which  is  the  county  I  live  in.  I  would 
that  the  Wisconsin  Legislature  has  aided  in  every  possible  i 
Through  legislative  measures  they  have  helped  those  who  desire 
cooperate  with  legislation  which  removed  restrictions,  and  it  a 
them  very  mych.  They  have  put  the  force  of  the  State  univei 
and  all  its  branches  behind  these  cooperative  efforts. 

I  think  that  has  been  done  to  a  considerable  extent  in  m 
States.  It  is  working  itself  out  all  over  the  country,  and  it  is  con 
to  a  time,  it  seems  to  us,  when  Congress  should  take  this  matter 
not  in  a  paternaUstic  way,  not  in  the  way  of  going  into  Govemn 
ownership,  but  to  afford  every  possible  encouragement  to  coopera 
effort  on  this  proposition  of  hcensing  the  packers  especially.  We 
very  much  in  lavor  of  that.  If  their  interest  and  ii  their  businej 
conducted  on  a  narrow  margin,  and  if  they  are  efficient  they  r 
have  no  fear  of  regulation  by  this  Government.  They  do  not  r 
to  fear  this  Government  any  more  than  the  distributors,  any  n 
than  the  producers,  and  the  consumers.  It  is  our  Government ; 
so  we  seem  to  see  in  this  movement,  as  this  gentleman  here  brou 
out,  in  this  opposition  to  Federal  licensing  for  packers,  a  very  c 
connection  between  the  editorial  attitude  of  a  great  many  big  ne 

t)apers  in  this  country  and  an  advertisement  about  that  big  sqii 
indicating]  that  appears  in  the  same  issue. 

It  appears  to  us  that  the  newspaper  writers  in  this  country  are 
friends.     We  have  a  Uttle  something  in  our  craw,  as  they  say, 
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them.  We  have  had  it  for  many,  many  months,  and  it  has  been  the 
most  sincere  desire  of  nearly  every  soldier  to  get  this  over  to  the 
jVmerican  people.  That  was  the  proposition  of  the  treatment  of  the 
soldiers  in  the  A.  E.  F.  especially,  and  we  never,  never  could  have 
gotten  that  over  without  the  assistance  of  the  news  writer.  The 
news  writers  got  into  the  columns  of  these  papers  the  testimony  and 
the  hearings  that  brought  out  the  fact  tnat  there  was  something 
rotten. 

So  it  appears  to  us  that  the  same  thing  is  being  done  now,  and  that 
after  a  time  pubUc  sentiment  will  have  been  molded  through  an  expe- 
rience with  tiie  actual  facts  to  the  extent  that  it  will  be  perfectlv  safe 
and  good  business  for  the  editorial  pohcy  of  the  paper  tg  take  up 
the  people's  end  of  this  distribution  proposition. 

At  another  time  when  this  Ucensing  of  the  packers  is  up  I  would 
like  to  know  the  time  and  place.  I  do  not  want  to  burden  your 
record  with  it,  but  we  do  want  to  be  heard  on  that,  as  to  the  cost  of 
living  right  here  in  the  District  and  the  matter  of  detail  as  to  whether 
profiteering  exists. 

I  thank  you,  gentlemen,  for  the  courtesy  extended. 

Cliairman  Ball.  Ladies  and  gentlemen,  this  will  close  our  hearing 
for  the  day.     We  will  renew  it  to-morrow  at  2  o'clock. 

(Whereupon,  at  4.20  o'clock  p.  m.,  the  committee  adjourned  until 
to-morrow,  July  31,  1919,  at  2  o'clock  p.  m.) 
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MONDAY,  AUGUST  4,  1919. 

United  States  Senate, 
•■  Subcommittee  of  the  Committee 

ON  THE  District  of  Columbia, 

Washington^  D.  C, 

The  subcommittee  met,  pursuant  to  adjourmnent,  at  2  o'clock  p.  m.^ 
in  the  committee  room,  Capitol,  Senator  Arthur  Capper,  presiding. 

Present:  Senators  Capper  (acting  chairman),  Elkins,  Sheppard,. 
and  Dial. 

Present  also :  Mr.  Thomas  W.  Miller. 

Senator  Capper.  The  subcommittee  will  come  to  order.  Senator 
Ball,  the  chairman,  was  taken  quite  ill  suddenly  while  at  Old  Point 
Comfoii.  He  returned  home  and  is  still  ill  and  unable  to  preside.  I 
have  been  asked  by  telephone  to  call  the  committee  to  order,  but  it 
seems  that  there  is  really  nothing  for  us  to  do  because  the  witnesses 
with  whom  we  expected  to  start  to-day  are  unable  to  attend  and 
have  sent  us  word  that  they  will  be  here  Tuesday,  Wednesday,  and 
Thursday. 

Mr.  Shaw,  I  believe  you  have  some  word  from  your  company  in 
Oiicago  that  you  would  like  to  give  us. 

8TATEKEHT  OF  HE.  C.  B.  SHAW,  BEPBESENTING  SWIFT  &  CO., 

CHICAGO,  ILL. 

Mr.  Shaw.  Mr.  Chairman,  I  represent  Swift  &  Co.,  from  whom  1 
have  received  the  following  telegram : 

Piense  Inform  Senator  BnU  that  we  are  anxious  to  give  the  committee  com- 
pl<*ti»  and  full  Information  re  every  feature  of  our  business  in  which  they  are 
liiteret<te<l.  The  preparation  of  comprehensive  data  will  consinne  a  few  days^ 
•nd  we  shouhi  like  to  appear  next  Thursday  morning,  August  7.  Wire  if  this 
will  be  satisfactory. 

rx)i'is  F.  Swift. 

We  were  requested  to  attend  the  meeting  this  afternoon,  but  did 
not  get  the  notice  until  Friday.  It  is  practically  impossible  for  us 
to  prepare  the  data  necessary  to  present  the  facts  in  that  length  of 
time,  and  we  have  been  compelled  to  request  a  postponement  of  our 
appearance  until  Thursday.  If  it  is  satisfactory  to  the  committee,, 
we  will  appear  on  that  day. 

Senator  Capper.  That  will  be  satisfactory. 

Mr.  Shaw.  I  thank  you  very  much. 
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Senator  Capper.  I  will  state  to  those  present  that  there  will  l> 
hearing  this  afternoon  owing  to  the  fact  that  Senator  Ball  is  q 
ill  and  unable  to  be  here  and  for  the  further  reason  that  the  witiK 
we  expected  to  be  present  this  afternoon  representing  the  pad 
industry  find  that  they  can  not  be  here  until  to-morrow  and 
following  days.  We  will,  therefore,  adjourn  until  2  o'clock  to-i 
row  afternoon,  when  the  hearing  will  be  resumed.  The  comm 
will  now  go  into  executive  session. 

(Thereupon,  the  committee  went  into  executive  session.) 
After  the^  consideration  of  executive  business,  the  committee 
journed  to  meet  at  '2  o'clock  p.  m.  to-morrow,  Tuesday,  Augus 
lOli). 
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TXTESDAY,  AVGTTST  5,  1919. 

United  States  Senate, 
Subcommittee  of  the  Committee, 

ON  THE  District  of  Columbia, 

Washington^  D.  C. 

The  committee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presidmg. 

Present:  Senators  Ball  (chairman).  Capper,  Elkins,  Sheppard, 
and  Dial.  Senator  Sherman,  chairman  of  the  Couunittee  on  the 
District  of  Columbia,  also  appeared. 

Present  also :  Mr.  Thomas  W.  Miller. 

Chairman  Baix.  The  committee  will  please  come  to  order.  Mr. 
White  you  may  proceed. 

STATEMENT  OF  HE.  F.  EDSON  WHITE,  VICE  PEESIDENT  OF 

ABUOUE  &  CO. 

Mr.  White.  Mr.  Chairman  and  Senators,  I  was  very  glad  to 
rec*eive  an  invitation  from  you  to  appear  here.  It  was  rather  a 
short  notice,  and  while  I  may  not  have  with  me  the  data  that  your 
investigation  may  require,  we  are  prepared  to  furnish  anything  in 
that  line.  Armour  &  Co.  welcome  an  examination  of  their  books 
and  their  records  by  any  authorized  body,  particularly  in  this  situa- 
tion. The  high  cost  of  living  is  as  big  a  problem  for  the  big  busi- 
ness men  to-day  as  it  is  for  the  small  workmen,  and  it  is  a  most 
serious  one  with  us.  I  think  our  records  will  show  that  we  are 
not  profiteers  in  any  sense  of  the  word;  that  we  employ  no  unfair 
methods  of  competition,  and  that  we  have  no  advantages  in  the 
businesses  with  which  we  are  identified  except  the  advantages  which 
are  created  by  hard  work,  efficiency,  and  natural  development. 

The  Food  Administration  during  its  management  of  our  business 
permitted  us  to  earn  a  profit  of  9  per  cent  on  our  capital  in  the 
meat  food  lines.  An  examination  made  by  their  auditors,  who  were 
selected  from  the  Federal  Trade  Commission,  showed  that  our  earn- 
ings last  year  were  5.6  per  cent  on  the  capital  employed  in  the  busi- 
ness, or  1.6  on  the  dollar  of  turnover.  I  do  not  believe  that  any- 
bo<iy*s  mind  could  carry  that  to  the  place  of  suggesting  profiteering 
in  the  business. 

Frwjuently,  when  this  statement  is  made,  there  comes  back  the 
an^gtfstion,  "Oh,  but  there  are  other  things  that  you  make  your 
money  on."    True,  there  are  other  things;  but  Armour  &  Co.\s  total 
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business  in  every  line  of  endeavor  that  we  are  interested  in  showed 
a  margin  of  profit  of  1.7  on  last  year's  business. 

Senator  Sheppard.  Your  first  figure  was  on  what? 

Mr.  White.  On  the  meat  food  business.  But  I  have  read  in  some 
of  the  criticisms  that  come  back,  "That  is  the  meat  business,  but 
they  rob  the  meat  business  for  something  else,"  or  some  such  story 
as  that. 

The  pertinent  thing  at  the  moment  is  the  beef  business,  I  take  it. 
We  hear  a  great  deal  about  the  cost  of  beef.  I  want  to  say  tlmt 
we  have  made  no  money  on  beef  so  far  this  fiscal  year.  In  fact, 
our  accounting  shows  a  loss  in  our  beef  section,  and  when  I  say 
'^ur  beef  business,''  it  takes  into,  account  the  hides  and  the  fat 
and  the  offals  and  all  the  products  that  come  from  the  original  pur- 
chase of  an  animal. 

Senator  Sheppard.  You  mean  by  the  beef  business  the  whole  of 
the  food  business? 

Mr.  Wni'rE.  I  am  talking  about  cattle.  I  am  trying  to  keep  to 
one  subject  if  it  is  possible  to  do  so. 

Chairman  Ball.  The  hides  and  fat  are  included  in  that? 

Mr.  White.  In  that  hick  of  profits;  yes,  sir. 

Senator  Shepard.  Hogs  and  sheep  are  not  included? 

Mr.  White.  No,  sir. 

Senator  Capper.  That  does  not  include  the  food  stuffs  other  than 
meat? 

Mr.  White.  Out  of  the  live  animal,  the  live  bullock,  it  does, 
Senator. 

We  have  had  some  discussion  about  the  price  of  hides  advancing. 
The  price  of  hides  has  advanced,  but  the  minute  the  hide  advances 
we  credit  that  against  the  cost  of  the  bullock.  If  we  pay  $125  for 
a  bullock  and  hides  are  worth  $16,  we  credit  the  hides  at  that  price 
against  the  cost  of  the  bullock  from  there  on.  If  they  are  worth 
$23,  we  do  likewise. 

Senator  Sheppard.  To  what  stage  of  the  shipment  of  an  animal 
does  that  price  refer?    Where  do  you  buy  it? 

Mr.  White.  At  the  stockyards. 

Senator  Sheppard.  Still  alive?  .  ,      ,  .       , 

Mr.  WiirrE.  Yes,  sir.  I  would  like  right  there  to  give  the  committee 
the  process  in  the  stockyard.  The  large  packers  confine  their  purchases 
almost  entirely  to  the  general  stockyards  of  the  country.  These 
cattle  are  fed  by  the  farmers  or  the  range  men,  and  are  then  brought 
into  the  cattle  yards  and  turned  over  to  commission  houses.  The 
receipts  in  Chicago  might  run  anywhere  from  10,000  to  30^000 
cattle  in  a  day.  When  these  cattle  are  offered  on  sale,  whidi  is 
shortly  after  8  o'clock  in  the  morning,  our  buyers  ride  out  in  va- 
rious sections  of  the  yards,  pricing  cattle.  They  do  not  know  what 
the  cattle  are  or  what  they  will  sell  for.  They  bid  on  them.  In  a 
sense  it  is  an  auction  price.  It  is  open  competition.  Besides  the 
buyers  of  the  large  packers  there  are  probably  150  other  buyers  in 
the  stoclyards.  Frequently  word  is  passed  around  that  the  Ifl^ 
packers  control  the  situation  there,  and  the  statement  has  ImRVS 
made  that  we  do  73  per  cent  of  the  business  in  animate  i^^lltl 
country;  but  when  they  say  78  per  cent  that  figure  a^ies' 
the  number  of  animals  slaughtered  imder  GK)venmient 
which  is  but  60  per  cent  of  the  total  slaughtered  in  the 
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other  words,  the  large  packer  does  44  per  cent  of  the  meat-animal 
business  of  the  United  States. 

These  cattle,  after  they  have  been  bid  upon  and  the  salesmen 
finally  sell  them,  are  weighed  and  then  go  into  the  hand  of  the 
buyer.  The  buyer  then  takes  them  into  the  packing  house^s.  The  cat- 
tle are  not  slaughtei-ed  the  same  day  they  are  bought.  The  purpose 
is  to  rest  them  out.  The  next  morning  they  enter  the  slaughter 
house  and  are  killed.  Tliey  then  enter  chilled  rooms  with  a  tempera- 
ture varying  from  40  to  34  degrees.  They  stay  in  there  for  72  hours 
and  then  start  toward  their  destination.  "  I  should  say  that  our  cat- 
tle on  sale  in  this  market  are  probably  nine  days  from  the  live 
animal  in  the  stockyards.  When  that  animal  arrives  at  destination 
the  Chicago  beef  department  has  no  more  control  over  the  price 
than  you  have. 

Senator  Sheppard.  That  is  a  full  carcass? 

Mr.  White.  It  is  a  full  carcass  of  beef.  It  is  sent  in  carload  lots 
to  these  various  branch  houses  of  which  we  have  in  the  neighbor- 
hood of  400  all  over  the  United  States.  The  man  that  has  charge 
of  that  sale  in  this  market  is  a  branch-house'  manager  with 
4  or  5  or  10  salesmen.  When  that  carload  of  beef  leaves  Chicago 
this  man  is  sent  a  memorandum,  saying  "  Car  so-and-so;  beef  cost 
so-and-so."  This  man  is  supposed  to  trade  out  on  that  cost  as  near 
as  he  can,  but  if  he  meets  a  oad  market,  a  slow  and  sticky  one,  he 
does  not  meet  that  cost.  If  he  meets  a  fast  and  snappy  market,  he 
might  get  a  little  margin  on  that  cost.  But  on  Saturday  night  of 
every  week  this  market  must  be  cleaned  up,  because  there  is  a 
constant  flow  of  beef  from  the  stockyards  to  the  distributing  market. 
It  is  touch  lind  go  with  the  beef  business  all  the  time. 

WT)en  the  beef  reaches  this  market  here  these  salesmen  cut  it  up  and 
it  is  offeced  for  sale.  One  man  may  come  in  and  want  the  fore 
quaters  and  another  man  the  hind  quarters  and  still  another  man 
the  loins,  etc.  Then  it  goes  into  the  hands  of  the  butcher,  who 
distributes  it  to  the  householder. 

Senator  Sheppabd.  No  intermediate  butcher  purchases  from  your 
house? 

ifr.  WnrrE.  No,  sir. 

Senator  Dial.  You  said  this  market  must  be  cleaned  out  every 
Saturday  night. 

Mr.  WnrFE.  All  the  distributing  markets  must  be  cleaned  out  on 
Saturday  night. 

There  has  been  a  gradual  increase  in  the  price  of  live  cattle  since 
1914.  The  cost  of  cattle  during  that  year  was  $7.48  per  hundred 
pounds  live  weight,  and  this  year  it  has  averaged  to  date  $12.66. 

Senator  Capper.  What  is  it  at  this  time? 

Mr.  White.  Our  average  cost  last  week  would  be  within  a  few 
points  of  that  neighborhood. 

Senator  Sheppard.  If  an  organization  of  householder's  should 
'''tnt  to  buy  in  wholesale  quantities,  they  could  do  it  from  your 
l>ranch  houses,  could  they  not  ? 

Mr.  Whtte.  We  refuse  to  sell  to  no  one,  but,  naturally,  with  the 
"^il  trade  depending  upon  us  for  their  supplies  we  depend  upon 
them  for  our  customers. 

Senator  Sheppard.  I  am  referring  to  cooperation. 
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Mr.  White.  There  would  be  no  objection  to  it.    We  would  sel 
anyone  who  wants  to  buy  in  wholesale  quantities,  but  if  some 
wanted  to  buy  a  three-rib  roast,  we  would  not  feel  that  it  wonlc 
fair  to  our  clientele  to  make  such  a  sale. 

Senator  Dial.  You  said  the  market  must  l>e  cleaned  out. 
plain  to  us  how  it  is  cleaned  out.    Do  you  reduce  the  price? 

Mr.  White.  Yes;  it  is  a  question  of  selling  and  to  find  a  bii 
The  range  of  prices  in  this  market  over  a  period  of  one  week  >vc 
vary  from  the  highest  point  on  a  quarter  of  beef  to  the  lowest  pci 
a  matter  of  from  8  to  10  cents  a  pound. 

Chairman  Ball.  What  are  the  prices  here? 

Mr.  White.  The  average  price  of  beef  here  for  last  week  was  al 
20J  cents  a  pound,  carcass  beef,  and  that  includes  two  hind  and 
fore  quarters. 

Senator  Capper.  There  is  a  difference  between  the  hind  and 
fore  quai-ter? 

Mr.  White.  There  is  in  value.  The  fore  quarter  normally  on  i 
market  sells  from  1  to  2  cents  per  pound  below  the  hind  quarter. 

Senator  CappIbr.  You  make  a  difference  to  the  retailer? 

Mr.  AVhite.  Yes,  sir.  The  fore  quarter  does  not  cut  to  the  a<lv 
tage  that  the  hind  quarter  does  and  has  not  the  high-price  meat  ii 
that  the  butcher  would  get  out  of  it. 

Chairman  Ball.  AVhat  difference  do  you  make  usually,  between 
front  and  the  hind  quailers? 

Mr.  White.  An  average  of  about  a  cent  and  a  half. 

Senator  Sheppard.  Per  pound? 

Mr.  White.  Yes,  sir. 

Chairman  Ball.  What  is  the  average  waste  in  meat  in  cutting:? 

Mr.  White.  Do  you  mean  in  the  retail  shop  ? 

Chairman  Ball.  I  mean  the  entire  loss.  \^Tiat  we  want  to  \ 
at  is  the  difference,  the  actual  loss,  to  the  retailer. 

Mr.  White.  I  guess  you  will  have  to  have  a  i*etailer  answer  tl 
question. 

Chairman  Ball.  You  could  not  give  us  any  idea? 

Mr.  White.  No,  sir.  I  can  give  you  our  own  shrinkage.  A  bullc 
from  the  time  it  leaves  Chicago  until  we  get  the  account  sales  for 
will  show  an  average  shrinkage  of  a  little  over  1  per  cent  of 
Aveight — just  an  actual  evaporation  more  than  anythmg  else.  I  j 
sure  that  there  is  some  high-class  retailer  hei'e  who  carries  his  j 
counts  in  such  shape  that  he  can  give  you  that  infonnation. 

Senator  Dial.  AfVTiat  is  the  character  of  the  beef  shipped  here? 
it  any  different  from  that  shipped  to  Baltimore? 

Mr.  White.  It  is  a  good  de^il  better  quality  of  beef  than  tl 
shipped  to  Baltimore.  It  is  a  little  better  than  the  average  quali 
of  beef  shipped  to  the  eastern  cities.  We  have  a  clientele  that  war 
that  class  of  beef — the  nice,  little,  corn-fed  steei*s.  They  do  not  wa 
the  grass- fed  cattle. 

Senator  Dial.  And  that  price  was  20  cents  last  week  ? 

Mr.  White.  Yes,  sir. 

Senator  Dial.  That  is  high-class  beef? 

Mr.  White.  Yes,  sir;  hi^-class  beef  in  quarters. 

Senator  Capper.  There  has  not  been  the  demand,  has  there, 
the  last  few  months  for  that  high-class  beef  that  there  formerly  wa 

Mr.  White.  There  is  not  the  general  demand  for  that;  but 'Was 
ington  is  a  city  of  transients,  a  city  of  restaurants,  and  a  city  « 
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hotels^  and  there  is  more  demand  for  the  steaks  and  chops  than  in 
the  ordinaiT  town.  I  would  not  say  that  that  would  ordinarily  be 
the  case  in  Washington — that  is,  during  the  prewar  period. 

Senator  Sheppard.  Do  you  know  what  the  farmer  got  per  pound 
for  that  same  carcass  last  week  ? 

Mr.  White.  I  could  tell  you. 

Chairman  Ball.  I  think  you  had  also  better  get  the  average  price 
last  week  for  the  city  of  Baltimore.  He  says  that  this  is  a  higher- 
priced  city. 

Mr.  White.  You  will  recall  that  your  invitation  came  to  Chicago 
on  Saturday  noon,  and  that  there  was  a  very  brief  time  to  gather  any 
Jata  that  this  committee  might  ask  for,  not  having  any  particular  in- 
formation as  to  your  trend  of  inquiry ;  but  I  prepared  these  figures, 
which  will  probably  help  out  in  the  discussion  that  is  now  taking 
place.  For  the  four  weeks  ending  July  26,  the  cattle  bought  in  Chi- 
^-apo  by  Armour  &  Co.  cost  an  average  of  $12.47  per  hundred  live 
weight. 

Senator  Sheppard.  What  would  that  be  a  pound  ? 

Mr.  WnrTE.  Well,  it  is  12.47*  cents  per  pound. 

Senator  SirEPPARo.  At  Chicago? 

Mr.  White.  At  Chicago.  I  had  this  data  at  hand,  so  I  am  taking 
Chicago  as  an  illustration.  That  is  the  central  market,  and  every- 
thing is  guided  by  Chicago  anyway. 

Senator  Sheppard.  That  includes  commissions,  freight,  etc. 

Mr.  Whtte.  Everything. 

Senator  Sheppard.  Could  you  give  us  data  showing  what  the 
fanner  actually  realized  at  the  farm? 

Mr.  White.  Naturally,  I  would  not  be  interested  in  the  farmer's 
price.   That  would  be  beyond  me. 

Chairman  Bajaj.  We  would  have  to  go  some  place  else  for  that. 
He  takes  it  from  the  time  they  are  landed  on  the  hoof  at  Chicjigo  and 
P'U  up  there  for  sale.    That  is  all  we  can  expect  from  you  ? 

Mr.  White.  That  is  all ;  yes,  sir. 

Chairman  Ball.  How  much  shrinkage  or  loss  is  there? 

Mr.  White.  The  average  yield  on  our  drCvSsed  l^ef  at  this  time  of 
tW  year  is  al)out  57  per  cent  of  meat.  The  balance  is  made  up  in 
««i?tage.  There  is  about  6  per  cent  hide  and  about  3  per  cent  fat. 
Tlwt  is  9  per  cent,  and  the  rest  is  made  up  in  the  head,  the  skull,  and 
|he  feet,  and  the  wastage  of  the  entrails.  Those  cattle  cost  us  per 
head  8125.95. 

Senator  Sheppard.  And  when  you  buy  them  you  pay  for  all  this 
^"if  that  is  lost,  do  you? 

Mr.  White.  Yes.  sir.  Against  that  $125.95  are  the  credits  of  by- 
j>ro(luct!s  such  as  tats,  the  intestines,  and  the  hide,  we  credit  it  per 
1^  $S5.38.  That  is  an  increase  in  offal  credit  since  March  of  $13, 
^T  an  increase  of  almost  50  per  cent  of  the  March  credit. 
.  I  ani  larinng  you  those  points  to  show  you  that  whatever  happens 
m  the  by-product  market — and  I  am  doing  this  particularly  because 
^ator  Capper  has  discussed  this  with  me — the  minute  hides  go  up 
^<*  credit  the  price  to  the  bullock. 

Chairman  Ball.  It  lessons  the  cost  of  the  beef  immediately  to  the 
retailer? 

Mr.  WnrrE.  Yes,  sir;  and  he  higher  the  hide  values  the  more  we 
**aii  pay  for  cattle,  or  the  leas  we  can  sell  beef  for.    It  operates  two 
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ways.  If  we  were  not  getting  these  big  prices  on  hides  and  offa 
would  be  buying  cattle  at  a  great  deal  less  cost,  and  our  farmer 
cattle  feeder  would  be  suffering,  because  he  has  gone  ahea<i  on 
request  of  the  United  States  Government  and  fed  a  lot  of  cattle 
prepared  them  for  the  market.  Now,  they  are  there,  and  he  is  cr 
about  the  price  as  much  as  the  consumer  is,  only  he  cries  abou^ 
l^rice  being  too  low.  In  all  this  discussion  we  must  not  overlool^ 
producer  and  production;  how  it  came  to  be  there;  why  it  is  tli 
and  why  the  value  is  there.  And  that  is  one  of  the  points  of  wl 
is  there. 

Senator  Sheppard.  Has  the  price  of  cattle  to  the  farmer    j 
down  in  the  last  five  or  six  months? 

Mr.  White.  The  price  at  the  moment  is  about  an  average  of 
year's  prices,  but  it  is  lower  than  the  very  high  time.     We   hi 
very  high  time  along  in  February  and  March,  if  my  memory  se 
me  right,  particularly  on  the  choice  food  cattle.    There  was  a 
light  run  of  cattle  at  that  time,  and  for  a  few  weeks  they  sold 
high. 

Senator  Sheppard.  Do  you  rememBer  the  figure? 

Mr.  White.  Prime  fed  cattle  sold  then  as  high  as  19|  cents 
pound,  alive. 

Senator  Sheppard.  The  figure  now  is  a  little  over  or  a  little  iii 
the  figure  of  last  year? 

Mr.  White.  It  is  about  the  same  as  that  of  last  year,  but 
price  of  beef  is  lower  because  the  by-products  values  are  so  ni 
higher. 

Senator  Capper.  Who  determines  the  price  for  hides?    Wher^ 
you  get  your  price? 

Mr.  White.  The  law  of  supply  and  demand  determines  the  pi 
There  is  the  situation  in  the  hide  market  to-day  that  is  crea 
first,  by  the  fact  that  Russia,  which  sells  more  hides  than  any  o1 
country,  has  been  out  of  the  hide  business  for  four  years;  cre« 
secondly,  by  the  fact  that  the  supplies  of  hiiles  for  South  Amei 
have  been  held  there  because  of  lack  of  shipping  facilities  to 
them  to  this  market.  Within  a  period  of  60  days  there  were  a  i 
lion  and  a  half  hides  bought  in  South  America  by  North  Araeri 
tanners  waiting  on  wharves  for  shipment.  The  United  States  G 
ernment  emptied  this  market  of  shoes,  and  we  had  created  tli 
an  empty  vat  in  the  tan  house,  created  a  demand  for  new  sli 
and  new  leather  by  these  men  coming  back  and  by  the  condition 
the  trade  here. 

Senator  Capper.  Do  we  understand  that  the  other  by-prodi 
are  credited  against  the  cost  of  the  bullock  the  same  way  that 
hides  are? 

Mr.  White.  Yes,  sir;  all  by-products  are,  and  I  will  go  a  lii 
further  on  that. 

Senator  Sheppard.  Mr.  Chairman,  I  presume  we  want  these  tat 
in  the  record. 

Chairman  Ball.  Yes;  we  ought  to  have  them  copied  in. 

The  tables  referred  to  are  copied  into  the  record  in  full  as  i 
lows:) 

(Insert  digest  of  cattle  killing  from  February  22  to  July 
1919.) 
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BetJ  cost. 


Per  100 
weight. 

Per  head. 

Percent. 

1919 
Feb.  22  to  Mar.  29. 

$21.18 
21.24 
20.51 
17.47 
18.36 

1107.33 
106.94 
107.79 
95.53 
96.20 

83.00 

Mar.  31  to  Apr.  26 

S1.4S 

Apr.  28  to  May  31 

79.54 

June  2  to  June  28 . .     .  ... 

74.10 

j«nfl  .30  to  Ju^y  26. .... 

73.50 

Total 

19.66 

103.11 

78.20 

Spread  between  live  cattle  cost  and  beef 

cost. 

Live  cost 
per  100 
pounds. 

Beef  cost 
per  100 
pounds. 

Spread 
perlOO 
pounds. 

Feb.  22  to  Mar.  29 

1919 

$13.05 
13.55 
13.63 
12.42 
12.47 

$21.18 
21.24 
20.51 
17.47 

18.36 

S.l» 

Mar.  31  to  Apr.  26 

7.09 

Apr.  28  to  May  31 

6.88 

June  2  to  June  28 

5.05 

Juno  30  to  July  26 

5.89 

Total 

13.09 

19.66 

6.57 

Mr.  White.  Take  a  hide  off  to-day  and  maybe  it  is  not  sold  for 
six  months.  How  do  you  credit  that?  We  credit  that  as  near  the 
market  as  we  know  the  market.  When  we  close  our  books  at  the  end 
of  the  year  any  profit  that  the  hide  account  might  make  is  credited 
to  the  Deef  account;  so  when  we  figure  on  our  beef  account  showing 
it  is  taken  into  account  in  over  or  less  amount  than  these  separate 
departments  have  shown  in  their  records. 

Senator  Capper.  There  was  a  statement  here  in  the  newspapers  the 
other  day  to  the  effect  that  there  had  been  enormous  profits  made  by 
the  Central  Leather  Co.,  which,  as  I  understand  it,  is  owned  princi- 
pally by  some  of  you  Chicago  people ;  and  that  encourages  the  public 
to  think  that  the  big  profits  are  being  made  on  the  hides. 

Mr.  White.  Let  me  disabuse  your  mind.  Senator.  I  do  not  think 
any  Chicago  packer  has  the  slightest  interest  in  the  Central 
Leather  Co. 

Senator  Capper.  They  are  about  the  same  stockholders,  are  they 
not?  . 

Mr.  White.  I  do  not  think  so.  I  think  you  will  find  quite  the 
contrary  to  be  the  fact;  and  if  you  have  information  to  that  effect 
I  would  be  very  glad  to  have  you  find  out  from  the  Central  Leather 
Co.  who  their  stockholders  are;  but  I  will  guarantee  that  there  is  BO 
Chicago  packer  interested  in  tjie  Central  Leather  Co. 

The  question  of  distribution  comes  up,  whether  it  is  efficient  or 
not.  We  handle  our  business  through  these  branch  houses  all  OWT 
the  country  at  a  cost  of  about  4J  per  cent,  and  I  do  not  believe  ttutft 
is  a  business  in  the  world  that  has  the  diversified  line  that  is  handlBd 
on  as  low  a  cost  to  the  consumer. 

Senator  Dial.  You  stated  a  while  ago,  but  I  did  not  etiftdh.lftr 
perhaps,  how  small  a  quantity  you  would  sell  here  in  thcf  <a^« 
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Mr.  White.  We  can  not  make  a  practice  of  selling  to  the  house- 
holder, but  we  have  an  enormous  business  that  comes  in  there  every 
day  and  buys  $2  or  $3  or  $5  worth  of  beef  and  goes  out  and  sells 
it  and  comes  back  and  buys  some  more. 

Senator  Dial.  Anyone  can  come  in  and  buy  ? 

Mr.  WnrrE.  They  do,  but  we  do  not  encourage  that  consumer 
business,  because  we  are  in  the  wholesale  trade.  We  could  not 
encourage  it  and  then  have  our  retailers  come  around  and  do  business 
with  us.    There  is  a  line  of  demarcation  there. 

I  might  add  in  connection  with  this  cost  of  doing  business  that  our 
labor  costs  have  increased  in  four  years  134  per  cent  in  the  packing 
houses. 

Senator  Capper.  Has  there  been  much  of  an  increase  in  the  last 
six  months? 

Mr.  White.  There  has  been  an  increase  in  the  last  six  months. 
We  had  a  raise,  I  think,  about  four  months  ago  of  something  like 
10  per  cent  in  the  pay  of  the  men.  There  is  another  demand  for  an 
increase  in  now. 

Senator  Sheppard.  Have  you  your  wage  scale  here? 

Mr.  WnrrE.  I  have  not ;  no,  sir.  What  we  call  our  ordinary  labor 
gets  48.65  cents  per  hour  at  the  present  time  as  against  21  cents  per 
hour  in  1914.  Then,  we  have  skilled  men,  like  knife  men,  that  do 
that  class  of  work,  who  get  up  to  75  cents  per  hour. 

Senator  Cappkr.  Have  you  any  difficulty  in  getting  labor? 

Mr.  White.  We  had  no  difficulty  until  the  race  riots  in  Chicago 
la>t  week.  Of  course,  since  then  there  has  been  a  little  difficulty,  be- 
cause there  is  quite  a  considerable  portion  of  our  help  that  is  col- 
orwl,  and  at  the  moment  none  of  them  are  working. 

Senator  Capper.  Are  there  many  packing  men  out  of  employ- 
ment ( 

Mr.  White.  No,  sir.  There  has  been  a  great  increase  in  the  last 
five  or  six  years  in  the  small  packing  houses  throughout  the  country^ 
*<)  there  has  been  employment  for  all  men  in  that  line  of  business. 

Senator  Sheppard.  How  about  the  increase  in  the  production  of 
cattle  J 

Mr.  WurrE.  There  has  been  a  marked  increase,  and  particularly 
m  the  production  of  hogs. 

Senator  Sheppard.  There  was  a  decrease  a  number  of  years  prior 
t'>last  vear,  was  there  not? 

Mr  \VHrrE.  Yes,  sir.  We  have  a  big  supply  of  cattle  in  this 
country  now.  Unfortunately,  the  drought  conditions  last  year  in 
Texas  and  this  year  in  Montana  are  augmenting  against  the  condi- 
tion of  cattle  in  the  market.  There  is  not  as  many  good  beef  cattle 
«K  the  total  supply  would  indicate. 

(Iiaimmn  Ball.  What  are  the  different  prices  in  the  different 
pnides  of  cattle?  If  that  comes  later  in  your  discussion  we  will 
'^ait  imtil  you  reach  it. 

Senator  Sheppard.  Have  you  a  list  of  the  by-products  that  you 
n»ake  now,  Mr.  Whit«? 

Mr.  WHrrE.  No,  sir;  I  have  no  list  of  the  by-products.  By-prod- 
nvts  B  a  pretty  general  term.  In  killing  beef  animals  anything  except 
the  meat  itself  is  termed  a  by-product  We  start  out  with  the  big- 
ger value,  which  would  be  the  hide.    The  next  thing  would  be  the 
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fat.  The  next  thing  would  be  the  casings,  the  intestines,  which  are 
cleansed  and  used  for  sausage  casings.  Then  conies  the  tongue,  the 
heart,  and  the  liver,  and  then  the  bones,  the  shin  bones,  and  the 
skulls.  They  are  all  cooked  up  for  glue.  Shin  bones  are  cut  up 
for  knife  handles  and  things  of  that  character. 

Senator  Sueppard.  Wlmt  is  the  heart — an  article  of  food? 

Mr.  White.  The  heart  makes  excellent  sausage  meat. 

Senator  Sheppard.  Wliat  is  the  age  of  an  animal  when  it  I'eaches 
the  stockyards? 

Mr.  White.  Three  to  four  years  now ;  largely  three  years.  \nth  a 
great  many  yearling  cattle.  That  is  a  pretty  general  statement,  but 
going  back  into  the  history  of  the  cattle  busmess,  up  to  10  years 
ago  cattle  were  marketed  at  about  4  years  of  age.  Then  we  com- 
menced to  run  down  on  cattle  supplies,  and  the  price  pidled  on  the 
younger  animals,  and  we  got  to  marketing  3-year-old  cattle,  and 
largely  the  marketing  to-day  is  from  2  to  3-year-old  cattle  with  a 
large  sprinking  of  yearlings.  Baby  beef  has  become  the  idea  of  a 
great  many  connoisseurs  in  the  meat  trade,  and  a  large  numl)er  of 
cattlemen  undertake  and  finish  cattle  in  12  to  14  months  and  put 
them  on  the  market.  Those  are  animals  that  are  force  fed,  like 
chickens.  It  is  a  costly  piece  of  meat,  but  a  very  prime  piece  of 
meat. 

Chairman  Balu  There  does  not  very  much  of  that  come  to  Wash- 
ington ? 

Mr.  White.  There  is  a  percentage  of  it. 

Senator  Sheppard.  Ordinarily,  how  long  can  meat  be  preserved  in 
edible  shape? 

Mr.  White.  With  a  steady  temperature  it  would  not  be  a  difficult 
task  to  keep  meat  from  30  to  40  days  and  have  it  as  palatable  as  any- 
thing, but  there  are  conditions  that  work  against  that  by  the  fort 
that  people  who  try  to  keep  meat  for  any  lengthy  period  have  var)'- 
ing  temperatures,  and  every  time  the  temperature  is  changed  on  the 
mej^t  it  acts  on  its  condition. 

Senator  Sheppard.  It  took  you  l(Higer  than  that  to  get  your  car- 
cass from  Chicago  to  the  front  in  France,  did  it  not? 

Mr.  White.  \  es;  but  they  were  frozen.  We  do  not  ship  any  frozen 
meat  to  local  markets. 

Senator  Sheppard.  I  mean  bv  vour  best  method,  how  long  does  it 
take? 

Mr.  White.  We  do  not  call  that  our  best  method.  Prior  to  tlie  war 
our  business  was  all  in  chilled  meat,  meat  that  was  in  a  temperature 
not  lower  that  32  or  40  degrees,  but  you  could  not  carr>'  that  meat 
without  refrigeration.  So,  for  the  overseas  business,  we  froze  our 
meat  solid  in  a  temperature  of  zero,  and  when  it  came  out  it  was  a.*^ 
hard  as  a  stotie.  That  meat  was  carried  from  here  to  France  in  that 
condition,  and  in  leaving  the  seaboard  and  going  up  to  the  front  lincft 
there  wasn't  any  more  tnan  time  to  thaw  it  out,  so  it  was  in  excellent 
condition. 

Senator  Sheppard.  Could  it  be  preserved  indefinitely? 

Mr.  White.  It  could  be.  We  do  not  aim  to  carry  any  meat  in  4or 
freezers  beyond  12  months.  Our  freezei*s  and  cold  storage  am  llw 
equalizers  in  our  business.  In  the  fall  of  the  year  from  now  an  «• 
will  have  receipts  of  cattle  greater  than  the  consumption,  and  ftt 
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packer  is  always  taking  care  of  the  live  market.  Every  day  in  the 
year  we  take  care  of  the  live  market.  Xo  farmer  ever  shipped  cattle 
to  Cliicago  and  shipped  them  home  again. 

Senator  Sheppard.  That  is,  you  furnish  a  continuous  market? 

Mr.  White.  We  furnish  a  continuous  market  at  Chicago  every  day. 
Wlien  we  get  into  periods  like  we  are  bound  to  have  this  fall,  we  will 
have  to  accumulate  certain  cuts'of  those  cattle  that  we  believe  will  sell 
at  a  later  time,  and  we  put  them  in  a  freezer.  They  will  come  out 
next  spring,  when,  probably,  there  is  not  enough  corn-fed  cattle  to  go 
around.  So»  from  March  on  to,  say,  the  middle  of  July  there  will  be 
a  place  where  we  can  fill  out  that  surplus  that  is  created  this  fall  in 
the  market,  and  it  equalizes  the  condition.* 

Senator  Sheppard.  Does  not  that  enable  you,  in  a  measure,  to  con- 
trol the  price? 

Mr.  White.  No;  it  does  not,  because  we  never  go  to  the  freezer 
with  anything  we  can  sell. 

Senator  Capper.  How  about  eggs?  Does  your  company  control 
a  large  part  of  the  egs  supply ;  that  is,  the  cold-storage  supply  ? 

Mr.  White.  I  think.  Senator,  the  figures  would  show  that  we 

Erobably  handle  a  very  small  percentage  of  the  total  supply.  We 
uy  eggs  in  the  flux  of  the  egg  season.  More  eggs  come  to  market 
b  Apnl  and  May  than  there  is  a  market  for.  The  April  eggs  are 
the  choice  eggs  of  the  year.  They  have  not  had  any  heat  or  cold, 
aad  they  are  the  best  eggs  to  put  into  cold  storage  for  the  winter 
months.  If  it  were  not  tor  the  cold  storage  of  eggs  in  the  spring 
we  would  not  have  eggs  in  January  and  February  when  the  storms 
come  and  chickens  molt  and  no  fresh  eggs  come  to  market.  The 
total  business  done  by  Armour  &  Co.  in  eggs  is  only  about  3  per 
cent  of  the  egg  business  of  the  country. 

Senator  Capper,  While  we  are  on  eggs,  I  want  to  inquire  what 
the  spread  is  between  the  price  at  which  you  buy  in  April,  for  in- 
stance, and  the  price  that  you  will  probably  get  when  there  is  a 
shortage  in  the  market? 

Mr.  Whtte.  Oh,  it  might  be  from  2  to  3  cents  per  dozen. 

Senator  Capper.  That  is,  you  sell  to  the  retailer  at  only  about  2 
or  3  cents  per  dozen  above  what  you  pay  ? 

Mr.  White.  Well,  that  would  be  the  average.  There  might  be  a 
time  in  the  market  when  it  would  run  up  to  8  or  10  cents,  but  it 
would  not  last  long  and  would  not  mean  much.  We  get  less  than  a 
<bUar  a  case  margin  from  carrying  eggs  into  February,  and  then 
there  is  the  freight  to  come  out  of  that.  There  are  30'  dozen  eggs 
lA  a  case,  so  that  is  about  3  cents  per  dozen. 

Senator  Capper.  As  a  rule,  the  retailer  gets  in  the  winter  two  or 
three  times  what  eggs  sell  for  in  the  spring,  does  he  not  ?  We  hear 
Bumy  complaints  about  that.  A  popular  feeling  is  that  eggs  are  put 
u»to  cold  storage,  and  there  is  practically  a  comer  on  the  egg  mar- 
ket, so  that  when  the  winter  season  comes  along  the  cold-storage  man 
i*  able  to  get  about  whatever  he  wants  to  ask  for  his  eggs. 

Mr.  Whttb.  I  have  never  found  that  the  case  in  the  &gg  business. 

I  hare  generaUy  found  that  there  was  a  good  deal  of  competition, 

*Bd  it  was  largelv  a  question  of  being  able  to  get  out  on  a  storage 

»ttd  a  carrying  charge.    We  have  a  line  of  customers  that  we  try 
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to  take  care  of  the  year  around  in  the  line  of  business  we  are  in, 
and  our  egg  business  five  years  out  of  six  is  kind  of  an  accommoda- 
tion business  more  than  a  profit  business.  It  is  a  means  to  an  end 
in  retaining  the  customer  and  having  a  supply  of  the  product  when 
the  customer  wants  it. 

Senator  Sheppard.  Wliat  is  your  capital? 

Mr.  Wkfte.  $100,000,000  common,  $3,725,000  preferred,  $69,300,- 
000  surplus;  total,  $173,000,000.  We  made  last  year  in  all  lines  of 
business  that  we  are  interested  in  9  per  cent  on  our  capital  and  sur- 
plus. Out  surplus  is  the  profit  we  have  made  out  of  the  business. 
It  has  never  been  divided  into  dividends,  but  has  gone  back  into  the 
business. 

Senator  Shappard.  It  does  not  accumulate? 

Mr.  White.  It  accumulates  in  the  business. 

Senator  Sheppard.  What  is  it  now? 

Mr.  White.  About  $75,000,000  at  this  time. 

Senator  Capper.  How  many  articles  or  different  lines  of  food- 
stuffs does  your  company  handle? 

Mr.  White.  I  can  not  answer  in  figures.  I  will  have  to  go  down 
this  list  and  call  them  off  to  you.  We  handle  meats  and  meat  prod- 
ucts, tinned  milk,  canned  vegetables,  canned  and  dried  fish,  sour- 
krout,  lard  substitutes  (that  would  mean  cottonseed-oil  products), 
gut  strings  (that  means  musical  strings).  There  has  been  a  criti- 
cism about  our  being  in  the  banjo  string  business.  We  used  to 
throw  them  away  and  Germany  used  to  supply  this  market  with  all 
musical  strings  that  were  used  in  this  country.  We  found  a  method 
of  processing  the  intestines  of  these  animals  and  making  musical 
strings  out  of  them.  Butterine;  we  called  that  a  meat- food  prod- 
uct. We  handle  canned  and  dried  fruits,  butter,  eggs,  cheese,  poul- 
try, ammonia,  curled  hair,  glue,  sandpaper,  and  soaps. 

Senator  Capper.  Have  you  any  other  grocery  lines  than  you 
have  stated  there  ? 

Mr.  White.  I  meant  to  give  you  the  list  just  as  I  went  down  it 
here,  which  is  the  list  of  the  tilings  handled  in  the  branch  houses. 
If  I  omitted  anything  it  was  not  because  I  intended  to. 

Senator  Capper.  It  is  claimed  that  the  packers  are  going  into  the 
grocery  business  very  generally. 

Mr.  White.  Well,  there  is  a  situation  created  there  about  the 
grocery  business  that  I  would  just  like  to  tell  you  of.  During  the 
period  of  the  war,  between  Food  Administration,  which  represented 
the  allied  buying  power  in  this  country,  and  the  Army  and  Navy, 
about  40  per  cent  of  our  total  production  of  meat  animals  and  the 
product  therefrom  was  taken  for  overseas  business.  We  had  a 
biff  organization  throughout  this  country,  a  matter  of  400  branch 
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lines  of  the  grocery  business.  We  have  no  advantage  over  the 
wholesale  grocer  except  that  we  have  a  little  better  distributing 
.system  than  he  has.  He  can  buy  as  cheaply  as  we  can.  He  knows 
the  market  probably  better  than  we  do.  We  have  had  to  learn 
that  in  the  last  two  or  three  years. 

Senator  Ball  asked  for  the  present  price  of  beef  compared  with 
the  price  of  last  year.  I  can  not  j?ive  you  the  range,  but  here  are 
the  weekly  average  prices  in  the  Chicago  market  tor  last  week  as 
published  in  the  Chicago  Tribune  on  Saturday,  August  2: 

Weekly  average  pricea  for  live  stock  at  Chicago, 


Cattle. 

Hogs. 

Sbe^. 

Lambs. 

Uftvmk 

$16.25 
»  16.50 

16.30 
12.10 
9.20 
9.25 

$21.95 
122.20 

18.80 
15.70 
9.55 
6.85 

$10.00 
11.00 

13.40 
9.75 
7.50 
6.70 

$16. 45 

PrrrkHUwcek 

17.45 

rorrM^poodlng  week: 

17.45 

1»17 

14.85 

1914 

lO.'SO 

WIS 

9.05 

A  vwage,  1911-1918 

9.85 

10.40 

6.85 

10.15 

^  Hii^est  on  record. 

Mr.  White.  The  suggestion  of  control  of  the  meat  market  is 
probably  evidenced  by  what  happened  to-duy.  I  had  a  telegram 
since  arriving  in  Washington  giving  the  selling  price  in  the  larger 
eastern  markets  yesterday,  and  they  show  a  loss  on  our  beef  sales 
in  New  York,  Boston,  and  Philadelphia  of  an  average  of  about  a 
i-ent  and  a  half  a  poiuid.  I  think  it  is  obvious  if  we  had  any  control 
over  it  we  would  not  be  selling  beef  at  a  distinct  loss  of  about  $7.50 
a  l)nllock. 

Senator  Sheppard.  Can  you  give  us  the  prices  of  your  branch 
houses  in  Baltimore  and  other  eastern  cities  last  week? 

Mr.  White.  I  shall  be  glad  to  submit  that  information  to  you. 

Senator  Sheppard.  Give  us  the  prices  in  cities  throughout  the 
country  for  the  same  period  that  you  have  given  us  information  per- 
taining to  Washington. 

Mr.  White.  All  right. 

Chairman  Ball.  You  say  the  character  of  the  meat  coming  to 
Washington  is  a  trifle  better? 

Mr.  White.  A  trifle  better.  The  difference  in  our  case  would  be 
the  average  of  about  a  cent  and  a  half  a  pound  between  this  market, 
and.  we  will  say,  the  Baltimore  market,  which  gets  rather  an  ordi- 
nary run  of  beef. 

Chairman  Bajaj,  In  comparing  the  retail  prices  in  Washington  and 
those  in  other  cities  we  ought  to  nave  the  wholesale  costs  in  each  city. 

Mr.  WiirrE.  Yes.  I  should  say,  without  knowing  a  thing  about  it, 
that  it  would  be  just  slightly  higher  here  than  in  Baltimore. 

Chairman  Ball.  Well,  if  you  will  give  us  the  exact  figures  we 
shall  appreciate  it. 

Mr.  WnrrE.  Yes;  I  submit  that  just  as  a  matter  of  general  in- 
formation. 
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(The  figures  to  which  reference  is  made,  are  as  follows:) 
Average  weekly  beef  selling  prices. 
WASHINGTO?J,  D.  C. 


Pate  of  shipment. 

Average. 

-     ate  of  shipment. 

Average. 

1919. 
Week  ending: 

Apr.     5 

$22.82 
'24.11 
23.88 
23.18 
22.36 
24.09 
23.10  ' 
22.10  ; 
20.29 

191P. 
Weekending: 

June    7 

$20.00 

12      

12         .. 

< 17. 19 

19 

19 

17.39 

26 

26 

17.97 

May     3 

July     5 

20.72 

10 

12::::::::::::::::::::::::::::: 

19.60 

17 

19 

20.07 

24 

26 

21. 18 

31 

PHILAFELPHIA. 


1919. 
Weeicenulng: 

Apr     5         

$21.41 
»22.43 
21.54 
21.12 
21.43 
21.83 
21.72 
21.02 
20.01 

K13. 
.  Week  ending: 

June    7 .        ... 

$17.90 

12 

14 

16.76 

19             

21.     .. 

S16.6(> 

26          

28 

17.80 

May     3 

July     5 

18.52 

10      

'          12..:.:::::::: :::::::: : 

18.29 

17 

19 

19. 5S 

25          

26 

18.75 

31 

Week  ending: 
Apr.     5... 

12... 

19... 

26... 
May     3. . . 

10... 

17... 

24... 

31... 


NEW  YORK,  N.  Y. 


1919. 

1$22.14 
21.21 
20.86 
20.77 
21.30 
21.42 
21.18 
20.72 
19.36 

1919. 
Week  ending— Continned. 

June    7 

$17.09 

14 

16.30 

21 . 

*  16.20 

28 

16.  M 

July     5 

18.42 

12 ': 

19.3$ 

19 '....:. 

19.99 

26 

19.17 

BOSTON,  MASS. 


1919. 
Week  ending: 

Apr.     5 

1 
$21.82 
21.39 
21.26 
21.72 
22.41 
»  22.94 
22.55 
20.93 
18.37 

1919. 
Week  ending— Continued. 

June    7 

$18.51 

^  12 : 

14 : 

Vt.S6 

19 

21 

1$.96 

26 

28 

M6.7X 

May     3 

July     6 

17.49 

^  10 : ::..::::.:::::.. 

^    12 .  . 

t«.u 

17 

19 : :..:::::::: 

S.9I 

24 

26 

SU» 

31 

BALTIMORE,  MD. 


1919. 
Week  ending: 

Apr.    5 

12 

19 

26 

May     3 

10 

17 

24 

31 


$21.92 
»23.16 
22.56 
21.32 
21.81 
20.98 
21. 55 
20.25 
19.40 


•High. 


«Low. 
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^'Mor  C\PPER.  Speaking  of  your  branch  houses,  there  is  a  house 
'^  :  Washington  I  believe  called  the  Wilson  &  Rogers  Co.,  which 
.-itfillj  railed  an  Armour  house. 
'--  Whtfe,  No,  sir;  we  have  not  any  connection  with  Wilson  & 

Mjffor  Capper,  I  think  I  have  had  half  a  dozen  leading  grocers 

*  ft  wa>  an  Armour  Co. 
■'  White,  No,  sir:  we  have  no  connection  whatever  with  Wilson 
tii-yri:  none  whatever.     To  clear  up  your  mind  on  that  point, 
v^.r,  we  have  a  house  here  owned  by  Armour  &  Co.  known  as  the 
-i'ii  Hotel  Supply  Co. 
•-ator  Capper.  That  may  be  it.     Possibly  Wilson  &  Rogers  is 
--■^leil  with  Swift  &  Co. 

'*i  White.  I  do  not  know  whose  company  it  is. 
Mjtiir  C\\ppER.  Wliy  is  such  a  thing  necessary  ? 
'•  White.  The  reason  is  that  the  hotel  supply  business  is  a  dis- 
•  V  bfwmess   from  the  branch  house  market  business  as  done 
:  l«T  in  Center  Market.    The  hotel  requires  an  entirely  differ- 
■•  -^lic**,  different  kinds  of  cuts,  and  deliveries  at  all  times  of  the 
'  nd  night,  and  if  we  added  that  supply  department  to  this  local 
'^••.<^  it  would  increase  our  cost  of  doing  business  through  that 
M  ^rwK'h  l>ecause  of  the  detail  that  comes  with  that  business.    The 
■   -iipply  business  carried  on  in  Washington  is  almost  next  door 
"Hail  business,  because  we  go  into  the  smaller  units  of  delivery 
rtp^r^-,  etc. 
•^jior  Sheppard.  The  hotels  buy   in   wholesale   lots,   in   other 

■  •  , ' 

'•  Whtte.  Yes,  sir :  largely  they  do. 

vfji»»r  Sheppard.  What  aliout  the  other  animals  besides  cattle? 
H*  Wnnx.  Well,  in  the  hog  business  we  buy  hogs  and  kill  them. 

i*  >  1  long  process  of  chilling  and  curing  and  cutting,  etc.  There 
•  **^  an  enormous  demand  for  pork  products  from  overseas  busi- 
■-  e«i  thpre  has  been  a  pretty  big  home  market  for  hogs. 

^J^>r  Sheppard.  Do  you  have  your  branch  houses  abroad,  too, 

'  -J  fc-  in  this  country  ? 

■•'  WnrrE.  Yes,  sir,  we  have  branch  houses  at  Antwerp,  Rotter- 
^*»ppnhagi*n,  London,  Paris,  Liverpool,  and  Glasgow. 

-lirman  Ball.  You  deal  in  poultry  too,  do  you  not  ? 

••  White.  Yes,  sir:  we  do. 

^tifor  Sheppard.  You  handle  hogs  and  sheep  principally  on  the 

■  •  JteP  that  you  handle  cattle  ? 
^'  Whtte.  Yes,  sir. 

""         '  '  '  kens? 

b  largely  at  accumulating  sta- 
5tance,  in  Iowa  and  Missouri. 
1  who  ship  it  in  there,  and  that 
For  market  is  prepared  imme- 
d  then  shipped  into  the  storage 

J)art  that  is  not  ready  to  be 
y  for  the  market, 
ting  for  poultry  that  you  ship 

question  of  the  next  witness, 
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Senator  Sheppard.  You  have  another  witness? 

Mr.  White.  I  hope,  to  clear  up  some  of  the  points  jou  have  \ 
me  about  the  local  situation,  to  give  you  an  opportunity  to  di.sc 
with  your  local  manager,  who  has  those  figures  at  his  fingers'  e 

Senator  Sheppard.  Have  you  figures  for  what  hogs  ana  shee^: 
for  here  at  branch  houses  ? 

Mr.  White.  We  do  not  sell  any  dressed  hogs.  Hogs  are  all  ct 
The  pork  cut  which  is  familiar  to  you  at  home  is  the  pork  chop 
that  is  shipped  in  the  form  of  a  loin  from  the  packing  house  ti 
market.  Our  manager  will  be  able  to  give  you  the  average  sc 
price  of  those  cuts,  any  cuts  that  you  want. 

Senator  Sheppard.  How  is  your  milk  purchased? 

Mr.  White.  We  go  into  the  producing  sections  and  buy  the 
from  the  farmers  and  can  it  at  the  factory. 

Senator  Sheppard.  Can  it  in  Chicago? 

Mr.  White.  No,  sir;  in  the  producing  section.  We  have  a  ] 
at  Tempe,  Ariz.,  where  we  get  milk  from  the  Salt  River  Vs 
We  have  a  plant  at  Stoughton,  Wis.,  and  one  at  Bloomer,  Wis. 

Senator  Sheppard.  Do  you  have  any  dairies? 

Mr.  White.  No,  sir;  we  do  not  have  any  dairies. 

Chairman  Baulm  Do  you  handle  cheese? 

Mr.  White.  We  deal  in  cheese  quite  largely.  We  buy  it  ir 
sections  where  it  is  produced  and  distribute  it  much  the  same 
as  we  distribute  meat — ship  it  out  to  these  branch  houses  and 
the  country.  In  that  way  cheese  has  the  benefit  of  an  even  tenii 
ture — cold  storage — and  it  reaches  the  market  in  the  very  f 
condition. 

Senator  Sheppard.  Do  you  finance  retailers  in  any  way  ? 

Mr.  White.  Not  in  the  slightest  way. 

Senator  Sheppard.  You  finance  producei-s  to  some  extent,  do 
not? 

Mr.  White.  No,  sir;  only  to  this  extent,  Senator  Sheppard: 
Armour  personally  has  some  interest  in  cattle-loan  companies 
finance  cattle  raisers.  He  has  an  interest  in  some  banks  that  < 
-cattle-loan  business,  in  the  sense  of  a  stockholder.  He  has  no  d 
representation  in  the  company  or  in  the  business.  Mr.  Armour 
been  interested  for  a  great  many  years  in  the  cattle-loan  compa 
in  order  to  assist  in  the  development  in  the  West  and  in  the  So 
west. 

Senator  Sheppard.  We  have  heard  a  great  deal  lately  about 
called  packer  banks.    Is  there  anv  such  an  institution  ? 

Mr.  White.  I  happen  to  be  the  director,  or  one  of  the  direci 
of  the  National  Bank  of  the  Republic,  in  Chicago.    There  is  no  i 

? acker  connection  with  that  baiJc  with  reference  to  the  company 
represent  than  there  is  in  a  bank  down  on  the  street.  I  ha| 
to  be  also  a  director  of  another  bank  in  Chicago.  I  want  you  to 
it  clear  that  it  is  a  packer  bank  only  in  the  sense  that  the  owner 
it  are  largely  men  around  stockjards  and  packing  houses;  and 
reason,  I  presume,  that  I  was  asked  to  get  on  that  board  by 
president  of  the  bank  is  because  of  my  knowledge  of  the  cattle  t 
ness.  But  there  is  no  domination  by  packei-s  in  the  slightest  way. 
Senator  Sheppard.  Is  there  any  attempt  in  any  way  on  the  par 
packers  and  commission  houses  to  force  producers  to  whom  vou  1 
given  credit  to  sell  out  in  any  time  in  order  to  affect  prices? 


Digitized  by 


Google 


HIGH  COST  OF  UVING  IN  DISTRICT  OF  COLUMBIA.  121 

Mr.  White.  That  would  be  so  far  from  a  practical  thing  to  do  that 
I  can  not  imagine  a  man's  mind  running  in  that  direction.  You  re- 
ferred to  commission  houses.  I  want  you  to  know  that  the  packers 
have  no  interest  in  the  commission  business  of  any  character,  no  in- 
terest in  the  live  stock  exchange  of  any  character.  We  have  been 
told,  and  rumors  have  gone  around  here,  that  the  packers  control 
exchanges  and  stock  yards.  We  own  an  interest  in  stock  yards,  and 
I  will  take  you  to  your  own  State  and  tell  you  the  story  about  the 
stock-yard  business. 

About  12  years  ago  there  was  a  little  stock  yard  down  at  Fort 
Worth  that  did  not  amount  to  anything.  It  was  owned  by  a  man 
named  Niles,  and  he  had  had  it  for  several  years 

Senator  Sheffard.  That  was  at  North  Fort  Worth? 

Mr.  White.  Yes,  sir;  North  Fort  Worth.  Mr.  Niles  came  to  Chi- 
cago and  called  to  see  Mr.  Armour  and  said, "  Here  is  the  great  State 
of  Texas,  with  all  its  cattle  and  with  all  its  natural  resources  for  de- 
velopment, but  we  have  no  stock  yards,  and  have  to  ship  our  cattle 
r»00  or  a  thousand  miles  to  the  market.  They  drift  and  get  bruised 
and  lame  and  every  other  thing.  Why  don't  you  come  down  and  take 
this  stock  yard  over  ?  "  Mr.  Armour  thought  it  was  a  good  suggestion, 
and,  together  with  Mr.  Swift,  he  bought  this  stock  yard  from  Mr. 
Niles.  He  put  $2,000,000  in  a  packing  house  and  started  to  make  a 
market  for  the  cattlemen  of  Texas,  with  the  result  that  now,  in  one 
(lay  there  will  be  more  cattle  sold  there  than  in  one  month  during 
llie  time  that  Mr.  Niles  had  it. 

We  have  been  credited  with  having  a  dominating  influence  on  the 
Ktock  yards.  They  have  no  more  to  do  with  it  than  you  have.  We 
provide  a  place  for  the  men  to  market  their  stuff,  and  they  come 
there  because  they  get  treated  well  and  because  it  is  a  good  market. 
Without  the  packer  interest  in  the  stock  yard^  there  would  not  be 
any  development  there.  An  investor  would  not  invest  in  a  stock  yard 
just  to  earn  6  or  8  or  10  per  cent  on  his  money,  or  whatever  it  might 
oe.  His  only  interest  would  be  in  his  interest  account.  But  the 
packer  must  nm  the  stock  yard  in  order  to  keep  the  packing  house 
alive  and  keep  it  going. 

Senator  Shfppard.  What  is  the  radius  of  your  delivery  facilities 
from  Fort  Worth? 

Mr.  WiHTE.  AVe  ship  from  Fort  Worth  to  Boston. 

Senator  Dial.  I  understand  that  by  establishing  that  packing 
house  you  encourage  people  to  raise  cattle  ? 

Mr.  WnrrE.  Yes,  sir;  we  do.  We  provide  for  them  a  market. 
They  do  not  spend  a  week  or  ten  days  getting  to  market.  In  the 
old  days  thev  used  to  come  into  Omaha,  trainloads  of  cattle  from 
the  West,  'f  he  man  would  stop  off  and  sell  one  car  or  20  steers. 
To-day,  with  that  packing  house  there  and  the  big  stock  yards  there 
tliat  the  packers  own,  the  man  has  a  market  for  his  whole  trainload. 

Senator  Dial.  You  have  one  or  two  in  Alabama  and  Georgia,  have 
TOW  not  i 

Mr.  WHrrE.  We  just  bought  a  packinghouse  in  Georgia,  a  small 
ptdringhouse  at  a  small  town  called  Tifton.  We  have  one  at  Jack- 
i*onnlle,  Fla.  We  went  down  there  to  help  develop  the  country.  The 
land  owners  came  after  us  and  said,  "If  you  will  only  put  a  packing- 
house down  here,  with  all  these  natural  resources,  we  will  give  you 
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r.l!  the  cattle  and  hogs  you  want."  Five  months  in  the  j'ear  there 
are  no  cattle  and  hogs,  hut  we  are  pioneers,  and  we  think  they  will 
be  there,  and  after  they  are  deA  eloped,  we  will  have  a  52  week  market 
down  there  in  the  year,  but  we  have  not  got  it  now. 

Senator  Sheppard.  Have  you  a  list  of  the  places  where  you  have 
packinghouses? 

Mir.  iWhtte.  We  have  packinghouses  at  the  following  places: 
Chicago,  Kansas  City,  St.  Louis,  Fort  Woith,  St.  Joseph,  Omaha, 
Denver,  Spokane,  Tifton  (Ga.),  and  Jacksonville  (Fla.).  We 
are  just  completing  an  enormous  plant  at  St.  Paul,  Minn.,  which  will 
be  one  of  the  largest  plants  in  the  country.  The  cattle  men  of  the 
Northwest  invited  us  up  there.  They  were  after  us  for  five  years 
to  come  up  and  locate  a  plant.  We  have  been  two  years  in  building 
it.  On  account  of  the  war  it  has  been  held  up,  but  we  hope  to  start 
in  business  up  there  the  1st  of  October. 

Senator  Sheppard.  Do  you  have  any  packing  plants  outside  of  this 
country  ? 

Mr.  White.  We  have  a  packinghouse  at  Buenos  Aires,  in  Argen- 
tina.   We  are  building  one  at  Sao  Paulo,  Brazil. 

Senator  Capper.  The  Government  owns  about  $125,000,000  worth 
of  surplus  foodstuffs.  How  nuich  of  a  factor  is  that  in  the  present 
nuirket  prices,  the  local  prices? 

Mr,  Whitb:.  I  do  not  know.  Senator,  just  how  that  is  divided, 
but  I  have  been  told  that  more  than  half  of  it  is  tinned  meat,  which 
would  be  made  up,  I  should  say,  of  75  per  cent  corned  beef  and  25 
per  cent  corned  beef  hash.  Those  articles  are  not  staples.  I  do  not 
think  that  you  would  want  corned  beef  many  days  in  the  week  out 
of  a  tin  can  on  your  table.  I  do  not  believe  that  is  a  very  big  factor 
in  the  meat  situation. 

As  to  the  bacon,  that  was  put  up  under  special  process  of  the 
Army.  It  is  a  very  fine  piece  of  meat,  to  st<art  out  with.  It  was 
given  a  special  cure,  and  after  the  special  cure  it  was  required  to 
be  smoked  eight  davs,  which  is  four  times  as  long  as  we  smoke 
ordinary  pieces  of  bacon.  The  result  is  that  is  is  a  very  hard 
piece  oiF  meat,  and  I  question  whether  it  will  be  sought  for  by 
citizens  of  this  country  to  any  great  extent.  I  do  not  believe  they 
will  consider  it  palatable. 

Senator  Diau  Is  it  the  intention  to  bring  products  here  from  South 
America  ? 

Mr.  White.  It  depends  entirely  upon  the  conditions  of  the  market 
whether  or  not  the  products  will  come  here.  At  the  present  time 
the  British  Government  has  contracted  for  the  maximum  .supply  of 
animals  out  of  the  Argentine  slaughterhouses  for  a  period  which 
will  run  into  next  year;  so  there  will  be  none  of  it  come  here.    There 
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Senator  Sheppard.  So  far  as  the  price  of  cotton  is  concerned,  the 
Liverpool  market  is  the  controlling  influence.  As  to  wheat,  it  is 
the  price  abroad  that  determines  it.  Is  there  any  particular  market 
where  the  price  of  meat  and  meat  products  is  controlled  in  the 
same  way? 

Mr,  White.  The  governing  factor  in  the  production  market  the 
world  over  is  the  Chicago  market,  on  the  board  of  trade. 
Senator  Sheppard.    That  is  what  I  want  to  know. 

ilr.  White.  On  certain  kinds  of  meat 

Senator  Sheppard.    That  is  the  determining  world  market? 
Mr.  White.  That  is  the  recognized  determining  world  market; 
yes,  sir. 

Senator  Sheppard.  Let  me  ask  you  one  more  question.  In  taking 
an  interest  in  these  facilities,  do  you  have  the  idea  in  mind  of  helping 
the  producer? 

Mr.  White.  That  is  the  idea,  going  into  a  far-away-from-home 
investment  in  this  business.    That  is  what  Texas  and  Spokane  and 
Denver  mean. 
Senator  Sheppard.  As  to  banks  as  well  as  packing  houses  ? 
Mr.  White.  Yes,  sir.    When  we  took  over  this  Fort  Worth  stock- 
yard it  was  necessary  to  have  a  bank  there  in  order  to  do  business. 
It  was  awav  out  of  town,  4  miles  from  the  city;    so  the  packers 
interested  tfiemselves  in  organizing  a  bank  there  to  facilitate  the 
handling  of  the  business  through  that  yard.    I  do  not  think  anyone 
has  ever  questioned  in  Texas  the  packer  influence  in  the  bank.     It 
is  looked  upon  as  a  great  convenience  to  the  cattlemen  down  there. 
Senator  Sheppard.  Cattlemen  to  whom  you  give  credit? 
Mr.  WiriTE.     Yes,  sir.     There  is  a  very  large  business  done  in 
cattle  loans  in  Fort  Worth  through  that  bank. 

Senator  Sheppard.  Then  the  interests  of  the  cattle  producer  and 
the  packers -are  in  a  large  degree  identical? 

Mr.  White.  You  can  not  get  away  from  that.  We  can  not  get 
away  from  the  fact  that  no  matter  what  we  do  about  this  business 
We  come  right  up  to  the  producer.  He  must  be  looked  after.  In  all 
thih  agitation  that  is  going  on,  the  reflex  action  is  going  to  be  on 
the  producer.  The  i^mpression  of  an  unlimited  market  for  his 
prixlnct  was  created  by  the  Food  Administration,  by  the  Govern- 
ment, and  now  he  is  up  against  the  question  of  the  cost  of  produc- 
tion. We  uuist  be  careful  that  we  do  not  agitate  too  much  and  too 
far  or  we  will  get  a  rebound  on  this  thing.  We  can  talk  as  long 
as  we  want  to  alx)ut  these  things.  Thei*e  is  possibly  some  profiteering 
^niewhere  along  the  line  in  the  meat  business,  but  I  submit  again 
that  the  Federal  Trade  auditors  had  our  figures  giving  a  showing 
for  last  year  and  they  did  not  give  them  to  the  public.  Why  didn't 
they^  I  do  not  know,  but  they  could  stop  a  lot  of  agitation  about 
Jhe  puckers  being  profiteei^  if  they  had  shown  the  public  that  our 
♦•aming^i  were  5.6  per  cent.  They  must  not  agitate  so  much.  They 
imisi  give  facts.  Any  facts  or  figures  are  to  be  had  for  the  asking. 
They  can  be  obtained  by  anyone  who  wants  them.  There  is  nothing 
«l)out  our  business  that  we  are  ashamed  of. 

Senator  Sheppard.  What  is  your  explanation  of  the  fact  that  this 
movement  to  bring  about  Government  control  of  the  packing  busi- 
n»w  originates  through  the  cattlemen,  and  the  fact  that  they  are 
<fMnplaining  about  the  packers? 
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Mr.  White.  I  do  not  take  a  great  deal  of  stock  in  it.    I  think 
will  always  find  in  every  line  of  business  some  man  who    is 
gruntled  with  the  conditions,  and  I  think  you  will  find  some  ca 
men  who  are  disgruntled  with  conditions.    You  will  find  some 
men  who  are  disgruntled  with  conditions. 

Senator  Sheppard.  The  Live  Stock  Association  indorsed  this 
by  Senator  Kendrick. 

Mr.  White.  Did  they  indorse  the  bill  or  Senator  Kendrick  ? 

Senator  Sheppard.  I  understand  they  indorsed  the  bill. 

Mr.  White.  I  think  we  will  show  that  there  are  a  great  m 
live-stock  associations  that  do  not  indorse  the  bill.  There  is  not  a 
thing  in  that  bill  that  is  going  to  help  the  situation.  It  is  not  gc 
to  help  to  bring  down  the  cost  of  anything. 

Senator  Sheppard.  When  I  say  the  Kendrick  bill,  I  mean 
Kenyon  bill,  and  the  other  bills. 

Mr.  White.  Yes ;  I  know.  All  it  is  going  to  do  is  to  add  the  cosi 
distribution  to  the  public. 

Senator  Sheppard.  It  seems  that  it  originated  with  the  cattleni 
and  your  testimony  is  bringing  out  the  suggestion  that  your  inters 
are  not  antagonistic  but  identical,  and  you  make  the  statement  t 
all  your  operations  have  had  the  object  of  helping  the  producer  « 
the  cattleman. 

Mr.  White.  Yes,  sir. 

Senator  Sheppard.  So  I  can  not  understand  why  they  have  star 
this  movement  against  the  packers. 

Mr.  White.  I  do  not  believe,  if  you  will  go  to  the  cattleit 
of  your  State — and  I  will  pin  my  faith  on  that — ^>'ou  will  find  a  vi 
large  majority  of  them  in  favor  of  this  bill.  I  do  not  believe,  if  j 
will  take  the  majority  of  cattlemen  in  Senator  Kendrick's  State,  tl 
they  will  favor  that  bill.  It  is  just  a  question  of  agitation;  that 
all.  We  can  talk  all  we  want  to  about  profiteering  in  business.  ^ 
can  talk  sentimentally,  and  all  this  talk  is  going  to  bring  down,  pr< 
ably,  a  break  in  values  temporarily,  but  the  inevitable  law  of  supj: 
and  demand  is  going  to  make  the  price  on  the  product,  no  mat! 
whether  it  comes  from  the  meat  packer,  from  the  farmer,  or  from  t 
factory. 

(Later  the  following  correspondence  was  received:) 

United  States  Senate, 
Committee  on  Reyolitionaby  Ci^ims, 

Auffust  11.  19HK 
My  Dear  Senator  Ball:  Please  have  the  Inclosed  letter  to  me  from  V) 
President  F.  Edson  White,  Armour  &  Co.,  who  testified  before  us  recently,  i 
corporated  in  the  subcommittee's  hearings,  and  oblige. 
Yours,  very  truly, 

Morris  Sheppard. 
Senator  L.  H.  Ball, 

Washington,  D,  C, 


Armour  &  Co., 
Chicago,  III.,  August  9,  1919, 
Hon.  MoRRtJi  Sheppard, 

United  States  i^iett'Ote,  Mashington,  /).  C. 
My  Dear  Senator  Sheppard:  You  spoke  the  other  day  about  the  stock  mti 
backing  the  Kendrick  bill.     Here  is  a  resolution  passed  at  a  meeting  of  til 
Nebraska  Stock  Growers'  Association  showing  that  they  refused  to  indorse 
resolution  offered  along  that  line. 
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We  have  reports  at  present  that  every   live-stock  exchange  in  the  United 
States,   numbering  about   20,   have  passed    resolutions   condemning   both   the 
Kendrick  and  Kenyon  bills.     I  remain, 
Youn?.  very  truly, 

F.  Edson  White, 


[Reprint  from  the  Producer,  vol.  1,  No.  2,  p.  21,  July,  1919.] 
THE    NEBRASKA    MEETING. 

At  Gordon,  Xebr.,  on  June  12  to  14,  1919,  the  Nebraska  Stock  Growers'  Asso- 
^tion  held  its  annual  convention.  It  was  the  most  successful  meeting  ever 
Wd  by  that  worthy  organization.  Many  new  members  were  secured,  and 
eteryone  had  a  most  enjoyable  time.  The  citizens  of  Gordon  were  untiring 
in  their  eflforts  to  entertain  the  visitors,  and  the  town  was  crowded  with 
stockmen  during  tl^  three-day  session. 

Robert  Graham,  of  Alliance,  was  reelected  president,  E.  P.  Myers  vice 
prwUdent,  and  C.  C.  Jameson  secretary-treasurer.  The  following  executive 
committee  was  elected:  F.  M.  Currie,  Gard;  A.  J.  Abbott,  Hyannis;  E.  M. 
BankM,  Alliance;  Ruben  Lisco,  Lodgepole;  J.  H.  Bachelor,  Valentine;  J.  H. 
Krause,  Ixmg  Lake;  F.  Carruthers,  Whitman;  A.  R.  Modlsett,  Rushville; 
E.  M.  Eldre<l,  Orlando:  William  McLaughlin,  Lund;  P.  Piper,  Simeon;  John 
Dlemer,  Hyannis;  J.  C.  Carson,  Irvine;  W.  F.  Baringer,  Omaha;  J.  S.  Hull, 
Gordon;  Daniel  Adamron,  Lake. 

One  of  the  important  matters  considered  was  the  inspection  of  live  stock 
at  markets.  It  was  recommended  that  the  three  State  live-stock  associations 
of  Nebraska,  Wyoming,  and  South  Dakota  establish  uniform  dues  and  a^sess- 
inenls;  that  there  be  a  complete  reorganization  of  the  inspection  forces  at 
markets  wherever  necessary  to  insure  perfect  protection ;  that  the  commis- 
sion men  should  cooi)erate  more  thoroughly  in  this  matter  of  inspection ; 
and  that  no  protection,  through  inspection,  be  given  to  nonmembers. 

Action  was  taken  requesting  the  United  States  Railroad  Administration  to 
iBodify  certain  provisions  of  freight  rate  authority  No.  7817,  viz,  that  the 
charge  for  cleaning  and  disinfecting  cars  be  reduced  to  a  basis  of  actual  cost ; 
that  no  aervice  charge  be  assessed  by  the  railroads  at  feeding  stations;  that 
the  attendant  rules  be  modified  to  comply  with  the  provisions  of  the  pre>ent 
Nebraska  law:  that  the  mixed-shipment  rule  be  changed  to  accord  with  the 
Nebraska  statute.  The  new  minimum  carload  weight  was  approved  as  a 
«ep  in  the  right  direction. 

A  resolution  indorsing  the  Kendrick  bill  was  defeated  by  a  close  vote. 

The  a8^oc■iation  strongly  urged  that  the  railroads  be  turned  back  to  their 
ain»er*j. 

The  usual  supi>ort  of  the  American  National  Live  Stock  Association  and 
its  market  committee  was  sanctioned. 

Senator  Shefpard.  What  caused  the  price  of  cattle  on  the  hoof 
during  the  first  five  or  six  months 

Mr.  WnrrE.  I  would  like  to  read  a  letter  that  I  wrote  to  Senator 
Capper,  if  you  will  pernut  me  to  read  it,  Senator  Capper. 

Senator  Capper.  Certainly. 

Mr.  WurrE,  In  part  I  said : 

Tlien»  are  two  principal  reasons  for  the  decline  of  live  cattle  and  wholesale 
nieat  prlivs: 

First.  The  increase  in  the  supply  of  dressed  beef  caused  by  the  discon- 
tiDnanee  uf  the  outlets  that  were  formerly  provided  by  supplying  the  United 
St«tw*  Government  and  the  Allies. 

^tmd.  A  decrease  in  domestic  demand  as  an  outgrowth  of  conservation 
jr^pugawla. 

The  average  selling  price  of  dressed  beef  in  the  principal  cities  of  the  United 
Staips  <ierllne<l  from  June,  1918,  to  June,  1919,  from  4  to  7  cents  i>er  i)ound. 

The  average  ctwt  price  of  live  cattle  declined  from  June,  1918,  to  June,  1919, 
a  iDHltrr  »»f  2  cents  per  pound. 

bnrlnR  the  year  1918.  and  running  into  March  of  1919,  the  governmental  de- 
■liDil  w««  sufhcient  to  take  from  15  up  to  40  per  cent  monthly  of  the  total  pro- 
(loctioiL  From  March  the  demand  immediately  broke  to  6  per  cent  iti  April 
10(1  JiUy,  and  thereafter  ceased  entirely. 
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There  is  your  answer. 

Senator  Sheppard.  Why  did  the  retail  price  stay  up? 

Mr.  White.  I  have  found  that  the  retailer  advances  his  price  with 
an  advancing  marketj  and  he  holds  it  just  as  long  as  customers  and 
competitors  will  let  him  hold  it. 

We  have  been  spreading  a  propaganda  to  get  people  to  go  back  to 
eating  meat.  We  have  been  advertising  in  all  the  large  cities  of  the 
country,  "  Conservation  is  over.  Take  away  your  meat  c  ards.  For- 
get them,  and  go  to  market  and  get  some  meat."  We  are  advertising 
in  that  way  to  help  the  producer  market  the  supply  of  meat  he  has 
on  hand. 

Senator  Capper.  Here  is  a  statement  that  appeared  in  the  Asso-  • 
ciated  Press  dispatches  the  other  day : 

ExiMjrts  of  inear  nn«l  dairy  products  jump  from  .$77,9r)^.''>«'>-">  in  .lune.  1918,  to 
.$17.>,844,l)a3  In  .June.  1919.  Total  for  the  two  fiscal  years  were  $697,835,794  anil 
•1^1  ,l«7,8.'>0,r)76.  respectively. 

How  do  you  think  it  affected  the  market  here? 

Mr.  WiiiTE.  If  it  were  not  for  the  export  market  we  would  not 
have  known  what  to  do  with  the  production  of  hogs  in  this  country. 
There  would  not  have  been  market  enough  to  take  care  of  thera.  It 
has  been  a  helpful  thing  in  the  equalizing  of  the  situation.  We  went 
uphill  at  an  awfully  fast  rate  on  prices  and  on  production  costs. 
The  Food  Administration  gave  out  to  the  farmers  of  this  country 
that  100  pounds  of  hogs  were  equivalent  to  13  bushels  of  corn.  The 
corn  price  went  up  and  the  farmer  commenced  to  figure  on  $26  for 
his  hogs  and  his  corn  got  to  $2  a  bushel.  They  did  not  care  what  it 
cost  to  produce  their  hogs;  they  kept  on  forcing  feed  into  them  and 
the  Food  Administration  guaranteed  them  the  price.  You  can  not 
produce  all  this  stuff  and  then  stop  and  have  it  drop  down  to  normal 
again.  We  have  had  a  long  period  here,  and  we  have  had  a  lot 
of  contributing  causes  to  these  high  prices.  One  of  the  biggest 
contributing  causes  was  the  co^t-plus  10  per  cent  plan  of  the  War 
und  Navy  Departments.  I  am  not  criticizing  that.  They  had  » 
particular  object  to  meet,  and  they  must  meet  it.  Cost  meant  noth- 
ing, in  order  to  win  the  war;  but  when  a  man  is  taken  out  of  a 
shop  where  he  is  getting  $20  a  week  and  is  offered  $35  a  week,  as 
he  was  up  and  down  the  Atlantic  coast,  just  to  do  hand  labor,  he 
did  not  care  what  he  paid  for  anything.  He  wanted  the  finest  pair 
of  shoes  in  the  store.  That  is  what  he  told  them  right  here  in 
Washington.  If  they  were  $18,  he  liked  them  better  than  if  they 
had  been  $H.  That  is  one  of  the  causes  that  brings  these  prices  up. 
The  people  had  money  and  they  did  not  care  how  they  spent  it 

Senator  Sheppard.  Have  your  prices  come  down  as  the  price  of 
cattle  on  the  hoof  has  come  down? 
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l\w  market  than  will  provide  for  the  fresh-meat  trade,  so  that  in 
June,  July,  August,  and  September  there  is  a  very  small  percentage 
that  goes  to  cure.  During  these  periods  we  are  drawing  on  this 
big  pack  of  hogs  that  are  put  away  fi'om  November  to  June,  and 
right  now  we  are  in  the  lower  trend  of  receipts. 

Senator  Dial.  You  mean  there  is  an  ample  hog  population  ? 

Mr.  White.  The  hog  population  is  ample.  We  will  have  all  the 
hops  that  we  want  to  kill  this  fall,  plenty  of  them,  but  we  are  now 
where  we  are  not  getting  any  big  hogs.  They  are  through  with  the 
pain,  and  the  sow  with  her  litter  is  in  the  grass  and  will  come 
Ut»k  to  market  along  about  Christmas  time. 

Chairman  Ball.  Your  local  representative  will  be  able  to  give 
the  prices  here  in  Washington? 

Mr,  White.  Yes,  sir. 

Senator  Capper.  As  you  know,  there  is  a  general  demand  here 
on  the  paii;  of  the  public  for  relief  from  the  high  cost  of  living  and 
from  profiteering.  What  suggestion  along  that  line  would  you 
make  to  Congi-ess  as  to  what  they  can  do  to  meet  that  demand  ? 

Mr.  White.  I  think,  if  I  properly  read  the  papers  to-day,  that 
the  move  suggested  of  lowering  the  price  of  wheat  is  a  step  in  the 
right  direction.  Since  the  world  began  the  loaf  has  been  the  basis 
of  exchange.  Before  we  had  money  the  price  of  maize  was  the 
medium  of  exchange.  Wheat  is  the  fundamental  of  price  fixing, 
*o  far  as  prices  go.  When  we  start  out  to  give  $2.26  a  bushel  for 
wheat  the  farmer  naturally  commences  to  figure  about  corn  being 
on  a  relative  price  with  wheat,  and  corn  went  up  from  $1.30  last 
January,  or  February,  to  almost  $2  before  this  break  yesterday 
came.  Following  that  came  the  farmer  with  his  hog  price  meas- 
ured against  the  com  price,  and  there  you  have  the  start  of  things.  I 
bcKcve  the  move  to  lower  the  price  of  the  loaf  in  this  country  is  the 
first  and  most  practical  step  which  the  Government  can  take.  When 
we  oonie  down  to  the  price  of  shoes  and  the  price  of  hides  and  the 
"^rice  of  wool  that  is  in  your  clothes  we  can  not  get  away  from  the 

iw  of  supply  and  demand.  We  have  had  a  situation  in  the  wool 
nmrket  where,  as  fast  as  the  wool  was  offered,  the  mills  bought 
H  and  worked  it  up  into  cloth,  and  as  fast  as  the  cloth  was  offered 
it  was  sold.  We  have  that  situation  in  the  shoe  market.  The  shoe 
men  tell  me  that  thev  can  not  go  to  market  and  get  100  pairs  of 
shoes  of  anjr  one  numoer  because  factories  are  all  sold  out.  1  talked 
with  a  furniture  man  representing  the  largest  company  in  Chicago, 
wjd  he  stated  that  he  ha!d  never  seen  the  furniture  trade  as  wild  as 
it  is  now.    The  question  of  price  is  hardly  discussed  with  the  buyer. 

Senator  Sheppard.  Is  it  not  a  fact  that  immediately  after  the 
Civil  War  prices  were  as  high  as  or  higher  than  they  are  now  ? 

Mr.  WnrrE.  Prices  after  every  big  war  have  shown  an  ascendancy. 
After  the  Franco-Prussian  war  prices  went  up  30  or  40  per  cent; 
after  the  Napoleonic  wars  and  after  the  Civil  War  they  went  up. 
They  have  gone  up  now.  We  have  got  to  get  the  channels  of  trade 
open.  We  have  jrot  to  get  this  gieat  country,  that  has  been  producing 
productii  and  shipping  them  to  the  markets  that  are  now  demanding 
our  products,  into  the  way  of  shipping.  Russia,  one  of  the  biggest 
exporters  of  wheat  before  the  war,  is  now  buying  its  flour  from  our 
<^onntry.    They  are  ordering  cloth  made  up  in  Copenhagen  or  some 
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other  port  over  there.'  The  channels  of  commerce  must  be  opened. 
You  can  talk,  you  can  legislate,  but  you  can  not  change  the  situation 
of  supply  and  demand. 

Senator  Capper.  Does  the  fact  that  there  is  an  estimated  shortage 
in  shoes,  not  enough  shoes  to  go  around,  justify  the  man  who  happens 
to  be  fortunate  enough  to  possess  the  shoes  doubling  his  prices  and 
gouging  the  public  ? 

Mr.  White.  I  do  not  think  so. 

Senator  Capper.  That  is  profiteering,  it  seems  to  me,  and  that  is 
what  we  are  trying  to  get  at  here. 

Mr.  White.  The  way  to  get  at  profiteering  is  to  put  an  excess- 
profit  tax  on  the  man.  Take  it  away  from  him,  if  he  takes  it  away 
from  the  people.    That  is  the  simple  way  to  do  it. 

Senator  Dial.  What  can  you  do  to  raise  more  sheep  and  get 
clothes  a  little  cheaper  ? 

Mr.  White.  I  thmk  just  as  soon  as  we  get  the  channels  of  trade 
open  there  will  be  all  the  wool  that  we  require.  There  are  three 
seasons'  clip  on  the  shores  of  Australia  and  New  Zealand  awaiting 
boats.  England  has  bought  up  the  clip  of  both  of  those  countries, 
and  we  will  probably,  before  the  winter  is  over,  be  buying  wool  from 
England  to  supply  wool  for  our  mills  in  this  country.  We  raise 
about  350,000,000  pounds  of  wool  in  this  country  annually,  and  that 
is  not  enough  to  supply  the  requirements  of  tliis  country.  What  the 
packers  have  to  do  with  the  wool  business  is  almost  nil.  All  the  wool 
business  we  do  is  to  take  care  of  the  wool  off  the  sheep  that  we  kill^ 
which  does  not  amount,  in  the  total,  to  1  per  cent. 

Senator  Dial.  Can  you  do  anything  to  encourage  the  farmers  to 
raise  more  sheep  ? 

Mr.  White.  I  think  they  are.  We  are  doing  everything  in  the  way 
of  assisting  them.  The  big  thing  in  the  sheep  business  is  the  breaking 
up  of  the  range  in  the  West  on  which  they  could  run  thousands  of 
sheep.  It  is  now  taken  away  from  them.  What  we  must  do  to  de- 
velop the  sheep  business  in  this  country  is  to  get  the  small  farmer  to 
raise  a  few  sheep,  10  or  15,  20,  or  something  like  that,  on  his  farm, 
just  as  the  small  farmer  does  in  England.  The  small  farmer  in  New 
Zealand  raises  sheep.  New  Zealand  is  the  greatest  country  in  the 
world  for  sheep.  If  a  man  has  only  10  acres,  he  will  have  10  sheep  on 
his  land.  We  must  get  these  sheep  raised  east  of  the  Rocky  Moun- 
tains, because  west  of  the  Rocky  Mountains  the  countr}-  has  been  cut 
up  so  that  there  is  no  range  for  them  any  more. 

Senator  Sheppard.  The  Government  of  New  Zealand  controls  the 
packing,  does  it  not  ? 

Mr.  White.  The  situation  is  about  this:  The  United  Kingdom 
has  bought  all  the  beef  and  all  the  mutton  that  will  be  produced  in 
New  Zealand  until  1920.  at  a  nrice  f.  o.  b.  the  boats.    The  New  Zea- 
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sion  s  report,  "  I  deny  you  a  license."  That  is  the  only  answer  he 
gave  us. 

Senator  Sheppard.  The  Government,  then,  does  not  do  the  actual 
packing? 

Mr.  White.  No,  sir. 

Senator  Sheppard.  Does  it  do  the  actual  packing  so  far  as  eggs  and 
poultry  as  concerned  ? 

Mr.  White.  Well,  the  situation  in  New  Zealand  is  about  this.  I 
can  answer  as  to  the  cattle  and  sheep  business,  but  I  can  not  answer 
as  to  the  balance  of  it.  The  owner  of  a  slaughterhouse  in  New  2Jea- 
land,  when  he  gets  his  charter,  that  charter  dictates  that  it  must  be 
open  for  the  public.  The  small  farmer  can  drive  his  sheep  down  there 
and  have  tliem  killed  for  his  account,  and  then  he  can  ship  those  sheep 
to  his  dealer  in  London  to  be  sold  for  his  account.  So  they  do  not 
have  to  go  through  the  hands  of  a  slaughterer  except  to  have  the  work 
done  on  them. 

Senator  Sheppard.  Are  there  not  some  local  concerns  ? 

Mr.  White.  Oh,  there  are  a  great  many. 

K^?r.att;r  Sheppard.  Private,  I  mean? 

Mr.  White.  They  are  all  private  except  to  that  extent. 

I  would  like  to  suggest  that  Mr.  Trewhella,  our  manager  of  the 
Washington  branch,  is  in  the  room,  and  he  will  probably  be  able  to 
pve  you  some  of  the  details  I  have  omitted. 

I  appreciate  very  much  the  consideration  that  you  have  given  me. 

(Iiairman  Balx..  On  behalf  the  committee,  Mr.  White,  I  would  like 
to  express  our  appreciation  of  your  frank  and  fair  testimony. 

Mr.  WurrE.  Thank  you,  Senator  Ball.  If  you  get  into  deep  water 
and  want  a  little  information,  let  me  know. 

State  of  Ilunois, 

Vounty  of  Cook,  ss: 

Personally  appeared  before  me  F.  Edson  White,  of  Chicago,  who  under  oath 
stated  that  the  foregoing  testimony  given  by  him  before  tlie  siibcomiiilttee  on 
flw  high  <X)Ht  of  living  of  the  Senate  Committee  on  the  District  of  Columbia,  in 
the  City  of  VV^ashingtou,  on  August  5,  1919,  having  been  read  by  him,  is  the 
tnith  to  the  best  of  his  knowledge  and  belief. 

AuguBt  18,  1919. 

Ray  F.  de  Long, 

f**''*AL.J  Notary  public. 

My  commission  expires  April  12,  1921. 

8TATEHEHT  OF  MB.  W.  W.  TBEWHELLA,  UANAOEB  WASHINGTON 
BRANCH  OF  ABMOTJB  &  CO. 

Chairman  Ball.  You  are  the  Washington  manager  for  Armour 

Mr.  Trewhella.  Yes,  sir ;  in  Washington. 

Chairman  Ball.  We  would  like  you  to  give  us  a  report,  especially 
^'  the  wholesale  prices  here  in  Washing5)n,  of  the  different  food- 
stuffs. 

Mr.  Teewhella.  At  what  particular  time,  Senator,  do  you  want 
"»«pricefor? 

Chairman  Ball.  We  would  like  to  have  the  prices  now,  if  you 
can  give  them,  as  compared  with  the  prices  a  year  ago  or  two  years 
«go. 

.Mr.  Trewhella.  I  could  not  date  back  quite  that  far,  but  I  can 
P^e  you  the  running  prices. 
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Chairman  Ball.  You  can  not  give  them  from  the  beginniui 
the  war?  ^ 

Mr.  Trewhella.  I  can  give  you  estimated  prices  on  your  i 
products  for  six  or  seven  months,  very  closely.     I  am  afraid 
went  back  very  mucli  further  than  that  I  probably  would  not  re 
be  able  to  give  them  to  you,  but  I  can  probably  give  very  clos 
them. 

What  is  the  product  you  wanted  first? 

Senator  Sheppard.  Suppose  you  just  give  us  a  list  of  the  pi 
ucts  and  your  prices. 

Mr.  Trewhella.  Do  you  want  the  prices  on  fresh  meats? 

Senator  Sheppard.  Everything  you  sell. 

Mr.  Trewhella.  On  our  prices  on  fi^esh  beef  I  will  date  you  li 
to  the  beginning  of  our  years  business.    That  dates  back  until 
first  week  of  last  November,  1918. 

Senator  Sheppard.  Wliat,  exactly,  does  "  fresh  beef  "  include  i 

Mr.  Trewhella.  Carcass  beef.    The  difference  in  the  range  of 
selling  price  from  last  November  up  to  the  12th  day  of  July, 
selling  price  of  tliis  beef  that  Mr.  White  has  explained  to  you — i 
put  into  a  car  and  sent  to  our  destination  for  us  to  market,  and 
price  they  want  us  to  sell  this  beef  for  in  Washington 

Senator  Sheppard.  Do  they  advise  you  as  to  tne  price  when  t 
ship  stuff? 

Mr.  Trew^hella.  When  the  car  comes  along  we  have  an  estima 
price  that  comes  along  with  it  at  the  time.  I  will  give  you  our  sell 
prices  and  our  range  of  prices,  dating  back,  if  you  want  them,  as 
as  last  November,  our  selling  prices  during  the  week  on  this  beef  t 
comes  along,  which  is  all  of  different  qualities.  There  is  an  aver 
selling  price  ranging  abmit  9  cents  a  pound,  different  from  one  lol 
another ;  that  is,  from  the  very  best  oeef  to  the  cheapest  grade  t 
comes,  we  have  sales  that  range  about  9  cents  a  pound. 

Chairman  Ball.    That  is,  tor  a  whole  side? 

Mr.  Trewhella.  The  whole  carcass  of  beef. 

Chairman  Ball.  What  are  those  figures? 

Mr.  Trewhella.  They  run  anywhere  from 

Chairman  Ball.  Take  this  last  week. 

Mr.  Trewhella.  I  will  give  you  up  to  the  12th.  The  market 
been  rather  bad  here  for  two  weeks  on  account  of  the  race  riot 
and  the  shortage  of  ice,  and  we  have  not  been  able  to  market  < 
product  to  the  little  dealer,  not  having  the  ice  to  carry  it,  so  we  hj 
had  to  carry  a  double  burden.  Our  business  has  not  been  quite 
good.  The  week  before  there  was  a  difference  in  the  selling  pi 
ranging  5  cents  a  pound. 

Chairman  Ball.  We  would  like  to  have  the  figures  on  the  I 
carcass. 

Mr.  Trewhella.  The  best  carcass,  21  cents  a  pound.  The  high 
sale  made  by  Armour  &  Co.  in  that  week  was  21  cents  a  pound,  a 
the  lowest  was  16. 

Chairman  Ball.  That  is  what  we  want. 

Senator  Capper.  I  saw  an  advertisement  in  this  morning's  paj 
which  seems  to  be  a  sort  of  a  bargain  offer — ^prime  rib  roast  30  cei 
a  pound.  If  they  bought  that  of  you,  what  would  they  probal 
have  paid? 
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Mr.  Trbwhella.  If  they  bought  it  from  lis,  I  do  not  know.  Who 
advertises  it? 

Senator  Capper.  The  Old  Dutch  Market. 

Mr.  Trewheixa.  They  kill  their  own  beef  at  Frederick,  and  locally 
around  here. 

Senator  Capper.  I  would  just  like  to  know  what  rib  beef  is  selling 
for  now,  wholesale. 

Mr.  Trewhella.  In  a  wholesale  way,  rib  beef  out  of  a  carcass  of 
meat  that  would  bring  20  cents  a  pound  would  average  to  sell  for  26 
cents  a  pound,  in  a  wholesale  way. 

Chairman  Ball.  The  retailer  would  pay  26  cents? 

Senator  Sheppard.  In  a  wholesale  way. 

Chairman  Ball.  The  wliolesaler  would  get  26  cents  for  it? 

Mr.  Trewhella.  That  is  what  I  would  get  for  it. 

Chairman  Ball.  That  is  what  the  retailer  would  pay  for  it  ? 

Mr.  Trewhella.  Yes,  sir. 

Chairman  Ball.  What  is  the  difference  between  the  fore  quarter 
and  the  hind  quarter  in  those  prices  if  you  were  to  sell  a  quarter  of 
l)eef  to  a  retailer? 

Mr.  Trewhella.  It  all  depends  upon  the  gi-ade  of  beef  in  this 
market  here.  To  fiffure  your  cattle  out,  you  must  understand  that 
the  fore  Quarter  of  oeef  and  the  hind  quarter  of  beef  do  not  weigh 
equally.  Fifty-four  per  cent  of  the  animal,  in  the  Washington  mar- 
ket, is  cut  from  the  fore  quarter ;  there  is  46  per  cent  of  vour  animal 
oiit  only  from  the  hind  quarter.  There  is  a  spread  oi  8  per  cent 
difference  in  weights  in  tnose  two  pieces  of  meat.  The  market  is 
running  on  fores  and  hinds  at  the  present  time.  In  this  season,  on 
account  of  hot  weather,  there  is  more  of  a  demand  for  steak ;  every- 
body wants  steak.  They  are  not  calling  for  pot  roasts ;  they  are  not 
calling  for  stew  meat;  not  calling  for  short  ribs.  They  are  calling 
for  steak;  and  if  you  take  the  hind  quarter,  it  can  be  utilized  from 
one  end  practically  to  the  other.  And  there  is  a  spread  in  the  price 
of  the  hmd  and  the  fore  which  will  run  anywhere  from  3  cents  a 
pound  up  to  10  cents  a  pound.  There  is  that  spread  in  those  two 
pieces  of  meat  at  this  time. 

Senator  Capper.  What  would  that  be  per  pound  ? 

Mr.  Trewhella.  Figuring,  for  instance,  a  carcass  of  beef  selling 
*t  21  cents  a  pound,  as  I  have  just  given  it  to  you,  a  hind  quarter 
would  bring  26  cents  and  the  fore  quarter  would  bring  16.  That 
»^onld  turn  your  carcass  of  beef  around  21  or  20.90,  very  close  to  21 
cents  a  pound.  But  the  fluctuations  in  the  weather  are  liable  to 
sppeid  that.  When  cold  weather  comes  there  will  be  more  of  a  de- 
litand  for  stew  meat  and  pot  roasts  and  not  so  nmch  call  for  steaks. 

Senator  Capper.  Yesterday  at  my  house  I  think  we  paid  45  cents 
for  sirloin  from  our  dealer.  What  did  he  pay  your  company  for 
IUL  if  he  bought  it  from  your  company  ? 

Hr.  Trewhella.  That  is  something,  of  course,  which  I  can  not 
fljswer,  because  I  do  not  know  where  your  store  is  located.  You 
know,  there  is  a  difference. 

Senator  Sheppard.  He  says  if  they  bought  it  from  your  company. 

Mr.  Trewhella.  It  all  depends  on  where  your  store  is  located. 

Senator  Capper.  It  does  not  seem  to  me  there  ought  to  be  any 
P«at  difference. 
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Mr.  Tkewhella.  If  you  bought  it  in  the  southwest,  for  instance, 
you  bought  it  cheaper  than  you  would  buy  it  around  here,  because 
there  are  four  different  sections  in  this  city,  and  the  very  high-cost 
section  is  the  northwest. 

Senator  Sheppard.  He  means,  what  would  the  retailer  have  paid 
you? 

Chairman  Ball.  Is  the  difference  in  the  different  sections  of  the 
city  due  entirely  to  overhead  charges? 
Mr.  Trewhella.  No;  the  difference  in  the  class  of  people. 
Chairman  Ball.  Some  are  simply  willing  to  pay  more. 
Senator  Capper.  It  does  not  make  any  difference  to  us  where  the 
market  is  located,  where  I  bought  the  meat ;  what  I  want  to  know  is 
what  you  got  yesterday  for  a  good  grade  of  sirloin  steak,  wholesale? 
Mr.  Trewhella.  I  do  not  sell  sirloin  steak  wholesale.     I  will  tell 
you  what  I  sold  a  loin  for  that  he  would  charge  your  sirloin  steak 
on.    I  will  tell  you  what  beef  could  be  bought  for  that  he  could  have 
got  and  could  nave  made  a  good  profit  out  of,  if  that  is  what  you 
want.     I  will  not  say  he  did.     He  would  have  had  to  pay  in  the 
neighborhood  of  30  cents  for  his  loin  of  beef. 

Senator  Capper.  Mr.  White  gave  some  figures  of  20  to  21  cents  as 
being  the  price  that  beef  was  selling  at  in  Washington. 

Mr.  Trewhella.  That  was  straight  cattle.  That  is  not  a  loin  of 
beef.  The  plate  on  a  steer,  you  understand,  you  can  figure  up  as  24 
per  cent  of  your  animal,  13  ribs  and  a  shank  and  a  clod.  There  is 
not  any  steaks  you  can  cut  out  of  there. 

Senator  Capper.  You  sell  a  loin,  anyway,  for  how  much  a  pound? 
Mr.  Trewhella.  Anv where  from  18  to  28  or  30  cents  a  pound.    It 
depends  upon  the  qualfty. 

Senator  Capper.  I  see  one  packing  house  here  advertises  the  price 
of  loins.     You  have  probably  noticed  that  in  this  morning's  rost 
Swift  &  Co.  advertisea  prices'for  wholesale  meats  in  Washington? 
Mr.  Trewhella.  During  the  week. 

Senator  Capper.  It  was  the  schedule  for  the  last  two  months..  I 
think.  . 

Mr.  Trewhella.  I  did  not  see  it,  but  I  know  each  week  what  they 
sell  for,  because  I  see  it  in  the  paper. 

Senator  Capper.  The  wholesale  selling  price  of  beef  in  Washington 
for  the  week  ending  August  2  was  $17.44.  They  do  not  seem  to 
make  any  distinction  here  as  to  whether  it  is  sold  in  the  southwest  or 
the  southeast. 

Mr.  Trewhella.  That  is  their  average  selling  price  of  carcass 
beef  for  that  week,  taking  all  grades  into  consideration. 

Senator  Capper.  What  was  your  average  selling  price  the  past 
week  ? 

Mr    Tpf.wwft.t.A-  T^ast,  wppk  niir  RverjuTA  sp.llinor  nrir»ft  vras.  n  trifle 
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beef  prices.    You  can  buy  cattle  to-day  at  12  cents  a  pound,  but  they 
will  have  to  charge  you  22  for  some  of  them. 

Senator  Capper.  As  to  that  18-cent  meat,  what  will  the  retailer 
cftll  it  when  he  puts  it  on  the  market? 

Mr.  Trkwhella.  He  will  call  it  fresh  beef. 

Senator  Capper.  What  will  he  probably  get  for  it? 

Mr.  Trewhella.  I  can  not  say.  That  is  something  that  I  do  not 
know.  I  do  not  know  what  the  retailers  are  getting  for  their  stuff; 
but  I  have  given  you  the  spread  in  the  wholesale  selling  prices. 

Senator  Capper.  That  spread  makes  it  all  the  more  difficult  to 
get  at. 

Mr.  Trewhella.  I  should  think  it  would  make  it  easier. 

Senator  Capper.  We  are  trying  to  find  out  here  what  you  get  for 
round  steak,  and  we  would  like  to  locate  what  the  difference  is  in 
those  prices. 

Mr.  Trewhella.  In  a  matter  of  that  kind,  of  course,  we  do  not 
get  the  same  price  all  the  time;  it  all  depends  upon  the  people. 

Senator  Capper.  We  would  like  to  know  to-morrow  what  you 
would  sell  round  steak  for. 

Mr.  Trewhella.  You  want  to  know  what  a  leg  of  beef  is  worth 
out  of  an  18-cent  carcass  of  beef.    Is  that  it? 

Senator  Capper.  Yes. 

Mr.  Trewhella.  I  will  tell  you  what  it  is  worth.  If  you  have 
an  18-cent  carcass  of  beef,  the  leg  in  Washington  is  cut  without  the 
flank.  The  flank  goes  on  the  loin.  There  are  different  cuts  around 
the  country.  They  are  not  all  alike.  I  am  talking  of  Washingtoiu 
You  would  pay  from  28  to  25  cents  a  pound. 

Senator  Capper.  That  would  go  on  the  market  as  what?  What 
would  they  call  it  when  they  sold  it? 

Mr.  Tkbwhella.  Round. 

Senator  Capper.  Eound  steak? 

Mr.  TiKWHELLA.  Round  steak. 

Senator  Sheppard.  But  the  man  who  bought  the  whole  carcass 
would  get  it  for  an  average  of  21  cents  a  pound  ? 

Mr.  Trewhella.  No;  the  man  who  bought  the  whole  carcass 
would  get  the  whole  carcass  for  18  cents. 

Senator  Sheppard.  And  that  would  include  the  steak  and  other 
cuts! 

Mr.  Trewhella.  That  would  take  the  round  and  everything. 

Senator  Sheppard.  Do  not  most  of  them  buy  carcass  meat  of  your 
bovere? 

Mr.  Trewhella.  No;  not  in'  this  city,  they  do  not.  But,  of 
wurse,  there  are  lots  of  carcasses  being  sold,  and  a  great  percentage 
H  broken  up  in  the  Washington  market. 

Senator  Sheppard.  You  mean  by  you? 
.  Mr.  Trewhella.  We  break  them  up — for  instance,  a  man  comes 
in  who  has  not  an  ice  box  big  enough  to  carry  a  side  of  beef.    He 
will  buy  a  leg,  or  he  will  buy  a  chuck,  or  he  is  likely  to  buy  a  plate 
or  a  ghank  or  a  clod,  or  he  wants  the  rump  and  loin. 

Senator  Sheppard.  When  you  say  21  cents  is  the  highest  figure 
you  had,  you  mean  per  carcass? 

Mr.  Trewhella.  Yes,  sir;  that  is  the  average  selling  price. 

Senator  Sheppard.  You  broke  up  a  carcass  and  sold  it  for  diflfer- 
^  prices,  some  higher  and  some  lower,  but  that  is  the  average  price 
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you  got  for  the  average  carcass,  whether  you  broke  it  up  or  whe 
you  sold  it  as  a' whole? 

Mr.  Trewhella.  Absolutely. 

Senator  Sheppard.  What   proportion   of   the   meat   business 
Washington  do  you  do,  if  you  know  ? 

Mr.  'DiEWHELLA.  What  proportion  do  I  do? 

Senator  Sheppard.  Yes. 

Mr.  Trewhella.  I  do  not  know  what  the  other  fellows  are  do 
I  know  what  I  do. 

Senator  Sheppard.  You  and  the  other  so-called  "big  packers." 
you  know  what  proportion  of  the  business  they  do  ? 

Mr.  Trewhella.  No  ;  I  could  not  tell  you  that. 

Senator  Sheppard.  I  believe  Mr.  White  testified  that  they 
about  60  per  cent  of  the  business  of  the  country.    Would  it  be  i 
proportion  here? 

Mr.  Trewhella.  He  said  they  did  about  60  per  cent  of  the  b 
ness  that  was  done  in  inspected  cattle,  but  there  is  an  awfully 
business  done  that  is  not  on  inspected  cattle. 

Mr.  Miller.  He  said  73  per  cent  goes  to  the  Federally  inspec 
yards 

Mr.  Trewhella.  That  brings  it  down  to  inspected  cattle.     1 
want  to  know  how  our  business  would  figure  in  proportion  to 
business  done  by  Swift  &  Co.  ? 

Senator  Sheppard.  Yes ;  if  you  know  as  to  the  business  in  Wa 
ington? 

Mr.  Trewhella.  I  could  not  give  you  that. 

Senator  Sheppard.  You  say  the  Old  Dutch  Market  slaughters 
own  cattle  ? 

Mr.  Trewhella.  Yes,  sir. 

Senator  Sheppard.  Does  it  have  packing  arrangements  of  its  o\l 

Mr.  Trewhella.  Yes,  sir;   it  does.    It  kills  at  Frederick.    Ti 
draw  their  beef  in  from  there  every  day. 

Senator  Sheppard.  Do  you  know  what  volume  of  business  they 
as  compared  with  your  volume  of  business? 

Mr.  Trewhella.  No,  sir;  I  could  not  say.    I  know  what  I  do^ 
know  what  my  business  is. 

Senator  Sheppard.  What  is  your  volume  of  business  a  year? 

Mr.  Trewhella.  I  run  between  four  and  five  million  dollars. 

Senator  Sheppard.  In  Washington? 

Mr.  Trewhella.  Yes,  sir. 

Senator  Sheppard.  You  do  not  know  what  the  other  big  pac 
ers  do? 

Mr.  Trewhella.  I  have  not  the  slightest  idea. 

Senator  Sheppard.  You  do  not  operate  the  hotel  company? 

Mr.  Trewhella.  The  business  that  the  Columbia  Hotel  Supply  C 
does  would  be  Armour  &  Co.'s  business. 

Senator  Capper.  Have  you  cold-storage  facilities  licre? 

Mr.  Trewhella.  No,  sir. 

Senator  Capper.  Is  there  any  cold  storage  here  in  Washington? 

Mr.  Trewhella.  Yes,  sir;  the  Washington  Market  Co. 

Senator  Capper.  Do  they  do  a  packing  business  also,  or  just  bi 
where  they  can  get  it  ? 

Mr.  Trewhella.  They  do  not  do  any  business  of  that  kind. 

Senator  Capper.  Do  they  buy  from  Von  ? 
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Mr.  Trewhella.  No.  They  just  have  this  cold-storage  business. 
Underneath  it  they  have  retail  stalls.  They  have  no  connection  with 
the  distribution  of  food  at  alL 

Senator  Capper.  Do  you  handle  hogs? 

Mr.  Trbwhella.  Yes,  sir. 

Senator  Capper.  Do  they  all  come  from  Chicago? 

Mr.  Trewhella.  Yes.  You  say,  "  all."  Once  in  a  while  we  have 
hogs  from  the  farmers  that  bring  them  in  on  Louisiana  Avenue,  but 
the  percentage  is  very  small  as  to  them. 

Senator  Dial.  Do  you  know  how  the  prices  compare  with  the 
prices ayear  ago? 

Mr.  Trewhella.  On  our  cattle  figures  I  would  be  safe  in  telling 
you  that  they  are  lower  than  they  were  a  year  ago. 

Senator  Sheppard.  Have  your  rents  gone  up  or  down  ? 

Mr.  Trewhella.  They  have  advanced  very  little,  because  we  have 
this  property  leased. 

Senator  Sheppard.  Do  you  lease  your  property  or  own  it^ 

Mr.  Trewhella.  Lease  it.  I  can  answer  all  those  questions  in 
connection  with  expense  by  telling  you  that  our  cost  to  market  is 
this  year  three-tenths  of  1  per  cent  more  than  it  was  last  year.  We 
are  holding  our  expenses  right  now. 

Senator  Sheppard.  Your  operating  expenses? 

Mr.  Trewhella.  Yes,  sir ;  so  we  can  market  our  stuff  to  the  retailer 
JQst  as  cheaply  as  possible. 

Senator  Sheppard.  Do  you  know  what  part  of  doing  business  rep- 
resentsyour  operating  expenses? 

Mr.  Trewhella.  No  ;  I  know  how  much  business  I  have  done  and 
what  the  expense  is,  and  that  my  cost  to  market  now  is  0.033.  Last 
y^  our  cost  to  market  was  0.03*0. 

Senator  Sheppard.  Does  it  include  rents? 

Mr.  Thewhella.  It  includes  every  expense  in  every  way,  shape, 
and  manner. 

Senator  Sheppard.  How  many  employees  have  you  ? 

Mr.  Trewhella.  I  am  running  68  to  70. 

You  spoke  about  eggs.  Senator.  Was  there  anything  special  in 
repird  to  eggs  that  you  wanted  to  ask  me  about? 

Senator  Capper.  I  just  wanted  to  know  what  the  difference  is  in 
fhe  price  of  eggs — the  low  price  and  the  high  price — during  the  year 
in  the  Washington  market. 

Mr.  Tbewhellv.  Last  year  we  operated  under  the  Food  Adminis- 
tration rules  and  regulations  and  we  would  have  to  sell  ac  ording 
totlieir  ivgulations,  whatever  they  were.  I  can  tell  you  about  what 
*lie  market  is  now  and  just  about  what  it  has  been  running.  Your 
"»*rkel  on  fresh  eggs,  nearby  eggs,  is  very  week  and  will  not  stand 
'*P  on  account  of  the  hot  weather,  the  eggs  not  being  collected 
T»;kly.    They  sold  last  week  around  42  to  44  cents. 

••^ator  Sheppard.  To  retailers  ( 

Mr.  Trewhella.  Yes,  sir. 

'N'nator  Sheppard.  What  did  you  pay  the  producers  for  them? 

Mr.  Trewhella.  Those  cost  us,  uncanceled,  landed  in  Washington 
thirtv-nine  and  seventy  something. 

Senator  Sheppard.  Have  eggs  gone  up  or  down,  so  far  as  your 
prices  are  concerned,  in  the  last  six  months? 
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Mr.  Trewhella.  Down. 

Senator  Shepfard.  TVTiat  was  the  high  point? 

Mr.  Trewhella.  The  high  point  on  eggs — ^I  would  not  sa^ 
sure,  but  I  believe  it  was  somewhere  around  56  cents. 

Senator  Sheffard.  That  is  the  high  point  in  your  price  t^ 
tailers  ? 

Mr.  Trewhella.  I  believe  that  is  very  close  to  it. 

Senator  Dial.  What  does  your  plant  consist  of,  and  your  i 
of  operation? 

Mr.  Trewhella.  We  have  a  selling  agency  here,  a  cooler,  a  sixic 
meat  room,  a  delivering  system  and  an  unloading  system. 

Senator  Sheppard.  Auto  trucks? 

Mr.  Trewhella.  Yes,  sir. 

Senator  Dial.  Did  you  ask  him,  Senator  Sheppard,  about  pot 
and  pork? 

Senator  Sheppard.  Your  business  includes  poultry  and  pork  n 

Mr.  Trewhella.  Yes,  sir. 

Senator  Sheppard.  Do  you  buy  any  amount  here,  or  do  yoii 
it  from  Chicago? 

Mr.  Trewhella.  From  Chicago.    We  do  not  have  any. 

Senator  Sheppard.  You  get  it  from  the  parent  house  in  Chics 

Mr.  Trewhella.  Yes,  sir. 

Senator  Sheppard.  How  did  that  price  of  21  cents  you  got 
week  compare  with  the  price  the  company  thought  you  ough 
get  when  they  sent  you  a  statement? 

Mr.  Trewhella.  That  was  on  the  12th.  It  was  about  a  qua 
of  a  cent  a  pound  more  than  they  figured  it  cost.  It  was  aboi 
quarter  of  a  cent  more. 

Senator  Sheppard.  Do  you  usually  get  what  they  figure  you  sh<: 
get,  or  is  there  quite  a  margin  of  difference  there? 

Mr.  Trewhella.  You  cannot  tell;  it  is  the  supply  and  dems 

Senator  Sheppard.  AVhat  is  the  spread,  usually? 

Mr.  Trewhella.  I  have  seen  it  vary  as  much  as  6  cents  a  po 
in  one  week. 

Senator  Sheppard.  Sometimes  you  go  below  and  sometimes  abo 

Mr.  Trewhella.  It  depends  on  where  your  market  is.  When  i 
beef  is  sent  to  us  it  is  up  to  us  to  sell  it  here  and  in  a  limited  tim^ 

Senator  Sheppard.  How  about  the  retailer?  Can  he  keep  i 
long  time?  Are  some  of  them  in  such  shape  that  thev  can  hol< 
for  quite  a  while? 

Mr.  Trewhella.  I  do  not  know  just  how  they  are  fixed  here, 
course,  they  would  be  checkmated  here  in  a  Southern  city  more  tl 
thev  would  be  in  a  Northern  city  on  account  of  the  hot  weather. 

Senator  Sheppard.  Walker-IIiighes  Co.  and  Magruder  &  Co*  ( 
hold  it.    They  have  fine  refrigerating  facilities? 

Mr.  Trewhella.  A  reasonable  length  of  time. 

Senatx)r  Sheppard.  What  do  you  consider  a  reasonable  length 
time? 

Mr.  Trewhella.  They  have  their  refrigerators  to  carry  th 
meat  in,  but  they  have  not  got  refrigerators  that  are  not  oper 
frequently.  They  have  got  to  use  those  coolers  in  conducting  th 
business.  If  they  had  coolers  that  did  not  have  to  be  opened 
would  be  a  different  matter.     But  a  man  runs  in  there  to  get 
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chicken,  or  a  slice  of  pork,  or  a  pork  loin,  and  that  has  its  effect 
on  the  meat. 

Senator  Siua^PARD.  What  is  the  life  of  meat  under  those  con- 
ditions? 

Mr.  Tboewhella.  I  should  say  seven  or  eight  days. 

Senator  Sheppard.  Seven  or  eight  days  only? 

Mr.  Trewhella.  Yes,  sir. 

Senator  Sheppard.  They  have  to  dispose  of  their  stuff  in  a  short 
time?  . 

Mr.  Trewhella.  Not  unless  they  begin  to  operate  on  it.  Seven 
or  eight  days  is  the  time  they  ought  to  begin  to  sell  their  meat ;  and 
under  their  method  of  selling,  in  10  to  12  days  it  would  begin  to  show 
a  shrinkage.  I  mean  by  that  there  ivould  be  some  wastage  that 
should  not  be  wasted.  It  should  be  sold  to  the  people  while  it  was 
in  condition  to  be  disposed  of. 

Senator  Sheppard.  As  a  rule,  it  is  about  20  to  25  days  from  the 
time  the  meat  leaves  Chicago  until  the  time  it  reaches  the  consumer 
here? 

Mr.  Trewhei.la.  No,  sir;  that  would  be  the  length  of  time  in 
which  it  ought  to  be  disposed  of. 

Senator  Sheppard.  As  a  matter  of  fact,  what  is  it? 

Mr.  Trewhella.  If  you  take  the  time  we  clean  up  our  coolers, 
from  the  time  the  beef  is  shipped  to  us  from  Chicago  and  the  time 
we  get  it,  and  the  time  we  have  got  it  sold,  we  very  seldom  figure 
over  14  days. 

Senator  Sheppard.  That  is  the  time  you  hold  it? 

Mr.  Trewhella.  No  ;  the  time  we  would  have  it  all  sold. 

Senator  Sheppard.  That  is,  from  the  time  it  leaves  Chicago  and 
the  time  you  have  it  all  sold  would  be  about  14  days? 

Mr.  Trewhella.  To  have  it  all  sold ;  yes.  Do  you  know  how  long 
it  takes  beef  to  get  here  from  Chicago?  It  takes  a  five-day  running 
time.  There  are  five  days  consumed  right  there.  Then  we  start  to 
!*ll  it  the  minute  we  get  hold  of  it,  and  inside  of  14  days  there  will 
not  l)e  any  of  that  shipment  left,  and  we  report  right  back  to  Chi- 
cago wliat  we  get  for  it. 

Senator  Sheppard.  The  facilities  that  the  retailers  have  here  must 
be  such  as  to  dispose  of  it  in  seven  or  eight  days  'i 

Mr.  Trewhella.  That  is  as  long  as  it  ouglit  to  be  kept. 

Senator  Sheppard.  Twenty  or  twenty-five  days  after  it  leaves  Chi- 
cagof  .  '^  • 

Mr.  Trewhella.  Tliey  should  be  operating  on  it  all  the  tirne,  be- 
caiise  if  they  do  not,  they  will  have  a  surface  shrinkage  on  it.  It 
ought  to  be  consumed. 

S*»nator  Sheppard.  I  am  trying  to  reach  the  point  as  to  whether 
then^  is  any  opportunity  here  for  holding  meat  in  cold  storage  in 
(rder  to  atfect  prices? 

Mr.  TuEWHELiJi.  No,  sir;  not  unless  they  freeze  it. 

Senator  Sheppard.  Are  there  any  facilities  for  freezing  it? 

ilr.  Trewhella.  There  are  small  facilities  here  for  taking  care  of 
*ny  fresh  meats  that  come  in  here. 

Senator  Sheppard.  Do  you  know  who  has  those  freezing  facilities? 

Mr.  Teewhella.  The  Washington  Market  Co. 

Senator  Sheppard.  Is  that  the  only  one? 
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Mr.  Trewhella.  That  is  the  only  one. 

I  would  like  to  tell  you,  Senator,  that  it  is  a  disadvantage  that  the 
beef  shipper  has  here  in  Washington.  If  Armour  &  Co.  start  meat 
we  will  say,  200  cattle,  this  week  for  next  week's  market — - 

Senator  Sheppard.  Right  there:  How  do  you  base  your  estimate 
of  what  you  need — on  your  judgment  of  what  the  market  will  need, 
or  by  orders? 

Mr.  Trewhella.  We  try  to  keep  selling  more  each  week.  We 
know  about  what  our  business  will  oe. 

Senator  Sheppard.  You  have  a  regular  line  of  customers?  * 

Mr.  Trewhella.  Pretty  nearly.    It  is  not  always  stable. 

Senator  Sheppard.  Do  you  attempt  to  divide  up  the  customer  field 
with  the  other  packers  here  ? 

Mr.  Trewhella.  Absolutely  no.  Our  percentage,  of  customers  to 
whom  we  are  selling  at  the  present  time — I  believe,  we  have  700  and 
some  active  accounts. 

Senator  Capper.  Who  are  some  of  your  largest  customers  here  ? 

Mr.  Trewhella.  They  would  be  James  Head.  There  are  not  any 
particularly  large  customers  here  in  Washington.  There  would  be 
nliitman,  on  Louisiana  Avenue ;  Sherby ;  T.  T.  Keane ;  and  others,  a 
jiumber  of  those  fellows  right  in  the  Center  Market  that  buy  quite 
a  little  fresh  meat;  but  I  do  not  know  any  heavy  retail  customer,  to 
speak  of,  in  Washington. 

Senator  Sheppard.  What,  in  your  judgment,  is  the  reason  that  the 
retail  price  of  meat  stays  up  while  the  price  of  cattle  on  the  hoof 
and  the  price  of  the  packed  stujOF  at  wholesale  has  been  going  downf 

Mr.  Trewhella.  May  I  ask  you  a  question  ? 

Senator  Sheppard.  Certainly. 

Mr.  Trewhella.  What  is  the  difference  in  the  range  of  selling 
price  of  the  retailer  each  week? 

Senator  Sheppard.  I  do  not  know ;  but  I  understand  that  they  sell 
inywhere  from  40  to  60  and  65  or  70  cents  a  pound. 

Mr.  Trewhella.  For  the  same  goods? 

Senator  Sheppard.  No;  for  different  goods — the  best,  60  to  7.> 
cents. 

Mr.  Trewhella.  I  moan,  for  instance 

Senator  Sheppard.  Not  gettirtg  into  any  argument  on  it,  but  as- 
suming that  the  retail  price  has  stayed  up  during  the  last  six 
months^ — and  I  think  it  has,  largely — ^taking  into  consideration  tlie 
fact  of  the  price  of  cattle  on  the  hoof  and  the  meat,  as  you  pack  i^ 
has  gone  down,  why  do  the  retail  prices  stay  up  ? 

IVfr.  Trewhella.  I  wish  I  really  knew  just  exactly  why  it  should  be. 

Senator  Sheppard.  Mr.  White  stated  he  thought  it  was  the  facf 
that  the  retailer  was  clinging  to  high  prices.  We  will  try  to  find 
that  out. 

Mr.  Trewhella.  The  Senator  asked  me  what  I  was  getting  for 
different  cattle.  That  is  the  reason  why  I  asked  you  ix  you  knew 
the  selling  price  of  these  particular 

Senator  Sheppard.  We  propose  to  get  that. 
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stall  that  meat  along  to  me  it  is  up  to  me  to  sell  it.  I  can  not  go 
back  inside  of  nine  days  or  eight  aays  and  say,  "  Here,  I  have  not 
sold  my  meat.     Don't  ship  me  any  meat  into  Washington." 

Senator  Sheppard.  How  do  you  do  that,  by  personal  solicitation? 

Mr.  Trewhella.  My  shipments? 

Senator  Sheppard.  No  ;  your  sales. 

Mr.  Trewhella.  Personal  solicitation.  Our  market  is  open  every 
day  and  our  place  is  open  every  day  at  6  o'clock  in  the  morning,  and 
we  will  load  a  man's  wagon  and  give  him  his  fresh  meat 

Senator  Sheppard.  Or  deliver  it  yourself  ? 

Mr.  Trewhella.  If  he  is  in  the  delivery  radius.  I  have  no  relief 
as  to  my  fresh  meats ;  I  have  got  to  sell  them. 

Senator  Sheppard.  Do  you  not  think  that  if  the  householders  were 
to  form  cooperative  organizations  and  purchase  at  wholesale,  in  that 
way  they  would  get  their  meat  cheaper? 

Mr.  Trewhella.  They  might  be  able  to  buy  it  cheaper,  but  whether 
they  would  be  able  to  distribute  it  amongst  themselves  before  they 
get  through  with  it  at  a  less  cost  is  something  they  will  have  to  de- 
termine. WTien  you  commence  to  handle  frcsTi  meats,  you  are  hand- 
ling something  that  needs  attention.  It  is  not  simply  weights  and 
money;  it  is  att-ention.  I  might  take  the  same  piece  with  you  and 
take  it  in  a  bundle,  and  tomorrow  morning  you  might  say,  "My 
meat  will  l)e  all  right,"  and  go  and  attend  to  somethmg  else,  but  I 
would  realize  that  I  had  something  valuable  and  I  would  take  care 
of  it.   It  is  in  the  elimination  of  waste. 

Senator  Sheppard.  We  are  trying  to  reach  some  means,  if  we  can^ 
of  lowering  the  high  cost  of  food  articles. 

Mr.  Trewhella.  Exactly. 

Senator  Sheppard.  Have  you  any  suggestion  alon^  that  line? 

ifr.  Trewhella.  There  would  be  only  one  suggestion  that  I  could 
make,  and  whether  or  not  that  would  be  of  any  real  assistance,  I  do 
not  know.  It  would  be  that  the  fluctuation  in  food  products  be 
transmitted  to  the  benefit  of  each  family. 

Senator  Sheppard.  How  can  that  be  done? 

Mr.  Trewhella.  The  process  of  handling  food  products  is 
through  retail  groceries.  There  is  your  process  of  handling  beef. 
We  bring  it  here  and  market  it  at  a  3  per  cent  cost,  which  you  will 
^^gree  with  me  is  very  low,  and  it  is  handled  in  about  as  efficient  a 
manner  as  anything  can  be  handled.  When  I  stop  with  it  I  have 
handled  that  meat  tor  3  per  cent. 

Senator  Sheppard.  Do  you  think  that  the  rents  which  retailers 
here  in  Washington  pay  have  a  great  deal  to  do  with  the  high  prices 
they  charge  for  their  goods  ? 

Mr.  Trewhella.  I  do  not  know  much  about  rents,  except  in  cer- 
tain sections,  but  I  do  know  one  thing,  that  tlie  cost  is  due,  to  a  cer- 
tain extent,  to  the  fact  that  a  retail  butcher  or  meat  cutter  to-day 
«in  and  does  get  about  any  money  he  demands.  A  few  months  ago, 
^Wn  the  best  of  our  boys  all  went  to  war,  the  boys  that  were  capable 
^t  working  and  willing  to  work  and  would  go  into  anything  as  pro- 
«Qcers.  and  were  producers,  were  taken  away  from  us.  Tlie  retail 
^res,  the  same  as  every  other  line  of  business,  drew  on  what  was  left 
fer  their  help,  did  theynott 

Senator  Sheppard.  i  es. 
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Mr.  Trewheixa.  Those  that  were  left  that  were  capable  of  cut- 
tin<r  up  meat  and  things  of  that  kind  demanded  a  salary,  and  they  are 
getting  it.  The  cost  to  the  retailer  to-day  in  Washington  is  consid- 
erably more  than  it  was. 

Senator  Sheivaw).  The  cost  of  operation  ? 

Mr.  Trewheula.  Absolutely. 

Senator  Dial.  Where  is  your  place  of  business  i 

Mr.  Trewheixa.  In  the  Center  Market. 

Senator  Dial.  Do  you  deal  with  these  other  articles  that  Mr.  White 
mentioned,  such  as  canned  vegetables  and  tilings  of  that  kind? 

Mr.  Trewhella.  Yes^  sir. 

Senator  Dial.  Senator,  can  you  bring  out  what  the  difference  in 
the  cost  of  pork  was  a  few  montlis  agi>  and  now  i 

Mr.  Trewhella.  The  difference  in  ix>rk  i>  about  2  cents  a  pound 
lower. 

Senator  Di^vl.  Than  when? 

Mr.  Trewhella.  C>n  the  l*2th  of  July  than  in  November. 

Senator  Sheppard.  You  ilo  not  know  whether  that  is  so  as  to  retail 
prices  f 

Mr.  Trewhella.  No.  sir:  oiur  retail  selling  price  on  pork  loins  was 
alxHit  :?  tvnts  a  {>t>und  l*>wer  on  the  12th  day  of  July  than  it  was  on 
the  li'ih  day  of  Noveinlvr. 

Senator  Dkvi*  How  aixiut  fowls? 

Mr.  Trtwhella.  Our  business  is  so  slight  on  poultry  that  it  is  not 
a  factor  w!iatever. 

Senator  Dial.  Mutton?  How  d«vs  tl^e  price  compare  now  with 
whit  it  wa<  -ix  month<  ago  I    Drie^l  fi-h.  canned  vegetables,  etc? 

Mr.  Trewhella.  There  practically  is  no  market  on  canned  vege- 
taMc^. 

Mr.  iliLLFR.  The  Senator  is  rvferrii.g  to  th^^se  products  that  Mr. 
Wl . :  te  n  -.t- nt  i  oncil. 

Mr.  Trewheli^v.  He  n.ont:«^nevl  <uoh  th:n«r>  as  ^vip. 

Mr.  Miller.  He  nuMitit^ncil  tiunetl  u.ilk.  for  iiistan^^^. 

Mr.  Tkewhell^v.  Evap^nitcvl  milk  at  tlii^  time  is  running  up  a 
l:tt!e  :.:g!ier  tiian  it  wa>  three  nA»nth<  a^o.  It  has  been  down  as  low 
a.<  J».7."»  i^n  1*»  o:;nv\^>-  It  ha-^  i-^vn  d'»wn  as  low  a<  r>j2">  since  Novem- 
ber. That  is  the  low  mark,  and  it  i<  now  bringinir  about  6.50  on  the 
St  a  i: .  1  a ! .  i  1 » *-i»:i  n^-e  nil  k.  The  ot  *  .er  >i/  es  v  a  ry  j  *  I^t  a  few  cents  either 
way. 

Sr.ari-r  Divi*  WI.U  i<  the  ran^re  «^  n.-;tton? 

Mr.  Tkewhell^.  Sheep  and  laiwl*>  *  Well,  I  have  not  my  figures 
on  !:anl. 

S^Lrt'or  Dial  y«»w  a<  oompareil  with  <ix  months  a^? 

Mr.  TEE\vHnx.\.  T'.e  n.arket  last  week  was  very  low  on  mutton, 
bit  th»-  avt*ra::e  n.arket  i>  runniui:  pretty  c'«»e  to  the  ^i^une.  Last 
w»^k  wj-  the  exvptior.ally  low  wevk  on  n.utton. 

>»r..iti>r  Sheppaki>,  Are  y»'U  sellirir  any  *jTtxvr:es! 

Mr.  Trewhella.  Ye<*  <ir:  we  <**1I  ^.annetl  vejretablesi^ 

>»r.aNir  Sheppard,  Win>Iesale? 

Mt.  Tkewheluv.  Ye<,  -ir. 

St-natiir  Sheppard.  Are  those  fnMn  Chicago? 

Mr.  Trewhella.  Wlierever  we  can  buy  them  an>und  here  locally. 
Very  few  we  p<  in  Chicago, 
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Senator  Sheppard.  You  do  that  to  reduce  your  overhead  ? 

Mr.  Trewhella.  We  have  to  carry  an  operating  force  here,  Senator. 

Senator  Sheppard.  That  is  the  overhead. 

Mr.  Trewheixa.  Yes,  sir.    When  the  fresh  meat  comes,  we  have  to 

(t  somebody  to  load  it.    Last  year  if  they  had  a  heavy  contract  on 

ef  from  Chicago  for  these  other  points  they  would  give  me  all  they 
could  give  me  for  this  week ;  next  week  they  might  give  me  a  full 
shipment.  I  would  have  to  carry  my  men  auring  that  time,  and  I 
bought  more  groceries  and  products  in  the  last  year  or  two,  canned 
beans  and  peas.  I  bought  all  my  canned  goods  in  Maryland,  with 
the  exception  of  one  lot  of  peas  that  I  got  in  Illinois. 

Senator  Sheppard.  Do  they  consult  you  as  to  the  amount  of 
weekly  shipments  beforehand  in  order  to  gauge  what  they  should 
M    ' 

Mr.  Trewhella.  I  order  my  stuff. 

Senator  Sheppard.  You  order  your  stuff,  based  on  your  judgment 
of  the  demands  of  the  market  ? 

Mr.  Trewhella.  Not  exactly  on  the  demands  of  the  market;  it 
is  how  much  I  can  sell.  It  is  to  my  advantage,  you  understand. 
Senator,  if  I  can  put  two  extra  cars  of  beef  in  Washington,  to  buy 
that  way. 

Senator  Capper.  How  would  the  average  car  be  made  up  as  to  the 
kind  of  l)eef  you  order  from  Chicago  ? 

Mr.  Trewhella.  I  order  a  fairly  high  grade  of  cattle  that  weigh 
anmnd  525  to  550  pounds.  There  has  been,  in  the  last  two  years, 
a  growing  demand  for  these  good  cattle  here  in  Washington.  It 
has  come  about  in  two  years.  It  is  noticeable  right  now.  The  peo- 
ple are  demanding  good  cattle  in  Washington.  We  will  sell  very 
eaiiily  the  good  cattle,  whereas  the  cheaper  grade  of  cattle  is  hard 
for  us  to  market. 

Senator  Capper,  tn  ordering,  what  would  you  call  them? 

Mr.  Trewhella.  Choice  native  cattle. 

Senator  Capper.  WTiat  else  would  you  order  in  that  car? 

Mr.  Trewheixa.  Medium  cattle. 

Senator  Sheppard.  Is  there  any  municipal  slaughtering  house 
here  now  ? 

Mr.  Trewhell.\.  No,  sir;  but  there  are  other  packers  that  do 

Senator  Sheppard.  Is  there  a  municipal  abattoir  here  ? 

Mr.  Trewhella.  No,  sir;  although  we  have  one  or  two  people 
that  kill  right  over  here  across  the  river — ^Loeffler. 

Senator  Sheppard.  A  public  slaughterhouse? 

Mr.  Miller.  Do  you  bring  in  a  lower  class  of  beef  for  those  peo- 
ple who  might  not  be  able  to  buy  this  choice  native  beef? 

Mr.  Trewhell.\.  We  order  our  cars  graded  up  so  that  we  can 
?ell  all  classes  of  people. 

Mr.  Miller.  There  is  a  class  of  people  here  that  want  the  high 
chiife  of  beef  more  pronouncedlv  than  in  other  sections  of  the  coun- 
try? 

ilr.  Trewhella.  In  the  last  few  months;  yes,  sir.  They  have 
been  growing  very  critical  here.  I  believe  it  is  on  account  of  the 
influx  of  people  from  different  parts  of  the  country. 

Senator  Capper.  What  do  you  call  your  low-grade  beef? 

Mr.  Trewhella.  Good  fed  Western. 
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.  vuo.  U  theiv  any  live  cattle  market  here? 
i.v.  \a,  ^r;  I  can  not  answer  that.    I  have  no  occa- 
\    .   v»  luvthiu^  of  that  kind. 

..    1 1  AKi>,   Vou  did  make  some  inquiries  as  to  eggs? 
V        I  ,  u.ii.uA.  Yv^  sir;  because  they  come  in  on  the  market 
^uLU'AHK  Do  they  bring  them  in  to  the  Center  Market f 
^^^  «o  >^>u  tftH  them,  from  the  wagons  down  there? 
V .     I  m,v\  uKU-v,   ves,  sir;  a  farmer  will  bring  in  25  or  30  cases  of 
»  .  1  wi^  \ni\  thorn  at  whatever  the  market  price  is  on  eggs;  but 
,,        V     uiall  (uvtors  in  that. 

V  .  iivM   Siui'i»AHi>.  Is  there  a  local  exchange  here? 
Vi.    lia.wuKtuv.  Not  a  local  exchange  on  products.     There  are 
vv » \   Uvvnv  pn)duce  dealers  in  Washington.    We  are  not  very 

Svuvioi  SuKi»i»Aiu>.  What  is  the  determining  factor  in  the  local 
l»>  IV  V,,  Koiv  t^u'h  day  or  each  week? 

\li.    liikiwuiuxA.* There  is  nothing  any  more  tiian  your  market 

^vHviUvu*  SuwPARD.  No  regular  exchange? 

\ly\   l'K^\vnKia>.v.  There  is  no  regular  exchange, 

SvNUutor  Siiw^PARO.  Mr.  White,  you  said  a  while  ago  that  the  five 
j»av  kois  vliil  H  certain  percentage  of  the  live  stock  business. 

\ii\  WuiTK.  liet  me  give  you  the  correct  impression  of  it.  This 
s^.^UMuout  sliould  read  that  the  United  States  Bureau  of  Animal 
lvuhi>ti\v  insj>evt5i  about  ik)  per  cent  of  the  cattle,  hogs,  and  Aeep 
killovl  iu  this  ix>untry.  and  the  other  packers  kill  73  per  cent  of  the 
uv^iHVtiHl  cattle,  hoirs,  and  sheep. 

N^nator  Shkppard.  The  five  large  packers* 

Nli\  WiiiTK.  Yes,  sir.  The  five  Targ^  packers  do  about  44  per  cent 
of  tho  ti>tHl  live-stiX-k  business  done  here, 

SnxHtor  Shkppakd.  We  are  very  glad  to  have  that  information. 
\\  h\  do  thoy  not  insj:vi.t  the  others!   Do  they  not  have  the  forte? 

\tr.  Wuirr.  No,  Iv^au^e  inspection  is  granted  wht^re  any  slaught- 
^  \vr  i^vks  for  it :  b.:t  whon  a  ir::*n  di^e>  nv^t  do  an  iRtei>taie  buaness 
ho  avvs  not  wiir.i  ;u>i>:\*t;^y::.  In>{vot:on  means  that  his  hou^?  most 
Iv  koiM  :u  a  Aery  >s»n.:ary  ix^r.viition  arvi  he  n;.;s<  oixserre  certain 
^VxU<  ar,d  r\ iZ *..,'.: ;vr.<^  wV.:  >.  :r.ioin<,  of  v^v;r?e,  adie*.i  exjwn?^?  to  him, 
;iv.i  r.o  s'.  i/.  slAi.sr.^tcrvr  :n  :he  Uvul  v\  :ui.  ;:L.:ry  dt>es  not  feel  the 
iu\x-^  :\  t-  r  ;:.  ll-v  r.ir.s  ;4irv:r,>:  tLe  rtv>ess:ty,  hv^wever.  if  he  get> 
^'iv  A.v  ::*  /*:  .  r,  -^f  Ary  :  :>•;  \i,  'c^\-,^  :-^  V.e  :*Jir.  r  <  -l^:p  ::  o'M  of  the 
>.,<;i\  He  ti,:,-c  n.:. :  a  :  .y^r  :r.  h:s  o^r.  ^'^":-.:-  ;r.:;y-  TLere  b?  « 
tv  :\x     t  i*:-crr.:.-.    :  ::.-:x- :.  :>  r;.;  r^  ihr^  UiiL  ::.^  .an>,  hoe^  and 

^lr  >\  k:^-  V  h  r^i  .A  k:  S:viv.^  ::.cy  'xr.  rxn  sie«  axvBBi3i  o«ber- 
>*  ><\     A-  :     :   c-  i."  i  >  -v:.  ^  ^y  c:  ar>..r.i  oc  f  •^^     Wi«i  the 

-*  i^  <:.♦.  i.  r  r  ..  .r  yi  k/  x  .  .->^"rs.  ;.\->  atv  •ricr  v-Seerr^ttaoa  frooi 
;  .  ^      .-.-.-.     ,      ^  --  .     -.„.    : ^.^  ...  -  .\.^^  ^,   ,^^    TbM*  is* 

t  r ';'     f  1  ♦        <»{*  ..  '>v  —       r  ;.  v>^    v>r.rwvt^  '«.:•:  tW  Bxrvaa  of 

A-    »  :     <T.' 

>,    J    *-  >>.i:ff  ^E.%  If  ::rfr*  fcr\   s-..-i  -.r.<j*(«x«  bert  * 
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Senator  Shbffard.  Is  it  inspected  while  it  is  in  the  hands  of  the 
retailer? 

Mr.  Trewhella.  We  have  a  district  inspection;  it  is  not  Federal 
inspection. 

Senator  Shefpard.  The  Bureau  of  Animal  Industry  does  not  go 
through  the  branch  houses? 

Mr.  White.  When  the  meat  leaves  us  it  has  the  stamp  of  ap- 
proval of  the  Bureau  of  Animal  Industry. 

Senator  Shefpard.  There  is  no  way  of  telling  whether  it  is  safe 
in  the  hands  of  the  retailer  unless  locally  inspected  in  the  District 
of  Columbia? 

Mr.  White.  I  think  inost  cities  have  a  board  of  health  inspection, 
or  under  the  auspices  of  the  board  of  health. 

Senator  Shefpard.  If  there  is  anything  else  you  gentlemen  would 
like  to  say,  we  will  be  glad  to  hear  it. 

Mr.  Trewhella.  I  think  we  have  covered  it  as  well  as  we  know 
how  to  cover  it. 

Chairman  Ball.  The  committee  will  now  adjourn  until  2  o'clock 
tomorrow  afternoon. 

(Whereupon,  at  4.20  o'clock  p.  m.,  the  committee  adjourned  until 
to-morrow  (Wednesday),  August  6,  1919,  at  2  o'clock  p.  m.) 


State  of  New  Jersey, 

County  of  AilanUCf  88 : 

Personally  appeared  before  me  W.  W.  Trewhella,  of  Washington,  D.  C, 
who,  under  oath,  stated  that  the  foregoing  testimony  given  by  him  before  the 
subcommittee  on  the  high  cost  of  living  of  the  Senate  Committee  on  the 
District  of  Columbia  in  the, city  of  Washington  on  August  5,  1919,  having  been 
read  by  him,  Is  the  truth  to' the  best  of  his  knowledge  and  belief. 

August  16.  1919. 

I  REAL.]  W.   W.   TbEWHKLLA. 

[seal.]  Bebnabd  F.  Deveb, 

Notary  Public  State  of  New  Jersey, 

Commission  expires  September  12,  1921. 
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WEDNESDAY,  AUGUST  6,  1919. 

United  States  Senate, 
subcommntee  of  the  committee 

ON  THE  District  of  Columbia, 

Washington^  D,  C, 
The  subcommittee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m. 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman),  Capper,  Elkins,  Sheppard, 
and  Dial. 

Senator  Sherman,  chairman  of  the  committee  on  the  District  of 
Columbia,  also  appeared* 

Present  also:  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  please  come  to  order.  We 
have  with  us  to-day  Mr.  Thomas  E.  Wilson,  representing  Wilson  & 
Co.,  of  Chicago.    We  will  be  pleased  to  hear  from  Mr.  Wilson. 

STATEMENT  OF  MS.  THOMAS  £.  WILSON,  PBESISENT  WILSON  & 

CO.,  CHICAGO,  ILL. 

Chairman  Ball.  Mr.  Wilson,  in  this  testimony  we  would  like  very 
much  for  you  to  give  us  the  prices  of  different  food  products  which 
you  supply  in  Washington,  the  prices  charged  by  you  m  Washington. 

Senator  Sheppard.  Suppose  he  gives  his  relation  to  the  company, 
to  start  with. 

Chairman  Ball.  What  is  your  relation  to  the  company? 

Mr.  Wilson.  I  am  president  of  Wilson  &  Co. 

Cliairman  Ball.  Your  initials  are  what? 

Mr.  Wilson.  Thomas  E.  I  might  say  that  in  speaking  I  will 
speak  for  Wilson  &  Co.,  but  I  am  authorized  to  speak  for  the  Insti- 
tute of  American  Meat  Packers,  which  includes  substantially  all  of 
the  packing  concerns  m  this  country,  probably  about  200  different 
concerns,  large  and  small.  On  their  behalf  I  am  authorized  to  extend 
to  you  their  offer  of  cooperation  and  their  earnest  wish  that  this 
committee  may  ffo  to  the  very  bottom  of  this  proposition,  that  it  may 
make  a  study  of  the  entire  subject  from  start  to  finish,  and  that  any 
information  we  have  is  yours  for  the  asking.  If  any  of  them  are 
permitted  to  appear  before  yqu,  they  will  be  glad  to  give  you  any 
mformation  they  have.  Their  books  are  open  to  you.  You  are  at 
liberty  to  put  accountants  on  any  of  their  books.  I  do  not  think 
that  there  is  one  in  the  organization  that  would  resist  it.  They  will 
assist  you  to  the  full  limit. 

Senator  Capper.  About  how  many  companies  are  not  in  that  insti- 
tute that  you  speak  of? 
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Mr.  Wilson.  I  think  substantially  none.  There  may  be  thi'ee  or 
four  or  five,  Senator,  but  I  think  it  substantially  covers  all  of  the 
concerns  in  this  country.    I  think  there  may  be  one 

Senator  Sheppard.  When  was  it  organized  ? 

Mr.  Wilson.  The  American  Meat  Packers'  Association  was  or- 
ganized several  years  ago.  The  institute  has  been  organized  within 
the  past  two  or  three  weeks. 

Senator  Sheppard.  What  is  the  object  of  the  institute  ? 

Mr.  Wilson.  In  the  first  place  it  is  their  purpose  to  incorporate 
under  the  laws  of  the  District  of  Columbia.  Their  objects  are  to 
cooperate  with  the  Government  to  the  fullest  extent,  to  assist  the 
members  of  the  organization  in  whatever  way  the  institute  can  assist 
them,  and  to  put  before-  the  public  as  far  as  it  is  within  their 
power  to  do  it,  facts  with  relation  to  the  packing  industry  and  to 
study  the  arts  and  sciences  of  the  industry  and  to  help  as  far  as  it  is 
possible  and  legally  proper. 

Senator  Sheppard.  Is  it  organized  with  any  view  to  price  c/)ntix)l  ( 

Mr.  Wilson.  Not  at  all ;  absolutely  no  reference  to  price  whatever; 
no  discussion  of  price  in  any  way,  shape,  form,  or  manner  in  any  of 
its  meetings. 

In  order  to  simplify  matters  for  you  gentlemen  I  have  brought 
with  me  a  chart  that  our  company  has  prepared  and  has  circulated 
pretty  generall^%  showing  the  different  cuts  that  carcasses  of  beef  are 
cut  into  in  ordinary  practice.  It  is  not  the  practice  of  the  packer  to 
cut  them  into  all  of  these  cuts  as  a  rule.  A  very  large  per  cent  of  the 
carcasses  that  we  ship  are  shipped  in  the  fore-quarter  and  the  hind- 
quarter  shape.  There  are-just  the  four  cuts  of  the  carcass,  two  fore 
quarters  and  two  hind  quarters. 

Senator  Sheppard.  What  is  this  carcass  here  [indicating  on 
<jhart]  ?    This  is  a  half  quarter,  is  it  not? 

(Chart  to  which  i-eference  is  made  is  in  the  hands  of  the  committee. ) 

Mr.  Wilson.  That  is  a  half  quarter.  The  other  side  is  exactly  the 
same.  In  shipping  we  rivet  through  there  and  we, hang  the  two  fore 
quarters  and  the  hind  quarters.  This  [indicating  line  "A"  to  ^'A''] 
is  evervthinfiT  above  the  line  of  the  hind  quarter  and  everythinfic  below 
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pounds  of  loin  in  a  690  pound  bullock,  or  17.39  per  cent  of  the  whole 
carcass. 

I  have  also  inserted  in  here  figures  showing  the  Chicago  market 
price  of  these  different  cuts. 

Chainnan  Ball.  The  Chicago  market  price? 

Mr.  Wilson.  Yes,  sir.  That  will  vary  all  over  the  country,  because 
m  some  portions  of  the  country  there  is  a  greater  demand  for  the 
ribs  and  loins  than  in  other  sections  of  the  country,  and  there  is  a 
jjreater  demand  for  the  better  cuts  than  for  the  commoner  cuts. 
These  prices  vary  in  accordance  with  the  demand  in  the  particular 
locality,  and  you  can  not  fit  these  prices  exactly  to  Washington,  be- 
cause they  would  vary  a  little. 

Senator  Sheppard.  Is  there  supposed  to  be  a  standard  weight  for 
eacli  of  these  small  cuts? 

Mr.  Wilson.  Not  any  standard  weight,  no;  but  they  run  about 
this  percentage.  Of  course,  that  percentage  will  vary  in  the  dif- 
ferent grades  of  cattle.  It  will  run  stronger  to  one  kind  than  to 
another,  but  you  would  not  expect  that  percentage  for  all  grades  of 
beef.  I  should  say  for  your  purpose  it  would  be  fairly  safe  to  figure 
on  about  that  percentage. 

Senator  Sheppard.  What  is  the  maximum  weight  of  a  small  cut, 
generallv  speaking? 

Mr.  Wilson.  You  see  the  heaviest  there  is  the  chuck.  That  is 
i^3  pounds.  That  is  this  piece  [indicating  on  chart].  This  No.  1, 
2,  3,  and  4  in  here. 

Senator  Capper.  How  much  is  there  that  you  can  not  sell  at  all? 

Mr.  Wilson.  There  is  not  any  part  but  what  is  sold.  Of  course 
•^me  of  it  has  to  be  sold  for  a  lot  less  money  than  other  parts. 
Take,  for  instance,  the  shank.  We  figure  that  out  of  a  bullock  cost- 
ing the  retailer  23  cents  a  pound  it  will  amount  to  8  cents  a  pound ; 
hut  of  course  we  figure  that  there  is  relatively  enough  market  to 
l»ring  the  price  of  all  these  up  to  the  price  of  the  carcass. 

Senator  Capper.  When  you  make  a  bill  to  the  retailer  here,  do 
you  make  him  an  average  price,  or  do  you 

Mr.  Wilson.  Most  of  our  stuflf  is  sold  by  either  the  quarter  or  the 
wbole  carcass.  Most  of  the  butchers  are  able  to  use  a  whole  carcass, 
and  they  will  buy  the  whole  carcass,  and,  of  course,  the  price  is  made 
nn  the  carcass  basis.  If  a  man  wants  to  buy  a  quarter  carcass,  we 
will  figure  what  we  have  to  /get  for  the  fore  quarter  and  what  we 
ran  get  for  the  hind  quarter,  and  make  substantially  the  same  price 
jiH  we  would  gci  for  the  carcass.  We  may  sell  to  different  people,  but 
ve  will  figure  what  we  ought  to  get. 

I  have  here  the  prices  at  which  we  have  sold  all  of  our  beef  in 
the  city  of  Washington  by  weeks  since  the  3d  of  May,  each  week 
separate,  and  I  have  set  opposite  that  our  cost.  I  will  have  to 
explain  to  vou  our  cost  on  that. 

Senator  thAL.  Down  to  when? 

ilr.  WiusoN.  Down  to  the  26th  of  July.  That  is  the  last  date  we 
hare  complete  reports  for. 

Tlio-se   prices  run  from  May  3.     The  average  price  was  $22.60 
per  hundred    pounds.    On   July   26    it   was   $19.04    per   hundred 
p(>imdi^     The  average  for  all  oi  that  period  was  $19.84. 
12SWKV— 19— FT  3 4 


Digitized  by 


Google 


148 


HIGH   COST  OF  LIVING  IN  DISTRICT  OF   COLUMBIA. 


I  will  leave  these  figures  with  you,  but  I  would  like  to  explain 
them  as  I  go  along. 

Beef,  1919. 


Date. 

Per  hundredweight 
(average). 

Margin. 

Cost. 

Selling 
price. 

plus. 

By  weeks,  week  ending: 
May  3 

122.60 
23.14 
22.33 
22.21 
21.49 
21.29 
21.13 
19.58 
18.14 
17.60 
17.30 
18.54 
19.04 

121.85 
22.79 
21.08 
21.84 
21.24 
20.43 
17.13 
16.50 
16.16 
17.69 
l&OO 
19.74 
19.11 

Iia75 

May  10 

».35 

May  17 

11.25 

May  24 

».3: 

May  31 

".li 

June? 

i.» 

June  14 

>4-00 

June  21 

»3.iW 

June  28 

il.9» 

Julys ... 

.(« 

July  12 

.7P 

Julvl9 

1.30 

July  26 

.07 

Total  averogo 

19.84 

19.19 

K6S 

By  months: 

January 

|2a97 
20.83 
23.27 
23.01 
22.43 
19.69 
18.03 

S21.61 
19.71 
22.52 
22.76 
21.74 
18.87 
17.39 

.64 

February 

»  1.12 

March 

».75 

April 

».25 

May 

i.W 

June 

1.S2 

July 

1.64 

Total  average 

20.75 

ao.iji 

1.60 

1  Minus. 

Our  average  selling  price  for  all  of  that  period  was  $19.19. 

Senator  Capper.  The  highest  and  lowest  were  what? 

Mr.  Wii^N.  The  highest  was  $22.79,  down  to  $16.16.  That 
average  price  will  vary  in  accordance  with  the  grades  of  cattle  we 
happened  to  ship  to  this  market  in  any  particular  week,  so  they 
will  not  always  be  upon  a  uniform  grade,  but  I  thought  this  would 
give  3^ou  a  better  idea  of  the  prices  that  we  are  realizing  here  than 
anything  that  I  might  bring. 

Senator  Sheppard.  Are  there  not  standard  grades  in  cattle? 

Mr.  Wilson.  No.  However,  we  have  a  number  of  grades  that  we 
call  packing- house  grades,  but  they  all  vary  a  very  great  deal. 

Senator  Sheppard.  Wliat  are  those  gi-ades?  How  do  you  style 
them? 

Mr.  Wilson.  I  think  every  packer  has  a  different  way  of  marking. 
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Mr.  WiMON.  That  is  possible,  but  it  is  not  so  in  cattle. 

Senator  Sheppard.  There  is  no  such  thing  as  that  in  cattle? 

Mr.  Wilson.  No;  it  is  not  possible  as  to  cattle. 

Every  week  here  up  to  the  5th  of  July  we  showed  substantial 
losses  as  compared  with  our  f.  o.  b.  cost,  Washington.  For  the 
four  weeks  of  July  we  show  a  small  margin  of  profit,  only  in  one 
week,  however,  enough  profit  to  pay  the  expense  of  the  branch  in 
Wasliington.  Only  in  one  week  since  May  3  had  we  enough  margin 
in  our  beef  sold  at  Washington  to  pay  expenses,  and  that  was 
only  35  cents  per  hundred  pounds  in  that  one  week.  Then  we  have 
losses  running  as  high  as  $4  per  hundred  pounds,  exclusive  of  the 
expensej^  of  the  branch. 

Chairman  Ball.  Does  that  include  the  returns  from  the  by- 
products? 

Mr.  Wilson.  That  includes  everything.  I  will  explain  that  to 
>^u.  In  arriving  at  what  we  call  our  cost,  part  of  that  is  arrived 
at  bv  taking  some  arbitrarv  figures,  necessarily,  because  a  part 
of  the  product  is  not  marketed  for  two  or  three  months,  and 
we  arrive  at  that  price  as  best  we  can,  on  fats  and  bones,  fertilizer, 
hides,  everything  of  that  nature;  we  use  our  very  best  judgment  to 
arrive  at  the  cost  of  the  beef,  and  we  arrive  at  it  very  closely  because 
our  figures  at  the  end  of  the  month  bear  out  our  estimated  figures. 
We  rarelv  have  more  than  5  cents  variation  at  the  end  of  the 
month.  6f  course  some  of  the  items  will  fluctuate  a  little  and  go 
up,  and  some  of  the  others  may  go  down,  but  they  will  offset  each 
other,  and  month  in  and  month  out  we  hit  it  very  closely.  It  is 
really  the  only  reliable  way  to  get  at  anything  like  the  actual  cost 
of  the  beef. 

Senator  Sheppard.  In  shipping  your  stuff  here  to  Washington  you 
spnd  a  statement  to  your  man  here  telling  him  about  what  you  think 
it  oupht  to  brine:  here,  what  you  consider  a  reasonable  profit  ? 

Mr.  Wilson,  i  es ;  in  most  cases  we  tell  them,  "  This  beef  ought  to 
bring  such  and  such  a  price  " ;  but  that  is  not  the  controlling  thing. 
Onr  man  here  gets  all  he  can  get  for  it. 

Senator  Siieppard.  I  understand  that. 

Mr.  Wilson.  Many  times  he  does  not  know  anything  about  what 
the  beef  costs.  He  sells  it  on  the  market  and  does  the  best  he  can. 
That  is  reflected  in  the  week  of  June  14  in  which  we  had  a  minus 
margin  of  4  cents  a  pound  on  our  beef. 

Senator  Capper.  What  would  determine  the  market  here  in  Wash- 
ington? 

Mr.  Wii«)N.  The  supply  and  the  demand,  and  nothing  else. 

1  will  say  to  you  gentlemen  that  W^ilson  &  Co.  lost  money  on 
their  be<»f  business  since  the  1st  of  January ;  that  is,  after  figuring  all 
of  the  profits  of  every  description  on  the  by-products  that  could  be 
credited  to  beef. 

Senator  Sheppard.  What  is  the  reason  for  that  ? 

Mr.  WniK)N.  The  reason  for  that  is  a  general  one,  and  I  would  be 

J  lad  to  give  you  my  ideas,  and  I  think  I  might  cover  that  with  the 
og  situation  altogether. 

Back  in  1916  both  cattle  and  hogs  were  marketed  pretty  freely. 
whI  the  Government  became  alarmed;  we  all  became  alarmed  at  a 
prospect  of  a  shortage  of  meat  in  this  country.     The  Government 
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went  out  pretty  strong  advocating  an  increase  in  production,  botli 
cattle  and  on  hogs,  and  they  got  it.    The  farmers  responded-     X 
response  was  to  the  appeals  of  the  Food  Administration  and  the 
peals  of  the  Department  of  Agriculture.    They  responded  liberi 
and  went  at  the  work  of  producing  more  hogs  in  an  earnest  man  a 

Senator  Sheppard.  That  appeal  was  in  1917,  the  appeal  of 
Food  Administration  and  of  the  Agricultural  Department. 

Mr.  Wilson.  Yes.  TVTien  they  began  to  get  their  figures  show 
the  results  of  the  slaughter  in  1916  and  the  outlook  for  1917,  t] 
came  out  with  that  strong  appeal.  Up  to  the  signing  of  the  aiinisil 
it  was  all  justified.  It  looked  as  though  even  then  we  would  pr 
ably  not  have  enough  to  keep  the  local  consumption  supplied  and 
keep  our  Army  in  Europe  supplied  and  to  keep  the  foreign  civil 
population  supplied.  They  were  taking  great  quantities  of  beef  f  i^ 
this  country,  not  only  for  our  Army  but  for  the  allied  armies  and 
the  civilian  population.  They  took  it  from  this  country  in  prei 
cnce  to  taking  it  from  South  America  because  they  could  get  it  f r 
here  more  safely.  They  could  protect  the  lane  between  here  t\ 
Oreat  Britain  much  better  than  they  could  pi-otect  the  lane  fr 
South  America,  and  it  took  a  lot  less  time  to  get  it  from  here  that 
would  have  taken  from  South  America.  So  the  shortage  of  refri^ 
iitorl  boats  and  the  urgency  of  the  situation  over  there  justified  1 
jslnftinff  of  those  boats  to  this  country,  and  a  large  portion  of  the  si 
ply  of  fresh  beef  went  from  this  country  to  supplv  the  allied  arm 
and  the  civilian  population  and  our  own  Army.  They  continued 
get  some  from  the  Argentine,  but  not  the  usual  amount,  and  they  | 
none  from  Australia. 

When  the  armistice  was  signed,  or  shortly  afterwards,  they  co 
r'onced  shifting  the  boats  to  South  America  and  to  Australia,  a 
tnkin.cr  larger  quantities  of  beef  from  those  countries.  Our  An 
was  rapidly  returning,  and  our  Government  stopped  buying  beef  i 
shipment  to  Europe.  At  the  same  time,  during  all  of  the  year 
1918  and  part  of  1917,  our  Food  Administration  was  urging  c< 
servation,  urging  the  use  of  bss  meat;  and  they  got  response  to  th 
So  we  found  ourselves  at  the  period  of  the  signing  of  the  armist 
with  an  increased  production  and  with  a  decreased  consumption 
this  country,  and  all  of  a  sudden  the  stoppage  of  the  consumpti 
in  Europe.*  When  we  met  that  situation,  the  producers  had 
time  to  shut  off  their  production.  It  came  in  a  minute,  as  you  ni 
know,  and  they  could  not  shut  it  off.  They  had  the  cattle  and  k 
of  preparation  had  been  made  months  in  advance  to  feed  these  catt 
and  they  had  to  keep  on  with  it,  and  as  these  cattle  came  throu^ 
finished  they  had  to  put  them  on  the  market.  They  put  them  on  t 
market  in  quantities  greater  than  the  local  consumption.  There  w 
more  beef  marketed  than  could  be  consumed  in  this  country,  ai 
necessarily  the  price  went  down.  The  price  declined  anywhe 
from  2  to  5  cents  a  pound,  live  weight,  on  cattle,  and  it  is  reflects 
in  these  figures. 

Senator  SnEPPARO.  Why  was  it  not  reflected  in  a  corresi)on(lir 
decline  in  the  retail  price? 

Mr.  Wilson.  You  gentlemen  are  investigating  that.  There  is 
great  deal  to  be  said  alx)ut  the  retail  prices.  I  do  not  know  ho 
soon  the  retailei-s  responded.    There  are  a  gi-eat  many  thin^  aboi 
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.-  nfiul  dtuation  that  makes  a  big  problem,  and  there  is  a  great 

-  Ui  be  said  in  defense  of  the  retailer,  as  well.  I  do  not  want  to 
:  am  in  judgment  on  the  retailer.  You  gentlemen  will  have  to  do 
-*-  He  has  his  difficulties.  The  consumers  have  made  it  pretty 
*"ih  for  him  to  do  business  and  make  money,  even  on  higher 

■N  bec&use  they  demand  extravagant  service ;  they  demand  deliv- 

■  if  ^mall  packages  on  a  moment's  notice,  and  they  require  the 
Iff  to  keep  telephone  service  and  delivery  service,  to  keep  books 

'  -apffl:  and  a  man  with  a  small  turnover  has  got  to  have  a  pretty 
■'*-<tM  margin.  I  think  it  would  be  interesting  to  you  if  you 
*J  aJl  upon  the  Food  Administration  for  the  result  of  the  survey 

-  ti»j  made  in  Washington  on  the  retailer  situation,  as  to  the 
•a»w  of  retailers  operating  here  and  the  expense  of  the  operation. 
-■ad  thai  I  would  prefer  not  to  touch  to  any  great  extent  on  tha 
"Mi  stuttion. 

uirnuin  Baix.  That  has  been  done,  Mr.  Wilson. 
^.  WiLNjx.  I  am  very  glad  to  hear  it.     It  will  be  an  interesting: 

•  iDd  it  is  one  that  has  many  angles  to  it. 
"^itttor  Shkfpakd.  Let  me  ask  this  question  right  here :  Do  your 

•"  to  a  rule  go  up  and  down  as  the  prices  to  the  producer"  rise^ 

'^'.  WiLvix.  Yes;  as  a  rule.  The  only  time  it  would  not  respond 
--rtliately  would  be  in  the  case  where  we  were  selling  beef  at  4 
-••  I  ptmmi  loss.     Naturally,  if  we  bought  our  animals  at  a  little 

•  r  pnce  we  would  try  to  overcome  that  loss,  if  we  could,  before 
'"t  our  stuff  to  the  retailer. 

^*^u>T  SuEppARD.  But  the  same  condition  does  not  apply  to  the 
•itpnt  l)etween  your  prices  and  the  retailers'  prices,  because 

'  in»?»>  luany  other  conditions  involved.     As  a  rule,  retail  prices 

;•  oj**  ;in<l  fall  as  vour  prices  to  the  retailer  rise  and  fall? 

*•  Wilmjn.  Well,  i  do  not  know.  I  would  rather  not — let  me  say 
^m  ire  as  «*lo>e  to  the  retailer  situation  as  I  am.  We  do  not  do 
^*Uil  l)u^iness.  We  do  not  aim  to  do  any.  We  have  only  one 
'  ^liere  we  retail,  and  that  is  our  plant  market,  where  we  retail 

*  *M  iMif  employees  only. 

•  *i<tjr  ^itnati<m  was  a  very  different  one  from  the  cattle  situa- 
^liile  the  production  was  increased  substantially  in  a  very 
"  nuiiner  when  the  armistice  was  signed,  we  found  not  only  our 
\Uix  all  of  eastern  Europe  short  of  pork  products,  and  they  had 
^•^  lo  gu  for  them  but  to  America.  This  country  had  scarcely 
KuiM-tition  on  pork  products.  There  are  other  countries  that  are 
.ili\  pitting  into  that  line.  Brazil  is  gradually  getting  into 
'•i  *  hina  is  gradually  getting  into  the  raismg  of  pork,  but  to  day 
»  nm  sul^tantial  competitors.  So  that  our  Allies  had  to  look 
•'••Mintry  for  their  supply  of  pork  products. 
J-nnan   Balu   Before  you   leave   the   beef   proposition,   wluit 

^/i  WMj  ^ay  was  the  fall  in  price  in  beef? 

''^  WiLffi}x.  Anvwhere  from  2  to  5  cents  a  pound  on  tlie  live 

■  oL  ' 

•«:nnan  Ball.  Would  you  not  expect  a  larger  drop  than  that 
y  thr-  uversupply  ? 
'  *'  ViLsox.  Well,  that  is  a  pretty  substantial  reduction — about 

■*  '^^t :  and  there  is  another  element  there.  Senator,  that  must 
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not  be  overlooked.  Our  Government  urged  the  producers  to  j 
duce  these  cattle,  and  they  did  it  in  good  faith,  and  they  xi 
losing  a  lot  of  money.  I  think  I  can  safely  say  that  as  hig-lJ 
$50  a  head  was  being  lost  by  feeders  on  the  cattle  produced  at  tl 
prices. 

Senator  Sheppard.  What  period  does  that  period  of  loss  cover 

Mr.  Wilson.  In  February,  March,  April,  May,  and  June  of  i 
year. 

Senator  Dial.  How  do  those  prices  compare  with  prices  at 
time  of  the  armistice — ^the  prices  you  gave  us  a  while  ago? 

Mr.   Wilson.  These  prices  are  somewhat  lower.    I   would 
want  to  state  definitely,  but  they  are  quite  a  little  lower  than  at 
time  of  the  armistice.     Of  course,  there  is  one  thing  you  must  c 
sider  there.    The  armistice  was  signed  just  at  the  close  of  the  gi 
period.    These  prices,  or  most  of  them,  are  on  corn-fed  and  co 
lot-fed  cattle  until  you  get  into  the  last  of  July. 

Senator  Dial.  How  would  they  compare  with  the  12-month  per 
before  that — the  same  time  last  year,  approximately? 

Mr.  Wilson.  Thev  are  substantially  lower  than  12  months  age 

Senator  Capper.  How  long  has  your  company  been  in  business 

Mr.  Wilson.  Wilson  &  Co.  has  been  in  business  as  Wilson 
Co.  for  three  years.  It  was  originally  Sulzberger  &  Sons  Co.  uj 
I  went  with  them,  and  then  there  was  a  reorganization;  and  t 
name  was  changed  to  Wilson  &  Co. 

Senator  Capper.  What  is  the  lowest  price  that  your  company  ] 
sold  beef  for?     Do  you  recollect? 

Mr.  Wilson.  Speaking  of  the  past  three  years,  or  my  experiei 
in  the  business  ? 

Senator  Capper.  The  last  three  years,  yes. 

Mr.  Wilson.  In  the  first  year  they  were  substantially  lower  tli 
these.     I  can  give  you  all  of  these  figures  I'eadily,  and  I  will 

?jlad  to  do  it.    I  have  not  them  just  exactly  in  my  mind  and  I  do  i 
ike  to  guess  at  them;  but  they  are  higher  now  than  they  were  tlil 
years  ago. 

Senator  Dial.  Is  there  any  shortage  now,  Mr.  Wilson,  in  refr 
erat or  boats? 

Mr.  Wilson.  There  is  not  a  great  supply  of  refrigerator  boa 
We  have  very  little  business  that  will  use  refrigerator  boats  at  t] 
time.  What  few  boats  we  get  we  have  to  get  through  the  Shippi 
Board,  and  the  price  of  them  is  extremely  high.  They  are  aski 
5^  cents  a  pound  for  space  on  the  refrigerator  boats,  which  nial 
it  almost  prohibitive  for  use  to  ship  and  compete  with  South  Ameri 
Brazil,  or  Australia. 

Senator  Dial.  WHiat  effect  is  the  disposition  of  Government  sii 
plies  going  to  have? 

Mr.  Wilson.  Temporarily  I  should  think  it  might  affect  the  pri 
of  cattle  and  the  price  of  beef  until  the  supplies  are  marketed.  The 
is  just  so  much  beef  that  can  be  consumed  in  this  country,  and 
there  is  other  meat  thrown  on  the  market,  this  frozen  meat,  it 
bound  to  have  an  effect.  It  is  not  suitable  to  supply  the  market  hei 
because  our  people  do  not  want  frozen  meat  it  it  can  be  avoide 
They  are  not  educated  to  frozen  meat. 
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Chairman  Bali>.  It  would,  however,  cause  competition  with  good 
meat,  would  it  not? 

Mr.  Wilson.  With  good  meat? 

Chairman  Ball.  Yes. 

Mr.  Wilson.  It  would  not  with  our  best  meat.  It  will  be  bought 
and  used  to  a  considerable  extent.  After  all,  all  they  have  will 
not  cut  much  figure,  when  we  consider  the  consumption  in  this  coun- 
try. It  would  not  last  very  long.  I  do  not  know  what  they  have — 
probably  50,000,000  pounds;  but  that  would  be  substantially  half 
a  pound  per  person  for  a  day.  So  when  we  consider  it,  it  does  not 
amount  to  a  very  great  deal. 

Senator  Dial.  How  does  the  expense  of  your  business  compare 
now  with  the  expense  12  months  ago,  or  at  the  time  of  the  signing  of 
the  armistice  ? 

Mr.  WiLsox.  Our  business  is  substantially  higher  on  practically 
everything  that  enters  into  it.  Our  labor  is  substantially  higher; 
supplies  are  substantially  higher;  the  raw  material  is  substantially 
hipner;  everything  is  higher  than  it  was  a  year  ago.  I  have  here  and 
would  be  glad  to  show  it  to  you  gentlemen  a  demand  b^^  our  people, 
the  laboring  people,  calling  for  another  very  substantial  increase 
anywhere  from  40  to  100  per  cent. 

Senator  Dial.  That  is  not  on  account  of  the  increase  in  price  of 
foodstuffs,  is  it? 

Mr.  WiLBON.  They  claim  it  is  on  account  of  the  increase  in  the 
<^  of  living,  to  some  extent. 

Senator  Capper.  The  consuming  public  feel  now  that  the  price  of 
Wf  at  the  present  time  is  high  and,  as  you  know,  there  are  com- 
plaints that  somebody  is  profiteering.  Yet,  according  to  your  show- 
ing, there  is  plenty  of  beef  in  the  country ;  there  is  no  shortage  of 
Wf.   What  is  responsible  for  the  present  high  prices  of  beef? 

Mr.  Wilson.  The  cattle  raiser,  of  course,  so  far  as  he  is  able,  is  not 
billing  to  market  his  stuff  at  a  loss.  You  can  not  blame  him  very 
*nuch  for  that.  He  wants  to  get  his  money  out  of  it,  at  least.  When 
^lie  prices  go  much  under  his  cost,  so  far  as  he  is  able,  he  is  going  to 
Ma  his  cattle  back  and  shorten  the  supply.  That  was  done  three  or 
four  weeks  ago  and  the  price  went  up,  and  they  will  continue  those 
prictices  as  far  as  they  are  able.  Oi  course  a  man  fattening  cattle 
•^nonly  do  that  to  a  certain  extent.  He  can  not  afford  to  put  corn  at 
thpse  prices  into  cattle  if  they  are  no  making  gains. 

Senator  Capper.  The  supply  now  seems  to  be  adequate  to  take  care 
^f  the  demand.  There  is  plenty  of  meat  in  the  country,  more  than 
^e  have  had  for  many  years. 

Mr.  Wilson.  That  is  true. 

Senator  Capper.  Why  should  the  price  to  the  consumer  be  in- 
^'fp&sttl  ?  The  consumer  feels  that  beef  is  out  of  his  reach,  a  good 
^^1  of  it>,  at  any  rate. 

Mr.  Wilson.  Prior  to  the  month  of  July  the  price  on  beef  in 
'''•diington  was  18  cents  a  pound.  All  we  sold  here  we  sold  at  18 
*^te.  At  the  present  price  of  feed  and  labor  and  everything  else, 
*ne  producer  can  not  produce  beef  for  less  than  that.  I  presume  if 
|H<»  consumer  were  getting  beef  at  18  cents  a  pound  he  would  not 
l^ve  much  to  complain  of. 
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Senator  Dial.  If  your  business  showed  a  loss,  why  do  you 
charge  a  little  more  ? 

Mr.  Wilson.  We  charge  all  that  the  butcher  will  pay,  but  \^i 
surplus  of  stujflF  on  the  market  he  really  commands  the  price . 
butcher  in  Washington  wanting  to  buy  a  carcass  of  beef  will 
aroimd  the  different  coolers  here,  and  if  he  finds  that  there  is  a 
eral  supply,  he  is  just  as  smart  as  our  salesman,  and  he  sizes  up 
situation.  He  gets  advice  as  to  the  receipts  of  cattle  at  the  impor 
markets  and  he  knows  that  there  is  an  oversupply,  and  he  takes 
vantage  of  it.  He  buys  it  just  as  low  as  he  can  buy  it,  and  our  fell 
sell  it  just  as  high  as  they  can  sell  it. 

Senator  Sheppard.  Do  you  ever  hold  your  beef  back  to  get  a  liij 
price? 

Mr.  Wilson.  Hold  our  beef  back? 

Senator  Sheppard.  Yes. 

Mr.  WHiSON.  We  can  not  hold  it  back  to  anv  extent.  The  i^ 
are  coming,  and  we  have  to  buy  them  and  kill  them.  The  far 
will  not  stand  for  the  cattle  not  being  bought  on  the  market  e^ 
day;  and  when  we  buy  them  and  kill  them  we  have  to  get  tl 
out  of  our  place  within  three  days;  otherwise  we  have  no  rooui 
other  stuff.  The  stuff  handles  better  if  handled  promptly  and 
out  after  we  have  held  it  for  not  over  three  days.  You  can  not  li 
it  back.  It  is  perishable  stuff.  It  is  different  from  steel  raili- 
cordwood. 

Senator  Sheppard.  You  can  not  permanentlv  do  business  at  a  U 

Mr.  Wilson.  Not  permanently,  no;  but  this  is  an  unusual  situati 
and  we  are  hoping,  of  course,  that  it  will  not  continue.  We  ai-e  h 
ing  that  we  will  be  able  to  get  a  fair  margin  on  the  business  that 
are  doing.  We  can  not  shut  up  our  plants.  We  have  men 
guarantee  of  40  hours  a  week,  and  we  must,  if  possible,  keep  tli 
goin^.  I  would  rather  take  a  little  loss  on  the  sale  of  our  beef  t\ 
have  idle  men  and  pay  them  for  doing  nothing. 

Senator  Dial.  What  is  the  character  of  the  beef  you  ship  here 

Mr.  Wilson.  That  varies.  It  is  ordinarily  a  good  grade  of  Im 
We  ship  some  of  what  we  call  our  top  natives,  some  of  the  gi 
grades  of  grass  cattle,  and  a  few  good  cows  and  heifers. 

Senator  Dial.  Is  it  superior  to  the  quality  you  ship  to  Baltini 
and  Richmond  ? 

Mr.  Wilson.  It  will  vary,  but  usually  a  little  better  than  we  si 
to  Baltimore;  and  I  think  it  will  average  a  little  better  than  we  si 
to  Philadelphia. 

Senator  Dial.  Why  is  that? 

Mr.  Wilson.  It  is  the  demand.  They  seem  to  want  it  here.  ' 
are  trying  to  give  each  market  what  they  want,  so  far  as  we  are  a1 
so  that  they  can  sell  to  the  best  advantage. 

Senator  Dial.  I  can  not  understand,  Mr.  Wilson,  there  beinj 
supply  of  beef,  why  the  price  to  the  retailer  does  not  go  down. 

Mr.  Wilson.  You  gentlenum,  as  I  understand  it,  are  investigati 
that  matter,  and  I  presume  that  your  investigation  will  cover  i 
cost  of  operation  on  the  part  of  the  retailei-,  ami  that  he  will  h^ 
his  day  in  court  and  have  a  chance  to  explain  to  you  why,  if  tin 
is  any  reason   why.     When   the   investigation   was  started   by 
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Federal  Trade  Commission  we  all  hoped  that  it  would  have  in- 
cluded a  fair  examination  of  the  whole  subject — the  cost  to  produce 
on  the  part  of  the  producers,  the  cost  to  the  feeders,  the  expense  of 
the  yards  and  the  nandling  operations  of  the  packers,  and  the  han- 
dling and  the  operation  of  the  middlemen  and  the  retailer.  Unfor- 
tunately, it  simmered  down  to  an  investigation  of  the  packers  onlv. 
They  have  not  had  the  whole  story  and  they  do  not  know  the  whole 
story— at  least,  they  do  not  give  out  the  whole  story  if  they  know  it. 
What  they  do  give  out  does  not  reflect  the  situation  as  it  actually  is. 

Senator  Dial.  I  see  that  does  not  come  within  your  purview. 

Mr.  Wilson.  Just  while  we  are  on  that,  if  you  do  not  mind,  I 
have  l)efore  me  the  report  that  was  turned  loose  by  the  Federal 
Trade  Conimission.  and  I  just  cite  this  to  show  you  how  easy  it  is 
to  make  mistakes  when  men  are  not  familiar  with  the  business.  I 
have  not  i-ead  the  whole  report,  but  I  have  read  parts  of  it,  and  this 
one  paragraph  here  indicates,  as  I  say,  how  easy  it  is  for  men  who 
do  not  kiiow  the  business  to  overlook  things  and  make  a  mistake. 
They  have  made  a  very  grievous  mistake  here  when  they  say  that — 

More  than  75  per  cent  of  the  cattle  and  65  per  cent  of  the  calves  killed  by 
wbolwnle  slaughterers  in  the  United  States  are  killed  by  the  five  large  meat 
packers.  The  best  hides  are  taken  off  by  these  wholesale  slaughtering  concerns, 
and  the  cattle  kUled  by  the  five  large  packers  are  uniformly  heavier  than  those 
klUed  by  the  smaller  ones.  These  five  large  packing  concerns  thus  have  a  high 
•le^cree  of  control  of  the  grades  of  domestic  hides  that  are  reputed  to  produce 
the  best  grades  of  leather. 

Tliey  are  entirely  wrong  in  tluit.  The  hides  that  are  to-day  bring- 
inirthe  l)est  prices  are  not  from  the  heavy  cattle  at  all ;  the  light  hides 
are  bringing  many  cents  a  pound  more  than  the  very  best  graders  of 
heavy  hides. 

The  Federal  Trade  Commission  casts  a  reflection  here  upon  the  five 
packers  based  upon  that  premise  which  is  entirely  wrong.  That  is 
the  difficulty  of  trying  to  solve  a  problem  when  they  only  understand 
a  small  part  of  it.  That  is  why  I  say,  and  I  say  it  in  behalf  of  the 
Iibtitute  of  American  Meat  Packers,  tliat  we  hope  that  you  gentle- 
men will  understand  this  entire  subject  before  vou  leave  it,  and  that 
you  will  understand  the  cost  of  production  and  the  cost  of  handling 
m  the  stockyards  and  the  packers'  end  of  it,  and  the  retailers-  end  of 
it,  and  the  jobbers'  end  of  it,  and  then  you  will  have  the  whole  story, 
and  then  something  intelligent  can  be  worked  out. 

Chairman  Ball.  Mr.  Wilson,  you  ship  to  Washington  in  original 
lockages.  You  call  a  side  of  beef  or  a  quarter  of  beef  an  original 
pai'ka^(»,  and  you  ship  hams  in  the  original  package? 

Mr.  WiL«oN.  Yes,  sir. 

Chairman  Ball.  Do  you  ship  any  other  original  packages,  small 
parkagp*  i 

Mr.  Wilson.  Well,  we  ship  bacon,  of  course,  and  what  we  call 
shoulders  or  picnic  hams. 

nminiian  Ball.  Could  you  give  us  the  prices  on  hams? 

Mr.  Wilson.  Yes,  sir;  Twill  leave  that  slieet  with  you:  and  that 
jHves  you,  also,  the  average  price  per  wet»k  on  our  certified  Iuuun, 
Mh  skinne<l  and  regular,  and  our  second-grade  hams  and  our 
hacon.  It  gives  the  average  price  we  sold  the  hams  and  bacon  for 
«o  the  retail  trade  each  week. 
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Hams  and  1>acon,  average  selling  priee  hy  hundrediccight,  1919, 


|U  wtvkn.  w 


M.»>  »(» 
Ma^  »/ 
Vlu\  H 
Mas    (I 

JlHU>   7 

luur  It 

luK    > 
luK   li 

hiU  -Mi 

Mu   i^ 

luiu, 


Date. 

Certified 
skinned 
hams. 

Certified 
regular 
hams. 

Laurel 
regular 
hams. 

Certified 
bacon. 

ovk  ouilUig- 

$36.89 
37.74 
36.46 
37.30 
37.33 
37.72 
37.81 
37.67 
37.39 
37.74 
37.67 
39.12 
39.39 

S36.93 
36.62 
33.41 
34.68 
35. 70 
33.05 
38.00 
38.29 
37.90 
35.  n 
38.06 
38.49 
39.41 
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35.35 
33.34 
33.04 
34.90 
34.89 
36.23 
33.06 
34.22 
36.33 
36.23 
37.33 
37,45 

S48.86 
48.56 
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49.24 
49.00 
48.87 
48.35 
49.14 
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48.77 
48.00 
48.63 

s^ 

^ 

a 

2 

3 
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TNT^ 
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N( 

Ni 

>J< 

n! 

N< 

34.39 
33.95 
35.70 
36.45 
37.64 
38.24 

34.79 
32.91 
35.09 
3390 
35.46 
38. 2i 

30.32 
29.73 
31.81 
34.01 
34.94 
36.13 

44.96 
45.09 
47.48 
48.99 

48.88 
47.78 

3 

3 

31 
31 

Nc 

SwuuUu  Smkitahd,  Who  is  your  representative  here  in  Washin 

\\\    \\{\M^s.  Ho  is  sitting  right  here— Mr.  Bielman. 
^uvuiU^^r  |<U.HiN!4,  Do  you  sell  hams  with  wrappers  on? 
Nil.  \\  M><^»N,  Sonu>  with  wrappers  on,  and  otherwise. 
M\\hi^h»i   K»  ^\i!SH,  How  much  are  the  wrappers  here? 
\l^   W  M^v^N.  'VUwi  I  oaji  not  tell  you,  exactly.    Mr.  Biebnan  a^ 
^k\skUM\   ^\\\^\\\^'  thut. 
V  luUMMiM^   l^vii.,  You  will  just  leave  that  sheet  with  the  con 

\\\    W  hmvN.   Yi^^i,  hir;  I  will  do  that. 

\\\  ^\\\\\\M\  IM  I  hat,  I  have  here  the  selling  price  on  mutton  i 
\\  A  \\m^wyu  ^^^\y  >»»^lliu|r  price  on  pork  loins  in  Washington  coi 
v\s\\t)  ^\\  \^(  \\\M  poriod  the  weeks  from  May  3— and  I  have  als 
»^vh^  \W  V  Mi»^«  |»niV  of  iH^of  in  Philadelphia  and  mutton  in  Phih 
\<\  I\n\^^*\.  \  H^s^^mUI  vtMi  irontlomen  would  like  to  see  a  comparisoi 
\\\  v\\\\\^-\^  W^W  SW^^'^i  Immu'  in  mind  that  there  will  be  some  variatior 
Wv^w  y^  \s\  \\\\^  \\\\W\v\\\'\^  in  grades  that  we  ship. 

rht^Uu^'U^  \\\\\  Ouo  ipiostion  further  on  that  Ime.  What  is  tb 
diOvh^Uro  \\\  phv  \\\  y\)\\v  low-grade  meat  and  your  high-grad 
\\\v^\[  doli\>Mvd  in  WhMldugtcm— more  than  2  or  3  cents  a  pound? 

S{\  Wn<*oN.  \  should  say  10  cents  a  pound.  Mr.  Bielman,  wba 
In  \\s\\v  \\\\\\'^\  |Miro  w^  Hn:ainst  your  highest  price? 

Nir.  IhnMW.  TInHtM'U  on  the  lowest  and  23J  on  the  highest. 

Ml\  W'll.xoN.  Tlud  Im  lOi  ronts  a  pound. 

Clminuuti  IVvi.t..  T\\\\\  is  rather  important  in  our  investigation. 

(Tho  llMtw  nf  milling  pricos  pf  mutton,  beef,  etc.,  referred  to  bj 
Mr.  Wilson  nro  not  foiih  at  the  end  of  the  witness's  testimony.) 

(Iiairinan  Maij,.  Aiv  tben^  any  further  questions  vou  would  like  U 
ftMk  Mr.  WilHon?  ^  ^ 

Senator  Hurppakd.  \V\mt  is  your  capital? 

Mr.  Wii>40N.  Our  ciipital  is  ten  millions  of  preferred— $10,200,00(] 
preferred  and  $20,000,(K)0  of  common. 
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Senator  Sheppard.  What  was  your  percentage  of  profit  last  year? 

Mr.  Wilson.  Our  percentage  of  profit  last  year  on  our  net  was  a 
little  over  16  per  cent.    That  included,  of  course,  the  surplus. 

I  will  say  in  that  connection  that  the  company  was  restricted  last 
year,  as  you  know,  by  the  Food  Administration  to  a  profit  of  9  per 
cent  on  their  investment  on  food  products  controlled  by  the  Food 
Administration.  We  were  not  able  to  make  it.  We  made  5.6  per 
cent.  We  made  1.6  per  cent  on  our  turnover.  The  5.6  per  cent  was 
the  return  on  an  investment  of  over  $700,000,000. 

I  will  say  further  that,  in  spite  of  all  the  talk  about  profiteering, 
the  packers  will  not  make  what  they  made  last  year.  They  will  make, 
in  my  opinion,  less  than  5.6  per  cent  on  their  investment  in  those 
lines  that  were  controlled  by  tne  Food  Administration,  and  on  their 
total  tliey  will  make  less  than  they  made  last  year. 

Senator  Sheppard.  Last  year,  on  evei^^  $100  worth  of  business,  you 
made  one  dollar  and  something? 

Mr.  Wirsox.  $1.60  on  every  $100  of  sales  or  1.6  per  cent  on  the 
turnover,  aggregating  for  the  year  5.6  per  cent  on  capital  invested  in 
business  controlled  by  the  Food  Administration.  You  take  a  busi- 
ness with  $100,000  invested,  and  for  the  year  they  would  have  made 
$5,600.  That  is  their  return.  I  submit  to  you  that  that  is  not  too 
much. 

Senator  Sheppard.  What  other  packing  plants  have  you  besides 
the  one  you  have  indicated? 

Mr.  TVn-soN.  We  have  one  in  Kansas  City,  one  in  Oklahoma,  one 
in  New  York  City,  one  in  Natchez,  Miss.,  one  in  Albert  Lea,  Minn., 
a  small  one  at  Sioux  Falls,  S.  Dak.,  one  in  A^Hieeling,  W.  Va. — I  think 
I  have  covered  them  all ;  that  is,  in  this  countrv. 

Senator  Sheppard.  Do  you  have  any  abroad? 

Mr.  Wilson.  We  have  three  in  Soutt  America ;  one  in  the  Argen- 
tine and  two  in  Brazil. 

Senator  Sheppard.  You  have  selling  branches  in  other  countries? 

Mr.  Wu^^oN.  All  over  the  world,  substantially. 

Senator  Sheppard.  In  France? 

Mr.  Wilson.  Yes,  sir. 

Senator  Sheppard.  In  France,  for  instance,  are  there  any  laws 
there  re^ilating  the  price  at  which  you  must  sell  to  the  retailer? 

ilr.  Wilson.  Xo.  There  have  been  regulations  fixing  the  price  at 
^hich  tile  retailer  may 

Senator  Sheppard.  I  understand  the  retailer  is  limited  by  law  to  a 
c^rt^in  percentage  on  what  he  pays  you. 

Mr.  Wilson.  Yes,  sir;  but  there  is  no  law  that  acts  on  our  price, 
o^aiLse  the  retailer  can  not  pay  more  than  the  price  less  a  fair  profit 
trwt  he  is  allowed  to  sell  it  for. 

.  Senator  Sheppard.  To  what  extent  do  you  or  your  company  par- 
t»<*M)ate  in  the  stock  of  banks  and  commission  companies  that  offer 
^'^it  to  cattle  producers? 

Mr.  Wilson.  Our  company  has  no  interest  whatever  in  any  banks, 
^ney  are  interested  in  a  small  cattle  loan  company  on  the  Pacific 
«oast.  I  neglected  to  state  that  we  have  a  plant  at  Ix)s  Angeles. 
In  order  to  encourage  feeding  out  there,  they  did,  three  or  four 
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years  ago,  before  I  went  with  them,  orgunize  a  cattle  loan  coiii|i 
at  Los  Angeles,  and  they  have  an  interest  in  the  cattle  loaii  ci 
pany;  but  they  have  no  interest  in  cattle  loan  companies  else'wli 
and  no  interest  in  stockyards  anywhere  excepting  one  small  st4 
yard  in  Jersey  City,  where  we  handle  cattle  for  our  New  Y 
clients. 

Senator  Sheppard.  How  many  different  articles  of  food  do  ; 
make,  approximately 

Mr.  Wilson.  There  are  a  great  many.  That  we  manufacture, 
you  mean  ? 

Senator  Sheppard.  That  you  deal  in. 

Mr.  Wilson.  There  are  a  great  many  articles.  It  would  be  In 
for  me  to  say  just  how  many. 

Senator  Sheppard.  Could  you  give  us  a  list? 

Mr.  Wilson.  I  would  be  glad  to  do  so.     I  do  not  have  it  here. 

Senator  Sheppard.  To  what  extent  does  the  Chicago  market 
termine  the  price  of  your  stuff?     Is  that  the  determining  mark 

Mr.  Wnj30N.  Chicago  is  the  leading  live-stock  market.  It  1 
more  stuff  handled  there  than  any  other  market  in  the  country,  a 
of  course  it  is  watched  closely  by  other  markets  and  no  doubt  1 
some  influence  on  the  other  markets,  although  it  does  not  cont 
them  by  any  means,  because  other  markets  are  frequently  on 
very  much  higher  basis  than  Chicago,  or  on  a  lower  basis  at  tim 

Senator  Sheppard.  As  to  cotton  and  wheat  the  foreign  marl 
price  controls  the  price  everywhere.     Is  there  any  such  market 
that  in  the  cattle  and  live  stock  business? 

Mr.  Wilson.  No,  sir. 

Senator  Sheppard.  The  Liverpool  cotton  price  is  the  price  f 
cotton  the  world  over. 

Mr.  Wilson.  Yes,  sir. 

Senator  Sheppard.  Is  not  the  Chicago  price  the  price  that  gover 
in  your  business? 

Mr.  Wilson.  No,  sir ;  there  is  no  quoted  price 

Senator  Sheppard.  Not  for  cattle,  but  is  thei-e  for  provisions  ? 

Mr.  Wilson.  The  only  provision  market  is  the  Chicago  Board 
Trade,  but  that  only  gets  a  small  portion  of  the  pork.     Begul) 
quotations  are  on  ribs  and  lard  and  barrel  pork. 

Senator  She;ppard.  The  Chicago  cattle  market  is  not  a  regiil^ 
exchange  market,  but  it  has  what  is  known  as  an  auction  syster 
has  it  not?  The  cattle  are  sold  to  the  highest  bidder  in  the  yar< 
each  day  ? 

Mr.  Wilson.  Not  in  that  way.  Senator. 

Senator  Shfj»pard.  I  would  like  you  to  explain  it. 

Mr.  Wilson.  The  cattle  are  shipped  in  by  the  farmer  to  his  con 
mission  man  in  the  yards.  There  are  probably  a  hundred  differer 
commission  concerns  in  the  Chicago  yards,  and  thev  are  consigns 
to  that  commission  concern  which  best  suits  the  shipper.  He  hn 
expert  salesmen,  that  is,  the  company  has  expert  salesmen  who  go  oil 
in  the  yards  and  receive  those  cattle  and  have  them  placed  in  certai 
pens  for  show  to  the  buyers. 

Senator  Sheppard.  Are  the  packers,  so  far  as  you  know,  intei 
ested  in  those  commission  concerns? 

Mr.  Wilson.  Not  at  all.  I  do  not  think  there  is  a  packer  in  tli 
country  who  has  any  interest  in  any  commission  concerns. 
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'^-MKir  SiiEppARD.  Proceed  with  your  statement. 

^:.  Wn>c»x.  When  they  are  ready  for  show — and  they  aim  to  have 

■-rvjilv  along  about  8  or  9  o'clock  in  the  morning — the  buyers,  of 
•V.  -iart  out,  and  each  concern  has  anywhere  from  1  to  10  or  12  or 
.^<r-.  They  go  out  and  over  different  parts  of  the  yards.  They 
^>  tloDg  and  ride  into  a  pen  and  look  over  the  bunch  of  cattle 

-  ^7  to  buy  them.    They  might  buy  them  right  on  the  spot. 

Valor  SiiEPPAicD.  Thev  are  in  competition  there  with  buyers  from 

1'.  WiLs*ox.  From  everywhere,  from  the  other  packers  and  every- 

.V:r  I  say,  he  may  buy  them  right  on  the  spot.    The  commission 

Buy  a>k  him  a  price  that  he  is  not  willing  to  pay,  and  he  may 

'  IL 

"^utor  Sheppard.  Who  owns  those  yards? 

'i.'  Wilson.  The  stockyards  company. 

"^uiiiT  Sheppabd.  The  packers  control  that  company? 

'^r^  WnxiN.  There  is  no  packer  interested  in  those  yards  except 
I  'Dtlerstand  Mr.  Armour  is  pei*sonally  somewhat  interested  m 
^aiiigo  yards,  but  to  the  best  of  my  knowledge  he  is  the  only 

Chicago  yardSj  and  to  my  mind 
market  conditions, 
an  idea  that  the  packers  own  the 
een  introduced  with  the  idea  of 
•ol  of  the  stockyards. 
1  that ;  that  is  true.    The  packers 
the  other  yards,  and,  as  a  matter 
he  other  yards, 
lean  by  the  other  yards  ? 

icago  ? 

ihicago? 

do  you  own  in  these  yards? 

n  people? 

m? 

,  other  than  this  interest  that 
[ot  of  people.  The  old  Thayer 
3ig  end  of  it,  and  Mr.  Prince,  I 

al  to  you  whether  the  Govern- 
s  the  yards  ? 

particle  of  difference  to  me  ex- 
ever  does  own  these  keep  up  the 
od  as  it  is  to-day:  and  while  I 

present  owners  of  these  yards 
ren  by  outside  interests  who  are 
ds.  I  know  that  in  many  cases 
lership  has  been  a  great  help  to 
lake,  for  instance,  the  yards  at 

them.    I  do  not  know  that  thev 
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control  them  absolutely,  but  they  have  enough  to  practically  control 
them,  and  I  know  of  many  instances  where  Swift  &  Co.  Have  sup- 
ported that  market  to  the  disadvantage  of  Swift  &  Co's  packing- 
house business,  but  they  have  done  it  in  order  to  keep  the  receipts 
coming  to  sustain  that  market.  Without  that  support  I  do  not  be- 
lieve that  market  would  have  continued  as  it  has.  I  do  not  think 
anybody  has  suffered  through  that.  I  appreciate  that  there  are  a 
great  many  of  the  shippers  and  cattle  raisers  who  figure  that  they 
have  suffered.  I  think  it  is  a  lack  of  understanding,  more  than  any- 
thing else,  and  I  think  that  should  he  eliminated.  If  it  can  not  be 
eliminated,  then  I  think  something  should  be  done,  because  it  is  al- 
most as  hurtful  to  have  the  belief  that  it  is  hurtful  as  it  is  to  have  it 
actually  hurtful. 

Senator  Shepfard.  Have  you  any  constructive  suggestion  alonp 
that  line?     Have  you  thought  out  any? 

Mr.  Wilson.  I  have  been  advocating,  of  course,  for  soinotime  co- 
operation between  the  packei*s  and  the  producers  to  iron  out  those 
differences  and  those  difficulties.  We  have  accomplished  some  things 
in  that  dire<!tion.  Thei*e  has  l)een  some  opposition  by  a  certain  raai- 
C4il  element  that  has  made  it  impossible  to  accomplish  a  hundred 
per  cent,  but  we  have  accomplished  a  great  deal,  and  there  is  a  bet- 
ter understanding  of  the  whole  situation  between  the  proilucer  and 
the  packer  and  of  each  other.  I  think  ultimately  it  will  be  worked 
out.  That  is  the  only  solution  of  the  problem  after  all — cooj)eration 
between  the  different  interests,  including  the  Government.  I  think 
the  Government  as  a  factor  should  be  included,  but  I  think  that  it 
will  never  be  worked  out  simply  by  legislation.  There  has  to  be 
something  back  of  it.  There  has  to  be  the  whole-hearted  support 
necessary  to  work  it  out. 

Regarding  Government  ownership  of  refrigerator  cars,  my  idea 
is  simply  this,  and  I  can  express  it  in  a  few  words.  The  p"acke^^^ 
to-day  who  own  refrigerator  cars  have  not  enough  cars  to  take  care  of 
their  business.  I  do  not  know  who,  but  somebody  is  responsible  for 
the  suggestion  that  the  small  packers  suffer  because  they  do  not  have 
cars  and  can  not  compete  with  the  large  packers.  I  do  not  tliink  that 
is  a  correct  statement.  The  smaller  packers  have  appeared  in  Wash- 
ington before  different  committees,  and,  as  far  as  I  have  been  able 
to  determine,  they  have  no  complaints.  But  my  idea  is  that  it  would 
be  a  great  mistake  for  the  Govemment  to  undertake  to  nm  the 
packers'  refrigerator  cars  in  any  way.  If  they  want  to  furnish  more 
refrigerator  cars  to  any  packers,  well  and  good:  let  them  organize 
a  car  company  and  furnish  all  the  cars  they  want  to.  I  think  that  is 
perfectly  all  right,  but  to  disturb  the  present  svstem,  to  disturb  the 
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Senator  Sheppard.  Would  it  reduce  your  cost  of  transportation 
to  establish  this  refrigerator-car  system? 

Mr.  Wilson.  No.  We  were  compelled  to  establish  them  because 
the  railroads  did  not  have  them  and  would  not  furnish  them,  and 
of  necessity  we  went  out  and  purchased  these  cars  and  established 
the  line  because  we  could  not  get  them  elsewhere.  I  do  not  think 
any  packer  would  care  a  bit  about  not  having  the  cars  if  tliey  had 
some  assurance  that  they  were  going  to  be  furnished  cars  by. some- 
one else,  but  they  do  not  believe  that  the  Government  would  furnish 
them  or  that  the  railroad  administration  would  furnish  them,  and 
we  are  satisfied  that  the  industry  would  suffer. 

Senator  Dial.  Mr.  Wilson,  is  there  not  a  standard  cattle  law 
with  regard  to  the  production  of  cattle  in  the  different  States? 

Mr.  Wilson.  There  are  all  kinds  of  offers  being  made  to  encour- 
age the  production,  that  is,  to  increase  the  number  and  improve  the 
quality. 

Senator  Dial.  I  thought  there  was  some  standard  legislation 
passed  in  the  different  States? 

Mr.  WiLi^oN.  The  Department  of  Agriculture  is  constantly  work- 
ing along  that  line.  They  have  done  wonderful  work  in  many  re- 
spects. They  have  done  wonderful  work  in  the  southwestern  coun- 
try in  the  way  of  eradicating  the  tick,  which  not  only  improves 
the  production  but  also  increases  the  production.  They  are  also 
forking  on  the  eradication  of  tuiberculosis.  Congress  has  appro- 
priated $2,000,000  this  year  for  that  purpose,  which  is  a  wonder- 
tnl  work  and  which  improves  production,  not  only  in  quality, 
hut  in  numbers.  In  many  ways  the  Government  is  doing  construc- 
tive work  through  the  Department  of  Agriculture. 

Senator  Dial.  I  thought  we  were  raising  more  cattle  in  the  South, 
and  it  was  suggested  that  the  State  laws  were  not  broad  enough  as 
to  marketing  and  various  other  things. 

Mr.  Wilson.  Branding. 

Senator  Dial.  Branding,  yes ;  and  I  understand  they  had  a  stand- 
«nl  bill  they  wanted  to  pass. 

Mr.  WiLHON.  I  don't  know  of  any  standard.  Of  course,  we  have 
the  branding  laws.  Those  are  mostly  cattle  raisers'  associations 
niles  and  regulations,  however.  They  are  not  Federal  laws.  But 
there  are  a  great  many  Federal  laws  that  do  affect  the  production 
^f  cattle*  There  has  been  a  great  effort  on  the  part  of  the  pro- 
<iucers  and  the  breeders  to  improve  the  cattle  in  the  southern  coun- 
tr}*»  and  a  great  many  pure-bred  bulls  have  gone  into  that  country, 
wd  there  has  been  a  rather  marked  improvement  in  the  product 
doming  out  of  there  as  a  result.  The  Government  has  also  done 
Diuch  Work  in  the  eradication  of  the  tick  in  the  Southern  States. 

Senator  Dial.  It  has  been  eradicated  in  my  part  of  the  country. 
One  statement  was  made  to  the  effect  that  one  reason  why  we  had 
not  lieen  more  successful  was  that  the  laws  in  the  States  were  not 
sufficient. 

Mr.  Wu^ox.  I  am  not  familiar  with  all  the  St^ite  laws. 

Senator  Dial.  That  applies  more  particularly  to  North  Carolina, 
^th  (Carolina,  Florida,  and  Georgia. 

Senator  CAPPi».  How  large  is  the  cold-storage  capacity  of  your 
^^'npany! 
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Mr.  Wilson.  Of  course,  the  term  "  cold  storage  "  covers  a  number 
of  things.  We  have  what  we  call  our  cooler  rooms,  which  handle 
the  carcass  beef  and  the  carcass  hogs.  Then  we  have,  in  addition,  our 
cellai-s  where  we  do  our  curing  of  pork  and  beef  products.  Then  we 
have  the  fi*eezers,  which  carry  the  stuff  in  a  frozen  condition.  Tak- 
ing it  all,  we  have  probably '75,000,000  pounds  capacity.  But  that 
is  not  what  is  known  by  the  common  use  of  the  word  "  cold  storage." 
Mostly  it  is  manufacturing  and  curing  space.  You  take  in  the  beef 
chill  rooms,  which  represent  a  good  portion  of  it;  that  is  in  and  out 
all  the  time.  Our  beef  comes  in  to-day,  and  the  day  after  to-morrow 
we  commence  shipping  that  out  to  these  branches  all  over  the 
country. 

Senator  Cappek.  You  do  not  hold  any  considerable  quantity  of  it 
for  any  length  of  time? 

Mr.  Wilson.  No;  a  very  small  percentage  of  it;  practically  no 
beef.  We  do  at  times  put  a  little  beef  away  when  we  can  not  possibly 
get  rid  of  it  and  when  we  have  room,  and  if  we  are  anticipating  a 
boat  for  export  or  something  of  that  kind,  we  put  beef  away. 

Senator  Sheppard.  You  say  cattle  are  arriving  every  dayi 

Mr.  Wilson.  Yes:  excepting  on  Sunday. 

Senator  Sheppard.  Every  day  in  the  year? 

Mr.  Wilson.  Well,  they  might  not  on  holidays. 

Senator  Sheppard.  Through  the  different  seasons? 

Mr.  Wilson.  Every  day  in  the  year  excepting  Sunday,  and  in  some 
markers  on  Saturdays  thev  do  not  receive  any  cattle;  not  becaiu?c 
there  is  any  rule  against  it,  but  it  is  not  really  a  market  day.  nml 
thev  can  not  be  slaughtered  on  Sunday. 

Senator  Sheppard.  But  they  are  being  unloaded  from  the  Gal's 
on  Saturday? 

Mr.  Wilson.  Yes;  they  would  unload  them  if  they  arrived  on 
Sunday,  and  they  would  be  prepared  for  the  market  on  Monday 
morning. 

Senator  Dial.  Does  the  price  vary  ver^'^  much  in  the  yards? 

Mr.  Wilson.  Yes,  sir ;  a  great  deal.  I  have  seen  cases  where  men 
who  are  supposed  to  be  experts  vary  as  much  as  a  dollar  a  hundretl 
on  cattle  within  a  half  hour  of  each  other.  It  is  just  a  matter  of 
opinion  and  judgment  of  the  buyer  as  to  what  he  thinks  the  beef  will 
dress  and  the  quality  of  it,  etc.:  but  ordinarily  it  does  not  vary  much. 
It  ought  not  to  vary  10  or  15  cents  on  the  average,  because  tHe  jud^r' 
ment  of  the  men  who  are  buying  the  stuff  every  day  will  run  prettv 
uniform. 

Senator  Capper.  Is  your  company  still  in  the  grocery  busine^if 

Mr.  Wilson.  We  were,  but  have  recently  sold  all  our  manufactur- 
ing grocerv  line  to  the  Austin-Nichols  concern,  and  we  are  out  of 

xl.  _  i.       1       1^      Ij.  rni.-i.      ! l-.J^..      i.^l-l_      _1 x_        -_1 «« 
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Mr.  Wilson.  They  are  higher  now  than  they  ever  were  in  the 
historj'  of  the  business. 

Senator  Capper.  We  do  not  understand  that. 

Mr.  Wilson.  I  would  like  to  tell  you  my  version  of  it.  There 
was  a  grreat  demand  for  hides  all  through  the  war  period.  The 
hides  were  bought  as  fast  as  they  were  made,  and  there  was  prac- 
tically no  accumulation  of  hides  when  the  armistice  was  signed, 
bnt  tfiere  was  a  gix»at  demand  for  leather,  for  domestic  shoes  other 
than  for  Army  use,  and  the  packers,  I  think  every  one  of  them, 
sold  their  hides  just  as  fast  as  they  made  them.  We  had  sold  our 
hides  just  as  fast  as  we  made  them.  We  have  had  no  accumulation, 
and  we  have  sold  them  at  the  price  we  were  bid  for  them.  The  ben- 
efit of  all  of  that  has  gone  to  the  price  of  beef.  We  give  credit  to 
the  beef  for  the  hide,  and  had  it  not  been  for  that,  this  beef  would 
have  had  to  bring  more  money. 

Senator  Capper.  Who  buys  most  of  your  hides  ? 

Mr.  Wilson.  Different  tanneries  all  over  the  countr3\ 

Senator  Capper.  You  are  not  in  the  tanning  business? 

Mr.  Wn^soN.  We  are  not,  but  I  should  not  say  not  at  all,  because 
we  have  one  little  tannery  in  Pittsburgh  that  handles  about  150 
hides  a  day.  It  is  substantially  nothing.  Otherwise,  our  hides  are 
all  sold  on  the  market  to  the  highest  bidder.  It  was  simply  a  case 
of  supply  and  demand.  These  tanners  wanted  the  hides  and  they 
paid  the  price  and  they  got  them.  We  have  no  accunmlation ;  we 
nave  no  unsold  hides,  and  we  are  selling  them  just  as  fast  as  we 
make  them. 

^nator  Capper.  I  would  like  to  ask  your  opinion,  as  a  business 
man,  on  a  question  which  possibly  has  not  a  direct  bearing  on  this 
investigation.  All  the  talk  now  is  about  profiteering  and  the  high 
cost  of  living.  The  people  are  stirred  up  as  they  never  have  been 
before,  and  they  are  asking  Congress  and  everybody  else  down  here 
to  do  something.  What  suggestion,  as  a  business  man,  would  you 
make  to  Congress  or  to  those  in  authority  here  in  Washington  as  to  a 
pcmedy! 

Mr.  W1L8OX.  That,  of  course,  is  a  big  problem.  My  suggestion 
to  Congress  would  be  to  not  be  rushed  off  their  feet,  in  the  first 
place.  This  is  not  a  local  proposition;  this  is  a  w^orld's  propo- 
rtion; and  it  is  not  one  that  will  be  solved)  in  a  minute,  and  %t 
is  not  one  that  is  peculiar  to  America.  The  world  is  still,  in 
my  opinion,  on  a  big  holiday.  People  are  spending  money  lavishly 
and  they  are  not  producing.  Until  those  two  conditions  are  changed, 
thin^  are  not  going  to  change  very  much,  no  matter  what  sort  of 
artificial  pressure  is  put  on  it,  until  the  world  commences  to  pro- 
duce, and  they  come  to  their  senses  and  realize  that  the  war  is 
over  and  we  have  a  changed  condition  to  meet  and  sober  down  and 
<nut  spending  money  like  drunken  sailors  all  over  the  world,  con- 
ditions are  not  going  to  change.  I  have  been  all  over  Europe  within 
tie  last  two  months,  and  it  is  the  same  story  everywhere.  It  is 
just  one  big  grand  holiday.  The  people  are  not  serious  about  any- 
thing with  regard  to  the  future,  and  until  they  are  and  until  the 
world  begins  to  produce  and  they  stop  spending  money  as  they  are 
spending  it,  this  condition  w^ill  not  be  changed,  I  do  not  care  what  is 
done  hero  in  Washington. 
12966^-1^— PT  3 5 
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I  do  not  approve  of  profiteering  any  more  than  you  do.  I  think 
anybody  under  these  conditions  who  would  profiteer  to  the  extent 
that  has  been  claimed  should  be  punished,  and  there  are  plenty  of 
laws  with  which  to  punish  anybody,  in  my  opinion,  who  may  be  do- 
ing that  kind  of  thing.  If  the  packers  are  doing  the  things  that 
the  Federal  Trade  Commission  claims  they  are  doing,  there  are 
plenty  of  laws  with  which  to  punish  them.  I  say  they  are  not  doing 
those  things.  I  say  facts  and  figures  show  that  they  are  not  doing 
them,  and  if  the  Federal  Trade  Conmiission  would  produce  the 
facts  they  have  before  them  everybody  would  be  convinced  that 
the  packers  are  not  doing  the  things  that  they  are  accused  of  doing. 
But  if  they  are  really  doing  them,  there  are  laws  enough  to  punish 
them,  and  they  should  be  punished.  The  books  of  the  packers  are 
open.  Statements  have  been  made  that  our  books  are  so  kept  that 
you  can  not  tell  anything  about  them;  that  we  have  two  sets  of 
books  in  some  instances.  I  say  to  you  that  that  is  all  rot.  The  books 
are  not  as  complicated  as  they  try  to  make  you  believe.  Any  good 
first-class  certified  accountant  can  make  an  analysis  of  our  books, 
or  the  books  of  any  of  the  packers,  and  determine  tJiese  things,  and 
they  should  be  determined,  not  only  in  justice  to  the  packers,  but 
to  society.  They  should  be  absolutely  determined  and  there  should 
be  nothing  else  done  until  they  know  absolutely  what  the  facts  are. 
Until  that  is  done,  I  say,  regardless  of  what  you  men  may  do  and 
i-egardless  of  what  Confess  may  do,  the  problem  will  not  be  solved. 

I  would  like  to  sav  that  there  is  nothing  about  our  business  that 
you  men  are  not  welcome  to  know,  and  I  am  sincere  about  that;  I 
mean  it  absolutely.  If  there  is  anything  that  occurs  to  you  that 
you  would  like  to  have  in  figures  or  statements,  we  shall  be  glad  to 
furnish  them,  or  I  will  arrange  so  that  you  may  put  accoimtants  on 
our  books,  any  recognized,  certified  accountants;  I  do  not  care  who 
they  are;  and  you  may  obtain  anything  you  want  and  we  will  assist 
in  that.  We  will  give  you  nothing  but  what  we  believe  in  and  feel 
we  are  absolutely  correct  about. 

Chairman  Ball..  Mr.  Wilson,  the  committee  appreciates  your  a>>- 
sistance  in  this  investigation  and  your  coming  here  from  Chicago. 

Mr.  Wilson.  I  am  delighted  to  do  it;  because  this  is  a  problem 
which  not  only  touches  the  packing  business,  but  touches  the  whole 
country.  It  ought  to  be  solved,  and  solved  thoroughly  and  intelli- 
gently, and  I  believe  you  gentlemen  are  in  a  position  to  do  it 

Senator  Sherman.  Mr.  Chairman,  may  I  ask  a  few  questions? 

Chairman  Ball.  Certainly. 

Senator  Sherman.  Mr.  Wilson,  you  realize  that  the  courts  are 
open  for  violation  of  any  existing  law,  and  you  have  ah'eady  stated 
thait  if  there  are  any  such  violations  as  have  been  charged,  that  on 
establishing  that  fact  by  proof,  proper  punishment  would  be  nieieJ 
out. 

Mr.   WiLflON.   Ahsnlutftlv.   fLnH    I   will   sav   t^  vnn   fhnt  i-f  nnv  sot 
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Senator  Sherman.  No.  I  want  to  make  some  inquirieis  about 
that.  Mr.  Wilson,  the  food  products  of  your  company  go  to  the 
retail  trade? 

Mr.  Wilson.  Yes,  sir. 

Senator  Sherman.  When  you  sell  meat  products,  it  is  an  abso- 
lutely outright  sale,  is  it  not? 

Mr.  Wilson.  Entirely;  yes,  sir. 

Senator  Sherman.  It  goes  to  the  meat-market  man  or  the  retail 
dealer,  and  you,  Wilson  &  Co.,  part  with  control  of  the  product? 

Mr.  Wilson.  Correct. 

Senator  Sherman.  The  title  passes  to  others? 

Mr.  WnjsoN.  Yes,  sir. 

Senator  Sherman.  You  sell  either  for  cash  or  approved  credit^ 
whatever  the  arrangements  are? 

Mr.  WiMON.  Yes,  sir. 

Senator  Sherman.  After  the  beef  or  other  meat  products  has 
passed  from  the  hands  of  Wilson  &  Co.  to  the  retail  dealer,  do  you 
try  to  exercise  any  control  over  the  retail  prices? 

Mr.  Wilson.  Ko,  we  do  not;  not  at  all. 

Senator  Sherman.  Then,  the  prices  at  which  the  retailer  sells  to 
the  consumer  is  a  matter  controlled  entirely  by  the  retailei-s? 

Mr.  Wilson.  Yes,  sir. 

Senator  Sherman.  Does  your  company  attempt  to  exercise  any 
control  over  the  retail  price  fixed  by  tne  retailer  to  the  consumer? 

Mr.  Wilson.  Not  at  all;  no,  sir. 

Senator  Sherman.  The  inquiry  I  made  a  while  ago  was  purely 
with  reference  to  the  packers  themselves.  If  they  had  violated  any 
law,  you  realized  that  the  courts  are  open,  and  upon  proof  of  viola- 
ti<»  of  the  law  penalties  would  be  innicted.  Are  your  books  open, 
and  have  they  b^en  examined  in  past  years  by  accountants  and  by 
representatives  of  the  Government? 

Mr.  Wilson.  In  the  past  year  and  a  half  I  do  not  think  there  has 
been  hardly  a  day  but  what  accountants  have  been  on  oair  books  from 
the  Federal  Trade  Conmiission.  The  Treasury  Department,  of 
course,  has  checked  our  books  from  time  to  time  in  connection  with 
our  tax  returns.  But  the  Federal  Trade  Commission  has  had  access 
to  them  and  has  been  on  them  almost  constantly.  Then,  in  addition, 
of  course,  we  have  furnished  to  the  Food  Administration  endless 
fipires  and  facts  from  our  books. 

Senator  Sherman.  Then,  in  connection  with  income-tax  returns  to 
the  Internal  Revenue  Bureau,  your  accounts  are  frequently  inspected 
by  internal-revenue  deputies  and  other  accountants  ? 

Mr.  Wilson.  Yes,  sir. 

Senator  Sherman.  So  that  your  books  are  known  to  public  offi- 
citk? 

Mr.  Wilson.  Yes;  and,  in  addition  to  that,  our  books  are  audited — 
the  entire  year's  business  is  audited  by  certified  public  accountants, 
sach  as  Price- Waterhouse. 

Senator  Sherman.  Are  those  American  accountants  ? 

Mr.  Wilson.  Yes. 

Senator  Sherman.  Are  they  competent  men? 

Mr.  Wilson.  They  are  very,  very  high  grade,  capable  peopl**.  and 
peoognized  as  such. 
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Senator  Sherman.  Something  was  said  about  other  lines  of 
chandise  than  meats.    You  will  ^ive  us  a  list  of  those  later  on  ? 

Mr.  Wilson.  Yes. 

Senator  Sherman.  They  are  sometimes  referred  to  as  imrel 
lines  of  merchandise? 

Mr.  Wilson.  Yes. 

Senator  Sherman.  Have  you  explained — I  have  not  been  her 
the  time — how  Wilson  &  Co.  took  on  these  unrelated  lines;  what 
to  it? 

Mr.  Wilson.  No;  I  did  not  explain  that,  but  I  shall  be  verv 
to  do  so.    You  have  in  mind,  I  presume,  what  is  commonly  called 
grocery  line? 

Senator  Sherman.  The  grocery  line,  canned  goods. 

Mr.  Wilson.  We  took  them  on  because  we  felt  that  we  ha<l 
selling  and  distributing  facilities  throughout  the  country  to  hm 
them  economically.    There  are  certain  periods  of  the  year  when 
are  running  rather  slack  in  one  line  or  another  of  the  meats, 
certain  times  in  the  year  we  are  low  on  beef,  for  instance,  anc 
certain  times  on  port    We  maintain  that  same  selling  organizat 
and  the  same  people  in  Washington,  for  instance,  who  handle 
meats  handle  these  other  lines  commonly  called  the  grocery  lines, 
we  were  able  to  include  them  in  our  sales  organization  an<^  in  our 
livery  organization  and  in  our  branch-house  organization   with 
additional  overhead  expense  and  no  additional  selling  expense  3 
no  additional  delivery  expense.    That  brought  down  our  overhea<1 
our  meat  business,  and  in  that  way  we  figure  that  the  consumei 
helped  and  the  producer  is  helped,  because  if  we  do  not  have  th 
lines,  if  we  do  not  save  that  overhead — that  is,  reduce  that  overhear 
we  must  spread  a  larger  overhead  over  the  meat  lines  and  in  that  v 
we  either  have  to  buy  our  cattle  for  less  money  or  sell  the  meat 
more  money,  if  we  can  not  take  up  that  slack  with  the  grocery  Hi 
We  do  feel  that  we  have  facilities  for  handling  the  lines  that  we 
handle  to  a  certain  extent,  and  it  does  not  mean  to  control  the  gr<K»t 
lines,  or  come  anywhere  near  it.    I  would  like  to  say  right  here  t 
the  total  volume  handled  by  all  of  the  packers  last  year  would 
amount  to  a  hundred  million  dollars. 

Senator  Sherman.  That  is,  in  the  so-called  unrelated  lines? 

Mr.  Wilson.  The  volume  handled  by  all  of  the  packers  last  ^ 
in  the  so-called  unrelated  lines  would  not  amount  to  a  hun< 
million  dollars,  and  their  total  business  was  over  two  billion  ; 
hundred  millions.  Now,  the  grocery  line-s  handled  by  groc*ers 
over  four  billions.  You  will  see  what  a  small  proportion  we 
handling;  100,000,000  out  of  4,000,000,000  of  the  jerrocery  busia 
(The  list  of  products,  to  which  reference  is  made,  follows :) 

List  of  products  handled  by  Wilson  rf  Co. 


Carcass  beef,  fresh  and  frozen. 
Carcass  veal,  fresh  and  frozen. 
Carcass  mutton,  fresh  and  frozen. 
Dressed  hops,  fresh  and  frozen. 
Beef  cuts,  fresh  and  frozen. 
Veal  cuts,  fresh  and  frozen. 
Mutton  cuts,  fresh  and  frozen. 
Pork  cuts,  fresh  and  frozen. 


Beef  olfal,  fresh  and  frozen. 
Veal  offal,  fresh  and  frozen. 
Mutton  offal,  fresh  and  frozen. 
Hog  offal,  fresh  and  frozen. 
Beef  hams,  pickled  and  smoked. 
Sweet  pickle  cored  pork. 
Dry  salt-cured  pork. 
Sausage,  fresh,  cooked,  and  pickle 
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Sammer  Baosage. 

Boiled  hams. 

Bniied  shoulders. 

Boiled  pork  1oiii& 

Nentral  lard. 

Kettle-rendered  lard. 

Pure  lard. 

Shortening. 

Vegetable  oils. 

OooUng  oOa. 

V\&i'  teeU  tresh  and  pickled. 

Smoked  meats,  pork  and  beef. 

Barreled  beef. 

Canned  meat  and  specialties. 

Beef  extract 

Pp»erve«.  jam,  and  Jellies. 

Catsup  and  chili  sauce. 

Fountain  sirups  and  accessories. 

Ginned  and  barreled  fish. 

Ulncemeat,  wet  and  condensed. 

Canned  vegetables. 

Canned  fmits. 

Evaporated  milk. 

Roasted  coffee 

OUvea. 

Oleomargarine. 

Poultry. 

Butter. 


Eggs. 

Cheese. 

Beef  casings,  salted. 

Sheep  casings,  salted. 

Hog  casings,  salted. 

Prime  steam  lard. 

Oleo  oils. 

Oleo  stearine. 

Neatsfoot  oil. 

Edible  taUow. 

Inedible  tallow. 

Greases. 

Lard  stearine  and  lard  oil,  inedible. 

Dried  blood. 

Dried  tankage. 

Animal  and  poultry  foods. 

Bones  and  glue. 

Cattle  hides. 

Leather. 

Calf  and  kip  skins. 

Sheepskins,  pickled. 

Wool. 

Hog  hair. 

Curled  hair. 

Surgical  ligatures,  pharmaceutical 
compounds,  tissue  extracts  (all  ani- 
mal products). 

Sporting  goods. 


SeJiator  Sherman.  You  spoke  of  facilities  for  distribution.  Will 
vou  begin  with  the  refrigerator  car  and  show  what  otherwise  would 
U  unloaded  or  dead  space  in  traveling  or  in  transporation  that  could 
not  be  used  unless  it  were  filled  in  by  these  grocery  lines? 

Mr.  Wilson.  There  are  frequently  times  when  even  if  we  have  a 
hill  load  of  beef,  the  beef  is  hung  on  the  rails  from  the  ceiling  and 
it  raises  off  the  floor  maybe  2  feet,  and  many  times  we  are  able  to 
increase  the  load  by  putting  it  under  the  beef.  But,  contrarv^  to  the 
general  supposition,  we  do  not  get  that  in  there  for  nothing;  we  pay 
the  full  commodity  rate  on  that  just  the  same  as  the  grocer  would 

p*y  J^*  ... 

Senator  Sherman.  Whenever  that  line  of  merchandise  is  put  m 

a  refrigerator  car,  you  pay  some  transporation  charges  on  that  com- 

HMxlity.  a  commodity  rate',  that  any  other  shipper  would  pay  ? 

Mr.' Wilson.  Exactlv. 

Senator  Sherman.  You  pay  that  under  your  contract?  The  rate 
is  fixed? 

Mr.  Wilson.  Yes,  sir. 

Senator  Sherman.  Is  that  known  to  the  Interstate  Commerce 
Commission  here? 

Mr.  Wilson.  Absolutely,  and  it  would  be  a  violation  of  the  law  to 
do  otherwise,  and  it  is  not  done. 

Senator  Sherman.  Is  the  rate  given  you  any  more  favorable  than 
would  be  given  other  shippers? 

Mr.  WiifioN.  Not  at  all.  It  is  exactly  the  same.  It  is  a  published 
tariff  for  the  use  of  everybody. 

Senator  Sherman.  Are  there  any  times  when  there  are  empty  re- 
frigerator cars  on  the  return  trip?  Where  they  have  be«n  taken 
out  some  hundreds  of  miles  with  dressed  beef,  those  oars  must  come 
back  to  some  central  point  ? 

Mr.  Wilson.  Yes. 
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Senator  Sherman.  On  the  return  trip  are  you  able  to  use  an 
the  cars? 

Mr.  Wilson.  Not  to  any  great  extent. 

Senator  Sherman.  That  does  not  amount  to  much? 

Mr.  Wilson.  No  ;  verj^  little.  In  the  first  place,  it  would  be  (1 
mental  to  the  car  and  it  would  be  detrimental  to  the  beef  prot] 
to  use  it  for  miscellaneous  stuff  involving  certain  lines. 

Senator  Sherman.  I  was  just  going  to  ask  you  that  question. 

Mr.  Wilson.  If  they  would  load  coal  or  bulk  vegetables,  or  th 
of  that  kind,  it  would  damage  the  car  and  would  be  detrinienttj 
the  handling  of  beef  on  the  next  trip. 

Senator  Sherman.  Is  there  any  requirement  that  these  ref  ricj 
tor  cai*s  must  be  kept  free  from  odors? 

Mr.  Wilson.  There  certainly  is,  and  they  have  to  be  kept  cl 
in  a  scientific  manner  all  the  time.     It  is  just  like  your  home  ice  1 
If  you  do  not  take  care  of  that,  you  have  ptomaine  poisoning. 
is  a  little  bit  w^orse  than  that,  because  this  is  a  constant  proposit 
but  similar. 

Senator  Sherman.  In  the  carriage  of  grocery  lines,  under  the  I 
hung  on  to  beams,  that  is  most  package  or  canned  stuff? 

Mr.  Wilson.  Altogether  package  stuff. 

Senator  Sherman.  And  it  is  not  possible  for  odors  to  escape  f i 
those  packages? 

Mr.  Wilson.  No.  We  would  not  dare  ship  anything  that  gi 
off  an  odor,  because  the  beef  would  pick  it  up  very  rapidh'. 

Senator  Sherman.  Fresh  beef  is  very  much  like  butter  or  milk 
that  respect,  is  it  not? 

Mr.  Wilson.  It  is  very  sensitive  and  would  absorb  a  forei 
odor  very  quickly. 

Senator  Sherman.  It  makes  it  impossible  to  ship  such  veget^ib 
as  onions  ? 

Mr.  Wilson.  We  could  not  ship  them.  Judgment  has  to  be  m 
in  that  respect. 

Senator  Sherman.  The  niscellaneous  use  of  a  refrigerator  c 
would  very  largely  impair  its  usefulness  for  meat  transportati 
purposes,  would  it  nots 

Mr.  Wilson.  Very  largely. 

Senator  Sherman.  I  would  like  to  have  it  made  a  little  plain 
how  the  packers  began  to  construct  refrigerator  cars  in  the  fii 
instance. 

Mr.  Whson.  That  is  the  only  way  they  had  of  getting  thei 
Nobody  would  furnish  them.  The  railroads  would  not  furnij 
them.  In  the  first  place,  the  railroads  did  not  believe  in  them.  Vr'v 
to  the  time  when  the  packei-s  originated  the  idea  of  shipping  frci 
meats,  live  cattle  were  shipped  and  slaughtered  and  the  offal  v,i 
pretty  nuich  wasted  at  the  slaughtering  point,  but  when  the  packoi 
invented  the  idea  of  the  refrigerator  cars  the  railroad  people  di 
not  believe  in  them. 

Senator  Sherman.  Are  efforts  made  by  the  heads  of  railroads  i 
build  refrigerator  cars  and  furnish  them  to  the  packing  houses? 

Mr.  Wilson.  Not  to  any  great  extent.  There  are  some  railroad 
that  started  refrigerator  lines.  After  the  thing  was  pi*etty  wel 
developed  they  did  that  to  some  extent,  but  that  generally  died  oul 
too. 
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Senator  Sherman.  Who  was  the  first  developer  of  the  refrigerator 
car? 

Mr.  Wilson.  Naturally,  bein^  an  old  Morris  man,  I  would  say 
Kelson-Morris,  but  I  think  that  has  been  claimed  by  Mr.  Swift,  and 
Mr.  Morris,  and  others. 

Senator  Sherman.  It  was  a  little  ahead  of  my  time,  although  I 
remember  something  about  it.  I  have  heard  various  claims  made 
by  various  people. 

Mr.  Wilson.  They  were  all  at  it  at  various  times,  and  I  think 
thev  all  worked  at  it  about  the  same  time. 

Senator  Sherman.  Before  the  refrigerator  car  came  in,  what  was 
the  market  for  fresh  dressed  meats;  what  zone  or  limit  was  there? 

Mr.  Wilson.  It  was  in  the  immediate  vicinity  of  the  slaughtering 
house,  excepting  in  the  winter  time,  when  they  would  put  it  into 
a  box  car  and  let  nature  freeze  it  and  take  a  chance. 

Senator  Sherman.  What  has  been  the  effect,  if  any,  of  this  in- 
troduction of  the  refrigerator  car  on  the  dressed  meat  service? 

Mr.  Wilson.  It  has  really  opened  up  the  markets  of  the  world 
to  the  American  cattle  and  hogs  and  made  it  possible  for  the  con- 
sumers of  this  country  in  every  little  hamlet,  every  village,  to  have 
fresh  beef  every'  day  in  perfect  condition,  which  was  not  possible 
before,  and  you  know  without  my  telling  you  what  the  conditions 
were  surrounding  the  little  local  slaughter  houses,  especially  in  the 
summer  time. 

Senator  Sherman.  To  what  extent  are  steers  shipped  on  the  hoof 
for  the  export  trade  now  ? 

Mr.  Wilson.  Substantially  none.  There  have  been  just  a  few 
shipped  during  the  past  six  weeks.  On  account  of  the  shortage  of 
live  stock  in  Europe  there  has  been  just  a  few  shipped,  but  a  very 
few.  Belgium  has  taken — oh,  I  think,  3,000  or  4,000  cattle  would 
cover  all  that  have  been  exported.  We  can  not  compete  in  shipping 
live  cattle  with  fresh  and  frozen  meat  from  South  America  or  rrom 
this  country. 

Senator  Sherman.  Since  refrigeration  has  developed,  beef  for  the 
export  trade  has  largely  gone  in  dressed  form  or  preserved  form  ? 

Mr.  Wilson.  Yes;  that  is,  beef  is  altogether  that  way,  either  just 
chilled  or  frozen.     Pork,  of  course,  goes  mostly  cured. 

Senator  Sherman.  You  spoke  a  while  ago  about  the  buyers  from 
the  different  packing  houses  going  to  the  yards  and  pens  and  making 
their  purchases.  I  want  to  ask  you  if  each  packer  buys  on  his  own 
r^ponsibility  without  any  understanding  with  other  packers? 

Mr.  Wilson.  Absolutely. 

Senator  Sherman.  Is  there  any  combination  between  the  packers? 

Mr.  Wilson.  Absolutely  none. 

Senator  Sherman.  If  there  is  a  uniformity  of  price  bid  on  a  cer- 
tain grade  of  steers  or  sheep  or  pork  or  hogs,  what  is  the  cause  of 
that  uniformity? 

Mr.  WiusoN.  Well,  it  is  because  the  judgment  of  the  buyers  agrees, 
that  is  alL 

Senator  Sherman.  I  believe  you  stated  a  while  ago  that 

Mr.  Wilson.  There  is  a  constant  variation. 

Senator  Sherman.  I  believe  you  stated  that  there  was  some  varia- 
tion and  it  was  purely  one  of  judgment. 
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Mr.  Wilson.  Yes;  and  that  is  another  place  where  the  Federal 
Trade  Commission  errs  to  a  certain  extent  and  does  the  packing 
industry  a  great  injustice.  They  recognize  in  the  packing  industry  a 
potential  power  which  is  not  used  and  could  not  be  used.  If  it  were, 
it  would  be  used  in  absolute  violation  of  all  the  laws,  and  it  could 
not  go  on  two  weeks  without  it  being  known  by  everybody.  There  is 
no  concern  in  this  country^  who  could  agree  with  another  concern 
on  the  price  he  would  pay  for  cattle  without  a  hundred  men  knowing 
of  it.  In  spite  of  all  the  t4ilk  that  the  Federal  Trade  Commission 
has  made,  they  have  not  brought  a  man  forward  to  show  that  there 
is  anything  of  that  kind  done.  If  such  a  thing  were  done,  there  would 
be  plenty  of  fellows  ready  to  come  forward  and  tell  about  it.  That 
is  the  trouble  with  their  whole  scheme.  They  base  it  on  the  potential 
power  that  is  not  used.  There  are  lots  of  things  which  might  be 
done  in  this  world  if  people  would  go  out  and  do  them  that  would  be 
illegal,  just  the  same  as  I  might  go  out  and  shoot  a  man  if  I  had  a  gim 
in  my  hand,  but  that  does  not  prove  that  I  am  doing  it. 

Senator  Sherman.  Or  that  it  would  not  absolve  you  from  the 
consequences? 

Mr.  Wilson.  No. 

Senator  Sherman.  Would  it  absolve  in  any  way  the  packers  from 
the  consequences  if  they  enter  into  any  such  thing? 

Mr.  Wilson.  Not  at  all. 

Senator  Sherman.  Let  me  inquire  about  these  commission  m«n. 
How  many  are  there,  say,  in  Chicago? 

Mr.  Wn^ON.  Not  less  than  100,  probably  more,  that  is,  com- 
mission companies,  and  that  would  mean  maybe  a  thousand  men 
with  their  different  employees,  and  they  have  employed  the  best 
cattle  salesmen  in  the  country,  paying  extravagant  prices  to  get  the 
best. 

Senator  Sherman.  The  commission  companies  are  paid  by  the 
cattle  raisers,  the  live-stock  raisers? 

Mr.  Wilson.  Yes. 

Senator  Sherman.  They  have  their  own  line  of  clients  out  among 
stock  raisers  and  farmers  in  the  various  States  that  are  tributary 
to  that  market? 

Mr.  Wilson.  Yes,  sir;  that  is  correct. 

Senator  Sherman.  Is  that  the  same  practice  in  all  the  yards? 

Mr.  Wilson.  They  are  all  alike. 

Senator  Sherman.  You  are  familiar  with  the  practices,  are  youf 

Mr.  Wilson.  Yes,  sir;  they  all  have  the  same  method. 

Senator  Sherman.  Is  there  any  combination  or  collusion  between 
the  commission  companies  and  the  packers? 

Mr.  Wilson.  None  whatever. 

SATintnr  STrpjfMAN.  HavA  von  anv  obiections.  Mr.  Wilson,  to  the 
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Mr.  WiKsoN.  Yes,  sir;  I  would  make  a  deal  with,  them  now  for  a 
thousand  cars. 

Senator  Sherman.  In  the  event  that  were  done,  do  you  think  that 
vould  facilitate  the  distribution  of  meat  and  have  a  possible  ten- 
dency to  improve  prices? 

Mr.  WiusoN.  There  would  be  times  when  that  would  be  helpful, 
l>ecaase  there  are  times — ^take  in  the  winter  months — when  transpor- 
tation is  bad,  resulting  from  storms,  etc.  There  are  times  when 
none  of  us  have  cars  enough  to  take  care  of  our  business.  We  do 
not  feel  like  carrying  cars  tlirou^hout  the  year  to  take  care  of  two 
or  three  weeks  when  railroad  shipping  might  be  upset,  but  if  the 
(tovemment  would  step  in  and  take  that  lug,  it  would  help  the 
situation. 

Senator  Sherman.  Possibly  this  is  out  of  your  scope  of  activity, 
but  do  you  know  what  the  percentage  is  by  the  retailer  to  the  con- 
sumer when  he  sells  the  beei,  what  it  averages? 

Mr.  Wilson.  There  is  -a  very  great  variation  in  that.  Senator,  and 
it  would  take  a  very  wide  margin  to  cover  the  variation. 

Senator  Sherman.  You  exercise  no  discrimination  based  on  any 
retail  selling  price  of  the  retailer?  He  can  make  his  own  price  with- 
out any  interference  by  you  or  your  company  ? 

Mr.  Wn-80N.  We  have  nothing  to  say  at  all  with  reference  to  the 
prices  that  he  makes ;  nothing  whatever. 

Senator  Sher3£an.  He  cai>  sell  it  for  the  best  price  or  as  low  as  he 
pleases? 

Mr.  WiMON.  Yes. 

Senator  Sherman.  I  have  several  times  seen  advertisements  in 
Washington  to  the  effect  that  the  meat  market  men  have  quoted 
beef  at  12J  and  16  cents  per  pound.  Can  you  conceive  what  kind  of 
beef  that  would  be? 

Mr.  WnusoN.  It  might  be  the  coarser  cuts  of  even  good  beef,  or  it 
might  be  the  best  cuts  of  coarse  beef.  Take  the  cheapest  grade  of 
cow  beef,  for  instance,  that  our  man  says  he  is  selling  here  for  13^ 
cents.  Some  parts  of  that  they  might  readily  sell  for  the  price  you 
mention. 

Senator  Sherman.  There  is  a  great  difference  in  beef  on  the  hoof, 
is  there  not? 

Mr.  Wilson,  A  very  great  difference. 

Senator  Sherman.  Take  a  fattened  cow  that  has  been  put  on  corn 
and  is  past  the  milking  stage.  If  she  is  fed  up,  that  makes  a  certain 
grtde  of  beef  when  slaughtered,  does  it  not? 

ilr.  Wilson.  Yes,  sir;  depending  on  what.she  is  and  her  age,  con- 
dition, etc.    Her  price  would  be  set. 

Senator  Sherman.  What  would  be  the  price  of  an  average  cow  of 
that  kind  compared  with  a  2  or  3  year  old  corn-fed  native  northern 
steer? 

Mr.  Wimon.  It  depends  altogether  on  the  quality  and  condition, 
rw^ing  anywhere  from  7  cents  a  pound  up  to  the  highest  price  ot 
to-day,  whidi  now  is  maybe  18^  cents,  or  around  there,  for  the  best 
atew. 

Senator  Sherman.  Has  there  been  any  depreciation  in  the  price 
of  cattle  on  the  hoof  in  the  principal  markets  of  the  United  States 
^^rthm  the  last  60  days? 
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figures  of  Swift  &  Co.,  who  claim  to  have  made  $21,000,000  last 
year  on  a  business  of  a  billion  two  hundred  million.  The  Steel  Co., 
on  the  same  volume  of  business,  or  a  little  more,  made  nearly  seven 
times  what  the  packer  made,  on  substantially  the  same  volume  of 
business. 

Senator  Sheppard.  That  is  the  United  States  Steel  Co.? 
Mr.  Wilson.  Yes,  sir.  It  has  been  generally  conceded  that  the  pack- 
ers did  not  make  over  a  half  a  cent  a  pound  on  all  fresh  meat  sold 
during  the  year  1918.  The  Food  Admimstration  and  the  Department 
of  Agricultiu^  show  that  the  average  consumption  of  meat  in  this 
country  for  the  year  1918  was  180  poimds  per  person.  All  the 
profits  that  the  packers  of  this  country  have  gotten  from  the  people 
on  that  basis,  figuring  that  they  did  get  50  cents  per  hundred  pounds, 
or  a  half  cent  per  pound,  would  amount  to  90  cents  per  person. 
You  have  paid  to  the  packer  90  cents  as  his  profit  for  the  meat  that 
vou  have  consumed  during  the  year.  You  pay  that  much  profit 
on  a  necktie.  On  all  the  meat  that  you  consumed  the  last  year  you 
paid  the  packer  on  that  basis  90  cents  profit. 

Senator  Sherman.  May  I  inquire  about  something  that  has  oc- 
curred to  me  ?  Do  you  sell  in  these  so-called  unrelat^  merchandise 
lines  to  the  jobber,  or  do  you  sell  direct  to  the  dealer? 

Mr.  WiLftoN.  We  have  sold  to  the  jobbers.  We  sold  both  ways. 
r»efore  we  sold  our  manufacturing  plants  we  sold  a  good  deal  to 
tlie  jobbei'S.  I  presume  that  will  be  discontinued,  because  we  are 
not  manufacturers  of  those  lines  now.  We  have  disposed  of  them 
within  a  month. 

Senator  Sherman.  Your  selling,  then,  will  be  to  the  retail  dealer? 

Mr.  WiusoN.  That  will  be  all  that  we  will  be  able  to  do,  I  presume. 

Senat(»r  Sherman.  At  the  different  branches  in  the  country,  where 
>ou  have  a  sales  department  to  handle  your  dressed  meats  and 
other  meat  products,  where  these  grocery  lines  come  into  that  branch, 
tlie  same  selling  force  handles  the  grocery  line  that  handles  your 
meats? 

Mr.  W1L80N.  Yes;  with  this  exception,  that  occasionally  we  will 
put  on  a  man,  just  one  man,  that  we  call  a  specialty  salesman.  He 
will  confine  himself  to  that  line,  which  may  be  one  or  two  of  our 
specialty  lines;  for  instance*,  butterine,  which  is  purely  a  packing- 
house product,  or  sausage.  We  may  have  that  one  man  cover  just 
those  tnree  lines,  the  grocery  line  and  the  sausage  and  the  butterine ; 
but,  ordinarily  it  is  done  by  the  same  organization. 

Senator  Sherman.  You  make  no  retail  sales  at  all? 

Mr.  Wilson.  None  at  all. 

Senator  Sherman.  You  do  not  sell  to  the  consumer  in  those 
hi^nch  houses? 

Mr.  Wilson.  No,  sir. 

Senator  Sherman.  You  sell  to  the  local  dealer. 

Mr.  Wilson.  Yes,  sir. 
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(The  various  lists  to  which  reference  was  made  follow:) 
Average  priees  of  heefj  smoked  meats,  and  fresh  pork,  J 919. 


WASHINGTON.  D.  C. 
Mutton. 


Week  ending: 

May3 

May  10 

May  17 

May  24 

June? 

June  14 

June  21 

June  28 

Julys 

July  12 

Total  averagB. 

January 

February 

March 

April 

May 

June 

July 

Total  average. 


Average 
cost  per 
hundred- 
weight. 


130.94 
31.26 
29.60 
30.40 
30.03 
29.01 
31.51 
15.68 
26.92 
28.40 


29.27 


26.00 
27.21 
30.88 
31.01 
30.39 
29.80 
27.57 


29.77 


Average 
selling 
price  per 
hundred- 
weight. 


128.52 
28.12 
28.28 
31.73 
27.62 
22.80 
29.45 
14.34 
24.57 
23.88 


26.48 


28.87 
26.40 
32.31 
30.44 
29.28 
25.98 
24.15 


28.41 


M] 


Pork  Loins^  Atbbagb  Selling  Pbicb  Per  Hdndrbdwbioht. 


Week  ending: 

May    3 132.79 

May    10 32.97 

May    17 32.64 

May    24 84.04 

May    31 34.37 

June   7 34.20 

June   14 29.46 

June   21 30.48 


Week  ending: 
June  28— 

July  5 

July  12-__ 
July  19— 
July  26 


Total  average- 


Pork  Shoulders^  Average  Selling  Price  Per  Hundredweight. 

Week  ending: 

May   10 w $i 

May   24 5 

May  31 1 

Total   average 5 
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•^MT  prices  of  beef,  smoked  meats,  and  fresh  park,  1919 — Continued. 
WASHINGTON,  D.  C— Continued. 
BEEF. 


Average 
cost  per 
hundred- 
weight. 

Average 
selling 
price  per 
hundred- 
weight. 

Margin. 

-T 

122.60 
23.14 
22.33 
22.21 
21.49 
21.29 
21.13 
19.58 
18.14 
17.60 
17.?0 
18.54 
19.04 

121.85 
22.79 
21.08 
21. R4 
21.24 
20.43 
17.13 
16.50 
16.16 
17.69 
18.09 
19.74 
19.11 

—$0.75 

—      35 

- 

—  1.25 

1 

-  .37 

—  .25 

—     .86 

—  4  00 

. 

-  8.08 

.*                                    

—  1  98 

+  .09 
+  .79 
-t-  1.20 

3    

+    .07 

■  tf^nft - 

19.84 

19.19 

-    .65 

20.97 
20.83 
23.27 
23.01 
22.43 
19.69 
18.03 

21.61 
19.71 
22.52 
22.76 
21.74 
18.87 
17.39 

+    .64 

-  1.12 

-    .76 

-    .25 

-     .69 

-    .82 

-    .64 

.  j*vrKf» 

20.75 

20.15 

-    .60 

Hams  and  Bacon. 


Average  selling  prices  per  hundredweight. 


Certified 
skinned 
hams. 


Certified 
regular 
hams. 


Laurel 
regular 
hams. 


Certified 
bacon. 


Laurel 
bacon. 


$36.89 
37.74 
36.46 
37.30 
37.33 
37.72 
37.81 
37.67 
37.39 
37.74 
37.67 
39.12 
39.39 


$36.93 
36.62 
33.41 
34.68 
35.70 
33.05 
38.00 
38.29 
37.90 
35.71 
38.06 
38.49 
39.41 


$35.84 
35.35 
33.34 
33.04 
34.90 
34.89 
36.23 
33.06 
34.22 
36.33 
36.23 
37.  a3 
37.45 


$48.86 
48.56 


49.27  I 
49.24 

49.00  !. 

48.87  ,. 

48.35  :. 

49.14  ,. 

45.77  ,. 

48.77  ,. 

48.00  1. 

48.63  I. 


34.39 
33.95 
35.70 
36.45 
37.64 
38.24 


34.79 
32.91 
35.09 
33.90 
35.46 
38.21 


30.32 
29.73 
31.81 
34.01 
34.94 
36.13 


44.96 
45.09  i 
47.48 
48.99  ' 

48.  H8  I 
47.78  '. 


$38.22 
37.39 
39  11 
39.32 
39.36 


36.27 
35.07 
37.77 
39.00 
39.36 
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Average  prices  of  beefy  smoked  meats,  and  fresh  pork%  1919 — Coiitlnii€*i 

PHILADELPHIA,  PA. 

Beef. 


Weeks  ending: 

May3 

May  10 

May  17 

May  24 

May  31 

June  7 

June  14 

June  21 

June  28 

Julys 

July  12 

July  19 

July  26 

Total  average. 

January 

February 

March 

April 

May 

June 

July 

Total  average 


MXJTTON. 


Average 
cost  per 
hundred- 
weight. 


121.89 
22.25 
23.20 
22.27 
22.10 
21.24 
19.76 
18.10 
18.56 
17.69 
17.16 
19.62 
18.94 


20.28 


20.54 
21.60 
23.21 
22.95 
22.11 
19.74 
18.44 


21.69 


Average 
selling 
price  i>er 
hundred- 
weight. 


120.40 
21.38 
22.17 
21.61 
20.52 
17.88 
15.56 
16.58 
18.06 
18.70 
17.66 
20.28 
17.71 


19.03 


19.74 
20.46 
21.85 
21.57 
21.39 
17.71 
18.50 


20.37 


M 


Week  ending: 

May  3 

131.56 
29.49 
31.10 
29.89 
31.44 
29.39 
29.12 
29.55 
29.52 
25.18 
26.98 

S30.02 
27.26 
25.98 
29.01 
28.06 
29.15 
25.26 
25.58 
23.63 
21.34 
22.94 

May  10 

May  17 

May  24 

May  31 

June  7 

June  14 

June  21 

June28 

July5 

July  12 

Total  average 

29.49 

26.50 

January 

26.70 
27.71 
30.94 
32.70 
30.57 
30.00 
27.33 

26.90 
27.46 
31.29 
29.91 
27.77 
26.85 
22.63 

+ 

February 

March !.* 

•+- 

April 

May ::;:;: 

June 

July 

Total  average 

29.63 

27.78 

State  of  Illinois, 

County  of  Cook,  ss: 

Per.wonally  appeared  before  me,  Thos.  E.  Wilson,  of  f'hicajro,  111.,  who,  iiii^ 
oath,  stated  that  tlie  foregoing  testimony  given  by  him  l)efore  tlie  subcomn 
tee  on  the  high  cost  of  living  of  the  Senate  Committee  on  the  District 
Columbia  in  the  city  of  Washington  on  August  6,  1919,  having  been  read 
him,  is  the  truth  to  the  best  of  his  knowledge  and  belief. 
[SEAL.]  Cynthia  R.  Kelly, 

Notary  Publu\ 

August  18,  1919. 

My  commi.sslon  expires  May   11.   11)21. 
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STATEMEnr  OF  MB.  JOSEPH  L.  BIELMAN,  MANAOEE  FOE  WILSON 
&  CO.,  WASHINGTON,  D.  C. 

Chairman  Ball.  What  is  your  full  name?     • 

Mr.  BiELMAN.  Joseph  L.  ^ielman. 

Chairman  Ball.  You  represent  Wilson  &  Co.  here  in  Washing- 
ton* 

Mr.  BiELMAN.  Yes. 

Chairman  Ball.  We  would  like  to  have  your  Washington  prices. 

Mr.  BiELMAN.  That  is,  on  the  beef  cuts? 

Chairman  Ball.  On  the  beef  and  on  the  original  packages,  hams, 
and  so  forth. 

Mr.  BnsLMAN.  Mr.  Wilson  gave  you  that  in  that  pamphlet  there. 
I  did  not  bring  the  average  prices  with  me. 

Chainnan  Ball.  He  gave  us  everything  but  the  cuts.  You  just 
give  us  the  cuts. 

Mr.  BiELMAN.  I  have  the  cuts  here  and  can  give  them  to  you.  I 
will  give  you  these  in  two  different  grades. 

Senator  Sheppard.  First,  tell  us  the  smallest  quantities  in  which 
you  sell  to  the  retailer. 

Mr.  BiELMAN.  I  presume  we  cut  65  per  cent  of  our  beef  into  cuts. 
In  some  markets  they  cut  very  little  beef,  but  in  Washington  here 
we  cut  considerable. 

Senator  Sheppard.  Then,  how  do  you  sell  it  to  the  retailers,  just 
in  such  quantities  as  they  desire? 

Mr.  BiELMAN.  That  is  right.  A  man  may  come  in  there  and  buy 
just  a  hind  quarter  or  a  rib  out  of  a  front  quarter.  He  may  buy 
loins  and  ribs.  Of  course,  we  have  some  who  buy  the  whole  car- 
cass. 

Senator  Sheppard.  What  is  your  range  of  prices  on  that  system? 

Mr.  BiELMAN.  On  the  choice  steers  to-day  we  are  getting  from  23 
to  24  cents.    That  is,  on  the  carcass. 

Senator  Sheppard.  Is  that  an  average  price  per  pound  on  the 
carcass,  including  all  the  cuts? 

Mr.  BiELMAN.  Yes;  it  is  the  whole  side. 

Senator  Sheppard.  The  average  is  23  cents,  but  in  reality  some 
cuts  will  be  lower  and  some  higher? 

Mr.  BiELMAN.  I  am  not  speaking  of  the  cuts  now.  I  am  speaking 
of  the  carcass. 

Senator  Sheppard.  I  mean  if  you  divide  it  into  cuts. 

Mr.  BiELMAN.  I  would  have  to  break  around  that  price.  On  the 
niwlium  steers  we  are  getting  from  18  to  20  cents. 

Senator  Sheppard.  On  the  carcass? 

Mr.  BiELMAN.  Yes.  The  common  to  fair  steers  will  sell  any- 
where from  13  to  17  cents  per  pound. 

Senator  Capper.  What  do  you  get  for  the  different  cuts? 

Mr,  BiELMAN.  On  the  medium  to  fair,  on  the  choice,  I  mean,  18 
to  34  cents  per  pound;  that  is  according  to  the  quality. 

Senator  Capper.  Is  that  a  variation  in  one  cut  of  beef,  from  18 
cents  to  34  cents? 

Mr.  BiELMAN.  Yes.  You  take  the  choice  beef  loin  and  it  brings 
^i  cents  a  pound.  There  might  be  beef  in  there  with  bruises.  That 
would  be  graded  down. 
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Senator  Capper.  At  what  price  do  you  sell  most  of  it?      ^ 
would  be  probably  the  average  run  on  rounds  ? 

Mr.  BiELMAN.  Our.  range  will  be  from  16  to  28  cents    oi 
rounds. 

Senator  Capper.  Wliat  will  be  the  average  ? 
Mr.  BiELMAN.  On  my  choice  rounds  it  will  be  28  cents;    oi 
lowest  grade  it  will  be  16.     There  may  not  be  any  of  the   28 
grade  in  rounds  at  all. 

Senator   Sheppard.  Show  us  the  round   on  this  diagram 
[referring  to  chart]  ? 
Mr.  BiELMAN.  Here  it  is  [indicating]. 
Senator  Capper.  Whot  do  you  sell  the  most  of? 
Mr.  BiELMAN.  If  we  get  3*5  or  40  cattle  in  a  car,  we  cut  then 
and  sell  the  whole  thing;  so  we  nmst  sell  just  as  much  of  on 
we  do  of  the  other. 

/Senator  Sheppard.  How  many  cars  do  you  generally  get 
time? 

Mr.  BiELMAN.  We  have  them  shipped  so  the}^  will  arrive 
at  different  dates.     We  get  as  many  as  seven  cars  a  week.     We 
to  clean  up  a  car  a  day. 

Senator  Sheppard.  After  a  car  arrives  here,  you  have   all 
meat  that  is  in  that  car  sold  within  a  day? 
Mr.  BiELMAN.  No;  it  is  never  sold  until  we  put  it  in  our  coolet 
Senator  Sheppard.  How  long  does  it  take  you  to  dispose  of 
meat  after  it  has  arrived  ? 

Mr.  BiELMAN.  Sometimes  I  can  close  that  car  out  in  two  d.i 
sometimes  seven  or  eight  days. 

Senator  Sheppard.  What  would  be  the  average,  about  five  or 
days? 
Mr.  BiELMAN.  No ;  three  or  four  days. 

Senator  Sheppard.  How  long,  ordinarily,  does  it  take  to  ge 
car  from  Chicago  here? 
Mr.  BiELMAN.  From  Chicago,  usually  about  five  days. 
Senator  Sheppard.  Do  you  know  how  long  the  retailer  holds 
as  a  rule? 

Mr.  BiELMAN.  I  have  some  beef  in  the  ice  box  now  that  has  b^ 
sold  almost  two  weeks. 

Senator  Sheppard.  In  your  box  ? 

Mr.  BiELMAN.  Yes,  sir.     We  have  what  we  call  a  "sold''   i 
there.    If  a  butcher  comes  in  and  buys  beef  off  our  "  unsold  "  rail, 
transfer  it  to  our  storage  rail,  and  it  stays  there  until  he  orders  it  o 
Senator  Capper.  What  is  the  freight  rate  from  Chicago  here 
meat? 

Mr.  BiELMAN.  I  could  not  say  exactly.    We  do  not  pay  any  n 
here  at  all.    Our  cars  come  to  us  with  freight  all  prepaid. 

Senator  Capper.  To-day,  on  your  best  carcass,  what  are  you  se 
ing  rounds  for? 
Mr.  BiELMAN.  Twenty-eight  cents. 
Senator  Capper.  What  are  you  selling  medium  for? 
Mr.  BiELMAN.  The  medium  would  be  around  20  cents. 
Senator  Capper.  What  are  you  Felling  the  common  for  ? 
Mr.  BiELMAN.  The  very  commonest,  about  16  cents.    That  is  on  tl 
steers,  you  understand ;  we  are  selling  cow  rounds  as  low  as  15  cent 
Chairman  Ball.  You  are  quoting  this  on  high-grade  meats? 
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Mr.  BiKLMAV.  What  I  quoted  you  first  is  on  high-grade  beef.  I 
have  both  of  them  here.  I  will  leave  this  list  with  you.  I  show  both 
grades  there,  the  steers  and  cows  both. 

(The  list  is  copied  into  the  record  in  full,  as  follows:) 

Stepnj:  Cents. 

(Iioloe 23-24 

MiMlIiun 18-20 

0»miuoii  to  fair 13-17 

Hfmis,  I'onimon  to  choice 17-32 

Fnmta  common  to  choice 8-16 

Ixilns,  c-ommon  to  choice - 18-34 

Kll«.  common  to  choice 15-30 

Roumls.  common  to  choice 16-28 

Chucks,  o<mimon  to  choice 10-17 

Fair  to  gooil 13-17 

HimlH 15-25 

Fronts 8-13 

Li>ins 18-28 

KIb8 1 15-25 

Chucks 9-15 

ttoumls 15-22 

Platw* ^ 8-10 

Senator  Sheppard.  A  period  of  two  weeks  is  about  the  maximum 
time  it  is  held  here? 

Mr.  BrsLHAN.  That  is  really  as  long  as  we  leave  it  in  there.  I  told 
my  beef  salesman  to-day  he  would  have  to  have  that  fellow  get  it 
out  of  there. 

Senator  Sheppard.  Do  you  sell  to  the  hotels  too? 

Mr.  BiELMAN.  Very  little  here  in  Washington.  The  fact  is  I  do 
not  sell  any  beef  to  any  hotel. 

Senator  Sheppard.  Armour  &  Co.'s  testimony  showed  yesterday 
that  one  concern  sells  to  retail  dealers  and  another  concern,  the 
Columbia  Hotel  Supply  Co.,  sells  to  hotels? 

Mr.  BiELMAN.  Yes. 

Senator  Sheppard.  You  do  not  have  a  separate  organization  sell- 
ing to  hotels? 

Mr.  BlELMAN.  No. 

Senator  Sheppard.  Where  is  your  place  of  business? 
Mr.  BoLMAN.  At  Seventh  and  B  Streets  NW. 
Senator  Sheppard.  Do  you  rent  or  own  it? 
Mr.  BiEijkiAN.  We  rent  that  building.     We  have  a  lease  on  it. 
Senator  Sheppard.  A  long-time  lease? 
Mr.  Bielman.  Five  years;  yes,  sir. 
Senator  Sheppard.  When  did  you  last  renew  it? 
Mr.  Beelman.  We  renewed  it  this  vear. 
Senator  Sheppard.  At  an  increase! 
Mr.  Bielman.  Yes,  sir. 

Senator  Sheppard.  Did  they  increase  it  substantially? 
Mr.  Bielman.  They  put  a  fair  increase  on  it,  I  would  say. 
Senator  Sheppard.  What  percentage? 
Mr.  Bielman.  Almost  25  per  cent. 
Senator  Sheppard.  How  many  employees  have  you? 
Mr.  Bielman.  I  have  31. 

Senator  Sheppard.  Have  your  costs  of  operation  gone  up  in  the 
list  few  months  or  have  they  decreased  ? 

i2»e»-i»~PT8 — 6 
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Mr.  BiELMAN.  They  have  gone  up  in  the  last  year;  yes. 

Senator  Sheppard.  Have  your  wages  gone  up? 

Mr.  BiEiiMAN.  Yes,  sir;  there  has  been  a  big  increase  in  wages. 

Senator  Sheppard.  Have  you  figured  out  what  your  percentage 
cost  is  here  on  the  dollar? 

Mr.  BiELMAN.  Yes,  sir;  I  can  tell  you  that  for  every  montii.  I 
month  it  was  85  cents  on  the  100  pounds  to  market  our  stuff. 

Senator  Sheppard.  Can  you  tell  for  each  doUar  of  business  h 
much  the  cost  of  operation  was? 

Mr.  BiELMAN.  I  have  not  that  here.    I  could  give  you  that^ 

Senator  Sheppard.  We  would  like  to  have  that,  too. 

(The  statement  follows:) 

Cost  of  operation  per  dollar  of  sales,  Washington,  D.  C, 


Sales. 


Expense. 


Oost 

operat 

per  do 

of  salt 


January . . 
Febniaiy, 
March... 
April.... 

Mjay 

June 

July 


$165,946.90 
132,6ia75 
151,795.29 
202,644.16 
172,812.88 
160,200.30 
190,018.67 


S5,432.11 
5,352.98 
4,486.00 
5,805.96 
5,169.83 
5,269.32 
7,028.63 


SO. 

.1 


Senator  Capper.  What  are  hams  selling  for  to-day? 

Mr.  BiELMAN.  We  are  selling  our  fancy  hams  to-day  at  41  cen< 
that  is,  the  certified.  The  other  hams  we  are  selling  at  37  ceni 
second-grade  hams. 

Senator  Sheppard.  What  is  bacon  selling  for? 

Mr.  Bdelman.  Lower  bacon  at  40  cents ;  certified  at  49. 

Chairman  Ball.  Are  all  those  figures  in  that  report? 

Mr.  BiELMAN.  On  the  beef;  yes. 

Chairman  Ball.  Not  on  the  bacon? 

Mr.  BiELMAN.  No.  Mr.  Wilson,  in  the  pamphlet  he  gave  yo 
has  all  the  hams. 

Senator  Sheppard.  How  about  eggs,  and  chickens,  and  things  111 
that? 

Mr.  BiELMAN.  We  handle  them. 

Senator  Sheppard.  Do  you  buy  those  here,  in  the  surroundin 
market  and  the  surrounding  country  ? 

Mr.  BiELMAN.  Just  at  present;  no.  We  are  getting  most  of  ou 
eggs  from  the  West,  Nebraska  and  around  in  there. 

Senator  Sheppard.  Through  the  clearing  house  in  Chicago? 

Mr.  BiELMAN.  We  have  our  produce  department  there  buying  ther 
for  us;  yes. 

Senator  Capper.  What  do  you  get  to-day  for  your  best  rib? 

Mr.  BiELMAN.  For  the  best  rib,  32  cents. 

Senator  Capper.  And  what  do  you  get  for  the  medium  ? 

Mr.  BiELMAN.  That  is  on  the  steer  now  you  are  speaking  of? 

Senator  Capper.  Yes. 

Mr.  BiELMAN.  They  will  range  from  the  common  steers  to  tli< 
choice  steers  15  to  30  cents. 
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Senator  Sheppard.  Is  there  a  different  rate  between  steers  and 
cows! 

Mr.  BiELMAN.  Yes;  here  is  your  cow  down  here  [referring  to  the 
diaptun]  15  cents  to  25  cents. 

^ator  Capper.  What  makes  that  difference  almost  double? 

Mr.  BiELHAN.  Just  the  quality  of  the  beef.  You  mav  get  beef 
with  not  a  bit  of  fat  on  it  at  all.  That  is  a  very  common  thing.  The 
best  beef  is  according  to  the  way  it  is  covered  with  fat.  That  means 
according  to  how  it  has  been  fed. 

Senator  Sheppard.  Which  is  ordinarily  fatter,  the  steer  or  the 
(•ow  i 

Mr.  BiELMAK.  It  depends  on  how  they  have  been  fed.  The  steer 
usually  has  the  best  fat  on  it. 

Senator  Sheppard.  Why  is  the  distinction  not  made  as  to  whether 
it  is  fat  or  poor? 

Mr.  BiELMAN.  The  steer  beef  is  always  better  fed  beef  than  cow 
Iwf. 

Senator  Capper.  You  say  that  varies  from  15  cents  to  25  cents? 

Mr.  BiELMAN.  Yes. 

Senator  Capper.  What  do  you  sell  the  most  of,  between  15  and  25 
cents? 

Mr.  Bielmax.  We  sell  more  of  the  cheaper  cattle  than  we  do  the 
fancy  cattle. 

Senator  Capper.  That  is,  you  sell  more  at  15  cents  than  you  do  at 
2.5  cents? 

Mr.  BiELMAN.  Yes;  of  course,  you  understand  that  in  fancy  beef 
the  rib  will  weigh  more  than  the  cheaper  ribs  will.  It  will  take  three 
<if  the  cheap  ribs  to  make  one  of  the  first-class  ribs. 

Senator  Capper.  What  do  you  get  for  rib  common  to-day  ? 

Mr.  BucLMAN.  The  cheapest  rib? 

Senator  Cappeb.  Yes. 

Mr.  B1EI.UAN.  We  wiU  seU  you  a  rib  down  there  to-day  for  15  cents,  the 
(-heftpest  rib. 

Senator  ('appeb.  That  Is  the  cheapest  rib  you  have? 

Mr.  Beilman.  Yes.  sir. 

Senator  Sheppard.  Do  you  have  any  understanding  with  any  other  dealers 
a>»  til  the  prices  you  charge? 

Mr.  BfEi,MAN.  No,  sir;  we  never  consult  any  of  them.  I  will  venture  to  say 
tlmt  !  hardly  ever  see  them  except  when  passing  their  houses. 

I»T»mUrT  OF  COIA'MBIA,    ««: 

*hi  August  18.  1919,  personally  api)eared  i)efore  me  J.  L.  Blelman  of  Wnsh- 
•nirton.  D.  C,  who  under  oath  8tnte<l  that  the  foregoing  testimony  given  by  him 
More  the  subcommittee  on  the  high  coat*of  living  of  the  Senate  Committee  on 
the  DlKtrlct  of  Tolumbia  in  the  city  of  Washington  on  August  G,  1919,  having 
!•«*«»  read  hy  him,  Is  the  truth  to  the  best  of  his  knowledge  and  belief. 

f  sEAUl  .John  J.  McGrain,  Notary  Public. 

Chairman  Ball.  We  also  have  with  us  to-day  the  Omaha  repre- 
sentative of  Cudahy  &  Co. 

STATEMENT  OF  MB.  THOMAS  CREIGH,  OF  CHICAGO. 

Mr.  Crkigh.  Mr.  Qiairman,  Mr.  Diesing,  the  Omaha  representa- 
tive of  Cudahy  Packing  Co.,  has  stepped  out  of  the  room  for  just  a 
^ment,  and  while  waiting  for  him,  I  should  like  to  make  a  brief 
'Statement.    I   am   particularly  glad  that  Senator  Capper  is  here. 
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becaiLse  the  Cudahy  Packing  Co.  has  two  plants  in  his  State,  and  we 
are  very  anxious  to  have  you  people  understand  something  of  the 
packers'  story. 

I  know  that  reading  matter  is  pretty  hard  put  upon  you  Senators. 
l)nt  at  the  time  the  Federal  Trade  Commission  came  along  to  make 
this  investigation  a  couple. of  years  ago,  they  asked  all  the  packers 
to  prepare  certain  statements  respecting  the  business,  its  niethotk 
and  the  reasons  at  that  time  for  high  prices,  etc.  Our  cornpany  pre- 
pared such  a  statement.  I  do  not  think  that  the  rejiding  of  thi^ 
statement  is  particularly  hard  and  the  discussions  that  are  given  in  it 
on  a  half  dozen  points  as  to  the  reason  for  high  prices  then,  I  think, 
will  be  quite  illuminating  to  you  as  to  the  reasons  for  high  prices 
now,  which  are  largely  intensified.  The  figures  can  be  more  or  1^-^ 
ea^sily  brought  down  to  date  here:  but  the  theories  of  the  i*easons  for 
things  are  set  out  very  clearly,  I  think,  in  all  this  statement. 

(The  statement  will  be  found  in  committee  files.) 

Mr.  Diesing,  who  will  talk  to  you  next,  is  the  head  of  our  l^ef 
department,  and  our  operations  in  that  line  are  run  from  the  Omaha 
headquarters,  where  his  office  is. 

STATEMENT  OF  ME.  WILLIAM  DIESma,  HEAD  OF  THE  BEEF 
DEPARTMENT  OF  THE  CITDAHY  PACKINa  CO.,  OF  CHICAGO, 
OMAHA,  KANSAS  CITY,  ETC. 

Mr.  Diesing.  The  management  of  the  Cudahy  Packing  Co.  gmtly 
appreciates  the  opportunity  extended  by  your  committee  in  giving 
us  the  privilege  of  stating  to  you  our  views  on  the  high  cost  of  livinff. 
No  subject  is  of  greater  concern  to  any  of  us.  And  it  is  only  when  all 
the  facts  are  known,  and  when,  after  the  most  careful  study  and  full 
understanding,  correct  principles  are  arrived  at  that  the  remedy, 
if  there  be  one,  can  be  applied.  Action  based  on  anything  else  can 
not  fail  but  lead  to  very  great  harm  to  us  all. 

Now  what  are  the  lacts  with  respect  to  meat  costs  and  prices? 
The  packer,  as  you  know,  is  but  a  middle  man  between  the  live  stock 
producer  and  feeder  on  one  side  and  the  retailer  or  butcher  on  the 
other.  And  this  is  fundamental:  Cheap  meats  can  not  be  pro- 
duced from  high-priced  animals. 

The  public  usually  judges  the  packer  and  his  prices  and  profits 
from  the  standpoint  of  the  price  Of  a  porterhouse  steak  delivered  by 
automobile  in  response  to  a  telephoned  order.  Or  by  the  price  of 
lamb  chops  on  the  menu  card  ot  a  fashionable  hotel  or  restaurant 


Digitized  by 


Google 


HIGH   COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA.  183 

In  B  word,  the  packer  takes  raw  material — ^the  live  animal — of  a 
value  of,  say,  $125.  H^  adds  $15  of  labor  and  expenses  to  its  prepai  a 
eiwi  into  meat  and  all  the  other  products  and  by-products  derived 
from  it.  He  pavs  some  $4  of  freight  and  $4  for  refrigeration,  pack- 
ing, curing,  ancl  selling  expense,  and  insurance,  etc.,  and  then  sells 
all  the  products  for  a  total  of  $150. 

Can  any  other  industry  make  a  similar  showing  of  efficient  hand- 
ling or  of  minimum  expense  and  profit?  Consider,  too,  that  most  of 
the  proilucts  are  highly  perishaole  and  require  constant  care  and 
attention  to  be  in  the  best  condition  for  the  trade  and  consumer. 
Furthennore.  consider  that  the  slightest  inattention  would  result  in 
entire  loss  oi  the  profit,  which,  however,  at  best,  is  so  small  as  not 
to  be  appreciable  in  the  price  which  the  consumer  pays  for  meat. 

For  example,  in  the  week  ending  July  11,  1919,  we  paid  $14.50 
per  hundredweight  for  live,  good  quality  steers  on  the  hoof  of  an 
average  weight  alive  of  1,196  pounds.  After  allowing  for  all  by- 
products (such  as  hide,  fat,  bones,  etc.),  at  full  market  value,  and 
crediting  this  against  the  net  cost  of  the  live  animal  and  the  expense 
of  killing*  the  average  cost  at  the  packing  house  of  the  beef  produced 
from  'these  animals  was  $20.21  per  hundredweight.  Freight  and 
selling  expense  to  and  at  our  branch  houses  was  $1.60  per  hundred- 
weight, and  the  average  price  avails  which  we  received  from  our 
retail  customers  was  $22  per  hundredweight.  The  dressed  weight 
of  the  beef  produced  from  these  animals  was  56  per  cent  of  the  live 
weight 

Our  cattle  have  been  bought  in  open  competition  in  the  various 
Htockyard  centers  for  the  best  prices  we  have  been  able  to  buy  them 
for.  And  at  our  branch  house  locations  the  meats  have  been  sold  in 
open  competition  for  the  best  prices  which  we  have  been  able  to  secure. 
\Ve  have  shown  the  results  oi  these  operations,  and  surely  when  you 
realize  these  facts  you  will  agree  with  us  that  the  packing  industry 
is  not*  responsible  iFor  the  high  price  of  meats  Certainly  you  will 
also  agree  that  the  packers  are  not  profiteers.  In  fact,  considering 
the  service  which  they  perform,  both  of  manufacturing  and  dis- 
tribution, the  rate  of  profit  earned  is  so  low  as  to  be  almost  unbe- 
lierable.  In  our  entire  operation  on  beef  this  year  the  entire  profit 
of  the  company  has  not  averaged  one-fourth  cent  per  pound. 

We  were  requested  to  furnish  some  figures  in  regard  to  the  local 
nukrket<»  the  prices  we  secured,  and  the  cost  of  the  animals,  and 
preliminary  to  that  I  also  provided  a  chart  similar  to  the  one  Mr. 
Wils)n  furnished,  showing  the  wholesale  cuts  on  this  side  [indicat- 
ing!, and  here  are  the  cuts  that  the  retailer  makes.  There  is  a  key 
to  tlie  chart  showing,  hy  numbers,  what  each  part  is. 

Senator  Sheppard.  You  are  going  to  give  us  the  prices  now,  are 
vmj? 
Mr.  DreaiNO.  Yes,  sir. 
Senator  Sheppard.  And  the  dates. 

Mr.  DiEsiNo.  To-day's  market  as  quoted  by  our  local  representa- 
tive: Rounds,  lowest  price,  20  cents;  highest  price,  30  cents. 
Senator  Capper.  That  30  cents  is  for  the  best  native  steers? 
Mr.  DiEsnco.  Yes,  sir. 
Senator  Capper.  That  is  30  cents? 
Mr.  DnwiNo.  Approximately.    I  will  leave  a  copy  of  this  with  you. 
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Senator  Capper.  What  would  be  your  price  for  the  mediuit 

Mr.  DiEsiNG.  Well,  there  would  be  some  in  there  at  25  cents 
cents.  The  range  is  from  20  cents  to  30  cents ;  20  cents  for  tlie  p 
and  30  cents  for  the  best,  and  intermediate  grades  in  proport 
their  quality. 

Senator  Capper.  What  would  the  common  grades  be? 

Mr.  DiESiNG.  The  common  is  20  cents. 

Senator  Capper.  Then,  it  would  run  from  20  cents  for  coi 
steers  to  30  cents  for  best  natives? 

Mr.  DiEsiNG.  Yes,  sir.  For  loins  of  beef  the  range  in  price 
cents  to  35  cents.  That  is  for  the  untrimmed  loin  with  the  flank 
Ribs,  which  is  roast  beef.  22  cents  to  33  cents.  Chucks,  the  sho 
12  cents  to  17  cents.  Plate,  8  cents  to  12  cents.  Brisket,  the  p< 
under  the  shoulder,  8  cents  to  13  cents.    Shank,  8  cents  to  10 

Senator  Capper.  When  this  plate  is  sold  to  the  public,  what 
called? 

Mr.  Diesing.  Boiling  beef,  most  commonly,  but  often  it  is  < 
and  sold  as  corned  beef.     The  dealer  cures  it. 

Chairman  Ball.  These  are  Washington  prices  you  are  giving 

Mr.  Diesing.  Yes,  sir;  to-day's  Washington  prices.  The  cai-s 
were  covered  in  our  last  week's  closing  of  the  Washington  1 
totaled  151  head  of  cattle  at  an  average  selling:  price  on  the  shir 
weight  of  $19.19  per  hundredweight;  on  the  selling  weight,  $ 
a  hundredweight.  As  against  the  billed  cost,  the  books  show  i 
of  76  cents  per  hundred,  not  including  the  cost  of  operating 
branch  house  here,  and  we  figure  against  the  beef  65  cents  per 
dred  pounds  for  selling,  although  the  average  cost  of  sellinj 
products  is  higher. 

Senator  Sheppard.  What  is  your  volume  of  business  here  in  a 
in  dollars? 

Mr.  Creigh.  Between  one  and  two  million^ollars.  Of  couijse. 
is  not  all  beef,  you  understand. 

Senator  Sheppard.  I  understand. 

Senator  Capper.  What  are  you  getting  here  for  hams  now  ? 

Mr.  Diesing.  I  would  have  to  get  that  information  for  you. 
ator.    Fresh  meat  is  my  end,  and  I  do  not  keep  so  very  closel 
touch  with  the  other.    The  market  is  armmd  37  to  38  cents. 

Senator  Sheppard.  Have  you  a  list  of  the  articles  that  you 
in  besides  beef? 

Mr.  Diesing.  I  can  get  such  a  list  for  you. 

Senator  Sheppard.  We  would  like  to  have  it. 

(The  list  to  which  reference  is  made  is  as  follows:) 

The  Cvdahy  Packing  Co.. 
Washhiffton.  /).  r.,  Augunt  11,  19 

SrBCOMMITTKi:   OF   THK  COMMITTEE  ON    THE   DlSJRKT   OK  COLl'MniA, 

Dint  net  Committee  Room  of  Capitol, 
Washinpton,  />. 
(;kntlemen  :  As  por  telephone  conversation  of  this  date,  the  following  i^ 
of  prcMlucts  handled  through  this  branch : 

Boneless  beef  cuts;  beef  livers;  pork  loins;  i>ork  offal  in  season:  pi>n 
spare  ribs,  chitterlings ;  brains ;  mutton  oflFal ;  sheep  brains ;  veal  offal ;  sv 
breads ;  sweetbreads,  beef ;  oxtails ;  beef  kidneys ;  smokecl  meats ;  regular  h 
skinned  hams,  smoked  picnics,  smoked  bacon;  compound  lard;  pure  lard: 
salt  fat  backs;  dry  salt  shoulders;  dry  salt  butts;  drj^  salt  beUfes;  boiled  h« 
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3D  sausage;  cl^eese;  butter;  eggs; 

[,  and  assuring  you  of  our  further 
re, 

The  Cudahy  Packing  CJo., 
J.   A.   Gushing,   Manager. 

IT  house  property  here,  or  do 


I  leased  land  here. 
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he  Washington  Market ;  a  tall, 
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on  your  other  sales  of  beef,  or 

^ss  at  a  profit.  I  can  deal  with 
,  sheep,  lamb,  and  veal.*  But 
s,  and  the  two  prior  weeks,  I 
average  cost  delivered  here  of 
«,  anf  for  each  carload  I  have 
)w  the  car  was  made  up,  what 
ch  car  cost.  On  several  I  have 
^ve  you  a  line  on  our  methods 

average  cost  of  21.25,  an  aver- 

•  cents.  That  shows  how  that 
nd  the  way  it  was  closed  out. 
re — a  29  lot  of  cows.  That  is 
average  live  weight,  total  live 
lling  expense,  gross  cost,  and, 
ent  test,  so  much  per  hundred- 
weight of  the  oleo  fat,  butter 
le  actual  production  of  tallow 
alue  of  the  hides  according  to 
or  hides  on  the  day  the  cattle 
gives  us  the  total  cost  of  the 
he  cost  of  chilling  it,  27  cents 
tiundredweight  to  cover  icing, 

will  be  found  to  check  with 
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Mr.  DiEsiNG.  The  expense  ranges  from  85  to  90  cents  per  hun 
weight. 

Senator  Sheppard.  What  is  that  in  terms  of  dollars? 

Mr.  DiEsiNG.  I  would  have  to  figure  that  for  you. 

Mr.  Creigh.  Assuming  an  average  price  of  25  cents,  Senator 
could  divide  the  85  by  4,  getting  20  cents  in  the  $10—85  cent^ 
hundred  pounds. 

Senator  Sheppard.  That  would  be  2  cents  to  the  dollar. 

Mr.  Creigh.  Yes.  Wait  a  minute.  You  have  got  85  cents  t 
hundred  pounds.  Assuming  a  price  of  25  cents,  that  would  hi 
per  hundredweight,  and  you  have  a  price  of  85  cents  for  $25. 

Mr.  DiESiNG.  In  connection  with  figuring  the  cost,  there  is  a 
that  gives  all  figures  in  case  you  want  to  check  them  up.     Fron 
standpoint  of  the  beef  department  selling  prices  are  very    i 
higher  than  they  have  ever  been — a  good  oeal  higher  than  pri< 
the  war. 

Senator  Sheppard.  Have  your  selling  prices  declined  within 
past  four  or  five  months? 

Mr.  DiEsiNG.  There  was  quite  a  decline  in  the  selling  price  i 
the  1st  of  May  to  the  end  of  June — the  end  of  the  corn-fed  soji 
There  was  a  recovery  of  price  of  corn-fed  beef  from  the  1st  of  « 
to  now,  but  the  grass  beef  came  onto  the  market,  and  that  i$  a  po 
grade  of  article,  and  that  is  selling  at  a  lower  ^rice  comparative! 

Senator-  Sheppard.  But  not  less  than  two  or  thre  years  a^o  ? 

Mr.  DiEsiNG.  About  the  same  as  a  year  ago — somewhat  higher  i 
the  years  prior  to  that.  To  give  you  an  idea  of  the  comparison 
prices  to-day  and  in  previous  years,  good  native  cattle  to-da.^ 
Omaha  can  be  bought  for  about  17  cents  a  pound  alive  and  24  c 
a  pound  in  beef — good  corn-fed  cattle. 

Senator  Capper.  That  is  in  Omaha? 

Mr.  DiEsiNG.  Yes,  Senator;  that  is  in  Omaha.  That  is  above 
market  at  any  of  the  river  points — Missouri  River — and  Chic 
usually  runs  a  little  higher  than  that.  A  year  ago  they  cost  a 
17.14,  and  the  dressed  cost  was  26  cents,  nearly  the  same.  At 
end  of  July,  1917,  they  cost  13i  and  18.05—18.24  alive  and  1 
dressed. 

Senator  Capper.  Thirteen  as  against  18  now  ? 

Mr.  Ddesing.  In  1917. 

Senator  Sheppard.  He  wants  to  know  how  1917  prices  compa 
with  to-day's  prices. 

Mr.  DiEsiNG.  On  the  live  cost? 

Senator  Capper.  Yes;  alive  and  dressed. 

Mr.  DiEsiNG.  The  live  cost  was  13.25  for  1917  as  against  17.    ' 
dressed  cost  then  was  18  as  against  24.    But  in  1916  the  live  cost 
9.25,  and  the  dressed  cost  was  13. 

Senator  Capper.  That  is  about  the  lowest  you  have  had  in  a  g< 
many  years,  is  it  not? 

Mr.  DiESiNG.  Senator,  that  was  considered  high. 

Senator  Capper.  Is  that  so  ? 

Mr.  DiESiNG.  You  were  talking  about  high-priced  beef,  then. 

Senator  Sheppard.  How  far  back  do  vour  figures  go? 

Mr.  DiEsiNG.  1908. 

Senator  Sheppard.  I  think  we  had  better  have  those  figures. 
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Senator  Capper.  Yes;  I  think  so. 

Mr.  DiESiNG.  When  we  get  through  it  will  show  in  the  cost  of  the 
live  unimal  an  increase  of  about  100  per  cent. 

Senator  Sheppard.  Since  when? 

Mr.  DncsiNO.  1914  and  1915. 

Senator  Sheppard.  Can  you  give  us  the  cost  back  to  1908  ? 

Mr.  DiESiNO.  Yes,  sir.  There  is  an  increase  of  200  per  cent  in  the 
cost  uf  putting  the  animal  through. 

Senator  Sheppard.  I  understand.  You  mean  the  expense  of  oper- 
ation? 

Mr.  DiEsiNG.  Yes.  The  last  we  had  was  in  1916.  In  1913  the  live 
cost  was  9.33,  and  the  dressed  cost  was  13.10. 

Senator  Sheppard.  And  you  say  that  Chicago  was  a  little  higher 
as  a  rule  i 

Mr.  DiESiNO.  Well,  freight  and  shrink.  It  evens  itself  up,  with 
freight  and  shinkage  di^rence.  If  Chicago  didn't  pay  at  least 
freight  difference,  they  wouldn't  get  any  cattle.  They  would  stop  at 
the  river.  If  Chicago  paid  more  than  freight  difference,  they  would 
tll^  there. 

Senator  Sheppard.  Is  the  freight  rate  from  Omaha  to  Washington 
higher  than  from  Chicago  to  Washington,  or  is  this  common-point 
territory? 

Mr.  Diesino.  From  Omaha  it  is  30  cents  higher,  approximately, 
29  and  a  fraction,  than  from  Chicago  to  Washington  on  the  dressed 
product. 

Senator  Sheppard.  Thirty  cents  per  Inmdred? 

Mr.  DicsiNG.  Yes,  sir. 

Senator  Sheppard.  Do  you  get  your  product  from  Omaha  that  is 
consumed  in  Washington  i 

Mr.  Diesino.  Yes,  sir;  and  from  other  Western  points.  In  1914 
the  live  cost  for  good  steers  was  9.42  and  the  dressed  cost  14.  In 
1J>13  the  live  cost  was  8.43  and  12.09  dressed.  In  1912,  9  cents  alive 
ami  12.95  dressed.    In  1911,  6.75  alive  and  9.62  dressed. 

Senator  Capper.  They  were  pretty  low,  were  they  not? 

Mr.  Diesino.  In  1910  it  wius  7.45  alive  and  10.55  dressed.  In 
1909,  6.90  alive,  8.31  dressed.    In  1908,  6.13  alive,  8.74  dressed. 

Mr.  Miller.  Your  spread  at  the  present  time  shows  7  cents.  In 
1917  the  greatest  spread  was  9J.  Can  you  explain  the  difference  in 
the  variation  of  the  spread  between  the  price  of  live  cattle  and  what 
you  sell  it  dressed  for? 

Mr.  DiEfiiNo.  Between  the  live  cost  and  the  dreSvSed  cost? 

Mr.  MiLLKR.  Yes;  the  variation  in  the  spread.  Is  it  due  to  the 
increase  in  the  cost  of  putting  the  animal  through,  200  per  cent  in- 
<Tea  e  in  cost  of  oj^eration? 

Mr.  Diesino.  Partially ;  and  the  value  of  the  by-products,  fluctu- 
ation. Another  thing,  if  3^ou  buy  cattle  at  9  cents  a  pound  alive, 
and  then  you  buy  them  for  18  cents  a  pound  alive,  doubling  it,  your 
<lresse(l  cost  will  increase  more  iii  proportion  unless  you  advance 
vour  liv-products  a  whole  lot,  because  a  considerable  part  of  each 
live  aninml  is  waste. 

ilr.  MnxEH.  You  have  answered  the  question. 

Senator  Siiiippakd.  The  average  weight  of  the  animal  will  run 
i»U)ut  the  same  each  year  ? 
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Mr.  DiEsiNG.  No ;  there  is  quite  a  variation  in  that 

Senator  Sheppard.  Each  year? 

Mr.  DiESiNG.  Yes,  Senator;  and  for  the  different  seasons  in  the 
year. 

Senator  Sheppard.  As  a  rule,  what  is  the  difference  between  the 
lightest  and  heaviest  animals?    Is  there  a  difference  each  season? 

Mr.  DiEsiNG.  Yes,  sir.  There  is  a  range  of  from  500  pounds  to 
1,500  pounds  in  cattle.  It  depends  on  what  proportion  oi  corn-fed 
cattle  happen  to  be  in  the  receipts ;  and  whether  the  country  figures 
it  good  business  to  market  the  young  stock. 

Senator  Sheppard.  What  is  considered  an  extraordinarily  heavy 
steer  ? 

Mr.  DiESiNG.  Extraordinarily  heavy? 

Senator  Sheppard.  Yes. 

Mr.  DiEsiNO.  Fifteen  hundred  pounds. 

Senator  Sheppard.  What  is  considered  as  very  low  ? 

Mr.  DiESiNG.  When  they  get  much  under  500  pounds,  they  are 
calves.    We  figure  it  that  way. 

Senator  Sheppard.  So  the  average  good-sized  steer  or  cow  runs 
about  000  to  1,000  pounds? 

Mr.  Dtesing.  Yes,  sir;  1,000  pounds  is  a  good  average,  live  weight 

Senator  Sheppard.  One  thousand  pounds  is  a  good  average,  live 
weight.    That  is  what  I  wanted  to  bring  out. 

Senator  Capper.  I  did  not  understand  your  price  here  on  bacon,  in 
Washington.    Did  you  give  that? 

Mr.  DiEsiNG.  We  will  furnish  you  that  entire  list. 

(The  list  to  which  reference  is  made  follows  in  letter:) 

The  Cud  ah  y  Packing- Co., 
Washington,  D.  C,  August  U,  1919. 

SUBrOMMITTEE  ON   THE  DISTRICT  OF  COLUMBIA, 

District  Committee  Room  of  Capitol,  Washington,  Z).  C. 
Gentlemen  :  In  reply  to  question  addressed  to  Mr.  Dlesing  at  time  of 
testifying  before  your  committee  and  as  noted  on  page  347  of  testimony,  wish 
to  advise  tluit  our  price  on  bacon  by  the  strip  on  that  date  was  44  cents  per 
pound,  and  price  on  hams  was  40  cents  i)er  pound  on  first  grade  and  57  cents 
I)er  pound  on  second  grade. 
Yours,  very  truly. 

The  Cudahy   Packing  Co. 
J.  A.  CusHiNO,  Manager. 

Senator  Capper.  All  right.  Ham  and  bacon  are  about  the  only 
articles  that  you  sell  here  in  the  original  package? 

Mr.  DiEsiNG.  Well,  they  are  sold  in  ones  and  twos.  The  hams 
and  bacon  are  smoked  out  here. 

Senator  Capper.  What  do  you  mean  by  "ones  and  twos''? 

Mr.  DiEsiNG.  One  piece  or  two  pieces,  as  the  customer  wishes  to 
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Senator  SHBPPAm>.  Do  you  handle  any  unrelated  products? 

Mr.  Creigh.  We  think  they  are  all  related,  Senator.  We  handle  a 
produce  line,  but  we  do  not  handle  a  grocery  line. 

Senator  Sheppard.  You  handle  a  produce  line? 

Mr.  Crbioh.  Yes. 

Senator  Sheppard.  What  are  your  principal  items? 

Mr.  Cr£igh.  Butter,  eggs,  cheese,  and  poultry. 

Senator  Sheppard.  Do  you  buy  and  sell  a  good  deal  of  that  around 
here,  and  throughout  the  country  ? 

Mr.  Creigh.  A  small  amount  is  bought  locally,  but  most  in  the 
West,  in  the  central  organization.  We  have  refrigerated  packing 
houses,  refrigerated  cars  and  branch  houses,  and  fliere  is  nothing 
more  natural  than  that  butter,  poultry,  eggs,  and  cheese  sold  to 
butchers  finally,  should  be  handled  by  the  same  selling  medium,  by 
the  house  or  organization  that  handles  the  meat. 

Senator  Sheppard.  What  is  your  capital  ? 

Mr.  Creigh.  Our  capital  stock?  I  will  have  to  stop  and  think  a 
minute.   It  is  a  trifle  less  than  $25,000,000  outstanding  now.  .^ 

Senator  Sheppard.  Do  you  remember  what  your  percentage  of 
profit  was  last  year? 

Mr.  Creigh.  1  will  be  very  glad  to  furnish  our  last  year's  annual 
statement  Of  course,  you  understand  that  in  the  profits,  for  exam- 
ple, of  the  Cudahy  Packing  Co.,  would  be  included,  such  items  as 
dividends  we  might  receive  from  the  Wichita  Stock  Yards,  that  Sena- 
tor Capper's  State  is  largely  concerned  with ;  also  such  other  items 
as  refining  of  glycerine. 

Senator  Sheppard.  I  mean  the  entire  business. 

Mr.  Cbbiqh.  Those  items  are  taken  into  consideration,  of  course. 

Senator  Sheppard.  I  suppose  you  have  a  statement  showing  your 
profit  on  each  dollar? 

Mr.  Creigh.  Yes.     Our  turnover,  even  including  the  nonedible 
items,  is  slightly  over  2  per  cent. 
Senator  Sheppard.  Your  profit? 

Mr.  CiKiQH.  Yes,  sir.  Our  turnover  last  year,  as  I  recall  it,  was 
dose  to  $200,000,000.    Our  net  earnings  were  somewhat  less  than 

four,  as  I  recall. 
(The  data  to  which  reference  is  made  follows:) 

The  Cudahy  Packing  Co., 

Legal  Department, 
Chicago,  AnpuH  9,  1919. 
Hon,  L  HEI8LER  Bali., 

United  States  Senate,  M'afthington,  D.  C. 

Mv  I>EAii  Sknatob:  During  the  hearing  Inst  We<lnes(lay  by  the  subcommittee 
in  cbarfe  of  the  investigation  of  high  prices  within  tlie  District  of  ('olumbia, 
up<)n  a  question  being  aske<l  by  Senator  Sliepi^nl  (I  tlilnlv)  I  ha<l  stated  that 
Ht*  wotild  he  ver>'  glad  to  furnish  to  him  and  to  the  committee  a  copy  of  the 
Iniit  annnal  statement  put  out  by  our  company  showing  profits,  capitalization, 
«tc. 

I  am  verv  pleased  to  inclose  this  herewith  in  condense<l  but  printed  form.  I 
wouW  be  vwy  glad  If  special  consideration  would  be  given  by  you  to  the  read- 
ing nintter  accompanying  the  statement.  Of  course,  large  figures  are  very  fre- 
qnwii  In  connection  with  the  business  of  any  packer.  The  tonnage  handled  by 
our  ct^mpiny  of  products  of  animals  exceeds  1,000,000.000  pounds  per  annum. 

We  <lo  not  as  a  regular  thing  handle  groceries.  Nevertheless,  during  the 
ppTlod  of  the  war  and  for  the  convenience  of  certain  cantonments  and  to  ac- 
'^wnmodate  their  quartermasters  we  did  at  a  few  of  our  branches  carry  a 
grocery  stock.    This,  of  course,  increased  our  investments  and  our  sales  and 


Digitized  by 


Google 


190  HIGH   COST  OF  LIVING  IN  DISTRICT  OF  OOLUBCBIA. 

tonnage  slightly.  The  profits  wliich  we  have  made  from  our  food  business  and 
from  the  products  of  animals  are  the  least  satisfactory  which  we  have.  As  I 
stated  to  the  committee,  the  company  refines  glycerin ;  has  a  few  outside  invest- 
ments ;  does  an  extensive  business  in  soaps  and  cleansers ;  and  it  Is  the  aKgre- 
gate  of  all  these  ventures  that  api)ear  in  our  statements  and  make  up  the  show- 
ing. Of  course  a  determination  of  our  profits  made  upon  our  investment  is 
hardly  controlling.  Our  property  valuations  are  extremely  low.  There  Is  no 
water  in  our  stcK-k.  The  increase  in  the  cost  of  live  animals  and  other  items 
handled  by  us  has  been  so  enormous  as  to  involve  our  having  to  borrow  on  n 
tremendous  scale.  Surely  we  ought  to  in  all  fairness  be  entitled  to  reasonable 
earnings  on  borrowed  money  in  order  to  justify  us  in  taking  the  risk  and  In 
performing  a  service  for  the  nations. 

Not  that  we  wish  to  brag  about  our  war  service,  but  just  that  you  may  be 
quite  fully  informed  as  to  what  it  involve<l,  we  are  also  inclosing  a  little  pam- 
phlet prepared  by  us  at  the  request  of  the  War  Department.  This  shown  snme- 
thing  of  the  difficulties  as  well  as  the  efficiency  and  skill  with  which  we  han- 
dled orders  of  our  Government  and  the  Allies. 

Also,  in  order  that  you  may  have  something  further  to  enable  you  to  make 
a  little  comparison  as  regards  these  peak  figures  of  the  last  fiscal  year,  we 
Inclose  a  small  pamphlet  covering  our  showing  for  the  prece<llng  fiscal  year. 
Yours,   very   truly, 

The  Cudahy  Packing  Co., 
Thos.  Ckeigh, 

General  Attorney, 

The  Cn)AHY  Packing  Co.  Financial  Statement  ¥ok  the  Fiscal  Year  Ending 

November  2,  1918, 

extracts  from  the  annual  statement  of  e.  a.  cudahy,  president,  to  share- 
holders. 

During  the  past  year  probably  the  most  conspicuous  features  in  our  business 
are  (a)  its  heavy  expansion,  due  largely  to  war  causes,  and  (h)  the  greatly 
increased  control  as  a  war  emergency  measure  by  the  Government,  and  the 
regulation  of  almost  all  of  our  activities  by  a  large  number  of  Its  diflterent 
bureaus. 

As  illustrating  the  enormous  expansion  of  the  business  and  of  the  Induatrf 
(in  which  our  company  has  fully  measured  up)  I  am  quoting  the  following 
statistics  taken  from  some  recent  compilations : 

"The  largest  exportation  of  fresh  beef  in  any  year  prior  to  the  war  vn» 
3r)2,000,000  pounds,  in  the  fiscal  year  1901 ;  then  dwindling  down  year  by  year 
to  only  6,(KH),0(X)  ixmnds  in  the  year  imme<liately  prece<llng  the  war,  while  the 
total  for  the  10  months  ending  with  October  of  the  current  year  was  417,000,0(W 
pounds." 

"Pork  products  also  show  a  new  high  record  in  quantities  as  well  as  in 
values.  The  total  quantity  of  bacon  exported  in  the  10  months  ending  with 
October,  1918,  was  906,000,000  pounds,  against  a  former  high  record  of  593,- 
000,000  pounds  in  the  full  fiscal  year  1916.  Hams  and  shoulders  in  the  same 
10  months  were  478,U00,0(H>  ix)unds.  against  287,000,000  ix)unds  in  the  full  fiscal 
year  1916." 

A  fair  understanding  of  these  figures  and  what  they  mean  in  the  way  of 
increased  labor  and  of  financing,  because  of  the  higher  prices  paid  by  us  for 
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•  ftrt  pmfit*.  as  «?ho\vn,  we  still  have  made  less  than  2.15  cents  out  of 
>-«3ir  we  have  taken  In,  and  that  our  average  profit  has  been  slightly  less 
i«^*tt!f  cent  per  pound  on   the  total  volume  handled,  including  both 

•  jftrj  Inedible  products. 

•  't-.T^^*^  <'i>st  of  live  stock  and  of  labor  present  a  tremendous  problem  to 
-rtw".  due  to  the  necessity  of  financing  the  business  on  this  high  basis 
-*  jranuin?  funds  for  this  purpose.  An  indication  of  this  is  given  in  the 
"*»?  of  our  own  company,  where  the  amount  of  our  inventory  covering 
'^  <m  haiHl  and  in  process,  etc.,  in  various  periods  has  been  as  follows : 

•-.  2S,  191G $16, 282, 712 

►1  iT.  1S17 32,  647,  635 

••-■«  2. 1918 41,  664,  734 

:  w  hmdled  meat  and  other  products  derived  from  live  stock  and  nothing 

*  3»  industry  would  be  sufficiently  complex,  but  in  the  natural  development 
•ap  finribution  of  food  products  requiring  refrigeration  to  bring  them  to 

'»#«mer  in  the  very  best  form  the  packing  industry  has  grown  so  that  it 
-«i«  many  other  items  of  food  than  those  derived  from  animals.  This  is 
"  M^-h  to  the  benefit  of  both  the  producer  and  consumer.    Also,  in  connec- 

'itb  the  handling  of  Inedible  materials  derived  from  animals  such  as  hides, 

•  «c-,  it  has  been  necessary  to  fill  in  with  related  lines  comprising  a  very 
-  innber  of  other  items.  This  brings  us  in  touch  with  many  other  indus- 
■'  '•'•h  of  which  presents  its  problems,  in  the  fair  solution  of  all  of  which 

i^t  of  course,  concerned. 

''zjz  the  period  of  the  war  the  most  marked  change  from  the  past  was  the 

•  srasore  of  control  exercised  by  the  Government  Tliis  existed  through 
?*•**!,  Railroad,  and  Fuel  Administrations,  wage  and  arbitration  boards; 
'*  tnd  priorities  were  regulated ;  also  there  was  control  of  profits  through 

-'-Suo  in  many  items ;  even  prices  were  fixed  by  the  Government.    Not  only 

"^  the  exercise  of  this  control  was  the  Government  a  large  factor  in  the 

^  iudostTy,  but,  through  its  own  purchases  of  supplies  for  our  own 

-try  fnrces  and  its  cooperative  buying  on  behalf  of  the  Allies  and  other 

"=2«ital  agencies,  it  was  in  a  position  to  largely  dominate  and  control 

■  avfceta, 
oie  year  1913  for  the  first  time  the  gross  sales  of  this  company  were 

-  n«liMJijO,000.  The  excess  was  from  products  not  derived  from  animals. 
■i  x\vt  fijscul  year  just  closed  our  gross  sales  have  amounted  to  around 

•  "llWK),  of  which  $50,000,000,  approximately,  have  been  from  nonanimal 
'.'*?-    In  1&13  our  company  paid  to  the  farmers  of  the  United  States  some 

'•m*W  for  the  animals  purchased.  This  year,  and  for  a  volume  and 
='  ifVraximately  33J  per  cent  greater,  we  have  paid  more  than  $180,- 
•••  In  3913  we  paid  to  our  employees  some  $7,000,000  for  wages  and 
'«  This  year  we  have  paid  them  In  excess  of  $15,500,000.  Our  net  profits 
~-;«red  to  1913  are  in  about  the  same  ratio  to  our  turnover  as  in  that  year. 
.'  'Ail*  lurge  expansion  in  our  business  has  been  brought  about  not  only 

-  »w»v,*nijn*-nt  control  exercised  In  connection  with  Its  war  operations,  but 
.  •**•»  [»<»ssible  by  the  combined  efforts  of  the  company  and  its  mana^e- 

irj'  h)  the  <-<)<»peration  of  our  own  employees,  of  live-stock  producers,  and 
•Tnm#n»t  agencies  as  well,  all  working  to  the  common  end  of  expanded 
•^c  and  Increased  distribution  on  fair  terms  to  all. 
iP  xhe  «f>urs5e  of  demobilization  and  reconstruction,  we  must  not  fail 

re  learned,  where  cooperation  has 

fSng  between  our  Government,  the 

Splicers,  our  wage  earners,  and  the 

-'  ^  i.  and  which  appeared  to  be  in  the 

pure  be  still  improved. 

_  __  _      landings  in  the  past,  but  a  proper 

^■^•^^^''''^f^^*^^^'^  should  be  able  to  cure  this.     I 

Cter  satisfaction  than  to  have  the 

^usiness  through  the  ownership  of 

ge,  as  well  as  ours,  not  alone  In 
better  understanding  by  the  pro- 
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AUDITOE*S  CERTIFICATE. 

We  have  audited  the  accounts  and  records  of  the  Gudahy  Packing  CJo,  tar 
fiscal  year  ending  November  2,  1918,  and  hereby  certify  that  the  attached 
ance  sheet  is  in  accordance  therewith,  and,  in  our  opinion,  is  drawn  up  to  • 
rectly  exhibit  the  financial  position  of  the  company  as  at  November  2,  19X8. 
net  profit  has  been  earned  for  the  year  of  $3,376,808.58,  after  deducting  Intei 
on  bonds  and  other  borrowed  money  ajid  after  providing  for  depreciation  at 
fixed  assets  and  for  Federal  taxes.  The  provisions  of  the  trust  deed  covei 
the  5  per  cent  first  mortgage  gold  bonds  and  the  trust  agreement  covering 
five-year  7  per  cent  sinking  fund  gold  notes  have  been  complied  with. 

The  transactions  for  the  year  through  surplus  account  are  as  follows : 

Paid  in  capital  surplus  as  at  Oct.  27,  1917 $2,057,566.46 

Adjustment  bringing  the  capital  assets  of  the 
company  at  Nov.  1,  1915,  to  their  actual 

value  at  that  date  as  appraised 2,498,399.76 

Premiums  received,  capital  stock 17, 162. 60 

$4.  573, 128 

Earned  surplus,  as  at  Oct.  27,  1917 5, 672, 553, 64 

Sundry  adjustments  of  1917  profits 250. 586.  78 

Net  profit  for  year $3,376,808.58 

Less  dividends  paid 1, 380, 000. 00 

1,996,808.58 

7,919,949. 

12,493,077, 

Abthub  Young  &  CJo., 
Certified  Public  AccoutUants 
Chicago,  December  9,  1918, 

Balafice  sheet,  Nov.  2,  1918, 

ASSETS. 

Current  and  working  assets : 

Cash $4, 446, 624. 44 

Accounts  and  notes  receivable 19,267,330.86 

Investments  in  stocks  and  bonds 2,093,936.36 

Product  and  supplies 43,266,288.42 

$69, 074, 180. 

Fixed  assets: 

Car  and  refrigerator  line 3,  481.  740. 16 

Packing  and  manufacturing  plants :  Real  es- 
tate, buildings,  machinery,  etc 13,978,462.37 

Sales  branches:  Real  estate,  buildings  and 

equipment 2,  7a3, 090.  94 

18,243.293. 

Bond  and  note  disctmnt  (being  amortized) 763,695.  i 


LIABILITIES. 

Current  and  accrued  liabilities: 

Notes  and  accounts  payable $33,936,466.22 

Bond  and  note  interest  accrued 387,912.56 


88,081,169.^ 


34, 324, 378.  < 


Reserve  for  Federal  income  and  war  profits  taxes 

and  contingencies 2, 785, 412. 4 

7  per  cent  sinking  fund  five-year  gold  notes,  au- 
thorized and  issued 10, 000, 000.  C 

6  per  cent  first  mortgage  gold  bonds : 

Authorized $12, 000, 000. 00 

Issued 9,000,000.00 

Less,  retired  through  sinking  fund 521, 700. 00 


8,  478, 300, 0 
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•at>n«i»d  and  outstanding — 

rwferred,  6  per  cent  cumulative $2,000,000.00 

Prpfrrred,  7  per  cent  cumulative 6, 550, 500. 00 

•>OBDOo 11, 449,  500.  00 


20, 000, 000. 00 

-  » $10, 496, 269.  24 

^  pmfit  for 

w $3, 376, 808.  58 

^Mflnkpiid  1,380,000.00 

1,996,808.58 

12,  493,  077.  82 


$32,493,077.82 
88, 081, 169. 08 

•«  T  y«*r  ending  Nov.  2,  1918 286,660,971.48 

•  fy«r  ending  Oct.  27,  1917 184,811,423.34 


■  "^iHT  Packing  Co. — Financial  Statement  for  the  Fiscal  Yeab  Ending 

October  27,  1917. 

^ "» iiom  the  annual  report  of  e.  a.  cudahy,  president,  covering  fiscal 

YEAR  ENDING  OCTOBER   81,    1917. 

^  «tnu]ig8  of  the  company,  amounting  in  round  numbers  to  $4,430,000, 

■  W»*ting  interest  payments  and  reserve  for  war  taxes,  are  the  greatest 
-*  kBtof7  of  the  Cudahy  Packing  Co.  The  company  has  done  a  business  of 
r**  vnimiie  much  in  excess  of  anything  it  has  previously  handled.  Consid- 
-^  ^  diflicQltiefl  caused  by  the  entirely  changed  conditions  due  to  the  war 

^  tenrbances  In  connection  with  our  labor,  transportation,  supplies,  and 
"*  i^ff  factor  which  concerns  our  operations,  we  regard  the  results  as  ex- 
's^ mtifjFlng.  They  are  the  best  evidence  of  the  loyalty  and  ability  of 
*  ^plofees,  and  the  management  and  myself  are  glad  to  realize  that  such  a 
"^  nate  of  the  employees,  through  stock  ownership,  now  have  a  substantial 
*'*  X  the  company's  success. 

■=^  the  year  the  number  of  individual  shareholders  of  the  company  has 
•"  -njrty  iDcrefliied,  and  they  now  number  about  600. 

-fiscrating  our  endeavor  to  cooperate  for  the  better  conduct  of  the  war, 
••  diat  the  average  loading  of  our  cars  during  a  considerable  portion  of 
*^r  has  amounted  to  approximately  30  per  cent  beyond  the  minima  speci- 

1  round 
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of  nonedible  products  not  derived  from  animals  purchased  by  us,    sue 
glycerin,  soap,  cleansers,  and  other  similar  products,  $6,000,000. 

We  paid  during  the  last  year  for  the  animals  purchased  by  us  $129,O0 
In  cash  at  the  time  of  purchase.  And  after  the  preparation  and  manufa^ 
of  all  the  products  derived  from  them,  involving  expenses  such  as  wag;es, 
taxes,  Interest,  depreciation,  repairs,  insurance,  advertising,  freight,  etc. 
sold  the  products  (both  edible  and  Inedible)  for  $160,000,000,  as  shown  al 
It  is  evident  from  this  that  of  the  so-called  high  prices  for  meats  by  fai 
greatest  single  factor  and  the  one  which  dominates  to  such  an  extent  th« 
other  factor  can  greatly  affect  the  price  to  the  consumer  Is  the  high  cost  oi 
animals  themselves,  the  bulk  of  which  money  goes  to  live-stock  produc'er 
feeder.  And  It  is  well  that  these  factors  should  receive  increasing  values,  fi 
no  time  has  there  been  a  greater  necessity  for  increased  production,  so  that 
food  requirements  of  the  armies  and  of  the  civilian  population  of  ourselves 
our  allies  may  be  well  supplied. 

Out  of  the  receipts  shown  above  derived  from  sales  of  animal  prodin'tn 
amount  left  as  the  net  profit  from  the  company's  operations  was  approxluii 
$2,500,000,  after  deducting  war-tax  reserve.  This  represents  an  averaji 
practically  one-fourth  cent  per  pound  for  all  animal  products,  and  It  is 
belief  that  the  profit  from  the  edible  portion  has  been  less  than  this  av«*i 
All  of  this  indicates  how  negligible  a  portion  of  the  price  which  the  const 
pays  for  meats  is  the  profit  of  the  packer. 

The  public  does  not  generally  realize  that  the  large  packer,  in  addlti*^ 
manufacturing  and  preparing  food  products.  Is  also,  through  his  branch  hot 
car  routes,  and  other  facilities,  largely  the  distributor  of  the  goods,  thus 
forming  two  functions,  whereas  most  manufacturers  perform  but  one- 
packer  being  largely  driven  to  do  this  because  of  the  perishable  nature  < 
very  considerable  portion  of  the  products  he  handles.  The  margin  of  our 
profits,  based  upon  the  value  of  our  output,  even  though  we  perform  these 
functions.  Is  narrower  than  that  of  any  other  Industry  in  the  United  Sti 
In  effect  there  is  no  middleman  between  the  manufacturer  and  the  butcher, 
packer  performs  the  jobber's  function.  Yet  for  the  entire  service  we  rec 
less  than  the  usual  profit  of  a  manufacturer  alone. 

This  company  Is  itself  a  very  large  consumer  and  purchaser  of  supplies  t 
others  These  purchases  amount  to  many  million  dollars  a  year  and  Incl 
everything  from  lumber,  boxes,  tin,  bagging,  paper,  stee  lof  many  varieties 
edible  supplies,  such  as  salt,  sugar,  spices,  and  an  infinite  variety  of  o< 
articles.  In  all  these  lines  the  prices  which  we  have  had  to  pay  were  gre^ 
Increased  over  previous  years,  and  from  our  experience  It- Is  manifest  that 
prices  of  meats  (especially  of  fresh  meats)  and  the  profit  of  the  packer  h 
been  kept  more  nearly  normal  than  those  probably  of  any  other  business. 

This  report  would  not  be  complete  unless  some  mention  were  made  of 
profit  control  which  will  be  Imposed  by  the  United  States  Food  Adminlstrai 
upon  the  packers,  effective  November  1.  More  and  more  it  is  being  realized 
the  officials  and  the  general  public  that  the  profit  of  the  packers  is  so  nonil 
per  pound  that  it  has  no  effect  upon  the  price  paid  by  the  consumer.  A  dlfl 
ence  of  one-fourth  cent  per  pound,  which  we  might  receive  more  or  less  fi 
the  sale  of  all  our  products  would  mean  a  very  substantial  sum  in  our  oi»* 
tions,  but  could  hardly  materially  affect  the  prices  which  the  consumt-r  pi 
for  our  products.  We  have  no  coin  .small  enough  to  register  such  a  sir 
amount,  where  the  consumer  buys  only  2  or  3  pounds  at  each  time.  Nevert 
less  it  has  been  considered  by  our  Government  that  It  Is  necessary  to  Imp 
some  control  upon  the  profits  of  the  packers.  The  officials  charged  with  ! 
responsibility  had,  and  will  receive,  full  cooperation  from  this  company  In  th 
dlfl^cult  undertaking.  In  the  aggregate,  by  reasonable  regulation  and  coope 
tion  so  as  to  produce  economies  in  manufacture,  distribution,  and  consumpti 
a  very  considerable  sum  may  be  saved  from  the  food  bill  of  the  United  Stn 
and  our  allies.  But  if  the  best  results  are  to  be  realized,  they  will  be  secui 
by  a  study  of  economies,  stabilization  and  stimulating  the  production  of  II 
stock  by  liberal  prices,  rather  than  by  reducing  or  unduly  restricting  the  pr< 
of  the  packer — which,  as  has  been  indicated.  Is  so  small  that  it  is  practlca 
negligible  as  affecting  the  prices  paid  by  the  consumer  for  his  products,  l 
believe  that  this  is  fully  realized  by  and  will  be  the  policy  of  the  administratis 

Mr.  Joseph  P.  Cotton,  chief  of  the  meat  division  of  tiie  Tniteil  States  Fn 
Administration,  lias  well  said  "  the  large  packers  have  vital  and  imi>ortant  scl 
ices  to  perform  to  the  National  Government  in  this  war.  T'pon  them  rests  t 
burden  of  preparing  the  bulk  of  the  meat-food  products  which  our  Army  al 
the  armies  of  the  Allies  require.'* 
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During  the  past  year  our  company  has  prepared  for,  handled,  and  sold  to  our 
own  QovemmeDt  and  to  the  Governments  of  the  Allies  and  to  the  commission 
for  relief  of  Belgium  large  quantities  of  supplies.  We  realize  that  in  the  coni- 
Inf  year  and  during  such  further  time  as  the  war  may  continue  we  will  be 
calleJ  upon  for  still  greater  quantities.  Every  facility  which  we  have  will  be 
pltced  at  the  disposal  of  the  Goveniment  We  feel  that  not  only  is  an  oppor- 
tunity afforded  us  for  a  great  service,  but  that  in  its  execution  it  will  develop, 
because  of  the  more  intimate  Icnowledge  of  our  detailed  operations  which  the 
offidalfl  will  have,  that  they,  and  through  them,  the  public,  will  come  to  a 
reallxatloo  of  the  value  of  the  service  performed  by  the  packing  industry. 
Handling  Important  products  of  a  highly  perishable  nature,  these  corporate 
orgunizations,  by  the  economy  of  their  operations  and  the  skill  with  which  such 
pro<luct«  are  handled  as  well  as  by  the  eflaciency  with  which  they  utilize  their 
bj-products,  have  materially  lessened  the  charge  to  the  public  for  these  supplies. 
And  they  should  finally  receive  more  In  the  way  of  credit  for  work  well  done 
tiian  has  been  the  case  in  past  yeara 

AT7Drr0B*8   CEBTIFICATB. 

We  have  audited  the  accounts  and  records  of  the  Cudahy  Packing  Co.  for  the 
fiscal  year  ending  October  27, 1917,  and  hereby  certify  that  the  attached  balance 
sheet  la  In  accordance  thwewlth  and  in  our  opinion  Is  drawn  up  to  correctly 
exhibit  the  financial  position  of  the  company  as  at  October  27,  1917.  A  profit 
has  been  earned  for  the  year  of  $4,430,529.58  after  deducting  interest  on  bonds 
and  other  borrowed  money  and  after  providing  for  depreciation  of  the  fixed 
anets  and  for  Income  and  war  excess  profits  taxes.  The  provisions  of  the 
trust  deed  covering  the  5  per  cent  first-mortgage  gold  bonds  have  been  complied 
with. 

Abthub  Young  &  CJo., 
Certified  Public  Accountants. 

Chicago,  December  6,  1917, 

Balance  sheet,  Oct,  27,  1917, 

ASSETS. 

Current  and  working  assets: 

Cash $2, 899,  380. 15 

Accoimts  and  notes  receivable 12, 969, 009. 48 

Investment  in  stocks  and  bonds 1, 586, 165.  70 

Product  and   supplies 32,647,634.67 

$50, 102, 190.  00 

F^X€h1  flSAet'S  * 

'^'nrnnd  refrigerator  line 1,300,139.48 

Piddng  and   mannfkicturing  plants:    Real 

estate,  buildings,  machinery,  etc 10,314,421.99 

Sflles  branches:  Real  estate,  buildings,  and 

equipment  2.  647, 363.  62 

14,261,925.09 

Bond  (ll8Cf)unt  (being  written  off  over  term  of  bonds) 363, 139.  68 


64,  727,  254.  77 


LTAmr.rriES. 


Current  and  accrued  liabilities: 

Notes  and  accounts  payable 26, 684, 670. 46 

Reserve   for   taxes 1,090,000.00 

Reserve  for  interest  and  preferred  dividends        472,  464.  21 

5  per  cent  first  mortgage  gold  bonds : 

Authorized    $12,000,000.00 

Iwueti 9, 000, 000. 00 

Ij^  sinking  fund  deposit  for  retiral  of  bonds        250, 000.  00 

12966^— 19—PT  8 7 


28,  247, 134.  67 


8, 750, 000.  CD 
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Capital  stock: 

Authorized  and  outstanding — 

Preferred,  6  per  cent  cumulative $2, 000, 000. 00 

Preferred,  7  per  cent  cumulative 6,  550,  500. 00 

Common 11,449,500.00 


20, 000, 000. 00 

Surplus $4,  463,  491.  77 

Net  profit  for 

year    $4, 430,  529.  58 

Dividends  de- 
clared, paid, 
and  accrued    1, 163, 901.  25 


Net  addition  to  surplus 3,266,628.33 

7,730.120.10 

$27, 730, 120. 10 


64,  727.  254. 77 


Sales  for  year  ending  Oct.  27,  1917 184, 811.  000.  Oi» 

Sales  for  year  ending  Oct.  28,  1916 133,961.000,00 


on  PAM-  IN  THE  GREAT  WAR — MEMORANDUM   SUBMriTED  BY  THE  CUDAHY  PACKIKO 
CO.    TO   THE   DIRECTOR   OF  PURCHASE   AND    STORAGE,    WAR   DEPARTMENT. 

Chicago,  III.,  May  15,  1919. 
Director  of  Purchase  and  Storage, 

War  Department,  Washington,  D.  C. 

Dear  Sir:  Prior  to  the  outbreak  of  the  European  War,  in  1914,  the  Cudahy 
Packing  Co.  had  for  more  than  25  years  been  developing  Its  business  both  at 
home  and  abroad. 

At  that  time  our  organization  comprised  5  packing  houses,  a  number  of  mis- 
cellaneous manufacturing  establishments,  over  125  branch  houses,  some  1,500 
refrigerator  cars,  and  other  facilities  necessary  in  the  conduct  of  a  packing- 
house business  of  great  magnitude  with  efficiency.  A  competent  management 
of  financial  standing  and  a  trained  body  of  upward  of  12,000  employees  were 
©Iterating  this  corporation. 

It  Is  on  behalf  of  such  an  organization  that  we  express  our  appreciation 
of  the  opportunity  afPorde<l  u.s,  among  others,  of  sending  you  a  memorandum 
as  outlined  by  Mr.  W.  L.  Pollard,  of  the  historical  branch  of  your  General 
Administrative  Division,  who  has  advist^l  us  of  the  plan  of  your  dlvLslon  for 
compiling  a  written  history  of  procurement  for  the  public  records  of  the  War 
Department.  He  has  submitted  the  outline  of  certain  topics  which  he  requested 
us  as  well  as  other  firms  to  furnish  Information  upon  and  discuss,  and  It  is 
suggested  that  In  this  manner  a  record  of  "Our  Part  In  the  Great  War"  may 
become  a  permanent  record  in  tlie  War  Department,  showing  what  we  were 
able  to  do  in  connection  with  the  furnishing  of  supplies  to  our  Government 
during  the  period  of  the  war. 

During  the  fi.scal  year  ending  October  31,  1914,  our  total  gross  sales  had  l>een 
$109,121,450,  and  in  the  same  year  we  had  bought,  slaughtered,  and  used  the 
following  quantities  of  live  stock,  having  paid  for  them  the  amounts  shown : 
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other  articles,  both  edible  and  inedible,  as,  for  instance,  the  manufacture  of 
compound  from  cottonseed  oil,  as  well  as  soaps,  cleansers,  etc.,  and  the  net 
proOts  for  the  year  from  the  transaction  of  all  classes  of  our  business,  after 
pajios  interest  and  taxes,  had  been  $1,402,016.02,  or  at  the  rate  of  approxi- 
mately 1.3  per  cent  of  our  turnover. 

Immediately  after  the  outbreak  of  the  Great  War  in  Europe  we,  as  well  as 
Uie  other  American  packers,  were  immediately  called  upon  by  various  foreign 
ifiivernmentj^  for  large  quantities  of  supplies,  and  until  the  United  States  de- 
darwl  war  we  had  been  to  such  an  extent  already  engaged  in  the  furnishing  of 
war  sapplies  and  in  their  transportation  and  export  that  we  were  perhaps  the 
tDore  able  on  this  account  to  actively  cooperate  with  our  own  Government  at  the 
time  of  its  greater  need. 

We  had  alKo  been  actively  engaged  in  the  preparation  and  furnishing  of  sup- 
plli*8  for  the  commission  of  relief  in  Belgium. 

Due  to  the  increasingly  large  requirements,  even  prior  to  the  entry  of  the 
rnitetl  States  into  the  war,  and  to  the  stimulation  of  our  own  domestic  indus- 
irirtj  which  were  also  engaged  in  war  contracts,  we  met  not  only  an  increased 
dwnand  for  our  products  on  the  other  side  of  the  water,  but  the  demands  and 
rniulrements  of  the  domestic  consumer  and  of  our  various  home  markets  were 
ImmeiiJK'ly  enlarged  and  stimulated. 

At  all  times  our  activities  have  involved  the  surmounting  of  difficulties 
oaased  by  (a)  greatly  increased  financing  in  order  to  handle  the  steadily  in- 
freasing  %-nIume  of  product  and  at  the  same  time  to  pay  constantly  increasing 
pric*^  fur  the  live  stock  handled  as  well  as  for  the  supplies  and  materials  used 
by  us.  wages,  transportation  rates,  and  everything  involved  In  doing  our 
ba)dne9«;  (b)  the  difficulties  of  securing  sufficient  and  efficient  labor  and 
labor  difficulties,  and  an  increasing  wage  scale — all  finally  culminating  in  an 
a^rriH'ment  with  the  President's  Mediation  Commission,  which  finally  worked 
oot  the  packer  wage  schedule  by  arbitration,  in  the  course  of  which  several  fur- 
lh«»r  increases  have  been  awarded;  (c)  transportation  difficulties,  both  rail 
and  water,  due  to  car  and  ship  shortage,  congestion  at  terminals  and  ports, 
and  the  constantly  increasing  difficulties  in  securing  ocean  shipping  and  in 
♦timjilying  with  tlie  multitude  of  requirements,  such  as  securing  permits  and 
other  documents  called  for  by  numerous  boards  and  bureaus;  (d)  public  agita- 
tion a^ini«t  high  prices  and  numerous  governmental  efforts  to  make  and  con- 
trol our  pi>lic1es  and  prices,  and  the  adjusting  of  the  business  of  our  numerous 
•eillag  and  other  agencies  to  constantly  changing  conditl<m8  and  new  Govern- 
ment rnjuireraents.  At  one  period  these  difficulties  were  made  still  more 
hun1t»nw>rae  by  the  sensational  so-called  investigation  of  the  Fe<leral  Trade 
Couunlsslon;  (c)  the  necessity  of  enlarging  our  physical  plant  facilities  to 
can*  for  the  Increased  volume  of  business,  which  was  compllcate<l  by  the 
lUfDrulties  In  transportation  and  labor,  and  the  difficulties  of  other  manufac- 
TureTR  and  mill  producers  In  delivering  the  necessary  supplies,  etc. 

T1h»  company  and  Its  management  and  employees  have  not  only  faithfully 
wideavoretl  tc»  |>erform  In  the  fullest  measure  every  responsibility  placed  upon 
thfm  or  sujrgeHietl  t<»  them,  but  have  cooperated  In  every  way  with  each  and  all 
of  the  many  lH)ards,  commissions,  and  agencies  of  the  Government  for  the  effi- 
cient and  successful  prosecution  of  the  war. 

In  fact,  thl^  cooperation  between  the  Government  and  business  organizations 
1»  *»  rorr<»rt  a  principle  that  it  should  be  the  desire  and  the  policy  of  us  all  not 
tiiiiy  In  war  !>ut  to  an  even  greater  degree  in  peace,  when  efficiency  and  success 
and  hannoniKcd  relations  are  just  as  much  needed  and  as  beneficial  to  all.  In 
re<\»icnltlnn  of  this  principle  and  of  the  capable  handling  of  the  labor  situation 
un«Jer  the  arbitration  agreement  established  as  above  mentioned,  we  have 
re<Tniij',  with  the  other  parties  ,agreed  to  an  extension  of  this  basis  for  a  further 
l>erlod. 

We  realize  that  many  practical  difficulties  confronted  the  Government  and  the 
rarions  officials,  and  believe  that  they  also  realize  that  we.  In  turn,  were  sub- 
jected to  and  were  compelled  to  solve  an  Infinite  number  of  problems. 

The  preparation  and  delivery  of  supplies,  and  in  quantities  such  as  were  fur- 
oishpd  by  us,  presented  a  highly  complex  problem  at  all  times,  and  the  details 
•r*  ao  varied  that  It  would  be  extremely  difficult  to  set  them  down  so  that  they 
cxwiUI  be  fully  understood.  We  are  satisfied  with  the  opportunity  of  stating  in 
'hU  record  that  we  believe  the  results  have  amply  demonstrated  our  loyalty  and 
c^Ompetent  roellioda,  and  we  regard  ourseves  and  our  employees  as  important 
tortors  in  the  great  results  secured. 
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We  do  not  in  any  respect  seek  to  deny  to  the  many  other  factors  who  also  con- 
tributed to  these  results  any  portion  of  the  very  great  credit  to  which  they  are 
entitled.  Cooperation  and  the  earnest,  willing  spirit  as  universally  slio^-n, 
undoubtedly  brought  the  outcome  of  final  success. 

While  in  a  general  way  we  have  stated  our  situation  and  our  contribution  to 
the  war.  it  perhaps  would  be  of  interest  if  we  should  take  advantage  of  the 
opportunity  afforded  us  by  your  invitation  and  follow  the  outline  memorandam 
which  you  have  prepared,  setting  down  some  of  the  statistics  whicli  we  have 
with  some  difficulty  been  able  to  compile. 

The  amounts  of  beef  and  other  meats  purchased  by  the  United  States  Gov- 
ernment from  us  between  April  2,  1917,  and  November  15,  1918,  are  shown  by 
the  following  table,  which  includes  Army  and  Navy  only. 

In  addition  to  the  amounts  shown,  we  were  constantly  furnishing  enormoua 
supplies  to  the  various  foreign  governments,  as  well  as  the  commission  of  relief 
of  Belgium,  but  the  bulk  of  our  output  was  constantly  required  by  the  civilian 
populations  of  the  United  States  and  of  the  Allies  as  well. 

The  following  table  shows  deliveries  of  dressed  beef: 


Date. 


Weight. 


Avg.  CBf. 
price. 


Avails. 


1917. 

M*y 

June 

July 

August 

Septemb  2r 

October 

November 

December 

1918. 

January 

February 

March 

April 

May 

June 

July 

August 

September 

October 

November 

Total 


73,000 
1,017,468 

16.54 

16.01 

258,360 

15.76 

263,200 

15.56 

2,057,642 

14.77 

2,778,378 

15.54 

1,334,681 

15.61 

1,161,917 

17.83 

'    923,720 

ia87 

1,664,465 

18.09 

1,790,360 

2a  20 

2,667,168 

21.71 

3,353,776 

24.04 

2,936,256 

24.09 

3,688,934 

34.06 

4,577,174 

34.03 

3,327,779 

23.89 

3.838,855 

34.08 

1,805,022 

23.58 

39,508.035 


112,074.90 
162,906.44 
40,73&16 
40.951. 15 
3QS,ffi9.79 
431.0(5.  iC7 
208,4M.» 
205,419.27 


]51,22BL» 

aoi,a«7.40 

961,708.45 
580.19S.47 
806,3«a53 
707,4a9.74 
8(f7,082.0(i 
1,099,  PS7. 67 
794, 985. « 
934.472.51 
435,fl7&0; 


21.43 


8.465.246.18 
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Sausage  was  famished  to  the  Navy  alone  in  the  following  quantities : 

Frankforts 784,425 

Pork  sausage W6, 92S 

Bologna 141,802 

Lunch  meat 10, 000 


Total 1, 883, 155 

Bnormous  quantities  of  bacon  were  produced  and  supplied.  When  it  is  con- 
sidered that  the  bacon  output  from  a  single  hog  is  approximately  40  pounds, 
some  Idea  will  be  secured  of  the  enormous  financial,  manufacturing,  and  trans- 
portation agency  which  was  required  to  furnish  such  quantities  and  at  the 
same  time  dispose  of  the  remaining  products  of  the  hundreds  of  thousands  of 
animals  used. 

31.440,600  pounds  smoked  bacon,  of  which  7,991,000  pounds  were  packed  in 
lOO^poond  boxes,  and  23,449,600  pounds  put  up  in  12-pound,  net,  tins,  packed 
6  tins  to  the  case. 

This  required  405,600  boxes  and  cases — approximately  4,057,000  feet  of  lum- 
ber; besides  1,954^33  12-pound  tins,  which  is  equivalent  to  about  3,244,000 
pounds  of  tin  plate. 

At  the  later  periods  we  were  furnishing  upwards  of  a  million  pounds  per 
week. 

The  total  amount  of  money  which  the  Government  paid  us  for  this  bacon  was,, 
approximately,  $13,657,320. 

And  in  addition,  it  must  always  be  borne  in  mind  that  of  bacoi>  and  similar 
products,  probably  greater  quantities  were  being  furnished  to  the  associated 
gOTemments,  and  at  the  same  time  our  civilian  population  was  being  supplied. 

We  have  endeavored  to  approximate  the  total  volume  and  value  of  supplies 
of  all  kinds  furnished  by  us  to  the  United  States  Army  and  Navy,  and  find 
that  it  certainly  amounts  to  at  least  forty-one  and  one-quarter  million  dollars, 
and  out  of  these  enormous  deliveries  of  product  no  complaints. 

An  interesting  index  showing  the  month  by  month  increase  of  our  Government 
business  and  Its  maximum  volume  appears  in  the  following  table  showing  the 
ftxnouut  of  meats  of  various  kinds  as  delivered : 


1918.  Weight. 

June 7,  216, 90« 

July 14,  697,  228 

August 8, 173,  098 

September 6, 074,  247 

October 9, 396,  285 

November 5, 488,  694 


Total . 102,  709,  525 


1917.  Weight 

Aprll.^ 244, 257 

May 963, 203 

June 444,  700 

July 1, 638,  894 

January ^ 2,  424,  076 

February 3,  764, 024 

March 5, 725, 924 

April , 1, 998, 678 

May , 6,  461,  296 

August . 3, 413, 936 

Septmber... 6, 843, 876 

Octolier 5,  427.  326 

Xotpraber 2, 415, 087 

D«^vmber 9, 897, 790 

At  the  usual  carload  weights  it  would  have  required  a  solid  train  of  refrigera- 
tor i-ars  nearly  as  long  as  from  Washington  to  Baltimore  to  carry  such  a 
quantity. 

Anil  the  above  figures,  as  those  previously  given,  represent  deliveries  only  to 
^he  United  States  Government  which  at  the  peak  probably  never  equaled  25  per 
<?eat  of  our  total  production. 

You  asked  for  some  comparison  to  show  consumption  of  meat  as  of  other 
rPera  of  normal  production,  and  It  occurs  to  us  that  an  approximate  idea  of  the 
situation  of  our  company  in  the  war  may  well  be  drawn  from  a  comparison  of 
'he  figures  which  we  gave  at  the  beginning  of  this  statement  covering  our  opera- 
tions of  the  fi>»eal  year  1914  (which  Include  but  a  few  months  of  the  great  war> 
with  similar  figures  covering  the  fis<!al  year  ending  October  31,  1918. 
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Cattle: 

Number  of  head  purchased 

Total  cost 

Aver^ie  cost  per  hundredweight. 
Hogs: 

Number  of  head  purchased 

Total  cost 

Average  cost  per  head 

Average  cost  per  hundredweight. 
Sheep: 

Number  of  head  purchased 

Total  cost 

Average  cost  per  hundredweight 


458,500 

132,147,606.11 

S7.02 

1,628,312 

$30,209,570.94 

$18.55 

88.09 

1,160,340 

$5,558,791.46 

$5.68 


i 

$76,353, 


2,2 
$92, 516, 


$9, 939. 


It  might  be  interesting  in  this  connection  also  to  set  down  the  fact  that 
gross  sales  for  the  year  1918  amount  to  $286,660,971,  and  our  net  profits,  t 
paying  interest  and  taxes,  to  $3,376,808,  which  were  at  the  rate  of  about  1,2 
cent  on  our  turnover,  or  practically  the  same  rate  of  net  profit  as  In  the 
war  year. 

The  enormous  quantities  of  pork  products  sold  to  the  Government  show 
the  following  table,  the  effect  of  the  war  upon  the  prices  paid  for  the  live 
From  the  increases  shown  and  the  percentage  running  to  almost  threefol 
certain  cases,  it  is  quite  apparent  that  the  increased  prices  for  the  hog  prod 
have  hardly  equaled  the  increased  costs  of  the  live  animal. 
« 

Average  monthly  and  yearly  cost  of  hogs. 


Date. 

1917-18 

1916-17 

1915-16 

1914-15 

191 

November 

$17.26 
16.67 
16.04 
16.30 
16.63 
16.86 
16.89 
16.32 
17.2r> 
18.39 
19.29 
17.47 

$9.  .57 
9.70 
10.60 
12.11 
14.24 
15.30 
1.5. 50 
15.10 
14.68 
16.21 
17.88 
17.21 

$6.48 
6.32 
6.97 
7.82 
9.17 
9.42 
9.53 
9.17 
9.46 
9.68 

10.26 
9.51 

$7.30 
6.91 
6.71 
6.55 
6.66 
6.94 
7.28 
7.34 
6.88 
6.40 
7.01 
7.62 

December 

January 

February .     ..  . 

March... 

April 

Mky :::::::::::::::::::::::::::::::::: 

June 

July 

August 

September 

October 

We  have  given  so  much  in  the  way  of  production  and  price  statistics  tl 
probably  we  should  not  burden  the  record  with  very  much  further  detail  resp< 
ing  the  other  items  suggested  in  your  memorandum. 

As  regards  personnel,  our  company  had  approximately  12,000  employees  pr 
to  the  war,  of  whom  some  1,800,  including  our  vice  president,  Capt.  E. 
Cudahy,  jr.,  of  Company  C,  Three  hundred  and  thirty-second  Machine  iA 
Battalion,  and  Sixty-sixth  Engineers,  entered  the  service  of  tlie  Tnited  Stn 
during  the  period  of  the  war.  Our  wage  scale  increas4»d  during  the  war  appro 
mately  72  per  cent.  Owing  to  the  comparatively  rather  attractive  wages  paid 
the  packing-house  industry  by  the  award  of  the  mediation  commission,  our  di 
culty  was  not  so  great  (except  occasionally)  in  securing  sufficient  employees 
it  was  in  securing  help  that  was  comi)etent  and  capable.  To  a  small  degi 
female  labor  was  introduced  in  our  plants.  It  was  necessarj^  for  us  to  establi 
in  a  number  of  our  departments  three  eight-hour  shifts  to  enable  us  to  expedl 
our  war  orders,  and  our  nn^ord  of  making  delivery  In  advance  of  the  tli 
allotted  brought  us  commendation. 

Our  records  show  approximately  30  per  cent  increase  In  the  number  of  lab< 
ers  employed  by  our  plants. 

As  regards  new  methods  and  new  processes,  the  packing  industry  had  on  pi 
vious  occasions  been  engaged  in  war  work  and  had  continuously  been  eugagi 
In  the  export  trade.  Many  new  methods  were  worked  out,  but  they  are  hard 
of  sufficient  consequence  to  justify  lengthening  this  memorandum.  One  change 
method  might  be  cited  as  an  example,  under  which,  by  adopting  a  certain  proce 
of  trimming  the  hind  and  fore  shanks,  approximately  30  per  cent  of  the  cuh 
space  was  conserved  In  the  shipping  of  frozen  beef  to  France.    A  still  furthi 
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"ttms  wa«  worked  out  In  completely  boning  out  carcasses,  but  this  did  not 

<«^  rtitirely  tlirouRh  our  beef  sales.    The  requirements  of  both  the  Army 

ViTy  for  canncHl  meats  were  so  large  that  it  required  practically  all  of  our 

Lj&fcp  belp  to  meet  that  situation,  so  that  only  a  small  per  cent  of  strictly 

•>te»  bf^t  (carcasses)  was  applied  on  (Government  orders, 
'•srtv  the  period  within  which  conservation  of  sugar  was  necessary,  soap 

-i-^ftrturers  agreed  with  the  United  States  Food  Administration  to  give  up 

--  sianfirture  of  glycerin  soap,  sugar  being  a  constituent  material  In  connec- 
•  ^'.A  the  manufFicture  of  this  item. 

'^fle  <>ar  company  did  not  directly  sell  to  the  United  States  any  very  con- 
•nbfc»  qaantity  of  refined  or  dynamite  glycerin,  nevertheless  we  were  very 

r.«cTr  prodacers  of  it,  our  output,  however,  to  the  extent  of  many  million 
^k  Mm:  taken  over  by  foreign  Governments  or  by  manufacturers  within  the 
■<  Sutes  preparing  explosives  for  this  Government. 

'•'•  Mve  already  given  statistics  Indicating  the  different  kinds  of  products 
•V  aain  furnished  by  us,  of  which  corned  beef,  corned  beef  hash,  roast  beef 
ti«p  being  canned),  bacon  (tinned,  crated),  hams,  lard,  lard  substitute, 
-•rajine,  beef  extract,  are  the  principal  Items. 

'"jra^  the  early  stages  of  the  enlarged  operations  of  the  Government  there 
-II  tim«^  difficulties  in  securing  payment  for  supplies  furnished,  as  promptly 
■j*T  ftimmercial  methods  they  would  have  come  In,  and  at  times  we  were 

•"*^btt  inconvenienced  by  the  lack  of  such  funds.    But  such  difficulties,  when 

-  rrtfUtloD  of  the  proper  official  was  called  to  them,  were  promptly  remedied, 

nr  «perlence  on  the  whole  was  to  the  effect  that  the  accounting  and  pay- 

•  wi*  n^markably  well  and  promptly  performed.  And  as  a  general  proposi- 
*.  t>  deftire  and  cooperation  of  the  officials  In  connection  with  our  manufac- 
^  fiperations.  Inspecting  and  shipping  conditions  were  such  as  to  have  very 

'-.".J  tided  In  our  success  in  delivering  the  products. 

'rras^  the  year  1918  it  was  necessary  for  our  company  to  enlarge  our  facili- 

-''^'l)  in  r«ninectlon  with  the  smoking  of  meats  (hams  and  bacon)  and  also 

'  >  shilling  and  freezing  of  beef.    Extensive  alterations  and  enlargement 

•V  providing  of  greatly  Increased  cold-storage  space  was  arranged,  prin- 

'  at  our  plants  at  Sioux  City,  Kansas  City,  and  Omaha. 

"  rtnning  room  facilities  also  were  considerably  increased  to  care  for  the 

-1  ScBf*-«  and  other  government  orders. 

•-  \ixt^  already  probably  taken  more  space  than  is  our  fair  portion  in  con- 

^  «j  with  your  records,  but  we  would  like  to  close  our  statement  with  a 

>  rrt  tht»  capable  and  intelligent  handling  of  the  war  food  situation  of  the 

"^7  tfj  the  United  States  Food  Administration,  led  by  Mr.  Herbert  Hoover, 

•  »t»»ni  the  packing  industry  and  our  company  on  its  part  was  happy  to 
•ncK  The  spirit  of  that  administration  and  of  the  packers  In  acquiescing 
•  vadership  Is  well  set  forth  In  our  call  to  the  task  which  we  set  forth 

The  White  House, 
Wasfiington,  Februat-y  19,  191S. 
•'  Z*LkM  Mb.  Hoovee:  May  I  not  call  your  attention  to  this  important  point: 

eintr  natH^  nf  thi*  fill!  pfinnprfltinn  of  fhp  nnckinsr  trnde.  of  every 

et  the 
r  must 
tlon  If 


SON. 


Digitized  by 


)est  of 


lent, 
^  that 

have 
chita, 


Google 


202  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Senator  Sheppard.  Have  you  selling  branches  all  over  i 
country  ? 

Mr.  Creigh.  We  have  about  125  branches  in  some  ninety  o 
cities. 

Senator  Sheppard.  Do  you  have  any  branches  abroad? 

Mr.  Creigh.  None  that  handle  packing-house  stuff.  We  hti 
a  very  good  run  on  an  article  called  "  Old  Dutch  Cleanser,"  tl 
we  sell  abi*oad.  We  have  selling  agents  abroad  handling  packir 
house  lines,  but  not  what  we  would  call  a  branch. 

Senator  Sheppard.  Do  you  own  some  stockyards  ?  Do  you  o^ 
your  own  yards  at  Omaha? 

Mr.  Creigh.  At  Omaha;  our  company  has  been  there  about 
years,  and  we  have  no  stock  in  the  stockyards  at  all.  Original 
when  we  went  there,  in  accordance  with  the  old  custom,  the  yn 
company  being  anxious  to  build  up  its  yards,  anxious  to  make 
market  there  and  to  have  a  purchaser  there,  gave  us  a  bonus  of  sto 
and  also  a  bonus  in  the  usual  way  of  part  of  the  plant  and  bui] 
ings,  so  as  to  get  us  there.  All  those  contracts  have  long  since  i 
pired. 

Senator  Sheppard.  At  what  points  do  you  own  yards? 

Mr.  Creigh.  We  own  no  yards  outright  at  any  point.  We  ha 
some  stock  interest  in  the  yards  at  Wichita,  something  like  40  f 
cent.  And  there,  if  I  may  make  the  point,  we  feel  is  one  of  t 
most  excellent  examples  of  the  real  benefit  to  a  town  and  stock\'ar 
company  of  having  a  big  packer  there.  ^Vlien  we  went  into  Wichi 
about  12  or  15  years  ago,  two  small,  run-down  plants  were  the 
We  owned  neither  of  them.  The  stockyards  company  had  nev 
paid  a  dividend  for  years.  There  was  no  market  at  all.  Sometiii 
they  would  have  an  excellent  nm,  and  at  other  times  stock  wou 
not  stop  there  at  all.  The  Cudahy  people  were  given  a  bon 
interest  in  the  stock  of  the  yatds.  They  immediately  went  in  the 
and,  by  regularity  of  the  market,  making  u  comparable  price  wi 
other  markets,  stimulated  the  stock  to  come  to  it.  We  had  i 
interest  in  "  supporting  the  market,"  as  Mr.  Wilson  phrased  it, 
very  characteristic  phrase  in  the  trade.  The  result  has  been  ve 
beneficial  at  Wichita,  the  receipts  have  increased,  the  yards  ha 
benefiited,  they  have  a  thousand  stockyard  employees,  and  ever 
body  has  been  prosperous.  If  there  had  been  no  big  packer 
there,  no  packer  with  finances  able  to  support  the  constantly  i 
creasing  receipts,  the  yards  would  never  have  come  up.  The  shi 
pers  and  live  stock  producers  contiguous  to  it  would  have  had 
longer  shipment  to  Kansas  City  or  Chicago.  Everybody  has  be^ 
benefited  absolutely,  by  the  large  packing  company  coming  in  thei 
And  the  control  has,  of  course,  been  exercised  not  to  the  detrimei 
of  anybody,  but  being  interested  in  the  good  will  of  the  yard 
absolutely  for  the  best  interest  and  satisfaction  of  all  the  custome 
of  the  yards. 

Senator  Sheppard.  Has  your  company  or  any  of  its  officers  take 
stock  with  commission  houses  or  banks  that  make  advances  1 
producers? 

Mr.  Creioh.  When  you  speak  of  "  commission  houses,"  live-stoc 
commission  firms,  as  I  understand  you,  of  course,  they  are  agents  < 
the  seller,  and  we  would  not  by  any  chance,  ethjcally  or  otherwis 
be  interested  in  them. 
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Senator  Shkppard.  I  mean  commission  houses  that  loan  on  cattle? 

Mr.  Creioh.  Again,  when  you  say  "commission  houses" 

Senator  Sheppard.  I  mean  loan  firms. 

Mr.  Creigh.  If  you  mean  cattle-loan  companies,  when  we  went  to 
Wichita,  as  part  of  the  idea  of  enabling  the  yards  to  develop  and 
the  plant  to  run ;  we  found  it  necessary  to  help  the  live-stock  pro- 
ducers contiguous  to  it  to  get  their  stock  there.  A  cattle  loan  com- 
pany was  formed,  in  which  our  people  took  an  interest.  That 
cattle  loan  company  then  assisted  in  stimulating  the  market. 

Senator  Shefpard.  In  other  words,  you  helped  to  furnish  trade  to 
do  business? 

Mr.  Creioh.  Through  the  medium  of  the  cattle  loan  company. 
We  also  took  some  interest  in  the  establishment  of  national  banks  at 
some  points* 

Senator  Sheppard.  That  is  the  limit  of  your  interest  along  that 
line? 

Mr.  Creioh.  We  have  some  individuals  with  a  few  shares  of  stock 
in  a  cattle  loan  company  there,  but  at  no  other  point. 

Senator  Sheppard.  All  right;  that  is  all.  We  are  very  much 
obliged  to  you,  unless  you  have  more  figures  you  want  to  leave 
with  us. 

Mr.  Creigh.  There  is  one  item  I  would  like  to  have  Mr.  Diesing 
Jlive  you  tliat  shows  sometliing  of  the  ratio  of  packing-house  cost 
and  the  increase  as  comjjared  with  prewar  years. 
Senator  Sheppard.  We  shall  be  very  glad  to  have  it. 
Mr.  DiESiNO.  I  have  given  that  of  the  live  costs.    The  expense  of 
the  plant  operation  in  1915  figured  32  cents  on  the  hundredweight  of 
live  weight.    In  March  and  April  of  this  y^^r  it  fibred  78  cents,  an 
increase  of  nearly  two  and  one-half  times  m  the  price  of  putting  the 
animal  through  the  plant.    Labor  in  1915  figured  10  cents  per  hun- 
dredweight, live  weight  of  cattle,  and  it  now  figures  28  rents;  two 
and  eight-tenths  times  the  cost  of  the  labor;  two  and  one-half  times 
increase  in  the  total  expense  of  the  plant,  nearly  100  per  cent  increase 
in  the  cost  of  the  live  animal. 
Chairman  Ball.  Who  is  your  local  agent  here? 
Mr.  DiESixG.  Mr.  J.  A.  Cushing. 
Chairman  Bali^  You  have  given  all  the  figures? 
Mr.  Cbeioh.  We  have  given  everything  except  to  furnish  the  price 
hst 

Chairman  Ball.  Very  likely  we  will  not  need  him,  but  we  would 
like  to  have  his  name. 
Mr.  DiBsrNG.  He  is  acquainted  with  all  the  figures. 
Mr.  Miu^ER.  Another  packer  on  the  stand  here  testified  that  Wash- 
ington demanded  a  particularly  high  class  of  meat.    Do  you  find  that 
the  case? 

Mr.  DnsrNO.  Yes,  for  the  good  trade.  The  good  trade  here  wants 
the  verv  best  there  is  to  be  had. 

ilr.  SluuBB.  They  brought  out  quite  clearly  that  Washington  re- 
ceived a  better  class  of  meat  than  otlier  near-by  cities. 

Mr.  Diesing.  That  is  true  of  some  near-by  cities.  They  receive 
just  a«%  good  here  as  in  New  York  City.  They  get  the  best  there  is 
to  be  had. 

Senator  Sheppard.  Do  you  sell  the  hotels  here  also,  or  do  you  have 
&  different  organization  for  selling  the  hotels  ? 
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Mr.  DiESiNG.  We  do  not  sell  the  hotels. 

Mr.  Miller.  The  point  I  was  trying  to  bring  out  is  that  it  was 
stated  quite  positively  by  some  other  packers  that  Washington  de- 
manded and  got  a  better  class  of  meat.  Is  that  so  with  your  com- 
pany? 

Mr.  DiESiNG.  Not  for  100  per  cent  of  its  meat  supply.  But  there 
is  a  percentage  of  good  trade  here  that  exacts  the  very  best.  For  in- 
stance, if  you  ship  100  cattle  here  at  tliis  time  of  the  year,  there 
ought  to  be  15  or  20  very  good  ones  among  them  for  the  best  class  of 
trade.    The  other  can  be  cheaper.    I  left  those  figures  with  vou. 

Chairman  Ball.  The  figures  or  the  price  you  receive  tor  your 
meat,  as  compared  with  the  price  of  the  receipts,  shows  the  character 
of  meat  you  handled  ? 

Mr.  DiESiNG.  Yes,  sir. 

Senator  Sheppardt.  Did  I  ask  you  what  the  volume  of  your  busi- 
ness was  here? 

Mr.  DiESiNG.  I  think  Mr.  Creigh  answered  that,  one  to  two  million 
dollars. 

Mr.  Creigh.  Yes,  somewhat  over  $1,000,000. 

Chairman  Ball.  Is  there  anything  further?  If  not,  the  commit- 
tee will  adjourn  until  to-morrow  af^rnoon  at  2  o'clock. 

State  of  Illinois, 

County  of  Cook,  88 : 

Personally  appeared  before  me  Thomas  Creigh,  of  Chicago,  lU.,  who  under 
oath  stated  that  the  foregoing  testimony  given  by  him  before  the  subcommittee 
on  the  high  cost  of  living  of  the  Senate  Committee  on  the  District  of  Columbia 
in  the  city  of  Washington  on  August  6,  1919,  having  been  read  by  him,  is  the 
truth  to  the  best  of  his  knowledge  and  belief. 

[SEAL.]  William  J.  Quin,  Notary  Public. 

Chicago,  III.,  August  16,  19 W, 

State  of  Nebraska, 

County  of  Douglas,  ss: 

Personally  appearetl  before  me  William  Diesing,  of  Omaha,  Xebr.,  who  under 
oath  stated  that  the  foregoing  testimony  given  by  him  before  the  subcommittee 
on  the  high  cost  of  living  of  the  Senate  Committee  on  the  District  of  Columbia 
in  the  city  of  Washington  on  August  6,  1919,  having  been  read  by  him,  is  the 
truth  to  the  best  of  his  knowledge  and  belief. 

[SEAL.]  C.  W.  Sears,  Notary  PubUo» 

August  17,  1939. 

(Thereupon,  at  4.45  o'clock  p.  m.,  the  committee  adjourned  until 
to-morrow,  Thursday,  August  t,  1919,  at  2  o'clock  p.  m.) 
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THTmSDAY,  AUGUST  7,  1919. 

United  States  Senate, 
Subcommittee  of  Committee  on  the 

District  of  Columbia, 

Washington^  D,  C. 

Tlie  subcommittee  met,  pursuant  to  adjourmnent,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman),  Capper,  Elkins,  Sheppard, 
and  Dial. 

Proisent  also :  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.    We  have 

E resent   with  us  to-day  representatives  of  Swift  &  Co.    We  will 
ear  first  from  Mr.  L.  D.  H.  Weld,  manager,  commercial  research 
department. 

OTATEHEHT  OF  MR.  L.  D.  H.  WELD,  MANAGER  COMMERCIAL 
RESEARCH  DEPARTMENT,  SWIFT  &  CO. 

Mr.  Weld.  Mr.  Chairman  and  Senators,  let  me  say,  in  the  first 
place,  on  behalf  of  Swift  &  Co.,  that  I  wish  to  express  our  apprecia- 
tion of  tins  opportunity  to  appear  before  your  committee.  We  are 
only  too  glad  to  come  here.  We  are  only  too  glad  to  give  all  possible 
information  tliat  you  may  want  in  helping  to  solve  the  problem 
that  you  have  in  hand. 

I  am  sorry  that  we  could  not  come  down  on  the  original  date 
that  was  set^  last  Monday,  but  we  wanted  to  compile  a  large  amount 
of  information  dealing  with  our  Washington  business,  which  it  was 
absolutely  impossible  for  us  to  get  together  for  Monday.  That  is 
why  we  asked  for  the  extension,  and  I  think  possibly  you  will  real- 
ize from  the  data  we  give  you  that  it  might  nave  taken  us  a  little 
time  to  prepare  it. 

Tliere  are  tliree  of  us  here  representing  Swift  &  Co.  Besides  my- 
self there  are  Mr.  J.  M.  Chaplin,  the  chief  accountant  of  Swift  & 
Co.,  who  will  take  the  stand  formally  or  not,  as  you  please,  but 
who  will  l)e  on  hand  to  help  me  out  on  questions  involving  details 
and  Mr.  J.  P.  Healy,  our  district  manager,  who  has  headquarters  in 
Baltimore.  I  believe  you  requested  that  our  Washington  manager 
appear.  Our  Washington  manager  is  away,  and  Mr.  Healy,  the 
district  manager,  knows  the  details  of  the  Washington  business,  and 
be  will  be  glad  to  take  the  stand  and  give  you  detailed  information 
about  the  Washington  branch. 

Senator  Sheppard.  Do  you  divide  the  country  into  districts? 

Mr,  Weld.  Yes,  sir;  into  sales  districts. 
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Senator  Sheppard.  How  many  of  those  are  there  ? 

Mr.  Weld.  Here  is  where  I  need  to  turn  to  Mr.  Chaplin.  H 
many  are  there,  Mr.  Chaplin  ? 

Mr.  Chaplin.  About  20. 

Senator  Sheppard.  In  the  United  States? 

Mr.  Chaplin.  Yes,  sir. 

Senator  Skeppard.  Have  you  any  abroad? 

Mr.  Chaplin.  Only  in  Great  Britain,  I  think. 

Mr.  Weld.  I  would  like  to  give  you  a  brief  description  of  f 
organization  and  the  steps  through  which  cattle  pass  from  the  ti 
that  we  buy  them  in  the  stockyard  in  the  West  to  the  time  they  i 
delivered  here  in  Washington— delivered,  in  fact,  to  the  retailer — a 
then  I  will  take  up  the  elements  of  cost  involved  after  I  have  i 
scribed  that  general  process. 

In  the  first  place,  as  you  know,  we  have  a  number  of  packi 

f)lants,  22  in  all,  scattered  over  the  country  with  respect  to  t 
ocation  of  live-stock  producing  sections  and  with  respect  to  t 
location  of  consuming  markets. 

Senator  Sheppard.  Will  you  give  us  those  locations  while  you  i 
at  that  point  ? 

Mr.  Weld.  At  Chicago  there  are  three  plants:  one  each  at  Kan? 
City,  South  Omaha,  East  St.  Louis,  St.  Louis,  St.  Joseph,  St.  Pa 
Fort  Worth,  Denver,  Milwaukee,  Moultrie,  Ga.,  Andalusia,  Al 
Cleveland,  Harrisburg,  Boston,  and  Jersey  City;  and  two  plai 
each  at  New  York  and  Newark,  N.  J. 

Senator  Sheppard.  Have  you  a  list  there  of  your  branch  house 

Mr.  Weld.  No,  sir;  I  have  not  such  a  list,  but  we  would  be  v€ 
glad  to  furnish  one.    There  are  some  400  of  them  in  all. 

Senator  Sheppard.  How  many  have  you  abroad  ? 

Mr.  Chaplin.  About  40  or  50, 1  think. 

Senator  Sheppard.  You  have  them  in  a  number  of  for^gn  con 
tries  ? 

Mr.  Chaplin.  Mostly  in  Great  Britain. 

Mr.  Weld.  It  is  our  endeavor  in  the  location  of  plants,  as  I  ha 
said,  to  get  the  proper  balance  between  the  producing  sections  ai 
the  consuming  sections.  To  show  that  we  follow  the  development 
live-stock  producing  sections,  I  call  your  attention  to  the  fact  th 
we  have  these  two  plants  in  the  South,  which  have  been  establish 
within  the  past  two  or  three  years,  showing  our  belief  that  live-sto 
production  is  going  to  increase  in  the  South,  and  also  showing  o 
desire  to  help  along  that  production. 

In  the  first  place,  cattle  come  consigned  either  from  the  farme 
themselves  or  by  local  buyers  who  have  bought  the  cnttle  from  tJ 
farmers  to  commission  men  who  are  located  in  the  stockyards:  C 
the  arrival  at  the  stockyards  the  cattle  are  unloaded  and  driven  in 
the  pens  of  the  yards.  There  the  commission  men  take  care  of  the 
and  see  that  they  are  properly  fed  and  watered.  When  they  a 
ready  for  sale,  when  they  have  their  proper  '^  fill,"  the  buyers  of  tl 
packers. drive  around  through  the  pens  of  the  stockyards  on  hors 
back  and  make  their  bids.  Tliese  oids  are  accepted  or  rejected,  ; 
the  commission  man  sees  fit.  Everv  transaction  is  a  separate  dickc 
When  the  commission  man  is  satisfied  with  the  price  that  is  offere 
he  accepts  the  price  and  closes  the  sale.    There  is  absolutely  no  co 
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lusion  between  the  buyers  of  the  different  packers— I  will  speak  for 
Swift  &  Co. — there  is  no  collusion  between  the  buyers  of  Swift  & 
Co.  and  the  buyers  of  the  other  packers  in  the  making  of  bids.  The 
bills  are  often  very  close  together,  it  is  true ;  but  if  you  could  realize 
the  length  of  time  that  our  buyers  have  been  on  this  job,  how  expert 
they  are  in  guessing  the  weights  of  cattle  and  guessing  their  dress- 
ing per  cent  (tlmt  is  the  percentage  of  the  live  animal  that  emerges 
as  rueat),  «iid  the  quality  of  the  beef ,  you  would  not  be  so  much 
surprised  after  all.  It  is  perfectly  uncanny  the  way  an  expert  cattle 
buyer  wlio  has  perfiaps  been  giving  his  whole  life  to  it  can  look  over 
a  whole  lot  of  cattle  and  guess  their  dressing  percentage  and  what 
the  beef  will  be  worth.  So  it  is  not  all  uncommon  for  the  bids  of 
different  buyers,  without  exchanging  opinions  at  all,  to  come  within 
15  cents  or  20  cents  per  hundred  pounds  of  each  other. 

Senator  Sheppard.  Are  they  paid  a  stated  salary  or  are  they  paid 
by  tolume  of  purchases? 

Mr.  Wexj).  I  think  they  are  paid  entirely  by  salary. ' 

Senator  Sheppard.  What  does  a  good  buyer  get  ordinarily? 

Mr.  Chaplin.  He  gets  all  the  way  from  $2,000  to  $10,000  a  year. 

Senator  Dial.  Do  the  commission  people  often  hold  the  cattle? 
Are  they  prepared  to  feed  them? 

Mr.  Wkld.  Yes;  but  they  do  not  hold  them  overnight  if  they  can 
posiibly  help  it.  That  is,  they  will  hold  them  back  during  the  day 
if  they  are  not  vsatisfied  with  the  bids  that  they  receive,  but  they  very 
^seldom  hold  them  over  night.  The  yards  practically  have  to  be 
cleaned  up  every  day. 

After  a  packer's  buyer  has  bought  the  cattle  they  are  weighed  by 
the  stockyards  company,  the  animals  are  driven  into  the  pens  kept 
by  the  packing  house,  and  they  are  killed  either  the  same  day  or  the 
next  day  at  the  latest.  fThe  packer  has  facilities  for  caring  for  only 
a  few  hundred  head  at  a  time,  and  when  the  cattle  are  bought  to-day 
they  are  either  killed  to-day  or  to-morrow  at  the  latest.  They  are 
killed  and  go  through  the  dressing  operation.  This  is  not  such  an 
ordinary  and  simple  operation  as  some  people  might  imagine. 
Skillful  work  is  necessary  and  a  high  degree  of  specialization  has 
heen  developed,  each  man  performmg  one  certain  action  in  the 
dressing  process.  It  also  requires  a  v^ery  careful  supervision  of  de- 
tails. As  long  as  we  do  business  on  such  a  small  margin  of  profit, 
the  slightest  cut  in  a  hide,  for  example,  in  taking  it  off,  might  mean 
that  that  hide  is  worth  a  dollar  less  and  we  would  then,  perhaps, 
loae  money  on  the  whole  animal. 

Senator  Sheppard.  What  is  your  capital  stock  ? 

Mr.  Weld.  $150,000,000. 

vSenator  Sheppard.  What  was  your  margin  of  profit  last  j^ear? 

Mr.  Weld.  It  was  a  little  less  than  2  cents. 

Senator  Sheppard.  That  is  per  dollar  of  turnover,  not  on  your 
caoital  stock? 

Mr.  Chaplin.  It  was  about  11  per  cent  on  capital  and  surplus. 

Senator  Sheppard.  About  how  much  on  the  turnover? 

>Ir.  Chapux.  It  was  a  little  less  than  2  per  cent  on  the  turnover. 

Senator  Sheppard.  That  is  a  little  less  than  2  cents  out  of  every 
dollar? 

Mr.  Chapun.  Yes,  sir. 
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Senator  Capper.  What  is  the  stock  of  Swift  &  Co.  worth  on  the 
market  now  ? 

Mr.  Weld.  About  $130. 

Senator  Capper.  How  much  of  an  advance  is  that  over  the  market 
price  of  last  year? 

Mr.  Weld.  Well,  about  a  year  ago  it  was  down  to  about  par. 

Senator  Capper.  What  is  the  reason  for  that  increase? 

Mr.  Weld.  WTiat  is  the  reason  for  the  increase  in  the  prices  of  all 
stocks?  There  has  been  no  special  reason  for  the  increase  in  value 
of  the  stock  of  Swift  &  Co.  It  was  worth  just  as  much  a  year  ago 
as  it  is  now,  intrinsically. 

Senator  Capper.  Most  of  it  is  due  to  the  fact  that  somebody  is 
profiteering. 

Mr.  Weld.  You  mean  that  you  think  that  the  stock  has  been 
manipulated  upwards? 

Senator  Capper.  Yes;  in  some  way.  They  have  made  greater 
profits  than  ever  before,  most  of  those  stocks. 

Mr.  Weld.  Of  course,  the  stock  market  makes  lone  time  swings. 
If  you  follow  a  chart  of  average  stock  values,  you  will  fijid  there  is 
this  gradual  up-and-down  swing.  We  have  been  on  an  up  swing  for 
a  year  or  so  now.  I  think  that  is  due  more  to  fundamental  condi- 
tions that  I  would  not  attempt  to  explain.  I  think  it  would  be  pretty 
hard  to  prove  that  it  was  due  to  manipulation  in  any  way.  I  have 
never  heard  it  charged  that  there  was  any  manipulation  of  Swift 
&  Co.'s  stock,  and  I  do  not  believe  that  there  ever  has  been. 

Senator  Capper.  Stocks  usually  go  up  when  profits  increase  and 
go  down  when  profits  decline. 

Mr.  Weld.  There  has  been  no  perceptible  change  in  a  general  way 
in  the  profits  earned  by  Swift  &  Co.  now  as  compared  with  a  year 
ago,  which  would  account  for  any  change  in  the  value  of  the  stock- 
Senator  Sheppard.  Do  you  remember  what  your  margin  of  profit 
was  in  1917? 

Mr.  Weij).  On  sales  ? 

Senator  Sheppard.  On  your  turnover  and  on  the  capital  stock. 

Mr.  Weld.  It  was  something  over  3  per  cent  on  turnover,  nearly 
4  per  cent ;  and  about  21  per  cent  on  capital  and  surplus.  Is  that 
correct,  Mr.  Chaplin? 

Mr.  Chapun.  It  was  about  that. 

Senator  Sheppard.  Then  your  profits  are  not  as  much  this  year 
as  thev  vvere  the  vear  before? 
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I;  o  one  to  four  days,  an  average  of  about  two  and  a  half  days. 

'.^  they  are  loaded  into  refrigerator  cars  and  shipped  to  our 

•Jd  houses.    In  shipments  to  Washington  it  takes  now  about  five 

i>froin  Chicago.     That  means  that  the  beef  arrives  in  Washing- 

'.  fmm  7  to  10  days  after  the  animals  have  been  killed.    Sometimes, 

*  ocR¥,  there  are  car  shortages.    There  are  unforseen  delays  and 

:  delays  are  apt  to  result  in  very  heavy  losses.     It  will  not  do  to 

-  *«f  deteriorate  in  quality.     If  It  becomes  stale^  we  have  to  take 

"Bw  The  efficienc}*  of  the  refrigerator  car  service  is  of  extreme 

:orttnce  to  us,  and  that  is  the  principal  reason  we  believe  it  might 

■  i  misuke  for  Congress  to  require  packers  to  do  away  with  their 

•hgeritor  rars  and  to  require  the  railroads  to  furnish  them. 

"Mauor  Sheppard.  How  many  have  you  ? 

Mr.  Weldl  We  have  about  7,000. 

Nmtor  Sheppabd.  Do  the  packers  use  each  others'  refrigerator 

^Ir.  Weld.  Xo;  not  as  a  general  proposition.  Possibly  once  in 
'->  we  rent  a  car  to  another  packer.  I  know  we  have  done  that  in 
'  ■-!*  of  small  packei-s  sometimes  and  in  the  case  of  outside  ship- 

•  JHiietiiues  as  a  matter  of  accommodation.    But  w^e  do  not  pool 
••juipnient  at  all,  if  that  is  what  you  have  in  mind. 

^i«i  the  beef  arrives  in  Washington  it  is  unloaded  into  our  re- 
••ntej  salesroom  in  our  branch  house  and  it  is  immediately  ready 

•  ^.  We  have  to  get  rid  of  it  as  rapidly  as  possible.  The  fixed 
'  .^  to  clean  up  our  branch  houses  every  week.  That  is,  stuff  that 
^  for  tins  week's  sale  has  got  to  be  cleaned  up  this  week.  It  is 
'  tfe  lo  carry  it  over  because  if  it  begins  to  show  the  least  bit  of 
•!  or  deterioration  retailers  will  not  buy  it  unless  we  drop  the 
>  «bsiantially.  Of  course,  in  some  cases  retailers  buy — I  do  not 
'  ifhether  that  is  done  here  in  Washington  or  not — ^but  they  buy 

'•  tnd  let  it  hang  some  time  before  they  sell  it ;  but  we  can  not 
'..-^  because  we  can  not  get  rid  of  it  at  full  market  price  if  it  has 
"."5  to  show  any  mold  or  deterioration. 

'•have one  branch  house  here  in  Washington  down  at  the  Center 

'»«-  In  buying  meats  at  our  branch  house  here  in  AVashington  the 

-  dt^lers  come  in  person  and  inspect  the  meat.     They  shop 

>i  froni  the  branch  house  of  one  packer  to  the  branch  houses  of 

<befv.  the  other  packers  having  branch  houses  here  in  the  same 

•  t3.  Tliere  are  no  instructions  as  to  prices.    There  is  no  uniform- 
fi  pricis  between  the  branch  houses  of  the  different  packers. 

*T*Lse  the  retailers  would  not  find  it  worth  while  to  shop  around 

st  part  of  the  carcass  which 

T  of  cuts  later,  and  I  would 
then  or  have  Mr.   Healy 


a  piece  of  beef  is  a  trade  in 
the  competition  between  the 
any  person  wants  to  make  a 
isiness,  he  will  find  by  visit- 
ice  of  comi)etition.    He  will 
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be  impressed  by  these  proofs  of  competition  and  by  the  exerti^ 
made  by  the  branch-house  managers  in  order  to  make  a  good  showii 
rather  than  by  any  possible  suggestion  of  collusion  or  agreement. 

After  the  sale  is  made  in  the  branch  house  we  deliver  the  go< 
to  the  retailer  in  our  own  wagons  and  trucks. 

Now,  that  describes  briefly  the  steps.  Let  me  point  out  in  this  c^ 
nection  that  the  packer  furnishes  an  extremely  direct  marketing  s 
tem.  It  is  very  commonly  urged  that  marketing  ought  to  be  as  dir 
as  possible,  and  that  there  should  be  as  few  middlemen  as  possil 
If  you  stop  to  think  of  it,  you  will  realize  that  the  packer  fumisl 
the  most  direct  marketing  system  possible.  He  buys  the  cattle  < 
West  in  the  stockyards,  puts  the  cattle  through  his  own  pack] 
plant,  ships  in  his  own  regrigerator  cars,  sells  through  his  o 
branch  house,  and  delivers  to  the  door  of  the  retailer  in  hLs  o 
trucks.    There  are  no  wholesalers;  no  brokers;  no  extra  handlers. 

I  might  also  call  attention  to  the  fact  that  such  a  ^irect  market! 
system  is  possible  only  when  a  concern  does  a  very  large  volume 
business,  and  that  is  one  reason  why  the  people  of  the  country  sboi 
be  thankful  that  there  are  large  packers  who  can  have  such  orga 
zations  to  take  goods  directly  from  the  stockyards  of  the  West  to  i 
retailers  in  the  East  at  the  lowest  possible  cost  and  at  a  margin 
profit  that  a  small  concern  could  not  possibly  do  business  on  and  li 

Mr.  Miller.  How  many  packing  companies  in  the  United  Sta 
have  those  facilities? 

Mr.  Weld.  The  five  largest  liave  those  facilities  practically  sc 
tered  all  over  the  country.  I  do  not  know  just  how  many  there  a 
but  I  suppose  there  are  40  or  50  other  packers  that  have  from  2  o 
to  40  or  60  branch  houses  each. 

Many  of  the  other  packers — ^houses  like  Kingnan,  Dold,  ov  H 
mell — ^are  reallv  very  large  concerns,  and  many  of  them  haVfe  a  nu 
ber  of  branch  houses. 

Mr.  Miller.  Do  the  smaller  packers  use  the  facilities  of  the  larj 
packing  houses? 

Mr.  Weld.  No,  sir. 

Mr.  Miller.  Then,  the  five  larger  packera^.are  the  only  ones  w 
have  the  services  that  you  enumerated? 

Mr.  Weld.  A  packer  has  to  be  large  before  he  can  afford  a  d 
tributing  organization  to  do  this.  As  I  say,  that  is  one  reason  w 
the  large  packer  is  a  distinct  advantage  to  both  the  live-stock  p 
ducer  and  to  the  consumer. 

Senator  Capper.  Does  not  the  refrigerator-car  system  make 
almost  impossible  for  the  small  packer  to  get  on  his  feet? 

Mr.  Weld.  No.  The  small  packer,  of  course,  generally  does  ni< 
of  a  local  business  than  a  long-distance  business.  A  small  packer 
the  Middle  West  can  not  do  a  big  enough  business  to  have  a  bran 
house  here  in  Washington  and  one  in  Philadelphia  and  one  in  N 
York.  You  could  not  very  well  do  IBusiness  through  one  or  t 
branch  houses  so  far  away,  because  you  have  to  be  able  to  distribi 
your  goods  to  the  various  markets  as  the  demands  varv.  Some 
the  smaller  packers  to-day  have  some  refrigerator  cars,  but  many 
them  do  not  because  they  do  more  or  less  of  a  local  business. 

I  might  say,  in  that  connection,  that  if  it  is  deemed  necessary 
expedient  for  the  smaller  packers  to  have  more  refrigerator  cars, 
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can  not  see  why  it  would  do  the  country  any  good  to  take  ours  away 
from  us  and  make  the  railroads  furnish  all  the  refrigerator  cars. 
You  mi^t  require  the  railroads  to  furnish  sufficient  refrigerator  car? 
for  those  who  need  them.  It  would  do  no  good  to  dissipate  our 
facilities.  There  are  not  enough  meat  refrigerator  cars  in  the  coun- 
try now.  It  would  do  no  good  to  take  our  cars  away  from  us  and 
hamper  us  in  performing  the  necessary  and  efficient  service  we  are 
now  giving. 

Senator  Capper.  Why  should  not  refrigerator  cars  be  handled  on 
the  same  plan  as  all  other  freight  cars? 

Mr.  Weld.  Because  they  require  expert  supervision  all  the  way 
through.  They  have  to  go- through  on  certain  schedules.  We  have 
a  transportation  department  that  laiows  where  every  car  is  every  day. 
The  men  in  our  transportation  department  see  that  no  time  is  lost. 
They  see  that  the  cars  are  kept  properly  cleaned  and  repaired  and 
that  commodities  are  never  put  into  those  cars  that  would  be  injured 
by  the  dampness  of  the  cars  or  that  would  transmit  an  odor  to  the  cars 
which  would  injure  our  meats.  It  requires  a  special  expert  service 
to  handle  refrigerator  cars,  and  the  railroads  are  not  equipped  and 
haven't  the  special  organization  and  skill  that  would  be  necessary. 

Senator  Dl^l.  Please  explain  to  us  what  control  you  exercise  over 
your  branch  house  here. 

Mr,  Weld.  Do  you  mean  with  regard  to  prices  ? 

Mr.  Dial.  Yes.  What  do  you  have  to  do,  for  instance,  with  your 
house  here  in  Washington  if  you  ship  the  meat  from  Chicago  ? 

Mr.  WiXD.  We  do  not  do  anything  in  the  way  of  giving  the  costs 
or  prices  to  our  Washington  manager  at  which  to  selh  We  ship  him 
the  beef  and  tell  him  to  do  the  best  he  can  and  to  show  as  good 
r^lts  as  he  can.  Our  branch  house  manager  sells  in  competition 
with  the  managers  of  the  branch  houses  of  the  other  packers. 

Senator  Sheppard.  What  is  your  amount  of  business  here  in 
Washington  ? 

Mr.  Weld.  I  shall  have  to  ask  Mr.  Healy  to  answer  that  later  on. 
He  will  go  into  that  phase  of  it,  and  if  you  will  reserve  your  ques- 
tions for  Mr.  Healy  on  those  points  I  shall  be  glad. 

One  other  point  before  I  take  up  our  actual  cost-and-profit  figures 
on  the  Washington  business.  The  point  is  sometimes  made  that  when 
we  speak  of  our  profit  per  pound  of  product  or  per  dollar  of  sales 
that  that  is  not  what  the  public  are  interested  in ;  what  they  want 
to  know  is  the  profit  on  investment.  We  are  ready  to  discuss  that 
at  tny  time,  but  the  point  is  that  when  you  are  going  to  consider  the 
effect  of  packers'  profits  on  prices,  you  get  nowhere  by  consid- 
ering the  profit  on  investment.  That  is,  you  have  to  compare  our 
profits  with  sales,  or  per  pound  of  product.  That  is  why  we  lay  so 
much  emphasis  in  our  advertising,  for  example,  on  the  fact  that 
our  profit  is  only  a  fraction  of  a  cent  per  pound.  We  have  estab- 
lishwl  by  absolute  proof  that  our  profit  is  an  infinitesimal  profit  in 
prices  and  that  the  nigh  prices  of  beef  today  can  in  no  way  be  attrib- 
uted to  the  packer. 

I  will  outline  briefly  what  we  have  prepared  in  the  way  of  figures 
on  our  Washington  business.  The  instructions  that  we  received 
were  that  you  wanted  figures  on  our  cattle  and  beef  operations  here 
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That  covers  some  700  or  800  cattle — ^I  do  not  know  the  exact  num- 
ber, but  I  can  get  it  if  you  want  it — that  were  sold  in  Washington 
daring  the  five  weeks  ended  August  2,  1919. 

Tlmt  shows  that  we  paid  on  an  average  for  these  cattle  $12.73  per 
humlred  pounds.  Of  course  that  is  cattle  of  all  grades.  I  do  not 
know  just  what  the  range  in  price  was,  but  probably  from  6  or  7  cents 
to  16  or  18  cents.     That  is  the  average  price  per  hundred  pounds. 

From  every  hundred  pounds  of  live  animal  we  were  able  to  get 
only  55.14  f>ounds  of  beef.  In  other  words,  as  we  express  it  in  the 
packinp  business,  the  "  dressing  per  cent '"  was  55.14.  On  that  basis 
.'•5.14  pounds  from  every  hundred  pounds  of  live  cattle,  not  taking 
into  consideration  the  expense  of  killing  and  selling,  or  the  return 
from  by-products,  means  that  our  raw  materials  cost  us  $23.09  per 
hundred  pounds  of  beef.  In  other  words,  our  raw  material  cost  on 
Ibe.  basis  of  getting  only  55  pounds  out  of  a  live  animal  was  $23.09. 
Xow,  we  add  the  expense  of  killing,  freight,  operation  of  branch 
houses  of  $2.50  per  hundred  pounds,  making  a  total  cost  of  the  raw 
matorial  and  expense  of  killing  $25.59  per  hundred  pounds.  But  we 
get.  for  hides  and  by-products  $6.67  per  hundred  pounds  of  meat, 
making  the  net  cost  of  the  dressed  beef  $18.90  per  hundred  pounds. 

The  price  that  we  actually  received  in  Washington  for  that  five 
weeks'  period  was  $19.01,  leaving  a  net  profit  of  11  cents  per  hundred 
poun<ls,  or  about  one-ninth  of  a  cent  per  pound  of  beef.  Is  that 
dear?     Are  there  any  questions  on  that? 

Senator  Suei*pard.  What  proportion  of  that  $6.67  is  represented 
by  hides? 

Mr.  Weld.  Well,  we  have  complete  details  on  that.  Senator,  even 
to  the  different  grades  of  hides.     About  what  proportion,  Mr.  Chap- 
lin, of  that  $6.6?  is  represented  by  hides? 
Mr.  CuAPUN.  About  two-thirds. 
Mr.  Weld.  It  is  by  far  the  most  important  item. 
Senator  Sheppard.  Are  hides  higher  now  than  they  have  ever 
been? 

Mr.  Weld.  Very  much.    I  will  go  into  that  a  little  later  on. 
Senator  Sheppard.  You  are  gettmg  more  now  for  hides  yourself? 
Mr.  Weld.  Yes,  sir;  but,  as  I  will  explain  later,  it  has  not  resulted 
in  any  greater  profit  on  our  total  beef  and  by-products  operations. 

Senator  Sheppard.  You  credit  the  cost  of  beef  with  the  proceeds  of 
your  bv-products? 
Mr.  Weu>.  Yes,  sir. 

Senator  Capper.  How  does  the  $19.01  per  hundred  pounds  you  get 
in  Washington  now  compare,  say,  with  what  you  got  in  1914  in 
normal  times? 

Mn  Chaplin.  I  think  it  was  around  11  cents,  but  we  can  get  you 
the  actual  figures  if  you  desire  them. 
Mr.  Weld.  Do  you  want  us  to^ret  the  actual  figures? 
Senator  Capper.  Yes ;  I  think  it  would  be  interesting  to  have  them. 
Senator  Sheppard.  We  would  like  to  have  them  for  the  last  several 
years. 

Senator  Capper.  You  might  furnish  them  for  the  years  from  1914 
to  1918,  inclusive,  and  also  the  average  price  that  you  paid  for  cattle 
in  Chicago. 

Mr.  Weld.  We  will  have  to  get  that  latter  information  from  Chi- 
cago.    As  I  said,  the  part  I  explained  was  on  the  100-pound  basis. 
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Here  is  practically  the  same  thing  on  the  other  chart,  but  it  is  on 
the  per  head  basis;  that  is,  per  head  of  cattle.  We  pay  for  live 
cattle,  which  averaged  8i3  pounds  in  weight,  at  the  rate  of  $12.73  p<*r 
hundred,  the  same  as  on  the  other  chart,  making  $107.33  per  head 
for  the  cattle  that  were  sold  in  Washington  in  the  form  of  beef. 

Beef  results,  Washington,  five  weeks  ended  Aug.  2,  1919,  Swift  d  Co. 

[Per  head  haslB.] 

Per  h«d. 

Paid  f(n-  live  cattle,  843  pounds,  at  $12.75  i)er  hundred! weight $107.  .'tt 

Expenses,  killing,  freight,  selling 11.  (>? 

118.96 

Receipts : 

Beef  (4(55  pounds  at  19.01  per  hundredweight 88.40 

Hides  and   by-products 31.07 

Total  receipts 119.47 

Subtracting  total  expenses   (above) 118.96 

Profit  (11  cents  per  100  pounds,  or  i  cent  per  pound) .51 

Proportion  of  total  receipts :  Per  emv 

Paid  for  live  cattle   (raw  material) 89.84 

Expense 9.  74 

Profit .42 
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I  also  call  your  attention  to  the  fact  that  where  we  paid  $107  for 
the  animals  and  we  got  $119  for  the  products,  the  beef  and  by- 
products, that  means  that  we  paid  almost  90  per  cent  of  our  total 
receipts  out  for  our  raw  matenal.    In  other  words,  the  farmer  was 

Kid  practically  90  per  cent  of  the  price  that  we  received  for  dressed 
if  and  by-products.  Of  course,  tne  farmer's  expense  of  freight  and 
commission  and  yardage  had  to  come  out  of  his  portion,  but  we  paid 
out  practically  90  per  cent  of  what  we  got.  The  expense  was  9.74  per 
cent  of  our  total  proceeds  and  our  profit  0.42  per  cent  of  our  total 
proceeds. 

Senator  Dial.  Is  not  that  a  pretty  excessive  expense,  $11.63  per 
head? 

Mr.  Weld.  I  will  analyze  that  for  you  in  a  minute.  If  you  can 
show  us  where  we  can  cut  it  down,  we  will  be  very  glad  to  have  you 
dosa 

Senator  Dial.  It  just  occurred  to  me  that  it  was  excessive. 

Mr.  Wku>.  That  is  2J  cents  a  jpound.  We  paid  12f  for  the  animals^ 
It  cost  us  2i  cents  per  pound  to  ouy  the  animals,  to  kill  them,  to  dress, 
thent,  to  transport  them,  and  to  pay  freight  to  Washington  and  to 
q)erate  our  branch  house  with  its  refrigeration  facilities^  corps  of 
salesmen,  accounting  force,  etc.,  and  to  deliver  to  the  retailer's  door 
in  our  wagon  or  truck. 

Simator  Dial,  Is  not  that  included  in  that  figure,  too,  the  trucks^ 
etc.? 

Mr.  Weld.  Yes,  sir.  It  is  all  in  there.  It  does  not  sound  excessive 
when  you  realize  that  all  this  service  is  performed  for  2^  cents  a 
pound*  does  it? 

Senator  Dial.  Well,  I  did  not  know  all  the  details  that  made  up 
the  figure.  I  was  thinking  that  with  your  great  facilities  and  ex- 
petlition  in  handling  beef,  it  looks  like  a  pretty  large  amount  per 
head. 

Senator  Elkins.  What  percentage  of  No.  1  do  you  ship  into  Wash- 
metont 

Mr.  Weld.  I  shall  have  to  call  on  Mr.  Healy  for  that  information. 

Mr.  Healt.  About  75  per  cent. 

Mr.  Weld.  Those  figures  analyze  our  cost  and  profits  in  a  general 
way  and  show  the  average  price  per  100  pounds  received  for  all 
dressed  beef  sold  in  Washington  for  that  period. 

For  one  week  ending  July  26 — ^we  took  only  one  week  because  it 
meant  collection  of  a  good  deal  of  data  even  for  that  length  of  time^ 
although  we  could  ^ve  it  just  as  well  for  five  weeks  if  anything 
would  l)e  gained  by  it — we  have  prepared  figures  showing  the  range 
of  prices  for  the  different  cuts.  Of  course,  we  sell  some  whole  car- 
cawies  and  some  whole  sides,  and  some  we  cut  up  into  different  whole^ 
ale  cuts.  We  have  prepared  figures  showing  tne  range  of  prices  for 
the  different  cuts  and  the  average  prices  for  the  different  cuts  for 
this  week. 

I  niight  call  your  attention  to  the  fact  that  these  are  not  the  retail 
cuts.  They  are  the  few  major  cuts  into  which  the  packer  cuts  his^ 
carcass  of  beef. 

(The  statonent  referred  to  wiU  be  found  at  the  close  of  Mr^ 
Weld's  teadmony,  marked  "Exhibit  Weld  1.") 

Senator  Siieppahd.  Does  he  do  that  at  Chicago  or  at  Washington  f 
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Mr.  Weld.  H©  does  that  here  in  Washington. 

Senator  Sheppard.  As  a  rule,  in  what  shape  is  the  carcass  whe! 
leaves  Chicago?    Is  it  a  whole  carcass? 

Mr.  Weld.  No;  it  is  in  quarters. 

Senator  Sheppard.  It  is  in  four  parts? 

Mr.  Weld.  Yes.  As  I  say,  these  are  only  the  few  major  cuts  i 
which  a  packer  cuts  a  side  of  beef.  Take  a  loin,  for  example.  T 
first  one  on  the  list  is  a  loin.  The  retailer  gets  several  cuts  and  ha 
certain  amount  of  waste.  In  other  words,  it  is  unfair  to  coiiip 
the  retail  price  of  a  single  cut  out  of  that  loin  with  the  whole,*- 
price  that  we  charge  him.  He  has  to  charge  different  prices 
the  different  cuts,  and  he  has  a  certain  amount  of  waste.  What  th 
prices  are  and  what  that  waste  is,  we  do  not  know. 

Senator  Sheppard.  When  you  cut  it  up,  do  you  sustain  a  cert 
amount  of  loss? 

Mr.  Weld.  I  do  not  know  about  that  in  detail.  I  know  this,  tl 
the  price  we  realize  when  we  cut  it  up  into  these  major  wholes 
cuts  is  practically  the  same  as  if  we  sold  a  whole  quarter. 

Senator  Sheppard.  You  do  that  as  a  matter  of  accommodation 

Mr.  Weld.  Practically ;  yes,  sir.    Does  that  answer  your  questi( 

Senator  SheppArd.  Yes;  I  think  it  does.    But  what  is  his  wastaj 

Mr.  Weld.  I  do  not  know.    I  am  not  prepared  to  say. 

Senator  Sheppard.  I  mean,  when  does  it  come,  in  subdividing 
Are  there  certain  parts  of  it  that  he  can  not  sell  ? 

Mr.  Healt.  The  loss,  do  you  mean? 

Senator  Sheppard.  I  mean  the  loss  that  the  retailer  has  when 
resells. 

Mr.  Healt.  Do  you  mean  his  shrinkage  and  fats? 

Senator  Sheppard.  Shrinkage  and  fats,  etc. 

Mr.  Healt.  It  results  in  shrinkage  and  fats  and  bones  that 
has  left  over. 

Mr.  Weld.  Now,  you  notice  that  from  the  table  on  the  first  pa 
at  the  bottom  of  the  column  to  the  right,  the  average  price  We  i 
in  that  week  for  these  quarters  that  were  cut  up  was  $19.35  a  hundr 
weight.  The  loins,  which  constitute  23  per  cent  of  the  total  wei) 
of  tiie  side,  sold  at  prices  ranging  all  the  way  from  10  cents  to 
ceuts 

Senator  Sheppard.  Is  that  what  is  known  as  the  sh-loin? 

Mr.  Weld.  Yes,  sir;  that  is  in  the  loin,  the  sirloin,  and  the  poH 
house  and  the  club  steak. 

Senator  Sheppard.  And  the  tenderloin? 

Mr.  Weld.  Yes.  You  will  notice  that  the  extreme  spread  i 
from  10  cents  to  32  cents,  and  that  the  average  was  26  cents 
pound.  You  will  notice  on  the  second  page  the  detail  of  the  s« 
of  those  beef  loins.  There  was  only  one  at  10  cents ;  there  was  one 
11  cents;  three  at  20  cents,  etc.,  showing  the  actual  number  of  lo 
we  sold  in  that  week  at  each  of  those  prices,  ranging  all  the  v 
-from  10  cents  to  32  cents.  ..       ^      , 

Senator  Capper.  Can  you  give  us  the  same  information  for  h 

and  bacon?  ...  ,,    .     i     .i    ..    i 

Mr.  Weld.  No,  sir;  it  is  impossible  to  do  that,  because,  in 
case  of  beef,  we  keep  track  of  every  single  lot  of  cattle  killed,  ti 
tej  go  through  as  practically  whole  carcasses,  that  is,  only  cut 
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'-u>  four  pieces  and  sold  as  fresh  beef.    In  the  case  of  hogs,  we  cut 

^  mimals  up  in  the  packing  plant.     A  large  part  goes  into  the 

ss^  process,  which  means  from  two  to  three  months  at  least  be- 

*  r?  those  products  are  sold,  and  the  identity  of  the  original  hog  is 

apletely  lost.  It  would  be  impractical  to  keep  track  of  the  in- 
-rjdtttl  hog  all  the  way  through  as  we  do  in  the  case  of  cattle. 

I'hiinnan  Ball.  But  you  can  give  us  the  original  price  of  the 

)b.  Weld.  Yes;  but  we  can  not  give  you  any  such  detailed  figures 
'  tL»*e,  because  it  is  impossible  to  make  them  up  for  hogs. 

^"uirman  Ball.  No;  but  we  would  like  to  have  prices  on  packages 
:  iim%  and  shoulders,  etc.,  at  different  times? 

Mr.  Weld.  Yes.    Mr.  Healy  will  take  care  of  that. 

Poit  shows  you  the  principal  cuts  we  make  from  a  Quarter,  the 
-•■*iiuge  that  each  is  of  the  whole  carcass,  the  range  oi  prices  for 
^j  one  week,  and  the  average  amount  we  got  per  cut.  You  will 
■  :rwitte  that  that  gives  considerable  detail  about  our  sales  here  in 

^i^.  in  addition  to  this,  we  have  here  the  actual  record  of  those 
'^  f>f  beef  cuts.    Each  item  on  this  shows  a  single  transaction. 

iiirnian  Ball.  It  shows  who  got  those  different  cuts? 
Mr.  Weld.  This  shows  the  ticket  number  from  which,  if  you  care 

j»j«  can  trace  the  purchaser.  That  does  not  show  up  here.  The 
^  nmnlier  shows  here,  but  we  can  give  you  the  information  from 

•  A-e  as  to  whom  these  were  sold. 

•  Ittirman  Ball.  That  is,  the  Washington  office  ? 
Mr  Weld.  Yes,  sir. 

•  lairman  Ball.  Please  leave  that  information  for  the  record. 

Mr.  Weld.  This  covers  several  sheets,  detailing  every  single  sale  of 
iw  of  beef  in  Washington,  the  weight  of  the  cut  sold,  and  the 
'•'It  which  it  was  sold, 
uirman  Ball.  That  is  very  interesting  to  us. 
Mr.  Weld.  That  is  a  copy.    The  original  of  that  is  in  Chicago.    The 
"r^ntl  cari>on  is  in  our  Washington  office,  and  this  is  a  copy  which 
':-  imle  from  that  original  carbon,  if  you  wish  to  check  back  to  the 
r^tl  copy. 
^t>rd  to  which  reference  is  made  will  be  found  in  the  files  of 
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$2.50  per  hundredweight,  I  would  be  glad  to  give  you  the  details 
of  that  expense.  In  the  first  place,  that  is  split  up  into  three  princi- 
pal parts.  First,  the  packing-house  expense,  which  amounts  to 
$1.20  per  hundred.  (This  summarv  will  be  found  at  close  of  testi- 
mony of  Mr.  Weld,  marked  "Exhibit,  Weld,  2.")  If  you  will  open 
to  page  2  of  this  document  that  has  just  been  handed  you,  you  will 
find  that.  Mind  you,  these  are  the  figures  for  these  700  or  800  cattle 
sold  in  Washington  during  the  five  weeks  ended  August  2.  On  the 
second  page  of  this  document,  in  the  second  column,  you  will  see 
there  under  "Expenses,"  the  plant  expense  of  $1.20;  the  freight, 
Chicago  to  Washington,  67  cents  per  hundredweight;  and  the  branch- 
house  selling  expense,  63  cents.  It  is  those  three  items  added  to- 
gether which  make  the  $2.50  per  hundredweight. 

On  the  next  Da^e  vou  will  find  that  $1.20  analvzed  into  each  de- 
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Chairman  Baij>.  Yes;  they  should  all  go  into  the  record. 

(The  records  referred  to  will  be  found  at  the  close  of  Mr.  Weld's 
testimony.) 

S^ator  Sheppard.  Yes;  I  think  they  contain  very  valuable  in- 
formation. 

Senator  Dial.  What  is  your  system  of  delivery?  I  see  here  an 
expense  for  automobile  on  page  No.  2. 

Mr.  Weld.  That  is  for  truck  for  delivery  from  the  branch  house 
to  the  retail  store. 

Senator  Dial.  From  the  retail  store  to  the  individual? 

Mr.  Wixi).  We  have  nothing  to  do  with  that.  Now,  these  state- 
ments analyze  the  expense  in  about  as  great  detail  as  it  is  possible 
for  us  to  analylze  it. 

Senator  Diau  The  chairman  says  he  is  unable  to  diagnose  the 
"•suspense."    What  is  that  item  there  of  $10.90  for  "  suspense?  " 

Mr.  Chaplin.  It  is  for  bad  debts. 

Mr.  Weld.  With  regard  to  this  cost  of  killing  and  marketing  of 
^  cents  per  pound;  suppose  you  could  suggest  some  way  that  we 
could  reduce  that,  and  suppose  you  could  suggest  a  way  that  we  could 
•'lit  it  in  half.  I  might  tlien  ask  you  how  nmch  effect  you  think  it 
would  have  on  the  price  that  consumers  pay  for  meat?  Of  course, 
we  believe  that  bv  giving  our  attention  to  this  thing  in  a  fairly  ex- 
l>ert  way  and  with  the  considerable  experience  we  have  had,  that 
we  have  been  able  to  cut  this  expense  down  to  about  the  lowest 
IHjint ;  and  it  has  been  our  constant  effort  for  50  years  to  do  so. 

That  expense  item,  however,  has  increased  in  the  last  three  or 
four  years,  due  to  labor  especially,  and,  of  course,  to  increases  in 
freij^ht  rates.  Whereas  this  expense  of  2^  cents  per  pound  for  these 
five  weeks,  our  average  expense  in  1916  was  anly  li  cents  a  pound. 
In  other  words,  there  has  been  an  increased  expense  of  about  1  cent 
I)er  pound.  If  wages  and  freight  rates  and  branch  house  operation 
<*<>stvS  has  not  inci^nsed  we  might  have  been  able  to  sell  this  beef  at 
Slh.Ol  iastead  of  $19.01,  provided  we  did  not  pass  it  on  the  other 
way  to  the  live-stock  producer  in  the  shape  of  a  higher  price  for  live 
stock. 

Senator  Dial.  We  want  the  live-stock  producer  to  get  more ;  we 
are  not  kicking  about  him. 

Mr.  Weld.  Well,  we  would  like  to  see  him  get  more,  too. 

Senator  Ball.  The  object,  though,  is  to  see  that  the  consumer  gets 
it  for  less. 

Mr.  Wi-xn.  You  want  to  see  the  spread  l)etween  what  the  live-stock 
produeer  get3  and  the  price  that  the  consumer  pays  reduced,  if 
possible? 

Chairman  Ball.  Yes. 

Mr.  Weld.  We  are  giving  you,  I  think,  fairly  complete  data  on 
our  part  of  that  spread!  We  are  giving  you  the  absolute  detail  from 
our  iKKiks,  and  asking  you  to  go  out  and  verify  our  accounts  showing 
•ach  item  of  expense  from  the  time  we  buy  the  animals  in  the  stock- 
nrds  to  the  time  that  they  are  delivered  to  the  door  of  the  retailer  in 
Washington. 

Senator  Dial.  Speaking  for  myself,  I  do  not  envy  any  man  a 
reasonable  profit,  your  company  or  anybody  else. 
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Mr.  Weld.  You  will  notice,  of  course,  that  our  raw  material 
our  principal  expense,  inasmuch  as  practically  90  per  cent  of  ^ 
we  get  for  beef  and  by-products  goes  out  for  live  cattle. 

Chairman  Ball.  You  went  back  to  1916  a  few  moments  ago  as 
the  expense  account.  What  percentage  was  this  present  figure  th 
90  per  cent  or  less  ? 

Mr.  Weld.  I  am  not  sure,  but  I  think  it  was  a  little  smaller  { 
centage.  Do  you  remember,  Mr.  Chaplin,  the  percentage  we  p 
for  live  stock  out  of  our  total  proceeds  * 

Mr.  Chaplin.  I  think  it  was  a  little  less. 

Mr.  Weld.  Of  course,  the  only  possible  conclusion  that  you  i 
come  to  from  these  figures  is  that  the  only  way  that  the  wholes 
price  of  beef  can  come  down  is  for  us  to  be  able  to  buy  live  stock 
a  lower  price. 

Chairman  Ball.  You  mean  so  far  as  your  price  to  the  retailei 
concerned  ? 

Mr.  Weld.  Yes. 

Chairman  Ball.  We  can  follow  these  figures  on  through. 

Mr.  Weld.  Yes,  sir.  We  believe  that  we  sell  beef  at  as  lov 
price  as  is  humanly  possible,  considering  the  price  that  we  have 
pay  for  live  stock.  That  does  not  mean  that  1  am  saying  that  li 
stock  prices  ought  to  be  reduced.  That  is  another  question.  1 
the  figures  in  feed  cost  and  in  labor  cost,  etc.,  in  producing  1 
stock  would  have  to  be  gone  into  before  you  make  up  your  mi 
whether  live-stock  prices  ought  to  be  reduced. 

Chairman  Ball.  You  are  giving  us  just  the  evidence  that 
want. 

Mr.  Weld.  We  are  giving  you  information  as  to  the  part  that 
play  in  this  process. 

Chairman  Ball.  We  will  go  to  the  producers  for  information 
the  other  subject,  and  also  to  the  retailers.  We  expect  you  to  g 
us  just  exactly  what  you  are  giving. 

Mr.  Weld.  For  tne  details  of  our  business  in  Washin^i^ton. 
might  say,  in  connection  with  that,  that  for  the  eight  months  sii 
November  1,  the  end  of  our  last  fiscal  year,  our  total  business  ] 
run  something  over  $900,000,000.  Our"  profits  to  date,  which 
largely  paper  profits — that  is,  they  are  based  largely  on  invents 
vahies,  and  we  do  not  know  whether  we  are  goinff  to  earn  them 
not — appear  to  be  around  eighteen  and  a  halt  million.  Our  pro 
appear  to  be  running,  for  the  current  fiscal  year,  a  little  less  thai 
per  cent  of  our  sales. 

Chairman  Ball.  How  much  is  that  on  your  outstanding  stock 

Mr.  AVeld.  About  11  or  12  per  cent,  Mr.  (Tiaplin? 

Mr.  Chaplin.  I  could  not  say.     I  would  have  to  figure  that  out 

Mr.  AVeld.  The  total  tonnage  so  far  this  year  has  been  ab< 
4,600,000,000  pounds;  that  is,  including  the  tonnage  of  all  kinds 
products  handled  in  all  parts  of  the  country;  and  the  profit  nniou 
to  about  four-tenths  of  a  cent  per  pound  of  product  sold  so  far  t 
year. 

Mr.  Miller.  Will  you  put  in  the  record  the  products  of  Swif( 
Co.  other  than  beef  products  ? 

Mr.  AVeld.  The  amount  sold  just  here  in  Washington? 

Mr.  Miller.  No;  the  names  of  your  other  products  than  m 
products. 
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Mr.  Weld.  Yes.    I  can  give  you  those  in  a  general  way  now. 

Senator  Sheppard.  Have  you  a  list  of  them  in  this  chart  here? 

Mr.  Wku>.  No,  sir.  Besides  the  meat — beef,  pork,  sheep,  and 
Iambs — we  handle  butter,  eggs,  poultry,  cheese,  canned  goods.  That 
practically  covei-s  our  list.  We  have  a  little  bit  of  dried  and  salted 
fisk.  and  in  connection  with  our  lard  business  we  make  some  lard 
compound.     That  is  a  cottonseed  oil  product. 

Mr.  Mhxkr.  What  do  canned  goods  include? 

Mr.  Weld.  Well,  the  general  line,  including  meats  and  also  vege- 
tables. 

Mr.  Miller.  And  fruit? 

Mr.  Weld.  Yes,  sir.  We  handle  no  cereals,  no  tea,  and  no  coffee  or 
rice.  Of  course,  when  I  say  meat  I  mean  meat  by-products  as  well. 
That  is,  the  regular  packing-house  by-products. 

I  might  say  that  we  handle  these  other  products  largely  because 
we  have  the  selling  organization  and  the  physical  equipment  with 
which  to  handle  them.  We  believe  that  it  would  be  more  or  less  of 
a  social  waste  if  we  used  our  very  elaborate  and  comprehensive  sys- 
tem to  sell  nothing  but.  beef.  \V'ith  practically  the  same  overhead 
expense  and  by  using  the  same  facilities  we  can  take  on  butter,  poul- 
ir}\  cheese,  etc.  We  use  the  same  refrigerator  cars  and  refrigerated 
rooms ;  we  use  the  same  branch  houses ;  we  use  the  same  salesmen ;  we 
\ise  the  same  trucks.  AVe  have  added  a  greater  volume  to  put 
through  our  branch  houses.  We  thereby  reduce  unit  selling  costs 
and  make  it  possible  to  keep  down  the  costs  of  selling  not  only  these 
products  we  take  on  but  the  beef  and  pork  themselves. 

Mr.  Miu^ER.  Then,  you  must  make  a  larger  profit  on  these  other 

Eroducts  propoitionately  than  you  do  on  the  products  which  you 
aye  gtme  inPto  in  detail  here  to-day? 

Mr.  Weld.  Xot  necessarily.  Our  profits  in  those  other  products 
rary  very  greatly.  I  should  say,  on  the  whole,  that  they  do  yield 
larger  prohts  than  beef  alone. 

Senator  Shkppard.  You  mean  proportionately? 

ilr.  Weid.  Yes,  sir;  proportionately.  I  do  not  imagine  that  that 
would  be  true  with  respect  to  our  total  meat  department  in  the  long 
run. 

Cliairman  Ball.  I  have  heard  that  the  retailers,  between  the  time 
they  receive  a  side  of  beef  and  the  time  they  cut  it  up  to  sell,  have 
considerable  loss  in  weight.  I  have  even  heard  it  said  that  they 
also  buy  the  large  hook  that  is  attached  to  the  side,  and  that  is 
weicheil  and  goes  in  as  part. 

Mr.  WEii>.  Is  there  anything  in  that,  Mr.  Healy  ? 

Mr.  Hp«\lt.  I  do  not  think  so. 

Chairman  Ball.  Of  course,  that  would  be  an  absolute  loss  to  the 
retailer. 

Mr.  He.vly.  That  is  absolutely  not  so.  We  figure  our  account 
sale*?  on  a  normal  shrinkage  basis.  When  those  are  abnormal,  high 
or  low,  our  system  is  such  that  we  can  check  them,  and  we  would 
know  it  instantly,  and  certainly  it  is  not  the  policy  of  our  house 
to  do  anything  like  that.  If  it  w^ere  done  by  mistake  we  would 
have  that  check  on  it,  and  certainly  there  are  no  butchers  in  Wash- 
mgton  that  I  ever  heard  of  that  did  not  check  them. 

CEaimian  Ball.  I  understand  that  that  charge  is  made,  that  there 
is  a  certain  amount  of  waste. 
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Mr.  Weld.  There  is  a  certain  amount  of  waste  when  the  retail- 
ers cut  the  meat. 

Chairman  Ball.  We  want  to  figure  as  nearly  as  we  can  the  waste 
in  that  side  of  beef.  We  expect  to  examine  the  retailers  following 
your  examination.  That  would  materially  affect  the  returns  that  the 
retailer  would  get,  even  though  he  ch-arged  a  considerable  increas** 
in  the  price  per  pound. 

Senator  Sheppard.  The  witness  stated  a  few  minutes  ago  that  the 
retailer  had  certain  elements  of  loss. 

Chairman  Ball.  Yes;  but  I  wanted  to  know  whether  this  was 
a  uniform  custom,  if  that  hook  on  which  the  beef  usually  hangs  goes 
in  as  a  part  of  the  weight  which  he  buys  at  that  figure? 

Mr.  Healy.  Absolutely  no. 

Senator  Dial.  What  about  the  quantity  of  cattle  on  hand  now? 
Is  there  any  scarcity? 

Mr.  Weld.  That  is  a  rather  hard  question  to  answer.  There  is 
not  a  shortage.  Of  course,  the  falling  off  in  the  export  demand  has 
meant  that  there  is  not  such  a  great  demand  for  cattle  as  there 
was  six  months  ago,  and  the  price  of  cattle  has  dropped  and  the 
wholesale  price  of  Deef  has  dropped  just  as  much  as  cattle  have. 

Senator  Sheppard.  Have  the  exports  of  beef  dropped  in  the  last 
six  months? 

Mr.  AVeld.  Yes;  we  are  not  exporting  any  beef. 

Senator  Sheppard.  What  are  you  exporting? 

Mr.  Weld.  Pork  products. 

Mr.  Miller.  You  explained  to  the  committee  a  while  ago  why 
you  could  not  go  into  the  details  on  pork  as  you  have  in  reference 
to  beef  in  these  tables.  Are  you  prepared  to  say  whether  vou  make 
a  lar^e  protit  on  your  pork  than  you  do  on  your  beef?  You  haye 
it  plamly  before  us  what  you  make  on  your  beef? 

Mr.  Weld.  Yes,  sir;  we  have  been  making  a  larger  profit  in  the 
last  few  months.  Of  course,  our  beef  has  not  been  profitable.  On 
the  whole,  our  beef  operations  have  shown  a  loss  since  the  first  of 
the  year.     It  keeps  shifting  about  that  way. 

Mr.  Miller.  Then,  do  I  understand  that  in  the  last  few  months 
the  pork  may  have  had  to  bear  the  "burden"? 

Mr.  Weld.  If  you  want  to  speak  of  it  as  the  "  burden."  The  next 
few  months  it  may  be  the  other  way  around.  We  are  hoping  all  the 
time  that  our  beef  will  show  a  decent  profit. 

Mr.  Miller.  Can  you  state  how  long  beef  has  been  behind  pork 
in  profits? 

Mr.  Weld.  I  should  say  about  six  months.     I  do  not  know  exactly. 
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Mr.  Chaplin.  Yes,  I  think  so. 

SenaU)r  Capper.  What  becomes  of  most  of  your  hides? 

Mr.  Weld.  I  was  just  going  into  some  figures  on  hides,  and  I 
would  be  glad  to  take  that  up.  We  sell  approximately  half  of 
our  hides  to  outside  dealers  and  tanners  and  put  approximately  the 
oilier  half  tlirough  our  own  tanneries.  Is  that  a  correct  statement, 
Mr.  Chaplin? 

Mr.  CiupuN,  That  is  about  right. 

Senator  Capper.  You  have  your  own  tannerie^s  ? 

Mr.  Wei,d.  We  have  about  four.  We  put  about  half  of  our  hides 
through  them. 

Senator  Capper.  There  has  been  a  big  profit  in  hides  during  the 
last  few  months,  has  there  not  ? 

Mr.  Weld.  The  price  of  hides  has  risen  tremendously.  The  price 
of  heavy  steer  hides,  for  example,  has  risen  from  about  28  cents  in 
April  to  53  cents  this  last  month.  The  increase  in  hea\y  steer  hides, 
however,  has  not  been  as  great  as  the  increase  in  the  light  hides, 
which  have  gone  up  from  22  cents  in  April  to  61  cents  in  August, 
almost  three  times. 

An  attempt  has  been  made  to  make  it  appear  that  the  packers  have 
been  getting  extremely  large  profits  on  hides,  although  they  have 
been  saying  that  thej^  have  been  losing  money  on  beef.  The  point  is 
that  our  hide  operations  are  a  part  of  our  cattle  and  beef  operations, 
that  our  buyers,  in  buying  cattle,  take  into  consideration  the  value 
of  the  hides  and  other  by-products.  They  know  what  hide  values  are 
and  what  beef  values  are,  and  in  bidding  on  cattle,  they  take  these 
values  of  meat  and  hides  and  other  by-products  into  consideration. 

For  that  reason,  an  increased  price  or  hides  does  not  represent  that 
much  profit  to  the  packer.  It  merely  reduces  the  spread  between  the 
live-cattle  prices  and  the  dressed-beef  prices.  That  is,  when  hides 
are  going  up,  it  means  we  are  forced  by  competition  with  other  buy- 
ers to  pay  more  for  our  cattle,  because  each  packer  knows  that  he 
can  get  more  for  his  hides  than  he  has  been  getting.  As  I  say,  the 
results  I  have  given  you  include  the  returns  from  hides,  and  we  nave 
lost  money  on  our  total  beef  and  by-product  business,  although  it  has 
been  looking  a  little  bit  better  lately. 

That  increase,  in  hide  prices  has  not  resulted  in  the  packers  getting 
a  larger  profit.  It  has  resulted  in  the  narrowing  of  the  spread  be- 
tween the  live-cattle  prices  and  the  prices  that  we  get  for  meat,  and 
that  Is  shown  in  a  very  clear  fashion  by  these  figures.  I  have  just 
had  them  written  off  in  pencil,  so  there  will  be  a  copy  for  each  of  you. 
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Senator  Dial.  Are  you  doing  anything  to  encourage  the  prodt 
tion  of  live  stock? 

Mr.  Weu).  Do  you  mean  in  the  way  of  putting  out  breeding  ai 
malsor  anything  of  that  sort? 

Senator  Dial.  Yes;  anything  like  that? 

Mr.  Chapmn.  Yes ;  we  have  done  that  to  some  extent  in  the  Soui 
I  think. 

Senator  Sheppard.  You  have  taken  stock  in  banks  to  help  final 
the  producers? 

Mr.  Weld.  Yes,  sir. 

Senator  Sheppard.  And  in  loan  companies? 

Mr.  Weu).  One  of  the  principal  ways  in  which  we  have  serv 
live-stock  production  is  in  the  furnishing  of  facilities  in  the  w 
of  stockyards  and  putting  plants  in  where  we  knew  they  wot 
not  be  profitable  for  a  year  or  two,  as  we  did  in  Georgia  and  Ai 
bama,  and  in  developing  market  papers  which  would  give  good  m< 
ket  information  by  quoting  market  conditions,  and  in  developi 
cattle-loan  banks  to  help  finance  live-stock  production. 

Senator  Sheppard.  Can  you  tell  us  the  principal  credit  institiitic 
in  which  your  stock  is  located  in  a  general  way  ? 

Mr.  Weu).  I  will  have  to  ask  Mr.  Chaplin  to  name  two  or  thj 
points. 

Mr.  Chaplin.  Swift  &  Co.  are  not  interested  in  these  banks.  Tl 
is  purely  a  matter  of  the  Swifts  alone,  I  understand.  The  compa 
is  not  interested  in  it. 

Senator  Sheppard.  That  is  the  case  I  think  with  the  other  packi 
companies.    You  have  one  at  South  St.  Paul  ? 

Mr.  Chaplin.  Yes;  at  South  St.  Paul. 

Senator  Sheppard.  Fort  Worth  ? 

Mr.  Chaplin.  Fort  Worth,  South  St.  Joe.  That  is  all  I  rememh 
But  the  company  is  not  interested  in  those. 

Senator  Sheppard.  I  understand,  but  the  Swifts  took  stock 
those  banks  to  establish  facilities  for  producers. 

Mr.  Chaplin.  Yes,  sir. 

Senator  Dialu  Do  you  get  enough  cattle  locally  to  keep  those  plai 
in  Georgia  and  Alabama  running? 

Mr.  Weld.  I  think  we  do  now. 

Senator  Dial.  Are  they  not  new  plants?  Were  they  not  bii 
within  the  last  two  or  three  years? 

Mr.  Weld.  Yes,  sir ;  at  least,  they  have  belonged  to  us  only  two 
three  years. 

Mr.  Chaplin.  The  main  trouble  is  that  it  is  either  a  feast  oi 
famine.  They  have  too  many  at  one  time  of  the  year,  and  the  ri 
of  the  year  they  don't  have  enough. 

Senator  Dial.  They  ship  them  in  and  ship  them  out  ? 

Mr.  Chaplin.  The  supply  fluctuates  at  different  seasons  of  the  yei 

Senator  Sheppard.  Have  you  any  cattle  from  South  America 
those  southern  packing  plants? 

Mr.  Chaplin.  No,  sir. 

Senator  Sheppard.  Do  you  think  there  is  any  possibility  along  tl 
line,  or  have  you  studied  that  situation  ? 

Mr.  Chaplin.  There  are  some  coming  in  from  Mexico,  but  th 
would  be  killed  at  the  border.    I  think  there  are  some  coming  in  f  r< 
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^  di  America,  by  way  of  New  Orleans.  They  would  have  to  be 
id  there.    We  have  no  plant  at  those  points. 

vitttor  DiAU  Is  there  any  plant  at  all  at  New  Orleans? 

Mr.  Chaplin.  Yes;  I  believe  there  is. 

it.  Weld.  We  have  none  there  now.  I  handed  members  of  the 
-iiittce  some  figures  on  hides  that  I  would  be  glad  to  have  them 

•  i  It  for  a  moment,  showing  the  effect  of  this  increase  in  the  price 
•>lftion  the  spread  between  the  price  of  live  cattle  and  the  price 
i^sed  beef.    These  figures  apply  to  the  whole  country,  not  to 

•  Washington  business  alone.  For  four  weeks  in  March,  you  will 
■  ?  that  for  live  cattle  we  paid  an  average  of  $12.13,  and  for 
>*i  lieef  we  got  an  average  of  $20.62  per  hundred  pounds,  leaving 
*'mJ  of  $8.49  between  the  two.    In  July,  for  five  weeks,  the  aver- 

•v'^j>rice  paid  for  live  cattle  was  $11.28.  and  for  dressed  beef  we 
■'1^1  $17.93,  leaving  a  spread  of  only  $6.65.  In  other  words,  the 
^*1  between  the  price  or  live  cattle  and  the  price  of  dressed  beef 
ys^  ?1.84  a  hundred  weight,  or  1.8  cents  per  pound. 

'^airman  Ball.  That  was  due  to  what? 

Mr.  Weld.  To  the  increase  in  the  value  of  hides  and  to  a  slight 

•t  of  other  by-products,  but  principally  in  the  hides.  In  other 
-  \  the  increase  in  the  price  of  hides  has  been  passed  on  to  tlie 
'•^•erin  the  shape  of  higher  price  for  live  cattle  and  to  the  con- 
-f  in  the  shape  of  lower  price  for  meat  than  if  the  price  of  hides 

v<  advanced. 

^fitor  Capper.  But  still  the  price  of  cattle  was  down  lower  than 
*i>  three  or  four  months  ago. 
^T.  Weld.  Yes ;  and  might  have  gone  further.    There  is  no  doubt 

-  world  but  what  they  would  have  gone  still  lower  if  the  price  of 
/^  had  not  increased  in  the  meantime. 

•  tifht  say.  in  addition,  that  we  have  absolutely  no  control  over 
'<•*>  of  hi<le6:  that  Swift  &  Co.  does  not  account  for  more  than 
•'r  cwit.  probably,  of  the  total  hide  supply  of  the  United  States, 
•••Ir  not  more  than  25  per  cent  of  the  hide  output  of  inspected 

'^  and  that  our  tanneries  handle  less  than  15  per  cent  of  the 
.«T>ut  of  leather  of  the  United  States.  There  is  no  collusion 
<her  packers  or  with  other  interests,  either  in  the  sale  of  hides 
^  sale  of  leather. 

""'-Hor  SiiEppARD.  Do  you  sell  to  hotels  in  Washington? 

••  Weld.  I  believe  we  do  sell  direct  to  hotels.     Mr.  Healy  will 
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Mr.  Weld.  I  don't  believe  we  could  do  that  We  couldn't  afford 
to  do  it.  And  it  would  be  poor  business  to  cut  into  the  trade  of  our 
own  custoniei's. 

Chairman  Ball.  These  large  hotels  and  places  of  that  kind  could 
not  buy  through  you  ? 

Mr.  Weld.  They  do  buy  direct  of  us,  yes,  sir;  and  so  do  boarding 
houses,  I  believe. 

Chairman  Ball.  If  they  should  establish  a  cooperative  store  in 
Washington,  could  they  buy  direct  from  you? 

Mr.  AVeld.  We  would  sell  a  cooperative  store  just  the  same  as  any 
other  dealer. 

Senator  Sheppard.  Or  cooperative  society  ? 

Mr.  Weld.  Yes,  sir;  if  they  have  a  regular  establishment  and  do 
a  regular  business.  I  understand  they  had  one  hei*e,  and  we  sold 
to  it,  to  a  cooperative  store  in  Washington,  but  I  thought  yon  meant 
if  an  individual  wanted  to  go  down  and  buy  a  quarter  of  beef. 

Chairman  Ball.  What  I  meant  was,  would  you  sell  in  large  quan- 
tities to  a  concern  such  as  a  cooperative  store,  a  cooperative  society? 

Mr.  Weld.  Yes,  Senator.  Our  best  answer  is  that  we  have  already 
den)onstrated  that. 

Chairman  Bali^.  For  instance,  the  Grovernment  hotel  that  feeds 
some  fourteen  hundred  young  ladies  who  work  in  the  departments. 
I  undei'stand  they  buy  from  somebody.  I  do  not  know  from  whom 
they  buy. 

Mr.  Weld.  I  understand  we  sold  them.  Mr.  Healy  says  we  sold 
them. 

Chairman  Ball.  They  get  very  good  meat.  I  have  investigated 
that  recently,  and  wondered  how  they  could  furnish  the  food  thev 
do  at  the  prices  they  charge. 

Mr.  AVeld.  Another  point  I  want  to  make  in  closing  is  that  it  is 
not  surprising  at  all  that  there  are  high  meat  prices.  The  price  of 
meat  has  only  gone  up  about  in  the  same  proportion  that  the  prices 
of  other  food  products  have.  The  price  of  beef  has  not  gone  ud  as 
much,  I  believe.  It  is  positively  cheap  as  compared  with  foodstuffs  in 
general.  Pork  has  gone  up  a  little  more  than  the  average  of  all  food- 
stuffs. That  increase  in  prices  which  has  come  about  in  all  com- 
modities is,  of  course,  due  to  general  conditions,  even  to  world-wide 
conditions,  such  as  inflation  of  the  currency,  the  fact  tliat  production 
has  be^^n  inadequate,  and  also  the  fact  that  there  has  been  an  abnormal 
demand,  both  on  account  of  prosperity  in  the  United  States  and  on 
account  of  the  great  demand  for  many  of  our  products  from  foreign 
countries.    I  am  merely  pointing  that  out  to  show  there  is  nothing: 
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inflamecl  by  the  unfair  and  one-sided,  ex  parte,  investigation  that 
has  been  made  of  our  industry.  We  were  in  hopes  that  the  Federal 
Trade  Commission,  when  it  started  with  its  investigation,  would 
carry  out  the  plan  that  I  believe  it  was  supposed  to  carry  out ;  that  is, 
that'  it  would  study  the  whole  operation  from  the  farm,  through 
the  retailer  to  the  consumer,  and  also  that  it  would  study  all  food 
products.  In  some  two  and  one-half  years  it  not  only  has  not  studied 
any  other  food  product  than  meat,  but  in  the  meat  industry  it  has 
investigated  only  the  packing  industry,  which,  of  course,  plays  the 
smallest  part  in  the  ultimate  price  of  all  the  factors  concerned  in  the 
pnuluction  and  marketing  of  meat. 

Vou  will  find  nothing  in  the  report  of  the  Federal  Trade  Com- 
iniission,  so  far  put  out,  which  answers  the  question :  To  what  extent 
«loes  the  profit  of  the  packer  affect  the  price  of  beef  and  the  price 
of  live  stock?  I  rather  doubt  if  you  will  ever  find  that  question 
answered  directly  by  the  Federal  Trade  Commission.  Of  course,  an 
investigation  into  the  truth  of  that  point  absolutely  demonstrates 
that  the  packers-  profits  have  practically  no  effect  on  prices. 

Tliis  agitation,  this  misunderstanding,  will  keep  on  until  the  peo- 
ple have  had  drilled  into  them  in  some  way  the  real  facts  and  the 
I'eal  truths  about  our  industry,  and  we  feel  that  we  ought  to  have 
some  help  in  trying  to  educate  the  public.  There  ought  to  be  some 
|)eople  in  authority  who  will  come  out  and  tell  the  truth  about  us. 
We  know  that  this  will  happen  some  day.  We  believe  that  to  cater 
to  this  misunderstanding  and  this  prejudice,  and  to  allow  it  to  con- 
tinue, only  encourages  unrest  and  Bolshevism.  The  only  way  to 
o\ercome  the  misunderstanding  about  our  industry  and  the  unrest 
that  prows  out  of  it  is  to  fearlessly  tell  the  truth  about  it.  Some 
<iay  the  packing  industry  is  bound  to  hold  the  position  it  deserves  in 
the  esteem  of  the  American  people. 

You  aske<l  for  our  AVashington  beef  prices  since  1914.  We  happen 
to  have  it  here,  and  I  will  submit  it  for  the  record. 

(The  statement  referred  to  by  the  witness  was  filed  with  the  com- 
niittee,  and  is  as  follows:) 

Ttie  nvcrH^e  wholesale  prices  reeeiveil  by  Swift  &  Oo.  for  dressed  beef  nt  four 
lun:e  i^vmsuiniu^  centers  for  the  tive  years — 1914  to  1018,  Inclusive — were  as 
follows: 


1914 

1915 

$11.  A4 
11.57 
11.63 
10.85 
11.42 

191A 

1917 

1918 

V^York 

J'Uii.irlphU 

tl2. 24 
12.33 
12.19 
11.59 
12.09 

$12. 12 
12.11 
11.86 
11.19 
11.82 

$14.15 
14.22 
13.67 
13.10 
13.78 

$18.03 
18  30 

wwhuisESb^  ::::..; ::::::::::::::;:::::::::: 

18.41 

'Tiirvo 

16.33 

Avtrvr 

17.77 

Per  cent. 

imtncrfwe  over  1917.. 29 

l>t'»lncTe«eor«rl914 47 

1  thank  you  very  much,  Mr.  Chairman.  Mr.  Healy,  our  district 
nuinager,  is  here  and  will  be  glad  to  give  you  any  information  you 
desire. 

(Tlie  tabulated  statements  referred  to  in  his  testimony  by  Mr. 
Weld  are  as  follows:) 

I29«»— 19— PT  3 9 
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Exhibit  Weld  1. 

Range  and  average  prices  on  cuts  of  heef  realized  hy  Swift  d  Co.,  in  Washingi 
week  ending  July  26, 1919. 


Cuts. 

Per  cent 
of  total. 

Range  of 

prices 
~  (cents 

per 
pound). 

Average 

prices 

(cents 

per 

pound). 

A  mo 

Loin 

23 
23 
10 
23 

7 

7 
7 

10-32 
8-30 
8-32 
8-30 
8-28 
6-16 
8-25 

26 
11^ 

1 

Round 

Rib 

Chuck 

Plate 

Briskets 

Rhf^nk-ff 

100 

19AV 

] 

Sales  of  heef  cuts  in  Washington,  week  ending  July  26,  1919, 


Beef  loins,  per  pound :  Cents. 

1  loin 10 

1  loin 11 

3  loins 20 

1  loin 22 

10  loins 23 

9  loins 25 

1  loin 26 

3  loins 27 

6  loins 28 

2  loins 29 

15  loins 30 

2  loins 32 


54 
Beef  ribs,  per  pound : 


26 


Cents. 

8 

12i 

15 

18 


1  rib 

4  ribs 

7  ribs 

7  ribs 

22  ribs 20 

3  ribs 22 

3  ribs 23 

1  rib 24 

17  ribs 25 

20  ribs 28 

9  ribs 30 

1  rib 32 

96  29A 
Beef  rounds,  per  pound : 

Cents. 

1  round 8 

2  rounds 10 

1  round 18 

4  rounds 20 

2  rounds 22 

2  rounds 23 

3  rounds 24 

19  rounds 25 

4  rounds 26 

5  rounds 27 

10  rounds 28 

4  rounds 30 


Beef  chucks,  per  pound :  Cen 

1  chuck 8 

4  chucks 10 

4  chucks 12 

4  chucks 13 

2  chucks 14 

11  chucks 15 

4  chucks 17 

1  chuck 20 

1  chuck 23 

1  chuck 30 

33  14i 
Beef  plates,  per  pound : 

Cent 

2  plates 8 

15  plates 10 

11  plates 12 

1  plate 23 

1  plate 26 

80  111 
Beef  briskets,  per  pound : 

Cent 

4  brisket^ 5 

1  brisket 6 

5  briskets 10 

4  briskets 12 

1  brisket 16 

15  9t 
Beef  shanks : 

Cent 

7  shanks 8 

30  shanks 10 

18  shanks 12 

1  shank 13 

1  shank 15 

2  shanks 16 

2  shanks 25 


61 


11 1 


57 


24A 
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s$»iicf0t€ni  of  sales,  heef  sides,  and  quarters,  in  Washington,  D.  C,  week  ending 

July  26,  1919, 


lU'%'f  ysWles,  per  pound: 


8 

G 
•> 

S 

m 
o 

4 

1 

102 


Cents. 

Side 12 

sicl€« 15 

sides 14 

sddes 16 

sides 164 

sides 17 

Kides 19 

sides 20 

sides 21 

side« 22 

sides 22i 

Hides 23 

sides 24 

sides 27 

side 31 


19-97/100 


He«?f  lilnd  quarters,  per  pound — 

9  lilnd  quarters 14 

3  hliHl  quarters 16 

1    hind  quarter 17 

1    hind  quarter 19 

4  hind  quarters 20 

21    hind  quarters 21 

7   hind  quarters 22 

1    hind  quarter 22J 

25>    hind  quarters 23 

16    hind  quarters 25 

Exhibit 


Beef  hind  quarters,  per  pound —    Cents. 
Continued. 

8  hind  quarters 26 

5  hind  quarters 27 

23  hind  quarters 28 

6  hind  quarters .  29 

30  hind  quarters 30 

3  hind  quarters 30 


las 

Beef  fore  quarters : 


24-75/100 


12  fore  quarters 7 

4  fore  quarters 8 

4  fore  quarters? 10 

11  fore  quarters 11 

5  fore  quarters 12 

2  fore  quarters 13 

4  fore  quarters 12^ 

10  fore  quarters 14 

1  fore  quarter 15 

2  fore  quarters 16 

1  fore  quarter 19 

2  fore  quarters 20 

3  fore  quarters 22 

3  fore  quarters 23 

1  fore  quarter 24 

1  fore  quarter 25 


87 
Weld  2. 


14-77/100 


Swrnnuiry  of  results  from  sales  of  cattle  made  by  Swift  d  Co.,  in  Washington, 
/>.  C,  five  weeks  ended  Aug,  2,  1919,  and  cattle  killed,  five  weeks  ended  July 
£6,   J919, 


Amount. 

Percentage 
of  reoeints 
from  sales. 

Packer  received: 

For  dieaaed  beef  (see  detailed  statement  for  one  week) 

S8g.40 
31.07 

Wor  by-producta  (see  detailed  statement) 

Xotal 

119.47 

ParkPT  P*id: 

f^or  live  animal 

107.33 

11.63 
.51 

$89.84 

For  expenses  at  packing  house:  frelglit,  Chicago  to  Washington;  and  expenses, 
-veiling  and  delivering  to  retailer 

9.74 

T»-«£taw's  nroflt 

.42 

Total 

119. 47 

100.00 

Profit  per  pound  of  beef,  eleven  one-hundredths  cent. 

Average  heef  animalf  for  the  five  weeks  ended  July  26,  1919. 
packer  paid  for  live  animal,  843  pounds,  at  $12.73  per  hundredweight—  $107. 33 

Plant,  slaughtering,  refrigerating,  loading,  etc.,  465  pounds, 

at  $1.20  per  hundredweight $5.58 

Frt»lght,  Chicago  to  Washington,  including  3  per  cent  tax, 

465  pounds,  at  $0.67  per  hundredweight 3.12 

Branch  house  at  Washington,  receiving  and  handling  and 
ffeJling  to  retailer,  5  weeks  ended  Aug.  2,  1919,  465  ixjunds, 

at  $0.63  per  hundredweight 2.93 

11.63 

Total  cost  to  packer 118.96 
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Packer  received : 

For  dressed  beef,  5  weeks  ended  Aug.  2,  1919,  465  pounds,  at  $19.01 
l)er  hundredweight $8^ 

For  by-product — 

Hides, 56 pounds  (green),  at  $37.29  per  hundredweight.  $20.88 
Oleo  oil,  35  pounds  ( raw) ,  at  $18.28  per  hundredweight.  6. 40 
Other  by-product,  843  pounds,  at  $0.45  per  liundred- 

weight,  live  weight 3.  79 


Total  by-product- 


31 


Total    receipts US 

Profit   

YIELDS   IN   DRESSING. 

Dressed  beef,  465  pounds,  or  55.15  per  cent  of  live  weight. 
Hides  (green),  56  pounds,  or  6.64  per  cent  of  live  weight. 
Oleo  fat  (raw),  35  pounds,  or  4.16  per  cent  of  live  weight. 

Average  beef  animals  killed y  fire  weeks  ended  Any,  2,  W19. 


EXPENSES 


Per  hundredweight. 

Supplies $0,061 

Labor .  339 

Casualty .  018 

Icing .  Ill 

Express  shipping .001 

Operating — steam,  power,  light, 

and  refrigeration .080 

Teaming .  043 

Freezer  storage .011 

Laundry .  004 

Yards  (railroad) .012 

Administrative,    plant .017 

Insurance,  stock .004 


Per  hundred  weSj 

Taxes,  personal  property $0.^ 

Miscellaneous .  i 

Repairs .i 

Depreciation , .  ( 

Insurance  and  taxes,  L.  B.  M__       .1 

Protection .  \ 

Buying 

General  administration .  \ 

Selling .  { 

Storage ,{ 

Advertising ,{ 


Total. 


l.i 


Statement  of  current  expense  of  Swift  d-  Co.  at  Washington,  /).  C,  for  the  trt 

ended  Jnlg  26,  1919. 


Amount. 

$1, 13L  77 

18.60 

7.60 

15.00 

1.80 

5.65 

10.90 

Refrigeration 125. 94 

Stable 25. 00 

Automobile  exjiense 277.02 

Telephone 7.50 

Tax.  1919 22.90 


Pay   roll 

Extra  labor 

Street  car  fare.. 

Postage 

Telephone  tolls  . 
Stationery,  etc_. 
Su8i>ense  . 


Tax, 


Amoti 
1919  (old) $100. 


Rent. 

Branch  house,  general  ex- 
pense        141. 

Casualty  insurance  ex- 
pense   16. 

Fire  Insurance 10. 

Claims N. 

Sundries 74. 


Total 2, 116. 


Volume,  340,074  pounds;  expense  per  hundredweight.  $0.63. 

Arerage  beef  animals  killed  for  the  pre   weeks  en/led  Jnlg  fierifHl,   J919. 

By-product  values: 
Hides— 

Yiehl  of  hides  (|)er  cent  of  live  weight) 6. 

Green  weiglit    (pounds) 

Shrink  in  curing   (per  cent) 17. 

Cured  weight  of  hide    (pounds) M^.\ 

Cured  price,  market    (hundredweight) $46.1 

Exi^ense  of  curing  (hundredweight) $0.! 

Net  cured  value 
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4G.3  pounds  cured  hide  at  $45.14,  $2().88;  packer  receives  for  ludes,  .$20.aS. 
fietail  of  fat  credit: 

L.iv€*  weight  of  animal  (pounds) 843 

Yi**lci  of  raw  oleo  fat  (per  cent  of  live  weight) 4.16 

^VeigHt  of  raw  oleo  fat  (pcmnds) 35 


No.  1  oleo  oil 

No.  2  oleo  oil 

So.  3  oleo  oil 

So.  1  oleo  :«toAriiM 
No.  2  oleo  stearine 
•A"  tallow 

TotAl 


Yield 
in  oil. 


Per  cent. 

33.8 

5.3 

2.4 

21.8 

.6 

1.3 


Weight 
ofoil. 


Market 
price. 


Less  ren-  •      v«» 

'   ^"^   I    vSue. 
expense.      *'""^' 


Pounds. 
11.83 
1.85 
.84 
7.63 
.21 
.46 


Cwt. 

$33.00 
31.90 
27.50 
27.70 
27.45 
20.60 


$2.50 
2.50 
2.50 
2.50 
2.50 
2.50 


Cwt. 

$30.50 
29.40 
25.00 
25.20 
24.95 
18.10 


65.2  I 


22.82 


I 


Amount. 


$3.60 
.54 
.21 
1.92 
.05 
.08 


6.40 


Ex|>eiise  c*overs  rt*ndering,  i>ressing,  tiercing,  and  marketing. 


Other  by-products. 


Quantity. 


Price. 


Amount. 


roxMEues pounds 

Ldvcrs do.. 

ITeart^ do.. 

Tails do.. 

Sweetbreads do... 

HjtiuA  aii<l  cbeek  meat do . . . 

ILur  fElan<l^ do... 

Ox  lips do. . 

Brains do. . 

Tripe do.., 

Stritches 

ralloiff' pounds. 

Tankage ,  commercial do . . . 

Tanka«;e.  concentrated do. . . 

Bones  az»d  -ilnews do. . . 

Blood,  dried do... 

VeaC'^fooi  oU do. . . 

Hom5» do... 

TotAl 

'  Hundredweight. 

Rivaiiit illation  of  hy-prodiicts. 


6.00 

8.72 

3.00 

.83 

.39 

3.21 

.30 

.66 

.74 

4.30 

1 

4.66 

3.78 

4.98 

11.01 

6. 15 

.74 

.24 


59.72 


$0.15| 
.07 
.07J 
.07i 
.33 
.10| 

.a5| 

.04* 
.07 
•2.36 


$0.93 
.61 
.22  . 
.06 
.13 
.34 
.02 
.03 
.05 
.10 
.03 
.72 
.06 
.09 
.05 
.23 
.12 
.00 


3.79 


Product. 


Taiiorw.. 
Do.. 
Oo. - 
I>o. - 
I>o.  . 


Total 

rommercial  tankage. 

Do 

Do 

Do- 


From— 


Heads 

Feet 

Tallow  stock. 

Casings 

Tripe 


Heads 

Feet 

Tripe 

Tallow  stock. 


Do I  Casings.. 


Tocal. 


roocentrated  tankage |  Heads 

Do Feet.. 

Do Casings, 


Do. 
Do. 


Total. 


^OKW^  BAd  aimws.. 
Do 


Total. 


lIcimA 


Tripe. 
Tallow  stock. 


Heads. . 
Feet... 


Heads.. 


Weight.  ,    Value. 


Pounds. 
.81 
.10 
2.46 
.80 
.49 


.78 
.64 
.55 
.39 
2.  62 


4.98 


4.06 
6.95 


$0,141 
.015 
.371 
.120 
.076 


4.66 

.723 

1.12 

.004 

.22 

.001 

.42 

.Oil 

1.70 

.037 

.32 

.010 

3.78 

.063 

.018 
.012 
.011 
.007 
.048 


.004 
.044 


11.01 
.24 


.048 
.005 
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BLOOD. 

Yield  per  head,  dried  lilood  (pounds) 7. 54 

Analysis,  ammonia  (per  cent ) I6i  iS 

Price  per  unit  of  ammonia 16.  *D 

16.45  per  cent  units  at  $6.40  (per  ton) $105. 28 

Less  expense  of  drying $30. 00 

Net  price  per  ton $75. 2H 

6  16  pounds  at  $75.28  per  ton $0.  23 

TRIPE. 

Yield  of  finished  tripe  per  thousand  pounds  live  weight*   if  all   tripe  Is  saTcd,    6.87 
pounds ;  saving  only  75  per  cent  of  production,  or  5.14  pounds. 

Grading  average  : 

5  per  cent  honeycomb  at  5J   cents $0.  27 

10  per  cent  sold  to  trade  at  5  cents ' .  50 

'>.">  per  cent  sold  to  Ubby  at  5i  cents 2.  OS 

45  per  cent  sold  to  sausage  department  at  4i  cents 2.  02 

5  per  cent  scrap  at  4  cents .  20 

Average   price 5.  02 

Less  expense  of  handling 2. 5>0 

2   12 

Plus  2  pounds  fat  to  oil  house  at  12  cents .2-1 

Prlco  per  hundredweight   In   credits 2.  S6 

4.30  pounds  cooked  tripe  at  $2.36  per  hundredweight .  lO 

NEAT*SFOOT  OIL. 
See  "  Feet." 

"Expenses"  on  blood  and  tankage  includes  |8  ton  Charleston  freight   (to  put  prices 
on  Chicago  basis). 

DETAILS  OF  CATTLE  FEET  CREDITS. 


Product. 

Yield 

p?r 

head. 

Market  price. 

Expenses  of 
producing. 

Net  value. 

Vmoont. 

Commercial  tallow 

•«S"  tallow 

Pounds. 

0  05 

.05 

.74 

.22 

$18.65  per  cwt 

$17.50  per  cwt 

$l9..'i0  per  cwt 

$41.93  per  ton 

$6.15  per  unit 

$2.60  per  cwt 

$2.60  per  cwt 

$2.60  per  cwt 

$30  per  ton 

$16.05  per  cwt 

$14.90  per  cwt 

$16.90  per  cwt 

$11.93  per  ton 

fo.ont 

.007 

Neat's-foot  oil   

.l» 

Commercial  t<inkage 

Ammonia,  6.3  per  vont 

.001 

Bone  phosphate,  31.9  per 
cent. 

Concentrated  tankage 

Ammonifi  15  6  ner  cent 

.64 

$0.10  per  unit 

$90.48  per  ton 

$5.80  per  unit 

$54  per  ton 

$36.48  per  ton 

.012 

Bones: 

Heavy  round  shins 

Light  round  shins 

Heavy  flat  shlna 

Light*  flat  shins 

Striped  hoofs 

.30 
.41 
.25 

1.42 

$85.80  per  ton 

$75.80  per  ton 

$75.  HO  per  ton 

$65.80  per  ton 

$.'W.:«  ner  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$28  per  ton 

$57.80  per  ton 

$47.80  per  ton 

$47.80  per  ton 

$37.80  per  ton 

$10.33  per  ton 

$31.17  per  ton 

$3  per  ton 

.009 
.010 
.006 
.007 
.007 

Rejec;ted  bones 

Knuckle  bones 

.04     $59.17  per  ton 

2. 09     $.30  per  ton 

2. 09     $30  per  ton 

.001 
.002 

Sinews . .             ... 

$2  per  ton 

■  008 

Total  

8.65 

1 

.197 
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handle  the  details,  for  the  reason  that  I  have  had  supervision  of 
house  for  a  little  over  10  years. 

Chairman  Ball.  You  are  in  charge  of  22  houses  in   that 
ritory  ? 

Mr.  Healy.  Yes,  sir. 

Senator  Sheppard.  Are  you  located  in  Baltimore? 

Mr.  Healy.  I  live  there,  but  spend  more  than  half  of  my   t 
in  Washington.     I  think  I  know  the  details  of  the  Washan^ 
business,  for  the  reason  that  I  have  had  supervision  of  it  Ion 
than  our  present  manager,  and  I  want  you  to  feel  free  to  ask 
anything  about  the  details  that  you  would  like  to  know. 

Now,  our  branch  in  Washington  was  established  in  1888  in 
same  location  that  we  are  in  now.  Different  from  other  plu 
such  as  Baltimore,  Eichmond,  and  Norfolk,  and  most  other  phi 
in  the  United  States,  we  are  not  located  on  the  tracks.  Ordinal 
speaking,  our  branches  are  built  right  on  the  tracks,  whicli  ht^ 
our  facilities  considerably.  In  Washington  we  have  to  team  i 
truck  our  stuff.  We  truck  our  stuff  to  branch  houses.  The  Cen 
Market  Co.  owns  our  branch  house.  We  have  a  lease  to  run 
years  yet.  They  furnish  all  refrigeration,  power,  light,  and  ot! 
facilities,  except  the  equipment  inside.  We  equip  our  own  co<i 
to  handle  our  beef  and  produce  business.  We  also  have  a  smo 
house,  where  we  smoke  our  hams  and  bacon,  and  we  have  a  sausf 
room  equipped  here.  We  established  that  about  eight  years  a 
We  have  been  trying  to  induce  Washingtonians  to  take  sausa 
Thev  don't  very  much.    If  they  did,  it  would  help  them  some. 

Mr.  Miller.  Eight  at  that  point,  Mr.  Healy,  the  representati 
of  another  packer  testified  that  a  particularly  high  grade  of  im 
was  sent  to  Washington.    Is  that  the  case  with  your  house? 

Mr.  Healy.  Yes,  sir.  We  don't  pull  any  beef  or  gra&ser  cat 
at  all.  About  75  per  cent  of  our  beef  receive<l  in  Washington 
selected  native,  averaging  around  450  pounds.  We  pick  them  ve 
carefully  for  Washington. 

Senator  Sheppard.  Four  hundred  and  fifty  pounds  dressed? 

Mr.  Healy.  Yes,  sir. 

Chairman  Ball.  What  are  they?     Are  they  usually  3  years  oh 

Mr.  Healy.  Most  of  them  are.  The  2-year  olds  would  be  desirab 
but  they  are  usually  extremely  high.  We  get  some  of  them ;  not 
this  time  of  the  year,  however.  We  don't  get  any  Foi-t  Worth  be 
in  Washington  at  all.  We  tried  that  a  good  many  times.  I  si 
"  Fort  Worth  " ;  the  same  thing  would  be  true  of  cattle  out  of  Kans; 
City.  Washington  people  demand  exactly  what  they  think  they  war 
Consequently  that  makes  some  of  the  cost,  and  there  is  no  questic 
about  that. 

I  will  say  in  connection  with  the  sausage  room,  that  we  tried  f< 
eight  years  to  operate  successfully  a  sausage  business,  but  there  di 
not  seem  to  be  enough  of  the  toilers — I  was  about  to  say  "  workers  "- 
not  enough  toilers  m  Washington,  manual  workers,  to  demand  thii 
kind  of  sausage. 

Senator  Dial.  What  is  the  capacity  of  your  house?  How  man 
carloads? 

Mr.  Healy.  We  handle  between  four  and  five  million  dollars'  wortl 
of  business. 
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Senator  Dial.  I  mean  at  one  time. 

Mr.  Healy.  At  one  time  ? 

Senator  Dial.  Yes. 

Mr.  Healy.  We  can  put  100  cattle,  400  lambs,  two  cars  of  smoked 
meats,  and  one  car  of  produce  in  our  house.  That  represents  about 
one-half  of  our  weekly  sales.  In  other  words,  we  can  put  into  our 
house  at  one  time  half  of  what  we  sell  each  and  every  week.  We  also 
l)oil  hams  at  Washington  and  smoke  our  hams  and  bacon.  We  have 
(leliverv  facilities  here.    Our  total  organization  is  72  men. 

Mr.  Miller.  You  sav  your  branch  house  operates  at  the  Center 
Market  ? 

Mr.  Healy.  Yes,  sir.  We  have  recently  put  in  a  warehouse  and 
pirage  over  on  the  B.  &  O.  track. 

Mr.  Miller.  A  number  of  these  retailers  that  sell  to  the  consumer 
are  right  there  in  the  Center  Market,  are  they  not? 

Mr.  Healy.  I  would  say  5  per  cent  of  our  customers  are. 

Mr.  Miller.  Only  5  per  cent? 

Mr.  Healy.  Yes,  sir.  There  are  632  dealers  in  fresh  meat  in 
Washington,  and  I  think  not  more  than  30  at  the  market. 

Mr.  Miller.  Those  retailers  who  deal  at  the  Center  Market  and 
who  buy  from  you  ought  to  be  able  to  sell  at  a  better  advantage  than 
f)eopIe  who  have  no  store  at  the  Center  Market? 

Mr.  Healy.  Well,  not  compared  with  other  markets.  I  don't  see 
any  very  great  advantage  over  any  of  the  other  many  markets  around 
town,  but  as  against  a  retailer  who  furnishes  service  out  Northwest, 
or  who  runs  charge  accounts,  etc.,  makes  deliveries,  of  course,  he 
could. 

Mr.  Miller.  You  deliver  to  retailers  outside  the  Center  Market, 
do  you  not  ? 

Mr.  Healy.  Yes,  sir. 

Senator  Capper.  Who  are  some  of  your  principal  customers  in 
Wasliington  ? 

Mr.  Healy.  Welh  of  the  682  we  think  we  sell  a  little  over  400  of 
them. 

Senator  Capper.  Could  you  give  the  name  of  half  a  dozen  of  your 
l^t  customers  in  Washington  to  whom  you  sell  or  have  been  selling? 

Mr.  Healy.  Regardless  of  the  kind  of  product  ? 

Senator  Capper.  Yes ;  w  ho  buy  in  large  quantities. 

Senator  Sheppard.  You  mean  the  large  trade  ? 

Senator  Capper.  Yes. 

Mr.  Healy.  I  would  say  the  large  trade  in  Washington  in  dollars 
and  cents  is  the  Sanitary  Grocery  Co.  They  maintain  a  chain  of 
stores.  Our  largest  customer — I  wouldn't  say  we  have  him  each  and 
pvorr  week,  but  I  rather  think  the  largest  customer  in  this  market  is  a 
fellow  named  Kidwell.  But  about  the  largest  user  of  fresh  meat  in 
Washington  is  the  Old  Dutch  Market,  but  they  buy  no  western 
products  and  maintain  an  abattoir  at  Frederick.  I  would  not  say 
they  were  our  largest  customers,  but  I  would  say  they  handle  more 
fresh  meat  than  anyone  here. 

Senator  Capper.  Does  Kidwell  have  several  markets  ? 

Mr.  Heai^t.  He  has  six  markets.    We  sell  Walker-Hughes. 

Senator  Sheppard.  Magruder? 

Mr.  Hbalt.  Magruder,  yes.  I  rather  think  we  haTe  a  good  dis- 
tribution here. 
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Mr.  Miller.  Right  there,  how  do  you  take  care  of  the  hotel  trade 
in  Washington  ? 

Mr.  Healy.  We  sell  them  direct,  as  much  as  we  can.  We  have  no 
objection  to  selling  them.  We  would  like  to  sell  them,  but  they 
require  a  considerable  service  that  I  will  admit  we  have  not  been 
as  successful  in  giving  as  we  should.  Some  other  parties  have  or- 
ganized a  hotel  supply  house,  and  they  are  able  to  ffive  that  quick 
deliverv  and  special  service,  but  we  have  never  thought  that  advisa- 
ble. We  have  some  considerable  hotel  trade,  and  are  aggressive 
in  it  and  want  to  do  it,  but  we  will  not  go  to  the  expense  necessary 
to  give  it  the  special  attention  they  require. 

ISenator  Capper.  There  is  a  house  here  known  as  Wilson  &  Rogers, 
in  which  I  believe  your  concern  is  interested  ? 

Mr.  Healy.  No,  Senator,  that  is  owned  by  Libby,  McNeill  and 
Libby. 

Senator  Capper.  Have  you  no  interest  in  the  stock  of  Libby,  Mc- 
Neill and  Libby? 

Mr".  Healy.  There  was  a  time  when  we  owned  them,  but  about  a 
year  ago  they  were  separated  from  our  business.  However,  I  would 
like  to  say.  Senator  Capper,  that  though  I  have  jurisdiction  over 
this  house  I  never  had  anything  to  do  with  the  Libby,  McNeill  and 
Libby  company.  Wilson  &  ^gers  have  made  no  report  to  the 
company  or  me,  and  I  do  not  have  any  jurisdiction  over  them. 

Senator  Capper.  Wilson  &  Rogers  buy  from  Libby,  McNeill  and 
Libby,  do  they  not? 

Mr.  Healt.  Yes,  Senator;  buy  on  the  market  and  from  us.  We 
call  them  a  customer,  and  are  very  solicitous  for  their  trade. 

Chairman  Ball.  We  have  the  different  prices  given  us  for  beef, 
but  we  haven't  your  prices  on  hams  and  bacon. 

Mr.  Healy.  i  es.  Senator,  I  can  give  you  those.  I  have  the  com- 
parative prices  here  on  mutton.  I  believe  the  other  day  you  re- 
quested that  we  go  back  to  about  the  first  of  the  year.  Our  selling 
price  for  lambs  for  the  week  ending  January  11  was  $28.24  per 
hundredweight;  for  the  week  ending  August  it  was  $21.17.  Our 
average  selfing  price  for  poultry  on  January  11  was  $37.38,  and 
for  the  week  endmg  August  it  was  $36.47. 

Senator  Capper.  You  say  the  average  for  these  lambs  at  this  time 
is  $21.17.    What  would  be  the  lowest  and  highest  on  that? 
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Mr.  Healt.  Yes.  There  are  no  storage  eggs  available  now,  for  the 
reason  that  our  eggs  that  left  storage  in  April  stood  us  about  51  cents, 
and  we  are  selling  fresh  eggs  as  low  as  43.  The  market  for  fresh 
ejrgs  is  8  cents  lower  than  ours  cost  in  storage. 

Senator  Dial.  How  long  do  vou  keep  them  in  storage,  as  a  rule, 
or  how  long  can  yoii  keep. them  i 

Mr.  Healy.  The  company's  policy  is  to  have  them  out  by  January 
15,  eggs  that  were  stored  in  April,  May,  and  June.  I  have  known 
them  to  be  out  before  Christmas,  and  I  have  known  years  we  had  to 
carrj*  them  until  the  1st  of  February,  but  I  don't  think  we  ever  car- 
ried them  later  than  that.  On  butter  our  price  January  11  was  67 
cents,  and  our  price  last  week  was  56  cents.  These  prices  I  have 
^ven  so  far  are  all  lower.  Our  hams  and  bacon  are  higher.  Our 
hams  in  January  were  36  cents,  to-day  they  are  41.  Bacon  a  year  ago 
was  39  cents,  and  to-day  it  is  42  cents.  We  have  our  report  here  of 
prices  on  various  commodities.  If  there  are  any  particular  items 
that  you  might  want  to  inquire  about,  I  will  be  glad  to  give  you  any 
information  you  desire. 

Senator  Sheppard.  Is  it  in  such  shape  that  it  can  be  incorporated 
in  our  record? 

Mr.  Healv.  Not  without  rewriting  it.    I  will  be  glad  to  do  that. 

(Tiairman  Ball.  I  suggest  that  you  rewrite  it  and  subtnit  it. 

Mr.  Healy.  Yes,  Senator;  I  will  do  that  to-morrow.  I  have  some 
figures  on  our  oleo  price  that  I  might  give  you.  Washington  is  a 
pmiliar  town  in  that  respect.  You  can't  blame  it  all  on  the  retailer. 
The  public  here  will  have  to  be  educated  to  buy  this  oleo  at  30  cents 
instead  of  butter  at  80,  and  buy  some  of  these  sausages  instead  of 
tongues.  We  have  a  demand  in  Washington  for  about  1,500  tongues 
a  week,  and  we  ship  200  cattle  into  Washington.  It  seems  that  when 
they  get  scarce  and  the  price  gets  to  75  cents  to  a  dollar  a  pound,  Wash- 
ington wants  more.  We  have  boiled  hams,  but  they  will  not  take 
those  against  some  of  the  other  kinds. 

Senator  Sheppard.  They  have  no  plebeian  tastes  at  all  ? 

Mr.  Healy.  No,  sir. 

Senator  Sheppard.  They  will  not  eat  sausages  and  they  will  not 
eat  oleomargarine? 

Mr.  HtALT.  They  will  not  eat  sausages,  and  they  will  not  eat  oleo- 
marfrarine,  and  they  will  not  eat  Texas  beef,  either.  Senator.  You 
know  there  is  something  wrong  there. 

Senator  Sheppard.  There  is  no  excuse  for  that ! 

Senator  Capper.  Do  you  have  the  comparative  prices  there  of 
oleo? 

Mr.  Healy.  Yes,  sir. 

Senator  Capper.  What  are  those  prices? 

Mr.  Healy.  They  range  from  30  to  38  cents. 

Senator  Capper.  That  is,  at  this  time  ? 

Mr.  Healy.  That  is  now;  yes.  In  January  they  were  from  32  to 
U,  Thirty -eight  is  our  high  price  now. 

Senator'CAPPER.  And  the  bulk  of  it  would  be  what? 

Mr.  Healy.  We  could  not  sell  any  oleomargarine  that  was  not  in 
the  better  grade,  which  is  38  cents. 

Senator  Dial.  When  you  speak  of  "  boiled  hams,"  do  you  mean 
that  you  sell  the  ham  boiled? 
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Mr.  Healy.  We  bone  it  and  boil  it. 

Senator  Dial.  What  do  you  get  for  that? 

Mr.  Healy.  We  have  several  grades.  We  are  getting  now  for  our 
Premium — that  is,  our  better  grade — 57  cents. 

Senator  Dial.  How  does  your  price  compare  now  with  what  it 
was  six  months  ago?    I  mean,  is  it  up  or  down? 

Mr.  Healy.  Our  cost  for  last  year  to  operate  the  branch  house 
was  (>1  cents  per  hundred  and  the  first  seven  months  of  this  year  it 
was  69  cents,  a  difference  of  8  cents  per  hundred  pounds. 

Chairman  Ball.  Was  there  any  increase  in  rents? 

Mr.  Healy.  No,  Senator;  we  have  a  long-time  lease. 

Chairman  Ball.  That  was  practically  for  wages? 

Mr.  Healy.  In  the  main,  it  was  wages,  and  some  automobile- 
truck  expense  against  wagon  expense,  but  largely  labor. 

Chairman  Ball.  But  no  increase  in  rent? 

Mr.  Healy.  None. 

Chairman  Ball.  Are  there  any  further  questions  anyone  desire-^ 
to  ask?  You  will  prepare  this  statement  and  submit  it  to  the  com- 
mittee? 

Mr.  Healy.  Yes;  I  will  prepare  that  and  submit  it. 

Chairman  Ball.  Please  do  that  as  soon  as  possible. 

Mr.  Healy.  I  will  have  it  here  Saturday. 

Mr.  MiLLEK.  Have  it  here  Saturday  morning. 

Mr.  Healy.  Very  well. 

(The  statement  to  which  reference  was  made  is  as  follows:) 

Prirc  fifit  furnished  hy  Mr.  J.  l\  //<(////,  of  Sirift  d  Co.,  AuffU^t  ^\  J91fK 


Articles.  ^-^^^^  I    A'J^-^,  ,,,j,,,. 


Lambs per  pound..     10.2824 

Poultry do 37:W 

Pork  loiiLs do. . . .         .  3610 

Egps per  dozen..        .6676 

Butter per  pound . .  j       .67 


I 


Jan.  11,  I   Auj;.  ;; 
1919.  I910. 


JO. 21 17  Buttorine per  pound ..  10. 25-. .34  i  $0.2i'r-.i7 

.3647  Regular  smoked  hanui.. do....        .3587  .375N 

.  3,)2 1  Breukfiist  bacon do. ...  I        .  4260  I          .  .1«2I 

.4677  Pure  lard do....         .27fi5  I          .WA 

.56  Lard  substitute do....|       .2483  i          .2^7** 


Chairman  Ball.  That  concludes  the  hearing  for  to-day.  To-mor- 
row Mr.  H.  A.  Timmins,  representing  Morris  &  Co..  will  testify. 

(Thereupon,  at  4  o  clock  p.  m.,  the  c(mimittee  adjourned  until  Fri- 
day, August  8,  1911),  at  2  o'clock  p.  m.) 
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FBIDAY,  AUGUST  8,   1919. 

United  Staines  Senate, 
sr  b<^*ommlttee  of  the  committee  on  the  dlstkict  of  columbia, 

Washhifjfton^  D,  C, 

The  subcommittee  met,  pui-suant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman),  Capper,  Elkins,  Sheppard, 
and  r>ial. 

Present  also :  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  please  come  to  order.  We  will 
liear  to-day  from  Morris  &  Co.  Mr.  H.  A.  Timmins,  the  secretary  of 
the  company,  from  Chicago,  will  appear.  Mr.  Timmins  you  may 
proceed. 

STATEMENT  OF  MB.  H.  A.  TtMMINS,  SECKETAET,  MOEEIS  &  CO., 

CHICAGO,  ILL. 

Chairman  Ball.  Give  your  initials,  please. 

Mr.  Timmins.  H.  A.  Timmins. 

Chairman  Ball.  Give  the  capacity  in  which  you  appear. 

^Ir.  Timmins.  Secretary  of  Morris  &  Co. 

I  wish  to  thank  the  committee  for  the  opportunity  of  appearing 
liere  on  behalf  of  Morris  &  Co.,  and  I  believe  we  can  show  you  such 
facts  as  will  make  clear  and  justify  our  position  in  this  matter. 

I  might  mention  in  passing  the  tremendous  increase  in  the  cost  of 
<t(>in^  business.  You  gentlemen  undoubtedly  know  how  manufac- 
f  iiriii^  costs  have  increased.  Labor  has  gone  up  over  100  per  cent,  and 
nil  materials  and  supplies  into  which  labor  enters  so  largely  have  gone 
up  proiK>rtionately.  The  conditions  apply  not  only  to  tlie  packing  in- 
tlustry  but  to  business  generally.  In  the  old  days,  only  a  year  or  so 
a|j«>.  the  a-cent  loaf  of  bread  was  the  order  of  the  day,  and  we  all 
chink  of  flour  as  the  principal  item  entering  into  the  cost  of  bread  and 
l^oinfT  to  make  up  a  loaf  of  bread,  and  yet  as  good  an  authority  as 
Dire<-tor  Julius  Barnes,  of  the  ITnited  States  Grain  Corporation,  has 
vtated  that — 

If  fl«»ur  were  fiimlKhed  to  the  Imker  frei»,  tbe  present  cost  of  labor  nml  other 
iimterlalK  reiimlnliiK  the  same,  we  couUl  Imrdly  uttiiin  the  'x*eut  retail  loaf. 

Ill  the  study  of  this  subject  I  presume  this  committee  wishes  to 
ku*>^v  what  we  pay  for  live  animals,  what  our  expenses  are,  how  much 
we  sell  the  finished  product  for,  and  how  we  arrive  at  our  costs,  and 
^  hat  our  profits  are.  So  we  have  prepared  a  small  chart  showing  this 
information  first  of  all  on  one  steer.  This  chart  shows  the  live  cost, 
exi>en«es  at  the  packing  house,  including  buying,  killing,  refrigera- 
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tion,  and  shipping;  what  the  hide,  fat,  and  other  by-products  are 
worth  at  the  actual  market  value,  the  freight, -selling  expenses  in 
Washington,  and  the  price  at  which  it  was  sold.  You  will  notice  a 
spread  of  less  than  G  cents  between  the  cost  and  the  selling  price. 

A  good  deal  has  been  said  about  the  price  of  hides,  but  it  is  reflected 
right  here  in  the  spread.  The  beef  is  given  credit  for  every  cent  the 
hide  is  worth,  and  if  the  hide  sold  for  less,  the  cost  of  the  beef  would 
be  just  as  much  more. 

Senator  Sheppard.  I  presume  that  statement  should  be  incorporated 
here  at  this  point. 

Mr.  Ti3i3iiNS.  I  would  be  very  glad,  if  you  wish  it. 

(The  statement  referred  to  is  as  follows:) 

One  Uve  steer,  weighing  1,204  pounds,  costs  as  foUows: 

1,204  pounds,  at  $0.1226 $147.40 

Weight  of  dressed  beef , pounds..  061 


Amount. 

Per 
hundred- 
weight. 

Cost  of  raw  material 

SH7. 40 
6w96 

I2SLSI 

Packing-house  expenses,  Including  buying,  killing,  chilling,  and  shipping 

.« 

Total 

153.45 

23.21 

AllowGuioes: 

Hides 

3&2d 
7.69 
5.33 

4.2^ 

Fat 

I.H 

other  by-products 

.si 

Total 

41.21 

123 

Net  cost  of  dressed  beef .* 

112.24 

IBM 

Freight 

.6: 

Selling  expense 

,7ft 

Total 

l&U 

Sold  for 

18.11 

Loss 

1               .* 

1 

Cattle  selling  from  12^  to  24  cents: 


C«fit>. 
OJ_JU 
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This  statement  that  I  have  given  you  also  shows  wliat  the  beef  has 
jold  for  in  Washington  for  four  months ;  also  a  memorandum  show- 
ing the  range  of  prices  on  beef  cuts. 

I  might  call  your  attention  to  what  we  call  the  spread  between  the 
cheap  cuts  and  the  loins  and  ribs.  In  this  day  of  high  living  the 
j)eopie  want  the  best  cuts,  and  the  poor  cuts  are  sometimes  a  drug  on 
the  market.  If  the  people  woulci  learn  to  cook  the  cheaper  cuts 
properly — and  they  can  be  made  very  palatable  with  good  cooking — 
there  would  be  a  tumble  in  the  price  of  loin  steaks  and  rib  roasts. 

You  have  asked  about  waste  m  the  retail  stores.  I  do  not  know 
whether  you  have  ever  watched  a  butcher  cut  a  nice  steak  and  the 
amount  of  bone,  skin,  and  fat  that  he  trims  off  to  make  it  look 
attractive  to  a  particular  customer.  This  has  a  good  deal  to  do  with 
the  hi^h  cost 

Chairman  Ball.  They  do  all  of  that  trimming  before  they  weigli 
it,  do  they  not? 

Mr.  TiMMiNS.  Sometimes  they  do,  I  believe^  Senator. 

Chairman  Ball.  The  weight  depends  entirely  on  whether  the 
weight  Ls  taken  before  trimming  is  done  or  after  the  trimming  is 


Mr.  TiMMiNs.  I  have  seen  them  put  it  on  the  scales,  Senator,  after 
thev  have  done  the  trimming. 

Senator  Capper.  I  have  seen  it  put  on  the  scales  before  the  trim- 
mine  was  done  a  good  many  times. 

Chairman  Ball.  Of  course,  that  is  not  a  matter  for  you. 

Mr.  TiMMiNS.  Whichever  way  you  take  it,  Senator,  when  you 
get  it  home,  the  quantity  of  meat  you  have  is  reflected  in  the  price 
you  have  paid  for  it,  anyway. 

Chairman  Ball.  That  is  true,  but  the  price  per  pound  would  differ 
very  materially,  so  far  as  that  retailer  was  concerned. 

Mr.  TiHMiNS.  Well,  it  would. 

Chairman  Ball.  If  he  sold  it  with  all  the  waste  included  in  the 
weight,  he  had  no  waste ;  it  is  the  customer  that  has  the  waste. 

Mr.  TiMMiNS.  That  would  be  true  in  that  case ;  but  after  you  get 
it  home,  it  looks  sometimes  like  a  mighty  small  piece  of  meat  for  the 
money  you  have  paid  for  it. 

Chairman  Ball.  That  is  for  the  committee  to  find  out,  of  course. 

Mr.  TtBOfiNS.  Turning  to  pork:  22-cent  live  hogs  mean  dressed 
h<^  costing  from  28  to  29  cents,  according  to  the  yield.  Over  20 
per  cent  of  the  dressed  weight  sells  much  below  the  flat  cost.  The 
iront  feet,  cooked  and  pickled,  sell  for  about  8  cents  a  pound.  The 
hind  feet,  which  are  put  into  the  tank  for  lard,  yield  about  17  or  IS 
per  cent,  and  lard  at  35  cents  a  pound,  say,  would  make  them  worth 
about  6  cents  a  pound. 

Chairman  Ball.  What  is  your  price  for  lard? 

Mr.  TiMMiTfs.  About  35  or  36  cents.  Then  there  is  the  head  and 
the  jowls  and  all  of  the  trimmings ;  so  that  the  other  80  per  cent  of 
the  Dog  cost  over  30  cents  a  pound. 

Chairman  Ball.  Do  you  not  use  all  of  the  head  and  other  parts 
in  any  way! 

Mr.  TnnciKS.  Yes,  Senator;  but  if  the  flat  cost  is  28  or  29  cents, 
and  20  per  cent  of  that  weight  sells  below  the  28  or  29  cents,  then  it 
Ijrings  up  proportionately  uie  balance  of  the  hog. 
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Chairman  Ball.  Can  vou  give  us  what  proportion  of  that  h 
would  be  in  hams  and  shoulders  and  loins,  etc.,  and  what  prop^ 
tion  would  be  in  material  that  you  get  a  very  small  return  for  ? 

Mr.  TiMMiNS.  It  would  be  a  little  over  20  per  cent,  3enator,  til 
would  sell  below  the  flat  cost,  and  the  other  80  per  cent  would  d 
either  at  or  above  that  price.  It  would  consist  of  the  hams  and  baci 
and  pork  loin.  The  shoulder  would  sell  probably  for  less  than  the  fl 
cost. 

Chairman  Ball.  What  price  is  sausage  and  what  price  is  scrappl 

Mr.  TiMMiNS.  What  price  would  the  sausage  sell  for? 

Chairman  Ball.  Not  by  the  retailer ;  I  mean  your  price. 

Mr.  TiMMiNs.  About  28  cents. 

Chairman  Ball.  And  scrapple? 

Mr.  TiMMiNS.  There  is  very  little  pork  in  scrapple.  It  is  ve 
nearly  all  corn  meal.  It  retails  at  12  cents  a  poimd,  based  on  a  cor 
meal  price,  not  on  pork.  There  is  only  a  very  little  pork  in  it.  T! 
average  selling  price  of  pork  loins  in  Washington  for  the  week  en 
ing  August  2,  was  32^  cents,  from  which  must  be  deducted  sellil 
expense,  ice,  freight,  and  boxing. 

A  good  deal  has  been  said  about  the  price  of  bacon.  Our  Supren 
bacon  sold  in  Washington  for  the  week  ending  August  2,  at  an  ave 
age  of  47^  cents. 

C^hairman  Ball.  Is  that  in  original  packages  that  are  not  brok^ 
when  delivered  to  the  retailer,  or  is  that  in  large  bulk? 

Mr.  TiMMiNs.  That  would  be  in  original  packages.  A  piece  < 
bacon,  say,  or  more  than  one  piece — one  side. 

Senator  Dial.  At  what  price  ? 

Mr.  TiMMiNs.  47J  cents. 

I  might  say  in  connection  with  that  that  only  a  little  over  2  pi 
cent  of  the  hogs  that  we  kill  goes  into  our  Supreme  brand  of  bacon. 

Chairman  Ball.  That  is  a  package  that  is  not  broken;  the  retail* 
has  nothing  to  do  but  simply  to  pass  that  over  the  counter? 

Mr.  TiMMiNS.  He  will  buy  the  piece,  Senator,  and  then  he  wi 
probably  slice  it  and  sell  it  by  the  pound  to  the  customers. 

Chairman  Ball.  You  do  not  put  bacon  up  in  original  packages? 

Mr.  TiMMiNS.  That  is  not  the  way  I  have  it  here.  It  is  just  on 
piece  of  bacon.    We  do  put  up  bacon  in  glass  jars. 

Chairman  Ball.  What  is  that  per  pound? 

Mr.  TiMMiNs.  There  is  very  little  sold  in  glass  jars  in  Washingtoi 
It  is  sold  mostly  sliced,  over  the  counter. 

This  Supreme  bacon  is  especially  selected  and  trimmed,  and  par 
ticular  attention  is  paid  to  the  cure.  It  shrinks  about  12^  per  cen 
in  curing  and  smoking,  all  tending  to  increase  the  cost,  of  course. 

Chairman  Ball.  Is  there  any  shrinkage  after  it  leaves  your  hands 

Mr.  TiMMiNS.  There  uiight  be  a  little,  depending  on  the  length  o 
time  that  the  retailer  would  hold  it. 

Chairman  Ball.  If  there  is  any  it  is  comparatively  small? 

Mr.  TiMMiNs.  It  would  be  very  small,  although  there  would  be  Jl 
little  loss  with  the  two  ends  when  he  slices  it.  The  first  slice  or 
each  end  would  pix>bably  be  lost  to  him. 

I  do  not  know  that  I  ought  to  attempt  to  do  any  advertising  here, 
Senator,  but  if  you  gentlemen  like  bacon,  if  you  will  sometimes  asfc 
for  a  piece  of  Supreme  bacon,  I  think  you  will  get  a  piece  of  bacon 
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that  tastes  like  more.    We  have  a  phrase  out  in  Chicago.    We  say  it 
is  always  safe  to  say  ''  Supreme." 

C>ur  JVIatchless  brand  of  bacon,  whicli  is  not  trimmed  as  close  and 
hn>i  H  somewhat  different  cure,  sold  in  Washington  for  the  same  week 
ait  :i05  cents  a  pound.  That  is  only  about  6  cents  above  the  flat  cost 
of  the  hog. 

Senator  Cappkr,  \Miat  does  this  Supreme  brand  sell  for  here? 
Mr.  TiMMiNS.  About  47^  cents;  and  as  I  was  just  saying.  Senator, 
only  about  2  percent  of  the  meat  from  all  the  hogs  we  kill  is  put  into 
Snpi'^nae  bacon — a  little  over  2  per  cent;  it  is  less  than  »3. 

Senator  Capper.  Do  you  sell  much  of  this  Supreme  bacon  here  in 
Washington  i 

Mr.  TiMMiNs.  We  sell  some;  yes,  sir;  quite  a  little. 
Senator  C'apper.  But  the  bulk  is  of  the  cheaper  brand  ? 
ACr.  TiMMiNS.  Yes,  sir. 
Senator  Capper.  What  is  the  name  of  it? 
Mr.  TiMMTNs.  Matchless. 
Senator  Capper.  That  is  sold  at  36|  c^nts? 
Mr.  TiMMiNs.  Yes,  sir. 

Gentlemen,  that  6  cents  above  the  flat  cost  at  which  our  Match- 
less bacon  sells  has  got  to  take  care  of  the  labor  and  expense  of  hand- 
ling and  curing,  shrinkage,  boxing,  freight,  and  the  selling  expense 
here, 

C^hgtirman  Ball.  How  about  your  hams? 

Sir.  Ti3£MiNS.  Matchless  hams  sold  in  the  same  week  for  $36.70  a 
liiindred  pounds.  That  is  very  close  to  the  price  of  Matchless  bacon. 
Supreme  hams  sold  at  $40.36.  That  is  about  4-Of  cents  a  pound. 
1  California  hams  sold  at  26  cents  a  pound. 

C^hainnan  Balu  What  is  the  difference  between  these  hams? 
^f  r-   Tim  M  INS.  The  California  ham  is  taken  from  the  shoulder, 
Senator :  and  you  see  that  after  it  has  been  cured  and  smoked,  all  the 
exi>ense  put  into  it,  it  sold  for  4  cents  below  the  flat  cost  of  the  hog 
c1re*^ed. 

Senator  Capper.  What  did  you  say  the  price  of  it  was? 
Mr.  TiMMiNs.  About  26  cents.    Boiled  hams  sold  at  a  little  under 
52  <*ents  a  pound. 

Chairman  Ball.  Do  you  take  the  bone  out? 

Mr.  TiMMTNfl.  Yes,  sir;  they  are  boned  and  boiled,  a  lot  of  fat  is 
taken  off,  and  they  are  often  skinned. 

L#ard  sold  for  36.11,  which  is  a  fraction"  over  36  cents  a  pound. 
Compound,  made  from  cottonseed  oil,  was  sold  at  about  27.75  cents. 
Turning  to  the  question  of  profits,  our  profits  last  year  were  9 
£>er  cent  on  the  money  invested  in  our  business,  and  for  the  last  10 
V€?ars  our  profits  have  been  slightly  over  8  per  cent  on  the  money 
actually  invested  in  the  business. 

Senator  Sheppard.  What  was  the  amount  of  money  invested  last 
vear  ? 

Mr.  TiMsiiNS.  Very  nearly  fifty  millions,  I  believe.  Senator.  I 
I  relieve  that  on  such  a  showing  as  that  this  committee  will  want  to 
s<-ratch  us  from  the  profiteering  list  here. 

Senator  Siieppahd.  Have  you  figures  on  how  much  per  dollar  at 
turnover  represents  your  profits? 

12ft600— 11>--PT  3 10 


Digitized  by 


Google 


244  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  TiMMiNS.  About  1^  cents,  Senator ;  and  it  would  probablv 
equal  to  about  one-third  of  a  cent  a  pound.    So  that  if  you  take  all 
our  profits  away  from  us  and  one-third  of  a  cent  a  pound,  it  wou 
not  make  very  much  difference  either  to  the  producer  or  to  the  co 
sumer. 

Chairman  Ball.  That  is  on  your  pork  or  on  all  of  your  product 

Mr.  TiMMiNS.  All  of  the  products ;  our  entire  business.  Senator. 

The  Federal  Trade  Commission  has  said  a  great  deal  about  its  ri 
being  able  to  determine  what  our  profits  are.  The  practical  opera  ti 
of  our  business  is  complex  and  re<]uires  expert  knowledge  of  live  sto< 
manufacture,  and  cure  of  the  fimshed  goods,  but  our  accounting  si 
tem  is  simple  and  can  readily  be  understood  by  any  good  account^] 

I  want  to  say,  gentlemen,  that,  as  an  accountant,  I  should 
ashamed  to  take  my  salary  from  the  Government  or  anybody  el 
and  then  make  the  excuse  that  I  could  not  determine  what  the  prof 
were.  I  want  to  say,  further,  gentlemen,  that  I  believe — ^may  I  s 
that  I  am  sure — ^that  the  Federal  Trade  Commission  does  know  wh 
our  profits  were  but,  rather  than  state  the  facts,  was  willing  to  s 
that  their  experts  were  unable  to  get  them. 

In  passing,  may  I  say  just  a  word  about  these  packer  bills  that  a 
pending  in  Congress? 

I  want  to  say  very  frankly  that  there  is  no  necessity  for  legislatic 
We  are  obeying  the  laws.  We  are  handling  our  business  efficiently^ 
even  the  Federal  Trade  Commission  admits  that — and  our  profits  a 
small. 

Senator  Capper.  If  your  business  is  being  handled  in  a  perfect 
legitimate  way  and  there  is  nothing  to  conceal  and  no  attempt  at  cor 
bination  or  to  control  the  market,  what  objection  would  there  be 
having  the  Government  have  some  supervision  over  the  industry,  as 
has  over  the  national  banks,  for  instance? 

Mr.  TiMMiNS.  I  think  the  conditions  are  entirely  different,  Sen 
tor.    The  national  bank  is  handling  other  people's  money,  while  tl 

Eacking  industry  is  a  complex  and  complicated  business.  The  bankii 
usiness  can  not  possibly  be  compared  with  the  packing  business. 

Senator  Sheppard.   i  ou  have  Government  inspection  ? 

Mr.  TiMMiNS.  We  have  Government  inspection  now.  I  think  th 
is  the  proper  thing.    But  when  it  comes  to 

Senator  Capper.  That  Government  inspection  is  only  as  to  tl 
quality  of  your  meat,  is  it  not? 

Mr.  TiMMiNS.  Yes,  Senator;  but  when  it  comes  to  the  buying  < 
the  live  stock  and  the  general  packing-house  end  of  the  business — tl 
curing  and  taking  care  of  the  product — that  requires  expert  know 
edge,  and  I  think  that  Grovemment  supervision  or  control  could  on 
slow  up  the  machinery,  cut  down  efficiency,  and  add  cost,  which  tl 
consuming  public  in  the  end  would  have  to  pay.  If  it  does  that — ar 
it  must  do  it;  I  can  not  see  any  other  result — it  would  increase  tl 
spread  between  the  cost  of  the  live  animal  on  the  hoof  and  the  cost  < 
the  product  to  the  consumer. 

It  has  taken  years  of  careful  study  to  build  up  our  organizatio 
We  have  pride  in  our  achievement,  and  in  the  interest  of  the  produce 
and  the  consumer  alike  we  do  not  want  that  efficiency  destroyed.  Oi 
books  are  open  to  this  committee  at  any  time.  We  should  be  vei 
glad  for  you  to  send  out  a  reliable  public  accountant,  and  we  wi 
promise  not  only  to  throw  open  our  books  to  him  but  we  give  you  oi 
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word  that  we  will  aid  him  in  every  respect  and  help  him  to  get  the 
facts. 

Senator  Dial.  Mr.  Timmins,  is  it  true  that  there  is  more  meat  in 
cold  storage  now  than  there  was  12  months  ago  ? 

Mr.  Timmins.  I  doubt  if  there  is  right  now,  Senator.  I  was  look- 
ing over  some  figures  the  other  day  which  showed  that  at  the  six 
principal  points  the  amount  in  cold  storage  was  only  a  five-week 
supply  for  domestic  trade.  When  you  take  into  consideration  the 
fact  that  it  takes  eight  weeks  to  cure  most  of  that  pork  you  can 
readily  see  that  there  is  not  an  exceSs  on  hand. 

Senator  Dial.  By  the  Federal  Trade  Commission  or  the  news- 
papers or  some  one  it  has  been  said  that  there  is  a  great  quantity  in 
cold  storage  somewhere  in  this  country — double  what  it  was  12 
Jnonths  ago^  I  think. 

Chairman  Balu  You  stated  only  the  pork;  what  about  the  beef? 
I  think  that  article  stated  beef,  Senator. 

Senator  Dial.  Was  it  beef? 

Mr.  Timmins.  You  will  soon  begin  to  run  into  the  heavy  cattle 
>enaon — the  heavy  runs— but  stocl^  will  decrease  very  materially 
daring  the  summer  months.  The  meat  is  put  away,  Senator,  at  a 
time  when  it  comes  in  very  heavily,  when  they  are  shipping  in  in 
large  quantities,  and  it  is  put  into  cold  storage,  and  then  it  comes 
out  at  other  periods  when  the  cattle  receipts  are  lighter. 

(liairman  Ball.  But  could  you  make  a  comparison  with  the  same 
months  for  last  year?     I  think  that  is  what  Senator  Dial  meant. 

Mr,  Timmins.  I  am  not  sure  just  what  those  stocks  are;  but  look- 
ing at  the  pork  stocks,  which  I  follow  more  carefully,  as  I  say,  there 
is  onljr  a  little  over  five  weeks'  supply. 

Chairman  Ball.  In  the  article  which  I  saw — I  do  not  know 
whether  it  is  the  same  one  that  Senator  Dial  saw — it  stated  that 
there  was  more  beef  in  cold  storage  than  there  was  a  year  ago. 

Since  giving  this  testimony  in  Washington,  the  matter  has  been 
checked  up,  and  it  is  a  fact  that  Morris  &  Co.  on  August  1,  1919, 
had  less  beef  and  pork  in  cold  storage  than  on  August  1,  1918,  so 
that  Morris  &  Co.  is  not  a  hoarder  of  meats. 

Senator  Dial.  The  only  question  is.  Why  do  not  prices  go  down  if 
that  is  so? 

Senator  Capper.  Taking  the  Federal  Trade  Commission's  figures 
on  poultry,  there  are  10,962,000  pounds  of  frozen  fowls  in  cold- 
storage  warehouses  this  year  as  against  2,749,000  last  year,  and  at 
the  same  time  and  in  the  face  of  that  fact  the  price  has  advanced 
from  34  to  37^  cents  a  pound. 

Mr.  Timmins.  Well,  I  am  not  familiar  with  those  quantities,  Sen- 
ator. Morris  &  Co.  is  almost  a  negligible  factor  in  the  handling  of 
produce;  that  is,  in  the  handling  of  poultry.  We  do  very  little  in 
the  poultry  business.    We  do  some,  but  not  very  mtich. 

CTiairman  Ball.  Is  pork  your  largest  factor? 

Mr.  Timmins.  Pork  and  beef  are  our  largest  lines. 

Senator  Dial.  What  is  the  capacity  of  your  cold  storage;  just  rela- 
tively, I  mean.  Can  you  hold  the  meat  up  a  long  time  after  the 
tattle  ate  killed? 

Mr.  Timmins.  No;  I  do  not  think.  Senator,  we  could  hold  more 
than  a  three  or  four  day  supply  of  beef  on  hand  in  our  chill  rooms. 
I  think  that  would  be  the  limit. 
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Senator  Dial.  The  question  is  where  you  sliip  to? 

Mr.  TiMMiNs.  We  would  have  to  ship  it  to  our  branch  markets 
for  sale. 

Senator  Dial.  Have  they  any  rapacity  to  hoard  it  up  in  grpat 
quantities? 

Mr.  TiM3iiNs.  They  have  capacity  for  one  w^eek  and  sometimes 
less.  I  do  not  think  that  any  of  our  branch  markets  would  have  h 
capacity  for  over  one  week.  I  believe  a  preat  many  of  them  eoulti 
not  handle  more  than  one-half  a  week's  supply.  It  has  got  to  Ix' 
turned  quickly.  Another  thin^/if  fresh  beef  is  not  sold  quickly  it 
shows  a  marked  deterioration  and  you  just  lose  that  much  money  on  it. 

Chairman  Ball.  "WHiat  is  the  average  length  of  time  consume<l 
from  the  time  of  killing  to  the  time  of  selling  to  your  local  market? 

Mr.  TiMMiNs.  You  can  say  we  might  hold  it  in  the  chill  room  from 
two  to  three  days.  It  would  take  five  or  six  days  to  come  East.  I 
do  not  think  that  our  local  branches  aim  to  hold  anything  lon<rer 
than  one  week  at  the  very  outside. 

Senator  Dial.  What  do  you  do  about  your  price,  Mr.  Tinimia^. 
at  which  your  local  man  sells  to  the  retailer?    Do  vou  control  hini^ 

Mr.  TiMMiNs.  Not  at  all.  We  can  not  do  it.  ife  has  got  to  sell  the 
stuff  while  it  is  fresh  and  in  prime  condition.  If  he  does  not.  hf 
never  makes  any  money  by  holding  it. 

Senator  Dial.  Do  you  not  fix  the  price  at  which  he  shall  sell  ? 

Mr.  TiMMiNs.  We  positively  do  not.  He  has  got  to  sell  on  the 
market. 

Senator  Dial.  That  has  been  charged:  I  just  wanted  to  know. 

Chairman  Ball.  Are  the  prices  fixed  entirely  by  the  local  market 
in  which  you  sell  ? 

Mr.  TiMMiNs.  May  I  say,  Senator,  that  if  you  will  look  at  the 
market  reports  issued  by  the  Bureau  of  Markets — they  issue  a  daily 
and  weekly  bulletin,  which  shows  the  prices  and  the  condition  of  tin* 
market  at  all  of  the  h'\^  eastern  points — you  will  find  that  they  start 
out  on  one  day  by  saving  that  the  supply  is  rather  small  and  j)rice> 
are  firm,  and  on  another  day  they  w  ill  say  that  there  is  a  glut  in  the 
market,  and  there  is  a  saggy  condition,  and  ])rices  are  off  $1  to  p- 
whatever  the  case  may  be.  The  gentlemen  who  issue  those  bulletin> 
are  right  on  the  market,  and  they  can  see  the  conditions,  and  they  can 
tell  pretty  soon  whether  there  is  any  collusion  or  not. 

Senator  Dial.  I  do  not  know,  but  I  was  told  that  the  wholesaler 
fixed  the  nrice  at  which  the  retailer  sold. 
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Mr.  TiMMixs.  I  think.  Senator,  if  you  would  take  all  the  expense 
'  ill  of  the  profit  that  the  packer  has  and  makes  on  the  meat,  it 
•  '.il  be  a  very  small  factor  in  the  price  that  people  pay  for  meats 

'\r  rKail  stoi-es. 

yi^Utr  Capper.  According  to  this,  it  would  be  less  than  5  per  cent. 

•ir  TiMMiNs.  That  is  true.  Senator. 

'^'lutor  Sheppard.  How  much  salable  meat  is  there  in  the  carcass 
t')i'.  *<?ll  to  the  retailer?     What  must  be  taken  off  that  you  can 

'<'.  TivMiNs.  I  think  that  the  retailer  probably  sells  all  of  the 

-:ihat  ho  ^ts  from  us,  but 

^^tor  Sheppard.  In  the  carcass  of  meat  ? 

4r.  TiMMiNs.  There  is  the  bone.     There  is  a  lot  of  bone  in  a  side 

iiraian  Ball.  The  (|uestion  comes  up  as  to  whether  the  con- 
^  [m\>  for  the  bone  or  does  not  pay  for  it. 

Mr.  TiMMixs.  Well,  when  you  get  down  to  the  shank  of  a  quarter 
^'  I-  not  very  mu(!h  there  except  the  boiling  beef,  something  to 
t'Hmp  of.  It  goes  at  a  very  low  price,  probably  8  to  10  cents  a 
^.  ^Miile  he  sells  it,  he  gets  something  out  of  it;  it  is  a  very 
jII  uiMHuit.  The  packer  pays  for  the  bone  when  he  buys  the  live 
•Unimal:  in  fact,  pays  the  same  as  for  the  choicest  meat. 

uinnan  Bai-l.  What  percentage  of  that  would  there  be  in  a  side 

•^f  or  in  a  quarter  of  beef?     You  ship  by  quarters,  I  suppose? 
^r. TiMMiNs.  Yes,  sir;  quartei-s  or  sides. 

iiirman  Baix.  The  front  quarter,  for  instance;  what  i)roportion 

•I  there  l)e  in  that? 
^r.  TiMMixs.  The  shin  would  be  probably  7  per  cent. 

iirnmn  Ball.  And  in  the  hind  quarter? 
*ir.  TiMMiNS.  That   would   be   both   on   the   hind   and   the   fore 

"!fr.    Then,  of  course,  you  have  on  the  forequarter  what  is  known 

>  chuck,  and  that  portion  of  the  meat  around  the  neck  is  boil- 
-'•»rf  and  also  goe^  for  a  pretty  low  figure. 

-tiniian  Ball.  That  is  good  boiling  beef? 
-*t.  TiMMixs.  That  is  good  boiling  beef.     When  he  sells  that  at 

•lUy  10  or  V)  cents  a  pound  out  of  a  carcass  that  he  pavs  20  cents 
•lini  the  difference  has  got  to  come  from  the  better  gracles  or  cuts. 
*^nitor  Sheppard.  What  is  there  that  is  unusable  besides  bone  in 

^'  TiMMixs.  Well,  there  is  the  shin  and  gristle  and  trimmings 
^Wy  trim  off. 

nd  he 
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Senator  Sheppard.  That  would  be  a  loss? 

Mr.  TiMMiNs.  Except  what  he  can  sell  it  for  for  tallow. 

Senator  Sheppard.  If  he  pays  23  cents  a  pound  average  for  a 
carcass  he  pays  that  rate  for  the  suet  also? 

Mr.  TiMMiNS.  Yes. 

Senator  Sheppard.  That  is  an  element  that  we  ought  to  take  into 
consideration  in  judging  the  retailer. 

Chairman  Ball.  There  would  be  about  550  pounds  in  a  car- 
cass? 

Mr.  TiMMis.  Five  hundred  and  fifty  pounds,  as  he  gets  it. 

Chairman  Ball.  Sixty  pounds  of  that  is  suet? 

Mr.  TiMMiNs.  Not  that  much. 

Chairman  Ball.  Thirty  pounds? 

Mr.  TiMMiNs.  Probably  nearer  30. 

Chairman  Ball.  WHiat  would  he  get,  do  you  suppose? 

Mr.  TiMMiNs.  Well,  that  suet  would  probably  yield  about  60  per 
cent  of  fat  or  oil,  and  it  would  depend  on  the  market  for  oil  what 
he  would  be  able  to  sell  that  suet  for. 

Chairman  Ball.  It  ought  not  to  be  a  loss. 

Mr.  TiMMiNS.  It  would  be  a  big  loss  to  him.    Any  butcher  selling 
his  suet  in  Washington  has  to  sell  it  on  the  basis  of  the  soap-grea^^ 
rice.    Oil  is  worth  26  cents  a  pound,  and  the  tallow  they  render  in 
rVashington  is  worth  about  13  or  14. 

Mr.  TiMMiNs.  Then,  of  coui-se,  you  only  get  about  60  per  cent  of 
tallow  out  of  that  suet. 

Chairman  Ball.  Is  not  that  almost  as  much  as  he  gets  out  of 
this  cheap  meat,  out  of  the  neck? 

Mr.  TiMMiNs.  Not  quiet  as  much,  I  should  think.  Senator. 

Senator  Sheppard.  If  half  a  carcass  that  the  retailer  bought 
weighed  225  pounds,  how  much  of  that  would  you  say  was  in  suet, 
gristle,  bone,  or  similar  substance,  just  roughly  speaking? 

Mr.  TiMMiNs.  It  is  pretty  hard  to  figure,  because  I  am  not  a  re- 
tailer. It  is  pretty  hard  for  us  to  get  at  those  figures.  Some  re- 
tailers, as  the  Senator  said<  sell  the  whole  thing — ^bone  gristle,  and 
fat — and  then  trim  it,  and  the  others  trim  it  first  and  sell  the  finished 
product. 

Senator  Sheppard.  What  I  am  trying  to  get  at  is  what  the  pro- 
portionate weight  is. 

Mr.  TiMMiNs.  Out  of  a  225-pound  side  I  would  say,  if  it  was  a 
native  yearling  bullock  that  had  been  well  fed,  there  would  be 
15  pounds  of  suet  in  the  hindquarter. 
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Senator  Sheppard.  The  retailer  has  his  difficulties,  after  all? 
Mr.  TiMMiNs.  Yes;  there  is  probably  only  one-third  of  the  carcass 
that  he  can  really  say  can  be  made  into  prime  cuts. 
Senator  Sheppard.  That  is  an  important  point. 
Mr.  TiMMiNS.  I  would  say  that  out  of  a  carcass  of  beef  that 
weighed  500  pounds,  and  it  was  a  fancy  top  piece  of  beef  selling 
around  this  market  for  24  cents,  he  would  get  around  35  cents  for  the 
hind  quarter.     I  think  it  is  safe  to  say  that  only  about  one-third  of 
that  carcass  would  be  cut  into  what  we  call  prime  cuts  of  beef. 

Senator  Sheppard.  You  take  that  into  consideration  when  you  fix 
this  average  price.  When  you  fix  an  average  price  for  that  carcass 
vou  would  take  into  consideration  the  fact  that  some  of  it  will  bring 
less  than  others? 
Mr.  TiMMiNS.  Yes.  He  buys  it  at  a  flat  price. 
Senator  Sheppard.  And  he  expects  to  make  up  on  the  better  parts, 
even  if  he  does  lose  on  the  others? 

•Mr.  TiMMUfs.  Yes,  Senator;  he  makes  up  on  the  higher  priced 
cuts  what  he  loses  on  the  cheaper  cuts. 

Chairman  Ball.  Are  there  any  further  questions?     If  not,  that  is 
all. 
Mr.  TiMMiNS.  Thank  you  very  much. 

Senator  Sheppard.  Let  me  ask  one  or  two  questions.    Where  are 
Your  packing  plants  located? 

Mr.  TiMMiNs.  We  are  in  Chicago,  East  St.  Louis,  Omaha,  St. 
Joseph,  Kansas  City,  Oklahoma  City,  and  New  York. 
Senator  Sheppard.  Have  you  any  packing  plants  abroad? 
Mr.  TiMMiNS.  No,  sir. 

Senator  Sheppard.  You  have  branch  houses,  I  presume,  all  over 
the  United  States? 
Mr.  TiMKiNS.  We  have;  yes. 
Senator  Sheppard.  Selling  houses? 
Mr.  TiMMiNS.  Yes,  sir. 

Senator  Sheppard.  And  in  some  foreign  countries? 
Mr.  TiMMiNS.  Yes,  sir;  mostly  in  England.    We  have  some  on  the 
Continent — at  Paris,  Antwerp,  Christiania,  and  Rotterdam. 
Senator  Sheppard.  Where  do  you  own  stockyards,  if  at  all? 
Mr.  TiMMiNS.  Morris  &  Co.  is  not  interested  in  any  stockyards, 
hut  the  Morris  family  is  interested  in  yards  at  East  St.  Louis,  Okla- 
homa City,  I  believe  some  at  Kansas  City,  and  also  at  New  Orleans. 
Senator  Sheppard.  Approximately  how  many  refrigerator  cars  do 
you  own? 
Mr.  TiMMiNs.  About  3,000;  maybe  a  few  more. 
Senator  Sheppard.  Do  any  of  your  stockholdei-s  have  an  interest 
in  banks  and  loan  companies  that  make  a  practice  of  loaning  to 
producers? 

Mr.  TiMMiNS.  Yes;  the  Morris  family  has  an  interest  in  several 
«^ttle-loan  companies  that  were  established  with  that  object  in  mind. 
For  instance,  at  Oklahoma  City  some  10  years  ago  the  people  of  that 
State  and  of  that  city  asked  us  to  go  down  there  and  establish  stock- 
yard and  packing  plant.  We  built  stockyard  and  packing  plant 
tt  Oklahoma  City,  and  we  also  started  a  cattle-loan  company  to  ad- 
vance money  to  the  growers  of  live  stock.    When  we  went  down  to 
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Xew  Orleans  we  had  the  same  thought  in  mind.  We  started  a  cattle- 
loan  company  at  New  Orleans  to  assist  the  producers  of  the  Soutli. 
I  believe  those  things  have  worked  out  very  advantageously  to  the 
people  of  Oklahoma,  and  I  believe  it  is  going  to  work  out*  equally 
so — we  hope  so,  at  least — ^to  the  people  of  Louisiana. 

Senator  Sheppakd.  Anywhere  else? 

Mr.  TiMMiNS.  There  is  a  cattle-loan  company  at  East  St.  Lonis. 
and  there  is  one  at  Kansas  City  and  one  at  Omaha. 

Senator  Sheppard.  Have  you  ever  engaged  in  production? 

Mr.  TiMMiNS.  No;  we  have  never  raised  any  cattle  ourselves,  al- 
though many  years  ago  Mr.  Nelson  Morris  had  a  ranch  in  Texas. 

Senator  Sheppard.  That  is  what  I  had  in  mind.  There  is  a  station 
called  Morris. 

Mr.  TiMMiNS.  His  ranch  was  near  Midland,  Tex.  Wlien  Mr.  Mor- 
ris died,  or  shortly  afterward,  it  was  sold  by  the  heirs  of  Nelson 
Morris. 

Senator  Sheppard.  What  is  your  volume  of  business  in  Washing- 
ton per  annum? 

Mr.  TiMMiNS.  Between  three  and  four  millions. 

Senator  Sheppard.  Have  you  one  institution  or  two? 

Mr.  TiMMiNs.  Just  one. 

Senator  Sheppard.  Do  you  sell  to  hotels  as  well  as  to  retailers^ 

Mr.  Ti3fMiN8.  Some. 

Chairman  Ball.  In  selling  to  the  hotels  do  you  sell  to  them  at  the 
same  rate  as  you  sell  to  your  retailers,  or  do  yon  have  a  retail  price 
and  a  wholesale  price? 

Mr.  TiMMiNS.  They  are  pretty  keen  buyers,  I  think  they  wouM 
get  it  at  the  same  price. 

Senator  Capper.  How  much  stock  has  your  company  ? 

Mr.  TiMMiNS.  The  capital  stock  is  $3,000,000.  Nelson  Morris 
started  this  business  about  sixty-odd  years  ago,  and  when  the  cx)ni- 
pany  was  established  with  that  small  capital  it  was  never  changed. 

Senator  Capper.  It  is  owned  mostly  by  the  family  ? 

Mr.  TiMMiNS.  It  is  all  owned  by  the  heirs  of  Nelson  Morris. 

Senator  Sheppard.  You  said  vour  business  last  year  represented  an 
investment  of  $50,000,000.    How  do  you  figure  that? 

Mr.  TiMMiNS.  That  is  capital  and  surplus,  Senator. 

Senator  Capper.  This  9  per  cent  that  vou  made  is  on  a  capital  of 
$3,000,000? 

Mr.  TiMMiNs.  No;  the  ^>  per  cent  we  made  was  on  the  total  capital 
and  surplus. 

Senator  Capper.  What  is  the  surplus? 

Mr.  TiMxMiNs.  It  is  close  to  $50,000,000. 
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Uiat  that  was  an  unreasonable  profit.  It  pays  2  per  cent  to  its 
stockholders,  which  is  $60,000,  and  then  leaves  the  balance,  or 
$180,000,  in  the  company.  Had  it  paid  8  per  cent  to  its  stockhold- 
ers— and  as  I  say,  I  think  you  will  Dear  me  out  that  that  is  not  un- 
reasonable— the  stockholders  could  have  taken  that  money  and  in- 
vested it  in  another  enterprise.  They  would  have  been  entitled  to  a 
dividend  on  that.  Had  these  earnings  been  taken  out  as  dividends 
and  reinvested  in  Morris  &  Co.,  increasing  the  capital  stock  at  that 
time,  issuing  new  shares  ot  stock,  we  should  all  say  that  they  were 
entitled  to  a  dividend  on  the  money  for  reinvestment.  The  stock- 
holders of  Morris  &  Co.  have  been  satisfied  to  take  very  small  divi- 
dends. As  I  say,  they  have  not  taken  over  2  per  cent,  and  they  have 
allowed  this  other  6  per  cent  to  accumulate  in  the  business  as  rein- 
vestment. But  they  have  not  increased  the  capital  stock  in  the 
meantime.  But  that  ought  not  to  make  any  difference.  I  think  you 
gentlemen  see  the  point.  They  are  just  as  nuich  entitled  to  dividends 
on  that  $180,000  that  they  left  as  surplus  in  the  business  as  though 
they  had  taken  it  all  in  dividends  in  the  first  place  and  reinvested 
it  in  additional  shares  of  the  company  or  reinvested  it  in  another 
enterprise.  If  you  will  do  a  little  figuring  you  will  find  that  that 
reinvestment  during  all  of  these  years  that  Nelson  Morris  has  been 
in  business  has  accounted  for  that  surplus  which  they  now  have. 
It  is  not  excess  profit  at  all ;  it  is  because  they  have  been  satisfied  with 
small  dividends — ^that  is,  2  per  cent,  and  have  left  the  balance  accu- 
mulating in  the  business. 

Senator  Capper.  But  you  ai-e  paying  dividends  now  on  $50,000,000 
of  surplus  that  was  made  out  of  the  packing  business  ? 

Mr.  Tlmmins.  Tlie  2  per  cent  I  speak  of  would  be  equal  to  2  per 
cent  of  the  capital  and  surplus. 

Senator  Capper.  I  think  you  stated  awhile  ago  that  this  last  year 
you  made  9  per  cent? 

Mr.  TiMMiNs.  That  was  9  per  cent  on  the  capital  and  surplus. 

Senator  Capper.  But  you  are  paying  dividends  now  on  not  only 
the  $3,000,000  original  capital,  but  the  $50,000,000  of  surplus  that 
was  made  out  of  the  business? 

Mr.  TiMMiKs.  Yes,  sir.  Two  per  cent  would  be  figured  on  the 
amount  of  capital  and  surplus.  But  I  wished  to  bring  out,  Senator, 
the  fact  that  this  surplus  has  been  accumulated  out  of  the  reinvested 
earnings,  which  have  been  very  conservative,  as  I  say,  averaging 
around  8  \)er  cent. 

Senator  Dial.  How  long  have  you  been  in  business? 

Mr.  TiHMiNs.  Over  60  years,  Senator. 

Senator  Capper.  This  surplus  is  in  the  form  of  investment? 

Mr.  TiMMiNfl.  In  the  plant  and  machinery  and  fixtures,  buildings 
and  stocks,  inventories. 

Senator  Shbppard.  I  presume  depreciation  has  been  taken  out 
from  tim«^  to  time,  so  that  this  surplus  represents  actual  property  or 
actual  holdings? 

Mr.  TiMMiNB.  We  have  tried  to  figure  out  what  a  fair  amount  of 
depreciation  would  be,  so  that  when  a  building  becomes  worn  out  it 
can  be  replaced. 

Chairman  Ball.  Has  your  local  representative  any  statement  to 
uiake ! 
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Mr.  TiMMiNS.  If  you  have  any  questions  he  would  be  very  glad 
to  answer  them. 

Senator  Capper.  Who  are  the  principal  customers  of  Morris  &  Co. 
in  Washington? 

Mr.  Oakley.  The  Sanitary  Grocery  Co.,  Wilson  &  Rogers 

Senator  Capper.  That  is  an  Armour  branch,  is  it  notf 

Mr.  Oakley.  No  ;  that  is  a  Libby,  McNeill  &  Libby  branch. 

Senator  Capper.  That  is  hooked  up  with  Swift  &  Co.  ? 

Mr.  TiMMiNs.  It  has  been,  yes.    It  is  not  any  longer,  Senator. 

Senator  Capper.  Are  they  not  connected  in  any  way  with  S^ft  ? 

Mr.  TiMMiNS.  It  is  held  by  practically  the  same  stockholders. 

Senator  Capper.  That  is  about  the  same  thing,  is  it  not? 

Senator  Sheppard.  Did  not  a  witness  for  Swift  &  Co.  testify  on 
that? 

Senator  Capper.  He  said  Wilson,  Rogers  &  Co.  were  owned  by 
Libby,  McNeill  &  Libby,  but  the  point  is  they  are  all  one  and  the 
same. 

Senator  Sheppard.  I  thought  he  denied  that.' 

Senator  Capper.  He  denied  that  Wilson,  Rogers  &  Co.  were 
owned  by  Armour  &  Co.,  that  Armour  &  Co.  had  no  direct  interest 
in  Wilson,  Rogers  &  Co.,  but  the  fact  is  that  Armour  &  Co.  own 
Libby,  McNeill  &  Libby  and  Libby,  McNeill  &  Libby  own  Wilson  & 
Rogers;  so  it's  just  about  as  broad  as  it  is  long. 

Were  you  going  to  give  us  some  other  facts? 

Mr.  'fiMMiNs.  I  was  going  to  say  that  what  we  sell  Wilson  <% 
Rogers  would  be  cuts  which  their  own  firm  can  not  supply  them. 
We  have  no  hotel  supply,  because  they  are  purely  hotel  cuts  that  we 
sell  them.  We  are  not  in  a  position  to  take  care  of  the  hotel  trade^ 
as  they  are,  because  it  requires  service  that  we  can  not  render. 

Senator  Sheppard.  To  what  other  retailers  here  do  you  sell? 

Mr.  TiMMiNs.  We  sell  to  Kidwell;  we  sell  to  Shirley;  we  sell  to 
Brook  &  Harry,  Hoover  &  Denham. 

Senator  Capper.  I  see  on  loins  the  prices  run  from  20  to  34  cents. 
What  does  the  bulk  of  that  sell  at? 

Mr.  TiMMiNS.  The  bulk  of  the  stuff  sells  around  25  to  28  cents. 

Senator  Capper.  And  rounds  you  show  here  at  16  to  30  cents  ? 

Mr.  TiMMiNs,  Along  from  20  to  25  cents. 

Senator  Capper.  What  is  the  bulk  of  that? 

Mr.  TiMMiNS.  From  25  to  28  cents.  Those  are  all  Washington 
prices. 

Senator  Capper.  That  is  what  we  want. 

Chfiimnnn  Rai.t..  Wft  "WJint  to  orp,t  Jihont  thft  nvprnirp. 
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CTiairnian  Ball.  This  will  conclude  our  inquiry  of  the  wholesalers 
with  reference  to  the  meat  feature  of  our  investigation. 

On  Tuesday  next  at  2  o'clock  we  will  have  a  hearing  at  which  we 
will  have  soxne  of  the  retailers  before  us  along  the  same  line. 

(WTiereupon,  at  3  o'clock  p.  m.,  the  committee  adjourned  until 
Tuesday,  August  12, 1919,  at  2  o'clock  p.  m.) 
District  of   Columbia,  88 : 

Personally  appeared  before  me  H.  A.  TImmins,  of  Morris  Co.,  Chicago,  IH., 
wbo  under  oath  stated  that  the  foregoing  testimony  given  by  him  before  the 
sobootniui ttee  on  the  high  cost  of  living  of  the  Senate  Committee  on  the  District 
of  Columbia  in  the  city  of  Washington  on  August  8,  1919,  having  been  read  by 
him,  is  the  truth  to  the  best  of  his  knowledge  and  l)elief. 

[SEAL.]  Theo.  T,  Johnson, 

Notary  Public, 

August    18,   1919. 

My  conimi.ssion  expires  January  20,  1922. 
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TXJESDAT,  AUGUST   12,    1919.  « 

Unitbd  States  Senate,  Subcommittee  of  the 

Committee  on  the  District  of  Columbia, 

Washington^  D.  C, 
The  subcommittee  met  pui-suant  to  adjournment  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball,  presiding. 

Present:  Senators  Ball  (chairman).  Capper,  Elkins,  Sheppard, 
and  DiaL 

Chiiinyian  B^lu  The  committee  will  come  to  order.  We  will  first 
hesr  Mr.  Head.    You  may  proceed  Mr.  Head. 

STATElCtHX  SB  JAMES  A.  HEAD. 

Cfaaimum  Ball.  Mr.  Head,  what  is  your  full  name! 

Mr.  Head.  James  A.  Head. 

Chairman  Ball.  What  is  your  business? 

Mr.  Head.  Wholesale  and  retail  meats. 

Chairman  Ball.  Is  your  company  incorporated  \ 

Mr.  Head.  No,  sir;  we  are  trading  as  James  A.  Head  &  Co. 

Chairman  Ball.  What  is  the  amount  of  capital  invested  ? 

Mr.  Head,  Origipally  invested? 

Cliainnan  Balu  Well,  invested  at  this  time. 

Mr.  Hfj^d.  About  $12,000. 

Chairman  Ball.  What  class  of  people  constitute  the  bulk  of  your 
trade,  those  requiring  the  best  meats  or  the  cheaper  meats? 

Mr.  Head.  The  moderate  class  of  goods. 

Chairman  Ball.  Do  you  handle  groceries  also? 

Mr.  Head.  No,  sir. 

Chairman  Bau>.  You  handle  only  meats? 

Mr.  Hk^\d.  Just  meats. 

Chairman  Ball.  Do  you  handle  any  other  food  products? 

Mr.  Head.  No,  sir. 

Chairman  Baix.  Do  you  own  your  own  place,  or  do  you  rent  itf 

Mr.  Head.  I  rent  from  the  market  company. 

Chairman  Ball.  What  rent  do  you  pay? 

Mr.  Head.  I  have  two  stands.  I  pay  $28.80  for  each  and  I  pay  on 
an  average  $20  a  month  for  my  ice  Ik)X. 

Chairman  Bau^  Has  your  rent  been  increased  this  last  year? 

Mr.  He.\d.  No,  sir ;  it  has  been  the  same  since  I  have  oeen  in  the 
marlcet. 

Chairman  Bau^  How  many  employees  do  you  have  in  your  busi- 
ness? 
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Mr.  Head.  I  have  11. 

Chairman  Ball.  What  wages  do  you  pay  them  ? 

Mr.  Head.  I  pay  them  from  $20  to  $50  per  week. 

Chairman  Ball.  Has  it  been  necessary  for  you  to  advance  the 
wages  of  these  men  this  last  year? 
'  Mr.  Head.  Yes,  sir. 

Chairman  Ball.  How  much  more  do  you  pay  them  now  than  you 
paid  them  a  year  ago? 

Mr.  Head.  I  pay  my  butcher  100  per  cent  more.  I  started  him  at 
$25  about  16  months  ago,  I  should  say,  and  I  have  had  to  raise  him 
to  $50. 

Chairman  Ball.  Do  you  maintain  your  own  delivery  service  ? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  Can  you  give  us  the  percentage  of  cost  of  your 
delivery  service? 

Mr.  Head.  I  should  say  it  would  cost  about  $70  a  week. 

Chairman  Ball.  What  is  the  total  amount  of  wages  outside  of 
your  delivery  service? 

Mr.  Head.  About  $260. 

Chairman  Ball,  Do  you  kill  any  of  your  own  mf at  or  buy  en- 
tirely from  the  packers? 

Mr.  Head.  We  buy  entirely  from  the  packers. 

Chairman  Ball.  Do  you  do  a  credit  business  or  a  cash  business? 

Mr.  Head.  Credit  and  cash. 

Chairman  Ball.  Approximately  what  percentage  of  it  is  credit 
business  ? 

Mr.  Head.  I  should  say  about  three-fifths. 

Chairman  Balu  You  keep  books,  do  you? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  You  employ  a  bookkeeper? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  What  percentage  of  your  expenses  do  the  keep- 
ing of  those  bcoks  involve?  We  want  to  figure  out  what  it  costs  you 
to  do  this  credit  business. 

Mr.  Head.  It  costs  me  $25  a  week  for  my  bookkeeper. 

Chairman  Ball.  You  were  in  business  a  year  ago,  were  you  f 

Mr.  Head.  Yes,  sir. 

Chairman  Bali..  What  percentage  of  the  gross  profits  do  you  cal- 
culate in  fixing  the  selling  prices  for  your  commodities? 

Mr.  Head.  Well,  I  try  to  figure  to  get  6  to  6  per  cent 
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:  Chairman  Baix.  A  whole  carcass? 
Mr,  Hkad.  Yes,  sir ;  maybe  10  or  12  at  a  time. 
Chairman  Ball.  Tell  us  how  you  calculate  your  priceon  the  dif- 
ferent parts  of  that  meat.    Can- you  give  us  some  idea  as  to  that? 
That  may  be  rather  a  difficult  question. 

Mr.  Head.  It  would  be  difficult  for  me,  Senator.    I  leave  most  of 
that  to  my  butcher. 

.  Chairman  Balu  You  say  that  you  calculate  about  5  to  6  per 
cent  on  the  whole  carcass? 

Mr.  Head.  Yes,  sir  ....  -  ;  .  ^    .       •/- 

Chairman  Ball.  How  much  of  a  loss  do  you  calculate  there  is  in 
a&  aide  of  beef  ?    That  tak^  a  fore  quarter  and  a  hind  quarter. 
Mr.  Head.  By  cutting  it  up,  sir? 
Chairman  Ball..  Y|^ 
Mr.  Head.  Do  you  mean  retailing  it? 

Chairman  Ball.  Yes;    I  am  talking  about  the  retail  business. 
You  buy  it  by  whole  sides,  say  a  front  and  a  hind,  quarter? 

Mr.  Head.  I  would  lose  4  poimds  to  a  side  of  beef  the  way  I 
&eU  it. 

Chairman  Ball.  It  would  weigh  about  250  pounds  ? 
Mr.  Head.  Yes,  sir;  from  200  to  250  pounds.    I  would  lose,  per- 
haps^ that  much  selling  it  to  the  trade,  but  I  only  cut  it  in  five  pieces. 
Retailing  it  I  would  lose  several  pounds  more;  I  would  not  be  able 
to  say  how  much. 

Chairman  Ball.  You  are  talking  now  of  your  wholesale  trade, 
are  you? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  But  on  your  retail  trade  how  much  is  lost? 
Mr.  Head.  I  would  not  be  able  to  answer,  sir ;  I  do  not  know. 
Chairman  Ball.  When  you  said  that  you  figured  to  make  5  or  6 
per  cent  profit,  did  you  mean  on  your  wnolesale  trade? 

Mr.  Head.  On  my  trade  right  through ;  all  my  year's  business. 
Chairman  Ball.  You  figure  a  larger  percentage  of  profit  on  your 
retail  trade,  do  you  not? 

Mr.  Head.  Yes,  sir;  and  a  smaller  percentage  of  profit  on  my 
wholesale  trade. 

Chairman  Ball.  Can  you  give  us  an  idea  of  the  percentage  of 
profit  you  would  figure  on  your  retail  trade? 
Mr.  Head.  I  should  say  about  15  per  cent. 

Chairman  Ball.  When  you  buy  a  carcass  of  beef  what  are  the 
principal  cuts  into  which  you  divide  it?  I  am  talking  now  about 
the  retail  trade. 

Mr.  Head.  The  most  of  it  is  cut  into  the  round  and  loin. 
Chairman  Ball.  If  you  can,  just  take  a  side  that  will  weigh,  say, 
260  pounds  and  give  us  the  different  cuts  that  you  would  get  out 
of  that 

Mr.  Head.  I  have  that  on  paper,  Senator  if  you  would  like  to 
look  at  that. 

Chairman  Ball.  Well,  suppose  you  just  refer  to  your  paper. 

Mr.  Head.  We  figure  the  hind  quarter  46  per  cent  of  the  carcass 

of  beef  and  the  fore  quarter  we  figure  54  per  cent.    The  round  and 

loin  constitute  the  hind  quarter.     We  figure  the  round  24  and  the 

loin  22  per  cent,  and  the  rest,  chuck,  plate,  brisket,  and  shin,  are 
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the  fore-quarter  cuts.    The  rib  we  figure  at  10  per  cent,  the  chuck 
at  23  per  cent,  and  the  plate,  brisket,  and  shin  at  7  per  cent  eack 

Chairman  Ball.  Can  you  give  me  the  prices  that  you  were  getting 
for  those  cuts  the  middle  of  last  week? 

Mr.  Head.  At  retail? 

Chairman  Balu  At  retail. 

Mr.  Head.  We  sold  our  meats  at  45  cents.  Now,  you  understand 
we  handle  a  cheaper  class  of  goods  than,  I  will  say,  more  than  half  in 
th*»  m*-'r>^t:.  Oii^ichucfc'wmst  w«  stll^a^  25.<ieiit8^iand  the  rib  roaat  we 
vtry  seldom  retail. 

A^4:iii4i'i.«iiii  xxaUm.  You  wholesale  that  part? 

Mr.  Head.  Yes«  sir:  and  we  never  retail  lound  steaka  We  kU^bt 
round  steaks  straight. 

Chairman  Ball.  Foily-five  cents  was  the  highest  priced  meat  yon 
sold? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  What  did  you  have  to  pay  for  that? 

Mr.  Head.  For  the  loin  that  we  sold  at  45  cents! 

Chairman  Ball.  No ;  for  the  whole  carcass. 

Mr.  Head.  Well,  last  week  we  paid,  perhaps,  20  cents.  I  think 
that  was  about  as  hiffh  as  we  paid  for  beef. 

Chairman  Ball.  By  the  carcass? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  What  was  the  percentage  of  loss,  that  you  gaA^e  mt 
in  the  cutting  in  the  retail  trade? 

Mr.  Head.  I  did  not  state  it. 

Chairman  Ball.  Oh,  you  could  not  state  it. 

Mr.  Head.  No,  sir. 

Chairman  Ball.  Well,  tell  me  this,  in  cutting  your  steaks  do  yon 
weigh  before  you  trim  or  trim  before  you  weigh?  * 

Mr.  Head.  We  could  not  sell  them  unless  we  trimmed  them  heton 
we  weighed  them. 

Chairman  Ball.  You  always  do  that? 

Mr.  Head.  Yes,  sir. 

Chairman  Ball.  That  is  the  invarial)le  custom  here  in  Washinjj 
ton,  is  it? 

Mr.  Head.  Yes,  sir.  To  give  myself  an  idea,  last  week  I  bought  a 
loin  of  beef  and  brought  it  into  my  place  from  Armour  &  Co.  and  had 
it  trimmed.  I  had  an  outside  butcher  trim  it  and  an  outside  man 
weigh  the  trimmings.  There  were  8  pounds  of  trimmings  off  of 
that  loin,  that  I  get  18  cents  for  and  6  pounds  that  I  get  10  C3nt5  a 
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-•^nnan  Ball.  But  fresh  meat  is  cheaper  4 

Mr.  Head.  I  believe  it  is  a  little  cheaper  than  it  was  six  months 

-.'hainiian  Ball.  You  say  you  do  not  use  the  hi^est-priced  meats, 
vi  that  you  pay  about  20  cents  a  pound.  What  is  the  cheapest 
x».  IB  your  judgment,  at  which  a  carcass  can  be  bought  for  in 
Ttsjiington  ? 

Mr.  Head.  I  was  offered  beef  last  week  at  15  cents,  but  I  could  not 
1.  that  kind  of  beef  on  my  bench  ;><the^alass  of  trade  that  comes  to 
^<9irrM>rket  woiiU  tftot^u^e  it. 

Cburman  Ball.  Can  you  buy' very  good  meat  now  in  Washington 
*  r  from  ISJ  to  19  centslf 

Mr.  Head.  No.  sir;  I  paid  21  cents  for  five  cattle,  and  not  extra 
5c<L  to-day. 

Smttor  Dial.  How  about  your  delivery  system,  Mr.  Head!  Do 
y^  hive  any  regular  time  of  day  to  make  deliveries,  or  do  you  just 
r:  to  deliver  each  order  as  it  is  given  ? 

Mr.  Head.  I  never  deliver  retail  orders,  sir.  I  deliver  store  orders 
'sir.  We  never  deliver  retail  orders.  If  we  did,  we  would  have  to 
tariRt  more. 

Senator  Dial.  They  come  to  your  place  and  get  the  meat? 

Mr.  Head.  Yes,  sir. 

^Tiaimian  Baix..  Is  there  any  material  difference  in  prices  of  meats 
•5it  are  practicallv  of  the  ?ame  character  asked  by  the  different 
vmbstiers? 

Mr.  He.\d.  The  different  packers? 

•liinnan  Ball.  Yes;  the  different  packers  here  in  Washington. 

Mr.  Head.  I  think  they  have  a  pretty  uniform  price. 

'luimian  Ball.  Are  the  prices  of  the  retailers  pretty  uniform 

Mr.  Head.  To  the  trade? 

*litinnan  Ball  Ye.s;  for  the  same  grade. 

Mr.  He.\d.  Well,  I  should  imagine  they  would  be  on  the  same 

'baimian  Baij^  Is  there  any  understanding  as  to  price  among  the 
•tiiiers  i 

Mr.  He.\d.  Xo,  sir.     There  is  not  much  friendship  an  ong  them. 

^^nator  Capper.  Where  do  you  buy  most  of  your  beef? 

Mr.  He.\d.  I  buy  it  all  from  the  packers  here  in  Washington  and 
"a  two  houses  in  Baltimore. 

Vitttor  Capper.  From  which  firms  do  you  buy  the  most? 

Mr.  Head.  I  should  say  I  buv  most  of  my  beef  from  (^udahy  & 
'^  ind  Swift  &  Co.  ' 

>oator  C.XPPER.  Is  there  a  cold-storage  house  in  Washington? 

anything  in  there? 

irdays  it  I  have  a  hundred  pounds 

nore  than  I  need  I  put  it  in  storage, 

i  pork  in  storage  now  ? 

)  pounds. 

be  as  much  as  you  would  carry,  as 
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the  fore-quarter  cuts.    The 
at  28  i)er  cent,  and  the  plat^ 

Chairman  Baij..  Can  you 
for  those  cut«  the  middle  of 

Mr.  Hkad.  At  retail? 

C/hairman  Balu  At  reUu 

Mr.  Hkad.  We  sold  our 
we  handle  a  cheaper  clasK  <> 
t#i^  m^^'V»<   Oit'^fshucfcrf): 
^seldom  retail. 

\^«4au*i*aui  AArj^  You  V 

Mr.  Hr.\d.  Yes,  sir:  anc 
round  steaks  straight. 

Chairman  Balu  Fort> 

80hH 

Mr.  Hkad.  Yes,  sir. 
Chairman  Ball.  \VIu\ 
Mr.  Hkad.  For  the  loi. 
Chairman  Ball.  No  : 
Mr,  Hk.\d.  AVell,  hisi 

that  was  about  as  \\'\^h  : 
Chairman  Baij..  Bv 
Mr,  Hkad.  Yes,  sir. 
Chainnan  Bau^  AM 

in  the  nittinjr  in  the  w 
Mr,  H»:,\D,  1  did  no: 
I^Kiftiriimn  BaIJ..  ( )i 


.V  DISTRICJT  .OF  COLUMBIA. 

.     (ji  to  carry  more;  I  mean  a  great 

-^  b  en  running  this  year  as  coxu- 

>  \ni>l  year  or  now? 
i>t  seven  months;  since  the  first  of 

:  I >e  ember  business  has  slacked  a  lot; 

(h  me.    My jrross  sales  I  do  not  think 
nch  out  of  the  business. 
•rit>^  tliis  last  year  would  be  no  greater 

>()U  think? 
,  i'ar  would  not  be  as  much  as  they  were 

was  your  best  year? 
ive  been  in  business  four  years  and  last 

IS  your  perr^entage  of  profit  last  year? 
of  net  profit  was  about  2  per  cent.     I  did 
n^iness.     It  was  less  than  that;  I  made 


10 


peaking  of  the  year  1918? 


Think  that  profit  is  a  little  greater  than  the 
>r  the  volume  of  business  is  a  little  less  this 


well  satisfied  to  makp  thnt  mnnh  thi5%  xt^at 
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.  very  little  last  year  in  credits.    I  do  not 
i  debts  last  year. 
:  tlo  you  charge  for  your  own  services?    Do 
for  your  own  services? 
'  $70  a  week. 
I  hat  goes  in  the  overhead  charges? 
-ir. 
.  And  your  profits  for  last  year  were  about  $8/)00? 
-.  >ir.  '        .    '        '     ^ 

i:.  Which  is  the  most  profitable  part  of  your  busi- 
ilo  or  the, retail? 
liiul  that  my  wholesale  is  the  most  profitable.     I  cater 
I'  only  retail  on  Saturday  afternoons  and  after  we; get 
lore  trade  during  the  week. 

u'PER.  Have  you  any  information  as  to  the  condition 
-torage  houses  in  this  city — ^that  is,  as  to  the  quantity 
I  [)ork  that  is  in  storage  now?. 
\i>.  Xo,  sir;  I  have  not. 

•  Capper.  You  do  not  know  whether  there  is  more  than  the 
iiintity  in  stock  now  or  not? 
i  I  HAD,  No,  sir. 

I    OF  Columbia,  88 : 

*  iL'ust  16,  1919,  personally  appeared  before  me  James  A.  Head,  of  Wash- 

J ».  C,  who  under  oath  stated  that  the  foregoing  testimony  given  by 

tiirt'  the  subcommittee  on  the  high  cost  of  living  of  the  Senate  Committee 

:  .e   District  of  Columbia  in  the  city  of  Washington  on  August  12,  1919, 

iii>;  been  read  by  him,  is  the  truth  to  the  best  of  his  knowledge  and  belief. 

John  J.  McGrain,  Notary  Public. 

STATEMENT  OF  MB.  WILLIAH  F.  MILLEB. 

(Chairman  Ball.  Mr.  Miller,  what  is  your  full  name? 

Mr.  Miller.  William  F.  Miller. 

Chairman  Ball.  Where  is  your  place  of  business? 

Mr.  Miller.  771-772  Center  Market. 

Chairman  Ball.  Do  you  do  a  wholesale  or  a  retail  business? 

Mr.  Miller.  Both. 

Chairman  Ball*  Do  you  kill  your  own  meats? 

Mr.  Miller.  No,  sir. 

Chairman  Ball.  From  whom  do  you  get  your  meats? 

Mr.  Miller.  'From  the  packers. 

Chairman  Ball.  What  is  the  bulk  if  your  business,  wholesale  or 
retail? 

Mr.  Miller.  I  do  not  cater  to  any  in  particular. 

Chairman  Ball.  Well,  you  know  with  which  you  do  the  larger 
amount  of  business.  Do  you  do  more  wholesale  business  or  more 
retail  business? 

Mr.  Miller.  More*  wholesale. 

Chairman  Ball.  Do  you  handle  anything  but  meats?  Do  you 
handle  groceries? 

Mr.  Miller.  No,  sir. 

Chairman  Ball.  You  handle  no  other  food  products? 

Mr.  Miller.  Nothing  but  meats. 

Chairman  Ball.  Do  you  own  your  own  place  of  business? 
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Mr.  Miller.  No,  sir. 

Chairman  Ball.  Do  yon  rent  it? 

Mr;  Miller.  Yes,  sir. 

Chairman  Ball.  What  rent  do  you  pay  per  month? 

Mr.  Miller.  $28.80  and  $20.50,  I  think  it  is;  $28.80  for  t] 
stands. 

Chairman  Ball.  Has  this  rent  increased  during  the  past  year. 

Mr.  Miller.  No,  sir. 

Chairman    Ball.  Has  there   been   any   increase   in   rents? 

Mr;  MitLBfti;  W<5,  sit-r        ' 

Chairman  Ball.  How  many  employees  have  you  now? 

Mr.  Miller.  Three. 

Chairman  Ball.  What  wages  do  you  pay  them  ? 

Mr.  Miller.  One  hundred  and  five  dollars  a  week  for  the  thre 

Chairman  Ball.  Have  you  had  to  advance  their  wages  this  yeai 

Mr.  Miller.  Yes,  sir. 

Chairman  Ball.  How  much? 

Mr.  Miller.  I  think  about  $15,  one  of  them;  that  is  all. 

Chairman  Ball.  Do  you  maintain  a  delivery  service? 

Mr.  Miller.  Yes,  sir. 

Chairman  Ball.  Do  you  maintain  a  deliverj'  service  with  onl 
three  employees? 

Mr.  Miller.  Yes,  sir. 

Chairman  Ball.  Do  you  do  a  credit  or  a  cash  business  or  both  ? 

Mr.  Miller.  Both. 

Chairman  Ball.  Approximately  what  percentage  of  your  bu5dna< 
is  cash  ? 

Mr.  Miller.  What  cash  business  do  I  do? 

Chairman  Ball.  Yes. 

Mr.  Miller.  Per  week? 

Senator  Dial.  What  proportion  of  your  business  is  cash  business 

Mr.  Miller.  I  do  about  $3,000  per  week  cash  business. 

Senator  Siieppard.  Is  it  more  cash  rr  credit? 

Mr.  Miller.  It  is  all  cash;  very  little  credit. 

Chairman  Ball.  You  do  not  keep  books? 

Mr.  Miller.  No,  sir. 

Chairman  Ball.  From  whom  do  you  buy  your  meats? 

Mr.  Miu^ER.  Swift  &  Co.,  Cudahy  &  Co.,  and  Armour  &  Co.;  all  o 
them. 

Chairman  Ball.  You  go  in  the  market  and  just  bin*  wherever  yoi 
can.  do  you  ? 

Mr.  Miller.  Yes,  sir. 

Chairman  Ball.  What  prices  have  you  been  paying  last  week  foi 
your  meats?    Do  you  buy  a  whole  carcass  or  only  cuts? 

Mr.  Miller.  The  whole  carcass:  18  and  20. 

Cliairman  Ball.  Are  those  the  different  grades  you  have  beet 
buying  or  different  prices  this  week? 

Mr.  Miller.  No :  sometimes  there  may  be  one  cattle  in  there,  and 
they  may  drop  on  that  one  to  take  the  bunch. 

Chairman  Ball.  How  does  that  compare  with  the  prices  you  paid 
this  time  last  year? 

Mr.  Miller.  It  is  about  the  same  with  me. 

Chairman  Baix.  How  about  six  months  ago? 
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Mr.  MiLLEB.  I  was  paying  21  and  22. 

Chairman  Ball.  You  were  paying  more? 

Mr.  Miller.  About  three  or  four  months  ago  I  was  paying  about 
21  or  22. 

Giairman  Ball.  How  much  business  do  you  do  in  a  year?  You 
do  not  keep  books.  Can  you  tell  us  how  much  business  you  do  in  a 
yetr! 

Mr.  Mnjjm,  I  do  not  keep  books.  I  think  it  is  about  $150,000  a 
year. 

Chainhan  Ball.  What  percentage  of  pi^fit  did  you  make  last 
jwtrf 

Mr.  Mn«Tjnr,  Fifteen  per  cent,  retail. 

QwiTTimm  SxLu  Yxm  bad  to  naise  up  your  income  slip.  You  had 
t»  fii^vre  definitely  on  that.  Gan  you  not  tell  us  what  percentage  of 
profit  you  made  last  year? 

Mr.  Miller.  I  was  in  business  just  three  months  at  that  time. 

Chairman  Ball.  You  were  not  in  business  at  this  time  last  year? 

Mr.  Miller.  No;  I  have  just  been  in  business  a  little  over  a  year; 
last  April  a  year  ago. 

Chairman  Ball.  Well,  you  made  up  your  income-tax  return  for 
last  year? 

Mr.  Miller.  That  was  up  until  December. 

Chairman  Ball.  How  much  capital  have  you  invested  ? 

Mr.  Miller.  I  do  not  know.    About  J$38,000  worth  of  business. 

Chairman  Ball.  What  was  your  net  profit? 

Mr.  Miller.  I  think  it  was  somewhere  around  $3,000. 

Senator  Capper.  That  is  for  eight  months. 

Mr.  Miu.er.  Xo,  sir;  about  five  months,  I  think  it  was;  five  or 
811  months. 

Chairman  Ball.  How  do  you  calculate  your  selling  price  for  the 
meat  that  vou  buy  ?  Do  you  fix  a  percentage  of  increase,  or  do  you 
just  take  the  market  for  whatever  it  will  bring? 

Mr.  Miller.  Whatever  it  will  bring. 

Chairman  Ball.  Whatever  people  are  willing  to  pay  you? 

Mr.  Miller.  No,  sir;  not  that.  If  I  pay  a  certain  price  for  it,  I 
try  to  get  a  price  for  it. 

(Tiairman  Bai-l.  About  what  percentage  of  advance  do  you  cal- 
culate that  you  must  get  ? 

Mr.  Miller.  Five  or  six  per  cent  wholesale. 

(Tiairnian  Ball.  What  waste  do  you  figure  on  having  in  a  sido 
weighing  250  pounds? 

Mr.  Miller.  I  could  not  tell  you ;  I  have  never  figured  it. 

Chairman  Balu  Then,  it  is  pretty  difiicult  for  you  to  figure  out 
jast  any  definite  price? 

Mr.  Miu.ER.  Yes. 

Senator  Sheppard.  Do  you  have  much  waste? 

Mr.  Miller.  Quite  a  little  waste. 

Senator  Sheppard.  Of  what  does  it  consist? 

Mr.  Miller,  Fats  and  things  like  that.  Of  course,  it  is  sold;  but 
1  judge  about  10  pounds  to  the  loin,  sometimes  12  pounds;  it  all  de- 
pends on  how  fat  the  loin  is. 

Chairman  Ball.  Do  you  trim  your  steaks  before  or  after  you 
^gh  them? 
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Mr.  Miller.  Before. 

Chairman  Balu  What  do  you  cjo  with  the  trinunings? 

Mr.  Miller.  I  bone  them.    They  go  in  the  waste  pile. 

Chairman  Ball.  Well,  you  sell  those  and  get  what  you  can  ott 
of  them? 

Mr.  Miller.  Half  acent  a.pound., 

Chairnji^n  Ball.  You  are  talking  now  about  the  bone  only,  aije 
you? 

Mr.  Mii^ER.  The  bone ;  yes,  sir. 

Chairman  Ball.  Well,  you  trim  off  fats  and  skin. 

Mr.  Mii^ER.  For  the  fat  t  get  9  cents. 

Chairma^p  Ball.  What  are  the  principal  cuts  that  you  mate  in 
beef,,and^ye  me  the  prices  now  at  which  you  sell  them?     . 

Mr.  Miller.  The  principal  cuts  are  the  round  and  the  loin. 

Chairman  BaLl.  What  do  you  charge  for  the  rounds? 

Mr.  Miller.  Twenty-eight  cents  and  29  cents;  that  is,  with  the 
bouillons  off. 

Chairman  Ball.  You  sell  the  rounds  at  28  cents  and  29  cents? 

Mr.  Miller.  That  is  with  the  bouillons  off. 

Senator  Capper.  That  is  to  the  retailer? 

Mr.  Miller.  To  the  retailer ;  to  the  stores. 

Senator  Capper.  That  is  your  wholesale  price? 

Mr.  Miller.  That  is  my  wholesale  price. 

Chairman  Ball.  And  what  is  your  retail  price? 

Mr.  Miller.  For  roimds?  We  do  not  cut  them.  We  bone  them 
up  and  sell  them. 

Chairman  Ball.  You  do  not  cut  them? 

Mr.  Miller.  No. 

Chairman  Ball.  You  do  not  do  any  retail  business,  then? 

Mr.  Miller.  Not  in  steaks;  only  on  Saturdays. 

Chairman  Ball.  What  is  your  retail  business,  then? 

Mr.  Miller.  Chuck  roasts. 

Senator  Sheppard.  What  do  you  get  for  the  roasts  at  retail? 

Mr.  Miller.  Twenty-five  cents. 

Chairman  Ball.  That  is  the  retail  price,  25  cents? 

Mr.  Miller.  Yes. 

Chairman  Ball.  You  sell  coarser  meats.  What  do  you  get  for 
tho^e? 

Mr.  Miller.  That  is  for  hamburg.    We  bone  that  up  for  haraburg. 

Chairman  Ball.  What  do  you  get  for  that? 

Mr.  Miller.  Twenty  cents  and  25  cents. 

Senator  Capper.  Retail  ? 

Mr.  Miller.  Wholesale,  20  cents;  retail,  25  cents. 
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Mr.  Miller.  No  advances. 

Senator  Capper.  And  you  say  the  wholesale  prices  are  about  the 
same? 

Mr.  Miller.  About  the  same. 

Senator  Dial.  What  do  you  charge  for  your  own  services? 

Mr.  Miller.  I  get  about"$50  to  $70  a  week. 

Senator  Dial.  You  did  that  last  year,  too,  did  you  ? 

Mr.  Miller.  Yes,  sir;  but  that  has  not  come  out  of  this  $3,000  that 
I  made  last  year.  I  have  not  taken  that  out.  I  have  not  deducted 
my  salary  from  that. 

Chairman  Ball.  What  storage  facilities  have  you  for  keeping 
meat? 

Mr.  Miller.  None ;  only  I  have  about  120  pounds  up  at  the  store. 

CTiairman  Ball.  Do  the  packers  keep  your  meat  for  you  sometimes? 

Mr.  Miller.  Yes.  We  buy  it  and  leave  it  hang  until  we  want  to 
use  it 

Chairman  Ball.  You  leave  it  hang  at  the  packers? 

Mr.  Miller.  Yes,  sir. 

Senator  Dial.  Is  there  any  agreement  between  you  and  the  pack- 
ets as  to  the  prices  at  which  you  shall  sell  the  meat? 
"iilr.  Miller.  No,  sir. 

"Chairman  Ball.  You  could  not  give  me  your  percentage  of  profit 
made  on  your  money  invested  ? 
'Mr.  MnjjsR.  No,  sir. 

Chairman  Ball.  You  keep  no  books  at  all  ? 
«ilr.  Miller.  No  books. 

Senator  Capper.  Have  you  any  pork  in  storage  now  ? 

Mr.  Miller.  No  pork. 

Senator  Capper.  The  packers  have  not  discussed  the  price  of  pork 
recently  with  you  as  to  there  being  an  unusually  large  quantity  of 
pork  in  storage? 

Mr.  Miller.  Not  with  me.    I  do  not  handle  very  much  of  it. 

DiimucT  OF  Columbia,  ss: 

On  AagQst  16,  1919,  peraonaUy  appeared  before  me  W.  F.  MiUer,  of  Wash- 
ington, D.  C,  who  under  oath  stated  that  the  foregoing  testimony  given  by 
Mm  before  the  subcommittee  on  the  high  cost  of  living  of  the  Senate  Committee 
on  the  District  of  Ck)lumbla  in  the  city  of  Washington  on  August  12,  1919, 
htTing  been  read  by  him,  the  truth  to  the  best  of  his  Ijnowledge  and  beUef. 

John  J.  McGrain,  Notary  Public. 

STATEMENT  OF  MB.  LOWE  COITNSELMAK. 

Chairman  Ball.  What  is  your  full  name? 
Mr.  CouNSELMAN.  Lowe  Counselman. 
Senator  Capper.  Where  is  your  place  of  business? 
Mr.  CocNSELMAN.  At  the  Center  Market. 
Senator  Capper.  How  long  have  you  been  in  business  there? 
Mr.  CocNSELMAN.  Eight  years  this  April  just  past. 
Senator  Capper.  How  much  have  you  invested  in  the  business? 
Mr.  CouNSELMAx.  Do  you  mean  to  start  in  business  with?   When 
I  started  eight  years  ago  ? 
Senator  Capper,  Yes. 
Mr.  Counselman.  About  $500. 
Senator  Capper.  What  have  you  now  ? 
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Mr.  CouNSELMAN.  Last  year's  profits,  do  you  meant 

Senator  Capper.  No;  the  amount  of  money  you  have  invested 
the  business. 

Mr.  CouNSELMAN.  No  special  amount.  I  carry  a  bank  a>ceoi 
and  it  is  all  invested  in  the  business.  We  do  not  have  to  inv 
mu.h  in  the  business  because  we  buy  from  one  day  to  another,  a 
we  pay  our  bills  weekly,  and  do  not  have  to  invest  much  in  men 

Senator  Capper.  Of  course,  you  are  at  the  Center  Market? 

Mr.  Coo^8Et/MAN.  At  the  .Center  Marketr-Seventh  Street  wing 

Senator  Capper.  How  many  employees  have  you? 

Mr.  CouNSELMAN.  I  have  two  butchers  behind  the  stand  besi 
myself  and  two  men  on  the  machine.  I  pay  one  $35,  one  $25  a 
his  meats,  which  amount  to  more  than  $35,  a  chauffeur  $20,  and 
jumper  $9. 

Senator  Capper.  You  have  a  delivery  service? 

Mr.  CousELMAN.  Yes,  sir;  very  much  so. 

Senator  Capper.  A  large  part  of  it  is  delivery  ? 

Mr.  CouNSELMAN.  Ycs,  sir.  If  you  buy  a  leg  of  lamb,  I  deliv 
a  good  big  package  of  groceries,  and  everything  else.  I  deliv 
everything  they  bnng  me. 

Senator  Capper.  The  bulk  of  your  ordei*s  come  over  the  telephoni 

Mr.  CouNSELMAN.  Ycs,  sir. 

Senator  Capper.  You  have  quite  a  large  ci'edit  business? 

Mr.  CouNSELMAN.  About  $2,500  a  month. 

Senator  Sheppard.  What  proportion  is  that  of  your  whole  but 
ne^'s  ? 

Mr.  CouNSELMAN.  I  take  it  all  in  together,  the  cash  and  the  eredii 
as  the  checks  come  in  they  are  about  $2,000  a  week;  some  weeks  le 
and  some  weeks  more. 

Senator  Sheppard.  Is  your  credit  business  about  half  of  yoi 
whole  business? 

Mr.  CouNSELMAN.  Ycs;  aboi^it  half. 

Senator  Capper.  What  are  you  paying  now  for  beef? 

Mr.  CouNSELMAN.  Tweuty-four  cents.     I  handle  top  meats. 

Senator  Capper.  Most  of  your  trade  is  first  class? 

Mr.  CouNSELMAN.  Ycs,  sir. 

Senator  Capper.  How  does  that  figure  compare  with  the  price  c 
a  year  ago  ? 

'Mr.  CouNSELMAN.  The  price  is  about  the  same.  This  time  in  th 
year  the  grass-fed  cattle  come  in  and  good  beef  is  vei-y  scarce,  whic 
'makes  it  very  high. 

Senator  Capper.  There  has  been  no  material  change  ? 

Mr.  CouNSELMAN.  No,  sir.  We  have  always  paid  cash  to  get  poo< 
stuff. 

Senator  Capper.  What  is  the  highest  price  you  get  from  th* 
retailer? 

Mr.  CouNSELMAN.  I  buy  cuts  of  loins  and  ribs  and  paid  33  cent 
wholesale  for  loins  last  week^  and  I  am  getting  now  60  cents  foi 
porterhouse,  55  cents  for  sirloin,  and  55  cents  for  chib  steaks. 

Senator  Capper.  What  do  you  get  for  ham  ? 

Mr.  CouNSELMAN.  I  do  not  sell  ham. 

Senator  Capper.  Or  bacon? 

Mr.  CouNSELMAN.  Only  beef.  I  sell  Kingnan's  bacon.  I  pay  C^i 
cents  wholesale  and  sell  at  70  cents.     That  is  the  only  bacon  I  have. 
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Senator  Capper.  That  has  advanced  a  good  deal  in  the  last  year, 

UBltOOt? 

Mr.  C0L-X8ELMAN.  It  has  advanced  5  cents.  Last  year  I  sup- 
>jat  ii  was  down  as  low  as  55  cents.  Then  we  sold  at  60  cents.  T 
sforpon  6  cents  a  pound  for  a  package  of  bacon. 

^^tor  Capper.  From  whcm  do  you  buy  principally  ? 

Mr.  CouNSELMAN.  I  buy  most  of  my  meat  from  the  Cudahy  Pack- 
it  Ca  When  I  can  get  it  good  from  the  Greenwald  Packing  Co. 
1  ^  it  there.  If  he  does  not  have  it  good  I  do,  not  buy.  I  have  to 
A^  it  good  or  I  can  not  sell  it.  But  I  buy  most  of  my  beef  from 
ieCodthy  Packing  Co. 

Soittor  Capper.  They  have  a  cold-storase  house  here? 

Mr.  C0UN8ELMAN.  Only  their  cooler.  They  use  the  stoi*es.  I  do 
ioc  know  much  about  that. 

Soitor  Capper.  Do  they  carry  a  pretty  large  stock  here  ? 

Mr.  CouNSELMAN.  Yes,  sir,  the  Cudahy  Packing  Co.  does. 

Senator  Capper.  Do  they  sell  pork! 

Mr.  CouNSELMAN.  No  pork.  Every  Monday  I  get  an  order  for 
pork  and  I  sell  a  little. 

Senator  Capper.  You  have  been  in  business  eight  years? 

Mr.  C0UN8ELMAN.  Yes,  sir;  I  have  been  in  business  eight  years. 

Senttor  Capper.  Last  year  was  the  best  year  you  have  had,  was  it? 

Mr.  C0CN8ELMAN.  Yes,  sir;  and  I  did  more  work  last  year  than  I 
iid  in  any  other  year. 

Senttor  Capper.  What  do  you  figure  your  profits  were  last  year? 

Mr.  CouNSELMAN.  My  net  profits? 

SmUor  Capper.  Yes . 

Mr.  CouNAELMAN.  Five  thousand  six  hundred  and  seventy  some 

J^tor  Capper.  That  is  after  you  paid  all  your  taxes  ? 

Mr.CorNSELMAN.  After  I  paid  everything;  but  what  I  was  allowed 
Mie  oyt  of  that  $5,670. 

Hainiian  Ball.  You  had  an  allowance  of  $2,000.  Does  that 
^wout  of  the  $5,670? 

Mr.  CouNsELMAN.  I  took  $2,400  out  of  that  and  I  paid  income  tax 
cthtt 

.Vnttor  Capper.  You  allowed  $2,400  for  what? 

Mr.  CorxsELMAN.  My  wife  and  two  children. 

•'^wator  Capper,  After  you  paid  all  your  taxes,  inchuling  your 
>tjme  tax,  vou  had  how  much  ? 

Mr.  CorxarxMAN.  $2,400  out  of  $5,670  leaves  $3,250.  That  was 
''J  net  profits  for  the  year's  business.  That  is  the  way  we  figured 
t-ip. 

•>9uitor  Capper-  About  what  was  your  income  tax  to  the  (lovern- 

o  hundred  and  some  dollars :  I  do  not 

^ou  say,  was  your  best  year? 
L918  was  my  best  year.     We  sold  twice 
ear.     Each  customer  bought  more  be- 
er of  people  in  their  houses, 
fact  that  all  the^se  dealers  had  better 
ts  the  last  two  years  than  ever  before. 
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Mr.  CotiNSELMAN.  I  do  not  know  about  the  profits,  but  it  is  the 
amount  of  stuff  we  have  sold ;  we  have  sold  twice  as  much  as  we  did 
the  years  previous  to  that. 

Senator  Capper.  But  still  prices  were  higher? 

Mr.  CouNSELMAN.  They  were  higher  and  we  paid  more  for  the 
stuff.  When  I  first  went  in  business  you  could  buy  cattle  at  nine 
cents  a  pound.  Now  they  are  24  and  25  cents.  I  have  paid  as  high 
as  26  cents. 

Senator  Capper.  But  your  net  profits,  even  after  you  paid  your 
taxes,  were  larger  the  Inst  two  years  than  in  previous  years? 

Mr.  CouNSELMAN.  They  were  larger  last  year  because  I  did  more 
business;  I  sold  more  stuff. 

iSenator  Capper.  Do  you  hear  much  complaint  among  your  custom- 
ers about  high  prices  here  ? 

Mr.  CouNSELMAN.  Well,  they  ask  me  when  the  prices  are  coming 
down,  and  I  tell  them  I  do  not  know.  I  am  only  too  glad  to  see  them 
come  down.  As  long  as  we  are  paying  such  prices  for  stuff,  we  can 
not  sell  it  any  cheaper.  I  have  right  here  a  few  prices  that  I  have 
paid  for  stuff.    You  can  look  those  over. 

Senator  Sheppard.  Suppose  you  read  them  to  us  so  they  will  go 
into  the  record. 

Mr.  CouNSELMAN.  This  is  a  sales  slip  for  lamb.  I  bought  this 
meat  on  Thursday  from  Swift  &  Co.    I  paid  32  cents  for  it. 

Senator  Capper.  What  do  you  get  for  that? 

Mr.  CouNSELMAN.  I  sold  some  for  36  cents  and  some  for  40  cents. 

Senator  Capper.  Forty  cents  was  the  highest  price? 

Mr.  CouNSELMAN.  Ycs,  sir.  Of  course,  we  get  more  for  the  chops 
we  sell,  but  we  cut  the  kidneys  off,  which  means  something. 

Senator  Sheppard.  You  paid  an  average  of  32  cents  for  your 
lambs  ? 

Mr.  CouNSELMAN.  Yes. 

Senator  Sheppard.  What  was  the  average  price  that  you  charged 
the  retailer? 

Mr.  CouNSELMAN.  Thirty-five  cents  for  the  boarding  houses  and 
40  cents  for  the  retailers. 

Senator  Sheppard.  Then,  your  average  was  between  35  cents  and 
40  cents. 

Mr.  CouNSELMAN.  Yes.  There  was  a  profit  of  6  cents.  Yesterday 
I  paid  26  cents,  and  25  cents  for  lambs. 

Senator  Sheppard.  And  you  sold  it  at  about  the  same  figure? 
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Senator  Sheppard.— What  did  you  get  for  that? 

Mr.  CoxjxsELMAN.  We  sell  the  blade  ends  at  35  cents  and  the  bast 
cuts  at  45  cents  per  pound,  but  if  you  leave  it  on  the  stand  two  days 
you  have  to  trim  off  about  3  pounds,  which  sells  for  5  cents  per 
I>ound.  Here  are  loins  and  ribs.  Thirty-three  cents  for  loins  and 
ribs;  24  cents  for  a  carcass;  last  week's  prices,  32  cents  for  hind  side 
lanib. 

S.^nator  Capper.  How  will  that  price  of  60  cents  that  you  are  get- 
ting now  for  porterhouse  steak  compare  with  what  you  were  getting 
last   year? 

Mr.  CouxsELMAN.  That  is  well  trimmed.  I  have  customers  that 
will  not  have  a  steak  unless  I  trim  it  well. 

Senator  Capper.  Is  60  cents  as  high  as  porterhouse  steak  has  ever 
been  ? 

Air.  CotJ>rsELMAN.  It  is  as  high  as  I  ever  charged. 

Senator  Capper.  Do  you  remember  what  you  were  charging  a  year 
ago  for  porterhouse  steak? 

Mr.  Cou:v8LEMAN.  I  could  not  say;  about  the  same.  Sometim'^s  if 
we  get  a  price  5  cents  down  on  a  loin  of  beef  we  drop  down  5 
cents  on  a  steak.  If  rib  beef  comes  down  we  drop  down  5  cents. 
I  have  paid  as  high  as  38  cents  for  ribs,  and  could  not  get  more  than 
45  cents.     If  you  ask  more  they  will  not  pay  it. 

Senator  Capper.  Are  people  buying  more  of  the  better  jrrades  now? 

Mr.  CouNSELMAN.  I  will  tell  you  what  the  trouble  is  with  the 
people  in  Washington.  They  are  all  making  high  salaries  and  they 
want  the  best  of  everything.  Nobody  will  come  along  and  buy  a 
piece  of  corned  beef  or  stew  beef.  A  colored  man  will  want  a  pie-^e 
of  porterhouse  steak  and  he  wants  the  best  and  will  pay  for  it.  We 
have  to  charge  him  60  cents  for  that  steak.  We  sell  corned  beef  at 
30  cents  a  pound  out  of  25-cent  cattle. 

Senator  Sheppard.  What  do  you  do  with  your  wastage? 

Mr.  Coi^rNSELMAN.  We  sell  it'to  Mr.  Norton. 

Senator  Sheppard.  What  dp  you  get  for  it? 

yir.  CouNSELMAN.  For  top  fat  he  pays  us  9  cents  and  a  cent  a 
pound  for  bones,  but  for  the  other  fat  he  has  not  been  paying  but 
5  or  6  cents.  In  the  winter  time  Phillips  pays  us  a  little  more. 
But  my  class  of  beef  has  some  fat  in  it  too.  Of  course,  I  am  not 
spenking  of  what  the  other  fellow  has. 

S<*nator  Capper.  You  do  not  sell  much  pork? 

I^fjr.  CotJNSELMAN.  No,  sir;  I  do  not.  As  I  told  you,  I  only  handle 
it  on'  Monday  this  time  of  the  year.  In  the  winter  time  I  get  a 
little  from  Kingman. 

Senator  Sheppard.  How  do  you  keep  up  with  the  market  in  gen- 
eral  here  in  Washington? 

3if; r.  Coxtnselman.  Do  you  mean  the  wholesale  trade? 

Senator  Sheppard.  I  mean  with  the  prices,  so  you  can  see  what  you 
can  set  for  your  stuff? 

j^r.  CotJNSELMAN.  Well,  there  are  times  when  I  have  to  pay  more 
for  the  stuflf  than  I  really  get  from  the  customer.  If  they  raise  5 
cMits  a  pound  I  try  to  raise  a  little  more.  If  we  find  we  are  losing 
money  on  it,  we  try  to  raise  it,  but  I  try  to  keep  it  down  as  low  as  I 
passihlj  can- 
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Chairman  Ball.  You  buy  most  of  your  supplies  from  Cudahj 
Co.? 

Mr.  CouNSELMAN.  Yes,  sir;  over  two-thirds  of  it  from  them. 

Senator  Capper.  Do  Armour  &  Co.,  or  Swift  &  Co.  desire  to  hi 
your  trade  ? 

Mr.  CouNSELMAN.  Yes,  sir. 

Senator  Capper.  They  come  to  see  you  ? 

Mr.  C0UN8ELMAN.  They  do:  and  I  go  in  there,  but  I  find  tl 
Cudahy  treats  me  better  than  the  rest,  I  think,  and  that  is  the  rea? 
I  buy  of  them.  I  do  not  have  to  walk  in  his  box.  He  can  pi  k  it  c 
the  same  .as  I  can.    Sometimes  I  do  not  feel  like  going  in  his  box. 

Senator  Capper.  But  each  of  these  packers  has  salesmen  here  ? 

Mr.  Counselman.  Yes,  sir. 

Senator  Capper.  Do  they  make  a  business  of  solic'ting? 

Mr.  Counselman.  They  do  not  have  to  solicit.  We  have  to  go  u 
look  for  them.  Sometimes  we  have  to  bring  our  own  stuff  in.  Th 
do  not  brirg  it  in  to  you. 

Senator  Capper.  Have  you  ever  seen  a  time  here  when  there  w 
no  competition  between  the  "  Big  Five"  packers? 

Mr.  Counselman.  I  have  seen  the  time  when  they  had  plenty 
stuff  to  move  and  would  go  around  and  sell  it.    I  worked  for  Swift 
Co.  five  years  myself,  and  I  have  gone  to  sleep  waiting  for  a  man 
come  over  and  buy  the  stuff. 

Senator  Capper.  That  would  be  when  they  had  a  large  supply- 
something? 

Mr.  Counselman.  That  was  when  the  stuff  was  really  cheap. 

Chairman  Ball.  You  say  the  wholesale  price  ol  meat  is  about  tl 
same  now  as  it  was  6  months  ago? 

Mr.  Counselman.  The  wholesale  price  of  high  class  meat? 

Chairman  Ball.  Yes. 

Mr.  Counselman.  No,  sir;  I  do  net  say  that.  I  say  pri'^es  are 
little  higher  now  than  they  were  6  months  ago  on  the  high  class  bee 

Chairman  Ball.  Are  they  higher  than  they  were  3  months  ago? 

Mr.  Counselman.  We  could  buy  cattle  at  21,  22,  and  23  cents,  bi 
now  they  are  24  and  25  cents;  25  cents  for  top  cattle,  Swift  &  C 
asked  me  last  Friday. 

Senator  Siieppard.  Do  you  think  conditions  would  ba  helped  hoi 
if  we  had  a  municipal  slaughterhouse  where  a  man  who  raised  catt 
near  by  could  bring:  them  in  and  have  them  slaughtered  at  a  reasoi 
able  figure  and  sell  them  to  you  ? 

Mr.  Counselman.  I  do  not  think  so,  because  I  do  not  think  yc 
could  get  enough  cattle  to  feed  Washington  that  way. 

Senator  Sheppard.  Do  you  think  it  would  cost  more  to  produce  i 
that  way  ? 

Mr.  Counselman.  Yes,  and  you  have  to  let  this  cattle  hang  fc 
some  days  to  cool  before  you  put  the  meat  on  the  market.  Yo 
can  not  kill  the  cattle  one  day  and  put  the  meat  on  the  market  th 
next  day. 

Senator  Sheppard.  They  will  not  have  fresh  meat? 

Mr.  Counselman.  No,  sir.  Just  a  few  people  want  kosher  mea 
But  you  can  not  cut  up  the  bullock  you  kill  one  day  and  put  it  a 
the  stand  the  next  day. 
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Senator  Sheppabo.  Fresh  meat  is  really  the  most  healthy,  is  it 
not! 

Mr.  CouNSELMAN.  I  suppose  so.  I  have  customers  who  sometimes 
want  beef  that  has  hmig  for  a  week. 

Chairman  Ball.  You  say  you  pay  24  cents.  Do  you  mean  by  the 
carcass? 

Mr.  CouNSELMAN.  Yes,  sir;  by  the  carcass  of  beef.  I  paid  24  cents 
yesterday  morning  for  it,  too.  I  liave  the  bill  right  here.  This  is  a 
bill  of  yesterday  morning  from  Morris  &  Co.  for  one  carcass  of 
beef,  580  {K>un(ls,  at  24  cents.  We  buy  lambs,  sometimes,  at  25 
cents  on  Friday  and  then  the  price  jumps  to  28  cents. 

Senator  Dial.  What  about  week  before  last? 

Mr.  CoiTNSELMAN.  Lambs  were  a  little  cheaper. 

Senator  Dial.  What  about  beef? 

Mr.  CouKSELMAN.  At  23  cents  we  could  buy  beef. 

Senator  Sheppard.  The  packers  tell  you  what  you  have  to  pay  and 
you  have  to  pay  it? 

Mr.  CouKSELMAN.  We  have  to  pay  it  or  we  do  not  get  it.  They 
do  not  tell  us  that.  They  give  us  that  price.  If  one  man  does  not 
pay  it,  the  other  man  comes  along  and  gets  it,  whoever  wants  the 
stuff. 

Senator  Sheppard.  Then  there  does  not  seem  to  be  any  genuine 
competition,  so  far  as  the  packers  are  concerned  ? 

Mr.  CouNSELMAN.  Any  competition  with  the  packers? 

Senator  Sheppard.  I  mean  so  far  as  buying  from  the  packers  is 
concerned? 

Mr.  CouNSELMAN.  No,  sir;  you  can  buy  it  from  anybody  if  you 
have  the  right  price  and  the  right  stuff. 

Senator  Capper.  But  the  prices  are  about  all  the  same  ? 

Mr.  Counselman.  The  packers'  prices  are  about  all  the  same. 

Senator  Dial.  Is  it  the  same  with  respect  to  the  lower  grades  of 
meat? 

Mr.  Counselman.  I  could  not  tell  you,  because  I  never  price  a 
piece  of  beef  like  that. 

Senator  Dial.  What  suggestion  would  you  make  to  reduce  the 
price  to  the  consumer?  Can  you  make  any  suggestion  with  respect 
to  that? 

Mr.  CouNSFiiMAN.  I  do  not  know,  unless  we  get  our  stuff  cheaper. 
I  do  not  see  how  we  can  sell  it  any  cheaper  with  the  overhead  ex- 
penses that  we  have.  I  have  customers  call  up  for  a  pound  of  lamb 
chops  and  they  want  them  sent  as  far  as  Garfield  Street  or  28th 
Street. 

Senator  Dial.  What  do  you  do  with  it? 

Mr.  CouysFLMAN.  I  sell  them  and  do  not  charge  them  anything 
^xtrn.    I  make  about  5  cents  on  the  order. 

Scnatx^r  Dial.  Do  you  have  a  regular  time  during  the  day  to  make 
deliveries? 

Mr.  CouNSELMAN.  No,  sir. 

Senator  Dial.  You  simply  have  your  wagon  go  right  back  over 
Ihe  same  route  three  or  four  times? 

Mr.  Couxsflman.  We  could  not  re<nilato  our  business  in  that  way, 
l>eraiise  the  phone  is  ringing  all  day  long.    , 
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Senator  Dial.  I  am  trying  to  get  at  this :  Suppose  vou  startecJ 
at  a  certain  hour  of  the  day.  Any  orders  coming  in  before  i 
would  be  delivered  in  the  afternoon? 

Mr.  CouNSELMAN.  That  is  possible. 

Sohator  Dial.  If  they  came  in  later,  they  would  be  delivered  in 
af  t<»rnoon  ? 

Mr.  CouNSELMAN.  That  is  what  I  try  to  do.    But  suppose  a  ro 
boef  order  should  come  in  from  your  house  at  1  o'clock  and 
wanted  a  6  o'clock  dinner.    The  roast  beef  has  got  to  be  at   y 
house  at  3  o'clock. 

Senator  Dl\l.  I  would  try  to  educate  them  to  order  earlier. 

Mr.  CouNSELMAN.  You  can  not  educate  anybody  in  that  rasp 
sir.  I  will  tell  you  that  right  now.  They  get  out  of  bed  sometij 
at  12  o'clock  and  they  call  up  about  at  the  lunch  hour. 

Senator  Dial.  I  am  just  trying  to  see  whether  the  fault  is  \% 
you  or  with  the  customer. 

Mr.  CouNSELMAN.  I  think  it  is  with  the  customer  in  that  respi 
because  I  am  working  from  7  o'clock  in  the  morning  trying  to 
the  onlers  out.  It  is  my  business  to  get  them  out;  that  is 
greatest  success  of  the  business,  to  get  people's  stuff  out.  I  sell 
much  to  people  over  the  phone  as  I  do  across  the  counter.  Soi 
times  when  customers  come  to  me  to  pay  a  bill  I  do  not  know  th 
when  they  come. 

Senator  Capper.  Would  not  the  overhead  expense  and  the  cost 
distribution  be  reduced  if  there  were  about  one-fourth  as  mfl 
dealers  as  we  now  have? 

Mr.  CouNSELMAN.  Oue-fourth  as  many  dealers? 

Senator  Capper.  Yes. 

Mr.  Coi^NSELMAN.  I  do  not  know,  sir.  The  market  seems  to 
busy  all  the  time.  You  have  got  to  have  peonle  in  there  to  siipi 
the  customers.  They  all  seem  to  be  doing  well.  Our  wages  are 
high  that  we  have  got  to  pay  a  man  twice  as  much  as  we  did  two 
throe  or  four  years  ago.  \Vhen  I  first  started  in  business  I  used 
hire  a  butcher  for  $10  a  week.  Now  we  pay  $35.  Those  that 
usihI  to  pay  $8  a  week  we  now  have  to  pay  $20.  They  are  looki 
fi>r  their  nioiun*  Satunlay  evening  and  if  they  do  not  get  it  they  w 
not  iHune  backon  Mondav  morning. 

SiMiator  Capper.  Could  you  not  deliver  about  twice  the  quanti 
of  meat  you  now  deliver  for  pretty  nearly  the  same  cost! 

Mr.  CovNs^w.MAN,  Ni\  sir.    Twice  as'iuuch  as  I  do  now? 

SiM^ator  Capprr.  With  your  delivery  system  could  you  not  d 
tribute  over  this  city  twice  as  much  nie«t*as  you  do  now  with  ve 
little,  if  aivv^  additional  cix<tt 

Mr.  CovN««i.MAN.  Ni\  sir;  I  would  have  to  have  a  machine  jn 
tho  sanu\  I  ha\io  only  gtH  one  machine*  and  I  wonld  have  to  ha 
Another  machine.  S^unotimes  my  machine  barns  np  10  gallons 
gHs.  and  s^Mue  days  i  gnlUms  of  pnJs  so  \x>u  see  it  covers  a  good  mai 
nuU\^  in  a  da\\  l\  gt>es  f i\>m  luwrgetown  to  the  Navy  Yard  and  tak 
in  four  cori>ers  of  tlv?  city. 

Senator  Diau  1X>  wu  make  any  difler»ice  in  the  price  if  peop 
go  to  yvHir  place  of  bu^^iness  am!  ir^t  tl>eir  meat! 

Mr.  OovNJMtt^MAN.  N\\  ?^ir;  that  dow  not  nvdre  any  difference  | 
n>e.  1  do  ni^  charjse  ft>r  iWivt^ry ;  it  i$  just  the  wav  i  have  of  doir 
bi^necss.    8o)ivKim«:j^  tl^^y  will  <\mw  and  b^y  and  take  their  stu 
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.with  them.  Most  of  them  have  .machines.  Then. .they  will  have 
vegetables  sent  They  go  out  on  the  country  line  and  bring  in  a 
unload  of  vegetables  and  deliver  them  at  my  expense.  You  cannot 
say  anything  to  them,  or  you  will  lose  the  trade ;  and  the  class  of 
people  I  have  are  mostly  all  together;  lliave  a  lot  of  Jewish  people 
dealing  with  me.  They  all  buy  together,  and  if  you  insult  one,  you 
insult  the  whole  business.  I- do  not  fi^re  on  insultin^^  anybody,  but 
if  you  say  sometliing:  to  one  of  them  it  goes  from  one  to  another. 

Chairman  Balx..  Do  you  have  any  losses  from  your  meat  business? 

Mr.  CouNSELHAN.  I  do  not  lose  much.  Last  year  I  lost  about 
$200. 

DisrmicT  of  Columbia,  s$: 

On  August  16,  1919,  personally  appeared  before  me  Lowe  Counsel mnn,  of 
Washington,  D.  C,  who  under  oath  stated  that  the  foregoing  testimony  given 
by  him  before  the  subcommittee  on  the  high  cost  of  living  of  the  Senate  Com- 
mittee on  the  District  of  Columbia  In  the  city  of  Washington  on  August  12, 
1919,  having  been  read  by  him,  Is  the  truth  to  the  best  of  his  knowledge  and 
belief. 

ISKAL.] 

John  J.  McGrain, 

Notary  Public, 

STATEMENT  OF  lOL  I.  I.  BILET. 

Senator  Capper,  Give  us  your  full  name. 

Mr.  Kii^y.  Ivan  J.  Riley. 

Senator  Capper.  Where  is  your  place  of  business? 

Mr.  Riley.  19-20-21  Center  Market. 

Senator  Capper.  How  long  have  you  been  in  business? 

Mr.  Riley.  A  little  more  than  nine  years. 

Senator  Capper.  What  class  of  trade  do  you  sell  to  ? 

Mr.  Riley.  Mine  is  mostly  cash  and  carry.  I  sell  everything  over 
the  bench.    I  cater  to  a  transient  trade. 

Senator  Capper.  You  have  no  delivery t 

Mr.  Riley.  No,  sir. 

Senator  Capper.  You  probably  sell  more  of  the  cheaper  grade? 

Mr.  Riley.  No,  sir,  we  sell  more  steaks  and  chops  tnan  anything 
else,  mostly,  now,  two  to  three  chops  at  a  time. 

Senator  Capper.  How  do  prices  compare  now  with,  say,  prices  a 
year  afjo? 

Mr.  Riley.  Well,  as  near  as  I  can  remember,  about  the  same.  I 
paid  24  cents  for  beef  yesterday.    I  paid  30  cents  for  lambs  to-day. 

Senator  Capper.  What  is  the  highest  price  you  are  getting  to-day? 

Mr.  Riley.  The  highest  is  55,  and  that  is  not  enough.  I  kept  track 
of  a  loin  of  beef,  paying  35  cents  a  pound  for  it.  I  got  50  cents  for 
the  sirloin  and  55  cents  for  porterhouse  and  did  not  come  out  what 
it  cost. 

Senator  Capper.  You  did  not  get  the  actual  cost? 

Mr.  RiT.KY.  I  did  not  get  the  actual  cost  out  of  the  loin  at  35  cents. 
I  would  like  to  have  you  appoint  a  committee  and  give  the  commit- 
tee a  demonstration  on  a  loin.  I  will  give  it  myself,  or  have  any 
butcher  in  the  market  cut  a  side  of  meat  or  a  bullock,  and  you  can 
^t  rigiit  to  the  bottom  there. 

Senator  Capper.  Is  55  as  high  as  you  have  got  this  year? 

Mr.  Riley.  Fifty-five  is  as  high  as  I  have  ever  got;  yes,  sir. 
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Senator  Capper.  How  does  the  volume  of  your  business  coni 
with  your  last  year's  business? 

Mr.  Riley.  Last  year?    I  think  I  will  do  a  little  more  during: 
than  I  did  in  1918.    Of  course,  1918  was  a  whole  lot  more  than  1 

Senator  Capper.  What  were  your  net  earnings  last  year? 

Mr.  Riley.  About  $7,000. 

Senator  Capper.  That  was  the  largest  you  have  ever  had? 

Mr.  Riley.  Yes,  sir. 

Chairman  Ball.  How  much  money  have  you  invested? 

Mr.  Riley.  Of  course,  in  the  market  you  know  that  we  practi< 
have  nothing,  you  niig|^t  say— perhaps  $500. 

Senator  uapper.'  From  wiiom  ^b  you^biiy,  mostly? 

Mr.  Riley.  I  guess  from  Morris  &  Co.,  mostly,  but  I  buy  f ron 
the  packing  houses,  and  from  Mr.  Keane,  home  dressed. 

Senator  Capper.  Do  the  prices  seem  to  be  about  the  same? 

Mr.  Riley.  About  the  same;  yes,  sir.  I  can  do  a  little  bette 
Morris  &  Co.'s  when  they  have  the  quality  of  beef.  I  handle  a  1 
good  grade  of  stuff. 

Senator  Capper.  When  you  buy  do  you  go  to  then  or  do  1 
come  to  you? 

Mr.  Riley.  They  do  not  come  to  us.  We  go  to  them  for  ev 
thing,  and  then  beg  them  to  send  it  over,  and  then  we  have  to  t 
colored  fellow  to  bring  it,  or  it  will  hang  there  two  or  three  he 

Senator  Capper.  There  is  no  competition  on  the  part  of  tlie  pi 
ers  in  selling? 

Mr.  Riley.  Practically  none. 

Senator  Sheppard.  They  generally  all  ask  you  about  the  s 
price? 

Mr.  Riley.  About  the  same. 

Senator  Sheppard.  How  do  you  suppose  that  happens?  Do  i 
understand  one  another? 

Mr.  Riley.  I  do  not  know.  I  could  not  say ;  but  in  going  aro 
it  is  nearly  the  same;  there  may  be  one-half  cent  difference, 
something  like  that. 

Senator  Capper.  Do  you  sell  much  pork? 

Mr.  Riley.  No,  sir;  no  pork.    Only  beef,  lamb,  and  veal. 

Senator  Capper.  What  do  you  get  oacon  for? 

Mr.  Riley.  I  do  not  handle  bacon. 

Senator  Capper.  No  liams? 

Mr.  Riley.  Nothing  in  the  pork  product  line. 

Senator  Capper.  The  trade  very  generally  is  prosperous,  is  it  l 
That  is,  I  mean  the  retail  dealers  ii^meat. 

Mr.  Riley.  More  so  than  they  have  ever  been ;  yes,  sir.  You  < 
the  retaU  meat  dealers,  up  until  the  last  couple  of  years,  and  I 
just  about  made  a  living;  that  is,  in  my  time.  1  do  not  know  1 
it  was  years  before  that. 

Senator  Capper.  Are  you  hearing  much  complaint  from  your  < 
tomers? 

Mr.  Riley.  Nothing  more  than  asking  when  the  prices  are  gc 
down. 

Senator  Capper.  What  do  you  tell  them?  ^ 

Mr.  Riley.  I  tell  them  I  do  not  know ;  I  have  no  idea  when  ^ 
coming. 
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Senator  Sheppabd.  The  customers  are  asking  for  better  grades, 
are  they!  That  is,  they  are  spending  money  more  freely  than  pre- 
riously? 

Mr.  Riley.  They  are  buying  better  cuts. 

Chairman  Ball.  What  do  you  do  with  your  cheaper  cuts! 

Mr.  RiLET.  We  sell  everything  at  some  price.  We  sell  plates  as 
low  as  18  or  20  cents;  flanks,  15  cents;  the  neck  we  grind  up  and  sell 
at  25  to  30  cents.  We  sell  them  sometimes  in  just  the  whole  neck 
at  22  cents  a  pound. 

•SenatorOiyrM.  }»«»yfco<!y-ihfjre, in  Washington  or  around  Wash- 
ington slaughtering  for  the  wholesale  market! 

Mr.  Riley.  There  is  an  abattoir  at  Benning. 

Senator  Capper.  Do  you  ever  patronize  that? 

Mr.  Riley.  I  told  you  in  the  beginning  that  I  bought  some  meat 
from  Mr.  Keane.    He  is  one  of  the  gentlemen  who  kill  there. 

Senator  Capper.  How  do  his  prices  compare  with  the  packers^ 
generally?  , 

Mr.  Riley.  I  bought  some  home  dressed  beef  last  week  and  paid 
22  cents  a  pound,  and  I  do  not  think  I  could  have  got  anything  as 
good  as  that  under  23  from  a  western  house.  Perhaps  it  was  not 
Aere.  There  was  a  whole  lot  of  rough  gross  cattle  on  the  market 
last  week. 

Senator  Sheppard.  Have  your  business  expenses  increased  at  the 
same  time  your  volume  of  business  has  increased? 

Mr.  Riley.  I  only  have  one  man  with  me.  Of  course  I  bring 
my  boy  down  on  Saturday  to  help  me — and^  colored  fellow. 

Senator  SHEH^i<fet). ' Yon*  dwn  cost  of  living  has  increased,  has  it 
not! 

Mr.  Riley.  Of  course;  yes,  sir. 

Senator  Capper.  You  have  no  diflSculty  in  holding  your  trade 
because  you  do  not  deliver? 

Mr.  Riley.  I  do  about  the  same  all  the  time.  As  I  say,  if  it  keeps 
op  the  rest  of  the  year  I  may  do  a  little  more  than  I  did  last  year. 

Senator  Capper.  Do  you  think  other  dealers  could  dispense  with 
their  delivery  svstem? 

Mr.  Riley.  Really,  I  do  not  know.  I  have  been  there  for  9  years 
wd  started  that  way.    It  is  nothing  new  with  me. 

Senator  Cappfr.  How  many  other  dealers  probably  handle  their 
bttsmeas  as  you  do-^prot^bly  what  percentage? 
*  Mr.  Riley.  I  have  nev«:  stopped  to  give  it  a  thought 

Senator  Cafper.  A  good  many  others,  are  there? 

Mr.  Riley.  I  would  say  quite  a  few ;  yes,  sir. 
DitrraicT  of  Columbia,  m; 

On  AusuKt  16, 1919,  personally  tippetired  before  me.  I.  J.  Riley,  of  Wnshington, 
D.  Oh  who  under  oath  stnted  that  the  foregoing  testimony  given  by  him  before 
ihe  miboommlttee  on  the  high  cost  of  living  of  the  Senate  (Committee  on  the 
Dlttrlirt  of  Oolumt>la  In  the  city  of  Washington  on  August  12,  1919,  having  been 
'wid  by  him,  is  the  truth  to  the  l)e8t  of  his  knowledge  and  belief. 

.John  J.  McGbain,  Notary  Public, 

STATEMENT  07  I.  S.  BEAIL. 

Senator  Cappeb.  Will  you  ijive  us  your  name  in  full  ? 

Mr.  Bkaix.  Irvinr  S.  iBeall. 

Senator  Capper.  Where  is  your  place  of  business? 
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'•'"  Mr.»BEAix:  Cehter  Mttrket;  - 

Senator  Capper;  How  long  haVe  you  been  in  business? 

Mr.  Beall.  About  15  or  16  years. 

Senator  Capper.  You  are  one  of-  the  oldest,  then,  I  suppose,  in 
business? 

Mr.  Beall.  Yes,  sir. 

•  Senator  Capper.  Your  business  runs  along  about  the  same  volume 
year  after  year,  does  it?  , 

Mr.  Beall.  Yes,  sir ;  a  little  better  last  year  than  it  has  been  this 
j-ear.  •  .'^^o  -^  • 

Senator  Capper.  How  do  you  account  for  that  ? 

Mr.  Beall.  There  were  more  people  here.  The  town  was  very 
much  crowded  and  everybody  bought  plenty  of  stuff. 

•  Seriator  Capper.  The  prices  are  about  the  same  this  year  as  they 
were  last,  are  they? 

Mr.  Beall.  I  find  that  I  paid  a  little  more  for  meat  la:st  year  than 
I  do  this.  ^ 

Chairman  Ball.  You  paid  more  last  year? 

Mr.  Beall.  Yes,  sir;  about  2  cents. 

Chairman  Ball.  Is  it  a  little  cheaper  this  year? 

Mr.  Beall.  A  little  cheaper  this  year. 

Senator  Capper.  You  are  selling  about  the  same  as  last  year?    . 

Mr.  Beall.  Not  as  much. 

Senator  Sheppard.  About  as  much,  or  not  as  much,  did  you  say? 

Mr.  Beall.  Not  as  much. 

Senator  Capper.  From  whom  do  you  mostly. buy? 

Mr.  Beall.  Swift,  Morris  &  Co.^  Wilson — most  any  of  them. 

Senator  Capper.  Their  pri(  es  are  about  the  same,  are  they  ? 

Mr.  Beall.  They  all  run  about  the  same;  yes,  sir.  Of  course,  it  is 
according,  to  the  parades.  There  are  about  three  grades  of  meat— first, 
second,  and  No.  1, 1  think. 

Senator  Capper.  In  what  do  you  deal,  principally? 

Mr.  Beall.  Medium  grade. 
i     Senator  Capper.  About  what  is  the  highest  price  you  get  for  beef 
steaks  now? 
J    .  Mh'  BcArja"  We  get  45  and  50. 

Senator  Capper.  Fifty  is  about  your  highest? 
ii'iMp.  Beall.  Yes,  sir. 

Senator  Sheppard.  What  do  you  pay  for  the  class  of  meat  that  yoa 
get  45  and  50  cents  for? 

Mr.  Beall.  Twenty -one  and  22  cents. 
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Mr.  Beall.  Yes,  sir. 

Senator  Capper.  Are  they  buying  the  best  cuts  of  beef? 

Mr.  Beall.  Yes,  medium.  The  most  demand  for  meat  at  this  time 
of  the  year  is  for  steaks  and  chops.  We  buy  cattle  straight  arid 
make  corned  beef  j  take  the  plates  and  briskets,  and  you  could  sell 
that  for  15  cents  a  pound.  I  have  got  2,000  pounds  of  corned  beef 
now  that  I  would  like  to  sell  for  a  dime  a  pound.  It  just  accumu- 
lates; there  is  no  sale  for  it.  Take  the  working  people  that  come 
along,  making  five  or  six  or  seven  dollars  a  day,  like  a  plumber  or  a 
bricklayer — ^seven  or  eight  dollars  a  day — they  want  rib  roast  and 
lejj  of  lamb  and  porterhouse  steak  as  well  as  anybody  else.  We  make 
tliem  the  price,  and  they  are  going  to  buy  it.  There  is  no  demand 
for  the  coarse  meat  at  all. 

Senator  CaI^per.  You  have  trouble  in  disposing  of  that,  ^o  you  ? 

Mr.  Beall.  Yes,  sir.  I  would  be  glad  to  sell  my  coarse  beef  for  15 
cents  a  pound,  and  take  a  contract  for  it. 

Chairman  Ball.  People  could  get  cheap  meat  if  they  w^re  willing 
to  eat  cheap  meat,  is  that  the  point? 

Mr.  Beall.  Yes,  sir.  If  we  had  more  demand  for  hamburg  steak 
and  corned  beef  and  stew  meat  we  could  sell  prime  meat  more 
cheaply. 

Chairman  Ball.  Do  you  deal  in  anything  but  beef  ? 

Mr.  Beall.  We  handle  a  little  pork. 

Chairman  Ball.  What  are  hams  worth  now? 

Mr.  Beall.  I  sell  a  few  hams.  They  are  selling  around  42  cents. 
We  are  paying  41  and  38J  cents  for  ham — 41  for  the  best  grade  and 
about  38  for  a  grade  that  I  do  not  think  is  as  good;  42  and  44  is  the 
hi^h'st  I  have  sold  ham  for. 

Senator  Sheppard.  Considering  everything,  what  would  yoii  say 
your  average  of  profit  on  a  pound  of  meat  is  that  you  pay  22  cents 
for? 

Mr.  Beall.  I  think  we  get  about  7  per  cent. 

Senator  Sheppard.  How  do  you  decide  what  you  will  charge  for 
meats? 

Mr.  Beall.  That  all  depends  on  what  we  pay  for  them,  If  we 
buy  beef  and  sell  the  steak  part  of  it  and  there  is  no  demand  for  the 
other,  of  course  we  have  got  to  get  more  for  the  steaks,  more  for  the 
bfef  that  we  cut  the  steaks  out  of.  ^  .^         . 

Senator  Sheppard.  Do  you  keep  up  with  the  prices  that  other 
people  cet  that  are  published  in  the  papers,  in  other  lines? 

Mr.  Beall.  No,  sir;  you  can  not  do  that.  This  has  to  be  gov- 
erned by  what  we  have  to  pay  for  it.  One  man  may  walk  into  the 
Old  Dutch  Market  and  buy  m  a  lot  of  stuff  for  S  cents  a  pound 
cheaper  than  we  can  buy  it.    We  can  not  use  that  kind  of  stuff. 

Senator  Sheppard.  Is  your  stuff  sometimes  a  coniplote  loss? 

Mr.  Beall.  Oh,  yes,  sir.  I  do  a  retail  business,  and  last  Saturday 
I  got  around  $500.  I  had  a  hundred  and  som6  odd  pounds  of  trim- 
mings, that  is,  bone.  I  sold  that  for  94  cents— I  think  that  is  what 
it  brought  me. 

Senator  Sheppard.  The  whole  thinpr? 

Mr.  Beall.  Yes,  sir.  The  100  pounds  of  trimmings  stood  me  fully 
$80. 
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^  Senator  Shbppard.  When  you  consider  the  way  in  which  your  ow 
living  expenses  have  increased,  ^ou  do  not  consider  that  you  ar 
gettingan  unusually  high  profit  in  your  business? 

Mr.  JBeall.  I  should  say  not,  sir.  I  have  been  about  10  years  baj 
ing  one  house,  and  I  have  just  started  my  second  one.  I  nave  beei 
15  years  in  the  business.  *  The  trouble  is  that  we  have  no  outlet  fo 
the  cheaper  meat  . 

Senator  Sheppard.  Do  you  know  of  any  retail  dealers  who  hav 
become  very  wealthy? 

■Mr,  ^  :^EA^L.  If  they  l\ave,  I  do ,  nctt  :lcno^  iJfh^t  .they ,  haro  :dow 
with  their  money.    It  does  not  show  up  in  black  and  white. 

Senator  Sheppard.  The  packers  have  done  pretty  well,  have  thcj 
not? 

Mr.  Beall.  The  packers  get  theirs  before  it  is  sent  here.  It  doe 
not  show  on  this  end. 

Senator  Sheppard.  Do  you  know  how  they  fix  their  prices  here  I 
Do  you  people  compete  with  one  another  in  buying  their  goods,  or 
do  you  have  to  pay  what  they  say? 

Mr.  Beall.  Tnev  estimate  a  car  of  beef.  They  get  a  car  of  beef 
in  with  30  cattle  that  grade  1,  2,  and  3.  They  put  22  cents  on  odc, 
20  cents  on  No.  2,  and  15  or  16  cents  on  No.  3. 

Senator  Sheppard.  Do  they  get  that  when  they  grade  it  and  put 
that  price  on  it? 

Mr.  Beall.  They  work  according  to  that,  you  understand;  they 
try  to  get  that.  It  may  bring  $1.50  a  above  tnat,  or  $1.50  below  it 
It  depends  altogether  on  what  the  demand  is.  The  demand  for 
stuff'gcwwriis  the -price,  you*laiow,  alLthe^itne. 

Senator  Dial.  Vou  could  buy  a  hind  quarter  from  a  packer  with 
out  buving  a  fore  quarter? 

Mr.  Bealu  Yes,  sir. 

Chairman  Ball.  How  much  waste  is  there  in  cutting  and  trim- 
ming a  side  of  beef? 

Mr.  Beall.  I  imagine  in  cuttinqr  a  whole  side  of  beef  there  would  J 
be  around  30  pounds  of  waste.  We  get  probably  half  fat,  and  thti 
other  15  pounds  would  be  bone.  J 

Chairman  Ball.  You  get  how  much  for  the  fat? 

Mr.  Beall.  Nine  or  10  cents  a  pound  for  that 

Chairman  Ball.  The  bone  you  get  very  little  for? 

Mr.  Beall.  One-half  cent. 

Chairman  Ball.  How  much  is  bone  out  of  that? 
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8TATEMEHT  OF  KB.  TEOKAS  K.  SEWSNEY. 

Senator  Capper,  Give  us  your  full  name. 

Mr.  Dewdney.  Thomas  R.  Dewdney. 

Seoitor  Capper.  Where  are  you  in  business? 

Mr.  Dewdnet.  Center  Market 

Senator  Capper.  How  long  have  you  been  there? 

Mr.  Dewdxet.  Since  1907. 

Senator  Capper.  What  trade  do  you  have  largely  ? 

Mr.  Dewdnet.  Some  retail,  a  good  many  lunch  rooms,  and  a  few 

'Senator  Capper.  What  are  you  paying  now  for  beef? 

Mr.  Dewdnet.  Anywhere  from  20  to  22  cents. 

Senator  Capper.  Whom  do  you  buy  from  principally? 

Mr.  Dewdnet.  Anvbody;  any  of  the  packers. 

Senator  Capper.  You  deal  with  all  of  them,  do  you  ? 

Mr.  Dewdnet.  Yes,  sir. 

Senator  Capper.  You  go  from  one  to  another  and  find  out  which 

Mr.  Dewdnet.  Just  what  I  think  I  can  sell. 

Senator  Capper.  Has  business  been  good  with  you  this  year? 

Mr.  Dewdnet.  This  year? 

Senator  Capper.  Yes. 

Mr.  Dewdnet.  Not  as  good  as  last  year. 

Senatoi;  Capper.  What  was  your  profit  last  year? 

Mr.  Dewdnet.  Net? 

Senator  Capper.  Yes — well,  your  gross  profit  last  year? 

Ife-  ^WDNET.  I.do  Jiot  kiiaw  <whot  the:  gross  profit:  was.  I  kept 
^  account  of  that  and  gave  it  to  my  lawyer  and  had  him  figure 
<gt   I  really  forget  what  it  was — ^about  V  or  8  per  cent,  I  think. 

Smtor  Capper.  On  ^onr  volume  of  business? 

Mr.  Dewdnet.  Yes,  sir. 

Senator  Capper.  About  what  was  your  volume  of  business? 

Mr.  Dewdnet.  I  do  not  remember  the  exact  figjures. 

Senator  Capper.  Could  you  not  give  U3  approximately  an  estimate 
•^»hat  you  made  last  year? 

Mr.  Dewdnet.  What  I  made  last  year? 

Senator  Capper.  Yes. 

Mr.  Dewdnet.  I  could  not  give  you  the  exact  figures,  because  I  do 

r, 

bo  seven  thousand  dollars,  or 

T  you  pay  all  your  taxes,  etc.  ? 

year's  business? 
;  yes,  sir. 

ot  run  quite  as  good  this  year? 
ill  cause  it  to  grow  that  way. 

it  the  same  volume  of  business, 
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Mr.  Dewdney.  Not  as  large;  no,  sir. 

Chairman  Ball.  What  about  the  percentage  of  profit  this  year! 

Mr.  Dewdney.  The  percentage  of  profit  this  year? 

Chairman  Ball.  Is  it  about  the  same? 

Mr.  Dewdney.  About  the  same;  yes,  sir. 

Chairman  Ball.  Are  you  paying  more  or  less  for  your  ineat  than 
you  did  last  yeai^? 

Mr.  Dewdney.  Truthfully,  I  do  not  remember  about  a  year  Ago, 
but  I  would  imagine  about  the  same.  I  do  not  see  any  great  change 
in  it. 

Chairman  Ball.  Are  your  retail  prices  about  the  same? 

Mr.  Dewdney.  About  the  same;  yes,  sir. 

Chairman  Ball.  Do  you  supply  hotels? 

Mr.  Dewdney.  Very  few  of  them,  mostly  lunch  rooms. 

Chairman  Ball.  Do  you  make  a  difference  in  your  retail  price 
and  your  hotel  price? 

Mr.  Dewdney.  We  better  make  a  difference.  They  would  not  buy 
from  me  if  I  did  not  change.     You  are  forced  to. 

Chairman  Ball.  What  are  your  retail  prices  and  what  are  your 
hotel  prices? 

Mi^.  Dewdney.  Gn  what  goods? 

Chairman  Ball.  On  steaks,  roasts,  pork. 

Mr.  Dewdney.  I  sell  very  few  steaks  to  hotels  or  lunch  rooms. 

Chairman  Ball.  More  roasts? 

Mr.  Dewdney.  Yes,  sir;  25  cents  for  the  chuck  roast;,  30  to  32 
cents  for  the  ribs.    Tliat  is  the  wholesale  price. 

Chairman  Ball.  What  is  your  retail  price? 

Mr.  Dewdney.  Thirty-five  to  40  cents.  45  cents  if  it  is  an  extra 
good  piece. 

Qiiiirman  Ball.  About  5  cents  difference? 

M|%  Dewdney.  Yes,  sir.  But  in  order  to  bring  45  cents  the  meat 
has  to  be  an  extra  good  piece.  Of  course,  we  run  across  those  sotoe- 
timefr-Mi  buying  a  bunch  of  cattle. 

Seiiator  Capper.  Do  you  slaughter? 

MPi^DEWDNEY.  No,  sir;  nothing. 

Chairman  Ball.  Do  you  do  any  business  other  than  meat? 

Mr.  Dewdney.  No,  sir.    Beef,  lamb,  and  veal,  that  is  all. 

Senator  Capper.  These  lunch  houses  take  very  cheap  cuts  of  infeat, 
do  they  not? 

Mr.  Dewdney.  Lunch  houses? 

Senator  Capper.  Yes. 
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Senator  Capper.  There  is  quite  a  demand  for  them? 

Mr.  Dewdnet.  Yes,  sir. 

Senator  Capper.  Are  all  of  them  making  good  money? 

Mr.  Dewdney.  I  do  not  know  anything  about  that.  I  only  know 
about  myself.    That  keeps  me  busy. 

Chairman  Ball.  Has  the  rental  increased  in  those  stalls  since 
last  year? 

Mr.  Dewdnet.  No,  sir. 

Chairman  Ball,  The  increased  demand  does  not  increase  the 
rentals? 

Mr.  Dewdney.  I  do  not  know  whether  there  is  an  increased  demand 
for  the  stalls,  but  I  do  know  that  there  are  some  waiting  for  stalls 
in  the  Center  Market.    The  increase  I  do  not  know. 

Chairman  Ball.  There  is  a  demand;  you  know  that? 

Mr.  Dewdney.  Yes,  sir;  the  demand  is  there. 

Senator  Dial.  What  did  you  pay  for  beef  last  week? 

Mr.  Dewdney.  From  20  to  22  cents.  I  think  23  cents  was  the 
highest  price. 

Senator  Capper.  Do  stalls  change  hands  often? 

Mr.  Devvdney.  If  somebody  dies,  or  a  man  goes  broke. 

Chairman  Ball.  Do  they  ever  go  broke  in  the  retail  business? 

Mr.  Dewdney.  Yes,  sir.  There  is  not  as  much  money  in  the  re- 
tail business  as  the  average  person  thinks  there  is.  If  the  average 
person  would  buy  the  rough  stuff,  prime  cuts  would  not  be  so  high. 
Nine-tenths  of  them  buy  lamb  chops,  and  want  four  chops.  How 
many  are  on  a  lamb?  It  is  not  all  chops.  Consequently,  they  have  got 
to  pay  for  the  prime  cut  if  you  want  to  get  rid  of  the  other  part. 

Senator  Capper.  Are  any  of  those  stalls  transferred  at  a  premium  ? 

Mr.  Dewdney.  I  do  not  know  anything  about  that.  That  pertains 
to  the  market  company. 

Senator  Capper.  They  do  change  hands  every  once  in  a  while,  do 
they  not? 

Mr.  Dewdney.  I  have  seen  them  change  hands;  yes,  sir. 

Senator  Capper.  I  was  wondering  whether  it  was  possible  to  buy  a 
stall  there. 

Mr.  Dewdney.  Oh,  that  is  taken  up  entii-ely  by  the  market  com- 
pany.  The  tenants  have  nothing  to  do  with  that. 

Senator  Sheppard.  What  was  your  average  return  for  the  meat 
that  you  paid  22  and  23  cents  a  pound  for? 

Mr.  Dewdney.  Average  return? 

Senator  Sheppard.  Yes,  the  average  per  pound  that  you  got  ? 

Mr.  Dewdney.  That  is  a  pretty  hard  thing  for  anybody  to  figure 
oat.  I  would  rather  see  figures,  but  I  can  not  give  you  the  exact 
figures.  Cattle  are  composed  just  the  same  as  people,  and  no  man 
can  sit  down  with  a  pencil  and  figure  it  out,  I  don't  care  who  he  is. 

Senator  Sheppard.  What  did  you  get  for  the  best  part? 

Mr.  Dewdney.  The  best  part,  retail? 

Senator  Sheppard.  Yes. 

Mr.  Dewdney.  Forty-five  cents  for  the  best  cut  of  the  rib;  50  and 
55  cents  for  the  steak — and  that  is  trimmed  very  close. 

Senator  Sheppard.  That  is  steak  that  you  pay  22  and  23  cents  all 
aroond  fort 

Mr.  D^wDKEY.  Yes,  sir. 
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Senator  Sheppard.  What  is  the  least  you  got  for  the  cheape 
cuts? 

Mr.  Dewdney.  Thirteen  cents. 

Senator  Sheppard.  Then  it  ranges  all  the  way  from  18  to  6 
cents? 

Mr.  Dewdney.  Yes,  sir. 

Senator  Dial.  Did  you  ever  take  a  carcass  and  figure  out  what  i 
would  cost  you  and  what  you  sold  it  at  and  what  you  got  out  of  it 

Mr.  Dewdkey.  Did  I  ever  take  a  carcass  and  do  that? 

Senator  Dial.  Yes. 

Mr.  Dewdney.  I  do  not  believe  there  is  any  man  that  ever  cut  i 
carcass  that  did  that,  and  I  do  not  believe  there  is  any  man  tha 
ever  took  a  carcass  of  beef  and  sat  down  with  a  pencil  and  papej 
who  can  tell  you  what  you  are  going  to  get  out  of  it. 

Senator  Dial.  He  might  tell  you  what  he  got,  but  not  what  hi 
was  going  to  get. 

Mr.  Dewdney.  No,  sir;  I  never  kept  any  account  of  it. 

Senator  Dial.  If  I  were  in  business  I  would  try  to  buy  one  anc 
sell  it  and  tell  what  was  in  it. 

Mr.  Dewdney.  I  bet  you  would  not  cut  another  one.  You  \voulc 
make  your  last  cut  on  that  one.  You  would  say,  "No,  sir!  Th^ 
electric  fans  for  mine!" 

Senator  Sheppard.  Do  you  buy  the  whole  carcass  or  the  cuts? 

Mr.  Dewdney.  No,  sir;  I  buy  straight  cattle. 

Senator  Sheppard.  That  is,  th3  whole  carcass? 

Mr.  Dewdney.  Yes,  sir. 

Senator  Sheppard.  That  is  what  I  mean.  You  buy  the  whole  car 
cass? 

Mr.  Dewdney.  Yes,  sir. 

Senator  Sheppard.  When  you  buy  the  straight  carcass,  how  dc 
you  calculate  what  your  selling  price  will  be? 

Mr.  Dewdney.  The  market  soon  shows  you  what  the  selling  price 
shall  be. 

Senator  Sheppard.  What  do  you  mean  by  the  market?  A  man 
comos  in  and  you  tell  him  what  he  will  pay? 

Mr.  Dewdney.  Yes,  sir;  and  he  goes  around  to  many  places  and 
if  it  does  not  suit  him  he  will  not  buy  it. 

Senator  Sheppard.  Does  he  go  to  different  dealers? 

Mr.  Dewdney.  I  will  sav  90  out  of  100  do. 

Senator  Sheppard.  Is  the  range  very  great  between  the  lowest 
and  the  highest? 

Mr.  Dewdney.  That  depends  on  the  quality. 

Senator  Sheppard.  I  mean  for  the  sam3  quality? 

Mr.  Dewdnfy.  No,  sir. 

Chairman  Ball.  You  do  not  fix  your  asking  price  for  the  meat 
according  to  the  actual  cost  to  you  of  that  meat,  do  you? 

Mr.  Dewdney.  Do  not  fix  what? 

Chairman  Ball.  Your  selli^n:  price?  You  fix  your  selling  price 
at  whatever  the  people  are  willing  to  pay,  I  understand  from  what 
you  say? 

Mr.  Dewdney.  You  can  not  always  fix  your  selling  price  to  suit 
yourself. 

Chairman  Ball.  Ordinarily  you  figure  out  that  "  this  cost  me  so 
much;  there  is  so  much  waste  in  it;  there  is  so  much  overhead;  I 
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have  to  get  so  much  out  of  it.  I  have  to  charge  so  much  for  this 
meat^  so  nmch  for  that,  and  so  much  for  this? 

Mr.  Dewdney.  I  would  judge  about  15  per  cent. 

Chairman  Ball.  About  15. 

Mr.  Dewdney.  That  is,  you  take  two  or  three  cattle  and  put  them 
on  your  stall  on  Saturday  morning — ^that  is  not  the  best  time  to  put 
them  on — and  the  sun  starts  to  shine,  and  a  lot  of  people  come  in  to 
market.  The  first  thing  you  know  it  starts  to  rain.  You  have  got  to 
bbU  those  cuts;  it  does  not  make  any  difference  whether  it  cost  22 
cents  or  10  cents.  They  have  got  to  be  sold,  because  on  Monday,  what 
are  they  I    They  are  not  worth  10  cents. 

Senator  Sheppard.  Have  you  any  cold-storage  or  refrigerator  fa- 
cilities? 

Mr.  Dewdney.  No,  sir;  nothing  but  the  ice  box  that  I  pay  for 
yearly  to  the  market  company. 

Senator  Sheppard.  What  is  its  capacity? 

Mr.  Dewdney.  About  a  2  by  4. 

Chairman  Ball.  How  much  help  do  you  keep? 

Mr.  Dewdney.  Two  men. 

Chairman  Ball.  The  only  expenses  you  have,  then,  are  the  wages 
of  the  two  men  and  the  rental  of  your  stall? 

Mr.  Dewdney.  And  the  machine  to  deliver. 

Chairman  Ball.  The  machine  for  delivery,  you  said? 

Mr.  Dewdney.  Yes,  sir. 

Chaimmn  Balu  That  is  your  capital  investment,  so  far  as  you  are 
concerned  ? 

Mr.  Dewdney.  Yes,  sir. 

Oiairman  Ball.  As  I  understand,  your  profits  were  about  $7,000? 

Mr.  Dewdney.  No,  sir;  I  did  not  say  seven.  I  said  betwen  five  and 
•even. 

Senator  Dial.  Did  you  not  allow  yourself  a  salary  ? 

Mr.  Dewdney.  I  have  what  is  left. 

Senator  Dial.  You  did  not  take  anything  out  beforehand  ? 

Mr.  Dewdney.  No,  sir.  Sometimes,  if  I  allowed  myself  a  sahiry, 
I  would  not  be  al)le  to  buy  a  cigar,  and  at  other  times  I  could  buy  a 
box. 

Senat^)r  Sheppard.  Are  you  a  man  of  family? 

Mr.  Dewdney.  Nobody  but  a  wife — a  wife  and  a  dog. 

Senator  Sheppard.  The  dog  ^ets  the  cheaper  cuts? 

Mr.  Dewdney.  No,  sir;  he  is  just  as  particular  as  I  am.  That  is  a 
dog  without  a  pedigree. 

DlSTHItT  OK  CoLirMBIA,  SH: 

Fentoimlly  up|H»are<l  lH»f(»re  me  on  Au;aist  18,  1019,  T.  U.  lHnv<lm>,  of  Wns!i- 
loictoif,  U.  C,  who  uiidiT  oath  stated  tliat  the  foreKoIiijc  teUimony  piven  by  hiiu 
Ijefore  tfce  suhc^onmilttee  on  the  hljrh  cost  of  Hvin;:  of  the  S(  niite  Committee  on 
the  DfHtrIrt  of  Cohunhla  in  the  city  of  Washington  on  Ansnst  12  11)10,  liavinj:: 
be«*n  read  hy  hUn.  \b  the  truth  to  the  l)est  of  \\\n  kmywUHlav  and  belief. 

(aeai.1  .Tohn  .T.  McGrain, 

Notary  Publw. 

STATEMENT  OF  MB.  Qt.  W.  ZTTOTERMAH. 

Senator  Capper.  What  is  your  name? 
Mr.  Zimmerman.  G.  W.  Zimmerman. 
Senator  Capper.  What  is  your  place  of  business? 
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Mr.  Zimmerman.  Center  Market. 

Senator  Capper.  How  long  have  you  been  in  business  there? 

Mr.  Zimmerman.  Ten  years. 

Senator  Capper.  About  how  many  meat  dealers  are  there  in  that 
market  ? 

Mr.  Zimmerman.  In  the  retail  market?  I  can  not  answer.  I  think 
there  are  something  like  50  beef  butchers  in  the  Ninth  Street  wing. 
I  am  guessing  at  that,  now.    I  just  figured  it  over  in  my  mind. 

Senator  Capper.  That  is  as  large  a  number  as  has  ever  been  there? 

Mr.  Zimmerman.  Oh,  no,  sir.  When  I  was  a  boy  and  first  went 
to  work  in  there  there  were  any  number  of  meat  merchants,  but  their 
stalls  are  used  for  vegetables — the  whole  side,  on  the  Ninth  Street 
side,  going  down  Ninth  Street;  that  has  been  about  30  years  ago. 
There  are  only  two  meat  butchers  on  that  side.  At  that  time  that 
whole  row  down  there  was  meat  b*utchers. 

Senator  Capper.  Generally  speaking,  the  retail  business  is  verr 
good? 

Mr.  Zimmerman.  Well,  it  is  fair;  nothing  like  as  good  as  it  was 
a  year  ago ;  nowhere  near  it. 

Senator  Capper.  Of  coui^se,  last  year  was  an  exceptional  year,  on 
account  of  a  large  number  of  people  being  here. 

Mr.  Zimmerman.  I  would  think  the  demand  has  fallen  off  at  least 
20  per  cent. 

Senator  Capper.  But  the  price  of  meat  is  running  about  the  same, 
and  the  percentage  of  profit? 

Mr.  Zimmerman.  No  ;  I  am  not  getting  as  much  for  meat  now  as  I 
did  last  year.  I  have  paid  as  high  as  28  cents.  I  paid  23  cents  last 
week. 

Senator  Capper.  Wlien  was  that  you  paid  28  cents? 

Mr.  Zimmerman.  Along  about  a  year  ago,  in  March  or  April.  Of 
course,  that  was  top  cattle.  I  do  not  get  anything  but  top  cattle;  the 
big,  heavy  cattle. 

Senator  Capper.  You  have  the  best  class? 

Mr.  Zimmerman.  The  best  and  the  heaviest.  I  get  the  heaviest 
cattle  got  on  the  market. 

Senator  Capper.  Do  you  deliver  most  of  it? 

Mr.  Zimmerman.  No,  sir;  only  to  lunchrooms,  stores,  and  institu- 
tions.   I  hire  that  done. 

Chairman  Ball.  You  say  you  paid  23  cents  for  your  meat  last 
week? 

Mr.  Zimmerman.  Yes,  sir. 

Chairman  Ball.  From  whom  did  you  purchase? 

Mr.  Zimmerman.  From  Armour  &  Co. 
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buy  a  good  bunch  of  meat.  I  buy  anywhere  from  10  to  15  cattle  at 
a  time,  and  they  have  done  me  little  favors.  There  is  no  material 
change,  though. 

Senator  Capper.  Generally  speaking,  their  prices  are  all  about  the 
same? 

Mr.  Zimmerman.  All  about  the  same;  yes,  sir. 

Senator  Capper.  There  is  really  not  any  competition,  as  you  would 
speak  of  competition,  in  the  trade  generally  ? 

Mr.  Zimmerman.  There  is  a  little  competition  among  them.  Take 
me,  for  instance.  I  buy  those  great  big  heavy  cattle.  Those  cattle 
are  not  salable  by  the  majority  of  dealers.  The  average  person  wants 
a  bullock  weighing  from  550  to  600  pounds.  I  will  get  cattle  that 
weiffh  800  dressed.  These  biff  cattle  are  right  hard  to  sell.  When 
we  break  them  up  I  have  a  Rttle  trouble  getting  rid  of  the  coarse 
meat.  The  coarse  meat  is  very  fat,  and  it  is  hard  to  sell  fat  plates  or 
fat  briskets. 

Senator  Sheppard.  The  retailers  charge  about  the  same  from  day 
today? 

Mr.  2iiMMERMAN.  Oh,  no ;  it  depends  entirely  on  what  you  buy 

Senator  Sheppard.  For  the  same  quality? 

Mr.  Zimmerman.  I  do  not  know  about  that.  It  would  be  pretty 
close  to  it,  though.  I  think  for  a  good  class  of  meat  everybody  gets 
about  the  same  prices.    In  f  act,-  they  have  got  to. 

Senator  Sheppard.  What  did  you  get  for  the  meat  that  you  bought 
last  week,  that  you  paid  23  cents  a  pound  for? 

Mr.  Zimmerman.  I  do  very  little  retailing.    Most  of  it  is  all — — 

Senator  Sheppard.  What  did  you  get? 

Mr.  Zimmerman.  For  retail  steaks,  I  got  a  half  a  dollar  a  pound. 
I  cut  nothing  but  sirloin  steaks,  and  sold  them  from  35  to  50  cents 
a  pound. 

Senator  Sheppard.  Retail? 

Mr.  Zimmerman.  Wholesale  and  retail;  the  wholesale  was  50 
cents.  I  cut  some  lunchroom  steaks  without  trimming  for  35  cents 
&  pound. 

Senator  Sheppard.  Do  the  lunchrooms  buy  at  retail  prices? 

Mr.  Zimmerman.  No,  sir;  at  wholesale.  I  paid  30  cents  for  a 
bunch  of  loins  and  sold  them  for  35  cents. 

Senator  Capper.  Fifty  cents  is  as  high  as  you  have  ever  gone? 

Mr.  Zimmerman.  Fifty  cents  is  as  high  as  I  have  gone  on  sirloin 
steak — on  steak  at  any  time  during  the  war.  I  do  not  cater  to  con- 
sumers at  all. 

Senator  Sheppard.  Our  bill  of  fare  here  to-day  had  tenderloin 
fiteak  at  $1.10. 

^  Mr.  Zimmerman.  That  was  a  tenderloin.    That  is  a  fillet.    It  is  a 
little  round  piece  that  comes  out  of  the  lower  part  of  the  loin. 

Senator  Sheppard.  What  would  this  caterer  here  at  the  Capitol 
pay  for  it? 

Mr.  Zimmerman.  I  would  say  he  paid  from  75  to  $1.25  a  pound. 
I  would  not  cut  you  one  out  for  $3  a  pound. 

Senator  Sheppard.  He  paid  that  much  to  a  butcher? 
,  Mr.  Zimmerman.  Those  are  cut  out  of  bulls  and  cows  and  things 
like  that,  that  are  cut  up  for  sausage  meat.    They  cut  the  tenderloin 
^ut.  They  may  come  out  of  canners. 
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Senator  Shefpard.  The  chances  are  he  did  not  make  anything  i 
the  $1.10?  1 

Mr.  Zimmerman.  He  did  not  make  very  much  if  he  gave  yon  aJ 
order. 

Senator  Sheppard.  That  is  what  we  are  trying  to  get  at. 

Mr.  Zimmerman.  If  he  gave  you  any  order  at  all,  he  did  not  mi 
much. 

Senator  Dial.  The  round  steak  you  bought  at  23  cents  and  so 
at  35? 

Mr.  Zimmerman.  I  did  not  say  anything  about  round.  I  sa 
straight  cattle.  Rounds  of  beef  are  30  cents  a  pound  wholesal 
straight  carcass. 

Senator  Dial^  Twenty-three  cents,  you  say? 

Mr.  Zimmerman.  Yes,  sir. 

Senator  Dial.  You  were  telling  what  you  sold  a  round  steak  i 
I  thought  you  said  you  sold  a  round  steak 

Mr.  Zimmerman.  No,  sir;  I  never  cut  round  steaks. 

Senator  Dial.  What  disposition  do  you  make  of  the  round  steak 

Mr.  Zimmerman.  I  sell  them  to  stoi-es  and  lunch  rooms. 

Senator  Dial.  That  is  what  I  thought.    What  do  you  get  for  i 

Mr.  Zimmerman.  Thirty  cents  a  pound  in  the  whole. 

Senator  Dial.  I  tliought  you  said  35^ 

Mr.  Zimmerman.  No,  sir. 

Senator  Siiepfard.  This  man,  this  caterer  here  in  the  Capitol  th 
had  tenderloin  steak  on  the  bill  of  fare  to-day  at  $1.10 — where  d 
he  buy  that  stuff? 

Mr.  Zimmerman.  I  suppose,  the  National  Hotel  Supply  Co.,  < 
Wilson  &  Rogers — I  can  not  think  of  the  other  place  down  there 
anyway,  there  are  three  of  them  that  handle  frozen  meat.  There  a 
very  few  fresh  tenderloins  cut  out  in  this  town.  I  bet  you  right  no 
that  if  you  had  to  have  an  order  for  100  pounds,  you  could  not  get 

Senator  Sheppard.  That  is  really  the  most  expensive  class  of  mea 

Mr.  Zimmerman.  That  is  about  the  highest  priced  and  about  tl 
commonest  in  the  bunch,  because  it  has  no  flavor  in  the  world, 
is  just  as  dry  as  a  chip,  but  very  tender.    You  can  take  a  60-poui 
loin,  and  in  that  60-pound  loin,  if  it  had  a  good  chine  on  it,  y( 
might  get  about  5  pounds  of  fillet  out  of  it. 

Senator  Sheppard.  That  is  what  you  mean  by  tenderloin? 

Mr.  Zimmerman.  Yes,  sir.  If  it  had  one  of  those  little,  narro 
backbones,  you  could  get  from  three  to  three  and  a  half  pounds  o 
of  it. 

Senator  Siheppard.  That  is  all  there  is  in  the  whole  carca.ss? 

Mr.  Zimmerman.  Yes,  sir.  You  take  one  of  those  good  loins  < 
beef,  and  I  suppose  its  suet  and  the  flanks  will  weigh  from  20 
25  pounds  in  those  good  cattle.  I  cut  three  cattle,  knowing  I  w 
coming  up  here,  and  just  kept  an  account  of  it,  last  Saturday, 
had  about  110  poimds  of  bone  and  got  about  half  a  cent  a  pour 
for  it — I  had  147^  pounds  of  fat  out  of  three  cattle  and  one  ext 
loin.  These  cattle  of  mine  have  got  more  waste  in  them  than  tl 
average  cattle,  because  they  are  the  big,  heavy  cattle,  which  can 
waste.  In  that  way  it  weighs  right  smart.  One  hundred  poun< 
of  bones  ccst  me  $23,  and  I  got  50  cents  for  those.  T  do  not  kno 
really  what  I  am  getting  for  the  fat.  I  could  not  answer.  La 
month  I  got  7^  cents. 
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Senator  Sheppahd.  What  do  you  call  the  general  divisions  of  the 
carcass  where  this  tenderloin  comes  from? 

Mr.  Zimmerman.  Out  of  the  loin.  There  is  only  a  space  of  about 
that  much  [indicating]  in  the  loin  that  will  cut  a  fillet  of  beef. 

Senator  Sheppahd.  Suppose  you  bought  that  whole  loin;  what 
\wMiId  yon  fspt  that  for? 
Mr.  Zimmerman.  You  can  buy  loins  of  beef  from  28  to  36  cents. 
Senator  Sheppard.  In  that  loin  you  have  this  small  part  that  is 
expensive? 

Hr.  Zimmerman.  Yes.  That  comes  out  right  underneath  the  kid- 
ney fat.  If  any  of  you  gentlemen  come  through  the  market,  I  wilt 
be  very  glad  to  show  you. 

Senator  Sheppard.  If  this  man  bought  a  whole  loin,  he  got  that 
meat  at  a  very  much  smaller  price  than  $1.10. 

Mr.  Zimmerman.  You  are  not  counting  his  waste.  Can  he  use  all 
that  wa.ste?    That  is  all  in  the  butt  of  the  sirloin  that  weighs  in  the 

neifi^hborhood  of 

Senator  Sheppard.  I  think  he  has  hash  every  two  or  three  days. 
Mr.  Zimmerman.  He  can  render  his  fat  and  use  that  for  frying 
purposes. 

Senator  Capper.  What  price  would  you  put  on  your  business  there 
if  a  buyer  were  to  come  along  and  make  a  deal  with  you? 
Mr.  Zimmerman.  To  buy  the  business? 
Saaator  Capper.  Yes. . 

Mr.  Zimmerman.  I  could  not  sell,  sir.  We  are  not  allowed  to  sell. 
The  market  company  has  a  restriction  on  that.  We  are  not  even 
allowed  to  transfer  our  stands.  They  would  not  allow  us  to  trans- 
fer a  stand  from  one  person  to  another.  I  could  not  transfer  it  to 
you.  It  has  got  to  go  back  to  the  market  conipany,  and  then  they 
transfer  it  to  whom  they  please.  It  would  not  make  anv  difference 
if  I  had  a  business  worth  $15,000  or  $20,000;  I  could  nof  do  a  thing 
with  it. 

Senator  Siifppard.  This  steiik  you  call  sirloin — what  proportion  of 
that  is  in  the  loin  as  compared  with  the  tenderloin? 
Mr.  Zimmerman.  That  sirloin  butt  would  give  you  about  35  pounds. 
Senator  Siifppard.  And  the  other  only  5  or  6? 
Mr.  Zimmerman.  The  tenderloin  would  only  be  from  3^  to  G 
pounds.    It  takes  an  extra  fine  loin  of  beef  to  cut  6  pounds. 
Senator  Sheppard.  What  do  you  call  the  i-est  of  it? 
Mr.  Zimmerman.  The  porterhouse  end.    From  the  hip  bone  back  is 
the  porterhouse  end. 

Senator  Sheppard.  Those  are  the  thive  divisions  of  the  loin — 
porterhouse,  tenderloin,  and  sirloin? 

Mr.  Zimmerman.  The  flank  steak  comes  out  of  there.    They  retail 
for  about  40  cents.    They  come  out  of  the  flank. 
Senator  Sheppard.  Is  that  used  nuich? 

Mr.  ZiMMFJtMAN.  Oh,  yes.    There  is  a  <lemaud  for  them,  but  people 
*re  really  cultivating  a  taste  for  them.    It  has  a  rather  flat  taste,  but 
s'mie  |)eople  are  very  fond  of  it.    It  has  a  flat  ta^ste,  but  is  very  juicy. 
Senator  Dial.  Does  the  demand  varv  in  diffei-ent  seascms  of  the 
Tciir! 
Mr.  Zimmerman.  Oh.  ye.s.    Now  is  my  best  time. 
Senator  Dial.  What  effect  does  the  fish  market  have  on  tlie  salo 
of  beef? 
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Mr.  ZiATMERMAN.  I  have  never  given  that  a  thought;  I  do  not  know 
that  it  has  ever  come  before  me  where  I  could  notice  it. 

Senator  Dial.  I  was  thinking  about  whether  or  not  the  different 
seasons  would  effect  it. 

Mr.  Zimmerman.  When  shad  first  comes  on  the  market  it  does  in- 
terfere. People  will  use  shad  and  all  fresh  fish.  Shad,  perch,  and 
herring  are  more  in  demand  than  beef.  I  notice  it  very  much  in  my 
lunch-room  trade. 

District  of  Columbia,  as: 

Personally  appeared  before  me  on  August  18,  1919,  G.  W.  Zimmerman,  of 
Wasliiugton,  D.  C,  who  under  oath  stated  that  the  foregoing  testimony  giTeo 
by  liini  before  tlie  subcommittee  on  the  high  cost  of  living  of  the  Senate  Coin- 
niittoe  on  rhc-  district  of  Columbia  in  the  city  of  Washington  on  August  12, 
1919,  having  been  read  by  him,  is  true  to  the  best  of  his  knowledge  and  belief. 

[SEAL.]  John  J.  McGbain. 

Notary  FvbUc 

STATEMENT  OF  MB.  NOBMAK  ESWABD  BBOOKE. 

Senator  Capper.  Give  us  your  name. 

Mr.  Brooke.  Norman  E.  Brooke. 

Senator  Capper.  Where  is  your  place  of  business? 

Mr.  Brooke.  Center  Market. 

Senator  Capper.  How  long  have  you  been  in  business? 

Mr.  Brooke.  I  have  had  possession  of  the  business  about  two 
years.  My  father  turned  it  over  to  me,  as  he  is  old,  and  gave  it  up 
about  two  years  ago. 

Senator  Capper.  He  had  been  in  business  there  a  good  many 
years? 

Mr.  Brooke.  My  father  had  been  in  business  about  40  years,  I 
judge. 

Senator  Capper.  Last  year  was  the  best  year? 

Mr.  Brooke.  Decidedly  the  best  year,  simply  due  to  the  fact  that 
we  do  a  jobbini^  business,  and  we  had  considerable  business  from  the 
cantonments  and  through  commission  houses.  Houses  that  supplied 
those  places  bought  subsidiary  things  from  us,  things  that  they  did 
not  carry. 

Senator  Capper.  About  what  was  the  volume  of  your  business 
last  year,  the  total? 

Mr.  Brooke.  It  ran  about  $120,000. 

Senator  Capper.  About  how  do  you  figure  vour  profit  on  that? 

Mr.  Brooke.  My  net  profit,  I  judge,  was  about  $9,000;  my  father 
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making  as  much  as  he  would  like  to,  and  that  is  competition.  In 
this  market  where  we  are,  I  would  say  there  is  a  kind  of  competition, 
because  it  is  so  convenient  for  people  to  ascertain  what  the  prices  are. 
They  have  only  got  to  walk  about  a  half  dozen  steps  from  one  stand 
to  the  other  to  see  whether  the  other  man  is  selling  cheaper  than  the 
man  they  first  priced. 
Chairman  Ball.  There  is  no  agreement,  is  there  ? 
Mr.  Brooke.  None  whatever. 

Chairman  Ball.  You  do  not  fix  any  definite  prices? 

Mr.  Bbooke.  Never.  So  far  as  I  am  concerned,  I  do  not  know  of 
any ;  I  never  heard  of  any. 

Senator  Capper.  Do  you  not  think  the  high  cost  of  living  is  mainly 
due  to  the  fact  that  the  packer  passes  it  to  tlie  retailer,  the  retailer 
pa>ses  it  on  to  the  Government  employee,  for  instance,  and  he  has 
nobody  else  to  pass  it  on  to,  and  that  is  where  the  whole  trouble 
comes  from? 

Mr.  Brooke.  I  think  solely  and  entirely  the  hijrh  cost  of  living 
is  because  everybody  wants  something  high.  Nobody  wants  any- 
thing cheap.  It  might  sound  odd,  but  it  is  a  fact,  nevertholoss.  I 
mean  by  that  that  we  have. customers  come  to  our  stand  to  buy  beof. 
I  suggest  something  that  is  economical,  but  they  will  not  have  that. 
Tf  you  ask  them  to  buy  a  piece  of  plate,  even,  they  feel  insulted. 
They  will  buy  nothing  but  poi-terhouse  steak  or  prime  rib  roast,  or 
flomothing  that  is  every  expensive. 

Senator  Sheppard.  Is  that  really  nutritious? 

Mr.  Brooke.  Of  course,  it  is.  It  is  right  at  the  side.  It  is  the 
most  nutritious  piece  that  a  man  could  got.  It  is  suitable  me?it  for 
stew  or  soup  and  makes  nice  cold  meat.  There  was  a  time  when  the 
laboring  man  did  not  buy  anything  else,  but  he  has  got  so  much 
money  now  that  he  does  not  stop  at  that;  he  wants  something  better, 
something  that  he  can  broil  or  fry.  It  is  an  actual  fact  that  I  threw 
away  corned  beef  last  month,  a  lot  of  it,  as  much  as  500  pounds.  I 
coufd  not  sell  it  It  was  not  due  to  any  lack  of  effort  in  trying  to 
dispose  of  it.  It  was  just  a  physical  impossibility  to  get  anybody  to 
make  me  an  offer.    I  will  sell  it  for  5  cents  a  pound. 

f^enator  Sheppard.  Where  does  the  corned  beef  come  from  ? 

Mr.  Brooke.  It  is  the  plate  meat,  next  to  the  rib. 

Senator  Sheppard.  Do  the  packers  can  that? 

Mr.  Brooke.  They  use  it  in  some  ways ;  I  do  not  know  how ;  but 
when  they  sell  cattle  to  this  town,  we  have  got  to  dispone  of  them 
to  the  best  advantage.  I  was  boning  all  my  plate.  I  stopped  boning 
the  plates  when  I  found  I  could  not  sell  my  corned  beef.  I  could 
not  keep  on  throwing  it  away  and  I  could  not  get  anybody  to  buy 
it,  fo  I  had  to  find  some  outlet  for  it. 

Chairman  Ball.  What  price  do  you  ask  for  corned  beef? 

Mr.  Brooke.  Any  price  anybody  would  give.  I  will  sell  it  for  5 
<»nts.   I  asked  10  and  asked  them  to  make  me  an  offer. 

Senator  Dial.  How  do  you  treat  corned  beef? 

ilr.  Brooke.  Pickle  it  in  salt  water ;  in  brine. 

Senator  Dial.  How  long  can  you  preserve  it  in  a  good  state? 

Mr.  Brooke.  It  depends  upon  the  quality  of  beef.  If  it  is  heavy 
^(  it  takes  longer  tnan  light  beef.  I  can  sell  the  high-priced  com 
heef,  bQllioQ,  ana  round,  and  roll-chuck  beef  at  25  to  30  cents  a  pound. 
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Mr.  Brooke.  The  people  we  deal  with  do  at  least,  because  th^ 
are  looking  around  all  the  time — the  storekeepers. 

Senator  Capper.  I  would  like  to  know  why  you  should  be  in  tl 
game  at  all.  Why  should  not  the  men  you  sell  to  buy  direct  fro 
Armour  and  Swift? 

Mr.  Brooke.  Because  those  men  right  here  have  bought  this  mei 
with  the  trimmings.  They  want  the  meat  trimmed.  If  I  can  trii 
it  to  his  advantage,  he  will  take  it  that  way.  We  retail  a  little  o 
Saturdays — just  odds  and  ends.  We  do  not  deliver.  We  cloar^ 
cash  and  just  lay  it  out  and  sell  it. 

Senator  Sueppard.  The  packers  do  not  make  a  practice  of  doin 
that? 

Mr.  Brooke.  They  sell  wholesale.     They  sell  carcasses  of  bee: 
We  cut  it  up  into  smaller  pieces.    The  average  man  could  not  use 
carcass  of  beef.    In  most  instances  we  will  sell  that  man  a  piece  of 
carcass  cheaper  than  the  wholesale  house  would,  because  we   hav 
got  our  business  so  systematized  that  we  have  a  better  place  to  do  i 
than  the  packer  has. 

There  are  times  in  the  winter  when  coarse  meat — the  forequarter- 
sells  bettor  than  it  does  now.  If  the  coarse  meat  is  dull,  it  makes  th 
hindouarter  or  the  prime  meat  higher,  and  if  there  is  a  demand  fo 
the  other  end,  it  is  just  turned  around.  So  it  is  to  our  advantage  t< 
buy  the  bullock.  They  want  to  sell  the  straight  cattle  and  get  rid  o 
them  at  one  time,  and  not  bother  with  cutting  them  up. 

Chairman  Ball.  Are  there  any  further  questions? 

Mr.  Brooke.  I  would  like  very  much  il  I  could  demonstrate  thii 
to  you  gentlemen,  if  somebody  could  come  down  and  sec  it  done 
because  we  could  fool  ourselves  every  day. 

Senator  Capper.  You  seemed  to  come  out  pretty  well  at  the  end 
of  the  war. 

Mr.  Brooke.  We  worked  hard  for  it  and  we  do  a  volume  of  busi- 
ness. 

District  of  Columbia,  ««: 

Persona Uy  appeared  before  me  on  August  18,  1919,  U.  E.  Brooke,  of  Wash^ 
ington,  D.  C,  who  under  oath  stated  that  the  forejroing  testhnony  piven  by 
him  before  tlie  subcommittee  on  the  hljjh  cost  of  living  of  the  Sennte  Com- 
mittee on  the  District  of  Columba  in  the  city  of  Washington  on  August  12, 
1919,  having  been  read  by  him,  is  the  truth  to  the  best  of  his  knowledge  and 
belief. 

[seal.]  John  J.  McGrain, 

Notary  Puhlic, 

Chairman  Ball.  This  will  close  the  hearing  for  to-day,  to  be  con- 
tinued at  2  o'clock  to-morrow. 

(Whereupon,  at  4.05  o'clock  p.  m.,  the  committee  adjourned  until 
to-morrow.  Wednesday,  Aug.  13,  1919,  at  2  o'clock  p.  m.) 
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WEDNESDAY,   ATJQTJST   13,   1919. 

United  States  Senate, 
Subcommittee  of  the  Committee 

ON  THE  District  of  Columbia, 

Washington^  D,  C, 

The  subcommittee  met  pursuant  to  adjournment  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman),  Capper,  Elkins,  bheppard, 
and  Dial. 

Present,  also:  Senator  Charles  E.  Townsend,  Mr.  Thomas  W. 
Miller,  Mr.  C.  R.  Porter,  chief  counsel  Federal  Trade  Comhiission, 
and  Mr.  S.  W.  Tator,  of  the  reclassification  commission. 

Chairman  Baix.  The  subcommittee  will  come  to  order. 

Continuing  the  hearing,  we  will  first  call  on  Mr.  Frank  Kidwell. 

Mr.  Kidwell,  we  have  decided  that  we  will  swear  all  of  our  wit- 
nesses, the  retailers  as  well  as  the  wholesalers,  and  we  will  have  the 
testimony  that  has  already  been  given  also  sworn  to. 

Frank  Kidwell  was  thereupon  duly  sworn  by  Chairman  Ball  and 
testified  as  follows: 

Mr.  Miller.  Please  state  your  full  name. 

Mr.  Kidwell.  Frank  Kidwell. 

Mr.  Miller.  And  your  place  of  business? 

Mr.  Kidwell.  I  have  three  stores  and  two  market  stands. 

Mr.  Miller.  What  are  the  locations  of  those  places? 

Mr.  Kidwell.  One  is  on  Nichols  Avenue  SE.,  1920;  another  is  in 
the  Eastern  Market,  Seventh  and  C  SE.;  Twelfth  and  H  NE.;  3272 
M  Street,  and  1341  Wisconsin  Avenue. 

Mr.  Miller.  What  do  you  deal  in,  Mr.  Kidwell? 

Mr.  Kidwell.  I  deal  in  meats,  vegetables,  butter,  eggs,  and  poultry. 

Mr.  Miller.  All  classes  of  vegetables? 

Mr.  Kidwell.  Sometiines. 

Mr.  Miller.  Are  you  in  the  retail  or  wholesale  business? 

Mr.  Kidwell.  Strictly  retail. 

Mr.  Miller.  Are  there  any  other  food  products,  canned  or  other- 
wise, in  addition  to  what  you  have  just  named,  that  you  deal  in? 

Mr.  Kidwell.  If  I  can  buy  a  snap  I  occasionally  deal  in  canned 
^(oods ;  yes,  sir.    I  am  not  a  canned  goods  merchant  at  all. 

Mr.  Miller.  Do  you  own  your  own  place  of  business  ? 

Mr.  KiDWEix.  Yes,  sir. 

Mr.  MnxER.  Have  you  always  owned  it? 

Mr.  Kidwkll.  Yes,  sir. 

2d3 
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Mr.  Miller.  During  the  past  year  how  many  employees  have  you 
employed  on  iin  average?  I 

Mr.  KiDWKLL.  I  have  opened  two  stores  in  the  last  few  months.  I 
Prior  to  that  I  had  about  12.    I  have  only  been  in  business  a  short 
time. 

Mr.  MiLLEK.  How  long  have  you  been  in  business? 

Mr.  KiDWELL.  Two  years. 

Mr.  Miller.  Let  us  have  an  idea  a^i  to  your  range  of  wages,  the 
lowest  ard  the  highest  wacre.s  you  pay. 

Mr.  KiDWEU..  We  pay  from  $15  a  week  to  $50  a  week. 

Mr.  Miller.  What  is  your  average  wage  ? 

Mr.  KiDAVELL.  The  average  wage,  I  guess,  is  from  $30  to  $35. 

Mr.  Miller.  The  total  amount  of  wages,  per  week,  in  your  estab- 
lishment, the  average,  that  is? 

Mr.  KiDWELL.  The  total. 

Mr.  Miller.  What  is  your  total  expenditure  for  wages? 

Mr.  Kadwell.  You  mean,  in  dollars  and  cents? 

Mr.  MiiJJiR.  Yes. 

Mr.  KiDWELL.  I  guess  it  is  about  $550  or  $500. 

Mr.  Miller.  Have  you  increased  your  wages  in  the  past  year? 

Mr.  KiDWELL.  Oh,  yes. 

Mr.  Miller.  For  all  classes  of  employees  ? 

Mr.  KiDWELL.  Yes,  sir;  we  have  had  to.  We  have  increased  them 
about,  I  guess,  2^  or  3  per  cent — ^nct  3  per  cent;  50  per  cent — about » 
50  per  cent  increase. 

Mr.  Miller.  Then  within  the  past  year  we  might  assume  from  your 
statement  that  while  your  weekly  total  wage  is  about  $550  you  paid 
considerably  less  than  that  at  this  time  last  year? 

Mr.  KiDWELL.  Oh,  sure;  yes,  sir. 

Mr.  Miller.  Employing  the  same  number  of  people? 

Mr.  KiDWELL.  We  did  not  have  that  many :  we  had  hardly  anybody 
a  year  ago. 

Mr.  Miller.  Then  the  increase  is  due  to  the  increased  number  of 
establishments? 

Mr.  KiDWELL.  Oh,  sure. 

Mr.  Miller.  I  mean,  have  you  been  paying  the  relative  class  of 
labor  more  this  year  than  vou  did  last  year? 

Mr.  KiDWFLL.'  Absclutoly.    It  has  increased  50  per  cent  more, 

Mr.  Miller.  What  kind  of  a  delivery  service  do  you  have? 
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Senator  Townsend.  I  was  curious  to  know  whether  he  understood 
it,  because  there  was  a  conflict  a  little  while  ago.  I  mean  as  to 
whether  you  were  paying  your  individual  help,  the  same  individual, 
50  per  cent  more  this  year  than  you  paid  last  year. 

Mr.  KrowEix.  Yes,  sir.  If  he  was  getting  $20  last  year  he  is  get- 
ting $30  this  year.  That  is  an  increase  or  50  per  cent  of  his  last 
jetr's  salary. 

Mr.  MiLLcs.  Is  your  company  incorporated? 

•Mr.  KiDWELL.  No,  sir. 

Mr.  Miller.  How  much  capital  have  you  invested? 

Mr.  KiDWELL.  About  $10,000. 

Mr.  Miller.  From  whom  do  you  purchase  your  meats  ? 

Mr.  KiDWELL.  I  have  not  any  particular  people — everybody  that 
sells  meat. 

Mr.  Miller.  Is  it  true  that  you  do  some  slaughtering  yourself  ? 

Mr.  KiDWELL.  Where  did  you  get  that  information?  I  do  not  do 
any  slaughtering. 

Mr.  Duller.  I  am  asking  vou  the  question. 

Mr.  KiDWELL,  You  said,  '*  Is  it  true?  " 

Mr.  Miller.  From  whom  do  you  get  other  products  than  meat 
products  ( 

Mr.  KiDWELL.  Anybody  that  sells  them  to  me,  if  I  can  bargain 
with  the  price. 

Mr.  Miller.  Then  you  buy  from  Armour  &  Co.  and  Wilson  &  Co.  ? 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  Miller.  Morris,  Swift? 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  MiLLEB.  And  Cudahy  ? 

Mr.  KiD\nxL.  Yes,  sir.  Also  Keane  and  Loeffler,  Arnold,  and 
Baltimore  packers. 

Chairman  Ball.  Are  their  prices  all  about  the  same? 

Mr.  KiDWELL.  No,  sir.  If  they  were  all  the  same  I  would  only 
have  to  buy  from  one  man,  and  save  all  that  time. 

Mr.  Miller.  Will  you  tell  the  committee  what  prices  you  paid, 
for  instance,  for  your  beef  wholesale  last  week? 

Mr.  KmwELL.  We  bought  some  beef  at  12^  cents  a  pound. 

Mr.  Miller.  Twelve  and  a  half  cents? 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  Miller.  From  whom  did  you  purchase  that? 

Mr.  KmwELL.  I  bought  some  from  Baltimore,  bought  some  in 
Washington 

Mr.  Miller.  Yru  bought  carcass  beef  at  12^  cents  a  pound? 

Mr.  KiDWELL.  Yes,  sir. 

Chairman  Ball.  From  whom  did  you  say  you  bought  this  meat? 

Mr.  KiDWELL.  We  bought  it  from  a  Baltimore  packer. 

Chairman  Ball.  One  of  the  packers? 

Senator  Sheppard.  Baltimore  packers. 

Chairman  Ball.  I  am  trying  to  find  out  whom  he  purchased  it 
from. 

,  Mr.  Miller.  Give  us  the  name  of  the  party  from  whom  you  pur- 
Aasedit 

Mr.  KrowELL.  We  bought  some  12i-cent  beef  from  Morris  last 
week. 

Mr.  Miller.  From  Morris? 
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Mr.  KiDWELL.  Yes,  sir. 

Chairman  Ball.  That  is  what  I  wanted  to  know. 

Mr.  Miller.  Have  you  bought  meat  that  cheaply  over  a  period 
of  the  last  six  months? 

Mr.  KiDWELL.  Oh,  yes. 

Mr.  Miller.  Can  you  give  us  the  highest  price  you  have  paid  for 
your  beef  per  pound  from  any  of  your  wholesale  dealers  within  the 
past  six  months? 

Mr.  KiDWELL.  I  guess  16  or  17  cents. 

Mr.  Miller.  Then  17  cents  is  the  very  highest  that  you  have  paid! 

Mr.  KiDWELL.  I  think  so. 

Mr.  Miller.  That  is  the  very  highest  that  you  can  recall  at  the 
present  time  having  paid  wholesale  per  pound  for  your  carcass  beef? 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  Miller.  You  answered  "yes"  to  that? 

Mr.  KiDWELL.  Yes,  sir. 

Chairman  Ball.  What  change  has  there  been  in  the  price  in  the 
last  six  months,  wholesale? 

Mr.  KiDWELL.  We  buy  stuff — there  has  not  been  a  great  deal 
of  variation  in  the  last  six  months.  Sometimes  the  market  is  loaded 
and  I  can  buy  cheap,  and  sometimes  it  is  scarce  and  it  stiffens  up. 

Chairman  Ball.  But  is  not  the  average  price  2  or  3  cents  less  tnan 
it  was  this  time  last  year? 

Mr.  KiDWELL.  I  have  not  had  any  kicks  about  prices.  The  price 
has  been  all  right.  I  have  always  been  able  to  get  goods  at  a  fair 
price  from  the  packers. 

Mr.  Miller.  When  you  buy  your  beef,  do  you  buy  a  whole  carcass 
or  parts  of  a  carcass? 

Mr.  KiDWELL.  I  usually  buy  anywhere  from  5  to  25  carcasses.  I 
buy  anything  that  I  can  buy.  That  is  the  way  I  buy.  It  does  not 
make  any  difference  what  it  is. 

Chairman  Ball.  When  you  quote  this  price  of  12J  cents,  you  mean 
that  was  for  a  hind  quarter  or  a  fore  quarter  or  the  full 

Mr.  KiDWELL.  Hind  quarter  and  fore  quarter. 

Chaiman  Ball.  The  full  half  beef? 

Mr.  KiDWELL.  Full  whole  beef. 

Chairman  Ball.  Including  the  best  cuts  as  well  as  the  cheaper 
cuts? 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  Miller.  You  said  you  consider  12J  cents  a  fair  price,  and 
that  you  paid  that  amount  the  past  week? 

Mr.  KiDWELL.  Yes,  sir. 
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Mr.  Kid  WELL.  About  10  cents  a  pound. 

Chairman  Ball.  You  retail  here  in  Washington? 

Mr.  KmwELL.  I  had  an  ad.  in  the  Herald,  a  quarter  of  a  page,  to 
that  effect  last  week. 

Mr.  Miller.  Do  you  gauge  your  opinion  as  to  the  fairness  of  the 
price  on  what  you  get  from  the  consumer  ultimately  for  your  beef? 


Mr.  KiDWELL.  On,  yes.    If  I  did  not,  I  would  have  to  get  more. 

Mr.  Miller.  You  deal  in  sugar,  do  you? 

Mr.  KrowELL.  No,  sir. 

Mr.  Miller.  Flour? 

Mr.  KmwELL.  I  am  not  in  the  grocery  business. 

Mr.  Miller.  Rice,  dried  beans,  and  coffee  ? 

Mr.  Kidwell.  That  is  groceries ;  no  groceries,  sir. 

Mr.  Miller.  No  canned  vegetables? 

Mr.  KrowELL.  Once  in  a  while  if  I  can  buy  them  cheap  enough  to 
sell  cheaper  than  anybody  else,  I  will  buy  them.  Otherwise,  I  do 
not  handle  them. 

Mr.  Miller.  When  you  buy  a  straight  carcass  of  beef,  how  do  you 
determine  your  percentage  oi  profit  on  that  carcass? 

Mr.  KmwELL.  That  is  determined  through  a  test. 

Mr.  Miller.  What  you  you  mean  by  a  test? 

Mr.  Kidwell.  That  is  the  percentage  of  each  quarter,  hind  quar- 
ter and  fore  quarter  as  it  should  be  cut  up — not  as  it  would  be  cut 
up,  but  as  it  should  be  cut  up,  so  many  pounds  of  each  kind. 

Mr.  Miller.  What  is  the  total  waste  that  you  have  left  over  from 
attrcassof  beef? 

•Mr.  Kidwell.  I  guess  there  is  a  waste  in  the  carcass  of  beef  of 
about  10  pounds  to  a  hundreds 

Mr.  MnxER.  In  other  words,  10  per  cent  of  the  beef  that  you  buy 
from  the  wholesaler  is  waste  product  to  you? 

Mr.  Kidwell.  I  guess  about  that. 

Chairman  Ball.  That  is  not  entirely  waste.  You  sell  that  waste 
for  something,  do  you  not,  the  trimmings  of  your  cuts? 

Mr.  KrowELL.  Excuse  me,  I  do  not  understand  you. 

Mr.  Miller.  The  Senator  wants  to  know  whether  you  sell  your 
bones 

Mr.  Kidwell.  We  sell  bones  and  get  a  cent  a  pound  for  them. 

Mr.  Miller.  And  suet? 

Mr.  KrowELL.  I  try  not  to  have  any  of  that  left. 

Chairman  Ball.  Answer  me  this :  Do  you  trim  your  steaks  before 
you  weigh  them,  or  aftewards? 

Mr.  ISdwell.  I  do  not  trim  them  at  all. 

Chairman  Ball.    You  do  not  trim  them  at  all? 

Mr.  RrowELL.  No,  sir. 

Mr.  BiiLLER.  When  you  buy  a  carcass  of  beef,  just  give  the  com- 
mittee the  names  of  the  principal  cuts  into  which  you  cut  that 
carcass. 

Mr.  KmwELL.  The  hindquarter  we  cut  into  steaks,  round,  sirloin, 
porterhouse,  and  bouillons  for  roasts,  the  upper  part  of  the  round 
for  roast  The  flank  is  rolled  and  sold  for  soup  meat  or  put  through 
a  machine  for  hamburg. 

'  Mr.  Miller.  If  you  do  not  trim  it,  how  do  you  account  for  50 
pounds  of  waste  in  a  500-pound  carcass? 
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Mr.  KiDHTix.  We  do  not  trim  1  steak  in  20. 

Mr.  Miller.  Then  you  do  not  have  very  much  waste  to  dispose  of, 

Mr.  KiDiiTELL.  Not  nmch,  no  sir.    I  try  not  to  have  any. 
aairman  Ball.  Ex  ept  the  bone? 
Ur.  KiDWELL,  Sure.  We  liave  the  bones  all  ri^ht. 
"jumian  Ball.  You  realize  something  on  your  bone,  of  course — 
..aw-half  a  cent? 
Mr.  KiDi^TELL.  About  1  cent  a  pound.    That  is  just  what  we  get 

'  imnnan  Ball.  You  think  there  are  50  pounds  of  waste  in  a  side 
'  ■*£  or  a  whole  carcass,  of  bone  alone  ? 

Mr.  KiDWELL.  I  think  there  is  about  that.    A  500-pound  bullock  is 
•  '<t  wO  pounds  bone. 

'\iiniian  Ball.  That  is  a  guess  on  your  part? 

Mr.  KiDWELi^  No,  sir;  it  is  not  a  guess. 

'^Aimian  Ball.  I  ask  that  be-^ause  the  testimony  before  was  that 
-  the  waste  was  not  much  more  than  that — I  think,  about  60  pounds. 

*i  fix  it  at  about  50  pounds  without  any  waste  in  trimming  what- 
-^.the  waste  being  only  from  the  bonas. 

Mr.  KiDWELL.  Yes,  sir. 

Mr.  Miller.  Do  you  find  that  people  in  Washington  want  a  better 
ru^  of  meat  than  you  undei'stand  they  require  in  other  cities? 
'*.ftia  familiar  with  that? 
j   Mr.  KiDWELL.  No,  sir ;  I  do  not  know  anything  about  that. 

Mr.  Miller.  You  do  not  know  whether  the  packers  are  shipping 
I '  Ht*r  ffrade  of  meat  into  Washington  than  they  are  shipping  to, 

•Biltimore  or  Ri'hmond? 
I   Mr.  KiDWELL.  No,  sir;  I  would  not  suppose  they  were. 
'   Mr.  MoLER.  Do  you  have  call  for  anv  grain-fed  steers,  for  in- 

I  ••*• 

1   Mr.  KiD^TTLL.  Sure :  we  have  lots  of  people  that  come  in  and  want 

•HHit  steak  for  30  cents.    We  have  occasionally  people  that  want 

-cs trimmed  up  nice  for  30  cents  or  a  quarter.    I  tell  them,  there 

•*v?4eak  and  the  price  is  a  quarter;  and  that  is  all. 

Mr.  MiLLKR.  WTiat  is  the  cheapest  part  of  the  carcass  that  can  be 

•iht  to-day? 

Mr.  KiDWELL.  The  cheapest  part? 

Vr.  Miller.  Tlie  cheapest  cuts? 

Mr.  KiDWELL.  What  do  you  mean — ^the  carcass  or  just  the  cuts? 

Mr.  Miller.  The  cheapest  cuts  of  meat. 

Mr.  KiDWELL.  I  guess  I  sell  the  cheapest  for  25  or  30  cents  a 

Mr.  Miller.  I  say,  what  are  the  cheapest  cuts  of  a  carcass  that 

»'t»boucht  to-day? 

'.  guess — if  I  understand  you  rightly, 
md  steaks  have  gone  up  in  price  con- 
cated  more  or  less  to  ask  for  roimd 
eat? 

ave.    When  meat  was  cheap  people 
1  and  porterhouse  steak,  but  as  meat 
together,  at  about  the  same  price. 
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Mr.  Miller.  The  demand  for  round  steaks  as  a  cheap  cut  of  n 
has  caused  the  price  of  round  steaks  to  go  as  high  as  the  morci 
pensive  cuts  then  ? 

Mr.  KiDWELL.  We  sell  them  all  the  same.  Sometimes  we  will 
out  of  one,  sometimes  another.  Maybe  one  section  will  sell  aheac 
the  round  steaks  and  another  section  will  sell  ahead  on  sir 
steak. 

Chairman  Ball.  I  see  in  your  newspaper  advertisement  that 
ask  27  cents  for  all  three. 

Mr.  KiDWELL.  We  will  sell  all  at  one  price.    We  very  seldom  m 
a  distinction.    We  sell  out  of  one,  and  that  ends  it,  and  then  we 
the  other  as  long  as  we  have  got  it. 

Chairman  Ball.  What  part  of  the  carcass  can  you  sell  for  tl 
prices?    You  charge  the  same  for  all.     WTiat  percentage  of 
carcass  would  that  mclude? 

Mr.  KmwELL.  What  percentage  of  the  carcass?    You  mean 
steaks? 

Chairman  Ball.  Yes. 

Mr.  KiDwjJuu  I  do  not  know  exactly. 

Chairman  Ball.  You  would  not  be  able  to  give  that? 

Mr.  KiDWELL.  No,  sir. 

Chairman  Ball.  You  must  figure  that  when  you  figure  the  selli 
price,  because  you  fix  your  seUing  price  from  your  buying  pri 

Mr.  KiDWELL.  I  have  a  little  chart  1  refer  to  for  that. 

Chairman  Ball.  You  refer  to  the  chart? 

Mr.  KiDWELL.  Yes,  sir;  tests. 

Mr.  Miller.  One  other  question  now,  Mr.  Kidwell:  You  ss 
that  you  paid  12  cents,  on  the  average,  for  your  meats,  and  y 
got 

Mr.  Kidwell.  I  did  not  say  on  the  average.    I  say  that  last  wc 

I  think  I  paid  12  to  12^  cents. 

Mr.  Miller.  You  got  25  cents  as  an  average  for  your  meat,  f r< 
the  consumer? 

Mr.  Kidwell.  Yes,  sir. 

Mr.  Miller.  If  your  business  costs  you  12  per  cent  there  is 
very  wide  profit  in  there 

Mr.  Kidwell.  Oh,  no,  no. 

Mr.  Miller.  Just  let  me  finish  the  question.  This  is  not  i 
argument.  You  are  here  just  to  answer  our  questions.  Twelve  p 
cent  of  12  cents,  say,  would  bring  the  cost  of  it  up  to,  at  the  utmoi 
14  cents — on  the  average.  You  are  getting  25  cents  from  the  co 
summer,  on  the  average.    How  do  you  account  for  that  diflference 

II  cents? 

Mr.  Kidwell.  You  asked  me  what  I  got  for  steaks.    You  ask< 
me  the  difference  between  the  forequarter  and  the  hindquarter. 
told  you  I  sold  lots  of  it  for  10  cents.    If  it  was  all  steaks  we  woul 
not  have  any  trouble  in  selling  it  cheap. 

Chairman  Ball.  The  only  way  you  can  figure  that  is  by  giving  x 
the  percentage  that  you  sell  as  steaks  and  the  percentage  that  you  se 
for  a  cheaper  price. 

Mr.  Kidwell.  I  can  not  give  you  that.  I  sell  it  so  it  will  retut 
about  25  per  cent  profit,  gross.  That  is,  the  beef.  The  beef  is  tl 
largest  per  cent  in  the  business. 
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Mr.  M^iLLER.  If  it  costs  you  25  per  cent,  it  would  bring  it  up  to  15 
cenU^,  then,  per  pound  that  you  average  on  meat.  You  said  a  few 
nunutes  ago  that  you  got  25  cents,  on  the  average 

Mr.  Kid\vt:ll.  No;  you  said  that;  I  didn't  say  it.  I  beg  your 
pardon. 

Af  r.  ^fiLXER.  Tliat  is  the  way  I  understood  it. 

Mr.  KiDWELL.  You  did  not  understand  nie,  then.  There  is  the 
pai>er  right  there  [indicating].  The  ad.  tells  you  plate  beef,  10  cents 
;i  jx>iinil.      That  is  all  out  of  the  carcass,  you  know. 

Chairman  Ball.  You  sell  hams  do  you  not? 

Mr,  KiDWELL.  Yes,  sir. 

Chairman  Ball.  What  are  you  getting  for  your  best  hams? 

Mr.  KiDWELL.  We  sell  smoked  hams,  good  quality,  at  39  cents  a 
|K>und. 

Chairman  Ball.  Twenty-nine? 

Mr.  KiDWELL.  Thirty-nine. 

ChaiiTiian  Ball.  What  are  you  paying  for  hams  now  ? 

Mr.  KiDWELL.  Thirty-five  cents.  Pork  products  return  an  average 
of  10  per  cent;  no  more  than  that. 

Chairman  Ball.  Do  you  sell  other  produce — vegetables? 

31  r.  KiDWELL.  iJ'es,  sfr. 

Chairman  Ball.  \Vhat  are  you  charging  for  potatoes  now? 

Mr.  KiDWELL.  SixU'-five  cents  a  peck. 

Chairman  Ball.  How  many  baskets  are  there  in  a  bushel?  This 
l>asket  husiness  in  different  cities  is  rather  confusing. 

Mr.  KxDWELL.  There  are  10  or  Jl  pecks  in  a  barrel — about  10 
pecks. 

Chairman  Ball.  How  much  a  barrel? 

Mr.  KiDWELu  They  cost  $6  a  barrel.    That  is  the  cost  on  them. 

Chairman  Balu  What  is  the  wholesale  price  of  potatoes? 

ilr.  KiDWEix.  $6  a  barrel.    That  is  what  they  cost. 

Senator  Capper.  Is  there  any  sort  of  association  of  retail  dealers 
here,  Mr.  Kidwell? 

Mr.  KiDWELL.  I  believe  there  is. 

Senator  Capper.  You  do  not  belong  to  it  ? 

Mr.  Ktdwell.  I  do  not  belong  to  it,  and  I  can  not  tell  you  with 
any  real  knowledge,  but  it  seems  to  me  there  is  a  retail  association 

here.  ... 

Senator  Capper.  You  do  not  discuss  prices  with  any  other  dealers 

here? 

Mr.  KiDWELL.  No,  sir.  I  buy  my  goods  as  cheaply  as  I  can  and 
fi^ell  them  as  cheaply  as  I  can.    The  cheaper  I  sell  them  the  better  I 

feel-  .  .         , 

Senator  Capper.  I  believe  you  said  vour  business  last  year,  was 

about  $200,000? 

Mr.  KiDWELL.  Yes,  sir. 

Senator  Capper.  And  that  you  made  about  1^  per  cent  net? 

Mr.  KiDWELL.  Yes,  sir. 

Senator  Capper.  Do  you  count  in  your  own  time,  your  own  serv- 

Mr.  KiDWELL.  No,  sir. 
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Senator  Cafper.  One  and  a  half  per  cent  on  $200,000  would  bo 
about  $3,000.  Do  you  mean  that  $3,000  is  what  you  made  out  of  last 
year's  business? 

Mr.  KiDWEix.  Yes,  sir. 

Senator  Capper.  That  would  be  the  only  return  you  had  for  your 
time  and  for  your  capital  invested? 

Mr.  KiDWELL.  Yes,  sir. 

Senator  Capiek.  That  is  running  on  a  pretty  close  margin. 

Mr.  KiDWELL.  Last  year  was  a  pretty  small  buiinass,  too. 

Senator  Cappek.  Is  it  better  this  year? 

Mr.  KiDWELL.  It  is  lots  better  this  year,  a  lot  bigger  business  than 
last  year,  lots  bigger  business  right  now. 

Senator  Capper.  Is  that  so? 

Mr.  KiDWELL.  Oh,  yes;  lots  bigger. 

SenatoV  Caiper.  What  do  you  think  your  business  will  run  thw 
year?    What  would  be  your  estimate  on  that? 

Mr.  KiDWELL.  This  fall  we  ought  to  go  $10,000  or  $12,000  a  week. 
It  is  $8,000  a  week  right  now. 

Senator  Cafper.  W^ill  your  percentage  of  profits  be  about  tho 
same  ? 

Mr.  KiDWELL.  Just  the  same;  yes,  sir.  The  onljr  way  I  can  make 
any  money  is  to  get  a  big  turnover.  If  I  g3t  a  big  turnover  I  can 
make  a  little  money.    If  I  do  not,  I  am  "  busted." 

Senator  Capper.*^  What  is  the  highest  price  you  charged  for  beef 
at  any  time  in  the  last  six  months? 

Mr.  KiDWEiXr.  I  have  never  been  over  30  cents;  I  do  not  think  I 
have.  If  I  have,  it  has  been  very  little.  It  may  have  been  35  on  two 
or  three  occasions  that  were  unusual. 

Senator  Dial.  Why  do  not  people  buy  more  of  the  cheaper  cuts? 

Mr.  KiDWELL.  I  think  they  are  doing  pretty  good.  They  are  buy- 
ing all  right  from  me.  They  buy  cheaper  cuts.  We  sell  straight  beef, 
as  a  rule.  At  this  time  of  year  we  have  to  sell  the  cheaper  cuts  much 
cheaper  than  in  more  seasonable  times.  That  is,  you  take  the  plat^ 
beef  and  the  stew  meats ;  they  sell  worse  now  than  they  would  if  the 
weather  was  cool.    Of  course,  they  have  to  be  cheap  enough  to  sell 

Senator  Capper.  You  have  bought  of  all  the  five  big  packers  here, 
you  say? 

Mr.  KiDWFLi..  I  buy  from  all  of  them ;  yes,  sir. 

Senator  Capper.  Does  there  seem  to  be  any  real  competition  after 
your  trade?     Do  you  make  any  particular  effort  to  get  your  tra<^ 
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Mr.  Kid  WELL.  Yes,  sir. 

Chairman  Ball.  Senator  Townsend,  have  you  any  questions  that 
you  deire  to  ask? 

Senator  Townsend.  No,  sir;  I  do  not  think  I  will  interrupt  to  ask 
questions  during:  the  examination.     I  am  interested  in  another  ex- 
Binination,  and  I  may  desire  to  ask  some  questions  then. 
Perhaps  the  witness  has  answered  this  question : 
You  hiive  intimated  several  times  that  you  are  selling?  as  cheaply 
as  or  cheaper  than  some  of  your  competitors.    It  that  true  ? 
Mr.  KiDWFLL.  Yes,  sir, 

Senator  Townsend.  Is  that  fact  generally  known?  Do  you  ad- 
vertise that  fact? 

Mr.  KiDWFLL.  No,  sir.  I  advertis'*.  the  price.  I  do  not  have  to 
advertise  that  I  sell  cheaper  than  anvbody  else. 

Senator  Dial.  How  many  meat  dealers  are  there  in  the*  city ;  do 
yon  know? 
Mr.  KiDWFLL.  No,  sir — a  lot  of  them. 

Senator  Sheppafd.  Generally,  what  difference  is  there  in  the 
prices  made  you  bv  the  packers  when  you  buy  from  them  ? 

Mr.  KiDWELL.  That  depends  vM  upon  the  packers.  Sometimes  a 
man  may  be  stuck,  you  Imow.  He  wants  to  clean  up  and  flret  him- 
self straightened  out  a  little.  Probably  he  will  ijive  n^e  a  little  con- 
cession to  pet  mv  business.  I  have  to  work  trying  to  find  somebody 
that  wants  to  sell  something. 

Senator  Skeppard.  Do  they  vary  as  much  as  5  cents  a  pound  for 
the  Fiai^e  xrrade  of  meat? 
Mr.  KrowELL.  I  have  known  them  to  do  that. 
Senator  Sheppard.  You  have  known  them  to  vary  that  much  on 
the  t^j^n  dn y  ? 

Mr.  KiDWELU  I  have  been  able  to  buy  stuff  that  much  different. 
I  con<ndered  it  the  same;  I  do  not  know  whether  it  was  the  same 
or  not 
Senator  Sheppard.  As  a  rule,  do  they  vary  thc^t  much  ? 
Mr.  KiDWELL.  No,  sir;  oh,  no. 

Senator  Sheppard.  As  a  rule  they  wx)uld  not  vary  over  1  cent, 
would  they? 

Mr.  KiDWELL.  As  a  rule,  something  like  that.     Sometimes  thev 
would  not  have  anythins:  to  offer  you  at  all.    Sometimes  they  would 
not.  have  anvthincr  that  I  wanted. 
Senator  Sheppard.  As  a  rule,  is  not  their  price  about  the  same? 
Mr.  KiDWELL.  Sometimes  it  is;  sometimes  it  is  not.    If  it  were 
always  the  same,  I  would  not  have  to  spend  as  much  time  trying  to 
bay  as  I  do. 
f^ator  Sheppard.  You  ^o  around  to  different  ones,  do  you  ? 
Mr.  Kidwtll.  That  is  all  I  do,  sir. 

Senator  Sheppard.  Will  you  give  the  locations  of  your  places  of 
business  nowf 

Mr.  KiDWELL.  There  are  two  in  Georgetown,  one  northeast,  two 
BOiHbeast 

Senator  Sheppard.  What  were  the  locations  of  your  two  places 
laM  year? 
Mr.  KiDWELL.  Northeast  and  Eastern  Market. 
Senator  Sheppard.  Do  you  sell  any  to  the  hotels? 
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Mr.  KiDWELL.  No,  sir.  I  do  not  deliver  anything  and  do  not 
credit  anything.  There  may  be  boarding-house  people  that  come  in 
and  carry  stuff  away  with  them.  We  do  not  cater  to  anybody  ex- 
cept those  who  will  come  in  and  buy  the  goods  and  take  them  home, 
absolutely  right, at  the  counter. 

Senator  Sheppard.  You  do  not  do  any  credit  business? 

Mr.  KiDWELL.  No,  sir. 

Mr.  Miller.  One  more  question:  Mr.  Kidwell,  is  your  beef  alto- 
gether steers,  or  do  you  sell  any  of  what  is  known  as  cow  beef? 

Mr.  KmwELL.  I  sell  all  kinds,  like  everybody  else. 

Senator  Capper.  You  have  two  stalls,  you  say,  one  in  the  Center 
Market 

Mr.  Kidwell.  I  have  not  any  at  the  Center  Market. 

•      STATEMENT  OF  JOSEPH  A.  WHITFIELD. 

Joseph  A.  Whitfield  was  thereupon  duly  sworn  by  Chairman  Ball, 
and  testified  as  follows : 

Mr.  Miller.  Give  your  full  name,  please. 

Mr.  Whiti-ield.  J.  A.  Whitfield. 

Mr.  Miller.  Name  your  places  of  business  in  Washington.  I 

Mr.  Whitfield.  We  have  30  altogether.  I  can  not  call  them  off 
for  you.     We  run  27  retail  places  in  Washington  and  a  few  outside. 

Mr.  Miller.  The  Old  Dutch  Market  is  the  corporate  name  of  all 
your  stores? 

Mr.  Whitfield.  Yes,  sir. 

Mr.  Miller.  What  is  your  capital  stock? 

Mr.  Whitfield.  The  Old  Dutch  Market  is  capitalized  at  a  million 
dollars. 

Mr.  Miller.  It  is  incorporated? 

Mr.  Whitfield.  Oh,  yes. 

Mr.  Miller.  Here  in  the  District? 

Mr.  Whitfield.  No;  in  Virginia. 

Senator  Capper.  What  is  the  stock  worth,  Mr.  Whitfield,  or  what 
does  it  sell  for  ? 

Mr.  Whitfield.  There  is  $500,000  preferred  and  $500,000  common. 
The  par  value  of  each  is  $10  a  share.    The  preferred  stock  is 

Senator  Capper.  Is  that  your  stock  that  we  see  quoted  on  the 
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Chairman  Ball.  Proceed. 

Mr.  Whitfield.  Responding  to  your  request  for  information  as  to 
the  cost  for  dressing  beef  at  our  Frederick  plant,  I  have  here  for 
your  examination  the  original  documents  showing  the  complete  de- 
tail on  particular  lots  of  beef. 

However,  I  would  like  to  call  your  attention  to  the  fact  that  our 
plnnt  at  Frederick  is  so  very  small  that  it  does  not  furnish  reliable 
infrrmation  for  comparison  with  the  larger  plants,  which  operate  on 
a  ^-^ry  much  more  thorough  basis  than  we  do. 

I  have  here  some  dressing  tests  on  cattle,  which  I  will  submit. 
They  are  our  original  records,  taken  right  out  of  our  files,  and  if  you 
want  them  left  with  you  I  will  have  certified  copies  submitted  and 
take  the  originals  back  later. 

The  mai-ket  records  of  our  wholesale  market  transactions  show- 
in«f  jnst  how  this  beef  is  sold  to  our  own  retail  markets — ^mostly  to 
our  o^vn,  very  nominally  to  others — I  also  submit. 

We  are  also  asked  to  furnish  margins  on  beef.  Our  retail  margins 
are  indicated  by  the  test  sheets  which  I  submit  here.  This  sheet 
f  indicatin^l  sets  forth  the  retail  prices  at  which  we  are  selling  beef 
in  tlie  nmrkets  at  the  present  time,  and  the  margin  of  profit  made  on 
the  retail  end.  These  prices  are  obtained  in  our  markets  on  beef 
from  cattle  costing  from  20  cents  to  21  cents,  but  for  the  purpose  of 
this  test  we  are  using  20  cents  as  the  basis  for  figuring. 

In  order  to  indicate  our  grocery  margins,  bom  wholesale  and  re- 
tail, we  had  prepared  a  list  showing  the  wholesale  cost  and  the  retail 
selling  price  on  52  principal  items  of  groceries,  and  I  submit  that 
list  here  showing  the  gross  margin  on  the  entire  transaction  in  the 
irroccrv  business,  also  a  further  one  showing  a  separate  report  on 
flour  and  sugar.    They  are  other  principal  items  in  the  busmess. 

I  siTbmit  here  the  original  invoices  of  three  carloads  of  potatoes, 
showing  the  price  paid  at  the  producing  or  shi[iping  point,  and  the 
price  received  here,  retail.  These  also  are  original  documents,  and 
I  would  like  to  have  them  back.  You  will  note  that,  taking  the  orig- 
inal cost  of  the  carloads  of  potatoes  and  comparing  them  with  the 
retail  price  at  which  those  potatoes  were  sold,  that  our  gross  margins 
for  both  wholesale  and  retail  divisions  of  our  business  were  about  15 
per  cent. 

I  was  al«o  asked  to  submit  information  as  to  the  gross  as  well 
fts  ret  results,  cost  to  operate,  and  detailed  expenses  on  our  retail 
bf«sines=^s  for  reveral  years  back.  So  I  have  here  a  record  for  1914, 
1915.  J  916,  1917,  and  1918,  with  an  analysis  of  the  expensc^s,  and  show- 
ing what  each  item  of  expense  amounts  to,  and  accounting  for  the 

total. 

Xl^en  we  were  asked  to  furnish  information  as  to  our  sources  of 
snjppfv.  They  are  rather  large  in  number  and  variety,  so  I  will 
leave  this  pheet  here  which  shows  not  all  our  sources  of  supply,  but 
a  tvpi^^aJ  ^^^  ^'  sources  of  supply  in  each  division  of  the  business. 

j  want  to  call  your  attention  to  a  very  unfair  practice  that  has 
jrrown  tip  in  connection  with  informing  the  public  on  the  prevailing 
price  of  beef,  and  the  serious  deception  that  this  amounts  to  at  the 
pjfkcpnt  time.  When  the  public  is  informed  through  advertisements 
in  the  local  papers  that  the  average  wholesale  price  of  beef  in  Wash- 
ington last  week  was  19  cents  or  20  cents  per  pound,  they  can  noi; 


Digitized  by 


Google 


306  HIGH  COST  OP  LIVING  IN  DISTRICT  OF  COLUMBIA. 

understand  why  they  should  be  compelled  to  pay  from  45  ceni 
60  cents  for  steaks. 

The  truth  is  that  there  are  several  diiSPerent  grades  of  beef;  an 
every  carcass  of  beef  there  are  many  different  cuts  of  diffarent  va 
The  markets  that  are  getting  60  cents  a  pound  for  porterhouse  ^ 
are  handling  high-grade,  corn-fed  beef.  That  quality  of  beef  is 
ing  on  this  market  to-day  at  about  25  cents  per  pound  in  the  can 
The  hind  quarters  are  selling  for  32  cents  i>er  pound  and  the  1 
are  selling  at  35  cents  per  pound.  In  order  to  demonstrate  t/y 
committee  the  exact  cost  to  a  dealer  of  the  sirloin  and  porterh 
steaks  from  a  fancy  carcass  of  beef  we  submit  the  following : 

On  August  8  we  bought  from  Armour  &  Co.,  original  invoice  l\ 
with,  one  loin  of  beef  weighing  82  pounds  at  35  cents  per  poi 
In  cuttirg  up  this  loin  for  sale  we  made  the  following  three  stu^ 
Eighty-two  pounds  at  35  cents  a  pound,  $28.70.  We  trimmed 
loin  up.  I  will  submit  you  separately  the  tests  that  I  am  now  sp< 
ing  of.  In  order  to  arrive  at  the  value  of  the  costs  of  the  trimi 
loin,  starting  with  the  35-cent  price  for  an  untrimmed  loin, 
trimmed  off  the  flank  and  fat;  hamburger  steak,  made  out  of 
trimmings  of  the  loin,  sold  at  30  cents;  kidney,  25  cents;  fat,  6  ce 
flank  stenk  at  40  cents;  bone  at  1  cent,  and  a  f^hrink  of  13  ou] 
resulted  in  trimming  that  loin  cf  beef.  The  flank  steak,  hambur 
etc.,  weighed  35  pounds  and  2  ounces,  and  produced  $4.00  at 
prices  indicated.  The  total  weight  of  that  loin  was  82  pounds, 
trinuning  35  pounds  2  ounces.  The  net  weight  of  the  prime  ii 
was  46  pounds  and  14  ounces  The  value  of  trimming >  was  $! 
The  cost  of  the  prime  meat  was  $24.10  for  46  pounds  and  14  our 
and  the  average  cost  of  trinmed  loin  was  51J  C3nts  a  pound.  7 
is  the  price  that  it  costs  the  high-class  dealer  to  trim  fancy  com^ 
beef. 

Chainnan  Ball.  The  retail  price  is  60  to  65? 

Mr.  WnrrFiELD.  The  retail  price,  I  understand,  is  around  60  ci 
a  pound. 

We  sold  this  loin  as  follows :  Porterhouse  steak,  at  46  cents ; 
loin  steak,  at  45  cents;  sirloin  tip,  48  cents;  flank  steak,  40  C3; 
hamburger,  25  cents;  kidney,  25  cents;  kidney  fat,  6  cents;  bo 
three-fourths  of  a  cent  a  pound.    That  procfuced  $25.69.     It 
$28.70,  resulting  in  a  net  loss  of  $3.01. 

This  was  only  done  for  the  purpose  of  a  test  and  especially' 
the  information  of  this  conunittee.  That  is  not  the  kind  of  bei^l 
ordinarily  sell.  We  sell  lighter  beef.  But  there  is  fo  much 
justice  done  to  the  retail  trade  generally  by  advertising  the  avei 
price  of  beef  made  up  of  average  kinds  of  beef  sold  at  those  pr 
that  the  public  can  not  understand  why  they  should  pay  the  det 
60  cents  for  a  steak  when  they  are  under  the  impression  that  it  c 
him  only  20  cents.  It  was  in  order  to  correct  that,  in  the  inter 
of  the  retail  trade  in  general,  that  w^e  made  this  particular  test. 

From  this  you  will  observe  that  without  any  labor  charge  or 
pense  attached  to  the  handling  of  this  meat  tfie  trimmed  loin  a< 
ally  cost  us  51J  cents  per  pound.  In  other  words,  we  paid  the  wh 
saler,  when  buyirg  an  untrimmed  loin  at  35  cents  per  pound, 
equivalent  of  51 J  cents  per  pound  for  the  trimmed  loin.  I  wani 
say  right  here  that  while  this  loin  of  beef  was  purchased  fi 
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Arrrour,  the  same  quality  of  bsef  was  quoted  at  the  same  price  by 
Swift,  Wilson,  and  the  other  packers.  I  mean,  comparatively  the 
barae  price.  Furthennore,  it  would  cost  an  indapendent  dealer  just 
as  much  to  dress  the  same  kind  of  beef.  There  was  no  overcharging 
involved  in  the  transaction. 

If  steaks  from  this  loin  were  sold  at  the  following  prices — porter- 
house, 60  cents;  sirloin,  55  cents;  sirloin  tip,  55  cents;  flank  steak,  50 
cents;  hamburger,  30  cents;  kidney,  30  cents;  fat,  6  cents;  and  the 
bona,  three-fourths  of  a  cent — the  amount  would  average  37.49  cents 
a  pound,  or  37^  cents;  the  cost  per  hundredweight,  $35,  and  the  profit 
would  bo  2  J  cents  per  pound,  or  6^  per  cent  gross  profit.  That  would 
be  the  retailer's  gmss  profit  on  that  loin  at  those  prices,  although  I 
understand  they  represent  the  top  prices  charged  in  Washington  at 
retail. 

It  will  b3  noted  that  if  the  dealer  sold  his  sirloin  steaks  at  55  cents 
and  his  porterhouse  steak  at  60  cents,  out  of  this  35-cent  loin  of 
beef  he  would  make  a  gross  profit  of  GJ  per  C3nt,  No  retail  dealer 
can  do  business  on  any  such  margin. 

The  practice  above  referred  to  of  advertising  average  wholesale 
prices  amounts  to  a  very  serious  deception  of  the  public  at  the  present 
time.  The  week  ending  August  9,  Swift  &  Co  advertised  that  their 
bt-ef  averaged  19.65  per  hundredweight.  During  that  week  they 
sold  straight  carcasses  of  beef  at  25  cents  per  pound,  and,  no  doubt, 
8()ld  some  carcasses  at  12  cents  per  pound.  I  say  25  cents  a  pour d. 
I  know  of  no  particular  trnnsaction  at  25  cents  a  pound,  but  1  know 
they  had  b3ef  for  which  they  asked  25  cents,  and  it  was  actually 
worth  that,  and  I  will  assume  they  sold  it  at  that.  In  other  words, 
they  had  beef  of  a  25-cent  value.  Out  of  the  top  beef  they  sold  at  25 
cents  they  no  doubt  sold  hind  quarters  at  32  cents  and  untrimmed 
loins  at  35  cents. 

The  general  public  are  not  interested  in  the  price  the  packers 
get  for  cheap  gi*ades  of  cows  and  bulls.  They,  for  the  mo3t  part, 
are  used  in  the  manufacture  of  sausage.  But  they  are  very  greatly 
interested  in  the  prices  at  which  the  packers  are  selling  the  retail 
market  their  supply  of  beef.  The  beef  is  billed  to  the  branch  house 
according  to  grade.  It  would  be  a  very  simple  matter  for  the  packer 
to  advertise  the  average  price  of  each  grade  and  so  remove  from 
the  public  the  verv  wrong,  and  very  dangerous,  opinion  thev  now 
hold  that  the  retail  meat  dealer  is  making  100  per  cent  or  200  per 
<^nt  when,  as  a  matter  of  fact,  he  may  be  making  a  gross  profit  of  10 
per  cent  to  30  per  cent. 

In  order  to  show  the  different  grades  and  prices  of  cattle  and 
beef  on  the  markets,  I  hand  you  herewith  two  rej^orts  of  the  Bureau 
of  Markets,  dated  August  8.  This  report  of  the  Bureau  of  Markets 
**overs  live  stock  markets  and  the  dressed  beef  markets — the  live 
«tock  markets  in  the  West — Chicago,  Kansas  City,  and  Omaha — and 
there  are  shown  the  different  grades  of  beef,  live  cattle  running  from 
bolls  and  cows  and  canner  stock  around  6  cents  a  pound,  up  to  the 

best  steers,  running  around  19  cents  per  pound 

Chairman  Ball.  What  is  the  date  of  that? 

Mr.  WHTrFrF.LD.  August  8,  th^s  past  week.  There  is  a  very  great 
difference  in  the  value  of  different  classes  of  animals.  You  can  buy 
<*aimer  cows  for  a  nickel  when  a  native  steer  will  cost  20  cents.  You 
<^n  buy  according  to  quality  of  grades  in  between  those  two,  accord- 
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ing  to  their  value,  but  when  they  are  selling  cattle  for  12  cents  thej 
are  selling  a  12-cent  grade,  and  when  they  are  selling  for  15  cents 
they  are  selling  for  a  15-cent  grade.  So  prices  are  not  comparable 
if  you  take  the  beef  out  of  different  classes  and  try  to  compare  the 
retail  price  or  the  wholesale  price  of  the  beef  itself. 

In  order  to  show,  furthermore,  that  there  is  available  on  the 
markets  of  the  eastern  cities  a  very  great  variety  of  beef,  I  have  an- 
other report  of  the  Bureau  of  Markets,  dated  August  8,  for  the  week 
ending  August  8,  covering  Philadelphia,  Boston,  New  York,  and 
Chicago  dressed-beef  markets,  and  it  shows. that  beef  was  sold  at 
Philadelphia  from  14  to  24  cents  a  pound.  In  Boston  beef  was  sold 
12  to  25  cents.  The  New  York  price  was  11  cents,  low,  for  cows ;  25 
cents,  top,  for  steers.  Chicago,  11  cents,  low,  for  cows,  25  cents,  top, 
for  steers. 

This  represents  the  grades  of  beef  on  sale  in  the  branch  houses  of 
,  the  big  packers  for  those  cities.  Washington  is  not  in  this  report 
They  are  reporting  only  on  the  major  cities;  but  that  furnishes 
enough  of  a  working  basis  to  indicate  to  the  committee  that  there  is 
really  a  very  great  variety  of  beef  and  a  very  great  range  in  value 
and  quality. 

Senator  Dial.  There  is  no  reason  why  we  could  not  have  that  kind 
here  is  we  wanted,  is  there? 

Mr.  WnrrFiELD.  It  is  on  sale  all  the  time,  Senator,  with  some 
slight  variation.  A  car  may  be  shipped  out  of  Chicacro  with  a  great 
variety  of  beef  in  it,  or  there  may  be  one  car  from  Kansas  City,  St 
Louis,  or  Omaha,  one  from  each  of  those  cities,  and  each  car  may  be 
pretty  nearly  full  of  one  quality  of  beef,  or  all  four  cars  may  have  a 
variety  of  qualities  in  them;  but  practically  every  branch  house  is 
supplied  every  week  with  beef  of  all  qualities  to  suit  all  needs. 

Senator  Sheppard.  The  packers  testified  that  as  a  rule  they  send  a 
higher  class  of  meat  here  than  to  other  cities.  Was  not  that  their 
testimony.  Senator  Capper? 

Senator  Capper.  Yes ;  they  said  there  was  more  of  the  high-grade 
meat  demanded  here. 

Mr.  Whitfield.  It  is  a  question  of  proportion.  Senator ;  there  may 
be,  for  instance,  a  car  containing  30  or  40  cattle,  if  you  please.  The 
requirements  of  the  city  to  which  the  car  may  be  going  may  be  for 
25  per  cent  fancy  beef.  In  another  section  they  might  average  only 
about  5  top  steers  to  a  car.    Another  section  might  average  15  to  a 
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Senator  Sheppard.  The  witnesses  who  testified  so  far  have  said 
that  the  trade  here  insists  on  the  higher  price  meats,  and  that  led  to  a 
loss  on  cheaper  cuts,  here  in  Washington. 

Mr,  Whitfield.  Well,  that  also  is  true,  I  think,  as  stated  by  those 
who  stated  it.  The  meat  business  is  very  much  like  the  tailoring 
business  or  any  other  line  of  business.  You  can  go  to  a  Seventh 
Street  tailor  and  buy  a  suit  of  clothes  with  a  pair  of  pants  thrown  in 
for  $15  or  some  such  price  as  that;  but  if  you  ^o  uptown  to  a  high- 
priced  tailer  who  makes  good  clothes  and  uses  ffood  material,  it  will 
j)robably  costyou  $100  for  a  suit  of  clothes.  Washington,  of  course, 
has  a  large  official  class,  and  quite  a  large  number  of  wealthy  people 
in  proportion  to  the  total  population,  and  they  live  in  a  certain 
quarter  of  the  city,  very  much  in  the  northwest,  and  their  require- 
ments are  more  for  porterhouse  steak  and  prime  rib  roast  than  they 
are  for  chuck  steaks  and  briskets.  But  I  don't  think  that,  taking  the 
city  as  a  whole,  a  thorough  investigation  would  disclose  much  differ- 
ence between  Washington  and  any  other  city^  taking  it  as  a  whole, 
because  there  are  sections  in  Washington  which  offset  those  other 
sections,  that  do  not  get  much  porterhouse  and  sirloin,  and  do  not 
want  much.    They  prefer  rather  the  chuck  and  round  steaks. 

As  shown  In  another  report  of  the  Bureau  of  Markets  Eeviews, 
the  butter  market  for  the  week  of  August  2  to  August  9  is  given,  and 
I  would  suggest  to  the  committee  that  they  consider  that  carefully 
»s  showing  the  strength  underlying  the  butter  market.  In  a  report 
signed  by  Ueorge  Livingston,  Acting  Chief  of  the  Bureau  of  Markets, 
he  says  that  outside  events  have  taken  a  hand  in  influencing  the  but- 
ter market  the  past  week.  That  refers  to  the  week  of  August  2  to 
August  9  of  this  year.  Last  week's  review  mentioned  the  fact  that 
Chicago,  New  York,  Boston,  and  Philadelphia  markets  each  reported 
being  affecte<l  by  agitation  on  the  high  cost  of  living.  This  sentiment 
pined  strength  over  the  week  end  and  resulted  in  a  nervous  slump 
m  prices  on  Tuesday  of  1  cent  to  1^  cents  per  pound.  This  break, 
however,  was  apparently  not  warranted  by  conditions,  and  the  recov- 
ery was  immediate.  The  report  of  the  market  shows  recovery  was 
immediate,  and  that  they  disposed  of  their  stocks  of  butter  to  such 
an  extent  that  it  strengthened  the  butter  market,  and  the  market  re- 
tcted  immediately  from  the  effect  of  the  agitation. 

All  the  facts  that  I  have  given  you  about  the  food  business  in  gen- 
eral, and  our  business  in  particular,  merely  serve  to  show  that  the 
present  abnormal  prices  do  not  necessarily  spell  great  profits  to  tlie 
retailer,  nor,  for  that  matter,  to  the  wholesaler  or  packer.  A  study 
of  our  price  index  will  disclose  some  foods  not  controlled  by  any 
largo  intei-ests,  have  advanced  as  much,  or  more  than  those  that  are 
&o  handled.  This  price  index  shows  the  range  of  prices  on  groceries, 
beef,  pork,  and  dairv  products,  and  vegetables,  from  December,  1914, 
to  December,  1915,  December,  1916,  December,  1917,  December,  1918, 
and  July,  1919. 

Senator  Capi'ER.  That  is  the  wholesale  price? 

Mr.  WiirrriEU).  Betail.  our  regular  retail  price.  You  will  under- 
stand that  comparing  a  December  market  with  a  July  market  is  not 
a  fair  proposition,  because  certain  things  are  in  season  in  D3cem^er 
and  out  of  season  in  July,  and  other  things  are  out  of  season  in  De- 
cember and  in  season  in  July.  So  there  is  a  wobble  in  the  comparison, 
but  it  has  some  information  of  value  in  it. 
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As  I  said,  a  study  of  our  price  index  will  disclose  some  foods  not 
controlled  by  any  large  interests  have  advanced  as  much,  or  more, 
than  those  that  are  so  handled.  My  infonnation  and  my  judgment 
are  that  basic  prices  of  raw  materials  at  the  source  have  attained  such 
abnormal  heights  as  to  make  impossible  lower  prices  at  retail  until 
such  time  as,  by  greatly  increased  world  production,  we  can  get  lower 
prices  at  the  source. 

It  is  no  answer  to  say  that  the  United  States  has  produced  and 
has  on  hand  more  food  than  the  prewar  normal.  The  food  problem 
is  a  world  problem  and  the  world  at  large  has  less  food  on  hand  and 
produced  less  in  1918  th^^i  the  prewar  normal.  Not  only«  that^  but  the 
world  stocks  and  the  world  production  have  been  far  short  of  the 
prewar  totals  during  each  of  the  last  three  years  of  the  war. 

The  Price  Current  and  Grain  Reporter  Year  Book  for  1919,  page 
43,  shows  the  world's  grain  production  for  the  years  1913, 1914,  l^la, 
1916,  1917,  and  1918. 

You  will  find  by  taking  the  totals  of  the  wheat,  coni,  oats,  rye, 
and  barley,  the  basic  cereals,  that  in  1913  the  average  production 
was  about  16,000,000,000,  the  actual  figures  bsing  15,903,000,000; 
in  1914  the  production  was  about  15,000,000,000  bushels;  in  1915— the 
highest  point— 16,400,000,000;  in  1916  a  little  less  than  13,000,000,00) 
bushels;  in  1917  a  little  over  12,000,000,000  bushels;  in  1918  only 
8,500,000,000  bushels.  In  other  words,  from  1913  to  1918  the  world's 
production  of  basic  cereals  decreased  from  16,441,000,000  bushels 
m  1915  down  to  about  a  half-way  point,  or  8,422,000,000  in  1918. 

For  the  month  of  June,  1918,  our  exports  of  food  were  $356,000,000, 
the  highest  record  for  one  month  in  our  history.  These  large  ex- 
ports will  probably  continue  until  Europe  resumes  production  on  a 
prewar  scale. 

To  illustrate  the  price  tend  I  call  your  attention  to  page  87  of 
the  same  yearbook,  showing  the  July  price  of  hogs  at  Chicago  each 
year  from  1914  to  1918,  and  adding  the  1919  price,  which  is  known 
to  all  as  a  high  i-ecord.  These  are  the  top  quotations.  In  July, 
1914,  they  were  9.30;  1915,  8.15:  1916,  10.25;  1917,  16.30;  1918, 
19.40;  and  for  1919,  23.50.  The  prices  quoted  ai'e  the  top  quotations 
for  the  best  grade  of  hogs. 

The  1919  price  is  practically  three  times  that  of  1915.  There 
probably  has  been  no  such  increase  in  the  cost  of  production. 
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vfnM  show  a  slump.    The  exports  of  beef  broke  right  off.    It  was 
flBcrtiaUy  a  war  proposition. 

Smator  Sheppard.  Cattle  on  the  hoof  went  down  between  last 
Ikeember  and  May  about  $50  a  head,  on  the  average? 

Mr.  Whitfield.  I  think  there  is  no  question  about  that,  though 
1  ittve  not  the  exact  figures. 

.*^enmtor  Sheppard.  Then  why  did  you  have  a  different  experience 
«  the  articles  that  you  produced?  We  got  the  lower  price  on  the 
ottle,  but  the  price  on  the  finished  article  stayed  up  ? 

Mr.  WmrntLD.  I  think  if  you  were  able  to  get  at  the  real  facts 
fw  would  find  the  pricc^for  the  finished  article  has  reduced  as  has 
tfc»  prit*  for  the  raw  material. 

Senator  Sheppard.  The  retail  prices  have  not  gone  down  since 
ftcen.bar,  have  they  ? 

Mr.  Whitheld.  I  think  they  have  come  down  since  Decembar, 
Senator;  that  is,  the  retail  price  of  beef. 

Senator  Sheppard.  The  packers  have  testified  that  their  prices 
kare  been  reduced  correspondingly. 

Mr.  Whitfield.  Yes. 

Senator  Sheppard.  And  we  are  asking  you  why  the  retail  price 
i»  not  gone  down.  We  a^ked  the  packers  that  question.  We  asked 
than  why  the  retail  price  had  not  gone  down,  and  they  said  because 
tile  retailer  was  the  last  to  respond  to  market  conditions. 

Mr.  Whitfield.  That  is  an  example,  Senator,  of  the  very  unfair 
pictices  that  have  been  going  on  for  a  good  many  years  between  pro- 
4acers«  packers,  and  retailers,  of  "  passing  the  buck." 

Senator  Sheppard.  That  is  the  way  it  looks  to  me. 

Mr.  Whttfitld.  It  isn't  anytliing  else.  The  packers,  not  being  able 
!o  give  an  intelligent  answer,  or  not  wanting  to — and  I  think  rather 
4e  latter  than  the  former — pretend  a  virtuous  ignorance. 

SeBitor  Sheppard.  That  is  all  on  that  point.    You  may  proceed. 

Mr.  WHrmELD.  The  mcnev  value  of  beef  exports  for  1913  wavS 
$U65,000,  and  for  1918  it  is  $169,000,000. 

I  ako  submit  a  Chicago  Board  of  Trade  brokers'  quotation  card  on 
^ork  cuts,  green  and  cured,  for  August  1  of  each  year,  1916,  1917, 
1W8,  and  1919.  When  I  say  "August  1  of  each  year,"  they  are  not 
turtly  August  1.  The  cards  are  dated  as  they  are  issued  on  the  first 
^f  the'  week.  One  of  them  may  b3  July  28,  and  another  one  August 
Sfor  S^but  they  are  about  that  date.  Take  one  item  of  skinned  hams,  and 
nifQ  ca»  make  a  comparison  by  yourselves  afterwards  on  the  other  cuts. 
Qreen  skinned  hams  on  August  1,  1916,  were  quoted  in  Chicago  at 
Ih  cents  a  pound ;  the  next  year  on  August  1  they  were  quoted  at 
3J  cents  a  pound;  the  next  year,  August  1,  1918,  they  were  quoted  at 

they  are  quoted  at  86  cents  a  pound, 
t  are  quoted  here;  green  hams,  picnic 
y  show  a  corresponding  increase  year 
t  price  of  hogs. 

the  prices  on  products  kept  pace  with 
>gs. 

lat  food  must  be  considered  from  the 
blem,  not  from  that  of  a  local  or  na- 

problem  is  concerned,  it  is  certain  that 
y  more  consistent  with  the  American 
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ideal  of  fairness  were  the  railroads  to  own  the  refrigerator  cars  and 
stockyards,  particularly  the  cars,  and  required  to  serve  impartially 
the  small  and  the  large  packers  of  the  country. 

With  a  proper  refrigerator-car  service  from  the  railroads,  small 
packers  would  be  able  to  compete  with  the  large  ones  for  the  busi- 
ness of  the  country.  They  would  not  be  confineoto  local  zones,  as  they 
now  are,  because  of  lack  of  shipf)ing  facilities.  This  one  adjustment, 
in  my  judgment,  would  revolutionize  the  packer  business  in  a  few 
years,  and  give  our  large  centers  of  population  a  competitive  service 
which  they  now  lack  and  which  they  very  much  need. 

But  to  get  back  to  the  price  question.  A  second  factor,  unques- 
tionably making  for  high  prices,  is  the  inflation  of  the  currency  of 
every  nation  engaged  in  the  war.  I  am  not  developing  that,  I  am 
just  commenting  on  it.  F'ood  prices  to-day  are  three  times  what  they 
were  in  1900.  (Prof.  King,  in  his  book  entitled  "Wages  and  In- 
come of  the  United  States,"  page  180.)  Or,  stated  in  another  way, 
the  dollar  of  1900  will  buy  33  cents  worth  of  food  to-day.  This,  of 
course,  can  not  be  blamed  on  the  packers,  as  it  applies  to  all  foods, 
not  to  meats  alone,  and  to  other  merchandise  as  well.  He  (King) 
shows  that  food  prices  increased  in  this  country  between  1900  and 
1914  50  per  cent,  and  they  have  doubled  again  since  that  time,  as 
shown  by  our  price  index,  so  that  they  now  are  about  three  times  what 
they  were  in  1900. 

Another  factor,  and  no  doubt  the  most  important  one,  that  will 
impede  a  downward  trend  in  food  prices,  and  the  cost  of  living  in 
other  directions,  is  to  be  found  in  the  very  great  and  growing  ad- 
vances in  land  values  throughout  the  country.  It  is  reported  that 
farm  land  advanced  in  price  from  $25  to  $100  per  acre  in  various 
States  during  the  war.  City  land  has  advanced  very  greatly  during 
the  same  period.  Instances  are  many  where  city  land  has  advanced 
from  25  to  100  per  cent  and  more  during  the  past  few  years. 

I  feel  it  is  quite  unnecessary  to  mention  this  to  Senators,  and  do 
so  only  because  of  its  importance  in  the  present  crisis  of  the  high 
cost  of  living. 

Senator  Wadsworth  recently  said  that  the  people  must  be  gotten 
on  land,  that  that  i«^  the  only  way  out. 

In  1918  Senator  Harding,  addressing  the  Senate,  said : 

Vast  qiinn titles  of  good  farming  land  near  the  best  markets  in  the  world  are 
not  cultivated.    In  New  England  there  aie  30.000,000  acres  of  unu»e<l  land  t|wf 
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One-half  of  the  Nation's  resources  are  idle,  economically  we  are 
working,  with  one  hand,  and  the  job  of  feeding  the  world  to-day  is 
not  a  one-hand  job.  Taxes  have  been  multiplied  and  applied  to  every- 
thing except  the  one  thing  which  should  be  taxed  heavily — land 
vjihies.  Tax  these  500,000,000  idle  acres  into  use  and  50,000,000 
Americans  will  cease  to  feel  the  pinch  of  poverty.  Take  taxes  off  of 
liuildings  and  let  the  builders  build  the  homes  needed  to  bring  down 
rent.  Take  the  taxes  off  foods  and  merchandise  of  all  kimls  and 
make  it  possible  to  Fell  these  products  at  lower  prices.  Take  the 
ta.xes  off  the  machinery  of  agriculture,  of  commerce,  and  of  industry, 
and  speed  up  production  at  lower  costs.  All  of  the  e  taxes  are  added 
to  the  cost  of  the  product  and  passed  on  to  the  consumer,  who  is 
vtrrying  the  whole  load. 

All  these,  and  other  taxes,  may  be  abolished  without  interfering 
with  the  revenues,  if  a  proper  tax  be  placed  on  the  Nation's  land 
values.  These  property  taxes  retard  productioji  and  make  the 
prmluct  costly.  The  land  value  tax  will  speed  up  production  and 
Wor  the  co^t. 

We  can  not  lower  the  cost  of  living  by  beating  tom-toms.  We  are 
confronted  with  a  problem  in  economics  and  it  can  not  be  solved  bv 
abu.se.  With  a  world  crop  of  cereals  of  only  50  per  cent  of  normal, 
we  can  not  have  lower  prices  on  wheat  or  corn,  the  basic  cereals. 
With  live  hogs  at  23  cents  per  pound  and  live  cattle  at  12  to  18  cents 
per  pound,  we  can  not  have  cheap  meat. 

Only  a  large-scale  production  and  relief  from  unsound  and  burden- 
some taxation  will  bring  the  solution  of  this  problem  that  the  people 
are  riglitly  asking  for. 

Mr.  Miller.  I  want  to  ask  you  a  few  questions,  Mr.  Whitfield. 
Do  you  operate  your  own  packing  plant  at  Frederick,  Md.? 

Mr.  WiiiTnELD.  Yes;  we  have  a  little  packing  plant  there. 

Mr.  Miller.  And  you  buy  your  meats  from  other  packing  houses  ? 

Mr.  Whitfield.  Somewhat;  yes.  We  produce  most  of  our  own 
'>eef,  but  not  all  of  it.  We  buy  some  from  the  branches  of  the  big 
packers  here. 

Mr.  Miller.  What  percentage  of  your  beef  is  produced  at  your 
own  plant? 

Mr.  Whitfield.  Roughly  stated,  I  should  say  on  the  average 
n^aybe  75  per  cent.  Some  weeks  we  may  produce  all  we  use  and 
other  weefa  only  50  per  cent,  according  to  the  condition  of  the 
''^ket  here  and  the  condition  of  the  live-stock  market. 
.  Mr.  Miller.  Do  you  get  this  beef  you  produce  in  Frederick  or 
IS  it  brought  in  from  afar? 

.  Mr.  WnrrFTELD.  Both.  We  buy  some  in  Frederick,  and  when  it 
g  not  available  we  ship  from  the  West.  We  buy  certain  cattle  in 
lialtimore. 

Mr.  Miller.  Do  you  have  your  own  buyers  out? 

Mr.  WnrrFiELD.  Not  through  the  country.  Our  manager  at  Fred- 
•Jick  has  charge  of  the  buying,  and  his  work  is  overlooked  by  the 
poad  of  our  meat  department  here,  who  goes  to  Frederick  one  day 
in  the  week  and  who  goes  to  Baltimore  one  day  in  the  week  and 
^n/J  is  in  constant  communication  by  telephone. 

Mr,  Miller.  Do  you  truck  in  here  or  does  it  come  by  railroad? 
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Mr.  Whitfield.  Both.  We  ship  a  little  by  railroad  and  a  good 
deal  is  trucked. 

Mr.  Miller.  Where  do  you  get  your  refrigerator  cars  to  ship  by 
railroad? 

Mr.  Whitfield.  It  was  the  absence  of  refrigerator-car  service 
that  compelled  us  to  put  on  this  fleet  of  trucks. 

Mr.  Miller.  But  what  you  ship  by  rail,  where  do  you  get  your 
refrigerator-car  service? 

Mr.  Whitfieij).  For  wliat  we  ship  by  rail  we  get  the  cars  from 
the  B.  &  O.  Railroad. 

Mr.  Miller.  Can  you  give  us  roughly  the  average  cost  that  wiD 
bring  100  pDunds  of  beef  in  here? 

Mr.  Whitfield.  I  should  say  in  Frederick  it  probably  costs  on 
th^  average 

Mr.  Miller.  You  don't  get  my  question.  What  does  it  cost  you! 
Wl"  at  is  your  average  cost  per  hundred  pounds  of  the  beef  you  bring 
in  hei'e  ready  to  sell  to  the  consumer? 

Mr.  Whitfifld.  I  can't  approach  it  that  way.  We  can't  average 
beef  in  that  way. 

Mr.  Miller.  The  packers  \a9t  week  gave  us  some  pretty  conclusive 
figures,  showing  they  were  able  to  bring  beef  in  here  at  a  cost  of 
about  19  cents  a  pound. 

Mr.  Whitfield.  That  was  their  average. 

Mr.  Miller.  You  have  no  figures? 

Mr.  Whitfield.  We  have  the  figures,  b"t  we  consider  them  just 
as  unfair  as  it  would  be  to  put  in  John  D.  Rockefeller's  bank  bal- 
ance with  yours  and  mine  and  average  the  three. 

Mr.  Miller.  And  you  have  no  figures  along  that  line? 

Mr.  Whitfield.  I  don't  think  they  would  lead  us  anywhere  except 
to  wrong  deductions. 

Senator  Sheppard.  Give  us  what  you  think  would  be  the  proper 
figures  along  that  line. 

Mr.  Whitfield.  I  can  not.  It  depends  upon  the  proportion  of 
bulls  and  cows  and  native  steers  and  heifers.  If  you  have  a  hundred 
cattle  and  there  are  25  steei-s  worth  25  cents  a  pound,  and  25  medium 
steers  worth  20  cents  a  pound,  and  25  cows  worth  15  cents  a  pound, 
nnd  25  bulls  worth  12  cents  a  pound,  you  can  get  one  average^  If 
you  change  that  proportion  you  will  get  another  average.  So  it  does 
not  mean  anything. 
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from  the  packers.  At  other  times  we  can  produce  it  ourselves  for 
much  less  than  the  packers  are  wanting  for  it.  Does  that  answer 
your  (question  ? 

Chairman  Ball.  Well,  no ;  I  should  say  not.  I  should  think  you 
could  answer  (he  queition  as  to  whether  you  can  produce  this  meat 
cheaper  yourself  or  whether  you  can  buy  it  cheaper  from  the 
paekers. 

Mr.  Whttfifld.  Then  I  will  answer  it  this  way. 

Chairman  Ball.  I  mean  under  ordinary  conditions.  You  have 
extraordinary  conditions,  of  course,  that  would  not  be  considered 
in  that  question. 

Mr.  Whitfield.  Under  ordinary  conditions,  I  would  say  I  think 
we  can  produce,  value  considered,  our  beef  for  a  little  les.5  than  it 
costs  us  from  the  packers. 

Chairman  Ball.  That  is  the  question  I  wanted  answered. 

Mr.  WiirTFiELD.  Yes,  sir. 

Mr.  Miller.  Mr.  Whitfield,  can  you  give  the  committee  the  full 
Amount  of  business  you  did  in  1914? 

Mr.  Whitfisld.  The  full  amount  in  1914? 

Mr.  Miller.  Bjefore  you  do  that.  Senator  Dial  would  like  to  have 
you  give  us  an  idea  as  to  the  percentage  of  waste  there  is  in  a  500- 
pound  carcass. 

Mr.  WiinriELO.  Here  is  a  test  made  of  a  carcass  of  beef,  Senator, 
that  may  give  you  the  information :  The  weight  is  only  450  pounds, 
but  will  do  just  as  well  for  the  purpose  of  your  question.  It  shows 
fat— you  see,  some  of  the  fat  is  used,  some  is  sold,  some  is  left  on  the 
rtcak — it  s^ows  for  fat,  0.5  per  cent ;  bones.  9  oer  cent ;  shrinkage,  3 
per  cent '  No ;  fat  is  a  little  less  than  one-half  of  1  per  cent. 

Senator  Dial.  Is  that  where  it  is  trimmed  ? 

Mr.  WiinriELD.  That  is  not  trimmed  in  the  sense  that  you  under- 
stand it  of  everything  bc?ing  trimmed  right  off  that  steak,  neatly 
Irimroed.  That  beef  is  moderately  trimmed.  These  bones  are  made 
up,  as  Mr.  Kidwell  indicated,  by  the  various  shin  bones  and  bones  out 
of  the  chucks,  and  the  like.    It  shows  the  bones  9  per  cent. 

Mr.  MiLLEB.  Can  you  give  us  the  amount  of  business  you  did  in 
the  year  1915  ? 

Mr.  WHrrFiELD.  I  have  submitted  that  in  these  papers.  All  the 
details  are  there. 

Mr.  Mxbusau  Cai>  you  recogoiee  thf  m  iher^?  I  want  to  ask  you  a 
few  questions  along  that  line. 

Mr.  WfirrFiELD.  I  hope  these  originals  I  referred  to  are  being 
kept  track  of. 

Mr.  MaxBiL  They  are.  That  is  the  reason  for  having  them  listed 
and  numbered. 

Mr.  WiirrFiELo.  All  right. 

Mr.  Miller.  The  total  sales  in  1915,  if  you  have  it  there? 

Mr.  WHrrFiELO.  In  1915,  $1,335,000. 

Mn  Miller.  Have  you  your  total  net  profits  there? 

Mr.  Wif  iTFiBLD.  The  total  net  profits  that  year  were  $29,667.  That 
is  the  profit  only  on  the  retail  division  of  the  business. 

Mr.  Miller.  Then,  it  might  have  been  $40,000  for  1915,  the  net 
profit! 
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Mr.  WHiTriELD.  Yes.  I  haven't  the  figures  right  at  hand.  T^ 
are  here  somewhere,  but  these  sheets  are  somewhat  large,  and  it  tai-l 
some  matching  up  to  get  the  figures  together. 

Mr.  Miller.  Can  you  give  us  the  same  information  for  1916  ? 
Mr.  Whitfield.     Yes.    We  had,  in  1915,  $1,335,000  and  a    ret 
profit  of  $29,067. 

Mr.  Miller.  But  you  say  your  total  net  profit  would  be  $40^011 
Mr.  Whitfield.  No;  I  wouldn't  say  that.     I  will  give  you    t 
actual  figures.    They  may  be  more  than  $40,000.    I  might  sug^i 
that  wo  really  run  two  businesses.     We  run  a  wholesale  meat    u 
produce  business  and  a  retail  chain  of  stores.     In  closing  up    t 
business  at  the  end  of  the  year,  we  transfer  the  profit  of  the  wlic> 
sale  division  into  the  general  report  and  do  not  transfer  the  reco 
of  the  wholesale  sales.     I  think,  for  comparison  of  retail  busing 
generally,  it  might  be  fair  to  consider  our  retail  results.     I    ji 
wanted  to  call  your  attention  to  that. 
Mr.  Miller.  Can  you  give  us  those  figures  for  1916? 
Mr.  Whitfield.    The  total  sales  for  1916  were  $1,673,000  and  t 
profits  were  $21,100. 

Mr.  Miller.  Again  we  would  like  to  have  you  estimate  the  tot 
net  profit  of  your  business,  all  your  business  ? 

Mr.  Whitfield.  Let  me  see  if  I  can't  give  you  that  so  you   cs 
make  the  totals  for  yourself  right  here.    I  wiU  go  back  to  1915,     Y< 
will  not  mind  the  odd  dollars? 
Mr.  Miller.  No. 

Mr.  Whitfield.  In  1915  the  figures  were  practically  $40,000. 
Mr.  MiLLFJj.  Now  give  me  the  1916  figures  again. 
Mr.  Whitfield.  In  1916  about  the  same. 
Mr.  Miller.  About  $10,000? 
Mr.  Whitfield.  Exactly  $48,154.47. 
Chairman  Ball.  Just  about  the  same? 

Mr.  Whitfield.  Approximately    the    same,    probably    within 
thousand  dollars  of  the  game. 
Mr.  Miller.  Now,  1917. 

Mr.  Whitfield.  Nineteen  seventeen.    The  fi^rures  I  have  here  ind 
cate  a  profit  in  1917  of  approximately  $110,000. 
Mr.  Miller.  I  want  the  total  sales  first. 

Mr.  Whitfield.  The  total  sales  in  1917  were  two  and  a  half  mi 
lion  dollars. 
Mr.  MnxER.  Two  and  a  half  million  dollars? 
Mr.  Whitfield.  Yes;  and  an  indicated  profit  of  $110,000. 
Mr.  Miller.  The  committee  has  information  showing  that  in  tli 
first  eight  months  of  1917  you  made  about  a  million  ancTa  half.    Th 
total  sales  were  about  a  million  and  a  half  dollars  for  the  first  eigli 
months  in  1917.  ,    ,*  j  i, 

Mr.  Whitfield.  The  total  sales  were  a  million  and  a  half  dollars 
Mr.  Miller.  For  the  first  eight  months  of  1917. 
Mr.  WnrrFiELD.  For  the  first  eight  months  of  1917? 
Mr.  Miller.  And  your  net  profit  on  that  ammmt  of  business  fo 
the  first  ei^ht  months  of  1917  was  approximately  $70,000.    The  fact 
you  have  just  given  would  seem  to  bear  that  out.    How  can  you  eX 
plain  the  fact  that  vou  did  a  smaller  amount  of  business  in  tho^ 
eight  months  in  1917  than  you  did  in  the  whole  year,  for  the  tw^ 
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previous  years,  and  made  a  larger  net  profit  in  eight  months  than 
you  did  in  the  whole  year  before  ? 

Mr.  Whftfield.  It  is  perfectly  natural,  I  suppose.  Our  business  is 
better  run.  We  are  a  growing  organization,  and  a  fairly  close-sell- 
ing organization,  and  I  think  m  these  earlier  years  we  probably  were 
sacrificing  too  much  profit  to  get  business. 

Mr.  Miller.  You  nad  been  doing  business  for  a  number  of  years 
prior  to  1913? 
Mr.  WmTFTELn.  Yes. 

Chairman  Ball.  What  is  the  capital  stock? 

Mr.  MxLiJBR.  A  million  dollars.  Then  you  think  that  you  had  de- 
vis<Hl  l)etter  business  methods  in  1917? 

Mr.  Whitfield.  No,  sir;  I  wouldn't  say  that  at  all.  What  are  your 
figures  there? 

Mr.  Miller.  The  first  eight  months  of  1917  your  figures  show  you 
did  approximately  $1,500,000  business. 
Mr.  WnrrFiELD.  And  made  how  much  ? 
Mr.  MiLLtiR.  And  your  net  profits  were  about  $70,000. 
Mr.  Whitfield.  That  is  what  might  be  termed  a  ^oss  net.    There 
is  no  provision  made  there  for  dei)reciation  or  for  income  or  excess- 
profit  tax.    There  is  an  indicated  revenue  there  of  a  little  over  4^ 
per  cent  on  the  volume  of  business  done,  without  making  any  reser- 
vation whatever  for  depreciation  or  excess-profit  tax. 

Mr.  Miller.  \Miat  tlie  conmiittee  wanted  to  bring  out  was  that 
practically  within  the  last  two  years  the  profits  of  your  business 
might  have  been  proportionately  larger  than  they  were  in  previous 
years,  and  we  wanted  to  get  the  reason  for  that? 

Mr.  WHrrriEiJ).  Well,  in  1917,  the  figures  will  tally  up  with  what 
vou  have,  and  I  think  you  have  a  very  good  source  of  mformation, 
I  may  observe. 

Mr.  Miller.  It  is  reported  that  these  figures  were  in  a  pamphlet, 
perhaps  issued  l»v  your  stockholders,  and  the  language  was  some- 
thing like  this:  Owing  to  the  high  prices  which  you  were  able  to 
obtain  for  your  goods,  you  are  able  to  show  a  large  profit  for  your 
stockholders  in  these  first  eight  months  of  1917. 

Mr.  WiiiTFiEU).  I  would  have  to  look  at  the  letter  and  refresh 
my  memory  in  order  to  get  the  line  of  i-easoning  you  are  heading 
for.  I  might  state,  as  a  general  proposition,  that  1917  is  what  is 
known  in  the  market  as  a  "bull"  year.  Everything  was  jumping 
all  the  while.  Whenever  you  bought  anything  it  was  always  worth 
a  good  deal  more  before  you  got  it  than  it  cost  you,  and  so  there 
^aa  a  substantial  margin  in  goods  in  that  year  without  any  particu- 
lar effort  on  the  part  of  the  ciealers  to  get  margins. 

(Detailed  information  covering  these  matters  was  later  submitted 
by  witness  and  will  be  found  at  end  of  testimony,  marked  "  19.") 

Chairman  Baix.  Wliat  are  your  retail  prices  now,  compared  with 
»  year  ago? 

Mr.  Whitfield.  I  could  not  answer  that  offhand,  but  I  have  it  in 
the  index  here,  which  will  show. 

Chairman  Ball.  The  wholesale  prices  are  a  little  lower.  I  wanted 
to  get  average  retail  prices. 

Mr.  Whitfield.  You  have  that  information  there.  The  retail 
prices  are  shown  there,  in  our  index. 
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Chairman  Ball.  If  we  have  it  there,  we  can  figure  it  out.  I  %v 
not  take  the  time  for  it  now. 

Mr.  Whitfield.  There  is  one  thing  I  would  like  to  call  youi-  u 
tention  to  which  indicates  the  change  in  conditions  which  existed 
1917.    Take  goods  in  the  grocery  line  in  1917,  for  instance — like  coi 
and  peas,  and  tomatoes.    The  market  was  advancing  and  every  p\t 
chase  made  a  good  profit.    You  could  seU  them  at  a  low  competiti^ 
price  and  still  make  a  good  profit.    Finally  the  wholesale  marked 
the  markets  at  the  basic  points,  caught  up  in  full  100  per  cent  i 
the  war  situation,  and  the  prices  became  normal  at  the  point  of  pvi 
duction.     Last  fall  the  price  of  tomatoes,  wholestUe,  was  $2.10 
dozen,  as  I  remember.    That  may  be  verified  by  other  grocei^   th^ 
are  better  informed  than  I  am.    Tomatoes,  size  No.  3,  sold  this  ye^^ 
at  retail  in  Washington  at  $1.50  a  dozen,  two  cans  for  a  quarter- 
tomatoes  that  we  paid  $2.10  for,  losing:  the  carrjing  charges    fo 
several  months  and  the  total  cost  of  domg  business  and  00  cents 
dozen  besides. 

Now,  in  1917,  the  condition  relating  to  tomatoes  was  that  if  yoi 
bought  them  at  $1.25  a  dozen,  before  they  were  available  for  sal 
they  would  bring  $1.60  or  $1.70.  I  don't  quote  the  exact  figures 
but  merely  the  trend  of  the  market,  to  indicate  how  things  i^en 
changing.  In  our  grocery  list  at  the  present  time,  we  are  selling 
corn  at  actual  cost  to  us.  We  are  selling  it  at  retail  per  can  at  th< 
price  it  cost  us  on  the  cars  several  months  ago.  We  are  selling  peai 
at  a  loss. 

Chairman  Ball.  Your  profits  in  1918  were  better  than  they  were 
in  1917? 

Mr.  Whitfield.  Our  profits  in  1918  were  about  the  same  as  in 
1917. 

Senator  Capper.  What  was  the  total  volume  of  business  in  1918  ? 

Mr.  Whitfield.  The  total  sales  were  $3,300,000,  in  round  figures. 

Chairman  Ball.  Were  the  sales  about  the  same  as  they  were  m 
1917? 

Mr.  Whitfield.  The  sales  were  three-quarters  of  a  million  more 
in  1918. 

Chairman  Ball.  I  am  trying  to  figure  out  whether  the  percentage 
of  profit  is  about  the  same. 

Mr.  Whitfield.  Our  percentage  of  profit  in  1918  will  figure  less 
than  in  1917, 1  think. 

Chairman  Ball.  But  the  volume  of  business  was  greater? 

Mr.  Whitfield.  The  volume  of  business  was  three-quarters  of  a 
million  dollars  greater.  The  volume  of  business  in  1917  was,  in 
round  numbers,  two  and  a  half  million  dollars;  in  1918  the  volume 
of  business  was  about  three  and  a  quarter  million  dollars,  showing 
an  increase  of  three-quarters  of  a  million  doUars. 

Mr.  Miller.  And  your  net  profits  for  that  year  were  how  much? 

Mr.  WHimEiD.  I  think  they  will  measure  up  within  a  thousand 
dollars.  I  am  speaking  generally,  but  I  think  tney  will  measure  up 
within  a  thousand  dollars  of  the  net  profits  of  1917. 

Mr.  Miller.  That  would  be  about  $111,000  in  1918? 

Mr.  WnrTFiELp.  Actually  $111,310. 

Senator  Capper.  Have  you  a  statement  for  the  first  six  months  of 
this  year? 
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Sb.  WHTTFiEii).  No ;  I  was  not  asked  to  bring  that. 

'^Bit^r  Dial.  How  do  prices  compare  now  generally  ? 

jt.  WnrmELD.  On  what  product.  Senator? 

T^autor  Dial.  Just  generally.  How  do  they  compare  with  what 
--»»ere  two  months  ago?     Has  the  trend  been  up  or  down? 

Mr.  Whitfield.  I  think,  compared  with  a  few  months  ago,  the 
•Sii  on  grocery  items  might  be  called  up.  There  was  a  very  bear- 
feeling  in  the  market,  or  was  a  short  time  ago,  resulting  from 
<  hrp  amount  of  stock  lying  around  and  not  £iowing  what  was 

m  irac  with  it.  That  was  when  we  were  selling  tomatoes  at  a 
-"-  of  $1  a  dozen,  and  corn  and  peas.  Since  then  those  big  stocks 
if*  been  absorbed,  and  in  the  meantime  information  of  the  pros- 
-"tTf  crops  and  the  situation  in  that  respect  for  this  year  has  been 

■  --'Tfi  and  conditions  are  a  little  more  reliable  than  they  were 
j*^  The  market  seems  to  have  steadied.  I  think  the  tendency, 
z^HiUy  speaking,  is  up  on  groceries  and  down  on  beef. 

"«ttor  Capper.  Is  your  capital  stock  now  a  million  dollars? 
^.  WHnriELD.  The  capital  stock  is  now  a  million  dollars,  $500,000 
^iemd  and  $500,000  common, 
"^■attor  Capper.  How  much  of  that  has  been  sold  and  invested  in 

-  OQanesB? 

^-  WHrrnEU).  The  preferred  stock  was  all  sold  at  par. 
>»tte  Capper.  Which  was  $10  a  share? 

fc-  WHrrriEU).  $10  a  share.    We  have  increased  our  company 

■"«  a  $10,000  company  10  years  ago  to  a  million  dollar  company 

'    In  one  of  the  reorganizations  we  reduced  our  preferred  stock 

-lend  frcMn  10  to  8  per  cent.    There    were    then    outstanding* 

■  ^'-000.    In  reducing  it  to  8  per  cent,  we  issued  25  per  cent  more 

"'X  to  the  preferred  shareholders,  giving  them  enough  stock  to 

'^^wni  their  actual  investment  in  the  company  of  $500,000.     Our 

■-^rml  stock  now  represents  an  actual  investment  in  the  company 

^^^MO.    In  other  words,  we  never  sold  any  preferred  stock  at 

-  than  par. 

>oiU)T  Capper.  And  you  sold  how  much  preferred  stock? 
i".  Wmrf'iELD.  Half  a  million    dollars,   except   something  like 
*^  absorbed  in  that  transaction. 

Maxtor  Capper.  The  common  stock  is  not  invested  in  the  business  ? 
^T.  V^BTTrvELD.  The  common  stock  was  issued  against  the  profits 
••  aisted  in  the  business  during  these  reorganizations,  and  repro- 
•■ -"  retUy  the  good  will  of  the  business. 
^'4tor  Dial.  What  dividends  has  the  preferred  stock  been  draw- 

^•T.  VHnriELD.  Eight  per  cent. 

""Tiitor  Dial.  Are  they  allowed  to  participate  in  the  profits? 

fc  Whitfield.  They  are  allowed  to  participate   in   the   profits 

'*  **  per  cent.    When  the  common  goes  to  8,  the  preferred  will 

"'^te  in  the  profits  above  8. 

>2itor  Capper.  Your  net  profits  were  $111,310  in  1918  on  a  little 
^'^  hftlf  a  million  dollars  actual  investment,  which  would  repre- 
"  tboat  22  per  cent  on  the  amount  invested,  would  it  not  ? 

^.ffHimELD.  From  your  point  of  view,  that  is  a  fair  statenioiu 
>  propoeition,  if  you  don't  figure  in  the  surphis  account. 

^'*  JitLLCR.  Do  you  own  all  your  stores? 
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Mr.  Whitfield.  In  what  way  do  you  mean?  We  don't  own  any 
stores,  so  fay  as  owning  the  property  is  concerned. 

Mr.  Miller.  You  rent? 

Mr.  Whitfield.  We  lease  entirely. 

Mr.  Miller.  Long  terms? 

Mr.  Whitfield.  Yes,  sir;  as  long  as. we  can  get,  in  a  neighborhood 
where  our  judgment  is  that  it  would  be  to  our  interests  to  remain 
there  for  a  long  time.    Sometimes  we  can  get  onlv  a  short  term. 

Mr.  Miller.  Have  there  been  any  increases  in  the  leases  you  have 
had  to  renew  in  the  past  year. 

Mr.  Whitfield.  Usually  there  is  a  little  increase  in  our  leases, 
because  when  you  are  in  a  place,  and  your  lease  expires,  you  don't 
want  to  move,  and  an  increase  takes  place.  I  dont  think  we  have 
had  many.  Some  of  our  leases  have  renewal  privileges  in  them  at 
the  same  price,  others  have  renewal  privileges  at  a  sli^tly  advanced 
price,  others  have  renewal  privileges  at  a  price  to  be  arbitrated  at 
the  time,  and  means  of  arbitration  arranged  in  the  lease.     So  ttiat 

auestion,  so  far  as  the  rental  price  is  concerned,  is  practically  all 
efinitely  settled  beforehand  and  to  us  would  be  the  same,  wh^er 
local  conditions  were  different  or  not. 

Mr.  Miller.  Approximately  how  many  thousand  employees  have 
you  ? 

Mr.  Whitfieij).  No  thousand.  We  have  approximately,  at  high 
points,  close  to  500,  and  at  the  low  points,  around  400  employees, 

Mr.  Miller.  Have  you  raised  the  wages  within  the  past  year? 

Mr.  WHimELD.  Wages  are  being  adjusted  all  the  while.  There 
is  a  constant  adjustment  of  wages  going  on. 

Mr.  Miller.  Do  you  have  a  delivery  system  ? 

Mr.  Whitfield,  ^one  whatever. 

Mr.  Miller.  Do  you  have  a  credit  system? 

Mr.  Whitfield.  No  credit  system. 

Mr.  Miller.  Evervthing  is  cash  ? 

Mr.  Whitfield.  Everything  is  cash. 

Mr.  Porter.  Just  so  I  may  understand  you,  in  referring  to  th** 
price  of  your  dressed  beef  a  moment  ago,  dressed  beef  in  Chicagn 
and  also  in  New  York  varied  from  11  cents  to  25  cents. 

Mr.  Whitfield.  Yes,  sir. 

Mr.  Porter.  That  is,  depending  on  the  quality  of  the  beef. 

Mr.  Whitfield.    Exactly. 
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and  branch  house  distribution,  without  any  collusion  between  them 
in  the  niarket 

Mr.  Porter,  I  assume  that  the  question  of  collusion  is  a  pure  con- 
clusion on  your  part? 
Mr.  Whitfield.  Yes,  sir. 

Mr.  Porter.  So  that,  as  a  matter  of  fact,  when  representatives  of 
Mr.  Swift,  Mr.  Morris,  or  Mr.  Armour,  or  any  others  of  what  we 
might  call  the  large  packers  come  to  you,  he  may  offer  you  dressed 
l»eef  worth  $11,  or  ne  may  offer  you  dressed  beef  worth  $25.  That  is 
tme,  is  it  not? 

Mr.  Whitfield.  That  is  true,  and,  answering  that 

Mr.  Porter.  You  have  answered  my  question.  If  a  representative 
of  one  of  the  other  packers  comes  to  you,  and  determining  whether 
or  not  you  would  get  a  different  or  better  price,  you  had  to  have  in 
mind  whether  that  man  is  offering  you  the  same  quality  of  beef  as  the 
other  man? 
Mr.  WHrrFiELD.  All  the  time. 

Mr.  Porter.  Now,  then,  in  the  city  of  Washington,  in  making 
your  purchases,  right  at  the  present  time,  assuming  that  $25  is  the 
price  of  the  best  beef,  generally  speaking,  is  there  any  difference  as 
to  that  between  Mr.  Armour  or  Mr.  Swift  or  any  of  the  other  men 
from  whom  you  purchase  your  supplies,  that  same  grade  of  beef? 

Mr.  Whitfield.  We  fin^  at  times  a  very  considerable  difference  in 
the  price. 

Mr.  Porter.  How  much  do  you  tliink  it  would  be  on  this  $25  worth 
of  beef?  * 

Mr.  Whitfield.  I  think  1  cent  a  pound  variation  at  any  time  on  a 
similar  quality  or  similar  grade  of  beef  would  be  a  very  big  varia- 
tion. 

Mr.  Porter.  So  you  never  expect  to  see  the  five  large  packers — 
they  each  have  agents  here  ? 
Mr.  Whitfield.  Yes,  sir. 

Mr.  Porter.  They  are  each  competing,  as  you  exprass  it,  for  this 
basine^ wholesale  and  retail,  are  they  not? 
Mr.  WnnnELD.  Yes,  sir. 

Mr.  Porter.  And  you  would  say  tliat  1  cent  a  pound  would  be  as 
much  variation  as  you  would  expect? 

Mr.  WiirmEU).  Under  normal  conditions.  Senator,  I  would  say 
1  cent  a  pound  is  a  big  variation. 

Mr.  Porter.  I  am  not  a  Senator.  I  am  an  attorney  for  the  Federal 
Trade  Commision.    I  am  sitting  here  by  courtesy  of  the  Senators. 

Mr.  WniTFiEii).  I  see.  I  would  say  that  under  normal  conditions, 
taking  the  ordinary  market,  the  ordinary  run  of  the  market,  with  a 
fair  supply  of  merchandise  on  the  market,  not  too  much  and  not  too 
little,  but  a  reasonable  supply  available,  that  the  difference  in  the 
i<leas  of  the  various  agents  tor  the  different  houses  might  vary  1  cent 
«  pound  on  the  same  grade  of  beef,  according  to  the  judgment  of 
the  individual  who  is  handling  the  selling  transaction.  When  the 
nmrket  is  glutted  with  beef,  as  sometimes  happens  through  delayed 
farn  getting  in,  or  a  glut  of  live  cattle,  we  sometimes  have  what  we 
'^ll  a  "glut'^  on  the  market.  Then  the  variation  in  prices  is  larger. 
I  presume  that  the  policy  of  the  agent  representing  each  house 
would  respond  to  the  directions  he  received  from  his  superior,  as  to 
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wSv^duM'  or  not  he  should  sell  the  beef  for  a  certain  price  he  mi^ht 
^>  K  or  wliether  or  not  he  should  fight  hard  for  a  better  price,  and  if 
iummI  \h\  carry  it  over.  Sometimes  we  find  that  one  branch  house  will 
UN  to  sell  out  its  meat  entirely,  and  that  is  apparently  in  accordance 
\\\i\\  instructions  from  headquarters.  The  policy  of  another  mi^ht 
indicate  that  he  does  not  care  whether  he  carries  it  over  into  the  next 
>N  eek,  the  price  being  so  low  during  the  present  week,  and  by  "  present 
week  "  I  mean  a  hypothetical  present  week.  He  may  decide  to  carrv 
it  over. 

Mr.  Porter.  You  are  a  purchaser  of  cattle? 

Mr.  Whitfield.  Yes,  sir. 

Mr.  Porter.  From  the  different  selling  agents  of  these  different 
])eople? 

Mr.  Whiti-teld.  Yes. 

Mr.  Porter.  And  youi*  experience  is  that  never  does  it  vary  more 
than  a  cent  a  pound  on  the  same  grade? 

Mr.  Whitfield.  I  only  stated  that  in  a  qualified  way  to  indicate 
the  trend. 

Mr.  Porter.  In  normal  times? 

Mr.  Whitfield.  In  a  normal  market  I  would  call  that  a  very  big 
variation. 

Mr.  Porter.  What  do  you  call  ordinary  variation?  That  is  what 
I  want  to  bring  out.  You  say  that  a  cent  a  pound  is  about  the  limit. 
What  is  a  normal  variation,  on  the  same  ^de  that  we  have  been 
talking  about?    I  mean  in  the  city  of  Washington? 

Mr.  Whitfield.  That  would  be  a  very  difiicmt  thing  to  say.  JuiUr- 
ing  beef  as  it  hangs  in  the  box — that  is  the  way  it  is  bought— the 
beef  hanging  in  tlie  box,  probably  100  cattle  ran^ng  from  the  best 
to  the  poorest,  and  a  few  cattle  in  the  same  lot  slightly  differing  in 
quality  and  in  value,  the  quality  of  the  hind  quarters,  whether  there 
is  a  large  or  small  percentage  of  prime  beef,  all  those  things  make 
it  different.  Under  those  circumstances,  as  I  could  appraise  a  situ- 
ation the  prices  might  vary  a  cent  a  pound. 

Mr.  Porter.  So  that  isn't  this  true,  practically,  that  whatever  dif- 
ference in  price  there  is,  the  difference  you  now  speak  of  is  the  differ 
ence  in  the  human  mind  estimating  the  beef  that  is  being  purchased: 
that  substantially  there  is  no  real  difference  in  price,  except  that 
occasioned  by  the  answer  you  have  just  now  given  to  the  committee? 

Mr.  Whitfield.  I  say  as  a  general  proposition  in  merchandising 
that  is  true  in  all  merchandising. 
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^  ^^fi:e  diflFerence. 

^  a  moment  ago  that  1  cent  was 
^  same  quality  of  meat. 


w  hat  I  am  asking  you  about. 
ioos  go  down  to  practically  no 
.,  I  wiB  say,  the  difference  you 
.<)  the  comniittee  as  occurring  be- 
to  this  matter  of  quality  that  you 
i  all  these  articles,  and  particularly 

I  long  question  to  give  a  short  answer  to. 

tliat  a  cent  a  pound  probably  represents 

I  here  is  in  prices  on  similar  or  like  quali- 

i\ ,  from  various  wholesale  houses.    I  will 

lit  if  there  were  10  wholesale  houses  there 

Litater  difference,  because  they  all  start  from 

their  live-cattle  cost,  as  your  quotations  will 

have  practically — not  exactly,  but  practically — 

<lisposingg  of  by-products,  and  get  about  the 

in.    Consequently,  the  basic  cost  of  the  beef  would 

11'.    And  a  cent  a  pound  on  a  carcass  of  beef  costing 

I'l  would  mean  5  per  cent  difference.    The  food  busi- 

•  •  «l()es  not  show  a  profit  of  5  per  cent  in  any  division 

I  am  familiar. 

1  ent'e  of  5  per  cent,  under  normal  conditions,  on  a  similar 

:ii*»at,  in  one  day,  in  several  boxes,  would  in  my  judgment 

t  I  he  range,  and  the  extreme  range,  of  the  difference  in  judg- 

:\*K*n  the  selling  factors  as  to  the  actual  value  of  that  beef, 

-*•  their  judgment  as  to  the  probability  of  their  being  able  to 

Jt  much  to-morrow  or  the  day  after,  or  having  to  take  less.    All 

•  Iters  into  it.    Fresh  meat  must  be  sold  promptly.    So  if  it  is 

judement  of  a  seller  that  the  market  is  going  to  advance  or 

s^h«i,  the  seller  may  stiffen  in  his  price.    If  it  is  the  judgment 

^fiother  seller  that  the  market  is  not  going  to  strengthen,  possibly 

^n  be  a  little  softer,  and  we  would  be  abe  to  get  a  lower  price 

^•hini  than  from  the  other  fellow. 

t  PoBTER.  How  much  of  that  5  per  cent,  that  you  say  is  the 
-miv^  difference  in  the  prices  quoted  to  you,  could  you  attribute 
tiw  difference  in  the  judgment  of  the  buyer  and  seller,  in  this 
^  of  quality? 

*•.  WunriELi).  I  don't  know  that  I  could  exactly  limit  that.  You 
"^^'^Und.  I  am  only  expressing  an  opinion  as  to  the  cent  a  pound. 
JJf  PoTFER.  I  know. 

^-  WHrTFTCLo.  It  may  be  a  little  better  rate,  it  may  be  at  times 
\-«JW  les^.  The  judgment  of  our  buyer  may  be  off  on  the  value  of 
**  different  lots  of  beef.  When  you  go  into  a  stockyards  to  buy 
'*'^txlt  you  will  find  them  asking  15  cents  a  pound,  and  the  owner 
!  J^  <?attle  may  ultimately  sell  them  for  14.  There  would  be  the 
l'*Tfnce  between  the  opinion  of  the  seller  to  start  with  and  the 
*«int  he  is  forced  to  accept  to  wind  up  with. 
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.      ■•!    iiLfiinl  an  opinion  as  to  what  t 
■  ,*nHi  wnditions,  in  the  prices  offer 

»•  ^^-^  I  could  hazard  ah  opinion  on  thi 
n;  T^HHitiition. 

.     -   -  .,->-.   a  TOUT  opinion,  genuine  competitii 
-      »     'zK-k^HTs  competing  for  the  trade  here 

vfM  **  -iiat  it  what  you  are  hitting  at,  and  I  i 

*-^.  >Hi  Answer  a  while  ago  when  I  said  a  sms 

, .  '      ,:i  ;!W  ri»frigerator  cars  and  control  the  di 

^   ^  ^-'>   ill  rf»  fresh  meat  here,  in  a  large  way,  th 

>     1    MOV  ar«^  competing.     But  you  have  a  groi 

^  v^iiuii'im  which,  under  ordinary  circumstances,  r 

•^...'x.itiiott.  but  imder  an  abnormal  development  t 

.  V  ^^  o*«iH^itwtt.    I  could  say,  in  that  connection,  fro 

-  .w;^  .>t  thtj  situation,  that  during  the  war  the  packe 

•■     (I  \|p  .teiint^rton.  but  elsewhere,  beef  and  lanAs  an 

..cv   oc  *  whiw  lot  less  than  they  could  get.     I  hai 

w:Ki*»  :hcv  >^>|d  beef  for  2  cents  a  pound  less  than  thi 


.  ,  '  M  I 


_     \>  ^Vtt  HKmn  other  places? 

*  ■  w  K  I  tt»?«n  both  in  this  city  and  in  other  places. 

litHdoit  >^iU  ^-erify  that.    I  don't  mean  to  say  the 

_^    iHoY  tHrv>l>Hbly  did  sell  at  a  profit,  at  a  price  atVhic 

v%v*N3U\l     IV  cinjditions  were  such  in  1917  and  1918  thi 

\  .^i  uwt  in  th^  United  States  and  in  the  world  was  sh; 

^    K^^^x  iUKt  th«»  dwnand  for  export  beef  was  so  great  froi 

aau  ilv^  U>iuwp^  probably  for  local  consumption  was  m 

,,    i  NlKHtki  h*Yo  been,  and  the  result  was  that  the  Goverr 

.,   *»  iikKHfct^  its  onters,  and  the  packers  had  to  allocate  thei 

xs.pt**>  tKnr  different  branch  houses  in  the  different  citie 

xsM^^*>  %wii^  iiv^tructed  that  no  more  than  so-and-so  a  poun 

V  >,  a    V    o^^**^^t  fw  this,  and  so-and-so  a  pound  for  that.     I 
,  ,^    ,.  vx  -x  •  »vv  «.vuW  have  gotten  a  substantial  rise  over  that  amouni 

V  tv<u  i  Shk^^vwv  That  profit  was  limited  by  law. 
\i'     U  uti>*Kiiv  WelK  that  again 

V,-*iv»i*  S*i«iwvi»v  That  might  have  been  the  reason  for  thos 

ViK  \\>iu^»^^*K  That  may  have  been;  that,  and  other  reasons  o 


a  v»'}^v»aK^o> 


V  .i.^iv^  SatTrvKiv  Vp  to  a  certain  point,  they  do  have  contro 
^M  i  i  u^  ^auiUv^iK  thiviigh  the  control  of  certain  facilities  of  distri 
^ ;,  v^'K  nuvS  hx  iv^iwi^tttor  cars,  and  etc.? 

\i'.  W  uuviMAv  My  judgment  is,  and,  of  course,  it  is  only  wortl 
wS.i!  ui\  v^(Muu^a  W  worth,  that  the  control  of  the  refrigerator  ca 
>  (V  ui  v'l  i^s^  vH^uutrv  gives  the  paokers  a  substantial  monopoly  of  thi 
»v,  S  uu\a  t*u.xUHv«<^  That  is  limited  or  affected  only  by  the  supplj 
iVH  ,*'m^v  uk  t^^^-^  UvhI  immunities,  through  local  conditions,  anc 
wvjuisiuK^i^  Ihx^m  nenrl^v  points,  like  Baltimore  running  over  t< 
\\  (  \'Mvu^»»  lUn  the  lUtfo  packer  can  not  afford  to  maintain  s 
iKvi  iM  u  t\  t.v5vi*Htor  cars.  If  he  tried,  he  would  go  broke.  He  could 
•'  M  >.^t  iKvv^u  ivjniiivvl  by  the  railroads.    He  could  not  get  them  re 
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turned.  He  would  have  no  means  of  cheeking  them  up.  I  tliink  he 
should  get  better  service  from  the  railroads,  but  under  normal  condi- 
tions he  could  not  get  refrigerator  cars  from  the  railroads,  and  so  he 
must  pass  up  all  shipping  business  and  confine  his  business  to  local 
zones.  And  you  can  go  over  America  and  find  the  little  packers 
flourishing  in  these  zones,  so  long  as  they  confine  themselves  to  them, 
bat  they  can  not  go  outside  of  them. 

Mr.  Porter.  You  spoke  of  the  refuse  from  the  cattle,  for  instance, 
bones,  being  a  small  percentage. 
Mr.  WHimELD.  Yes,  sir. 
Mr.  Porter.  To  whom  do  you  sell  that  refuse  ? 
Mr.  Whitfield.  The  bones  to  a  bone  man. 

Mr.  Porter.  Is  there  a  company  that  has  charge  of  that  here  in 
Washington? 

Mr.   WnrrFiELD.  There  are  two  and  maybe  more  smaller  ones. 
Thev  collect  them  at  the  stores. 

nr.  PoRT«R.  Do  you  know  whether  or  not  that  is  an  incorporated 
mmpany  that  collects  the  refuse  at  the  meat  markets  in  the  city? 

Mr.  WHrrmELD.  I  don't  know  whether  this  one  is.    I  am  not  sure 
whether  the  other  one  is  or  not.    There  are  two  concerns  here. 
Mr.  Porter.  Will  you  please  give  the  names? 
Mr.  Whttfibu).  Milton  Hoffmeyer,*  at  Tenth  and  C    I  am  not  cer- 
tain whether  he  is  incorporated  or  not;  and  the  Norton  Manufactur- 
ing Co.     Their  plant,  I  think,  is  at  Four  Mile  Run,  but  they  can 
be  reached  in  the  city  over  the  telephone.     Whether  they  are  in- 
corporated or  not,  I  ao  not  know,  but  that  is  the  name  of  the  com- 
pwiv. 
Mr.  Poster.  Then  there  are  two  people  who  buy  all  the  waste? 
Mr.  Whitpield.  Don^  understand  me  as  saying  that  as  a  definite 
pr<^X)siti<m,  becmuse  I  think  there  are  some  small  ones,  just  like  drum- 
ming op  the  ice  business,  anybody  can  go  into  it.    I  should  say  they 
handle  the  substantial  bulk  of  it. 

Mr.  Poster.  Going  back  to  the  other  question  of  the  meats  coming 
into  the  city  of  Washington,  the  supply  that  one  seller  might  have 
hen^  all  that  oonld  be  relegated  back  to  the  source  of  supply  and  ar- 
rang^  as  to  the  amount  that  comes  in  here.    You  appreciate  that,  of 
course! 
Mr.  WniTPiELD.  Well,  that  would  be  a  conclusion  also. 
Mr.  Porter.  Yes,  just  as  the  other  answer  of  yours  is  a  conclusion  ? 
Mr.  WHTmELD.  Exactly.    It  would  be  an  opinion,  ^nd  I  would 
not  like  to  state  it  as  my  opinion.    Yet,  if  you  state  it  as  yours,  I 
^ould  not  argue  it.    I  mean  outside  of  here. 

Senator  Skbtpard.  Are  the  wages  you  pay  now  higher  than  they 
were  a  year  ago? 

Mr.  Whitfield.  Yes,  Senator,  wages  have  shown  a  tendency  to 
rise  steadily  since  the  war  came  on. 

Senator  Sheppard.  Is  it  your  observation  that  they  have  risen  in 
proportion  to  the  increase  in  retail  prices? 

Mr.  Whitfield.  My  observation  is  that  wages  have  not  risen  in 
proportion  to  the  advance  in  the  cost  of  living. 

•Vnator  Sheppard.  Do  you  think  a  municipal  abattoir  or  slaughtor- 
Iwose  would  be  an  advantage,  if  scientificallv  operated  ? 
Mr.  WHrTFiKLD.  If  such  a  thing  were  possible,  it  would  be. 
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Senator  Sheppard.  What  do  yon  mean  by  that? 

Mr.  Whitfield.  I  mean  it  is  imp<;sr,ible  to  have  a  municipal  abat- 
toir scientifically  operated. 

Senator  Sheppard.  Don't  they  do  it  in  Germany? 

Mr.  Whitfield.  I  don't  know.    I  have  never  been  there. 

Senator  Sheppard.  And  other  foi-eign  comitries? 

Mr.  Whitfield.  They  have  municipal  abattoirs,  I  presume,  grow- 
ing out  of  the  old  system  of  granting  abattoir  monopolies  to  certain 
royal  families,  but  so  far  as  conducting  a  business  by  a  community  in 
competition  with  an  intelligently  managed  private  enterprise,  I 
should  say  it  is  nothing  but  suicide  for  anybody  to  put  money  into 
such  a  proposition.  So  far  as  the  conmiunity  itself  doing  it  with 
the  taxpayers'  funds,  I  think  it  would  be  a  waste  of  public  funds.  I 
believe  that  if  you  free  up  the  machinery  of  commerce,  that  the  private 
interests  will  nirnish  a  nrst-class  service.  It  is  only  where  you  have 
your  channels  of  commerce  clogjyed  and  choked  and  controlled  that 
you  bring  about  a  condition  which  makes  it  appear  that  maybe  the 
community  could  do  better  for  itself  than  private  interests  do  for  it. 

Senator  Sheppard.  Do  you  know  whether  there  are  any  in  Uiis 
country? 

Mr.  Whitfield.  Anv  municipal  abattoirs? 

Senator  Sheppard.  iTes. 

Mr.  Whitfield.  I  understand  there  are.  The  Bureau  of  Markets 
has  such  information  as  that.  I  think  there  are  some,  under  certain 
conditions,  running  well.  They  usually  operate  at  small  places 
where  it  is  impossible  to  get  a  regular  supply  of  fresh  meat.  \ 
small  abattoir  like  that  can  kill  about  five  animals  a  day  and  they 
don't  have  to  do  much  business.  That  is  a  very  important  phase  of 
the  business,  to  have  a  proper  supply  of  fresh  product.  This  meat 
deterioriates  very  fast,  and  your  source  of  supply  must  be  close  at 
hand.  That  is  the  real  reason  for  our  having  a  little  packing*  plant 
up  at  Frederick,  so  as  not  to  depend  on  the  packing  plants  here. 

Senator  Sheppard.  There  is  a  field  for  them  in  the  smaller  cities? 

Mr.  Whitfteld.  I  think  there  is  a  field  for  them  in  the  smaller 
cities,  but  in  the  larger  cites  I  doubt  very  much  if  there  is.  Answer- 
ing your  question  again  on  the  wage  proposition,  the  data  I  gave 
here  indicates  that  food  has  gone  up  100  per  cent  since  1914,  and 
I  dont'  believe  that  wages  as  a  whole  have  gone  up  anywhere  near 
that  amount.  Whether  other  elements  in  the  cost  of  living  have 
advanced  in  .that  amount  I  am  not  informed. 
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which  I  am  not  prepared  to  answer  oJBThand.  I  should  say,  generally 
speaking,  that  it  the  retail  business  3ver  got  into  a  few  hands,  it  not 
only  would  be  likely  to  result  in  the  absence  of  competition  and  a 
rise  in  prices — I  mean  margins — ^price^  don't  control  margins.  Mar- 
gins and  prices  are  different.  The  price  might  be  a  dollar  an  ounce 
and  the  margin  nothing,  or  the  price  10  cents  an  ounce  and  the 
margin  big.  What  I  intended  to  say  and  should  have  said  was  the 
control  of  margins  through  the  absence  of  competition. 

Whether  or  not  there  is  in  the  chain  system  the  germ  of  sucli  a 
development,  I  don't  know.  I  don't  think  so.  I  would  say  there  is 
one  thing  a  chain  can  never  do.  It  can  never  furnish  that  personal 
element  in  business  that  the  individual  storekeeper  can  furnish. 
And  the  live,  active  storekeeper  will  learn  from  the  chain  to  discon- 
tinue reckless  credit  and  unnecessary  service,  and  will  buck  right  up 
against  the  chain  side  by  side  and  be  doing  a  fair  business.  T  think 
that  probably  what  the  outcome  would  be,  would  be  rather  along 
the  line  of  developing  large  chains  or  small  ones  that  would  be  doing 
business  on  a  cash  basis,  and  a  reasonable  sized  chain  able  to  buy  in 
carload  units  might  have  an  advantage  over  the  other  fellow.  They 
would  control  the  cash  business  and  the  other  larger  service  stores 
would  control  the  credit  business,  and  those  stores  able  to  give  the 
personal  service  would  control  a  large  amount  of  cash  business,  be- 
cause certain  people  are  willing  to  pay  cash  for  a  certain  kind  of 
service. 

Senator  Cappek.  The  tendency  recently  has  been  rapidly  toward 
the  chain  system,  has  it  not? 

Mr.  Whitfitju).  The  chain  systems  are  developing  very  fast,  but 
(X)mpared  with  the  total  business  done  I  do  not  believe  they  are 
making  a  scratch.  Taking  the  individual  chain  business  by  itself, 
it  is  developing  verj*  rapidly;  but  I  think,  speaking  of  the  meat 
business,  which  always,  when  the  food  question  comes  up,  seems  to 
K»  the  storm  center,  if  the  independent  packer  could  get  proper 
freight  service  in  refrigerator  cars  from  the  railroads,  you  would 
not  have  to  be  worried  about  competition  in  the  meat  business,  be- 
cause the  smaller  packers  would  grow  and  flourish  if  they  could  get 
that  kind  of  service.  They  can  not  get  it  by  any  system  of  part 
ownership  by  the  packers  and  part  ownership  by  the  railroads. 
They  can  only  get  it  by  having  the  big  packers  go  out  of  the  railroad 
bjisiness. 

Xfr.  Tator.  Then  it  is  your  opinion  that  the  big  packers  are  not 
as  efficient  as  the  smaller  ones? 

Mr.  WnrrriELD.  No. 

Mr.  Tator.  Then  how  can  the  little  ones  compete  with  the  larger 
ones?  ' 

Mr.  Whitfieij).  They  may  be  more  advantageously  located  some- 
times. 

Mr.  Tator.  That  is  a  matter  of  efficiency  too,  is  it  not? 

Mr.  WHrrriELD.  I  would  not  say  so.  It  is  an  accidental  geographi- 
f^I  location. 

Mr.  Tator.  Would  not  the  big  fellows  concentrate  in  a  few 
large  points? 

Mr.  WHTmELD.  I  would  say  that  control  of  the  arteries  of  trade, 
or  control  of  the  means  of  transportation  of  shipment,  would  enable 
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Ilipiii  (<>  rrvhtiillizo  an  inefficient  system  of  the  country.  Assume^ 
for  inHliin(u%  tliat  Baltimore,  Norfolk,  or  a  few  other  "points  were 
Nf  nili^f^irully  Ix^ttcr  located  for  the  packing-house  business  than  Chi« 
ni^ti  or  H(.  Louis,  and  the  packers  are  located  in  Chicago  and  St. 
LoiiIn  but  I  hoy  have  control  of  the  shipping  facilities.  If  they  lost 
tliiit  conlrol  of  shipping  facilities  the  packer  down  here  could  ship- 
to  liohtnu  und  New  York,  and  there  would  be  competition. 

Mr.  TA'ixm.  \o\\  realize  that  there  is  a  gi*eat  deal  of  waste  in  ship- 
ping: cntUoY 

Mr.  \ViinriF.M>.  Theiv  is  a  great  deal  of  waste. 

Mr.  TAnm,  Thon^foiv,  if  you  have  to  ship  into  concentrated  cen« 
(oi>*  with  hitf  packtMN  in  contix)!,  that  would  be  eliminated  if  you 
wouhl  irivo  tho  suuUl  i>ackei>>  a  chance  to  spread  out. 

Mr.  NN'mTHKUK  1  think  that  is  right 

Mr»  *rAi\>w»  TluMi  we  ai^  not  getting  our  meat  business  done  as 
otil*  iont l;j*  as  wo  would  be  if  that  monopoly  were  broken? 

\\\\  W  lUTKiK.UK  1  think  with  proper  railroad  service  you  would 
^^t  a  \ory  uuioh  lumT  efficient  meat  service  from  coast  to  coast  tlian 
\ou  HIV  ablo  to  J^^t  from  the  present  system.  I  do  not  want  to  go- 
ou  ixHHM>l  as  M\yu\tf  that  in  my  Judgmeiit  these  folks,  who  have  ere- 
a(o\l  A  world  woutW^  aix^  inefficient* 

Mr.  *r.\i>^.  Uut  you  infer  that  they  are  inefficient  if  you  saj-  that 
{W  \\\{\\^  follows  i\>uld  spring  up — ^ 

Mr.  WuuTivuv  Xo;  1  ^^tate  my  belief  and  you  draw  the   infer- 

OU\V. 

Mr,  rviwK,  I  ,^u\  \^\1\  oAVtiui:  vwur  jiuemitui  to  a  conclusion. 
Mr.  Wiuviwxiv  I  undor^tAiui  ihau  but  I  would  not  wish   to  go 
^^u  \\sNx^>J  ,^>  MAiuViT  ih^t   An.Hv,:r  J^  t\x  and  Swift  A  Co,  and  the 

S,r,  uxM   >uviYvwv  \^^;;  r.oar.  :hjH  there  are  other  systems  that 

M^    W  u\',^u\4V  \^*v.    1  ^xx;L;  >yi\  jr^tt  Tney  an?  efficient,  but  the 

v\v,,Nr.^  \    >',  o\  ^^  :i.5    ^x^  rre^^r.:  1.:.^  i^  i>i<  liie  most  efficient  or  the 

S  s^,v,  S>;>^^v»?rv  *  x*  ivfr.iirs  nr>:.5<vi  ihat  they  did  not  h^ve 
v>  .V>  >  M  os^N  i,^  i,<^v^  CA"Y  c:  ;  :  T  •'^^  VcttSLi>«s*  and  if  their  cars 
wsvv  ,<,v'^  A>^  \>  VA^^  :  ^,^  ;c:>  .v«. '•  i>.>5  take  care  of  anybody. 
\'^ ,  \  w  ,\  r  ox  ,;  x;  x\  ,v  xx^  ..-  :  *i  <aa\j.l W  pftcfaeis having  cars. 

\*      \X        ^  >'.A    Vv\   .   «'    r>.%    •»;^  .  :i..:  I !jeT  dSi  before. 
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<onipet€  with  the  bigger  packers.     Is  it  just  geographical  condi- 
tions? 

Mr.  WniTFiFXD.  No ;  the  little  packer  may  not  be  quite  so  close  to 
the  ijource  of  raw  material.  He  may  be  closer  to  a  market  for  a 
finished  product.  All  those  things  count.  For  instance,  a  packer 
who  is  able  to  get  meat  on  a  market  like  New  York  City,  with  a  24- 
hour  delivery,  nas  a  big  advantage  over  a  packer  who  is  shipping 
from  the  West  to  New  York  City. 

Mr.  Tator,  Not  unless  his  raw  material  is  there  also.  , 
Mr.  WnnriELD.  The  pi-esuniption  is  that  there  should  be  a  rea- 
sonable supply  of  raw  material  without  going  out  West,  fcut  even 
then  he  can  overcome  that  absence  of  raw  material  and  get  the 
business  because  he  has  what  is  called  '*  home-dressed  "  meats.  If  you 
go  down  here  to  a  place  operated  by  T.  F.  Keane,  you  will  see  a  supply 
of  beef  dressed  here  at  Benning.  He  brings  that  beef  from  Chicago, 
lar^ly.  If  you  go  in  his  box  and  in  the  S)x  of  the  big  packers  you 
will  find  a  diflference  in  the  beef,  although  the  very  beet  in  Keane's 
box  may  be  from  a  car  of  live  cattle  shipped  from  Chicago  and 
dressed  here. 

Mr.  Tator.  If  he  is  near  the  market,  24  hours,  it  is  a  question  of  his 
being  able  to  get  a  better  price  from  the  consumer  and  not  being  able 
to  operate  more  efficiently. 

Mr.  Whttfieu).  It  is  a  question  of  being  able  to  market  the  par- 
ticular article  he  has.  He  may  have  a  car  of  beef  that  will  suit  a 
New  York  market. 

Mr.  Tatob.  Of  course,  what  the  country  is  concerned  in  is  not 
how  much  he  may  make  out  of  an  article,  but  who  can  operate  a  sys- 
tem most  efficiently. 

Mr.  WHTTFiEiiD.  I  do  not  know  that  anyone  would  be  able  to  ex- 
press an  opinion  much  worth  while  as  to  who  could  give  the  most 
efficient  service,  but  I  would  say  that  if  you  would  free  up  the  means 
of  communication,  the  means  of  shipping,  then  the  most  efficient 
system  would  develop  as  a  natural  course.  Does  that  answer  your 
question? 

Mr.  Tator.  Well,  I  was  hoping  as  an  experienced  packer  you 
would  have  a  little  more  intimate  knowledge  of  where  the  packers 
would  come  in,  but  that  is  satisfactory. 

Mr.  WuTTfTELj}.  I  am  not  an  experienced  packer. 
Mr.  Tator.  You  are  in  the  business. 

Mr.  WmTFiELD.  Yes,  but  there  are  many  of  us  in  the  business  who 
are  not  experienced.    That  is  the  reason  we  are  in  it,  sometimes. 
Senator  Capper.  Have  you  a  cold-storage  plant? 
Mr.  WHrrm5ii>.  All  meat  markets  have  cold-storage  plants.    We 
have  a  plant  at  Frederick,  with  limited  storage  facilities.    We  have 
here  at  Washington  limited  storage  facilities,  but  only  enough  to 
carry  the  stuff  for  a  short  time.    We  have  not  enough  to  go  into  the 
stora^re  business,  no  storage  to  amount  to  very  much.    If  we  have 
excessive  supplies  at  certain  seasons  we  have  to  hire  extra  storage. 
Senator  Capper.  There  are  certain  cold-storage  plants  here  in 
Washington? 

Mr.  Whitfucld.  Yes,  primarily  the  one  operated  by  the  Washing- 
ion  Market  Co. 

Senator  Capper.  The  packers  have  no  cold  storage? 
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Mr.  WHiTriELD.  They  have  only  regular  branch-house  selli 
facilities  which  will  carry  only  about  48  hours'  supply  of  meat,  noi 
ing  more  than  that. 

Senator  Capper.  They  do  not  carry,  for  instance,  pork  for  soi 
time? 

Mr.  Whitfleld.  If  they  put  pork  in  the  freezer  they  have  to  p 
it  in  the  public  freezer  the  same  as  we  do;  they  have  no  freezer 
their  own. 

Senator  Cappek.  Do  you  know  whether  there  is  a  consideral 
quantity  of  pork  in  cold  storage  here  now  ? 

Mr.  Whitfield.  I  have  not  any  definite  information  on  that. 
presume  there  should  be  at  this  season  of  the  year.  This  is  t; 
season  for  high-priced  pork,  because  the  hog  crop  will  not  come 
until  October  or  November.  Hogs  are  selling  for  about  8  cen 
or  9  cents  a  pound  more  than  they  sold  for  last  March,  so,  cons 
quently  the  product  to-day  is  worth  a  whole  lot  more.  Fancy  loi] 
dressed  last  February,  doubtless  bring  a  better  margin  of  profit  thf 
they  would  bring  if  produced  to-day. 

There  has  been  a  great  deal  of  talk  about  the  price  of  porte 
house  steak  and  the  low  price  of  other  steaks.  That  is  a  summ< 
phenomena.  In  the  summer  folks  do  not  cook  roasts  and  they  cj 
not  boil  boiling  pieces ;  they  all  want  steaks  and  chops.  We  sell  tl 
chuck  meat  in  steaks,  but  three  months  from  now  we  will  have 
condition  where  the  fore  quarter  may  bring  as  much  as  the  hin 
quarter,  and  it  will  cost  you  as  much  to  get  a  piece  of  chuck  mej 
for  boiling  as  to  get  a  piece  of  round  steak  or  sirloin  steak.  Thei 
is  a  great  stretch  between  the  value  of  the  fore  quarter  and  the  hin 
quarter  meat,  and  then  the  differential  closes  up  and  the  difference 
is  nominal;  so  that  the  situation  of  the  radical  difference  betwee 
the  prices  of  porterhouse  steaks  and  the  chuck  steaks  now  will  h 
totally  different  60  days  from  now. 

Chairman  Ball.  The  committee  will  now  adjourn  until  to-morrow 
afternoon  at  2  o'clock.  I  will  ask  the  witnesses  who  have  not  testi 
fied  to  kindly  return  to-morrow  at  that  time.  I  am  sorry  to  ask  yoi 
to  come  back  the  second  time,  but  it  seems  to  be  necessary. 

(The  papers  referred  to  and  submitted  by  the  witness,  Joseph  A 
Whitfield,  and  marked,  respectively,  1  to  22  inclusive,  are  as  follows : 

No.  1. 

J.  A.  Whitfield  Co.,  Fredbcbick,  Md. 

Beef  test. 

[No.  885.— Aug.  1,  1919.     Abe  Meyer;  81  cattle;  B  lot.] 

Number  of  head,  31,  weight,  24,660  pounds,  at  11  cents  per  pound $2, 712. 6< 

Commission 10.  W 

Feed  and  bedding 6.2J 

Freight 11^21 

Exchange 2,7< 

Cost  of  liilling 37. « 

Total  gross  cost,  at  $11.70 2, 885. 3j 

Ruffle,  31  head,  279  pounds,  at  12  cents  per  pound 33. 4« 

Livers,  31  head,  248  pounds,  at  8  cents  per  pound 19.84 

Hearts,  31  head,  62  pounds,  at  10  cents  per  pound 6.20 
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-:^rs.  31  tH^tict  at  oO  cents * $15.50 

•  zit^u  31  head,  155  pounds  at  10  cents  per  pound 15.  50 

-fifled  for  tallow,  31  head,  1,860  pounds,  at  1  cent  per  pound—  18.  60 

•  '*«e,  31  head,  372  pounds,  at  1  cent  per  pound 3.  72 

•  iiMi  switches,  31  head,  at  1  cent .  31 

.  >-  31  bead,  at  5  cents  per  pound 1.  55 

-  tl  hentl,  1.480  pounds  at  40  cents  per  pound 592.  00 

706.70 

«c  uf  dressed  beef 2, 178. 62 

■-Ta  weight,   12,430  pounds;   per  cent  yield,  $49.40;   cold  weight,   12,180 
>   cost  per  hundredweight,  $17.88 ;  number  of  head,  31 ;  dressed,  12.180 
.-^^  «  $17.88,  $2,178.62.     Offal  credit,  $2.87.     Billed  Washington.     Invoice 
'^v  August  4,  1919.     O.  K.,  C.  M.,  August  18,  1919. 
'ttoeper.  John  C.  Engle:  manager,  L.  G.  B. 


(No.  879 — ^Joly  17,  1919.     Max  Ettlenger  Co.;  26  cattle;  II  lot.] 

'Tftf  hetid,  26:  weight,  21.600  pounds,  at  $12.38 $2,674.97 

-"sRiwi 12.00 

.  10 

-  i!rf  heiiding 6.  50 

:i: 92.  33 

-u*t 3.  35 

i  killing 32.  50 

T«ical  gross  cost  at  $13.05 2, 821.  75 

y  fc«d,  680  pounds,  at  12  cents  per  pound 81.  60 

"vXhead,  182  pounds,  at  8  cents  \yev  pound 14.56 

'  "V  26  head,  52  pounds,  at  10  cents  per  pound 5.  20 

--^  a  head,  at  50  cents 13.00 

-xit.  26  h«»ad,  130  iKmnds,  at  10  cents  per  pound 13.  OOi 

■'^SBeil  for  tallow,  26  head,  1,560  pounds,  at  1  cent  per  pound 15.  60 

•  '•«»«,  26  head.  312  iK)unds,  at  1  cent  per  pound 3. 12 

13d  switches,  26  head,  at  3  cents .  78 

•. »  head,  at  5  cents 1.  30 

*  1  itteers.  10  head.  457  pounds,  at  33  cents  per  pound 150.  81 

2  rows,  16  head,  730  jwunds,  at  31  cents  per  pound 226.  30 

T»iul 525.  27 

■  -- of  dre«<«jed  beef 2,296.48 

1  weight,   11.373  pounds;   i)er  cent   yield,   $51.59;    cold   weight,   11,145 

'Alt  $20.60.  $2,296.48.     Offal  credit,  $2.41.     Billed  Washington.     Invoice 
'    'V.K  at  20  <*eiits.     O.  K.,  C.  M. 
••t^^iier,  John  <\  Engle;  manager.  L.  G.  B. 


'ej-er;  .S2  cattle;  D  lot.] 

$2,  778.  56 

10. 00 

lO  50 

117. 43 

2. 80 

40. 00 

2.959.29 

)und 98.  40 

K)und 18.  08 
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.«»  cents  per  pound $14.50 

..'i  iKiunds,  at  10  cent  i  per  pound 14.  50 

J9  head,  1,740  pounds,  at  1  cent  ver  pound 17.  40 

;48  i)ound8,  at  1  cent  per  pound 3.48 

head,  at  1  cent  per  pound .29 

'•ents  per  pound 1.  45 

|K>uud8,  at  31  cents  per  jwund 12.40 

1,383  pounds,  at  33  cents  per  pound 456.39 

631.97 

>f 2,546.60 


:i.(536  pounds;  per  cent  of  yield,  $51.64;  cold  weight,  13363 
hundredweight,  $19.05;  number  of  head,  29;  dressed,  13,363 
.>46.60.  Offal  credit,  $2.44.  Bills  on  Washington.  Invoice  No. 
19.  at  19i  cents.     ().  K.,  C.  M. 

No.  2. 


Beef  account  sides. 

WEEK  ENDING  JULY  18,  1919. 

)lates;  4  fores;  number  "cattle,"  84);  weight  received,  37,751;  weight  sold,  37,748; 
shrink,  3.    Our  profit,  S345.Q4. 

►rea. 
..... 

Hinds. 

Ribs. 

New 
York 
chucks. 

Rattles. 

Plates. 

Rounds. 

Loins. 

Weight 

184 
106 
422 

436 
214 
200 
106 

79 

47 
219 
121 
223 
105 
382 

62 
462 

46 
329 
105 
199 

91 

21 
241 
260 
122 
135 
188 
109 
529 

91 
860 

60 
102 

4S 
168 
118 
196 
460 

Price. 

Amount. 

2 

as. 

29 

13 

20 

20 

29 

29 

13 

12 

12 

20 

26 

20 

30 

21 

15 

20 

lU 

13 

30 

21 

14 

25 

21 

30 
24 
19 
13 
16 
23 
20 
15 
13 
23 
13 
23 
21 
21 
26 
31 
21 
22J 

16 

$53.36 

1 

13.78 

■, 

i" 

2 
2 
2 
2 

84.40 

87.20 

62.06 

58.00 



13.78 

3 
2 

9.48 

5.64 

1 

1 

43.80 

2 

31.46 

1 

2 

1 

^      44.60 

1 
2 



31.50 

80.22 

3 

9.30 

2 

2 

92.40 

2 

5  29 

3 

42.77 

i 

1 

1 

31.50 

1 
1 

:■■:::::;::;:: 

41.79 

. 

12.74 

1 

1    

5.25 

1 

1 
1 
1 



50.61 

1 

1 

6L10 

: ! 1 : 

36.60 

3   

32.40 

1 
1 
2 

1 

i 

35.72 

1 1 

14.17 

2 

..' 

84.64 

2 

20.93 

4 

* 

1 

172.  OQ 

'     

3 

1 

9.00 

1 

13.60 

1 

11.04 

2 

21.84 

2  , 

27.11 

41.16 

96  60 

1 

38 

9.SS 

1 

1 

51 

241 

1,474 

295 

93 
919 

15. 81 

t 

50.61 

1        .   . 

331.6.1 

1 

66.38 

2 

''1.39 

1 

151.81 
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No.  2 — <\»atiniied. 
B€*f  orrtmni  mtiem — OoDdnoed. 
WEEK  EXDING  JCLT  IS,  lt»    Cif  ■■!< 


FoRs.  Hinds.  Ribs.    Yofk    Kattin.  nnii   Hwili    Urns,  ^m^^  Pare.  AmamA 


ux 

lA.  B 

I 

5 

4    

1    

i.«r: 

i» 

n 

Q 

a 

JO 

n 

M 
1€ 

11» 

U 

u 

15 
15 
12 
15 

JB 

29    ' 
29 
29 
29 

a 

31 

25 
19 
27 

if 

20 

21 

20    ' 

27 

19 

21 

21 

29 

or. XI 

3t.5R 

T*  B       

11.31 

nH 

2B9 

S-IT 

im 

2    - 

f» 

2«$ 

a.  OK 

T*Q 

1 
2 
2  • 

1    

39.36 

TVioiK* 

im 

2    

2    

2*  "..".'.  ..'..".'.  .. 

am 

«Sft 

in> 

3« 

105.99 

91.9 

7m 

2S.10 

re 

1 

1      

3A.» 

fi% 

•i« 

4    

^» 

»0 

1            o 
HA 

ICLM 
41. « 
12. 9» 

7»     

2    -- 

5 

27. 3» 

•n    

3    

1    ... 

i.vn 

:« 

iM 

IfV>.« 

11.39 

wr 

jl; 

19.39 

tm 

19.  B 

MS 

1    

16 

Ill 

tot 

7» 

1   .. 

16.  tf 

1410 

1    

26 

117 

90 

7.21 

wr 

Qtm 

1    

1    

ZI.9 

38.71 

2    

1    ......  .......  '.'.'. 

IM 

98 

BO 

1  39 

B 

ISR 

Ill 

76 

2  )Q 

9 

¥B 

179 

a 

IS6 

9^9 

MB 

3415 

i 

1 

39.42 
U.I9 
12  0» 

CoOUMDlT..     .. 

/ 

1 

.[[.  '.".'." 2*  '.'. 

tss 

im?!^...::: 

739 

1 

30.02 
9.97 

7» 

n«s 

1    ... 

11.02 

2172 

H32 

2 

1 

1    

2    

1    

...'.  "'.'.['.'. i* '.'. 

1.80 
M.0! 
35.  SO 

ica 

14. 5( 

7AQ 

1 

1 

1 

29L64 

14«- 

isr 

wr 

1    

1    

1    

198 

W6 

W 

4as 

39.96 
3552 
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No.  2 — Continued. 
Beef  account  sales — Continued.    . 
WEEK  ENDING  JULY  18,  1919-Contlnued. 


8oUto— 

Foros. 

Hinds. 

New 
Ribs.    Yort    Rattles, 
chucks.  1 

Plates. 

1 

Rounds. 

Loins. 

Weight. 

Price. 

Cts. 
12 
25' 
19 
18 
27 

\f 

12 

29 

Z\ 

21 

27 

20i 

31 

29 

S* 
29 

29 

'^ 

20 
14 

28 

m 

Amount. 

"wniMiririli 

12 

40 
428 
364 

64 
210 
132 

62 
116 

55 
368 
124 
256 

47 

98 
448 
216 

SI. 44 

mr^ 

2 

, 



10.00 

tm 

2 
2 

3 
2 

81.32 

7H 

,       65.52 

m.. 

1 

17.28 

m 

1 
1 

1 

38.85 

MB 



17.16 

im 

..................... 

3 

7.44 

\m 

:.::.:"-"": 

33.64 

Utt  . 

3 

12.66 

ttU 

2 

2 

77.28 

us 

2 

33.48 

UK 

1 

1 

52.48 

XM  .  . 

14.57 

ws 

i 

2 
2 

1 

28.42 

in 

3 

* 

91.84 

tn 

62.64 

MM..  .  . 

119 
104 
412 
212 
126 
202 
46 
52 

}    6.747 

34.51 

an. 

1 
2 

1 
1 

14.04 

am 

2 

1 

82.40 

3413 

42.40 

xa 

17.64 

no...  . 

1 

41.41 

aao 

2 

11.50 

I'taet.. 

1 

14.56 

rS»: 

10 

ao 

10 
20 

1.315.66 

Pmn.... 

1 

WEEK  ENDING  JULY  25,  1919. 

1  Imn;  i  ri>undi;3  plates;  24  forc«;  number  of  cattle,  76;  weight  received,  34,496;  weight  s  ld,34,21S;  shrink, 
m.   Oar  profit,  S301. 90. 


Fores. 


ur.. 

UK.. 


Id.. 


'<K ....; 

Tbonus. 
^*   .. 
JtU..  ." 
>«2.  ..." 

*U  .... 

iia.. .." 
»H.. ,;. 

w 

m.  ... 


Hinds. 


2 
2 

I 


2 


Ribs. 


New 
York 
chucks. 


Rattles. 


Plates. 


Rounds, 


Loins. 


I 


Weight 

Price. 

Amount. 

Cts. 

2S2 

9 

$25.38 

232 

22 

.SI.  04 

:;35 

21 

49.35 

96 

30 

28.80 

36 

25 

P.  00 

93 

30 

27.90 

408 

21 

85.  rn 

1,066 

17 

1S1.22 

400 

19A 

78.00 

423 

18 

76.14 

162 

13 

21.06 

446 

21 

93.66 

774 

20 

l.-H.SO 

18M 

20 

37.60 

112 

14 

15.68 

:m 

17 

.>4.91 

313 

IX 

.V?.  34 

51 

28 

14.28 

412 

n 

H6..'>2 

443 

21 

93.03 

2  0 

21 

46. 70 

Htt 

28 

24.08 

201 

Ifi 

3A10 

410 

21 

S6.10 

421 

21 

SK..51 

2x6 

16 

36.16 

11 

12 

1.3" 

390 

16 

62.40 

*.(V4 

14 

:  •*.  .ir> 

.00 

16 

32.00 

49.1 

16 

79.  CO 

0|0 

13 

7.^ 

84 

13 

10.92 

387 

20i 

79.84 
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No.  L» — Continued. 
'Beef  (K'Cfmnt  sales — Continued. 
WEEK  ENDING  JULY  18,  IWft-Continued. 
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Mdti 


11 


t 


T. 

'V 

L...   .  .... 

I. 

1 

1 

... 

1. 

3 

a 

t 

1 

u 

3 

:ht. 

Price. 

Amount. 

Ct9. 

1}*2 

21 

$38.22 

226 

21* 

48.59 

98 

28 

27.44 

445 

21 

87.15 

97 

13 

12  61 

400 

20 

80.00 

430 

204 

88.15 

110 

30 

33.00 

349 

10 

34.90 

396 

20 

79.20 

97 

30 

29.10 

234 

21 

49.14 

517 

17 

87.80 

378 

194 

73.71 

428 

20 

85.60 

825 

284 

2ia63 

47 

22 

10.34 

278 

124 

34.75 

1,398 

00 

125.82 

<S4:  weight  aold.  33,720;  shrink,  2tH. 


JD  f 

SB  9 


imittmmiKil 


jiicis. 

Loins. 

Wright. 

92 
52 
5 
42 
39 
95 
234 
411 
184 
259 
58 
73 
273 
159 
554 
213 
234 
115 
226 
68 
463 
107 
53 

1 



1 

1 



» 

58 
439 

264 

208 

118 
421 

78 
123 
257 
256 

91 
484 
255 
115 
136 

87 
133 
211 
186 

LJ8 

1 

1 

1 

' 

3 

• 

1 

.»M<"' 

4 

.# 

Jf 

Price. 

Amount. 

15 

<13.80 

35 

13.00 

13 

.60 

38 

11.76 

31 

12.09 

29 

27.56 

23 

51. 48 

18 

73.98 

15 

27.60 

39 

75.11 

15 

8.70 

15 

10.95 

29 

79.  r 

18 

28.t)2 

17 

94.18 

14 

29.82 

21 

49.14 

29 

33.35 

20 

45.30 

27 

18.36 

21 

97.23 

29 

31.03 

30 

15.90 

27 

15.66 

21 

92.19 

20 

40.80 

20 

41.60 

20 

H4.22 

19 

79.99 

14 

10.93 

39 

35.67 

31 

53.97 

31 

53.76 

38 

35.48 

31 

101.64 

31 

53.53 

30 

33.35 

30 

36.54 

30 

35.33 

30 

38.38 

30 

43.90 

27 

36.45 

27 

58.83 

17 

60.19 

t7 

5.67 

% 

8.64 

10.56 
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liirf  account  salets — Continued. 
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No.  3. 
Fifty-ttco  prUwipal  items  of  groceries. 


Tommtoes,  standard,  No.  3  can.. 
Gam,  Sweet  Meadow,  No. 3  can.. 
Peas, ear)y  June,  No. 3  ran.. 
Floor,  G.  M.,  la-pound  bag. 
Milk,  tall  can  ... 
Btans.  Campbell.. 
Riee,M»t,  pound.. 
Marafoni,  pound . 
apacbetti,  pound 

flalmon,  red.  taU 

Soup,  crampnell's,  can. 
Navy  beans,  best,  pound . 
Lima  beans,  best,  pound . 
BcMd,  Loaf . . . . 

CdAe,  pound...- 

Bocar,  granulated,  pound. . 
JellA. 


Total 
profit. 


Asparaicus  24  can 

Ajparafus  No.  1,  tall 

Romiord  baking  powder. 

QnakarOats 

KfOott**  Com  Flakes 
Bkndded  Wheat 
CVeam  of  Wheat., 
ronoa.  Baker's  4's 

Criaco,  rs 

Catsup,  Wagnen  or  Ritt«rs. 

Crtfcckers. 

lUckerel 

Sardines,  domestic. 

Peanut  batt«r. 

Del  Mont«  Jam»,  No.  2. 

VanLOlaiams. 

Dawson  jelly.. 

Cora  mral,  white 

Koodels 

ireaon  oil 
(Hive  oU,  quart 

Hetni  pirlues. 

Lea  A  Perrln  Sauce. 
Ivwy  soap... 
Pels  Naptha. 

Star  soap 

Karo  syrup.  Impound 
Karo  symp,  5-pound 

Laundry  starch 

Corastarrh. 

Salad  dressing,  Cubro. 

Salad  drevsinK,  Durkee 

(liallence  Milk 

VtMsr.  Whit«  House,  galk>n 
Tra,  Upton's,  pound 


No.  4. 
Flour  and  sugar. 


<>okl  Med&i.  flprlD?  wheat: 

ftpoimas 

1?  pounds 

fynngt  Orove,  winter  wheat: 

4  pounds 

13  pounds 

?4^^oui>ds 

^    Barrate 

HoUand  Belle,  spring  and  winter  blend: 

4poonds 

13  pounds 

31  pounds 

Bimh 

ffnsQiated  sugar,  bulk 


Cosi. 


I  Price  to 
I  branches. 


Total. 


11.40 
11.. -^ 
11.20 
11.60 
9.23 
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HUiu  c(mr  ov  uvixo  ix  district  of  Columbia. 


No.  5. 
MVrfm#/l  vow.  Old  Dutch  Market  (Inc.).  A.  M.  Amiell.  secretarr] 
,,.  AUOUBT  2,  1919. 

t     i\.      ^  ^?'  l»"UiwlH  wKhK  «H2i  bUHhelK.  at  $2,046  $1,  314.23 

TofMl  roHf,  042i  huMliHM.  at  $2.20 1,413.59 

.\(lvi.rMHi«il  III  05  |.,.nlM  |H*r  i>e<k--$2.60  per  bushel. 
I  roMi  |M<r  himlu*].  $0.40,  or  15.39  per  cent. 

Cranbuby,  N.  J.,  July  28,  1919. 

hM.i  II  hIIoHiIiU'"'''*''*'  ^^'"'*'»*"'^^*"»'  i>-  *-'  ^"  Chamberliiln  &  Barclay,  dr.   (pota- 


UA7  niiiKm  polHto<*M  (  150).  lit  $5.50  «1   41Q 


50 


1,  314. 23 

h  T   nV.M^.h!*.*  ;\  *'•.  ^I'^l     '^^'^  ^''  *  ^-  WnshinKton,  D.  C.     P.  R.  R.     Draft 

O.   K. — WUTnUKSEY. 

,„!.,        ,         .  August  9,  1919. 

-  JO  «m'ki4  ( I5tj  jM»uiiilH  tM«rh ).  550  buHhels,  at  $2.240_.._  $1,  235.08 

MN»mi  i^mt,  55t)  bMHlu»l8,  at  $2,40 1,320.00 

jvK     .,  ,  FlttHOLD,  N.  J.,  August  5.  1919. 

b.^  M.muuHUb  IVmuy  K^iniH^rs'  h^^i4i«ti|c^  sdW  to  Old  Dntcb  Market: 

i^^'""  h^S^^^^^        '''''^  "^'  ^''*'"'''  ^'^'^  ^'""^  ^ $1,320.00 

o4.  Vl 

^MMMv^  Nhuv^^^I  ll^Hiil^.  1-235.08 

JtT.T  26w  1919 

i^^v»-;'':^M'^v^^'^r^^"  ^^^^^^  ^^^^  ^"^^  -^  ^^^-^^ $i,205.88 


fc>.\.v,»^  *^      W.w. 


iK.xKr.  Va. 


igiti7Prl  hy 
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No.  6. 
Gross  sales,  expense  in  detail,  gross  margins,  retail  markets,  1914-1918. 


341 


OTer-hesd  expense 

Wh» 

lUat 

Ujbl 

loe  tad  rebigeration 

I'MlcaM  ana  supplies 

mMeluDeous  expense 

Coets  and  aprons 

Advertising 

tfatnteoanoe  and  repairs 

Telephone 

WmiiIth 

Interest,  insurance,  and  taxes 

Total  expense 

Per  cent 

Ormseamings 

Percent 

Net  profit 

Fereent 


12  markets, 
1914. 


8980,422.73 


$1,335,838.42  i$l,673,495.25 


28,864.36 
87,127.36 
14,079.76 
4,904.96 
7,190.85 
11,409.82 
3,915.25 
2,801.14 
7,968.54 
5,235.76 
1,603.61 
2,098.03 


178,093.44 

18.0 

$104,759.07 

19.7 

$16,665.63 

1.7 


16  markets,     22  markets, 
1915.         !         1916. 


$2,493,179.20     $3,277,409.71 


3 
10 

1 


!?l 


38,850.71 
127,925.94 

22,755.41 
9,075.60 

11,595.58 

24,034.18 
6,029.53 
5,706.04 

17,563.80 
3,994.36 
2,387.27 
0) 
5,521.34 


216,702.32 

16.2 

$246,380.11 

18.4 

$29,677.79 

2.2 


276,339.76 

16.5 

$297,460.38 

17.8 

$21,120.62 

1.3 


25  markeUi, 
1917. 


29  markets, 
1918. 


i>4,214.69  I 
153,960.15 

27,114.25 
9,595.45 

13,902.10 

41,078.49 
7,292.66 
5,119.23 

18,064.92 
5,825.34 
2,423.27 
0) 
9,178.64 


76,059.45 
217,886.21 

35,269.87 
9,841.43 

15.894.40 

42,490.72 
9,070.86 
9,655.01 

24,510.85 
9,969.29 
2,668.72 
0) 

26,062.08 


347,750.19 

13.9  I 
$418,448.48  ' 

16.8 

$70,680.29 

2.9 


479,398.89 

14.6 

$529,058.01 

16.1 

$49,659.12 

1.5 


■  Cbargad  to  departments. 
'  In  orertaead  expense. 

Overbead  expense:  Offloers'  salaries,  auditing  department  wages  and  expense,  sales  manager,  wagcK  and 
ctpene,  dooatlooB  and  contributions,  legal  fees,  telephone  and  telegraph. 

.Son.— No  proTision  in  above  expense  for  depreciation  or  exoese-proflts  taxes. 

Department  sales,  expenses  in  detail,  gross  margins,  1914-1918. 


1916 

Meats  an 
1916 

d  provisions. 

1918 

Abai 
1917 

ttoir. 

1917 

1918 

«<n«ttlee 

$711,884.40 

$796,308.61 

$1,245,613.61 

$1,676,588.31 

$606,006.02 

2,661.16 
12,031.38 

$645,857.16 

Owkead  expense 

796.00 
4,880.91 
1,491.67 

575.09 
3,16X66 
1.000.00 

776.10 

830.32 

7,900.83 

2,920.00 

641.62 

2, 47a  42 

2,177.73 

565.06 

147.08 

278.33 

157.07 

3,606.78 

8,301.73 

42.10 

7,288.99 

3,006.00 

360.65 

3,477.90 

3.689.78 

550.43 

222.48 

318.81 

2B3.84 

7,445.63 

11,666.90 

300.00 

9,975.12 

3,810.00 
4.82 

8,921.75 
656.55 
643.73 
312.98 

1,123.33 

286.08 

15,310.01 

16,644.39 

aff*.. .;:;'":**    

Ucht 

406.06 

Coeuendtpraos. 

10.733.97 
4,323.41 
5,491.90 

18,474.19 

5,085.67 

831.13 

112  53 

iarr."''r^:: 

260.00 

93.07 

2,657.54 

6.773.44 

100.63 

1,094.21 
491.37 

B2KT...             . 

1,811.42 

3,154.85 

taok&awcxpMiM 

*•* 

p-ir."^-:-:: 

22,446.48 

3.2 

25,932. 54 

3.7 

3.486.06 

.5 

30,109.49 
3.8 

36,390.80 

4.6 

6,181.31 

38,252.61 

3.1 

44,742.60 

3.6 

6.490.09 

.5 

41,043.32 
2.4 

64,929.28 
3.9 

23,HH5.96 
1.5 

37, 153. 87 
7.3 

29,192.27 
5.7 

»  7,961.60 
»  1.6 

46,646.29 
7.2 

OfoneemiMi. . ! 

55,373.11 

8.6 

fwowt.™ 

2«iptxAt... :   :: 

8,825.82 

»»«£ni... 

1.4 

tDiOott. 
XoTs.~Ko  aUoiranoe  in  above  erpeniei  for  depredation  or  exoeB»>proflt8  taxes. 
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Na  7. 

SOURCES    OF    SUPPLY. 

PotatoeB  rtre  another  principal  Item  In  the  business,  and  I  submit  for  your 
Information  original  invoices  of  three  (3)  separate  carloads  of  potatoes  bought 
«t  different  points,  each  Invoice  having  attached  to  It  a  statement  of  the  retail 
price  for  which  these  potatoes  were  sold  (Exhibit  F).  It  will  be  noted  that 
our  average  gross  profit,  covering  t>oth  wholesale  and  retail  divisions,  was  15 
per  cent. 

I  also  have  here  for  your  examination  our  condensed  score  card  (Exhibit  G) 
sbowing  the  results,  week  by  week,  at  all  our  markets  on  each  classification  of 
merchandise. 

WHOr.ES.VLE  AND  RETAIL   NET  BESULTS,    1914    TO    1918,    INCLUSIVE. 

Tbe  sheets  which  I  hand  you  herewith  will  show  In  detail  our  annual  sales, 
Ktxms  margins,  operating  expenses  (itemized),  and  net  results  (Exhibit  H). 

Beef  and  cattle,  commission  buyers :  Max  Ettllnger,  Chicago,  111. ;  Abe  Meyer, 
St,  Louis:  Moog  ^  Green wa Id,  Chicago,  III.;  Baltimore  Stockyards;  local  pur- 
rhai^s  at  our  plant,  Frederick,  Md. ;  Indianapolis  Abattoir  Co. ;  local  beef  houses ; 
Armour  &  Co. ;  Swift  &  Co. ;  Morris  &  Co. ;  Cudahy  Packing  Co. ;  Wilson  &  Co.; 
about  20  per  cent  of  purchases. 

Hogs  and  pork  cuts,  commission  buyers:  Monroe,  Dawson  &  Co.,  National 
Stockyards,  111.;  W.  R.  Crawford,  Cincinnati,  Ohio;  Murphy  &  Grimes,  Na- 
tional Stockyards,  111. ;  Indianapolis  Abattoir  Co. ;  local  purchases  at  our 
plant,  Fre<lerlck,  Md. ;  green  and  sweet  pickled  meats  bought  from  western 
jMickers,  through  local  and  western  brokers;  local  packing  houses;  Armour 
Sc  Co. ;  Swift  &  Co. ;  Morris  &  Co. ;  Cudahy  Packing  Co. ;  Wilson  &  Co. 

Lamb :  Local  purchases  at  our  plant,  packers*  branches  In  Washington. 

Veal :  liOcal  purchases  at  our  plant,  few  from  packers*  branches,  W^ashington. 

Poultry:  I.<ocal  commission  houses,  local  farmers  at  Washington,  H.  Aaron 
Sons,  Chicago. 

£ggs :  M.  Ij.  Brown  &  Co.,  Chicago ;  Bowman  &  Co.,  Chicago ;  De  Sota  Cream- 
ery &  Produ<*e  Co.,  Minneapolis,  Minn. ;  local  farmers  at  Washington ;  local 
farinerB  at  Frederick,  Md. 

Fish:  Boy  State  Fishing  Co.,  Boston,  Mass.;  Chesebro  Bros.,  New  York; 
iTharles  C.  Bobbins,  Chicago,  111. ;  Ontario  Fish  Co.,  Sandusky,  Ohio ;  flsh  dealers. 
Ocean  City,  Md. ;  local  fish  dealers,  Washington,  D.  C. 

Fruits  and  vegetables:  Commission  buyers.  New  York;  commission  buyers, 
Baltimore;  commission  buyers,  Washington;  local  brokers,  Washington;  iwal 
Carmerm  Washington. 

Batter:  G.  W.  Bull  &  Co.,  Chicago,  III.;  Hunter,  Walton  &  Co..  Chicago,  III.: 
Snirar  C^reek  Creamery  Co.,  Watseka,  111. 

Groceries:  Ia>Q€l\  brokers  selling  for  producers,  local  branches  of  nianufac- 
tnrers,  traveling  salesmen,  factories  direct. 

All  of  tlie  foregoing  representing :  Austin,  Nichols  &  Co.,  New  York ;  Arguim- 
bau  &  Kamee,  New  York;  California  Packing  Corporation;  California  Fruit 
Growers*  Aasoclution ;  American  Sugar  Uefinlng  <^o. ;  Pennsylvania  Sugar  Refln- 
InjC  Co.:  Warner  Sugar  Refining  Co.;  Franklin  Sugar  Refining  Co.;  Van  Loan 
&  Co.,  New  York;  Curtis  Bros.  Co.;  H.  J.  Helnzs  Co.;  Jos.  Campbell  Co.; 
Van  Camp  Products  Co. :  Borden's  Condense<l  Milk  Co. ;  Washburn-Crosby  C*u. ; 
Glen  rilen  Roller  Mills;  Loose-Wiles  Biscuit  Co.;  C.  A.  Uambrill  Manufacturing 
Co. ;  Postuni  Oreal  Co. ;  Kellogg*s  Toasted  Corn  Flakes  Co. ;  Rumford  Chemical 
Co. ;  Koyal  Baking  Powder  Co. ;  P.  J.  Rltter  Co. ;  J.  B.  Inderieden  Co. ;  Quaker 
Oats  Co.;  Braunling  Coffee  Co.;  Walter  Baker  Co.;  Hershey  Chocolate  Co.; 
Portland  Packing  Co.;  Wm.  Wilver  Co.;  Com  Products  Co.;  White  Star  Can- 
ning Co. ;  C.  F.  Sauer  &  Co. ;  National  Match  Co. ;  Diamond  Match  Co. ;  The 
Pompeian  Co. :  Hawaiian  Pineapple  Co. ;  Seaboard  Rice  Milling  Co. ;  Proctor 
&  Gamble  Co.:  Krulkshank  Bros.;  National  Fruit  Products  Co. 

No.  8. 

[Certified  copy.  Old  Dutch  Market  (Inc.),  A.  W.  Mandell.  Secretary.] 

Old  Dutch  Market  bought  of  Armour  &  Co.,  1-5  CJenter  Market,  Washington, 
I),  f?..  82  itonnds  of  loin  at  35  cents ;  amount,  $28.70. 
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No.  9. 


Weight, 
pounds. 

Price 

per 

poond. 

Sale. 

Porterhouse 

20.1 

21.5 

5.8 

1.13 

7.7 

1.0 

23.1 

1.0 

.13 

$0  40 
.45 
.4^ 
.40 
.25 
.25 
.06 
.OOJ 

19. 3» 

Sirloin 

9.5» 

SIrl  Mn  tip 

2.64 

Flank  steak 

-T2 

Flani^  (hambtnr^r) 

l.fK 

Kldnev "..'. 

-  -25 

Kldneyfat 

1.30 

Bones 

.01 

Shrink 

82.0 

2S.» 

I^in  cost.  82  pounds,  at  35  cents,  $28.70 ;  net  loss,  $3.01. 

No.  10. 
If  steaks  from  this  loin  were  sold  at  the  following  prices : 


Weight, 
pounds. 

Percent. 

SeOittg 
price  per 

POUZML 

i»^*inH 

20.1 

24.5 

..» 

fl3^7^ 

RtrMn . .  ■ 

21.5             25.0  1          .55 
5.8               6.7  1          .56 
1.13              2.2            .50 
7.7              fill            .ao 

14.  JO 

SirMiY  tip             

S.6II 

Flank  steak 

1.10 

Hamburger 

2.«3 

lC\Ap^    ,  ,  .                                                                       

1.0 
23.1 
1.0 
.13 

1.2 

28.1 

1.2 

1.0 

.30 
.66 

f 

.26 

ST^. ::::::::::::::::::::::::::::::::::::::::::::::::::::::: 

1.6» 

Bone 

.61 

ghrink 

82.0    1        lOD 

37  ^ 

Cost  per  hundredweight,  $35 ;  profit,  $2.49»  or  6.6  per  cent. 

No.  11. 

I.OI.X  or  BEST  PITWHASED  FBOM    ARMOUR  A  CO.  ON   AIG.    S.    1919,   INVOICK   ATTAOIfRD. 

Loin.  82  pounds,  at  35  cents,  $28.70,  trimmed  as  follo>%-s : 
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Portcrbouae. 

SitMD 

Sirloin  Up 

FUoJe  steak 

Ftank  (bMnberger). 

KfcJney 

IQdntjt^t 

Boo*. 

Shrink 


Weight. 


21.5 
5.8 
1.13 
7.7 
1.0 

23.1 
1.0 
.13 


82.0 


Per  cent. 


24.5 
2S.0 
6.7 
2.2 
9.1 
1.2 
28.1 
1.2 
1.0 


100 


8eUiDg 
price. 


$a46 
.45 
.48 
.40 
.25 
.25 
.06 


i 


Result. 


»11.27 
11.70 
3.22 
.88 
2.31 
.30 
1.60 
.01 


31.38 


No.  12. 


The  foUowing  are  the  average  wholesale  prices  of  beef  realized  by  Swift  &  Co. 
from  sales  to  the  trade  in  the  city  of  Washington  for  the  18  weeks  ending  Au^Ht 
9,  1910,  as  published  in  the  newspapers : 


Price  per 
We^  ending—  hondredwelght. 

May   17 $22.82 

May  24 21.80 

May  31 20.72 

June  7 20.10 

June  14 18.53 

June  21 18.95 

June  28 19.55 


Price  per 
Week  ending—  hondredweight. 

July  5 $18.79 

July  12 19.34 

July  19 *19.85 

July  26 19.49 

Aug.  2 17.44 

Aug.  9 19.65 

Swift  &  Co. 


No.  13. 

ITsrrED  States  Department  ok  Agbicultuke,  Bureau  of  Markets. 

(Room  311,  Bourse  Building.  Pliiladelphia,  Pa.    Telephone,  Lombard  4573.] 

lAv€'Mtock  report  daily,  Friday,  August  8,  1919 — Entimated  receipts  to-day  at 

10  markets. 


niiea«o.  Ill 

KaimsritT,  Mo.. 

Omaha,  Kebr 

East  8t.  Ixmis,  HI 
St.  Joa«ph,  Mo.... 
H.  Paul.  Minn . . . 
1ndianapoll:«,  Ind. 

Ruiraki.  N.  Y 

PttiAbuiich*  Pa . . . 
Soux  City,  Iowa . 


Hogs. 


9,000 
1,800 
2,500 
4,000 
l.ftOO 
3,300 
7,000 
2,080 
1.000 
700 


Cattle. 


5,500 

2,200 

800 

800 

800 

1,100 

800 

250 

50 

100 


Sheep. 


12,000 

2,000 

19,000 

1,000 

2,600 

3,300 

200 

400 

300 


Calves. 


800 
500 


200 
100 
300 
300 
800 
150 


Holdover 
hogs. 


4,487 

857 
2,135 


lAre-stork  market  report  August  8,  1919 — Chicago,  11,30  n. 
12  m.;  Omaha,  12  m. — ea^teni  time. 


m.;  Kansas  City, 


Hogs. — Chicago  uuirket:  Very  few  hogs  sold  or  bids  placed  on  account  of 
walkout  of  packing-house  employees  and  partial  paralysis  of  transportation  serv- 
ice ;  fiales  made  steady  to  unevenly  lower ;  morning,  top  $22.50. 

Kansas  (Mty:  Market  generally  steady;  extreme  close  mean  and  sharply 
lower. 

Omalia  :  Market  mostly  15  to  25  cents  higher ;  no  choice  grades  IncUideil. 

*  Throngh  clerical  error  thl«  price  originally  appeared  a.s  $17.70. 
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Top 

Balk  of  sales 

Heavy  weight  (250  pounds  up) 

Medium  weight  (200-260  pounds) ". 

Light  weight  (150-200  pounds) 

Light  lights  (130-150  pounds) 

Heavy  packing  sows  (250  pounds  up)  smooth. 

Packing  sows  (200  pounds  up)  rough 

Pigs  (1»)  pounds  down) .' 

Stock  pigs  (130  pounds  down) 


Chicago. 


Kansas  City. 


122.00 
t21. 00-21.90 
21.75-22.00 
2L  50- 22.00 
21.00-  22.00 
20. 50-  21. 50 
20.00-20.60 
19.50-20.00 


16.00-  20.00 


Omaha. 


$21.i.> 
t20.40-3aw 
20. 50- 20. » 
20.75-21.3$ 
28, 75- 21.  OB 


20.40- a&<0 
20.00-90.68 


18.00- aa  no 


Cattle. — Chicago:  Market  slow;  steady  to  unevenly  lower;  top,  $18.75;  loal 
killers  doing  very  little. 

Kansas  City :  Market  on  beef  and  butcher  cattle  uneven ;  generally  strong  ti» 
15  cents  higher ;  calves  mostly  25  cents  higher ;  feeders  quiet  and  steady ;  prime 
heavy  steers  due  yesterday,  in  to-day  at  $18.90 ;  wintered  grassers,  $16.70. 

Omaha:  Market  on  good  and  choice  corn  feds  fully  25  cents  higher;  1,200- 
I)ound  lot,  $17.75;  yearlings,  $17.40;  common  and  medium,  steady;  westerns, 
mostly  steady ;  stockers  and  feeders,  nominal. 

Thursday's  closing  quotations  follow : 


Chicago. 

Kiiosas  City. 

Omaha 

Beef  steers,  1,100  pounds  up: 

Choice  and  prime 

$17. 40-f  19. 25 
14.75-  17.60 
13. 00-  14.  75 
laoO-  13.00 

10. 25-  18.  75 
12.50-16.25 
9.76-  12.  JW 

7.40-  15.00 
7.25-  14.50 
8.50-  12.50 

0.00-    7.25 
6.10-    9.50 

18.50-  19.50 
R.2.>-  14.00 

9.%'i-  13.50 
8. 25-  12. 75 
8.0O-  11.75 
7.00-  ILOO 
7.00-    9.00 

9.60-  11.00 
8.00-9.50 

13. 50-  16. 50 
9. 00-  13. 50  1 

$17.00418.90 
15.00-  16.90 
13.00-  14.90 
ia75-  12.90 

16.25-  18.25 
12. 50-  16. 15 
9.40-  12.35 

6. 76-  14. 15 
6.60-  12.35 
6.50^    9.50 

5.50-    6.40 
6.75-    9.00 

13.50-  15.00 
7.00-  12.75 

laSO-  13.25 
19.15-  13.00 
9.50-  12.60 

6.50-  u.on 

6.00-    9.25 

H.0O-  laso 
6.00-    7  75 

$16L3S-fl8.Q0 

(Jood 

15.00-  1&(D 

Medium 

13.25-  LVS 

Common 

IZOO    13  SD 

Light  weight,  1.100  pounds  down: 

Choice  and  prime 

16.50- 17. » 

Medium  ana  i;ood 

13.25-  15.75 

Common 

n.50-  IIOO 

Butcher  cattle: 

Hei(en 

8.25-  1100 

Cows...                 

8.50-  1100 

Bulls 

7.50-  1L« 

Canners  and  cutters: 

Cows  and  heifers 

6.75-    7.5P 

C'anner  steers 

Veal  calves: 

Light  and  handy  weight 

Heavy  weight                                      

12L00-  13.3D 
7.30-  11» 

Feeder  steers: 

Heavy  weight  ( 1 ,000  pounds  up) 

ll.OO-  ILO* 

Medium  weight  ( 800  to  1 ,000  pounds) 

laOO-  13.2S 

Light  weicht  (800  pounds  down) 

8.00-  ItCD 

Stocker  steers'. 

7.50-  n.a> 

Cows  and  heifers 

6^25-    S.75 

Calves - 

Good  and  choice 

s,75-  iaa> 

Common  and  medium 

7.50-    &•> 

Western  ran^c  cattle,  beef  steers: 

Good  and  choice : 

1150^  Uft 

Common  and  medium 

9.25- 11» 
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Chicago. 

Kansas  City. 

112.00-116.00 
8.00-  12.00 
9.00-  11.75 
8.50-  10.00 
5.25-    9.25 
3.0O-    5.00 
9.50-  15.00 
12.75-  14.50 

Omaha. 

UmtK 

H  poonds  down . .  

$13.75-*17.25 
9.00-  13.25 
9.75-  12.50 
8.50-  11.00 
7.25-    9.00 
2.75-    6.75 
8.50-14.75 
12.00-  14.50 

$14.75-116.35 

^>il]s  and  oomrnon. , 

10.00-  13.50 

Ywiinc  wflthcn 

10.00-  11.75 

T<th<n                                                                  

8.2&-  10.25 

E««s 

7.00-    8.75 

'^ifsMid  mn&Qfeon..           

3.50-    7.00 

Brnding  ewM,  full  mouths  to  yearlings 

8.00-  13.50 

F wkr  liunbn  '                       .".    "^ 

12.00-  14.75 

.Vhove  quotations  are  for  shorn  offerings. 


No.  14. 


John  A.  Bubgess, 
Local  representative. 


Opemng  and  doting  wholesale  prices   Western  dressed  fresh  meat  for  week  ending 

Augtut  8y  1919. 


Monday, 
August  4. 

Augusts. 

Monday. 
Augnst  4. 

Augusti. 

OhoAcf 

$24.00 

$21.00-  23.00 

18.00-  20.00 

14.00-16.00 

16.00-  17.00 
14.00-  15.00 
13.00-  14.00 
11.  OO-  12.00 

26.00-28.00 
25.00-26.00 
22.00-  24.00 
18.00-22.00 

18.00-  20,00 
16.00-  18.00 
14.00-  16.00 

24.00-  25.00 
23.00-  24.00 
19.00-  21.00 
15.00-  18.00 

16.  OO-  17.00 
14.00-  15.00 
12.50-  14.00 

13.00-  14.00 
12.00-  13.00 
11.00-  12.00 

26.00-  27.00 
25.00-  26.00 
20 OO-  23.00 
15.00-  20.00 



NEW  YORK. 

Steers: 

Choice 

Gocd 

$25.00 

$22.00-24.00 

16.00-  19.00 

13.00-  16.00 

13.00-  15.00 
11.00-  13.00 

aood 

$21.0O-$23.00 
16.00-  19.00 
12.00-  15.00 

$20.00-$23.00 

Medium 

Common. 

Good. 

Medium 

Common 

Cowa: 

Medium 

Common 

Bulls: 

Medium 

15,00-  19.00 
12.00-  14.00 

12.00-  14.00 

Mfdlnm 

laOO-  12.00 

Common. 

HoOs,  common... 
l.ambs: 

Chotoe. 

10.00-  12.00 
10.00-  11.00 

12.00-  14.00 

C^jmmon 

I4imbs: 

Choice 

Good 

12.00-  13.00 

24. 00-  26. 00 
22.00-24.00 
20.00-  22.00 
15.00-  18.00 

18.00-  19.00 

17.00-18.00 
16.00-  17.00 
14.00-  l«.00 

10  00-  12.00 

Good 

25.00-26.00 
22.00-  24.00 
18.00-22.00 

16.00-  18.00 
14.00-  16.00 
12.00-  14.00 

24.00 
22.00-23.00 
18.00-  20.00 
16.00-  17.00 

16.00-  17.00 
15.00-  15.50 
14.00-  15.00 

14.00-  15.00 
12.00-  13.00 
10.00-  11.00 

26.00-37.00 
25.00-26.00 
20.00-23.00 
16.00-20.00 

17.00-  18.00 
14.00-  16.00 
12.00-  14.00 

17.00-  18.00 
14.00-  16.00 
10.00-  14.00 

25. 00-  27.  on 

tf«llum 

Common 

Mutton: 

Good 

22.00-  25.00 

Medium 

Common 

Yearlings,    med- 
ium  

17.00-  20.00 
13. 0O-'  16. 00 

Medium 

(Common 

18.00-  19.00 

Mutton: 
Good... 

IMWTOH. 

(Aok» 

Good 

Medium 

Common 

CHICAGO. 

Steers: 

Choice 

14.00-  16.00 
12.00-  14.00 

Mwilum 

24.00-  25.00 

Common 

Good 

21.50^  23.50 
17.00-20.50 
13.00-  16.00 

14.00-  16.00 
12.00-  14.00 
10.  .W-  12.00 

28.50-  30.00 
26.50-28.00 
22.  «X)-  2."^.  00 
17.00-  20.00 

22.00-  24.00 

Good 

Medium 

Ccmmrn 

Cows: 
'         Medium 

Common 

Bulls,  c.mmon... 
Lambs: 

Choice 

17.00-  21.00 
11.50-  15.00 

13.00-  1.5.00 
11.00-  12.50 
10  00-  12.00 

Medium 

Common 

HuUs: 

Good 

Medium 

Common 

28. 00-  30. 00 

Umbs- 

Good 

26.00-  28.00 

Hioicc 

(iood 

Medium 

Cnmm<n 

Yearlings,  medi- 
um  

22.00  2.'>.00 
17.00-  20.00 

Medium 

Common 

18.00-  19.00 

Vnarliofs: 
Good... 

Mutton: 
Good 

17.00-  IS. 00 

Medium 

Medium 

Crmmon 

16.00-  17.50 
13. 00-  15. 00 

15.50-  17.00 

Common 

13.00-  l.'V.OO 

Mmton: 

Good 

Medium 

(V>raffloo 

18.00 
15.00-  16.00 
12.00-  14.00 

AU  iambs  and  mutton  round  dressed  "pluck  out." 
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Opening  and  closing  wholesale  prices   Western  dressed  fresh  meat  for  week    em 
August  8 y  79/9— Continued. 


" 

Monday, 
August  1. 

$18.00-120.00 
16.  OQ-  18.00 
14.00-  16.00 

24.00-26.00 
22.  OQ- 24.00 
20.  OQ- 22.00 
18.00-20.00 

12.00-  15.00 
10.  OQ-  12.00 

28.00-  30.00 
26.00-28.00 
19.00-25.00 
14.00-18.00 

37.00-38.00 
36.00-  37.00 
33.00-36,00 
25.00-30.00 
27.00-  29.00 
30.00-33.00 

35.00-37.00 
34.00-35.00 
32.00-33.00 
29.00-31.00 
27.00-28.00 
25.00-26.00 

34.00-36.00 
29.00-31.00 

36.00-  37.00 
36.00-  37.00 
32.00-33.00 
28.00-30.00 

26.00-27.00 
25.00-  26.00 
24.00-25.00 

33.00-37.00 
3L0O-  34.00 
29.00-32.00 
27.00-  29.00 
26.00-29.00 

25.00-27.00 
24.50-26.50 
23.50-25.59 

32.00-33.00 
28.00-30.00 

Friday 

VEAL. 

Philadelphia: 

Qooo                                   

fl7.00-«J 

MedluTn 

12.  oo-  i 

Commoii                        .         r .  ,  - 

10.00-   1 

New  Yorkii 

Choice                                                               

24.00-  a 

Good                                              

22.0O-  2 

Medium                                                           

18.00-^  a 

Common                   <.                     ...            r 

16.00-   I 

Boston: 

Medium  .               

12.00-  i 

Common                                                      

9.0O-   1 

Chicago:! 

Choice                                                       . 

29.00-  a 

Good...         ,                    .           

27.00-  2 

HTM^t^im,                           

22.00-  2 

15.00-  2 

POEK  CUTS. 

Philadelphia: 
Loins- 

8-10  pound  ftv^rngw ,   , , . 

35.  QO-  3i 

10-1^  pound  average 

33.00-  3\ 

12-14  ponnd  av^^rage , . .   , 

30.00-  3i 

14  pounds  over , 

25.00-  2 

Shoulctors.New  York  St  vie— Skinned 

27.00-  2 

29.00-  »i 

New  York: 
Loins- 

8-10  pound  average »                     

.     34.00-  3< 

10-1^  pound  average 

32.00-  34 

12-14  pound  average 

29.00-  3] 

14  pounds  over 

25.00-  2ti 

Shoulders,  New  York  stylfr-Sklnned 

24.00-  25 

Picnics— 6-8  pound  average 

23.00-  24 

Butts-                          ^  

Boneless 

32.00-  33 

Bostonstyle 

28.00-  29 

Boston:                '                        

Loins— 

8-10  pound  average 

34.00-  35 

10-12  pound  average 

33.00-  34 

12-14  pound  average 

31.00-  31. 

14  pounds  over 

27.00-  29 

Hcnica-^                                          

4-6  pound  average 

25.60-  36, 

6-8  pound  average 

25.00-  25. 

8  pounds  over 

24.00-  25. 

Chicago: 
Loins— 

8-10  pound  average 

35.00-  38. 

10-12  pound  average 

33.00-  36. 

12-14  pound  average 

30.00-  33. 

14  pounds  over 

27.00-  30. 

Shoulders,  New  York  style— Skinned 

26.50-28. 

I^cnlcs— 

4-6  pound  average 

25.00-  27. 

6-8  pound  average 

24.50-26. 

8  pounds  over 

23.50-  25. 

Butts- 
Boneless 

33.00-  36. 

Bostonstyle 

20.00-  33. 

»  Veal  prices  "hide  on"  at  New  York  City  and  Chicago. 


No.  15. 


John  A.  Busgess, 
Local  Representative. 


REVIEW   OF   THE    BUTTER   MARKET    FOR   THE   WEEK    AUGUST    2    TO    AUOU8' 

0,  1919. 

General  conditions. — Outside  events  have  taken  a  hand  in  influ 
encing  the  butter  market  the  past  week.    Last  week's  review  men 
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tioned  the  fact  that  Chicago,  New  York,  Boston,  and  Philadelphia 
markets  each  reported  being  affected  by  a^tation  on  the — 

High  cost  of  limng, — This  sentiment  gained  strength  over  the  week 
end  and  resulted  in  a  nervous  slump  in  prices  on  Tuesday  of  1  cent  to 
11  cents.  This  break,  however,  was  apparently  not  warranted  by  con- 
ditions, and  the  recovery  was  immediate.  Receipts  show  little  change 
over  last  week's  figures,  consumptive  demand  continued  good,  and 
there  was  a  quick  resumption  of  export  buying  at  the  return  of  lower 
prices.  The  total  business  from  this  source  has  been  considerable. 
Purchases  at  New  York  were  not  heavy,  but  Boston  reports  sales  of 
from  6  to  7  cars  to  the  British  Ministry  of  food,  while  rumor  has  it 
that  some  10,000  tubs  were  purchased  at  Chicago  and  points  west  for 
the  same  clients.  Most  of  the  butter  taken  has  been  of  88,  89,  and  90 
s«;ore  and  has  been  bought  at  around  a  51-52  cents  price.  Railroad 
strikes  were  beginning  to  seriously  upset  receipts  and  shipments  the 
latter  part  of  the  week,  but  was  reported  at  the  close  Friday  that  the 
striking  shopmen  were  returning  to  work  as  a  result  of  the  President's 
appeal  and  the  outlook  was  better.  "Into  storage  movement"  has 
l»e€n  about  as  last  week,  and  as  the  same  week  last  year.  "  Out  of 
storage  movement "  has  been  light. 

Production^  quality ^  grades^  etc, — There  has  been  a  general  shorten- 
ing of  production,  but  rains  in  many  sections  and  cooler  weather  have 
improved  conditions.  The  percentage  running  to  undergrades  is 
still  very  high.  Heated  lots  and  shipments  showing  acidity  and  sum- 
mery flavor  are  much  in  evidence.  Higher-scoring  lots  met  the  firm 
demand  recently  noted,  but  poorer  grades  have  also  cleared  better  than 
for  some  time  past.  This  is  especially  true  of  87,  88,  and  89  point 
** centralized"  cars,  which  have  again  sold  close  up  to  standard  cars. 
This  is  likely  traceable  to  the  active  export  demand  for  these  graders. 

Market  treiid^  prices^  etc, — The  markets  closed  last  week  easy  and 
unsettled.  Prices  were  unchanged  on  Saturday  and  also  on  Monday 
except  at  Chicago  and  Philadelphia,  which  were  quoted  ^  of  1  cent 
lower.  All  were  down  from  1  to  li  cents  on  Tuesday.  New  York 
and  Boston  gained  ^  of  1  cent  on  Wednesday,  and  Chicago,  Boston, 
and  Philadelphia  each  made  a  further  gain  on  Thursday.  There  was 
Imt  little  further  change  on  Friday,  and  the  markets  closed  just  about 
steady.  Ninety-two  score  was  quoted  at  53^  cents  at  Chicago,  i  of  1 
cent  bi^er  than  Monday's  price,  54^  cents  at  New  York,  1  cent  lower 
than  Monday's  price,  and  55J  cents  at  both  Boston  and  Philadelphia, 
which  was  half  a  cent  lower  than  the  Monday  price  in  both  cases. 

Keceipts  for  the  week  from  Saturday  to  Friday,  inclusive  for  the 
four  markets,  total  159,874  tubs  as  compared  with  172,951  tubs  for  last 
week,  a  decrease  of  13,077  tubs.  Portland  and  San  Francisco  report 
7.110  cubes  this  week  as  against  6,998  cubes  last  week. 

Cold  storage  holdings  were  increased  2,846,076  pounds  on  the  above 
four  markets  as  compared  with  an  increase  of  2,570,494  pounds  last 
'sreek.  Portland  and  San  Francisco  and  Seattle  holdings  were  in- 
creased 39,631  poimds  as  compared  with  71,604  pounds  increase  re- 
ported for  last  week. 

129669— If^FT  4 1 
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Wholesale  prices  of  92  score  fresh  creamery  butter  week  of  Aug,  2  to  9. 


Cities. 


Aug.  4. 


Aug.  5. 


Aug.  6. 


Aug.  7. 


Aug.  8. 


Aug. 


New  York.. 

Chicago 

Philaaelphia 
Boston 


55J 
53 
56 


54 

52>52i 

55 


55 
55 


No.  16. 
Daily  egg  market  report  No,  439. 

RECEIPTS  OF  EGOS  BY  CITIES.* 


George  Livinoston, 

Acting  Chief  of  Bureau 


aues. 

Receipts, 
Augusts. 

Weekly    comparisons    (Mon-Fri. 

Since  March  I. 

This  week. 

Last  week. 

Past  year. 

1919 

1918 

New  York 

18,188 
10,458 
2,881 
4,181 

99,529 
49,138 
23,931 
22,833 

104,415 
57,106 
24,104 
26,183 

71,900 
62,802 
21,000 
21,772 

3,965,049 
.3,658,833 
1,092  553 
1,177,815 

3  W2 

Chicago 

3' 133* 

Philadelphia 

'80*^* 

Boston 

1  122' 

Total 

35,708 

195,531 

211,608 

177,564 

9,881,752 

8,225, 

San  Francisco 

1,750 
646 

10,798 
2,009 

9,718 
1,456 

410,026 
116,033 

Portland 

COLD  STORAGE  MOVEMENT  OF  EGGS.i 

Into 
storage. 

Out  of 
storage. 

On  hand. 

On  ban 
last  yea 

New  York 

1,355 
998 
442 
509 

871 

1,397 

377 

920 

1,216,443 

1,875,278 
288,468 
460,349 

990  ' 

CMcaeo 

1  535'i 

Philadelphia 

'361'' 

Boston 

455;  i 

Total 

3,301 

3,565 

3,840,538 

3,251,: 

flan  Francisco 

165 

363 
229 

88 

116,516 
39,570 
49,987 

Portland 

Seattle,  August  7 

SUPPLY  OP  FRESH  AND  STORAGE  EGGS  ON  THE  MARKET.i 


Cities. 

Monday, 
August 

Tuesday, 
August 

Wednes- 
Augiut 

Thurs- 
day, 
August 

Friday, 
August 

Saturday, 
August 

Yearai 
to-day 

New  York: 

Fresh 

77,861 
4)857 

79,891 
4,862 

83,693 
6,278 

84,254 
4,604 

79,918 
1,471 

94,498 
6,330 

81,0 

Storage 

Total 

82,718 

35,426 
17,482 
31;  216 

84,753 

46,411 
18,522 
33,122 

89,971 

40,146 
18,787 
30,610 

88,858 

39,408 
15,808 
31,128 

81,389 

89,870 
15,441 
31,828 

90,828 

4A,809 

16,35S 

'   31,173 

Chicago,  fresh 

42^ 
16,4 
31;  1 

Philaielphia.  fresh 

Boston,  fresh 

Total 

166,842 

182,808 

179,614 

175,202 

168,528 

186,162 

170,2 

San  Francisco,  fresh 

4,016 
2,134 

3,652 
2,155 

4,279 
2,514 

4,574 
»,40l 

4,413 
i;887 

Portland,  fresh 

2,154 

1  All  flgoroB  on  this  r^KMt  are  in  terms  Of  30  doien  c 

GeOBOB  LiVINOSTOIf, 

Acting  Chief  of  Burea^L 
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No.  17. 
Old  Dutch  Market  retail  food  price  index. 


Decem- 
ber. 1914. 

Decem- 
ber, 1915. 

Decem- 
ber, 1916. 

Decem- 
ber, 1917. 

Decem- 
ber, 1918. 

Jnly, 
1919. 

«ai  l-^oand  loaf 

CenU. 

4 
5 

4 

p 

7 
8 
9 
3 
3» 
9 
5 
8 
6 

15 
8 
6 
8 
9 

10 
5 
6 
6 
4 

CenU. 
4 

6 

4 

10 
9 

l» 

7 
7 
9 
4 
4 
8 
4 
8 
5 

15 
9 
8 
8 
9 

10 
7 
8 
7 
6 

CenU. 
5 

I! 

M 
12 
6 
12 
11 
11 
12 
4 
4 
9 
5 
10 
7 

18 
10 
9 
9 
10 
11 
7 
7 
6 
7 

k 

19 
15 

8 
16 
14 
12 
18 

6 

8 
12 

8 
13 
10 
22 
12 
18 
22 
12 
15 

8 
16 
12 
13 

CtfUs. 
9 
9 
6i 

16 
13 

8? 
18 
15 
14 
8 
8 
13 
8 
15 
10 
28 
10 
12 
15 
15 
13 
10 
10 
10 
12 

Centt. 

9 

"^iic  moqtet44  1  iMMind 

10 

^«r.  GoU  Medal,  pound 

7( 

Uv 

Eripocifced.  tall  

14 

ItipocmUmI.  small 

7 

^^■F^  <aiKinrd  2^.   . . , 

1^ 

'«r.«i:aDdard.  ^ 

IS 

*»■  EarlT  Jan^ , 

1$ 

-v^d  boos,  Campbell's 

1» 

■^  sal  1  Dound 

6? 

*mBj  1  |^nlrM) ... 

V 

V  V  \it^,  \  ponnd T 

l» 

x-n^ny  j  pound             

ff 

Inrauuid  spa^jMAti,  bulk 
"'H^  small  1  ponnd. ...... 

1  pound 

15 
19 

*i  aoB  iri  A  lasVa,  can ,  - 

39 

^«t«,eu.        

\9 

'  •  T  hf  m.  bed.  1  pound 

16 

-S^bCftlK       drilfd.      1      IMMfld.    ,    .r    r    ...    ,r- 

IX 

1Q&.  VitUe 

15 

]{^ 

ri  flkis  (Quaker)  package 
^Kway  I  pound.. r . 

» 

IS 

nu^  peis,  1  pound 

1$ 

■^•TepcBa,  1  pound 

7 

rm^^ 

173 

188 

230 

332 

322 

314 

ii^iiHl  1  pound           

18 
16 
12 
24 
22 
20 
18 
14 
8 

18 
14 

34 
22 
18 
14 

14 

'^ 

20 
18 
14 
12i 
9 

27 
24 
18 
35 
32 
32 
24 
22 
18 

35 
30 
20 
50 

4S 
46 
30 
30 
16 

35^ 

'^  il  litu  1  poiTod   

2Sr 

?te  dani  BMaft)  1  DOund 

TO 

^'MliiMft  vtaak  1  ponnd 

41^ 

v-^^  Aaak,  1  pouna 

45 

%jbA  Ac&k  1  noiind 

45^ 

Vs^  nmk  1  pound . . . 

28- 

••Mahufg  itiak'  1  nound 

30 

1&^ 

Tsui                         

152 

143 

142 

20 
16 
18 
22 
18 
21 
16 
20 
22 
35 
18 
25 
18 

19 
13 

232 

305 

294 

.pound.. 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 
...do.... 

...do.... 
...do.... 

'>A^tm^ 

''^AoQkkrs 

'-^  pork  chops,  lean. 

"  A  p«t  chops,  loin 

'->«  pork  roast,  lean 

^-^  pork  roast,  center 

'^baiw 

*^3^*»dkM»,  whole 

"t^itodhuu.sUced 

waited  ibouliers 

-»afcBdbecon,sUced 

;^««^ 

hirt, 

Compound 

16 
14 
16 
18 
16 
18 
14 
16 
16 
25 
14 
21 

m 

10 

15 

1? 

18 
13 
16 

15 
15 
26 
12 
22 
15 

11 
10 

32 
30 
34 
38 
32 
35 
26 
32 
34 
48 
27 
44 
27 

30 
26 

38 
33 
40 
45 
38 
43 
30 
40 
38 
60 
80 
52 
30 

30 
28 

42 
35 
42: 
4« 
40 
45 
30 
40' 
4» 
60 
33 
45 
28 

3y 

32 

Total-            

242 

22 
37 
32 
20 

227 

22 
33 
28 
22 

301 

25 
42 
38 
26 

405 

30 
55 
42 
32 

575 

37 
77 
66 
45 

592 

»?r,4arts: 

•^awtar(Oleo) 

;jftr.5mpade 

...do.... 
...do-... 
.dozen-, 
.pound.. 

— =■ 

38 

65 
52 
3» 

Total 

111 

15 
10 
15 
2 
5 
* 

47 
727 

23 
12 
15 
2 
5 

m 

50 
20 
20 

3 
10 

4 

159 

225 

191 

iwrk 

38 
70 

10 

4 

37 
40 
60 
3 

\i 

165 
1,592 

Mr 

4» 
60 
10 

'J 

58 
721 

107 
911 

166 
1 

1,384 

1R5 
1,67» 
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^iLUKBIA. 
V14.  the  periodical 


Cities. 

Aug.  4. 

Aug.  5.           ^ 

Now  York 

53 
56 
56 

51 

Chicago 

52-52 

Phiia^elphia 

Daily  cfio 
RErEi; 


.ti. 

Decem- 
ber, 1917. 

Deoem- 
bflr,  19  IS. 

Ju 
19 

J1.4 
-«.5 
14.3 
KO 
127.6 

Percent. 
«9.7 
52. « 

104.5 
43.2 

253.1 

PercerU. 
84. 0 
10O.6 
137. 6 
ia2.7 

251.0 

rcTi 

23.3 

90.3 

119. 1 

J 

aues. 


Old  Dutch  Market   (  Inc.  ) 
July  28,  1916 


New  York 

ChicafFO 

Philadelphia.. 
Boston 

Total.... 

San  Frandsco. . 
Portland 


Dry  salt. 


Rough  ribs., 


Now  York . 
Chlcaco  .. 
Philftdol}! 
Bopton. 


Kx.  short  ribs... 
Kx.  short  clears  . 

Plates  (reg.) 

near  plates 

Jowl  butts 

Fat  backs 


Average. 


30-35 
35-40 
40-45 
45-50 
50-55 
55-60 
60-70 
70-20 
35-45 
35-45 
O-  8 
4-  6 


San  K' 
Port  1 

Scat  1 1 


Clear  bellies. 
Square  cut.. 


Rib  bellies. 


8-10 
10-12 
12-14 
14-16 
18-20 
20-25 
12-14 
14-16 
18-20 
20-25 
25-30 
30-35 
35-40 
40-45 


BasL 
Sept 
ribs. 


30  ov 

20ovi 

15  ov< 

10  ov< 

5ovi 

Septpri 

lOundc 

20undf 

I 
I 

1 
J 
II 
1 
1 
I.' 

V 
11 
1." 
It 
1^ 

u 

14 

H 

Jundei 


^  ^xA  •  xv  tv,  lu*  Chicago  freight : 
»  w  t^«    p*^^   •*    isirload    lots. 
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Average  price. 

.'  '  -lay $9.77 

.»   MH'k  aj?o 9.55 

.-  suae  day  year  ago 6. 72 

Cboss,  Roy  &  Saundebs, 
630  Postal  Building,  Chicago. 

August  3,  1917. 
-  qTK>te  nominal  market  basis,  f.  o.  b.  Chicago  or  Chicago  freight : 


Average. 

Green. 

rickled. 

Dry  salt. 

Average. 

im. 

^10 
10-12 
12-14 
14-16 
16-18 

i§-ao 

2f>-22 
22-24 
24-26 

as^ 

4-6 
6-8 
8-10 
10-12 
6-8 
8-10 
1^12 
12-14 

21 
21} 

22 

224 

23 

23 

22. 

22} 

2n 

20f 
21 

22| 

22 

2U 

21i 

21 

164 

16} 

16 

Hough  riljs 

224 

20 
19 
18 
19 

Extras 

Plates 

Clear  plates 

^ 

Jowl  butts      

^md^m 

Fat  backs 

8-10 
10-12 
12-14 

14-16 
18-20 
12-14 
14-16 
18-20 
20-25 
25-30 
30-35 

Clear  Bellies 

20 

*4B 

'i 

25 

Rib  tellies 

24 
24 
2i 

29 

2ft 

28 

^» 

26 

24} 
ic.  under 

cleur. 

^  Wire  for  prices. 

S.  P.  If ts.  quoted  are  choice  new  cure. 

Cross,  Roy  &  Saunders, 

630  Postal  Building,  Chicago, 

August  2,  1918. 
^^  quote  nominal  marlcet  basis  f .  o.  b.  Chicago  or  Chicago  freight 


Green. 


m 
m 

274 
274 
27} 
29 


27 

27 

21 

19 

171 

17i 

39 

37 

354 


Pickled. 


28? 
28 

Si 

27; 

27 
27 
28 


28 

27! 

274 

21} 

19 

17f 

17i 

38 

37 

35 

32) 


Dry  salt. 


Rough  nbs.. 


Plates 

Clear  plates. 
Jowl  butts. . 

Extras 

Fat  back.... 


Clear  bellies. 


RibbeUies. 


Average. 


6-8 
3-5 


Basis 
Septem- 
ber ribs. 


Off      5 

Off      7i 

Off     25 

Off     50 

181 

18 

17* 


8-10 

23 

234 

231 

24 

12-14 
14-16 
18-20 
20-25 
25-30 
30-35 

25f 
2& 
25 

liOSS         \ 
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ifw'^k^  pork. 


I»f*lv     MH^   L)»*«*.  'Ji>— 1&- 

K*r  wirjr   wr^  ;»>->*«> 

Htu**^  **ir  .•t«*ar.  *-5-:ti 

ft^^^a  >  rt 

H«»i»  -.n-r  p#Hic 


XtutMt  Ststas  FoM^  \d 


CBoeSv  Rot  &  SAinnnxs, 


J 


W*'  ifv^f*  imminal  nuurfc^ 


bit:n:»  tl  o^  b.  Cbica^^  or  Chicago  frei^t : 


\v«rig*. 

Grn«u 

rtdUwi 

Dryaitt. 

\vcragr. 

-_,- 

UV  12 
I'J  u 

22  24 
2\  .-H 

A-  * 
^   !*> 
UV  12 

K>  12  1 
12^1*  , 

JS 

?*^ 
Ui 

:*♦ 

34-. 
Now 
Now 

^*\ 

TZi 

1 

an 

Kdwdinjb* 

i 

Ptem* 

Cl0ar^tc» 

6-S 

3 

Awri  iHUts. 

Extras ^ 

F:KlM<*t^ 

*-10 

IJ-U 

14-16 
15-30 
12-14 
14-W 
18-20 
20-25 
25-X 
30-3S 

fthUMHllkam** 

ClurbHteK 

lUbbriKM 

M«»icn 

ClMirb«ni«^ 

in 

0) 

B<|Oa«e  mt  and  jwwfku*. . 

*  A«k  tot  prkes. 

Oboss,  Rat  &  Saitxiikbs, 

6S0  Po9tml  Building,  Chicago 
(UmtM  fHMUm  Food  Admioistratton,  License*  No.  G-034S5.] 

Na  19. 

JULT.  1917 
To  Btorkholders: 

Mo  iiMK'h  of  inter««Ht  han  happened  during  the  past  six  months  that  it 
d4M«iiie4l  «U»mI ruble  to  «end  you  a  spe<ial  report  at  this  time  to  acquaint  you  wi 
Hu*  protfr««MN  and  present  condition  of  the  business. 

The  following  Htateinent  Hhows  the  growth  of  our  operations  from  the  fii 
y4*ur,  liMM,  up  to  tlie  preHent: 


l«0(i 
MM 

iJMt 

mil 


Sales. 

$99, 548.  SO 
144,330.12 

255,894.68 

Net  proflt, 

$2,527.41 
3,794.48 
3.618.80 

1 

Sales. 

Net 
profit 

'  1913 

$854,716.13 
989,422.73 

1,335,8  8.42 
167,495.25 

1,112,659.40 

$21  425 

1  1914 

22,  Of  2 
40,987 
48,154 
61,069 

1915 

.'79,604.95  1  14)794.76 
1*41*  .26.72     2i.  102.18 

1916 

1917> 

1 

1 

•  January  to  J  re. 
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*f  cdl  yonr  special  attention  to  the  fact  that  for  the  first  six  months  oH 
..T  flvr  ales  almost  equal  the  total  sales  for  the  year  1915,  and  the  net 
rte  f-or  the  first  six  months  of  this  year  are  50  per  cent  larger  than  the 
'cii  prnfits  for  the  year  1915. 

Tj*  hrsely  increased  percentage  of  profit  shown  for  the  first  half  of  1917, 
M  anpirMi  with  any  previous  period,  raises  the  question  of  working  margins : 
!-•  TP  charging  too  much  for  our  goods? 

!i  this  connection  we  show  you  in  the  following  table  our  percentage  of 
Tm  profit  on  retail  sales  for  the  months  of  January  to  June,  inclusive,  in  the 
^13 1916  and  1917 : 


January. 

Febru- 
ary. 

March. 

April. 

May. 

June. 

General 
average. 

«.                                  ........... 

Percent. 
18.90 
17.60 

Percent. 
19 
18 

Percent. 
17.80 
17.30 

Percent. 
16.70 
18.30 

Percent. 
17.20 
17.30 

Percent. 
16.00 
15.60 

Percent. 
17.60 

17.30 

!•«  will  observe  that  the  margin  of  gross  profit  for  the  first  six  months  of 
y::  ns  smaller  than  for  the  same  period  1916. 

Vie  very  greatly  increased  volume  of  sales  enabled  us  to  make  a  material 
^^yttoQ  in  our  operating  cost,  as  shown  by  the  following  table  comparing  per- 
*i:«e(  of  operating  cost  for  the  first  six  months  of  1916  with  the  same  period 


Jan. 

Feb. 

Mar. 

Apr. 

May. 

June. 

r\    ,                                          

Perct. 
15.20 
14.60 

Perct. 
16 
14.10 

Perct. 
15.90 
14.60 

Perct. 
15.20 
12.80 

Perct. 
16.70 
13.90 

Perct. 
IS 
13.70 

Perd. 
16.18 

K-    ....                                     

13.95 

^Tvn  these  two  tables  we  get  a  third  as  follows : 


Profit  on 
sales. 

Cost  to 
operate 
markets. 

Net 
profit. 

■"^f  t«  Ivm  1916 ,-,---,-, 

Per  cent. 
17.60 
17.30 

Per  cent. 
16.16 
13.05 

Per  cent. 
1.44 

^•^  10  Jmr,  1917 

3.35 

^  D^  result  is :  Gross  profits  reduced  three-tenths  of  1  per  cent ;  operating 
"**  winced  2.2,  or  1  i)er  cent ;  net  profits  increased  almost  2  per  cent. 
1^  arlng  in  operating  cost  gave  us  increased  net  profits  from  the  markets 
(.'jigroxInMitely  $22,000. 
'^VTcspoodlng  savings  were  made  in  the  expense  accounts  of  the  wholesale 
mrtmeDts,  so  that  each  department  has  been  able  to  make  a  substantial  net 
'■^  f<w  the  period. 
^^  coarse,  in  tlie  wholesale  grocery  department  the  net  profits  were  much 
^■Jw,  by  reason  of  the  greatly  Increased  value  of  stocks  on  hand. 
TV  nrdnt  «.^  «.*»«*  frt  AtnnTiaafvA  «s  tWs  I  That  the  vcry  fine  showing  made 

?onomies  practiced  in  the  operation  of  the 
ere  made  possible  by  the  largely  Increased 
ressive  sales  policy,  which,  briefly  stated, 
ossible  volume  of  sales  at  small  margins, 
from  large  volume  of  business  gives  us  a 
is  proving  very  popular  and  practically 
Iness. 
will  enjoy  a  large  business  for  the  re- 
narkets  are  planned  for  the  Washington 
mslness  to-day.  In  about  one  month  we 
out-of-town  market,  and  thus  inaugurate 
we  expect  to  turn  out  very  well,  and  we 
eld. 
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Our  books  were  audited  by  Marwick,  lifltchell,  Peat  &  Co.,  of  New  Yor^f .  -cri 
tered  accountants,  and  the  figures  below  are  taken  from  their  report : 

Financial  statement  halatme  sheet.  May  5,  1917. 

RESOUBCES. 

Cash ^1,  leT 

Accounts  and  notes  receivable 22,  T5G 

Inventories 227,  »T8, 

Real  estate  and  Improvements,  Including  branch  markets 281,  SIT. 

Good  will 500,  OOO, 

1, 123,  T20. 

UABIUTIES. 

Capital : 

Preferred  stock 360, 000. 00 

Common  stock 500, 000. 00 

800,  OOO. 

Bills  payable 137,  500. 

Accounts  payable 37,  890. 

Surplus 88,  329. 


1,123,720. 
The  new  capital  put  in  the  business  last  January  and  February  was  quick 
absorbed  in  our  merchandising  operations,  and  our  directors  now  have  und 
consideration  the  offering  for  sale  of  the  $140,000  preferred  stock  in  the  treasui 
Their  decision  in  this  matter  will  be  reached  during  the  next  month,  and  y< 
will  be  advised  promptly  of  it. 

In  the  meantime  we  shall  be  glad  to  have  an  expression  of  opinion  from  y< 
on  this  proposal  or  any  other  question  raised  In  your  mind  by  the  above  report. 
Respectfully  submitted. 


Presidents 


To  Stockholders: 


Old  Dutch  Mabket  (Inc.), 
Washington,  D.  C,  February  2,  1918. 


Yon  received  a  report  in  July,  1917,  covering  very  fully  the  activities  of  th 
business  for  the  first  half  of  1917,  and  a  further  report  In  November  analyzinj 
the  business  and  results  up  to  October  31,  so  there  is  not  much  left  to  add  In  th 
annual  report. 

The  year  1918  was  the  tenth  year  of  our  business  life.  So  we  reproduce  her 
for  you  again  the  sales  and  profit  record  for  each  year  from  our  beginning  ii 
the  year  1908 : 


Year. 

Sales. 

Nat  profit 

Year. 

Sales. 

Netprofll 

1908 

199,548.50 
144,330.12 
255,894.68 
379,504.95 
649,626.72 

12,527.41 

3.794  48 

8,618.81 

14,794.76 

22.302.18 

1913 

1854,716.18 
989,432.73 
1,335,838.42 
1,673,495.25 
2,493,179.20 

121,425.4 
22,062.0 
40,987.0 
48,164.4 

1909 

1914 

1910 

1915 

1911 

1916 

1912 

1917 

110,063.4 

You  will  observe  that,  as  compared  with  the  year  1915,  our  1917  sales  were 
almost  double,  while  the  profits  were  almost  three  times  those  of  1915. 
I  want  you  to  note  the  development  of  the  business  In  five-year  periods : 


Year. 

Sales. 

Profit. 

1908.                

f99,54a50 

649,526  72 

2,493,179.20 

I2.j37.4l 

1912 

22.302. 18 

1917                  

110,063.40 

These  figures  give  a  record  that  needs  no  commenting  on. 
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Another  Interesting  subject  for  the  stockholdeni  is  a  comparison  of  operating 
costs  and  working  margins.  Stndy  the  following  table  of  operating  costs  and 
percentage  of  gross  profit  for  each  month  of  the  years  1916  and  1917,  with  the 
tncrense  or  decrease  in  the  third  column. 


Cost  to  operate  markets. 


1916 


1917        Decrease. 


1916  1917       Deerefise. 


luiittiy.. 
febroftry 
Mtfch.... 

igf!;::: 

Jon* 

July 


Percent. 
15.30 
16.00 
15.90 
16.20 
16.70 
IS.  00 
18.20 


Percent. 
14.60 
14.10 
14.60 
12.80 
13.90 
13.70 
14.80 


Percent. 
0.60 
1.90 
1.30 
2.40 
2.80 
4.30 
3.40 


August 

September 

October 

November 

I>ecember 

Average. 


Percent. 
18.90 
n.20 
16.00 
16.50 
15.70 


Percent. 
15.60 
13.90 
12.59 
13.99 
13.70 


16.50 


Per  cent. 
3.30 
3.30 
3.50 
2.60 
2.00 


13.90 


2.00 


dross  profit  on  retail  sales. 


FebfSary 
Xardi. 

lone 

July 


1916 


Percent. 
18.90 
19.00 
17.80 
16.70 
17.20 
16.00 
16.40 
16.20 


1917       Decrease. 


Percent. 
17.60 
•  18.00 
17.30 
18.80 
17.30 
15.60 
15.30 
16.10 


Percent^ 
1.30 
1.00 

.50 
1.60 

.10 

.40 
1.10 

.10 


September ........ 

October 

November 

Decembtf 

General  aver- 
age  


1916 


Percent. 
17.20 
19.50 
18.50 
18.70 


17.80 


1917 


Percent. 

'    16.56 

7.60 

16.50 

16.60 


16.80 


Percent. 

.80 

2.80 

2.00 

2.10 


1.00 


I  call  your  attention  to  the  fact  that  our  operating  cost  in  1917  was  13.90 
per  cent,  as  compared  with  an  operating  cost  of  16.50  per  cent  for  the  year 
1916,  showing  a  decreased  operating  cost  of  2.6  per  cent  for  the  year. 

In  connection  with  this  decreased  operating  cost,  it  Is  interesting  to  note 
that  onr  gross  profit  on  retail  sales  was  16.8  per  cent  for  the  year  1917.  as 
against  17.80  per  cent  for  the  year  1916,  or  a  decrease  of  1  per  <!ent  in  t*ie  groBs 
profits. 

Aa  the  operating  cost  decreased  2.6  per  cent  and  the  gross  selling  margin  1 
per  cent,  the  net  result  Is  an  increased  profit  of  1.6  per  cent  on  the  retail  sales. 

The  company's  financial  condition  and  strength  has  kept  pace  with  ^e 
growth  of  the  business,  as  shown  by  the  following  balance  sheet : 

Financial  statement — Balance  sheets  Deo.  29^  1917. 
Rewmrcea: 

Oasb $57. 075. 61 

Liberty  bonds,  war  savings  stamps,  life  Insurance 12, 851. 48 

Accounts  and  notes  receivable 29, 518. 95 

Inventortes 325, 644. 23 

Real  estate  and  Iraprorements,  including 'branch  markets 356, 610. 64 

Good  will 500, 000. 00 

T6tal 1, 281, 700. 91 

Llabnitiea: 
Capital — 

Preferred  stock $432,000.00 

Common  stock 500, 000. 00 


932,000.00 

BUls  payable 205, 000. 00 

Accounts  payable 26, 193. 97 

Surploa 118, 506. 94 

Total 1, 281, 700. 91 

With  the  largely  increased  population  in  Washington  there  is  every  reason 
to  expect  that  during  the  year  1918  we  shall  continue  to  have  an  increase  in 


Digitized  by 


Google 


358 


HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 


volume  of  gales  and  a  reasonable  net  profit    We  have  thus  far  been  able  to 
accommodate  ourselves  to  the  new  conditions  created  by  the  Federal  control  of 
the  food  business,  the  enormously  higher  price  level,  and  the  radically  changed 
and  changing-  labor  conditions. 
Yours,  very  truly, 

J.  A.  Whitfield.  Premdent 

No.  20. 


Article. 


CoPt  price 

May  1, 

1919. 


Cost  price 

Aug.  21, 

1919. 


Ferrent- 

•geoC 

tncreasf. 


No.  8  tomttoeH.  donen 

F vapor Ated  milk,  doten,  \$,. 

OondoTWod  nillV .  doxon 

Ivor>  ifMip,  100  toottse t 

I.lmvi  IteunK,  hulk,  pound. . . . 

Tea  IXHUis.  bulk  pound 

Whlto  com  meal 


Kirk  man 'N^oap. 

Red  Ala^  a  salmon,  doeen,  If. 


Karo  ninxp,  doien.  io$ 

Ulce,  Uncv.  pound 

Quaker  Oau^,  doaen 

M-e^ar.itallonJars 

Teiinut  iHittor.  pound . .' 

rotate,  itreen.pou.*id 

Crimen,  pound 

leaned  rice,  doeen,  ft^wnoe. 


SI.  50 
1.50 

0.50 

.094 

.07i 

3.75 

0.25 

2.50 

S.16 

.09 

1.07 

.43 

.12 

.22 

.»4 

L29 


$1.80 
1.70 

*2.50 
&00 

.09 
4.25 
7.50 
3.40 
8w75 

.m 

1.2S 
.50 
.151 
.30 
.35 

1.50 


93 

25 
S3 
» 
U 
9 
36 

50 

i: 
is 


A  verafce  Increase. . 


1 10-oimce.  *  15-ounce. 

Na  21. 

XTKrrED  States  Food  Administratioiv, 

Wuskimgiom,  D.  C,  August  30,  1919. 

WaskiM&tmL.  D.  C. 


Mr,  J.  A.  Whitfikld, 

Old  />M/rA  Mmrkt^. 
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THX7BSBAY,  AT7aT7ST  14,  1919. 

Unitbd  States  Senate, 
Subcommittee  of  the  Committee  on  the 

DisTRicTT  OF  Columbia, 

Washington^  D.  C, 
The  subcommittee  met  pursuant  to  adjournment  at  2  o'clock  p.  m. 
b  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 
Present:  Senators  Ball   (chairman).  Capper,  Elkins,  Sheppard, 
and  Dial. 
Present  also :  Mr.  Thomas  W.  Miller. 

TBSTDIONY  OF  MB.  EBWABD  0.  YONEEB  OF  THE  SANITABY 

OBOCE&Y  CO. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MnxER.  What  is  your  full  name? 

Mr.  YoNKER.  Edward  G.  Yonker. 

Mr.  MnxER.  Where  is  your  plac«  of  business? 

Mr.  YoNKER.  52  O  Street  NW.,  Washington,  D.  C,  and  115  other 
locations  in  the  District  and  immediate  suburbs. 

Mr.  Miller.  Have  you  a  list  of  those  locations  with  you? 

Mr.  YoNKER.  Yes,  sir. 

(The  list  referred  to  above  is  copied  into  the  record  in  full,  as 
follows:) 

SANITART    BBANCH    STORES. 

t  Eleventh  and  H  Streets  NE. 

2.  First  and  Rhode  Island  Avenue  NW. 

3.  1424  Seventh  Street  NW. 

4.  Mount  Pleasant  and  Lamont  Streets. 

6.  Seventh  and  D  Streets  SW. 
a  3119  M  Street  NW. 

7.  Fifth  and  G  Streets  NW. 

K  T^'entleth  and  Rhode  Island  Avenue  NE. 
«.  Fifteenth  and  P  Streets  NW. 

10.  Georgia  Avenue  and  Lamont  Street. 

11.  North  Carolina  Avenue  and  Eleventh  Street  SB. 

12.  Seventh  and  Pennsylvania  Avenue  SE. 
1&  3418  M  Street  NW. 

14.  Hyattsville,  Md. 

15.  Eighth  and  Maryland  Avenue  NE. 
lai  Four-and-a-half  and  N  Streets  SW. 
17.  2414  Eighteenth  Street  NW. 

IfiL  Twentieth  and  H  Streets  NW. 

19.  Eastern  Market. 

20.  Sixth  and  H  Streets  NE. 
2L  Third  and  A  Streets  NE. 
22.  Mount  Rainier,  Md. 
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23.  Convention  Hall  Market 

24.  Second  and  C  Streets  SE. 

25.  164  Tennessee  Avenue  NB. 

26.  Second  and  F  Streets  NW. 

27.  Takoma  Park,  D.  C. 

28.  Fourteenth  and  Irvinj?  Streets  NW. 

29.  2100  Fourteenth  Street  NW. 

30.  North  Capitol  and  K  Streets. 

31.  Ninth  and  Eye  Streets  NW. 

32.  First  and  P  Streets  NW. 

33.  1634  North  Capitol  Street. 

34.  207  Thlreenth  Street  SE. 

35.  Kenrington,  Md. 

36.  Georgia  Avenue  and  Upshur  Street. 

37.  1434  E  Street  SB. 

38.  2035   Nichols  Avenue   SE. 

39.  Third  and  K  Streets  SE. 

40.  Twentieth  and  N  Streets  NW. 

41.  Fifteenth  and  H  Streets  NE. 

42.  Twelfth  and  Jackson  Streets  NE. 

43.  Third  and  R  Streets  NW. 

44.  Sixth  and  L  Streets  NE. 

45.  Eighteenth  and  U  Streets  NW. 

46.  Wisconsin  Avenue  and  O  Street. 

47.  Twenty-second  and  Pennsylvania  Avenue  NW. 

48.  Eighth  and  Eye  Streets  SE. 

49.  700  Irving  Street  NW. 

50.  Thirtieth  and  P  Streets  NW. 

51.  Ninth  and  M  Streets  NW. 

52.  Fourteenth  and  Perry  Place  NW. 
63.  Chesapeake  Junction. 

54.  Seventh  and  H  Streets  SW. 

55.  Tenleytown,  D.  C. 

56.  Riverdale,  Md. 

57.  Eleventh  and  Q  Streets  NW. 

58.  Fourtenth  and  Corcoran  Streets  NW. 

59.  Clarendon,  Va. 

60.  Seventh  and  Florida  Avenue  NW. 

61.  1726  Columbia  Road. 

62.  Cherrydale,  Va. 

63.  2514  L  Street  NW. 

64.  Third  and  Massachusetts  Avenue  NW. 

65.  Thirteenth  and  M  Streets  NW. 

66.  Sligo,  Md. 

67.  Twelfth  and  New  York  Avenue  NW. 

68.  Four  and  one-half  and  G  Streets  SW. 

69.  1719  Penn'-ylvania  Avenue  NW. 

70.  2418  Nichols  Avenue  SE. 

71.  2710  Eleventh  Street  NW. 

72.  Georgia  Avenue  and  Qulncy. 

73.  Fourteenth  and  A  Streets  SE. 

74.  Tenth  and  Pennsylvania  Avenue  NW. 

75.  626  King  Street,  Alexandria,  Va. 

76.  2306  Pennsylvania  Avenue  SE. 

77.  Closed;  building  demolished. 

78.  Thirteenth  and  D  Streets  NE. 

79.  Fourth  and  B  Streets  NE. 

80.  Fourteenth  and  Good  Hope  Road  SE. 

81.  Georgia  Avenue  and  Jefferson  Street. 

82.  1229  King  Street,  Alexandria,  Va. 

83.  Georgia  Avenue  and  Park  Road. 

84.  Fourteenth  and  Newton  Streets  NW. 

85.  4728  Fourteenth  Street  NW. 

86.  Twelfth  and  Douglas  Streets  NE. 

87.  8416.  Eleventh  Street  NW. 

88.  1340  G  Street  SB. 
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8Bl  Seventeenth  and  R  Streets  NW. 

90.  138  U  Street  NE. 

91.  601  Mas  achusetts  Avenue  NE. 

92.  No.  2  Conduit  Road. 

93.  Bennings,  D.  O. 

91  »27  Four-and-a-half  Street  SW. 

96.  2737  Nichols  Avenue  SB. 
9«.  3132  Eleventh  Street  NW. 

97.  3068  Mount  Pleasant  Street  NW. 
96.  Efgfath  and  H  Streets  NE. 

99.  3033  Eleventh  Street  NW. 

100.  318  M  Street  NW. 
lOL  500  Twelfth  Street  SE. 

102.  1018  Eighteenth  Street  NW. 
lOa  107  Upshur  Street  NW. 

104.  Twentieth  and  K  Streets  'KW. 

105.  635  Florida  Avenue  NE. 

106.  Fifth  and  L  Streets  NW. 

107.  911  Eleventh  Street  SE. 
liOa  Second  and  G  Streets  NE. 

109.  First  and  H  Streets  NW. 

110.  216  Four-and-a-half  Street  SW. 
lU.  Thirty-fifth  and  O  Streets  NW. 

112.  1001  New  York  Avenue  NW. 

113.  700  Columbia  Road  NW. 

114.  2538  Wisconsin  Avenue. 

115.  Bethesda,  Md. 

116.  Arcade  Market. 

Mr.  YoNKER.  May  I  make  a  little  explanation  t  1  was  called  here 
from  the  Sanitary  Grocery  Co.  I  want  to  explain  that  the  John  C. 
Letts  Grocery  Co.  (Inc.)  owns  and  operates  a  business  in  connection 
with  ours,  only  there  is  one  set  of  accounts ;  so  in  speaking  I  speak 
for  both. 

Chairman  Ball.  Both  for  the  wholesale  and  the  retail  ? 

Mr.  YoNKJER.  Yes,  sir;  practically  it  is  one  concern.  Mr.  Letts  is 
the  man  that  can  give  you  the  information  you  want;  I  will  give  you 
all  I  can.  I  am  vice  president  of  the  John  C.  Letts  Grocery  Co.  Mr. 
lietts  is  out  of  the  city  for  the  entire  month. 

Mr.  Miller.  What  is  the  capital  stock  of  the  Sanitary  Grocery 
Co.? 

Mr.  YoNKER.  The  capital  is  $100,000  with  the  surplus. 

Mr.  Miller.  Are  you  incorporated  in  the  District  of  Columbia  ? 

Mr.  YoNKER.  We  are  incorporated  in  the  State  of  Virginia. 

Mr,  Miller.  How  long  have  you  been  doing  business  ? 

Mr.  YoNKER.  Ten  years. 

Mr.  Miller.  Were  you  capitalized  10  years  ago  at  $100,000? 

Mr.  YoNKER.  No;  the  company  was  capitalized  originally  at 
?75,000  and  increased  four  years  ago  to  $100,000. 

Mr.  Miller.  Do  you  handle  both  groceries  and  meats? 

Mr.  YoNKER.  We  handle  only  groceries.  The  only  meats  we  handle 
are  small  quantities  of  package  bacon. 

Mr.  Miller.  What  price  do  you  pay  for  that  bacon  in  the  original 
package? 

Mr.  YoNKER.  Fifty-seven  cents  a  pound  at  this  time. 

Mr.  Miller.  From  whom  do  you  get  your  bacon  ? 

Vt.  Yonker.  Swift  &  Co. 

Mr*  Miller.  Exclusivelv? 

Mr.  Yonker.  I  think  that  is  the  only  place  where  we  are  buying 
attlik  time;  yes,  sir. 
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Mr.  YoNKER.  Beans  to-day  are  worth  $8.76.  I  think  I  paid  $1 
per  hundred  for  the  last  carload. 

Mr.  Miller.  Coffee? 

Mr.  YoNKER.  Coffee  costs  us  to-day  38  cents  a  pound  roasted. 

Mr.  Miller.  Canned  corn? 

Mr.  YoNKER.  Canned  com  is  bought  on  the  basis  of  $1.30  a  doa 

Mr.  Miller.  Tomatoes? 

Mr.  YoNKER.  Tomatoes  cost  us  $1.67 ;  that  is  one  lot. 

Mr.  Miller.  And  cheese? 

Mr.  YoNKER.  Cheese  costs  about  $1.37. 

Chairman  Ball.  Where  do  you  buy  your  canned  goods? 

Mr.  YoNKER.  They  are  bought  almost  everywhere ;  that    is, 
various  sections — ^New  York,  Maryland,  and  New  Jersey. 

Chairman  Ball.  You  buy  everywhere  you  can  and  get  the  class 
goods  you  want? 

Mr.  YoNKER.  Wherever  they  are  offered ;  yes,  sir. 

Mr.  Miller.  Where  do  you  get  your  eggs? 

Mr.  YoNKER.  We  get  all  our  eggs  here  in  the  city. 

Mr.  Miller.  Where  do  you  go  to  get  them? 

Mr.  YoNKER.  They  are  sold  by  the  dealers,  the  commission  deale 
on  Louisiana  Avenue.  They  are  sold  by  the  packing  houses.  M^ 
bought  a  great  many  from  Swift  &  Co.  and  some  from  Armour,  \ 
frigerator  eggs. 

Chairman  Ball.  Do  you  get  them  from  the  packers? 

Mr.  YoNKER.  They  are  coming  in  now.  They  are  known  as  col 
storage  stuff.     They  have  been  carried  in  refrigerator  cars. 

Chairman  Ball.  You  would  not  term  them  cold-storage  eggs  ? 

Mr.  YoNKER.  They  are  not  cold-storage  eggs  at  this  present  tn 
ment;  no,  sir. 

Mr.  Miller.  Where  do  you  get  your  butter? 

Mr.  YoNKER.  All  from  Swift  &  Co. 

Mr.  Miller.  Where  do  you  get  your  cheese? 

Mr.  YoNKER.  The  cheese  is  bought  from  three  or  four  differei 
sources  in  Wisconsin.  We  sometimes  buy  some  here  from  the  packer 
Swift  &  Co.  and  Morris. 

Mr.  Miller.  How  about  your  poultry  ? 

Mr.  YoNKER.  We  do  not  handle  poultry. 

Chairman  Ball.  Do  you  buy  your  butter  from  the  creamery  ? 

Mr.  YoNKER.  No;  we  buy  it  from  Swift  &  Co.  They  have  thei 
own  creameries. 

Mr.  Miller.  What  was  your  total  amount  of  business  for  the  yea 
1918? 

Mr.  YoNKER.  $5,034,000,  in  round  numbers. 

Mr.  Miller.  And  your  net  profits  on  that  business? 

Mr.  YoNKER.  The  net,  after  reserving  for  Federal  income  taxes 
etc.,  was  $85,000.    That  is  net  after  the  income  taxes  are  deducted. 

Mr.  Miller.  Maybe  we  can  get  at  what  we  want  by  just  havin| 
this  data  that  you  there  put  into  the  record. 

Mr.  YoNKER.  I  want  to  qualify  those  last  two.  The  taxes  havi 
not  been  deducted  from  those  in  the  last  two  years.  Of  course,  il 
other  years  they  were  paid. 

Chairman  Ball.  Your  profit  was  not  as  much  last  year  as  it  wai 
in  1917? 

Mr.  YoNKER.  No,  sir. 
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Chairman  Baix.  Your  percentage  of  profit  in  1918,  according  to 
this  statement,  was  the  same  as  in  1913.  Was  the  reason  for  that  the 
large  income  tax  ? 

Mr.  YoNKER.  No,  sir;  that  is  all  figured  after  the  taxes  are  de- 
ducted. 

Cliainnan  Baix.  The  taxes  are  not  deducted? 

Mr.  YoNKER,  They  are  not  deducted  in  that  Do  you  wish  them 
deducted  ?    They  should  be  to  get  the  net. 

Cliairman  Baix.  In  1913  your  net  profits  were  a  little  over  $32,000. 
In  1918  your  net  profits  were  $195,637.  Yet  your  percentage  is 
reduced  to  3.S. 

Mr.  YoNKER.  It  is.  Do  you  want  to  change  it?  It  should  be 
changed  according  to  the  net  that  was  left  us,  I  presume. 

Mr.  MnxER.  You  change  it. 

Senator  Capper.  You  mean  after  deducting  the  income  tax? 

Mr.  YoNKER.  Yes ;  after  deducting  the  income  taxes. 

Senator  Capper.  Do  you  think  the  income  taxes  should  be  count- 
^  in? 

Mr.  YoNKER.  No,  sir ;  I  do  not.  I  just  want  to  know  how  to  handle 
this. 

Clmirman  Ball.  The  income  tax  is  a  tax  on  your  profits.  I  do  not 
think  they  ought  to  be  deducted. 

Senator  Capper.  As  I  take  it,  the  theory  of  the  Government  was 
that  every  man  should  pay  his  part  of  the  cost  of  the  war,  according 
to  his  profits. 

Mr.  YoNKER.  That  is  merely  a  copy  taken  from  the  Treasury 
report. 

Senator  Capper.  When  you  deduct  your  income  taxes,  of  course, 
that  is  counted  in  in  arriving  at  your  percentage  of  profit.  It  simply 
means  that  you  pass  on  to  the  consumer  your  part  of  the  cost  of  the 
war. 

Chairman  Ball.  I  do  not  think  the  revenue  taxes  should  be  de- 
tl  acted  from  that,  because  the  larger  your  percentage  of  increase 
the  lar^rer  amount  would  be  paid.  In  that  event  it  would  give  us 
practically  no  idea  of  what  the  profits  were.  The  excess  profits  may 
oe  80  per  cent,  yet  that  would  not  give  us  any  idea  of  what  we  want. 
We  want  the  profits  in  this  business. 

Mr.  YoNKER.  Well,  it  is  offered,  then,  as  the  gross  without  any 
deduction  for  Federal  taxes,  etc. 

(The  memorandum  referred  to  is  copied  into  the  record  in  full, 
Hs  follows :) 
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Chairman  Ball.  You  said  you  retailed  bacon.  You  gave  us  the 
wholesale  price,  but  you  did  not  give  us  your  retail  price, 

Mr.  YoNKER.  We  are  retailing  mostly  for  accommodaiton;  prices 
have  been  goin^  up  and  up,  ana  we  cany  it  in  the  stores  greatly  as 
an  accommodation. 

Chairman  Ball.  What  is  your  wholesale  price  ? 

Mr.  YoNKER.  Fifty-seven  cents  a  poimd. 

Chairman  Ball.  What  is  your  retail  price? 

Mr.  YoNKER.  Sixty  cents  a  pound. 

Mr.  Miller.  One  of  the  Senators  desires  to  know  whether  that 
$100,000  capital  is  actually  paid  in. 

Mr.  YoNKER.  Absolutely;  yes,  sir. 

Senator  Elkins.  How  much  surplus  have  you? 

Mr.  YoNKER.  As  I  told  you  a  while  ago,  Mr.  Letts  is  not  here,  and 
I  give  you  this  information  as  closely  as  I  can.  There  is  a  surplus 
close  to  $250,000;  $244,000  to  be  exact,  I  think. 

Senator  Sheppard.  Have  you  given  the  locations  of  your  various 
houses? 

Mr.  YoNKER.  Yes,  sir. 

Senator  Capper.  Did  you  give  the  price  that  you  paid  on  Sugar, 
Mr.  Yonker? 

Mr.  Yonker.  Yes;  924.4. 

Senator  Capper,  What  is  the  condition  of  the  sugar  market  ri^t 
now?  Are  you  having  difficulty  in  getting  enough  to  supply  your 
trade  ? 

Mr.  Yonker.  Yes;  sugar  is  very  scarce  and  hard  to  get.  One  or 
two  of  the  refineries  have  been  closed  down  and  others  are  working 
on  half  time. 

Senator  Capper.  You  are  not  limiting  the  quantity  you  sell  to 
your  customers? 

Mr.  Yonker.  Yes;  we  are  limiting  each  customer  to  a  two-pound 
purchase,  simply  to^t  the  goods  distributed. 

Senator  Capper.  There  is  not  enough  then  for  the  supply  ? 

Mr.  Yonker.  Absolutely,  not  enough,  not  half  enough. 

Chairman  Ball.  Is  that  condition  general  throughout  the  United 
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?  care  of  the  demand  on  account  of  the  production,  and  it  did 
»■-  The  marine  strike  cut  off  all  the  supplies  of  raw  sugar  for 
time  being.  They  were  thrown  altogether  on  what  they  had  in 
■•  Vork,  One  or  two  refiners,  the  Federal,  at  least,  and  possibly 
«*  two  others,  were  forced  to  close  down  for  lack  of  raw  ma- 
■J.  Others  were  working  on  a  50  per  cent  basis.  It  is  impossible 
^  place  an  order  for  sugar  to-day.  x  ou  can  not  get  anybody  to  take 
^  order,  even  for  an  August  or  September  shipment,  or  any  time 
i^fr.  ami  the  man  who  runs  out  and  is  not  fortunate  enough  to  have 
■»d  %  lot  of  sugar  at  least  six  weeks  or  two  months  ago  has  not  any 
■SABee  of  getting  sugar.  They  are  from  one  to  two  months  behind 
:i  filling  their  orders  oh  the  books. 

Sciator  Capper.  I  see  that  in  Chicago  Monday  the  food  commis- 
mmtr  fixed  a  fair  price  of  12  cents  a  pound  on  sugar. 

Mr.  YoNKER.  I  do  not  understand  that.  In  Chicago  the  rate  from 
^ew  York  on  which  the  price  of  sugar  is  based  is  considerably 
-  gW  than  in  Washington.  I  noticed  the  12-cent  rate,  and  I 
jctf  jced  another  statement  in  which  it  was  made  11  cents.  I  think  11 
■wcte  most  be  correct. 

TSmMOWI  OF  CHASLES  B.  KENOLA,  JB.,  OF  SHIBLEY  HABEET. 

file  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  What  is  your  full  name? 

Mr.  Kexgla.  Charles  K.  Kengla,  jr. 

lb*.  MiLUSR.  Where  is  your  place  of  business? 

Mr.  Kekgla.  Shirley  Market,  2012  P  Street  NW. 

Mr.  MfTj.ER,  You  have  no  other  establishment? 

Mr.  Kekola.  No,  sir. 

Mr.  MnxxR.  What  is  the  total  amount  of  capital  invested  in  your 

Mr.  Kkkgla.  About  $30,000. 

Mr.  Mnija,  You  are  not  incorporated? 

Mr.  Kekglul  Kg,  sir. 

Mr.  Miller.  Do  you  handle  groceries  and  meats? 

Mr.  Kbxgla.  I  handle  meats,  but  no  groceries;  meats  and  vege- 
tiiiles;  a  few  canned  ^oods — ^not  enough  to  be  mentioned.  My 
'SBDcd-goods  business  will  not  amount  to  $100  a  year. 

Mr.  Miller.  What  vegetables  do  you  handle? 

Mr.  Kengla.  Fresh  v^etables. 

Mr.  Miller.  You  buy  them  direct  from  the  farmers? 

Mr.  Kekgla.  No.  I  buy  some  in  Washington  and  some  in  New 
TflA*  wherever  I  can  get  them. 

Mr.  Miller.  Throu^  the  produce  exchanges? 

Mr.  Ken  OLA.  Yes;  through  the  commission  men  in  New  York  and 
^  eofmnission  men  here. 

Mr.  MaxER.  But  you  do  not  buy  any  direct  from  the  farmers? 

Mr.  KEKGL.A.  This  time  in  the  year  my  business  is  small.  I  buy  a 
W  from  the  farmers  now,  not  very  many. 

Mr.  Miller.  How  do  you  arrive  at  a  price  to  be  paid  the  farmer 
^layprodnce  you  may  buy  direct  from  him? 

Mr.  AJnroui.  I  go  to  the  market,  and  if  I  find  anything  that  suits 
:« I  boy  it  and  buy  it  at  his  price. 

Hr.  iknir^    You  own  your  own  place  of  business? 
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Mr.  Kengla.  Yes,  sir. 

Mr.  Miller.  How  long  have  you  been  in  business? 

Mr.  Kengla.  Ten  years. 

Mr.  Miller.  During  the  past  year  how  many  employees  have  3 
had? 

Mr.  Kjengla.  I  had  seven;  three  white  men,  three  colored  m 
and  a  bookkeeper. 

Mr.  Miller.  What  is  your  avera^  weekly  pay  roll? 

Mr.  Kengla.  About  $150,  I  would  say. 

Mr.  Miller.  Have  you  advanced  the  wages  of  any  of  your  d 
loyees  within  the  past  12  months? 

Mr.  Kengla.  Yes,  sir. 

Mr.  Miller.  How  much  have  you  advanced  them? 

Mr.  Kengla.  Not  in  the  last  12  months  so  much  as  I  have  in  t 
last  two  years.  My  colored  man  I  hired  two  or  three  years  ago  1 
$8  or  $10  a  week,  and  now  I  pay  him  $18  or  $20.  Men  that  I  pa 
$22  a  week  two  years  ago,  I  pay  now  $35  a  •week.  One  man  I  pa 
$14  a  week  two  or  three  years  ago,  I  pay  $25  a  week  now.  Last  fi 
I  increased  all  my  help.  I  always  paid  them  all  good  salaries.  So* 
of  them  I  increased  $5  a  week. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Kengla.  Yes,  sir;  absolutely. 

Mr.  Miller.  Are  you  prepared  to  tell  us  the  expense  of  the  upke< 
of  that  service? 

Mr.  Kengla.  No,  sir;  I  am  not  prepared  to  tell  you.  My  bool 
keeper  is  out  of  town  and  I  tried  to  get  that  data  ana  couldn't  do  i 

Mr.  Miller.  Do  you  do  a  credit  or  a  cash  business. 

Mr.  Kengla.  Absolutely  a  credit  business.    My  cash  business 
only  about  8  per  cent  of  my  total  business. 

Mr.  Miller.  Do  you  have  many  bad  debts? 

Mr.  Kjengla.  A  few.  I  try  to  keep  those  down  as  much  as  I  cai 
but  sometimes  I  do  get  a  bad  one. 

Mr.  Miller.  Can  you  give  us  an  estimate  of  the  cost  of  bookkeef 
ing  made  necessary  oy  reason  of  your  doing  a  credit  business? 

Mr.  Kjengla.  I  could  not  give  vou  that  information. 

Mr.  Miller.  Do  you  have  a  bookkeeper? 

Mr.  Kengla.  Yes,  sir. 

Mr.  Miller.  How  much  do  you  pay  that  employee? 

Mr.  Kengla.  $20  a  week. 

Mr.  Miller.  Well,  if  you  did  a  cash  business  you  might  be  able  U 
do  away  with  that  bookkeeper? 

Mr.  Kengla.  I  could  do  away  with  her.  I  have  stationery  anc 
passbooks.  I  have  to  have  passbooks,  that  cost  about  32  cents  a  piec< 
now,  and  all  my  stationery  and  bills  and  different  things.  If  I  wai 
doing  a  cash  business  I  would  not  need  any  of  them. 

Mr.  Miller.  What  terms  are  your  creditors  allowed? 

Mr.  Kengla.  Sometimes  they  run  four  or  five  months.  When 
they  make  good  I  let  them  go  as  long  as  they  want  to. 

Mr.  Miller.  From  whom  do  you  purchase  your  meats? 

Mr.  Kengla.  I  buy  all  good  pieces — six  rib  cuts,  racks  of  lamb 
and  hind  saddles  of  lamb,  loins  of  ham.  Sometimes  I  buy  in  tM 
western  houses,  but  they  do  not  sell  cut  pieces,  and  1  very  seldom  buy 
there. 
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Mr,  Miller.  Give  us  the  names  of  the  people  from  whom  you  buy  ? 
Mr.  Eenguu  Sometimes  I  buy  from  Swift  &  Co.,  when  I  buy 
whole  lambs  or  saddles,  and  I  buy  from  Armour. 
Mr.  MiLLEB.  Do  you  go  to  Baltimore? 

Mr.  Kenqla.  I  do  not  buy  anything  in  Baltimore.    I  buy  short 
loins  and  ribs  in  New  York  occasionally  when  this  market  is  not 
good.    I  have  to  have  the  very  best  grade  of  goods  that  can  be 
bought 
!&.  Miller.  How  dp  you  get  them  over  here? 
Mr.  Eengla.  They  are  shipped  over  by  fast  freight. 
Mr.  Mnj.KB.  From  whom  do  you  purchase  what  groceries  you  sell? 
Mr.  Kemgla.  I  do  not  sell  any  groceries. 

Mr.  Miller.  What  did  you  pay  for  beef  from  the  wholesalers  last 
week? 

Mr.  Kenqla.  I  did  not  buy  any  beef.  My  place  has  been  closed 
for  five  weeks  for  repairs. 

Mr.  Miller.  Can  you  go  back  and  give  us  information  previous 
to  that?  Can  you  go  back  five  weeks  and  give  us  any  idea  of  the 
prices? 

Mr.  Kenqla.  Forty-five  cents  for  short  loins,  38  cents  for  rib 
pieces. 
Mr.  MnjJBR.  You  do  not  buy  carcass  beef,  then? 
Mr.  Kenqla.  No  ;  I  have  not  had  a  whole  carcass  of  beef  in  my 
place  since  Christmas,  and  that  was  the  first  one  I  had  in  there  for 
three  years.    I  bought  a  prize  bullock  at  Christmas.    I  have  some  of 
the  corned  beef  yet  and  can  not  get  rid  of  it. 
Mr.  Miller.  Explain  why  you  do  not  buy  any  carcasses. 
Mr.  Kenqla.  I  can  not  sell  the  fore  quarter;  that  is  the  reason 
why.    I  would  handle  them  if  I  could,  but  I  can  not  handle  them 
because  I  can  not  sell  the  rough  ends.    I  can  not  sell  the  fore  quarter. 
I  sell  the  rib  of  it  and  that  is  all. 

Senator  Dial.  Would  it  be  any  economy  for  the  customer  to  buy 
the  fore  quarter  or  would  he  buy  too  much  bone?  Is  that  the  reason 
they  refuse  to  buy  it? 

Mr.  Kenqla.  I  do  not  know  how  they  would  use  it.    I  could  not 
answer  that. 
Senator  Sheppard.  Do  you  sell  to  the  hotels? 
Mr.  Kenqla.  No,  sir:  aibsolutely  retail. 
Senator  Sheppard.  To  private  people? 
Mr.  Kenqla.  Private  people;  yes,  sir. 
Senator  Sheppard.  To  the  householders? 
Mr.  Kenqla.  To  the  householders. 

Senator  Capper.  What  is  the  highest  price  per  pound  you  have 
gotten  for  steaks? 
Mr.  Kenqla.  Last  season  the  highest  price  I  ^ot  was  65  cents. 
Senator  Sheppard.  How  many  places  of  busmess  have  yout 
Mr.  Kenqla.  Only  one. 
Senator  Sheppard.  Where  is  it  located? 
Mr.  Kbn(ula.  2012  P  Street,  just  below  Dupont  Circle. 
Mr.  MiLUSR.  When  you  buy  these  cuts  how  do  you  calculate  your 
profit  to  reach  the  selling  price  to  the  consumer? 

Mr.  Kenqla.  I  figure  on  about  20  or  26  per  cent  profit.  You  see 
there  is  a  lot  of  waste.    I  have  to  buy  my  beef  a  week  ahead  of  time 
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in  order  to  age  it,  and  when  I  do  it  there  is  a  lot  of  waste  from  it 
It  costs  me  about  20  per  cent  to  do  business,  and  my  net  profit  is 
between  5  and  6  per  cent. 

Mr.  Miller.  What  percentage  of  loss  do  you  calculate  between  tlie 
weight  of  beef  you  buy  from  the  wholesalers  and  the  weight  of  beef 
you  sell  over  the  counter  to  your  customers? 

Mr.  Kenola.  I  only  buy  short  loins ;  small  pieces. 

Mr.  Miller.  Is  there  any  wastage  you  figure  on  there? 

Mr.  Kenola.  I  buy  half  a  beef  and  sometimes  there  is  a  good  deal 
of  fat  in  it  that  I  have  to  trim  oflf,  and  I  age  my  beef,  and  when  I 
do  that  there  are  two  ends  I  have  to  trim  oflf.  On  a  loin  of  beef  that 
will  weigh  28  pounds  I  trim  3  pounds  in  waste. 

Senator  Sheppard.  Do  you  trim  before  you  weigh  ? 

Mr.  Kenola.  I  do  that  before  I  weigh,  and  sometimes,  when  it  is 
real  fat,  I  take  some  fat  oflf  before  I  weigh. 

Chairman  Ball.  What  do  you  do  with  your  trimmings! 

Mr.  Kenola.  Sell  them  to  the  fat  men. 

Chairman  Ball.  What  do  you  get  for  the  trimmings? 

Mr.  Kenola.  I  think  they  are  paying  3  cents  per  pound  now, 
maybe  a  little  more.  They  raised  it  in  the  last  two  or  three  weeks. 
I  have  not  had  any  to  oflfer,  but  they  come  by  to  see  me.  Last  win- 
ter, I  believe,  I  was  getting  a  little  bit  more  than  that;  I  do  not 
just  remember. 

Senator  Sheppard.  It  was  testified  here  a  few  days  ago  that  they 
got  9  cents  a  pound  for  fat,  Mr.  Chairman. 

Mr.  Kenola.  That  must  have  been  last  winter.  I  guess  we  get 
more.  I  do  not  remember  ever  getting  9  cents.  That  was  suet, 
though. 

Chairman  Ball.  I  was  surprised  when  you  said  you  got  only  3 
cents  a  pound. 

Mr.  Kenola.  I  got  only  3  cents  a  pound  up  until  two  or  three 
weeks  ago. 

Chairman  Ball.  You  do  not  sell  all  that  fat,  do  you  ?  A  part  of 
it  you  use? 

Mr.  Kenola.  The  bone  we  get  a  cent  a  pound  for,  and  there  is  a 
lot  of  bone. 

Chairman  Ball:  How  much  waste  would  you  say  there  was  in 
ahalf  of  beef? 
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is  for  the  fat  I  take  out,  the  suet.  There  is  a  good  deal  of  waste  in 
my  business.    I  have  to  have  it 

Mr.  Miller.  What  was  your  total  volume  of  business  in  the  year 
1918! 

Mr.  Kengla.  Between  $94,000  and  $95,000. 

Mr.  Miller.  What  were  your  net  profits  on  that  business? 

Mr.  Kengla.  Between  $5,000  and  $6,000,  not  including  my  rent  on 
the  store. 

Mr.  Miller.  Can  you  give  us  any  definite  figure? 

Mr.  Kengla.  Well,  I  would  say  about  $5,600. 

Chairman  Ball.  Do  you  deduct  your  own  wages  from  that? 

Mr.  Kengla.  I  do  not  allow  myself  any  wages.  I  own  my  own 
building  and  do  not  allow  anything  for  that. 

TESTIMONY  OF  Q.  C.  ALTEHTTS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  What  is  your  full  name  ? 

Mr.  Altemus.  George  C.  Altemus. 

Mr.  Miller.  Where  is  your  place  of  business? 

Mr.  Altemus.  2440  Eighteenth  Street  NW. 

Mr.  Miller.  You  have  only  one  place  of  business? 

Mr.  Altemus.  Onlj^  one  now ;  I  had  two  in  1918. 

Mr.  Miller.  What  is  your  total  capital  invested? 
•  Mr.  Altemus.  Would  that  include  the  building? 

Chairman  Ball.  Are  you  incorporated? 

Mr.  AiyrEMus.  No.    About  $30,000. 

Mr.  Miller.  Now,  coming  to  what  you  said  about  your  building: 
Do  you  own  your  building? 

Mr.  Altemus.  Yes,  sir. 

Mr.  Miller.  And  that  is  included  in  your  capitalization? 

Mr.  Altemus.  Yes,  sir. 

Mr.  Miller.  Do  you  cater  to  any  particular  class  of  trade? 

Mr.  Altemus.  Yes,  sir;  we  cater  to  the  very  best  trade  we  can  find. 

Mr.  Miller.  In  the  northwest  section  ? 

Mr.  Altemus.  Yes,  sir. 

Mr.  Miller.  How  many  employees  have  you  ? 

Mr.  Altemus.  Ten,  just  now. 

Mr.  Miller.  What  is  your  average  in  employees — ^the  total  number? 

Mr.  Altemus.  I  ran  two  stores  up  until  last  September.  Then 
we  had  about  22.  I  sold  one  store  last  September,  nearly  a  year  ago, 
Since  then  we  have  had  from  10  to  12  employees.  Of  course,  this  is 
the  dull  season  now.    In  the  winter  we  have  two  or  three  more. 

Mr.  Miller.  What  is  your  weekly  pay  roll? 

Mr.  Altemus.  $250,  just  at  the  present  time. 

Mr.  Miller.  Have  you  raised  tne  wages  of  your  employees  within 
Ae  oast  twelve  months? 

Mr.  Altemus.  Yes;  to  some  extent;  some  of  them. 

Mr.  Miller.  Tell  the  committee  what  your  total  pay  roll  was, 
dividing,  of  course,  for  your  two  stores,  this  time  last  year. 

Mr.  Altemus.  Just  about  double  that.  I  had  about  twice  as  much 
•^elp.  We  raised  the  pay  of  the  help  more  a  year  and  a  half  ago 
than  We  have  the  last  year  or  two  years.    We  had  a  big  increase  along 
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during  the  war.  Chauffeurs  we  used  to  pay  $10  and  $12  a  ^ 
we  paid  up  as  high  as  $25 ;  $20  most  of  them,  but  several  $25. 

Mr.  Miller.  From  what  you  say  about  chauffeurs,  I  take  it  t 
you  have  a  delivery  service  ? 

Mr.  Altemus.  Four  delivery  cars. 

Mr.  Miller.  Can  you  tell  the  committee  what  that  deliveiy  ser^ 
costs  you,  approximately? 

Mr.  Altemus.  I  could  not  to  the  penny. 

Mr.  Miller.  No;  but  just  approximately? 

Mr.  Altemus.  Including  the  chauffeurs'  pay? 

Mr.  Miller.  Yes;  if  they  are  used  for  anything  else  but  chauff 
work. 

Mr.  Altemus.  I  would  say  $500  a  month;  keeping  those  cars 
repair  and  buying  tires  and  gasoline  and  chauffeurs^  pay,  betw< 
$500  and  $600  a  month. 

Mr.  Miller.  If  you  did  not  have  that  delivery  service,  how  mi 
of  your  trade  do  you  figure,  roughly,  you  might  lose? 

Mr.  Altemus.  Two-thirds  of  it.  We  cater  to  people  out  in  Cle 
land  Park  and  Chevy  Chase,  out  in  the  country.  Most  of  our  busin 
is  out  that  way.  I  guess  we  make  four  or  five  deliveries  out  to  Che 
Chase  a  day. 

Chairman  Ball.  You  do  a  cash  business? 

Mr.  Altemus.  Cash  and  credit;  mostly  credit. 

Mr.  Miller.  What  percentage  of  your  business  is  credit  business 

Mr.  Altemus.  I  would  say  three-quarters  of  it. 

Mr.  Miller.  On  what  terms? 

Mr.  Altemus.  Well,  we  try  to  hold  them  down  to  30  days,  but  tin 
run  60  days  and  90  days.  It  depends  on  who  it  is  as  to  how  longj  th< 
run.  Of  course,  we  get  a  lot  of  people  who  are  perfectly  gooa  cu 
tomers  and  we  never  ask  them  for  any  money  i  they  send  it  whene v 
they  get  ready. 

Chairman  Ball.  What  percentage  of  your  credit  business  do  yc 
cross  off  for  bad  debts? 

Mr.  Altemus.  I  would  say  2  per  cent,  sometimes  not  as  much  i 
that. 

Chairman  Ball.  Not  more  than  2  per  cent  at  any  time? 

Mr.  Altemus.  No.  I  have  had  it  run  year  in  and  year  out  aroun 
1  per  cent. 

Mr.  Miller.  From  whom  do  you  get  your  meats  ? 

Mr.  Altemus.  From  most  of  the  teef  houses  here — Swift^  Armouj 
Wilson  principally. 

Mr.  Miller.  Any  others? 

Mr.  Altemus.  We  buy  some  stuff  from  Phillips,  such  as  sausag 
and  meat  in  that  line. 

Chairman  Ball.  In  your  judgment,  is  there  any  real  coinpetitioi 
among  the  packers,  or  do  they  just  have  a  fixed  price? 

Mr.  Altemus.  Well,  I  would  not  say  they  had  a  fixed  price.  Thai 
depends  on  circumstances.  These  beei  houses  get  piled  up  with  beei 
and  it  needs  selling.  Then  there  is  competition.  They  want  to  gel 
rid  of  their  stuff,  but  whenever  things  are  working  along  smootnlj 
thev  run  pretty  close  together. 

Chairman  Bau..  You  do  not  think  there  is  any  distinct  under- 
standing that  would  indicate  that  they  would  cut  prices  when  thej 
get  loaded  up? 
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Mr.  Altemus.  They  would  do  that;  yes,  sir.  I  do  not  know  about 
the  ^alde^standing,  but  each  one  knows  what  the  other  is  doing.  I 
think  each  beef  house  Imows  how  much  stuflf  the  other  one  has  on 
hand  and  how  much  is  coming  in. 

Chairman  Ball.  You  thiri  they  get  just  whatever  the  market 
will  bear? 

Mr.  Altemus.  Well,  this  beef  is  shipped  here  to  them,  and  they 
get  the  cost  on  it,  and  that  cost  includes  all  charges  against  that 
beef — the  charge  of  shipping  it  and  selling  it.  It  is  all  added  in 
that  cost.  It  is  shipped  here  to  them,  and  they  get  the  cost,  and  it 
is  up  to  their  salesmen  to  do  the  best  they  can  with  it. 

Senator  Sheppard.  How  much  mar^n  of  profit  do  you  figure  on 
to  meet  your  costs  and  expenses  and  give  you  a  reasonable  profit  for 
yourself? 

Mr.  Altemus.  I  figure  we  have  to  have  25  per  cent  to  do  the  busi- 
ness the  way  we  do  it,  and  I  have  had  expert  accountants  figure  my 
business  up  for  me  every  vear.  Last  year  we  made  a  net  profit  of 
exactly  5  per  cent,  and  in  that  5  per  cent  were  all  costs  of  services  for 
myself.  I  do  not  draw  any  salary  and  I  do  not  charge  any  amount 
for  the  building. 

Senator  Dial.  What  price  did  you  place  on  the  stock  on  hand ! 
Mr.  Altemus.  The  stock  of  merchandise? 
Senator  Dial.  Yes;  cost  price  or  what  price? 
Mr.  Altemus.  Cost  price. 

Senator  Dial.  You  aid  that  when  you  figured  up  to  see  where  you 
stood? 

Mr.  Altemus.  I  am  mistaken  about  that.  I  would  not  say  that. 
We  take  the  market  prices — what  it  would  be  worth  that  day.  In 
some  cases  that  would  be  over  cost  price.  In  some  cases  it  would  be 
under. 

Mr.  Miller.  Do  you  buy  your  beef  in  whole  cai*casses  ? 
Mr.  Altemus.  I  buy  hind  quarters  and  ribs  pretty  much  alto- 
gether. 

Mr.  Miller.  What  percentage  of  waste  do  you  figure  on? 
Mr.  Altemus.  I  buy  the  best  beef  I  can  find,  and  there  is  more 
filu'inkage  in  that  than  there  is  in  cheap  beef.  The  fatter  it  is  the 
better  it  is,  and  the  more  monev  we  pay  a  pound  for  it  the  fatter  the 
beef  and  the  more  it  costs.  It  costs  money  to  put  that  fat  on  it. 
Take  a  bullock  that  will  weigh  300  pounds  to  350  pounds  thin.  That 
bullock  will  weigh  650  pounds  fat.  Where  you  would  get  10  per 
cent  shrinkage  in  a  thin  bullock  you  would  get  20  per  cent  in  the 
same  bullock  fat. 

Chairman  Ball.  You  only  buy  hind  quarters.  What  did  you  pay 
last  week? 

Mr.  Altemus.  For  top  hind  quarters  we  paid  32  cents  per  pound. 
Chairman  Ball.  For  a  whole  quarter? 
Mr.  Altemus.  Yes,  sir. 

Chairman  Ball.  From  whom  did  you  buy  that? 
Mr.  Altemus.  From  Wilson.    I  would  not  say  last  week,  but 
within  the  last  couple  of  weeks. 

Cliairman  Bau«.  Are  you  paying  more  now  than  you  did  six 
months  ago,  or  less? 
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Mr.  Altemus.  I  would  say  that  for  top  cattle  we  pay  about 
same.    I  do  not  think  there  is  any  difference  in  fine  beef  now  fr< 
what  it  was  six  months  ago. 

Chairman  Ball.  You  say  you  do  not  buy  the  cheaper  meats,  1 
from  vour  experience  do  you  find  that  the  cheaper  meats  are  cheaj 
now  than  they  were  six  months  ago? 

Mr.  Altemus.  I  am  not  prepared  to  answer  that.  I  do  not  b 
anything  but  the  best  beef  I  can.  I  see  lots  of  poor  beef  around,  I 
I  never  price  it. 

Senator  Capper.  Wlmt  is  the  highest  price  at  which  you  sold  t 
best  steaks  this  season? 

Mr.  Altemus.  Sixty  cents.. 

Chairman  Ball.  Have  you  not  charged  more  than  60  cents  at  ai 
time? 

Mr.  Altemus.  No,  sir. 

Chairman  Ball.  That  is  what  you  are  charging  now,  is  it? 

Mr.  Altemus.  Yes,  sir.  I  have  paid  as  high  as  44  cents  for  hii 
quarters  in  the  last  four  or  five  months. 

Chairman  Ball.  And  still  sold  the  best  steaks  at  60  cents  a  pouii< 

Mr.  Altemus.  We  do  not  change  our  price  when  the  wnolesa 
price  varies  a  cent  or  two  one  way  or  the  other. 

Chairman  Baijl.  The  general  trend  of  the  testimony  has  been  tlu 
the  wholesale  prices  are  down  about  3  or  4  cents.  You  do  not  coi 
sider  that  a  reduction  of  3  or  4  cents  in  the  wholesale  price  warrani 
a  change  in  the  retail  price? 

Mr.  Altemus.  Let  me  call  your  attention  to  a  list  that  I  brougl 
along  that  may  be  of  interest  to  you.  As  to  fine  beef,  as  a  generi 
thing,  in  the  last  three  or  four  months  it  has  gone  up  2  or  3  cent; 
The  average  price  of  beef  may  have  gone  done  2  or  3  cents,  but  the 
can  do  that  with  the  cheap  smaller  percentage  of  beef,  but  not  wit 
other  beef.  If  they  ship  a  carload  of  beef  that  has  15  per  cent  fin 
cattle  in  it  artd  85  per  cent  poor  cattle,  it  will  bring  the  average  waj 
down,  and  if  they  have  40  per  cent  fine  cattle  and  60  per  cent  coiii 
mon  cattle,  the  average  will  run  up. 

Chairman  Ball.  Testimony  has  been  given  before  the  committei 
that  beef  of  the  same  character,  the  cheaper  beef  and  the  highes 
grade  of  beef,  has  gone  down  within  the  last  six  months. 

Mr.  Altemus.  I  nave  not  seen  it. 

Chairman  Bam^.  You  are  here  to  state  just  what  you  know,  oi 
course. 

Mr.  Altemus.  Here  is  a  bill  of  July  21,  three  hind  quarters  oi 
beef,  333  pounds,  at  32  cents. 

Mr.  Miller.  What  is  the  date  of  that? 

Mr.  Altemus.  That  is  July  21;  July  17  two  hind  quarters  of  beef, 
32  cents.    Here  is  one  with  strips  of  bacon  at  49  cents. 

Senator  Sheppard.  What  date  was  that? 

Mr.  Altemus.  That  is  July  17 ;  last  month. 

Chairman  Ball.  You  have  not  any  records  for  six  months  ago? 

Mr.  Altemus.  I  have  some,  I  thiiik;  yes,  sir. 

Senator  Sheppard.  I  think  you  will  do  well  to  read  those  into  the 
i-ecord.  They  are  very  interesting  and  should  go  into  the  record.  I 
sugfifest  that  you  read  them. 

Chairman  Ball.  That  is  a  very  good  suggestion.  Before  you  pro- 
ceed  
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Senator  Shefpabd.  If  this  is  going  in  the  record,  there  is  one  bit  of 
information  that  ought  to  be  brought  out  clearly,  and  that  is  that 
these  figures  are  for  hind  quarters  only,  as  I  understand  your,  Mr. 
Aitemus? 

Mr.  Altemtjs.  That  is  correct.  Senator,  for  loin  quarters,  hind 
quarters  of  beef,  and  lamb  cuts.  The  lamb  business  is  of  as  much  im- 
portance, I  would  think,  as  the  beef. 

Senator  Sheppard.  Just  state  what  it  is  as  you  read  the  various  bills. 

Mr.  Altemus.  Six  loins  of  pork,  55  pounds,  at  45  cents  a  poun<l. 

Senator  Sheppard.  Will  you  give  the  date  of  that  ? 

Mr.  Altemus.  That  is  July  16. 

Senator  Dial.  From  whom  did  you  purchase  that  ? 

Mr.  Alte^ius.  That  came  from  Wilson  &  Co.  July  16,  37  pounds 
of  rack  lamb,  42  cents. 

Mr.  Miu^ER.  Please  give  the  date  of  that. 

Mr.  Altemus.  I  gave  the  date,  sir.     It  was  July  16. 

Mr.  Miller.  Just  go  back  and  read  the  first  two  again  so  we  will 
have  the  dates. 

Senator  Sheppard.  He  has  given  the  dates. 

Mr.  Altemtjs.  Yes;  I  gave  the  date  in  each  instance. 

Chairman  Ball.  Proceed.  Mr.  Aitemus. 

Mr.  Altemus.  July  18,  lour  hind  quarters  of  beef,  466  pounds, 
at  81  cents;  five  hind  saddles  of  lamb,  at  47  cents. 

Mr.  Miller.  From  whom  did  you  buy  that? 

Mr.  Altemus,  From  Wilson  &  Co.  Five  lamb  racks,  24  pounds,  at 
40  cents.    Six  lamb  racks.  May  20, 22  pounds,  at  50  cents. 

Senator  Dial.  From  whom'did  you  buy  that? 

Mr.  Altemus.  Wilson  &  Co.  These  are  pretty  much  all  bought  from 
Wilson  &  Co. 

Senator  Sheppard.  Did  you  give  the  date  of  that  last  purchase? 

Mr.  Altemus.  Yes,  Senator ;  May  20.  May  10,  three  ribs  of  beef,  at 
W  cents.  May  14,  two  ribs  of  beef,  38  pounds,  at  30  cents.  There  is 
a  difference  in  the  price  of  beef — a  difference  of  4  cents  a  pound.  But 
that  4  cents  a  pound  difference  is  in  the  quality.  Some  days  you  will 
find  ribs  of  beef  extra  fancy  and  the  next  day  you  can  not  find  them 
IS  good  as  you  want  them,  and  so  you  have  to  buy  just  what  you 
can  get       ' 

Swiator  Sheppard.  What  characteristic  determines  the  quality? 
What  determines  the  quality  in  the  meat  ? 

Mr.  Altemus.  A  bullock  properly  fed  and  finished  and  fatted  and 
shaped  up. 

Senator  Sheppard,  How  do  you  know  that?  Of  course,  you  are 
experienced,  and  when  you  look  at  a  piece  of  meat  you  are  able  to 
determine  its  quality,  I  have  no  doubt.  AMiat  enables  you  to  detor- 
nune  that  it  is  an  extra  fine  beef? 

Mr.  Altemus.  Its  color. 

Senator  Sheppard.  I  am  asking  for  information,  of  course. 

Mr.  Autexus.  The  color  and  shape.  A  bullock  that  has  been 
fattened  and  fed  and  killed  at  the  right  time  will  be  round  like  a 
barrel,  and  the  beef  ou0it  to  show  bright  and  not  dark.  The  lighter 
color  beef  is,  the  better  it  is.  A  man  becomes  accustomed  to  that  just 
the  same  as  he  can  tell  a  good-looking  man  from  one  who  is  not  so 
good  looking. 

Chairman  Ball.  What  color  is  it,  red? 
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Mr.  Altemus.  It  should  be  pink,  and  the  pinker  the  better.  The 
further  away  from  red  you  can  get,  the  better.  I  always  want  the 
light  color.  I  have  been  buying  beef  for  21  years,  and  I  am  in  these 
beef  houses  every  morning  of  my  life.  You  can  go  thi-ough  the  beef 
box  and  stand  there  and  pick  out  two  or  three  of  the  best  cattle  in 
there  without  touching  them  after  you  have  had  that  much  experienoB. 

Chairman  Ball.  Is  there  not  a  film,  as  a  rule? 

Mr.  Altemus.  That  is  on  the  outside,  but  not  where  it  is  quartered. 
The  outside  ought  to  be  covered  well,  and  the  whiter  the  fat,  the  better. 

Senator  Sheppard.  You  say  certain  days  you  can  not  buy  first-clssB 
or  fancy  meat? 

Mr.  Altemus.  Some  days  you  will  find  cattle  in  a  box  that  are  ex- 
traordinary fancy.  The  next  day  you  will  find  good  cattle  there, 
but  not  as  high  in  quality  as  the  day  before. 

Senator  Sheppard.  There  will  be  a  difference  of  4  cents,  according 
to  your  records  there? 

Mr.  Altemus.  There  will  be  a  difference  of  about  a  cent  in  the 
cattle  and  4  cents  in  the  rib.  That  rib  of  beef  only  weighs  about  11 
per  cent  of  the  bulk. 

Senator  Sheppard.  The  point  I  want  to  bring  out  is  whether  yoa 
make  that  difference  in  your  retail  price,  or  do  you  have  your  regu- 
lar price  that  you  charge  irrespective  of  the  character  of  the  par- 
ticular meat  you  get  that  day? 

Mr.  Altemus.  We  usually  run  ribs  of  beef  at  two  prices.  The 
very  best  ones,  the  very  best  cuts  out  of  these  ribs,  sell  at  a  slightly 
higher  price  than  the  other  cuts.  They  have  eight  rib  cuts.  The 
first  four  are  choice  cuts.  You  get  more  for  those  than  for  the  big 
end — the  blade  end. 

Senator  Sheppard.  You  have  those  best  cuts,  but  my  point  is 
whether  you  charge  the  same  for  those  best  cuts? 

Mr.  Altemus.  Where  there  is  any  noticeable  difference  in  them, 
we  do.  We  have  a  few  customers  that  run  cafes,  and  I  buy  some 
little  for  them.    They  want  good  beef,  too,  but  we  give  them  hod 

n-f  n   lif.flfk  r»}ipnnpr   crraAa  tVinri   tViA  vp.rv   hftst.  stuff.      T   Ho   nn#.  fnAMI 


Digitized  by 


Google 


HIGH  COST  OF  LIVIHO  IN  DISTRICT  OF  COLUMBIA.  377 

Mr.  MiLLEiL  Mr.  Altemus,  the  question  has  been  suggested  as  to 

bi  TOO  got  for  your  lamb  retail  last  week. 

Ir.  Altemus.  All  cuts  of  lamb,  do  you  mean  ? 

■r.  Mnj^ER.  Yes. 

Kr.  Altemus.  They  get  60  cents  for  the  best  tops,  50  cents  for 
it  blade  end,  tops  45  cents,  and  for  legs  of  lamb  50  cents. 

Mr.  Mnxfs.  You  ^ve  us  your  total  capital  investment,  I  believe? 

Mt  ALTsaaJS.  I  did  give  you  the  total  capital  invested ;  yes. 

Mr.  Mn.f.F,R.  And  your  net  profits  were  $5,600,  were  they  not? 

Mr.  Altemus.  No.  That  was  the  net  profit  of  the  man  who  testi- 
M  just  ahead  of  me.     I  was  not  asked  that  question  by  you. 

Mr.  MiLLEB.  Then  I  will  ask  it  now.  What  were  your  total  net 
fnbs  on  your  volume  of  business? 

Mr.  Altemus.  You  have  not  asked  the  volume  of  my  business. 
BnpcTer,  I  will  state  that  it  was  $171,000  in  1918,  and  it  figured 
aicdy  5  per  cent  net  profit,  or  $8,600.  That  was  when  I  was  run- 
Btttvo  stores. 

Mr.  Mnj.KR,  Can  you  give  your  volume  of  business  for  the  first 
tx months  of  this  year? 

Mr.  Altemus.  I  can  not.  I  have  a  couple  of  pass  books  here,  if 
^  will  be  interested  in  them.  I  do  not  want  to  take  up  too  much 
^jwiT  time,  but  perhaps  these  will  be  of  interest  to  you.  One  of 
4oB  [Mss  books  is  that  of  a  customer  back  in  1905  and  the  other  in 
W,  that  I  just  happened  to  run  across.  What  I  want  to  show  is 
•it  lack  in  1905  I  noticed  one  item  of  lard  that  retailed  at  that  time 
1 1  taxis  a  pound.  The  lard  then  cost  us  6  J  cents  a  pound.  That 
I***  as  a  profit  of  30  per  cent.  In  1916,  as  shown  by  this  other  pass 
^  we  were  retailing  lard  for  22  cents  a  pound  that  cost  us  17  cents, 
■iking  a  profit  of  5  cents  a  pound  on  it,  which  figured  a  little  under 
*^  per  cent — 1^  per  cent  profit  per  pound,  to  be  more  nearly  exact. 

*iit  same  lard  costs  us  38  cents  a  pound  and  we  retail  it  at  45 
■Bts  I  poiind,  which  makes  a  profit  of  16  per  cent.  In  other  words, 
'^trt  petting  45  cents  a  pound  to-day  for  the  same  lard  that  we  sola 
^  IW5  for  9  cents  a  pound.  At  that  time  we  made  a  profit  of  30 
l»  CHit.  while  to-day  at  45  cents  a  pound  we  make  a  profit  of  16 
*  cmL  There  are  other  things  in  these  pass  books  that  are  of 
^ilw  interest,  hams  and  meat  of  all  kinds,  but  not  showing  quite 
■■sch  difference  as  there  is  in  the  item  of  lard,  but  prettjr  close  to  it. 

Mr.  Miller.  What  other  commodities  do  you  handle  besides  meats  ? 

Mr.  AxTEMus.  Meats,  vegetables,  and  groceries. 

Mr.  Hnx£R.  Tell  us  the  price  you  paid  wholesalers  for  your  bacon 
■dhuDS  in  the  original  packages? 

Mr.  Altemus.  We  do  not  buy  bacon  in  the  original  package.    We 

rips  and  slice  it  on  our  own 


package  hams.  We  buy  the 
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your  groceries  ? 

Hume  and  from  Earnshaw 


Digitized  by 


Google 


378  HIGH  COST  OF  UVrNTG  IN  DISTRICT  OF  COLUKBIA. 

Mr.  Miller.  Where  do  you  get  your  fresh  vegetables? 

Mr.  Altemus.  We  buy  them  from  the  commission  men  and  the 
country  people  who  raise  them. 

Mr.  Miller.  Very  few  country  people  sell  to  you,  probably  ? 

Mr.  Altemus.  No  ;  a  great  manv  of  them  do. 

Chairman  Ball.  Returning  to  the  question  of  hams  for  just  a  mo- 
ment. 3'ou  pay  38  to  42  cents  a  pound  for  your  hams.  What  do  yoo 
get  for  your  hams  when  you  sell  them  in  the  original  package  or  in 
the  whole  ham  ? 

Mr.  Altemits.  From  45  to  48  cents. 

Mr.  Miller.  Can  you  differentiate  between  your  profits  on  your 
meat  business  and  vour  profits  on  your  grocery  business? 

Mr.  Altemus.  No ;  we  run  it  all  together. 

Senator  Capper.  There  is  a  retail  dealers'  association  in  Washing- 
ton, is  there  not  ? 

Mr.  Altemus.  Yes,  sir. 

Senator  Capper.  Do  you  belong  to  it? 

Mr.  Altemus.  I  belong  to  it,  out  I  have  never  taken  any  active 
part  in  it.  I  have  never  been  to  any  of  their  meetings.  I  pty 
my  dues. 

Senator  Capper.  What  is  the  object  of  that  association? 

Mr.  Altemus.  I  do  not  know  that  I  am  prepared  to  say.  I  hive 
never  taken  any  interest  in  it.  They  got  after  me  to  join  it  and  I 
joined  it,  and  that  is  as  far  as  I  went. 

Senator  Capper.  I  saw  a  quick-delivery  wagon  go  by  my  house 
this  morning,  having  painted  on  the  wagon  in  large  letters  som^ing 
like  this,  "Out  of  the  high-rent  district,"  and  "Our  goods  are 
cheaper  ^ — ^words  to  that  effect.  I  presume  you  are  out  of  the  higb- 
rent  district,  so-called.  Can  you  sell  cheaper  by  reason  of  lower 
rents  than  are  paid  down  town? 

Mr.  Altemus.  I  think  the  difference  would  be  so  slight  it  would 
not  be  noticeable. 

Senator  Capper.  It  would  not  make  any  difference  to  the  con- 
sumer? 

Mr.  Altemus.  No,  sir.  I  would  not  think  it  would  make  ^loogb 
difference  so  that  you  would  be  able  to  notice  it  if  a  man  was  doing 
any  business. 

Senator  Dial.  Does  the  Retail  Dealers'  Association  send  out  this 
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Mr.  Miller.  How  long  have  you  been  doing  business? 

Mr.  Db  Graffenreid.  Since  last  May  a  year  ago. 

Mr.  Miller.  Since  May,  1918? 

Mr.  De  Graffenreid.   i  es. 

Mr.  Miller.  Do  you  own  your  two  places  of  business  or  rent 
them? 

Mr.  De  Graffenreid.  I  rent. 

Mr.  Miller.  You  have  not  had  to  renew  a  lease,  have  you,  for 
rental  since  you  started  business? 

Mr.  De  Graffenreid.  Yes,  sir. 

Mr.  Miller.  Was  your  rent  increased? 

Mr.  De  Graffenreid.  $20  a  month;  yes,  sir. 

Mr.  Miller.  On  both  places? 

Mr.  De  Graffenreid.  At  one  place. 

Mr.  Miller.  Only  on  one  place? 

Mr.  De  Graffenreid.  Yes,  sir. 

Chairman  Ball.  How  much  did  you  say  it  was  increased  ? 

Mr.  De  Graffenreid.  $20. 

Mr.  Miller.  Was  it  increased  at  the  second  place? 

Mr.  De  Graffenreid.  Yes;  $5, 

Mr.  Miller.  Per  month? 

Mr.  Db  Graffenreid.  Yes,  sir. 

Mr.  MiLL£R.  Do  you  handle  only  meats? 

Mr.  Graffenreid.  Meats,  vegetables,  and  groceries. 

Mr.  Miller.  From  whom  do  you  get  your  meats? 

Mr.  Db  Graffenreid.  Mostly  from  Wilson  &  Co. — ^that  is,  the 
fresh  meat — and  the  smoked  meat  from  Baltimore. 

Mr.  Miller.  What  is  your  volume  of  meat  business  as  compared 
to  vour  total  business? 

Mr.  Db  Graffenreid.  About  25  per  cent  beef  business  and  about 
35  per  cent  pork  business. 

Mr.  Miller.  The  rest  is  made  up  of  what? 

Mr.  De  Graffenreid.  Lambs  about  5  per  cent,  veal  about  2  per 
cent 

Mr.  Miller.  And  your  grocery  business? 

Mr.  De  GRAFFENREm.  That  is  very  small ;  about  9  per  cent. 

Mr.  Miller.  Your  fresh  vegetables? 

Mr.  De  Graffenreid.  About  18  per  cent 

Mr.  Miller.  How  many  employees  have  you  at  your  two  establish- 
ments? 

Mr.  De  Graffenreid.  We  have  four  at  one  place  and  only  two  at 
the  other. 

Mr.  Miller.  Have  you  increased  their  wages  since  starting  in 
business  in  May,  1918? 

Mr.  De  Graffenreid.  Yes,  sir. 

Mr.  Miller.  What  is  your  total  weekly  pay  roll  now  and  what  was 
it  formerly? 

Mr.  De  Graffenreid.  Do  you  mean  at  both  places? 

Mr.  Miller.  Yes. 

Mr.  De  Graffenreid.  About  $225. 

Mr.  MnxER.  You  mean  for  the  two  establishments  your  pay  roll 
is  $225  per  week? 

Mr.  De  Graffenreid.  Yes,  sir. 
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Mr.  MiLLRR.  That  is  per  week? 

Mr.  I)b  Graffenreid.  Yes,  sir. 

Mr.  MiujcR.  What  was  it  when  you  started  in  business  in  May, 
1918'* 

Mr.  Db  (Jraffenreid.  I  had  only  one  store  then,  and  it  was  $90. 

Mr.  Miller.  How  many  people  did  you  employ  at  that  one  store? 

Mr.  I)e  Graffenreid.  Two. 

Senator  Dial.  Do  you  charge  any  wages  for  yourself? 

Mr.  De  Graffenreid.  Oh,  yes;  I  count  myself  something,  but  not 
much.    It  was  $25  at  that  time,  but,  of  course,  it  is  more  now. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  De  (iraffenreid.  Yes ;  but  nothing  under  $2. 

Mr.  Miller.  How  do  you  deliver,  bv  automobile? 

Mr.  Db  Graffenreid.  By  auto  trucks. 

Mr.  Miller.  How  many  trucks  have  you? 

Mr.  Db  Graffenreto.  One, 

Mr.  Miller.  What  is  the  cost  of  that  delivery  service  per  month  ? 

Mr.  Db  (Jraffenreid.  I  guess  it  is  about  $25.  We  deliver  but  verv 
little, 

Mr,  MiujiiR.  What  percenta^  of  your  trade  would  you  lose  if  you 
did  not  have  that  deli  verv  service? 

Mr.  De  Graffenreid.  \Ve  would  not  lose  much  of  anything.  It  is 
tinly  lunch  rooms.  We  probably  would  not  lose  that;  I  do  not  know 
thai  we  would. 

Mr,  Miixkr.  Do  you  do  a  credit  or  cash  business,  or  both? 

Mr,  Dr  Graffenreid,  Cash. 

Mr.  Mtuju^,  Strictly  cash? 

Mr.  De  Graffenrei'd.  Yes. 

Mr,  Miujot,  From  whom  do  you  get  your  groceries? 

Mf,  Dr  Graffrnrrid.  Different  ones-^Mazo^  Liebman,  Eam^aw ; 
wluH^vor  gives  the  best  prices. 

Mr,  Miu.KK.  Have  prices  of  staple  groceries  increased  any  in  the 
last  bJ  months! 

Mr,  !>K  iJRAFFKXRKiD.  Oh,  ves, 

Mr,  M1U.KIL  When  you  buy  your  meats,  do  you  buy  a  whole  carcass  i 

Mr,  !>it  ittLKFrf^NRKiD,  Ye:C,  sir:  soroeCimes  I  buy  io  cows. 


Digitized  by 


Google 


SIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA,.  381 

Mr.  Miller.  Will  you  leave  this  with  the  committee  for  their  in- 
formation ? 
Mr.  De  Graffenreid.  Yes. 

Chairman  Ball.  That  had  better  be  inserted  in  the  record. 
Mr.  Miller.  Oh,  of  course. 
(The  statement  referred  to  is  as  follows:) 

STATElfKNT  BY  W.  R.  DE  GRAFT'TCNREID,  WHITE  FRONT  MARKET  CO.,  1117  H  STREET  NE,, 

WASHINGTON,  D.  C.  ' 

Hind  quarter  of  beef,  107  pounds,  at  20  cents  per  pound - --_  $21. 40 

Porterhouse?  and  sirloin,  35  pounds,  at  35  cents  per  pound— .-_«  12. 25 

Top  of  round,  12i  pounds,  at  45  cents  per  pound ^— _.  5. 63 

Bottom  round,  11  pounds,  at  35  cents  per  pound ^__^^_-  -3.  85 

Ramp  or  bullion,  8  pounds,  at  30  cents  per  pound '. i,_  2. 40 

Duck  nmst,  3i  pounds,  at  28  cents  per  pound ^ —  .  98 

Sirloin  tip,  8  pounds,  at  42  cents  per  pound ^ ^  _3. 36 

Hamburg  steak,  3J  pounds,  at  25  cents  per  pound .82 

Flank  steak,  1  pound  10  ounces,  at  35  cents  per  pound __— ^__  .  59 

Flank  soup  meat,  4i  pounds,  at  20  cents  per  pound .  95 

Kidney.  1  pound  6  ounces ^ .25 

Suet,  3  pound.s,  at  6  cents  per  pound , ^_  .  18 

Bone,  14i  pounds,  at  \  cent  per  pound ^^_-_i_  .  11 

Total.  106i  pounds,  gross ^    31, 87 

Cost - a.    21.40 

Net  profit _-        9.97 

Mr.  De  Graffenreid.  The  cuts  and  prices  there  shown  are  at 
wholesale. 

Chairman  Ball.  Your  net  profit  on  107  pounds  of  meat  waS'$9.97? 

Mr.  De  (Jraffenreid.  Yes,  sir.  It  only  runs  this  year  about  10 
per  cent,  as  beef  is  the  only  thing  that  you  get  any  money  out  of  in 
the  meat  line. 

Mr.  Miller.  Does  that  include  your  expenses? 

Mr.  De  Graffenreid.  No ;  that  does  not  include  expenses  at  all. 

Chairman  Ball.  That  does  not  cover  your  expense  of  delivery  and 
your  overhead? 

Mr.  De  Graffenreid.  No,  Senator;  no  expenses -at  all. 

Chairman  Ball.  That  is  merely  the  return  for  the  one  piece  of 
meat  ? 

Mr.  De  Graffenreid.  Yes,  sir. 

(Thairman  Ball.  Just  the  actual  cost  of  the  one  piece  of  meat? 

Mr.  De  Graffenreid.  Yes,  sir. 

Chairman  Ball.  What  do  you  suppose  your  overhead  charges 
would  be? 

Mr.  De  GRAFFENREm.  My  overhead  expenses? 

Chairman  Ball.  Yes;  the  percentage  per  hundredweight.  Could 
you  figure  that  ? 

Mr.  De  Graffexrhd.  No  ;  I  can  not.  I  know  my  expenses  cost  me 
about  12|  per  cent.  That  is,  it  costs  me  about  Vl\  per  cent  to  do 
business. 

Mr.  Miller.  What  is  your  total  volume  of  business — that  is,  what 
was  it  last  year  for  the  seven  months  you  were  in  business? 

Mr.  De  Graffenreid.  Nearly  $60,000  at  the  one  place. 

Mr.  Miller.  That  is  for  seven  months  in  1918? 
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Mr.  De  Graffenreid.  Yes. 

Mr.  Miller.  Can  you  give  your  net  profit  on  that  $60,000  of  g^v 
business? 

Mr.  De  Graffenreid.  About  3  or  4  per  cent. 

Mr.  Miller.  Approximately  $2,400? 

Mr.  De  Graffenreid.  Yes,  sir. 

Mr.  Miller.  Can  you  give  the  volume  of  business  for  the  first  s 
months  of  this  year?  I  am  asking  this  because  you  were  only  in  bxi: 
ness  a  part  of  last  year? 

Mr.  De  Graffenreid.  Really  I  could  not  say  exactly. 

Mr.  Miller.  If  it  is  not  possible  to  give  it  accurately,  I  will  n 
ask  for  it. 

Mr.  De  Graffenreid.  I  could  not  give  it  exactly ;  no. 

Senator  Dial.  Does  anybody  ever  go  out  of  the  grocery  busine 
here?  Did  ^ou  ever  know  of  anybody  to  quit  the  grocery  busine 
after  he  got  into  it? 

Mr.  De  Graffenreid.  Oh,  I  guess  they  do. 

Senator  Dial.  Did  you  ever  hear  of  one  going  broke? 

Mr.  De  Graffenreid.  Yes,  sir;  lots  of  them.  They  sell  out  or  the 
go  broke.  Maybe  they  sell  out  before  they  go  broke.  I  do  not  f cm 
much  with  gi'oceries.  I  am  not  very  fond  of  the  grocery  busines 
anyway. 

Mr.  Miller.  What  percentage  of  )pss  do  you  figure  on  a  carcas 
that  you  buy? 

Mr.  De  Graffenreid.  A  carcass  of  be^^f,  tlie  way  I  get  my  meat? 
take  all  the  bones  out  of  the  round.    I  bone  all  my  meat  and  it  run 
56  to  GO  pounds  to  the  carcass,  to  the  450-pound  i'arca>s. 

Mr.  Miller.  How  long  can  you  carry  your  fresh  beef  after  you  gc 
it  from  the  wholesaler  before  you  have  to  dispose  of  it? 

Mr.  De  Graffenreid.  We  get  rid  of  it  right  fast.  We  cut  u] 
about  five  cattle  on  Saturday. 

S  nator  Capper.  Do  you  buy  from  the  different  packers  here? 

Mr.  De  Graffenreid.  Yes,  sir;  sometimes,  depending  on  whoeve 
gives  the  best  price. 

Senator  Cappfjt.  Some  of  them  are  able  to  sell  lower  than  others 
are  they? 

Mr.  Dz  Graffenreid.  Oh,  yes;  sometimes.  It  depends  on  how  thj 
market  is. 

Chairman  Ball.  That  is  all,  sir;  you  may  be  ejccused. 

PRODUCERS  of  FARM  PRODUCTS. 

Chairman  Ball.  We  have  with  us  this  afternoon  some  of  the  prO] 
ducers  of  farm  products  who  sell  their  products  principally  to  thi 
retail  traders.    We  will  first  call  Mr.  Cassard. 

STATEMENT  OF  MK.  L.  S.  CASSASD. 

The  witness  was  duly  sworn  by  Chairman  Ball. 
Mr.  Miller.  Will  you  give  your  full  name? 
Mr.  Cassard.  L.  D.  Cassard,  Muirkirk,  Md 
Mr.  Miller.  What  is  the  acreage  of  your  ' 
Mr.  Cassard.  Two  hundred  and  forty  acres 
Mr.  Miller.  What  is  the  distance  of  your  ' 
Produce  Market? 
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Mr.  Cassard.  Fifteen  miles,  as  nearly  as  I  can  tell,  I  should  think. 
I  neyer  tested  it  <  xa^tly.  I  come  out  two  different  ways  to  the  boule- 
vard.    I  live  on  the  Washington  Boulevard. 

Mr.  Miller.  How  mu  h  of  your  total  acreage  is  under  cultivation  i 

Mr.  Caksard.  About  140  a-^res. 

Mr.  Sinj.ER.  The  rpst  of  it  i?  not  productive? 

Mr.  C\\s8AKi>.  Woods. 

Mr.  MiLLKR.  Give  us  a  list  of  the  x^roducts  that  you  raise  on  your 
farm. 

Mr.  Cassard.  The  bulk  of  my  stuff  is  corn,  hay,  and  wheat.  Then, 
I  liaul  some  stuff  to.^he  Washington  market.  All  that  I  haul  in 
won'^t  amount  to  anything.  I  will  start  in  about  to-morrow  night 
and  will  haul  in  about  six  weeks  or  two  months. 

Mr.  Miller.  What  articles? 

Mr.  Cassard.  Principally  sugar  corn,  cabbage,  tomatoes,  Irish  po- 
ta.toes,  and  grapes.  That  is  one  fruit.  I  handle  a  little  other  fruit, 
but  it  doesirt  amount  to  anything. 

Mr.  Miller.  How  do  you  bring  that  into  Washington  ? 

Mr.  Cassard.  I  haul  it  in  by  truck. 

Mr.  MiLUBR.  If  you  did  not  have  that  truck  you  would  not  be  able 
to  get  your  produce  into  the  city  in  time  to  market  it  befoi*e  it  would 
pensh  f 

Mr.  Cassard.  Oh^  yes;  we  would.  We  woiUd  haul  by  wap)n.  We 
va^ed.  wagons  in  days  gone  by,  but  the  trucks  are  so  much  quicker  and 
voir  get  back  18D  much-qwrcker  txj*do  the  other  necessary  work. 

Mr.  MaxER.  Where  do  yoa  dispose  of  your  products? 

Mr.  Cassard.  We  haul  practically  all  here  to  the  Farmers'  Wliole- 
shIo  Market. 

iJhairman  Ball.  Do  you  sell  any  to  the  consumer  directly? 

Mr.  Cassard.  No,  sir;  we  sell  to  the  rfetailer,  and  some  of  our  stuff 
IS  :^ol<l  to  the  commiasion  people.  Lots  of  it  is  sold  there.  A  good 
deal  of  it  is  sold  thei'e,  but  none  to  the  consumer.  I  for  one  would 
not  sell  a  dollar's  worth  to  the  consumer.*  If  I  had  a  friend  I  would 
^ve  him  something,  bnt  I  would  not  sell  it  tQ  him,  because  it  is  not 
the  oroper  thing  to  do.    It  is  a  wholesale  market. 

M^.  Miller.  How  does  farm  produce,  produced  this  season,  com- 
pare in  volume  with  that  produced  last  year? 

Mr.  Cassard.  Just  what  particular  stuff  do  you  meiin — that  coming 
to   the  District  market? 

Mr.  M11X.ER.  Your  sugar  corn,  cabbage,  tomatoes,  and  potatoes. 

Mr.  Cassard.  Of  those  four,  three  of  them  are  at  least  25  per  cent 
short  of  hu5t  y^ar;  that  is,  tomatoes,  pot^toe^^,  and  cabbage.  3ugar 
eom  is  nonual,  as  well  as  I  can  say  at  the  present  time.  Of  course, 
for  instance,  yesterday  there  was  quite  a  heavy  storm  came  through 
niy  setion  of  the  country  and  destroyed  a  lot  of  it,  and  I  do  not  know 
how^  far  that  will  go,  but  there  is  more  planted  this  year  than  there 
wAfl  last  year.  There  is  more  acreage  and  the  corn  is  one  thing  that 
hfts  done  well  this  season. 

Mr.  MnxER.  It  is  25  per  cent  more  approximately  than  you  raised 
lH>«t  year? 

Mr-  Cassard.  Yes;  I  should  say  that  of  corn  there  is  25  per  cent 
more,  and  25  per  cent  less  of  the  other  three. 

Mr.  Maxjw.  Wiat  has  been  the  cause  of  that? 
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Mr.  Cassarek  It  is  because  of  several  things — ^the  season,  I  supji 
I  could  not  tell  exactly.    It  is  a  hard  thing  to  figure  out. 

Mr.  Miller.  Do  climatic  conditions  have  anything  to  do  witli 

Mr.  Cassard.  Climatio  conditions  have  all  to  do  with  it.  Thi! 
what  we  work  under  entirely. 

Senator  Dial.  Are  you  speaking  of  the  same  acreage  when  you  C 
pare  this  year  and  last  year  ? 

Mr.  Cassard.  Yes,  sir.  On  potatoes,  I  will  say  it  is  the  s! 
acreage,  and  on  cabbage  and  tomatoes  also. 

Senator  Dial.  Not  your  entire  crop,  but  your  crop  per  acre? 

Mr.  Cassard.  I  am  speaking  of  the  conditions  in  the  country 
cally,  within  10  miles  of  me,  as  I  know  them. 

Senator  Dial.  You  are  speaking  of  that  per  acre  ? 

Mr.  Cassard.  Yes,  sir. 

Mr.  Miller.  Have  the  conditions  produced  by  the  heavy  rain 
in  this  vicinity  in  the  last  few  weeks  had  any  effect  on  your  crops 

Mr.  Cassard.  Yes,  sir.  I  lost  at  least  a  third  of  my  wheat  crop 
a  third  of  my  hay  crop.  That  is  about  all  of  my  own  stuff  that 
been  affected  very  materially — and  the  late  potato  crop,  too. 

Mr.  Miller.  Did  it  affect  any  of  these  other  commodities  that 
have  mentioned  ? 

Mr.  Cassard.  Yes;  I  think  it  had  a  good  deal  to  do  with  them. 
That  is  one  of  the  worst  rainfalls  we  have  ever  had,  and  we  had 
extreme  heat  right  after  it. 

Mr.  Miller.  Has  your  supply  of  labor  been  satisfactory  2 

Mr.  CasSxVrd.  Of  course,  mine  has  been  as  satisfactory  as  anyh 
else's.  It  has  been  true  that  there  has  been  a  great  shortage  of  lal 
I  have  had  three  men  all  season  this  season  and  with  the  aid  c 
couple  of  extra  men  practically  kept  in  some  shape,  but  not  in  c 
shape,  because  weather  conditions  have  been  against  us  all  the  ti 

Chairman  Ball.  Did  you  have  any  trouble  with  farm  help  ? 

Mr.  Cassard.  I  can  not  say  I  have  had  a  great  deal  of  trouble  t 
year  so  far.    I  have  been  lucky  enough  to  have  two  or  three  nei 
bors  that  came  in  and  helped  me  out  when  I  got  in  the  hole, 
weather  conditions  have  been  really  worse  than  the  help  problem 

Chairman  Ball.  How  do  the  prices  of  sugar  corn  at  this  time  cJ 
pare  with  those  of  last  year? 

Mr.  Cassard.  They  have  been  lower  so  far. 

Chairman  Ball.  What  are  you  getting  now  for  potatoes? 

Mr.  Cassard.  They  are  bringing  $6.70  to  $7  a  barrel. 

Chairman  Ball.  What  was  it  this  time  last  year,  if  you  rememl] 

Mr.  Cassard.  $4.50  to  $5.  That  is  my  recollection,  out  I  could 
state  exactly. 

Chairman  Ball.  A  little  higher  this  year? 

Mr.  Cassard.  Yes,  sir.    Practically  all  farm  produce  is  highei 

Chairman  Ball.  Is  that  10  pecks  to  the  barrel  f 

Mr.  Cassard.  Some  of  them  run  over  that.  In  the  District  ther 
no  law  regarding  barrel  or  bulk  or  anything  else. 

Chairman  Ball,  Sugar  com  is  cheaper? 

Mr.  Cassard.  Yes,  up  until  to-day.  To-day  it  went  to  the  higl 
point. 

Chairman  Ball.  When  you  say  "  farm  products,''  you  mean  til 
that  are  not  perishable,  I  presume? 
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Mr.  Cassakd.  Yes,  sir. 

Chairman  Ball.  Potatoes  you  can  preserve  by  storage? 

Mr.  Cassard.  Yes. 

Chairman  Ball.  What  about  tomatoes? 

Mr.  Cassard.  They  are  very  short. 

Chairman  Ball.  What  do  you  get  for  tomatoes  per  basket? 

Mr.  Cassard.  They  are  sold  in  seven-eighths  bushel  baskets,  al- 
though some  of  them  hold  only  three  pecks.  They  brought  around 
$2.70  to  $2.75  this  morning.  They  fluctuate  very  rapidly,  because 
these  commodities,  like  sugar  corn,  tomatoes,  cabbage,  and  these 
other  vegetables  that  come  in  from  day  to  day  fluctuate  in  price  ac- 
cording to  the  amount  of  stuff  on  the  market. 

Chairman  Ball.  Do  you  people  fix  your  own  prices  when  you  come 
in  here? 

Mr.  Cassard.  No,  sir. 

Chairman  Ball.  Are  the  prices  fixed  by  the  hucksters? 

Mr.  Cassard.  It  is  hard  to  tell  how  they  are  fixed.  You  have  me  on 
a  hard  question  there. 

Cliairman  Balu  You  take  whatever  you  can  get  them  to  pay? 

Mr.  Cassard.  That  is  the  idea  exactly.  It  is  just  what  the  market 
price  is.  I  have  seen  tomatoes  25  cents  one  day  and  $1.70  the  next 
day,  and  vice  versa. 

Chairman  Ball.  Supply  and  demand  absolutely  regulate  that 
matter? 

Mr.  Cassard.  Absolutely.  There  is  no  doubt  about  that.  There  is 
nothing  else  does  it. 

Senator  Capper.  Do  they  all  pay  about  the  same  price  on  the  same 
dav? 

Mr.  Cassard.  Oh,  yes;  there  is  very  little  difference,  but  of  course 
you  have  to  figure  that  the  grade  of  the  stuff  is  different  too.  You 
may  have  one  lot  of  sugar  com  worth  40  cents  and  the  next  lot  would 
not  be  worth  30  cents.  You  get  just  about  as  much  one  way  as  you 
would  the  other. 

Senator  Dial.  To  whom  do  you  sell? 

Mr.  Cassard.  We  sell  to  the  hucksters  and  to  the  retail  stores,  such 
as  the  man  that  testified  just  ahead  of  me,  Mr.  Altemus.  I  sell  occa- 
sionally to  such  people  as  the  Old  Dutch  Market,  and  then  there  are 
lots  of  wholesale  and  commission  people. 

Senator  Dlal.  I  did  not  know  whether  the  farmers  had  a  place 
where  they  turned  their  produce  over  to  a  company  and  the  company 
retailed  it  out. 

Mr.  Cassard.  No,  sir;  we  have  nothing  of  that  sort  here.  We  sell 
right  direct  for  cash  only. 

Mr.  Miller.  Have  you  seen  any  evidence  of  an  attempt  here  in 
Washington,  by  individuals  or  any  set  of  individuals  to  control  prices 
that  the  farmers  get,  whereby  figures  or  prices  are  set  on  the  produce, 
•nd  if  they  sell  for  less  than  those  prices  they  suffer  by  reason  of 
having  their  licenses  revoked,  or  anything  of  that  sort,  any  other 
form  of  conamercial  punishment  visited  upon  them? 

Mr.  Cassard.  No,  sir;  not  since  I  have  been  coming  there.  I  have 
been  coming  in  for  about  10  years. 

Mr.  Miller.  You  never  heard  any  of  your  fellow  farmers  talking 
tboat  that? 
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Mr.  Cassard.  No,  sir;  I  suppose  there  are  20  in  my  neighborhi 
and  we  have  all  practicallv  started  hauling  grapes.  It  is  quit 
grape-gi^owing  section  of  the  country. 

Cliairinan  Ball.  Do  any  of  the  farmers  stand  at  the  market- 
Mr.  Cassard.  You  mean  the  retail  farmers? 

<1iairm«n  Ball.  Yes. 

Mr.  Cassard.  Yes,  sir.  That  is  down  below  Ninth  Street,  sa 
of  the  Center  Market. 

Chairman  Balim  Tliose  farmers  who  .sell  on  the  open  market — 
they  treated  jubt  as  well  by  the  wholesale  people  and  the  jobbers 
those  who  do  not  sell  in  that  way? 

Mr.  Cassard.  Those  farmers,  down  there  that  I  speak  of  sell  th 
own  produce. 

Chairman  Baix.  I  know ;  but,  if  they  do  hot  sell  all  of  it,  can  tl 
sell  to  the  wholesaloi-s?  Do  the  wholesalers  refuse,  to  buy  of  tb 
because  they  enter  the  retail  trade? 

Mr.  (\\ssARD.  No:  I  do  not  think  so;  not  to  my  knowledge. 

Chairman  Ball.  That  is  what  we  want  to  know. 

Mr.  Cassard.  No,  sir;  not  to  my  knowledge  and  belief;  I  woi 
not  say  so. 

Chairman  Ball.  Do  they  try  to  control  the  trade  to  some  extent 

Mr.  Cassard.  Some  years  ago  they  used  to  retail  and  wholesale,  I 
the  District  went  at  that  and  that  was  stopped. 

Senator  Dial.  Do  you  have  to  have  a  license  to  sell  in  the  city? 

Mr.  Cassard.  Yes,  sir — no ;  we  pay  20  cents  a  day  for  a  stand, 
take  a  truck  down  there. 

Chairman  Ball.  You  come  in  and  the  wholesalers  give  you  yc 
stand? 

Mr.  Cassard.  We  pay  the  District  20  cents  a  day.  That  is  collect 
in  cash  every  morning.  You  bring  your  truck  in  and  thev  allot  you 
stand,  and  if  you  are  there  at  a  ceiiain  time  that  stand  is  yours. 

Senator  Dial.  Do  you  know  how  the  people  who  kill  lieef  in  t 
country  bring  it  in  and  dispose  of  it? 

Mr.  Cassard.  That  is  a  little  hard  for  me.  I  can  say  as  to  po 
better. 

Senator  Dial.  Well,  as  to  pork. 

Mr.  Cassard.  Most  of  it  is  sold  in  the  shape  of  whole  hogs.  Son 
of  those  people,  I  understand,  have  a  special  license  to  retail  th 
stuff  if  they  wish  to  cut  a  hog  up  or  a  beef  up. 

Chairman  Ball.  Do  you  kill  your  hogs  and  bring  them  in 
Washington  ? 

Mr.  Cassard.  I  do  not  raise  any,  sir:  but  thev  do.  There  are  lo 
of  them  killed  and  brought  in  here  and  sold  dressed. 

Senator  Dial.  In  some  States  we  have  a  law  that  allows  the  pr 
ducers — ^the  raisers — to  sell  without  a  license. 

Chairman  Ball.  Yes. 

Mr.  Cassard.  That  is  what  thev  do  here. 

Chairman  Bali..  Can  a  man  sell  his  own  produce  without  a  licen9< 

Mr.  Cassard.  I  am  not  selling  anybody  else's.  It  is  against  tl 
law  for  me  to  sell  anybody  else's  stuff. 

Chairman  Ball.  That  is  the  law  here? 

M".  rAS8\PD.  Yes,  sir:  here  in  Washingt'^n  Citv. 

Mr.  Miller.  To  so  back  to  the  question  I  asked  you :  You  have  u' 
discovered  any  information  among  the  farmers  who  bring  the 
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truck  here  to  Washington  to  sell  it  that  there  are  people  here  trjring 
to  control  the  price  they  are  gcing  to  get  for  it? 
Mr.  Cassard.  No,  sir.  I  can  say  that  frankly. 
Mr.  MiiXER.  This  committee  has  heard  a  number  of  rumors  to  the 
«ffect  that  farmers  having  produce  must  go  to  a  certain  center  here 
to  learn  the  price  that  they  can  receive  for  their  produce  before  they 
can  sell  to  anyone. 

Mr.  Cassard.  They  have  a  certain  price,  of  course,  to  ask  for  a 
certain  article,  just  the  same  as  a  grocery  store  would  ask  a  certain 
price  for  coflfee  or  tea  or  si»gar. 
Senator  Capper.  Do  you  fix  that  price? 

Mr.  Cassakd.  That  price  is  fixed  by  the  market.  That  is  a  right 
bard  thing,  too.  If  I  go  in  there  Saturday  morning,  about  2  o'clock, 
I  will  see  srme  of  my  friends  there,  and  I  will  say,  "  What  is  coni 
bringing  this  morning?"  They  might  say  that  there  is  a  pretty 
l^ood  bulk  of  it  on  the  market  and  they  are  only  offered  30  cents. 
You  can  either  sell  at  30  cents,  at  the  price  they  offer,  or  you  can 
keep  it,  just  as  you  please.  It  is  the  same  way  with  everything  else. 
There  is  no  obligation  attached  to  it  in  any  way. 

Mr.  Mii-LKR.  Are  you  ever  compelled  to  sell  at  a  lower  price  than 
the  price  offered  on  the  market  for  your  stuff? 

Mr.  Cassard.  Yes,  sir.  I  have  sold  it  for  25  per  cent  less  than 
what  it  was  worth. 

Chairman  Batx.  It  is  your  judgment  that  supply  and  demand 
control  the  price  on  the  market  here? 

Mr.  Cassard.  Yes,  sir;  and  everywhere  else  on  perishable  stuff, 
stuff  that  goes  to  pieces.  Take  the  condition  of  the  cabbage  market 
in  this  country  this  year.  Owing  to  the  wet  weather  there  is  a  lot 
of  rot.  I  might  load  my  truck  to-night  with  a  housand  and  come 
ilown  hero  to  Washington,  and  to-morrow  morning  about  a  hundred 
wonld  be  tainted  and  I  could  not  sell  it. 

Senator  Capper.  Who  finds  out  what  the  demand  is?  At  2  o'clock 
in  the  morning  who  knows  what  the  demand  is  likely  to  be  and  what 
the  price  will  be? 

Mr.  C ASvSAi  D.  The  only  thing  I  can  say  about  that  is  that  they  take 
it  from  a  previous  dav,  what  the  stuff  brought.  Then  they  will 
fi^ire  on  the  amount  of  stuff  thoi-e  that  day,  which  will  give  an  idea 
of  what  it  is  going  to  bring. 

Senator  Cappeii.  Who  is  "  they  '■  ? 

Mr.  Cassard.  Thev  are  the  farmers. 

iSenator  Cappkr.  I  did  not  kiow  the  farmers  fixed  the  prices.  I 
thoi'ght  you  took  the  price  offered. 

Mr.  CA8^ARD.  They  do  not  absolutely  fix  it.  I  suppose  the  price 
really  is  fixed  l)etween  the  farmer  and  the  buyer,  as  in  any  other 
transaction. 

Senator  Capper.  The  buyer  comes  and  offei-s  his  price? 

Mr.  Cassard.  Yes.  sir. 

Senator  Cappkr.  Do  you  wait  and  sro  around  to  see  whether  there 
isKome  other  buver  who  will  offer  a  higher  price? 

Mr.  Cassard.  No,  sir;  we  stand  right  there,  at  the  wagon;  prac- 
tically never  move.  With  a  market  Tike  it  is  now,  it  is  very  quick. 
Everybody  is  anxious  to  buy,  with  only  a  limited  amount  of  stuff  on 
the  market 
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Mr.  Miller.  Do  you  know  of  any  people  who  buy  farm  prodti 
vegetables,  etc.,  and  place  them  in  storage? 

Mr.  Cassard.  There  has  not  been  anything  like  that  done  in 
last  couple  of  years.  . 

Senator  Dial.  When  you  speak  about  2  o'clock,  do  you  meaj 
p.  m.  or  2  a.  m.  ? 

Mr.  Cassard.  Two  a.  m.  At  2  p.  m.  they  make  you  get  away  f  i^ 
there;  you  have  got  to  go  home  then.  To  sell  this  kind  of  stuff  3 
have  got  to  get  down  there  pretty  early. 

Mr.  Miller.  Have  you  bought  any  additional  equipment  in  t 
past  year? 

Mr.  Cassard.  No,  sir;  practically  none;  just  small  things,  y 
know. 

Mr.  Miller.  Have  you  any  figures  so  that  you  can  give  the  co 
mittee  an  idea  as  to  your  profits  last  year? 

Chairman  Ball  Do  you  keep  books? 

Mr.  Cassard.  Yes,  sir;  I  keep  books.    Last  year  I  expect  would 
better  than  this,  though  we  did  not  practically  make  much  mon 
last  year,  to  amount  to  anything,  for  the  amount  of  capital  we  ha 
got  invested.     If  you  take  the  capital  in  your  land  and  everything 
your  buildings  and  stock  and  machinery — everything  is  capital. 

Chairman  Ball.  Did  you  give  the  amount  of  capital  you  hi 
invested  ? 

Mr.  Cassard.  No,  sir. 

Chairman  Ball  How  much  have  vou  invested? 

Mr.  Cassard.  About  $25,000. 

Chairman  Ball.  What  were  your  gross  profits? 

Mr.  Cassard.  I  should  say  about  50  per  cent. 

Chairman  Ball.  $12,500. 

Mr.  Cassard.  Yes,  sir. 

Chairman  Ball.  What  do  your  wages  amoimt  to  ? 

Mr.  Cassard.  My  wages  last  vear  amounted  to  about  $400  a  mont 

Chairman  Ball.  About  $4,800? 

Mr.  Cassard.  Yes. 

Mr.  Miller.  The  year  around? 

Mr.  Cassard.  Yes,  sir;  that  is  taking  the  year  around — ^$5,500  i 
$5,600— or  something  like  that,  in  wages  last  year.  We  paid  all  tl 
way  for  the  regular  labor — we  paid  aroimd  $60  a  month.  Th^ 
would  include  the  things  that  go  with  it  on  a  farm,  like  the  houj 
and  the  things  that  farmers  generally  give — vegetables  and  that  soi 
of  convenience.  Day  labor  we  paid  around  $3.50  to  $4.  We  ai 
paying  $4  for  all  the  extra  labor  we  get, 

Mr.  Miller.  What  would  you  say  would  be  your  net  profit? 

Mr.  Cassard.  We  figured  a  net  profit  last  year  of  about  15  per  cen 
There  was  so  much  less  last  year  m  the  amount  of  stuff  we  planted- 
about  $4,000. 

Mr.  Miller.  Did  you  pay  the  internal-revenue  tax  ? 

Mr.  Cassard.  Tlie  internal  revenue  is  $2,000  for  a  married  man 
Yes,  $3,500. 

Chairman  Ball.  After  you  deducted  your  $2,000,  you  mean  ? 

Mr.  Cassard.  Yes,  sir. 

Senator  Dial.  In  that  calculation  did  you  take  off  anything  fo 
the  depreciation  on  your  buildings? 

Mr.  Cassard.  No,  sir.    I  took  off  no  salary  for  myself. 
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Senatcr  Dial.  The  age  of  the  horses,  oranjrthing  like  that? 

Mr.  Cassard.  Xo,  sir ;  no  depreciation  of  any  kind,  wagons  or  any- 
thing else.  My  opinion  is  that  the  farmers,  as  a  rule,  are  just  about 
as  bad  off  as  any  of  them. 

Senator  Dial.  Counting  interest  on  your  money? 

Mr.  Cassakd.  The  interest  on  the  money ;  yes. 

Senator  Dial.  I  mean  on  your  home? 

Mr.  C'assard.  Yes,  sir. 

Chairman  Ball.  We  are  very  much  obliged  to  you.  This  is  very 
interesting  testimony. 

STATEHENT  OF  ME.  E.  H.  WHITE. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr.  Miller.  Please  give  your  full  name  and  your  place  of  business, 
Mr.  White. 

Mr.  White.  Our  business  is  conducted  under  the  name  of  Evans  & 
White.     R.  H.  White  is  my  name. 

Mr.  AfiLLER.  Wliere  is  your  place  of  business? 

Mr.  WuiTE.  At  the  foot  of  Eleventh  Street — the  Eleventh  Street 
\\harf. 

Mr.  ]\fiLLER.  Just  outline  your  methods  of  conducting  your  busi- 
ness.    Is  it  done  on  a  commission  basis  ? 

Mr.  White.  Yes,  sir;  general  commission  merchant.  We  sell 
wholesale  only,  on  10  per  cent  commission. 

Mr.  Miller.  Wholesale? 

Mr.  WnrrE.  Ye^,  sir. 

Mr.  Miller.  What  fish  products  do  you  sell? 

Mr.  White.  All  fish — every  grade  of  fish. 

Mr.  Miller.  As  well  as  crabs,  oysters,  and  clams? 

Mr.  White.  Oysters,  clams,  crabs,  fish,  and  watermelons  in  this 
season  of  the  year. 

Mr.  Miller.  How  ai'e  the  prices  determined  on  fish  brought  into 
the  niarl'ot? 

Mr.  White.  The  supply  governs  the  price.  We  sell  practically  all 
of  tho  fis^h  at  auction.  The  retail  dealere  come  down  there  at  the 
wharf  and  at  the  different  markets,  and  also  some  of  these  grocery 
stores  sell  fish,  too.  We  put  up  a  certain  grade  of  fish  at  auction,  and 
they  bid  as  far  as  they  can  afford  to  to  make  a  profit  on  it  themselves. 
The  highest  bidder  gets  the  fish. 

Senator  Dial.  Per  pound? 

Mr.  White.  Yes,  sir,  per  pound  or  per  barrel.  There  are  certain 
grades  of  fi  h  sold  by  the  pound  and  other  grades  by  the  barrel. 

Mr.  MnxEB.  Do  you  have  any  interest  in  any  fishing  boats  or  any 
fishing  fleets? 

Mr.  White.  No,  sir;  not  at  all.  We  ship  on  consignment  at  this 
sea*^on  of  the  year  and  we  buy  some  off  the  Jersey  coast. 

Mr.  Miller.  How  much  capital  have  you  invested  in  your  busi- 
ness? ' 

Mr.  White.  We  keep  about  $3,000. 

Mr.  Miller.  That  is  considered  your  working  capital? 

Mr  White.  Yes.  We  make  daily  returns.  Just  as  soon  as  we 
sell  our  fish  we  make  out  returns  for  all  receipts  that  day.  Of 
course,  the  majority  is  sold  on  credit,  and  we  sell  on  a  weekly  basis. 

Mr.  Miller.  How  long  have  you  been  in  business? 
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Mr.  WiiiiT..  About  sixteen  years. 

Mr.  MiLLKR.  (xive  us  an  idea  as  to  your  net  profits  in  1918. 

Mr.  WmiT.  I  could  not  say  exactly — ^the  net  profits,  you  say  1 

Mr.  Miller.  Yes.  just  roughly  speaking. 

Mr.  White.  I  suppose  it  would  run  along  about  $5,000. 

Mr.  Miller.  What  is  the  smallest  quantity  you  sell  to  any 
persou  ? 

Mr.  Whi'it..  We  sell  25  or  50  pounds  of  fish,  with  the  privilej 
the  barrel,  or  as  many  as  they  want. 

Mr.  Miller.  The  retailer  can  not  eome  <lown  there  and  get  an 

Mr.  White.  Oftentimes  they  do.    There  are  stands  for  retai 
and  occasionally  we  like  to  b3,  I  guess,  more  obliging  than  anyt 
else,  and  we  sell  a  person  4  or  5  pounds,  whatever  they  want. 
it  is  very  seldom  w^e  do  it  ourselves.     There  are  other  retailers 
do  make  a  specialty  of  that. 

Mr.  Miller.  Do  you  know  of  any  organization  or  agreement  an 
the  wholesale  fish  dealers  for  regulating  the  price  or  fish  ? 

Mr.  White.  No,  sir;  there  is  none,  ever. 

Mr.  Miller.  No  organization  of  any  kind? 

Mr.  White.  No,  sir.  The  fish  are  put  there  and  sold  at  auc 
The  other  people  put  the  prices  on  them  themselves.  We  do  not  h 
what  they  are  going  to  bring  when  we  put  them  up. 

Senator  Dial.  Do  you  have  a  regular  hour  in  the  day  to  hav 
auction  ? 

Mr.  White.  About  8  o'clock  in  the  morning.  The  steamers  g< 
at  7,  and  it  takes  us  from  half  to  three-quartei-s  of  an  hour  to  1 
the  fish  from  the  Seventh  street  wharf,  where  the  Norfolk  boats  1 
up  to  Eleventh  street.  We  have  to  have  conveniences  there  to  b 
the  fish  from  the  steamboat  up  to  the  wholesale  fish  market. 

Senator  Dial.  Suppo.se  you  do  not  sell  them;  suppose  there 
not  enough  people.     What  do  you  do? 

Mr.  White.  It  is  veiy  seldom  that  there  are  not  enough  peopi 
take  them  all.  Sometimes  the  market  will  decrease  toward  the 
when  the  demands  are  mostly  all  filled ;  but  as  a  rule  the  next  nv 
ing  juft  the  same  supply  will  come  in,  and  we  alway.s  clean  up  e^ 
day.  It  is  verj^  seldom  that  we  carry  anything  over.  If  we  lia^ 
few  barrels  they  are  reiced. 

Mr.  Miller.  Do  you  have  any  dealings  with  cold-storage  ho 
in  Washington? 

Mr.  White.  No,  sir;  I  never  put  any  fi.sh  in  cold  storage  in  my  ! 

Mr.  Millar.  You  do  not  know  of  any  cold-storage  houses  that 
up  fish  for  that  purpose? 

Mr.  White.  To  buy  fis^h  for  that  purpose?    Occasionally  some 
that  you  can  not  clean  up — they  will  reice  the  fijfh  and  put  thcrt 
storage  for  perhaps  two  or  three  days,  sometimes  a  week  or  oi 
but  it  is  verv  seldom  that  is  done  at  the  wharf. 

Senator  Dial.  Does  the  quantity  vary  much  at  different  sea^^ 
of  the  year? 

Mr.  White.  Yes,  considerably. 

Senator  Diai..  When  is  the  rush  season,  in  the  spring? 

Mr.  White.  From  March  until  June,  when  the  heavy  rush  of  I 
is  on,  it  is  usually  herring,  reck,  and  porch.    At  this  season  of 
year  it  is  croakers,  butter-fish — they  are  the  heaviest. 

Mr,  Miller.  Did  you  raise  your  wages  to  your  employees  last  yci 
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]Mr.  White.  Yes,  sir. 

Mr.  Miller.  What  is  your  total  number  of  employees  ? 

Mj,  White.  Besides  Mr.  Evans  and  myself  we  have  two  extra, 

Mr.  Miller.  What  is  your  weekly  pay  roll  ? 

Mr.  White.  For  those  two? 

Mr.  Miller.  Your  total ;  what  you  paid  out  as  wages  or  planes. 

Mr.  White.  We  gave  the  driver,  the  colored  fellow  that  drives  the 
^wa^on 

Mr.  Miller.  Do  not  go  into  details.  Just  give  your  total  weekly 
pay  roll  for  salaries  or  wages. 

Mj*.  White.  About  $50  for  those  two  that  handle  fish. 

Mr.  Mttj.kb-  How  about  the  other  two? 

Mr.  WurTE.  Mr.  Evans  and  myself  took  $50  a  piece. 

Senator  Dial.  $50  each  or  $50  between  you? 

M^r.  White.  $50  each — Mr.  Evans,  my  partner,  and  myself. 

Senator  Dial.  Has  the  quantitv  of  fish  sold  in  the  market  been 
in^'^a?='^*T  in  the  last  year  or  two! 

Mr.  White.  I  think  it  has  decreased.    I  am  almost  sure  it  has. 

^5enator  Dial.  1  mean  the  whole  market. 

Mr.  White.  Yes,  sir;  fish  have  fallen  oflF. 

Senator  Dial.  How  does  the  price  compare  now  to  what  it  was  a 
year  a^  ?     How  did  it  compare  this  spnng  to  what  it  was  a  year 

Mr.  White.  The  prices  are  not  as  good  this  year  as  they  were  last. 
The  demand  is  not  as  good. 

Senator  Capper.  About  how  many  wholesale  dealers  in  fish  are 
there? 

Mr-  White.  I  think  there  are — perhaps  Mr.  Noyes  could  tell  me. 

Mr.  Noyes,  do  you  know  exactly  how  many  fish  dealers  there  are! 
He  is  a  market  master,  Mr.  Chairman. 

Mr.  XorEs.  I  have  a  statement  to  that  effect. 

Senator  Capper.  You  auction  off  your  fish,  I  understand  ? 

Mr.  White.  Yes,  sir. 

Senator  Capper.  And  vou  sell  all  you  might  have  on  hand,  as  lon;r 
as  there  is  trade,  regardless  of  the  price  that  might  be  offered? 

Mr.  White.  That  is  it  exactly. 

Senator  Capper.  There  is  no  retail 

Mr.  White.  ITnlens  there  should  be  a  very  juicy  class  of  fish.  Of 
course,  there  are  a  lot  of  huckstei*s  that  drive  huckster  wagons  around 
town,  and  we  would  not  put  that  ^rade  up  for  our  sale.  They  would 
go  to  Javens,  the  Old  Dutch  Market,  Claxton,  or  some  of  tlmse  peo- 
ple— rock  fish,  or  ycniething  like  that,  which  brings  about  'JO  to  25 
cents  a  pound.  If  you  put  theui  up  to  an  ordinary  class  of  people 
they  would  not  pay  you  over  10  or  12  cents;  that  is,  the  huckst'^rs 
that  drive  wagons  on  the  streets.  On  any  ordinary  grade  of  fish 
they  would  pav  more  for  it  than  a  market 'man  would  that  wants  a 
better  grade  of  fish. 

TESTIHONT  OF  MB.  B.  F.  NOYES. 

The  witness  was  duly  sworn  by  Chairman  Ball. 
Mr.  Miliar.  Give  your  full  rame  and  place  of  business. 
Mr.  Notes.  Benjamin  F.  Noyes,  market  master,  municipal  fish 
market.  District  of  Columbia. 
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Mr.  Miller.  What  are  the  duties  of  the  market  master? 

Mr.  Notes.  The  principal  duties  are  in  regard  to  the  dockini 
boats;  also  the  cleanliness  of  the  market,  and  general  super  vis 
over  the  selling  conditions;  general  record  of  all  produce  coming 
and  produce  going  gut;  the  collection  of  wharfage  and  rental   I 

Mr.  Miller.  What  is  the  method  of  doing  business  at  the  fish  n 
ket  with  respect  to  fish  ? 

Mr.  Notes.  There  are  different  periods  of  the  year;  we  have  i 
ferent  shipments  and  different  methods  of  handling.    We  have 
and  water  shipments. 

I  have  made  a  statement  of  the  percentage  of  rail  and  the  perc^ 
age  of  water  shipments  of  the  different  species  of  fish. 

Mr.  Miller.  You  have  it  here? 

Mr.  Notes.  Yes,  sir. 

Senator  Dial.  Does  it  go  to  the  same  place  when  it  comes  by  r\ 

Mr.  Notes.  Yes,  sir. 

Mr.  Miller.  We  will  put  that  statement  in  your  testimony  at  i 
point,  as  Exhibit  A.  Do  you  want  to  ask  any  questions  about  it,  ] 
Chairman?  It  is  a  statement  of  the  delivery  of  fish  by  rail  an<l 
boat. 

Chairman  Ball.  That  is  a  very  eood  thinp^  to  have. 

(The  statement  referred  to,  marked  "  Exhibit  A,"  is  as  follow 


Species  of  fish. 

Source  of  supply. 

Delivery  by 

Boat. 

Ra 

Bass 

Potom"*'* 

Percen*. 
90 
25 
4(i 
50 

go 

90 
•90 
SO 
95 
95 
25 

eo 

80 
GO 
•    80 
80 
50 
10 

100 
80 
95 
40 

Pert 

Do 

Fea.  e 'St  const  ^s^erics 

Blueflsh 

Kast   n  St  '"•sberl'^s 

BiitterHsh 

T'otomac  and  east  coast  fisheries 

C'\TT} 

Potomac 

elfish 

do 

Pels 

do ... 

Fbimiers 

Potom'M*  an  i  coast  fisheries 

Herring 

Potomac 

JacVs.. 

do 

Mii^kcrel 

Coast  fisheries 

Mullets 

Potom'w;  an  i  coast  fineries 

Perch 

Pot'^mic 

riVe 

Pot'^m^csnl  like  fisheries 

Ro^kfish 

Potomop 

Shal 

Potomac  an  J  sDuthem  east  coast 

Trout 

....  do •. 

WhitiiiTS 

East  coast 

Oysters: 

Shell 

Potomic  and  Chesa')eakc  Bay 

Shucked 

do  *. 

Ohms 

Totom'ic,  Chesipeake  Bay,  an  J  east  coast 

Cr^bs 

Potomac  f»nd  east  'X)ast 

Pollock 

Northern  nnl  e^st  coast 

Halibut 

Bostrn,  New  York,  and   Philadelphia  (ori^dnally 

west  const). 
Past  coast    

Por^es 

30 
90 

Soft  crabs 

Chvs  V  c^^'e  Bay  ''n  1  Potomac  Ri  'cr 

Salmon 

Hoston,  New  York,  nnl  "hihdel  »hli 

Spots 

I*  ast  coast  and  .  otomic  Ri  .er.  .* 

70 

Codflsh 

Nort'iem  east  coast  

Haddock 

liO 

Salt  ^lerrin^ 

Ches  ^'  eake  Bay  an  1  Potomac  Ri  .'er 

90 

Shrimp 

Ci'e  rgia  'X>ast 

Lings 

Last  coast 

Mr.  Miller.  Proceed,  please. 

Mr.  Notes.  As  to  the  method  of  selling  down  there.    You  take  t 
fish  that  come  by  rail.    There  are  diflcrent  times  in  the  day  that  tin 
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arrive  there.  Sometimes  we  have  a  night  shipment.  They  are  all 
shipped  in  refrigerator  cars  by  express.  The  shipment  is  hauled 
down  there,  and  the  fish  may  come  in  during  the  night  hours.  We 
have  had  deliveries  as  late  as  11  o'clock  at  night.  Ihe  fish  are  iced 
up  for  the  night  and  put  on  the  market  for  sale  the  following 
morning.  Everything  is  sold  by  auction.  A  man  has  his  fish  stored 
in  the  different  houses  and  the  barrels  are  rolled  up  to  the  rear  of 
the  store  and  the  market  will  open  up  about  7  o'clock  in  the  morn- 
ing. You  might  say  that  60  per  cent  of  the  fish  that  comes  into  the 
city  of  Washmgton  is  handled  by  the  hucksters;  that  is,  different 
people  who  have  wagons  and  take  them  out  through  different  sec- 
tions of  the  city  for  sale.  The  other  40  per  cent  is  handled  by  the 
restaurants  and  the  dealers  in  the  Center  Market  and  on  Louisiana 
Avenue,  and  the  hotels.  There  is  a  percentage  sold  to  retailers  that 
come  riffht  direct  to  the  market. 

Mr.  Miller.  How  are  prices  determined  on  the  fish  market? 

Mr.  Notes.  Supply  determines  the  price.  If  the  supply  is  good 
the  price  will  drop.  If  there  is  a  scarcity  of  fish  the  price  is  going 
to  go  up. 

Mr.  Miller.  Is  there  any  attempt  to  regulate  the  supply  of  fish 
coming  into  the  fish  market? 

Mr.  Notes.  Bv  whom,  sir? 

Mr.  Miller.  By  any  interested  party. 

Mr.  Notes.  You  mean,  by  the  dealers  themselves? 

Senator  Dial.  By  anybody. 

Chairman  Ball.  Do  they'  make  a  shipment  from  Washington  to 
Baltimore,  for  instance,  if  they  find  that  the  supply  is  pretty  liberal  % 

Mr.  Notes.  Only  at  certain  periods  of  the  year — during  the  shad 
season  when  the  shad  are  plentiful. 

Mr.  Miller.  To  whom  is  that  authority,  if  we  might  so  call  it, 
delegated  to  regulate  the  supply  of  shad  coming  in  ? 

ifr.  Notes.  It  is  not  regulated  by  anbody. 

Mr.  Miller.  You  just  said  a  moment  ago  that  it  was  regulated 
sometimes,  especially  during  the  shad  season. 

Mr.  Notes.  I  asked  you  the  question.  You  asked  me  who  regu- 
lated the  price,  and  I  asked  ycu  who  you  meant,  the  dealers  or  the 
authorities.  We  have  no  authority  to  regulate  prices  as  to  what  any 
commodity  will  be  sold  at.  The  supply  will  regulate  the  price.  If 
the  supply  is  great  the  prices  will  drop. 

Mr.  Miller.  Then  there  is  no  organization  that  regulates  the 
sonply  of  fish  coming  into  Washington  ? 

Mr.  Notes,  No,  sir:  there  is  no  organization. 

Mr,  Miller.  No  individuals? 

Mr.  Notes.  No,  sir ;  each  individual  sells  his  own  fish,  irrespective 
of  anybody  else. 

Chairman  Ball.  He  can  ship  fish  to  Baltimore,  oi*  anywhere  he 
pleases,  can  he  not? 

Mr.  Notes.  Yes,  sir;  but  that  is  always  the  surplus.  It  is  very 
"-eldoni  they  ever  ship  an3rthing  unless  there  is  a  surplus  on  hand. 

Chairman  Ball.  Do  you  know  the  difference  in  the  price  of  fish 
in  Washington  and  the  same  character  of  fish  in  Baltimore? 

Mr.  Notes.  Between  Washington  and  Baltimore,  I  do  not  believe 
there  is  much  difference;  but  you  take  Wadiington  and  PhiladeJ- 
pfaia 
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Chairman  Ball.  Away  from  the  field  of  fish  production? 
Mr.  NoYEs.  Yes,  sir.    The  shad  season  was  poor  on  the  Dela\\ 
this  season,  and  I  know  there  were  extensive  shipments  of  shad  f  i 
the  city  of  Washington  to  Philadelphia. 

Senator  Dial,  (iive  some  of  the  prices  that  fish  bring  down   1: 
at  auction. 
Mr.  NoYEs.  Shad? 

Senator  Dial.  Any  kind  of  good  fish ;  when  they  Huetion  theiiy 
Mr.  No'iTis.  Here  are  the  prices  this  morning — the  wholesale  pri« 
The  supply  Was  very  limited.    There  were  19  barrels  of  fish  landed 
the  market  this  morning.    There  were  about  12  barrels  of  what 
call  small  pin  trout,  or  pan  trout.    In  the  trade  thev  call  them   ] 
trout,  on  account  of  the  small  size.    They  brought  $14,  wholesale,  j 
barrel. 
Senator  Dial.  How  much  does  a  barrel  weigh  ? 
Mr.  Notes.  From  185  to  200  pounds. 

Croakers.  7  barrels,  which  sold  for  $10  a  barrel,  wholesale. 
Senator  Dial.  What  is  a  croaker?     You  will  have  to  excuse    i 
ignorance  on  that  subject. 

Mr.  NoYEs.  Croakers  have  different   names' — croakei's,  or   hai 

heads.    They  ai-e  very  abundant  down  at  Chesapeake  Beach.     Tli 

catch  them  down  thmugh  Chesapeake  Bay.    They  run  in  big  schoi 

down  the  North  Atlantic  coa^t.    There  Ls  an  abundance  of  croake 

Senator  Dial.  Are  they  palatable? 

Mr.  NovES.  Yes,  sir.  The  only  objectionable  feature  of  the  fi 
is  the  name. 

Senator  Dlvl.  I  would  not  know  the  name  if  it  was  put  on  t 
table. 

Mr.  No  YES.  The  retail  price  for  those  on  the  market  this  niornii 
was,  for  trout,  15  cents  a  pound;  croakers,  13  cents  a  pound.  Tin 
were  selling  at  retail  houses  at  that  price. 

I  can  go  back  to  1917 

Senator  Dial,  Excuse  me  just  a  moment.     You  say  15  cents 
pound? 
Mr.  NoYES.  Yes,  sir. 

Senator  Dial.  I  do  not  know  much  about  preparing  fish.  Assuii 
ing  that  you  prepare  that  fish  for  your  table,  how  much  waste  won! 
there  be  to  it,  if  the  fish  weighed  a  pound  ? 

Mr.  NoYES.  One-third.  There  is  the  head,  the  tail,  the  fins,  an 
the  entrailj?  which  would  diminish  it  about  one-third. 

Here  is  the  Julv  1017,  wholesale  market,  butterfish,  per  barre 
$r>  to  $7;  croakers,'$1.50  to  $4. 

During  the  montlis  of  June  and  July  thei-e  is  always  an  abundanc 
of  croakei-s  on  the  market.     They  were  selling  for  $1(>  a  bnm 
to-day,  in  the  month  of  August;  and  two  veafs  ago  they  wereWinja 
ing  here  $1.50*  to  $4. 
Trout,  small,  from  $2  to  $7  a  barrel. 

Rock  fish,  which  is  one  of  the  gamiest  fish  there  ai*e  and  one  o 
the  highest  priced  fish,  brought  16  to  22  cents  a  pound. 
Boston  mackei'ed.  17  cents  a  pound. 

Retail  prices  at  the  municipal  market  on  that  day:  Butterfish 
5  cents  a  pound;  croakers,  5;  flounders,  6;  mackerel,  20;  smal 
perch,  5;  rookfish,  18  to  24  cents;  trout,  5  to  8  cents;  hard  crabs,  4^ 
cents  a  dozen. 
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'.:-*  ire  retail  quotations  for  the  market  on  that  day,  two  years 

•  I  ay,  there  were  only  19  barrels  of  fish  that  came  in,  and 
tw«»  species,  croakers  and  trout.     The  trout  were  selling  for 

.■•i  the  croakers  for  lf3  cents.     Rockfish  are  selling  from  25  to 

•^  a  poiiml  this  morning. 
^-itor  Dial.  What,  in  your  opinion,  is  the  reason  that  more 

t  <lo  not  buy  fish  i 

'  NoTis*,  The  reason  they  do  riot,  buy  fi«h  during  Ihis  period  of 

V?   I  have  heard  a  number  of  housewives  say  that  they  would 

•uad  over  a  hot  fire  and  cook  them.  That  is  one  reason.  There 
■  »ma  certain  odor  which  seems  objectionable  to  some  people 

"lai^  fish;  but  I  can  not  understand  why  they  will  not  eat 

-  They  are  the  cheapest  food  there  is. 
^'itor  DiAi^  Much  cheaper  than  beef  or  mutton. 
''.  SoTEs.  I  have  also  here  an  interesting  statement.    The  popu- 

'  of  the  city  of  Washington  has  inci^ased  probably  150,000 

•  1914.  I  have  a  statement  hei'e  showing  the  shipment  of  fish 
::» market  in  the  year  1914,  and  also  shipments  in  1918.  The 
•*ff  in  1918  was  725,723  pounds  of  fish,  over  the  figures  of  1914. 

-••r^  lIft.R4Jl  bushels  short  of  the  1914  shii>inet)t:  2.5,152  gallons  «hort  of 
'M  nUfMuent. 

•  X1458  bushels  short. 

t*  XiLLEB.  Let  that  statement  be  marked  Exhibit  B. 

T'* statement  referred  to,  marked  "  Exhibit  B,"  is  as  follows:) 

Municipal  Fish  Wharf  and  Market, 

August  H,  1919. 

•  ruiXTEMfKNT   WCIQHTS,   MEASURES,  AND  MARKETS. 

^  -  TW  fuUowlnf^  report  is  made  for  the  purpose  of  showing  the  falling 
*  '  Pteipts  of  marine  products  at  this  market  from  all  sources,  probably 
tl»  unsettled  conditions  that  exist  throughout  the  shipping  points  that 
-  'zJBuiEet. 


"  ^  MM  season  :  Pounds. 

-*• 124,350 

*s«rtWi 59,400 

?*«* 20,850 

-rp 3,  400 

'• 3,072 

'MlerM 77.400 

--nn? 239. 074 

•  k# .5, 536 

'ii^H 5,  595 

"* 10, 130 

'•^«-^ 350,250 

ifch 1,800 

-^- 52,500 

'J«k 1, 700 

'•*a**l 31,900 

=»*»»ck 4, 500 

>m6A 16,950 

^  Otei 14, 560 

'•<• 41,250 

***«>ttd m  250 

"■tNKi 10, 125 

•^ 20,100 


Short  of  1914  season — CUm.  Pounds. 

Shrimp 1.  650 

Total 1,169,925 

Over  of  1914  sea.son : 

Crokers 127,  400 

Mackerel 54, 850 

Perch 32,235 

Rockfish 63,305 

Shad 157, 662 

Whiting 8, 700 

Total 444, 152 

Estimated  weights  used: 

Barrels 150 

Boxes 100 

Bunches 5 

Shad,  single 3 

Herring,  60  fish  to  100—  100 

.Tacks,  single 1 

Oysters,  to  the  bushel-.  70 

Oysters,  to  the  gallon..  k 
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Shortage  over  1914 : 

Pish pounds 72 

Oysters bushels 11 

Oysters  gallons 2 

Clams  bushels 

Respectfully, 

B.  F.  Notes,  Market  Masi 

Mr.  Notes.  Here  is  a  report  of  shipments  for  this  year  rece 
from  all  sources  for  the  year  ending  June,  1919. 

(The  statement  referred  to,  marked  "  Exhibit  C,"  is  as  follows 

Report  of  marine  products  re^^eived  from  all  sources  for  the  year  ending  *> 

1919. 

Bass barrels 

Bluefish do 

Butterfish ^__clo 1 

Carp 2ii 

Catfish bunch__  441 

Crokers barrels 4 

Eels __ bunches 2 

Flounders barrels 

Herring _  1,606 

Jacks 13 

Mackerel barrels 1 

Mullets bunches 4 

Perch do 44, 

Pike do 3, 

Rockflsh ^ do 49, 

Shad 402 

Trout barrels--  11, 

Whiting do 1, 

Ovsters  fbushels—       164, 

uysters tgallons..        89, 

Clams. barrels—  3, 

Crabs,   hard do 2. 

Crab  meat gallons 19, 

Pollock--^ barrels 

HaUbut do 

Haddock do 1, 

Crabs,  soft boxes 

Salmon do 

Spots barrels 

Turtles 1, 

Codfish barrels 

Porgles do 

Kingfish do 

Sturgeon  

Menhaden barrels.. 

Salt  herring do 

Watermelons 122, 1 

Hake barrel8__ 

Hogfish do 

Labrador  herring do 1,  i 

Winter  shad do i 

Drumfish do 

Shrimp do 

Sheephead boxes.. 

Tilefish barrels.. 

Ungs do J 

Smelts boxes-.  ^ 

Clscoes barrels.- 

Scollops gallons.. 

Muskrats ^ 

.Cropple barrels.. 
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'^^imated  weight  of  the  contents  of  containers,  etc.: 

Pounds. 

-"^ 180 

- 100 

•5, 5 

3-5 

^ual 100 

'>V1  tqual 70 

•  Vw  equal 8 

V':.  XoTEs.  I  also  submit  a  statement  of  the  prevailing  retail  prices 

•  iiiirk?t  to-day. 

i.^ statement  referred  to,  marked  "  Exhibit  D,"  is  as  follows:) 

Municipal  Fish  Wharf  and  Market,  May  8,  1919, 
" '  foiV>winjj  are  the  prevailing  retail  prices  (cents  per  pound)  at  the  marljet 

ir.l  will  be  carried  for  Friday:  Roe  shad,  25  to  30;  bux  shad,  20  to  22; 
.  Tfct.  ^7y ;  small  trout.  8  to  10 ;  flounders,  11 ;  <Tolcers,  5  to  8 ;  butterfish,  11 ; 

•1  2."  to  30;  carp.  8;  tilefish,  12  to  14;  halibut,  20  to  25;  clams,  25  cents 

•'n,  $1.75  per  100. 

M'  XoTEs.  Here  is  a  report  giving  the  wholesale  and  retail  prices 
IT. 

je statement  referred  to,  marked  "  Exhibit  E,"  is  as  follows:) 
Municipal  Fish  Wharf  and  Market,  July  20, 1917. 

WHOLESALE   MARKET. 

^•fy  good. 

••fc^  per  barrel , $6.00-$7.00 

:^  fier  barrel 1. 50-  4. 00 

j«r  barrel 2.  00-  7.  00 

>i  per  prmnd . .16-    .22 

'-•H.  per  pound .  17 

•  j«f  puun*! r . .04-     .07 

RETAIL. 

^'  Mlowing  are  the  prevailing  prices  at  the  municipal  fish  wharf  and 
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Mr.  Notes.  You  may  say  there  are  70  per  cent  of  the  fish  sol 
Wafhington  that  come  directly  through  the  market. 

(The  fctatement  of  tenants  and  I'entals  of  stores  at  the  niunic 
fish  wharf  and  market  referred  to  and  marked  "  Exhibit  F  *'  i 
follows:) 

TAst  of  tenants  and  rentals  of  storen  at  the  muniHpal  fiah  wharf  and   nui 


Ftore  No. 

Tenants. 

Rentals. 

Kindofdea!er. 

1,2, 3,  and  4 

Golden  &  Co 

1180 
100 
100 
60 
S.'J 
46 
45 
40 
45 
CO 
45 
45 
40 
45 

Wholesale. 

^  An  <  tf 

Ptanford  &  Che  &s3r    

Whole,sa.e  and  retail. 

7and8 

J.  C.  Barry 

Do. 

9 

A.  J.  wSahAlala  &  Son 

Da 

10 

Goo.  W.  Ca-TOll . . 

Do. 

11 

Buckree  Fish  Co 

Da 

12 

William  Neitzev. .  - 

Who  esale. 

13 

Beniamin  Bai  ey 

RetrtiJ. 

14 

D  M.  Fsvunc. 

Wholesale  and  retaU. 

16  and  16 

EvansA  White 

Do. 

17 

E.  B.  Co^'cley    . 

Whoes^le. 

18 

K  W.  Yount 

Wholesale  an.1  retail. 

19 

Maurice  Faunce 

RiUii. 

22 

W.  F.  Pendleton 

Da 

Mr.  Miller.  Seventy  per  cent  of  the  fish  handled  by  these  wh< 
sale  dealers  comes  through  the  market? 

Mr.  NoYEs.  Yes,  sir.  There  are  a  few  dealer's  who  Imve  tl 
shipments  made  direct  to  them,  like  Javins,  in  the  Center  Market, 
presume  you  niight  say  90  per  cent  of  his  shipments  come  to  h 
direct.  We  have  a  record  ot  all  that  come  in  by  boat,  because  we 
over  the  invoices  of  all  of  these  shipments  and  keep  a  record  of  i 
shipments,  irrespective  of  who  they  are  sent  to  or  where  they  go. 

Mr.  Miller.  Have  you  noticed  any  tendency  on  the  part  of  ( 
fishermen  to  take  their  fish  to  Baltimore  or  other  near-oy  cities 
sell  when  they  can  not  get  the  prices  they  want  here  in  Washingtc 

Mr.  NoiiT5s.  No,  sir;  that  would  not  be  logical,  because  fish  are 

Serishable.  They  would  have  that  whole  trip  around  the  Potoni 
liver  and  up  through  the  bay.  Herring  and  shad  are  iitst  put  ir 
fimall  run  boats  and  those  boats  make  a  trip  every  day  from  the  m 
to  the  market.  From  the  time  the  fish  is  taken  out  of  the  nets  pre 
ably  six  hours  would  not  elapse  until  they  are  put  on  sale  at  the  m^ 
ket  here  from  the  time  they  are  taken  out  of  the  water. 

Senator  Capper.  Are  gll  of  your  st«H».^ft|fonJ 

Mr.  Notes.  There  are  two  stalls  vacant.    There  are  25  stores 
all,  and  2  stores  vacant 

Senator  Capper.  What  is  the  highest  rent  that  you  get? 

Mr.  Notes.  Fifty  dollars.  That  depends  on  the  location.  Soe 
are  located  nearer  the  center  of  the  market,  the  main  entrance  • 
the  market.  The  rentals  are  higher.  Some  of  the  retailers'  bus 
ness  will  run  from  $350  to  $400  a  dav. 

Senator  Dial.  Who  owns  the  market? 

Mr.  Notes.  It  belongs  to  the  municipal  government  of  the  Distri 
of  Columbia. 

Senator  Dial.  Do  you  handle  watermelons  down  there,  too? 

Mr.  Notes.  Yes,  sir. 

Senator  Dial.  I  have  recently  had  complaints  that  watermelor 
were  very  high  in  price. 
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Mr.  NovFjs.  I  have  no  authority  in  the  regulation  of  the  prices — 
although  melons  are  a  great  deal  cheaper  this  year  than  they  were 
last^  for  the  simple  rea^x)n  that  the  supply  is  better.  I  might  say 
that  we  liavc  had  probably  60,000  to  65,000  more  melons  up  to  this 
thne  of  the  year  than  we  had  last  year. 

Senator  Dial.  What  is  a  good-sized  melon  worth  at  the  wharf? 

Mr.  NoYEs.  The  extra  selects  are  selling  for  about  $60  a  hundred. 

Chairman  Ball.  $1.50  apiece? 

Mr.  Notes.  There  is  nothing  extraordinary  about  that,  sir.  They 
liny  Iheni  for  60  cents  and  vcu  pay  $1.50  for  them.  They  come  in 
by  boat  and  are  gold  right  there.  The  commisj  ion  men  handle  thsm 
on  a  percentage  basis  and  they  sell  to  all  these  dealers  on  Louisiana 
Avenue  and  B  Street,  the  restaurants  and  market  men  throughout 
different  sections  of  the  city. 

Senator  Dial.  Do  the  melons  come  in  by  rail  from  the  South? 

Mr.  XoyEs.  There  were  129  carloads  of  melons  that  came  in  from 
I  he  South,  but  that  season  is  practically  over.  Everything  that  is 
coming  now  is  coming  by  boat. 

Senator  Dial.  Are  prices  higher  now  than  they  were  then? 

Mr.  NoYEfl.  During  the  season  they  were  coming  by  rail  ? 

Senator  Dial.  Yes. 

Mr.  XoYES.  I  do  not  think  ^o;  I  think  the  price  has  dropped  a 
little  from  what  the  rail  melons  were.  Melons  are  selling  at  the 
present  time — small  melons  called  culls,  the  very  smallest  will  prob- 
ably nm  from  7  to  9  or  12  pounds — as  low  as  $4  a  hundred.  Tho^e 
are  handled  principally  by  the  hucksters  around  through  the  differ- 
ent sections  of  the  city.  The  primes  will  run  $35  to  $40  a  hundred. 
The  selects  will  run  all  the  way  from  $35  up  to  $60.  An  individual 
can  come  down  there  and  purchase  right  from  the  boat.  Of  course, 
for  the  melons  selling  for  $60  a  hundred,  thev  will  probably  charge 
M  or  70  cents  for  that  melon,  but  if  an  individual  comes  there  he 
^ill  only  want  a  particular  melon  and  he  picks  that  out. 

Senator  Dial.  You  say  individuals  can  buy  in  that  way  ? 

Mr.  Notes.  Yes,  sir.  They  have  that  privilege.  I  presume  that 
on  Sundays  there  are  probably  1,500  or  2,000  people  visit  that  market 
for  the  purpose  of  buying  watermelons.  It  is  the  same  way  during 
the  oy?^er  season,  purchasing  oysters  right  directly  from  the  boats. 

Chairman  Ball.  This  will  conclude  our  hearing  for  to-day.  The 
committee  will  meet  again  to-morrow  at  2  o'clock  p.  m. 

.(^eretq>on«^  4JU)  o'clock. p.  m..  the  committee  adjourned  until 
to-morrow  (Friday),  August  15, 1919,  at  2  o'clock  p.  m.) 
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FBIDAY,  AUGUST  15,  1919. 

United  States  Senate,  Subcommittee  of  the 

committeb  on  the  district  of  columbia, 

Washington^  D.  C. 
The  subcommittee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball,  presiding. 
Present:  Senators  Ball   (chairman),  Capper,  Elkins,  Sheppard, 
and  Dial. 

Present,  also:  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.  Is  Mr.  Row- 
land here? 

Mr.  Rowland.  Yes,  sir. 

TESTIHONT  OF  MB.  JOHH  F.  EOWLAND. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  full  name. 

Mr.  Rowland.  John  F.  Rowland. 

Chairman  Ball.  Just  a  moment  I  would  like  not  only  those 
asking  questions,  but  the  witnesses  answering  the  questions,  to  speak 
clearly  and  distinctly.    It  was  very  diflScult  yesterday  to  hear. 

Mr.  Miller.  Where  is  your  farm  located  ? 

Mr.  Rowland.  It  is  a  truck  garden  at  Bennirgs,  D.  C. 

Mr.  Miller.  How  many  acres  are  under  cultivation  ? 

Mr.  Rowland.  Seventeen  or  eighteen  acres,  more  or  less. 

Mr.  Miller.  Seventeen  acres? 

Mr.  Rowland.  Seventeen  or  eighteen  acres;  something  like  tb* 

Mr.  Miller.  Is  any  part  of  your  farm  not  under  cultivation? 

Mr.  Rowland.  Yes,  sir. 

Mr.  MnxER.  How  many  acres? 

Mr.  Rowland.  I  suppose,  three  or  four  acres. 

Mr.  Miller.  Then  your  total  farm  is  about  22  acres? 

Mr.  Rowland.  No,  sir.  There  are  three  or  four  acres  not  under 
cnltivaticn  included  in  that  17  acres.  There  are  only  about  13  acres 
this  year  that  I  am  working. 

Mr.  Miller.  Thirteen  acres  under  cultivation  this  year? 

Mr.  Rowland.  Yes,  sir. 

Mr.  Miller.  You  could  have  as  high  as  how  many  acres  under 
cultivation? 

Mr.  Rowland.  Seventeen  or  eighteen. 

Mr.  Miller.  What  do  you  grow  on  your  farm? 

Mr.  Rowland.  Vegetables  of  all  kinds. 

Mr.  MnxBR.  Give  U8  a  general  list  of  them. 
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Mr.  Rowland.  Tomat68s,  cabbage,  sweet  potatoes^  spinach,  1 
lettuce,  carrots,  and  beets.  That  is  the  extent  of  them.  I  gro^ 
Irish  potatoes,  only  a  few  to  eat. 

Mr.  Miller.  What  distance  is  your  fami  from  the  produce  ma 
in  Washington? 

Mr.  Rowland.  I  suppose,  about  5  miles.  It  is  at  Bennings,  D 
right  at  the  race  track. 

'Mr.  Miller.  What  proportion  of  your  products  do  you  sell  at 
farmers'  produce  market  ? 

Mr.  Rowland.  All  of  them. 

Mr.  Miller.  How  do  you  get  them  in  here? 

Mr.  Rowland.  In  the  team,- the. wagon.  • 

Mr.  Miller.  You  have  never  used  automobiles  for  that  purpi 

Mr.  Rowland.    No,  sir. 

Mr.  Miller.  You  have  testified  that  you  had  less  acreage  ur 
cultivation  than  you  had  last  year.     How  does  the  volume  of  ^c 
produced  by  you  this  year  compare  with  what  you  produced 
year? 

Mr.  Rowland.  Well,  I  think  that  I  have  as  much  this  year  t 
had  last  year.  I  did  not  try  to  work  as  much  land  this  year  as  I 
last  year,  and  the  grass  did  not  destroy  so  much. 

Mr.  Miller.  Have  climatic  conditions  had  anything  to  do  v 
your  crops  this  year?  • 

Mr.  Rowland.  We  had  a  great  deal  of  rain  in  the  spring,  but  I 
not  think  it  affe  ted  it  much. 

Mr.  Miller.  Did  the  labor  supply  curtail  your  crops  in  any  wj 

Mr.  Rowland.  That  is  the  reason  these  other  acres  are  not  wor 
this  year. 

Mr.  Miller.  The  decrease  in  acreage  this  year  as  compared  ^ 
last  year  is  due  to  the  shortage  of  labor? 

Mr.  Rowi^ND.  It  is  in  my  case. 

Mr.  Miller.  How  many  farm  helpers  do  you  employ? 

Mr.  Rowland.  I  only  have  one  man  this  year.  I  have  his  two  c] 
dren  since  school  closed. 

Mr.  Miller.  One  man  and  two  children? 

Mr.  Rowland.  His  children,  since  school  closed;  and  my  childi 
help,  now,  since  school  closed. 

Mr.  M1LI.ER.  How  much  labor  would  you  like  to  have  on  y< 
farm? 

Mr.  Rowland.  I  did  work  three  or  four  men  when  I  couhl  1 
them. 

Mr.  Miller.  Although  the  labor  supply  has  affected  the  acrej 
under  cultivation,  you  say  it  has  not  affected  the  amount  of  prodi 
thnt  you  have  raised? 

Mr.  Rowland.  There  was  not  as  nmch  lost.  I  did  not  try  to  wc 
as  much.  I  could  work  more  by 'working  longer  hours,  with  1 
children  to  help  me  before  school  and  after  school.  Last  year  I  tr' 
to  work  all  the  land,  but  the  grass  destroyed  some  of  it. 

Senator  Capper.  What  hours  do  you  work? 

Mr.  Rowland.  I  start  between  6  and  7  o'clock  and  work  until  ab( 
6  or  7 ;  but  on  market  days — ^this  morning  I  got  up  and  came  to  mi 
ket  at  2  o'clock.  If  I  had  not  been  coming  up  here,  I  could  have  gf 
home  and  worked  until  about  6  o'clock  to-night.    It  used  to  be  so  tl 
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y cm  could  lie  down  and  take  a  nap  after  getting  up  in  the  early  hours, 
and  then  go  out  and  work ;  but  you  can  not  do  it  now.  • 

Senator  Dial,  How  long  do  you  take  off  in  the  middle  of  the  day? 
Mr.  Rowland.  Long  enough  to  eat  my  dinner — ^between  12  ancf  1 
o'clo  k. 

Mr.  Miller.  How  much  capital  have  you  invested? 
Mr.  Rowland.  I  do  not  keep  any  books.    All  I  do  is  to  sell  my  pro- 
duce and  collect  the  money  and  pay  my  bills,  and  at  the  end  of  the 
\ear  if  I  have  any  left,  I  am  that  much  ahead.    I  do  not  keep  any 
books. 

Mr.-'MnxKR.  Ymr tmn  your  place,  of  course? 

Mr.  Rowland.  Xo,  sir;  I  rent  the  place. 

Mr.  MiLLEK.  Will  your  profits  this  year  be  greater  than  your  profits 
last  year? 

Mr.  Rowland.  I  do  not  think  so;  well,  probably  thev  will,  on  ac- 
count of  the  fact  that  the  cantaloupe  crop  was  a  big  failure.  This 
years  cantaloupe  crop  has  been  very  good. 

Chairman  Ball.  How  much  rent  do  you  pay? 

Mr.  Rowland.  $3.50. 

Chairman  Ball.  For  17  acres? 

Mr.  Rowland.  Between  17  and  18  acres. 

Chairman  Ball.  What  d*d  you  pay  last  year? 

Mr.  Rowland.  The  same  rent;  I  have  been  there  11  years, 

Senator  Dial.  That  includes  the  house  and  bam? 

Mr.  Rowland.  Yes,  sir;  everything;  what  bam  there  is  there. 

Mr.  Miller.  Have  you  had  to  invest  any  additional  money  in  ad- 
ditional machinery  or  farming  utensils  during  the  past  year? 

Mr.  Rowland.  5Jfo,  sir;  unless  it  was  a  fork  or  a  hoe  or  a  rake.  I 
have  two  or  three  hoes,  you  know;  but  I  have  not  had  to  get  any 
plows  or  cultivators,  because  I  already  had  them. 

Mr.  Miller.  What  do  you  have  to  pay  out  in  wages  for  your  help? 

Mr.  RowL\ND.  I  paid  last  year  between  $1,100  and  $1,200;  that  is, 
including  picking  peas,  beans,  and  cutting  spinach  and  feale. 

Mr.  Miller.  In  figuring  this  compensation  do  you  include  the  cost 
of  boarding  the  farm  hands? 

Mr.  Rowland.  No,  sir;  we  do  not  board  anybody. 

Chairman  Ball.  Did  that  include  anything  for  your  own  work? 

Mr.  Rowland.  No. 

Chaimmn  Ball.  Any  for  your  boys'  or  children's  work?  You 
aay  th^  work  on  the  farm? 

Mr.  KowLAND.  They  worked  on  the  farm  this  year. 

Chairman  Ball.  You  difl  not  charge  up  anything  for  them? 

Mr.  Rowland.  No,  sir.  I  pay  them  every  week  when  they  work. 
I  give  them  two  or  three  dollars. 

(Chairman  B^^ll.  That  is  included,  then? 

Mr.  Rowland.  That  is,  I  pay  them  this  year.    Last  year  I  did  not. 

Mr.  Miller.  Tlien  the  amount  paid  in  wages  has  been  steadily  in- 
creasincr  the  past  few  years? 

Mr.  Rowland.  Yes,  sir;  paying  these  children. 

Mr.  Miller.  Right  there  may  I  ask  you  if  the  price  you  have  been 
receiving  for  your  products  has  increased  proportionately? 

Mr.  Rowland.  I  do  not  see  much  difference  between  what  it  is  now 
and  last  year.  Some  things  were  a  little  higher  th^  v^ar:  some 
things  were  cheaper. 
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Mr.  MiM.R«.  How  many  days  a  week  do  you  come  to  the  farmers' 
prodiico  iiiiirkotlf 

Mr.  llowLANi).  This  time  of  year— last  week  I  came  every  <lay. 
ThiN  wiM'k  I  will  ncit  bo  here  over  a  couple  of  days. 

Mr.  Mii.i,Ki«.  You  dispose  of  your  product  only  through  tMa 
nnirkotf 

Mr,  Howi.AND.  On  the  country  line. 

S<  nutnr  Dial.  You  took  no  account  of  your  wife's  services? 

Mr,  Howi.AM).  No,  sir. 

J^onutor  Diaih  You  made  no  account  of  that? 

Mr,  Konm.amk  No,  sir. 

Mr.  Muj.KM.  Mow  do  you  determine  the  price  that  you  are  to 
\v\  «M\o  \\{  \\\\>  nmrkot  for  your  products  from  day  to  day? 

Mr.  K\UM,\Mv  WolU  wo  co  there;  and  if  I  have 

1  h«nrh\«u  lUi.u  Uof\>iv  W  answers  that  question  I  would  like  to 
k^\^>\N  NNhothor  y\ni  SJi^ll  to  the  jobbers  or  whetlier  you  sell  directly  to 

0\0  ^\\Un\UUO|N. 

Mr.  K\>\\\  v\K  I  5a^U  t\>  pxvt^rxmen  and  commission  men. 
\1\rtU\\\,^u  Uvu.   To  inon  >^hi>  >^^11  asain! 

M\    KoNM  ANK  \i>^  sir,    1  do  not  ^1  to  the  consumers  directly. 
\  xv)l  u>  iho  c^>^vr\ r.>on. 
\';\j^\n,,.>^n  Tvvu/l  xc^ntysl  that  inforroatioii  bef<M«  we  got  to  the 

M\    M\\  ^  v¥5    \V ,,:  :ho  rv^xMt^^r  rc'pwit  the  queslioii  that  I  asked? 

U,\\  nV  \n^i   a^,^"    ^m"^  .V  -rt-.Y  xl*i.i  r«*J-  ^^  •*  wic«*«Te  at  tbe  market  tor 

V.  >^^  >x^  WA  I  ;cr^  ,t  w.  -^  *i^*^*  j'iJ'e — f.^  izr55a».->c,  if  I  have  a  load 
>n;  vs\v,,\vv  ;:  vi  \  /'  {^  ^rc  m,x\r,  :^  a  htrreil  I  ju^  hold  thera  if  I 
^)  \  s\\  ^;v  v,^.,^  ,  \K, ,  :.. ;  .:  ;->:t  ^./.  i>cc  bini^  more  tban  $3 
\  w  ,      V     >  \'A^  ;%^  >i^  .'V,  *  cj.r  f:*:^     ^v1Iu«:lL^e^  1  aia  fookd.      1  got 

V  K.    -  V.  ,^    ;sv,^.  \\  \i.,  >a.*t  y,a.  ^^e«t  gggr.-ng  for  a  barrel  of 

V  K\  >^  *  ^\^  X  ^wt-v  ivv  s.^«,v  4.1  X  IrisL  pccaxaeSw     I  liaT«  a  few 

\.     \,     ,  x^     ^  \  >\xi  ,    .»    >,\i  .TV-  W  T/  i«C  Mi  a  nmrii  kraner  figure 

,v- »  N  -»  ,•  V  V  >vv^  x  ,K    *v  iio.  i.v,  >  >iau  r'^ersaoci&i  at  iKe  tuoe 
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Mr.  Rowland.  You  mean,  on  the  country  line? 

Mr.  Miller.  Fanners,  neighbors,  people  whom  you  meet  in  the 
course  of  your  business. 

Mr.  KowLAKD.  No,  sir.  Of  course,  we  might  stand  around  of  a 
morning  and  say, "  What  do  you  think  so-and-so  will  bring?  "  Some- 
body may  say.  "  I  think  it  will  bring  this  or  that."  Somebody  else 
may  say,  "  I  do  not  think  it  will  bring  that  much."  Of  course,  wo 
have  to  use  our  own  judgment.  There  is  no  set  price;  we  use  our 
own  judgment. 

Chairman  Ball.  Do  you  think  the  supply  and  demand  with  refer- 
ence to  a  particular  kind  of  product  controls  the  price  for  that  day? 

Mr.  KowLAND.  Yes,  sir;  that  is  what  I  think. 

Chairman  Ball.  If  there  is  more  than  there  is  a  demand  for,  the 
price  goes  down? 

Mr.  KowLAND.  It  will  be  cheap;  yes. 

Chairman  Ball.  If  it  is  scarce,  you  can  get  any  price  you  ask? 

Mr.  BowLAND.  Not  always  any  price  you  ask;  but  you  can  get 
a  good  price. 

Senator  Cappeb.  For  those  sweet  potatoes  you  sold  this  morning 
you  got  $11? 

Mr.  EowLAND.  $11  this  morning. 

Senator  Capper.  Were  there  any  other  prices  quoted  to  you? 

Mr.  KowLAKD.  No,  sir;  I  do  not  believe  there  were  any  other 
barrels  of  potatoes  on  the  market  this  morning.  It  is  awfully  early 
for  them.  There  were  potatoes  in  boxes,  but  I  do  not  tliink  there 
were  any  barrels. 

Senator  Capper.  Could  you  have  gotten  a  higher  price? 

Mr.  Rowland.  No,  sir;  I  never  tried  to  get  any  more.  That  is  all 
I  asked.    I  do  not  taiow  that  they  would  have  brought  any  more. 

Senator  Capper.  You  fixed  the  price  yourself? 

Mr.  BowLAND.  I  did.    I  asked  $11,  and  the  people  bought  them. 

Chairman  Baix.  That  is  one  case  where  you  thought  you  had  a 
monopoly  and  you  could  fix  any  price  ? 

Mr.  KowLAKD.  No,  sir;  I  did  not  have  any  monopoly,  but  I  thought 
they  were  worth  that. 

Cliairman  Ball.  I  mean,  yours  were  the  only  barrels  of  sweet 
potatoes  brought  on  the  market  to-day? 

Mr.  Rowland.  The  only  ones  I  saw  around  me.  I  did  not  go  all 
over  the  market.  There  may  have  been  some  others  farther  up  tho 
line,  but  none  right  around  me. 

Senator  Capper.  What  else  have  you  been  selling  lately? 

Mr.  Rowland.  Tomatoes  and  cantaloupes. 

Senator  Capper.  How  about  tomatoes?  Are  there  many  on  tho 
market  now? 

Mr.  Rowland.  Not  so  many;  no. 

Senator  Capper.  Do  you  find  the  same  price  offered  for  tomatoes, 
usually? 

Mr.  Rowland.  Oh,  no;  one  day  tomatoes  mav  be  $2.50 

Senator  Capper.  I  mean,  in  the  morning.  Tlie  last  time  you  were 
there  with  tomatoes  were  they  all  offering  the  same  price? 

Mr.  Rowland.  Oh,  no;  it  depends  on  the  quality  of  the  stuff. 
There  is  a  good  deal  of  difference  in  the  quality,  you  know.  One 
box  of  tomatoes  may  be  worth  $3,  while  another  may  not  be  worth 
$1.    There  is  a  difference  in  quality. 
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Senator  Capper.  Are  you  able  to  get  a  better  price  by  dicker! 
with  the  different  merchants  there? 

Mr.  Rowland.  I  do  not  dicker  with  them.  If  they  come  alo 
and  price  them  I  will  tell  them  the  price.  If  they  give  me  an  ofi 
and  I  think  it  is  a  fair  offer  and  it  is  as  much  as  I  am  going  to  g 
I  sell  to  them.    If  I  think  I  can  get  more,  I  will  hold  them. 

Senator  Capper.  You  are  able  to  get  more,  are  you? 

Mr.  BowLAND.  Sometimes.  Somatimes  we  get  fooled,  and  it  gc 
the  other  way. 

Chairman  Ball.  How  much  did  you  say  you  had  left  after  y 
paid  all  your  debts?     How  much  did  you  h^ve  Jeftja^t;  ye^x?. 

Mr.  Rowland.  About  $200 — not  over  $200,  because  I  lost  a  go* 
many  crops  with  the  grass  eating  them  up.    There  was  a  scarcity 
labor  and  I  could  not  get  the  grass  out.    That  is,  after  all  expend 
were  paid. 

Chairman  Ball.  You  did  not  have  to  pay  any  internal  reven 
tax,  then? 

Mr.  Rowland.  No,  sir. 

Senator  Dial.  The  reason  you  got  such  a  good  price  for  yo 
potatoes  is  that  it  is  early  in  the  season  ? 

Mr.  RowiAND.  They  are  scarce  now. 

Senator  Dial.  You  do  not  expect  to  get  that  much  later? 

Mr.  Rowland.  I  certainly  do  not;  no.  In  the  early  season  th 
generally  bring  a  good  price. 

Chairman  Ball.  How  much  do  you  suppose  you  have  invested 
your  farm,  implements  and  horces  and  machines? 

Mr.  Rowland.  What  do  you  mean — ^the  whole  time? 

Chairman  Ball.  Now. 

Mr.  Rowland.  I  only  have  two  hordes,  worth  $350 — ^between  $31 
iind  $375,  one  farm  wagon,  one  market  wagon  I  bought  at  sale  ui 
paid  $89  for  it.     It  is  a  good  wagon. 

Chairman  Ball.  Not  over  $500,  all  told? 

Mr.  Rowland.  No.    Everything  out  there  is  worth  f  bout  $500. 

Mr.  Miller.  Counting  horses,  wagons,  and  everytliing? 

Mr.  Rowland.  Yes,  sir. 

Mr.  Miller.  You  have  never  been  aware,  Mr.  Rowland,  of  ar 
individual  or  organization  that  told  farmers  to  charge  so  much  f^ 
their  produce,  or  not  to  charge  any  more  or  any  les3  on  a  certai 
day  for  any  articles? 

Mr.  Rowland.  No,  sir. 

Mr.  Miller.  There  is  a  very  well  defined  rumor  fo  that  effect.  ] 
has"been  stated  by  people  to  the  committee  verbally  and  in  writtc 
testimony.    We  would  like  to  find  out  something  about  that. 

Mr.  Rowland.  I  never  heard  of  anything  like  that;  no, 

Mr.  Miller.  Those  are  all  the  questions  I  have  to  ask. 

Chairman  Bali..  That  will  do.  We  are  very  much  obliged  to  yo 
for  coming  and  testifying. 

TESTIUONT  OF  MB.  CHABLES  B.  FILLITJS. 

The  witness  was  duly  sworn  by  Chairman  Ball. 
Senator  Capper.  State  your  name. 
Mr.  FiLLius.  Charles  B.  Fillius. 
Senator  Capper.  What  is  your  position? 
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Mr.  FiLLius.  Market  master,  Farmers'  Market. 

Mr.  Miller.  Will  you  outline  the  method,  Mr.  Fillius,  by  which 
business  is  transacted  at  the  Fanners'  Produce  Market? 

Mr.  Fillius.  The  fanners  come  to  the  market.  At  the  beginning 
of  the  year  we  have  an  application  blank.  They  make  out  on  it 
the  niunber  of  days  and  months  they  expect  to  occupy  the  market,  and 
they  return  that  to  me.    Here  is  one  of  the  blanks. 

(The  application  blank  referred  to  by  tlie  witness  was  marked 
•*  Exhibit  A,"  and  will  be  found  at  the  end  of  this  testimony.) 

Senator  Sheppard.  Is  that  your  own  regulation,  or  is  that  a  mu- 
nicipal regulation? 

Mr,  Fiu*iu8.  A  municipal  regulation,  sir. 

After  they  state  the  number  of  days  and  montlis  they  expect  to 
occupy  a  stand,  I  give  them  one  of  these  forms  (submitting  a  form  to 
the  committee,  subsequently  marked  Exhibit  B),  regulating  the  hours 
they  can  be  there,  the  time  the  market  opens  and  closes,  etc.  In  the 
winter  months  they  open  at  5  o'clock  in  the  morning  and  in  the 
summer  months  at  4.30  in  the  morning. 

(The  paper  referred  to,  marked  "  Exhibit  B,"  will  be  found  at  the 
end  of  this  testimony.) 

Senator  Sheppard.  Where  is  your  market  located? 

Mr.  FiLUUs.  Located  on  B  Street,  Little  B  Street,  between  Tenth 
and  Twelfth  Streets  NW. 

Senator  Dial.  Does  it  belong  to  the  city  ? 

Mr.  Fnuus.  Yes,  sir. 

Senator  Sheppahd.  Are  you  a  city  officer? 

Mr.  Fillius.  Yes,  sir. 

Mr.  MnxER.  Give  the  approximate  number  of  farmei*s  that  use 
facilities  there. 

Mr.  Filuus.  We  have  on  an  average,  in  a  busy  season — Saturday 
is  the  buidest  day  we  have  in  the  year— 418  to  420L 

CSnurman  Baljl.  Are  they  men  who  sell  to  the  i*etailers  or  who  sell 
to  the  wholesalers? 

Mr.  Fnxnrs.  They  sell  to  anybody  thev  care  to  sell  to.  There  is  no 
restriction  at  all,  sir.  They  do  a  retail  business,  too.  They  can  sell 
retail  or  wholesale,  by  the  wagon  load,  one  dozen  eggs,  two  dozen 
pggs,  or  a  coop  of  chickens — anything  they  please. 

Senator  Capper.  The  bulk  of  it  is  to  wholesalers? 

Mr.  FiLuus.  Practically;  yes,  sir.  It  goes  to  retail  grocers,  hotel 
people,  and  hucksters  on  the  street,  or  anybody  else  that  wants  to 
puv. 

Mr.  Miller.  From  where  do  those  farmei*s  come?  What  is  the 
approximate  distance  from  Washington? 

Mr.  Fnxius  Within  a  radius  of  25  miles,  from  Virginia,  Mary- 
land, and  the  District  of  Columbia. 

Mr.  Miller.  To  whom  do  they  sell — ^the  general  retail  trade  ? 

Mr.  Filuus.  Anybody  they  can  sell  to.  Hucksters  and  retail 
trade  is  about  the  bulk  of  their  stuff,  I  think. 

Mr.  Miller.  From  your  observation,  how  are  prices  determined  in 
the  market  there? 

Mr.  Filuus.  Supply  and  demand,  lus  near  as  I  can  come  to  it,  sir. 
Some  days  you  will  find  stuff  a  little  short  and  the  price  will  be  high. 
The  next  day  the  stuff  will  be  plentiful  and  the  price  will  be  cheaper. 
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Mr.  Miller.  Have  jou  ever  discovered  an  attempt  on  the  part; 
any  organization  or  individuals  to  control  prices  that  the  fanni 
receive? 

Mr.  Fnxius.  No,  sir.  If  I  had  I  would  have  handled  them  or  trS 
to  handle  tliem  very  strongly. 

Mr.  MiLLEK.  In  the  position  that  you  occupy  you  would  probal 
be  aware  of  it  if  it  is  going  on,  would  you  not? 

Mr.  FiLLius.  I  think  I  would. 

Mr.  Miller.  You  heard  the  statement  I  made  to  the  last  witnei: 

Mr.  FiLLius.  Yes,  sir. 

Mr.  Miller.  So  I  will  not  repeat  it  here ;  but  if  anything  like  tl 
had  occurred  you  would  know  of  it,  in  your  position  ? 

Mr.  FiLLius.  I  certainly  would,  and  I  would  have,  to  the  best 
my  ability,  endeavored  to  break  it  up. 

Mr.  Miller.  Has  such  a  rumor  ever  come  to  your  ears? 

Mr.  FiLLius.  No,  sir. 

Senator  Dial.  Who  pays  your  salary? 

Mr.  FiLLius.  The  District  of  Columbia,  sir. 

Mr.  Miller.  Would  the  farmers,  from  your  observation,  appro 
a  system  that  would  allrw  them  to  sell  direct  to  the  consumer  ratli 
than  through  any  middleman  or  wholesaler? 

Mr.  FiLiJus.  1  do  not  know.    You  mean — I  do  not  quite  get  you. 

Mr.  Miller.  I  mean  if  arrangements  should  be  made  so  that  t! 
farmers  could  sell  direct  to  the  consumers  rather  than  through  mi 
dlemen,  thereby  reducing  one  more  cog  in  the  scheme  of  distnbutic 
do  you  think  the  farmers  would  prefer  that? 

Mr.  FiLLius.  I  do  not  think  that  consumers  would  take  it  tb 
way,  because  there  are  different  ways.  A  man  may  come  with  a  sol 
load  of  cabbage  and  potatoes,  or  something  of  that  kind.  Sometim 
he  has  a  mixed  kad.    I  do  not  think  he  could  sell  it  that  way. 

Mr..  Miller.  In  other  words,  there  have  to  be  middlemen  to  tal 
the  lar^e  consignments  off  the  farmer's  hands? 

Mr.  FiLLius.  That  is  my  idea  about  it,  sir.  I  may  be  wrong,  bt 
that  is  my  view  of  it. 

Mr.  Miller.  Can  you  give  the  committee  any  more  points  as  t 
how  t^ produce  market  is  operated? 

Mr.qP'iLLius.  Ycu  mean  in  regard  to  way  the  stuff  is  sold? 

Mr.  Miller.  Yes. 

Mr.  FiLLius.  It  is  sold  to  anybody  that  chooses  to  buy  it.  Tli< 
back  up  there  at  the  market.  They  are  supposed  to  be  there  at  ha 
past  4  at  this  time  of  the  year  to  get  the  stands.  The  stands  ai 
assigned  to  them.  They  have  what  they  call  an  off-bearer  that  whee 
the  stuff  off  to  whoever  buys  it;  maybe  to  Seventh  Street  or  Twelfl 
Street.  Sometimes  a  man  will  wheel  it  five  or  six  blocks.  The  farm^ 
has  to  pay  that  off  bearer  for  wheeling  out  his  products  from  $2  ( 
$2.50  a  load. 

Mr.  Miller.  Do  you  ever  notice  that  any  farmers  have  to  dum 
their  produce  on  the  market  because  of  an  overstocked  supply? 

Mr.  FiLLius.  No,  sir;  not  in  the  last  three  years  that  has  not  oi 
curred  to  my  knowledge.  I  have  seen  the  time,  some  years  ago,  whe 
you  could  not  sell  tomatoes  at  10  cents  a  box.  You  could  not  gi^ 
them  away.  But  not  in  the  last  three  or  four  years.  That  has  nd 
occurred  to  my  knowledge  in  the  last  three  or  four  years. 
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Mr.  Miller*  Tour  market  has  no  delivery  service? 

Mr.  FiLLius.  No,  sir;  no  delivery. 

Senator  Sheppam).  Are  the  stalls  in  the  open  or  in  a  building? 

Mr.  FiLLius.  Just  open.  It  is  all  open.  There  are  three  slielters 
just  to  protect  the  produce,  but  it  hardly  protects  the  horses  very 
much. 

Senator  Dial.  Is  one  location  about  as  desirable  as  another? 

Mr.  FiLLius.  Yes,  sir;  many  prefer  Tenth  Street,  so  that  they  can 
get  Uieir  goods  within  shorter  delivery. 

Senator  Sheppard.  At  some  of  the  other  markets,  like  the  P  Street 
Market,  the  country  people  frequently  drive  up  to  the  curb. 

Mr.  FiLLius.  Bight  back  of  the  Center  Market. 

Senator  Sheppard.  P  Street  is  the  one  I  have  in  mind. 

Mr.  FiLLius.  That  is  the  Kiggs  Market,  I  think.  That  is  what 
we  call  the  small  trade  that  goes  there;  the  retail  trade. 

Senator  Sheppard.  That  is  what  I  want  to  know.  The  farmer 
does  sell  directly  to  the  consumer? 

Mr.  FiLLTDS.  *Oh,  yes ;  sure. 

Senator  Sheppard.  There  is  a  retail  market  here,  then  ? 

Mr.  Frmus.  Yes.  Rigffs  Market,  O  Street  Market,  Fifth  and 
K  Street  Market,  Twenty-first  and  K  Street,  and  the  Eastern  Market, 
where  they  go  and  retnil  direct  to  the  consumer. 

Senator  Sheppard.  Those  are  usually  small  farmers  who  have  a 
little  place  on  the  curb? 

Mr.  FiLLius,  Yes,  sir;  with  a  small  load  of  mixed  stuff. 

Senator  Capper.  Are  they  owned  bv  the  city  ? 

Mr.  FiLLius.  The  Eastern  and  Western  Markets;  the  rest  are 
owned  by  corporations. 

Senator  Capper.  Your  market  is  municipally  owned? 

Mr.  Fiixius.  Yes,  sir. 

Chairman  Ball.  How  do  the  prices  compare  at  these  retail  markets 
with  the  prices  at  the  markets  where  they  sell  to  the  wholesale  men  ? 

Mr.  FiLLius.  Why,  I  should  judnre  they  were  a  little  higher.  Of 
<*ourse,  a  man  will  sell  a  load  of  stuff — it  may  be  a  load  of  tomatoes — 
and  a  man  will  buy  the  whole  wagonload,  and  the  farmer  will  sell 
them  maybe  10  cents  a  box  less  than  he  would  in  small  lots  to 
individuals. 

Chairman  Ball.  You  say  "  of  course.''  That  is  what  we  want  to 
know — the  difference  between  the  wholesale  price  and  the  retail 
price? 

Mr.  Filuus.  It  is  cheaper  always. 

Mr.  MnxER.  Are  you  able  to  accommodate  all  the  applicants  for 
space? 

Mr.  FiiutJS.  Yes,  sir;  we  have  so  far. 

Mr.  Miller.  From  your  observations  do  the  farmers  seem  to  be 
satisfied  with  the  prices  wh/ch  they  are  receiving? 

Mr.  FiLLrcrs.  1  es,  sir.    The  only  drawback  that  I  hear  from  the 
farmers  is  the  labor  situation.    A  farmer  could  plant  more  acreage 
if  lie  had  more  help. 
Senator  Dial.  If  more  applied  for  space  would  you  provide  it? 
Mr.  FiLLuis.  Yes,  sir.    None  have  been  turned  away,  to  by  knowl- 
edge, since  I  have  been  there,  sir. 

Mr.  KnxEB.  You  have  not  known  of  any  of  your  patrons  who  have 
failed  or  who  had  to  give  up  farming  because  of  lack  of  profit? 


Digitized  by 


Google 


410  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  FiLULus.  No,  sir;  I  have  heard  some  of  them  say  they  coi 
not  produce  the  stuff  that  they  would  like  to  produce  on  account 
lack  of  help. "  They  would  put  more  acreage  in  if  they  had  the  he 
but  there  is  no  use  to  put  it  in  if  they  can  not  gather  it. 

Senator  Sheppard.  Are  these  small  fellows  regulated  by  la^w ; 
they  have  to  have  a  license? 

Mr.  FiLLius.  No,  sir;  no  license  to  sell  around  the  markets. 

Senator  Sheppard.  Do  they  have  to  have  a  permit? 

Mr.  FiLLius.  They  get  a  permit  from  the  market  master  at  ea 
of  the  markets. 

Chaiiman  Ball.  In  other  words,  he  rents  a  stand? 

Mr.  FiLLius.  Yes,  sir. 

Senator  Sheppard.  I  mean  these  small  ones  who  sell  at  the  cui^ 
do  they  have  to  have  a  permit? 

Mr.  FiLLius.  I  think  so. 

Senator  Sheppard.  From  you  ? 

Mr.  FiLLius.  No,  sir;  I  have  nothing  to  do  with  the  small  marke 
I  am  at  the  farmei-s'  wholesale  market. 

Senator  Sheppard.  Do  the  markets  that  are  inin  by  private  ent^ 
prise  have  to  have  a  municipal  master? 

Mr.  FiLLius.  No,  sir;  they  have  some  one  of  their  own  employe 
to  look  after  that,  sir. 

Senator  Sheppard.  Do  permits  have  to  be  gotten  from  them, 
from  the  city ;  these  small  people  ? 

Mr.  FiLLius.  They  are  gotten  from  the  market  company  at  whi 
ever  charge  is  made ;  I  do  not  know.  Some  are  10  cents  and  some  ; 
for  each  space. 

Senator  Dial.  Wliat  do  you  mean  by  a  space? 

Mr.  Fiixius.  Just  room  enough  for  one  wagon. 

Senator  Dial.  Each  day? 

Mr.  Fillius.  Yes,  sir ;  daily. 

Senator  Sheppard.  Do  you  have  anybody  on  the  curb  at  yoi 
market? 

Mr.  Fillius.  On  B  Street;  yes,  sir.  • 

Senator  Sheppard.  So  you  have  both  the  wholesale  and  the  reta 
right  there? 

Mr.  Fillius.  It  is  all  wholesale  and  retail.    There  is  no  restrictioi 

Senator  Sheppard.  I  did  not  know  the  small  people  sold  there. 

Mr.  Fillius.  We  do  not  have  the  small  people.  They  go  to  tt 
otker-mark«ls. 

Senator  Sheppard.  Some  of  your  wholesalers  are  on  the  curb? 

Mr.  Fillius.  Yes,  sir.  Thev  are  on  B  Street  NW.  and  Little  ! 
Street  NW.,  Tenth  and  Twelfth  Street.  It  takes  in  two  squares.  1 
you  are  acquainted  with  the  National  Museum,  it  is  right  close  t 
that.    You  have  seen  those  three  rows  of  ^heds  there. 

Senator  Dial.  Let  me  ask  you  another  question.  Have  you  art 
suggestion  to  make  whereby  we  can  get  more  farmers  interested  i 
raising  foodstuffs? 

Mr.  Fillius.  The  only  thing  I  can  see  is  that  if  they  can  get  mot 
labor  thev  can  produce  more  stuff.  That  is  all  the  suggestion  I  ca 
make.    Thev  all  holler  labor  every  day. 

Senator  Dial.  Do  they  raise  much  poultry  around  here? 

Mr.  Fillius.  Right  smart  of  it  that  comes  in  in  the  fall  of  th 
year. 
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Senator  Sheppard.  Is  there  any  meat  brought  in — any  cattle 
brought  in  by  the  people  at  your  stalls? 

Mr,  FiLutfS.  A  lot  of  them  bring  in  dressed  pork,  along  about 
Thanksgiving  time. 

h'enator  Siieppard,  When  it  is  cold  enough  to  preserve  it? 

Mr.  FiLUus.  Yes,  sir;  not  this  time  of  year, 

Senator  Shkppard.  They  kill  when  the  weather  is  cold  enough  for 
the  meat  to  keep  so  tliey  can  bring  it  in  and  sell  it? 

Mr.  FiLLius.  Yes,  sir. 

Senator  Sheppard.  They  bring  in  a  lot  of  dressed  pork,  you  say  ? 

Mr.  FiLLius.  Yes,  sir. 

Senator  Sheppard.  You  do  not  get  any  dressed  cattle? 

Mr.  Fitxjus.  No,  sir. 

Senator  Sheppard.  Any  mutton? 

Mr.  FiLLTus.  No,  sir. 

Senator  Sheppard.  Any  dressed  chickens? 

Mr.  Fnjjus.  Yes,  sir;  in  the  cold  weather. 

Senator  Sheppard.  They  do  not  bring  in  any  chickens  at  this  time 
of  the  year? 

Mr.  Fiixics.  Alive. 

Senator  Sheppard.  They  bring  in  live  chickens  all  through  the 
year? 

Mr.  FiLLius.  Yes,  sir. 

Senator  Sheppard.  They  do  bring  in  considerable  dressed  pork  in 
the  cold  weather? 

Mr.  FiLLitTS.  Yes,  sir. 

Senator  Dial.  Do  they  claim  that  raising  chickens  and  pork  is  a 
pretty  profitable  business? 

Mr.  FiLLius.  Yes,  sir. 

Senator  Dial.  I  would  like  to  see  more  of  it,  then. 

Exhibit  A. 

appucation. 

Washington,  D.  C,  ,  19 — 

I  hereby  make  appHcation  for  sj^ce  at  the  fanners*  produce  market,  of  the 

W«trlct  of  Columbia  for  the  year  191 — .    I  prefer  space  —  No. ,  which 

bat  heretofore  been  occupied  by  me.  I  agree  to  obey  all  laws  and  regulations 
rdtting  to  said  market,  and  I  understand  that  permission  to  occupy  any  space 
•*4ii)^d  to  me  may  be  revoked  at  any  time. 

I  desire  to  ^xrcupy  said  ffjpace  jou' Monday,  Tuesday,  W^hesday.  'Biursday, 
f*rtdiy,  and  Saturday  of  each  week  during  the  months  of  January,  February, 
March.  AprU,  May,  June,  July,  August,  September,  October,  November,  and 
I>ece!Bber. 

ICroM  out  days  and  months  not  desired.] 

Signature 

P.  O.  Address 

R.F.  D. 

Exhibit  B. 
f^^rmU  No 

Farmers*  Produce  Market, 

District  of  Columbia, 
Market  Master's  Office, 

Washington,  D,  C, ,  19 

Cnder  the  provisions  of  law  and  of  the  police  regulations  of  the  EMstrict  of 

^'tunbia  relating  to  the  farmers*  produce  market,  I  hereby  assign  to  ^ 

^ 8p]ice  —  No. on  said  farmers*  produce  market  on of  each 

^•^  unUI  December  81,  19—,  on  the  following  conditions: 
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1.  That  the  said shall  use  said  space  only  for  the  purposes  of  se 

farm  produce  of  his  own  raising. 

2.  That  he  shall  pay  20  cents  daily  in  advance  for  each  space  occupIe< 
him  each  day  or  part  of  a  day. 

3.  Th:it  if  he  shall  fail  to  occupy  said  space  or  spaces  by  the  time  for  oi>e 
the  market,  to  wit,  4.30  o*clock  a.  ni.,  of  any  day  during  the  months  of  April,  } 
June,  July,  August,  or  September,  and  by  5  o*clock  a.  m.,  of  any  day  du 
the  months  of  October,  NtfNember,  December,  January,  February,  or  March 
shall  thereby  forfeit  the  right  to  use  or  occupy  such  space  for  that  day. 

4.  That  he  will  obey  all  the  laws  and  regulations  relating  to  the  use  of 
said  market. 

5.  That  this  permit  may  be  revoked  at  any  time  by  the  Commissioneri 
the  District  of  Columbia,  and  any  transfer  of  same  other  than  by  the  ma 
master  shall  render  It  void. 

,  Market  Maste 

Geo.  M.  Roberts, 

Superintendent,  Weight  a.  Measures,  and  Markets,  D,  C. 

TESTIMONY  OF  HE.  EDWAED  E.  ANDEBSON. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MiixER.  Please  ^ve  your  full  name  and  place  of  business. 

Mr.  Anderson.  Edward  E.  Anderson,  901  B  Street  NW. 

Mr.  Miller.  What  is  your  business,  Mr.  Anderson?  . 

Mr.  Anderson.  Wholesale  commission  ni'erchant. 

Mr.  Miller.  What  products  do  you  deal  in  ? 

Mr,  Anderson.  Fruits  and  vegetables. 

Mr.  Miller.  Any  poultry  or  feggs  or  dairy  products? 

Mr.  Anderson.  No,  sir. 

Mr.  Miller.  I  would  like  you  to  explain  to  the  committee  the  d 
ference  between  the  straight  commission  way  of  doing  business  a 
the  straight-price  basis. 

Mr.  Anderson.  Well,  in  the  commission  business  the  farmer  sh 
goods  to  us  and  we  sell  it  at  the  market  price,  deduct  our  commissi 
and  remit  him  the  net  proceeds.    In  the  straight-price  business 
buy  on  the  open  market  and  sell  at  a  fair  profit. 

Mr.  Miller,  Do  you  use  both  methods  in  your  business? 

Mr.  Anderson.  Yes,  sir. 

Mr.  Miller.  Do  any  particular  conditions  govern  which  basis  y 
purchase  on? 

Mr.  Anderson.  Yes;  supply  and  demand. 

Mr.  Miller.  In  other  words,  if  there  is  a  good  demand  you  buy 
a  straight-price  basis? 

Mr.  Anderson.  Yes,  sir;  and  sometimes  commission  goods  mi 
fall  off;  the  shipments  may  not  come  in.  If  you  are  in  the  marh 
for  that  particular  line  of  goods  you  go  and  buy  it  and  sell  at  a  fa 
profit. 

Mr.  Miller.  What  is  the  usual  commission? 

Mr.  Anderson.  Ten  per  cent. 

Mr.  Miller.  Does  that  include  all  expenses,  such  as  trucking,  loa 
ing  and  unloading,  and  all  that? 

.Mr.  Anderson.  No,  sir.     The  drayage  is  deducted   from  thi 
There  is  a  drayage  charge. 

Mr.  MiLi^^R.  The  farmer  pays  for  that? 

Mr.  Anderson.  Yes,  sir. 

Mr.  Miller.  You  pa v  for  all  of  the  other  expenses  out  of  yot 
10  per  cent  conunission  f 
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Mr.  Anderson,  Yes,  sir.  We  pay  for  the  delivery  of  those  articles. 
He  pays  for  the  delivery  from  perhaps  the  railroad  station  or  the 
steamboat  wharf;  but  for  the  city  delivery,  of  course,  we  have  to 
"^tand  that. 

Mr.  Miller.  And  any  produce  that  is  left  over,  the  farmer  loses? 

Mr.  Anderson.  Well,  no  sir;  not  necessarily  he  does  not  lose;  be- 
cause the  goods  may  be  returned  for  to-day,  and  if  they  should  be 
left  over  and  deteriorate  and  sold  at  a  loss,  we  must  stand  that  loss. 
That  often  happens. 

Mr.  Miller.  That  is  when  you  are  buying  on  the  straight-price 
basis? 

Mr.  Anderson.  No,  sir;  that  is  on  the  commission  basis. 

Mr.  Miller.  Do  you  have  a  delivery  service  ? 

Mr.  A  NDER80N.  We  pay  for  our  delivery  service. 

Mr.  Miller.  I  mean,  when  delivering  to  your  customers? 

Mr.  ANDERSON.  Yes,  sir. 

Mr.  Miller.  By  horse  or  automobile  ? 

Mr.  Anderson.  We  use  an  automobile*. 

Mr.  Miller.  How  many? 

Mr.  Anderson.  We  do  not  own  any  ourselves;  we  have  it  done. 

Mr.  Miller,  What  does  that  service  cost  you  per  month? 

Mr.  Anderson.  I  should  judge  around  $75  a  month. 

Mr.  Miller.  How  many  employees  do  you  have  ? 

Mr.  Anderson.  One. 

Mr.  Miller.  If  you  did  not  maintain  that  delivery  service,  would 
you  lose  a  proportionate  amount  of  your  trade  ? 

Mr.  Anderson.  Yes,  sir. 

Mr.  Miller.  How  much? 

Mr.  Anderson.  Two-thirds  of  it. 

Mr.  Miller.  In  fixing  your  price  with  the  farmer,  when  buying 
on  a  straight  price  basis,  how  do  you  determine  the  price  he  is  to 
get? 

Mr.  Anderson.  It  is  supply  and  demand  again.  That  makes 
price.  The  price  may  fluctuate.  It  may  be  one  thing  to-day  and  to- 
morrow it  may  be  much  more  or  much  less. 

Mr.  MiixER.  If  you  thought  the  farmer  was  asking  a  little  too 
much,  is  there  not  some  place  or  somebody  you  could  call  up  to  find 
out  the  governing  prices  that  day? 

Mr.  Anderson.  Just  repeat  that  question  again,  please. 

Mr.  Miller.  I  say,  if  you  were  not  satisfied  with  the  price  that  the 
farmer  was  offering  his  goods  for,  whom  would  you  call  up  or  get  in 
touch  with? 

Mr.  Anderson.  Of  course  he  will  state  his  price  and  if  you  think  it 
is  not  just  right,  of  course  you  will  not  buy  it.  You  will  have  to  use 
your  own  judgment  on  that. 

Senator  Sheppard.  He  means,  do  you  consult  anybody  else  to  see 
what  they  are  offering? 

Mr.  Anderson.  Oh,  yes.  We  may  go  around  and  feel  the  market 
out. 

Senator  Sheppard.  That  is  what  we  want  to  bring  out.  Now,  de- 
scribe that  business. 

Mr.  Anderson.  These  farmers,  as  Mr.  Fillius  just  testified,  are 
backed  up  at  the  farmers'  market,  and  you  go  around  and  ask  them 
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the  price,  and  if  you  think  it  is  too  high  you  go  to  another  one.  He 
may  be  a  little  bit  lower.  You  go  to  another  one  and  he  may  be  a 
little  bit  lower,  or  he  may  be  a  little  bit  higher.  You  do  that  until 
you  come  to  the  price  you  think  you  can  pay  and  you  purchase  at  that 
price. 

Senator  Shefpard.  Do  you  go  to  the  sellers  or  do  the  sellers  come 
to  you? 

Mr.  Anderson.  We  go  to  the  sellers. 

Senator  Sheppard.  Do  your  customers  place  their  orders  with  you. 
tell  vou  they  want  you  to  get  so  much  for  them  of  certain  articles? 

Mr.  Andeerson.  Yes,  sir;  we  have  orders  placed  very  often. 

Senator  Sheppard.  Do  you  charge  your  customers  a  commission  ? 

Mr.  Anderson.  No,  sir. 

Mr.  MnxER.  When  you  buy  on  the  commission  basis,  does  not  that 
tend  more  to  speculation  than  if  you  bought  on  a  straight-price  basis! 

Mr.  Anderson,  When  you  buy  on  a  commission  basis? 

Mr.  Miller.  Is  there  not  somewhat  more  of  a  tendency  to  create  a 
speculative  market  when  you  buy  on  a  commission  basis  than  on  a 
straight-price  basis? 

Mr.  Anderson.  I  do  not  quite  get  you. 

Mr.  Miller.  In  other  words,  when  you  buy  on  the  commission 
basis,  is  there  not  more  of  an  incentive  for  you  to  make  every  endeavor 
to  squeeze  the  top  price  out  of  your  customer  rather  than  if  you  bought 
on  the  straight-price  basis? 

Mr.  Anderson.  No,  sj;* ;  I  do  not  think  so. 

Mr.  Miller.  You  do  not  think  that  buying  on  a  commission  basis 
tends  to  a  speculative  market? 

Mr.  Anderson.  Xo,  sir;  I  do  not. 

Mr.  Miller.  Do  you  suffer  any  losses  through  improper  packinc 
and  deliver}'  and  refrigeration? 

Mr.  Anderson.  Yes,  sir;  sometimes  we  do.  Sometimes  the  ship 
ments  are  often  delayed,  and,  of  course,  perishable  goods  that  are 
delayed  arrives  veiy  often  in  bad  condition.  That  is  the  fault  of  the 
transportation  company,  usually. 

Chairman  Ball.  Do  you  think  there  is  any  price  fixing  by  the 
farmers,  or  do  you  just  go  into  the  market ' 

Mr.  Anderson.  We  buy  on  the  o{>en  market. 

Chairman  Ball.  You  buy  at  the  cheapest  price  you  can? 

Mr.  Anderson.  Yes,  sir.  * 

Chairman  Ball.  There  does  not  seem  to  be  any  fixed  price  amon|: 
the  farmers? 

Mr.  Anderson.  Xo.  sir:  there  does  not  seem  to  be  anv  fixed  prio' 
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Mr.  Anderson.  No,  sir ;  not  at  all. 

Senator  Capper.  Who  establishes  that  price? 

Mr.  Anderson.  Supply  and  demand,  again,  would  establish  that 
price. 

Senator  Capper.  How  do  you  find  out  the  supply  and  demand? 

Mr.  Anderson.  We  go  around  the  market  and  see  how  much  is  on 
the  market.  If  there  is  an  oversupply,  of  course,  it  will  have  to  be 
sdd  at  a  small  profit.  If  there  is  not  so  much,  of  course,  it  will  bring 
a  better  price. 

Senator  Capper.  Then,  after  all,  you  say  what  you  think  the  price 
hbovld  be? 

Mr.  Anderson.  Yes,  sir. 

Chairman  Bai^l.  This  produce  that  is  shipped  in  by  rail  and  by 
boat:  You  do  not  buy  that  outright;  you  generally  sell  on  that  com- 
mission, as  I  understand  you? 

Mr.  Anderson.  Yes,  sir. 

Mr.  Miller.  Do  you  make  any  arrangements  with  farmers  to  buy 
their  crops  for  a  month  ahead  ? 

Mr.  Anderson.  No,  sir. 

Mr.  Miller.  You  do  not  buy  ahead,  at  all  ? 

Mr.  Anderson.  No,  sir. 

Mr.  Miller.  Is  your  place  of  business  rented  or  owned? 

Mr.  Anderson.  Kented. 

Mr.  Miller.  What  rent  do  you  pay  ? 

Mr.  Anderson.  Three  himdred  and  a  quarter  a  month. 

Mr.  Miller.  When  did  you  have  to  renew  the  lease  last? 

Mr.  Anderson.  Two  years  ago. 

Chairman  Ball.  How  much  capital  have  you  invested  ? 

Mr.  Anderson.  Three  thousand  dollars. 

CTiairman  Ball.  Did  you  pay  an  internal  revenue  tax? 

Mr.  Anderson.  Yes,  sir. 

(Iiairman  Ball.  On  how  much  this  last  year? 

Mr.  Anderson.  How  much  did  we  pay  ?    $50. 

Chairman  Ball.  What  were  your  net  profits  last  year? 

Mr.  Anderson.  Our  net  profits  were  about  between  $1,100  and 
$liiOO. 

Senator  Sheppard.  What  is  vour  volume  of  business? 

Mr.  Anderson.  About  $30,000. 

Senator  Sheppard.  Does  the  $1,100  or  $1,200  include  anything  you 
charged  for  your  services  ?    Were  your  services  deducted  ? 

Mr.  Anderson.  Yes,  sir ;  with  my  services  deducted. 

Senator  Sheppard.  What  did  you  allow  for  your  own  services? 

Mr.  Anderson.  About  $100  a  month. 

Chairman  Ball.  You  did  not  have  to  pay  any  i^evenue  tax  last 
year,  did  you? 

Mr.  Anderson.  Yes,  sir,  I  did.  I  also  paid  an  internal  revenue  or 
special  tax  of  $50  as  a  broker's  tax,  besides  the  city  license  of  $40  a 
year  to  the  District,  which  is  a  commission  merchant's  license. 

Senator  Dial.  Is  that  based  on  the  quantity  of  business  you  do? 

Mr.  Anderson.  No,  sir;  that  is  a  straight  tax  every  year,  of  $40. 

Mr.  MnxER.  As  a  commission  man  would  you  prefer  buying  from 
jrrf>wers'  or  shippers'  associations  rather  than  from  the  formers 
direct? 
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Mr.  Clowe.  No,  sir. 

Mr.  Miller.  Do  you  buy  ahead  at  any  time? 

Mr.  Clowe.  No,  sir. 

Mr.  Miller.  What  price-fixing  agreements  are  there  hei^  in  the 
District  that  you  know  of? 

Mr.  Clowe.  Not  any  that  I  know  of. 

Senator  Capper.  Have  you  any  organization  of  commission  men 
here  or  associations  of  any  kind  that  you  belong  to? 

Mr.  Cix)WE.  No,  sir. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Clowe.  Yes,  sir. 

Mr.  Miller.  What  does  it  consist  of? 

Mr.  Clowe.  Three  automobile  trucks. 

Mr.  Miller.  What  is  the  approximate  cost  of  that  service  per 
month? 

Mr.  Clowe.  My  expenses  run  about  $75  a  day. 

Mr.  Miller.  For  delivery  ? 

Mr.  Clowe.  No;  that  is  the  expense  of  the  business.  The  de- 
livery is  $25. 

Mr.  Miller.  You  mean  your  delivery  service  costs  you  $25  a  day! 

Mr.  Clowe.  Close  on  to  that,  sir. 

Mr.  Miller.  If  you  did  not  have  that  delivery  service,  what  pro- 
portion of  your  trade  would  you  lose? 

Mr.  Clowe.  About  three- fourths  of  it. 

Senator  Shefpard.  What  margin  of  profit  do  you  figure  on  in 
order  to  meet  your  expenses  and  pay  you  a  reasonable  profit? 

Mr.  Clowe.  About  10  per  cent. 

Senator  Dial.  What  do  you  pay  your  truck  drivers? 

Mr.  Clowe.  From  $22  to  $25  a  week;  and  then  we  have  a  helper 
that  gets  $20  a  week. 

Mr.  Millar.  One  other  (question :  How  many  people  do  you  employ? 

Mr.  Clowe.  Thirteen,  with  my  partner  and  myself. 

Mr.  Miller.  What  is  your  average  pay  roll  for  the  week? 


Digitized  by 


Google 


HIGH  COST  OF  UVINO  IK  DISTRICT  OP  COLUMBIA.  419 

Mr.  Clowe.  They  have  increased  some;  yes,  sir.  The  business  has 
increased. 

Chairman  Ball.  Would  you  think  the  increase  of  volume  is  equal 
to  your  increase  in  expenses? 

Mr.  Clowe.  Yes,  sir. 

Chairman  Ball.  Increased  wages  and  increased  expense  for  trucks, 
W.? 

Mr.  Clowe.  I  think  so ;  yes,  sir. 

Senator  Sheppabd.  Where  do  the  parties  you  buy  from  live,  prin- 
cipally ? 

Mr.  Clowe.  I  buy  from  the  wholesale  produce  market,  and  then  I 
buy  from  different  parts  of  the  country. 

Senator  Sheppard.  Farmers  in  different  parts  of  the  country? 

Mr.  Clowe.  That  is,  associations,  mostly. 

Senator  Sheppard.  Farmers'  asociations? 

Mr.  Clowe.  Yes,  sir. 

Senator  Capper.  Your  business  has  increased  this  year,  has  it? 

Mr.  Clowe.  Yes,  sir. 

Senator  Capper.  You  made  $6,000  last  year? 

Mr.  Clowe.  The  ifirm  made  $5,000  last  year;  I  did  not  make  it 
myself. 

Chairman  Ball.  That  is  $2,500  apiece? 

Mr.  Clowe.  Yes,  sir. 

Senator  Capper.  You  pass  on  to  the  retailer  your  profit  tax  and 
income  tax? 

Mr.  Clowe.  Yes,  sir. 

Senator  Dial.  I  do  not  exactly  understand  what  you  mean  when 
you  say  you  buy  from  the  wholesale  produce  market. 

Mr.  Clowe.  That  is  what  they  call  the  country  line,  where  the 
farmers  come  in  early  in  the  morning. 

Senator  Dial.  You  buy,  then,  from  the  farmers  at  that  place? 

Mr.  Clowe.  Yes,  sir. 

Senator  Dial.  But  there  is  no  such  thing  as  a  produce  market  here, 
a  company? 

Mr.  Clowe.  No,  sir;  that  is  what  they  call  the  produce  market. 

Senator  Dial.  Exactly ;  that  is  what  I  thought. 

STATEHENT  OF  WHUAH  T.  LEISHEAB. 

(The  witness  was  duly  sworn  by  Chairman  Ball). 

Mr.  Miller.  Will  you  give  your  full  name,  please? 

Mr.  Leishear.  William  J.  Leishear. 

Mr.  Miller.  And  your  place  of  business? 

Mr.  Leishear.  915  B  Northwest. 

Mr.  Miller.  How  long  have  you  been  in  business? 

Mr.  Leishear.  Thirty  years. 

Mr.  Miller.  What  is  your  total  investment? 

Mr.  Leishear.  $20,000. 

Mr.  Miller.  Do  you  own  or  rent  your  place? 

Mr.  Leishear.  I  rent. 

Mr.  Miller.  Has  your  rent  been  raised  recently? 

Mr.  Leishear.  No,  sir. 

Mr.  Miller.  Do  you  have  long-term  leases? 

Mr.  Leishear.  No,  ^;  I  have  no  leases. 
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Chairman  BalL.  You  have  a  good  landlord. 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  Wliom  do  you  rent  from? 

Mr.  Leishear.  We  rent  through  Thomas  J.  Fisher  &  Co. 

Senator  Sheppard.  Do  you  know  who  your  landlord  is? 

Mr.  Leishear.  No,  sir.    It  is  the  Phillips  estate. 

Mr.  Miller.  What  yearlv  rent  do  you  pay  ? 

Mr.  Leishear.  One  hundred  and  twenty-five  dollars  a  month. 

Mr.  Miller.  How  many  square  feet  of  floor  space  have  you  ? 

Mr.  Leishear.  About  one  thousand  or  twelve  hundred. 

Mr.  Miller.  Wliat  was  your  total  volume  of  business  last  year 

Mr.  Leishear.  $225,000. 

Mr.  Miller.  What  were  your  net  profits  on  that  ? 

Mr.  Leishear.  $5,100. 

Mr.  Miller.  Are  you  incorporated? 

Mr.  Leishear.  No,  sir.    W.  W.  Leishear  &  Son. 

Mr.  Miller.  You  are  in  partnership  with  your  son? 

Mr.  Leishear.  No,  sir;  two  brothers. 

Mr.  Miller.  Your  total  net  profits  were  how  much  ? 

Mr.  Leishear.  $5,100. 

Mr.  Miller.  How  did  you  compensate  yourself  and  your  eopi 
ner? 

Mr.  Leishear.  That  is  $5,100  between  the  two  of  us. 

Mr.  Miller.  $5,100  between  the  two  of  you  ? 

Mr.  Leishear.  Yes,  sir;  that  was  all  our  net  profits. 

Mr.  Miller.  You  said  you  divided  that  up  between  you  ? 

Mr.  Leishear.  Yes,  sir. 

Chairman  Ball.  Did  you  charge  up  a  weekly  salary  for  youn 
and  your  partner? 

Mr.  Leishear.  Yes,  sir;  just  the  same  as  the  rest. 

Chairman  Ball.  How  much  did  you  charge? 

Mr.  Leishear.  Thirty  dollars  a  week. 

Mr.  MiujER.  You  deal  in  what  product? 

Mr.  Leishear.  Fruit  and  produce. 

Mr.  Miller.  Anv  other  dairy  lines  or  farm  products? 

Mr.  Leishear.  No,  sir. 

Mr.  Miller.  Do  you  buy  from  the  association  or  dii'ect  from  i 
farmers? 

Mr.  Leishear.  We  buy  from  both,  both  from  the  farmers  a 
from  the  association. 

Mr.  Milij:r.  And  proj)ortionally,  how  much  from  each  ? 

Mr.  Leishear.  Oh,  I  guess  50-50.    I  should  judge  about  half. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Leishear,  Yes,  sir. 

Mr.  Miller.  Consisting  of  what? 

Mr.  Leishear.  Three  automobiles. 

Mr.  Miller.  What  is  your  approximately  weekly  cost  of  th 
service? 

Mr.  Leishear.  That  is  about  $100. 

Mr.  Miller.  One  hundred  dollars  a  week? 

Mr.  Leishear.  One  hundred  dollars  apiece.  No;  $100  for  t 
three. 

Mr.  Miu.ER.  One  hundred  dollars  per  week  for  the  three? 
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Mr.  Leishear.  Yes,  sir;  $100  per  week  for  the  three. 

Mr.  Miller.  If  you  didn't  have  that  sendee,  what  proportion  of 
your  trade  would  you  lose  ? 

Mr.  Lkishear.  I  guess  half  of  it,  because  we  have  to  deliver  to 
stores  and  markets  and  boarding  houses  and  hotels. 

Mr.  MiixER.  Do  any  people  come  after  your  pi-oducts? 

Mr.  Lei8H£ar.  Very  few. 

Mr.  Miliar.  Those  people  who  do  come  after  the  goods  you  sell, 
of  course,  have  to  bear  the  expense  of  the  people  to  whom  you  deliver? 

Mr.  Leisiiear.  Yes,  sir. 

Mr.  Miller.  What  price-fixing  agreements  are  there  in  the  District 
of  Columbia  ? 

Mr.  Leisiiear.  Not  anv  that  I  know  of;  I  never  heard  of  any. 

Mr.  Miller.  Where  cio  you  go  to  determine  the  proj^er  price  to 
charge  ? 

Mr.  Leisiiear.  We  have  to  make  our  own  price  as  the  stuff  come« 
in.    As  we  buy  it,  we  sell  it  on  a  profit  basis. 

Mr.  Miller.  Ten  per  cent  as  a  rule? 

Mr.  Leishear.  Yes,  sir ;  10  per  cent  as  a  rule. 

Senator  Siieppard.  That  seems  to  be  the  standard  here  in  Wash- 
in^n? 

Mr.  T-«Ei8HEAR.  Yes,  sir. 

Senator  Sheppard.  For  men  in  your  business? 

Mr.  Lelshbar.  Yes,  sir. 

Mr.  Miller.  You  also  do  business  on  a  straight-price  basis? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  This  percentage  profit  is  not  regulated  by  law, 
is  itf 

Mr.  Leishear.  No,  sir;  I  don't  think  it  is;  I  never  heard  of  it. 

Mr.  Miller.  Do  you  think  a  speculative  tendency  is  created  by 
buying  on  a  commission  basis,  rather  than  on  a  straight-price  basis? 

Mr.  LEI8HE.VR.  No,  sir ;  I  don't  think  so. 

Mr.  Miller.  You  understand  the  question,  do  you  ? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  Have  you  some  means  of  ascertaining  what 
supply  is  available,  in  fixing  the  price  ? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  How  do  you  do  that  ?  Do  you  do  it  by  personal 
observation? 

Mr.  Leishear.  We  go  around  and  see  what  comes  in,  and  what  is 
on  the  market,  and  what  we  have  on  hand,  and  of  course  that  regu- 
lates the  price,  as  well  as  the  quality  of  the  goods. 

Senator  Sheppard.  Is  there  any  system  by  which  you  can  ascer- 
tain that  by  telephoning,  iastead  of  going  yourself? 

Mr.  Leishear.  No,  sir. 

Senator  Sheppard.  You  have  to  see  the  quality,  as  well  as  the 
quantity? 

Mr.  Leishear.  Yes,  sir. 

Chairman  Ball.  Do  you  do  a  commission  business? 

Mr.  Leishear.  Yes,  sir. 

Chairman  Ball.  What  percentage  do  you  charge? 

Mr.  Leishear.  Ten  per  cent. 

Mr.  Miller.  How  do  the  prices  this  year  compare  with  the  prices 
you  were  able  to  obtain  in  1918? 
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Mr.  Leishear.  They  are  a  little  higher  this  year,  sir. 

Mr.  Miller.  Are  the  farmers  giving  you  any  reason  for  that? 

Mr.  Leishear.  They  claim  they  haven't  got  the  amount  of  goods 
and  it  costs  them  more  to  raise  it,  and  the  quality  is  a  good  deal 
better. 

Mr.  Miller.  Do  thev  say  anything  about  the  labor? 

Mr.  Leishear.  Well,  of  course,  they  are  short  of  labor.  A  good 
many  farmers  are  doing  their  own  work. 

Mr.  Miller.  It  is  your  experience  in  the  last  few  years  that  the 
amount  of  farm  labor  has  decreased? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  Do  you  have  any  difficulty  in  securing  help! 

Mr.  Leishear.  We  have  had;  yes,  sir. 

Senator  Sheppard.  Did  you  increase  the  pay  of  your  help  within 
the  last  year? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  About  what  percentage  ? 

Mr.  Leishear.  Some  of  them  50  per  cent. 

Senator  Sheppard.  Would  it  average  about  40  ? 

Mr.  Leishear.  Easy  that;  yes,  sir.  Then,  we  had  to  employ  more 
men  to  do  the  same  amount  of  work  on  account  of  their  not  being 
experienced. 

Senator  Sheppard.  You  can  not  get  as  much  experienced  labor  as 
you  want? 

Mr.  Leishear.  No,  sir;  you  can't  get  it,  sir. 

Chairman  Ball.  Do  you  find  the  labor  proposition  any  better  since 
the  soldiers  have  returned  ? 

Mr.  Leishear.  No,  sir.  Plenty  of  them  come  along  and  ask  for  a 
day's  work,  and  work  for  an  hour,  and  the  next  thing  you  know  they 
are  gone.  You  never  see  them  any  more.  They  never  ask  you  for  the 
hour's  pay. 

Chairman  Ball.  What  do  you  think  produces  that  condition. 

Mr.  Leishear.  Well,  I  don't  know.  I  don't  see  why  the  soldier 
boys  couldn't  go  right  in  and  work.  We  pay  good  wages  all  along 
our  line,  to  most  any  ordinary  man. 

Mr.  Miller.  You  had  some  unfortunate  experiences  with  ex- 
soldier  help  ? 

Mr.  Leishear.  Yes,  sir. 

Senator  Sheppard.  Where  are  most  of  the  people  that  you  buy  trom 
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Mr.  Miller.  What  is  the  total  amount  of  your  capital  investment? 
Mr.  Payne.  About  $4,000. 

Mr.  Miller.  Do  you  own  your  place  of  business} 
Mr.  Payne.  No,  sir. 

Mr.  Miller.  From  whom  do  you  rent  it? 

Mr.  Payne.  The  gentleman's  name,  you  mean? 

Mr.  Miller.  Yes,  sir. 

Mr.  Payne.  Mr.  A.  B.  Legare. 

Senator  Sheppard.  Does  he  own  the  place  you  rent? 

Mr.  Payne.  Yes,  sir. 

Mr.  Miller.  Has  your  rent  been  increaskl  recently? 

Mr.  Payne.  Not  recently. 

Mr.  Miller.  When  did  you  sign  your  last  lease? 

Mr.  Payne.  The  1st  of  January. 

Mr.  Miller.  Did  that  increase  your  rent  over  your  former  lease? 

Mr.  Payne.  No,  sir. 

Mr.  Miller.  When  did  you  last  have  to  pay  an  increased  rental? 

Mr.  Payne.  About  10  years;  I  guess  8  years,  something  like  that. 

Mr.  Miller.  What  do  you  pay  per  month  ? 

Mr.  Paynb.  $100. 

Mr.  Miller.  How  much  floor  space  have  you  in  your  store? 

Mr.  Payne.  I  suppose  it  is  100  feet  long  by  16  feet  wide. 

Mr.  Miller.  About  1,600  square  feet? 

Mr.  Payne.  Yes,  sir;  about  that. 

Mr.  Miller.  What  was  your  volume  of  business  last  year? 

Mr.  Payne.  Between  forty  and  fifty  thousand  dollars. 

Mr.  Miller.  A  little  more  accurately,  if  you  can  give  it  to  us. 

Mr.  Payne.  Well,  I  think  along  about  $42,000;  somewhere  near 
that 

Mr.  Miller.  What  were  your  net  profits  on  that  business? 

Mr.  Payne.  About  $2,000. 

Mr.  Miller.  Did  you  charge  your  own  services  against  that? 

Mr.  Payne,  That  was  my  net  profit. 

Mr.  Miller.  Deducting  what  you  allowed  for  your  own  services? 

Mr.  Payne.  Deducting  expenses. 

Mr.  Mn.fiER.  How  much  did  you  deduct  for  your  own  services? 

Mr.  Payne.  I  didn't  deduct  anything  for  my  services  at  all.   I  mean 
that  is  my  net  profit. 

Chairman  Ball.  You  did  not  deduct  anything  for  your  own 
services? 

Mr.  Payne.  No^sir.   I  don't  draw  a  salary.   I  own  the  business,  and 
whatever  my  profits  are  is  my  salary. 

Chairman  Ball.  You  and  your  brother  operate  together  as  part- 
ners? 

Mr.  Payne.  My  brother  is  not  with  me  now. 

Chairman  Baix.  His  name  only  appears  in  the  title? 

Mr.  Payne.  Yes,  sir. 

Chairman  Ball.  You  are  not  incorporated? 

Mr.  Payne.  No,  sir. 

Chairman  Ball.  And  it  is  not  a  partnership? 

Mr.  Payne.  No,  sir- 
Chairman  Ball.  You  are  alone  now  ? 

Mr.  Payne.  Yes,  sir. 
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V  ^li4^m^ilt  Bjoju  The  iittitie  implied  it  was  a  partnership.  , 
Hr.  */vt  xifi,  U  w^fc^  up  to  two  years  ago.    My  brother  was  -wic 

V  ^-ii  nmit  I^vKu  Dti  you  do  a  commission  business? 
^lr    '/v>  \K   \o>x  sir. 

V  ^a.'Mtait  l^\Lu  What  eomniission  do  you  charge? 
Ht    l*v>\K.    Tou  per  c^nt. 

V  ">.%.«  Hian  B.vLL.  How  long  have  you  been  charging  10  per  ceni 
Hi    l*v>N«u  K\er  since  I  have  been  in  business.    Well,  I  thini 

•  »K    u-M.  tiuv%^  or  fi>ur  years  I  charged  eight.     Since  then  ^we  \ 

V  Mail ♦uHu  B*vuL-  How  long  have  you  been  charging  ten? 
Vir.  l*v>  sK.  Fifteen  or  16  yeare. 

V  *\aaiaaa  B.vll.  You  have  been  charging  10  per  cent  for  16  ye 
Ml.  l*v>  NK  Yes.  sir. 

V  *uun44iui  Ball.  Isn't  that  a  larger  percentage  than  coinmifi 
ucii   u  oO\^v  citiet!^  charge? 

\ir.  1*\>VK,   I  don't  know,  sir. 

V  *u:utuui  Ball.  You  do  not  know? 

Mr.  t*v*NK.  I  ^e«^  it  is  about  the  same,  though.    I  reckon  it  is. 

V  *UiUUHU  Kvuu  I  know  it  is  larger  than  they  used  to  charg 

N<.>t  on  fruit  and  vegetables,  I  don't  think. 
How  many  employees  do  you  have? 
)  h^iven't  any,  except  my  colored  labor. 
What  is  your  weekly  pay  roll? 
I  think  my  labor  cost  me  about  $1,700  last  year, 
^\xr  just  one  man? 
Ni.1^  Sir;  two  men. 

I  thought  you  said  you  only  had  one  man. 
Sir< 

Whiit  is  the  total  number  of  your  employees? 
'INvo  iH^lored  men. 
IV  wu  have  a  delivery  service? 
Y^^^  sir. 

Uv^w  uuich  does  that  cost  you,  approximately? 
I  vxmUhrt  tell  you  exactly  what  my  delivery  ser 

lit  it  automobile  or  wagon? 

AvittMUohile  truck. 

\  \m  have  no  idea  how  much  that  service  costs  you  \ 

M\  ^xjHMise  for  running  the  business  costs  me  ab 

^   \  \m  know  that,  but  you  can  not  differentiate  and  | 
tlh^vWi very  service? 
^\  I  vN^uld  bv  going  over  my  books  and  figuring  it  out 
1^   \lt  ^^^u  ilidn't  have  that  delivery  service,  what  prop 
V.wH  vvr  Nwvu  u^v»v>u\^*li>  you  lose?  ,,...,  ^       .  j 

\\\^  i^\\\^    \\\^IK  I  guess  I  would  lose  half  of  it  I  reckon.    1 

\\\    \\\s\^^   What  pnre-hxmg  agi-eements  exist  here  m  Washi 
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Mr.  Payne.  Price  fixing? 

Mr.  Miller.  Yes. 

Mr.  Payne.  All  the  price  fixing  I  know  is  what  I  fix  myself — what 
I  tiy  to  get. 

Mr.  Miller.  You  have  not  heard  any  rumors  that  prices  are  fixed 
in  the  District  of  Columbia  ? 

Mr.  Payne.  No,  sir. 

Mr.  Miller.  You  have  not  heard  of  any  of  the  farmers  complain 
or  talk  about  it  at  any  time? 

Mr.  Payne.  No,  sir. 

Mr.  Miller.  In  your  opinion,  does  handling  goods  on  a  commission 
basis  tend  toward  a  speculative  market? 

Mr.  Payne.  No,  sir. 

Mr.  Miller.  Do  you  understand  the  question? 

Mr.  Payne.  Yes,  sir.  You  mean  if  we  try  to  get  more  when  we 
sell  on  commission.    Is  that  what  you  mean? 

Mr.  Miller.  Yes,  sir. 

Mr.  Payne.  No,  sir.  We  only  charge  10  per  cent,  and  we  sell  it  for 
what  it  will  bring. 

Mr.  Miller.  Do  you  buy  produce  far  ahead  ? 

Mr.  Payne.  No,  sir. 

,     STATEMENT  OF  HB.  W.  H.  HABBI80N. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr,  Miller.  Will  you  give  your  full  name? 

Mr.  Harrison.  William  H.  Harrison. 

Mr.  Miller.  And  your  place  of  business? 

Mr.  Harrison.  507-511  B  Street  NW. 

Mr.  Miller.  How  long  have  you  been  in  business? 

Mr.  Harrison.  About  16  years. 

Mr.  MiLLEh  What  is  the  total  amount  of  capital  you  have  invent o< I 
in  your  business? 

Mr.  Harrison.  I  should  judge  ab<  ut  $C0,000  wo^s 

Mr.  Miller.  Do  you  rent  or  own  your  store? 

Mr.  Harrison.  We  rent  them. 

Mr.  Miliar.  What  is  your  total  floor  space? 

Mr.  Harrison.  I  should  judge  about  2.500  feet 

Mr.  Miller.  What  was  your  volume  oi  business  last  year? 

Mr.  Harrison.  I  think  I  have  it  here.    For  1917  or  1918? 

Mr.  Miller.  1918. 

Mr.  Harrison.  $1,183,000. 

Mr.  Miller.  For  1918? 

Mr.  Harrison.  Yes,  sir.  I  have  it  here  from  1914.  We  have  been 
incorporated  for  two  years,  and  I  happen  to  have  that  from  1914  to 
1918. 

Chairman  Ball.  Just  give  it  for  those  years. 

Mr.  Harrison.    I  have  no  objection,  if  you  care  to  have  it. 

Chairman  Ball.  You  have  no  objection  to  submitting  the  paper 
containing  that  information? 

Mr.  H^tRisoN.    No,  sir. 
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(The  paper  referred  to  is  marked  "  Exhibit  A  "  and  is  as  foUoi 
Comparative  statement  of  business  transacted  during  the  years  ffivc^t 


Year. 

1914 

$204,541.29 
220,766.89 
342,375.67 
628,499.12 
1,183,287.44 
600,045.46 

$33,763.04 
35,095.55 
46,667.57 

115,' 925!  42 
62,564.68 

$25,051.65 
26,304.44 
31,766.55 
68,981.96 
87,660.02 
46,766.85 

S8. 

1916 

H 

1916 

i3; 

1917 

» as 

1918 

«28 

1919», 

i.e 

Year. 

Per  cent  of 

gross  profit 

on  gross  sales. 

Per  oei 
net  i>i 

1914 

16i 

r 

.S3: 

1916 

1916 

1917 

1918 

1919 

.,  .  ,                 / 

*" 

1  Out  of  the  net  earnings  for  1917  there  was  paid  $11,412.08  income  tax. 
«  Out  of  the  net  earnings  for  1918  there  was  paid  $13,549.33  inoome  tax. 
*  Six  months  ending  June  30. 

Mr.  Miller.  You  are  now  incorporated? 

Mr.  Harrison.  Yes,  sir.  t 

Mr.  Miller.  How  long  have  you  been  incorporated? 

Mr.  Harrison.  Two  years. 

Mr.  Miller.  For  how  much? 

Mr.  Harrison.  $50,000. 

Mr.  Miller.  What  were  your  net  profits  last  year?  Does  t 
show  on  the  exhibit? 

Mr.  Harrison.  Yes,  sir. 

Mr.  Miller.  What  was  it? 

Mr.  Harrison.  In  1914  it  was  $8,711 ;  in  1915  it  was  $8,791,  w 
a  few  cents  over;  in  1916  it  was  $14,911;  in  1917  it  was  $25,666,  w 
a  war  tax  and  income  tax  of  $11,412  to  be  deducted. 

Chairman  Ball.  We  don't  figure  on  that,  because  that  was  c 
culated  on  your  profits.    We  are  getting  at  your  profits. 

Mr.  Harrison.  The  profit  was  $25,666  in  1917,  and  of  course,  1 
tax  was  taken  off  that.    In  1918  it  was  $28j375. 

Mr.  Miller.  Do  you  do  business  on  a  commission  basis,  as  well 
a  straight  price  basis? 

Mr.  Harrison.  Yes,  sir,  some.  ^  We  do,  approximately,  I  shoit 
judge,  25  per  cent  commission  business. 

Mr.  Miller.  The  rest  is  on  a  straight  price  basis  from  the  farme 

Mr.  Harrison.  Not  from  the  farmer.  We  buy  very  little  sti 
from  the  farmer. 

Mr.  Miller.  Do  you  buy  from  the  Growers'  and  Shippers'  As^ 
ciation? 

Mr.  Harrison.  Yes,  sir;  pretty  nearly  all  from  the  association. 

Mr.  Miller.  May  1  ask  you  why  you  do  that? 

Mr.  Harrison.  Well,  they  handle  stuff  in  car  lots  and  that  is  tl 
only  wav  we  can  handle  it  to  any  advantage. 

Mr.  Miller.  Does  it  come  in  in  better  shape? 

Mr.  Harrison.  All  car  lot  stuff  comes  to  my  place  in  better  shaf 
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Mr.  MnxEB.  Have  you  been  aware  of  any  price-fixing  agreements 
here  in  the  District? 

Mr.  Habhison.  I  have  not. 

Mr.  Miller.  Have  you  ever  heard  any  of  your  customers  say  any- 
thing about  it? 

Mr.  Harbison.  No,  sir. 

Mr.  Miller.  Have  you  bought  from  the  farmers  and  heard  the 
farmers  discuss  that? 

Mr.  Harrison.  I  have  bought  from  the  farmers,  but  I  havent 
heard  them  discuss  that ;  no,  sir. 

Mr.  Miller.  In  your  opinion,  does  handling  goods  on  a  commis- 
sion basis  tend  toward  speculative  prices?  ^ 

Mr.  Harrison.  On  all  goods  on  commission  I  get  the  highest  price 
I  can  for  it. 

Mr.  Miller.  Because  that  means  a  better  commission  for  you? 

Mr.  Harrison.  It  satifies  the  man  better  and  I  get  more  commis- 
sion for  myself. 

Chairman  Ball.  You  treat  those  goods  exactly  the  same  as  goods 
yon  buy  outright  for  yourself? 

Mr.  Harrison.  I  give  them  the  preference.  You  can  buy  stuff  any- 
time, but  you  can  not  get  it  on  commission  anytime. 

Chairman  Ball.  What  percentage  do  you  charge? 

Mr.  Harrison.  Ten  per  cent 

Mr.  Miller.  Is  there  any  great  variation  in  the  prices  offered  by 
one  commission  man  as  compared  with  another? 

Mr.  Harrison.  Well,  there  is  sometimes,  but  usually  not. 

Mr.  Miller.  Why  is  it  that  there  is  not  a  very  large  variation? 

Mr.  Harrison.  Well,  all  of  them  along  there  are  experienced,  espe- 
cially the  ones  that  handle  stuff  on  commission,  and  it  necessarily 
takes  an  experienced  man  to  know  the  price  of  it. 

Mr.  Miller.  In  other  words,  the  men  have  had  so  much  experience 
that  their  estimate  of  what  they  should  pay  all  over  the  city  gener- 
ally coincides? 

ifr.  Harrison.  To  some  extent  it  does.  Of  course,  you  will  find  a 
great  variation  in  prices,  but  commission  men  usually  ask  nearly  the 
same  price.  Of  course,  you  will  find  sometimes  a  great  difference 
in  it 

Mr.  M1L1.ER.  Suppose  a  commission  man  wants  to  get  some  enlight- 
enment on  the  prices,  how  does  he  go  about  doing  that  ? 

Mr.  Harbihon.  I  couldn't  say,  only  he  would  probably  look  around. 

Mr.  Miller.  Just  say  what  you  would  do  yourself. 

Mr.  Harrison.  I  would  look  around  and  see  how  much  stuff  there 
was  on  the  market,  and  the  different  varieties,  and  use  my  own  judg- 
ment on  that. 

Mr.  Miliar.  Would  you  telephone  around,  or  would  you  go  around? 

Mr.  Harrison.  I  would  not  telephone.  I  wouldn't  let  anybody 
know  I  was  looking  for  that  information ;  otherwise  I  wouldn't  get  it 

Mr.  M1LI.ER.  Do  you  buy  any  produce  ahead? 

Mr.  Harrison.  Some,  not  much. 

Mr.  Miller.  What  do  you  buy? 

Mr.  Harrison.  Just  for  my  wants  from  week  to  week. 

Mr.  Miller.  Do  you  have  to  do  that  through  the  association? 

Mr.  Harrison.  Oh,  yes. 
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Mr.  Miller.  You  don't  buy  it  through  individual  farmers! 

Mr.  Harrison.  Never;  no,  sir. 

Mr.  Miller.  How  does  the  price  compare  this  year  with  1918! 

Mr.  Harrison.  I  see  very  little  difference.  There  is  probably  some 
stuff  higher,  and  a  good  deal  of  it  cheaper.  I  should  judge  it  is  a 
little  bit  higher  this  year  than  it  was  last  year. 

Mr.  MiLLEji.  Have  you  heard  any  farmers  express  their  ideas  of 
the  labor  condition? 

Mr.  Harrison.  It  is  the  only  thing  they  usually  talk  about,  Ls  the 
labor  condition.  They  can't  get  half  enough  labor  to  grow  their 
crops. 

Mr.  Miller.  That  makes  a  short  production? 

Mr.  Harrison.  A  short  production. 

Mr.  Miller.  That  is  predominantly  the  trouble  with  the  farmer  ? 

Mr.  Harrison.  That  is  the  way  it  is  with  everybody. 

Mr.  Miller.  You  don't  hear  any  complaining  about  the  price  they 
get  for  what  they  do  grow? 

Mr.  Harrison.  No,  sir;  they  are  very  well  satisfied  with  the  price. 

Mr.  Miller.  Are  you  able  to  enlighten  the  committee  in  any  way 
on  the  hazards  of  your  business? 

Mr.  Harrison.  I  don't  quite  catch  that. 

Mr.  Miller.  Can  you  enlighten  the  committee  as  to  the  difRcnlties 
and  troubles  of  the  commission  men  in  their  business  that  tend  to  cut 
down  your  profits,  any  wastage  ? 

Mr.  Harrison.  I  have  very  little  waste  myself.  Of  coui'se,  there 
is  a  good  deal  of  waste  at  times  through  express  stuff,  but  my  waste 
is  very  little.  I  am  there  myself  all  the  time,  I  and  my  brother  are 
there  all  the  time.    He  is  in  business  with  me. 

Chairman  Ball.  Most  of  the  stuff  you  handle  is  on  commission  ? 

Mr.  Harrison.  Yes,  sir. 

Chairman  Ball.  And  if  there  is  any  waste,  you  do  not  lose  that  ? 

Mr.  Harrison.  I  do  not  lose  it;  no,  sir. 

Chairman  Ball.  The  shipper  loses  it,  or  the  producer  loses  it? 

Mr.  Harrison.  Yes,  sir.  . 

Chairman  Ball.  How  many  commission  men  are  there  in  the  citv  ? 
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Senator  Dlal.  In  handling  goods  on  a  commission  or  buying  them 
*)Utrig}it,  is  there  not  a  good  deal  of  conflict  about  that?  Would  there 
not  be  a  tendency  to  hold  off  the  market  for  the  goods  you  have  on 
ronunission,  and  sell  the  goods  you  have  bought  outright?  I  do  not 
-HV  that  is  what  you  are  doing,  but  I  ask  you  if  that  would  not  be 
the  tendency? 

Mr.  Harrison.  I  do  not  think  so. 

Senatoi*  Dial.  You  think  there  would  be  no  conflict  of  interests 
there? 

Mr.  Harrison.  Well.  I  wouldn't  think  so,  because  a  man  necessar- 
ily has  to  sell  what  is  consigned  to  him.  He  has  to  sell  it.  He  has  to 
^11  what  he  owns,  too,  because  if  he  doesn't,  it  spoils.  He  has  got  to 
^11  it  off. 

Senator  Dial.  That  is  the  point.  If  there  is  not  enough  trade  to 
buv  what  you  have  consigned  and  what  you  own,  what  do  you  do? 

Mr.  Harrison.  A  man  usually  knows,  don't  you  know,  when  to 
buy  and  when  not,  if  he  is  on  the  job. 

Senator  Dial.  I  wanted  to  know  whether  it  would  be  better  to  do 
a  straight  business  in  one  line  alone. 

Mr.  Harrison.  I  don't  think  there  is  enough  business  for  that,  in 
either  one  line.  Thei-e  is  enough  in  the  buying  line,  but  I  mean  on 
a  coinmission  basis.  I  don't  think  it  would  justify  a  man  to  continue 
in  tlie  busmess.    I  would  prefer  the  buying  business  10  to  1. 

Mr.  Miller.  How  many  employees  have  you? 

Mr.  Harrison.  About  30  now ;  usually  anywhere  from  25  to  35. 

Mr.  AliLX£R.  And  your  average  weekly  pay  roll  is  what? 

Mr.  Harrison.  I  should  say  from  $1,000  to  $1,200  a  week. 

Mr.  Miller.  Do  vou  maintain  a  delivery  service? 

Mr.  Harrison.  Yes,  sir. 

Mr.  Miller.  What  does  it  consist  of? 

Mr.  Harrison.  Five  trucks  and  three  wagons. 

Mr.  MiLiJCR.  Can  you  tell  us  approximately  how  much  that  costs 
YOU  |>er  week  or  per  month? 

Mr.  Harrison.  I  don't  believe  there  is  any  way  I  can  estimate  it, 
l>ecau55e  we  handle  our  stuff  from  our  cars  and  do  our  delivering  with 
the  same  teams.  Of  course,  we  have  never  figured  the  delivery  end 
<»f  it.     I  should  say  half  the  actual  cost  would  oe  the  cost  of  delivery. 

Mr.  Miller.  Half  your  weekly  expenses? 

Mr.  Harrison.  No,"sir.  I  say  half  my  team  hire,  what  it  costs  me 
to  keep  my  teams  and  automobiles.  We  haul  our  stuff  from  the  cars 
<»arsclv€s.  We  don't  hire  it  out.  After  we  get  through  we  deliver 
our  g^oods  with  the  same  trucks. 

Mr.  Miller.  Approximately,  how  much  trade  would  you  lose  if 
vou  didn't  have  that  delivery  service? 

Mr.  Harrison.  I  should  say  75  per  cent  or  more. 

Mr.  Miller.  The  ones  that  come  after  goods  to  your  store  have  to 
War  the  exp<»nse  of  delivering  to  others f 

Mr.  Harrison.  Yes,  sir. 

Senator  Dial.  Do  you  sell  at  the  same  price  at  the  store  as  you  do 
when  you  deliver? 

Mr.  Harrison.  Wc  try  to  get  a  little  more  for  delivery.  Some- 
times we  don't.    Very  often  we  don't. 
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Senator  Dial.  Do  you  have  a  price  that  you  charge  at  your  store^ 
and  when  you  deliver  you  charge  a  little  more? 

Mr.  Harrison.  We  usually  make  some  distinction.  If  a  man  haaU 
it  himself,  I  should  say,  he  gets  it  anywhere  from  5  to  10  per  cent 
cheaper,  some  cheaper,  at  least. 

Senator  Dial.  What  is  your  system?    Do  you  deliver  at  random  ? 

Mr.  Harrison.  Yes,  sir;  just  when  we  have  to,  when  a  man  want? 
it  in  a  rush. 

Mr.  Miller.  Explain  about  what  you  mean  by  trying  to  get  a  bet- 
ter price  on  delivery  orders? 

Mr.  Harrison.  We  have  to  get  some  extra  money  for  delivery.  We 
can't  deliver  for  nothing. 

Mr.  Miller.  If  vou  thought  you  were  going  to  lose  a  customer  by 
adding  a  little  on  for  delivery,  would  you  sell  it  at  the  original  price  ? 

Mr.  Harrison.  Absolutely ;  yes,  sir. 

Mr.  Miller.  Do  you  do  a  credit  business? 

Mr.  Harrison.  Yes,  sir. 

Mr.  Miller.  Approximately,  how  much  credit  and  how  much 
cash  business  do  you  do  ? 

Mr.  Harrison.  I  would  say  50  per  cent  credit  and  50  per  cent  cash. 

Chairman  Ball.  How  much  do  you  lose  on  your  credit  business! 

Mr.  Harrison.  I  think  we  charged  off  last  year  about  $900.  I  am 
not  positive  about  that.  We  charge  off  what  we  think  we  can't  get, 
and  if  we  do  get  it  we  put  it  on  the  profit  and  loss. 

Mr.  Miller.  In  charging  for  this  deliverv,  when  you  accept  a  de- 
livery order,  how  much  more  do  you  charge? 

Mr.  Harrison.  We  don't  make  any  charge  for  it.  If  a  man  asks 
the  price  of  an  article  we  tell  him.  He  says,  "  I  want  to  take  it  my- 
self.    Won't  you  take  a  little  less,"  and  we  usually  do. 

Mr.  Miller.  What  do  you  collect  on  delivery  orders? 

Mr.  Harrison.  We  don't  collect.  We  don't  make  an  extra  charge 
for  delivery,  because  we  usually  have  to  deliver,  and  if  we  don't 
the  man  is  too  glad  to  tell  us.  because  he  knows  he  can  get  it  for  a  little 
less  when  he  takes  it  himseli. 

Mr.  Miller.  You  would  rather  get  along  without  delivery  ? 

Mr.  Harrison.  Sure. 

Senator  Capper.  You  said  your  war  tax  was  about  $11,000! 

Mr.  Harrison.  I  think  it  was  more  than  that.    We  paid  nearly  50 
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Mr.  Harrison.  2.4  jper  cent  was  my  net  profit  last  year,  and  half 
of  that  was  paid  out  in  taxes. 

Chairman  Ball.  What  was  your  percentage  of  profit  on  your  in- 
corporation! You  were  incorporated  for  $50,000  and  you  made  50 
per  cent  on  that,  did  you  not? 

Mr,  Harrison.  We  paid  50,  too. 

Chairman  Ball.  Your  income  tax  came  out  of  that? 

Mr.  Harrison.  Yes,  sir.    We  done  $1,183,000  worth  of  business. 

Senator  Balu  I  know;  but  if  you  had  been  incorporated  for 
Sl^lSB^OOO  you  would  not  have  had  to  pay  that  much? 

Mr.  Harrison.  No,  sir;  of  course  not.  It  would  probably  be  three 
or  four  thousand  dollars,  maybe  two  or  three  thousand  dollars. 

Chairman  Ball.  Your  income  tax  does  not  interest  us,  so  far  as 
your  profits  are  concerned.  We  want  your  profits  before  deducting 
the  income  tax. 

Mr.  Harrison.  I  am  satisfied  it  interests  me  more  than  it  does  you. 

STATEXEHT  OF  HB.  WILLIAH  Q.  CABTEB,  FBESIDENT  OF  aOLDEN 

&  CO. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Chairman  Ball.  You  are  president  of  Golden  &  Co.  ? 

Mr.  Carter.  Yes,  sir.  . 

Blr.  Miller.  Will  you  give  your  full  name? 

Mr.  Carter.  William  G.  Carter. 

Mr.  Miller.  And  your  place  of  business? 

Mr.  Carter.  Golden  &  Co.  are  commission  merchants,  manufac- 
turers of  butter,  poultry  fatteners,  and  wholesale  fish  merchants. 
Our  business  is  scattered  around  somewhat.  Do  you  want  the  loca- 
tion of  each  place? 

Mr.  MuaLER.  If  you  have  it  on  your  list  there,  we  may  as  well 
have  it. 

Mr.  Carter.  Our  creamery  is  at  920  Louisiana  Avenue;  our  butter 
and  egg  salesroom  is  at  922  and  924  Louisiana  Avenue ;  our  live  and 
dressed  poultry  house  is  at  926  and  928  Louisiana  Avenue;  our  fruit 
and  ve^table  department  is  at  921  B  NW.;  our  poultry  fattening 
station  is  at  Eighth  and  I  S W. ;  our  fruit  station  house  is  at  Tenth 
and  F  SW. ;  our  fish  department  is  at  the  Municipal  Market,  Water 
Street,  near  Eleventh  Street  SW. 

Mr.  Miller.  Are  you  incorporated  ? 

Mr.  Carter.  Yes,  sir. 

Mr.  Miller.  For  how  much? 

Mr.  Carter.  Authorized  capital,  $500,000. 

Mr.  Miller.  The  total  amount  paid  in  is  how  much  ? 

Mr.  Carter.  Around  $300,000.  I  haven't  the  exact  figures,  but  it 
is  approximately  that. 

Mr.  Miller.  How  long  has  your  company  been  in  business? 

Mr.  Carter.  It  was  started  in  1862.    It  was  incorporated  in  1904. 

Mr-  Miller.  What  was  your  total  volume  of  business  last  year? 

Mr.  Carter.  I  have  that  here. 

Mr.  Miller.  Have  you  got  it  for  years  previous  ? 

Mr.  Carter.  I  think  so. 

Mr.  MnJiKR.  If  you  have  it  for  a  number  of  years,  just  give  them 
consecutively,  as  far  back  as  you  have  it. 
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Mr.  Carter,  For  the  calendar  years  of  1917  and  1918,  I  have  it- 
For  the  calendar  year  1917  our  sales  were  $3,175,817.43;  for  the  cal- 
endar year  1918  our  sales  were  $4,919,429.31. 

Mr.  Miller.  What  were  your  net  profits  on  that  volume  of  busi- 
ness for  those  two  years? 

Mr.  Carter.  Our  net  profits  for  1917  were  $17,112.52;  for  1918, 
$23,349.49. 

Mr.  Miller.  Then  on  your  increased  volume  of  business  there 
wasn't  any  more  than  a  proportionate  increase  in  your  net  profits? 

Mr.  Carter.  I  don't  believe  there  was  a  proportionate  increase  in 
the  net  profits. 

Mr.  Miller.  Do  you  own  your  place  of  business? 

Mr.  Carter.  We  do  not. 

Mr.  Miller.  You  rent  them  all? 

Mr.  Carter.  Yes,  sir. 

Mr.  Miliar.  Explain  to  the  committe  your  rent  situation. 

Mr.  Carter.  We  have  no  trouble  about  our  rents. 

Mr.  Miller.  Have  they  been  raised  on  you  ? 

Mr.  Carter.  I  think  we  have  had  some  minor  raises,  principally 
from  the  District  of  Columbia  Government,  as  near  as  I  remember. 

Mr.  Miller.  The  District  happens  to  own  some  of  it? 

Mr.  Carter.  They  own  our  places  in  the  Municipal  Market.  They 
are  the  only  people  that  hav€^  advanced  the  rent,  as  far  as  I  remem- 
ber. I  think  there  was  an  advance  on  our  feeding  station  of  $5  a 
month.  I  wouldn't  be  sure.  I  believe  I  argued  the  old  gentleman  out 
of  it. 

Mr.  Miller.  What  is  your  total  number  of  employees? 

Mr.  Carter.  I  will  have  to  count  them.  I  think  there  are  around 
100.    I  have  two  pages  here. 

Mr.  Miller.  Approximately  100? 

Mr.  Carter.  Yes,  sir. 

Mr.  Mii-LER.  Give  us  your  weekly  pay  roll. 

Mr.  Carter.  For  the  week  ending  August  8  it  was  $3,189.10. 
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-.-  m)u«st.  For  the  first  three  monthes  of  1917  our  pay  for  all 
;^  of  employees  was  $18,066.41  for  three  months ;  in  1918,  the 
-.  -  ihree  months,  with  practically  the  same  men — ^there  were,  of 
r«,9ome  changes,  but  not  very  many — it  was  $27,301.01,  or  an 
Mse  of  $9,234.06. 
ir.  Miller.  Over  50  per  cent? 
!••  CiJrrEB.  Yes,  sir. 

^-utor  Dl4L.  Was  that  about  the  same  number  of  employees? 
t  Cakter.  I  don't  believe  there  was  any  increase  in  the  number 
•niployees.     If  there  was,  it  was  in  the  common  labor  and  not 

*  itudi.    The  total  expense  during  the  same  period  in  1917  was 
■'  XU:  in  1918  it  was  $53,354.37,  or  an  increase  of  $15,984.23. 

*  "^  same  period  of  time  in  1917,  our  profit  was  $170.87,  and  in 

*  for  the  same  quarter  we  made  a  loss  of  $4,167.55,  or  a  decrease 
IT  quarter  of  1918  against  1917  of  $4,338.42. 

1:  Killer.  The  reporter  will  mark  that  document  "  Exhibit  A.'^ 
"♦-dwument  marked  "Exhibit  A"  is  copied  herein  in  full,  as 

"ieiirf  in-ofiix  of  Gotdeii  <f  Co.  (Inr.),  Jan.  J  to  Mar.  St,  1911  and  1918. 


-  * tf^nkkwpvi,  officials, engineers,  mechanics,  drivers,  and 
■"Hi. 


I  MB*  period. 


1917 


$18,066.41 
37,370.14 


1918 


|r,301.0l 
63,354.37 


Difference. 


19,234.80 
15,984.23 


-^JB.. 


1170.87 
4,167.55 

4,338.42 


VIiLLER.  Do  you  maintain  a  delivery  service? 
'  t'jurrEiL  Yes,  sir. 

Miller.  What  does  that  consist  of? 

Cabter.  Eleven  horses,  10  wagons,  and  20  automobiles. 
'  iliiXER.  Can  you  tell  us  approximately  how  much  that  costs 
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Mr.  Miller.  What  proportion  of  jrour  business  is  a  straight-p 
business,  as  compared  with  a  commission  business? 

Mr.  Carter.  I  have  heard  you  ask  about  that  "straight  pri 
Do  you  mean  stuff  that  we  buy  outright  from  f>eople  by  negotiati 

Mr.  Miller.  Yes. 

Mr.  Carter.  It  varies  in  the  different  departments.  I  should 
in  our  butter  and  egg  department  that  90  per  cent  is  purchased  i 
right.  In  the  live-poultry  department  I  should  say  probably  30 
cent  is  purchased  outright.  I  will  say  80  to  90  per  cent  in  the  bul 
and  eggs.  It  is  pretty  hard  to  tell  these  things  exactly.  In  our  f  J 
and  vegetable  department  I  should  say  the  proposition  is  somew 
reversed — ^that  60  per  cent  of  that  is  on  commission  and  about  40 
cent  purchased. 

Mr.  Miller.  How  about  your  creamery? 

Mr.  Carter.  That  is  all  purchased. 

Mr.  Miller.  And  your  fish? 

Mr.  Carter.  I  would  say  50  per  cent  of  that  is  purchased. 

Mr.  Miller.  In  this  poultry  fattening  business  you  are  enga| 
in  here,  do  you  bring  the  poultry  in,  buy  it  from  the  farmer,  i 
some  from  the  association? 

Mr.  Carter.  No;  we  buy  no  poultry  from  the  association, 
association  that  I  Imow  of  sells  poultry.    All  the  associations  I  h 
any  knowledge  of  are  selling  fruit  and  vegetables  principally. 
Imow  of  no  market  association  selling  poultry. 

Senator  Dial.  What  radius  do  you  draw  from  ? 

Mr.  Carter.  United  States,  Cuba,  Canada. 

Senator  Dial.  You  have  a  good  deal  of  territory? 

Mr.  Carter.  Yes,  sir ;  we  cover  the  country. 

Mr.  Miller.  Do  you  have  your  men  out  in  the  country  ? 

Mr.  Carter.  Yes,  sir. 

Mr.  Miller.  Is  there  any  great  variance  in  the  prices  the  comn 
sion  men  pay  from  time  to  time  on  various  farm  products? 

Mr.  Carter.  I  have  no  knowledge  of  what  the  other  man  p8 
I  imagine  we  all  pay  about  the  same  when  we  are  buying  fron 
large  concern.  When  we  buy  from  a  small  concern,  a  man  < 
exercise  his  ability  as  a  buyer,  and  buy  a  little  bit  cheaper. 

Mr.  Miller.  Why  are  the  prices  usually  so  uniform,  and  not 
clined  to  spread  ? 

Mr.  Carter.  What  do  vou  mean  ?  Do  you  mean  where  we  buy 
sell? 

Mr.  Miller.  No;  I  mean  the  price  of  the  wholesaler. 

Mr.  Carter.  I  want  toget  straight  on  that.  Do  you  mean  w 
is  it  the  wholesalers  in  Washington  have  about  the  same  price, 
why  do  we  have  about  the  same  price? 

Mr.  Miller.  Why  do  the  wholesalers  in  Washington  pay  a  u 
form  price  ? 

Mr.  Carter.  I  will  illustrate  it  this  way.  We  buy  potatoes 
Michigan  from  large  potato  operators  there,  and  also  in  New  Yo 
Florida,  and  South  Cfarolina.  We  buy  lots  of  them  from  Greor 
town  and  Charleston.  In  South  Carolina  they  are  handled  mos 
by  associations,  in  South  Carolina  and  Florida,  and  they  give  } 
a  price  at  which  they  will  sell  them.  You  may  counter  with  an  on 
It  the  market  is  weak,  they  will  accept  it,  but  they  are  not  going 
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sell  a  man  in  Washington  a  cent  less  than  they  will  sell  a  man  in 
N'ew  York  or  Philadelphia  or  Baltimore,  We  buy  lots  of  potato^ 
from  the  association  on  the  Eastern  Shore  in  certain  seasons,  when 
narket  conditions  are  favorable.  They  won't  sell  me  any  cheaper 
ban  they  will  to  Philadelphia  or  Pittsburgh  or  New  York.  So  if 
»e  get  a  uniform  price,  it  is  a  matter  entirely  beyond  our  control. 
iV'e  buv  as  cheaply  as  we  can. 

Mr.  iliLLEK.  One  of  the  former  witnesses  testified  it  was  due  to  the 
'Xpert  knowledge  of  the  buyers  of  the  various  wholesalers,  that  the 
»nce  Is  probably  uniform  on  that  account.  Last  week  a  representa- 
ive  of  tne  packers  testified  that  they  would  buy  cattle  on  the  hoof 
u  the  stockyards  and  usually  stated  a  uniform  price. 

Mr.  Carter.  I  have  had  no  experience  in  buying  cattle  for  10  years. 

did  run  an  abattoir  until  it  burned  down,  and  I  bought  cattle  all 
^wr  Virginia,  Tennessee,  and  South  Carolina.  I  used  to  buy  Sena- 
or  Tillman's  cattle.     I  never  found  any  uniform  price. 

Senator  Dial.  We  thought  maybe  you  all  attended  the  same  school. 

Mr.  Carter.  Gentlemen,  I  claim  a  man  invariably  buys  his  goods 
n  the  lowest  market  and  sells  on  the  highest.  That  is  what  1  try 
0  do,  but  I  tell  you,  I  find  out  very  frequently  that  I  buy  stuff  on 
he  highest  and  sell  it  on  the  lowest. 

Mr.  Miller.  What,  in  your  opinion,  is  the  ground  for  the  rumor 
hat  we  have  heard  about  these  price-fixing  agreements  between  you 
:cntlemen  ? 

Mr.  Carter.  There  is  absolutely  no  ground,  in  my  judgment,  as 
pplying  to  Washington,  or  so  far  as  I  know,  anywhere  else.  I  have 
een  able  by  negotiations  to  buy  from  men  in  Cnicago,  for  instance, 
no  right  next  door  a  little  cheaper  than  the  other,  by  using  the 
slephone.  I  buy  from  men  in  Iowa,  in  carload  lots,  and  I  buy  from 
llinois. 

Senator  Dial.  What  is  the  object  of  the  retail  grocers'  association  ? 

Mr.  Carter.  I  don't  know  what  the  real  objects  are.    I  attended 

meeting  by  invitation  on  one  occasion  and  the  principal  object  that 
^ening  was  to  quarrel.     I  didn't  get  a  chance  to  say  anything. 

Senator  Dial.  They  had  a  meeting  at  Richmond  last  week. 

Mr.  Carter.  Our  retail  grocers'  association  in  Washington? 

Senator  Dial.  I  do  not  know  about  that. 

Mr.  Carter.  I  don't  know  anything  about  that. 

Senator  Dial.  Do  they  have  one  here  also? 

Mr.  Carter.  We  have  a  retail  grocers'  association,  I  am  informed. 
Tiey  come  around  once  a  year  and  sell  me  a  ticket  for  an  excursion. 

Senator  Dial.  They  also  have  a  retail  grocers'  association  in  the 
►oiith? 

Mr.  Carter.  I  have  no  knowledge  of  it,  Senator.    They  may  have. 

Senator  Dial.  Can  you  t^ll  the  committee  what  you  consider  your 
iofit  profitable  line? 

Mr.  Carter.  Some  days  it  is  one  and  some  days  another.  My 
pinion  changes  from  day  to  day.  Some  days  I  think  my  fruit  ana 
cf^fetables  are  the  most  profitable,  and  the  next  day  I  am  sure  it  is 
<»ultry,  and  the  next  day  butter  and  eggs,  and  the  next  day  I  want  to 
*11  out  all  of  them.    There  is  no  way  you  can  tell  that  at  all. 

Senator  Capper.  Do  you  carrj-  eggs  in  cold  storage  ? 

Mr,  Carter.  Yes,  sir. 
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Senator  Capper.  About  what  is  the  largest  quantity  you  hav< 
on  hand  at  one  time  during  the  last  year? 

Mr.  Carter.  I  have  got  the  figures  on  that  in  my  pocket.  W< 
on  hand  August  1  11,487  cases  of  eggs  in  commercial  cold  sto 
public  cold  storage.  We  have  owned  in  previous  seasons,  when 
were  cheaper,  as  many  as  50,000  cases.  Our  sales  of  eggs  run 
high.  I  guess  our  average  sales  run  now  1,500  to  1,600  cases  a  ^ 
and  I  have  sold  as  many  as  5,500  in  a  week. 

Senator  Capper.  Will  you  begin  increasing  your  storage  noisv 

Mr.  Carter.  No,  sir;  that  is  decreasing.  The  season  for  st< 
is  over.  We  are  coming  into  the  period  oi  scarce  production  of 
The  hens  being  to  moult  in  this  dimate  about  the  middle  of  Ai 
or  1st  of  September  and  continue  until  about  the  middle  of  Oct 
during  which  time  we  would  draw  eggs  from  storage  very  hen 
We  are  taking  out  some  200  every  day. 

Senator  Dial..  What  do  you  retail  them  at? 

Mr.  Carter.  We  don't  retail,  only  cracked  eggs.  Our  other 
sell  to  the  trade.  We  are  selling  cracked  eggs  at  35  cents,  dirty 
at  40  to  42,  depending  on  the  weight.  We  are  selling  a  good  eg^j 
of  storage  at  48,  and  we  are  selling  one  at  47  without  recandling*  ^ 
they  come  out  of  storage.  We  are  selling  one  received  from  N 
Carolina  and  Tennessee  at  50,  also  near-by  Virginia.  We  are  se 
one  from  Virginia  and  some  near-by  points,  recandled  before 
livery,  at  54.  We  are  selling  a  select  egg  at  60,  and  what  we  ci 
certified  egg  at  65. 

Senator  Dial.  Wliat  quantity  of  the  cracked  eggs  do  you  sell  1 

Mr.  Carter.  We  will  sell  anybody  15  dozen  or  more,  fror^ 
dozen  to  100  cases.  That  is  our  usual  number  of  sales.  Fifty  < 
is  about  as  much  as  we  sell  at  a  time. 

Senator  Capper.  When  you  had  50,000  cases  you  bought  at  a 
price,  I  suppose  you  held  those  until  you  got  a  pretty  good  pricti 
them? 

Mr.  Carter.  I  remember  when  I  was  buying  at  $4.50  and  sel 
at  75  cents;  and,  of  course,  the  reverse  has  been  true.  The  rev 
has  not  been  true,  buying  at  75  cents  and  selling  at  $4.50,  but  I  ] 
made  money.  I  remember  one  time,  in  1893 — it  took  me  five  y 
of  hard  work  to  get  over  our  egg  busine.ss  that  year.  They  were 
highest  that  year  when  we  stored  them.  Everybody  sold  at  a 
We  couldn't  store  as  many  Jis  we  wanted  that  year. 

Senator  Dial.  Did  you  say  how  long  you  keep  them  in  storage 

Mr.  Carter.  I  have  kept  eggs  for  9  months  in  storage  and 
them  come  out  good.    An  egg  should  not  be  carried  longer  than  \ 
months  in  storage,  in  my  judgment.    I  think  that  should  be  the  lii 
That  is,  eggs  in  the  shell.    You  can  carry  them  frozen  in  a  can. 

Senator  Dial.  You  can  carry  chickens  in  cold  storage  ? 

Mr.  Carter.  Yes,  sir. 

Senator  Dial.  How  long? 

Mr.  Carter.  I  have  carried  them  two  years.  I  am  not  carrv 
thern  now  two  years,  because  they  have  oeen  too  high,  but  I  h 
carried  them  two  years  and  had  them  come  out  perfectly  sound  i 
good.    I  ate  them  myself. 

Senator  Capper.  Cold  storage  is  a  great  aid  in  increasing 
profits  of  the  commission  man,  is  it  not  ? 
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Mr.  Carter.  I  think  not,  sir.    I  doubt  very  much  if  our  firm  has 
ever  made  a  dollar  on  its  cold  storage  business. 
Senator  Capper,  Is  that  so? 

Mr.  Carter.  Yes,  sir.  I  think  we  have  protected  the  producer  and 
protected  the  consumer  by  storing  goods.  We  have  increased  the 
procluction  and  made  it  profitable  for  the  farmer  to  sell  his  goods, 
made  it  so  he  could  sell  them  at  a  profit  when  his  period  of  greater 
production  was  on.  Without  cold  storage  you  might  as  well  cut 
down  the  apple  trees.  Without  cold  storage  50  per  cent  of  the  hens 
in  the  United  States  would  immediately  become  unprofitable.  I  have 
.sold  eu^  before  cold  storage  was  built  in  Washington  at  7  cents  a 
dozen  and  $1  a  dozen  the  following  January.  I  have  been  33  years 
in  the  business.  I  remember  when  the  first  cold  storage  was  built  in 
Washin^on, 

Mr.  MiLLiER.  In  your  dealings  with  farmers  have  you  found  they 
are  satisfied  with  the  prices  they  get? 

Mr.  Carter.  Never.  I  never  found  them  satisfied  with  anything 
yet. 

Mr.  MiLX£R.  You  don't  agree  with  some  of  your  predecessors  on 
the  stand? 

Mr-  Carter.  That  may  be,  but  I  never  found  it. 
Mr.  MiLi.ER.  Besides  complaining  about  the  price,  how  about  labor? 
Do  they  say  anything  about  that? 

Mr.  CAin>:R.  I  never  talked  with  a  fanner  that  wasn't  talking 
about  labor.  I  might  also  add  that  I  am  a  farmer.  I  operate  a  farm 
in  Anne  Arundel  County. 

Mr.  MriXER.  A  gentleman  farmer? 

Mr.  Carter.  No,  sir;  a  working  farmer.  I  run  it  to  try  to  make 
money.    I  try  to  train  my  boys  to  be  farmers. 

Senator  Dial,.  Most  Af  them  want  to  get  ail  thev  can  for  what  thev 
seir^ 

if  r.  C\vRTER.  It  has  been  a  trait  of  human  nature  in  my  experience. 
Senator  Capper.  You  are  a  close  observer  of  affairs.    AVhat  is  your 
theory  as  to  how  the  cost  of  living  can  be  reduced,  either  by  legislation 
in  C^ongre&s  or  by  voluntary  action  on  the  part  of  the  people  ? 

Mr.  Carter.  The  reduction  in  the  cost  of  living,  if  it  comes  at  alU 
which  I  doubt,  has  got  to  come  by  reform  on  the  pai*t  of  the  consumer. 
\^1ien  I  first  came  to  Washington  I  used  to  go  to  the  Center  Market  on 
Satiirdjiy  and  carry  market  baskets  for  people  who  came  there  and 
bought  stuff,  and  they  would  give  me  a  nickel  to  carry  their  basket 
home,  when  I  was  a  school-boy.  Now  they  have  put  away  the  market 
baskets,  and  the  housewives  who  live  in  the  apartment  houses  will 
telephone  and  want  the  goods  delivered  in  a  good-looking  automobile. 
-Vs  long  as  that  condition  prevails,  gentlemen,  so  long  you  will  have 
high  prices. 

The  man  who  runs  that  automobile  is  not  going  to  run  it  for  noth- 
ing. I  mean  the  hired  man  who  runs  it.  We  are  doing  business  as 
closely  as  we  can.  I  have  over  $100,000  invested  in  that  business.  Part 
of  it  was  inhei*ited  and  part  of  it  I  made  when  I  was  a  young  man.  If 
I  had  it  out  of  there  I  would  buy  Government  bonds  arid  go  out  on  my 
farm  and  live.  I  would  thank  anybody  to  buy  me  out  to-day  at  50 
cents  on  the  dollar.  The  worry  and  trouble  we  have  with  our  em- 
ployees ami  our  customers,  and  people  who  want  to  buy  the  goods  and 
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people  who  want  to  sell  them,  is  appalling.  I  put  in  an  average  of 
12  hours  a  day  in  mv  business  everj  day. 

Senator  Capper.  Do  you  not  think  it  possible  to  eliminate  a  good 
many  commission  men  and  possibly  reduce  the  cost  of  living? 

Mr.  (?ARTER.  Whenever  you  eliminate  the  middleman  and  stop  the 
farmer  and  producer  from  selling  his  goods  on  the  market  place,  voii 
will  then  see  some  high  prices.  Whenever  the  producer  has  no  place 
to  market  his  stuff,  then  you  will  see  high  prices  in  the  city.  You  can 
go  out  in  Virginia,  and  I  have  men  that  have  been  out  there,  and  you 
can't  buy  anything  at  the  price  you  can  sell  it  at  a  profit  on  in  Wash- 
infiTton.  I  mean  any  material  amount.  The  place  for  the  goods  to  be 
Bold  and  the  way  to  sell  them  is  to  bring  them  into  the  market  place 
and  let  the  law'  of  supply  and  demand  take  its  regular  and  proper 
course.    lA»t  them  l)e  sold  where  the  people  can  see  the  goods. 

Senator  Dial,  You  don't  think  the  producers  need  a  guardian? 

Mr.  (\\RTKR.  The  ones  I  deal  with  don't.  Sometimes  I  wish  I  had 
one.  Pardon  me.  Senator,  but  your  South  Carolina  friends  don't  need 
a  guardian,  the  Nixons  in  Charleston,  and  those  boys. 

STATEMENT  OF  E.  M.  MEEEICK. 

The  witness  was  duly  sworn  by  Senator  Capper,  presiding  in  the 
absence  of  Senator  Ball. 

Senator  Capper.  State  vour  name  and  place  of  business. 

Mr.  M>mRK  K,  E.  M.  Merrick,  937-939  B  NW. 

Senator  Capper.  You  are  a  commission  merchant  ? 

Mr.  Mkrrick.  I  am  a  commission  merchant  and  wholesale  dealer  in 
fruits  and  vegetables. 

StMuitor  C\vppKR.  How  long  have  you  been  in  business? 

Mr.  Mkrrick.  Something  over  30  years, 

Senator  C'appkr.  Al>out  what  volimie  of  business  are  you  handling 
now  i 

Mr.  Mkrrick.  Last  year  it  was  approximately  $780,000. 

SMiatt>r  l\vpPKR,  Was  that  your  best  year? 

Mr.  Mkrku  K.  That  was  the  bicr£rte5;t  yVar  I  ever  had.  The  previous 
>t\^r  it  was  s:>tU,(XXK    That  is  not  the  exact  figure,  but  right  close  to  it. 

StM\ator  Cappkr,  In  1916  what  was  it  i 

Mr.  Mkrkuk.  I  ha\»n't  got  that  here.    That  was  a  little  less,  but 
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Mr.  Merbick,  Ten  per  cent  commission  basis.  We  figure  on  about 
the  same  basis  for  our  own,  although  the  average  for  our  total  busi- 
ness last  year  didn't  average  10  per  cent. 

Senator  Capper.  How  much  have  you  invested  in  your  business? 
Mr.  Merrick.  About  $15,000,  but  I  use  a  good  deal  more  than  that. 
Senator  Capper.  Your  business  generally  is  good  in  the  commis- 
sion line,  is  it  not? 

IMr.  Merrick.  Well,  it  was  very  good  last  year.  We  had  a  better 
demand  than  we  had  befoi-e. 

Senator  Capper.  Are  there  about  the  same  number  of  people  en- 
gaged in  the  busine^ss?  Have  there  been  any  new  concerns  within  the 
last  year? 

Mr.  Merrick.  I  can't  name  any  new  ones.  I  think  there  were  two 
or  three  small  firms  that  came  in. 

Senator  Capper.  From  whom  do  you  bu^  most  of  your  produce? 

Mr.  Merrick.  That  depends  on  what  article  it  is. 

Senator  Capper.  Of  what  do  you  handle  the  most?  Do  you  handle 
mostly  apples? 

Mr.  AlERRicK.  No,  sir.  I  handle  that  line  myself  and  sell  it  in- 
stead of  hiring  a  salesman.  We  buy  potatoes  in  Michigan,  Wiscon- 
sin, Minnesota,  New  York. 

Senator  Capper.  You  are  a  large  dealer  in  potatoes  ? 

Mr.  Merrick.  We  handle  a  good  many,  no  great  quantity.  We 
buy  some  in  Florida. 

Senator  Capper.  Do  you  handle  potatoes  as  a  commission  man? 
You  don't  buy  them  outright,  do  you  ? 

Mr.  Merrick.  We  buy  outright  and  handle  on  a  commission  basis. 
The  bulk  of  our  potato'business  is  bought  goods. 

Senator  Capper.  Where  are  the  potatoes  from  that  you  are  selling 
no^v  on  the  local  market? 

Mr.  Merrick.  They  are  largely  nearrbys,  although  we  have  one 
car  from  New  Jersey,  and  have  another  car  due  to-day. 

Senator  Capper.  What  are  you  selling  them  for  at  retail? 

Mr.  Merrick.  $6.50  a  barrel  wholesale. 

Senator  Capper.  Is  that  a  reduction  in  price  this  year?  How  does 
that  price  compare  with  the  price  last  year? 

Mr.  Merrick.  If  you  wish  I  can  give  vou  a  comparison.  Last 
year  our  records  show  we  sold  from  $5  to  ^6  a  barrel  from  the  12th 
to  the  17th  of  August,  practically  this  week,  and  this  week  we  are 
up  to  $6.50.  In  1917  the  price  was  $3  to  $4.50.  In  1916  it  was 
$2.50  to  $3.50.  In  1915  it  was  $1.50  to  $1.75.  In  1914  it  was  $1.75 
to  $2.fi0. 

Senator  Capper.  Why  should  they  be  so  much  higher  now  than 
tbev  were  three  or  four  vears  ago? 

Mr.  Merrick.  Well,  i  don't  think  the  grower  got  paid  for  his 
l^rowing  when  they  were  down  at  the  very  low  prices,  and,  of  course, 
the  expense  of  producing  and  marketing  is  a  good  deal  more  now. 
Everything  you  have  to  buy  in  the  way  of  labor  and  material  is 
higher. 

Senator  Capper.  Do  you  sell  now  principally  to  the  hotels? 
Mr.  I^Ierrick.  We  sell  to  anybody  that  comes  along,  but  it  is 
mainly  to  market  people,  to  stores,  and  to  hucksters  on  the  street. 
We  sell  a  good  deal  to  them,  especially  to  the  Greek  hucksters. 
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Senator  Capper.  Why  shouldn't  those  people  buy  direct  from  the 
market  that  you  buy  from  ?  What  advantage  is  there  in  their  buying 
through  you? 

Mr.  Merrick.  Well,  at  this  time  of  the  year  we  buy  very  little. 
Oui-s  is  pretty  nearly  all  on  a  percentage,  'fhe  majority  of  the  vege- 
tables we  handle  at  this  time  of  the  year  are  consigned  goods  from 
growers  around  here,  within  20  miles.  Some  of  it  is  shipped  some 
further  distance,  though  the  large  part  is  from  near-by  parts  at 
this  time  of  year.  I  suppose  we  sell  for  20  near-by  customers  that 
raise  that  stuff.  I  have  been  selling  for  a  good  many  of  them  for  15 
or  20  years,  the  same  men.  As  I  look  at  it,  we  are  perfonniiiff  m 
service  that  is  helpful,  not  only  to  them,  but  to  the  consuming  puUic 
as  well. 

Senator  Capper.  How  does  it  help  the  consumer? 

Mr.  Merrick.  I  think  the  vei-y  fact  that  we  take  care  of  the  bnsi- 
ness  gives  them  an  opportunity  to  stay  at  home  and  attend  to  their 
own  work.  I  think  they  can  produce  more  stuff.  I  believe  they  will 
bear  me  out  in  that  statement  themselves.  I  think  they  prefer  it 
that  way. 

Senator  Capper.  When  you  buy  at  these  outlying  stations,  do  yoa 
buy  from  commission  men? 

Mr.  Merrick.  Usually  there  are  dealei*s  at  these  stations  that  buy 
the  wagonloads  that  come  in,  and  make  up  a  carload  of  potatoes. 
There  may  be  one  wagonload  from  one  man,  or  that  man  may  have 
two  or  three  hundred  bushels  that  go  in  that  car.  We  deal  with 
that  dealer. 

Senator  Capper.  You  buy  from  a  wholesale  dealer,  principally  f 

Mr.  Merrick.  Yes,  sir.  We  have  to  do  that.  We  have  bouribt 
some  from  the  farmers,  but  as  a  rule  it  is  from  the  dealers.  We 
have  to  have  some  protection.  We  can't  deal  with  an  entire  stranger 
in  dealing  that  way. 

Senator  Capper.  As  I  imderstand  it,  the  Michigan  potato  dealer 
sells  his  potatoes  to  a  wholesaler  in  his  home  town  or  some  business 
center  there  nearby,  and  he  gets  a  profit;  and  then  the  wholesaler 
sells  to  you  and  he  gets  a  profit;  then  you  sell  to  the  retailers  here 
in  town,*  and  you  get  a  profit;  and  then  it  goes  to  the  consumer  and 
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MONDAY,  AUGUST  18,  1919. 

United  States  Senate, 
Subcommittee  of  the  Committee  on  the 

District  of  Columbia, 

Washington^  D,  C, 
The  subcommittee  met,  piii-suant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Pnesent:  Senators  Ball  (chairman),  Capper,  Elkins,  Sheppard, 
and  Dial. 

Present,  also :  Mr.  Thomas  W.  Miller  and  Mr.  Clarence  R.  Wilson. 
Chairman  Baix.  The  committee  will  come  to  order.    We  will  pro- 
ceed now  with  the  taking  of  testimony. 

TESTIUONT  OF  HB.  CHAKLES  A.  BTON. 

4 The  witness  was  duly  sworn  by  Chairman  Ball.) 
Ir.  MnxER.  Will  you  please  state  your  full  name? 

Mr.  Ryon.  Charles  A.  Ryon. 

Mr.  Miller.  What  is  jrour  residence? 

Mr.  Ryon.  Ritchie,  Prince  Georges  County,  Md. 

Mr.  Miller.  Is  your  farm  located  right  at  the  town  of  Ritchie? 

Mr.  Ryon.  It  is  no  town ;  it  is  a  little  more  thickly  settled  than 
flome  other  sections  of  the  county. 

Mr.  Miller.  How  far  is  your  farm  from  the  farmers'  produce 
mmrket? 

Mr.  Ryon.  To  the  District  line  it  is  about  4  or  5  miles.  I  do  not 
know  the  distance  to  the  market. 

Mr.  Miller.  What  is  the  total  acreage  of  your  farm? 

Mr.  Ryon.  Do  you  mean  the  acreage  that  I  cultivate  ? 

Mr.  Miller.  I  want  to  know  the  total  acreage  of  your  farm  ? 

Mr.  Ryon,  There  ai'e  70  acres ;  that  is,  woods  and  all. 

Mr.  MiLLFJi.  What  is  the  acreage  under  cultivation  ? 

Mr.  Ryon.  I  cultivate  now  about  40  acres. 

Mr.  Miller.  Have  you  as  much  under  cultivation  this  year  as  you 
had  last  year? 

Mr.  Ryon.  I  cultivate  the  same  land  every  year. 

Mr.  Miller.  What  do  you  grow  on  your  farm  ? 

Mr.  Ryon.  I  grow  vegetables  of  most  all  kinds;  cabbage,  sweet 
potmtoes  and  Irish  potatoes,  tonaatoes,  cantaloupes,  egg  plants,  and 
that  kind  of  truck.    I  grow  sugar  com — table  corn,  not  field  com. 
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Mr.  Mnj.KR.  What  proportion  of  your  produce  do  you  sell  at  the 
farmers'  produce  exchange? 

Mr.  Ryon.  I  sell  it  all. 

Mr.  Milter.  You  dispose  of  it  all  in  that  way  ? 

Mr.  Ryon.  Yes,  sir. 

Mr.  Miller.  Have  you  had  any  trouble  this  year  resulting  from  a 
shortage  of  labor? 

Mr.  Ryon.  Yes ;  I  have  had  trouble  with  labor  this  year.  I  coald 
not  get  it.  I  have  not  had  a  day  hand  on  the  place.  I  could  not  hiire 
them  at  any  price. 

Mr.  Miller.  Did  that  condition  exist  last  year? 

Mr.  Ryon.  Not  quite  as  bad  last  year.  It  is  worse  this  year  than 
it  was  last  year. 

Mr.  Miller.  Has  the  labor  trouble  re^dnoed  your  production  this 
year  as  compared  with  last  year? 

Mr.  Ryon.  Somewhat;  but,  in  my  judgment,  the  seasons  have  been 
more  against  us  than  the  labor. 

Mr.  Miller.  Then,  the  climatic  conditions  in  this  vicinity  within 
the  last  few  months  have  cut  down  your  production  ? 

Mr.  Ryon.  They  have  cut  off,  in  my  judgment,  over  50  per  cent. 

Mr.  Miller.  But  in  spite  of  the  shortage  of  labor  this  year  as  com- 
pared with  last  year,  vou  do  not  think  that  has  affected  your  produc- 
tion? 

Mr.  Ryon.  It  has  some;  yes.  Last  year  was  an  entirely  different 
season ;  it  was  a  dry  season,  although  we  had  local  showers  to  drop 
in  that  made  the  crop  ready  to  produce.  This  year  we  have  had  an- 
other extreme  season  which  has  really  taken  more  labor;  an  extreme 
wet  season  throws  you  back  so  far  that  with  the  labor  you  have  you 
can  not  catch  up ;  so  consequently  in  my  case  the  wet  season  in  the 
spring  threw  me  back  and  I  never  have  caught  up  and  never  will 
this  season. 

Mr.  Miller.  How  much  capital  have  you  invested  in  your  farm? 

Mr.  Ryon.  What  do  you  mean? 

Mr.  Miller.  Do  you  own  your  farm? 

Mr.  Ryon.  Yes,  sir. 

Mr.  Miller.  What  capital  does  that  represent? 

Mr.  Ryon.  Do  you  mean  the  farm  ? 

Mr.  Miller.  Yes. 

Mr.  Ryon.  Well,  I  judge  it  would  bring  between  $9,000  and  $10,- 
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Mr.  Eton.  No  ;  last  year  I  cleared  something,  but  this  year  I  may 
come  out  where  I  started  in  the  spring;  that  is,  about  the  time  we 
started  our  crop,  and  be  $500  or  $1,000  in  the  hole. 

Mr.  MnxER.  You  can  not  say  "  Last  year  I  cleared  so-and-so  on 
ray  farm?" 

Mr.  Ryon.  I  could  not  tell  you  accurately  what  I  made,  but  I 
made  something  on  it. 

Mr.  Miller.  Wliat  figure  did  you  give  last  year  in  your  income 
tax  return  ? 

Mr.  Ryon.  Do  you  mean  the  gross  figure? 

Mr.  Miller.  Yes. 

Mr.  Rton.  I  think  it  was  around  $7,000  or  $8,000;  maybe  $9,000; 
I  do  not  know  exactly  what  it  was. 

Mr.  Miller.  Tliere  were  exemptions  and  deductions  on  that  which 
brought  the  amount  down? 

Mr.  Rton.  Yes,  sir;  my  family  for  one  thing. 

Mr.  Miller.  How  are  prices  fixed  in  the  District  when  the  farm- 
ers come  in  to  sell  their  produce? 

Mr.  Ryon.  The  prices  vary  from  day  to  day.  Take  tomatoes,  for 
instance.  We  have  to  sell  one  day  for  $1.50  and  the  next  day  we  may 
get  $3. 

Mr.  Miller.  What  is  the  name  of  the  organization  that  more  or 
less  regulates  prices  in  the  District? 

Mr.  Kyon.  1  do  not  think  I  could  answer  that  question  as  to  what 
would  regulate  prices,  onlv  the  quantity  of  stuff. 

Mr.  MnxER.  No;  but  who  are  the  people  that  tell  the  farmer  that 
he  must  charge  so-and-so  for  his  proauce  when  he  brings  it  here? 

Mr.  Ryon.  Nobody  tells  me  anything.  I  have  to  size  that  up 
myself. 

Mr.  Miller.  You  have  not  heard  any  of  your  fellow  farmers  talk 
about  that? 

Mr.  Ryon.  Sometimes  we  converse  together  and  size  the  market 
over,  and  we  decide  about  what  it  ought  to  be  worth  according  to  the 
quantity. 

Mr.  Miller.  But  no  one  has  ever  said  to  you  or  to  any  of  your 
friends  that  you  know  of  that  they  might  not  have  the  stall  space 
they  were  using  if  they  did  not  conform  to  certain  fixed  prices  nere 
in  the  District  at  that  time? 

Mr.  Ryon.  No,  sir. 

Mr.  Miller.  I  ask  you  that  because  it  has  come  to  the  attention  of 
fne  committee  a  number  of  times  that  such  a  system  is  in  vogue  here 
m  the  District  of  Columbia. 

Mr.  Ryon.  No,  sir. 

Mr.  Miller.  What  was  your  total  number  of  farm  hands  last 
year? 

Mr.  Ryon.  I  had  two  colored  men  hired  and  I  have  my  boys;  I 

TW  ^^jP^y  *^®"^-     ^^  ^^^  ^*  ^^^^  ^  ^^^®  ^  P^y  $1^  ^  month. 
Mr.  Miller.  What  was  your  weekly  wage  that  you  paid  your  help? 
Mr.  Ryon.  To  the  men? 
Mr.  Miller,  For  the  total  help  on  your  farm  what  was  the  weekly 

Mr.  Ryon.  I  have  only  one  man  now.  I  have  to  pay  him  $50;  that 
^  in  money. 
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Mr.  Miller.  I  am  speaking  about  last  year.  What  were  yc 
weekly  wages  last  year  for  all  your  hands,  whether  they  wei'e  me 
bers  of  your  family  or  not? 

Mr.  Kyon.  There  were  different  prices.  My  boys  I  had  to  p 
more. 

Mr.  Miller.  Can  you  tell  us  what  the  average  amount  of  mor 
was  that  you  paid  per  week  last  year  for  farm  help? 

Mr.  Eton.  I  could  not  answer  that  exactly  in  proper  shape. 

Chairman  Ball.  Do  you  know  the  total  amount  you  paid  duri 
the  whole  year  for  help?  In  making  out  your  income-tax  rep< 
you  made  a  deduction  for  that  ? 

Mr.  Ryon.  I  had  the  return  at  the  time  and  I  could  have  answer 
the  question  then. 

Chairman  Ball.  But  you  do  i*emember  the  amount  now  ? 

Mr.  Ryon.  No,  sir.  I  would  like  to  answer  only  what  I  know 
cori'ect. 

Chairman  Ball.  Do  you  know  what  amount  you  paid  as  interi 
revenue  tax  last  year? ' 

Mr.  Ryon.  I  did  not  pay  any. 

Mr.  Miller.  How  many  days  a  week  do  you  come  to  Washingt 
to  sell  your  produce? 

Mr.  Ryon.  Do  you  mean  this  year? 

Mr.  Miller.  Yes. 

Mr.  Ryon.  Some  weeks  I  come  maybe  once  or  twice,  and  soi 
weeks  I  come  maybe  three  or  four  days,  or  most  every  day.  Lji 
year  I  had  to  come  every  day  and  sometimes  twice  a  day. 

Mr.  Miller.  How  do  you  come  in,  by  truck? 

Mr.  Ryon.  By  tnick. 

Mr.  Miller.  Are  you  ever  compelled  to  sell  at  a  lower  figure  tlu 
you  want  to,  due  to  the  market  being  overstocked? 

Mr.  Ryon.  Yes;  very  often. 

Chairman  Ball.  Do  you  sell  to  retailers  or  wholesalers? 

Mr.  Ryon.  Wholesalers. 

Chairman  Ball.  You  do  not  retail  anything? 

Mr.  Ryon.  No.    If  we  did  we  would  have  to  stop  trucking. 

Chairman  Ball.  Do  you  ever  leave  your  produce  to  be  sold  < 
commission  ? 

Mr.  Ryon.  No,  sir;  I  generally  sell  my  own  stuff  unless  I  ha 
some  stuff  when  the  market  drops  down  that  I  can  not  get  anythii 
for,  and  then  I  give  it  to  somebody  to  sell. 

Chairman  Ball  What  do  they  charge  you  when  they  do  that? 

Mr.  Ryon.  Sometimes  they  do  not  charge  me  anything,  and  soin 
times  they  charge  me  7  per  cent  or  10  per  cent.    Most  of  the  tin 
some  of  my  friends  will  take  it  and  sell  it.     I  never  paid  over 
per  cent,  anyway. 

Chairman  Ball.  How  many  of  your  children  help  you  on  tl 
farm  ? 

Mr.  Ryon.  I  have  thi-ee  boys  that  are  working  on  the  farm. 

Chairman  Ball.  What  is  the  age  of  the  youngest? 

Mr.  Ryon.  The  youngest  is  16, 

Senator  Dial.  Did  he  work  on  the  farm  before  he  arrived  at  tl 
age  of  16? 

Mr.  Ryon.  Yes,  sir. 
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Senator  Dial.  At  how  early  an  age  did  you  work  him  on  the  farm  t 

Mr,  Ryon.  Well,  he  helped  aroimd  in  light  work  during  the  school 
vacation,  what  work  he  could  do  in  the  last  couple  of  years,  when 
labor  was  scarce. 

Senator  Dial.  Boys  work  on  the  farm  when  they  are  much  younger 
than  16,  do  they  not? 

Mr.  Ryon.  Yes;  we  have  to  work  them  now,  that  is,  on  some 
work.     The  little  fellows  can  work  di*opping  plants. 

Senator  Dial.  How  many  hours  do  you  work  on  the  farm? 

Mr.  Ryon,  Since  the  change  in  the  law  with  regard  to  hours  we 
do  not  put  in  quite  so  many  hours.  They  stop  at  6.  You  know  it  is 
5  by  the  old  time.    You  can  not  get  them  to  work  after  6. 

Senator  Dial.  What  time  do  they  stop  ? 

Mr.  Ryon.  They  do  not  stop  any  earlier  than  they  generally  stop. 
They  do  not  have  a  particular  time  to  start,  but  they  have  a  particu- 
lar time  to  stop. 

Senator  Dial.  You  start  about  as  early  as  you  can  ? 

Mr.  Ryon.  Yes. 

Chairman  Ball.  Do  you  think  the  daylight  saving  law  has  any 
effect  on  your  production? 

Mr.  Ryon.  I  think  so.  I  know  I  can  not  get  the  same  amount  of 
hours  out  of  my  labor  that  I  did  before.  I  do  not  know  whether  you 
gentlemen  understand  anything  about  our  farm  work.  It  is  entirely 
different  from  other  work. 

Chairman  Ball.  I  understand  because  I  have  worked  on  a  farm. 

Mr.  Ryon.  I  have  worked  hard  and  I  do  not  think  it  ever  hurt 
me.  I  have  been  raised  to  work  from  sun  to  sim  during  the  summer 
and  in  the  winter  my  hours  were,  of  course,  short.  That  is  the  way 
I  was  raised  ever  since  I  was  a  boy,  and  that  is  the  way  I  worked 
until  this  change  in  the  law  came  and  I  had  to  get  away  from  it. 

Senator  Dl\l.  But  even  in  the  winter  time  you  worked  as  long  as 
you  could  see  when  you  had  anything  to  do,  did  you  not? 

Mr.  Ryon.  Yes,  sir. 

Senator  Dial.  What  about  holidays? 

Mr.  Ryon.  Well,  we  take  holidays — ^the  boys  and  the  men  I  hire 
do.     I  do  not  very  often ;  I  keep  going. 

Mr.  Miller.  When  you  come  to  the  market  to  sell  to  the  commis- 
sion merchants  do  you  notice  two  or  three  merchants  that  buy  up  all 
the  produce  of  the  various  farmers? 

Mr.  Rton.  No,  sir;  we  come  there  and  we  sell  to  the  first  man 
that  comes  and  gives  us  the  price  that  we  think  we  ought  to  have. 
Sometimes  we  may  sell  a  little  bit  cheaper  and  sometimes  we  get  a 
little  better  price  and  the  other  man  may  lose  a  little.  We  have  to 
ase  our  own  judgment  and  we  sell  to  the  first  man  that  comes  who 
gives  us  our  price. 

Mr.  Miller.  Can  you  recollect  that  it  has  been  your  practice  to  sell 
more  or  less  steadily  to,  say,  two  or  three  commission  merchants 
throughout  the  year? 

Mr.  Ryon.  No,  indeed;  I  do  not  favor  any,  but  if  I  have  good 
staff  and  they  know  it  and  I  put  it  up  straight,  of  course,  men  that 
buy  it  always  look  for  me. 

Mr.  Miller.  The  Food  Administration  found  last  year  there  was 
a  tendency  on  the  part  of  a  few  merchants  to  get  there  early  and 
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buy  up  the  produce  from  all  the  farmers,  and,  therefore,  they  r€ 
lated  it  by  having  certain  hours  to  open. 

Mr.  Ryon.  No.  I  find  this:  If  Ihave  good  stuff  I  always  h 
ready  sale,  because  whoever  gets  it  knows  it  is  right.  They  knoi 
is  put  up  right  and  they  want  it  because  they  know  they  are  saf  < 
buving  it,  and,  of  course,  they  look  for  me.  If  I  have  common  s 
I  do  not  have  quite  so  many  calls. 

TESTIMONY  OF  HE.  OEOBOE  THOBNE. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr.  Miller.  Please  give  your  full  name  and  address. 

Mr.  Thorne.  George  Thome,  Station  H,  District  of  Columl 
route  B,  box  120. 

Mr.  Miller.  Where  is  your  farm  located,  Mr.  Thorne? 

Mr.  Thorne.  On  the  Potomac  Eiver,  about  half  a  mile  below  F 
Foote. 

Mr.  Miller.  What  distance  is  that  from  the  market? 

Mr.  Thorne.  I  judge  about  12  miles. 

Mr.  Miller.  How  do  you  transport  your  goods  to  the  market? 

Mr.  Thorne.  By  trucks. 

Mr.  Miller.  What  is  the  total  acreage  of  your  farm? 

Mr.  Thorne.  One  hundred  and  seventy-seven  and  a  half  acres 

Mr.  Miller.  How  much  have  you  under  cultivation? 

Mr.  Thorne.  About  50  acres.  * 

Mr.  Miliar.  Have  you  the  same  acreage  under  cultivation  t 
year  that  you  had  last  year? 

Mr.  Thorne.  About  the  same;  yes. 

Chairman  Ball.  Why  do  you  not  cultivate  more  than  50  acres 
the  177^  acres? 

Mr.  Thorne.  I  can  not  get  the  labor. 

Chairman  Balu  That  is  what  I  want  to  know.  It  is  on  accoi] 
of  a  shortage  in  labor? 

Mr.  Thorne.  Yes. 

Mr.  Miller.  What  do  you  sell  from  your  farm  ? 

Mr.  Thorne.  Strawberries,  blackberries,  tomatoes,  cantaloup 
sugar  com,  beets,  and  such  provisions  and  vegetables  as  that. 

Mr.  Mdljler.  What  proportion  of  your  produce  do  you  sell  in  i 
markets? 

Mr.  Thorne.  I  sell  all  that  I  do  not  use  for  myself  and  my  fami 
I  do  not  sell  it  myself,  either ;  I  have  a  man  that  sells  it  for  me. 

Mr.  Miller.  How  does  the  volume  of  goods  produced  by  you  tl 
year  compare  with  the  goods  produced  last  year? 

Mr.  Thorne.  I  think  it  is  about  the  same  as  last  year.  Some  thin 
have  been  partly  a  failure  and  others  have  been  good. 

Mr.  Miller.  Have  climatic  conditions  this  year  reduced  yo 
crops? 

Mr.  Thorne.  Yes;  I  think  the  season  affected  my  tomatoes, 
think  it  damaged  my  tomato  crop  about  50  per  cent. 

Mr.  Miller.  Getting  back  to  this  question  that  Senator  Ball  raisi 
with  regard  to  labor,  how  many  farm  helpers  did  you  employ  1^ 
vear  ? 

Mr.  Thorne.  I  employed  one  outside  of  my  own  help.  I  have  io\ 
boys  of  my  own  that  work  with  me  on  the  farm. 
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Mr.  Miller.  What  are  their  ages? 

Mr.  Thorne.  Sixteen  to  26. 

Mr.  Miller.  In  other  words,  you  had  five  farm  hands  in  addition 
10  yourself.    How  many  have  you  this  year? 

Mr.  Thorne.  I  have  not  any  helpers  hired  this  year ;  only  my  own 
boys — four  boys  and  myself. 

Mr.  Miller.  If  you  were  able  to  get  more  labor,  how  many  acres 
could  you  cultivate  on  that  farm  of  yours? 

Mr.  Thorne.  I  could  cultivate  25  more. 

Mr.  Miller.  Have  you  ever  had  a  greater  number  of  acres  under 
cultivation  than  you  have  now  or  had  last  year? 

Mr.  Thorne.  Yes,  sir. 

Mr.  Miller.  And  you  have  had  to  reduce  your  acreage  under 
^Itivation  solely  because  you  had  no  labor? 

Mr.  Thorne.  Yes,  sir. 

Mr.  Miller.  When  did  you  have  to  reduce  that  acreage  under 
cultivation — ^what  year? 

Mr.  Thorne.  It  began  about  1917;  about  three  years  ago.  It  has 
been  getting  worse  and  worse  ever  since. 

Mr.  MiujsR.  Then  in  1916  you  cultivated  your  top  acreage? 

Mr.  Thorne.  Yes. 

Chairuian  Ball.  Do  you  think  farm  labor  is  more  difficult  to  get 
this  year  than  it  was  last  year? 

Mr.  Thorne.  Yes,  sir;  a  great  deal  more  difficult. 

Chairman  Ball.  How  do  the  wages  asked  now  compare  with  those 
}f  last  year? 

Mr.  Thorne.  I  suppose  I  would  look  a  month  down  there  before 
[  would  come  across  a  man  that  I  could  get  out  of  him  what  he 
would  work  for.    They  are  not  there. 

Chairman  Ball.  They  simply  will  not  work  on  the  farm? 

Mr.  Thorne.  No,  sir. 

Mr.  Miller.  Is  that  condition  due,  in  your  opinion,  to  the  Army 
aking  the  men? 

Mr.  Thorne.  WeU,  the  Army  had  one  boy  of  mine  last  year.  He 
^ent  away  in  May  and  came  back  in  February.  He  went  to  France 
md  came  back  at  Christmas  and  got  home  in  February. 

Senator  Dial.  Labor  is  scarce  wim  your  neighbors,  too,  then? 

Mr.  Thorne.  Yes,  sir. 

Mr.  Miller.  If  you  had  not  these  four  sons  you  would  be  pretty 
nuch  up  against  it? 

Mr.  Thorne.  That  is  what  I  think.  I  do  not  know  any  other 
ourse  that  I  could  take  than  to  sell  out. 

Mr.  Miller.  Do  you  have  much  trouble  in  keeping  your  boys  on 
he  farm? 

Mr.  Thorne.  No,  sir.  I  give  them  one-half  of  what  is  sold  on  the 
'arm.    To  three  of  my  boys  who  are  of  age  I  give  half. 

Mr.  Miller.  Do  you  own  your  farm  outright? 

Mr.  Thorne.  Yes,  sir. 

Mr.  Miller.  What  does  your  farm  represent  in  capital  ? 

Mr.  Thorne.  You  mean  the  worth  of  my  farm  with  all  the  equip- 
nentt 

Mr.  Miller.  Yes;  your  total  plant. 

Mr.  Thorne.  I  would  judge  about  $15,000. 

Mr.  Miller.  How  much  did  you  clear  last  year? 
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Mr.  Thorne.  That  is  something  that  I  could  not  say. 

Mr.  Miller.  Have  your  profits  this  year  been  greater  thaxx 
were  last  year? 

Mr.  Thorne.  So  far;  yes,  sir.  I  have  put  in  bank  so  far  thiss 
$1,500,  but  I  could  not  tell  how  soon  I  may  have  to  draw  it  out 
I  do  not  know  how  much  will  be  left  there  at  the  end  of  the  year 

Mr.  Miller.  After  paying  the  wages  of  your  boys  and  alio 
for  your  own  salary,  so  to  speak,  what  did  you  clear  last  year  ? 

Chairman  Ball.  That  is  not  a  fair  question,  when  he  says  tli 
paid  the  boys  by  giving  them  one-half  the  income  from  the  far 

Mr.  Miller.  All  right;  I  will  withdraw  the  question,  then, 
the  committee,  Mr.  Thorne,  about  how  the  prices  are  determined 
the  farmer  gets  for  his  produce  here  in  the  District. 

Mr.  Thorne.  I  think  that  supply  and  demand  rule  the  price 
far  as  I  can  see. 

Mr.  MnxER.  Have  you  heard  that  given  as  the  reason  univer 
by  your  fellow  farmers,  or  have  you  just  heard  the  phrase 
recently  ? 

Mr.  Thorne.  I  have  taken  notice  of  that  all  along  ever  sii 
have  been  in  the  business  up  until  now.  The  supply  on  the  mi 
certainly  sets  the  price.  Of  course,  there  is  a  big  demand  for  e^ 
thing  now  and  everything  is  selling. 

Mr.  M11.LER.  How  do  these  people  who  occasionally  speak  t< 
farmer  and  suggest  that  he  sell  his  produce  that  day  at  a  coi 
figure  and  not  any  lower  approach  the  farmer? 

Mr.  Thorne.  Jfone  of  them  ever  approached  me  in  that  respec 
haul  my  stuff  to  a  man  that  sells  it.  We  were  boys  and  went  to  sc 
together.  He  has  been  selling  my  stuff  for  15  years.  He  charge 
10  per  cent  for  what  he  sells  and  he  pays  me  the  rest.  I  am  very 
satisfied  with  his  sales.  I  have  been  on  that  market  and  have  seen 
sell  tomatoes  for  one  price  and  his  neighbor,  an  agent  who  buyj 
the  Old  Dutch  Market,  bought  at  one  price  from  R.  A.  San^ur 
another  price  from  J.  O.  Kirby,  and  at  another  price  from  a  ma 
the  name  of  Robert  Boone  and  another  price  rrom  Walter  Ox 
I  could  not  see  any  difference  in  the  quality  of  the  tomatoes. 

Mr.  Miller.  What  happens  to  these  farmers  who  do  not  wai 
sell  to  the  wholesale  commission  merchants?  How  do  they  dispo 
their  stuff? 

Mr.  Thorne.  That  is  a  question  too  hard  for  me,  sir. 

Mr.  Miller.  Have  vou  heard  of  any  of  your  fellow  farmers 
did  that? 

Mr.  Thorne.  That  would  not  seU  to  the  commission  merchant 

Chairman  Ball.  In  other  words,  do  all  the  farmers  sell  only  U 
merchants  and  none  of  them  retail  their  stuff?  That  is  your  € 
tion,  is  it  not,  Mr.  Miller? 

Mr.  Miller.  Yes,  sir. 

Mr.  Thorne.  Down  on  the  wholesale  market,  of  course,  ther^ 
a  good  many  farmers  in  a  small  way  that  dispose  of  their  stm 
the  retail  market.  ^ 

Chairman  Ball.  Do  you  do  that? 

Mr.  Thorne.  No,  sir;  I  could  not  do  that  because  I  would 
get  rid  of  my  stuff.    I  haul  it  to  the  man  that  sells  it  for  me  wl 
sale  and  he  sells  it  to  the  man  that  will  give  him  the  most  moB 
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Chairman  Ball.  Does  he  take  it  entirely  on  a  commission  or  a 
fixed  price? 

Mr.  Thobne.  He  takes  it  on  commission. 

Chaiiinan  Ball.  What  percentage? 

Mr.  Thorne.  Ten  per  cent.  He  sells  mostly  to  the  grocers  and 
street  hucksters. 

Senator  Capper.  What  are  you  selling  mostly  now? 

Mr.  Thorne.  All  that  I  have  now  are  a  few  tomatoes  and  canta- 
loupes.     My  tomatoes  are  about  played  out. 

Senator  Capper.  When  did  you  market  your  last  tomatoes? 

Mr.  Thorne.  Saturday. 

Senator  Capper.  What  did  you  get  for  them? 

Mr.  Thorne.  $2.50  a  box. 

Senator  Capper.  Do  you  know  what  your  agent  got  for  them  when 
he  sold  them? 

Mr.  Thorne.  He  sold  them  for  $2.50  a  box. 

Senator  Capper.  And  you  paid  him  10  per  cent  commission? 

Mr.  Thorne.  Yes,  sir.  He  simply  marks  his  price  down  and  takes 
10  per  cent  oflF  and  gives  me  the  bills. 

Senator  Capper.  You  do  not  know  what  the  wholesalers  pay  to 
commission  merchants  for  those  tomatoes? 

Mr.  Thorne.  $2.50  a  box,  with  commission  taken  off  that. 

Senator  Capper.  Have  you  any  idea  what  they  would  retail  for  to 
the  grocer  or  the  huckster? 

ilr.  Thorne.  No,  sir;  I  have  not  any  idea. 

Mr.  Miller.  What  do  you  know  about  people  buying  up  food  in 
Hie  District  for  the  purpose  of  cold  storage? 

Mr.  Thorne.  I  do  not  know  anything  about  it,  sir. 

Mr.  MnjjER.  You  have  never  sold  anything  for  the  purpose  of 
storings  as  far  as  you  know? 

Mr.  Thorne.  No,  sir. 

Senator  Dial.  Do  you  buv  fertilizer  for  your  land? 

Mr.  Thorne.  Yes,  sir;  I  have  to  buy  it  now.  I  can  not  get  good 
manure;  it  co«i:s  too  much  to  truck  it  from  town,  and  I  have  to  use 
fertilizer  in  place  of  it. 

Senator  Dlal.  What  hours  do  you  work? 

Mr.  Ti'ORXE.  I  was  up  at  light  this  irorning,  in  order  to  get  my 
cantaloupes  on  the  market  as  early  as  I  could.  We  have  not  any 
particular  hours. 

Senator  Dial.  You  work  as  long  as  it  is  light,  do  you  ? 

Mr.  Thorne.  Yes,  sir. 

Senator  Dial.  How  young  do  you  work  your  children  on  the 
farm? 

Mr.  Thorne.  As  soon  as  they  are  large  enough  to  do  any  work. 
I  have  one  boy  now  that  is  16.  He  went  to  school  as  long  as  he 
could  go  in  the  country.  He  graduated  at  the  public  school  and  we 
have  no  high  Fchool  there,  and,  of  course,  I  can  not  afford  to  send 
him  away  to  school,  and  he  works  on  the  farm  now  the  year  round. 
I  have  not  any  younger  than  that. 

Senator  Dial.  How  young  do  they  commence  work  on  the  farm  ? 

Mr.  T^'ORNE.  When  tbey  are  nbout  18  or  14  years  old  they  could 
do  Huch  light  work  as  they  could  stand.  Of  course,  I  did  not  put 
them  right  down  to  hard  work  like  the  grubbing  hoe,  or  plowing, 
like  any  other  man  would  do. 
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Senator  Dial.  How  do  you  like  these  new  hours? 

Mr.  Thorne.  I  do  not  think  much  of  them. 

Chairman  Ball.  Do  you  think  they  materially  affect  your  w< 

Mr.  Thorne.  This  daylight  saving? 

Chairman  Ball.  Yes. 

Mr.  TnoRNE.  I  certainly  do.  It  makes  confusion  with  the  i 
labor.  Of  course,  it  does  not  affect  their  going  to  work,  but  it 
fects  their  stopping. 

Chairman  Ball.  It  increased  the  cost  of  production  ? 

Mr.  Thorne.  Yes,  sir.  You  could  not  get  them  to  work  any  ear 
but  I  will  guarantee  they  will  know  when  to  stop. 

TESTIMONY  OF  ME.  IBVINO  L.  MILLEE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  give  your  full  name  and  place  of  business. 

Mr.  I.  L.  Miller.  I.  L.  Miller,  Beltsville,  Md. 

Mr.  Miller.  Your  farm  is  located  near  Beltsville  ? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Mr.  Miller.  What  distance  is  Beltsville  from  the  market? 

Mr.  I.  L.  Miller.  About  12  miles. 

Mr.  Miller.  What  is  the  total  acreage  of  your  farm  ? 

Mr.  I.  L.  Miller.  One  hundred  and  twenty-five. 

Mr.  Miller.  What  is  your  acreage  under  cultivation  ? 

Mr.  I.  L.  Miller.  One  hundred  and  twenty-five. 

Mr.  Miller  What  do  you  grow  on  your  farm? 

Mr  I.  L.  Miller.  Wheat,  com,  hay,  sweet  potatoes,  and  sugar  c< 

Mr.  Miller.  Is  that  all  ? 

Mr  I.  L.  Miller.  Well,  I  have  some  fruit. 

Mr.  Miller,  What  kind  of  fruit? 

Mr  I.  L.  Milter.  Grapes,  principally. 

Mr  Miller.  Do  you  have  as  many  acres  under  cultivation  this  ) 
as  you  had  last  year? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Mr.  Miller.  You  sell  all  vour  products  to  the  Farmers'  Prod 
Market? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Mr.  Miller.  How  did  climatic  conditions  affect  your  crops 
year? 

Mr.  I.  L.  Miller.  Very  disastrously  on  the  wheat,  and  to  some 
tent  they  seriously  affected  the  sweet  potato  crop. 

Mr.  Miller,  riow  about  com? 

Mr.  I.  L.  Miller.  It  improved  the  field  com. 

Mr.  Miller.  How  was  the  labor  supply  on  your  farm  this  yeai 
compared  with  last  year  ? 

Mr.  I.  L.  Miller.  I  had  a  lack  of  labor,  insufficient  labor. 

Mr.  Miller.  What  was  the  total  number  of  farm  hands  on  y 
farm  last  year? 

Mr.  I.  L.  Miller.  I  had  an  average  of  two  men  and  two  boyb. 

Mr.  Miller.  And  in  addition,  your  own  labor? 

Mr.  I.  L.  Miller.  I  do  not  give  my  time  to  the  farm ;  I  am  a  pri^ 
secretary. 

Mr.  Miller.  How  many  farm  hands  have  you  this  year? 

Mr.  I.  L.  Miller.  An  average  of  one  man  and  two  boys  part  of 
time.    I  had  three  men  leave  me  this  summer. 
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Mr.  MiixER.  Has  this  reduction  of  labor  caused  you  to  produce  any 
less  on  those  acres? 

Mr.  I.  Li.  Miller.  Yes;  less  cultivation,  and,  consequently,  a  de- 
terioration in  the  quantity. 

Mr.  Miller.  You  said  you  had  vour  total  acreage  under  cultiva- 
tion? 

Mr.  I.  L.  Miller.  Yes ;  it  was  all  under  cultivation,  but  I  was  not 
able  to  properly  take  care  of  it. 

Mr.  Miller.  What  is  your  total  weekly  wage  for  all  of  your  farm 
hands? 

Mr.  I.  L.  Miller.  Do  you  mean  at  the  present  time? 

Mr.  Miller.  Last  year  and  this  year. 

Mr.  I.  L.  Miller.  Last  year  it  would  average  during  the  harvesting 
season  $50  a  week. 

Mr.  Miliar.  In  other  words,  to  make  it  plainer,  what  did  you  pay 
for  labor  last  vear? 

Mr.  I.  L.  Miller.  $1,800. 

Mr.  Miller.  What  is  your  total  capital  invested  in  your  farm? 

Mr.  I.  L.  Miller.  $20,000. 

Mr.  Miller.  Do  you  own  the  farm  ? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Mr.  Miller.  Wliat  did  you  clear  last  year  ? 

Mr.  I.  L.  Miller.  In  1918  on  the  farm  I  paid  an  income  tax  of  $809. 

Mr.  Miller.  How  many  days  a  week  do  you  send  your  produce 
into  Washington? 

Mr.  I.  L.  Miller.  I  send  it  when  I  have  produce  to  send.  During 
this  time  of  year  it  is  necessary  to  go  very  frequently  every  day ;  other 
weeks  once  or  twice. 

Chairman  Ball.  That  depends  entirely  upon  the  crop  that  you 
have  raised,  whether  it  is  a  tomato  crop  or  a  com  crop? 

Mr.  L  L.  Miller.  That  is  it. 

Chairman  Ball.  Maybe  for  a  month  or  two  you  will  not  have  to  go 
at  all,  but  during  the  maturing  of  one  particularly  crop  you  would 
have  to  go  every  day? 

Mr.  I-  L.  Miller.  Yes,  sir. 

Mr.  Miller.  Do  you  bring  your  produce  in  by  motor  trucks? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Mr.  Miller.  To  whom  do  you  sell  that  produce? 

Mr.  L  L.  Miller.  I  sell  it  to  street  hucksters  and  retailers. 

Mr.  Miller.  You  do  not  sell  through  commission  merchants? 

Mr.  I.  L.  Miller.  I  do  not. 

Mr.  Miller.  You  are  a  farmer  that  sells  directly  to  the  small  buck-* 
sters  and  small  retailers? 

Mr.  I.  W.  Miller.  Yes;  whoever  the  buyer  may  be. 

Mr.  Miller.  Do  you  seU  any  to  the  consumer  direct? 

Bifr.  I.  L.  Miller.  I  do  not  sell  any  retail  stuff  to  the  consumer. 
If  I  am  hauling  com  and  he  wants  a  sack  of  corn  he  gets  it  and  noth- 


m^  J 

Mr.  Miller.  Where  is  your  place  of  business  here  in  the  city? 

Mr.  I.  L.  Miller.  In  the  Riggs  Building. 

Mr.  Miller.  You  mean  you  have  the  produce  brought  in  here 
and  delivered  to  the  retailers,  and  they  sell  on  orders  taken  by  you 
here? 
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Mr.  I.  L.  Miller.  No;  I  bring  it  into  the  produce  market  and 
my  own  stuff.    Then  I  go  to  the  office. 

Mr.  Miller.  How  do  you  determine  the  prices  that  you  are  go 
to  get  from  the  people  that  you  are  going  to  sell  ? 

Mr.  I.  L.  Miller.  I  determine  them  on  purely  demand  and  sup| 

Mr.  Miller.  It  is  the  old  question  of  supply  and  demand? 

Mr.  I.  L.  Miller.  Yes,  sir ;  it  is  the  old  question.  ,  It  is  the  o 
one  that  prices  are  regulated  by. 

Mr.  Miller.  You  do  not  let  anybody  tell  you  what  to  charge 
your  produce? 

Mr.  I.  L.  Miller.  No,  indeed.    I  get  all  I  can. 

Mr.  Miller.  You  have  not  heard  of  any  of  your  friends  be 
told  to  sell  at  certain  prices  ? 

Mr.  I.  L.  Miller.  No,  sir. 

Mr.  Miller.  You  find  that  the  markets  are  often  overstocked  t 
you  are  unable  to  get  rid  of  your  produce  at  the  prices  you  want 

Mr.  I.  L.  Miller.  I  do. 

Mr.  Miliar.  What  do  you  do  with  it  then,  sacrifice  it  or  take 
back  to  your  farm  ? 

Mr.  I.  L.  Miller.  I  sacrifice  it. 

Chairman  Ball.  Do  you  think  this  daylight-saving  law  interfe 
any  with  the  amount  of  your  production  ? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Chairman  Ball.  In  what  way? 

Mr.  I.  L.  Miller.  Shorter  hours.  Help  will  quit  at  six  o'clock 
the  evening  whether  they  have  given  you  a  full  day's  work  or  not. 

Chairman  Ball.  Can  you  do  effective  work  on  your  own  farm 
fore  the  dew  dries  off? 

Mr.  I.  L.  Miller.  No,  sir;  I  can  not. 

Chairman  Ball.  Then,  the  time  of  your  beginning  necessarily  < 
pends  on  the  height  of  the  sun  and  not  the  hour  that  may  be  fixed 

Mr.  I.  L.  Miller.  Yes.  In  cutting  grain  we  must  wait  until  1 
dew  is  off. 

Chaiiinan  Ball.  You  wait  until  the  proper  time,  no  matter  h 
high  the  sun  might  be? 

Mr.  I.  L.  Miller.  That  is  right. 

Senator  Sheppard.  What  are  your  hours  for  labor  on  the  farm  t 

Mr.  I.  L.  Miller.  We  have  not  any  fixed  hours.  We  try  to  put 
10  hours  in  the  field,  as  nearly  as  possible. 

Senator  Sheppard.  Is  that  supposed  to  be  your  standard  da 
work,  10  hours  ? 
*     Mr.  I.  L.  Miller.  Yes. 

Mr.  Miller.  Are  you  generally  satisfied  with  the  prices  you  j 
from  the  people  to  whom  you  sell  here? 

Mr.  I.  L.  Miller.  Well,  yes;  I  am  satisfied;  I  have  to  be  satisfi 
in  a  great  many  cases,  because  I  do  not  always  get  what  the  prodi 
is  worth. 

Chairman  Ball.  Put  the  question  in  another  way.  Do  you  thi 
that  the  prices  that  you  get  pay  you  for  raising  the  different  article 

Mr.  I.  L.  Miller.  No,  sir ;  I  do  not. 

Senator  Capper.  How  does  the  high  cost  of  living  hit  you  in  yc 
business? 

Mr.  I.  L.  Miller.  Well,  the  high  prices  of  produce  this  year  ha 
not  increased  the  net  income  of  the  farm.    I  have  only  been  farmi 
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about  four  years.  The  first  two  years  of  the  war  the  farm  showed  a 
higher  pront  than  it  has  in  the  last  two  years,  simply  due  to  the  high 
cost  of  materials,  such  as  fertilizer  and  labor.  Labor  has  more  than 
doubled. 

Senator  Capper.  Wliat  has  been  the  increase  in  your  fertilizer? 
You  buy  a  great  deal  of  fertilizer? 

Mr.  I.  L.  Miller.  I  spend  about  $800  a  year  on  fertilizers. 

Senator  Capper  Are  the  fertilizei*s  that  you  buy  now  without  soda 
preparations  any  material  good? 

Mr.  I.  L.  Miller.  No,  sir;  I  do  not  think  they  are  of  the  same 
quality  that  they  were,  especially  the  bone. 

Senator  Capper.  Do  you  use  nitrate  of  soda  ? 

Mr.  I.  L.  Miller.  I  do  not. 

Senator  Capper.  Do  you  use  potash  ? 

Mr.  I.  L.  Miller.  No,  sir ;  I  can  not  get  potash. 

Senator  Capper.  That  is  the  reason  you  do  not  use  them,  because 
you  can  not  get  them  ? 

Mr.  I.  L.  Miller.  Yes,  sir ;  that  is  the  reason. 

Senator  Capper.  They  are  the  efficient  fertilizers? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Senator  Capper.  How  much  more  does  it  cost  you  and  your  family 
to  live  now  than  it  did  before  the  war? 

Mr.  I.  L.  Miller.  Senator,  I  can  not  answer  that  question. 

Senator  Capper.  Could  you  tell  approximately? 

Mr.  I.  L.  Miller.  The  principal  increase  in  expense,  I  should 
think,  would  be  in  clothing,  and  I  should  say  it  has  more  than  dou- 
bled, but  just  how  much  I  have  actually  spent  as  an  increase  in  liv- 
ing expenses  I  could  not  tell  you. 

Senator  Capper.  Are  your  taxes  any  higher? 

Mr.  I.  L.  Miller.  Yes;  considerably  higher. 

Chairman  Ball.  What  State  do  you  live  in? 

Mr.  I.  L.  .Miller.  Maryland.  County  and  State  taxes  have  in- 
creased about  50  per  cent,  and  in  the  last  two  years  the  income  tax 
has  taken  me  in. 

Chairman  Ball.  Do  you  pay  an  income  tax  on  your  income  from 
the  farm  or  on  your  salary  as  private  secretary  ? 

Mr.  I.  L.  Miller.  On  both. 

Chairman  Ball.  What  was  your  farm  revenue  last  vear? 

Mr.  I.  L.  Miller.  My  farm  revenue  was  $800  last  year. 

Senator  Sheppard,  Is  that  net  or  gross? 

Mr.  I.  L.  Miller.  Net. 

Chairman  Ball.  You  paid  on  $800? 

Mr.  I.  L.  Miller.  Yes. 

Chairman  Ball.  Where  did  you  get  your  exemption,  from  your 
private  secretaryship? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Chairman  Ball.  What  did  you  have  invested? 

Mr.  I.  L.  Miller.  $20,000.  - 

Senator  Sheppard.  And  made  only  $800? 

Mr.  I.  L.  Miller.  Yes,  sir. 

Chairman  Balu  What  prices  are  you  getting  for  com  now? 

Mr.  I.  L.  MnuBR.  Thirty  cents  a  dozen  was  the  last  price  I  re- 
ceived; that  was  on  Saturday. 
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Chairman  Ball.  What  are  the  prices  on  tomatoes? 
Mr.  I.  L.  Mn.T.KR.  Tomatoes  I  do  not  raise. 
Chairman  Ball.  Have  you  sold  your  wheat! 
Mr.  I.  L.  Miller.  No,  sir ;  that  is  in  straw  yet. 
Chairman  Ball.  Do  you  expect  to  get  anything  out  of  it? 
Mr.  I.  L.  Miller.  Nothing  except  cnicken  feed! 

TESTIHONT  OF  ME.  F.  T.  DAVIDSON,  TB. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr.  Miller.  Please  give  your  full  name  and  place  of  business  in 
Washington,  Mr.  Davidson. 

Mr.  Daa^dson.  F.  J.  Davidson,  jr.,  945  Pennsylvania  Avenue. 

Mr.  Miller.  I  undei'stand  that  you  represent  the  Farmers'  Co- 
operative Association? 

Mr.  Davidson.  I  act  as  broker  for  a  number  of  shippers.    They 
call  them  farmers'  exchanges. 

Mr.  Miller.  State  briefly  to  the  committee  the  method  by  which 
you  transact  your  business* 

Mr.  Davidson.  I  write  and  solicit  accounts  with  the  shippers,  and 
they  quote  me  a  price  and  I  go  out  and  sell  to  the  wholesale  dealers 
in  Washington,  and  they  pay  me  a  brokerage  for  selling  them. 

Mr.  Miller.  You  sell  them  for  whom? 

Mr.  Davidson.  The  shippers. 

Mr..  Miller.  Mention  the  firms. 

Mr.  Davidson.  There  are  a  good  many  of  them,  probably  50  that 
I  represent. 

Mr.  Miller.  Do  you  mean  50  farmers? 

Mr.  Davidson.  These  people  buy  from  the  farmers. 

Mr.  Miller.  Where  are  they  located? 

Mr.  Davidson.  From  Florida  to  Maine  and  out  West,  Michigan. 
Minnesota,  and  Wisconsin. 

Mr.  Miller.  What  products  do  these  correspondents  of  yours 
handle  besides  potatoes? 

Mr.  Davidson.  Some  handle  potatoes,  some  cabbage,  some  onions. 

Mr.  Miller.  Name  all  the  products  that  you  have  handled. 

Mr.  Davidson.  Potatoes,  caobage,  onions,  and  carrots  in  the  prod- 
uce line. 

Mr.  Miller.  To  whom  do  you  sell,  to  the  wholesalers  here  in  the 
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Mr.  Davidson.  The  produce  brokerage  business?  Four  others  are 
aU  that  I  know  of. 

\i\.  Miller.  Name  them.  If  they  are  individuals  give  their  indi- 
vidual names. 

Mr.  Davidson.  W.  I.  Dyer,  F.  C.  Howard,  J.  L.  Irgood,  and  E.  M. 
AuJerson. 

Mr.  Miller.  You  have  named  five,  including  yourself. 

Mr.  Davidson.  Yes,  sir. 

Mr.  Miller.  Approximately,  how  many  exchanges  do  they  all  rep- 
i-esent?    You  represent  50  yourself,  you  say? 

Mr.  Davidson.  Well,  not  exchanges.  I  represent  several  ex- 
changes, but  there  are  a  number  of  independent  shippers  that  I  rep- 
resent. There  are  only  a  few  exchanges,  comparatively,  that  I  repre- 
sent. 

Mr.  Miller.  How  do  you  get  your  profit  out  of  the  business? 

Mr.  Davidson.  They  pay  a  broker  so  much  a  car  for  selling,  and 
out  of  that  we  pay  our  telegrams  and  office  expense,  etc. 

Mr.  Miller.  Who  pays  the  shipping  charges  ? 

Mr.  Davidson.  The  shippers.  They  are  sometimes  sold  f .  o.  b.  and 
sold  sometimes  delivered. 

Mr.  Miller.  When  goods  are  delivered  to  a  wholesale  commission 
merchant  here  in  WafSiington  by  you,  you  have  already,  of  course, 
realized  a  commission  on  them  and  have  charged  that  in  with  the 
price  that  the  wholesale  commission  merchant  pays? 

Mr.  Davidson.  We  do  not  fix  the  price.  We  have  nothing  what- 
ever to  do  with  fixing  the  price.  They  quote  us  a  price,  the  ship- 
fers,  and  tlien  we  go  out  and  try  to  sell  at  the  price  they  ask  for  it. 
t  we  can  not  get  the  price  they  ask  for  it,  then  we  try  to  get  a  bid  a 
little  under  the  price. 

Mr.  Miller.  If  you  can  get  a  higher  price,  you  realize  more  on 
your  commission  ? 

Mr.  Davidson.  No;  the  brokerage  would  be  the  same.  If  we  sold 
potatoes  at  $10  a  bag,  we  would  not  get  any  more  than  if  we  sold 
them  at  $6  a  bag.    We  sell  by  the  car. 

Mr.  MiLLCB.  You  only  handle  in  carload  lots? 

Mr.  Davidson.  Yes,  sir. 

Senator  Capper.  WTiere  do  you  get  most  of  your  potatoes? 

Mr.  Davidson.  Bight  now,  we  are  getting  them  all  from  New 
Jersey. 

Senator  Capper.  Where  do  you  buy  up  there  now;  at  what  city? 

Mr.  Davidson.  Most  of  my  business  is  done  at  Cranberry,  N.  J.; 
some  at  Freehold,  N.  J. 

Senator  Capper.  You  buy  from  a  wholesaler  up  there? 

Mr.  Davidson.  They  quote  me  and  I  sell  for  them. 

Senator  Capper.  As  I  understand  it,  a  farmer  sells  his  potatoes  to 
a  local  commission  man  in  his  town ;  then  the  commission  man  in  that 
town  sells  to  a  wholesaler  in  the  principal  distributing  center  of  that 
State;  then  you  buy  from  that  wholesaler;  that  is,  you  sell  for  him, 
Mid  then  you  sell  to  a  wholesaler  here  and  the  wholesaler  here  sells 
to  the  huckster,  and  the  huckster  sells  to  the  Government  employee 
or  the  citizen  here  in  the  city.    Is  not  that  about  the  process? 

Mr.  Davidson.  I  have  never  been  up  there  where  they  shippo- 
^toes.    I  do  not  know  exactly  how  they  do  at  those  points.    They 
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secure  the  potatoes.  They  buy  them.  There  are  some  growers,  no 
doubt,  that  I  represent  occasionally.  They  will  have  a  car  of  po- 
tatoes. They  secure  the  potatoes  and  quoteme  a  certain  price.  Then 
I  sell  to  the  w^holesaler  and,  of  course,  he  sells  to  the  retailer. 

Senator  Capper.  But  it  passes  through  about  six  hands  and  they 
all  take  a  slice  at  it.  That  is  one  reason  that  the  price  when  it  comes 
down  to  the  consumer  finally  is  so  high  that  they  are  all  complain* 
ing.  Do  you  not  think  that  has  something  to  do  with  the  high  cost 
of  living'^  Everyone  that  handles  them  gets  some  profits,  no  doubt, 
out  of  the  transaction  ? 

Mr.  Davidson.  I  have  not  any  idea  how  much  profit  they  do  get. 

Mr.  Miller.  Do  you  brokers  sell  among  yourselves  ? 

Mr.  Davidson.  From  one  broker  to  another? 

Mr.  Miller.  Yes. 

Mr.  Davidson.  No,  sir. 

Mr.  Miller.  You  do  not  recollect  in  the  nuuiber  of  years  you  have 
done  business  that  you  may  have  sold  to  Mr.  Dyer  or  Mr.  Anderson, 
or  Mr.  Howard,  your  fellow  brokers'^ 

Mr.  DAvmsoN.  Never.    They  simply  do  not  buy  anything. 

Mr.  Miller.  Suppose  a  car  of  produce  comes  here  and  you  do  not 
want  it. 

Mr.  Davidson.  Who  does  not  want  it? 

Mr.  Miller.  The  broker  does  not  want  to  handle  it. 

Mr.  Davidson.  Nine  hundred  and  ninety-nine  times  out  of  a  thou- 
sand they  are  sold  before  they  are  shipped. 

Mr.  Miller.  In  your  business  have  you  ever  refused  a  shipment 
that  came  in  here  ? 

Mr.  Davidson.  No,  sir.    I  have  never  refused  anything  myself. 

Mr.  Miller.  It  was  found  in  the  Food  Administration  Office  that 
sometimes  a  car  would  come  here  and  the  brokers  would  refuse  it, 
and  there  would  be  so  much  produce  wasted. 

Mr.  DAvrosoN.  No ;  I  could  not  refuse  it,  because  it  is  not  shipped 
to  me. 

Mr.  Miller.  What  happens  if  your  buyer  here  says  you  have  or- 
dered from  him  and  he  will  not  take  it  or  does  not  want  it? 

Mr.  Davidson.  We  first  attempt  to  get  him  to  take  it,  to  do 
everything  we  can  to  fret  him  to  take  it.    When  we  get  complaints 
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Mr.  Davidson.  Not  a  thing  in  the  world. 

Mr.  Miller.  You  think  you  are  essential  to  the  supply  of  food 
cominffto  the  wholesalers  here  in  the  District? 

Mr.  Davidson.  I  judge  it  must  be  the  cheapest  way  of  distributing 
it  or  the  shippers  would  not  have  the  brokers. 

Senator  Cappfji.  Do  you  ship  and  produce  out  of  Washington? 

Mr.  Davidson.  No,  sir. 

Senator  Capper.  Is  there  anyone  here  engaged  in  shipping  out  the 
produce  grown  around  here? 

Mr.  DAvrosoN.  Any  broker? 

Senator  Capper.  Any  commission  merchant  or  wholesaler  here? 

Mr.  Davidson.  Occasionally  they  do.  I  do  not  know  that  I  could 
tell  you  any  special  case,  but  I  have  heard  of  produce  being  shipped 
out  to  some  other  markets. 

Senator  Capper.  There  is  not  very  much  of  a  market  here  for  ship- 
pine  out  ? 

Mr.  DAvrosoN.  No,  sir;  I  would  not  call  it  much  of  a  market. 

Senator  Shp-ppard.  What  is  your  investment  in  your  business  here  ? 

Mr.  Davidson.  No  capital. 

Senator  Sheppard.  What  margin  do  you  figure  on  in  order  to  come 
out  with  a  profit? 

Mr.  Davidson.  The  shippers  pay  different  rates  of  brokerage,  and 
they  pay  the  same  no  matter  what  the  crop  is  worth. 

senator  Davidson.  What  is  the  average? 

Mr.  Davidson.  About  $6  to  $10  a  car. 

Senator  Sheppard.  What  percentage  would  that  be? 

Mr.  Davidson.  At  the  present  time,  that  would  be,  I  would  say, 
not  over  1  per  cent. 

Senator  Sheppard.  What  was  your  volume  of  business  last  year? 

Mr.  Davtobon.  I  did  not  keep  a  record  of  the  volume  of  business. 

Senator  Sheppard.  What  were  your  net  profits  ? 

Mr.  Davidson.  $6,100. 

Senator  Sheppard.  Would  you  figure  in  any  charge  for  your  own 
services? 

Mr.  DAvrosoN.  No;  that  was  all  I  made  altogether. 

Senator  Sheppard.  And  you  do  not  know  what  your  volume  of 
business  was?    You  do  not  recall  it? 

Mr.  Davidson.  No;  I  just  figured  up  what  my  income  was. 

Senator  Sheppard.  Do  you  rent  your  place  of  business  ? 

Mr,  Davidson.  Yes,  sir. 

Senator  Sheppard.  Well,  your  rents  and  your  expenses  would  rep- 
resent your  investment  last  year. 

Mr.  Davidson.  The  main  expenses  are  telegrams  and  telephone 
messages.   We  do  all  business  by  telegram  and  telephone. 

Senator  Sheppard.  Do  you  know  about  what  your  expenses  were? 

Mr.  Davidson.  About  ^,000,  I  guess ;  in  that  neighborhood. 

Mr.  Miller.  Do  the  producers  that  you  deal  with  desire  to  deal 
with  Washington  markets  more  than  with  other  markets  throughout 
the  country? 

Mr.  Davidson.  They  do  at  times  when  the  Washington  market  is 
better  than  other  markets. 

Mr.  Miller.  You  said  you  deal  with  producers  from  Florida  to 
Maine  and  in  the  Western  States.  What  would  induce  people  from 
the  Western  States  to  send  produce  here  to  you  to  sell  for  them  ? 
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Mr.  Davidson.  There  are  different  seasons.  There  is  the  season 
for  Florida  potatoes  when  you  do  business  in  Florida.  Then  it 
comes  on  up — Georgia,  South  Carodina,  North  Carolina,  and  New 
Jersey. 

Mr.  Mhusr.  Have  you  done  the  character  of  business  you  are  do- 
ing in  any  other  locality  than  Washington? 

Mr.  Davidson.  I  have  sold  over  in  Baltimore. 

Mr.  Miller.  How  does  Baltimore  compare  with  Washington? 

Mr.  Davidson.  In  regard  to  prices? 

Mr.  Miller.  Yes,  sir.  ^ 

Mr.  Davidson.  The  prices  there  are  exactly  the  same,  sir. 

Mr.  Miller.  Then,  the  Washington  market  is  considered  by  the 
producer  rather  a  good  market  to  get  into? 

Mr.  Davidson.  I  never  heard  them  say  so.  They  send  the  stuff 
here  when  they  can  get  prices  that  pay  them;  at  other  times  they 
do  not  send  it  here.  Sometimes  one  market  is  better  than  others. 
Sometimes  Washington  mav  be  better  than  Baltimore  and  vice 
versa.    The  Pittsburgh  market  may  be  better. 

Senator  Capper.  Ik)w  does  the  railway  service  handle  the  freight 
now  compared  with  before  the  war? 

Mr.  Davidson.  It  is  not  as  good,  in  my  opinion. 

Senator  Sheppard.  Does  that  result  in  any  loss  of  produce  or  any 
delay  or  damage? 

Mr.  Davidson.  Yes,  sir;  it  does. 

Senator  Capper.  What  seems  to  be  the  matter  with  the  railway 
service? 

Mr.  Davidson.  I  do  not  think  they  get  stuff  here  as  quickly  now. 
You  can  not  get  any  information  from  them  such  as  you  formerly 
could  get,  by  any  nieans. 

Senator  Capper.  They  are  longer  in  delivery,  are  they? 

Mr.  Davidson.  They  are  longer  in  delivery,  I  should  think,  on  the 
average.  They  do  not  give  the  service  they  did  before.  For  b- 
stance,  they  used  to  put  a  wire  tracer  on  a  car  that  could  not  be  lo- 
cated, but  they  do  not  give  that  service  any  more.  That  is,  they  do 
not  give  it  to  me,  at  least. 

Senator  Capper.  Do  you  hear  much  complaint  about  the  shippers 
in  that  regard? 

Mr.  Davidson.  With  reference  to  the  railroads? 
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Mr.  HowABD.  They  operate  from  Florida,  then  from  Florida  to 
Virginia,  and  from  Virffinia  to  Jersey,  New  York  or  Maine;  Michi- 
gan, and  Wisconsin,  and  Minnesota,  on  potatoes. 

Mr.  Miller.  How  many  associations  or  organizations  do  you 
renresent? 

Mr.  Howard.  I  guess  perhaps  between  35  and  40,  or  45.  I  do  not 
know  exactly,  but  it  is  something  like  that. 

Mr.  Miller.  No  two  brokers  represent  the  same  organization  or 
set  of  farmers  ? 

Mr.  Howard.  Yes ;  sometimes 

Mr.  Miller.  How  do  you  dispose  of  the  produce  that  you  bring 
in,  and  how  does  it  come  in? 

Mr.  Howard.  It  is  all  disposed  of,  sir,  before  we  bring  it  in.    If 

i^ou  will  allow  me,  I  will  give  you  a  little  synopsis  of  what  I  mean 
)y  that  I  am  supposed  to  be  a  broker.  I  go  to  Golden  &  Co.  and 
they  ask  me  the  price  on  potatoes.  They  give  me  an  order,  and  I 
eiecute  that  order  for  Golden  &  Co.  and  wire  it  to  my  shippers.  The 
order  will  be  confirmed  or  not  confirmed,  and  I  confirm  it  to  Golden, 
but  I  buy  nothing  and  sell  nothing  on  my  own  account.  We  simply 
execute  the  orders  given  by  the  wholesale  dealers. 

Mr.  Miller.  Everything  is  in  carload  lots? 

Mr.  Howard.  Yes,  sir;  any  produce. 

Mr.  Miller.  What  is  your  capital  invested  in  this  business? 

Mr.  Howard.  I  have  not  any  capital  except  my  desk  and  type- 
writer and  office. 

Mr.  Miller.  How  much  did  you  make  last  year? 

Mr.  Howard.  I  have  not  the  exact  figures  with  me,  but  the  net 
amount  was  about  $6,000. 

Mr.  Miller.  You  are  occupied  the  whole  year  round? 

Mr.  Howard.  Yes,  sir. 

Mr.  Mttjjch,  Senators,  unless  you  want  to  bring  out  some  addi- 
tional points  I  can  not  add  anytmng  more  than  what  I  have  already 
adduced  from  Mr.  Davidson. 

Senator  Capper.  I  have  no  questions. 

Mr.  MnjUER.  I  will  ask  this  question.  Do  the  brokers  sell  among 
themselveB! 

Mr.  Howard.  No,  sir;  absolutely  not. 

Mr.  Mn.TiER.  Do  you  have  many  of  your  orders  refused? 

Mr.  Howard.  We  have  had  at  times  quite  a  number  of  cars  re- 
fused. 

Mr.  Miller.  At  times.    When  ? 

Mr.  Howard.  Sometimes  in  the  winter  time  they  will  be  a  little 
frosted.  That,  of  course,  is  a  loss  to  somebody.  If  the  receiver  ac- 
•'epts  those  it  is  his  loss,  unless  the  shipper  will  agree  before  hand  to 
niake  it  good,  and  sometimes  when  they  are  very  much  frozen  we 
turn  them  down  absolutely. 

Mr.  MiLUSR.  Why  could  not  these  wholesale  houses  employ  a  man 
in  your  capacitv,  for  instance,  to  do  the  same  business  that  you  are 
loing  for  theml 

Mr.  Howard.  I  do  not  think  they  can  buy  as  cheaply  as  we  can  buy. 

Mr.  MiLL^.  In  other  words,  you  think  you  are  a  necessary  cog  m 
the  distribution? 

Mr.  Howard.  I  do  not  know  that  we  are  necessary,  but  I  think  we 
buy  more  cheaply  than  they  can  buy  direct. 
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Senator  Capper.  As  I  understand,  they  ship  their  produce  for  y< 
to  sell,  and  you  get  a  commission. 

Mr.  Howard.  No,  sir ;  I  execute  orders  when  given  to  me  only, 
do  not  have  anything  shipped  here.  There  have  been  times,  perha] 
in  the  last  5  or  10  years — ^there  has  been  a  carload  or  two  of  potato 
shipped  in  on  commission  for  me  to  sell  on  arrival,  but  as  a  ru 
9  cars  out  of  10,  or  more  than  that,  a  larger  percentage  than  thi 
will  be  sold  before  I  ship  them  out. 

Senator  Capper.  How  do  you  determine  what  is  the  actual  prici 
How  do  you  fix  the  market  price  ? 

Mr.  Howard.  Competition.  I  will  hear  someone  else's  price  ai 
I  will  get,  perhaps,  two  or  three  quotations  in  the  mommg  fro 
different  shippers  in  or  near  the  same  locality*  Of  course,  if  I  ha 
the  lowest  price,  the  lowest  man  gets  the  order.  That  is,  of  course^ 
matter  of  business. 

Mr.  Miller.  You  do  not  sell  on  commission,  you  say,  at  all? 

Mr.  Howard.  That  is  the  conunission  basis.  We  sell  on  the  coi 
mission  basis  exclusively.  The  shipper  pays  me  a  commission  1 
executing  these  orders. 

Senator  Capper.  The  commission  comes  out  of  the  producer  or  t 
consumer? 

Mr.  Howard.  Sir? 

Senator  Capper.  Who  pays  that  commission? 

Mr.  Howard.  The  shipper,  sir;  the  man  I  sell  for. 

Senator  Capper.  Why  could  not  he  sell  direct?  You  sell  to  t 
wholesaler  direct,  probably.  What  would  be  the  matter  with  1 
selling  to  the  wholesaler  direct  and  eliminating  that  commissioi 

Mr.  Howard.  I  think  the  volume  of  business  thev  would  have 
do  would  be  the  reason.  They  could  not  quote  to  all  places.  Just 
the  present  time  the  whole  Eastern  States  east  of  Chicago  to  Chicaj 
are  drawing  on  New  Jersey  for  potatoes.  They  are  supplying  tli 
part  of  the  country,  and  of  course  the  broker  and  salesmen  are  wirii 
to  those  different  shippers  every  night  and  every  morning  for  prio 
I  presume  that  is  why  they  do  not  quote  direct.  Sometimes  they 
quote  direct. 

Mr.  Miller.  What  was  your  volume  of  business  last  year,  ^, 
Howard  ? 

Mr.  Howard.  I  do  not  keep  track  of  the  volume,  sir,  in  dolli 
and  cents ;  I  could  not  do  it. 

Mr.  Miller.  Can  you  give  us  a  general  idea  as  to  how  many  ci 
loads  of  produce  you  handled  last  year? 

Mr.  Howard.  I  expect  between  five  and  seven  hundred  cars. 

Mr.  Miller.  Suppose  it  was  700  cars  and  there  are  no  more  th 
five  brokers  in  business  in  Washington 

Mr.  Howard.  That  is  about  all,  I  think. 

Mr.  Miller.  Taking  it  as  a  general  average,  there  might  ha 
been  3,500  cars  of  potatoes  brought  here  from  far-off  points  throw 
the  efforts  of  you  five  brokers? 

Mr.  Howard.  That  may  be  a  little  excessive.  I  could  not  si 
Of  course,  I  sell  potatoes,  cabbage,  onions,  and  beans — scMnetin 
carrots. 

Mr.  Miller.  You  testified  that  you  cleared  about  $6,000,  and  t 
witnesses  ahead  of  you  testified  to  about  that  amount.    In  otl 


Digitized  by 


Google 


HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA.  461 

words,  you  got  a  total  of  about  $30,000  for  bringing  3,500  carloads  of 
produce  into  Washington  ? 

Mr.  HowABD.  That  is  not  all  for  produce.  I  sell  to  the  wholesale 
grocers  also-— canned  goods  in  season,  salt  fish  in  season,  cheese, 
and  other  lines,  besides  the  produce  business.  • 

Mr.  Miller.  What  I  wanted  to  find  out  was  the  relative  benefit 
to  Washington  of  the  commissions  which  represent  the  expense  the 
consumer  bears. 

Mr.  Howard.  You  would  have  to  cut  that,  because  my  commis- 
sions would  not  all  be  on  produce.  There  are  other  lines  that  would 
cut  into  that  considerably. 

Mr.  Miller.  Are  there  any  further  questions,  Senator?  If  not, 
that  is  all. 

The  next  paity  to  be  called  is  Mrs.  E.  A.  Calvin.  We  are  going 
to  hear  four  of  the  consumers'  representatives,  not  representing  cer- 
tain organizations,  but  just  ladies  who  have  come  here  to  tell  us 
some  of  their  troubles. 

STATEMENT  OF  HBS.  £.  A.  CALVIN. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding,  in 
absence  of  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  name  and  address,  please? 

Mrs.  Calvhc.  Mrs.  E.  A.  Calvin,  1660  Park  Road,  Washington. 

Mr.  Miller.  I  understood  that  you  wanted  to  preface  what  you 
had  to  say  by  a  little  statement? 

Mrs.  Calvin.  I  should  like  to  do  so.  I  should  like  to  refute,  if 
possible,  the  testimony  of  most  of  the  meat  dealers  and  a  large  part 
of  the  men  who  testified  here  last  week  to  the  effect  that  Washing- 
ton housewives  demanded  only  the  higher-priced  products.  I  was 
very  glad  to  hear  the  broker  who  has  just  testified  confirm  me  in 
that  Uiis  afternoon  by  making  the  statement  that  Washington  was 
not  an  esp)ecially  good  market.  It  would  take  an  exceptionally  good 
liousewife  to  be  extravagant  on  the  prices  we  have  had  within  the 
last  few  years,  and  I  think  Washington  housewives  realize  just  as 
much  as  housewives  in  other  parts  of  the  country  that  there  are 
certain  causes  over  which  we  have  no  control  that  have  led  to 
high  prices,  such,  of  course,  as  the  world  shortage  of  food,  the  in- 
crease in  taxes,  that  is,  the  income  and  excess-profits  taxes.  Not 
that  the  untimate  consumer  pays  a  great  deal  of  those,  but  almost  all 
the  people  who  can,  will  pass  them  on  to  him.  Of  course,  the  de- 
crease in  production  and  tne  increase  in  the  circulating  medium  the 
housewife  realizes  and  knows,  just  as  everyone  else  knows  it.  She  has 
tried  to  shop  within  the  last  lew  years  more  economically  and  more 
efficiently  than  she  ever  did  before.    She  has  had  to. 

Unless  you  care  to  ask  some  questions  now,  I  will  say  that  the 
testimony  this  afternoon  has  shown  where  our  trouble  is.  It  is  not 
that  the  Wa^ington  housewives  like  to  shop  by  telephone  or  that  we 
demand  the  higher-priced  foods.  I  do  not  shop  by  telephone,  per- 
sonally, but  I  have  never  found  that  it  was  any  cheaper  to  spend  a 
half  a  day  goinff  to  the  market,  possibly  a  few  cents  cheaper  in  the 
course  o/^a  week;  but  if  the  housewife  has  to  spend  two  or  three 

12066^—19— PT  4 14 

Digitized  byC^OOQlC 


462  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

dollars'  worth  of  time  to  save  10  or  15  cents,  I  do  not  know  that  very 
much  is  added  to  her  household  at  the  end  of  the  month. 

It  seems  to  me  there  are  a  few  things  in  which  we  can  help  in 
the  cost  of  li\ang,  and  .one  of  those  has  been  brought  out  bv  the  testi- 
mony this  afternoon — the  large  number  of  people  that  handle  the 
food  from  the  time  it  leaves  the  farmer  until  the  time  it  gets  to  us. 
That  is  something  we  now  have  no  control  over,  no  matter  in  what 
wav  we  shop. 

1  noticed  a  week  or  so  ago,  when  the  prices  fell  as  a  result  of  your 
inquiry,  the  papers  stated  that  farmers  had  been  receiving  from 
$1.75  to  $2.25  a  hundred  for  their  corn.  The  greater  part  of  the 
season  Washington  housewives  have  had  to  pay,  if  they  had  com, 
from  80  cents  to  $1  a  dozen. 

Senator  Dial.  Just  a  minute;  do  you  take  boarders? 

Mrs.  Calvin.  No,  sir. 

Mr.  Miller.  Have  you  found  from  your  experience  that  after  this 
committee  opened  up  its  investigations  the  prices  dropped? 

Mrs.  Calvin.  Yes,  sir. 

Mr.  Miller.  In  what  commodities,  from  your  own  expeirence  ? 

Mrs.  Calvin.  In  meat,  especially. 

Mr.  Miller.  Name,  for  instance,  any  dealers  that  you  know  of,  if 
you  care  to  do  so,  whose  prices  have  gone  down  since  the  investiga- 
tion started? 

Mrs.  Calvin.  Prices  generally  on  the  market  had  fallen  immensely 
Friday  and  Saturday;  in  meat,  in  the  chain  stores,  the  prices  had 
fallen. 

Senator  Dial.  About  how  much  a  pound? 

Mrs.  Calvin.  The  price  of  meat  had  fallen,  from,  say,  25  cents  for 
certain  cuts  of  meat,  the  chuck  roasts,  to  as  low  as  15  and  18  cents  on 
the  market;  stew  meat,  for  instance. 

Mr.  Miller.  Did  that  cause  any  comment  between  the  retailer  and 
the  consumer? 

Mrs.  Calvin.  It  certainly  did  in  some  of  the  cases  where  I  hap- 
pened to  be  the  purchaser. 

Mr.  Miller.  What  did  the  retailer  give  as  his  reason  for  that  re-  J 
duction?  I 
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Jersey  just  now.  That  certainly  ouffht  not  to  add  a  great  deal  to  the 
freight  cost.  I  pay  80  cents  a  peck  for  the  Irish  potatoes  for  the 
last  month  or  so.    They  have,  of  course,  been  much  more. 

Senator  Dial.  Eighty  cents? 

Mrs.  Calvin.  Yes,  sir ;  80  cents  a  peck.  Of  course,  I  do  not  know 
how  much  the  farmers  in  New  Jersey  are  receiving  now,  but  if  they 
were  bought  this  year  the  farmer  received  about  $1.16  a  bushel  for 
them :  if  they  were  bought  last  year  he  received  $1.21  a  bushel.  Dur- 
ing the  last  part  of  last  year  $3.20  has  been  cheap  for  potatoes  on 
the  Washington  market;  that  is,  cheaper  than  we  have  been  get- 
ting them  for. 

Senator  Dial.  Have  you  figures  here  for  some  other  vegetables  you 
have  bought? 

Mrs.  Calvin.  I  have  figures  for  chickens. 

Senator  Dial.  Read  them,  please. 

Mrs.  Calvin.  May  I  say  just  here  that  the  housewife  has  become 
so  aecus^tomed  to  cold-storage  products  that  we  very  seldom  get  any 
other  kind.  So  I  looked  up  the  price  that  the  farmers  had  received 
for  some  of  these  storage  products  that  we  have  been  buying,  and  I 
notice  that  chickens  last  year  brought  on  an  average  to  the  farmers 
20  cents  a  poimd ;  if  bought  during  this  year  they  brought  an  average 
of  23,  almost  24  cents  a  pound.  Of  course,  the  storage  chickens  that 
we  buy  now  were  put  into  storage  in  the  early  part  of  this  year,  or 
last  vear,  and  we  pay  60  cents  a  pound  for  those  chickens.  There 
has  been  an  increase  in  the  amount  of  chickens,  particularly  the 
broilers,  in  cold  storage  the  first  of  last  year,  of  285  per  cent,  which 
might  have  something  to  do  with  the  cost  of  living  just  now. 

Eggs  brought  the  farmer  last  year  an  average  of  39  cents  a  dozen, 
and  we  paid  from  50  to  70  cents;  and  if  bought  this  year  and  put 
into  cold  storage  they  brought  the  farmer  40  cents.  We  have  paid 
from  60  to  80  cents  for  those  eggs. 

I  was  rather  interested  in  the  price  of  sweet  potatoes  produced  this 
year:  The  farmer  receives  $1.59  a  bushel  for  those,  and  tor  those  pro- 
duced in  1918  he  received  $1.48.  We  pay  from  $4  to  $5.50  a  bushel 
for  those  same  potatoes. 

I  would  like  to  make  it  clear  that  I  believe  Washington  housewives, 
or  people  in  the  District  of  Columbia  or  people  in  the  cities  anywhere 
do  not  object  to  the  price  the  farmer  is  receiving  for  his  produce. 
Also  we  realize  that  the  retail  merchant  can  not  do  business  with 
as  small  gross  profits  as  were  made  a  few  years  ago.  But  so  far  as 
I  have  seen  the  figures  of  the  Federal  Trade  Commission,  the  manu- 
facturers and  the  retailers  are  making  larger  net  profits  than  they 
have  ever  made  before.  They  seem  to  be  passing  the  extra  tax  on  the 
consumer. 

Mr.  Miller.  The  man  who  actually  hands  you  the  article  makes 
mopB  ppc^)ortionately  than  all  of  the  other  agencies,  including  the 
producers,  put  together? 

Mrs.  Calvik.  The  man  who  receives  the  meat  or  the  man  who  re- 
ceives the  vegetables  receives  in  many  instances  more  than  the  man 
who  raises  arid  produces  the  article  and  the  people  who  bring  it  to 
market 

Mr.  MiujEit.  If  it  will  not  destroy  your  train  of  thought,  I  have 
*^w^l  questions  that  I  would  like  to  ask  you. 
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Mrs.  Calvin.  I  will  be  very  glad  to  answer  them. 

Mr.  Miller.  I  understood  you  to  say  that  it  had  been  your  expe- 
rience that  the  meat  dealers  in  Washington  do  not  have  the  cheaper 
grades  of  meat? 

Mrs.  Calvin.  It  is  not  possible  to  buy  cheap  meat,  Col.  Miller. 

Mr.  Miller.  For  instance,  do  you  find  that  the  people  who  adver- 
tise cheap  meat  have  the  best  class  of  meat?  I  will  not  give  the 
man's  name,  but  we  had  a  man  before  us  last  week  whose  advertise 
ments  mi^ht  lead  us  to  believe  that  he  sells  meat  much  more  cheaply 
than  anybody  else,  but  the  committee  has  had  it  brought  out  tnat 
it  is  what  is  known  as  cow  beef,  which  is  a  cheaper  grade  of  beef. 
You  perhaps  might  know  the  name  of  the  man.  I  do  not  want  to 
bring  it  out  in  the  testimony. 

Mrs.  Calvin.  No;  I  do  not  happen  to  know  of  that;  I  know  it  has 
been  impossible  for  housewives  to  get  cheaper  cuts  of  meat.  Any 
housewife  can  prepare  the  cheaper  cuts  of  meat  in  a  very  palatable 
way. 

Mr.  Miller.  Do  any  of  these  meat  dealers  say,  "  We  do  not  keep 
these  cheaper  grades  of  meat  because  we  can  not  dispose  of  it  if  we 
have  it?" 

Mrs.  Calvin.  I  have  never  heard  of  it  until  it  was  brought  out  in 
the  testimony. 

Mr.  Miller.  Are  you  aware  of  any  agents,  organization,  or  indi- 
vidual that  controls  prices  in  the  District  of  Columbia  that  the 
farmer  receives,  or  the  original  producer  receives? 

Mrs.  Calvin.  No,  sir;  I  am  not.  I  do  not  happen  to  have  made 
any  investigation  along  that  line.  I  have  made  investigations  in  two 
or  three  other  cities,  and  may  I  say  that  the  way  city  markets  are 
conducted,  it  seems  to  me  they  might  be  done  away  with  with  great 
advantage  to  the  consumers.  It  simply  means  that  it  makes  more 
stores  that  the  consumer  has  to  keep  up.  It  seems  to  me  the  testi- 
mony has  shown  how  many  unnecessary  middle  men  there  are.  If 
men  who  have  no  equipment  at  all  and  no  capital  invested  in  the 
business  can  make  $5,000,  $6,000,  or  $7,000  a  year,  wo  do  not  have 
to  go  very  far  to  find  out  the  reason  for  part  of  the  high  cost  of 
living  in  Washington.     You  had  testimony  last  week  showing  that 
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Mrs.  Calvin.  Well,  of  course,  supply  and  demand  do  in  a  way 
govern  orices,  but  there  are  so  many  ways  to  manipulate  prices  after 
the  products  have  passed  into  the  hands  of  the  middle  men,  that  it 
seems  to  me  that  supply  cannot  be  said  to  govern  prices  to  more 
than  a  very  limited  extent. 

Senator  Dial.  When  there  was  a  demand  for  fish,  did  that  havo 
any  effect  upon  the  price  of  beef  or  mutton  ? 

Mrs.  Cal>in.  Prices  advanced  concurrently.  At  the  time  we  were 
wrgred  to  eat  fish  it  was  at  the  time  the  war  was  going  on,  when  we 
Were  going  without  meat  almost  entirely. 

Senator  Capper.  We  were  shipping  meat  abroad  then  ? 

Mrs.  Calvin.  Yes,  sir.  And  housewives  were  very  careful  to  buy 
just  as  little  meat  as  possible,  and  it  would  be  impossible  to  say  if 
any  one  thing  influenced  the  market. 

Mr.  Miller.  I  understand  that  you  desire  to  comment  on  the  price 
of  sugar  set  by  the  fair  price  commission? 

Mrs.  Calvin.  I  have  been  paying  10  cents  a  pound  for  sugar  for 
the  last  three  or  four  nionths.    I  buy  it  in  small  quantitites  because 

I  buy  it  from  one  of  the  chain  stores  which  has  been  limiting  the 
quantity  that  will  be  sold  to  the  purchaser.  I  have  been  paying  10 
cents  a  pound  for  it.  I  presume  that  they  are  making  the  profit  they 
wish  at  10  cents  a  pound.  I  was  surprised  at  the  action  of  the  De- 
partment of  Justice  in  naming  11  cents  as  a  fair  price.  I  know  of 
no  change  in  the  wholesale  market  that  has  caused  that. 

Chairman  Ball.  Has  that  changed  the  price  of  sugar  from  10  to 

II  cents? 

Mrs.  Calvin.  I  have  not  bought  sugar  since,  but  I  have  no  doubt 
that  it  will. 

Chairman  Ball.  That  price  is  the  maximum  that  can  be  charged? 

Mrs.  Calvin.  Yes;  but  I  believe  it  almost  invariably  happens  that 
the  maximum  becomes  the  minimum.  We  have  usually  found  it  so 
in  other  foods. 

Senator  Capper,  Have  you  had  any  experience  in  cooperative 
buying? 

Mrs.  Calvin.  Not  in  the  District.  I  have  not  happened  to  be  con- 
nected with  any  cooperative  buying  movements  in  the  District  of 
Columbia. 

Senator  Capper.  Do  you  think  that  system  can  be  introduced  here 
with  good  results  ? 

Mrs.  Calvin.  I  do.    I  see  no  reason  why  it  should  not. 

Senator  Capper.  Do  you  think  housewives  would  be  inclined  to 
lock  favorably  upon  the  cooperative  movement  here? 

Mrs.  Calvin.  Yes  sir;  I  do.  I  b?lieve  they  have  found  some- 
thing has  to  be  done  to  eliminate  the  number  of  middlemen,  and  it 
seems  to  me  that  would  be  the  simplest  means  of  getting  at  it.  I 
do  not  know  whether  it  is  possible  for  the  profits  of  these  men  to  be 
limited  or  not,  and,  if  not,  it  seems  to  me  cooperative  buying  is  the 
onlv  thing  left  to  the  consumer. 

Chairman  Ball.  It  is  your  experience  that  if  the  cheaper  grades 
of  meat  were  properly  displayed  there  would  be  no  trouble  in  selling 
them? 

Mrs.  Calviv.    Absolutely  none.    The  cost  of  living  is  such 

Chairman  Ball.    At  a  reasonable  price? 
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Mrs.  Calvin.  At  a  reasonable  price.  The  cost  of  living  is  si 
that  they  would  be  glad  to  buy  it. 

Chairman  Ball.  You  believe  that  the  retailers'  claim  of  havj 
to  charge  an  exorbitant  price  for  the  better  cuts  in  order  that  tl 
might  realize  on  the  average  price  is  not  well  founded? 

Mrs.  Calvin.  I  believe  it  is  not.  While  I  was  president  of 
Housewives  League  in  Houston,  Tex.,  I  heard  butchers  make  i\ 
same  excuse  whenever  the  price  of  their  meat  was  under  inqui 
but  I  have  never  found  it  substantiated  on  inquiry  among  i 
housewives.  I  certainly  do  not  think  it  is  so  now,  with  the  c 
of  living  as  it  is  and  with  the  cost  of  even  the  necessities  of  1 
being  so  great. 

Chairman  Ball.  In  your  experience,  has  the  price  of  any  of  i 
cuts  of  meat  been  reduced  within  the  last  six  weeks  or  two  inont 
or  is  the  price  now  about  the  maximum  price  that  has  been  charge 

Mrs.  Calvin.  The  price  during  the  early  part  of  last  week  u 
about  the  maximum  that  has  been  charged.  There  was  some  slij 
reduction,  Friday  and  Saturday,  and  some  of  the  cheaper  cuts  w 
displayed.  There  was  no  reduction,  possibly,  in  the  higher  gra<3 
but  cheaper  cuts  were  displayed. 

Senator  Dial.  How  do  prices  now  compare  with  those  of  ab< 
six  months  ago,  for  meat? 

Mrs.  Calvin.    About  the  same.    Pork  is  higher. 

Senator  Dial.    Pork  is  higher  now  ? 

Mrs.  Calvin.    Yes,  sir. 

Senator  Dial.  How  about  twelve  months  ago?  Do  you  rememl 
about  that  long  ago  ? 

Mrs.  Calvin.  I  happened  to  be  boarding  about  a  year  ago.  I  \ 
not  familiar  with  that. 

Chairman  Ball.  We  want  especially  the  beef  prices  here,  beca1 
I  think  the  conditions  of  beef  and  pork  are  different  at  present. 

Mrs.  Calvin.  Yes,  sir. 

Chairman  Ball.  The  supply  of  beef  is  very  ample  now  to  supj 
the  demand.  There  is  no  question  about  that.  The  supply  of  p< 
probably  has  been  limited.  During  the  war  we  shipped  abroad  mi 
of  the  beef  to  supply  practically  the  Allies.  Now  I  understand  fr< 
the  testimony  of  tlie  packers  that  we  are  not  shipping  beef,  Soi 
America  is  supplying  the  beef.    Was  not  that  the  testimony  ? 

Senator  Capper.  Yes. 

Chairman  Ball.  Therefore  the  supply  of  beef  ought  to  be  amjl 

If  the  butchers  would  sell  the  cheaper  cuts,  in  your  judgment,  i 
a  reasonable  price,  they  would  be  enabled  then  to  sell  the  other  ci 
at  a  less  price  than  they  have  been  charging? 

Mrs.  Calvin.  Unquestionably. 

Senator  Capper.  Have  you  any  knowledge  of  conditions  of  hai 
ship  and  distress  in  the  District  oy  reason  of  the  higher  prices? 

Mrs.  Calvin.  I  happen  not  to  be  so  situated  just  now  that  I  < 
But  I  know  from  the  salary  that  is  received  by  a  number  of  e! 

Eloyees  here  in  the  District  there  must  be  very  neat  hardslu 
ome  of  the  ladies  who  will  come  after  me  will  tell  about  some 
their  daily  expenditures  for  food,  and  that  may  give  you  an  id 
what  the  poorer-paid  people  have  to  contend  with. 
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STATEMENT  OF  MBS.  E.  W.  STANCILL. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MnxER.  Give  us  vour  full  name  and  address. 

Mrs,  Stancill.  Mrs.  R.  W.  Stancill,  2706  Ontario  Road. 

Mr.  Miller.  We  understand  that  you  are  one  of  the  housewives 
who  have  come  here  to-day  voluntarily  to  give  us  some  information 
about  buying? 

Mrs.  Stancill.  Yes,  sir,  I  will  be  glad  to  help  in  any  way  that  I 
can. 

Mr.  Miller.  I  notice  that  you  have  a  paper.  Do  you  want  to 
proceed  with  a  preliminary  statement? 

Mrs.  Stancill.  No.  If  there  are  any  questions  you  would  like  to 
ask,  I  would  be  glad  to  answer  them.  I  just  jotted  down  some  prices 
we  have  been  paying  for  things.  I  have  several  girls  with  me.  We 
have  been  buymg  quite  a  little  bit,  and  I  have  just  jotted  down  some 
prices  if  you  wanted  them.  If  there  are  any  special  questions,  it 
would  save  time^erhaps. 

Mr.  Miller.  Where  do  you  do  your  buying? 

Mrs.  Stancill.  Sometimes  at  the  market;  quite  a  good  many 
things  at  the  Sanitary;  and  I  buy  quite  a  good  many  tnings  from 
the  huckster  wagons,  because  they  are  much  more  reasonable  for 
me.  I  think  I  live  in  a  neighborhood  where  things  are  particularly 
hi^h. 

Mr.  Miller.  What  market  do  you  buy  from? 

Mrs.  Stancill.  I  go  to  Center  Market  and  to  the  O  Street  Market, 
and  occasionally  to  the  Arcade  Market. 

Mr.  Miller.  Who  are  the  hucksters  from  whom  you  buy  ? 

Mrs.  Stancill,  They  come  to  our  door.  There  are  several  huckster 
wagons  that  pass  our  door,  and  I  have  found  that  a  great  many  things 
I  can  buy  from  them  much  more  reasonably  than  I  can  buy  anywhere 
else,  because  I  do  not  have  a  car  and  can  not  deliver  them  myself. 

Mr.  Miller.  Why  are  you  able  to  buy  more  reasonably  from  those 
hucksters  ? 

Mrs.  Stancill  They  have  quoted  better  pricevS.  For  instance,  I 
priced  potatoes  from  them.  I  rarely  buy  them  in  small  quantities. 
I  rarely  ever  get  less  than  a  bushel,  and  usually  in  larger  quantities, 
and  so  I  have  not  priced  a  quarter  of  a  peck,  because  we  use  them  in 
larger  quantities. 

Mr.  Miller.  Do  these  hucksters  ever  complain  to  you  that  they 
have  been  told  what  to  charge  for  certain  produce  ? 

Mrs.  Stancili..  No,  sir;  they  have  not.  I  have  never  asked  them 
al>out  that. 

Mr.  Miller.  You  have  heard  no  rumor  that  prices  are  fixed  in  the 
District  of  Columbia  by  any  individual  or  set  of  individuals? 

Mrs.  Stancill  No,  sir;  I  have  never  questioned  them  or  heard 
that  remark. 

I  agree  with  Mrs.  Calvin  very  fully  in  regard  to  the  price  of  meat 
and  things  of  that  sort.  Nearly  all  of  us  who  use  fireloss  cookers 
could  very  often  use  a  less  expensive  cut  of  meat  to  just  as  good  ad- 
vantage and  probably  more  so.  I  have  found  it  several  times  impos- 
sible to  get  the  cheaper  cuts  when  they  have  been  advertised. 

Mr.  Mtlusr.  Have  you  been  able  to  get  those  cheaper  cuts  ? 

Mrs.  Stancill.  No,  sir,  I  have  not.  I  have  asked  at  different  stores, 
at  the  Dutch  Market  and  different  markets.    They  always  happened 
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to  be  out  of  that  at  the  time,  or  at  least  I  have  not  been  able  to  find 
them.  If  I  have  found  them,  it  would  be  really  inferior  meat  that  I 
would  not  care  to  buy.  I  believe  housewives  would  be  glad  to  avail 
themselves  of  opportunities  to  buy  reasonably,  unquestionably. 

'  Mr.  Miller.  Do  you  find  that  retailers  who  advertise  cheaper  ciits 
of  meat  will  have  really  the  best  grade  of  meat,  or  is  it  an  mferior 
grade? 

Mrs.  Stancill.  I  have  found  it  an  inferior  grade  when  I  tried  to 
buy  it — that  that  was  advertised  as  the  cheaper  cuts  of  me^t. 

Senator  Dial.  The  cheaper  cuts  are  prefectly  wholesome,  are  they 
not? 

Mrs.  Stancill.  Yes,  sir ;  but  several  times  when  I  have  endeavorpd 
to  buy  cheaper  meats  and  have  looked  at  the  meat,  it  was  meat  that 
I  could  not  use. 

Chairman  Ball.  You  have  found  that  the  cheaper  cuts,  in  other 
words,  were  not  cheaper  cuts  of  the  best  beef,  but  cheaper  cuts  of  a 
cheaper  grade? 

Mrs.  Stancill.  Cheaper  gi-ade  of  meat,  yes;  and  the  meats  that 
would  be  available  for  cooking  in  the  fireless  cookers  we  could  use 
greatly  to  our  advantage  if  it  were  possible  to  get  them. 

Mr.  Miller.  To  go  back  to  the  hucksters,  where  do  they  get  their 
produce,  Mrs.  Stancill? 

Mrs.  Stancill.  I  do  not  know  that.  The  huckster  wagoas  pasj 
our  door  very  often.  For  instance,  I  hav%  been  able  to  bin'  potatoes 
from  the  hucksters  at  60  to  75  cents  a  bushel  cheaper  than  I  could  get 
them  from  the  stores. 

Chairman  Ball.  Is  the  produce  that  they  have  apparently  fresh 
and  good  when  they  are  selling  it  cheaply  ? 

Mrs.  Stancill.  Yes;  I  have  found  it  so,  very  satisfactory. 

Senator  Capper.  How  about  clothing  and  shoes?  What  is  your 
experience  along  those  lines  ? 

Mrs.  Stancill.  Shoes,  of  course,  have  been  mnch  higher,  and 
clothing  too,  in  proportion,  than  we  have  ever  had  to  pay  l^fore. 

Senator  Cappers  Do  you  hear  any  complaint  along  that  line  from 
other  people? 

Mrs.  Stancill.  Yes,  sir.    Of  course,  clothing  is  higher,  but  I  think 
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Mr.  Miller.  What  did  it  cost  to  deliver  them? 

Mrs.  Shelton.  Five  cents  a  pound  for  the  first  pound,  and  a  cent 
ft  pound  for  every  pound  afterwards.  We  usually  try  to  get  fairly 
large  quantities.  A  neighbor  of  mine  told  me  this  morning  she  was 
getting  very  good  apples  at  the  market  at  reasonable  prices.  I  do 
not  trade  with  the  Chevy  Chase  merchants,  because  their  prices  are 
too  high.  We  come  to  the  city  to  do  our  trading.  So  I  called  up  this 
man  from  whom  this  neighbor  had  bought  her  apples,  and  he  said  his 
apples  were  $1.25  for  a  half  bushel. 

Chairman  Ball.  You  were  paying  60  cents? 

Mrs.  Shelton.  I  was  paying  60  cents  from  this  woman. 

Senator  Dial.  How  do  they  come? 

Mrs.  Shelton.  They  are  sent  in  these  little  corrugated  boxes.  I 
tried  to  get  berries  and  eggs,  but  it  was  not  very  satisfactory.  You 
can  not  get  the  berries  very  well ;  but  she  can  send  carrots  and  onions, 
lar^  bunches  of  onions  for  a  ni /kel  and  large  buches  of  carrots  for 
a  njckel ;  we  pay  much  more  than  that  on  the  market.  She  has  said 
several  times  she  would  sell  me  corn  very  reasonably.  I  believe  it 
was  20  cents  a  dozen.  But  I  do  not  like  corn.  I  am  not  an  extrava- 
pmt  housewife,  but  I  do  not  like  com  that  is  two  or  three  days  old ; 
and  sometimes  it  is  two  or  three  days  old  when  we  get  it.  Those 
luxuries  that  we  can  get  along  without,  I  do  not  buy  that  way. 

Talking  about  meats:  We  do  buy  occasionally  from  our  Chevy 
Chase  merchants;  we  are  compelled  to.  So  the  other  evening  I 
dropped  in  and  asked  how  much  his  bacon  was,  and  he  said  it  was 
65  cents  a  pound.  I  said,  "  What  does  it  cost  you?"  He  said,  " This 
costs  us  57  cents,  wholesale."  So,  of  course,  we  paid  it.  I  noticed 
down  at  the  Center  Market  bacon  was  selling  at  55  cents  that  same 
day. 

Speaking  of  cheaper  cuts,  I  have  asked  our  merchant  for  the 
cheaper  cuts  of  meat,  stew  meat.  They  said,  "  We  have  not  anything 
but  the  end  of  the  round,"  and  you  pay  50  cents  for  that.  Then  1 
said,  "  I  will  buy  the  best  cuts;  if  I  have  got  to  pay  50  cents  I  think 
I  will  have  the  best." 

Soaps  have  advanced  remarkably  rapidly  within  the  past  few 
weeks.  I  asked  my  grccerman  and  he  said  it  had  advanced  almost 
50  per  cent,  and  tne  soap  we  were  getting  at  6  cents  a  few  weeks 
ago  is  9  cents  now.  I  said,  "Is  it  going  still  higher?"  He  said. 
"Yes."   I  said, "  I  will  lay  in  a  supply,  then." 

We  paid  12  cents  a  pound  for  sugj\r  at  a  little  grocery  store  on 
Columbia  Road  and  Eighteenth.  I  called  up  my  grocery  man  and 
told  him  I  would  like  to  have  some  chicken  feed  and  asked  him  how 
much  it  was.  I  had  been  paying  $4.25  for  it,  per  100  pounds.  Ho 
said,  "  It  had  advanced  now."  He  said,  "  It  is  $5  a  hunared,  and  we 
are  going  up  more  still."  I  said,  "I  will  call  up  some  downtown 
merchants  and  see  if  they  do  not  have  it  a  little  cheaper." 

They  said  they  could  sell  it  for  $4.50,  so,  of  course,  I  bought  it  of 
them. 

Senator  Dial.  Delivered  ? 

Mrs.  Shelton.  Yes,  sir.  If  we  get  it  in  large  quantities  they  de- 
liver it 

My  husband  works  at  the  interstate  Commerce  Commission,  and 
they  have  a  little  cooperative  club  down  there,  and  when  they  kept 
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saying,  "  Everybody  buy  coal,"  he  said,  "  Let  us  get  in  the  club  an 
buy  a  carload  of  coal."  So  he  called  up  every  dealer  he  could  find  i 
the  city  and  they  said,  "No;  we  don't  sell  it  to  individuals,  we  sell ; 
to  the  retailer."  He  said,  "  Isn't  there  a  man  in  the  city  that  wi 
sell  us  a  carload  of  coal?"  He  said,  "  No ;  there  is  none  here,  but  yo 
call  up  a  Baltimore  firm  and  I  think  they  will  sell  it  to  you.  We  di< 
and  they  said,  "No;  we  don't  sell  it  to  individuals  that  way  or  t 
clubs.    We  will  sell  to  retail  dealers." 

As  I  said,  I  live  in  Chevy  Chase  in  a  district  where  we  can  n< 
g^i  any  gas.  We  have  asked  them  why,  and  thejr  said  the  pipes  wei 
tiK)  hiijh — "  You  will  have  to  use  coal  oil."  During  the  war  we  pai 
l5j  c^msy  and  in  January  these  oil  people  said, "  Our  oil  has  advance< 
and  now  we  are  going  to  charge  14  cents."  There  was  nothing  t 
do  but  pay  it,  A  few  weeks  ago  they  said,  "  It  has  gone  up  to  15, 
8u  we  paid  that.  A  few  wee&  later  they  said  it  was  16,  and  tii 
last  week  it  was  17.    We  had  to  lay  in  a  supply. 

•Senator  Diau  You  will  have  to  strike ! 

Miu  Sjiklton.  Yes;  and  then  maybe  they  will  put  in  gas  for  us. 

We  ai^e  paying  70  cents  a  dozen  for  fresh  eggs  out  there. 

We  ai^  paying  17  cents  a  quart  for  miffi:.  It  is  an  exorbitan 
price  and  a  very  poor  quality  oi  milk. 

Senator  Capper.  From  a  farmer? 

Miu  SuRLTON.  We  get  it  from  Wise's  dairy,  because  it  is  deliv 
W\hI  at  our  door.  They  say,  "  You  are  a  little  extravagant.  Bu; 
the  pasteurised  milk,"  I  said,  "  No,  I  think  your  raw  milk  is  poo 
euoutfh,  1  can  not  use  pasteurized  as  long  as  I  can  get  any  that  ! 
v?ttu  m  ink  at  all." 

I  ank^d  about  whipped  cream.  I  used  to  pay  12  cents  a  quar 
fw*  milk  and  you  could  take  the  top  off  and  it  would  whip. 
waiU^il  wsome  cream  to  whip,  and  when  I  got  it  it  would  not  whip 
I  v>alKHl  them  up  about  it  and  they  said,  "The  whipping  cream  i 
^i  vvuU  a  pint.  You  did  not  buy  whipping  cream;  you  only  pai< 
av'  a^iv^H  a  pint."    I  said,  "  We  will  do  without  whipping  cream  an^ 

'thv\v  ai^  delivering  us  ice  out  there,  and  we  are  trying  to  econo 
\k\\^i\s  Kix\  it  AN'e  only  asked  them  to  bring  it  out  four  times  a  weel^ 
avhI  thoY  aiH^  bringing  snow  ice  now.  I  asked  the  man  why,  and  h< 
•uskx  ^'  \Vo  iM*n*t  gt>t  any  other  kind."  I  said,  "We  are  paying  yoi 
i\^  \S^\{^  a  iuMulnnl  for  snow  ice.  It  is  not  nearly  so  good  as  th< 
>,..vK\^/'  \  >trtid»  "What  do  you  pay?"  He  said,  "We  pay  35  centi 
vnv  *r^s^  vHM^Kn>i,"  Well,  I  did  not  think  that  was  such  an  exorbitani 
uv  ^^\  l(Vvv  it  i>*  quite  a  distance  out,  but  I  do  think  somebody  musi 
;v  iu^K^uii  ^^v^^u^  «U)noy  for  some  ice.    It  is  not  us.    We  are  econo 

\^  JSSVvK^lv  would  like  to  ask  any  questions,  I  will  be  glad  t< 

M>\  \U\  \  vHn  Would  it  mterrupt  you,  Mrs.  Shelton,  to  ask  if  yoi 
)Si^vv  V,v^\Ni  <^\\v  vumoi^s  of  prices  being  controlled  in  the  DistricI 

Ml-*..  St^v\  1^^^^  No,  nir ;  I  do  not  know  anything  about  that. 
Ml\  Mit^*^^  VoM  have  heard  no  discussion  among  the  housewiva^ 
0)'  i\m\)\^  \\\^  K^ok^tx^rs  or  farmers  that  you  have  dealt  with  as  t<\ 

Mtfl.  HttW^TOH,  N<s  Air:  not  at  all. 
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STATEMENT  OF  MBS.  E.  B.  BAOBT. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr.  Miller.  What  is  your  full  name  and  your  address? 

Mrs.  Baobt.  Mrs.  E.  B.  Bagby ;  1658  Park  Road. 

Mr.  Miller.  Mrs.  Bagby,  do  you  prefer  to  make  a  statement,  as 
the  other  two  ladies  have? 

Mrs.  Baqbt.  No;  I  do  not  think  I  have  anything  I  can  add  to 
their  testimony.  I  have  had  about  the  same  experience.  I  know  that 
it  costs  a  great  deal  to  live  this  vear;  more  than  it  did  last  year. 
I  know  my  husband's  salary  is  the  same^  and  I  know  we  are  not 
doing  the  same  things  this  year  that  we  did  last  year. 

Mr.  Miller.  Did  you  notice  a  tendency  of  the  meat  prices  to  drop 
after  the  committee  opened  its  investigation  ? 

Mrs.  Baobt.  No,  I  think  not.  I  went  to  the  market  not  very  long 
ago  and  they  told  me  beef  had  gone  down  5  cents  a  pound;  but 
on  Saturday  I  did  not  buy  any  meat,  and  I  really  do  not  know 
whether  the  prices  were  the  same  on  Saturday  or  not  I  bought  a 
chicken  on  Saturday 

Mr.  Miller.  What  reason  have  they  given  you  ? 

Mrs.  Bagby.  They  said  the  investigation  had  made  meat  drop. 
The)r  were  afraid  that  you  were  going  to  get  after  them. 

nr.  Miller.  Do  you  find  it  impossible  to  obtain  the  cheaper  cuts 
of  meat  from  the  meat  dealers? 

Mrs.  Baoby.  No;  I  do  not.  I  have  not  been  able  to  get  them. 
We  think  it  is  better,  sometimes,  to  buy  the  better  cuts,  as  they  cost 
about  the  same.    We  eet  the  better  cuts  of  meats,  generally. 

Mr.  Miller.  What  does  round  steak  cost,  for  instance? 

Mrs.  Bagby.  This  morning  I  paid  50  cents  a  pound  for  hamburg. 

Mr.  MiiXER.  That  is  considered  a  perfectly  wholesome  piece  of 
nieat,  but  of  a  cheaper  grade? 

Mrs.  Bagby.  Yes,  sir.  I  got  hamburg  this  morning  and  paid  50 
cents  a  poimd  for  it. 

Mr.  Miller.  How  far  back  do  you  recall  that  you  could  get  it  for 
25  cents  a 'pound? 

Mrs.  Bagby.  I  realy  do  not  know,  but  not  so  very  long  ago.  It 
was  not  last  year,  but  before  that  I  think  we  did. 

Mr.  Miller.  More  people  are  buying  round  steaks  now  than  before. 
Do  you  think  that  has  caused  the  price  of  that  particualr  cut  to 
go  up? 

Mrs.  Baoby.  I  do  not  think  so.  I  suppose,  of  course,  that  some 
people  are  getting  more  money  and  are  getting  more  things,  but  I 
do  not  think  there  is  enough  to  cause  it  to  raise  that  much. 

Mr.  Miller.  I  do  not  care  to  bring  out  any  more  points  unless  the 
committee  has  some  questions  to  ask. 

Senator  Dul.  Why  do  you  not  use  more  fish  ? 

Mrs.  Bagby.  We  did  use  a  great  deal  of  fish  last  year,  when  we 
were  asked  to  use  fish.  My  family  are  not  very  fond  of  fish,  I  am 
sorrj*  to  say.  but  we  used  a  great  deal  last  year.  But  fish  are  not 
cheap. 

Senator  Dial.  I  was  going  to  ask  whether  they  are  cheaper  in 
pmportion. 

Mrs.  Bagby.  Not  much;  no.  Fish  went  up  like  everything. 
Sahnon  and  all  the  canned  fish  went  up.    I  went  to  a  market  that  is 
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supposed  to  be  cheap,  the  other  day,  and  bought  some  fish,  and  % 
could  not  put  them  on  the  table  and  could  not  eat  them. 

Senator  Dial.  What  are  you  paying  now  ? 

Mrs.  Bagbt.  I  really  do  not  toiow  about  the  fish.  I  have  n^ 
bought  any  just  lately. 

Senator  Dial.  If  the  cheaper  cuts  of  meat  were  available,  woul 
they  be  freely  purchased? 

Mrs.  Bagby.  I  think  so.  You  can  not  even  buy  bone  to  mal 
soup  that  is  reasonable.  You  used  to  buy  a  soup  bone  for  10  ceni 
and  make  a  nice  lot  of  soup.  You  have  to  pay  25  or  30  cents  for 
soup  bone  now. 

Chairman  Ball.  You  can  not  buy  the  neck  pieces? 

Mrs.  Bagby.  No,  sir. 

Mr.  MiLLEK.  Is  that  because  the  retailer  can  get  more  for  h 
bones  ? 

Mrs.  Bagby.  I  think  so.  Everything  has  gone  up,  and  the  bor 
went  up  with  the  rest. 

Senator  Sheppard.  What  do  you  suppose  they  do  with  tho<= 
cheaper  pieces,  Mrs.  Bagby? 

Mrs.  Bagby.  I  do  not  know ;  I  can  not  imagine,  unless  they  grin 
them  up 

Senator  Sheppard.  And  make  sausage? 

Mi's.  Bagby.  Sausage,  maybe. 

Chairman  Ball.  Or  hamburg? 

Mi's.  Bagby.  They  use  that  some,  yes.  But  I  always  buy  it  aft€ 
they  grind  it.  Some  of  the  places  I  know  they  do  it;  you  buy  i 
ready  ground. 

Senator  Dial.  You  paid  50  cents  for  hamburg  after  it  was  ground 

Mrs.  Bagby.  No  sir,  I  bought  my  piece  of  meat  and  they  groun 
it  for  me.    That  was  round  steak. 

Senator  Sheppard.  Do  they  generally  trim  a  steak  before  the 
weigh  it  or  after  they  weigh  it? 

Mrs.  Bagby.  If  I  ask  him  to  do  his  very  best  he  will  once  in 
while  trim  it  for  me,  but  if  I  do  not  make  that  request,  I  notice  h 
does  not  do  it.  He  will  take  off  a  little  bit  of  bone,  and  sav,  "  D 
you  see  what  I  have  done  for  you  ?  I  have  taken  off  that  little  piec 
of  bone."  "  Yes,  but  you  have  not  done  enough.  Take  that  off,  too. 
"  I  cannot  do  it,  to  save  my  life." 

Senator  Sifeppard.  What  percentage  of  the  meat,  after  you  buy  i 
is  really  bone  that  you  can  not  use?    A  good  deal  of  it,  as  a  rule? 

Mrs.  Bagby.  As  a  rule,  yes  sir.    When  I  buy  a  rib  roaf^t  of  bee 
I  get  the  man  to  give  me  the  bone,  and  I  make  soup  out  of  it,  and 
save  the  waste  in  that  way.    But  if  I  did  not  ask  for  the  bones  the 
would  be  thrown  out,  of  course. 

Chairman  Ball.  This  concludes  the  hearing  for  to-day.  To-morro^ 
we  will  have  the  producers,  wholesalers,  and  retailers,  and  testimon 
with  reference  to  dairy  products,  milk,  butter,  and  eggs.  On  Monda 
we  hope  to  be  able  to  start  in  on  rents.  We  will  devote  a  part  of  th 
week  to  the  rent  proposition. 

(Whereupon,  at  3.55  o'clock  p.  m..  the  committee  adjourned  tint 
to-morrow,  Tuesday,  August  19, 1919,  at  2  o'clock  p,  m.) 
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TUESDAY,  AUGUST  19,  1919. 

United  States  Senate, 
subcommitteb  op  the  committee  on  the 

District  of  Columbia, 

Washington^  D.  C. 
The  subcommittee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m.^ 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 
Present:  Senators  Ball  (chairman),  Capper,  Elkins,  and  Dial. 
Present,  also :  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.    Is  Mr.  Hine 
here? 
Mr.  HiNE.  Yes,  sir. 

TESTIHONY  OF  MB.  M.  T.  HINK 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Senator,  we  expected  to  have  Mr.  Hine  to-morrow^ 
but  due  to  the  fact  that  he  has  stayed  over  to  be  heard  by  the  com- 
mittee and  has  to  go  out  of  town  we  are  hearing  him  a  little  bit  out 
of  turn.    He  deals  in  butter,  eggs,  cheese,  and  butterine. 

Mr.  Hine,  I  want  you  to  give  us  the  source  of  the  products  that 
you  deal  in. 

Mr.  Hine.  The  source? 

Mr.  Miller.  Yes. 

Mr.  Hine.  We  buy  most  of  them  on  the  Chicago  market.  We  get 
some  from  Wisconsin,  from  the  Farmers'  Mutual  Cooperative 
Creamery  Co.,  and  from  Independence,  Iowa.  Those  are  our  butter 
shippers.  As  to  our  cheese  shipments,  we  buy  from  local  drummers 
here,  handling  New  York  State  cheese  and  western  cheese — some 
from  the  western  houses. 

Mr.  Miller.  How  is  that  shipped  in  here? 

Mr.  Hine.  By  freight;  all  of  it  comes  by  freight. 

Mr.  Miller,  In  refrigerator  cars? 

Mr.  Hine.  Yes,  sir.  I  do  not  know  about  the  cheese;  the  cheese 
may  not,  but  the  butter  does. 

Mr.  Miller.  Does  it  come  in  carload  lots  to  you  ? 

Mr.  Hine.  It  comes  in  lots  of  25  tubs,  50  tubs,  100  tubs,  75  tubs. 

Mr.  Miller.  Are  you  in  business  for  yourself  ? 

Mr.  Hine.  It  is  a  corporation,  the  National  City  Dairy  Co.  (Inc.)^ 

Mr.  Miller.  What  is  the  capital  stock  of  that  company? 

Mr.  Hine.  $50,000. 

Mr.  Miixer.  How  long  has  it  been  incorporated  ? 
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Mr.  HiNE.  I  think  around  possibly  21  years,  approximately. 

Mr.  Miller.  What  was  the  capital  stock  of  the  original  corpom- 
tion?  .  / 

Mr.  Hike.  It  was  incorporated  originally  at  $100,000. 

Mr.  Miller.  When  was  it  reduced  1 

Mr.  Hike.  In  1917, 1  think  it  was. 

Mr.  Miller.  What  were  the  profits  last  year?  Before  you  start 
on  that,  let  me  see  the  paper  that  you  have,  please. 

[After  inspecting  the  same.]  You  are  submitting  this  as  an  ex- 
hibit? 

Mr.  HiNE.  Yes,  sir.  You  may  not  understand  all  the  stuff  that  is 
on  there.  I  will  have  to  explain  that  to  you  if  you  wanted  it  sub- 
mitted, because  I  do  not  know  whether  you  would  understand  it 
or  not. 

Mr.  Miller.  At  this  point  you  submit  a  list  showing  your  volume 
of  business,  your  expenses,  and  earnings  for  the  years  1915  to  1918, 
inclusive  ? 

Mr.  HiNE.  Yes,  sir. 

Mr.  Miller.  We  will  put  it  in  at  this  point  as  Exhibit  A. 

(The  statement  referred  to,  marked  "  Exhibit  A,"  is  as  follows:) 


Vohiine. 

Expense. 

EaminsB. 

Perent 

1914 

$179,540.49 
183,808.35 
320,137.36 
228,341.66 
509,317.20 

$28,582.90 
19,999.95 
20,112,43 
17,756.74 
2»,536.67 

$4,906.48 

^887.88 
12,250.34 

8,868.06 
15,411.67 

11 

1915 

X916 

5 

1917 

S 

1918 

3 

Cost  of  eggs  in  storage. 


1914- 
1915- 
1916. 
1917- 
1918- 


Cost  of  butter  in  storage. 


1914- 
1915- 
1916- 


Gcot& 
20 

-  21  to  28 

-  27  to  29 
_  38  to  39 

Centf. 

26 

261 

27  to  29 
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Mr.  HiNE.  Our  volume  in  1918  increased  a  little  over- 


Chairman  Ball.  I  know  it  did  in  1918,  but  in  1917  it  was  about  the 
same  as  it  was  in  1918,  and  yet  in  1916  your  profits  were  greater.  Is 
that  right? 

Mr.  BtcNE.  Yes,  sir.  The  only  way  I  can  accoimt  for  it  is  that  we 
had  more  speculative  goods  on  hana. 

Chairman  Ball.  What  do  you  call  speculative  goods? 

Mr.  HiNE.  Eggs  carried  in  storage. 

Senator  Capper.  Speaking  of  the  increased  volume  of  business  in 
1918,  would  not  that  be  accounted  for  by  the  higher  prices? 

Mr.  HiNES.  A  great  deal  of  it,  because  the  market  was  consider- 
ably higher — from  30  to  50  per  cent  higher. 

Chairman  Ball.  Was  there  not  an  increase  in  the  volume  of 
business? 

Mr.  HiNE.  There  was  a  normal  increase  in  volume,  but  not  enough 
to  signify'  the  difference.  The  difference  in  price  had  a  great  deal 
to  do  with  the  volume. 

Chairman  Ball.  Part  of  that  increase  in  volume  as  represented  hy 
dollars  and  cents  does  not  represent  the  increase  in  the  actual  volume 
of  business,  but  the  increase  in  price  makes  the  volume  in  dollars 
and  cents  greater? 

Mr.  HiNE.  Yes,  sir. 

Senator  Capper.  Your  profits  in  1917  were  $8,000,  and  in  191& 
thev  were  $15,000.  That  would  about  take  care  of  your  war  tax 
an<j  the  tax  on  excess  profits,  and  so  on,  so  that  your  profits  would 
be  just  about  the  same  as  they  were  a  year  ago? 

Mr.  HiNE.  The  profits  in  1918  will  not  be  much  over  1917,  con- 
sidering the  excess-profit  tax. 

Senator  Capper.  So  really,  as  a  matter  of  fact,  the  war  taxes  are 
paRsetl  on  to  the  man  that  your  are  dealing  with — the  consumer? 

Mr.  HrNE.  Yes,  sir. 

Mr.  Miller.  Will  you  give  the  Committee  your  1915  figure  ? 

Mr.  HiNE.  The  profit  was  $2,887.88.    The  volume  was  $189,808.35. 

Mr.  Miller.  1914? 

Mr.  Hine.  The  profit  was  $4,905.43.    The  volume  was  $179,540.49. 

Mr.  Miller.  That  is  as  far  back  as  your  figures  go  ? 

Mr.  HiNE.  Tliat  is  as  far  as  I  brought  the  figures  with  me. 

Mr.  Miller.  You  will  admit,  Mr.  Hine,  that  those  figures  which 
you  have  given,  showing  your  volume  of  business  and  your  profits^ 
arouse  some  rather  interesting  queries.  You  stated  to  the  Senator 
a  few  minutes  ago  that  it  is  because  you  did  a  larger  speculative 
busineas  at  that  particular  time. 

Mr.  Hine.  No,  sir;  I  did  not  say  we  did  a  larger  one.  Perhaps  we 
may  have  had  more  in  storage. 

Mr.  Miller.  More  of  a  speculative  market? 

Mr.  Hike.  Yes,  sir. 

Mr.  Miller.  You  deal  in  four  products — ^butter,  eggs,  cheese,  and 
butterine  ? 

Mr.  Hine.  Yes,  sir. 

Mr.  Miller.  What  of  those  four  products  are  of  a  speculative 
nature? 

Mr.  Hixe.  Butter  and  eggs,  and  occasionally  cheese.  We  very 
seldom  cany  much  cheese,  however. 
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Mr.  Miller.  Wlien  you  get  these  products  in  from  outside  pr(>- 
ducers  do  you  sell  on  a  commission  basis  or  do  you  pay  for  tnexn 
and  get  a  straight  price? 

Mr.  HiNE.  Straight  price  basis. 

Mr.  Miller.  In  other  words,  if  you  did  not  have  the  storage  facili- 
ties to  store  these  eggs  you  would  never  be  able  to  profit  by  the  spec- 
ulative market  in  them  ? 

Mr.  HiNE.  We  would  not  be  able  to  carry  .them. 

Mr.  Miller.  Have  you  figures  there  from  which  you  can  give  us 
the  price 

Chairman  Ball.  Before  you  get  to  the  price,  let  us  bring  out  this 
point  clearly :  Do  you  have  your  own  cold-storage  facilities! 

Mr.  HiNE.  We  have  a  small  storage  plant  for  our  immediate 
needs. 

Chairman  Ball.  You  carry  a  good  deal  of  your  own  eggs  and 
butter? 

Mr.  HiNE.  No,  sir;  our  current  business  is  carried  in  our  own 
storage.  We  have  only  got  a  small  storage  here.  We  have  been 
storing  our  butter  ana  eggs  in  Chicago  and  in  the  Washington 
Terminal. 

Mr.  Miller.  To  go  back  to  1914,  you  say  you  did  $179,000  worth 
of  business  and  you  had  $4,900  of  profit.  The  next  year  you  did 
$10,000  more  volume  of  business  and  vet  you  had  almost  50  per  cent 
less  profit? 

Mr.  HiNE.  Yes,  sir. 

Mr.  Miller.  Tell  us  in  detail  about  the  conditions  in  1914  that 
made  that  difference,  from  1915. 

Mr.  HiNE.  I  do  not  remember  exactly  the  1915  figures,  but  my 
recollection  is  that  we  lost  considerable  on  eggs  in  1915.  I  do  not 
remember  anything  about  1914  that  was  an^hing  abnormal,  but 
along  in  one  of  those  years  we  lost  considerable  on  eggs. 

Mr.  Miller.  You  mean  to  say  that  in  1914  you  probably 

Mr.  HiNE.  Made  a  normal  profit. 

Mr.  Miller.  Made  a  normal  profit,  but  in  1915  you  were  probably 
stuck  with  some  eggs  on  your  hands  ? 

Mr.  HiNE.  I  think  that  was  the  condition  that  existed. 
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Chairman  Ball.  What  is  the  difference  in  price  between  fresh  eggs 
and  cold-storage  eggs? 

Mr.  HiNE.  At  present? 

Chairman  Ball.  At  present,  yes. 

Mr.  HiNS.  I  am  not  exactly  familiar  with  cold-storage  eggs,  be- 
cause we  have  not  handled  any  this  year.  I  think  the  market  is 
around  43  to  46  or  possibly  48  cents. 

Chairman  Ball.  What  is  the  price  on  fresh  eggs? 

Mr.  HiNE.  51  to  53  cents. 

Chairman  Ball.  No  more  than  that  at  present? 

Blr.  HiNB.  No  more  than  that  at  present;  I  do  not  think  so. 

Mr.  Miller.  Do  the  Senators  want  to  bring  out  any  more  points 
about  these  figures  at  this  time? 

Chairman  Ball.  No;  I  think  that  evidence  brings  it  out  all  right. 

Mr.  MnjLER.  Do  you  maintain  a  delivery  service? 

Mr.  HiNE.  Yes,  sir. 

Mr.  MjTT.y.p  How  much  of  your  trade  is  dependent  upon  that  de- 
livery service? 

Mr.  HiNE.  I  should  saj  85  per  cent  of  it. 

Mr.  Miller.  If  you  did  not  have^  that  delivery  service,  then  you 
would  probabW  lose  a  good  proportion  of  your  trade? 

Mr.  Htne.  I  presume  we  would  if  others  did. 

Mr.  MnxER.  What  does  the  delivery  service  cost  you  per  year, 
rouffhly  speaking? 

Mr.  HiNE.  I  nave  not  those  exact  figures.  I  judge  it  costs  us, 
without  the  salary  of  the  men,  from  $50  to  $75  a  month  a  car.  We 
have  two  cars  on  the  street. 

Mr.  Miller.  For  the  delivery  service,  exclusive  of  the  wages  of 
the  men  that  drive? 

Mr.  HiNE.  Yes,  sir. 

Mr.  Miller.  How  many  exployees  have  you? 

Mr.  HiNE.  You  mean  on  the 

Mr.  Miller.  In  the  National  City  Dairy  Co.  ? 

Mr.  Hike.  Nine. 

Mr.  Miller.  What  is  your  total  weekly  pay  roll? 

Mr.  HiNE.  I  am  not  considering  the  officers  in  that,  just  the  em- 
ployees.   It  runs  around  $175  to  $200  a  week. 

Chairman  Ball.  What  has  been  the  increase  in  their  wages?  I 
do  not  mean  in  the  total,  but  per  man. 

Mr.  HiNE.  We  have  got  a  butter  wrapper  working  for  us  who  sim- 
ply wraps  butter  in  1-pound  parcels  and  puts  it  in  a  carton  and 
prints  it.    We  are  paying  him  $30  a  week. 

Chairman  Ball.  What  did  you  pay  him  in  1915? 

Mr.  HiNE.  I  think  we  paid  him  around  $15  or  $18  a  week. 

Chairman  Ball.  The  cost  of  doiing  business,  then,  has  about 
(lonbled  i 

Mr.  HixE.  I  would  not  say  quite  doubled ;  no.  It  is  around  about 
^  or  75  per  cent,  anyway. 

Chainnun  Ball.  Has  there  been  any  increase  in  your  rent,  or  do 
you  own  your  establishment? 

Mr.  HiNE.  We  rent.  We  have  paid  the  same  flat  rent  for  some 
years. 

Chairman  Ball.  The  rent  is  the  same? 
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Mr.  HiNE.  Yes,  sir. 

Chairman  Ball.  Then  your  overhead  charges  would  not  be  dc 
bled? 

Mr.  HiNE.  No,  sir. 

Chairman  Ball.  While  your  wages  would  be 

Mr.  HiNE.  About  75  per  cent. 

Chairman  Ball.  Considering  that  there  has  been  no  increase 
rent? 

Mr.  HiNE.  Yes,  sir. 

Chairman  Ball.  You  think  it  is  75  ijer  cent? 

Mr.  HiNE.  I  think  that  would  cover  it. 

Chairman  Ball.  We  want  to  find  out  if  we  can  what,  is  the  : 
creased  cost  of  doing  business. 

Mr.  HiNE.  We  have  not  paid  any  increased  rent.  Of  course,  th< 
are  other  increases  besides  salaries. 

Senator  Dial.  Have  you  increased  the  wages  any  this  year? 

Mr.  HiNE.  This  year? 

Senator  Dial.  Yes ;  for  the  same  men,  I  mean. 

Mr.  HiNE.  I  do  not  think  we  have  in  1919. 

Mr.  Miller.  The  committee  would  like  to  go  back  again  to  th< 
figures. 

I  notice  that  in  1915  your  volume  of  business  was  $189,000,  a 
your  volume  of  business  in  1916  was  $220,000.  In  1915  your  eai 
mgs  were  $2,887,  and  in  1916  your  earnings  were  $12,250.  There 
an  increase  of  $41,000  In  your  business  and  an  increase  of  $9,263 
your  profits. 

Mr.  HiNB.  Perhaps  we  had  no  losses  that  year;  I  do  not  recoUc 

Mr.  Miller.  Do  you  mean  to  tell  the  committee  that  your  gr< 
variation  there  in  your  profits  was  due  to  the  good  speculative  m; 
ket  that  you  had  in  eggs  and  butter? 

Mr.  HiNE.  Absolutely. 

Mr.  Miller.  Who  pays  for  the  speculative  market  in  the  end  ? 

Mr.  HiNE.  We  pay  iov  it  at  some  ends.  At  some  ends  the  c< 
sumer  pays  for  it. 

Mr.  Miller.  You  can  probably  remember,  on  account  of  th 
very  impressive  figures,  the  time«  when  you  cleaned  up  on  eggs.  C 
you  tell  us  whether  you  were  holding  those  eggs  for  a  great  len/^ 
of  time  for  the  price  to  go  up  so  that  you  could  get  a  good  specu 
tive  market? 

Mr.  HiNE.  No,  sir;  we  always  try  to  dispose  of  the  eggs  before  i 
first  of  the  year,  around  the  1st  of  January.  The  year  we  lost  tl 
we  held  them  until  afterwards  because  we  were  losing  money  on  th 
right  along. 

Mi\  Miller.  What  is  the  oldest  egg  that  you  sell  to  your  c 
tomers? 

Mr.  HiNE.  A  storage  egg  is  considered  worthless  if  it  is  in  nrn 
than  nine  months.    About  nine  months  is  the  life  of  a  storage  egg. 

Mr.  Miller.  It  is  kept  iat  what  temperature  the  whole  time  ? 

Mr.  HiNE.  A  trifle  above  freezing,  about  32  and  a  fraction  or  33 

Mr.  Miller.  I  think  I  have  brought  out  all  I  wanted  to  from  t 
witness,  unless  the  Senators  have  something  more. 

Senator  Capper.  Are  you  the  largest  dealers  in  eggs  here? 

Mr.  HiNE.  I  do  not  think  we  are.  I  think  Golden  &  Co.  ban 
more  stuff  than  we  do. 
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Senator  Capper.  Is  the  egg  supply  in  this  city  controlled  by  a  com- 
paratively small  number  of  dealers?  About  how  many  probably 
handle  the  bulk  of  the  eggs  here? 

Mr,  HiNE.  Those  that  handle  butter  and  eggs  alone  are  Golden, 
Oyster,  and  ourselves.  I  think  we  three  hancfie  perhaps  more  than 
any  others,  with  the  exception  of  Armour  and  Swift.  The  western 
houses  sell  in  carload  lots. 

Senator  Capper.  For  the  last  two  years  the  egg  business  has  been 
verj'  profitable,  has  it  not? 

3ir.  HiNE.  We  have  not  had  so  many  eggs  in  storage  in  the  last 
two  years.  We  only  got  six  or  seven  cars  last  year.  We  had  no 
butter  in  storage  last  year. 

Senator  Capper.  Has  there  ever  been  what  you  would  call  a  comer 
on  eggs  here? 

Mr.  HiNE.  I  do  not  recall  any.  I  have  been  here  some  years, 
about  15  years. 

Senator  Capper.  There  has  been  in  Chicago,  but  not  in  the  last 
year  or  two? 

Mr.  HiNB.  No;  not  in  the  last  year  or  two.  There  has  not  been 
any  in  Washington  that  I  know  of.  I  do  not  think  anybody  has  tried 
to  comer  the  Washington  market. 

Chairman  Ball.  You  keep  your  cold-storage  eggs — ^where  did  you 
sav*  in  Chicago? 

Mr.  HiNE.  We  keep  them  in  one  of  the  cold-storage  houses  in 
Chicago,  or  down  at  the  Washington  Market  Co.'s  storage  plant  at 
Eleventh  and  Water  Streets. 

Chairman  Ball.  Do  you  think  the  packers  control  the  price  of 

egfs? 

Mr.  HiNE.  The  packer  has  more  control  than  the  broker.  We 
would  rather  buy  from  a  broker  than  from  the  packers. 

Chairman  Ball.  You  think  they  can,  through  their  cold  storage, 
create  a  demand  that  would  force  the  price  of  eggs  up,  and  you 
think  they  do  that? 

Mr.  Hi^fE.  I  am  hardly  able  to  commit  myself  on  that,  because 
I  do  not  know.  I  spent  seven  or  eight  years  with  Swift  &  Co.,  but  I 
am  hardly  familiar  enough  with  it  to  say  that  they  do.  I  am  ready 
to  believe 

Cliairman  Ball.  I  can  easily  see  how  it  could  be  done. 

Mr.  HiNE.  Yes,  sir;  I  can  see,  also. 

Chairman  Ball.  It  is  one  of  the  food  products,  and  of  course  it  is 
very  important  for  us  to  decide  whether  the  law  of  supply  and  de- 
mand is  interfered  with. 

Mr.  Hike.  They  probably  control  the  egg  and  butter  market  if 
thev  want  to.    They  can  do  it. 

Chairman  Ball.  They  practically  control  the  immediate  supply 
of  l)oth.  do  you  think  ? 

Mr.  HiNE.  If  they  want  to  do  it.  That  is  my  opinion  of  it.  I  do 
not  know.  I  have  been  away  from  Swift  &  Co.  for  15  years.  I  spent 
some  time  15  years  ago  with  them.  It  has  been  15  years  since  I  left 
them. 

Chairman  Ball.  Can  they  control  the  supply  of  fresh  eggs,  too? 
I  suppose  they  could  by  putting  them  in  cold  storage.  That  would  be 
the  onlv  way,' would  it  not  ? 

Mr.  tliNE.  That  would  be  the  only  way. 
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Mr.  HiNE.  Yes,  sir. 

Chairman  Ball.  Then  your  overhead  charges 
bled? 

Mr.  HiNE.  No,  sir. 

Chairman  Ball.  While  your  wages  would  be- 

Mr.  HiNE.  About  75  per  cent. 

Chairman  Ball.  Considering  that  there  has 
rent? 

Mr.  HiNE.  Yes,  sir. 

Chairman  Ball.  You  think  it  is  75  per  cen^ 

Mr.  HiNE.  I  think  that  would  cover  it. 

Chairman  Ball.  We  want  to  find  out  if 
creased  cost  of  doing  business. 

Mr.  HiNE.  We  have  not  paid  any  increase 
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Chairman  Ball.  Do  they  have  their  own  storage? 

Mr.  HiNE.  The  commission  men  generally  do  not  have  their  own 
??torage  and  very  seldom  carry  their  own  eggs.  If  you  want  a  price 
on  a  carload  of  eggs,  we  wire  the  house  in  Chicago 

Chairman  Ball.  But  the  point  I  am  trying  to  bring  out  now  is 
whether  cold  storage  is  controlled  in  the  West  by  the  large  packers. 
If  the  cold-storage  people  control  the  eggs,  then  they  control  the  price 
that  all  must  pay,  and  they  would  apparently  fix  the  price  that  the 
commission  men  would  have  to  charge? 

Mr.  HiNE.  That  would  be  true,  but  I  am  unable  to  say  whether 
thev  abso Intel  v  control  it  or  not.  I  could  not  commit  myself  on 
that. 

I  have  a  little  booklet  here  that  is  gotten  out  by  a  Chicago  concern, 
whicli  gives  prices  for  the  last  10  years  back  and  the  amounts  in 
storage;  that  might  be  interesting. 

Chairman  Ball.  Have  you  that  to  leave  with  the  committee? 

Mr.  HiNE.  Yes,  sir;  I  would  like  to  have  it  back,  however,  after 
it  has  serv^ed  its  purpose. 

Chairman  Ball.  Probably  you  can  get  into  the  record  all  you 
want  about  the  prices  by  going  back,  say,  five  years. 

Mr.  HiNE.  There  is  a  lot  of  information  in  there  if  you  want  to 
look  at  it.  It  might  be  of  some  value  to  the  committee.  It  is  the  only 
copy  I  have;  I  would  like  to  have  it  back  for  my  own  benefit. 

Chairman  Ball.  In  1914  the  amount  of  butter  in  cold  storage  was 
2,539,232  tubs.    The  range  of  prices  was  24  cents  to  35^  cents. 

In  1915  there  Avere  3,005,064  tubs,  and  the  range  of  prices  was  24 
to  34  cents. 

In  1910  there  were  2,827,390  tubs,  and  the  range  of  prices  was  27^ 
to  42  cents. 

In  1917  there  were  2,817,969  tubs,  and  the  range  of  prices  was  36 
to  49  cents. 

In  1918  thei-e  were  2,398,692  tubs,  and  the  range  of  prices  was  40  to 
67i  cents. 

Senator  Diau  Has  the  local  supply  increased  or  decreased? 

Mr.  HixE.  Decreased;  that  is,  the  Chicago  market  only,  there, 
Mr.  Chairman. 

Cliairman  Ball.  It  does  not  seem  to  give  the  total  amount.  AVhat 
I  wantcil  was  the  total  amount  stored  each  year. 

Mr.  HiNE.  It  gives  it  by  months,  but  it  does  not  give  the  total  by 
rears. 

Chftinnan  Ball.  We  <ire  afraid  to  take  those  figures;  we  would 
have  to  study  them  out  very  carefully. 

Are  there  any  further  questions? 

Mr.  Miller.  I  have  no  further  questions. 

Senator  Capper.  Do  you  sell  prmcipally  to  the  retailers  here  in 
town? 

Mr.  HiNE.  Retailers,  institutions,  and  hotels. 

Senator  Capper.  I  believe  you  said  you  had  bought  some  of  your 
eggs  at  least  from  brokers? 

Mr.  HiNE.  Yes,  sir. 

Senator  Capper.  In  Chicago? 

Mr.  Hine.  Chicago;  yes. 

Senator  Capper.  Who  does  the  broker  buy  from  up  there? 
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Mr.  Miller.  How  long  have  you  been  incorporated? 

Mr.  Gasch.  Since  1916,  January  1. 

Mr.  Miller.  Before  that,  did  you  do  business  as  an  unincorporated 
association  ? 

Mr.  Gasch.  Our  predecessors  did. 

Mr.  Miller.  Was  your  capital  cash  paid  in  ? 

Mr.  Gasch.  Yes,  sir. 

Senator  Dial.  Fully  paid? 

Mr.  Miller.  The  Senator  desires  to  know  whether  it  was  fully 
paid. 

Mr.  Gasch.  Yes,  sir. 

Mr.  Miller.  What  do  you  deal  in,  Mr.  Gasch  ? 

Mr.  Gasch.  Milk. 

Mr.  Miller.  Milk  alone? 

Mr.  Gasch.  Vegetables.  Ours  is  rather  a  movable  feast.  We 
started  in  purely  as  a  milk  question,  to  begin  with,  and  now  we  have 
gone  into  the  production  of  other  things. 

Mr.  Miller.  It  is  more  particularly  on  the  subject  of  milk  that  the 
committee  wants  to  examine  you  to-day.  What  is  the  volume  of  your 
milk  business?     How  many  gallons  do  you  buy  and  sell  each  day? 

Mr.  Gasch.  We  buy  none.  We  produce  and  sell,  now,  about  200 
gallons  a  day. 

Mr.  Miller.  You  raise  your  own  produce^  you  say  ? 

Mr.  Gahch.  All  of  it. 

Mr.  Miller.  You  have  your  own  dairy  herd  ? 

Mr.  Gasch.  Yes,  sir. 

Mr.  Miller.  Where  is  your  dairy  herd? 

Mr.  Gasch.  Near  Hyattsville,  Md. 

Mr.  Miller.  How  many  animals  are  there  in  it? 

Mr.  Gasch.  I  would  rather  give  you  the  number  of  milch  cows  in 
actual  service.    We  have  worked  down  to  about  50. 

Mr.  Miller.  You  sell,  then,  directly  to  the  consumer? 

Mr.  Gasch.  No.  We  sell  this  way :  First,  we  found  we  could  not 
get  along  very  well  under  conditions  as  they  stood.  There  was  no 
market  for  a  first-class  product  as  we  could  see  it.  The  milk  situa- 
tion here  is  not  intelligently  dealt  with.  Milk  is  not  ^aded.  There 
is  a  minimum  grade  of  milk  and  a  price  for  a  minimum  grade  of 
milk  to  the  producer,  with  a  movable  scale  for  increase  in  butter  fats, 
over  and  above  the  legal  minimum. 

Mr.  Miller.  What  is  the  legal  minimum — 3^  per  cent? 

Mr.  Gasch.  3.5.  There  is  an  increase  to  be  paid  for  the  conditions 
under  which  the  product  is  gathered,  and  your  consumer  has  got  to 
get  his  goods  more  or  less  dependent  upon  the  reputation  of  the 
dispenser. 

It  was  my  thought  that  in  coming  before  this  committee  I  would  be 
able  to  say  something  upon  the  absolute  need,  first,  of  grading  milk 
in  the  District  of  Columbia,  so  that  the  consumer  would  know  what 
he  was  getting. 

Mr.  Miller.  As  it  is  now,  it  is  up  to  the  individual  honesty  of  the 
people  he  deals  with? 

^  Mr.  Gasch.  And  the  good  fortune  of  the  man  in  making  his  selec- 
tion. Of  course,  we  have  a  health  officer  here  who  performs  his 
duties  as  well  as  he  can  with  the  force  at  his  command. 
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Mr.  Miller.  I  think  you  have  brought  out  that  point  very  wdL 
We  have  a  number  of  others  to  hear  from,  so  I  am  going  to  ask  you 
some  other  questions  unless  you  want  to  add  a  little  bit  to  that. 

Mr.  Gasch.  I  can  only  hope  that  this  committee  will  see  the  force 
of  that  point,  that  the  city  of  Washington  should  be  counted  ajDong 
other  cities  in  the  fortune  of  having  a  law  that  would  require  so 
very  important  a  food  product  as  milk  to  be  graded  in  order  to  show 
what  you  are  getting. 

Senator  Dial.  What  does  the  health  officer  do  in  respect  to  milk! 

Mr.  Gasch.  He  requires  that  the  dispenser  sliall  sell  milk  at  3.5 
per  cent  butter  fat  and  of  a  given  number  of  bacteria  content  per 
cubic  centimeter. 

Senator  Dial.  How  often  is  it  tested? 

Mr.  Gasch.  It  is  tested  by  the  usual  centrifugal  method  of  de- 
termining butter  fats  and  by  your  bacteria  counts,  bv  microscope. 
There  is  a  gentleman  here  who  is  one  of  the  best  in  the  District  of 
Columbia,  well  known  throughout  the  country — ^Dr.  Weld,  who  can 
give  you  the  formula  particularly. 

Chairman  Ball.  Does  not  the  District  of  Columbia  have  a  very 
strict  law  as  to  the  sanitary  conditions  of  the  houses  and  the  methods 
of  taking  care  of  milk  before  it  is  shipped? 

Mr.  Gasch.  A  minimum.  You  have  a  minimum  grade  or  quality 
per  butter  fat  and  quality  per  number  of  bacteria  per  cubic  centi- 
meter. If  you  are  below  the  butter  fat,  if  you  are  above  the  number 
of  bacteria  per  cubic  centimeter,  you  are  directed  to  discontinue 
shipments. 

Chairman  Ball.  Yes;  but  you  did  not  answer  my  question.  Are 
not  your  buildings  inspected  before  you  can  ship  milk  to  Washing- 
ton? 

Mr.  Gasch.  That  has  been  an  occasion  for  a  contention  between 
the  producers  and  the  health  officer.  At  the  present  time  the  health 
officer  is  letting  down  the  bars  somewhat.  That  threat  is  held  over 
the  legitimate  producers.  They  let  in  some  kinds  of  milk.  By  that 
you  see  tliere  are  sheep  and  goats  in  the  fold. 

Mr.  MiLu.R.  What  relations  do  ^you  have  with  the  Maryland  and 
Virginia  Milk  Producers'  Association  ? 

Mr.  Gasch.  I  am  a  member  of  that  association  and  served  upon 
the  tri-state  committee  of  seven. 

Mr.  Miller.  Do  they  fix  the  prices  for  milk  in  the  District  of 
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ou^rht  to  hire  a  man  and  pay  him  at  least  $10,000  a  year  and  provide 
at  least  that  much  more  for  office  expenses,  Thej  could  do  it  if  1,500 
I)nKlucers  who  send  into  the  District  of  Columbia  in  that  way  would 
get  together,  and  it  would  be  a  real  service. 

Mr.  Miller.  Right  there,  I  want  to  ask  you  this:  Are  the  price- 
fixing  agreements  written  or  verbal  between  the  members? 

Mr.  Gasch.  I  can  only  speak  for  myself.  The  organization  that 
I  deal  with,  outside  of  our  own  consuming  agency,  asked  for  a  con- 
tract, a  written  contract,  and  very  properly  so. 

Senator  Capper.  A  contract  for  what? 

Mr.  Gasch.  For  our  product  at  a  price 

Chairman  Ball.  Who  fixes  that  price?  You  do  arbitrarily,  or 
your  organization? 

Mr.  Gasch.  Our  organization  does  not  arbitrarily  fix  the  price. 
Our  organization  depends  upon  its  executive  committee,  which,  as  I 
understand  its  functions — I  am  not  upon  that  committee — ^takes  the 
matter  up  with  the  purchasers,  the  wholesale  purchasers  of  milk,  the 
health  officer  of  the  District  of  Columbia,  after  having  taken  coun- 
sel with  their  own  members,  getting  at  the  fundamentals  and  the  cost 
of  the  production. 

Chairman  Ball.  That  is  what  I  want  to  bring  out,  whether  this 
price  is  fixed  after  a  very  thorough  investigation  as  to  the  cost  of 
that  product. 

Mr.  Gasch.  Absolutely  so. 

Mr.  Miller.  Is  it  fixed  for  several  months  abend,  so  to  speak.  In 
other  words,  is  it  fixed  quarterly? 

Mr.  Gasch.  I  am  unable  to  say,  because  I  have  not  been  following 
for  the  last  year  the  functioning  of  this  organization,  because  I  have 
accepted  the  results  of  the  organization  without  any  question.  I 
have  been  more  engaged  in  the  making  of  a  more  direct  market  for 
our  produce. 

Chairman  Ball.  During  the  control  of  the  food  supply  this  last 
rear  the  price  of  milk  was  fixed  by  the  Food  Administrator  for  this 
bistrict  after  a  very  thorough  investigation  made  as  to  the  cost  of 
that  product? 

Mr.  Gasch.  I  assume  it  was  as  thorough,  Senator,  as  a  man  so 
uninformed  as  Mr.  Wilson  was  could  go  into  it. 

Chairman  Balu  Are  your  prices  applicable  to  the  price  fixed  this 
last  year,  which  was  on  a  scientific  basis?  Is  your  price  still  fixed  by 
yourselves,  now  that  the  food  administrator  is  not  acting 

Mr.  Gasch.  This  price,  as  I  thought  I  had  said  previously,  was  a 
price  that  had  been  arrived  at  in  conference  with  the  purchasers;  that 
IS,  the  wholesale  purchasers,  the  dispensers,  as  we  Know  them,  with 
the  health  officer. 

Cliairman  Ball.  I  would  like  to  ask  you  some  further  questions 
along  that  line. 

This  conferetice  that  you  speak  of,  through  the  whole  United 
States  or  through  the  East,  at  least,  was  a  conference  between  the 
f«)od  adnjinii?trator  of  that  district  and  the  milk  producei-s  and  the 
retail  milk  men,  and  they  arrived  at  that  price  generally  ? 

Mr,  Gasch.  Yes,  sir.    I  imagine  it  was  done  just  exactly  that  way. 

Chairman  Ball.  It  is  supposed  to  be  the  actual  cost'  which  the 
food  aibninistrator  had  arrived  at  as  the  cost  of  milk? 
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Mr.  Gasch.  Yes,  sir. 

Chairman  Ball.  I  want  to  know  whether  you  still  take  the 
prices,  because  the  food  administrator  is  not  active  at  present, 
whether  you  fix  your  own  wholesale  prices.    Your  prices  are  high 
now  than  they  were  a  year  ago,  are  they  not? 

Mr.  Gasch.  Yes,  sir;  the  prices  of  food  and  labor  are  higher. 

Chairman  Ball.  When  did  you  advance  those  prices  ? 

Mr.  Gasch.  I  am  unable  to  answer  that  question  because  I  ha 
not  followed  it  carefully. 

Chairman  Ball.  You  do  not  know  whether  it  was  before  or  sin 
the  Food  Administration  ceased  to  control  ? 

Mr.  Gasch.  I  think  that  the  price  is  somewhat  lower  now — ^t 
wholesale  price — than  it  was  during  the  time  of  the  Food  Admin 
tratioiL  I  am  not  very  sure  about  that.  As  a  matter  of  fact,  it  oug 
to  be  higher. 

Senator  Capper.  You  spoke  of  a  contract  being  made.  How  loi 
did  you  tie  up  for? 

Mr.  Gasch.  As  I  remember  it,  it  was  up  to  the  1st  of  October. 

Senator  Capper.  When  was  it  made? 

Mr.  Gasch.  Three  or  four  months  ago. 

Senator  Capper.  The  contract  specified  the  price? 

Mr.  Gasch.  Yes,  sir. 

Senator  Capper.  You  could  not  change  that  price  until  October  ? 

Mr.  Gasch.  No,  sir. 

Senator  Capper.  Regardless  of  what  the  supply  might  be? 

Mr.  Gasch.  Absolutely,  sir.  If  it  was  for  myself,  I  would  s< 
milk  if  it  cost  me  ten  times  what  I  am  selling  it  for. 

Senator  Capper.  And  if  it  cost  you  half,  you  would  stick  to  t 
contract? 

Mr.  Gasch.  Absolutely,  sir.  We  make  a  business  contract,  and  ^ 
are  responsible  people. 

Mr.  Miller.  Is  it  true,  Mr.  Gasch,  that  vou  have  charged  as  hi| 
AS  32  cents  a  quart  for  your  milk  recently  f 

Mr.  Gasch.  No. 

Mr.  Miller.  What  price  do  you  get  for  your  milk  now  ? 

Mr.  Gasch.  We  are  selling  a  part  of  our  milk  at  between  43  and 
•cents  a  gallon,  selling  another  part  of  our  milk  for  slightly  less  th 
^0  cents  a  gallon. 

Mr.  Miller.  Do  I  understand  that  you  sell  to  the  retail  trade, 
just 

Mr.  Gasch.  We  sell  no  milk  at  retail,  yet  our  selling  adventure 
I  call  it  an  adventure,  because  the  business  is  such  at  this  time,  i 
the  reason  that  we  can  not  control  labor,  and  we  certainly  can  r 
control  the  price  of  concentrates  that  have  arisen  in  the  last  thi 
or  four  vears  and  which  is  fundamental  in  the  cost 

Mr.  iiiLLER.  Can  an  individual  walk  into  your  establishment  a 
buv  a  glass  of  milk?  ^     . 

&Ir.  Gasch.  I  am  very  glad  indee<l  to  clear  up  by  a  general  sta 
ment  what  appears  to  be  in  your  mind. 

There  are  two  organizations,  absolutely  separate,     I  happen 
be  the  only  stockholder  in  the  Bellevue  Dairy  Farms  Co.  who  is 
the  same  time  a  stockholder  in  the  Bellevue  Farms  Lunch  Co. 
that  is  what  you  have  in  your  mind  I  would  be  very  glad  indeed 
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1  you  that  the  price  we  obtain  for  the  product  over  the  counter  at 
-  Bellevue  Farms  Lunch  Room  is  a  price  which  would  naturally 
.  ude  service- 
Mr.  iliLLER.  As  long  as  you  have  brought  that  subject  up,  what 

•  Tou  sell  at  the  Bellevue  Farms  Lunch  Co.  in  the  way  of  milk? 
i  T  do  you  pass  it  over  the  counter  and  how  much  do  you  charge 

rit? 

Mr.  Gasch.  We  have  it  in  a  half-pint  package  or  bottle  which  is, 

la  pleased  to  tell  you,  somewhat  individual.  You  can  not  get  any 
*'-r  such  package  anywhere  in  the  District  of  Columbia.    The  milk 

^iken  from  the  cows  beginning  at  4  o'clock  in  the  morning.    The 

k  is  clarified,  cooled,  bottled,  sealed,  iced,  and  brought  to  our  es- 
uiishment  by  8.30  the  same  morning. 

Mr.  Mnx-ER.  What  do  you  get  for  that  half  pint? 

Mr.  Gasch.  Eight  cents.  That  includes  a  glass  that  is  clean,  a 
•*j<*r  napkin,  the  services  of  a  young  woman  who  brings  it  to  you. 

Mr.  Miller.  On  every  gallon  of  milk,  then,  you  would  get  $1.28. 

Mr.  Gasch.  Yes. 

Mr.  lIiLusB.  That  is  probably  where  the  story  originated. 

Mr.  Gasch.  Perhaps.  We  brought  that  same  question  up  before 
^■.  Clarence  Wilson  at  the  time  we  were  charging  10  cents  for  it, 

*«rjig  his  administration  of  the  Food  Administration.    Mr.  Wilson 

•  i-  «o  good  as  to  listen  to  what  I  had  to  say  about  the  various  kinds 

*  iiilk  produced  in  the  District  of  Columbia ;  and  anyone  who 
^.•.▼^  what  it  means  to  have  an  organization  up  every  morning  by 

VIork — ^I  do  not  know  whether  anybody  here  gets  up  by  4  o'clock 
-iH  them  up  on  their  toes  and  tending  to  business  absolutely,  knows 

*  M  it  means  to  get  that  kind  of  production. 

Mr.  Miller,  Do  you  think  that  the  association  intends  to  keep  the 
■*^  of  milk  higher  than  it  ordinarily  would  be  if  the  association 
■iK)t  exist? 

Mr.  Gasch.  No.    The  association,  as  I  see  it,  is  just  as  much  to  the 

iptaire  of  the  public  as  it  is  for  the  good  of  the  members  of  the 

•-'iitioit,  per  se,  for  the  association  is  there  for  the  purpose  of  get- 

z  ris  members  to  accept  teamwork,  not  only  in  buymg,  but  in 

•tiMr  the  standard  of  quality. 

Mr.'iliLLER.  Then  the  way  the  milk  business  is  conducted  here,  the 
'^rrlMid  and  Virginia  Milk  Producers'  Association  is  the  one  that 
--  the  control  of  the  price,  rather  than  the  people  who  buy,  in  the 

5  producer  and  the  dispenser  to- 
iportant  factor  in  milk,  for,  I  will 
e  for  the  producer  to  get  directly 
at  milk  itself,  as  you  all  doubtless 
um  for  bacteria  known.  The  sev- 
in  I  do  not  know  how  many  sec- 
lions  in  arithmetical  progression, 
lol  the  milk,  to  pasteurize  it,  to  ice 
kinds  of  methods  for  making  that 
Those  of  you  who  have  gone  into 
ndings  look,  how  easily  it  would 
«  itself.    Those  of  vou  who  have 
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JVIr.  Gaw;h.  About  200. 
(hajman  Balu  You  naiV?  9nn  ^n 
meant  tJ.e  r,uart«  in^tSXa,Lf  t    ^  tho«^t  pr^bab,^ 

double,  ^*  '^'^  P«y'»g  do«We  and  sometimes  mor^   tl 

Chairman  Ball.  In  wages? 
Mr.  Gasch.  Yes,  sir.     ^ 
Chairman  Baix.  Your  food  products? 
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Mr.  Gasch.  That  we  buy? 

Chairman  Ball.  Yes.    Have  they  doubled  or  trebled? 

Mr.  Gasch.  In  some  cases  they  have  doubled.  I  would  say 
doubled  would  be  about  a  fair  average.  Of  course,  we  are  doing 
this  kind  of  thing:  We  are  feeding  our  own  people  on  our  own  farm. 

Chairman  Ball.  If  you  keep  books,  you  charge  your  com  that  you 
raise  al  the  market  price? 

Mr.  Gasch.  Absolutely. 

Chairman  Ball.  And  all  your  other  oroduce.  You  figure  out  what 
your  cows  are  costing  you ;  you  would  have  to  take  all  those  matters 
mto  consideration? 

Mr.  Gasch.  Yes,  sir. 

Chairman  Ball.  I  think  you  have  a  very  good  dairy  to  do  as  you 
ore  doing. 

Mr.  Gasch.  It  means  a  waiting  proposition.  We  have  covered 
I»retty  nearly  four  years.  Any  cow  that  does  not  make  good — her 
product  is  weighed  daily,  twice — that  cow  has  her  record  and  we 
feed  them  all  well,  and  sne  has  only  one  way  out,  and  that  is  to  the 
abattoir. 

Chairman  Ball.  I  am  inclined  to  make  this  statement,  that  in 
my  judgment  a  very  cheap  price  forced  now  for  milk  is  going  to- 
practically  prevent  production. 

Mr.  Gasch.  To  prevent  the  production  of  some  kinds  of  milk; 
yes. 

CTiairman  Ball.  Take  my  own  State  for  example.  They  have 
sold  all  their  dairies,  from  the  fact  that  tho  price  of  milk  was  fixed 
ami  fixed  at  a  figure  which  rendered  it  impossible  to  feed  their 
cattle. 

ifr.  Gasch.  They  can  not  feed  the  cows,  I  know. 

Chairman  Ball.  Your  price  of  milk  is  16  cents  a  quart;  is  that 
right  ? 

Mr.  Gasch.  Retail?     I  do  not  know. 

Chairman  Ball.  Your  whole.sale  price  is  what? 

Mr.  (lAscH.  Our  wholesale  price  is  about  11  cents. 

Chairman  Ball.  That  is  about  2  cents  more  than  it  was  in  our 
State. 

Mr.  Gasch.  Senator,  you  will  realize  that  bran  when  you  were 
a  young  fellow 

Chairman  Ball  Was  about  $16  a  ton. 

Mr.  Gasch.  And  some  places  they  would  give  it  to  yon.  To-day 
it  is  $f>0  a  ton.  Other  concentrates  are  nearly  $75  a  ton ;  and  it  is 
not  so  much  a  (question  of  keeping  the  farmer  from  taking  advan- 
tage of  yon  as  it  is  of  keeping  the  farmer  from  being  aosohitely 
htrippe<l.  If  you  would  only  realize  that  the  farmer  gets  up  at  4 
o'clock  in  tho  morning,  that  his  wife  works  and  his  children  work — 
that  is  not  the  kind  of  farm  we  run,  but  we  hire  people  who  work 
and  who,  because  of  the  good  will  that  we  have  established  among 
OUT  employees,  are  willing  to  work  all  day  and  all  night  if  necos- 
sar>'. 

Senator  Capper.  Who  is  the  manager  or  executive  officer  of  this 
association? 

Mr.  Gasc^h.  Mr.  Booker. 

If  it  is  possible  I  would  like  to  say  a  word  in  general  concern- 
bg  a  thing  that  has  been  very  close  to  my  expectation,  that  if  the 
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city  of  Washington,  having  the  power  to  do  so,  would  do  the  on 
square  thing  by  the  producer  as  well  as  the  dispenser  and  take  ove 
this  business  as  a  whole,  it  would  be  a  verj'  good  thing.  I  wrot 
a  letter  to  the  Washington  Times,  and  I  would  like  to  have  tha 
letter  made  a  part  of  this  record. 

Senator  Capper.  Whom  do  you  want  to  take  over  the  business 

Mr.  Gasch.  The  mimicipality  or  the  United  States  Governmem 
It  does  seem  to  me  that  it  is  inevitable.  I  would  like  to  have  on 
man  who  does  know  how  to  conduct  this  business  receive  a  monopol 
of  that  business  and  pay  for  it.  That  is  the  only  way  of  dealin 
with  this  thing  intelligently — one  executive  head,  one  responsibj 
head  to  create  and  dispense  this  milk.  To-day,  I  believe,  it  is 
very  respectable  record  for  a  dispenser  to  dispense  through  on 
ivagon,  one  horse,  one  driver,  about  80  gallons  of  milk.  If  ther 
was  one  delivery  per  day,  and  that  in  the  afternoon — or  morning 
if  you  insist  upon  sticking  to  archaic  methods  of  having  your  mil 
older  than  it  ought  to  be  when  you  get  it — I  think  that,  perhaps 
with  one  driver  or  two  men  on  the  wagon  and  two  horses  you  coul 
-deliver  around  about  a  city  block  800  to  1,000  gallons  of  milk, 
w^ould  be  very  glad,  indeed,  to  nominate  a  very  efficient  person— — 

Chairman  Bali^.  That  is  not  within  the  province  of  this  committer 

Senator  Dial.  Have  you  increased  your  wages  this  year? 

Mr.  Gasch.  Yes,  sir.    The  Bellevue  Dairy  Farms  Co. 

Senator  Dial.  You  need  not  go  into  details.  You  pay  your  sani 
employees  more  this  jear  than  you  paid  them  last  year? 

Mr.  Gasch.  Yes,  sir. 

Senator  Dial.  How  many  salaried  men  have  you  in  your  corpora 
lion — ^how  many  officials? 

Mr.  Gasch.  Three. 

Senator  Dial.  What  salaries  do  they  get? 

Mr.  Gasch.  It  is  almost  a  volimtary  service,  sir.  I  have  grea 
pleasure  in  saying  that  the  three  of  them  get  $1,500  between  them. 

I  want  to  say  to  you  that  we  think  we  are  doing  more  or  les 
of  a  public  thing  and  we  think  we  are  doing  awfully  well  and  w 
have  pride  in  it. 

I  am  very  glad,  indeed,  to  invite  this  committee  or  anybody  her 
to  Bellevue  Farms  to  see  how  this  work  is  done  and  see  what  it  take 
to  do  it  and  to  do  it  as  well  as  we  do  do  it. 

I  wish  that  the  committee  could  see  its  way  clear  to  do  a  bi| 
public  service  that  will  not  only  pay  the  present  dispensers  the  righ 
price  but  which  would  save  the  District  of  Columbia  residents  no 
onlv  in  health  but  in  money  the  modest  sum  of  $1,000,000  annually 

Chairman  Ball.  That  is  not  within  our  jurisdiction. 

Mr.  Gasch.  I  only  want  to  commend  that  as  something  that  w 
<JOuld  very  easily  do. 

Chairman  Ball.  Is  Mr.  Booker  present? 

Mr.  Booker.  Yes,  sir. 

TESTIMONY  OF  MR.  YELVERTOV  EVANS  BOOEEE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Give  the  committee  your  full  name. 
Mr.  Booker.  Yelverton  Evans  Booker. 
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Mr.  Miller.  You  are  the  secretary  of  the  Maryland  &  Virginia 
Milk  Producers'  Association? 

Mr.  Booker.  Yes,  sir. 

Mr.  Miller.  Wlien  was  that  association  organized? 

Mr.  Booker.  I  may  say  that  it  was  organized  long  before  I  was 
connected  with  it.  Perhaps  it  has  been  in  existence  10  years,  or  it 
may  be  longer  than  that.  It  was  reorganized  and  perhaps  enlarged 
in  the  fall  of  1916,  and  it  was  at  that  time  that  I  first  became  con- 
nected with  it. 

Mr.  Miller.  Is  it  incorporated,  or  is  it  just  an  association? 

Mr.  Booker.  No,  sir ;  it  is  not  incorporated. 

Mr.  Miller.  When  did  you  become  connected  with  it? 

Mr.  Booker.  In  the  autumn  of  1916 — September  or  October,  I  be- 
lieve. 

Mr.  Miller.  How  many  members  has  the  association  at  the  pres- 
ent time? 

Mr.  Booker.  Approximately  700, 1  should  say. 

Mr.  Miller.  All  in  the  vicinity  of  Washington? 

Mr.  Booker.  Maryland  and  Virginia,  yes;  I  should  say  within 
a  radius  of  200  miles  each  way. 

Mr.  Miller.  What  are  the  requirements  for  membership  ? 

Mr.  Booker.  The  only  requirements  for  membership  are  that  you 
be  a  milk  producer  and  are  complying  with  the  regulations  of  the 
health  department  and  shipping  licensed  milk,  good  milk. 

Mr.  Miller.  The  requirements  of  the  District  of  Columbia  ? 

Mr.  Booker.  Yes,  sir. 

Mr.  Miller.  You  do  not  operate  outside  of  Washington  ? 

Mr.  Booker.  Yes,  sir. 

Mr.  Miller.  I  mean,  is  there,  for  instance,  a  branch  of  the  Mary- 
land and  Virginia  Milk  Producers'  Association  in  Batimore? 

Mr.  Booker.  No,  sir.  Headquarters  are  at  Washington,  if  you 
may  call  it  that.  We  have  32  directors  now.  They  are  scattered 
out  in  the  counties  amon^  the  producers. 

Mr.  MxLLER.  Tell  us  who  the  oflScers  are  ? 

Mr.  Booker.  The  officers  are  D.  A.  Slaughter,  of  Mitchells,  Va. ; 
J.  B.  Diamond,  jr.,  of  Gaithersburg,  Md.,  vice  president,  and  my- 
self as  secretary-treasurer. 

Mr.  Miller.  How  are  the  directors  appointed  ? 

Mr.  Booker.  They  are  elected  annually  at  a  mass  meeting  of  the 
farmers  or  the  proaucers. 

Mr.  Miller.  What  committees  are  there  within  the  association? 

Mr.  Booker.  It  is  just  the  executive  committee  or  board  of  direc- 
tors, one  and  the  same  thing. 

Mr.  Miller.  How  often  is  there  a  meeting  of  the  committee  for 
the  entire  association? 

Mr.  Booker.  The  entire  association  usually  meets  once  a  year  and 
sometimes  twice  a  year.  Sometimes  we  have  a  spring  meeting  and 
a  fall  meeting.  The  committee  meets  as  often  as  may  be  necessary, 
not  more  frequently  than  once  every  month  or  two  months.  I 
should  say  the  committee  would  average  about  six  or  seven  meetings 
a  year,  sometimes  more. 

Mr.  Miller.  Does  the  committee  fix  the  price  of  milk? 

Mr.  Booker,  I  would  not  say  the  committee  fixes  the  price  of  milk. 
The  committee  recommends  or  suggests  the  price  of  milk. 
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Mr.  MnxER.  Where  do  they  get  their  data  for  those  recommenda- 
tions? 

Mr.  Booker.  From  the  producers. 

Mr.  Miller.  Tell  us  in  a  few  words  just  how  prices  are  deter- 
mined by  your  association. 

Mr.  Booker.  We  try  to  get  seven  or  eight,  or  as  many  as  10  or  12 
representative  farmers.  We  trjr  to  get  intelligent  farmers,  and  we 
sit  down  and  try  to  figure  intelligently.  We  take  into  consideration 
the  labor  and  all  the  other  elements  thatgo  into  it  and  we  endeavor 
to  get  the  information  in  that  way.  We  ask  them  invariably  to 
study  the  figures  derived  by  experts  from  the  Agricultural  Depart- 
ment, who  are  really  the  only  men  that  can  determine  exactly  what 
it  costs  to  produce  milk.  I  do  not  know  any  farmer  who  can  tell 
what  the  actual  cost  is. 

Mr.  Miller.  Do  you  fix  the  price  for  milk  ahead  ? 

Mr.  Booker.  We  recommend  the  price  for  a  six  months'  period. 

Mr.  Miller.  Do  the  members  always  follow  this  scale  of  prices? 

Mr.  Booker.  We  endeavor  to  get  a  meeting  with  the  dealers  and 
the  producei-s  and  try  to  get  the  dealers  to  agree  to  a  contract  for  it 

Mr.  Miller.  Is  it  mandatory  upon  the  members  of  your  association 
to  live  up  to  this  scale  of  prices? 

Mr.  Booker.  There  is  no  penalty  to  it.  We  simply  suggest  the 
price  and  they  try  to  get  it. 

Mr.  Miller.  Can  you  give  us,  from  the  experience  you  have  in 
this  business,  information  as  to  whether  the  producers  charge  the 
same  when  selling  in  Washington  as  they  do  at  near-by  points  in 
Virginia  and  Maryland? 

Mr.  Booker.  You  mean  the  same  producers? 

Mr.  Miller.  Yes.  You  know  something  about  the  milk  busi- 
ness  

Mr.  Booker.  I  will  say- 


Mr.  Miller.  Let  me  finish.  Do  you  know  whether  any  producers 
are  getting  more  for  their  milk  in  Washington  than  they  are  in 
near-by  localities  around  Washington  in  the  two  States  mentioned! 

Mr.  Booker.  I  would  say  that  the  producers  selling  milk  to  Wash- 
ington are  getting  slightly  more  than  they  get  in  Baltimore.  Thej 
always  have  gotten  slightly  more.  The  conditions  under  which  it  w 
produced  are  different.     The  health  reffulations  are  not  so  strict  in 
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Mr.  Booker.  I  have  heard  some  of  them  say  so ;  yes,  sir.  Very  fre- 
quently we  have  had  dealers  who  would  not  be  altogether  in  accord 
with  the  producers  as  to  what  the  price  should  be. 

Mr.  Miller.  Can  you  tell  us  the  arrangements  made  between  the 
association  and  the  Washington  milk  dealers  and  the  Food  Adminis- 
tration in  Washington  during  the  war? 

Mr.  Booker.  Yes,  sir;  I  thmk  I  recall  that  rather  clearly. 

Mr.  Mn4LER.  State  it  briefly  to  the  committee,  please. 

Mr.  Booker.  As  briefly  as  I  can.  We  voluntarily  went  to  the 
Food  Administrator  in  the  spring  of  1917, 1  think  it  was.  We  were 
not  legally  bound  by  the  Food  Administrator.  He  had  no  authority 
to  regulate  the  price  of  milk  in  Maryland  and  Virginia.  He  could 
control  the  price  that  the  dealer  charged  in  Washington  for  it.  All 
the  farmer  wanted  was  a  fair  price  tor  his  milk,  and  we  thought  it 
was  greatly  to  our  advantage  to  allow  the  Food  Administrator  to  act 
as  arbitrator  for  both  sides  and  let  him  say  whether  or  not  the  price 
asked  was  fair.  The  producers  are  getting  substantially  the  same 
that  they  got  last  summer,  although  the  price  of  feed  and  of  labor 
has  advanced  verv  materially  since  last  summer. 

Mr.  Miller.  H'ave  you  some  questions.  Senator? 

Chairman  Ball.  I  have  none. 

Senator  Capper.  Suppose  all  the  potato  growers  in  this  section 
should  form  an  organization  and  agree  on  \i^at  the  price  should  be 
for  potatoes  for  six  months ;  suppose  all  the  egg  producers  would  get 
together  and  agree  on  what  the  price  of  eggs  should  be  for  six 
months;  say  that  all  the  wheat  growers  should  agree  on  what  the 
price  of  wheat  sliould  be  for  six  months ;  and  the  millers  should  get 
together  and  say  what  the  price  of  flour  should  be  for  six  months; 
that  the  hop  growers  should  agree  that  the  price  of  hogs  should  be  at 
a  certain  ngure  for  six  months,  and  all  the  rest  of  the  producers 
should  get  together — do  you  think  that  would  lower  the  cost  of 
living? 

Mr.  Booker.  Xo,  sir ;  I  do  not. 

Senator  Capper.  If  it  will  not  do  it  for  the  rest  of  them — that  is,  if 
it  would  not  decrease  the  cost  of  living — ^why  does  it  do  it  as  to  milk  ? 

Mr.  Booker.  Perhaps  it  does  tend  to  increase  the  cost  of  milk,  but 
the  producer  of  milk  is  rather  peculiarly  situated,  I  think.  He  is 
rather  up  against  it,  more  or  less.  He  must  know  the  conditions  of 
the  market  and  how  to  deal  with  the  local  distributers,  and  he  has  no 
fair  way  to  deal  with  them.  One  function  of  our  organization  is  to 
keep  them  posted,  try  to  advise  them  as  to  market  conditions,  and 
start  them  straight.  What  chance  has  a  little  farmer  300  miles  away 
of  knowing  what  he  might  get  for  his  milk  ? 

Senator  Capper.  I  do  not  see  that  he  is  in  any  different  position, 
so  far  a£  that  goes,  as  to  milk,  as  to  hogs  or  chickens  or  eggs,  or  any- 
thing else  that  is  produced  on  the  farm. 

Mr.  Booker.  I  think  there  is  this  difference,  that  the  dairy  in- 
dustry has  suffered  very  materially  in  the  last  10  years  because  the 
men  producing  milk  have  not  got  the  cost  of  production  out  of  it. 
Tliey  have  not  made  any  money  out  of  it.  In  the  last  three  or  four 
years  they  have  gotten  more  out  of  it  than  they  ever  did  before,  but 
milk  was  caught  in  an  awful  jam  in  1915-16,  and  prices  went  up 
just  like  greased  lightning.  But  a  large  percentage  of  them  had  to  go 
out  of  business. 
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Senator  Capper.  I  have  heard  some  complaint  from  cattlemen 
Kansas,  and  also  some  complaint  from  farmers  in  Kansas,  that  un 
the  last  year  or  two  they  had  lost  money  on  every  bit  of  wheat  th 
had  raised  or  even^  animal  they  had  raised. 

Mr.  Booker.  We  have  doubled.  Feed  has  doubled.  A  milk  pi 
ducer  doesn't  raise  his  feed.  He  has  to  buy  it.  It  costs  him  from  $ 
to  $80  a  ton  now,  when  it  was  $40  or  $45  three  years  ago.  And  he  h 
a  serious  shortage  of  labor.  The  cantonments  here  and  the  railroa 
have  taken  farm  labor  away.  That  is  a  very  serious  problem 
that  business. 

Senator  Dial.  Is  your  membership  growing? 

Mr.  Booker.  Yes,  sir;  I  should  say  it  was. 

Senator  Capper.  You  have  got  them  all  in,  have  you  not? 

Mr.  Booker.  No;  I  would  say  probably  1,200  to  1,500  given 
shipping  to  Washington  don't  all  ship  to  Washington.    Frequent 
there  are  two  names  appearing  for  one  farm,  which  makes  it  lo 
like  it. 

Senator  Capper.  About  what  part  of  the  milk  shipfjed  to  Was 
ington  do  you  think  goes  through  members  of  this  association  ? 

Mr.  Booker.  I  have  no  way  of  getting  at  it  closely.  Roughly, 
would  say  two-thirds  of  it.    I  think  most  of  it. 

Senator  Dial.  How  do  you  finance  your  membership  ? 

Mr.  Booker.  They  pay  small  dues — ^$3  a  year  annual  dues. 

Senator  Dial.  Irrespective  of  the  quantity  of  business? 

Mr.  Booker.  Irrespective  of  the  quantity  of  business. 

Senator  Dial.  Do  you  make  any  effort  to  encourage  them  to  rai 
their  own  feed  stuff? 

Mr.  Booker.  They  don't  need  any  encouragement,  wherever  it 
practical  to  raise  it.    For  a  good  many,  it  is  not. 

STATEKFiWT  OP  IVAN  C.  WELD. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  full  name  and  your  connecti* 
with  this  business,  Mr.  Weld. 

Mr.  Weld.  My  name  is  Ivan  C.  Weld,  representing  Greorge  I 
Oyster,  jr.,  of  Connecticut  Avenue. 

Mr.  Miller.  I  notice  there  were  two  witnesses  here  from  G^eorj 
M.  Oyster's  firm.    What  particular  end  of  it  do  you  handle  ? 

Mr.  Weld.  There  is  really  no  firm.  It  is  an  individual  businei 
and  we  are  all  employees  of  Mr.  Oyster.  That  part  of  the  busine 
which  I  handle  relates  to  securing,  if  possible,  an  adequate  suppl 
but  in  any  event  a  wholesome  supply,  of  milk  and  cream.  I  a 
responsible  to  Mr.  Oyster  for  the  quality  of  the  goods  which  1 
distributes,  and,  so  far  as  possible,  a  sufficient  amount  to  distribute 
the  trade. 

Mr.  Miller.  What  is  the  volume  of  your  daily  business? 

Mr.  Weld.  I  suppose  at  the  present  time  we  are  purchasing  in  t1 
vicinitv  of  8,000gallons  of  milk  daily. 

Mr.  Miller.  What  proportion  of  the  total  milk  business  of  Was 
inffton  is  that,  roughly  speaking? 

Mr.  Weld.  Roughly  speaking,  I  suppose  it  may  be  about  25  {J 
cent.  I  don't  know  the  exact  volume  at  present  in  the  District  J 
Columbia. 
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Mr.  Miller.  In  other  words,  the  Oyster  firm  supplies  about  one- 
fourth  of  the  total  amount  of  milk,  cream,  and  buttermilk  consumed 
in  the  city  of  Washington  each  day  ? 

Mr.  Weld.  I  think  that  is  approximately  true. 

Mr.  Miller.  And  you  have  about  14,000  families  you  distribute  to? 

Mr.  Weld.  Approximately  14,000  families. 

Mr.  Miller.  How  many  producers  do  you  buy  from  ? 

Mr.  Weld.  About  300. 

Mr.  Miller.  Give  us  the  general  location  and  distance  from  Wash- 
ington. 

Mr.  Weld.  I  have  here  the  complete  list  I  presume  you  would 
not  care  to  examine  it  in  detail.  I  can  give  you  a  general  statement, 
if  vou  so  desire. 

Mr.  Miller.  Let  me  see  that  for  a  moment. 

Mr.  Weld.  The  addresses  are  not  given  there,  but  I  can  supply 
them,  I  think.  This  happens  to  be  a  list  which  was  prepared  for 
another  purpose. 

Mr.  Miller.  You  secure  your  supply,  geographically  speaking, 
from  where? 

Mr.  Weld.  Virginia  and  Maryland.  I  caii  say  that  approximately 
there  are  in  Maryland  217  farmers  supplying  us  with  milk,  and  in 
Virginia  possibly  83.  There  is  one  farmer  in  Pennsylvania,  and  I 
believe  1  farmer  in  West  Virginia  shipping  us  at  the  present  time. 

Mr.  Miller.  The  Wawa  Dairy  in  Pennsylvania? 

Mr.  Weld.  The  Wawa  Dairy,  at  Wawa,  Pa. 

Mr.  Miller.  Do  you  have  any  written  agreement  with  your  pro- 
ducers as  to  the  price  at  which  they  will  sell  you  milk? 

Mr.  Weld.  Yes,  sir;  for  the  most  part.  I  might  say  that  with  all 
local  producers  shipping  directly  to  the  local  market  there  is  a 
written  contract.  At  the  receiving  stations  in  northern  Maryland 
prices  are  posted  monthly,  those  prices  being  the  prices  for  milk  in 
Washington,  less  the  cost  of  operating  those  receiving  or  pooling 
statioas,  and  the  expense  of  transporting  that  milk  into  Washington. 

Blr.  Miller.  Those  receiving  stations  you  mention  are  at  Walkers- 
\'ille.  New  Midway,  and  Bellaire,  Md.? 

Mr.  Weld.  That  is  correct. 

Mr.  Miller.  Any  others? 

Mr.  Weid.  No  others. 

Mr.  Miller.  When  you  fix  the  price  with  these  producers,  is  there 
anv  agreement  to  deal  with  no  one  else  but  yourself? 

Mr.  Weld.  There  is,  for  the  period  of  the  contract. 

Mr.  Miller.  Do  you  make  contracts  with  them  for  quarterly 
terms! 

Mr.  Weld.  It  has  been  customary  in  Washington,  and  is  at  the 
present  time,  for  contracts  to  be  made  in  September,  covering  a 
winter  period  of  seven  months,  starting  the  1st  of  October  and  end- 
ing April  30.  It  has  been  customary  in  April  to  make  a  contract  for 
the  summer  period,  covering  five  months,  beginning  May  1  and  end- 
ing September  30.  Therefore,  these  contracts  are  either  for  the 
seven-months  winter  period  or  for  the  five-montlis  summer  period. 

Mr.  iliLLER.  Do  you  have  any  relations  with  the  Virginia-Mary- 
land Milk  Producers'  Association? 

Mr.  Weld.  Not  as  an  association. 
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Mr.  Miller.  Do  you  compare  prices  with  them  at  any  time? 

Mr.  Weld.  I  don't  know  that  1  quite  understand  your  question. 

Mr.  Miller.  Do  you  confer  with  them  at  any  time,  so  as  to  s€ 
whether  the  prices  you  are  payinp:  to  milk  producers  and  the  pric^ 
they  are  obtaining  from  the  people  they  deal  with  are  more  or  les 
uniform  ? 

Mr.  Weld.  I  think  I  might  say — if  I  don't  give  you  a  direct  an 
swer,  if  I  tell  you  our  relations  with  this  association,  will  that  be  sat 
isf  actory  ? 

Mr.  Miller.  Yes. 

Mr.  Weld.  I  think  I  may  say  that  the  producers'  association,  if 
understand  the  matter  correctly,  holds  their  meetings  and  decide  ths 
they  want  a  certain  minimum  price  for  milk  for  either  the  wint* 
period  or  the  summer  period  that  I  have  just  mentioned,  and  the 
communicate  with  us,  I  think  by  letter,  in  some  cases,  in  most  case 
probably,  by  letter,  and  I  presume  with  other  dealers,  stating  tin 
they  have  met  and  that  they  are  asking  a  certain  price  for  milk  dui 
ing  the  coming  period.  We  have  had  in  the  past  no  occasion  to  dii 
pute  those  prices.  We  may  be  wrong,  but  we  believe  up  to  the  prei 
ent  time  that  the  best  interests  of  the  people  of  Washington  lia^ 
been  served  by  taking  the  milk  at  the  prices  which  they  have  offeree 
In  support  of  that  1  may  say  that  last  fall,  after  the  price  for  tl 
winter  milk  had  been  established  and  contracts  made  with  them, 
great  scarcity  of  milk  occurred  in  Washington  in  spite  of  thiyi 
prices,  and  we  sent  out  to  our  producers  a  letter  of  appeal  to  produ< 
more  milk  because  of  the  congested  condition  of  Washington  and  tl 
increased  population  and  particularly  the  great  demand  for  mil 
during  the  "  flu  "  epidemic.    I  have  here  a  copy  of  that  letter. 

Mr.  Miller.  Just  hand  it  to  the  Senators.  They  would  probabl 
like  to  see  it.    I  don't  know  whether  we  will  introduce  it  or  not. 

What  are  the  prices  charged  by  the  railroads  for  getting  the  mil 
into  Washington? 

Mr.  Weld.  The  prices  vary  slightly.  I  can  not  give  you  the  exa 
prices,  but  for  the  most  part  it  is  safe  to  say  about  3  cents  per  gallo 

Mr.  Miller.  F.  o.  b.  Washington  ? 

Mr.  Weld.  Delivered  f.  o.  b.  Washington. 

Mr.  Miller.  When  you  make  contracts  for  the  term  from  Octobi 
1  to  April  30 — I  understand  that  is  the  term — ^how  much  was  yoi 
last  contract  for  per  gallon? 

Mr.  Weld.  I  have  a  copy  here,  which  I  will  be  glad  to  submi 
made  from  October  1  to  April  30. 

Mr.  Miller.  Is  that  a  duplicate? 

Mr.  Weld.  No;  this  one  is  for  a  different  period.  I  have  thn 
copies  here  for  three  different  periods. 

(Copy  of  contract,  dated  April  17,  1918,  marked  "Exhibit  A/') 
Exhibit  A. 

Geo.  M.  Oyster,  Jr., 
Washington,  D,  C,  April  17,  19 J  S. 
Mr.  John  Doe,  Fairfax,  Va, 

Dear  Sra:  I  lierewith  submit  the  following?  proposition  for  the  purchase 
milk  produced  by  you  during  the  period  beginning  May  1,  1918,  and  end  I 
September  30,  1918. 

It  Is  hereby  agreed  that  you  are  to  supply  me  and  I  am  to  buy  all  the  nil 
produced  by  your  herd  that  is  for  sale.     That  under  no  circumstances  is   t 
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milk  of  any  other  herd  to  be  added  to  your  shipment.  That  the  milk  with 
which  you  will  supply  me  will  be  produced  by  cows  that,  according  to  the 
rwords  of  the  Health  Department  of  the  District  of  Columbia,  have  been  tuber- 
culin te  te<l  within  a  year.  That  the  cows  are  to  be  kept  in  a  clean,  healthy 
condition  and  cared  for  In  a  clean,  well-kept  place. 

That  all  milk  shall  be  drawn  from  cows  Into  buckets  having  small  or  par- 
tially covere<l  tops,  or  with  a  mechanical  milker.  That  all  milk  as  soon  as 
drawn  from  the  cow  l<  to  be  immediately  and  properly  cooled. 

That  all  milk  furnished  me  shall  be  free  from  visible  dirt,  fecal  contamina- 
tion, foreign  flavors  and  odors,  such,  for  Instance,  as  may  be  caused  by  garlic, 
eiutllage,  ragweed,  etc. 

That  all  milk  furnished  me  shall  be  free  from  bacteria  of  an  objectionable 
nature,  or  bacteria  numerous  enough  to  affect  unfavorably  the  condition  of 
the  milk. 

That  all  milk  shall  be  handled  In  a  clean  manner.  In  utensils  that  have  been 
thoroughly  cleaned,  and  be  secured  and  handled  only  by  healthy  people  of 
cleanly  habits. 

That  you  are  to  maintain  during  the  period  of  this  contract  such  equipment 
and  follow  such  methotls  as  may  be  necessary  for  you  to  receive  from  the  in- 
siiectors  of  tlie  health  department  a  rating  or  score  not  lower  than  the  one  you 
last  received. 

That  all  shipments  of  milk  received  by  me  are  to  be  weighed  and  the  number 
of  gallons  determined  by  dividing  the  total  number  of  pounds  received  each 
month  by  8.6  iKninds,  the  average  weight  of  1  gallon  of  mflk. 

For  milk  prcHluced  under  the  conditions  above  referred  to,  and  delivered  at 
my  plant  or  f.  o.  b.  cars  in  Washington  on  early  morning  train  dally,  I  will 
imy  the  following  prices,  according  to  the  average  percentage  of  butter  fat 
f<mnd  In  your  milk  each  month : 

If  the  average  per  cent  of  fat  is  3.5.  price  per  gallon  to  be  34.5  cents. 

If  the  average  per  cent  of  fat  Is  3.6,  price  per  gallon  to  be  34.9  cents. 

If  the  average  per  cent  of  fat  Is  3.7,  price  per  gallon  to  be  35.3  cents. 

If  the  average  i»er  cent  of  fat  Is  3.8,  price  per  gallon  to  be  35.7  cents. 

If  the  average  per  cent  of  fat  Is  3.9,  price  per  gallon  to  be  36.1  cents. 

If  the  average  per  cent  of  fat  Is  4,  price  per  gallon  to  be  36.5  cents. 

If  the  average  per  cent  of  fat  Is  4.1,  price  per  gallon  to  be  36.9  cents. 

If  the  average  i>er  cent  of  fat  Is  4.2,  price  per  gallon  to  be  37.3  cents. 

If  the  average  per  cent  of  fat  Is  4.3,  price  per  gallon  to  be  37.7  cents. 

If  the  average  per  cent  of  fat  is  4.4,  price  per  gallon  to  be  38.1  cents. 

If  the  average  per  cent  of  fat  Is  4.5,  price  per  gallon  to  be  38.5  cents. 

I  will  pay  an  extra  price  per  gallon  in  addition  to  the  prices  above  quoted 
whenever  the  Intest  official  records  of  the  Health  Department  of  the  District  of 
Columbia  show  the  score  of  your  dairy  farm  to  be  75  points  or  higher  for  the 
entire  month  for  which  an  account  Is  rendered  and  settlement  Is  made.  Such 
additional  prices  to  be  as  follows : 

One-half  cent  per  gallon  If  farm  scores  as  high  as  75  and  loss  than  80. 

One  cent  per  gallon  If  farm  scores  as  high  as  80  and  less  than  85. 

One  and  one-half  cents  per  gallon  if  farm  scores  85  or  higher. 

It  Is  further  agreed  that  you  are  to  render  a  bill  between  the  first  and  fifth 
of  each  month  for  the  milk  furnished  me  during  the  previous  month,  and  that 
I  ara  to  8en<l  you  a  check  In  payment  for  milk  so  recelvetl  not  later  than  the 
fifteenth  of  each  month. 
Very  truly,  yours, 

Georoe  M.  Oyster,  Jr. 

Fairfax,  Va.,  ApHl  20,  1918. 

Geo.  M.  Oyster,  Jr.,  M^aahington,  /).  C, 

Dkab  Sir:  The  conditions  and  terms  expressed  In  the  foregoing  letter  are 

accepted  by  me.  .,         ^ 

John  Doe. 

Mr.  Miller.  Explain  to  us  wliat  other  grades  of  milk  will  cause  a 
variation  in  the  contract  price. 

Mr.  Weld.  That  is  very  clearly  stated. 

Mr.  MnxER.  In  the  contract? 

Mr.  Weld.  In  the  contract.  In  other  words,  the  contract  is  based 
on  the  price  asked  by  the  association,  and  in  addition  to  that  price 
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we  offer  1  cent  premium,  and  demand  a  minimum  scoring  at  the 

E resent  time  of  not  less  than  70  points  as  inspected  by  the  Health 
department  of  the  District  of  Columbia. 
Mr.  Miller.  State  what  you  mean  by  "  70  points." 
Mr.  Weld.  I  have  here  a  cop}^  of  the  score  card  used  by  the  in- 
spector of  the  District  of  Columbia  in  examining  dairy  farms.   They 
require  a  score  of  70  out  of  a  possible  100  points,  and"  that  the  cattle 
shall  be  tuberculin  tested  annually. 
Mr.  MiLLFJi.  That  will  be  marked  "  Exhibit  B,"  Mr.  Reporter. 
(Score  Card  for  Dairy  Farms,  marked  "  Exhibit  B,"  is  as  follows:) 

Exhibit  B. 

score  cabd  fob  dairy  farms — health  department  of  the  district  of  columbia. 

Farm  of  ,  location  ,  D.  C.     Md.     Va.     AppUcation  pennlt  No. 

consignee ,  date 


This  score  card  shows  conditions  only  at  the  time  of  this  inspection.  To 
learn  of  conditions  generally  prevailing,  reference  should  be  made  to  a  aerie* 
of  consecutive  score  cards.    This  may  be  done  at  tlie  Health  Office. 
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D.  HIUUNQ  AND  MILK. 


1.  Udders  washed  and  dried) 

(Cteansed  with  moist  cloth,  2.) 

2.  Attendants:  Cleanliness  and  apparent  health , 

3a.  Medical  inspection— employees 

^   Ctean  milking  suits , 

UiUc  of  each  cow  removed  immediately  from  stable 

P  rompt  cooling 

E fflricnt  cooline:  below  60*  F 

{SI*  F.  to  35*  F.,  2,  56*  F.  to  W  F.,  1.) 

Storaw:  below  50^  F 

Transportation:  iced 

(Jacket  or  wet  blanket,  2:  dry  blanket  or  covered  wagon,  1 . ) 


Total. 


Remarks 

Source  of  water  supply General  condition  of  farm Violation  of  regulations ,  section  . 

■of  milk  act,  section Notices  served,  to  correct,  to  show  cause  by 


Inapeetor. 

Score  for  cattle. 

Naznber  of  cattle  in  dairy  herd 

Perfect  score  fb  r  each  cow  or  bull 100 

Total  possible  score  for  herd 

Deductions  on  account  of  cattle  diseased,  etc. 


Nomberof 
cattle. 


Nature  of  disease,  defect,  etc. 


1.  Tuberculosis  as  shown  by  a  physical  exam- 

ination, or  by  the  tuberculin  tost 

2.  Absence  of  a  tuberculin  test  within  one  year 

of  the  date  of  inspection*  not  to  include 

CATTLE  SCORED  UNDER  PARAGRAPH  1 

3.  Inflammatory  diseases  of  the  udder 

4.  Diseases  other  than  or  in  addition  to  the  dis- 

eases mentioned  above 

5.  Unclean  condition  of  the  teats  and  udders. . 

6.  Unclean  condition  of  the  cows  other  than 

speciGed  in  the  preceding  paragraph 

7.  Undue  emaciation  or  cows  otherwise  out  of 

condition 


Deductions 
per  cow. 


100 


30 
100  or  less. 


10aorles5t. 
40  or  less. 


30  or  less. 
10  or  less. 


Total  deduc- 
tions. 


Total  deduction  for  herd . 
Net  score 


Net  loore  ( )  divided  by  the  total  possible  score  for  herd  ( )  equals  —  Percentage 

STore 

Remarks 


Inspector. 

The  health  department  believes  that  If  a  cow  is  suffering  from  tuberculo.sis, 
lier  entire  value  as  a  ilaii*y  cow  Is  ^one.  If  she  Is  sufCerlng  from  an  infljim- 
matoiT  disease  of  the  udder  as  well  as  from  tuberculosis,  she  becomes  even  a 
RTeater  danger  to  tlie  herd.  And  if  she  Is  furthermore  otherwise  diseased,  or 
«mt  of  condition,  or  dirty,  she  becomes  even  a  more  serious  menace  to  public 
liealth.  For.  these  reasons  the  above  system  of  scoring?  has  been  arranjied  so 
that  an  individual  cow  may  count  against  the  score  of  the  entire  herd  more  than 
would  have  been  allotted  to  her  had  she  been  In  perfect  condition.  All  cows 
Mabled  \vlth  the  dairy  herd  or  found  in  the  milking  line  will  be  scored  as  part 
of  the  herd. 
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Mr.  Miller.  You  speak  of  a  "premium."  What  is  the  premiil 
given  to  the  dairyman  for? 

Mr.  Weu).  You  mean  the  cent  just  referred  to? 

Mr.  Miller.  Yes ;  the  cent  you  spoke  of. 

Mr.  Weld.  That  is  given  because  we  do  not  accept  milk  frc 
farmers  scoring  less  than  70  points,  and  also  because  we  buy  mi 
by  weight,  because  we  determine  the  amount  of  shipment  by  weic 
rather  than  by  measurement,  which  is  the  custom,  I  understan 
which  is  followed  by  other  dealers. 

Mr.  Miller.  Have  you  a  schedule  that  gives  the  contract  for  t 
five-months'  period? 

Mr.  Weld.  Here  is  a  contract  dated  April  28,  1919,  runnij 
through  the  summer  period.    That  is  a  sample  contract. 

Mr.  Miller.  This  contract  will  be  marked  "  Exhibit  C,"  and  i 
corporated  in  the  record. 

(Said  Exhibit  C  is  copied  in  the  record  in  full,  as  follows:) 

Exhibit  C. 

Geo.  M.  Oyster,  .Jr., 
,.     ^  ^        „  .  ^        _  Washington,  D.  C„  Apnl  28,  1919 

Mr.  John  Doe,  Fairfax,  Va. 

Deab  Sib:  I  herewith  submit  the  following  proposition,  subject  to  y< 
acceptance  within  three  days,  for  the  purchase  of  milk  produced  by  you  duri 
the  period  beginning  May  1,  1919,  and  ending  September  30,  1919. 

It  is  hereby  agreed  that  you  are  to  supply  me  and  I  am  to  buv  all  the  m 
produced  by  your  herd  that  is  for  sale.  That  under  no  circumstances  is  t 
milk  of  any  other  herd  to  be  added  to  your  shipment.  That  the  milk  w 
which  you  will  supply  me  will  be  produced  by  cows  that,  according  to  t 
records  of  the  Health  Department  of  the  District  of  Columbia,  have  hi 
tuberculin-tested  within 'a  year.  That  the  cows  are  to  be  kept  in  a  cle^ 
healthy  condition,  and  cared  for  In  a  clean,  well-kept  place. 

That  all  milk  shall  be  drawn  from  cows  into  buckets  having  small  or  pi 
tially  covered  tops,  or  with  a  mechanical  milker.     That  all  milk  as  soon 
drawn  from  the  cow  is  to  be  immediately  and  properly  cooled. 

That  all  milk  furnished  me  shall  be  free  from  visible  dirt,  from  fecal  c< 
tamination,  and  from  foreign  flavors  and  odors,  such,  for  instance,  as  ix\ 
be  caused  by  garlic,  ensilage,  rag-weed,  etc. 

That  all  milk  furnished  me  shall  be  free  from  bacteria  of  an  objectlonal 
nature  or  bacteria  numerous  enough  to  affect  unfavorably  the  con<lltion 
the  milk. 

That  all  milk  shall  be  handled  In  a  clean  manner,  in  utensils  that  have  \n 
thoroughly  cleaned,  and  be  secured  and  handled  only  by  healthy  i)eople 
cleanly  habits. 

That  you  are  to  maintain  during  the  period  of  this  contract  such  equtpnu 
and  follow  such  methods  as  may  be  necessjiry  for  you  to  receive  from  { 
inspectors  of  the  Health  Department  of  the  District  of  Columbia  a  rnii 
or  score  not  lower  than  the  one  you  last  received. 

That  all  shipments  of  milk  received  by  me  are  to  be  weighed  and  the  nuinl 
of  gallons  determined  by  dividing  the  total  number  of  pounds  received  eiJ 
month  by  8.6  pounds,  the  average  weight  of  1  gallon  of  milk. 

For  milk  produced  under  the  conditions  above  referred  to,  and  delivered 
my  plant  or  f.  o.  b.  cars  in  Washington  or  Rosslyn  on  early  morning  train  dal 
I  win  pay  the  following  prices,  according  to  the  average  percentage  of  butt 
fat  found  In  your  milk  each  month. 

For  milk  containing  3.5  per  cent  fat  I  will  pay  33  cents  per  gallon  for  1 
months  of  May  and  June,  35  cents  i)er  gallon  for  the  months  of  July  and  AugiJ 
37  cents  per  gallon  for  the  month  of  September. 

I  will  pay  an  additional  price  of  four-tenths  of  1  cent  per  gallong  for  efl 
one- tenth  of  1  per  cent  fat  above  3.5  .per  cent. 

I  will  pay  an  extra  price  per  gallon  in  addition  to  the  prices  above  qn<>< 
whenever  the  latest  ofllcial  records  of  the  Health  Department  of  the  Distrlc?t 
Columbia  show  the  score  of  your  dairy  farm  to  be  75  points  or  higher  for  i 
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entire  month  for  which  an  account  is  rendered  and  settlement  is  made.    Such 
additional  prices  to  be  as  follows: 

One-half  cent  per  gallon  if  farm  scores  as  high  as  75  and  less  than  80. 

One  cent  per  gallon  if  farm  scores  as  high  as  80  and  less  than  85. 

One  and  one-half  cents  per  gallon  if  farm  scores  85  or  higher. 

It  is  further  agreed  that  you  are  to  render  a  bill  between  the  1st  and  5th  of 
each  month  for  the  milk  furnished  me  during  the  previous  month,  and  that  I 
am  to  send  you  a  check  in  payment  for  milk  so  received  not  later  than  the  15th 
of  each  month. 

Very  truly,  yours, 

Geo.  M.  Oysteb,  Jr. 

Faikfax,  Va.,  April  30,  1919, 
Gko.  M.  Oysteb,  Jr., 

WasMngion,  D,  C, 
Deab  Sib:  The  conditions  and  terms  expressed  in  the  foregoing  letter  are 
accepted  by  me. 

John  Doe. 

Mr.  Miller.  I  notice  it  does  not  have  the  same  table  the  other 
contract  has. 

Mr.  Weld.  We  were  able  to  eliminate  that  table  by  inserting  a 
paragi-aph.     May'  I  explain  it  to  you? 

Mr.  Miller.  That  is  all  right. 

Mr.  Weld.  We  give  that  in  detail  here.  [Indicating  to  Mr. 
Miller.! 

Mr.  Miller.  I  see;  all  right. 

Mr.  Weld.  In  other  words,  we  make  this  paragraph  take  the  place 
of  that  table. 

Mr.  Miller.  Are  you  prepared  to  tell  us  about  your  capital  in- 
ve^-ted  in  the  business,  etc.,  or  is  that  left  to  Mr.  Brawner? 

Mr.  Weld.  It  is  to  be  left  to  Mr.  Brawner. 

Mr.  Miller.  Have  you  any  cause  for  complaint  against  the  price- 
fixing  methods  of  the  Marj'land  and  Virgina  Milk  Producers  Asso- 
ciation ? 

Mr.  Weld.  I  take  it  by  that  you  assume  they  have  price-fixing 
methods. 

Mr.  Miller.  Yes;  I  understand  they  have. 

Mr.  Weld.  I  am  of  the  opinion  that  up  to  the  present  time  the 
prices  asked  by  that  association  have  been  fair. 

Mr.  Miller.  Do  you  think  that  the  methods  of  the  association  tend 
to  keep  the  prices  of  milk  at  a  higher  level  than  it  might  be  other- 
wise? 

Mr.  Weld.  I  think  the  actions  of  an  association  always  tend  to 
benefit  the  individuals  associated,  and  therefore,  the  tendency  would 
probabl^V  be  in  the  direction  of  a  somewhat  higher  price,  because  of 
the  artivities  of  the  association. 

Mr.  Miller.  Then  it  would  not  tend  to  benefit  the  consumer? 

Mr.  Weu).  There  are  two  ways  possibly  of  looking  at  that  when 
vou  consider  the  times  through  which  we  have  been  passing.  I  be- 
lieve it  is  essential  that  the  producers  of  milk  in  the  vicinity  of 
Washington  should  be  kept  on  the  job,  and  that  the  activities  of  the 
avssociation  have  had  a  tendency  to  keep  them  producing  milk  and 
to  keep  them  producing  milk  in  larger  quantities.  Of  course  I  can 
understand  the  time  may  come  when  the  need  may  not  be  so  urgent, 
and  the  demands  of  the  association  under  those  conditions,  unless 
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modified,  might  tend  toward  harm  for  the  consuming  public.    I 
to  the  present  time,  however,  I  am  not  of  the  opinion  that  is  the  ca* 

Mr.  Miller.  Have  the  Senators  any  ouestions  they  desire  to  asl 
I  might  say  that  Mr.  Brawner,  from  Oyster  &  Co.,  is  going  to 
put  on  the  stand  to  answer  a  few  financial  questions. 

Mr.  Weld.  There  are  some  things  which  I  have  prepared  ai 
which  I  can  state  to  you  further  if  you  so  desire. 

Senator  Dial.  Has  your  business  been  increasing? 

Mr.  WEii>.  It  has  been  increasing. 

I  have  here  some  figures  which  may  be  of  interest  to  you  gentlem< 
taken  from  the  records  of  the  business.    The  cost  of  4  per  cent  milk 
August,  1914, 1915,  and  1916,  was  about  16  cents  per  gallon.    The  cc 
of  4  per  cent  milk  in  August,  1917 — ^by  "  cost "  I  mean  the  price  pa 
to  the  producer — was  about  38  cents  per  gallon.    The  net  increase 
the  price  paid  the  farmer  for  his  milk  was  approximately  22  cer 
per  gallon.    The  increase  in  the  price  paid  the  farmer  for  his  mil 
as  comparing  the  seasons  of  1914,  1915,  and  1916  with  the  season 
1919,  was  about  137  per  cent.    That  is,  the  increase  which  the  farm 
received  for  his  milk  was  about  137  per  cent.    The  price  paid  1 
consumers  in  August,  1914,  1915,  and  1916  was  10  cents  per  qua] 
The  price  paid  by  consumers  in  August,  1919,  was  15  cents  per  qua: 
The  net  increase  in  price  paid  by  consumers  was  5  cents  per  quai 
The  net  increase  in  price  paid  by  consumers  was  50  per  cent, 
other  words,  although  the  price  to  the  producers  had  increase 
about  137  per  cent,  the  price  to  the  consumer  had  only  increased 
per  cent. 

Mr.  Miller.  That  will  be  marked  "Exhibit  D,"  Mr.  Report 
and  incorporated  in  the  record. 

(Said  Exhibit  D  is  herewith  copied  in  the  record  in  full, 
follows:) 

Exhibit  D. 

CJost  of  5  per  cent  milk  in  August,  1914,  1915,  and  1916.  about  $0.16  per  gaUi 

CJost  of  4  per  cent  milk  In  August,  1919,  about  $0.38  per  gallon. 

Net  increase  in  price  paid  farmer  for  his  milk,  $0.22  per  gallon. 

Increase  In  price  paid  farmer  for  his  milk  about  137  per  cent. 

Price  paid  by  consumers  in  August.  1914,  1915,  and  1916,  $0.10  per  quart. 

Price  paid  by  consumers  in  August,  1919,  $0.15  per  quart. 

Net  increase  in  price  paid  by  consumers,  $0.05  per  quart. 

Net  increase  in  price  paid  by  consumers  50  per  cent. 

Senator  Dial.  Did  the  farmers  liberally  respond  to  your  app< 
to  increase  production  of  milk? 

Mr.  Weo).  I  believe  as  a  rule  they  tried  to  be  responsive.  The 
are,  of  course,  some  exceptions. 

Mr.  Miller.  You  have  some  tables  there,  Mr.  Weld,  I  wish  3^ 
would  explain  briefly  to  the  committee.  Just  explain  to  the  col 
mittee  what  they  are  and  we  will  have  them  incorporated  in  1 
record. 

Mr.  Weld.  I  have  here  the  average  retail  price  of  milk  for  i 
years  1914,  1915,  and  1916,  per  gallon  and  per  quart,  and  for  f 
purpose  of  comparison  I  have  the  average  cost  durinpr  the  year  19j 
per  gallon  and  per  quart.  This  shows  that  the  average  retail  pfj 
for  the  years  1914,  1915,  and  1916  was  40  cents  per  gallon  and  ' 
cents  per  quart;  that  the  average  cost  for  the  year  was  about 
cents  per  gallon,  or  5  cents  per  quart,  the  difference  being  about 
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cents  per  gallon,  or  about  5  cents  per  quart.  From  October  1,  1918, 
to  September  30,  1919,  the  average  retail  price  was  64  cents  per  gal- 
lon, or  16  cents  per  quart ;  the  average  cost  for  the  year  was  a  little 
over  41  cents  per  gallon  and  a  little  over  10  cents  per  quart,  the  dif- 
ference being  a  little  less  than  23  cents  per  gallon  or  a  little  less  than 
6  cents  per  quart. 

For  the  current  year  ending  September  30,  from  October  1  to 
April  30  the  selling  price  was  68  cents  per  gallon  or  17  cents  per 
quart ;  the  cost  44  cents  per  gallon,  or  11  cents  per  quart,  the  differ- 
ence being  24  cents  per  gallon,  or  6  cents  per  quart.  From  May  to 
June  the  selling  price  was  56  cents  per  gallon,  or  14  cents  per  quart; 
the  cost  36  cents  per  gallon,  and  9  cents  per  quart,  the  difference 
being  20  cents  per  gallon,  or  five  cents  per  quart.  For  July  and  Au- 
gust the  selling  price  was  60  cents  per  gallon,  or  15  cents  per  quart; 
pie  cost  38  cents  per  gallon,  or  9i  cents  per  quart,  the  difference  be- 
ing 22  cents  per  gallon,  or  5^  cents  per  quart.  For  September  the 
selling  price  was  60  cents  per  gallon,  or  15  cents  per  guart ;  the  cost 
was  ^  cents  per  gallon,  or  10  cents  per  quart,  the  difference  being 
20  cents  per  gallon,  or  5  cents  per  quart. 

(Paper  marked  "Exhibit  E,"  and  incorporated  in  the  record, 
as  follows:) 

ExHDirr  E. 


Per 
gallon. 


Per 

quart. 


1914, 1915, 19ie: 

ATeraee  retail  price  for  vear. . 
Average  cost  for  year  (about). 

DlffBreiice  (about) 

Oct  1, 1918,  to  Sept.  80, 1919: 
Averace  retail  price  for  year. . 
ATera^oost  for  year 

Dlfferenoe 


80.400 
.208 


80.100 
.052 


.192 


.048 


.640 
.413 


.160 
.103 


.227 


.057 


FOr  tbe  current  year,  ending  September  80,  prices  are  as  f oUows : 


Per 
gallon. 

Per 
quart. 

Oct  1  to  Apr.  80: 

fl«llhwprlo# 

80.68 
.44 

80.17 

cwt!^!!7!^;::::;;::::::;:;::;:;::;::;::;;:;:::;;:;:;::::::::;;:" 

.11 

Pffffir«i«« 

.24 

.06 

May  and  June: 

^MIlM  mice 

.56 
.36 

.14 

Cost. 

.09 

DfOiraioe 

.20 

.05 

Joly  and  August: 

SeUlnff  price 

.60 
.38 

.15 

SSt...  ...:....................:........... 

.096 

DUTerenoe 

.22 

.055 

September: 

BcUiiiffDrloe 

.60 
.40 

.15 

Cost 

.10 

Difference 

.20 

.05 

129860— 1»—PT 
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Oct.  1. 191  J»,  to  Apr.  30, 1919,  Inclusive:  *^=r 

Mlrni;  price 

imt -    .     ... 

Difference 

ItoT  and  June,  1919:  ~ 

Sellingprice 

Cost 

DifTerence ... 

Jul/ and  August,  1910: 

Sellingpilce 

Cmt *  , 

Dlffcrmee 

Saptember,  1919:  15 

aeningprice 15 

Cost .15 


Df  fferenop 

WHOLESALE.  Bl*LK 


.15 
.15 


.15 
.1« 
.15 
.15 
.15 
.16 

.16 

.16 


.30 


.15 
.16 


y. 

These 


161 
161 
161 

16§ 

331 

100 

onths 

h  Re- 

m  by 
5lgna- 
^Ithin 
nthin 
milk 
ble  to 
what 

eclical 
h  the 
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Mr.  Wbuo.  I  have  here  also  a  publication  issued  by  the  heal 
department  of  the  District  of  Columbia,  showing  the  average  gra 
of  milk  sold  hj  each  dealer  in  the  District  of  Columbia  during  t 
six  months'  period  ending  June  30, 1919.  It  shows  the  ^ade  of  m^ 
supplied  by  Mr.  Oyster,  and  also  the  grade  supplied  oy  the  oth 
dealers,  as  compiled  by  the  health  department.  I  would  like 
submit  that.  There  was  one  error  in  that  record  which  relates 
the  matter  of  price.  I  would  also  like  to  submit  a  correction  of  th 
error  on  the  part  of  Mr.  Oyster. 

^Health  department  pamphlet  marked  "Exhibit  G,"  and  leti 
maxing  correction,  marked  "  Exhibit  H,"  are  as  follows :) 

Exhibit  G. 

health  depabtment  of  the  district  of  columbia,  food  inspection  service 
average  grade  of  milk  sold  by  each  dealer  in  the  district  of  colum 
during  the  six  months  ended  june  30,  '1019. 


This  leaflet  is  published  montiily.  It  will  be  mailed  to  any  interested  ] 
BOD  requesting  it. 

The  information  it  contains  is  compiled  from  the  records  of  the  health 
partment  pertaining  to  the  milk  supply  of  the  District,  to  enable  the  dep 
ment  to  give  to  all  inquirers,  without  undue  expenditure  of  time  and  effort, 
gist  of  such  records. 

The  records  of  the  department  relating  to  the  milk  supply  are  open  to 
public.    The  character  of  these  records,  however,  is  such  as  to  render  It 
practicable  to  furnish  complete  details  by  letter.     Persons  desiring  det 
should  call  personally  at  the  health  office  for  them. 


Name  of  dairy  or  proprietor. 


Dealers'  description. 


Grade— 
Ueafth 
office. 


Prio 
quai 


Alden,  H.  L 

Aldemev  Dairy  (see  Black,  H.  L.,  &  Son). 
Anandale  Dairy  (see  Castle,  J.  W.). 


Pasteurized  milk. . 


Auth  Bros 

Avalon  Dairy  (see  Dorr,  J.  &  O.) 

Bayne,  Thomas 

Black,  H.  L,  dc  Son 

Bowles,  J.  J 

Broad  Branch  Road  Dairy  (see  Ba3me,  Thomas). 

Brown,  A.  J 

Burnside    Farms   Dairy   (see   Walker-Qordon 

Laboratory). 
Castle,  J.  W 


Milk. 


....do 

Pasteurized  milk. . 
....do 


Milk. 


Cherrydale  Dairy  (see  Maroey,  J.). 
Cheitntit  Farms  Dairy  (see  (Jyster,  O.  M.). 
Chevy  Chase  Dairy  (see  Wise  Bros.). 

Cudmore,  P 

DeArgq,  P 

Dixon.  J.  B 

Dorr,  J.  v..  &  Geo 

Eckington  Dairy  (see  Cudmore,  P.). 

Estes.  7.  W 

Fairview  Farm  Dairy  (see  Bassford,  M.  I.). 

Gregg,  J.  W 

HiOpt,  A.  R 


.do. 


Hamilton  Dairy  (see  Selecman,  W.  R.). 

Hemn,M.C 

Hirii  Ridge  Dairy  (see  Hm,  C.  T.). 


Home  Dairy  (see  Judd  &  Hodges), 

Homer,  C.V 

Horrigan,  Albert 


.do. 
.do. 


Milk 

Pasteurized  milk. . 


....do 

Pure  milk.. 


.....do. 
MUk... 


Pasteurized  milk. . 
Special  mUk 


Hutcfijnfwn,  B.  f ','.,.'.'/,'.'/.'.'.'.'. '. '.!.!!!  J .!.].! ! '. !   PuremUk. 


J.  H.  R.  Farm  Dairy  (see  Ruppert,  J.  H.). 
Jersey  Dairy  (see  Bowies,  J. 


Judd  &  Hodges 

Kiplingv,  W.  B 

Leapley,  Chas.  E : 

Lacteal  Dairy  (see  Shawn.  M.  L.). 
Lewtnsville  Dairy  (see  Storm  &  Sherwood). 
Loudon  Dairy  (see  Homer,  C.  V.). 
Marcey,  Juhus.. 


QuaHtymilk.. 
,..A6y.V.'.'.'.'. 


.do. 


Markh'am,EdwaitiI.*."!.*!!.'!!.'! !!!!!!!  !!!!!!!!*.!!!tI!!!.do 

1  Wholesale.  <  Computed  fior  a  period  of  less  than  six 


53.70 


63.27 

05.51 
ei.flS 
63.21 

81.10 


66.78 


61.10 
88.74 
83.90 
87.83 

80.97 

64.28 
8L14 

63.64 

72.86 

68.61 
68.16 
78.85 


8X52 
73.10 
77.5a 


66.66 
70.88 

months. 
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Name  of  daliy  or  proprietor. 


Dealers'  description. 


Grade- 
Health 
Office. 


Pr*cea 
quart. 


MAyhev.  L.  E 

Mt.  Roeky  Dairy  (See  Alden,  H.  L.). 
National  Dalrv  (ne  Gregg,  J.  W.). 

i)jUe,M.E... 7r. 

orrisoo,  J.8 

ifTKltt,O.U 

0\<ter,  O.M 

PnUce.M.E 

Popular  Dairy  Farm  (see  Scammell,  R.  E.). 
Parity  Dairy  (jiee  DeArgo,  P.). 

(^oMn,  C.  Inin 

RfiUy.J.  P 

Ruppert.J.  H 

S<!ammefl,  K.  E 

c:«l«ciDaD»  W.  R 

^bartn  Dairy  (see  Thompson,  C). 

Shawn,  M.L 

Simpson.  W.  A 

81.  Olair  Dairy  (see  Heflin,  M.  C). 

Btflrm  and  Sherwood 

Storm  and  Sherwood 

Tanner,  A.  T 

T«ile)-,A.C 

ThompMD,  Corbin 

ThoaiMOD,  Corbtai 

Thomptoo's  Dairy  (see  Thompson  Sisters). 

Thompson  Sisters 

Thompson  Slstors 

TbompMQ.  Minnie 

Union  Valky  Dairy  (see  Estes,  J.  W.). 
Van  View  Dialry  (see  Orrison,  J.  S.). 

WablcrBros 

Walker  Gordon  Laboratory 

Walker  HUl  Dairv  (see  Simpson,  W.  A.). 
WbJte  CloTer  Dafry  (see  Tanner,  A.  T.). 
Willow  Orore  Dairy  (see  Tenley,  A.  C). 

Wise  Bros 

Wise  Bros 

Woodbridfe  Farm  (see  Thompson,  C). 


Milk. 


.do. 
.do. 


Special  milk  pasteurized. 

Certified  milk 

Milk 


Mllk> 

Milk 

....do 

....do 

Pasteurised  milk. . 


Tuberculin  tested  milk. , 
Pasteurized  milk 


....do 

Famous  special  milk. 

Milk 

....do 

Pasteurized  milk 

Woodbridgcmilk.... 


Pasteurized  milk. 

Special  milk 

MUk» 


Milk 

Cortided  milk. 


Pasteurized  milk. 
Special  raw  milk. 


78.46 


75.83 
60.50 
00.48 
06.47 
61.30 


88.  C3 
82.n 
56.12 
80.51 


68.27 
67.07 

80.55 
77.63 
54.10 
77.82 
58.82 
61.47 

83.48 

81.66 
87.50 


83.58 
06.27 


86.08 
75.16 


0.16 


.15 
.15 
.16 
.30 
.15 


(«) 


.15 
.15 
.15 
.15 

.15 


.15 
.16 
.15 
.15 
.15 
.16 

.15 
.16 


.30 


.15 
.16 


>(}ompated  for  a  period  of  less  than  six  months. 


t  Wholesale. 


INSTBUCnONB. 

Names  of  dealers  and  trade  names  of  dairies  are  arranged  alphabetically. 
Method  of  grtiding. — 100  points  represent  a  theoretically  perfect  milk.    These 
100  points  are  allotted  as  follows: 

For  dairy  farms,  equipment  and  methods 16f 

For  dairy  cattle,  health  and  cleanliness .  16f 

For  dairy,  equipment  and  methods 16| 

For  nutritive  value  of  milk  as  determined  by  chemical  analysis 16§ 

For  wholesomeness,  cleanliness,  and  keeping  qualities,  as  determined  by 
bacteriological  analysis 33| 

Total 100 

The  grades  published  within  are  based  on  the  entire  record  for  the  six  months 
named  in  the  heading,  unless  othemise  noted. 

For  a  detailed  description  of  the  method  of  grading,  see  Public  Health  Re- 
porta,  February  21,  1913. 

Dealers'  Description, — These  are  the  trade  names  or  designations  given  by 
dealers  to  the  various  kinds  of  milk  sold  by  them.  The  trade  name  or  designa- 
tion given  by  a  dealer  to  any  particular  kind  of  milk  sold  by  him  rests  within 
very  broad  limits  entirely  within  his  own  discretion  and  conscience.  Within 
jtuch  limita  he  Is  at  liberty  to  vary  from  day  to  day  the  quality  of  the  milk 
mU\  by  him  under  any  particular  label  without  rendering  himself  amenable  to 
the  law.  The  Department  does  not  attempt  to  guarantee  that  the  milk  Is  what 
it  is  labeled. 

Certified  milk. — ^Technically  tMs  means  milk  which  an  authorized  medical 
milk  commission  certifies  is  produced  and  halidled  in  accordance  with  the 
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specifications  of  said  commission.  Tliere  is  no  legal  standard  for  certifie*!  milk 
in  the  District  of  Columbia. 

Pasteurized  milk. — By  pasteurization  the  Health  Department  understands  tX» 
subjecting  of  milk  to  a  temperature  not  exceeding  158 **  F.,  in  such  a  way  a«  to 
kill  ordinary  disease  germs  and  all  bacilli  of  the  colon  group.  There  is,  how- 
ever, no  legal  standard  for  pasteurized  milk  in  the  District  of  Columbia. 

The  assignment  of  a  low  grade  to  milk  sold  under  the  representation  of  the 
dealer  that  it  is  "pasteurized"  means,  (1)  that  the  milk  so  graded  was  not 
pasteurized  in  any  true  sense  of  the  word;  or  (2)  that  if  properly  pasteurised 
in  the  first  instance,  it  has  been  kept  too  long,  or  under  improper  conditions;  or 
(3)  that  the  raw  milk  used  by  the  dealer  was  obtained  from  farms  or  cows 
that  scored  low,  or  that  the  dealer's  dairy  scored  low,  or  that  the  nutritive 
value  of  the  milk  was  low;  or  (4)  that  two  or  more  of  these  conditions  existed. 
The  low  grade  assigned  to  much  of  the  so-called  pasteurized  milk  on  the  market 
is  due  simply  to  the  fact  that  the  milk  has  never  been  really  pasteurized  at  all 
or  that  subsequent  to  pasteurization  it  has  been  improperly  kept. 

July  18,  1919. 


ExHiBrr  H. 

commissioneks  of  the  district  of  columbia, 

Health  Depabtment, 
Washington,  August  J6,  1919. 
Mr.  i\AN  Weld, 

The  George  M.  OynUr  Co.,  Washington,  D.  C. 
My  Deab  Mb.  Weld:  Referring  to  our  recent  convei-sation  relative  to  the 
retail  price  of  milk  charged  by  the  G.  M.  Oyster  Co.,  as  shown  on  the  printed 
milk  sheet  Issued  by  the  health  department,  I  beg  to  say  that  the  price  quotfd, 
10  cents  per  quart,  was  based  on  the  purchase  of  two  1-pint  bottles  of  milk  from 
the  driver  of  one  of  your  wagons  by  an  inspector  of  this  department.  It  appears 
that  the  inspector  asked  for  '*  1  quart  of  milk  "  and  was  furnished  at  his  re- 
quest with  two  1-pint  bottles.  In  the  preparation  of  the  grade  sheet  the  fact 
that  10  cents  was  paid  for  two  1-plnt  bottles  was  considered  by  the  inspector 
to  mean  that  the  price  of  the  milk  was  at  the  rate  of  16  cents  per  quart.  With 
this  contention  I  am  unable  to  agree,  and  have  so  advised  him.  The  same  situa- 
tion aros<*  over  the  purchase  at  your  dairy  of  two  1-plnt  bottles  of  certified 
milk. 

I  regret  very  much  that  this  error  occurred,  and  in  order  to  prevt»nt  further 
troul)le  of  this  kind,  I  have  directe<l  that  hereafter  the  grade  sheets  shall  not 
include  a  statement  giving  the  price  of  the  product. 
If  there  is  anything  further  I  can  do,  please  let  me  know. 
Respectfully. 

W.  C.  FowLEB,  M.  D.,  Health  Officer. 

Senator  Capper.  You  say  that  from  1914  to  the  present  time  the 
producers  got  an  increase  of  137  per  cent  for  their  milk. 
Mr.  Weld.  Approximately. 
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a  few  paints  relating  to  the  financial  affairs.    How  much  capital  has 
George  M.  Oyster  invested  in  his  business? 

Mr.  Bkawner.  I  failed  to  get  that  amount.  I  didn't  know  you 
wanted  that.  I  was  told  you  wanted  the  volume  of  business,  prices, 
and  profits. 

Mr.  Miller.  You  have  no  idea  what  the  investment  is? 

Mr.  Brawnbr.  Not  from  memory.  It  is  around  about  $800,000.  I 
can jget  that  for  you  and  let  you  have  it  later. 

Mr.  Mtt.t!ti!p,  Have  you  data  there  that  will  show  us  the  volume  of 
business  and  earnings  from  1914  down? 

Mr.  Brawnbr.  From  1915  down,  not  from  1914. 

(Statement  covering  years  1915  to  1918,  marl^ed  "Exhibit  A,"  is  as 
follows.) 

Exhibit  A. 


Year. 

Sales. 

Merchandtee 
purchased. 

Expense. 

$237,359.03 
277,244.20 
328,032.92 
505,714.38 

Profit. 

Percent 
on  sales. 

ins 

$748,463.56 

864,161.84 

1,112,980.38 

1,935,332.55 

$440,154.11 
526,294.66 
716,504.90 

1,322,309.34 

$70,950.41 
60,622.48 
68,311.56 

107,298.83 

9.47 

1916 

7.01 

1917 

6.18 

1918 

5.54 

Mr.  MnxBR.  Just  state  what  that  exhibit  shows,  Mr.  Brawner. 

Mr.  Brawkiir.  That  shows  that  in  1915  the  sales  were  $748,468.55; 
for  1916  the  sales  were  $864,161.34;  for  1917  the  sales  were  $1,112,- 
9»9J68;  for  1918  the  sales  were  $1,935,822.55. 

Mr.  MnxER.  Now,  the  profits  for  those  years? 

Mr.  Brawner.  The  profits  for  1915  were  $70,950.41;  for  1916  the 
profiU  were  $60,622.48;  for  1917,  they  were  $68,811.56;  and  the 
profits  for  1918  were  $107,298.83. 

Mr.  MiLiiER.  Explain,  Mr.  Brawner,  why  it  is  that  in  1916  you  had 
a  lo68  in  the  profits,  although  a  larger  volume  of  business  man  the 
previous  year? 

Mr.  Brawner.  A  difiarence  in  expense,  I  should  say. 

Mr.  Miller.  Do  you  know  that  to  be  a  fact? 

i&.  Brawner.  llie  expense  in  1915  was  $287,359.08;  and  in  1916 
it  was  $277,244.20. 

Mr.  Miller.  What  is  included  in  that  term  ^^  expense  ''f  Do  you 
include  any  losses  on  your  market  anticipations? 

Mr.  Brawner.  No,  sir;  we  don't  speculate  on  the  market.  We  buy 
ddhr. 

lir.  MniXR,  For  instance,  in  1915  your  sales  were  mueh  less  dian 
in  1917,  and  yet  your  profit  is  larger. 

Mr.  Brawnbr.  Larger  in  1915? 

Mr.  MT¥jrj!»   Tes. 

Mr.  Brawner.  I  can't  answer  why  that  was. 

Mr.  Mnj.ER.  The  price  is  a  little  bit  up  in  1917.  The  year  before 
you  said  it  was  the  expense.  Do  you  give  that  as  the  same  reason  in 
this  case? 

Mr.  Brawnbr.  The  volume  of  business  would  affect  the  expense, 
you  know.    The  larger  the  business,  the  more  the  expense. 

Chairman  Ball.  Do  you  do  a  cash  business? 

Mr.  Bkawnbr.  Cash  and  credit,  principaUy  credit. 
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Chairman  Ball.  What  is  your  percentage  of  losses  from  you 
credit  business? 

Mr.  Brawner.  That  varies.  I  haven't  the  figures  before  me.  W 
usually  charge  out  every  two  years. 

Chairman  Ball.  It  is  a  very  small  percentage? 

Mr.  Brawner.  Very  small. 

Mr.  Miller.  What  proportion  have  wages  and  other  costs  of  op 
eration  toward  your  maintenance  increased? 

Mr.  Brawner.  In  1915  and  1916  we  were  paying  about  one-thir 
what  we  are  paying  now,  approximately.  In  other  words,  we  paii 
bottle  washers  $12.25  in  1916,  and  now  we  are  paying  them  $83.26. 

Chairman  Ball.  Do  you  employ  more  men? 

Mr.  Brawner.  Yes,  sir. 

Chairman  Ball.  As  well  as  increase  their  wages? 

Mr.  Brawner.  Yes,  sir. 

Senator  Capper.  Mr.  Brawner,  according  to  the  statement,  you 
profit  last  year  was  $107,000.  Was  that  after  you  had  deducted  you 
war  tax  and  the  income  tax? 

Mr.  Brawner.  Oh,  no.    We  paid  $46,600. 

Senator  Capper.  Out  of  this  $107,000? 

Mr.  Brawner,  Out  of  this  $107,000. 

Senator  Capper.  I  see  your  profit  increased  about  $40,000  over  tt 
previous  year.  As  a  matter  of  fact,  that  would  just  about  take  cal 
of  your  war  tax  ?  You  have  about  as  much  net  profit  after  you  pa 
your  war  tax  as  you  had  the  year  before? 

Mr.  Brawner.  That  increased  profit  is  on  the  volume  of  busines 

Senator  Capper.  Yes;  but  that  is  due  largely  to  the  increase  i 
the  prices  of  milk,  etc. 

Mr.  Brawner.  In  one  sense  of  the  word.    I  have  some  data  he 
I  might  give  you.    The  percentage  on  sales  in  1918  was  5.54  p 
cent;  in  1917  it  was  6.13  per  cent;  in  1916  it  was  7.01  per  cent; 
1915  it  was  9.47  per  cent.    The  margin  of  profit  was  smaller  in  19i 
than  it  was  the  previous  year. 

Senator  Capper.  That  is  your  profit  on  sales? 

Mr.  Brawner.  Percentage  on  sales. 

Senator  Capper.  There  was  a  decrease  in  1918  over  1917  of  abo 
one-half  of  1  per  cent.  It  decreased  from  6.18  to  6.54  per  cent,  j 
a  matter  of  fact,  about  all  of  those  in  business  in  this  city^^and 
think  in  almost  every  other  city,  as  far  as  I  am  able  to  learn,  ha 
passed  the  war  tax  on  to  the  next  man,  whidi  this  report  of  yet 
would  seem  to  indicate  has  been  done. 

Mr.  Brawner.  Well,  I  don't  think  so  in  our  case,  Senator.  ^ 
sold  on  a  closer  margin.  We  didn't  increase  our  margin  of  pro 
at  all.  It  cost  us  sJbovA  22  cents  a  gallon,  or  5  cents  a  quart, 
handle  the  milk.  We  have  maintained  that  right  straight  throuj 
for  years.^  You  can  go  back  to  1911.  The  difference  between  t 
cost  of  milk  and  what  it  costs  us  to  deliver  it  has  been  from  20 
22  cents  a  gallon.  We  have  not  increased  that  at  all.  We  deli^ 
at  cost,  you  might  say,  or  approximate  cost 

Chairman  Bajjl.  At  the  same  time,  the  Government  got  that  1 
creased  amount  that  you  made  over  the  year  before? 

Mr.  Brawner.  Absolutely. 

Senator  Capper.  The  point  I  make  is,  after  you  got  through  wj 
the  year's  business  and  paid  the  Government  the  war  tax,  you  h 
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almost  as  much  net  profit  as  you  had  the  year  before?    There  was 
only  a  difference  of  one-half  of  1  per  cent. 
Mr,  Brawnbr.  Very  nearly  as  much. 

STATEMENT  OF  ABTHTTB  LEE  THOMPSON. 

(The  witness  was  duly  sworn  by  Chairman  Ball.^ 

Mr.  Miller.  Give  your  full  name  and  place  of  business. 

Mr.  Thompson.  Arthur  Lee  Thompson,  2012  Eleventh  Street  NW. 

Mr.  Mttjj>i?.  You  are  engaged  in  tne  general  retail  milk  business? 

Mr.  Thompson.  Yes,  sir. 

Mr.  Miller.  What  is  the  volume  of  your  business  per  day? 

Mr.  Thompson.  Approximately  2,000  gallons. 

Mr.  MnjiRR.  How  many  producers  supply  you  with  milk? 

Mr.  Thompson.  About  50. 

Mr.  Miller.  Do  you  have  any  agreements  with  them  whereby  they 
will  dispose  of  their  milk  to  you  at  a  certain  price? 

Mr.  Thompson.  Only  verbal. 

Mr.  Miller.  No  written  agreements? 

Mr.  Thompson.  No,  sir. 

Mr.  Miller.  Do  you  have  any  agreement  with  them,  verbal  or 
written,  that  they  will  deal  with  no  one  else  but  you  ? 

Mr.  Thompson.  That  is  the  understanding;  yes,  sir.  That  is  the 
agreement. 

Mr.  Miller.  Tell  the  committee  how  the  price  you  pay  these  pro- 
ducers is  fixed. 

Mr.  Thompson.  It  is  fixed  primarily  by  the  Maryland  and  Vir- 
ginia Milk  Producers'  Association.  That  is  the  minunum  price.  We 
pay  over  and  above  that  in  many  instances,  in  practically  all  in- 
stances. 

Mr.  Miller.  Have  you  any  data  there  that  will  give  us  the  price 
you  paid  the  producer  and  what  you  sold  to  the  consumer  for? 

Mr.  Thompson.  Yes,  sir;  for  the  years  from  1914  to  1919. 

Mr.  Miller.  Tell  us  what  you  have  there. 

Mr.  Thompson.  The  price  of  milk  to  the  producer  and  consumer 
in  Washington  from  1914  to  August,  1919,  as  paid  by  this  firm. 
That  shows  that  in  1914,  for  the  five  summer  months  the  producers 
received  15^  cents  per  gallon,  and  the  consumers  paid  8  cents  per 

3uart  or  4  cents  per  pint;  ana  for  the  seven  winter  months  the  pro- 
ucers  received  22  cents  per  gallon  and  the  consumers  paid  9  cents 
per  quart,  or  5  cents  per  pint;  1915  was  the  same  as  1914;  1916,  for 
the  nve  summer  m<mths  tne  producers  received  16^  cents  per  gallon, 
and  the  consumers  paid  8  cents  per  quart  or  4  cents  per  pint;  for 
four  of  the  winter  months  the  producers  received  23  cents  per  gallon 
and  the  consumers  paid  9  cents  per  quart  or  5  cents  per  pint ;  for  the 
other  three  winter  months  the  producers  received  the  same  amount 
per  gallon,  23  cents,  and  the  consumers  paid  10  cents  per  quart  or 
5  cents  per  pint 

For  1917,  the  first  eight  months  of  the  year,  the  producers  received 
24  cents  per  gallon,  and  the  consumers  paid  10  cents  per  quart  or 
5  cents  per  pint;  for  the  month  of  September  the  price  was  the  same 
to  the  producers,  and  11  cents  per  quart  and  6  cents  per  pint  to  the 
consumer;  for  the  months  of  October,  November,  and  December,  the 
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producers  received  35^  cents,  and  the  consumers  paid  14  cents  per 
quart  or  8  cents  per  pint.  For  1918,  nine  months,  the  producers  re- 
ceived 3&J  cents,  and  the  consumers  paid  14  cents  per  quart  and  8 
cents  per  pint,  excepting  one  month,  when  they  paid  15  cents  per 
(mart  and  8^  cents  per  pint;  for  the  other  three  months  of  that  year 
the  producers  received  42  cents  per  gallon  and  the  consumers  paid 
17  cents  per  quart  and  10  cents  per  pmt  For  the  first  three  months 
of  1919,  the  producers  received  43  cents  per  gallon,  and  the  consonieni 
paid  17  cents  per  quart  and  10  cents  per  pint;  for  AprD,  1919,  the 
producers  received  40  cents  per  gallon  and  the  consumers  paid  16 
cents  per  quart  and  9  cents  per  pint;  for  May  and  June,  1919,  the 
producers  received  34  cents  per  gallon,  and  the  producers  paid  14 
cents  per  quart  and  8  cents  per  pint;  and  July  and  August,  1919. 
the  producers  received  36  cents  per  gallon  and  the  consumers  paid 
15  cents  per  quart  and  9  cents  per  pint. 

(Statement  of  Thompson's  Dairy,  marked  "Exhibit  A,''  is  a*^ 
follows:) 

ExHiBrr  A. 

Prices   of   nvilk   to   producers   and  consumers  in   Washington   from   1914    to 

August,  1919. 


1914—5  smnmer  months 

7  winter  months 

101^-Same  as  in  1914. 

1916—5  summer  months 

4  winter  months 

3  winter  months 

1917- 8  months 

1  month 

3  months 

1918— 9  months 

3  months 

1919— Jamiury,  Februarj,  and  March 

April 

May  and  June 

July  and  August 


Producers 
received 

SalloD. 


Centa, 

22 

1<M 
23' 
23 
24 
24 

42 
42 
40 
34 
3d 


ConscimMrs  paid— 


Per 
qnart. 


Ctnu. 
S 
9 

ft 
9 
10 
10 
U 
14 
14 
115 
17 
17 
16 
14 
15 


Per 
pteU 


fVmt$. 


4 
S 

4 
i 
S 
5 
6 
ft 

10 
10 

• 


1  Month. 
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Mr.  Miller.  Do  you  always  follow  that  price? 

Mr.  Thompson.  Wo  have  up  to  the  present  time. 

Mr.  Miller.  Do  you  think  the  association's  methods  tend  to  keep 
the  price  of  milk  higher  than  it  should  be! 

Mr.  Thompson.  I  think  the  price  of  milk  should  be  high  enough 
to  maintain  the  industry,  ana  I  question  whether  that  price  has 

f>ne  beyond  that.  I  think  it  stabilizes  prices  throughout  the  year, 
think  without  it,  in  case  of  overproduction,  the  price  would  di'op, 
and  in  case  of  scarcity  it  would  increase.  I  think  it  tends  to  make 
the  prices  more  uniform. 

Mr.  Miller.  How  much  capital  have  you  invested? 

Mr.  Thompson.  Approximately  $150,000. 

Mr.  MnxER.  Are  you  incorporated? 

Mr.  Thompson.  No,  sir;  a  paitnei-ship. 

Mr.  MnxER.  What  were  your  profits  for  the  last  five  years  ? 

Mr.  Thompson.  Not  deducting  interest,  in  1914  they  were  $14,000 ; 
in  1915  thev  were  $18,000;  in  1916  they  were  $20,000:  in  1917  they 
were  $14,00;  in  1918  they  were  $36,000.  In  1914  the  volume  of 
business  was  1,100  gallons  of  milk  daily;  in  1915,  1,200  gallons;  in 
1916,  1,350  gallons;  in  1917,  1,550  gallons;  in  1918,  1,900  gallons. 
The  gross  receipts  in  1914  were  $150,000;  in  1915  thoy  were  $192,000; 
in  1916  they  were  $230,000;  in  1917  they  were  $293,000;  and  in 
1918  they  were  $476,538.  The  percentage  of  profit  on  sales  for 
1914  was  9.3  per  cent;  for  1915,  9.3  per  cent;  for  1916,  9  per  cent; 
for  1917,  5  per  cent;  for  1918,  7.12  per  cent. 

Mr.  MnxER.  That  table  shows  your  volume  of  business,  your 
gross  receipts  and  profits  for  the  years  1914  to  1918? 

Mr.  Thompson.  Yes,  sir. 

(Table  marked  "  Exhibit  B  "  is  as  follows:) 

Exhibit  B. 


Voar. 

Volume 

of 
business. 

OaUorvf. 
1,100 
1,200 
1,350 
1,550 
1,900 
1.900 

Gross 
receipt*^. 

Profits, 
Interest 
on  capi- 
tal not 
deducted. 

Per  cent 
of  proflts 
on  sales. 

1914 . 

1150,000 
102,000 
280,000 
293,000 

47fl,5.'W 

in, 000 
18,000 
20,000 
14,000 
38,000 

0.3 

l«ll 

9.3 

im 

9.0 

wn 

5.0 

WW 

7.5 

m» 

1 

Mr.  MnxER.  In  what  proportion  have  wa^es  and  other  costs  of 
operation  and  maintenance  increased  since  1914? 

Mr.  Thompson.  A  little  more  than  double.  Wages  are  consid- 
t'mbly  more  than  double,  and  some  not  quite  so  much. 

STATEMENT  OF  F.  L.  SELECMAN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miu-EB.  Give  your  full  name  and  place  of  business. 

Mr.  Sklecman.  F.  L  Selecman,  1436  P  NW. 

Mr.  MnxER.  That  is  adjoining  the  Riggs  Market? 
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Mr.  Selecman.  Yes,  sir.  i 

Mr.  Miller.  Do  you  conduct  a  retail  milk  business?  J 

Mr.  Selecman.  Yes,  sir. 
Mr.  Miller.  And  also  deliverer  business? 

Mr.  Selecman.  Just  the  retail  business.     Also  a  delivery  busi*^ 
ness. . 
Mr.  Miller.  What  is  your  total  volume  of  business  pjer  day? 
Mr.  Selecman.  About  350.    We  have  a  very  small  business. 
Mt.  Miller.  From  how  many  producers  do  you  buy  this  milkt 
Mr.  Selecman.  About  8. 
Mr.  Miller.  What  is  there  location? 

Mr.  Selecman.  Some  are  from  Loudoun  and  Falls  Church  ir 
Virrinia,  and  in  Maryland,  some  from  Silver  Springs. 

Mr.  Miller.  What  do  you  buy  milk  for  from  them  at  the  preseni 
time? 

Mr.  Selecman.  Thirty-four  cents.    I  think  that  is  the  price  thij 
month — ^last  month  that  was  the  price.    I  don't  know  what  it  h 
this  month. 
Mr.  Miller.  Thirty-four  cents  per  gallon? 
Mr.  Selecman.  Yes,  sir. 
Mr.  Miller.  What  do  you  get  for  it? 

Mr.  Selecman.  Fifteen  cents  a  quart.     That  is  just  the  retai 
price.    Of  course,  the  wholesale  price  is  much  lower. 

Mr.  MnjiER.  Do  you  have  a  written  agreement  with  these  pro 
ducers  as  to  what  they  will  sell  you  their  product  for? 

Mr.  Selecman.  No,  sir;  thev  make  their  own  agreements  and  senc 
us  those  schedules  from  month  to  month. 

Mr.  Miller.  Is  the  price  agreement  written  or  verbal,  as  far  m 
you  are  concerned? 

Mr.  Selecman.  It  is  written.    They  send  us  a  written  agreement 
Of  course,  we  try  to  abide  by  those  agreements  as  nearly  as  possible 
We  always  live  Tip  to  them. 
Mr.  Miller.  They  notify  you  in  writing  what  your  price  will  be 
Mr.  Selecman.  Yes,  sir. 

Mr.  Miller.  Have  you  any  cause  for  complaint  against  the  price 
fixing  method  of  the  association  ? 

Mr.  Selecman.  No,  sir.    I  think  it  is  a  very  fair  price,  considerLnj 
the  cost  of  everything. 

Mr.  Miller.  Do  you  think  it  tends  to  raise  the  price  of  milk  i^ 
the  District  of  Columbia? 
Mr.  Selecman.  I  do. 

Mr.  Miller.  Just  enlarge  upon  that  a  little. 

Mr.  Selecman.  Well,  for  the  simple  reason  that  you  can  buy  mil 

cheaper  through  the  summer  months  than  those  prices  call  for,  anc 

of  course,  if  we  bought  it  cheaper  we  could  afford  to  sell  it  cheape: 

Mr.  Miller.  If  it  were  not  for  the  prices  they  fix  you  coula  g 

out  and  buy  it  cheaper  during  the  summer  months? 

Mr.  Selecman.  I  think  so. 

Mr.  Miller.  During  the  summer  months,  because  of  the  prict 
fixing  methods  of  the  Maryland  &  Virginia  Milk  Produces*  Asa 
ciation,  the  price  of  milk  is  more  to  the  consumer? 
Mr.  Selecman.  I  think  so. 
Mr.  Miller.  What  could  you  buy  it  for? 
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Mr.  Selecman.  We  never  go  outside  and  buy  milk  that  way,  but 
Tf  have  a  good  many  shippers  to  come  in  to  us  during  the  summer 
aooths  and  offer  it  cheaper  than  the  association  price. 

Mr.  Mni-ER.  What  do  you  term  "  summer  "  months  ? 

Mr.  Selecman.  June,  July,  and  August,  as  a  rule. 

Mr.  MnxER.  During  the  other  months  of  the  year  does  the  con- 
jimer  benefit  by  reason  of  the  association  ? 

Jlr.  Selecman.  I  think  so.    I  think  it  keeps  the  price  of  milk  up. 

Mr.  iliLLER,  How  much  capital  have  you  invested? 

Mr.  Selecman.  I  didn't  bring  any  of  those  figures.  This  is  some- 
tiing  new  to  me.    I  didn't  bring  anything  at  all.    I  could  get  it 

'TVOU. 

it.  Miller.  You  are  doing  business  as  a  partnership  with  your 
•Tother? 

Mr.  Selecman.  With  my  uncle. 

Mr.  Miller.  You  have  no  idea  what  capital  you  have  invested  ? 

Mr.  Selecman.  No,  sir;  I  couldn't  tell  you  offhand. 

Mr.  MniiER.  Do  you  know  what  net  profit  you  made  last  year? 

Mr.  Selecman.  No,  sir.  I  have  it  all  down  there,  but  I  didn't 
:ruig  it  with  me. 

STATEMENT  OF  JmiTTS  HAECEY. 

The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller«  State  your  name  and  place  of  business. 
Mr.  Marcey.  Julius  Marcey ;  1240  Twenty-eighth  Street. 
Mr.  MiLUBR.  What  volume  of  business  do  you  do  a  day? 
Mr.  Marcet.  I  handle  about  150  gallons  a  day. 
Mr. MiUiER.  How  many  producers  do  you  buy  from? 
Mr.  Marcey.  Five. 
Mr.  Miller.  Where  do  those  five  men  have  their  farms? 

Mr.  Marcey.  Three  of  them  at  Herndon,  Va. ;  H.  L.  White 

Mr.  Miller.  Never  mind  their  names. 

Mr.  Marcey.  And  two  from  Maryland. 

Mr.  Mni^EB.  Do  you  fix  a  price  with  them  by  written  or  verbal 

Mr.  Marcey.  Verbal  contract. 

Mr.  Miller.  Is  it  based  on  the  price  determined  upon  by  the  Mary- 
-"^4  Virginia  Milk  Producers'  Association? 
Mr.  Matcet.  Yes,  sir. 
Mr.  Miller.  Do  you  receive  a  notice  from  the  association  telling 
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bhe  previous  witness  just  said.  Do 
o  keep  the  price  of  milk  higher  in 

months  I  think  they  could  make  it 
r  months.  You  take  in  the  begin- 
s  plentiful  and  they  don't  have  to 
milk  cheaper  than  they  could  along 
grass  gets  short 


Digitized  by 


Google 


616  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  Miller.  You  think  you  are  paying  too  much  for  milk  durin| 
the  summer  months,  which  means  the  consumer  is  paying  more,  bul 
you  have  no  milk  producers  you  could  go  to  and  get  milk  at  a  pria 
you  think  is  fair? 

Mr.  Marcet.  No,  sir. 

Mr.  Miller.  In  other  words,  this  association  absolutely  control 
the  price  of  milk  in  the  District  of  Columbia? 

Mr.  Makcet.  From  what  I  get,  I  think  so. 

Mr.  Miller.  Can  you  tell  the  committee  how  much  you  have  in 
vested  in  your  business? 

Mr.  Marcey.  Well,  I  will  tell  you.  I  haven't  brought  a  state 
ment  up  here.    It  is  so  little  it  is  hardly  worth  while.    I  don*t  sup 

Sose  I  have  over  $1,500  invested.    I  just  do  a  milk  business.    I  don'1 
o  pasteurizing  or  anything  like  that. 

Mr.  Miller.  If  you  haven't  any  figures  at  hand,  I  will  not  pursue 
that  any  further. 
Mr.  Marcet.  No,  sir;  I  haven't  the  figures  with  me. 

STATEMENT  OF  WILUAM  A.  SIMPSON. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  State  your  full  name  and  place  of  business. 

Mr.  Simpson.  William  A.  Simpson;  530  Seventh  Street  SE.  Thai 
is  the  distributing  plant  in  Washington, 

Mr.  Miller.  Are  you  engaged  in  the  retail  or  the  wholesale  busi< 
ness? 

Mr.  Simpson.  Wholesale  principally. 

Mr.  Miller.  You  have  a  small  retail  trade? 

Mr.  Simpson.  There  is  a  little,  but  such  a  little  that  it  does  nol 
count  for  anything. 

Mr.  Miller.  You  were  formerly  a  retailer? 

Mr.  &MP80N.  Yes,  sir. 

Mr.  Miller.  What  is  the  volume  of  the  wholesale  business  you  do  \ 

Mr.  Simpson.  Between  4,000  and  5,000  gallons  daily. 

Mr.  Miller.  How  many  producers  do  you  buy  from? 

Mr.  Simpson.  Something  like  825. 

Mr.  Miller.  Are  they  members  of  the  Maryland  and  Virginin 
Proiducers'  Association? 

Mr.  Simpson.  They  may  be ;  I  dont  know.  I  think  some  of  them 
are. 

Mr,  Miller.  Do  you  have  any  written  or  verbal  agreement  witl 
them  as  to  the  price  they  will  sell  you  milk  for? 

Mr.  Simpson.  No  written  agreement.  It  is  Verbal.  I  say  •*  N< 
written  agreement."  I  sent  a  notice  last  spring  what  I  would  pay  foi 
this  summer.    Other  than  that,  we  have  not. 

Mr.  Miller.  How  do  those  prices  you  give  them  compare  with  th< 
prices  given  by  the  Milk  Dealers'. Association? 

Mr.  Simpson.  That  price  is  at  the  receiving  station.  I  have  n< 
direct  shipping  this  year.  I  haven't  had  since  last  year.  Wlmt  ] 
mean  by  "  dii^ect  shipping  "  is  milk  that  is  shipped  by  other  dealers 
direct  into  Washington. 

Mr.  Miller.  You  operate  three  receiving  stations  at  Frederick 
Md. ;  Monrovia.  Md.:  and  Remington,  Va.? 
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Mr.  Simpson.  Yes,  sir. 

Mr.  MiLLEH.  Then  you  can  not  furnish  the  committee  with  infor- 
mation so  we  can  compare  those  prices  ?  You  know  what  it  is  when 
it  is  delivered  here.    Can't  you  give  us  some  idea  what  the  prices  are? 

Mr.  Simpson.  Our  priceat  Frederick  and  Monrovia  for  the  season 
will  average  $3  per  hundred  pounds,  which  is  about  25  cents  a  gallon 
for  the  milk  laid  down  at  the  plant.    That  is  for  the  summer  months. 

Mr.  Miller.  And  it  costs  you  about  3  cents  a  gallon  to  get  it  to 
Washington  i 

Mr.  81MP6OK.  A  fraction  over  3  cents. 

Mr.  MiujER.  That  makes  about  29  cents  per  gallon. 

Mr.  Simpson.  Twenty -eight  something.  We  ship  in  refrigerator 
cars  and  ice  tlie  cars  ourselves,  besides  the  handling  of  the  milk  at 
the  nlant. 

Mr.  MiLLRR.  Tlien  you  are  able  to  ultimately  pay  less  for  your  milk 
from  the  producer  than  the  other  dealers  in  Wasningtonl 

Mr.  Simpson.  It  is  a  question  whether  it  is  any  cheaper  or  not  in 
the  lon^  run,  because  the  shipper  has  no  cans  to  furnisn  other  than 
they  brmg  them  in  to  the  plant.  We  furnish  all  shipping  cans  for 
shipping  over  the  railroad,  and  if  there  is  any  loss  in  tne  way  of  sour 
inifk  after  it  is  received  there,  it  is  our  loss  and  not  the  sdiippers. 

Mr.  Miller.  Tell  the  csommittee  the  names  of  any  other  wholesalers 
wIm)  do  their  business  without  relying  on  the  Marjhind  and  Virginia 
association. 

Mr.  Simpson.  I  don't  know  that  there  are  any. .  I  may  be  relying 
on  them  more  than  I  think  I  am.  The  reason  I  say  that,  I  had  a 
run-in  with  them  last  spring. 

Mr.  Millbr.  Ai*e  jou  at  libert.y  to  say  wi^at  caused  the  run-in? 
Was  it  anything  that  would  be  of  interest  in  this  investigation! 

Mr.  Simpson.  Yes;  I  think  it  is  of  great  interest.  I  cut  the  price 
at  Frederick  the  1st  of  March  and  also  cut  it  here  4  cents  a  gallon, 
and  the  secretary  of  the  association,  who  testified  here,  came  down 
and  jumped  all  over  me  about  it  and  nccneed  me  of  cutting  prices. 
I  told  him  that  he  wais  wrong  all  tl»  way  around.  Otie  word  Drought 
on  another  and  we  had  a  very  hot  discussion  and  I  ordered  him  out 
of  the  place.  To  get  back  at  me  he  wont  to  Frederick  and  started  a 
rumpus  among  my  producers,  to  boycott  me,  but  they  never  got  any- 
where with  it. 

Mr.  MniiTO.  In  other  words,  von  managed  to  hold  your  producers 
and  supply  your  trade  here  in  Washington? 

Mr.  Simpson.  Yes,  sir. 

Mr.  MnxBR.  Do  you  think  the  methods  of  the  association  t^id  to 
keep  the  price  of  milk  up  here  in  Washington  ? 

Mr.  Simpson.  I  know  it,  and  I  had  evidence  of  it,  but  that  evidence 
is  destroyed.  ^  That  was  the  first  year  they  organized,  in  1916,  or  when 
they  reorganized,  rather. 

Mr.  MnjJgL  Does  it  cause  the  price  of  milk  to  be  higher  during 
the  snmmer  months,  as  has  been  testified  to  by  other  witnesses? 

Mr.  Simpson.  I  would  say,  yes. 

Mr.  Miller.  Can  you  give  any  other  points  in  regard  to  this  as- 
sociation that  would  be  ox  interest  to  the  committee? 

Bfr.  SxifFSON.  In  the  fall  of  1916  the  distributors  had  been  pay- 
ing 21  and  22  cents  a  gallon  for  their  milk  to  the  producers.    I 
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remember  distinctly  one  man  I  had  paid  21  cents  a  gallon  to  ixx  i 
winter  of  1916.  He  wrote  me  a  letter,  which  I  got  on  a  Tuesdav,  ti 
feed  was  so  high  he  would  have  to  ask  22  cents  a  gallon  tor  1 
milk.  I  sent  him  a  letter  and  told  him  that  would  be  all  right, 
guess  before  he  sot  my  letter  I  had  another  one  from  him,  sajrli 
"  We  producers  have  organized,  and  we  want  24  cents  a  gallon  i 
our  milk  this  winter."  None  of  us  bought  any  milk  for  less  th 
24  cents  that  I  know  of.  There  has  b^n  an  upward  trend  rig 
straight  along. 

Mr.  Miller.  You  are  holding  your  own  and  have  a  good  bnsiii< 
in  spite  of  the  fact  that  you  are  not  in  accord  with  this  association  i 

Mr.  Simpson.  I  am. 

Mr.  Miller.  You  can't  give  the  names  of  any  other  dealers  th 
have  had  similar  experiences  with  the  association? 

Mr.  Simpson.  No,  sir. 

Mr.  Miller.  How  much  capital  have  you  invested? 

Mr.  Simpson.  About  $80,000,  I  think  the  accountant  told  me  y^ 
terday. 

Mr,  Miller.  What  kind  of  a  firm  or  partnership  is  it? 

Mr.  Simpson.  It  is  an  incorporated  business  since  January  1, 19] 

Mr.  Miller.  Does  it  represent  cash  actually  paid  in? 

Mr.  Simpson.  Well,  it  was  a  business  that  I  had  built  up  from  ye 
to  year — ^been  at  it  30  years-^and  I  just  summed  it  up  and  incc 
porated  it  at  $100,000,  and  I  will  say  it  is  about  all  there. 

Mr.  Miller.  You  can't  tell  us  how  much  cash  was  actually  paid  ix 

Mr.  Simpson.  No  ;  anything  more  than  you  might  say  all  the  mon< 
I  ever  made. 

Mr.  Miller.  Have  you  any  data  to  show  your  volume  of  busine 
the  past  three  years  and  your  profit? 

Mr.  Simpson.  Just  last  year  and  the  year  before.  Not  the  volun 
of  business  the  year  before. 

Mr.  MniiKR.  Will  you  submit  that  to  the  committee? 

Mr.  Simpson.  I  will  be  glad  to  submit  it.  My  total  sales  for  19] 
were  $679,344.11.  I  had  a  net  profit  of  $22,236.21,  out  of  which  a 
income  tax  and  excess-profit  tax  of  $8,482.42  was  paid,  leaving 
net  income  of  $13,753.73.  The  percenl^e  of  profit  before  deductix] 
the  income  tax  as  compared  to  total  sales  was  3.27  per  cent.  Tl 
percentage  of  profit  after  deducting  the  income  tax  was  2.024  p^ 
cent.  Up  to  June  30,  1919,  for  the  six-month  perior,  the  total  sab 
were  $349,532.39  and  the  net  profits  were  $5,744.20;  the  per  cent  c 
profit  1.64. 

(The  statement  was  marked  "Exhibit  A,"  and  is  as  follows:) 

Exhibit  A. 

Total  sales  year  1918,  $679,344.11;  net  profit,  $22,236.21,  out  of  which  a 
income  tax  and  excess-profits  tax  of  $8,482,48  was  paid,  leaving  a  net  incoi^ 
of  $13,753.73. 

Percentage  of  profit  before  deducting  income  tax  as  compared  to  total  sale 
3.27. 

Percentage  of  profit  after  deducting  income  tax  compared  to  total  sale 
2.024. 

Business  up  to  June  30,  1919  (six-month  period) :  Total  sales,  $849,532.3^ 
net  profits,  $5,744.20.*     Per  cent  of  profit  compared  to  total  sales,  1.64. 


1  Subject  to  income  and  excera-proflts  tax. 


Digitized  by 


Google 


HIGH   COST  OF  LIVING  IN   DISTBICT  OF   COLUMBIA.  519 

Statement  of  Walker  HUl  Dairy  {Inc.)  for  year  ending  December  31,  1918. 

Gross  sales,  less  return  and  allowances $679, 344. 11 

Cost  of  mUk  used 448, 448. 82 

$230, 900. 29 

Expense: 

Operating  expenses 147,939.84 

Sundries 5, 015. 56 

Exhaustion,  wear  and  tear 24, 163. 18 

B^mirs 11, 850. 40 

Salaries 19, 705. 00 

208,673.98 

Net  income  for  year 22,226.31 

Income  tax,  1918 8,482.48 

Net   income 13, 743. 83 

Total  sales 679. 344. 83 

Number  of  gallons  sold 1,258,625 

Average  income  per  gallon $0,535 

Average  cost  per  gallon .355 

ATerage  expense  per  gallon .  165 

Income  tax  per  gallon .005 

.525 

Net  income  per  gallon .01 


Percentage  of  profits  on  sales 2 

Mr.  Miller.  I  have  no  further  questions,  unless  the  gentleman 
has  something  he  wishes  to  add. 

Mr.  Simpson.  I  don't  know  that  I  have.  I  am  willing  to  answer 
anything  you  desire. 

Chairman  Baix.  That  will  conclude  the  hearing  for  to-day.  It 
wiU  be  continued  to-morrow  at  2  o'clock.  We  will  have  the  whole- 
sale nocers,  coffee  roasters,  and  bakers. 

(Whereupon  at  4.15  p.  m.  the  committee  adjourned  until  to-mor- 
row, Wednesday,  August  20,  at  2  o'clock  p.  m.) 

12966^-19— PT  5 4 
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WEDNESDAY,  ATJGTJST  20,  1919. 

United  States  Senate, 
Subcommittee  of  the  Committee 

ON  THE  District  of  Columbia, 

Washington^  D.  C. 

The  subcommittee  met,  pursuant  to  adjourmnent,  at  2  o'clock 
p.  m.,  in  the  Committee  room,  Capitol,  Senator  L.  Heisler  Ball  pre- 
siding. 

Present:  Senators  Ball  (chairman).  Capper,  Elkins,  Sheppard, 
and  Dial. 

Present  also :  Mr.  Thomas  W.  Miller. 

Chairman  Baix.  The  committee  will  now  come  to  order.  We 
will  first  hear  Mr.  W.  T.  Shea. 

TE8TIM0NT  OF  ME.  W.  T.  SHEA,  BEFBESENTINO  N.  H.  SHEA, 
632  PENNSTLVANIA  AVENVE  NW. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Shea,  give  your  full  name  and  place  of  busi- 
MSB,  as  well  as  the  name  of  the  firm  which  you  represent. 

Mr,  Shea.  William  T.  Shea ;  representing  the  firm  of  N.  H.  Shea, 
^  Pennsylvania  Avenue  NW. 

Mr.  Miller.  Is  it  incorporated  or  unincorporated  ? 

Mr.  Shea.  It  is  unincorporated  and  is  run  as  a  part  of  the  estate 
ofN.H.  Shea. 

Mr.  Miller.  What  amount  of  capital  is  invested  in  your  business? 

Mr.  Shea.  Approximately  $71,000.  I  must  give  approximate  fig- 
ures because  my  bookkeeper  is  on  his  vacation.  I  think  they  are 
feirly  correct. 

Mr.  Miller.  That  represents  cash  actually  paid  in? 

Mr.  Shea.  That  represents  stock  and  equipment.  In  addition  to 
that  there  are  the  buildings  and  grounds,  making  approximately 
$50,000  to  be  added  to  that,  or  a  total  with  the  building  and  grounds 
of  $121,000. 

Mr.  Miller.  Do  you  own  your  building? 

Mr.  Shea.  Yes,  sir. 

Mr.  MnxER.  Do  you  sell  for  cash  or  credit? 

Mr.  Shea.  Both. 

Mr.  Miller.  What  proportion  of  your  business  is  a  credit  busi- 
ness? 

Mr.  Shea.  I  can  not  say  accurately. 

Mr.  Miller.  Generally  speaking,  can  you  give  us  the  proportion  ? 

Senator  Shefpard.  Is  it  as  much  as  50  per  cent? 
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Mr.  Shea.  Oh,  no ;  25  per  cent,  or  less. 

Chairman  Ball.  A  large  part  of  it  is  credit  ? 

Mr.  Shea.  I  would  say  that  approximately  25  per  cent  is  credit 
business.     I  think  that  is  about  correct. 

Mr.  Miller.  What  stocks  have  you  carried  since  the  year  1914  ? 

Mr.  Shea.  Since  1914? 

Mr.  Miller.  In  other  words,  what  have  you  been  dealing  in  since 
1914? 

Mr.  Shea.  Dry  groceries. 

Mr.  Miller.  In  order  that  the  committee  may  have  the  information 
in  the  record  please  call  off  what  they  are. 

Mr.  Shea.  We  were  in  the  wholesale  liquor  business  as  well  iintiJ 
that  went  out  of  fashion. 

Mr.  Miller.  Go  back  to  my  previous  question  and  call  off  the 
various  commodities. 

Mr.  Shea.  Canned  goods,  cereals,  and  all  such  goods  as  are  handled 
in  the  wholesale  grocery  business. 

Mr.  Miller.  ELave  you  a  list  that  you  can  let  the  committee  have  ? 

Mr.  Shea.  No. 

Senator  Shefpard.  Do  you  handle  meats? 

Mr.  Shea.  No  meats ;  only  dry  groceries. 

Senator  Shefpard.  All  articles  of  food  other  than  meats? 

Mr.  Shea.  Outside  of  meats,  fresh  vegetables  and  fruits;  what  is 
generally  known  as  strictly  a  wholesale  grocery  business. 

Mr.  Miller.  We  want  that  information  in,  because  the  average 

?erson  reading  the  testimony  may  not  know  what  dry  groceries  ar«. 
!an  you  give  us  the  range  of  food  prices  for  various  foodstuffs  from 
1914  to  1919? 

Mr.  Shea.  I  can  give  them  from  1916  to  1919. 

Mr.  Miller.  Just  let  me  see  that  memorandum  before  you  begin 
to  read  it  into  the  record. 

Mr.  Shea.  This  shows  what  the  different  articles  cost  me  in  the 
fall  of  three  years. 

Mr.  Miller.  All  right;  just  read  those  off  to  the  committee. 

Mr.  Shea.  These  are  what  are  known  as  A-1  peas :  In  the  faU  of 
1916  cost  $1.50 ;  in  1917,  $1.75 ;  in  1919,  $2.  What  are  known  as  extra- 
sifted  peas  for  the  year  1916  cost  $1.30;  in  1917,  $1.50;  and  in  1919, 
$1.80.  Standard  corn  in  1916  cost  $0.70;  in  1917,  $0.95;  and  in  1919. 
$1.40;    String  beans  in  1916  cost  72^  cents;  in  1917,  99  cents;  and  in 
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Mr.  Shea.  I  think  so ;  yes. 

Mr.  MHiLER.  Have  any  decreased  that  you  know  of? 

Mr.  Shba.  Tomatoes  show  a  decrease  for  the  past  two  years. 

Mr.  Miller.  Do  any  other  articles  show  a  decrease? 

Mr.  Shea.  No  :  I  do  not  know  of  any  others. 

Mr.  Miller.  From  what  sources  do  you  obtain  these  supplies? 

Mr.  Shea.  Most  o;f  these  canned  goods  come  from  the  surround- 
ing country  of  Maryland  and  Virginia  and  New  York. 

Mr.  Miller.  Where  do  you  get  your  other  groceries? 

Mr.  Shea.  The  manufactured  goods  from  wherever  they  are  manu- 
factured, almost  entirely  in  the  East. 

Mr.  Miller.  Do  you  buy  them  outright  or  do  you  sell  any  of  them 
on  a  commission  basis? 

Mr.  Shea.  Outright. 

Mr.  Miller.  •Nothing  is  done  on  a  conmiission  basis? 

Mr.  Shea.  Nothing  at  all. 

Mr.  Miller.  Do  ^ou  sell  to  the  trade  in  other  places  than  in  the 
District  of  Columbia? 

Mr.  Shea.  In  an  almost  negligible  amount;  not  to  the  trade  at  all; 
some  few  farmers  in  the  surrounding  country. 

Mr.  Miller.  How  many  retailers,  approximately,  are  doing  busi- 
ness with  you? 

Mr.  Shea.  Well,  I  never  figured  that.  I  suppose  between  50  and 
CO.  possibly  more. 

Mr.  Miller.  Do  you  do  any  retail  trade  whatsoever  with  the  con- 
sumer? 

Mr.  Shea.  Yes;  we  do. 

Mr.  Miller.  How  much  of  you  total  business,  then,  is  retail  trade 
direct  with  the  consumer? 

Mr.  Shea.  About  25  or  80  per  cent. 

Mr.  Miller.  Do  you  make  deliveries? 

Mr.  Shea.  Yes,  sir. 

Mr.  Miller.  How  much  of  your  trade  is  dependent  upon  your 
delivery  service? 

Mr.  Shea.  Almost  all  of  it,  I  should  say  80  per  cent  of  it. 

Mr.  Miller.  If  you  did  not  have  that  delivery  service,  you  would 
prolMiblv  lose  that  much  trade? 

Mr.  Shea.  I  would  lose  that  much  trade  and  save  money.  That 
is  the  most  expensive  item  in  the  business. 

Mr.  MnxER.  I  am  coming  to  that.  What  is  the  approximate  cost 
of  your  delivery  service  per  month,  say,  or  if  you  have  not  it  in  that 
detail,  how  much  is  it  annually? 

Mr.  Shea.  I  do  not  know. 

Mr.  Miller.  You  have  not  any  idea? 

Mr.  Shea.  No:  I  have  not  figured  it. 

Mr.  Miller.  Well,  how  many  trucks  do  you  operate? 

Mr.  Shea.  Two. 

Mr.  Miller.  Do  you  operate  any  horse-drawn  vehicles  ? 

Mr.  Shea.  None. 

ilr.  ^Miller.  How  many  men  do  you  employ  exclusively  for  your 
fWivery  trucks? 

Mr.  Shea.  Four;  two  on  each  truck. 

Mr.  Miller.  What  is  the  total  number  of  your  employees? 
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Mr.  Shea.  I  think  11  or  12.     I  can  figure  it  up. 

Mr.  Miller.  Can  you  give  us  your  average  weekly  pay  roll? 

Mr.  Shea.  I  can  give  the  average  for  1917  and  1919.  I  figures 
17  weeks  during  each  of  those  two  j^ears. 

Mr.  Miller.  After  you  figure  that  out  just  give  it  to  us  for  thi 
record. 

Mr.  Shea.  I  can  say  that  for  those  17  weeks  from  January  1,  IWT 
the  pay  roll  was  approximately  $2,900.  For  an  equal  number  oi 
weoks  in  1919  it  was  $4,600.  Those  figures  may  be  off  somewhat,  bul 
I  think  they  are  fairly  close. 

Mr.  Miller.  Have  you  any  information  that  will  enable  you  tc 
give  the  committee  your  gross  sales  yearly  from  1914  on? 

Mr.  Shea.  Not  from  then  on. 

Mr.  Miller.  Can  you  give  us  the  gross  sales  in  any  year  so  we  caii 
bring  it  from  that  year  down  to  1918,  and  then  we  .want  your  net 
profits  for  those  years. 

Mr.  Shea.  I  can  only  give  you  1918.  That  was  the  year  I  took 
over  the  business. 

Mr.  Miller.  Well,  let  us  have  your  gross  sales  for  1918,  your  toUl 
volume  of  business,  and  your  net  profits  on  that  amount. 

Mr.  Shea.  It  was  about  $415,000  gross  sales. 

Mr.  Miller.  And  vour  net  profits? 

Mr.  Shea.  About  $8,000. 

Mr.  MiLLi-ut.  You  mean  tliat  $8,000  is  what  vou  had  over  and  abo^e 
all  expenses  i^nd  after  tlie  income  tax  was  deducted? 

Mr.  Shea.  Yos;  but  to  come  out  witli  that  $8,000  you  must  allow 
nie  something  for  rent  on  the  building,  which  I  did  not  charge  off.  I' 
was  a  considerable  item  which  reduces  the  net  profit  very  much. 

Chairman  Ball.  Can  you  not  give  us  your  profits  before  you  i»W 
your  income  tax,  because  that  is  a  direct  tax  on  your  profits! 

Mr.  Shea.  No:  I  can  not.    I  have  not  the  figures. 

Mr.  Miller.  Can  you  give  the  committee  a  comparative  statement 
as  to  your  cost  of  operation  and  the  raw  materials  handled  last  yetr! 

Mr.  Shea.  No  ;  I  can  not.    T  was  in  the  Army  most  of  last  year. 

Mr.  Miller.  Who  handled  your  business? 
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Mr.  MiLLEB.  Is  it  true  that  within  the  last  few  months  your  busi- 
ness has  resulted  in  a  loss  rather  than  a  profit? 

Mr.  Shea.  Yes,  sir. 

Mr.  MnxER.  Can  you  state  briefly  to  the  committee  the  cause  of 
that! 

Mr.  Shea.  The  sudden  falling  off  of  business.  We  did  almost 
twice  as  much  business  in  the  year  1918  as  we  had  been  accustomed 
to  on  account  of  the  surrounding  camps,  and  the  increase  of  people 
10  Washington.  After  the  armistice,  it  dropped  flat  The  months 
of  January  and  February  were  as  small  as  the  usual  slow  months  in 
the  middle  of  summer.  In  addition  to  that  we  had  large  stocks 
that  were  gotten  to  take  care  of  the  demand  that  was  created  by 
the  people  coming  to  Washinjgton.    That  was  left  on  our  hands. 

Chairman  Ball.  Your  profits  will  be  less  this  year  than  they  were 
last  year? 

Blr.  Shea.  I  am  afraid  I  will  not  have  any  profit  this  year,  I 
have  shown  a  loss  for  the  first  six  months. 

Chairman  Ball.  Yet  the  prices  have  continued  about  the  same 
as  they  were  last  year,  or  a  little  less! 

Mr.  Shea.  WeU,  they  are  approximately  the  same,  but  we  have 
not  increased  our  margm  of  profit  to  take  care  of  the  increase  in  the 
cost  of  labor,  so  that  the  increase  in  labor  has  come  out  of  the 
profits  of  the  business. 

Chairman  Ball.  Your  labor  cost  has  increased  this  year  over  last 
year,  has  it? 

Mr.  Shea.  It  began  to  increase  about  a  year  ago. 

Senator  Shefpard.  What  margin  do  you  figure  on? 

Mr.  Shea.  Gross,  about  10  per  cent. 

Mr.  MnxER.  How  much  dinerence  will  there  be  in  your  business 
due  to  the  fact  that  you  are  not  to  continue  any  longer  the  liquor 
end  of  it? 

Mr.  Shea.  That  happened  almost  two  years  ago.  It  made  a  big 
difference  at  the  time,  and  then  war  came  immediately  and  brought 
the  gross  sales  up  to  almost  what  they  were  before,  but  the  margin 
(if  profit  in  groceries  is  nothing  like  it  was  in  wholesale  liquor. 

Senator  Capper.  What  goods  do  you  handle  that  have  been  re- 
duced in  price  in  the  last  month  or  two? 

Mr.  Shea.  Tomatoes  are  the  only  ones  that  I  can  think  of. 

Senator  Capper.  Others  are  running  about  the  same? 

Mr.  Shea.  About  the  same.  Some  have  increased  a  little.  Coffee 
has  steadily  increased  in  the  last  few  months. 

Senator  Capper.  How  about  sugar? 

Mr.  Shea.  Sugar  is  about  the  same. 

Senator  Capper.  Is  there  plenty  of  sugar  now  ? 

Mr.  Shea.  No;  there  is  not 

Mr.  Mhxer.  Will  it  be  possible  for  you  to  ^ve  the  committee  a 
list  of  your  customers  and  a  list  of  your  prices  for  the  last  few 
months? 

Mr.  Shea.  It  will  be  possible  to  furnish  such  a  list  next  week  upon 
rhe  return  of  my  bookkeeper. 

Mr.  Miller.  Can  you  not  get  such  lists  to  the  committee  by  Friday 
of  this  week? 

Mr.  Shea.  I  can  give  you  the  list  of  customers.  What  was  the 
<ither  list  you  wanted? 


Digitized  by 


Google 


&26  JBCIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  Miller.  A  list  of  your  prices? 

Mr.  Shea.  Yes.  How  complete  would  you  want  that  list?  You 
would  not  want  every  item  in  the  business? 

Mr.  Miller.  No;  just  your  standard  articles. 

Senator  Capper.  Where  do  you  buy  most  of  your  goods? 

Mr.  Shea.  Most  canned  goods  are  oought  in  the  surrounding  ter- 
ritory of  Maryland,  Virginia,  and  Delaware. 

Senator  Capper.  Where  do  you  buy  your  OToceries? 

Mr.  Shea.  The  sugar  comes  from  Fhiladelpfaia,  mostly  5  flour  is 
bought  locally,  but,  of  course,  it  comes  from  the  western  mills. 

Senator  Capper.  Do  you  find  any  competition  in  those  goods! 
Do  they  make  you  comparative  prices,  or  is  it  difficult  to  get  your 
goods  at  any  price? 

Mr.  Shea.  Things  are  principally  sold  by  the  label,  so  that  com- 
petition is  not  so  keen. 

Senator  Capper.  These  wholesalers  and  jobbers,  are  they  after 
your  trade  in  a  way  that  shows  that  there  is  real  competition? 

Mr.  Shea.  We  do  not  buy  from  the  wholesalers  ana  jobb^^s.  TVe 
buy  direct  from  the  mill  or  manufacturer. 

Senator  Capper.  Do  they  seem  to  be  out  for  the  business? 
•    Mr.  Shea.  Oh,  yes;  they  are  pretty  keen  on  business. 

Senator  Capper.  They  have  salesmen  out,  do  they,  who  come  to  sec 
you? 

Mr.  Shea.  There  are  local  brokers  that  represent,  perhaps,  five  or 
six,  and  possibly  more,  manufacturers.  They  sell  on  a  commission 
basis. 

Senator  Capper.  Local  brokers  here  in  Washington? 

Mr.  Shea.  Yes. 

TESTIMONT  OF  ABEAHAM  UEBMAN,  BEPBESENTDTG  IJEBIUH 
BROS.,  474  PENNSTLVANIA  AVENXrE  NW. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  full  name  and  place  of  businessj 

Mr.  LiEBMAN.  Abraham  Liehman,  474  Pennsylvania  Avenue  JHV. 

Mr.  Miller.  Is  your  firm  a  partnership  ? 

Mr.  LiEBMAN.  A  partnership,  Liebman  &  Bros. 

Mr.  Miller.  What  amount  of  capital  is  represented? 

Mr.  LIEB3IAN.  Between  $80,000  and  $90,000. 
'    Mr.  Miller.  Have  you  increased  your  amount  of  capital  in  the 
last  few  years  ? 

\fr    T^rRRTii'A'V-   Tf  fhftrA  firp.  nnv  iTirrAfLAAfi.  niir  pjimincrs  alwAVS  fF- 
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Gttirman  Bau^  With  what  capital  ? 

Mr.  LnsBMAN.  About  $8,000  or  $10,000, 1  would  say. 

Chairman  Ball..  How  much  do  you  think  you  have  invested  now  ? 

Mr.  Lubmax.  Between  $80,000  and  $90,000, 1  think. 

Chtinnan  Ball.  That  increase  is  entirely  due  to  the  fact  that  you 
JT«  left  the  surplus  earnings  in  the  business? 

Mr.  LiEBMAx.  Yes,  sir. 

Mr.  3fiLLER.  You  say  you  rent  your  place  6i  business  t  From  whom 
iojoorentit? 

Mr.  Li£BMAN.  I  rent  it  from  a  Mr.  Plugge. 

Mr.  MnajB,  What  real  estate  firm? 

Mr.  LiEBMAx.  He  is  connected  with  the  Washington  Tobacco  Co. 
Ib^  own  the  building. 

lur.  Miller.  Have  you  had  to  renew  your  lease  recently  ? 

Mr.  LncBMAN.  No,  sir. 

Mr.  '^CTT-Tjen.  When  was  your  last  lease  on  the  property  renewed? 

Mr.  LiBBMAN.  We  moved  in  the  present  location  and  have  been  in 
tbffe  about  six  or  seven  years.  We  had  a  lease  for  five  years,  but  it 
:ifts  been  running  along  at  the  same  rent ;  there  has  been  no  change. 

Mr.  Miller,  i  ou  have  not  received  any  notice  about  a  raise  in 
TOOT  rental? 

Mr.  LixBMAN.  No,  sir. 

Chainnan  Balu  You  say  you  have  been  letting  these  profits  stay 
w  the  business.    What  salaries  do  you  and  your  brother  take  out  ? 

Mt.  LiEBMAN.  We  have  been  drawing  our  salaries  and  we  have 
mdually  increased  our  salaries  as  we  went  along. 

Chairman  Ball.  What  was  your  salary  last  year? 

Mr.  LnsMAK.  About  $10,000  each. 

Chairman  Ball.  How  much  do  you  think  you  increased  your 
&)oey  invested  last  year? 

Mr.  LnsBMAN.  Do  you  mean  how  much  did  we  make  net  in  the 
;«r! 

Chairman  Ball.  Yes ;  that  is  what  I  am  trying  to  figure  out,  but  I 
fid  not  know  whether  you  could  give  it  or  not  when  you  are  leaving 
Tnar  profits  in  the  business. 

Mr.  LiEBMAN.  Our  business  last  year,  was,  to  the  best  of  my  knowl- 
edge, $510,000.  It  showed  a  gross  profit  of  $56,000,  and  an  expense 
i€tinst  it  of  about  $46,000.    That  left  us  about  $10,000. 

Chairman  Ball.  What  did  you  say  your  expense  were? 

Mr.  LnoBMAN.  About  $46,000. 

Chairman  Ball.  That  included  your  salary  and  the  salary  of  your 
initber? 

Mr.  LiEB3£AN.  Yes,  sir. 

Chairman  Ball.  What  became  of  the  other  $40,000  which  was  left 
J  the  business? 

Mr.  LoEBJiAN.  $56,000  was  the  gross  earnings  and  $46,000  the 
'ipenses. 

Chairman  Ball.  That  left  a  clear  profit  of  $10,000. 

Mr.  LdEBMAN.  About  $10,000.    Then  we  had  to  pay  an  income  tax. 

Clttirman  Ball.  Your  income  tax  was  paid  on  what  amount? 

Mr.  LiEBHAN.  We  paid  about  $4,000  on  the  amount  that  we  had  to 
:iT.    A  lawyer  figured  it  up  for  us. 

ChjkirmanBALL.  Are  you  incorporated? 
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Mr.  LiEBMAN.  No,  sir. 

Chairman  Ball.  Did  you  pay  the  income  tax  personally,  or  <i: 
you  pay  it  on  the  firm  ?  You  drew  out  a  salary  oi  $10,000,  you  ar 
your  brother  each  ? 

Mr.  LiEBMAN.  We  paid  income  tax  on  both,  on  individual  draw^ini 
and  on  the  business. 

Mr.  Miller.  What  stocks  have  you  carried  on  hand  since  tl 
year  1914! 

Mr.  LiEBMAN.  Dry  groceries.  No  vegetables  or  meats;  only  cli 
groceries. 

Senator  Sheppard.  Have  you  a  list  of  them  there? 

Mr.  LiEBMAN.  No ;  I  have  not. 

Senator  Sheppard.  Name  some  of  them. 

Mr.  LiEBMAN.  Well,  canned  goods,  cereals,  spices;  everythinjf  tli« 
make  up  dry  groceries. 

Mr.  MILLER.  From  what  source  do  you  obtain  those  supplies^ 

Mr.  LiEBMAN.  We  get  them  direct  from  the  packers  and  nnanu 
facturers. 

Mr.  Miller.  Do  you  sell  to  trade  other  than  in  the  District  o 
Columbia? 

Mr.  LiEBMAN.  We  have  a  small  trade  outside  of  the  District, 
small  trade  in  the  surrounding  towns,  like  Hyattsville  and  Riverdalc 
but  the  volume  of  business  is  very  small  outside  of  the  District. 

Mr.  Miller.  What  proportion  of  your  business  is  a  credit  busi 
ness? 

Mr.  LiEBMAN.  About  90  per  cent  or  more. 

Mr.  Miller.  Ninety  per  cent  or  more  is  credit? 

Mr.  Lieb31an.  Yes,  sir. 

Mr.  Miller.  How  much  of  that  do  you  have  to  cross  off  for  bac 
debts? 

Mr.  LiEBMAN.  In  some  years  there  would  be  $2,000  or  $3,000,  bu 
in  the  first  year  or  two  there  was  not  so  much. 

Mr.  Miller.  Do  you  do  any  retail  business? 

Mr.  LiEBMAN.  No,  sir. 

Mr.  Miller.  None  whatever? 

Mr.  LiEBMAN.  None  whatever. 

Mr.  Miller.  How  many  customers  have  you? 

Mr.  LiEBMAN.  I  can  not  say  off  hand,  probably  300  or  400  or  more 

Mr.  Miller.  Can  you  get  up  a  list  of  your  customers  for  the  com 
mittee  and  have  it  here  by  Friday? 

Mr.  LiEBMAN.  I  think  I  can  get  it  and  have  it  by  Friday. 

Mr.  Miller.  Can  you  give  us  a  price  list  of  your  standard  articles  1 

Mr.  LiEBMAN.  I  can  give  you  a  price  list  of  my  standard  articles. 

Mr.  Miller.  Can  you  have  it  here  for  the  committee  by  Friday 
morning? 

Mr.  LiEBMAN.  Yes,  sir. 

Mr.  Miller.  Do  you  have  a  delivery  service? 

Mr.  LiEBMAN.  Yes,  sir. 

Mr.  Miller.  How  much  does  that  cost  you  ? 

Mr.  LiEBMAN.  We  have  two  trucks.  It  is  hard  to  say  offhand 
what  the  trucks  cost.  The  repairs  on  some  of  them  are  pretty  h\gh 
at  times.    We  have  t  .vo  drivers  on  each  truck. 

Mr.  Miller.  Can  you  give  us,  approximately,  the  cost  of  your  de- 
livery service? 
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Mr.  LiEBBCAK.  I  would  say  it  would  run  about  $400  a  month  or 
<ii0thmg  like  that 

Mr.  MiTT.ieB.  If  you  did  not  have  that  delivery  service,  would  you 
•w9ome  of  your  trade? 

Mr,  LiBBMAN.  It  looks  that  way ;  yes,  sir. 

Mr.  MnjMR.  What? 

Mr.  LoEBKAX.  We  would  not  have  any. 

Mr.  MiLUER.  Do  you  mean  to  say  that  if  you  did  not  have  that  de- 
:nry  wrvice  you  would  lose  all  your  trade  ? 

Mr.  LmBKAK.  Practically  all,  because  most  of  them  want  their 
foods  delivered. 

Mr.  Miller.  You  gave  to  the  committee  a  while  ago  your  volume 
>f  bosinfiss  and  the  profits  for  the  year  1918.  Can  you  give  us  that 
ifoimation  for  any  years  previous  to  1918? 

Mr.  Lubman.  I  have  not  got  that  information  here. 

Mr.  Miller.  You  can  not  give  us  any  figures  for  previous  years, 

Mr.  LiEBMAX.  No. 

Mr.  MiLLEiL  I  understand  that  your  profits  are  smaller  this  year 
'^ain  in  previous  years?  due  to  the  increased  cost  of  labor? 

Mr.  loEBMAN.  Well,  last  year  our  profits  were  not  large.  I  sup- 
?«ethey  averaged  about  11  or  12  per  cent.  A  lot  of  goods  we  bought 
^  ywr  declined  after  we  bought  them.  After  the  armistice  was 
iiped  Quite  a  number  declined.  We  had  a  lot  of  canned  goods  on 
'Sch  tne  prices  declined. 

Mr.  Miller.  Have  your  labor  costs  gone  up  since  last  year? 

Mr.  LnsBMAN.  They  have  been  gradually  advancing  right  along. 

Senator  Sheppard.  Have  you  lately  raised  the  compensation  of  the 
?»ple  who  are  working  for  you? 

Mr.  LnsBMAN.  Yes.  We  have  a  giri  to  whom  we  used  to  pay  $12 
"rf  we  are  paying  her  now  $35.  We  paid  one  employee  previously 
|15  that  we  now  pay  $27.50.  When  we  can  get  good  help  we  do  not 
irt  them  go  for  any  price.    They  are  hard  to  get. 

Mr.  MniLKH.  You  have  already  testified  that  your  rents  have  not 
sweop. 

Mr.  Ldebkak.  Our  rent  has  been  the  same  with  the  exception  that 
^  the  last  couple  of  years  we  rented  an  additional  wareroom  that 
*«did  not  have  previously. 

Mr.MnxER.  ^d  your  delivery  sen^ice  is  costing  you  more? 

Mr.  LiEBMAN.  It  has  cost  us  more  in  the  last  year  or  two. 
.Mr.  Miller,  Then,  the  increased  cost  in  your  operation  is  due  to 
'^  increa5?ed  cost  of  labor  and  the  increased  cost  of  your  delivery 

Mr.LncBMAX.  Everjiihing  in  the  business — stationery — everything 
*^t  is  connected  with  the  business  has  advanced  in  proportion. 
J»ke  the  towel  service.  It  used  to  cost  75  cents  a  month.  The 
'^^»el  man  comes  in  and  says  he  can  not  give  that  service  under  2.50 
^ijonth.    Everything  has  increased  in  proportion. 

jnator  Sheppard.  Everything  except  rents. 

Mr.  LiEBMAX.  All  except  rents.  Our  rents  have  not  increased. 
"p hiTc  a  good  landlord.     He  has  been  kind  of  easy  on  us. 

Mr.  MiLunL  Do  you  sell  on  a  commission  basis  or  buy  outright? 

^.LiEBMAN.  We  buy  outright  and  sell  the  same  way;  no  commis- 
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Mr.  MiLiiER.  Have  you  noticed  in  the  course  of  looking  over  pricoi 
that  the  retailer  gives  that  they  are  charging  much  higher  for  goocLi 
that  you  have  sold  them? 

Mr.  LiEBMAN.  No;  the  competition  is  great  around  town.  It  do^ 
not  leave  the  retailer  much  margin.  We  have  a  great  many  cIulu 
stores  around  town.  They  sell  goods  very  close,  and  the  retailers 
have  to  follow  suit  or  they  will  not  do  any  business. 

Mr.  MiLUER,  Do  you  tiiink  there  is  a  condition  that  might  sho^w 
that  there  are  too  many  retailers  in  Washington  doing  business! 

Mr.  LiEBMAN.  There  are  a  good  many  in  Washington,  but  whethei 
there  are  too  many  or  not  I  am  not  able  to  state.  There  seeoos  to  b^ 
a  big  increase  in  the  population,  and  all  the  retailers  are  doin|2^  a 
larger  volume  of  business,  but  that  is  probably  due  to  the  higher  casi 
of  merchandise,  which  increases  their  volume. 

Senator  Sheppard.  What  margin  of  profit  do  you  generally  figure 
on? 

Mr.  LiEBMAN.  Between  12  and  15  per  cent  to  come  out  right  and 
make  a  little  money. 

Senator  Capper.  Is  that  the  percentage  you  have  been  charging 
right  along  for  the  last  five  years? 

Mr.  LiEBMAN.  It  is  about  the  same  percentage.  We  add  on  10  or 
12  oer  cent;  on  some  goods  only  1  or  2  per  cent. 

Senator  Capper.  During  the  war  you  did  not  increase  that  per- 
centage? 

Mr.  LiEBMAN.  No;  we  did  not  increase  it  during  the  war.  We 
had  a  lot  of  merchandise  during  the  war.  We  generally  sell  it  at  a 
fixed  margin  of  profit 

Senator  Capper.  The  volume  of  business  last  year  was  the  largest 
you  have  ever  had? 

Mr.  LiEBMAN.  It  was. 

Senator  Capper.  Your  profits  were  also  larger  last  year? 

Mr.  LiEBMAN.  I  would  not  state  that. 

Senator  Sheppard.  Whether  he  pays  more  or  less,  he  figures  on  a 
certain  percentage  of  profit  on  the  goods. 

Chairman  Ball.  Do  you  lose  any  money  through  bad  debts! 

Mr.  LiEBMAN.  We  lost  money.  Naturally,  when  you  give  credit 
you  have  to  lose  some* 

Chairman  Ball.  What  percentage  do  you  lose? 

Mr.  LiEBMAN.  They  have  run  anywhere  from  a  half  to  1  per  cent. 

Senator  Sheppard.  Where  do  you  get  your  canned  goods? 

Mr.  LiEBMAN.  From  the  different  packers,  all  through  the  country. 

Senator  Sheppard.  Do  you  get  them  from  the  country  around 
here? 

Mr.  LiEBMAN.  We  get  some  from  Maryland  and  some  from  New 
York  and  Delaware,  wherever  we  can  buy  to  the  best  advantage. 

Senator  Sheppard.  Do  any  of  the  farmers  do  their  own  canning? 

Mr.  LiEBMAN.  I  am  not  able  to  state  that. 

Senator  Sheppard.  You  do  not  buy  any  canned  goods  from  farmers  ? 

Mr.  LiEBMAN.  I  do  not.  Tliere  might  be  such  farmers,  but  I  do 
not  know.  I  remember  that  last  year  I  bought  1,000  cases  of  toniatoe  s 
from  a  canner  down  on  the  Potomac.  I  do  not  know  whether  lie 
grows  any  farm  stuff  or  not. 
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TESTIMONT  OF  MB.  FRANK  H.  HTTMS,  BEPKESENTINO  FRAITK 
HTTICE  (INC.),  454  PENNSYLVANIA  AVENTTE  NW. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Hume,  will  you  give  your  na^me  and  place  of 
business? 

Mr.  Hume.  Frank  N.  Hume.  I  am  the  manager  of  Frank  Hume 
(Inc.),  454  Pennsylvania  Avenue. 

Mr.  Miller.  Your  firm  is  incorporated  ? 

Mr.  Hume.  Yes,  sir. 

Mr.  Miller.  What  is  the  amount  of  capital  ? 

Mr.  Hume.  $100,000  capital  stock. 

Mr.  Miller.  When  was  it  incorporated  ? 

Mr.  Hume.  In  1907. 

Mr.  Miller.  For  that  same  amount? 

Mr.  Hume.  Yes;  $100,000. 

Mr.  Miller.  Does  that  represent  cash  actually  paid  in  ? 

Mr.  Hume.  It  represented  at  that  time  cash  actually  paid  in.  At 
the  beginning  of  1918  it  was  $131,000.  That  included  surplus,  and 
so  forth. 

Mr.  Miller.  Do  you  own  your  place  of  business? 

Mr.  Hume.  We  rent  it  from  Mrs.  Hume;  my  mother. 

Mr.  Miller.  Has  any  increase  in  rent  taken  place  in  the  last  few 
years? 

Mr.  Hume.  No. 

Mr.  MnxER.  Do  you  do  a  cash  or  a  credit  business? 

Mr.  Hume.  Ninety  per  cent  of  our  business  is  credit. 

Mr.  Mjujer.  Do  you  do  any  retail  business? 

Mr.  Hume.  Practically  none.  We  used  to  do  some  retail  business, 
but  we  had  to  practically  cut  it  out;  it  cost  too  much  to  do  it,  to  tell 
you  the  truth ;  we  found  it  did  not  pay  us. 

Mr.  Miller.  Can  you  give  us  the  volume  of  business  vou  have  done 
in  the  last  few  years,  together  with  your  net  profits?  Before  you 
read  that  memorandum  just  let  me  look  at  it  to  see  what  it  is. 

(The  memorandum  produced  by  Mr.  Hume,  marked  **  Exhibit 
A,*^  is  copied  into  the  record  in  full,  as  follows:) 

Exhibit  A. 
[Frank  Humfl  (Ino.)>  454  PennsylTanla  Avenue,  NW.] 
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Per  cent  of 
sales. 

1915 

Per  cent  of 
sales. 

1916 

Per  cent  of 
sales. 

Capita]  asd  stnphii 

$110,090.02 

3W,175.76 

40,  AM.  85 

41,883.36 

t,tS7.Bl 

1108.742.51 
370,031.61 
35,560.86 
36,677.22 

Lioe.se 

$107,726.15 

380,121.12 

41,767.63 

36,441.78 

5,325.85 

OtfimpnAt 

10.3 
10.7 

.4 

9.6 

9.9 

.5 

10.7 

Rxpen«ea 

0.4 

XeTproAt 

1.3 

1917 

Per  cent  of 
sales. 

1918 

Per  rent  of 
sales. 

Comparison.    1914    and 
1018. 

Increase. 

Decrease, 

CnftalaDdanrphia 

1113.052.00 
486,823.06 
61,803.87 
43,242.31 
18,561.56 

1131,613.56 

550,115.20 

58,291.05 

47,152.54 

11,138.51 

121,583.54 
167,930.44 

17,605.20 
5,260.18 

12.426.02 
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12.7 
8.8 
3.9 

10.4 
8.4 
2.0 
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ItaUc  flgnras  tadleates  loss. 


Digitized  by 


Google 


532  HIGH   COST  OF  LIVING  IN   DISTRICT  OF   COLUMBIA. 

Recapitulation  of  expenses. 


1914 

1915 

1916 

1917 

1918 

CompartsoB.  1914 
and  1918. 

1 

Incfaiae. 

DilMne. 

$238.46 

9, 05®.  84 

840.45 

2,908.18 

8,678.59 

$265.73 

8,641.06 

442.64 

3,035.93 

8,449.34 

$03.01 
1,660.02 

158.26 
3,746.18 
7.696.50 

tSOLti 

Bad  debts 

$3,793.67 

311.65 
6,009.41 
6,996.91 
1,110.17 
2,139.04 

826.12 
18,488  06 

992.73 
2,448.4. 

126.14 

$2,566.86 

2.10 

6,020.88 

7,607.04 

291.86 

3,241.70 

1,046.46 

24,416.55 

6.491.M 

Court  expenses 

Garage 

888.35 

$3,112.70 

MisoeltftneoiLS        .  . 

1,070.  CS 

Interest 

29i.M 
2,791.79 

367.46 
7,684.17 

Taxes 

450.00 
679.00 
16,832.38 
1,238.25 
898.06 
61.15 

505.00 

726.06 

16,106.03 

1,134.95 

2,049.65 

22U.84 

1,370.53 

453.63 

15,485.94 

1,364.66 

4,198.66 

216.39 

In^imnre 

Pavroll 

8taHe  expenses 

I>epreciafion 

l,Xtt.S^ 

1,956.10 

I,000.»1 

ToleDhone 

•1.M 

Totnl 

41,883.36 

36,577.22 

36,441.78 

43  242.31  1    47  l&2.fi4 

15,208.03 

9.«3$.« 

' 

Mr.  Miller.  Just  give  the  committee  the  volume  of  business  b.s 
far  back  as  1914,  and  as  you  give  the  volume  of  business  for  each 
year  give  your  net  profits. 

Mr.  Hume.  In  1914  our  sales  amounted  to  $392,175.76.  We  had  a 
loss  of  $1,287.51.  In  1915  our  sales  amounted  to  $370,031.61.  We 
showed  a  loss  of  $1,016.36  that  year. 

In  1916  our  sales  were  $389,000  and  we  showed  a  profit  that  year 
of  $5,325.  In  1917  our  sales  were  $486,823  and  we  showed  a  profit 
of  $18,561.  In  1918  our  sales  amounted  to  $559,115  and  we  showed 
a  net  profit  of  $11,138. 

Mr.  MiLOiR.  In  the  years  1914  and  1915  you  showed  a  loss. 
Kindly  tell  the  committee  what  you  charged  against  your  gross 
profits,  what  salaries,  for  instance,  you  charged  ? 

Mr.  Hume.  The  total  expense? 

Mr.  Miller.  Yes. 

Mr.  Hume.  The  total  expense  in  1914  was  $41,883,  but  included 
in  that  was  an  item  of  $9,000  for  bad  debts.  We  had  a  very  bad 
year.    Everything  was  moving  down  and  we  lost  $9,000  in  bad  debts. 

Chairman  Ball.  That  was  the  cause  of  your  loss ! 

Mr.  Hume.  Yes.  Otherwise,  it  would  have  shown  about  $8,000 
orofit  that  vear. 
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Chairman  Ball.  What  salary  do  you  deduct  for  yourself? 

Mr.  Hume.  I  get  a  nominal  salary  of  $100  a  month. 

Senator  Sheppard.  And  if  there  are  no  profits  you  do  not  get 
anything  in  addition  to  that? 

Mr.  HuMB.  No. 

Senator  Capper.  How  much  stock  do  you  hold? 

Mr.  Httme.  I  have  one-ninth  of  the  stock. 

Mr.  Miliar.  Now  let  us  have  your  expenses  for  191&. 

Mr.  Hume.  $36,441.78. 

Mr.  Mn^LER.  You  made  a  profit  that  vear  of  $5,32$.  What  were 
your  losses  that  year  through  bad  debts? 

Mr.  Hume.  They  dropped  to  $1,660. 

Chairman  Bauu  Your  profits,  then,  were  really  not  very  much 
greater  than  they  were  in  1914,  if  it  had  not  been  for  the  $9,000  in 
bad  debts  in  1914? 

Mr.  HmcB.  No ;  they  were  practically  the  same. 

Mr.  Miller.  In  1917  you  show  a  volume  of  business  of  $486,000 
and  profits  of  $18,000.  How  many  bad  debts  did  you  have  that  year 
and  now  much  were  your  expenses? 

Mr.  Hume.  Our  bad  debts  were  $3,793  and  our  expenses  were 
$*34J42. 

Mr.  Miller.  You  had  an  increase  of  $100,000  in  your  business,  or 
approximately  25  per  cent,  but  you  had  an  increase  in  your  profits 
of  over  350  per  cent? 

Mr.  Hume.  Yes. 

Mr.  MnxER.  How  do  you  explain  that? 

Mr.  Hume.  I  think  it  was  the  rise  in  prices,  etc.  Everything  was 
very  cheap  before  then.  We  had  big  stocKS,  and  our  total  profit,  even 
with  that  rise  in  price,  was  only  3.9  per  cent  of  the  sales. 

Senator  Capper.  That  was  your  net  profit? 

Mr.  Hume.  Our  net  profit ;  yes. 

Chairman  Ball.  Do  you  carry  a  large  stock  on  hand  from  year 
to  year? 

Mr.  Hume.  Yes. 

Chairman  Ball.  Did  you  have  a  large  stock  on  hand  when  the 
prices  advanced? 

Mr.  Hume.  When  they  first  advanced  in  1917  we  had  a  very  good 
stock;  ves. 

Mr.  Miller.  The  following  year,  1918,  you  did  an  increased  busi- 
ness^ but  your  profits  fell  oflf? 

Mr.  Hume.  The  profits  fell  off.  Everything  was  regulated  and  we 
had  to  be  very  careful.  Lots  of  times  we  sold  goods  that  cost  us  more 
than  we  got  for  them. 

Mr.  MoLER.  Then,  in  1918,  when  regulation  went  into  effect,  you 
had  to  charge  different  prices  from  what  you  did  in  1917,  when  the 
regulation  was  not  in  effect? 

Mr.  Hume.  Yes;  that  is,  in  the  early  part  of  1918  it  was  not  in 
effect. 

Mr.  Miller.  Do  you  think  those  regulaticms  worked  in  the  interest 
of  the  ultimate  consumer? 

Mr.  Hume.  I  think  they  did ;  yes. 

Mr.  MiLLEB.  Could  you  do  business  under  those  same  r^ulaticNOB 
from  year  to  year  and  make  your  business  pay  ? 
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Mr.  Hume.  I  do  not  believe  I  could.  It  was  simply  that  the  con- 
ditions were  such  that  I  did  not  have  to  break  packages.  We  could 
get  the  volume. 

Senator  Capper.  These  figures  that  you  have  given  us  are  after 
you  deducted  your  taxes  to  flie  Government? 

Mr.  Hume.  After  deducting;  yes,  sir. 

Mr.  Miller.  But,  nevertheless,  Mr.  Hume,  it  can  not  be  denied 
that  in  the  years  1917  and  1918,  by  reason  of  the  great  number  of 
people  here  in  Washington — the  war  workers  coming  her© — ^you  did 
an  mcreased  business,  of  course,  but  your  profits  were  very  much 
larger  than  your  proportionaate  increase  in  business? 

Mr.  Hume.  There  is  no  doubt  about  that. 

Mr.  Miller.  Chairman  Ball  brought  out  the  fact  that  you  had  a 
large  stock  on  hand  when  this  rush  came  on  that  you  had  bought  at 
lower  prices  and  you  were  getting  bigger  profits. 

Mr.  Hume.  Yes.  In  1918  we  had  the  reverse.  If  things  had  gone 
like  they  were  we  would  have  made  as  much  money  as  we^  did  in  1917. 

Mr.  Miller.  But  you  have  already  stated  that  regulations  were  in 
effect  then,  and  that  changed  the  prices? 

Mr.  Hume.  Yes.  I  consider  we  lost  at  least  from  $5,000  to  $8,000 
in  the  first  three  months  of  this  year.  We  are  selling  tomatoes  from 
$1.80  to  $1.90  that  cost  us  $2.10.  We  had  to  buy  them  when  we 
bought  them.  We  just  had  to  have  the  goods  to  transact  the  busi- 
ness. It  is  the  same  way  with  beans.  I  consider  that  we  lost  the 
first  three  months  of  this  year  from  $5,000  to  $8,000.  That  is  more 
or  less  of  a  guess,  but  I  consider  it  is  a  pretty  accurate  guess.  Later 
on  it  picked  up.    We  had  a  very  good  month  in  July. 

Mr.  Miller.  From  what  sources  are  your  goods  obtained? 

Mr.  Hume.  From  the  manufacturers  and  the  packers. 

Mr.  MiiLER.  Can  you  give  us,  briefly,  the  names  of  some  of  the 
people  from  whom  you  get  your  supplies? 

Mr.  Hume.  We  buy  a  good  deal  of  com  from  B.  F.  Schreiver  A 
Co.  We  buy  tomatoes  from  the  Potomac  River  packers,  because  ther 
come  by  boat  and  the  freight  is  less.  We  buy  from  Thomas  Fallon 
and  the  Neemah  Packing  Co.  There  are  several  small  packers  down 
there.  They  seem  to  be  unusually  cheaper  than  the  great  biff  packers, 
because  they  do  not  seem  to  have  the  big  overhead  in  packm^. 

Mr.  Miller.  Do  you  sell  to  trade  other  than  in  the  District  of 
Columbia  ? 

Mr.  Hume.  We  do ;  but  I  would  say  that  fully  98  per  cent  of  our 
trade  is  in  the  District  of  Columbia. 
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Mr.  Hume,  It  is  $24,416  a  year.    That  would  be  about  $2,000  a 

Mr.  MiLLEB.  For  these  12  employees? 

Mr.  Hume.  No;  there  are  about  17;  from  17  to  20  altogether. 

Mr.  Miller.  Do  you  include  your  own  compensation  in  that? 

Mr.  HrME.  Yes. 

CWnnan  Ball.  In  your  business  the  price  of  labor  has  advanced 
-1^  rapidly  than  the  price  of  foodstuffs? 

Mr.  Hume,  Well,  I  could  not  say.  I  have  never  thought  of  it  that 
Tiy.  to  tell  you  the  truth,  Senator. 

Chairman  Ball.  Well,  labor  has  advanced  in  the  last  six  months. 
y.i  you  not  state  that  your  prices  had  not  advanced  ? 

Mr.  HtME.  I  consider  that  prices  fell  off  considerably  for  most 
tnidcs  daring  the  first  three  months  of  the  year,  but  now  they  have 
cfeDed  up  somewhat  in  the  last  couple  of  months. 

Chairman  Ball.  Well,  compared  with  this  time  last  year,  are  your 
nws  about  the  same? 

Mr.  Hume.  No;  I  think  prices  are  cheaper  than  they  were.  . 

Chairman  Ball.  But  labor  has  advanced  ? 

Mr.  Hume.  Yes.  Tomatoes  are  cheaper  than  they  were  this  time 
13  year.  Com  is  cheaper,  and  peas  are  cheaper.  Flour  is  also 
•^pcr. 

Mr.  Miller.  Can  you  give  the  committee  the  price  that  you  receive 
i  r  the  principal  articles  in  your  trade,  and  also  the  names  of  your 
:)n2icipid  customers?  If  you  haven't  such  information  there,  can 
Mu  get  it  for  the  committee  by  Friday  ? 

Mr.  Hume.  Yes,  sir. 

Mr.  MnxER.  To  go  back,  before  you  leave  the  stand  we  are  inter- 
•«ed  in  knowing  what  you  think  about  the  regulations  in  the  year 
/•li  You  really  think,  then,  that  those  regulations  worked  to  the 
^sefit  of  die  ultimate  consumer? 

Mr.  Hume.  I  think  they  did. 

Mr.  MnjiEB,  You  had  a  big  profit  that  year.  As  compared  with 
V  business  of  other  years,  $11,000.  Yet  you  think  if  those  regula- 
loQs  were  in  effect  all  along  you  could  not  continue  business  at  a 
:rQfit? 

Mr.  Hume.  No*   I  think  the  war  conditions  made  quite  a  difference. 

Chairman  Ball.  At  that  time  you  were  supplying  the  cantonments? 

Mr.  HtTME.  No,  sir;  we  had  very  little  of  that  business.  We  had 
•xne,  but  very  little.  We  were  not  properly  equipped  for  doing  that. 
T-^Y  wanted  mostlygoods  in  gallon  packages. 

<rlttimiiin  Ball.  The  volume  of  business  done  in  Washington  was 
>ce  than  normal  on  account  of  the  increase  in  the  number  of  people 
*  Washington  at  that  time  ? 

Mr.  HtTME.  Yes;  I  think  it  was. 

Soiator  Capper.  Mr.  Hume,  the  officers  of  these  associations  of 
nremment  employees  come  here  before  us  and  insist  that  prices  and 
>Q06t  of  living  are  as  high  now  as  they  have  been  at  any  time,  ahd 
*ie*  retailers  here  before  us  say  that  they  are  paying  just  about  as 
ach  for  their  ^ods  as  they  ever  did.    Now,  do  you  say  that  prices 
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Mr.  Hume.  I  think  they  are  lower  on  some  things.  I  do  not  me 
an  everything,  generally.  I  think  on  some  things  they  are  lower  n< 
than  they  were  a  year  ago,  but  on  some  things  they  are  higher. 

Senator  Capper.  But  they  probably  would  average,  then,  about  i 
same? 

Mr.  Hume.  I  think  they  would. 

Chairman  Ball.  On  this  synopsis  that  you  are  going  to  submit 
prices  and  customers,  could  you  not  give  us  the  prices  for  about 
year  ago  and  the  prices  to-day  also? 

Mr.  Hume.  It  would  be  pretty  hard  to  do  that.  I  am  afraid 
could  not  do  that 

TESTIMONT  OF  HE.  JOHN  B.  EABNSHAW,  BEPBESENTINO  B. 
EABNSHAW  A  BBO.,  103-109  ELEVENTH  STBEET  SE.,  WASHTN 
TON,  D.  C. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  state  your  full  name  and  place  of  business. 

Mr.  Earnshaw.  Mj  name  is  John  B.  Eamshaw. 

Mr.  Miller.  What  is  the  character  of  your  firm,  a  corporation? 

Mr.  Earnshaw.  No  ;  it  is  a  part  of  an  estate,  the  estate  of  my  la 
father.  The  grocery  business  is  run  under  the  name  of  B.  B.  fear 
shaw  &  Bro.  It  is  located  at  1103-1109  Eleventh  Street  SE.  That 
our  main  warehouse. 

Mr.  Miller.  The  witnesses  who  have  previously  testified  to-dt 
have  been  dealers  who  have  been  in  the  Northwest.  You  are  down  i 
the  Southeast? 

Mr.  Earnshaw.  Yes,  sir.  We  have  been  located  there  practical 
ever  since  we  have  been  in  business. 

Mr.  Miller.  Do  you  do  a  wholesale  business  exclusively  ? 

Mr.  Earnshaw.  Almost  exclusively. 

Mr.  Miller.  What  percentage  of  your  business  is  retail? 

Mr.  Earnshaw.  It  is  very  insignificant.  If  some  retailer  drops  i 
I  suppose  we  might  not  refuse  to  sell  him;  but  we  do  not  cater  1 
retail  trade. 

Mr.  Miller,  What  is  the  amount  of  your  total  investment? 

Mr.  Earnshaw.  Fibred  on  January  1,  the  end  of  our  fiscal  yea 
about  $288,000,  including  real  estate  and  buildings  connected  with  tl 
business. 

Mr.  Miller.  Do  you  own  all  your  buildings? 

Mr.  Earnshaw.  Yes,  sir. 

Mr.  Miller.  You  do  no  renting? 

Mr.  Earnshaw.  No  raiting. 

Mr.  Miller.  Is  your  business  a  cash  or  a  credit  business? 

Mr.  Earnshaw.  It  is  mostly  credit. 

Mr.  Miller^  Proportionately,  how  much  ?  ? 

Mr.  Earnshaw.  Well,  I  guess  90  per  cent  of  it,  at  least. 

Mr.  Miller,  What  stocks  do  you  carry? 

Mr.  Earnshaw.  What  lines  of  groceries? 

Mr.  Miller.  Yes. 

Mr.  Earnshaw.  We  handle  canned  eroods,  soaps,  cereals,  flouj 
sugar  and  spices,  and  things  of  that  kind. 

Mr.  Miller.  From  where  are  they  obtained? 
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Mr.  Earnshaw.  We  obtain  cereals  from  the  manufacturers  and 
canned  eqods  mostly  from  the  packers. 

Mr.  MOiLER.  In  this  vicinity  f 

Mr*  Earnshaw.  In  this  vicinity  and  New  York  State;  different 
parts  of  the  country. 

Mr.  MnjiEB.  Do  you  do  any  business  on  a  commission  scale  ? 

Mr.  Earnshaw.  No,  sir ;  we  buy  our  p^oods  outright. 

Mr.  MnucB.  Do  you  sell  to  trade  other  than  in  the  District  of 
Columbia  ? 

Mr.  Earnshaw.  The  majority  of  our  trade  is  confined  to  the  Dis- 
trict of  Columbia;  but  we  do  a  little  business  in  the  outlying  points 
of  Maryland,  in  the  small  suburban  towns  out  there. 

Mr.  MiiX£R.  Can  you  give  us  your  volume  of  business  and  your 
profit  for  the  years  previous  to  this  year?  Let  me  look  at  that  memo- 
randum before  you  read  it. 

Mr.  Earnshaw.  Some  of  those  figures  are  approximate. 

(The  memorandum  above  referred  to,  marked  "Exhibit  A,"  is 
copied  into  the  record  in  full,  as  follows :) 

Exhibit  A. 

Washington,  D.  C,  Auffust  16,  1919, 
The  wholesale  grocery  business  conducted  under  the  firm  name  of  B.  B.  Earu- 
•haw  &  Bro.  is  part  of  the  estate  of  B.  B.  Earnshaw,  and  Is  not  incorporated. 

Capital  Invested  exeluslvely  In  wholesale  grocery  business  of  B.  B.  Earn- 
abaw  &  Bro. — this  includes  real  estate  owned  by  the  estate  and  used  in  connec- 
tion with  the  iBTocery  business — $238,759.43. 

GroflB  scales  estiumte<1  foV  the  following  years,  profits  for  corresponding  years, 
and  the  |)ercentage  of  profit  on  gross  sales;  profits  stated  are  exclusive  of  taxes 
of  all  kinds : 


Y«ar. 

Qross  sales. 

Profit. 

Ifl4 

1613,391.45 
611,03«.56 
692,79194 
789,321.80 

1,116,996.46 

16,419.15 
10, 165. 06 

1M5 .    . 

Ifie 

11,200.57 

191  

28,567.65 

ms 

»,676.«3 

P«rcentafre 
of  profit  of 
gross  sales. 


a  0104 

.0166 
.0161 
.0363 


Total  expenses  estimated  for  the  following  years : 

1914 $56,466.14 

1915 : 58,784.16 

1916 56,  59a  48 

1917 54,  421.  51 

1918 67,  057.  84 

Mr.  MiiiLER.  Now,  Mr.  Earnshaw,  explain  that  memorandum  to 
the  c<Mnmittee. 

Mr.  Earnshaw.  In  1914  the  gross  sales  amounted  to  $613,391.45, 
apnroximately. 

Sfr.  MnxEB.  In  giving  them  to  the  committee  just  give  them  in 
round  figures. 

Mr.  Earnshaw.  In  1914  gross  sales,  in  round  figures,  $613,000. 
This  is  for  the  grocery  business.  Profit  in  the  grocery  business, 
#€,419.15,  after  expenses  and  all  taxes  were  paid. 

Mr.  ^fnxRR.  Can  you  not  give  your  total  business  and  profits? 
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Mr.  Earnshaw.  Well,  this  is  the  grocery  business.  The  estate 
comprised  of  other  investment. 

Mr.  Miller.  In  other  words,  your  volume  of  grocery  business  \^ 
$613,000? 

Mr.  Earnshaw.  Yes,  sir;  that  is  what  I  figure  it,  approximately. 

Mr.  Miller.  Just  continue  your  statement. 

Mr.  Earnshaw.  In  1915  the  gross  sales  were  $611,000;  proi 
$10,165.06.  These  gross  sales,  remember,  are  approximate,  but  th 
are  as  close  as  I  can  get  them. 

Gross  sales  in  1916  amounted  to  $692,794;  profits,  $11,200.  This 
all  in  the  grocery  business. 

In  1917  the  gross  sales  amounted  to  $789,321.80;  profits,  $28,567.C 

In  1918  the  gross  sales  amounted  to  $1,116,995 ;  profits,  ^,676.63. 

Mr.  Miller.  In  1917  over  1916  you  show  an  increase  of  appro^ 
mately  $100,000  in  your  volimie  of  business? 

Mr.  Earnshaw.  Yes,  sir. 

Mr.  Miller.  Approximately  16  per  cent,  but  you  show  an  increa 
in  your  net  profits  of  about  250  per  cent.    How  do  you  explain  tha 

Mr.  Earnshaw.  Well,  on  the  net  profits  based  upon  gross  sales  f 
1916  figure  about  1.6  per  cent,  do  they  not? 

Mr.  Miller.  I  have  not  figured  it  out,  but  I  am  asking  you  to  answ 
the  question  the  way  I  ask  it.  Apparently  1917  was  a  banner  yea 
not  only  with  Mr.  Hume  but  with  you,  according  to  your  figures  hei 

Mr.  Earnshaw.  Yes,  sir. 

Mr.  Miller.  I  would  like  to  have  your  idea  as  to  why  you  sho 
those  figures. 

Mr.  Earnshaw.  Well,  it  might  have  been  that  in  1916  we  had  son 
bad  debts  or  that  we  might  have  bought  goods  that  declined  in  vail 
and  we  might  have  lost  money  on  them.  I  have  not  the  facts  al 
figures  here  to  show  for  it. 

Mr.  Miller.  You  have  not  anj  figures  to  show  what  your  bad  deb 
might  have  been  throughout  this  period? 

Mr.  Earnshaw.  No,  sir ;  I  have  not. 

Mr.  Miller.  If  thev  had  been  sufficiently  large  thev  would  pro! 
ably  have  impressed  themselves  on  your  mind,  would  tney  not? 

Mr.  Earnshaw.  Well,  I  can  not  keep  all  those  figures  in  my  min 

Mr.  Miller.  You  do  not  think  bad  debts  made  all  that  differeni 
between  1916  and  1917? 

Mr.  Earnshaw.  Nineteen  hundred  and  eighteen  was  the  year  < 
Government  control. 

Mr.  Miller.  I  have  not  come  to  that  yet.  In  1917,  people  bega 
coming  to  Washington  to  do  war  work,  and  you  had  a  better  mai 
ket? 

Mr.  Earnshaw.  The  volume  of  business  increased. 

Mr.  Miller.  It  increased  $100,000  over  1916,  and  your  profits  ii 
creased  two  and  a  half  times. 

Chairman  Ball.  Do  you  have  a  large  floor  space  and  carry  a  lar^ 
stock? 

Mr.  Earnshaw.  We  carry  a  stock  that  we  think  is  for  the  reasoi 
able  requirements  of  our  trade. 

Chairman  Ball.  You  did  not  have  a  very  large  stock,  beginnin 
with  1917,  before  prices  advanced  ? 

Mr.  Earnshaw.  I  can  not  say,  sir;  I  do  not  know  the  exact  amour 
of  stock  we  had  on  hand. 
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Chairman  Ball  (addressing  Mr.  Miller).  He  does  not  have  the 
fi^ires  to  explain  that,  so  it  is  impossible  to  explain  it.  It  is  possibly 
due  to  a  large  loss  or  to  a  large  stock  bought  at  the  low  prices  at  the 
beginning  of  last  year  and  sold  at  the  high  prices  obtaining  later  in 
the  vear. 

Mr.  Earnshaw.  It  might  be  explained  by  losses  and  profits  on 
certain  goods,  or  it  might  be  explained  by  bad  debts. 

Chairman  Ball.  It  was  two  years  ago,  and  it  is  not  involved  so 
much  in  this  investigation.  If  it  were  this  year  we  wpuld  go  into 
it  further. 

Mr.  Miller.  To  get  down  to  1918,  you  have  the  figures  before 
vou  there  which  show  an  increase  in  business  and  a  slump  in  profits. 
The  witness  ahead  of  you  testified  that  in  his  opinion  that  was  due 
lo  Government  regulation.    Is  that  your  experience  also? 

Mr.  Earnshaw.  We  tried  to  obey  the  Government  regulations  to 
the  minute,  and  we  made  a  less  profit  than  the  Government  would 
allow  rather  than  to  go  to  the  maximum  margin  that  they  would 
allow. 

Mr.  Miller.  You  think  those  regulations  operated  to  the  benefit 
of  the  ultimate  consiuner? 

Mr.  Earnshaw.  I  do  not  know,  sir.  I  was  away  the  greater  part 
of  1918,  in  military  service.  I  was  not  here.  I  do  not  know  just 
how  those  conditions  worked  among  the  consumers. 

Mr.  Miller.  Have  you  anyone  with  you  that  could  give  us  some 
specific  information  on  that^  What  we  want  to  get  at  is  to  show 
that  these  regulations  in  1918,  according  to  your  testimony  and  the 
testimony  of  the  witness  ahead  of  you,  benefited  the  consumer. 
Therefore,  if  they  were  a  benefit  to  the  consumer  then  and  you  were 
able  to  do  business  at  a  profit,  would  those  regulations  be  satisfac- 
tory for  all  time? 

Mr.  Earnshaw.  The  volume  of  business  of  that  kind — suppose 
in  another  year  we  were  doing  $1,100,000  worth  of  business;  suppose 
business  should  drop  back  to  what  it  used  to  be,  say,  to  $700,000 
or  $800,000.  On  the  basis  of  that,  how  much  money  would  we 
make?  Would  not  that  wipe  out  the  majority  of  the  profits  we  made 
in  1918? 

Mr.  Miller.  You  are  able  to  answer  that  better  than  I  am,  because 
you  are  in  that  business ;  I  am  not  answering  questions ;  I  am  asking 
tliem. 

Mr.  Earnshaw.  My  idea  is  this :  That  the  profit  was  made  largely 
through  volume  of  business. 

Mr.  Miller.  Was  it  not  made  because  you  were  able  to  demand  a 
good  high  price  here  in  Washington  at  that  very  speculative  time? 

Mr.  Earnshaw.  In  1918? 

Mr.  Miller.  And  in  1917. 

Mr.  Earnshaw.  We  could  not  get  speculative  profits.  We  did 
not  try  to  in  1918. 

Mr.  MnxER.  No;  because  you  were  being  regulated.  But  in  1917, 
when  you  were  not  regulated,  and  we  had  war-time  conditions,  were 
voa  able  to  make  a  bigger  profit  on  a  less  volume  of  business  than 
in  1918,  when  you  were  regulated  ?  In  other  words,  the  regulatory 
feature  was  for  the  benefit  of  the  consumer,  was  it  not? 

Mr.  Earnshaw.  I  suppose  it  was  for  the  benefit  of  the  consumer. 
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May  I  say  a  word  about  1917?  Those  profits  are  based  upon  gross 
sales.  According  to  the  way  we  have  figured  it,  our  own  profit 
based  upon  gross  sales  would  figure  about  3.6  per  cent.  Is  it  not  pos- 
sible that  conditions  being  so  that  in  1917  you  had  to  pay  a  great 
deal  less  for  labor  than  in  1916  or — what  I  am  aiming  at  is  that  in 
1917  we  did  not  pay  as  much  for  labor  as  we  did  in  1918. 

Mr.  Miller.  I  was  just  coming  to  that  question.  Then  the  cost  of 
your  labor  has  gone  up  steadily  throughout  all  these  years  that  you 
have  given  us  the  figures  on? 

Mr.  Earx8haw\  It  has  for  the  last  two  years,  I  think. 

Mr.  MiLLFJi.  How  many  people  do  you  employ  ? 

Mr.  Earnshaw.  That  depends.  In  the  busy  season  we  have  mw« 
than  we  have  in  our  quiet  season. 

Mr.  Miller.  How  many  do  you  employ,  on  an  average,  and  how 
much  does  your  help  cost  you  per  year? 

Mr.  Earnshaw.  Our  wages  and  pay  roll  I  should  think  would  run 
about  $47,000 ;  something  like  that. 

Mr.  Miller.  A  year  ? 

Mr  Earnshaw.  Yes,  sir.  I  think  it  ran  something  like  that  last 
year. 

Mr.  Millku.  Your  average  number  of  employees  last  year  were 
how  many? 

Mr.  EAitNsiiAw.  I  suppose  maybe  25  to  35,  possibly. 

Mr.  Miller.  I  do  not  want  to  bring  out  any  more  points,  Senator, 
on  that. 

Chairman  Ball.  I  have  no  questions. 

Senator  Sheppard.  That  is  all. 

STATEMENT  OF  HE.  J.  E.  BAIHES. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Give  your  full  name  and  place  of  business. 
Mr.  Baines.  James  E.  Baines;  president  of  Browning  &  Baines 
(Inc.),  316  Pennsylvania  Avenue  NW. 
Mr.  Miller.  What  is  your  business,  Mr.  Baines  ? 
Mr.    Baines.  Coffee    manufacturing    business;    coffee    roasting. 


Digitized  by 


Google 


HIGH  COST  OF  UVmO  IX  DISTRICT  OF  COLUMBIA.  541 

Mr.  Miller.  Do  you  sell  any  goods  outside  of  the  District  of  Co- 
lumbia? 

Mr.  Baines.  Yes,  sir;  in  the  vicinity,  mainly. 

Mr.  MnxER.  ^Vhat  proportion  of  your  stocks  do  you  obtain  by 
direct  importation  and  from  what  sources  are  they  imported? 

Mr.  Baines.  None;  we  buy  our  green  product  in  the  open  market 
in  New  York  from  importers. 

Chairman  Ball.  You  do  not  import  any  yourself? 

Mr.  Baines.  No,  sir. 

Mr.  Miller.  The  price  of  coffee  to  the  consumer  has  gone  up  in 
the  last  few  years 

Mr.  Baines.  No,  sir ;  in  the  last  one  year. 

Mr.  Miller.  Will  you  ffive  us  your  ideas  as  to  why  that  is  so? 

Mr.  Baines.  I  think  I  nave  some  information  that  may  be  of  in- 
terest to  the  committee. 

There  appeared  at  my  place  last  week  a  gentleman  from  Brazil, 
an  American  on  his  vacation  to  this  country.  He  had  spent  the  last 
four  years  in  Brazil  as  agent  for  a  large  New  York  importing  house. 
It  was  interesting  to  me,  of  course,  to  find  out  what  facts  I  could 
about  the  situation,  being  so  far  away.  He  said  that  last  year  in 
the  State  of  Sao  Paulo  they  had  had  a  distressing  frost,  and  from 
his  personal  observation,  I  believe,  40  per  cent  of  the  trees  were  killed 
down  to  the  gi'ound,  although  the  roots  were  not  dead,  and  that 
since  that  time  100,000,000  of  those  trees  had  been  cut  off  down  to 
the  ground,  with  the  view  of  putting  out  new  shoots  and  starting 
new  trees,  rather  than  replanting  from  seeds.  He  said  the  State  of 
Sao  Paulo  was  the  largest  coffee  producing  section  in  th^  world, 
haying  something  like  a  thousand  million  trees,  which  bear  in  the 
neighborhood  of  IJ  pounds  to  2^  pounds  each.  They  have  lost  40  per 
tent. 

Chairman  Ball.  Did  he  state  how  long  it  would  take  those  trees 
to  become  mature  again  ? 

Mr.  Baines.  From  three  to  five  jrears. 

Senator  Sheppard.  What  is  the  life  of  a  tree,  ordinarily? 

Mr.  Baines.  I  think  they  bear  indefinitely,  Senator.  But  they  are 
subject  to  parasites  in  those  tropical  countries,  and  frost. 

He  also  gave  men  another  fact  that  might  be  of  interest  to  you. 
He  said  that  when  this  frost  occurred  the  people  of  the  State  of  Sao 
Paulo  began  to  buy  up  an  accumulaion  of  coffee,  so  they  had  suc- 
ceeded in  accmnulating  8,000,000  bags  on  hand.  That  they  have 
taken  off  the  market.  Against  that,  they  issued  as  collateral  a  sort 
of  scrip  that  I  believe  may  be  legal  tender  among  themselves,  but 
which  at  this  time  is  worth  two  or  three  times  more  than  the  col- 
lateral itself.  As  the  collateral  has  risen  in  value,  it  has  been  a  very 
feasible  scheme  and  they  have  "put  one  over"  on  the  rest  of  the 
world,  to  use  the  language  of  the  street. 

Senator  Siieppard.  Is  that  a  Government  scheme  or  a  private 
scheme? 

ilr.  Baines.  A  State  scheme. 

Senator  Sheppard.  The  State  of  Sao  Paulo  ? 

Mr.  Baines.  The  State  of  Sao  Paulo.  Of  course,  I  am  quoting 
this  man  Dirickson. 

Senator  Sheppard.  Was  that  done  since  the  destruction  of  the 
titeBt 
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Mr.  Baini».  Yes;  I  understand  it  was.    We  have  had  m  the  p^ 
year,  be^nning  about  a  year  ago,  a  steady  and  persistent  advan 
in  the  price  of  green  coffee  in  the  open  marxet,  without  a  reaction 
all  to  it,  I  should  say 

Mr.  Miller.  Right  there :  Can  you  give  us  the  price  for  1914  s^ 
then  for  the  months  it  has  advanced  in  the  past  year? 

Chairman  Ball.  1914  would  hardly  be  of  any  benefit  to  us. 

Mr.  Baines.  I  can  not  give  you  details,  but  I  should  say  at  tl 
time  last  year,  or  possibly  a  little  earlier  than  that,  we  could  l>uy 
table  coffee  grown  in  the  State  of  Sao  Paulo,  for  11  or  12  cents ;  t 
day  it  is  29  cents.  One  who  has  had  an  extensive  knowledge  of  tl 
business  as  I  have,  having  been  in  it  for  24  yeuars,  gets  it  at  a  litl 
less,  but  none  to  speak  of. 

Mr.  Miller.  Then  it  has  gone  up  in  the  last  12  months  from  11 
29  cents? 

Mr.  Baines.  Yes,  sir. 

Mr.  Miller.  Per  pound  ? 

Mr.  Baines.  Yes,  sir. 

Mr.  Miller.  Green  coffee? 

Mr.  Baines.  Yes,  sir. 

Mr.  Miller.  In  your  opinion,  the  reasons  ^ven  by  your  corr 
Hpondent  in  Brazil  are  the  real  causes  for  that  rise  ? 

Mr.  Baines.  Yes,  sir;  we  are  absolutely  at  the  control  of  tl 
producing  countries  as  to  coffee.  He  told  me  that  in  Brazil  everj 
body  was  prosperous  and  flourishing. 

Mr.  Miller.  At  what  price  per  pound  did  you  sell  to  the  retailei 
last  year? 

Mr.  Baines.  Our  lowest  price  was  17  cents. 

Mr.  Miller.  What  is  your  price  to-day  ? 

Mr.  Baines.  Our  lowest  price  to-day  is  37  cents.  I  should  say  th 
bulk  of  our  coffee  is  sold  below  40  cents — 37,  38,  and  40.  We  se 
one  brand,  but  the  proportion  of  it  to  the  whole  is  negligable,  in 
one-pound  can  at  49  cents.  That  can  and  label  cost  us  5  cents.  1 
is  practically  all  distributed  through  wholesale  grocers,  such  as  thes 
gentlemen  who  have  been  testifying  and  who  are  allowed  a  10  pe 
cent  discount  on  it. 

Mr.  Miller.  Can  you  give  us  the  approximate  cost  to  you  o 
changing  green  coffee  into  roasted  coffee,  per  himdred  pounds,  say 

Senator  Sheppard.  Maybe  he  knows  it  per  pound  ? 

Mr.  Baines.  Per  pound?  No,  sir;  I  do  not  think  I  could  give  yo 
that. 

Mr.  Miller.  If  you  get  100  pounds  of  gr^n  coffee  and  prepare  i 
for  the  retailer — roast  it — what  is  the  approximate  cost  of  that  opera 
tion  to  you  ? 

Mr.  Baines.  I  do  not  think  I  could  give  it.  Our  expenses  go  int 
one  account.  It  loses  from  15  per  cent  to  16  per  cent  in  weight,  ii 
the  first  place. 

Mr.  Miller.  And,  of  course,  you  have  to  allow  for  that  in  charginj 
for  the  coffee  ? 

Mr.  Baines.  Yes,  sir.  This  advance  really  costs  the  roaster  J 
cents  more  than  it  shows  on  the  face  of  it,  inasmuch  as  the  advano 
of  17  per  cent  in  the  gi-een  price  would  mean  3  cents  additional  fron 
the  Uxss  in  weight  from  roasting.  The  advances  we  have  not  beei 
able  to  get.    We  have  desired,  of  course,  to  "  pass  the  buck,"  as  thej 
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*T,  froni  time  to  time.  We  have  advanced  our  prices,  but  it  has 
imwBe  increasingly  difficult.  Competition  is  very  keen,  and  it  is 
5«e  and  more  irritating  to  the  customer  to  be  told  that  the  price 
nil  again  advance. 

Mr.  MiLLEB.  On  account  of  this  increase  in  the  price  of  green 
^i«,  the  producers  down  in  Brazil  are  probably  getting  as  much 
iT  their  total  crop,  although  it  has  reduced,  as  they  did  for  their 
i:rcrcps? 

ifr.  mrjfEs.  1  should  say  far  more. 

Mr.  Miller.  In  other  words,  people  in  Brazil  who  produce  this 
^fw  are  taking  advantage  of  the  frost,  not  only  to  make  up  a  short- 
« in  the  crop  tut  make  additional  profits  besides  ? 

Mr.  Baines.  Beyond  question. 

Mr.  Miller.  Has  that  been  brought  out  or  have  all  those  facts 
>«  more  or  less  kept  under  cover? 

Mr.  Baines.  a  coffee  man,  like  myself,  is  always  skeptical  of  re- 
t^-fts  from  Brazil.  They  have  cried  "  Wolf !  wolf !  "  so  often,  and 
^  has  been  no  frost,  endeavoring  to  scare  us  into  going  into  the 
urbt,  that  we  as  a  class  did  not  believe  it,  and  I  was  not  really 
^^loroagjily  convinced  until  this  gentleman  stopped  in  my  place  and 
'fii  m  he  had  seen  it  with  his  own  eyes.  He  said  the  districts  looked 
i^thourii  they  had  been  fire  swept. 

Mr.  SiniLBR.  Has  your  cost  of  operation  gone  up,  Mr.  Baines? 

Mr.  Baines.  No,  sir;  I  do  not  think  so.  Not  in  the  past;  not  re- 
*'itly.  Of  course,  all  labor  items  increased  when  the  war  first 
^e  out,  in  1917. 

Mr.  MiujER.  Do  you  own  your  place  of  doing  business? 

Mr.  Baines.  Yes,  sir. 

Mr.  MnxER.  Do  you  do  a  cash  or  a  credit  business  ? 

Mr,  Baines.  Both. 

Mr.  Miller.  Proportionately,  how  much  credit. 

Mr.  Baines.  I  would  sav  about  80  per  cent,  or  75  per  cent,  maybe. 

Mr.  Miller.  Have  you  ngures  there  that  will  show  us  your  volume 
•^iHisiness  and  your  profits? 

ilr.  Baines.  I  have  them  simply  on  a  piece  of  paper,  scribbled 
'''^  in  the  absence  of  my  bookkeeper.  I  do  not  think  you  can  make 
'>mout 

Mr.  MiUER.  How  far  back  have  you  gone? 

Mr.  Baines.  To  1913.  In  1913,  on  a  business  of  $236,000,  the  net 
^tj"  SiOOO.    These  are  roimd  figures,  of  course. 

Mr.  Miller.  That  is  what  we  want. 
.Mr.  Baines.  1914,  on  a  business  of  $244,000,  the  profit  net  was 

Y  W15,  on  a  business  of  $238,000,  the  net  was  $32,000. 

°  1«6,  on  a  business  of  $260,000,  the  net  was  $26,000. 

^  1917,  on  a  business  of  $340,000,  the  net  was  $32,000,  and,  if  you 
Y  »^  the  war  revenue  tax  was  $9,000. 

^^  1M8,  on  $463,000  worth  of  business,  the  net  was — I  did  not  give 
JJ 1M7  right.  That  was  after  taking  off  the  $9,000.  The  net  was 
^  ^  m  1917.    The  war  tax  was  $9,000. 

^  WIS,  the  net  was  $41,000,  and  the  war  tax  was  $18,000. 

Jl^  year,  our  banner  year,  we  roasted  2,000,000  pounds  of  coffee. 

*•  MnxER.  What  firms  are  there  in  Washington  doinc:  business 
^*3ir  to  yours? 
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Mr.  Baixes.  p.  W.  Browning  &  Bro.,  J.  H.  Wilfans  Co-a\^ 
think  they  handle  other  articles.    I  do  not  recall  an^  ftt\x 


I  think  they  handle  other  articles.  I  do  not  recall  an^ 
have  stayed  in  business,  although  there  — -^  -  '  ^ 
fore  this  advance  in  the  green  article. 

Mr.  Miller.  I  have  no  other  questions  to  ask.   Those  &euT(5s 
for  themselves.  ^ 

Senator  Sheppard.  Do  you  get  any  coffee  from  Santo  Dom\nff3 

Mr.  Baines.  Last  year  we  have  used  some,  but  we  found  u  ^ 
verv  poor. 

iSenator  Sheppard.  Very  poor? 

Mr.  Baines.  Verp  poor;  yes,  sir. 

Senator   Sheppard.  You   said  that  the  war  tax  last  vear 
$18,000 ;  $40,000  was  net  after  that  was  taken  out? 

Mr.  Baines.  No,  sir. 

Senator  Sheppard.  Then,  to  get  your  net  profit  you  would 
to  subtract  $18,000  from  $40,000? 

Mr.  Baines.  Yes,  sir. 

Senator  Sheppard.  I  wanted  to  bring  that  out  and  make  it 
That  is  all. 

STATEHENT  OF  MB.  W.  G.  BVCHAHAH. 

(The  witness  was  duly  sworn  by  Chairman  BalL) 

Mr.  Miller.  Give  your  full  name  and  your  place  of  busin^sa. 

Mr.  Buchanan.  W.  G.  Buchanan;  assistant  to  the  president;  Jc 
H.  Wilkins  Co.,  591  Rhode  Island  Avenue  NE.,  Washington,  D  J 

Mr.  Miller.  What  is  the  name  of  your  firm  ? 

Mr.  Buchanan.  John  H.  Wilkins  Co.  (Inc.). 

Mr.  Miller.  What  is  the  date  of  incorporation  ? 

Mr.  Buchanan.  They  were  incorporated  Februai-y  1,  1917, 
$100,000,  fully  paid  in. '  An  amendment  was  filed  to  the  chartet 
July  15, 1919,  for  an  increase  to  $300,000. 

Mr.  Miller.  Does  that  new  capitalization  represent  cash  actu 
paid  in? 

Mr.  Buchanan.  No,  sir.  It  is  paid  in  up  to  $200,000  since  a 
15. 

Mr.  Mn.LER.  Do  you  own  your  place  of  business? 

Mr.  Buchanan.  We  rent  the  present  warehouse  and  no^^ 
one  undor  construction. 

Mr.  Miller.  Has  the  rental  for  your  warehouse  gone  up? 

Mr.  Buchanan.  No,  sir;  we  have  k  lease  for  eight  years  at  a 
nominal  figure — a  very  low  figure,  in  fact,  $125  a  month. 

Mr.  Miller.  Besides  coffee,  what  do  you  deal  in  ? 

Mr.  Buchanan.  We  are  specialists  in  sugar,  refiners,  and  dist 
ting  agent. 

Mr.  Miller.  Any  other  products? 

Mr.  Buchanan.  Until  last  fall  we  handled  practically  Tioi 
else.  We  supplied  the  baking  trade  of  Washington  with  ©xt 
and  flavoring,  coloring,  and  marshmallow  fillings,  but  that  bus 
is  very  small.  We  are  now  entering  into  the  hotel,  restaurantt 
steamship  and  railroad  supplies,  furnishing  foodstuffs,  such  as 
10  size ;  no  grocery  size. 

Mr.  Miller.  You  sell  to  consumers? 
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Mr.  Buchanan.  We  do  not  sell  to  consumers. 

Mn  Miller.  Yours  is  a  wholesale  business? 

Mr.  Buchanan.  We  are  a  jobbing  and  manufacturing  house. 

Mr.  Miller.  Can  you  give  the  committee  any  information  about 
the  rise  in  price  of  green  coffee? 

Mr.  Buchanan.  Green  coffee  in  1917 — we  handled  practically  no 
coffee;  we  just  entered  into  the  coffee  business  since  October,  1918. 
We  then  bought  Santos  coffee  for  about  11  cents,  and  we  continued 
buying  that  for  11  cents,  until  January,  1919.  Then  the  price  of 
this  Santos  jumped  to  22  cents.  It  went  on  at  a  level  of  22  cents  until 
July  1,  or  about  the  1st  of  July.  Santos  is  now  27  cents.  That  is 
our  lowest  grade  of  coffee.    It  is  blended  with  the  other  coffees. 

We  have  a  special  coffee  which  we  make  under  our  own  name  and 
pack  up  which  cost  us  15  cents  during  the  year  1917  and  until 
October,  1918,  and  then  the  price  jumped  from  15  to  22  cents  in 
cost.  It  ran  along  the  22-cent  level  until  April.  In  May  it  jumped  to 
*j7;  in  June  29;  ,Tuly  to  31,  and  runs  along  31  at  present  level.  That 
i?  blended  with  another  coffee  for  our  high-grade  coffee. 

Mr*  Miller.  What  did  you  fret  from  the  retailers  for  your  coffee 
over  those  same  periods? 

Mr.  Buchanan.  In  1917  we  sold  a  low-grade  coffee  called  "  Break- 
fast coffee,^^  which  is  Santos  and  Maracaibo  just  mixed  together,  at 
the  same  price,  of  course,  18  cents.  We  sold  that  until  November, 
1918,  and  we  jumped  the  price  to  20  cents,  due  to  increased  cost  to 
us.  We  ran  along  two  months  until  January,  and  then  we  raised 
the  price  to  22  cents.  In  Februai'y  the  price  went  to  26  cents  and 
stayed  on  that  level  for  two  months,  and  then  the  price  went  to  28 
cents.  The  price  was  then  advanced  in  June  again  to  33  cents,  and 
in  July  it  was  advanced  to  36  cents. 

Mr.  MiLLEB.  ^Vhat  is  the  cause,  in  your  opinion,  of  the  increase  in 
the  price  of  green  coffee? 

Mr.  Buchanan,  The  gentleman  ahead  of  me  stated  really  the 
whole  thing,  that  it  was  just  the  Brazilian  situation.  They  have 
coffee  products  cornered  down  there  and  are  getting  their  price  for 
it.  I  nave  tried  to  trace  coffee  back  to  Brazil  and  other  countries, 
and  that  is  all  the  information  I  could  get. 

Mr.  Miller.  It  is  a  form  of  profiteering  over  which  the  United 
States  has  no  control  ? 

Mr.  Buchanan.  No  control;  no,  sir. 

Mr.  Miller^  And  the  increase  in  price  which  you  have  charged 

Mr.  Buchanan.  Is  the  cost;  and  of  course  our  labor  is  steadily  go- 
ing up,  but  we  liave  been  able  to  increase  our  volume  sufficiently  to 
hold  it  down.  We  stayed  behind  with  the  price  a  while,  but  we  were 
forced  to  come  up  to  the  level. 

Mr.  ]^[iLLCB.  Can  you  give  your  profit  on  your  business  for  several 
years? 

Mr.  Buchanan.  John  11.  Wilkins  did  a  business  of  $400,000  a 
vear.  I  personallv  audited  his  books  that  vear.  I  was  a  public  ac- 
ooimtant.  He  made  $7,000  on  that  $400,000.  On  February  15,  1917, 
he  incorporated,  due  to  the  demand  on  sugar.  He  had  got  sugar 
wmtroUed  in  New  York  and  was  able  to  purchase  sugar  in  large 
quantities,  and  he  incorporated  his  business  in  sugar  and  coffee  and 
as  an  importer  of  nuts  and  spices.  He  incorporated  in  1917  and  did 
a  business,  I  should  say,  of  $800,000. 
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Chairman  Ball.  That  included  his  other  products,  besides  coffe 

Mr.  Buchanan.  Yes,  sir;  everything — sugar  and  coffee.  Then  1 
made  a  profit  of  not  more  than  $8,000  that  year.  That  was  due 
taking  on  considerable  extra  help  and  enlarging  the  plant  and  mo 
ing.  We  moved  over  to  a  warehouse  siding  and  considerable  expend 
tures  were  made  in  warehouse  extensions  to  be  charged  off  depre< 
ation 

Mr.  Miller.  What  were  the  profits? 

Mr.  Buchanan.  Under  $10,000— $8,000. 

Mr.  Miller.  In  1918? 

Mr.  Buchanan.  In  1918 ;  the  sales  were  about  $1,500,000.  The  n 
profits  that  year  were  around  $13,000. 

Mr.  Miller.  Last  vear  was  a  great  coffee  year? 

Mr.  Buchanan.  1918  was  the  first  year  that  we  packed  our  ooffi 
by  machinery,  put  it  in  bags  and  extensively  advertised  it  and  pi 
a  heavy  selling  force  on  it. 

Chairman  Ball.  Your  expense  was  very  great? 

Mr.  Buchanan.  Yes,  sir;  due  to  the  introduction  of  our  produc 

Mr.  Miller.  While  you  are  on  the  subject  of  packing,  can  yo 
add  any  information  about  the  increase  in  the  cost  of  these  papc 
packages? 

Mr.  Buchanan.  I  have  here  a  chart  that  shows  that  labor  wn 
normal  in  1917*  The  labor  on  packing  jumped  60  per  cent  in  1911 
and  in  the  beginning  of  the  year  1919  jumped  50  per  cent  additiona 
making  a  total  increase  of  100  per  cent  upon  the  base. 

Mr.  MnjiER.  Is  it  true  that  only  a  few  years  ago  it  only  cost  on< 
fifth  of  a  cent  to  pack  a  pound  of  coffee,  and  now  its  costs  about 
cents? 

Mr.  Buchanan.  I  don't  believe  anybodv  ever  packed  a  pound  o 
coffee  in  a  bag  for  one-fifth  of  a  cent.  It  costs  at  least  2  cents  t 
pack  coffee  in  a  bag.  Freight  jumped  on  coffee  about  65  per  cent 
The  packing  expense  includes  bags.  We  were  able  to  purchase  aj 
enormous  supply  of  bags  in  1918  when  we  entered  this  business,  an< 
packing  expenses  were  kept  down  to  a  25  per  cent  increase.  W 
are  now  putting  in  machinery  to  cut  out  all  labor  entirely,  makinj 
it  a  machine-packed  outfit.  That  will  keep  our  costs  down  some 
what. 

Mr.  Miller.  Do  you  notice  people  to  whom  you  sell  your  produc 
in  the  retail  trade  charging  too  much  of  an  advance? 

Mr.  Buchanan.  I  can  not  say — ^I  have  only  one  case.  We  aske< 
them  to  sell  at  the  same  margin  or  less  than  th'e  margin  they  sole 
coffee  at  years  ago ;  that  is,  to  be  satisfied  with  5  cents  a  poimd  profit 
We  tried  to  get  them  to  do  that.  In  our  coimtry  trade  we  sell  i 
good  deal  of  coffee  and  we  ask  them  to  stick  to  a  low  margin  o: 
profit  wherever  they  can.  Of  course,  we  have  no  control  over  them 
and  it  would  not  be  right  to  control  them.  Nevertheless,  these  smal 
comer  groceries  and  Jewish  stands  will  get  as  much  as  thej  cat 
for  coffee.  It  was  only  a  few  months  ago  when  coffee  was  m  de^ 
mand  that  you  could  not  go  into  a  grocery  store  and  get  any  kind 
you  wanted.    It  was  a  matter  of  taking  what  you  could  get. 

Chairman  Ball.  While  your  profits  show  much  smaller  than  the? 
otherwise  would  show,  it  is  because  of  the  increased  improvement  oi 
your  equipment? 
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Mr.  BrcHANAN.  Exactly.  We  are  expanding.  We  have  put  on 
I  few  jears  of  progressive  policy. 

Chairnian  Ball.  Of  course,  your  profits  do  not  show  as  large  ? 

Mr.  Buchanan.  We  are  charging  off  anything  we  can,  because  we 
tTf  liable  under  the  income  tax.  In  normal  times  that  would  be 
rroTEted  as  an  expense  incident  to  the  future  business. 

Senator  Sheppard.  Is  the  quality  of  coffee  inherent  in  the  green 
audoct.  or  is  it  improved  by  proper  roasting? 

Mr.  Buchanan.  It  can  be  if  it  is  roasted  properly.  We  think  it 
•*a  be  improved.  If  it  is  good-tasting  coffee  most  any  roaster  can 
■tjit  it  andget  good  coffee.  It  is  only  carelessness  that  would  make 
■  &  poor  coflfee. 

Senator  Sheppard.  What  is  the  highest  price  of  green  coffee? 

Mr.  Buchanan.  The  highest  price  we  pay  is  31  cents. 

>«iator  Sheppard.  I  mean  in  the  countrv  it  comes  from  ? 

Mr.  Buchanan.  We  get  ours  from  Brazil.  We  can  not  get  Santos 
m  more. 

Senator  Sheppard.  The  best  coffees  come  from  Brazil  ? 

Mr.  Buchanan.  Yes,  sir. 

Senator  Sheppard.  Are  there  a  number  of  different  grades  of  coffee 
•iut  come  from  Brazil;  different  grades  and  qualities? 

Mr.  Buchanan.  They  are  different.  One  is  called  "  Santos  Grind- 
"r*:"  the  other  is  called  "Santos."  The  grain  is  smaller  than  the 
'Santos  Grinders."  It  has  no  chicory  in  it,  but  it  is  not  good  coffee. 
It  fills  out  the  bag.  You  buy  that  much  cheaper  and  it  is  substituted 
12  times. 

Senator  Sheppard.  What  is  this  coffee  called  "  Mocha  and  Java?  " 

Mr.  Buchanan.  Mocha  and  Java  is  a  back  number,  so  far  as  coffee 
>  roncemed.    It  is  not  any  better  than  the  coffee  we  are  getting  now. 

Senator  Sheppard.  It  is  not? 

Mr.  Buchanan.  No,  sir;  if  you  move  the  Java  bean  from  Java 
■o  Brazil  you  have  the  same  Brazilian  coffee.  It  is  just  because  of 
»bwe  it  is  grown  that  the  name  is  attached  to  it.  I  have  not  traced 
M  bick ;  I  do  not  know. 

Chairman  Bauu  Do  you  think  the  particular  land  upon  which 
•"fee  is  grown  materially  affects  the  taste? 

Mr.  Buchanan.  If  the  Java  bean  was  planted  in  Brazil  it  would 
*  ordinary  Brazilian  coffee  and  it  would  not  be  any  different. 

Chairman  Ball.  I  asked  that  question  because,  in  the  case  of  cer- 
uin  vegetables,  Lima  beans,  for  instance,  grown  on  a  certain  par- 
ticular kind  of  soil,  they  are  very  much  better  than  Lima  beans  grown 
*fi  snme  other  soil.  Peaches  grown  on  certain  soils  have  that  peculiar 
livor  which  makes  them  desirable.  I  come  from  Delaware,  and 
■oa  know  that  Delaware  peaches  have  a  reputation. 

Sefiator  Sheppard,  Are  there  various  grades  of  coffee? 

Mr.  Buchanan.  Yes,  sir. 

Senator  Sheppard.  How  do  you  describe  the  grades  ? 

Mr.  Buchanan.  I  know  nothing  about  the  other  grades  except 
'hat  we  are  handling.  I  am  not  really  experienced  enough  to  make 
:  Element  on  that. 

S«iator  Sheppard.  What  do  you  handle? 

Mr.  Buchanan.  We  handle  Santos,  Maracaibo,  and  Special.  It 
-tj*  nerer  been  divulged  to  any  of  us  what  that  "  Special "  consists  of. 
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It  is  blended.  It  comes  mixed,  and  Mr.  Wilkins  mixes  another  gra< 
of  coffee  with  it,  but  the  formula  for  mixing  the  coffee  he  does  m 
let  anybody  know. 

Senator  Sheppard.  What  is  the  title  for  the  special  grade  of  coffee 

Mr.  Buchanan.  We  call  it  "  Wilkins's  periect  coffee."  It  is  tl 
highest  grade  of  coffee  we  can  put  out. 

Senator  Sheppard.  That  is  your  best  brand  f 

Mr.  Buchanan.  That  is  supposed  to  rank  with  any  coffee  in  tl 
country.    That  is,  we  are  trying  to  make  it  so. 

Senator  Sheppard.  What  does  it  sell  for? 

Mr.  Buchanan.  Wholesale,  43.  We  ask  the  wholesaler  to  keep  h 
price  at  50,  or  48,  if  he  can.    Of  course,  they  sell  sometimes  at  65  cent 

Chairman  Ball.  This  closes  the  hearing  for  to-day.  The  con 
mittee  will  meet  again  to-morrow  at  2  o'clock  in  the  afternoon. 

(Whereupon,  at  3.40  o'clock  p.  m.,  the  conunittee  adjourned  nnt 
to-morrow,  Thursday,  August  21, 1919,  at  2  o'clock  p.  m.) 
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THT7BSDAY,  ATXOTXST  21,  1919. 

United  States  Sbnatb, 
Subcommhtee  of  the  Committee  on  the 

District  of  Columbia, 

Washington^  D.  C. 
Tbe  subeoinmittee  met,  pursuant  to  adjournment,  at  2  o'clock 
^  HL,  m  the  committee  room,  Capitol,  Senator  Davis  Elkins,  presid- 
ing in  absence  of  Chairman  Ball  and  Senator  Arthur  Capper. 
I^resent:  Senators  Elkins  (acting  chainnan)  and  Sheppard,  and 
»ittf  Senators  Capper  and  Dial. 
Present,  also;  Mr.  Thomajs  W.  Miller. 

Senator  Elkins.  The  committee  will  please  come  to  order.  We 
»ill  first  hear  from  Dr.  Wiley. 

38IIKQHT  OF  SE.  HA&VET  W.  WILET,  WOODWABD  BUILDIHO, 
WASHINGTON,  B.  C. 

(The  witness  was  duly  sworn  by  Senator  Elkins.) 

ifr.  Mo^jEB.  I>r.  Wiley,  will  you  please  give  your  full  name,  your 
^dence,  and  the  place  where  your  farm  is  located! 

Dr.  Wiley.  Harvey  W.  Wiley.  In  winter  I  reside  in  Washington 
■^  in  the  summer  in  Virginia. 

Mr.  Miller.  Where  is  your  farm  located? 

Dr.  WnjBT.  Loiidoun  Coimty,  Va. 

Mr.  Miu^au  How  far  is  your  farm  from  the  Capital^  Dr.  Wiley  % 

Dr.  WnjBT.  From  here> 

Mr.  Miller.  Yes,  sir. 

Dr.WiLBT.  Pif^-two  miles. 

Mr.  MnjjjR.  You  are  in  the  milk-producing  business? 

pr.  Wn^T.  I  was  up  to  the  1st  of  January,  when  I  leased  my 
^  to  my  farmer,  but  I  still  own  the  dairy  and  am  deeply  in- 
sisted in  it 

Mr.  Miller.  We  thought  you  could  perhaps  give  the  committee 
■^information  with  respect  to  the  milk  trade  as  it  relates  to  Wash- 
ask  you  a  few  preliminary  questions  and 
^hat  any  statement  you  desire.  What  was 
r  dairy  business,  the  volume  of  milk? 
ung  at  the  present  time  about  100  gallons 

cows  are  there  in  your  herd  ? 

65,  but  not  all  in  milk:  there  is  always  a 

that  are  dry  cows.    Tnere  are  about  50 
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Mr.  Miller.  Do  you  make  any  butter  or  buttermilk  on  your  farm  I 

Dr.  WiLBT.  No,  sir. 

Mr.  Miller.  It  is  exclusively  milkt 

Dr.  WiLET.  We  ship  milk  only. 

Mr.  Miller.  To  whom  do  you  ship  your  milk? 

Dr.  WiLBT.  Mr.  Oyster. 

Mr.  Miller.  In  other  words,  you  dispose  of  your  entire  product 
to  Mr.  Oyster  here  in  Washington? 

Dr.  Wiley.  Yes,  sir. 

Mr.  Miller.  How  are  the  prices  determined  at  which  you  turn 
that  over  to  Mr.  Oyster? 

Dr.  Wiley.  They  are  determined  between  Mr.  Oyster  and  my- 
self. 

Mr.  Miller.  Can  you  give  the  committee  the  basis  of  that  deter- 
mination ? 

Dr.  Wiley.  Yes,  sir.  Mr.  Oyster  has  made  contracts  with  me 
annually  for  several  years,  running  from  Maj;  1  to  October  1  and 
from  October  1  to  May  1,  and  the  prices  of  milk  vary  according  to 
the  season.    They  are  specified  in  the  contract. 

Mr.  Miller.  It  was  testified  the  other  day  that  the  usual  contract 
season  was  from  October  1  to  April  30  and  then  from  May  1  to  Sep- 
tember 30.    Is  that  the  fact? 

Dr.  Wiley.  I  have  three  prices  of  milk  during  the  year.  There 
are  three  periods  in  my  contract  with  Mr.  Oyster.  I  do  not  kno^ 
what  the  general  form  of  contract  is.    I  only  know  about  my  own. 

Mr.  Miller.  Are  you  able  to  give  those  three  periods  and  the  prices 
you  receive  for  your  milk  ? 

Dr.  Wiley.  Yes,  sir.  I  ask  a  little  more  for  my  milk  than  most 
producers.  I  get  33  cents  for  May  and  June  on  the  basic  com{>o8itioD 
of  3.5  of  butter  fat.    I  get  extra  for  sanitary  scoring. 

Mr.  Miller.  One  cent  extra  per  gallon? 

Dr.  Wiley.  One  cent  extra  per  gallon  for  the  sanitary  scorini?. 
For  every  five  points  I  get  a  half  a  cent  more  per  gallon.  The  sani- 
tary scoring  is  83,  which  is  quite  high  for  a  sanitary  record.  I  get  an 
extra  price  for  butter  fat  over  3.5.    My  milk  averages  4  per  cent  I 

fet  4  cents  per  gallon  for  each  per  cent  above  8.5.    That  is,  if  it  is  4.5 
get  37  cents  per  gallon. 
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in  July.  I  am  including  that  in  my  statement  now;  and  also  in 
August.  I  got  2  cents  increase  over  May  and  June,  and  I  will  get 
mother  2  cents  in  September.  Then  the  contract  is  to  be  renewed.  I 
do  not  know  what  the  contract  price  will  be. 

Mr.  MnjjiR.  How  much  capital  have  you  invested  in  your  business? 

Dr.  WnjBT.  Without  including  the  land  I  have  $30,000  invested  in 
buildings  and  herd. 

Mr.  MiLLEB.  Do  you  own  the  land? 

Dr.  WiLET.  Yes,  sir.  * 

Mr.  MiLLEB.  How  much  valuation  do  you  place  on  that? 

Dr.  WiLBT.  For  taxes  or  for  sale? 

Mr.  Miller.  I  should  say  when  you  are  paying  your  taxes. 

Dr.  Wiley.  I  let  the  assessor  fix  it.  I  do  not  suggest  anything.  If 
I  were  selling  my  land,  I  would  want  $100  an  acre  tor  it. 

Senator  Sheppakd.  How  much  did  you  say  you  had,  Dr.  Wiley? 

Dr.  Wiley.  I  did  not  sa'y.  I  do  not  mind  telling  you.  It  is  a 
shame  for  a  farmer  to  have  so  much.    I  have  1,160  acres;  all  paid  for. 

Mr.  Miller.  What  have  been  the  profits  in  your  business  since  you 
went  into  the  milk  business?  If  you  can  do  so,  give  us  the  volume  of 
your  business  and  your  net  profits. 

Dr.  Wiley.  I  can  tell  you  what  I  got  last  year;  that  is,  the  last 
year  I  operated. 

Mr.  MiiJiER.  You  have  no  figures  with  you  that  you  can  insert  into 
the  record  ? 

Dr.  Whley.  No. 

Senator  Sheppard.  He  says  he  can  tell  us  what  his  profits  were 
last  year. 

Mr.  Miller.  Let  us  have  your  volume  of  business  for  last  year 
and  also  your  profits,  please.  Dr.  Wiley. 

Dr.  Wiley.  This  year  I  am  getting  a  fixed  income  for  both  my 
farm  and  dairy.  This  is  the  sixth  year  I  have  had  the  dairy.  The 
first  four  years  I  lost  money  all  the  time  on  account  of  not  having 
a  sufficiently  large  number  of  animals,  principally,  and  for  other 
reasons.  Last  year  I  returned  a  profit  to  the  income-tax  collector  of 
about  $2,800. 

Mr.  Mhjuer.  What  was  your  volume  of  business?  Do  you  re- 
member? 

Dr.  Wiley.  It  averaged  100  gallons  per  day  for  the  year;  some- 
times a  little  more  and  sometimes  a  little  less. 

Mr.  Miller.  You  can  not  give  us  in  round  "figures  your  total 
volume? 

Dr.  Wiley.  It  would  be  about  36,500  gallons. 

Mr.  Miller.  Have  labor  costs  gone  up  on  your  farm? 

Dr.  Wiley.  Yes,  sir;  they  have  more  than  doubled. 

Mr.  MniJiR.  Then,  since  you  went  into  the  farming  business  and 
to  the  present  day  your  labor  has  doubled  ? 

Dr.  Wiley.  In  rour  years  the  labor  has  a  little  more  than  doubled. 

Mr.  Miller.  What  other  increase  in  course  of  operation  have  you 
experienced? 

Dr*  Wiley.  All  supplies  that  I  buy  for  the  dairy  have  more  than 
douUed  in  price. 

Mr.  Vtrtsm  For  instance,  concentrates  for  your  milk. 
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Dr.  Wiley.  Yes;  all  kinds  of  cans  and  machinery,  concentra^ 
foods,  and  supplies  of  all  description. 

Mr.  Miller.  Cotton  seed  and  bran  have  gone  up? 

Mr.  Wiley.  Cotton  seed  has  gone  up  about  300  per  cent.  I  boufi 
before  the  war  by  the  carload  cotton  seed  for  $21  a  ton  and  paid  1 
freight  on  it.  Last  October  I  paid  $52  a  ton  and  $6  freight.  To-d 
it  is  quoted  at  $80  a  ton  f.  o.  b.  Kichmond. 

Mr.  Miller.  The  rise  in  price  of  these  concentrates,  of  cour 
makes  it  necessary  for  the  farmer  to  pay  more  for  his  feed  for  cati 
when  they  are  not  grazing? 

Dr.  Wiley.  Yes;  and  the  cost  of  labor  makes  his  feed,  with  t 
other  increases,  about  double. 

Mr.  Miller.  What  months  in  the  year  would  it  be  necessary- 
feed  your  herd  these  concentrates? 

Dr.  Wiley.  We  feed  them  all  the  year  through.  We  feed  conce 
trates  all  through  the  summer,  but  not  so  much.  We  begin  the  fi 
ration  of  concentrates  in  October;  about  seven  months  nill  ratior 
and  then  a  little  over  a  half  ration  during  the  summer  months. 

Mr.  Miller.  Do  you  know  of  the  operations  of  the  Maryland- Vi 
ginia  Milk  Producers'  Association  ? 

Dr.  Wiley.  I  am  a  member  of  it. 

Mr.  Miller.  Are  your  prices.  Dr.  Wiley,  gauged  by  the  prices  th 
they  determine  upon? 

Dr.  Wiley.  The  executive  committee  of  the  association  gets  t^ 
gether  two  or  three  times  a  vear,  whenever  there  is  to  be  a  change  i 
prices,  and  they  figure  up  the  cost  of  proluction.  Then  they  add 
fair  margin  of  profit  to  the  cost  of  production,  what  they  consider 
fair  margin  of  profit.  Then  they  recommend  to  the  members  thi 
they  abide  by  those  prices,  but  it  is  not  obligatory  on  anybody,  F< 
instance,  I  get  a  higher  price  than  they  recommend,  considerably. 

Mr.  Miller.  If  a  man  sells  at  a  lower  price  than  they  recommeni 
there  is  no  penalty? 

Dr.  Wiley.  None  whatever.  There  is  no  penalty  provided  wha 
ever ;  not  even  a  simple  fine.   He  does  as  he  pleases,  afeolutely. 

Mr.  Miller.  In  your  opinion,  is  the  association  a  beneficial  one  f  < 
the  milk  producer? 

Dr.  Wiley.  I  think  it  is  extremely  beneficial. 

Mr.  Miller.  How  does  it  affect  the  price  paid  by  the  ultimate  coi 
sumer  for  the  milk?  Do  you  think  it  keeps  the  prices  up  in  certai 
periods  of  the  year? 

Dr.  Wiley.  I  notice  this :  That  whenever  we  get  a  higher  price  f c 
milk  the  consumer  pays  just  double  what  We  cet  If  we  get  a  cent 
gallon  more,  the  consumer  pays  2  cents  a  gallon  more,  and  the  las 
mcrease  that  our  members  got  of  2  cents  for  July  and  August  the 
immediately  put  1  cent  a  quart  more  on  all  the  milk  they  sold,  ju< 
doubled  the  price,  so  that  when  we  get  a  higher  price  the  consume 
gets  a  proportionately  higher  price,  much  more  exaggerated  tha 
our  own. 

Mr.  Miller.  Why  is  it  necessary  to  double  that  increase  for  tl 
consumer? 

Dr.  Wiley.  I  have  not  any  idea. 

Mr.  Miller.  It  would  look,  then,  as  though  there  might  be  some 
thing  to  the  high  cost  of  living  as  regards  the  milk  trade? 
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Dr.  Wiley.  Well,  that  may  be.  I  do  not  know  about  that.  I  am 
only  speaking  from  the  producers'  standpoint.  By  the  way,  I  am  a 
consumer,  too.  I  buy  milk  from  Oyster  at  the  same  price  everybody 
else  pays  in  the  winter.  I  sell  my  milk  to  him.  Remember  that  3J 
cents  come  off  that  price  for  milk,  as  far  as  I  am  concerned.  That  is 
freight.    I  get  3J  cents  less  than  those  prices  I  quoted. 

Mr.  Miller.  The  average  freight  is  from  3  to  3 J  cents  per  gallon  < 

Dr.  Wiley.  It  is  3^  from  Bluemont.  That  is  my  station.  I  do 
not  know  what  it  is  for  stations  this  side,  but  probably  almost  as 
much. 

Mr.  MiLLEB.  In  your  opinion,  whenever  there  is  a  raise  in  the 
price  of  milk  for  the  producer  it  is  doubled  for  the  consumer? 

Di'.  Wiley.  I  do  not  think  it  ought  to  be  doubled,  but  I  was  saying 
what  happened.  At  the  time  of  this  last  increase  that  the  producers 
i;ot  they  were  all  selling  milk  at  11  cents  a  quart  when  we  got  2  cents 
a  gallon  more  thev  sold  it  at  15  cents  a  quart. 

Mr.  MiLUsxt.  That  is  an  interesting  point.  We  are  glad  you 
brought  it  out. 

Dr.  Wiley.  That  is  a  fact  that  I  want  you  to  understand,  that  the 
j)ro(hicer  is  not  responsible  for  that  extra  price,  but  I  think  if  every- 
thin<r  else  is  just  then  the  consmner  ought  to  pay  proportionately  a 
higher  price  whenever  the  producer  gets  a  higner  price.  That  is 
fair  ancl  just,  if  all  the  other  prices  are  just. 

Mr.  Miller.  I  have  no  further  questions.  Senators. 

Senator  Shepparo.  Doctor,  proceed  now  with  what  you  would  like 
to  say  to  us  in  your  own  way.  Please  make  whatever  further  com- 
inentii  vou  have  to  make  on  the  situation. 

Dr.  Wiley.  In  the  first  place,  I  think  the  producer  of  all  necessi- 
ties of  life  is  the  first  person  to  be  considered,  because  he  comes  be- 
foi'e  the  consumer.  The  next  person  whose  interests  are  to  be  safe- 
parded  is  the  consumer.  The  railroad  that  handles  the  milk  should 
be  compensated  justly  for  its  transportation.  All  the  persons  who 
handle  milk  between  the  producer  and  the  consumer  should  have  a 
fair  profit.  You  can  not  expect  a  man  to  be  in  business  without  a 
profit  The  consumer  always  pays  the  bills — always.  No  matter 
what  tlie  expenses  are  for  the  production;  the  ultimate  cost  falls 
upon  the  man  who  consumes. 

In  all  adjustments,  all  regulatory  adjustments,  by  statute  or 
otherwise,  all  the  facts  ought  to  be  laid  upon  the  table.  A  great 
many  people  in  the  city  do  not  understand  anything  about  the  pro- 
duction of  milk. 

Of  all  agricultural  industries,  milk  is  the  most  compelling.  Thfere 
to  no  holiday  in  the  milk  business,  no  Fourth  of  July  or  Labor  Day ; 
efery  day  is  a  labor  day. 

Take  mv  own  case.  I  live  4  miles  from  the  station.  My  dairy- 
men get  up  at  half  past  2  every  morning.  They  go  out  mto  the 
night  pasture  to  bring  in  the  cows. 

Senator  Sheppard.  Is  that  under  the  daylight-saving  bill? 

Dr.  WiLET.  That  is  daylight  saving.  Congress  did  not  need  pass 
that  law  for  the  dairymen.  They  had  to  get  up  in  time  for  the 
train.  They  go  out  in  the  small  pasture  where  the  cows  run  at 
night  If  1  put  them  in  the  big  blue-jgrass  pasture  they  can  not  find 
them.    It  takes  hours  sometimes.    Or  course,  in  the  wmter  they  are 
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in  the  stable.  They  drive  up  the  cows.  Then  they  have  to  put  oo 
their  white  suits  and  attend  to  the  milking.  The  cow's  udder  tf 
washed  every  time  with  clean  water  and  wiped  with  a  dry  ra^ 
be  fere  they  begin  milking.  The  milk  is  immeaiately  carried  out  in 
the  small-nosed  bucket  so  as  to  keep  out  as  much  dust  as  pos- 
sible. Then  it  is  poured  into  a  can  and  immediately  transported  in 
an  overhead  railway  to  a  cooling  room,  which  is  some  200  yards 
away,  so  as  to  get  out  of  all  contact  with  the  stable.  It  is 
immediately  cooled  to  a  temperature  of  spring  water — mountain 
spring  water-^which  is  about  57°.  That  takes  up  until  6  o'clock. 
At  6  o'clock  we  have  to  leave  the  bam  to  reach  the  station.  The 
milk  train  leaves  at  7  o'clock.  Then,  every  day  the  stable  is  thor- 
oughly cleaned,  every  particle  of  manure  is  taken  out.  The  nia- 
nui-e  is  taken  out  on  an  overhead  railway  and  dropped  into  a  wagon 
and  taken  out  onto  the  farm.  We  haul  it  out  every  day  when 
the  weather  permits;  if  the  weather  does  not  permit  we  have  > 
storehouse  for  it  which  is  50  feet  away  from  the  stable  under  the 
requirements  of  the  milk  regulations.  So  there  is  no  manure  about 
the  yard  or  about  the  milking  house. 

Then,  in  the  winter  the  feeding,  of  course,  takes  place,  but  in  the 
summer  the  feeding  is  usually  done  at  night,  concentrated  feeding. 
The  cows  go  out  by  day  onto  the  blue-grass  pasture  until  half  pasi 
2  in  the  afternoon.  There  are  the  same  hours  of  milking  in  the 
afternoon  as  in  the  morning;  just  12  hours  apart.  That  gives  the 
dairymen  about  a  10-hour  day,  from  8  to  a  10  hour  day.  He  can  go 
to  bed  after  9  o'clock  usually  in  the  morning,  or  do  what  he  pleaas 
up  to  half  past  2  again. 

Now,  that  is  the  routine  of  the  milking  line.  You  can  imagine 
that  with  no  vacation,  although  we  do  endeavor  to  give  every  man 
a  dajr  off  every  week — ^we  have  to  keep  extra  help  for  that — but  yon 
can  imagine  that  that  is  pretty  strenuous  work. 

Mr.  Miller.  Do  you  use  milking  machines? 

Dr.  Wiley.  No;  we  tried  the  milking  machine,  but  my  expert  from 
the  Blacksburg  school,  who  started  my  dairy  for  me,  thought  it  in- 
jured the  udders  and  caused  caking  of  the  bags,  so  we  abandoned  it: 
after  spending  a  thousand  dollars  on  it,  in  nine  months  we  abandoned 
it  altogether  and  milk  now  by  hand. 

Mr.  MHiLER.  How  many  employees  have  you  on  your  farm  for  thi'5 
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Se&fttor  Shepfard.  You  were  in  the  middle  of  a  statement  about 
rour  system,  and  you  were  saying  that  the  producer  should  have  the 
arst  consideration.    You  were  leading  up  to  some  reasons  for  that. 

Dr.  WiLET.  Yes.  The  reason  is  the  same  for  all  necessities  of  life, 
Wit  particularly  for  milk,  which  is  the  supreme  necessity  of  life. 
The  milk  supply  is  the  most  important  element  of  the  diet  of  the 
roung.  You  may  say  that  you  are  a  vegetarian,  but  you  are  not  when 
vou  are  a  baby.  If  we  fed  our  new-bom  babies  vegetables  they  would 
ill  die.  They  have  to  have  animal  food  solely — milk.  And  so  with 
the  growing  children.  As  long  as  the  child  is  growing  milk  is  an 
'ssential  part  of  the  diet,  and  it  is  a  mighty  good  diet  for  jerown  peo- 
ple as  well.  An^  interference  with  the  production  of  milk  must  of 
oeoessity  reflect  itself  at  once  upon  the  most  sensitive  part  of  human- 
ity—the infant — especially  the  infant  deprived  of  his  mother's 
>reast;  but  after  weaning,  milk  becomes  a  necessity  for  the  child. 
For  a  year  at  least  after  he  is  weaned  he  should  not  eat  anything  else 
>ut  mUk.  It  is  the  universal  support  of  the  youne  of  mammals.  The 
mallest  mammal  is  a  little  mouse  that  weighs  £U)out  half  an  ounce, 
^nd  the  largest  one  is  a  whale  or  an  elephant — ^I  do  not  know  which 
is  the  larger — so  they  range  from  all  grades,  but  their  yoimg  are  all 
Impendent  on  milk,  absolutely.  Hence  the  interest  of  the  producer 
if  the  necessity^  the  greatest  necessity  of  life^  has  the  largest  claim  on 
tlie  public  for  justice  and  protection,  especially  for  the  reason  that 
the  duties  and  labor  of  the  dairyman  are  more  severe  than  any  other 
farm  labor  or  any  farm  duties,  and  require  a  higher  wage  always,  so 
that  the  producer. of  milk  is  entitled  to  a  fair  return  upon  his  invest- 
fuenU 

The  milk  industry  is  faced  with  a  great  many  dangers.  When  I 
>tarted  m^  herd  I  never  bought  an  animal  without  a  certificate  show- 
ing that  it  was  free  from  tuberculosis.  I  do  not  know  how  it  hap- 
pened that  I  got  a  hold  of  certain  tuberculosis  cows.  Of  course,  there 
s  a  way  in  which  the  purchaser  can  be  fooled.  It  is  called  "  plug- 
ping."  If  you  test  a  cow  and  she  reacts  and  you  test  her  agam 
within  a  month  and  she  will  not  react,  they  call  that  "  plugging." 
They  test  Uie  cows  and  then  have  them  again  tested  officially.  I  do 
no4  know  that  I  got  any  cows  of  that  kind,  but  I  do  know  that  I  got 
:^ows  that  brought  tuberculosis  in  the  herd.  I  have  sacificed  in  six 
years  about  20  animals.  I  will  not  keep  any  tuberculosis  animal  in 
the  herd.  I  have  them  tested  ever  year.  They  are  not  a  total  loss. 
The  meat  of  these  animals  was  passed  for  consumption  by  the  Bureau 
^f  Animal  Industry ;  but,  so  far  as  I  was  concerned,  the  price  I  got 
for  a  reacting  animal  was  extremely  low.  I  never  got  over  7  cents 
^  pound  and  sometimes  only  4  cents  a  pound.  After  the  meat  was 
inspected  and  passed,  it  went  into  the  general  delivery  and  brought  as 
high  a  price  in  the  market  as  any  meat,  probably  of  that  class,  but 
it  did  not  come  to  me.  Some  of  those  cows  were  registered  animals 
ind  most  me  over  $200  a  piece.  I  believe  I  have  lost  over  $2,000  in 
the  six  years  from  that  cause. 

Then  we  have  other  plagues.  We  have  contagious  abortion.  That 
i^  a  great  plague  to  the  dairyman.  Cows  abort.  We  immediately 
^parate  them  and  take  them  out  of  the  herd  and  do  everything  vre 
ou)  to  curtail  this  plague,*  but  in  spite  of  all  we  can  do  it  some- 
tiroi**'  breaks  out.    I  have  had  two  outbreaks  of  it  in  six  years. 
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Then,  we  lose  a  great  many  calves  due  to  blackleg.    Although  ' 
vaccinate  against  the  blackleg,  we  can  not  entirely  eliminate  it. 

All  these  things  increase  the  cost  of  production,  all  these  vicis 
tudes.  Then,  we  have  to  take  chances  on  the  season.  Last  yc 
when  my  dairy  was  on  a  paying  basis  and  I  was  milking  about 
cows  we  had  a  drought  that  lasted  from  the  middle  of  April  to  t 
middle  of  August,  xhere  was  not  enough  rain  falling  m  all  tli 
time  to  lay  the  dust.  I  was  compelled  to  sell  45  animals  because 
had  not  enough  fodder  to  carry  them  through  the  winter,  and  I  ha 
not  gotten  back  by  any  means  to  my  previous  status.  So  that  wh< 
ever  profits  are  this  year  they  must  of  necessity  be  a  good  deal  h 
than  they  were  last  year. 

All  these  things  have  to  be  taken  into  consideration  when  v^ 
come  to  know  what  is  a  fair  price  to  the  producer  of  milk.  T 
farmer  has  no  economic  weapon.  He  is  not  organized.  There 
no  organization  whatever  among  the  farmers  up  in  my  part  of  t 
country,  absolutely  not  a  vestige  of  it.  He  is  helpless.  The  on 
thing  we  have  in  tne  way  of  an  organization  is  this  milk  associatio 
and  we  do  not  attempt  to  withdraw  our  product  from  the  rnark^ 
I  would  not  consent  to  doing  that  as  long  as  I  am  in  the  businei 
If  I  belonged  to  an  organization  that  requires  that,  I  would  resig 
because  I  owe  a  duty  to  the  children  and  the  babies  of  the  counti 
which  I  am  willing  to  undergo  a  personal  expense  to  fulfill, 
would  not  join  any  association  that  has  in  it  any  element  of  stril 
All  we  do  is  to  recommend  to  our  members  what  we  think  is  a  fa 
price  and  then  they  do  what  they  like. 

Mr.  Miller.  Do  the  granges  have  any  influence  on  the  price  th 
the  farmer  shall  receive  for  his  milk? 

Dr.  Wiley.  There  are  no  granges  in  our  part  of  the  country.  Th^ 
are  a  very  small  percentage  of  the  farmers  in  the  country.  Wht 
they  do  I  am  not  entitled  to  say,  but  I  know  that  with  us  we  have  i 
understanding  whatever.  No  farmer  ever  fixes  a  price  on  anythin 
I  have  been  in  the  farming  business  75  years. 

Senator  Capper.  How  long? 

Dr.  Wiley.  Seventy-five  years. 

Senator  Capper.  You  started  pretty  early. 

Dr.  Wiley.  I  never  knew  a  farmer  that  could  fix  the  price  on  awl 
thing.  Take  the  case  of  steers.  This  farm  that  I  am  speakingof  is 
double  one  with  a  lane,  a  public  road  between  two  farms.  The  oi 
that  I  am  speaking  of  is  what  I  call  the  upper  farm.  Just  across  tl 
road  my  farmer  grows  nothing  but  fat  cattle.  I  consult  with  hi 
all  the  time  about  his  sales.  He  gets  all  he  can,  but  he  is  powerless  i 
fix  a  price.  If  a  man  comes  there  and  says,  "I  will  you  15  cents 
poimd  for  cattle,^  Mr.  Williams  may  say,  "  I  will  not  take  it.''  Thi 
ends  it.  Another  man  comes  along,  and  he  says,  "  I  will  give  you  1^ 
cents."  Mr.  Williams  says, "  I  can  get  15  cents  from  this  other  man ' 
but  he  never  says  to  the  man,  '^  You  can  not  get  them  unless  you  p« 
me  16  cents,"  because  the  other  man  will  then  break  off  the  defi 
There  is  no  understanding  at  all  about  the  price  of  fat  cattle,  nor  tl 
price  of  wheat. 

Mr.  Miller.  Can  you  give  the  commUtee  anj^  ideas  that  you  hal 
alx>ut  legislation  here  in  the  District  of  Columbia  with  respect  to  tl 
inspection  of  milk? 
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Dr.  Wiley.  Yes;  I  am  familiar  with  the  milk  legislation  here,  al- 
though I  took  no  part  in  securing  it.  That  was  done  by  Dr.  Wood- 
ward, the  health  officer.  Of  course,  milk  comes  under  the  pure- food 
law,  too,  when  it  comes  into  interstate  commerce.  Milk  in  coming 
into  the  District  of  Columbia  is  subjected  entirely,  if  need  be,  to  the 
pure-food  law  and  not  to  the  regulations,  because  the  pure-food  law 
wj^passed  subsequent  to  the  milk  law. 

Wnen  I  was  in  the  Bureau  of  Chemistry  I  preferred  to  leave  the 
whole  milk  question  in  the  District  to  the  health  officer.  I  never 
bothered  with  it.  But  the  law  authorizes  the  production  of  milk 
under  certain  regulations  to  be  fixed  by  the  health  officer  with  the 
approval  of  the  Commissioners  of  the  District  of  Columbia,  and  those 
relations  as  far  as  they  go  are  excellent,  in  my  opinion,  and  neces- 
sary. They  require  a  tuberculin  test  so  that  the  milk  that  comes  here 
may  be  free  of  tuberculosis.  They  also  provide  for  sanitary  inspection 
frequently,  about  once  in  three  months  and  sometimes  ofteiier.  The 
inspector  of  the  District  comes — he  never  gives  you  any  notice 
either-^e  just  comes  when  he  likes,  and  he  marks  down  everything. 
There  are  about  40  points.  He  goes  around  with  his  pencil  and  he  in- 
spects everything  tnat  is  there.  If  he  finds  any  manure  on  the  cows 
it  w  marked  down.  If  he  finds  the  stable  is  not  clean,  it  is  marked 
Jown.  If  there  is  anything  wrong  with  the  sterilizing  apparatus — 
we  sterilize  with  steam — it  is  marked  down.  There  are  some  points 
on  which  we  always  get  perfect  marks,  like  our  water  supply  and  our 
herd.  We  have  never  been  marked  less  than  a  hundred  on  those. 
Sometimes  there  is  a  dropping  in  the  yard  and  it  is  not  picked  up 
immediately.  It  does  not  make  any  difference  if  it  is  only  a  minute 
old,  we  get  marked  down  on  it.  The  only  thing  I  dislike  about  the 
law  is  that  it  provides  no  penalty  for  an  insanitary  condition.  They 
ought  not  to  allow  milk  to  come  into  this  city  if  the  sanitary  condi- 
tions are  not  proper. 

The  law  does  not  permit  any  uninspected  dairies  to  send  any  milk 
into  this  District.  It  must  all  come  rrom  dairies  that  have  been  in- 
spected and  all  from  dairies  that  have  been  tubercular  tested.  Yet 
it  was  an  open  fact  that  many  of  the  dealers  did  bring  into  this 
city  large  Quantities  of  uninspected  milk  during  the  last  year  and 
tried  to  unaersell  and  break  down  the  prices  which  the  farmers  were 
getting  who  had  subjected  themselves  to  this  rigid  inspection,  which 
I  considered  extremely  unfair.  The  health  officer  of  the  city  brought 
a  suit  against  one  of  these  men.  On  some  technical  point  the  judge 
instructed  the  jury  to  acquit  him.  So  he  was  not  made  to  pay  any 
penalty.  Thev  can  not  even  revoke  the  license  of  a  man  under  the 
regulations  wno  brings  xminspected  milk  into  the  city,  but  you  can 
revoke  the  license  of  a  dairyman  who  does  not  obey  the  sanitary 
law  and  the  laws  in  regard  to  testing  his  cattle.  That  is,  the  present 
Iaw  is  more  lenient  to  the  distributer  here  than  it  is  to  the  farmer 
who  produces  the  milk.  That  rigid  inspection,  that  weeding  out  of 
tubercular  animals,  all  increases  the  price  of  Washingfton  milk,  and 
^ry  justly.  It  is  better  to  have  less  milk  and  have  it  pure  than  to 
have  more  milk  and  have  it  contaminated,  and  the  consumer  natur- 
ally pays  the  price  foi?  this  inspection. 

Mr.  MiLUBR.  Then  you  consider  that  Washington  is  particularly 
fortunate  in  its  milk  supplies  compared  with  other  cities? 
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Dr.  WiLET.  I  think  Washington  has  the  best  milk  supply  in  t 
United  States. 

Mr.  MnjjiR.  You  are  in  a  position  to  say  that  authoritatively  I 
cause  of  your  former  position  here  as  Chiei  of  the  Bureau  of  Onei 
istry  and  a  milk  producer  yourself? 

I>r.  Wiley.  Yes.  I  do  not  judge  it  by  my  own  milk.  If  I  did, 
would  be  more  positive  about  it,  but  I  judge  it  by  the  fact  that  t! 
insDector  who  comes  to  me  goes  to  all  the  other  people  who  brii 
oulk  into  this  city,  and  the  tuberculin  test  is  applied  to  all  the  her 
that  send  milk  into  this  city  if  they  obey  the  regulation,  and  th 
necessarily  gives  the  city  a  oetter  milk  supply  than  any  other  ci 
that  I  raow  of.  In  the  case  of  New  York  farmers  and  daiiyini 
the  dealers  pay  the  freight  for  them,  and  they  have  a  much  low 
grade  of  milk  than  we  have.  Our  law  here  that  was  passed  by  Co 
gres8  requires  the  milk  that  comes  into  this  city  to  have  3.5  per  cei 
uf  fat.  The  New  York  milk  law  says  milk  is  all  right  with  3  p< 
c>ent  of  fat.  Therefore  grade  B  milk  that  comes  into  New  Yoi 
Cxiy  may  have  only  3  per  cent  of  fat  in  it,  while  all  milk  that  conn 
into  the  District  of  Coliunbia  has  at  least  3.5  per  cent  of  fat.  Tlu 
makiis  the  milk  more  expensive,  because  the  fat  is  the  ingrediei 
which  fixes  the  price  for  milk. 

Mi\  Miller.  Are  those  all  the  things  you  have  to  bring  out,  Doctoi 

Vi\  WxLBT.  Well,  if  there  are  any  questions  in  regard  to  the  matt< 
1  Mhall  be  glad  to  answer  them.  What  I  want  the  Senate  committee 
to  grai^p  particularly  is  the  fact  that  we  have  a  more  rigid  inspectio 
than  any  other  city  that  I  know  of.  There  may  be  others  just  a 
gooil.  We  have  a  particularly  fine  sanitary  code  of  inspection  th^ 
ki^i^pi<  the  farmers  lacked  up  to  keeping  things  clean,  and  we  ha\ 
14  ui'ettv  high  freight  rate  which  we  have  to  pay  ourselves. 

I  bolieve  it  is  the  part  of  wisdom  to  encourage  the  production  of 
hi^K  |^»rade  of  milk,  and  if  anybody  is  to  be  restricted  and  put  oii 
i»f  bujiiiuvsH,  it  ought  not  to  be  the  producer.    The  public  owes  th 
iluuviuau  a  debt  in  view  of  the  hardships  of  his  life  and  the  effort 
\\K^  \\  luuking,  doubtless  stimulated  to  a  large  extent  by  the  regulation 
o(  0K^  l>istriot  to  give  these  people  here  a  good  milk  supply,  so  tha 
\si^  uiiN  i^ntitUHl  to  a  reasonaole  compensation.    I  should  sav  that 
Ui  luoi  >ihouUl  have  at  least  10  or  15  per  cent  net  profit  on  his  busi 
ild  margin  for  that  kind  of  a  business.    Tha 
jrofit.    It  should  be  more  in  favorable  year 
ble  years. 

11  mean  that  profit  should  be  on  what  he  ha 
ss  after  taking  out  reasonable  compensatioi 

the  investment  I  have  given  you  in  my  case  '. 
le  actual  cash  I  paid  out  for  my  dairy  build 
tiigh-priced  bulls  of  the  best  grades,  Guernsevi 

a  large  number  of  registered  cows.  All  th 
h  grade.  You  can  not  tell  them  from  the  full 
ke  great  care  of  them,  and  I  have  spent  lot* 
m  and  in  putting  in  all  modem  improvements 
p  to  date  m  the  way  of  machinery.    The  weai 

and  the  prices  for  repairs  are  enormous  now 

I  have  a  little  pump,  which  has  a  little  checl 
lilver  dollar.    That  check  valve  became  brol-    - 
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I  sent  it  to  Mansfield,  Ohio,  and  asked  them  to  send  me  by  parcel 
post  a  new  check  valve.  That  little  valve  cost  $1.01,  including 
postage.  We  pay  $7.50  for  milk  cans  now  that  we  used  to  get  for 
$3.50,  and  the  wires  that  we  attach  to  the  tops  so  they  can  not  be 
uken  off  cost  three  or  four  times  as  much  as  they  <fid  formerly. 
Filtering  clotlis  and  every  single  item  that  the  dairyman  uses  is  two 
or  three  times  the  price  that  it  was  before  the  war,  and  you  gentle- 
men know  better  tnan  I  that  there  is  no  use  kicking  against  these 
high  prices;  thej  are  perfectly  natural;  they  could  not  be  avoided. 
Whenever  you  mcrease  the  volume  of  currency  in  a  country  you 
cheapen  it.  I  have  data  in  here  to  show  exactly  the  weights  of  the 
high  cost  of  living  due  to  various  causes.  I  did  not  know  what  I  was 
coming  up  here  ror ;  I  thought  I  was  to  speak  on  the  cost  of  living 
ingeneraL 

Senator  Shcppard.  We  would  be  glad  to  have  that  for  the  record. 

Dr.  Wn-BY.  I  would  be  glad  to  have  you  get  it  for  the  record.  It 
is  a  general  discussion.  I  would  like  just  to  call  your  attention  to 
this  one  item,  that  the  total  increase  in  circulation  since  the  war 
began  has  been  $2,411,198,000.  Now,  the  total  increase  in  the  cost 
of  living,  taking  1913  as  a  gauge — the  index  of  all  necessities,  as 
reported  by  the  Labor  Bureau  in  the  last  printed  statement,  which- 
is  June,  is  206.  The  cost  of  living  has  gone  up  107  per  cent.  Cur- 
rency has  increased  71  per  cent.  The  total  rise  m  the  cost  of  living  is 
not  due  to  inflation,  but  to  other  causes,  and  I  trace  them,  too,  and 
^ving  the  weighting  of  them.  I  have  the  data  here.  It  is  not  guess- 
work; it  is  ab^lutefy  based  on  facts. 

Senator  Capper.  You  say  the  latest  figures  show  an  increase  of 
107  per  cent  in  the  cost  of  living? 

Dr.  Wn^Y.  Taking  the  prewar  basis.  The  last  statement  issued 
by  the  Bureau  of  Labor  is  206  for  all  necessities  of  life,  and  foods 
are  up  the  same  way.    These  are  wholesale  prices,  mind  you. 

Senator  Sheppard.  Will  you  leave  that  statement  with  us.  Dr. 
Wiley ^or  the  record  ? 

Dr.  Wn-ET.  Yes,  sir.    May  I  just  complete  this  statement? 

Senator  Sheppard.  Yes. 

Dr.  Wn-BY.  I  want  to  give  you  this  summary  of  mine.  I  have 
data  here  which  are  exact  for  the  inflation  of  the  currency.  They 
are  taken  from  the  report  of  the  Federal  Reserve  Conmiission  and 
after  consultation  with  the  Comptroller  of  the  Currency,  from  whom 
I  got  a  lot  of  valuable  information.  To  diminished  supply,  due  to 
the  ravages  of  the  war,  and  the  slowing  up  of  production  by  strikes 
and  other  reasons,  coupled  with  the  increased  demand,  not  only  for 
the  war  waste  and  the  feeding  of  our  soldiers  and  our  allies,  but 
now  our  enemies,  I  give  a  weight  of  15  per  cent  of  the  total  increase ; 
that  is,  the  inflation  of  the  currency,  depending  on  the  dollar,  is 
65  per  cent,  and  the  diminished  supply  ana  increased  demand  15  per 
'-^nt. 

When  it  comes  to  profiteering,  I  have  made  a  careful  study  of 
that,  and  all  I  can  get  out  of  it  is  15  per  cent  increase  in  the  cost  of 
linng. 

Senator  Capper.  How  do  you  find  out  where  the  profiteering  is? 

Dr.  Wiley.  I  can  not  find  out  exactly,  but  I  have  analyzed  one 
subject  here,  and  I  judge  the  others  by  that. 
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Senator  Capper.  You  have  made  just  an  estimate? 

Dr.  WiLBT.  The  poet  says,  "  Ex  pede  Herculem  '* — You  can  judge 
of  Hercules  by  his  Tbig  toe.  So  I  have  taken  one  big  toe  and  I  have 
judged  the  rest  of  Hercules  by  that.  Our  extravagance  in  the  way  of 
automobiles,  movies,  patent  medicines,  expensive  ouildings,  mislead- 
ing advertisements,  and  so  forth,  I  have  placed  at  5  per  cent.  That 
makes  100  per  cent  the  whole  cost  of  living. 

Senator  Sheppard.  What  do  you  mean  by  "  misleading  advertise- 
ments," Doctor? 

Dr.  Wiley.  Here  is  my  text, "  Ikying  or  misleading  advertising  con- 
tribute something  to  the  sum  total  of  living  expenses.  The  consumer 
can  afford  to  pay  for  truthful  advertising  that  puts  him  in  touch  with 
what  he  really  needs.  Advertising  that  creates  a  longing  for  things 
not  needed  is  harmful.  Advertising  that  lies  about  articles  is  vicious. 
Newspapers  and  magazines  owe  their  readers  a  moral  obligation  to 
tell  tho  truth.  Prior  to  the  Fourth  of  July  the  net^spapets  vt^ere 
carrying  ft  message  from  Jess  Willard  to  the  effect  that  *  Nuxated 
Iron ' jrave  him  the  ptmch  that  put  Jack  Johnson  to  sleep.  Since  that 
date  Dempsey  is  the  lo^cal  medium  of  delivering  the  message. 
Maybe  Nuxated  Irion  enabled  him  to  put  Willard  to  sleep.  There 
was  not  so  much  of  a  tug  of  waf  when  Nuxated  Iron  met  Nuxated 
Iron.  One  would  think  from  the  advertisements  that  all  tobacco 
used  in  the  United  States  grows  in  Egypt,  Turkey,  and  Cuba.  It 
takes  a  whole  phge  of  a  newspaper  for  rival  firms  to  tell  why  the 
general  public  is  dealing  exclusivelv  with  each  in  tires.  The  pur- 
chaser pays  the  piper,  no  matter  what  devious  paths  lead  uj)  to  it. 
Before  the  pure-food  law  was  passed  nearly  all  the  coffee  in  this 
country  purported  to  come  from  Java  and  Arabia." 

Now,  that  is  the  type  of  lyift^  and  deceptive  advertising  that  you 
pay  for,  mostly  in  patent  medicines  and  things  of  that  kind. 

Another  thing  1  analyzed  is  wheat.  Wlieat  is  the  fundamental 
basis  of  our  diet.  If  we  spend  money  for  cereals,  we  get  more  for  oui 
monejr  than  anything  else  under  heaven.  I  would  nke  to  <*all  yoni 
attention  to  one  matter  with  respect  to  wheat.  It  is  a  point  regard 
mg  which  I  was  astounded  when  I  discovered  it.  The  point  is  this 
Wheat  is  the  basis  of  the  bread  of  a  good  part  of  our  country,  espe 
cially  the  northern  part  of  it.  It  is  used  to  a  large  extent  in  th< 
South,  although  com  bread  is  used  to  a  large  extent  there  also. 

Senator  Capper.  Corn  bread  is  pretty  strong  out  in  Kansas,  too. 

Dr.  Wiley.  In  the  only  interview  I  had  with  Mr.  Hoover — an< 
that  was  at  his  request;  I  did  not  seek  it — ^I  suggested  to  him  that  i 
he  wanted  to  save  wheat  he  ought  to  require  the  milling  of  more  o 
the  berry  in  the  flour ;  that  we  were  only  getting  72  per  cent  of  flou 
out  of  wheat,  when  the  most  wholesome  flour  in  the  world  is  whole 
wheat  flour.  Instead  of  adopting  my  suggestion  he  told  me  that  h 
had  known  personally  of  over  a  thousand  Belgians  who  were  killet 
by  eating  wnole-wheat  flour.  Well,  he  believed  that  story.  But  h 
was  deceived.  I  have  that  all  in  here.  What  happened  was  that  the 
put  the  whole  wheat  situation  into  the  hands  of  the  Food  Adminis 
tration,  and  they  required  that  there  should  be  mixed  with  whea 
flour  a  certain  percer^age  of  other  cereals,  a  most  just  requiremen 
But  they  set  their  r::!'*  firmly  against  whole  wheat  flour.  I  ha^ 
sometimes  thought  that  the  millers  might  have  had  something  to  cl 
with  it. 
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Now,  what  happened?  In  1914,  before  we  entered  the  war,  the 
number  of  bushels  of  wheat  exported  was  187,861,946  and  the  num- 
ber of  baiTels  of  flour  12,768,073,  showing  wheat  bushels  14.8  to  1 
barrel  of  flour. 

In  1918,  when  the  wheat  was  wholly  under  the  control  of  the  Grain 
Administration,  111,177,103  bushels  of  wheat  were  exported  and 
:i  1,706,700  barrels  of  flour,  or  5  bushels  of  wheat  to  1  barrel  of  flour. 

If  we  take  the  data  for  the  fiscal  year  1918,  these  remarkable  figures 
appear:  The  bushels  of  wheat  exported  for  that  fiscal  year  were 
IMjl  18,853,  and  the  barrels  of  floor  exported  were  21,880,151;  busliels 
of  wheat  to  a  barrel  of  flour  exi)orted  was  1.5.  At  the  beginning  of  the 
war  France  and  England  required  their  millers  to  mill  up  to  85  per 
4'ent  90  as  to  add  more  nutriment  to  the  flour  than  they  had  before. 
But  we  sent  them  nothing  but  flour,  throwing  the  whole  business  of 
milling  into  the  hands  of  our  millers. 

Mr.  Julius  Barnes,  head  of  the  Grain  Corporation,  says  that  his 
<orporation  in  handling  the  wheat  last  year  made  a  profit  of  $S8,000,- 
000.  Of  course,  that  is  passed  to  the  consumer,  too.  They  had  to 
pay  every  cent  of  it.  But  of  that  sum,  he  says,  $4,500,000  was  excess 
profits. 

Anj'one  who  has  had  the  good  fortune  to  pay  excess  profits  on  his 
income  can  well  understand  what  his  total  profits  were  if  he  paid 
:54,50O,000.  Both  these  gi-eat  profits  and  excess  profits  and  the 
$23,000,000  profits  of  that  corporation  for  the  year  have  been  added 
to  the  consumer's  bi*ead  bill  and  have  thus  increased  the  cost  of  living. 
We  not  only  pay  our  own  income  tax,  but  also  that  of  the  mills  and 
the  (xrain  Coi*jK)ration.  I  am  therefore  forced  to  the  conclusion  that 
at  least  a  verv  considerable  amount  of  the  increased  cost  of  bread  has 
been  due  to  tJie  Government  activity  in  promoting  the  type  of  profit 
which  miglit  well  be  dispensed  with,  while  at  the  same  time  the 
forced  milling  of  white  flour  has  prevented  a  25  per  cent  saving  of 
valuable  food  in  the  wheat  berry.  Tlie  injury  to  nealth  due  to  this 
condition  of  affairs  is  quite  another  matter  and  may  not  be  discussed 
at  this  point. 

All  the  wheat  in  this  country  was  forced  into  the  mills,  and  their 

? refits,  vou  majr  rest  assured — ^I  can  not  get  at  them,  but  the  Federal 
rade  (5onmiission  can — ^has  been  enormous. 

Now,  this  condition  of  affairs  occurs:  We  use  in  my  family  whole- 
wheat flour.  I  save  all  the  wheat  necessary  for  my  family  for  the 
year  and  I  take  it  to  the  mill  and  have  it  ground,  a  little  country  mill, 
and  1  do  the  same  with  com.  But  then  we  have  visitors ;  they  do  not 
liie  our  Wnd  of  bread,  and  I  keep  a  little  white  flour  for  the  visitors. 
You  know  the  law  of  the  Jews  said,  "  Do  not  eat  the  unclean  food 
yourself;  save  it  for  the  strangers  in  thy  gates."  So  we  acted  on  that 
inj  unction  of  the  sacred  writer,  and  we  had  to  have  a  little  white 
floor  for  our  friends.  We  paid  $16  a  barrel  for  it  just  the  other 
day. 

Senator  Capper.  Did  you  buy  it  here  in  Washington? 

Dr.  WiLET.  I  bought  it  in  Bluemont,  where  I  live,  out  in  the  coun- 
try.   It  is  higher  there  than  it  is  here. 

*Mr.  MiujEB.  What  is  the  exact  name  of  the  Oyster  firm  with  which 
von  do  business  here  in  the  city  ? 

Dr.  Wn-BY.  George  M.  Oyster,  jr. 

Senator  Capper.  We  are  very  much  obliged  to  you,  Dr.  Wiley, 
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Dr.  Wiley.  I  hope  you  Senators  will  find  time  to  read  this  docu- 
ment I  have.  I  start  out  by  saying  that  my  impression  is  from  having 
read  the  speeches  in  Congress — excuse  me  for  commenting  on  them — 
that  problem  has  been  more  frequently  cussed  than  discussed. 

Senator  Dial.  Doctor,  would  it  not  help  decrease  the  cost  of  living 
if  we  used  more  hominy  ?    Down  South  we  use  ground  coarse  hominy. 

Dr.  Wiley.  Do  you  know  the  jump  in  the  price  of  corn?  Do  you 
know  it  is  $2.10  a  bushel  now  t 

Senator  Dial.  Yes. 

Dr.  Wiley.  A  lot  of  it  is  wasted  in  making  hominy.  The  germ  is 
taken  out.  which  is  one  of  the  most  valuable  parts  of  the  corn,  aiid  the 
hull  is  taken  off,  which  is  another  valuable  part.  The  hominy  is  the 
least  valuable  part  of  the  com.  Hominy  is  not  nearly  as  good  as 
whole-corn  meal  as  a  diet. 

In  this  document  that  I  have  here,  which  I  desire  to  submit  to  the 
committee,  I  have  gone  into  the  causes  and  remedies.  I  shall  be  glad 
to  read  it  in  full  if  the  committee  desires  to  have  it. 

Senator  Sheppard.  If  you  will  hand  that  to  our  reporter  we  will 
have  it  incorporated  in  the  record. 

(The  statement  referred  to  is  as  follows :) 

High  Prices — ^Theib  Causes  and  Remedy. 

It  Is  with  extreme  diffidence  that,  in  obedience  to  your  request,  I  venture  to 
give  the  following  views  on  the  subject  of  high  prices,  their  causes,  and  remedies. 

The  question  Is  admittedly  complex  and  the  general  result  of  all  contributing 
causes  is  the  one  problem  which  all  are  seeking  to  solve.  As  I  have  read  the 
discussion  before  the  committee  in  the  Halls  of  Congress,  on  the  forums,  and  in 
the  public  press,  I  have  reluctantly  reached  the  conclusion  that  the  problem  has 
been  more  frequently  cussed  than  discussed.  Many  minor  factors  have  been 
magnified  as  if  they  were  of  major  importance  and  the  major  factors  have  been 
as  frequently  minimized.  For  instance,  marketing  by  telephone  and  delay  in  the 
ratification  of  the  treaty  have  been  featured  as  contributing  factors  to  high 
prices.  It  is  plain  that  whatever  effect  they  have  had  must  of  necessity  be  in- 
finitesimal. Delay  in  compiling  the  treaty  must  necessary  have  been  as  potent 
as  delay  in  ratification  proportionate  to  time  involved  in  eacli  since  November 
11,  1918.  While  nearly  all  students  of  this  economic  crisis  are  convinced  thn\ 
an  Inflated  currency  is  the  chief  factor,  ve^  few  of  the  published  views  have 
even  recognized  the  existence  of  such  a  cause. 

In  an  address  I  gave  to  the  Economic  Club  of  New  York  at  t!ie  Hutol  Astor 
In  January,  1917,  I  pointed  out  that  the  Increase  In  gold  and  other  curreno.v 
per  head  had  greatly  cheapened  the  dollar  and  thus  dlmlnish(»<l  its  purchnsl'it 
power.  I  think  we  all  agree  that  if  any  one  metal  is  to  be  taken  as  the  stand 
ard  of  value  there  is  none  that  has  so  many  favoring  properties  as  gold.  Ii4* 
fore  we  entered  the  war  the  belligerent  and  neutral  nations  were  purchnHliij; 
vast  quantities  of  supplies  of  all  kinds,  and  paying  for  them  in  gold.  Th»^ 
volume  of  gold  In  the  country  had  already  Increased  nearly  40  per  cent.  Ac 
cording  to  the  figures  furnished  me  by  the  Comptroller  of  the  Currency,  !r 
.Tuly,  1914,  there  were  $1,887,271,000  of  unhoarded  gold  and  gold  bullion  ir 
the  country.  In  January,  1917,  at  the  date  of  the  address  referre<l  to  abovo 
the  stock  of  gold  had  risen  to  $2,912,465,000.  The  maximum  amount  of  roI* 
in  the  United  States  was  reached  in  April,  1919,  amounting  to  $3,092,431, CM  Mi 
Since  that  time  there  has  been  a  slight  decline  and  on  July  1,  1919.  ?!•< 
stock  of  gold  had  fallen  to  $2,989,548,000.  Since  we  entered  the  war,  there 
fore,  there  has  been  no  great  increase  in  gold.  We  must  look  elm^where  for  th< 
further  source  of  an  inflated  currency.  The  total  amount  of  all  klnils  «» 
money  in  circulation  in  the  Tnifed  States,  outside  of  the  Tnlte^l  Stn*-> 
Treasury,  at  the  dates  mentioned,  were  as  follows: 

Julv,    1914 $3.  307.309, 1 MK 

.lamiary,    1917 : 4.  498.(W1, 4HX 

April,    1919 5.8«53,2SS,  iHU 

July,    1919 r>.778.56?».  CMM 

Total  increase  in  circulation  of 2.  411, 19ft,  iKh 
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TV  Index  number  of  the  wholesale  prices  of  the  various  neceslties  of  life, 
'«l  fuel,  clothinjr,  rent,  medicine,  etc.,  at  the  dates  mentl<»ued,  weie  as  follows. 
Tto  U  based  ui)on  assuming  100  as  the  normal  peace  price  before  the  war : 

July.  1914 99 

January,    1917 150 

April,  1919 203 

Jane,    1919 206 

Tbf  perct'ntage  increase  In  the  circulation  is  72,  while  the  percentage  increase 
'1  tljf  o*»st  of  living  Is  107.  It  is  evident,  therefore,  that  35  per  cent  of  the 
:i-^ised  cost  of  living  is  due  to  other  causes  than  Increase  in  the  amount  of 
-•ffy  in  circulation. 

Without  going  into  details  of  computation  It  Is  easy  to  see  that  the  whole- 
9l^  prices  of  the  necessities  of  life  have  not  only  kept  pace  with  the  amount 
"^  p^  and  the  vohime  of  all  moneys  In  circulation,  but  have  exceeded  It  by 
"flslderable  amount. 

<nie  of  the  arguments  in  favor  of  the  establishment  of  that  most  helpful 

fijindaJ  gyroscope,   the  Federal   reserve  bank,  was  that  the   system  would 

:'^»Tlde  for  an  elastic  currency  to  meet  the  demands  of  great  necessities.    This 

^ttm  was  fully  established  at  the  most  opportune  time.-   One  shudders  to 

tink  what  the  financial  condition  of  our  country  would  be  at  the  present 

3Bie  had  It  not  been  for  that  stabilizing  influence.    The  data  which  have  been 

rv«  above  show  that  the  stock  of  gold  In  the  country  has  increased  by  about 

^J<)0.fl0D,OOO  since  the  beginning  of  the  war.     If  we  assume  that  at  least 

*l-W»X)00,0OO  of  this  Increase  found  Its  way  Into  the  vaults  of  the  Treasury 

■•-!  into  the  Federal  reserve  banks,  we  will  be  able  to  trace  the  principal  source 

'  ^bt  increased  money  In  circulation.     For  all  gold  and  gold  notes  delivered 

the  Treasury  vaults  and  the  Federal  reserve  banks,  Federal  reserve  notes 

*i^  exchanged  dollar  for  dollar.    When  gold  Is  deposited  in  a  Federal  reserve 

«3k  it  is  permitted  to  issue  $100  of  currency  for  every  $40  so  deposited.    A 

iioo  dollars  of  gold,  therefore,  would  warrant  the  Issue  of  $1,600,000,000  In 

-i^nl  reserve  notes,  thus  increasing  the  currency  by  this  amount. 

Tte  amximum  figure  which  has  been  reached  In  the  actual  volume  of  Federal 

''''tfTB  circulation  Is  $2,540,964,000.    There  are  other  ways  In  which  the  money 

<inaUttl<m  may  have  been  Increased.    New  national  banks  may  have  been 

"Bed,  issuing  currency  on  the  basis  of  the  United  States  bonds  held  by  them. 

"ablifhed  banks  may  have  obtained  larger  quantities  of  bonds  and  thus  In- 

"^wd  their  circulation.    The  mints  may  have  put  out  additional  amounts  of 

'^  and  si^sidiary  coin.     In  so  far  as  the  gold  is  concerned,  however,  the 

-■pease  in  the  circulatory  medium  has  been  Included  In  the  estimate  based  on 

>ftoioaot  of  gold  at  hand.    Thus  the  Increase  In  circulation  has  been  brought 

»<«  hi  exactly  the  way  provided  In  the  legislation  establishing  the  Federal 

^*rre  ajstems. 

'  afortunately,  Congress  could  not  also  have  provided  In  the  act  that  the 
^'Tiiie  in  the  circulating  medium  should  not  make  money  more  abundant 
yt  therefore  cheaper.  A  higher  law  than  that  of  Congress  obtains,  namely, 
^  aw  of  supply  and  demand.  If  we  grant  that  this  Increase  In  circulation 
-^  tem  m  very  active  factor  in  the  Increase  of  prices.  It  is  logical  to  assume 
^t  a  decrease  of  the  amount  of  money  In  circulation  will  reverse  the  action. 
*»  tune  law  that  provides  for  an  expanding  currency  also  provides  for  a 
•'^Parting  currency.  The  Federal  reserve  banks  also  Issue  notes  based  on 
-•  rvflticoanted  commercial  paper  which  they  hold.  The  principles  which 
-i<riy  this  expansion  of  the  currency  are  exactly  the  same  as  those  which 
•  '*rtj  the  expansion  of  gold.  They  need,  therefore,  no  further  elucidation. 
^'>«dy  the  data  which  I  have  quoted  show  the  beginning  of  the  contraction 

Is  highly  advisable  that  the  contraction  go  on 
at  now  that  it  is  started  it  should  keep  going, 
lowever,  to  the  fact  that  It  will  be  slow  and 
m  of  prewar  conditions. 

rs  accentuates  the  fact  that  we  should  have 
due  than  gold.  In  the  address  which  I  gave 
d  to  above,  I  suggested  such  a  tentative  stand- 
olght  be  seized  upon  as  a  standard,  which  has 
auget  namely,  the  quantity  of  a  well  balanced 
irerage  man.  It  Is  customary  to  estimate  such 
calories),  the  number  of  such  units  may  be 
his  earliest  history  consumed  that  number  of 
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calories.  Through  all  the  ages  this  number  has  not  changed.  In  all  times  to 
come  it  will  be  the  same.  It  would  be  wise  to  base  the  standard  of  value  upcni 
this  factor.  Wages,  small  salaries,  small  incomes,  would  thus  automaticalb 
represent  varying  numbers  of  dollars,  and  all  could  thus  maintain  an  unchang 
ing  ratio  to  the  cost  of  necessities.  Strikes  and  riots  would  forever  disappear 
The  other  factors  entering  into  living  expenses,  such  as  fuel  and  clothing 
vary  with  the  season,  the  latitude  and  the  fashion,  but  the  standard  diet  is 
eternal.  It  is  interesting  to  note  that  one  element  of  diet,  namely,  wheat.  U 
a  fair  Index  of  the  cost  of  living  as  published  by  the  Department  of  Labor  niontl 
by  month.  The  quantity  of  wheat,  therefore,  which  would  supply  3,000  calories 
for  the  sake  of  simplicity,  might  be  regarded  as  a  standard  of  value.  While  i 
discussion  of  this  point  would  be  of  interest  in  the  adjustment  of  wages  it  li 
not  germane  to  the  present  problem.  I  may  only  say  tliis,  that  if  3,000  calorlet 
of  wheat  are  worth  10  cents  when  the  Index  Is  100 — that  Is,  normal — It  wouh 
be  worth  20  cents  when  the  index  is  200  as  It  Is  to-day.  If  labor  wece  paid  oi 
this  standard  the  wage  would  automatically  increase  or  decrease  in  dollar 
with  the  cost  of  living,  and  the  laboring  man  would  thus  never  change  hi 
relatloris  to  the  cost  of  living,  which  would  be  automatically  adjusted  to  in 
elude  a  greater  or  less  number  of  dollars  as  the  index  for  wheat  rises  abcn' 
or  falls  below  100. 

IJiW  OF   SIJPPLY   AND  DEMAND. 

I  come  now  to  consider  the  second  factor  of  the  present  problem,  namely 
the  law  of  supply  and  demand.  In  a  statement  recently  Issued  by  the  Peden 
Trade  Commission,  August,  1917,  I  find  the  following :  i 

"  That  the  law  of  supply  and  demand  is  immutable  and  to  be  blauKMl  for  his? 
prices  does  not  seem  to  be  borne  out  by  figures.  Not  counting  the  Goveri 
ment's  surplus  stocks,  there  was  a  greater  supply  of  foodstuffs  in  this  coiinti 
on  June  1  this  year  than  on  the  same  date  last  year.  The  excess  Is  19  p* 
cent  in  the  combined  total  of  a  number  of  the  most  important  foods  in  d« 
and  cold  storage." 

Based  on  a  statement  of  this  kind,  a  propaganda  has  started  to  control  I 
artificial  means  the  prices  of  commodities.  A  cursory  analysis  of  the  stateme) 
of  the  Federal  Trade  Commission  does  not  warrant  the  conclusion  drawiu  Tl 
inference  suggested  is  that  because  there  is  a  larger  supply  of  food  on  ha« 
food  prices  should  be  lower  than  at  the  time  the  comparison  is  made.  In  pel 
of  fact  they  are  higher. 

I  desire  to  draw  attention  to  the  fact  that  the  foods  referred  to  were  pri 
cipally  in  cold  and  dry  storage  and  in  the  hands  of  wholesalers.  Such  foci 
are  not  in  any  true  sense  a  part  of  supply.  The  stock  of  gold,  in  so  far  a8  ^ 
know,  hidden  in  the  earth  is  inexhaustible.  It  is  only  the  supply  of  gold  avaj 
able  for  commercial  purposes  that  is  the  basis  of  circulation.  The  amount 
food  stored  or  withheld  from  circulation,  for  whatever  reason,  is  19  per  ce 
greater  this  year  than  last,  at  the  same  time,  namely,  June  1.  The  natui 
effect  of  thus  diminishing  the  available  supply  of  food  is  to  increase  its  pri< 
The  data  furnished  by  the  Federal  Trade  Commission  show  that  the  law 
supply  and  demand  4s  immutable.  The  whole  history  of  sumptuary  l^alatli 
is  one  long  record  of  failure.  There  is  only  one  law  that  can  even  temporari 
supplant  the  natural  law  of  supply  and  demand,  that  is  martial  law.  No  o 
denies  that  there  are  crises  in  the  affairs  of  men  when  martial  laws  ar^ 
necessity.  The  artificial  decreasing  of  the  food  supply  or  improper  stora 
does  not  require  a  sumptuary  law,  but  a  simple,  restrictive  law  to  prevent  i 
artificial  obstruction  of  the  law  of  supply  and  demand. 

We  must  be  content  with  the  fact  that  large  quantities  of  the  necessities 
life — that  is,  food  and  clothing — were  found  accumulated  at  the  close  of  h 
tilities  in  November,  1918.  The  Government  would  have  been  justly  critlcl^ 
if  such  had  not  been  the  case.  Not  the  most  optimistic  of  those  in  autboi^ 
expected  such  a  speedy  collapse  of  the  enemy.  The  most  hopeful  anticiptil 
that  the  war  would  continue  a  year  at  least  longer.  It  would  have  b^ 
criminal  in  such  a  case  had  not  these  huge  supplies  of  food  and  clothing  b^ 
withdrawn  from  the  general  supply.  This  was  an  entirely  proper  int^rfer^ 
with  the  laws  of  supply  and  demand  for  patriotic  purposes.  The  logical  re^ 
of  such  an  accumulation  of  stocks  is  to  increase  the  price  of  the  remalp 
available  supply.  It  may  be  a  matter  of  Just  criticism  that  these  supplies  hJ 
so  long  been  witliheld  from  the  arteries  of  trade.  They  are  now  beini^ 
tributed  rapidly,  and  this  cause  of  high  prices  will  disappear. 
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A  seriooB  attempt  is  also  making  to  disgorge  the  accumulated  foods  and 
clothing  in  private  and  corporate  storage.  I  do  not  deny  the  utility  of  storage. 
I  have  always  maintained  that  it  should  be  strictly  limited  by  law  to  its  proper 
purpose  of  saving  in  times  of  plenty  for  times  of  scarcity.  Whenever  any 
necessity  of  life  is  held  in  storage  for  the  purpose  of  increasing  the  price  of  a 
like  body  In  the  arteries  of  trade  there  is  an  interference  with  the  natural  law 
of  supply  and  demand. 

War  is  the  most  destructive  of  all  known  agencies.  Not  only  does  it  sacri- 
flee  human  life  to  an  extent  that  is  appalling  to  the  most  hardened,  but  it  also 
destroys  the  necessities  of  life.  I  shall  not  attempt  to  present  data  showing 
the  amount  of  food,  clothing,  shelter,  and  fuel  destroyed  during  the  course  of 
the  World  War.  The  destruction  has  been  so  great  as  to  seriously  impair  the 
quantities  of  necessities  available  for  use. 

Coupled  with  this  is  the  enormous  withdrawal  of  active  men  from  their 
anual  voratlon«.  A  very  large  percentage  of  the  soldiers  who  entered  the  war 
were  actual  producers  of  the  necessities  of  life,  food,  fuel,  and  clothing.  I 
could  hardly  venture  upon  figures  showing  the  percentage  of  human  activity 
divertetl  to  the  purposes  of  war.  This  number  not  only  was  made  up  of 
widiers  In  active  service,  but  of  munition  workers  of  all  kinds,  who  were  not 
at  the  front.  Should  I  place  the  shrinkage  of  production  of  the  various  na- 
tions ene}i;?ed  in  the  war  at  20  per  cent  I  do  not  think  I  would  transgress 
the  limits  of  prohabillty.  Moreover,  the  conditions  in  our  own  country  are 
peculiar.  While  our  armies  are  demobilizing  and  our  soldiers  are  returning 
to  industrial  life,  we  are  called  upon  not  only  to  feed  our  late  allies  but  also 
our  late  enemies.  This  drain  upon  our  reserves  has  not  yet  been  compensated 
by  Increaserl  production  of  foodstuffs. 

The  unfortunate  trend  of  organized  labor  to  restrict  output  has  also  seri- 
ouHly  affected  unorganized  farm  labor.  I  have  great  difficulty  now  in  getting 
10  hours  of  labor  on  my  farm.  The  useless  confusion  due  to  Congress  trying 
to  regulate  the  control  of  the  siderlal  systems  makes  It  extremely  difficult  to 
tcet  a  man  on  a  farm  to  work  by  Congressional  time,  and  equally  difficult  to 
If  pep  him  at  work  after  legislative  5  o'clock.  I  thus  lose  one  hour  in  the 
morning  and  another  In  the  afternoon.  Farm  production  has  been  tremen- 
fioiisly  slowed  down  by  this  tinkering  with  time.  Thus  there  has  been  an 
entirely  natural  but  unwise  accentuation  of  price  of  the  necessities  of  life  to  the 
consumer. 

DETAIfJCI)    STUDY    OF    RELATION    OF    STTPPLY    AND    DEMAND. 

In  1914  the  total  wheat  crop  was  891.000,000  bushels.  Converting  into  wheat 
the  barrels  of  dour  exported  by  multiplying  by  4.5,  I  find  that  the  total  wheat 
exported  was  244.000,000  bushels.  This  amounts  to  27.4  per  cent  of  the  entire 
nrop. 

In  1918  the  wheat  crop  was  917,000,000  bushels.  Converting  the  flour  us 
above  and  adding  to  the  wheat  exported,  the  total  amount  is  289,000,000  bush- 
els, or  32  per  cent  of  the  crop. 

Apparently  the  foregoing  data  of  exportation  Khow  only  a  small  percentage 
diminution  of  the  domestic  supply  in  1918.  We  assume  in  this  case  that  the 
importation  of  wheat  for  the  two  years  was  practically  the  same.  The  in- 
crease in  population  for  the  four  years,  namely,  8  per  cent,  was  proportionately 
greater  than  the  increased  wheat  supply  in  1918.  The  demand  for  wheat  was 
to  tfeat  extent  Increased.  These  two  factors,  namely,  the  Increase  In  popula- 
tlo©  over  the  increase  in  wheat  from  1914  to  1918  and  the  increased  percentage 
of  population,  both  tend  to  increase  the  price  of  wheat.  It  is  difficult  to  assign 
a  percentage  lncrea^e  in  price  which  corresponds  to  the  actual  facts  In  rela- 
tion to  supply  and  demand.  Apparently  it  is  not  the  tt)tal  supply  of  wheat 
in  the  country  that  Is  affected,  but  what  Is  known  as  the  visible  supply.  The 
wheat  which  Is  not  offered  on  the  market  is  not  technically  a  part  of  the 
lupply.  Gaged  by  this  factor,  the  available  or  visible  supply  of  wheat  in  1914 
In  proportion  to  the  population  was  very  much  larger  than  the  proportionate 
Tlsfble  supply  In  1918.  It  seems  fair,  therefore,  to  place  the  Increase  in 
price,  due  to  the  relation  between  supply  and  demand,  at  about  15  per  cent. 


In  the  case  of  meat  a  much  more  complex  proMeni  presents  itself.  The 
dlfliculty  is  tucreuiicU  by  the  fact  that  in  1914  llie  suiuUesi  meal  crop  ever 
known  since  1900  was  gathered  in  tlie  United  States.     Representing  the  pro- 
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duction  in  1900  of  meata  and  that  includes  all  meats  and  all  nie:;t  product 
except  dairy  products  at  100,  the  fiioire  for  1914  is  only  95.8,  while  in  1918  1 
rose  to  123.9.  The  supply  in  1914  was  not  equal  to  the  demand  in  our  ow 
country,  and  during  that  year.  In  round  numbers,  200,000,000  pountls  of  men 
were  imported.  In  1918  tlie  amount  of  meat  Imported  was  only  25,500,00 
pounds.  The  same  remark  made  about  the  visible  supply  of  wheat  applle 
also  to  meat.  It  is  evldwit,  therefore,  that  our  country  the  first  year  of  th 
war  was  with  an  extremely  low  quantity  of  visible  meat  in  stock,  and  this  1 
one  tiling  that  led  to  the  rapid  increase  of  prices. 

The  total  quantity  of  meat  produced  In  1914  was  18,077,793,000  pounds,  I 
1918,  in  round  numbers,  28,000,000,000  pounds.  TWs  shows  an  increased  pn 
duction  in  1918  of  nearly  4,000,000,000  pounds.  The  amount  of  meat  e]q>orted  I 
1914  was  1,250,000,000  pounds.    In  1918  It  was  3,100,000.000  pounds. 

While  these  data  rfiow  a  greater  domestic  production  in  1918  over  191 
they  also  show  an  enormously  greater  exxwrt,  amounting  in  round  numbers  t 
2,000,000,000  pounds.  As  the  export  always  comes  from  the  visible  suppl: 
the  drain  upon  the  available  supply,  due  to  the  huge  exportation,  must  ha\ 
been  extremely  great.  This  was  undoubtedly  one  of  the  causes  of  the  rapl 
apprec*iation  in  the  price  of  meat. 

.  The  consumption  per  head  of  meat  is  also  a  guide  toward  Judging  betwee 
supply  and  demand.  The  statisticians  of  the  Department  of  Agriculture  gi^ 
the  following  annual  consumption  data  per  head  for  the  United  States  for  tli 
years  mentioned :  1900.  215.9  pounds ;  1914,  176  pounds ;  1918,  193.5  pounds. 

These  data,  of  course,  interpreted  in  proportion  to  the  population,  show  n  ver 
considerable  decline  in  the  consumption  of  meat  in  the  last  20  years  per  hea« 
This  is  probably  not  due  to  the  fact  that  we  love  meat  less,  but  that  we  hate  ll 
high  cost  more.  This  fact,  however,  would  not  apply  to  the  data  for  the  coi 
sumption  for  1914,  for  then  the  price  was  quite  low.  The  facts,  however,  <1 
show  that  either  the  scarcity  of  the  supply  or  the  high  price  have  deterred  ot 
people  from  eating  as  much  meat  as  they  did  years  ago.  It  is  estimated  thi 
our  population  has  increased  38  per  cent  since  1900.  Had  we  continued  to  ei 
meat  at  the  rate  we  did  that  year  there  probably  would  have  been  little  avai 
able  for  exportation,  and  the  price  of  meat  would  have  gone  still  higher.  Tl 
relation  of  the  price  to  the  available  surplus  Is  a  very  sensitive  one.  The  eno 
mous  amount  of  meat  which  we  sent  abroad  increased  tliat  sensibility.  In  vie 
of  all  the  data  available  I  am  inclined  to  put  the  price  of  meat  as  far  as  tl 
increase  is  concerned,  due  to  the  mobility  and  uncertainty  of  the  supply,  i 
about  20  per  cent 

DAIBT  PRODUCTS. 

Dairy  products  being  of  animal  origin  should  be  treated  in  connection  wii 
the  meat  supply.  Until  the  advent  of  the  war  the  United  States  had  never  Ihh 
a  great  exporter  of  dairy  products.  The  relative  quantities  of  dairy  pro<luti 
exported  in  1914  and  1918  are  as  follows: 


Butter 

Chees« , 

Evaporated  milk. 


Total 21,000,000     625,900, 


1914 


PoundM. 
3,500,000 
2,500,000 
15,000,000 


lots 


Pounii 

26,000,1 

48,500,< 

551,000; 


I 


Each  pound  of  evaporated  milk  represents  two  pounds  of  milk.  Convert| 
the  evaporated  milk  into  milk  we  have  the  follo\ving  data:  1914,  30.00oJ 
pounds ;  1918,  1,102,000,000  pounds.  Converting  these  data  into  gallons  ] 
dividing  by  8.5  we  find  the  quantity  of  milk  exported  in  the  two  years  as  IS 
lows:  1914,  3,500,000;  1918.  130,000,000.  J 

This  quantity  is  relatively  small  in  comparison  with  the  total  amount 
duced  In  the  United  States.  The  average  cow  will  yield  approxlmately 
gallon  and  a  half  of  milk  per  day  for  the  year.  The  total  quantity  of  n 
produced  each  day,  assuming  22,000,000  milk  cows  In  the  United  States,  wd 
be  33,000,00  >  gallons.  The  export  of  130,000,000  gallons  therefore  wd 
amount  to  only  about  four  days*  supply  of  the  whole  country.     In  this  cj 
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^^w,  the  amount  of  milk  exported  must  be  referred  to  the  available  visible 
niply  of  the  country.  This,  as  is  well  known,  has  not  been  a  very  generous 
•f  It  would  be  unwise  to  exi)ress  any  definite  opinion  as  to  the  increase  in 
>•  price  of  milk  due  to  the  enormously  increased  portions  exported  over  1914. 
'f*  should  place  it  at  10  por  cent  the  margin  either  way  would  probably  not 
» ^ry  Urge, 

I  have  gone  Into  considerable  detail  in  regard  to  this  important  problem  by 
^Mon  of  the  fact  that  we  are  prone  to  overlook  the  extremely  sensitive 
•Jtlon  bet>veen  the  available  supply  of  our  food  and  the  dally  necessary 
tfumption.  I  am  inclined  to  the  opinion,  however,  that  my  oral  statement 
>  the  committee,  which  was  made  before  these  studies  of  the  analytical  data 
r-f^  completed,  placed  the  increased  percentage  of  price  due  to  the  relation 
fflipply  and  demand  at  a  somewhat  higher  figure  than  is  Justified  by  the 
I'a  which  I  have  presented.  If  I  remember  correctly,  I  suggested  25  per 
'31 M  the  proper  amount  of  the  increase  in  the  cost  of  living  to  this  relation- 
-;i  I  believe  I  should  correct  that  in  the  light  of  the  above  data  and  make 
:  nly  15  per  cent.  I  am  now  able  to  summarize  the  factors  leading  to  this 
iTtased  cost  of  living  in  a  somewhat  more  definite  and  reliable  expression 
'M  In  my  oral  statement.  I  venture  the  following  as  an  approximate 
'button  of  the  total  excess  In  living  cost : 

Per  cent. 

•iition  of  the  currency 65 

TtajKHl  demand  and  decreased  supply 15 

.iie  profits 15 

^vagance  of  the  consumer 5 

^ '  the  above  facts  relate  to  things  which  are  entirely  unavoidable  in  a 
*t»  of  war.  I  believe  at  least  80  per  cent  of  the  increase  of  price  of  neces- 
•*^  Ls  due  to  the  causes  enumerated  above.  We  should  realize  these  hard 
•«  -nd  ai^ume  a  philosophical  attitude  toward  the  results  which  they  have 
'<ved.  It  is  the  part  of  wisdom  and  patriotism  to  accept  this  condition 
*  w  which  could  not  have  been  avoided  in  view  of  the  world  catastrophe 
-'3rt  which  we  have  passed. 

T^^T?  remain  a  number  of  minor  contributing  causes  which  might  have  been 
•'-ttj  and  which  may  be  speedily  corrected  without  indulging  in  any  sumi>- 
^1  halation. 

PROFITEERING. 

^  «tate  of  war  affords  opulent  opportunity  to  the  keen  business  man  devoid 
'  **fT  oppressive  degree  of  conscience  to  make  money.  In  the  stress  of  cir- 
"■ttances  materials  must  be  provided  in  a  hurry,  and  the  Government  must 
•:  tithout  meticulous  regard  to  driving  the  best  bargain.    That  many  indi- 

•J's  have  made  enormous  fortunes  through  such  opportunities  can  not  be 
•*M  Bat  after  all  the  aggregate  of  these  fortunes  bears  a  relativi^ly  small 
"'•rtlon  to  the  total  expense  of  the  war.    There  is  no  excuse  for  accumula- 

^ ' >f  this  kind.  The  sooner  they  are  found  out  and  the  quicker  they  are 
'"Mpd  the  better.  The  graduated  income  tax,  and  especially  the  excess 
"'^"^  ux,  is  a  scheme  aptly  adapted  to  recover  some  of  the  results  of  profiteer* 

-  I  laiow  it  is  possible  to  evade  the  tax.    Nevertheless  the  heavy  fines  and 

-  terms  of  imprisonment  deter  most  people  from  indulging  in  this  pastime. 
y^  is  a  system  of  profiteering  which  I  fear  Is  to  some  extent  protected, 
**<  promoted,  by  official  authority.  I  desire  to  call  attention  to  just  one  of 
"*  r<08sU>le  sources  of  profiteering. 

r  WHEAT  BT  THE  FOOD  ADMINISTRATION. 

lamental  factor  In  all  economical  diet  It  is  pertl- 
Food  Administration  discharged  the  trust  com- 
st  place  the  efforts  made  to  conserve  wheat  by 
sed  with  it  was  eminently  proper  and  reasonable, 
ereals  are  quite  as  good  as  wheat.  They  are  not 
by  reason  of  the  fact  that  wheat  contains  the 
rhlch  by  reason  of  its  expansibility  and  tenacity 
the  development  of  the  leavening  process.  The 
i  the  use  of  wheat  bread  find  it  more  palatable 
aused  much  criticism  of  this  mixed  bread,  and 
)stility  to  those  requirements.  To  my  mind  thid 
ibllc  was  wholly  unjustifiable. 
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WHITB  FLOUB. 

The  American  people  are  accustomed  to  the  use  of  white  flour.  Only  T2 
per  cent  of  the  wheat  berry  is  converted  into  flour  in  the  manufacture  of  the 
so-called  patent  flour.  The  other  28  per  cent  is  called  "offal."  It  consisti 
chiefly  of  bran,  middlings,  and  shorts.  These  are  composed  of  the  outer  envelop 
the  germ,  and  the  slightly  colored  portions  of  the  endosperm.  They  are  sold 
as  mill  feeds,  largely  for  dairy  purposes. 

The  investigations  of  the  Public  Health  Service  and  a  large  number  of  othei 
experts  have  shown  that  white  flour  and  bread  made  therefrom  are  to  c 
certain  extent  unwholesome.  A  diet  composed  largely  of  white  flour  ant 
degermlnated  and  decorticated  corn  meal,  that  is  finely  bolted  flour  and  meal 
favors  the  Incidence  of  scurvy,  pellagra,  polyneuritis,  and  beriberi.  On  th( 
other  hand  bread  and  other  cereal  foods  made  from  whole  wheat  flour  oi 
from  flour  containing  at  least  90  per  cent  of  the  wheat  berry  do  not  pro 
duce  these  Injuries  to  health.  The  same  is  true  of  bread  and  other  cerea 
products  made  from  the  whole  ground  Indian  com.  Early  in  the  war  Frann 
and  England  undertook  to  economize  In  the  case  of  wheat  by  requiring  tb< 
flour  made  therefrom  to  contain  at  least  85  per  cent  of  the  wheat  berry. 

Mr.  Hoover  told  me  personally.  In  the  only  Interview  I  had  with  him,  whei 
I  suggested  that  the  best  way  to  save  wheat  was  to  require  all  flours  to  U 
made  of  the  whole  wheat  berry,  that  this  was  a  very  dangerous  food,  that  h< 
had  known  personally  of  over  1,000  Belgians  to  die  from  eating  bread  mad< 
from  it.  Objection  was  made  by  the  English  people  for  a  similar  reason  t< 
the  requirements  of  the  war  food  committee  of  the  English  food  admlnlstratUn 
in  the  high  milling  of  flour.  The  Royal  Society  was  asked  to  Investigate  th« 
accusation  that  such  flour  made  an  unwholesome  bread.  The  results  of  thlj 
examination  are  contained  In  an  official  pamphlet  Issued  by  the  food  (war)  com 
mlttee  of  the  Royal  Society  on  the  digestibility  ol  breads.  This  report  wai 
issued  In  the  spring  of  1918.  It  consisted  of  the  data  of  experiments  mndi 
on  12  Individuals.    The  conclusions  on  page  14  are  as  follows : 

"That  by  Increasing  the  extraction  of  wheat  In  milling  from  80  to  90  pe 
cent  a  gain  of  energy  available  for  man  of  286,650  calories  per  metric  ton  o 
wheat  milled  would  be  obtained.  This  would  be  equivalent  to  an  Increase  « 
about  1,700,000  million  calories  of  energy-  on  the  wheat  milled  each  year  in  th 
country  before  the  war,  or  enough  to  extend  the  cereal  supply,  of  energy  to 
more  than  one  month. 

"A  gain  of  protein  available  for  man  of  3.1  pounds  on  each  ton  of  when 
milled  would  be  secured.  This  is  equivalent  to  an  Increase  of  about  90,iKi 
tons  of  protein  on  the  wheat  milled  each  year  in  the  country." 

In  regard  to  the  effect  on  health,  the  committee  make  the  following  si&U 
ment  on  page  14 : 

**  If  the  very  definite  economy  in  the  utilization  of  wheat,  which,  as  th 
experimental  data  show,  would  follow  upon  extraction  on  the  90  per  cent  seal 
were  associated  with  111  effects  upon  health  the  policy  could  not  be  adopter 
As  stated  In  section  6,  of  the  12  subjei'ts  who  took  bread  B  one  suffered  iroi 
sc^mewhat  severe  Intestinal  disturbance.  Due  weight  must  be  given  to  lii 
case. 

"According  to  his  statement,  however,  he  has  never  In  the  past  been  alil 
tQ  eat  brown  bread  without  discomfort.  This  seems  to  stamp  him  as  esot'j 
tlonal.  The  proportion  of  the  whole  population  possessing  such  sensitlveni't 
is  likely  to  be  less  than  1  in  12." 

Again  it  is  stated  on  page  11,  on  the  same  subject : 

**  He  was  exceptional  in  drinking  beer  during  the  course  of  the  invc^tlgj 
tion.  Reviewing  the  symptoms  as  a  whole,  there  was  among  them  nothing  i 
import  save  in  the  case  of  the  one  London  subject." 

Similar  facts  are  set  out  In  detail  in  the  publications  of  the  Public  Henll 
Service  and  confirmed  by  many  Independent  authorities.  Armsby  in  his  bo< 
erititled  "The  Conservation  of  Food  Energy,"  also  bears  witness  to  the  1 
creased  economy  of  high  milling,  meaning  by  that  phrase  retention  of  a  hi| 
percentage  of  the  wheat.    On  page  33  he  says : 

"These  figures  make  it  appear  that  there  is  a  slight  advantage  In  mlllU 
to-  86  or  87  per  cent  and  a  greater  advantage  still  In  leaving  aU  bran  In  tJ 
fl6ur,  as  In  the  manufacture  of  graham  flour." 

Again,  on  page  15,  he  says : 
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**  Neyerthelera,  the  ultimate  object  of  all  food-control  measures  is  the 
recovery  of  the  jrreatest  practicable  amount  of  food  value  from  the  products 
of  \\w  soil  and  a  fundamental  requirement  fc»r  Intelligently  combining  all  the 
dlver«?  fiictiirs  under  changing  cimdlticms  is  a  quantitative  knowledge  of  the 
HHdency  of  tliflferent  methods  of  procedure  in  conserving  the  food  supply." 

It  is  evident,  tliercfore,  that  both  for  economy  and  wholesomeness  the 
Mention  of  the  chli^f  part  or  all  of  the  cereal  is  justitletl  by  the  testimony 
of  competent  experts. 

In  view  of  tlie  overwhelming  evidence  at  liand  showing  the  general  whole- 
someness and  e<x»nomy  of  whole  wheat  bread  or  90  per  cent  wlieat  bread  it 
wems  that  the  attitude  of  the  Food  Administration  in  discouniglng  the  use 
of  whole  wheat  bread  was  not  only  a  mistake  on  the  point  of  view  of  health 
bot  a  still  more  serious  mistake  from  the  point  of  view  of  conservation. 

I  understand  that  convincing  proof  of  the  trouble  among  the  Belgians  to 
which  Mr.  Hoover  alluded,  to  the  effect  that  the  flour  In  question  was  made 
from  8polle<l  and  moldy  wheat  which  could  not  be  marketed  in  this  country, 
bat  was  sold  to  the  Belgian  Commission,  was  laid  before  tlie  Food  Administra- 
tion.   In  so  far  as  I  know  this  led  to  no  correction  of  tlie  former  statement. 

At  any  rate  apparently  the  whole  tendency  of  the  grain  corporation  was  to 
dri?e  not  only  all  the  wheat  that  our  own  people  could  consume  into  the  Hour 
mills  but  practically  all  that  was  sent  abroad.  Advantage  was  U\\^n  of  this 
attitude  of  the  Food  Administration  for  an  active  propaganda  throughout  this 
<*ouiitry  to  dlscounige  the  use  t)f  whole-wheat  flour.  This  was  especially  pro- 
moted in  the  technical  Journals  devoted  to  the  milling  industry.  Only  a  week 
ago  I  had  a  letter  from  the  proprietor  of  the  great  western  ndll  at  Los  Angeles 
in  which  the  Belgian  statements  mentioned  above  were  urged  as  a  reason  for 
not  using  whole  wheat  flour.  If  my  suggestion  had  been  carried  Into  eltect  we 
would  have  saved  nearly  30  per  cent  of  our  wheat  In  the  last  three  years  and 
tl«o  had  a  far  more  wholesome  bread  than  we  have  been  using.  This  enor- 
mous amount  of  additional  breadstuff  following  the  immutable  law  of  supply 
anil  demand  would  have  undoubtedly  cheapened  bread  to  our  whole  population. 

That  the  great  millers  did  not  really  believe  the  stories  about  the  unwhole- 
tjomeness  of  whole  wheat  flour  is  shown  by  their  advertising  of  Health  Bran. 
I  have  before  me  an  advertisement  of  PlUsbury  which  says :  **  Bran  made 
according  to  the  Plllsbury's  recipe  Is  both  healthful  and  delicious.  Every 
member  of  your  household  will  enjoy  this  bran  bread  and  feel  better  for  eating 
It."    This  bran  is  sold  to  the  consumer  for  about  $240  a  ton. 

KEEPING  THE  MILLS  OF  FBANCE  AND  ENGLAND  IDLE. 

There  are  other  aspects  of  the  flour  problem  still  more  interesting.  I  liave 
alluded  to  the  fact  that  both  England  and  France  adopted  the  suggestion  which 
I  made  to  Mr.  Hoover  and  require<l  all  wheat  to  l)e  milUd  up  to  at  least  85 
per  cent  of  the  weight  of  the  berry.  The  ofticials  in  charge  of  our  own  grain 
supply,  both  for  domestic  and  foreign  purposes  arranged  for  a  guaranteed 
profit  to  the  mills  making  white  flour  apparently  greatly  In  excess  of  any 
profits  which  they  had  in  prewar  times.  As  I  reeollect  the  pennisslon  of  the 
Koofl  Administration,  the  mills  were  guarantcH»d  75  cents  protit  on  each  bar- 
rel of  flour  above  the  cost  of  the  wheat  entering  therein.  In  addition  to 
this  It  appears  that  the  whole  of  the  price  obtanie<l  for  the  so-called  offal  was 
f<n  additional  profit.  I  do  not  have  access,  as  the  Federal  Trade  Commission 
hail,  to  the  exact  data  covering  this  point,  but  I  do  not  exaggerate  at  all 
when  I  express  the  opinion  that  the  mills  never  had  such  profltable  years  as 
those  have  been  when  they  operated  under  the  guarantee  of  the  Food  Admin- 
istration, 

Very  Interesting  data  on  this  point  are  obtaine<l  from  the  reports  of  the 
fiunau  of  Statlsti(*s  of  the  Department  of  (Commerce  ()n  the  Foregin  and 
I>oroestlc  Trade  of  the  I'nlte<l  States.  The  data  which  they  have  published 
monthly  show  an  increasing  percentage  of  flour  shipped  abroad  and  a  decreas- 
ing percentage  of  wheat.  This  was  hard  on  the  mills  of  England  and  the 
people  of  England.  By  shipping  white  flour  abroad  the  English  were  de|)riv(Hl 
uf  at  least  10  per  cent  of  the  nutriment  which  they  would  have  had  if  the 
whett  which  entere<I  into  the  flour  had  been  sent  instead.  Naturally  it  was 
to  the  interest  of  the  mills  of  this  country  by  reason  of  the  exuberant  profits 
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thoy  wtM-e  obtaining  to  have  the  mllllnfir  'lone  here.     I  have  collated  the  data 
from  the  reports  of  Domestic  and  Foreign  Commerce  in  the  following  table! 

Relative  quantities  of  wheat  and  Your  exported  191Jt-1919,  inclusive^ 


Wheat. 

Flonr. 

Bushels  or 
wheel  to  one 
barrel  flour. 

1914 

Bushels. 

I87,8lil,916 

205,829,820 

l&1.019,fi8r. 

101,202,318 

111.177,103 

lt»2, 192,890 

Barrdx. 
12,768,073 
15,€80,S0i 
14,379,000 
13, 91  r,  004 
21,70ti,700 
20.576.048 

u.i 

1915 .     . 

13  3 

191(i 

IM 

1917 

7.< 

1918 

5,1 

1919  (fiscal  11  months) f 

7  A 

For  the  11  months  of  the  fiscal  year  1918-19.  ending  June  30,  1919,  somi 
sijrns  of  a  return  to  a  prewar  l>asi8  are  manifested.  Almost  8  bushels  of  wheal 
were  exported  to  1  barrel  of  flour. 

If  we  eMimine  the  data  for  the  fiscal  year  1918 — that  is,  from  July  1,  1917 
to  June  3(T,  1918 — a  most  remarlcable  condition  of  affairs  is  revealed.  Tlw 
bushels  of  wheat  exported  for  the  fiscal  year  were  34,118,853;  the  barrels  o 
flour  exported  were  21,880,151.  Bushels  to  a  barrel  of  flour  exported  was  1.5 
The  month  of  July,  1918,  Indicated  the  practical  suspension  of  the  export  o 
wheat.  The  data  for  that  month  are  as  follows:  Bu  hels  of  wheat  exported 
6,719,075;  barrels  of  flour  exported,  16,456,820;  bushels  of  wheat  to  barrels  o 
flour  exported,  0.4.  These  data  show  that  as  the  control  of  wheat  and  flou 
passed  more  completely  under  the  control  of  the  Grain  Corporation,  the  rela 
tive  proportions  of  wheat  exported  to  the  barrels  of  flour  exported  >howe<l  ; 
progressive  decline.  The  month  of  July,  1918,  a  month  that  shed  such  j 
crown  of  glory  on  our  Army,  witnessed  the  most  complete  absorption  of  th 
wheat  of  this  country  and  its  most  complete  conver.ion  into  flour.  If  \v 
assume  that  the  average  proflt  on  flour  at  that  time  was  $2  a  barrel,  It  is  eafl 
to  see  that  the  mills  made  $32,000,000  profit  on  exported  flour.  The  Food  A< 
ministration  also  discriminated  agaln^t  the  consumer  in  allowing  the  mills  t 
charge  him  more  for  a  barrel  of  flour  than  they  did  to  the  dealer  In  less>thai 
carload  lots.  By  provision  of  the  bulletin  issued  August  2,  1918,  *'  the  margl 
allowed  mills  on  sales  of  le  s-than-carload  lots  is  50  cents  lier  barrel  to  dealer 
bakers,  etc.,  and  $1.20  to  actual  consumers  over  each  mill's  car-load  price." 

There  Is  another  source  of  proflt  also  utilized  by  the  mills  In  the  foUowIri 
manner:  It  Is  apparently  the  unlver.al  custom  to  add  a  considerable  aiuoui 
of  water  to  the  wheat  before  it  is  passed  to  the  rollers.  This  process  Is  calk 
"  tempering,"  but  It  Isn't  tempering  the  wind  to  the  shorn  lamb,  namely,  tl 
consumer.  The  Department  of  Agriculture  has  lately  issued  a  bulletin  aho> 
Ing  the  quantities  of  moisture  thus  added.  In  some  Instances  It  rises  consUle 
ably  over  2  per  cent,  and  the  average  Is  at  least  2  per  cent.  A  portion  of  Ui 
added  water  may  disappear  during  the  milling,  but  the  greater  part  of 
remains  In  the  flour.  The  milled  flour  contains  a  much  greater  content 
moisture  than  the  wheat  brought  to  the  mill  and  this  is  sold  to  the  «Iejil 
or  consumer  at  4  cents  a  pound.  As  there  are  nearly  200  pounds  In  a  barn 
the  barrel  contains  4  pounds  of  added  water,  which  at  6  cents  a  pound  amoun 
to  24  cents. 

That  is  rather  a  nifty  price  to  pay  for  water.    The  excuse  for  adding  wat 
is  that  It  enables  the  mill  to  separate  the  bran  more  completely.     I   ha 
already  shown  that  the  more  bran  you  take  out  of  flour  the  less  wholesoDio 
becomes.    The  additional  water  injures  the  keeping  quality  of  the  flour. 
Is  a  clear  case  of  adulteration. 

But  the  Injury  to  the  consumer  does  not  stop  here.  Recent  hearings  befc 
the  Bureau  of  Chemistry  disclosed  the  fact  that  the  bakers  are  adding  ref 
larly  a  certain  percentage  of  corn  flour  to  the  wheat.  The  hearing  before  t 
Bureau  of  Chemistry  was  a  protest  against  a  very  Just  ruling  of  the  burc 
to  the  effect  that  the  addition  of  corn  flour  to  bread  presumably  made  of  wli< 
flour  was  an  adulteration.  The  general  trend  of  the  statements  made  bef< 
the  bureau  was  that  the  bakers  were  adding  5  per  eent  of  com  flour  to  i 
wheat  flour.  One  of  the  millers  of  corn  flour  stated  that  he  sold  hundre<tR 
thousands  of  barrels  of  corn  flour  for  years  before  the  war.    As  a  result  or  t 
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brtr!n?s  It  was  (leclde<l  not  to  enforce  the  suRgested  rule  of  labeling  bread 
•Made  partly  of  corn  "  to  show  its  real  constitution  until  further  discussion  and 
w^pstigation  could  bo  had.  Thus  to-day  according  to  the  testimony  we  are 
pffins:  not  only  2  additional  per  cent  of  moisture  in  our  flour,  but  also  an 
«TKige  of  5  per  cent  of  corn  flour. 

Mr.  Julins  Barnes,  head  of  the  Grain  Corporation,  has  lately  published  the 
Nbwinj:  statement  In  regard  to  the  profits  made  by  his  corporation  during  the 
jw: 

"I  h»ve  no  direct  advice  from  any  Members  of  Congress  as  to  the  operating 
c/.teroents  made  by  the  Grain  Corporation  except  a  number  of  favorable  letters 
^t  this  a^ncy  of  the  Government  was  able  to  conduct  the  business  without 
i*i  Of  the  $23,000,000  carried  forward  as  earned  surplus  substantially 
a.'iOO.ooo  was  excess  profits  made  by  the  mills  during  the  crop  year  of  1917-18 
t.-lrequlreil  to  be  refunded." 

Adj  one  who  has  had  the  good  fortune  to  pay  excess  profits  on  his  Income 
^n  \rell  understand  what  his  total  profits  were  If  he  pnid  .$4,500,000  excess. 
Hh  these  great  profits  and  excess  profits  and  the  $23,000,000  profits  of  the 
^Tiin  Corporation  for  the  year  have  been  added  to  the  consumer's  bread  bill 
iTl  have  thus  increased  the  cost  of  living.  We  not  only  pay  our  own  income 
*u.  but  also  that  of  the  mills  and  Grain  Corporation.  I  am,  therefore,  forced 
'fhe  conclusion  that  at  least  a  very  considerable  amount  of  the  increased 
^^  of  bread  has  been  due  to  the  Government  activity  in  promoting  the  type  of 
r^fit  which  might  well  be  dispensed  with,  while  at  the  same  time,  the  forced 
alius  of  white  flour  has  prevented  a  25  per  cent  saving  of  valuable  food  in 
•  -  wheiit  berry.  The  injury  to  health  due  to  this  condition  of  affairs  is  quite 
v^her  matter  and  may  not  be  discussed  at  tliis  point 

THE  PBICE  OF  BY-PBODUCTS. 

At  the  same  time  the  Food  Administration  assured  the  mills  of  a  fair  profit, 

*^h  In  generally  believed  to  be  far  in  excess  of  what  obtained  In  prewar 

*2»JL  it  Indicated  what  it  considered  a  fair  price  for  the  by-products,  assuming 

*-*^ii  the  mills  paid  no  more  for  wheat  than  the  minimum  price  guaranteed 

*"•  that  article.     In  addition  to  the  price  which  was  wholesale  in  bulk,  the 

'iJ'Jers  were  also  allowed  a  higher  price  for  quantities  less  than  carloads  and 

*'»  for  the  bags  in  which  the  wheat  was  generally  shipped.     Some  of  the 

'iHs  apparently  were  not  particularly  careful  to  confine  themselves  to  the 

•vf  which  was  indicated.    My  own  experience  may  throw  some  light  on  the 

*^**j«t.    I  bought  in  broken  lots,  furnishing  the  bags  myseif,  several  tons  of 

-n  at  the  ralll  to  which  I  had  sold  my  wheat  for  $2.05  a  bushel.    At  that 

'<r  the  rate  mentioned  by  the  Food  Administration  for  bran  was  about  .$25 

'*  ^>n  for  carload  lots  and  50  cents  additional  per  ton  for  less  than  carload 

•>.   I  was  chargeil  at  the  rate  of  $45  a  ton  for  the  first  part  of  this  purchnse 

•■'1  when  I  protested  against  the  price  as  being  contrary  to  the  rule  I  was 

'  Jt3ed  at  $40  a  ton  for  the  remainder.     I  wrote  both  to  the  Foo<l  Administra- 

■'^  and  to  the  office  in  charge  of  milling  in  New  York  and  received  no  reply 

"  Hi  either.     I  then  addressed  the  food  administrator  of  Virginia.    He  was 

^tf«nis  enough   to  reply   to  my  letter.    He  Informed   me  that   mills  were 

-"W0a  various  additional  charges  for  by-products  and  that  he  thought  $45  a 

"    "       he  bran.    He  advised  me,  however,  to  apply  to  the 

I  so,  and  had  a  prompt  and  courteous  reply,  inform- 

charges  I  paid  were  far  too  high.    Just  about  this 

the  foo<l  administrator  for  Virginia  and  the  county 

ter  uii  with  the  new  official.    The  final  result  was 

0  refund  $60,  which  was  at  the  rate  of  about  $12  a 
i  I  paid  $33  for  a  part  of  my  bran  and. $29  for  the 
were  far  beyond  any  charge  which  a  careful  study 

1  literature  discloses.  All  the  other  farmers  who 
gistered  no  kick  and  got  no  rebate.     Sometimes  it 

all  the  great  staples  in  the  food  line  were  admlnls- 
jsed  of  persons  engaged  in  buying,  refining,  and 
le  prices  and  distribution  of  which  they  were  ex- 
t  in  the  nature  of  human  nature  to  anticipate  even 

such  auspices.  This  fault  may  not  be  due  to  any 
rty  over  another,  but  to  the  inherited  tendency  of 
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tlie  huuuiii  mind  to  ])e  jruided  by  an  unconscious  cerebration  In  affairs  concern 
Inicr  Its  own  line  of  activity. 

I  have  not  attempted  to  analyze  the  profits  made  by  the  meat  admlnlstratom 
the  sugar  administrators,  and  the  fuel  administrators  by  those  enpiged  In  the^ 
several  forms  of  business.  I  am  not  even  insimuitin«  that  the  administrator 
had  any  profit  of  any  kind.  Many  of  them,  i)erhaps  most  of  them,  j?ave  u| 
their  own  private  business  affairs  and  in  a  noble,  patriotic  spirit  of  devotloi 
gave  all  their  thoujjht  and  all  their  time  and  all  their  enerjo'  without  comi^eii 
sation.  It  is  not  the  individual  fault  which  I  criticize,  but  the  plan  ,and  th 
principle  of  the  thinp  it.self.  Many  investigations  have  been  made  of  the  mea 
Industry  and  if  one  may  l)elieve  the  results  which  have  been  reached  and  thi 
opinions  which  have  been  published  a  system  of  profits  quite  similar  In  tli 
final  effect,  such  as  I  have  outlined  in  the  jxrain  industry,  has  been  discoverer] 
I  have  seen  no  studies  of  the  results  of  ihe  sugar  administration.  This  brand 
of  the  Food  Adndnist ration  seems  to  have  escaped  criticism.  I  imagine  that  i 
searching  investigation,  nevertheless,  would  disclose  the  fact  that  the  suga 
business  was  carried  on  under  the  Food  Administration  without  material  1«« 
to  those  engaged  therein.  I  am  Inclined  to  believe,  therefore,  that  the  pruposs 
to  revive  the  practices  of  the  Food  Administration,  widely  extend  them,  am 
add  mor**  drastic  powers,  is  not  one  which  will  appeal  to  the  sober-mlnde 
citizen,  nor  be  likely  to  do  more  than  maintain  and  accentuate  the  opporturdtit* 
for  gain,  to  prevent  which  the  proiK)saI  has  been  made. 

I  notice,  ftv  instance,  the  creation  of  a  fair  price  conmdssion  In  the  city  <J 
Washington  founded  on  the  skeleton  of  the  late  food  administration  of  th 
district.  As  I  read  over  the  proposed  personnel  of  this  commission  I  find  i 
addition  to  consuming  citizens  principally  the  names  of  those  engaged  in  whoU 
saling  and  retailing  fo<Kl  .supplies.  We  are  all  consumers,  but  we  are  not  hi 
in  trade.  These  are  the  people  who  In  the  popular  estimation  have  been  guilt 
of  the  crime  of  profiteering.  In  the  case  of  milk,  for  instance,  it  would  be  mo^ 
unjust  to  fix  a  price  to  the  consumer  without  at  the  same  time  fixing  a  prli^ 
to  the  distributer.  This  means  of  course  fixing  a  maximum  price  to  the  daiq 
man.  It  is  quite  the  fashion  at  the  present  time  to  refer  to  the  farmer  as  i 
profiteer  and  to  the  man  who  keeps  a  cow  as  being  perfectly  willing  to  let  in 
fants  die  from  the  lack  of  milk,  rather  than  to  be  content  with  aji  Insuffidej: 
wage  for  himself  and  those  who  labor  with  him.  Id  all  food  matters  any  hit  am 
miss  price  fixing  which  falls  to  take  Into  consideration  and  counsel  the  fanxM 
and  the  dairyman  must  of  necessity  go  wrong.  No  matter  what  his  hard  condl 
tlons  are,  no  matter  if  cottonseel  meal  Is  $84  a  ton  and  bran  $55,  as  they  are  tc 
day,  he  has  made  no  threat  to  strike  and  withhoold  his  proucts  from  the  marke 
He  at  least  has  a  soul  and  a  moderate  degree  of  compassion. 

As  a  farmer  I  am  In  touch  with  the  cost  of  production  of  foods  and  textile 
As  a  consumer  I  am  keenly  aware  of  the  rising  price  of  necessities.  When 
paid  yesterday  seven  and  one-half  cents  for  a  i)each  and  found  It  so  hard 
could  not  eat  It,  I  saw  my  lunch  go  glimmering.  As  a  citizen  I  feel  that  I 
the  campaign  for  the  reduction  of  prices,  all  classes  of  citizens  should  h 
treated  with  equal  justice.  Y^ou  may  understand,  therefore,  how  greatly  sui 
prised  I  was  to  see  the  comi>osition  of  the  proposed  connnittee  on  fair  prlcei 

The  late  Food  Adnilnistrati<»n  is  not  so  much  a  memory  as  to  allow  me  i 
forget  that  during  the  whole  course  of  Us  existence  it  guaranteed  generous  prof 
to  every  manufacturer,  broker,  wholesaler,  and  retailer.  Only  the  producer  < 
foods  and  textiles  and  the  consumer  were  left  to  care  for  themselves.  N 
attempt  even  was  made  to  see  If  the  farmer  had  a  profit.  It  Is  true  that  th 
price  of  wheat  of  N(k  1  grade  was  fixed  at  a  ndnlmum  of  $2.20  per  bushel  « 
certain  designated  milling  points.  The  farmer  living  at  a  remote  distance  frot 
these  centers  never  had  any  No.  1  wheat  In  the  first  placv,  and  In  the  second 
never  came  In  hailing  distance  of  getting  $2.26.  Mr.  HfM)ver  has  said  hlmsel 
that  the  fixing  of  this  mlnlnumi  gimranty  was  the  «ady  thing  that  prevente 
the  price  of  wheat  from  going  to  $3  i>er  bushel.  The  farmer,  therefore,  does  n< 
feel  that  he  has  been  very  greatly  benefiteil  as  a  result  of  this  legislation  ap 
of  these  edicts.  Now,  the  dealei*s  are  asked  to  be  gocnl  and  to  please  let  up 
bit  on  the  poor  consumer.  We  all  know  they  will  pass  the  buck.  It  will  \\ 
found  on  the  next  shuffle  in  the  farmers'  hands  when  the  jackjMU  Is  to  1] 
opened.  The  farmer  is  unorgaiuzed,  segregated,  helpless.  He  has  no  way  ^ 
making  his  voice  heard.  The  organized  farmers  that  have  .simkesmen  are  li 
significant  in  number  among  the  20,<K)0,()0t)  farmers  of  the  country.  TlUs  gre* 
producing  class  Is  not  even  mentioned  in  c<mne<'tion  with  the  c<mimitt«^  ^ 
organize  justire.     You  are  building  tli*»  nnif,  attic,  and  second  story  of  yoM 
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edifice,  and  have  no  basement  or  first  story.  It  is  more  mobile  even  than  the 
hoQ»e  built  upon  tlie  sands.  It  will  not  need  to  wait  for  the  winds  and  floods. 
It  will  fall  even  before  it  is  finished. 

Meantime,  it  is  the  fashion  to  prate  of  the  wonderful  prices  the  farmers  re- 
•vlve  On  my  o\ni  farm  where  a  generous  wheat  crop  was  promised,  a  deadly 
l»l«gae  swept  the  fields,  and  destroyed  the  harvest  on  the  very  eve  of  its  com- 
aiencenient.  The  harvested  wheat  will  scarcely  pay  for  the  seed  and  fertilizer. 
Coatioued  rains  have  made  it  impossible  to  harvest  the  hay.  Forty  acres  of 
Luxurl^t  clover  has  been  left  to  rot  upon  the  ground.  Such  disasters  as  these 
to  the  intermediates  would  have  raisetl  a  cry  of  calamity  heard  around  the 
world.  I  do  not  thlnlc  interested  parties  whether  they  be  farmers  or  dealers 
ahouIU  be  aslce^l  more  than  to  give  evidence.  At  least  the  jury  should  not  be 
jiacked.  The  case  should  be  heard  by  the  Judges  of  the  supreme  court  of  the 
tlistrlct.  Farmers,  brokers,  wholesalers,  retailers,  and  consumers  should  be 
examined  under  oath.  A  judicial  mind  should  sift  the  evidence,  and  all  parties 
sliotild  abide  by  the  decinlon.  I  challenge  the  jury.  I  ask  for  a  change  of 
vpnue. 

MINOR  CAUSES  OF  HIGH  PRICES. 

There  are  several  minor  causes  which  tend  to  high  prices,  which  need  at  least 
to  be  referred  to  in  completing  tlie  discussion.  Among  these  the  most  prominent 
Ls  the  itch  to  spend.  This  disease  is  naturally  generated  by  an  abundance  of 
mouey.  It  is  a  common  experience,  as  well  as  observation,  that  most  people 
^)end  all  they  earn  and  a  little  more.  If  you  double  their  income,  you  double 
the  deficit  at  the  end  of  the  year.  It  would  be  interesting  to  know  just  what 
percentage  of  wage  earners  and  small  income  receivers  have  bunk  accounts,  life 
ingurance,  and  investments.  These  with  the  farmers  of  the  country  form  the 
icreat  conservative  bulwark  against  Bolshevism  and  anarchy.  Much  of  the 
«^xtravagance  which  threatens  the  nation  is  due  to  the  example  of  the  rich. 
Pwple  of  moderate  means  are  likely  to  indulge  in  expenditures  in  emulation  of 
tlie  rich  of  a  magnitude  to  insure  certain  bankruptcy.  Perhaps  in  no  other 
rv«pect  is  this  tendency  so  manifest  as  in  the  case  of  automobiles.  It  is  quite 
«^rtain  that  a  very  large  percentage  of  those  who  own  and  operate  motor  cars 
<lo  not  have  sufllcient  income  to  warrant  such  expenditure. 

The  result  is  easily  foretold.  But  this  is  not  the  only  extravagance  in  which 
•*e  indulge.  I  have  already  intimated  that  cereals  are  the  cheai)est  form  of 
tood.  You  get  more  actual  nourishment  when  you  buy  cereals  than  you  do 
in  any  other  form  of  nutriment.  It  Is  quite  natural  that  In  addition  to  the 
price  which  the  farmer  receives,  from  3  to  4  cents  a  i)ound,  the  consumer 
vtould  pay  the  cost  of  milling,  which  from  time  Immemorial  is  one-eighth 
•»r  the  grain  milled.  In  addition  to  this  it  is  quite  right  that  he  should  pay  the 
<'ost  of  transportation  and  distribution.  Milled  cereals  ready  for  baking  should 
be  obtained  at  from  5  to  6  cents  a  pound.  If  one  prefers  to  buy  bread 
already  baked,  he  must  pay  a  very  considerable  increase.  One  pound  of  cereal 
will  make  li  i>ounds  of  bread.  A  loaf  that  weighs  21  ounces. can  hardly 
be  bought  in  the  t-ountry  at  this  time  for  less  than  15  cents.  This  appears  to 
•^  a  very  extravagant  sum  to  add  to  the  cost  of  the  cereal.  It  may  be  said 
llmt  home  baking  Is  more  extravagant.  That  Is  doubtless  true  If  the  house- 
keeper hires  a  c<H>k.  When  she  does  the  cooking  herself  and  pays  herself  no 
wages  a  great  e<'onomy  comes  from  htmie  cooking.  Oreal  foods  prepared, 
r«iuly  for  consumption  in  the  form  conmicmly  known  as  breakfast  foods,  are 
«eueraUy  no  more  €H:onomical  than  bread  and  in  .some  preparations  are  far 
Uiore  expensive.  Experts  in  nutrition  have  shown  that  meat  is  not  a  strength 
idver  and  Is  a  very  expensive  kind  of  food  when  made  a  large  part  of  the  diet. 
Health  and  economy  would  both  be  served  by  diminishing  the  amount  of  meat 
•nnsumed.  Tea  and  coffee  should  be  use<l  in  extreme  moderation  for  health 
^^soiis.  There  is  only  one  beverage  other  tlian  water  that  has  a  supreme 
nwesslty  for  use.  and  that  Is  milk.  Tlie  excessive  use  of  sugar  is  a  conunon 
fttull  of  the  American  dietary.  Candies  and  sweets  of  all  descriptions  are  highly 
»»'Jurl<ms  to  children. 

in  »ome  forms  candy  costs  nearly  a  dollar  a  pound.  There  has  been  a 
trvmeadous  increase  In  the  consumption  of  sweets  In  this  country  In  the  last 
fi'w  years.  Tobacco  in  all  forms  costs  a  lot  of  money  and.  In  my  opinion,  does 
Mtoily  any  good.  It  is  planted  in  the  richest  soil  and  has  the  most  careful 
j*^ralion  of  any  crop.  The  money  spent  for  it  could  be  devoted  to  much 
mer  purposes.     Secret  remedies  or  so-called  patent  medicines  are  advertised 
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extensively  in  nearly  all  the  newspapers  of  the  land  and  In  many  of  the  masa 
zines.  The  advertisements  cunningly  lead  the  reader  to  believe  that  he  is  ill 
and  then  a  sovereign  remedy  is  offered.  Self  medication  with  secret  nostrunu 
Is  a  direct  threat  to  the  health,  to  the  longevity,  and  to  the  efficiency  of  ou 
people.  From  the  extent  and  variety  of  the  advertisi^ments  it  appears  that  Ui« 
evil  is  continually  growing.  Soft  drinks  are  running  up  a  big  annual  bll 
against  our  people.  They  are  nearly  all  solutions  of  sugar  with  some  acid 
aromatic,  or  bitter  substance  added.  Some  of  them  contain  harmful  dru^ 
such  as  caffein.  They  increase  to  a  large  extent  the  quantity  of  sugar  con 
sumed,  already  too  large.  None  of  them  satisfies  thirst.  None  of  them  I 
cooling.  And  some  of  them  positively  threaten  health.  I  will  not  enter  int< 
the  matter  of  extravagance  in  clothing. .  Fashions  must  be  followed,  and  ex 
penditures  along  this  line  are  mounting  higher  and  higher. 

In  two  respects  we  may  note  an  improvement.  Less  money  is  now  expended 
on  race  horses,  and  perhaps  in  the  near  future  less  will  be  expended  on  fei 
mented  and  distilled  beverages.  It  is  reasonable  to  expect  a  great  saving  U 
this  line. 

In  none  of  the  above  matters  would  I  advocate  any  sumptuary  laws.  The» 
ore  matters  of  education  and  experience.  My  observation  leads  me  to  believe 
that  in  the  case  of  the  use  of  tobacco  there  is  a  very  decided  increase  in  th< 
percentage  of  nonusers  of  tobacco  in  our  schools  of  higher  learning.  Economic 
in  all  these  lines  should  result  solely  from  persuasion  and  education.  Wi 
should  never  expect  all  people  to  come  into  an  ideal  manner  of  living,  but  iwi 
can  certainly  expect  them  to  do  better  than  they  are  doing  now.  Movies  hnvi 
•et  people  crazy.  I  myself  confess  to  being  a  fan  when  it  comes  to  baseball 
We  are  contributing,  and  I  call  that  noble  and  patriotic,  to  all  kinds  of  drive 
for  many  good  purposes.  These  seem  little  economies,  but  In  the  aggregatt 
they  play  no  inconsiderable  part  in  high  prices. 

The  cattle  from  the  blue-grass  pastures  of  the  Blue  Ridge,  amply  suflflcien 
for  Washington  meat  supply,  are  sold  to  brokers  and  shipped  to  distan 
abattoirs.  I  have  repeatedly  asked  the  broker  who  bought  my  fat  cattle  when 
he  shipped  them.  Never  did  he  tell  me  Washington.  The  great  packers  li 
the  West  keep  stores  here  for  our  local  supply.  The  packing  industry  shouli 
be  decentralized.  The  legislation  we  need  is  not  a  price  fixing  on  beef  but  i 
restriction  In  sending  fat  cattle  to  a  distant  abattoir  and  paying  freight  an< 
profits  on  the  returned  meat.  On  the  other  hand,  that  kind  of  cattle  includes 
In  "canners  and  cutters"  and  including  tubercular  cattle  Is  sold  to  the  loca 
market.  I  have  disposed  of  some  20  tubercular  cows  that  passed  the  inspcHj 
tlon  of  the  Bureau  of  Animal  Industry  to  the  local  butchers  In  Alexandria  an^ 
IloBslyn. 

Lying  or  misleading  advertising  contributes  something  to  the  sum  total  o 
living  expenses.  The  consumer  can  afford  to  pay  for  truthful  advertising 
that  puts  him  In  touch  with  what  he  really  needs.  Advertising  that  creates  i 
hmging  for  things  not  needed  is  harmful.  Advertising  that  lies  about  article 
Is  vicious.  Newspapers  and  magazines  owe  their  readers  a  moral  obllgatloi 
to  tell  the  truth.  Prior  to  the  4th  of  July  the  newspapers  were  carrying  t 
iriossage  from  Jess  Willard  to  the  eflCect  that  Nuxated  Iron  gave  him  tb< 
punch  which  put  Jack  Johnson  to  sleep.  Since  that  date  Dempsey  is  the  loglca 
medium  for  delivering  the  message.  Nuxated  Iron  may  have  enabled  him  to  pii 
Willard  to  sleep.  In  this  case  there  wasn't  much  of  a  tug  of  war  when  Nuxated 
Iron  met  Nuxated  Iron.  One  would  think  from  the  advertisements  that  al 
tobacco  used  in  the  United  States  grows  In  Egypt,  Turkey,  and  Cuba.  It  take 
a  whole  page  of  a  newspaper  for  rival  firms  to  tell  why  the  general  public  I 
dealing  exclusively  with  each  In  tires.  The  purchaser  pays  the  piper  no  matte 
what  devious  path  leads  up  to  him.  Before  the  pure-food  law  was  passes 
nearly  all  the  coffee  in  this  country  purposed  to  come  from  Java  and  Arabia. 

The  manufacturing  industries  should  also  be  taken  out  of  the  cities  anJ 
put  in  rural  communities  where  cheap  land  and  cheap  power  are  accessibly 
The  city  should  be  a  place  of  exchange  and  not  of  production.  Even  children 
fihouhl  not  be  brought  up  In  cities.  It  is  a  move  in  the  wrong  direction  ti 
attempt  to  convert  the  capital  of  the  country  Into  a  manufacturing  center. 

The  mining  Industry  must  be  decentralized.  The  remarkable  fact  Is  In  evl 
denee  that  to  day  whole  wheat  flour  is  pactically  unobtainable  In  most  pnrtj 
of  the  country.  I  have  many  letters  every  month  Imploring  me  to  tell  wheii 
such  wholesome  flour  can  be  obtained.  This  flour  Is  ground  in  the  most  slmpll 
mills  with  the  least  expense.  When  it  can  be  had  at  all  about  2  cents  i 
pound  Is  asked  over  the  price  of  white  flour.    A  movement  to  reestablish  tbi 
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neighborhood  mill  should  be  undertaken  and  pushed  by  public  opinion  and 
educational  work  in  behalf  of  a  better  diet.  The  packers  are  not  the  only 
Industry  that  threatens  the  welfare  of  the  Republic.  The  farmers  of  Loudoun 
County  not  Infrequently  sell  all  their  surplus  wheat  and  even  corn,  and  then 
Import  white  flour  and  degerminated  and  decorticated  corn  meal  from  distant 
milling  centers.  My  wife  has  lately  paid  $2  for  25  pounds  of  white  flour  for 
the  use  of  visitors  who  do  not  like  to  eat  wholesome  brown  bread.  This 
price  Ia  approximately  $16  a  barreL 

WHAT  IS  THE  REMEDY  f 

In  the  foregoing  brief  review  of  the  causes  of  high  prices  I  have  tried  to  indi- 
cate the  very  factors  which  go  to  make  up  the  sum  total  and  to  some  extent  I 
have  mentioned  them  in  the  order  of  their  apparent  magnitude  as  they  apr>ear 
to  me.  In  the  first  place,  in  the  effort  to  come  back  to  prewar  times  we  should 
reali7.e  that  it  is  probably  an  impossible  undertaking.  In  so  far  as  gold  is  con- 
cerned, large  parts  of  what  have  come  to  us  as  a  result  of  \var  will  naturally 
go  back  to  the  nations  which  sent  It  to  us  while  we  were  at  iieace.  It  is  not 
likely,  however,  that  the  stock  of  gold  In  our  country  will  ever  become  as  small 
a«i  It  was  at  the  beginning  of  the  war.  The  reserve  banks  have  already  begun 
the  process  of  deflation.  As  they  return  to  member  banks  the  gold  coin  and 
hall  ion  an<l  the  gold  notes  which  have  been  confided  to  their  care,  the  principal 
imrt  of  their  2,500,000,000  reserve  bank  notes  will  be  withdrawn  from  circula- 
tion. Currency  will  become  scarcer  and  therefore  dearer  and  the  prices  of 
articles  will  fall.  It  seems  to  me  that  now  is  an  opportune  time  also  to  gradu- 
ally retire  the  hut  money  (greenbacks)  which  we  have  as  an  inheritance  from 
the  Civil  War.  I  believe  that  there  are  some  300.000.000  of  these  notes  still  In 
circulation.  This  sum  withdrawn  from  circulation  would  probably  complete 
all  the  deflation  that  Is  advisable  after  the  greater  part  of  the  Federal  reserve 
notes  are  withdrawn.  It  perhaps  would  be  unwise  to  reduce  the  currency  In 
circulation  below  $35  per  head. 

The  next  most  Important  movement  toward  reducing  high  prices  is  to  "  take 
hands  off."  Just  as  .soon  as  possible  all  the  rules  and  regulations  Interfering 
with  the  natural  law  of  supply  and  demand  should  be  repealed.  The  only 
actual  minimum  price  fixed  by  act  of  Congress  was  the  guarantt  e  of  the  price 
of  wlieat  to  the  farmer.  This  guaranty  was  so  worded  and  so  administered  as 
to  prevent  the  farmer  from  getting  more  than  the  guaranteed  minimum,  al- 
though the  purpose  was  to  protect  him  from  getting  less.  In  point  of  fact  the 
farmer  never  got  the  guaranteed  price.  There  was  always  some  reason  for  his 
setting  less.  There  was  a  distinct  feeling,  however.*  amounting  almost  to  a 
certainty  that  the  Food  Administration  would  purchase  all  the  wheat  In  the 
country,  that  Is.  commandeer  it,  if  tliere  was  any  indication  of  its  going  above 
the  guaranteed  price.  I  think  the  farmer  would  be  the  first  one  to  urge  the 
removal  of  this  guaranty.  It  was  sumptuary  legislation,  intende<l  to  bo  of  a 
mild  character  but  thoroughly  permeated  with  the  vice  of  all  such  enactments. 
The  sooner  all  such  restraints,  price  fixing,  guaranteeing  of  profits,  etc.,  are 
done  away  with  the  l»etter.  This  does  not  imply  that  Congress  shall  not  enact 
wise  provisions  for  prev<'nting  oppression  and  securing  justice.  Such  legisla- 
tion has  already  been  enacted  In  the  Sherman  law  and  by  the  establishment  of 
the  Interstate  Commerce  Commission.  These  are  wise  and  salutary  means  to 
a  pix»per  end.  lioclslation  to  prevent  the  withdrawal  of  the  necessities  of  life 
from  the  current  of  trade  Is  legislation  promoting  the  full  operation  of  the  law 
iif  supply  and  demand.  It  is  perfectly  proper  to  provide  i)enalties  for  overtime 
fltomge,  for  the  purpose  of  increasing  the  price  by  diminishing  the  supply.  Any 
legislation  of  a  sumptuary  character  will  only  add  to  the  iujustlce  and  distress 
of  the  present  conditions  of  affairs. 

Were  the  ndllenlum  already  here  and  all  the  visions  of  the  dreamer  could 
be  realized  the  matter  of  price  adjustment  would  be  simple.  There  is  then  no 
porpoee  of  self-aggrandizement,  either  in  riches.  Influence,  or  honor.  It  is  a 
pare  democracy  of  pure  dem<xTats.  To  attempt  to  apply  visions  of  a  millenial 
chnraeter  to  the  actual  affairs  of  the  world  must  of  necessity  end  in  dismal 
failure. 

1  have  already  called  attention  to  failure  of  the  minimum  guarantee  for 
wheat  As  a  further  illustration  let  us  assume  that  had  there  been  no  such 
guaranty  farmers  would  now  be  receiving  $1.50  for  wheat.  In  this  case  the 
Unlied  States  must  make  up  the  difference;  namely,  76  cents  a  bushel.  This 
of  price  can  only  be  raised  by  taxation.    The  farmer  doubtless  would 
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pay  part  of  the  tax  and  to  that  extent  his  actual  remuneration  for  the  wheat 
wt>uUI  bf>  tliminishtHl.  The  bulk  of  the  deficit  must  fall  upon  those  who  eat 
brewd.  It  would  not  be  paid  according  to  wealth  but  by  everybody  who  eat» 
bre«d  at  tlio  iiuMvased  price,  which  must  necessarily  follow  the  Governments 
IH^rforuMuuv  of  Its  jerunranty.  I-et  us  now  assume  that  to  protect  the  coa- 
sunior  of  bread  the  Government  fixes  a  price  of  bread  corresponding  to  $L50 
for  \>hwit,  the  prUv  the  farmer  gets  in  the  open  market.  In  order  to  aecon- 
this  prliv  the  millers  and  bakers  must  be  subsidixed.  This  subsidy  again  comtf 
ttxnn  taxation.  It  is  not  necessary  to  follow  this  argument  out  to  its  final 
wnrUision,  Kvery  industry  is  called  upon  to  make  good  this  deficit.  In  the 
eiMi  nolHHb*  is  iHMiefitetl.  The  Congress  has  undertaken  an  impossible  task  to 
ix^ntn^l  |>rli't*s  and  at  the  same  time  to  secure  justice.  On  the  other  hand«  if  the 
law  of  suiH^ly  ami  demand  were  of  such  a  character  tliat  the  farmer  would  get 
In  the  oi^Mi  market  a  higher  price  tlian  $2.26  and  the  commandeering  power  of 
tin*  iMAtMrunHnit  \>>is  exercisixi  to  prevent  him  fttmi  doing  so,  by  taking  over  ail 
tlH»  wlnai  on  the  uuirket.  grave  injustice  is  done  the  fundamental  producer  of 
tlH»  iv\intry.  .\ll  he  buys  in  the  market  is  paid  for  at  prices  commensurate  with 
what  ho  wxHild  recel\*e  Uvr  his  wheat  in  the  open  market.  Tlie  result  is  that 
tho  i^iruHMr  i^Hiia  tHU  ci^ntinue  the  business  of  wheat  growing.  He  could  not 
sir;ke  Kh'wus**  if  he  went  to  work  and  raised  a  crop  of  wheat,  he  could  not 
un^I^MT  ilH>  prt^^MH  law  withhold  it  ttosn  the  market  The  strong  arm  of  the 
law  wx^uld  tHke  it  from  him.  He  has  left  only  one  ecoDomic  weapon,  vla^  to  atop 
jCTxnxiivc  wht^^t  :)iul  this  he  wtHild  undoubtedly  usv*.  This  one  illusCratiofi 
s4h»u>5  tho  MTier  futility  of  end^voring  to  control  any  single  product  elth^ 
by  «  mlntnuun  i\r  :i  nuiximum  price  and  leaving  all  otiier  factors  free  to  obey 
the  r^jitum:  biw. 

.V.:^.i:\  \i  th»*  :  -.t^:!  :i:ri  were  already  here,  supreme  wisdom  would  N* 
ir.\\>s:»M  n»  our  t  v  r.u-tfct  r*t  ar«i  tbey  v>mM  be  aNe  to  enact  a  schedule  con- 
;:;.»'"  i  »-\>^->'^  •,:  ih.^t  e\i<t^  vr*er  hrti\-en,  appi>rtH«iing  the  exact  number 
\»f  t.>^:  fv^r  :r.  <  -v  '  <:ry  a'>i  f»-r  :!bii  llxlr.r  the  aaaoant  which  each  couW 
5  rvy\;v>\  r\^^*.^,:v.  ^  :,.v  :vurs  »»:'  li^^^^r  ir/»l  iLe  wjt-es  therefrtr,  ootlining  the 
^\-..^,  r,-«:Sv,>t  >;  r  .- r.u::to:urv,  f^.r^f^^rwH^.  and  #t55tribotiofi,  to  the  dujd- 
Sv-  ,'  »^»4  t-  e' i:»^>»t  tNt>*i\  :i^^r  N  crs  of  labor,  and  tlieir  compensatkai 
;^ >-  s  vr>*.>-  >»'>iV  x^'!  iS*  >r:<^:~-v  cixiM  pffv^s-rihe  a  diet  card  for  every 
;>^->^f  % :'  tv>^-x  a.>.  r.\  :N-  ::>l>.^  -^^k  pce^-ribe  tW  cwt  of  the  garment.  th»- 
1  V*  o:  si^v*s  :^  i  :  '-Sv  -"^r*  ;r:  : >f  vX^rN»nai^  f^^  each  kxmUty,  prescribe  th** 
v-^u-\-Cv^  x:  >fc"^  >,  -v^cV  sNv.*:  w^.vstir.  *r*i  j«»  «•  to  the  end.  Inasmoch  ai» 
J  ^v:  ..*  .!>  ^.'' *  »  T>^  •>  TYtfv-!St*i  rer^^->^  there  wwld  be  no  need  fbr 
>.:r:Nr  r  x>n"v  „•  ,^  •:  -  :r>.:ry  A  v-\>r.L:xM::  *^f  i  iihtt  fta:«is  would  eosw 
4?v*  A  xx^TvNi.^^x  v'*:  <f\  >c<<-v'v  wt  ,:"»i  *>Vw  whjK^  ubIp^  hf»ri«n  rt^mre  wa* 
<v     r^r*>   .-n^^v..o>\  ^w;:.:  Sew^m^  ir ?.»«iera9KJe. 


\<  :V  v.cj  .:-c  :?»f<:  -  -->  ^  :V  7CW«»i-T;i  rO<«^  apfinar?  tk>  ■«.  the  high  prices 
Vk  .Sf  .w>:>c:^i.  ^^     '    /^  jL-'wi  r^f^^cw-*:- ^e  wvt^jjiiiijjs  oC  «<h  cost  are  as  follows: 
*     •    V*    v'»    ,v  :  V  ,*'i  *'>nh,'*    -^  jvc  s-vos. 
-•   *.^  *     •  ^N"^-  v.^.».,,    1  ,-.      .  •^Titf^f  .VmrtTil  :5  p«r  obb£. 
,^  \  ♦»  *v  '.r*,^:  >s  ><»j,*f  i**ij  n  :  .-sx  >«  vwvvrsoBflu  avi^^dcy,  15  per  ceoc 
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Sixth.  No  class  of  people  should  receive  any  immunizing  care.  The  farmer, 
the  manufacturer,  the  artisan,  tlie  laborer,  the  carrier,  and  the  distril>uU)r 
Hhould  all  have  the  same  privileges  and  be  subject  to  the  same  restraints. 

Seventli.  EdUi-ati<mul  8cht)oIs  and  x'olleges  should  enjrage  In  a  propaganda  for 
tho  Aimpie  life,  including  a  more  wholesome  diet,  simpler  clothing,  and  free- 
dom from  the  effects  of  habit-forming  drugs  and  the  pernicious  influences  of 
M?('ret  notrums  for  the  cure  of  human  ills.  In  so  far  as  iM)ssible  these  reforms 
should  be  *«dueational  and  should  not  be  statutory. 

STATEMENT  OF  FRANK  0.  WILEINS. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

senator  Capper.  Give  your  full  name  and  business. 

Mr.  Wn-KiNs.  P'rank  G.  Wilkins;  president  of  the  Washington 
Market  Co. 

Senator  Capper.  You  are  president  of  the  Washington  Market  Co.  ? 

Mr.  Wilkins.  Yes,  sir. 

Mr.  Miller.  What  plants  or  companies  does  the  Washington  Mar- 
ket Co.  operate  in  the  District  of  (jolumbia? 

Mr.  Wilkins.  They  operate  the  Center  Market  plant  on  Pennsyl- 
vania Avenue,  and  the  Terminal  Cold-Storage  and  Ice  plant  at 
Eleventh  and  E  Streets  SW.,  in  Washington. 

Mr.  Miller.  Those  are  the  only  two  plants  they  operate? 

Mr.  Wilkins.  Yes,  sir. 

Mr.  Miixer.  What  is  the  capital  stock  of  the  Washington  Market 
Co.? 

Mr.  Wilkins.  You  mean  the 

Mr.  Miller.  What  is  the  capital  stock  of  the  company  of  which 
you  arepresident? 

Mr.  Wilkins.  The  shares? 

Mr.  Miller.  No;  the  total  capitalization  of  the  Washington  Mar- 
ket Co.? 

Mr.  Wilkins.  I  will  give  you  that.  I  have  prepared  some  papers, 
notes  that  I  took  from  what  you  sent  me  yesterday,  as  near  as  I 
could. 

The  Center  Market  plant  has  cost  from  the  begiiming  $1,036,016.16, 
and,  as  is  good  practice,  there  has  been  depreciation  over  the  years 
1905  to  1918  of  $288,595.07,  showing  at  present  a  book  value  of 
$797,425.69. 

The  policy  of  the  company  has  been  to  keep  the  building  in  first- 
class  condition,  and  possibly  there  is  not  as  much  depreciation  as  is 
shown,  but  it  is  good  practice  to  make  depreciation  take  care  of  the 
wear  and  tear.  They  have  never  spared  expense  in  keeping  the 
buildings  in  first-class  condition. 

Mr.  Miller.  Do  you  own  all  your  own  buildings? 

Mr.  Wilkins.  Yes,  sir. 

Mr.  MiLiJSR.  Do  you  own  the  land  on  which  the  buildings  are 
erected? 

Mr.  Wilkins.  No,  sir;  not  at  Center  Market,  but  we  do  at  the 
terminal  plant. 

Mr.  Miller.  Who  owns  that? 

Mr.  Wilkins.  The  United  States  owns  that. 

Mr.  Miller.  To  get  back  to  my  original  question,  what  is  the  cap- 
italization of  your  corporation?    Can  you  give  it  in  round  figures? 

Mr.  Wilkins.  I  do  not  quite  understand  what  you  mean.  I  un- 
derstood you  wanted  the  cost  of  it 
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Senator  Siieppard.  Have  you  capital  stock? 

Mr.  WiLKiNs.  Yes,  sir. 

Senator  Sheppard.  What  is  that? 

Mr.  Wilkin  8.  We  have  20,000  shares,  face  vahie  of  $50  a  share. 

Mr.  Miller.  You  are  capitalized  for  a  million  dollars? 

Mr.  WiLKixs.  Yes,  sir. 

Mr.  Miller.  Does  it  represent  cash  actually  paid  in? 

Mr.  WiLKiNS.  The  paid-in  value  of  the  stock  is  $20  a  share  inste&d 
of  $50. 

Mr.  Miller.  When  were  you  incorporated,  first? 

Mr.  WiLKiNS.  1870,  under  a  charter  from  Congress.  I  have  a 
copy  of  the  charter  here. 

Mr.  Miller.  How  much  were  you  incorporated  for  then? 

Mr.  WiLKiNS.  As  I  stated,  for  $1,000,000. 

Mr.  Miller.  You  have  not  increased  your  capitalization? 

Mr.  WiLKiNS.  No,  sir. 

Senator  Capper.  How  many  stockholders  have  you? 

Senator  Sheppard.  Just  a  minute.  Only  two-fiftlis  of  the  capital 
has  been  paid  in  to  date.    Is  not  that  right? 

Mr.  Wilkin  8.  Exactly. 

Senator  Sheppard.  And  you  have  not  called  for  it  yet? 

Mr.  Wilkin 8.  No,  sir.  The  terminal  plant  cost  us  $765,978.69. 
That  was  built  in  1910.  We  have  depreciated  each  year  from  1912 
to  1918,  inclusive,  $115,057.20,  showing  a  book  value  of  that  plant  of 
$650,946.49.  The  total  value  of  the  two  plants  is  $1,448,338.08,  and 
other  assets,  $144,934.61,  showing  a  total  of  $1,593,272.69.  The  re- 
production value  at  the  present  value  of  labor  and  materials  will 
probably  increase  that  amount  50  per  cent. 

Mr.  Miller.  Eight  there,  before  you  go  further,  I  want  to  ask  you 
some  questions,  because  we  may  not  need  those  figures  and  it  may 
be  brought  out  in  the  questioning,  and  be  shorter  to  do  that 

What  business  does  the  Washington  Market  Co.  conduct? 

Mr.  WiLKiNS.  They 'rent  stands  to  dealers.  They  also  have  a  cold- 
storage  plant  and  care  for  goods  for  others,  not  for  themselves.  We 
also  manufacture,  at  the  Center  Market  plant,  a  small  amount  of  ice, 
about  20  tons  a  day.  At  our  terminal  plant  we  manufacture  from 
125  to  150  tons  of  ice  a  day.  We  also  have  a  cold-storage  plant,  a 
building  100  by  200  feet  square  and  eight  stories  high. 

Mr.  Miller.' Then  your  Center  Market  cold-storage  ice  plant  has 
a  floor  sDace  of  about  500.000  cubic  feet? 
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Mr.  WiLKiNS.  No,  sir;  I  do  not  think  so. 

Mr.  Miller.  You  have  no  rivals?  You  are  the  only  cold-storage 
company  in  Washington? 

Mr.  Wilkin 8.  Yes,  sir;  that  does  a  public  business.  The  Arcade 
Market  does  a  small  private  business. 

Mr.  Miller.  You  do  a  purely  warehouse  business  and  do  not  own 
any  of  the  food  that  is  stored  there? 

Mr.  Wilkin 8.  We  do  not  own  any  of  the  food  that  is  stored  there 
or  sell  it  for  others,  even. 

Mr.  Miller.  Describe  to  the  committee  briefly  the  system  of  ware- 
house receipts. 

Mr.  WiLKiNS.  We  give  at  our  receiving  rooms,  at  both  storages — ^we 
issue  a  nonnegotiable  receipt.  For  deliveries  of  goods  under  those 
receipts,  they  are  supposed  to  return  the  receipts,  if  they  want  partial 
delivery,  and  have  it  marked  on  the  back.  If  they  want  full  delivery 
they  surrender  the  receipt.  Sometimes  the  goods  will  be  delivered 
upon  a  written  order.  We  also  issue  negotiable  receipts,  and  a  party, 
to  get  a  negotiable  receipt,  takes  the  original  receipt  with  the  goods 
from  the  warehouse  and  brings  it  to  the  office  and  there  we  issue  a 
negotiable  receipt  and  take  up  the  original  receipt,  and  that  receipt 
is  negotiable,  the  same  as  a  check  or  any  other  paper  might  be.  After 
it  goes  out  of  our  hands  we  do  not  know  who  the  owners  of  the  goods 
may  be  until  it  is  returned  for  goods.  The  storage  charges  in  that 
case  would  follow  the  receipt.  We  would  collect  it  from  the  man  who 
takes  it  out  of  storage. 

Mr.  Miller.  Is  your  capacity  utilized  to  the  limit  at  all  times? 

Mr.  WiLKiNS.  Well,  at  times  we  have  a  small  amount  of  space  at 
the  terminal  plant,  but  at  other  times  we  are  limited.  We  have  no 
space  now.  That  is  why  we  are  proceeding  to  increase  the  capacity 
down  there.    We  are  finishing  up  the  part  we  had  not  finished. 

Mr.  Miller.  Have  you  some  statements  there  to  show  the  commit- 
tee the  monthly  receipts  as  to  the  quantities  of  the  different  kinds  of 
food  for  last  year  or  years  previous  to  last  year? 

Mr.  WiLKiNS.  Receipts,  you  say,  or  foods? 

Mr.  Miller.  Foods. 

Mr.  WiLKiNS.  I  have  two  statements  here. 

Mr.  Miller.  Before  you  begin  reading  it,  just  let  me  see  it,  please. 

Mr.  Wilkin 8.  I  do  not  know  that  I  need  to  read  it.  It  is  pretty 
lengthy. 

Mr.  Miller.  I  want  to  look  at  it,  please. 

Mr.  WiLKiNS.  It  is  everything  we  have  in  cold  storage,  in  dairy 
products,  on  the  15th  day  of  August. 

Mr.  Miller  (after  examining  statement  referred  to).  Will  ^rou 
please  insert  in  the  record  at  this  point  this  statement,  and  describe 
what  it  is,  briefly? 

Mr.  WtLKiNS.  It  is  a  statement  of  the  amount  of  goods  we  have,  of 
three  classes,  in  storage  on  the  Ist  day  of  August  of  each  year  from 
1915  to  1919.  It  is  from  April  to  December,  and  I  cover  eggs  in  cases, 
butter  in  pounds,  and  cheese  in  pounds.  I  only  have  three  years 
noted  there  on  cheese.  We  did  not  handle  cheese  until  three  years 
ago.  There  was  not  enough  in  this  town  to  warrant  doing  the 
bosiiieBS. 
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(The  statement  referred  to,  ^^Exhibit  A."is  as  follows:) 

Exhibit  A. 


1916 


1916 


1917 


1918 


1919 


Eggs,  cases: 
Xpril... 


May. 

June 

July 

August 

September. 

October 

November. 
December. 


Butter  (pounds): 
,   Ajprfl 

May 

June 

July 

August 

Sept»»raber... 

October 

November 

December 

Cheese  (pounds): 

■  >rn 


7,460 
28,560 
31,985 
37,819 

3,283 
25,860 
18,666 
13,6% 

18,000 
6,000 

60,000 
192,000 
246,000 
359,700  ' 
367,440  I 
355,860 
266,220 


15 
723 
5,985 
12,715 
16,362 
12,954 
10,700 
9,624 
5,369 

6,000 
1,080 
6,600 
144.000 
363,060 
378,600 
250,320 
214,200 
190,020 


April 
May. 

June 

July 

August 

September. 

October 

November. 
December.. 


21 
9,100 
13,157 
14,058 
17,546 
20,094 
15,946 
15, 157 
9,688 

3.3,000 
22,000 
54,300 
271,057 
372,341 
382,888 
364,261 
396,194 
318,204 

47, 161 

32,861 

210, 100 

14, 136 

38,179 

36,187 

186,783 

126,417 

9,107 


63 

1,473 

10,903 

14,459 

23,or8 

17,798 
16,364 
8,922 
5,788 

17,551 
87,457 
125,632 
198,937 
307,449 
293,597 
293,778 
324,286 
277,825 

43,063 
34,766 
30,210 
16,337 
22,369 
218,457 
152,576 
74,800 
14,651 


488 

4,961 

18,717 

30,41u 

38,933 


11,700 
3,653 

63,393 
301,045 
452,602 


8,633 

6,775 

4,48] 

108,387 

234,39^ 


Mr.  Miller.  Have  you  any  data  there  that  will  show  tlie  committee 
who  are  the  owners  of  these  products  that  were  stored  ? 

Mr.  WiLKixs.  I  have  these  lists  here  on  butter  and  cheese  that 
would  show  the  owners  of  each  of  them,  except  on  negotiable  re- 
ceipts.   When  there  is  a  negotiable  receipt,  it  is  marked  there. 

Mr.  Miller.  Does  the  committee  care  to  have  this  inserted  ?  It  is 
rather  voluminous,  but  it  shows  all  of  the  products  they  had  stored 
in  their  plants  on  August  15,  1911),  and  the  owners  thereof. 

Senator  Siieppard.  I  think  it  should  be  inserted. 

(The  statement  referred  to,  marked  "Exhibit  B,"  is  as  follows:) 

\V  ILK  INS  Exhibit  B. 


THE  WASHINGTON   M.\RKET  CO.,   WASHINGTON,  D.   C. 

IAs$  of  butter,  cheese /and  condensed  milk  in  Center  Market  cold-storage  pUtni 
as  at  the  close  of  Auff,  15,  lfU9. 


Date.       Ticket. 

Name. 

Butter. 

American 
cheese. 

Swiss 
cheese. 

Cottar 
cheese. 

Con- 
den  ed 
milk. 

1919. 
May   26          38443 

H.  C.  Althoff: 

1  box  

Pound*. 
76 
219 
4^2 
180 
274 
208 
210 
120 

Pound*. 

Poundji, 

Pound*. 

3  tubs        

29  1        38580 

2  barrels 

Jitne     ft           38953 

3  tubs        

'       20          40640 
July     2          39009 

•       16  ,        4(HBS 
Aug.     6          41573 

4  tubs 

3  tubs        

3  tubs 

2  tubs        

1             Total 

1,739 

1  

■    ^    .         -      7  _■ 

— i 
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IM  of  Imtier,  cheese,  and  condensed  milk  in  Center  Market  cold-storage  plant 
as  at  the  close  of  Aug,  15,  1919 — Continued. 


DM.    i 

TIcfcet. 

Name. 

Batter. 

American 
cheese. 

Swiss 
cheese. 

Cottaee 
cheese. 

Con- 
den  ^e 
milk. 

■a 

38992 
3^4999 
39269 
39415 
39tS9 
39918 
4QQ25 

41178 
41179 

41730 
4O409 
3961K 

413?5 

n«8i 

41HI3 
40842 

402f^ 
41344  . 

41601 

'5447 
.H48 
S451   . 

Armour  &  Co.: 

209  tubs  of  dairy  butter 

279  tubs  of  dairy  butter 

294  tubs  of  butter 

Pounds. 
13,008 
17,378 
18,495 
22,996 
25,280 
1,701 
8,534 

Pminds. 

Pounds. 

Pounds. 

12 

M 

365  tubs  of  butter 

i: 

400  tubs  of  creamery  butter. 
2?  tubs  of  butter 

■**y  J 

s  • 

135  tubs  of  butter 

Total 

107,392 

1"0  boxes  L.  H.  cheese 

s  ■ 

7,593 
17,371 

■ 

800  boxes  of  dairy  cheese. . . . 

Total 

24,964 

A.&  P.  Tea  Co.: 

143  tubs  of  butter 

' 

* 

'X  II 

8,968 

1 

--  M 

BrowTiuig  6i  Middleton  (Inc.): 
3  boxes  of  cheese  (flats) 

149 

a»2 

T.  A.  Cannon  Co.: 

13  tu]>s  of  butter 

824 

Cudahv  Packing  Co.  (ChicaGro): 
125  boxes  of  L.  H.  cheese. . . 

z     I 

6,284 

9 

H.  C.  CoNurn: 

25  boxes  of  butter 

1,500 
3,200 

u 

40  boxes  of  butter 

Corhv  Pros.: 

2W  tubs  of  butter 

4,700 

5.T  19 

18,924 
14,911 

Additional  for  Golden  &  Co. 
{ sc^  l>elow ) 

Elgin  Creamer V  Co.: 

15  l>oxps  of  butter 

t      -  •  • 

33,  ,S35 

W 

1,200 
3,200 

9 

40  boxes  of  process  butter. . . 
2  lK)xes  of  Swiss  cheese 

4,400 

'^  : 

3.50 

Golden  *^  Co.: 

50  tubs  of  but  ter 



^  9 

»3,157 
»  3, 1.57 

50  tul  s  of  butter 

^   2 

2o  tubs  of  butter 

1,57.-) 

5 

9A  Hil^B  nfhiiTfer 

1,575  1 

er 

1,575 

1. 

er 

1,5;5 
1,071 
1,575 

pr 

er 

r 

er 

1,575 
1,S27 

er 

?r 

M,50r> 

M,5«:i 

«  1.56!) 

er 

er 

er 

« l,hm 

er 

«  2, 3S4 
1,597 
1,597 

— r 

er 

cr 

er 

1,597 

1,597 

1,597 

1,402- 

l,H.l 

1.672 

l,.'>v-| 

1,.=)84 

1  .";S4 

^r 

ar 

"••»• 

»r 

pr 

• 

pr    

f»r 

rr 

pr    .   .   . 

LT 

i!:k4 

ET 

1,5  V) 

i,:.v, 

1,331 
1,590 
1,590 

er 

[>r    

^r 

jr 

•  Transferred  to  Corby  Baking  Co. 
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List  of  butter,  cheese,  and  condensed  milk  in  Center  Market  cold-storage  plant 
as  at  the  close  of  Aug.  15,  1919 — Continued 


Date. 


1910. 
June  10 


25 


July     1 
3 

7 

14 
May  22 


Jooa  5 
23 
25 

»alv  18 
r  ^  28 
Auc.    4 


M»yL» 


July  1? 
18 
M 
28 


Ticket. 


Name. 


5486 
5487 
139241 
5510 
6.511 
5512  I 
5519 
5520 

5521  ! 

5522  j 

5523  I 

5524  , 
5527  ' 
5529 
5534 
5530 
5531 
5532 
5533 


5539 
5540 
5541 
5542 
5550 
5551  I 
5553  < 
6554  ' 
5555 
5556 
5568 
5o69 
5570 
5571 
5572  1 
«5574  I 
5575 
5576 


Golden  &  Co.~Continued 

24  tubs  of  butter 

28  tubs  of  butter 

28  tubs  of  butter 

110  tubs  of  butter 

27  tubs  of  butter 

27  tubs  of  butter 

28  tubs  of  butter 

25  tubs  of  butter 

25  tubs  of  butter 

25  tubs  of  butter 

25  tubs  of  butter 

33  tubs  of  butter 

34  tubs  of  butter 

50  boxes  of  eheese 

25  boxes  of  cheese 

50  boxes  of  cheese 

25  boxes  of  cheese 

23  boxes  of  cheese 

25  boxes  of  cheese 

25  boxes  of  cheese 


5440 


25  tubs  of  butter 

25  tubs  of  butter 

30  tubs  of  butter 

25  tubs  of  butter 

31  tubs  of  butter 

31  tubs  of  butter 

25  tubs  of  butter 

25  tubs  of  butter 

25  tubs  of  butter 

27  tubs  of  butter 

20  tubs  of  butter 

20  tubs  of  butter 

2'>  tubs  of  butter 

2>  tubs  of  butter 

20  tubs  of  butter 

25  tubs  butter 

Do 

24  tubs  butter 

20  boxes  Proc.  butter. 


Butter. 


Poundh. 
1,625 
1,754 
1,754 
7,000 
1,703 
1,703 
1,765 
1,579 
1,579 
1,579 
1,579 
2,084 
2,146 


Vmerican 
cheo  0. 


Pounds. 


3K915 
39532 
3.^25 
2>i28 
407^7 
41174 
41493 
41501 


Less  transferred  to  Corby. 


Total t     96,885 


S.  A.  Oatti: 

4boxs  R.  cheese 

11  box  cheese  (flats). . 
10  l>oxs  cheese  <  flats). 
4  cakes  Swiss  cheese. . 
9  cakes  Swiss  cheese. . 
4  cakes  Swiss  cheese. . 

35  bo\s  eheese 

1  tub  Swiss  c 


r 


Total. 


>5«29 
5430 
5431 
5432 
5433 


40729 
40781 
41001 
41203 


Carrv  Ice  Cream  Co,: 
50  boxes  butter.. 

Do 

Do 

Do 

32  boxes  butter.. 


2,629 
1,317 
2,629 
1,566 
1,436 
566 
667 


10,710 


Swiss 
cheese. 


Pounds. 


Cottage 
cheese. 


Pounds. 


Con- 
denied 
milk. 


111,796  . 
14,911  '. 


240 
732 
722 


3,200 


309 

1,225 

576 


6«7 


3,8W  2,777 


3,100  I '. 

3,100 


3,100  1 

3,100 

1,994 


Total. 


14,384    1 


.  V.  Hooffta: 
4  tubs  butter.. 
I  tub  butter... 
3  boxes  cheese. 
1  box  cheese... 


IS 


iTkket- 


iXecoUable. 
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tm  of  huiter,  cheese,  and  condensed  milk  in  Centei'  Market  cold-storage  plant 
as  at  the  close  of  Aug.  15,  1919 — Continued. 


Dm. 

Ticket. 

Name. 

Batter. 

American 
cheese. 

Swiss 
cheese. 

Cottaee 
cheese. 

Con- 
den  ed 
milk. 

iff.  i 

41517 
41530 
41550 
4172ft 
41735 
41752 
41797 
41818 
41A91 

V.  P.  HonKh-Conttaued 

1  tub  butter    

Pounds., 
60 
50 

Powids. 

Pound*. 

Pounds. 

Do 

c 

25  boTfti  cheese r 

1,473 

11 

I  box  butter 

60 
60 
80 
60 
60 
110 
60 
60 

II 

Do 

It 

1  tub  butter 

\i 

1  box  butter 

1  tub  butter 

14 

1  boT  butter 

151      41852 

1  tub  butter 

U       41855 

1  oarton  butter 

Total 

685  1        1,576 

Junior   Lunch   Club   (Bureau 
of  Standards): 
52  boxes  of  butter 

L 

^M      aosu 

2,600 

4U&4 

A.  B.  Lawson: 

3  tubs  of  butter 



1^13 

180 
20 

1  bucket  butter 

Total 

200 

A.  H.  Lawson: 

3  tubs  of  butter 

a'      41877 

180 

N.  B.  Poland,  120  South  Eden 
Street,  Baltimore,  Md.: 
24  tubs  of  butter 

* 

^  1       >5<73 

1,505 
1,568 
1,502 
1,565 
1,551 
1,551 
1,92.S 
1,555 
1,243 
1,695 
1,695 
1,758 
1,566 
1,566 
2,130 

S4~4 

25  tubs  of  butter 

U<        5489 

24  tubs  of  butter 

1       5490 

25  tubs  of  butter. 

1        5507 

25  tubs  of  butter 

25  tubs  of  butter 

'       5508 

31  tubs  of  butter 

&         5535 

25  tubs  of  butter 

5528 

20  tubs  of  butter 

3         5535 

27  tubs  of  butter 

5536 

27  tubs  of  butter 

5587 

28  tubs  of  butter 

^  3         5557 
5558 

25  tubs  of  butter 

25  tubs  of  butter 

5550 

34  tubs  of  butter 

Total 

1 

24,375 

Mrs.  D.  H.  Mullinix: 

3  boxes  of  butter 

^0'      38330 

18S 

124 
63 

126 
60 
60 
72 

120 

*|      3&1M 

2  boxes  of  butter 

^M       38341 

1  box  of  butter 

^K       88118 

2  boxes  of  butter 

*»a       30747 

1  box  of  butter 

*  >       40082 

1  tub  of  butter 



*a;    I066O 

1  box  of  butter 

^n,      40898 

2  boxes  of  butter 

Total 

811 

1 

A.  A.  Weschler: 

5  boxes  of  cheese 

^»       34271 

350 

1  tub  of  Swiss  cheese 

240 
214 

«       40628 

3  boxes  of  cheese 

Total 

454 

R.B.  Miller: 

1  box  of  butter 

^I^       38127 

70 

240 
900 
120 
24(V 
300 

"^  <       2P075 

Thompson  Dairy: 

4  tu»>8  of  butter 

■^  '       31285 

15  tubs  of  butter 

*  •     aSi 

2  tubs  of  butter 

3       21812 

4  tubs  of  butter 

•-     mS 

5  tub5  of  butter 

129660— 19— PT  5 8 


» Negotiixble. 
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List  of  butter,  cheese,  aM  condenned  milk  in  Center  Market  cold-storaffc  plan 
as  at  the  close  of  Aug.  15,  1!)19 — Coutlnued.  . 


I>ate. 

Ticket. 

36015 
36714 
36367 
36557 
36663 
37594 
37736 
40985 
40986 

37854 
38019 
38521 
»      38644 
38752 
39006 
39537 
40523 
39762 
39870 
40026 
40239 
40371 
40712 
40876 
11281 
41565 

38337 
38629 

39171 
39257 

39614 
39880 

40090 

40258 
40883 

37702 
37949 
38a57 
38444 
3S789 
39318 
39475 
39528 

'.wOO 
.'V497 

Name. 

- 

Thompson  Dairy— Continued 
2  tub.s  of  butt<»r 

Butter. 

American 
cheese. 

Swiss 
cheese. 

Pounds. 

Cottage 
cheese. 

Con- 
densed 
milk. 

1919. 
Jan.    22 

Povndit. 

120 

60 

60 

60 

180 

60 

360 

915 

620 

Pounds. 

Pounds. 

Feb.  12 

1  tub  of  butter. . . : 

15 

Itub  of  butter 

Mar.     1 

1  tub  of  butter 

8 

3  tubs  of  butter 

Apr.  26 

1  tub  of  butter 

Mav     2 

6  tubs  of  butwr 

• 

Jnly  23 

15  tubs  of  butter 

10  tubs  of  butter 

M.  Lapkoff: 

2  tubs  of  buiter 

Mav     7 

120 
126 
120 
60 
60 
60 
120 
195 
120 
60 
65 
180 
120 
60 
180 
60 
63 

13 

2  tubs  of  butter 

28 

2  tubs  of  butter 

31 

1  tub  of  butter 

June    2 

Itub  of  butter 

7 

Itubof  butter 

14 

2  tubs  of  butter 

18 

8  tubs  of  butter 

28 

2  tubs  of  butter 

July     1 

Itub  of  butter 

5 

!  tub  of  buTter 

11 

3  tubs  of  butter 



14 

2  tubs  of  butter 

17 

1  tub  of  butter 

21 

3  tubs  of  butter 

30 

1  tub  of  butter 

Aug.    6 

1  box  of  butter 

Total 

1,760 

R.  n.  Miles: 

1  box  butter 

f 

. 

Mav   24 

82 
75 

30 

Do 

Total 

157 

H.  Beck: 

12  tubs  of  butter 

June  10 

743 
2,475 

12 

L.  Thennison: 

39  tubs  of  butter 

E.  Gundershimer: 

6  tubs  of  butter 



25 

395 
\         806 

}     '^ 

497 
767 

July     1 

8  tubs  of  butter 

7 

12  tubs  of  butter 

11 

6  tubs  and  3  cans  of  butter.. 
10  tubs,  4  buckets  of  butter. . 

W.  A.  Simpson: 

296  cans  of  condensed  milk 
(Os) 

21 

3,229 

Apr.  30 

. 

l,T 

May   10 

49  cans  of  condensed  milk 
(68) 



2 

14 

490  cans  of  condensed  milk 
(68) 

1 

2,0 
8,4 
I  2 

26 

494  cans  of  condensed  milk 

(68) 

1 

June    3 

575  cans  of  condensed  milk 
(6s) 

i 

13 

617  cans  of  condensed  milk 
(68) 

1 

1 

17 

202  cans  of  condensed  milk 
(6s) 

.   .           i 

1 

23 

80  cans  of  condensed  milk 
(6s) 

! 

1 

1 

41 

M.  Silver: 

3n  tubs  of  butter 

1 

16,8 

12 

1,916 
G39 
310 
fable. 

1 
i 

12 

B.  Woll: 

10  tubs  of  butter 

1 

13 

Harry  lathofT: 

5  tub<  of  butter                  .  . 

1 

1 

»Negot 
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fid  of  ^tter,  cheese,  and  candentted  milk  in  Venter  Market  eold-storapr 
as  at  the  close  of  Aug.  15,  1919 — Continued. 


plant 


- 
»  n 

I 
Tirk«-    ,'                        Name. 

1 

R.tifA.-    (American 
^"**^^-  1  cheese. 

Swiss 
cheese. 

Pounds. 

Cottape 
cheese. 

Con- 
dented 
milk. 

VJVi 

1.  Gosson: 

C  tutafi  of  butter 

Pounds. 
373 

1,062 

Pounds. 

Pounds. 

a!      5301 
a;      5508 

3|         .iSOl 
h.  1       3041.1 
17         T0IS4 
17  ^      »  5513 
17 1       39IR7 

K.  Ackerman: 

17  tubs  of  butter 

Kaminsky  &  Bon: 

12  tubs  of  butter 

309 

L.  Zabrick: 

5  tubs  of  butter 

Herbert  (Inc.): 

18  barrels  of  butler 

5, 157 
1.209 

J.  J.  Kolb: 

20  tubs  of  butter 

M.  Levitow: 

K  tiilM  of  butter      

503 

J.  Korenhouser: 

10  tubs  of  butter 

639 

(7  .          1  KX.tA 

H.Wolf; 

a  tubs  of  butter 

320 

1,072 

628 

J) 

>5515 

J.  Graves: 

17  tubs  of  butter 

JH 

W.  R.WaHnn: 

10  tubfl  of  butter 

L.Meniam: 

1  bftrral  butter  



• 

%\       39M3 

245 

38 

401 

224 

82 

218 

1,068 

297 

136 

240 

495 
55 

111 

265 
360 

}     ^ 

510 
360 

}     '« 

164 
64 
63 
120 
120 

1  Kii(*k^pt  tit  butter        

380S3 

30664 
30606 

38667 
3906R 

1  hMrr»l  of  butter      

1  bOY  of  biitt^          

A  tiibw  of  biitter             

1 

1  hArr*1«  ni  YnittPT 

1  t«^m»l  of  butter      

2  tubs  of  batter 



1  bucket  of  butter 

3  boxes  of  butter 

1  tub  of  butter 

2  ImutvIs  of  butter 

1  tiib  of  bllttAT            

30660 

1  iMml  of  butter 

2  tiibc  of  biitt«r         

1  bucket  of  butter 

39670 

1  Ivtrrnl  of  butter 

A  tubs  of  butter      • 

39675 

5  tubs  of  butter 

•*   2|       39025 
11       3006R 
Q,       40312 

.T  i       40741 
X         41002 

3  boxes  of  butter 

2tub8  of  butter 

1  bucket  of  butter 

2tub8,l  bucket  o(  butter... 
1  tub  of  butter 

1 

a      41101 

S         41350 

a  I       41350 

^   1         41582 

1  tub  of  butter      

1 

2  tutwi  of  butter        ... 

1 

2  tufas  of  butter      

2  tubs  of  butter 

}     '« 

60 
60 
60 

- 

*         41632 

IS         418S0 

'M.       41133 

1  bucket  of  butter 

1  tub  of  butter 

j 

1  tub  of  butter      

1 

1  tub  of  butter 

6,691 

...    I 

•J'       30757 

ft         39760 

WTiite  House  Lunch: 
M  box^  of  butter 

1.500 
1,440 
1,500 
1,560 

1 

:;:::::::::::::::::: 

«*    t         40188 

JiO  boxMi  of  butter 

S          «753 

52  boxes  of  butter 



6,000 

1.500 
54 

1 

:    _^_ 

^  A 

M.  G.  Ellis: 

■ 

1 

1 

sse 

S52 

1 1 

•  Negotiable. 
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List  of  butter,  cheese,  and  condensed  milk  in  Center  Market  coldrstorage  plam 
as  at  the  close  of  Aug,  15,  1919 — Continued. 


Dat^. 

Ticket. 

Name. 

Butter. 

American 
cheese. 

Swi.sa 
cheese. 

Cottape 
cheese. 

Con- 
densed 
milk. 

1010. 
July   10 

40201 
40232 
40299 
40260 

»5582 
6583 

40105 

40808 

»5584 

5585 

40928 
39158 

41026 

15592 

41326 
41591 

41337 
41417 
15597 

41649 
41859 
41865 

41041 
41813 

40817 
41808 
41831 
41874 

41787 
41829 

8.  W.  Henry: 

15  cartons  of  butter 

Pounds. 
450 

420 

639 

1,771 

Pounds. 

Pounds. 

Pounds. 

10 

C.  R.  Green: 

7  tubs  of  butter 

11' 

W.  A.  Greer: 

10  tubs  of  butter 

11 

G.  0.  ComweU  &  Son: 

75  tubs  of  buttor. 

Standard  Stores: 

30  boxes  of  butter 

12 

1,500 
2,500 

50  boxes  of  butter 

S.  Parlcer  Jones: 

4  o3rton^  of  butter 

4.000 



14 

120 

450 

645 

2,571 

19 

F.  8.  BrJeht: 

9  boxes  of  butter. . 

19 

L.  Jeweller: 

10  tubs  of  butter 

19 

Stir  Lnn'^h: 

40  lub^  of  butter 

22 

S.  E.  Martin:  • 

2  boxes  cheese 

130 
194 

10 

3  boxes  of  cheese 

P.  Raum: 

25  boxes  butter 

324 



24 

750 
1,951 

24 

E.  M.  Waterbury: 

30  tubs  of  butter 

31 

R.  T.  Brloker: 

2  boxes  of  cheese 

328 
319 

Aug.     7 

Do 

Wm.  nitter's  Sons: 

1  box  cheese 

647 



July  31 

Aug.    2 

5 

48 
42 

Farrans'  Tmn^fe^: 

I  tu*>  of  cheese 

H.  Flei  hman: 

10  bONes  of  butter 

300 

E.  A.  Carpenter: 

11  boxes  of  butter 



8 

550 
240 
200 
124 

15 

4  tubs  of  butter 

4  boxes  of  butter 

2  tubs  of  butter 

J.  G.  Meluberg: 

20  tubs  of  butter 

1,114 

L. 

I 

July  24 
Aug.  13 

1,506 
1,734 

1 

28  tubs  of  butter 

*"      1        •     •• 

n.  T.  McDanJel: 

1  tubofbutter 

...,--.  — 

3,240 

1 

1 

July  17 
Aug.  13 

60 
180 
360 
100 

1 
1 

3  tubs  of  butter 

14 

6  tubs  of  butter 

15 

1  box  of  butter 



E. Syphax: 

1  box  of  butter          . .  ..... 

700 



12 

68 

1 

1 

H.  H.  Grosvenor: 

I  crock  of  butter 

14 

30l 1 1 \~ 

1  Nego 

tiable. 

" 

- 
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LUi  of  butter^  cheese,  and  condensed  mUk  in  Center  Market  cold-storage  plant 
as  at  the  close  of  Aug.  15,  1919— Continued. 


Dttf. 

Ticket 

Name. 

Butter. 

Americas 
cheese. 

Swiss 

Cottaga 
cheese. 

Con- 
danced 
miik. 

»19. 
JtHj  13 
29 

40072 
41239 
41310 
41337 
41423 

4]8n3 

41576 
41741 
4im4 
41>Q3 
41837 
41834 

4167ft 
36613 

ssno 

38711 

40123 
39981 
40106 

40105 

40107 

41215 
41216 

41236 

88373 
40285 

41067 

40806 

40677 
40974 
41008 
41332 

3M'» 
yW79 
8^607 
8683^ 
8*^660 
8^77 
86048 

yw7ft 
aono 

3-»768 
36796 
80R31 
87022 
37066 
87091 
87136 
37807 
87061 

W.  R.  Backs: 

3  tuba  of  oottaee  chaasa 

Ptmndt. 

Pounit. 

Pouni*. 

Pound*. 
120 

2  oakM  of  Swiss  ohaesa    .... 



300 

30 

3  tuba  of  cottava  chaasa. . ... 

120 

21 

3  oaVfls  of  Swiss  chaasa 

380 

A„.'i 

20  boXAS  of  OhAASA          ••.•«•• 

732 
804 

5  boTas  of  ohaesa 

4 

3  tuba  of  cottaea  chaasa . 

180 
180 
120 
180 

0 

3  tubs  of  cottaca  chaasa 

]I 

2  tubs  of  oottaea  chaesa . .  . . 

13 

3  tuba  of  Gottaea  chaasa 

]4 

4  bo^asof  butttf 

340 
60 

Iboxofbuttar       

1  box  of  cottafa  chaasa. ..... 

60 

Swift  &  Co.: 

20  tubs  of  butter 

300 

1,036 

680 

960 

$ 

1,200 

Uti.    6 

H.  Sherby: 

64  tubs  of  cottage  cheeee .... 

3,402 

C.  M.  Shank: , 

2  tierces  ot  butter 



........ 

Jam   2 

753 
3,966 
1,6,0 
3,672 
4,796 

6,772 

3,395 

385 

76 

8,194 

328 

675 

898 

1.053 

11  barrels  of  butter 

28  tubs  of  butter 

13 

10  tierres  of  butter 

July    3 

11  tier  es  of  butter 

13  tlr:c<8  of  butter 

1  box  of  butter 

116  tubr)  of  butter 

13  barrels  of  butter 

13  buckets  of  butter 

3  '^ans  of  butter 

38 

12  barrels  of  butter 

35  tubs  of  butter 

11  buckets  of  butter 

17  cans  of  huttcr 

39 

14  tubs  of  butter 

4  barrels  of  butter 

Cao.M.  Oyster,  Jr.: 

41  tubs  ofottage  cheese 

37,914 

)Uy  24 

2,583 

luDo  11 

60  tubs  of  butter 

3,182 

Inly  25 

J.  P.  Roth: 

4  boxes  of  cheese 

261 

10 

O.  W.  B.  Reel  (Treasury  De- 
partment Club): 
43  boxes  of  butter 

%150 

James  F.  Oyster: 

60  tubs  of  butter 

runs  27 

3,184 

5,669 

640 

3,329 

faiy  23 

90  tubs  of  butter 

24 

10  tubs  of  butter 

81 

60  tubs  of  butter 

Geo.  M.  Oyster,  jr.: 

60  tubs  of  cottage  cheese 

12,722 

Feb.  90 

3,000 
6,174 
8,339 
3,191 
1,890 
3,628 
2,640 
6,800 
4,347 
6,796 
4,020 
'6P3 
1,860 
3,276 
2,268 
1  828 
1,600 
2I0I6 

24 

98  tuba  of  c  tta'^e  cheese  . . . 

2S 

63  tubs  of  cottage  ch3ese .... 

28 

67tubscfc  ttaia cheese.... 

Ut.    1 

80  tubs  of  cottage  cheese. . . . 

3 

66 1  lbs  of  ootta^  ch<xtse . . . . 

7 

44  tubs  of  cottage  cheese ... . 

to 

100  tubs  of  crtta'  a  nhoese  . 

12 

69  tubs  of  cottage  che  'se . . . . 

15 

92  tubs  of  c  tta?e  cheese ....) 

18 

67  tut  s  of  cottage  cheese....) 

28 

11 1 'b^  of  crttaw cheese.. .-1 

2D 

81  tubs  of  cottage  cheese.... 

.;..    . 

68  tu  bs  of  cf  tta*^  cheese ....'. 

86  tubs  of  cottage  che'^se. , . . ! 

6 

39  tubs  of  oottase  cheese .... 

:.;.;....: 

98 

95  tubs  of  cottat^  cheese .... 

20 

83  tubs  of  cottage  cheese 

....«•••». 
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lAst  of  butter,  cheese,  and  condensed  milk  in  Center  Market  cold-storage  pldi 
as  at  tJie  close  of  Aug.  15,  i.')i9 —Continued. 


Date. 

Ticket. 

Name. 

Butter. 
Pounds. 

American 
cheese. 

Pounds, 

Swiss 
cheese. 

Cottage 
cheese. 

Pounds, 

3,339 

945 

2,331 

Con- 
dense 
milk 

1919. 
May     3 
17 

37768 
38152 
38191 

39885 
39855 
41329 
41482 
41549 
41585 
41668 
41743 
41851 
41880 

41335 

»6618 
5552 
5660 
5595 
5696 

41695 

:»560 
39569 
39896 
39808 
30146 
40147 
41788 
41795 

Geo.  M.  Oyster,  Jr.— Continued. 
53  tubs  of  cottage  cheese 

Pounds. 

15  tubs  of  cottage  cheese .... 

19 

E.  Shullle: 

5  boxes  of  cheese ^ 

66,8&4 

Julv     1 

295 

S27 

50 

25 

5  boxes  of  cheese    

31 

1  box  of  cheese 

Mi^.    2 

1  box  of  eh'^se 

3 

4  cakes  of  Swiss  cheese 

642 

5 

2  boxes  of  cheese    

123 
56 
60 

s 

1  box  of  Ricket  cheese 

11 

1  box  of  bri^'k  choese 

15 

2  tubs  of  cottage  choese 

126 
693 

11  tubs  of  cottage  cheese 

:::::::::: : : 

Wilson  &  Co.: 

185  boxes  of  cheese 

036 

819 



July  31 

8,836 

1  ■■"■ 
i_   

Washington  Pairv  Co.: 

100  boxes  of  cheese 



June  24 

3,393 
3,160 

July    3 

50  boxes  of  cheese j 

50  boxes  oif  cheese '--  

1,888 

Aug.    4 

10  tubs  of  butter 

637 



25  boxes  of  cheese 

941 

7 

1  box  of  Swiss  cheese 

173 

Wilson  ^  Hogers; 

180 cartons  of  Imtter 

75  cartons  of  butter 

9,372 

June  24 

1,800 
2,250 
8,700 
3,800 
3,900 
1,500 
3,460 

s.aso 

28.450 



July     1 

290  cartons  of  butter 

580  cartons  of  butter 

150  cartons  of  butter 

150  cartons  of  butter 

115  cartons  of  butter 

306  cartons  of  butir  r 

s 

Aug.  12 
13 







» Negotiable. 

Mr.  WiLKiNS.  I  have  here  a  statement  showing  the  eggs,  chees 
and  strawberries  in  storage  at  the  close  of  business  August  15,  191! 

Mr.  Miller.  Let  that  be  marked  "  Exhibit  C,"  and  inserted  at  th 
point. 

{The  statement  referred  to,  marked  "Exhibit  C,"  is  as  follows; 

Exhibit  C. 

the   w.\8nington   market  co.   terminal  cold  storvvge  and  ice  plant — toc 
cheese,  and  strawbekriek  in   storage  at  the  close  of  business  afoiti 

ir..    mil). 

Armour  A:  Co.,  Wholesale  How.  Centor  Mnrket,  3,143  cases  egrgs,  146,0^ 
pounds    cheese. 

.\lthoff,  C.  B,,  620  O  Street,  100  cases  eggs. 

(Iiapin  &  Sacks  Manufacturing  Co.,  First  and  M  Streets,  NE.,  l.l^S  tleni 
canned   milk,   21)2  tierces   canned  cream. 

(.'udahy  Packing  C(»..  203  Seventh  Street.  786  cases  eggs,  7,.')16  pounds  clieH 

Cudaliy  Packing  Co.,  Chicago,  111.,  1,226  cases  eggs. 
■■  Cannon.  T.  A.,  (Vnter  Market,  350  cases  eggs  (negotiable),  599  eases  egg^. 
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Caiv>  Ice  Cretini  Co.,  Fourteenth  and  D  Streets,  SE.,  112  tierces  peaches, 
136  tierces  strawberries,  24  tierces  pineapple. 
Cotunibiu  Institute  for  Deaf,  Kendall  Green,  District  of  Columbia,  25  castas 

Corby  Baking  Co.,  2301  Georgia  Avenue,  82  tierces  canned  milk. 

Elgin  Creamery  Co.,  220  Ninth  Street,  100  cases  egp*,  200  cases  eggs  (nego- 
liablee),  4,177  pounds  cheese. 

Kdellu,  E.  I^..  37  cashes  eggs. 

Fisher,  H.  W.  &  Son,  Wisconsin  .V.enue  and  N  Streets,  1,349  pounds  chee.se, 
4;i  cases  eggfi. 

Fussell  Young  Ice  (Jreani  Co..  Twelfth  and  V  StrtH»ts,  90  tierces  canned  milk, 
«  tierces   peaches. 

Furman,  Isaac,  922  Louisiana  Avenue,  784  cases  eggs  (negotiable). 

\<»gotlable  receipt  Issued  to  Golden  &  Co.  and  transferred  Fussell  Young  Ice 
i'n'UDj  Co.,  Twelfth  and  V  Streets,  63  tierces  strawbcrrl«»s.  Chapln  &  Sacks 
Mttnufacturlng  Co.,  226  tierces  strawberries.  Purity  Ice  Cream  Co.,  Rich- 
mond, Va.,  198  tierces  strawberries. 

(3oMen  &  <>)..  920  Louisiana  Avenue,  302  tierces  strawberries  (negotiable), 
1U,S47  cases  eggs  (negotiable),  110,791  pounds  cheese  (negotiable).  41  tierces 
•  anned  ndlk  (nonnegotiable),  74  kegs  strawl>erries  (nrainegotlable),  53  cases 
♦•j^gs,  (nonnegotiable).  32  cases  keat  eggs  (nonnegotiable). 

Holmes  &  Son,  107  F  Street,  7  tierces  blackberries,  46  tierces  huckleberries, 
'd  cases  condensed  milk. 

Holxbeierlein.  M..  1S49  Seventh  Strt»et.  42  tierces  peaches,  70  cases  eggs, 
25  tierces  condensed  milk,  2  tierces  strawberries,  65  cases  oleo. 

Johnson,  Helleu,  (»arrett  Park,  Md.,  400  cases  eggs    (negotiable),  54  cases 

Havenner  Baking  Co.,  476  C  Street,  101  tierces  condensed  milk. 

Keller,  E.  F...,  Convention  Hall  Market,  140  cases  c^ggs  (negotiable). 

Kolb.  John  J.,  1508  Fourteenth  Sti'eet,  50  cases  eggs. 

Letts,  John  C,  Gnx*ery  (^o.,  52  ()  Street,  5,069  i)ounds  cheese. 

liuwler,  K.  E.,  &  Co.,  Alexandria,  Va.,  214  pounds  cheese. 

Melnberg,  John  G.,  714  Eleventh  Street  SE.,  207  cases  eggs. 

Mi  Us,  Harrlngtfin,  Grafton  Hotel,  100  cases  eggs. 

Morris  &  Co..  Chicago,  111.,  840  cases  eggs;  629  B  Street,  Washington,  D.  H., 
Ml  cases  eggs. 

Morristown  Produce  (\>.,  Morristown,  Tenn.,  600  case^  eggs  (negotiable). 

Oj*«ter,  James  F\,  Ninth  and  Pennsylvania  Avenue,  360  cases  eggs  (nego- 
tiable). 

Old  Dutch  Market,  622  Pennsylvania  Avenue.  1,722  cases  eggs. 

Reeves,  S.  A.,  1209  F  street,  100  ca.ses  eggs.     . 

Itedor,  W.  H..  &  Son,  206  South  Charles  Street,  Baltimore.  Md.,  2,775  cases 
**OW  (negotiable). 

Sherby,  Harry.  946  Louisiana  Avenue.  759  cases  eggs   (negotiable),  70  cases 

Situonf*,  A.  J.,  &  Co.f  Center  Market,  618  cases  eggs  (negotiable). 

Territt,  H.  B.,  950  Louisiana  Avenue,  100  cases  eggs. 

Wilson  &  Co.,  Chicago,  III.,  799  cases  eggs  (negotiable)  ;  201  Seventh  Street, 
Washington,  D.  C,  35  cases  eggs. 

Wbltehouse  Lunch,  1024  Sixth  Street,  842  cases  eggs. 

Western  Ileserve  Condensed  Milk  Co..  1252  Broadway.  Cleveland,  1.838  tierces 
<^nned  milk. 

McLaren,  H.  M..  41  cases  eggs.  ■ 

ilerstenberg,  E.,  10  cases  eggs. 

Burk,  W.  H.,  1322  Fifth  Street,  1  case  eggs. 

Henry,  S.  W.,  1917  Pennsylvania  Avenue.  5  east's  eggs. 

Oreer.  C.  K.,  11  ca^s  eggs. 

Goldstein,  B.,  210  E  Street,  60  cases  eggs. 

Maogan,  W.  J.,  2820  Twenty-seventh  Street,  2  cases  eggs. 

Dewey  Hotel,  Washington,  D.  C,  25  cases  eggs  (negotiable). 

Zack,  A.,  &  Sons,  801  Seventh  Street.  26  cases  eggs. 

Silver,  M..  100  cases  eggs  (negotiable). 

Wolf.  R,  1204  Seventh  Street.  25  cases  eggs  (negotiable). 
Walther,  Mm.  P..  &  Son..  1403  (;<hhI  Hoih»  K(»ad.  25  eases  eggs. 

StoUnan,  W.  J..  50  cases  eggs. 

(jeorge  Washington  Hotel,  50  cases  eggs. 

Mooteres  C^ife,  503  Thirteenth  Street,  150  cases  eggs  (negotiable). 
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Litoff,  Harry,  30  cases  eggs  (negotiable). 

Allen,  Paul,  2  N  Street  NE.,  100  cases  eggs  (negotiable). 

Star  Lunch,  1319  G  Street,  200  cases  eggs  (negotiable). 

Schneider,  Charles,  Baking  Co.,  415  I  Street,  100  cases  eggs. 

Frazier,  W.  E.,  Eastern  Market,  28  cases  eggs. 

Bellevue  Hotel.  Washington,  D.  O.,  75  cases  eggs  (negotiable). 

Cissell  Bros.,  50  cases  eggs  (negotiable). 

Thomison,  L.,  50  cases  eggs. 

McMahon,  G.  I.,  3042  Fourteenth  Street,  50  cases  eggs  (negotiable). 

Garden  Tea  House,  926  McPherson  Place,  50  cases  eggs  (negotiable). 

Zeabuk,  L.,  25  cases  eggs  (negotiable). 

Greer,  L.  R.,  50  cases  eggs. 

Wirth  Bakery,  1116  H  Street  NE.,  50  cases  eggs. 

Shepherd  Hotel,  Tenth  and  E  Streets,. 50  cases  eggs  (negotiable). 

Brown,  E.  S.,  3320  Georgia  Avenue,  60  cases  eggs. 

Wigman,  William,  400  New  York  Avenue,  11  cases  eggs. 

McGiven,  F.  B.,  1727  North' Capitol  Street,  25  cases  eggs. 

Gasstin,  I.,  25  cases  eggs  (negotiable). 

Parker  &  Bro.,  M.  E.,  10  cases  eggs  (negotiable). 

McFarland,  M.  J.,  25  cases  eggs  (negotiable). 

Fleishman,  H.  M.,  25  cases  eggs  (negotiable). 

Schuiz,  H.,  25  cases  eggs. 

Merrick,  Phil,  20  cnses  eggs. 

Monroe  &  Monroe,  20  cases  eggs  (negotiable). 

Bock,  H.,  50  cases  eggs. 

Simpson,  S.  J.,  30  cases  eggs  (negotiable). 

Sherford  Hotel,  10  cases  eggs  (negotiable). 

Berman,  M.,  50  cases  eggs  (negotiable). 

Kelly,  J.  J.,  25  cases  eggs  (negotiable). 

Ellis,  M.  G.,  25  cases  eggs  (negotiable). 

Wells,  J.  W.,  12  cases  eggs  (negotiable). 

Merks,  A.  H.,  20  cases  eggs  (negotiable). 

Baker,  R.  R.,  25  cases  eggs  (negotiable). 

Entweslle,  C.  W.,  25  cases  eggs  (negotiable). 

Graves,  J.,  100  cases  eggs  (negotiable). 

Herbert  (Inc.),  Ninth  Street  between  D  and  E  Streets,  200  cases  eggs  (negti 
dable). 

Congress  Hall  Hotel,  100  cases  eggs. 

Sacks,  W.  R.,  100  cases  eggs. 

Pinkley,  C.  B.,  25  cases  eggs  (negotiable). 

Presto  Lunch,  201  cases  eggs  (negotiable). 

Connecticut  Lunch,  50  cases  *eggs  (negotiable). 

Jesse  Cook,  25  cases  eggs. 

Loeffler,  S.  G.,  600  cases  eggs  (negotiable). 

Bishop,  S.  E.,  Center  Market,  450  cases  eggs. 

Zeager,  Harry,  90  cases  eggs. 

Washington  Dairy  Co.,  Center  Market,  306  cases  eggs  (negotiable). 

Goodacre,  George,  300  cases  eggs  (negotiable). 

Borden,  J.  D.,  25  cases  eggs. 

Collins,  M.  G.,  25  cases  eggs. 
.  Becker,  M.,  200  cases  eggs. 

Alexandria  Market  Co.,  Alexandria,  Va.,  30  cases  eggs. 

Caffrey,  H.  N.,  200  cases  eggs  (negotiable). 

Thomas,  L.  O.,  15  cases  eggs. 

Levey,  S.,  113  cases  eggs  (negotiable). 

United  States  Housing  Corporation,  Government  hotels,  200  cases  eggs  (nego 
tiable). 

Farmers*  Merchant  Produce  Co.,  140  cases  eggs  (negotiable). 

Burlington  Hotel,  800  cases  eggs  (negotiable). 

Budd,  M.  E.,  50  cases  eggs. 

Plaza  Lunch,  200  cases  eggs  (negotiable). 

Gundersheimer,  E.,  Center  Market,  250  cases  eggs. 

Kidwell,  F.  F.,  432  cases  eggs. 

Lakewood  Marjket  C,  2,527  pounds  cheese. 

Anrachand,  Pearl,  1,610  pounds  cheese. 

Mr.  Wilkin s.  Can  those  be  returned  to  me  later! 
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Mr.  Miller.  They  will  be  returned  to  you,  Mr.  Wilkins. 

Have  you  any  figures  that  show  the  cost  of  carrying  on  your  busi- 
ness for  the  years  1914  to  1919,  inclusive? 

Mr.  Wilkins.  I  have  a  statement  showing  the  gross  receipts,  gross 
expenses,  and  net  earnings  for  years  1916, 1917^  and  1918. 

Mr.  Miller.  That  will  be  marked  "  Exhibit  D,"  and  inserted  in 
the  record. 

(The  statement  referred  to,  marked  "  Exhibit  D,"  is  as  follows:) 

Wilkins  Exhibit  D. 

wa8hn?gt0n  mabket  co.  ( including  centeb  mabkbt  plant  and  tebminal  cold- 
btobaqb  and  ic£  plant). 


1918 


1917 


1916 


Oraof  receipts... 
Ezpmscs 


S42S.  641.91 
372,176.72 


S317,2.'S9.56 
298,530.66 


1322,723.06 
275,569.32 


Net  earnings.. 


53,3o5.19 


48,728.90 


47,153.74 


N{yTK.~Iiioome  and  excess-profits  tax  on  business  of  1918. 17,747.66. 

Mr.  Miller.  Explain  briefly  to  the  committee  just  how  your  net 
earning  are  made  up. 

Mr.  Wilkins.  From  rentals  on  stalls — stands — in  the  Center  Mar- 
ket, for  receipts  on  storage  of  goods  at  both  plants,  and  for  the  sale 
of  ice  manufactured  by  ourselves. 

Mr.  MiLLEB.  Your  ice  is  a  small  part  of  your  business,  is  it  not? 

Mr.  Wilkins.  The  ice  amounts  to  $100,000  per  annum ;  some  years 
less  and  some  years  a  little  over. 

Senator  Sheppard.  Do  the  packers  here  utilize  your  cold-storage 
facilities? 

Mr.  Wilkins.  Yes,  sir. 

Senator  Sheppard.  To  what  extent? 

Mr.  Wilkins.  They  all  have  their  branch  houses  here  and  thev 
use  it  to  quite  a  large  extent.  All  of  them  have  stuff  in  storage  all 
the  time. 

Senator  Sheppard.  Does  the  space  used  by  the  packers  amount  to 
as  much  as  50  per  cent  of  the  total  space  available! 

Mr.  Wilkins.  I  should  not  think  so. 

Senator  Sheppard.  Forty  per  cent? 

Mr.  Wilkins.  I  should  not  think  so. 

Senator  Sheppard.  Then  about  33^  per  cent  would  be  a  reasonable 
figiire? 

3lr.  Wilkins.  I  do  not  think  it  would  be  more  than  that,  if  that. 
It  possibly  might  as  to  our  freezing  space,  but  not  our  other  space. 

Senator  Sheppard.  Freezing  space? 

Mr.  Wilkins.  We  have  freezing  temperature  and  have  refrigerat- 
ing temperatures,  both. 

oenator  Sheppard.  Explain  the  difference,  please. 

Mr.  Wilkins.  Freezing  temperature  is  a  temperature  below  freez- 
ing. ,  That  is  what  we  usually  consider  a  freezing  temperature.  It  is 
from"  zero  up  to  about  15°  or  18°  above  zero. 

Senator  Sheppard.  That  is  used  for  freezing  meats? 

Mr*  Wilkins.  For  freezing  meats  and  poultry  and  broken  eggs. 
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Senator  Sheppard.  The  packers  use  a  good  portion  of  that? 

Mr.  WiLKiNS.  We  have  some  customers.  They  use  a  good  portic 
of  that ;  yes,  sir. 

Stoator  Sheppard.  I  am  trying  to  get  at  an  approximate  est  inn  a 
of  the  space  used  by  the  packers. 

Mr.  WiLKiNS.  I  could  not  say,  to  be  definite,  to  swear  to  it,  y< 
know,  but  I  should  think  they  use,  maybe,  25  per  cent. 

Senator  Sheppard.  Of  the  freezing  space? 

Mr.  WiLKiNS.  Yes ;  I  am  not  speaEng  about  the  other. 

Senator  Sheppard.  How  much  do  they  use  of  the  other? 

Mr.  WiLKiNs.  They  do  not  use  much. 

Senator  Sheppard.  What  is  the  other  used  for — what  articles  ? 

Mr.  WiLKiNS.  Eggs  and  tierced  goods,  apples,  fruit  of  all  kind 
vegetables;  that  is  about  all.    Refrigerating  temperature  is  above  3: 

Senator  Sheppard.  How  long,  as  a  rule,  do  the  packers  keep  meat^ 

Mr.  WiLKiNs.  As  a  rule,  they  do  not  stay  in  over  about  two  month 
It  is  in  and  out  constantly. 

Senator  Cappkk.  So  your  net  earnings  last  year  increased  above  1 
per  cent.    How  do  you  account  for  that  increase  last  year? 

Mr.  WiLKiNs.  Our  ice  sale^  were  larger  last  year.  We  were  fille 
uj)  with  apple  storage  in  the  winter,  which  increased  our  storage  n 
ceipts,  and  our  storage  business  is  growing  right  along. 

Senator  Capper.  Larger  this  year  than  last  year? 

Mr.  WiLKiNs.  It  would  be  if  we  had  capacity;  that  is,  it  would  \m 
I  imagine,  on  apples,  but  we  have  not  as  large  capacity  for  apple 
this  year  as  we  had  last  year. 

Senator  Capper.  The  indications  are  that  your  business  this  yea 
will  be  fully  as  good  as  last  year? 

Mr.  WiLKiNS.  I  think  it  will  be. 

Senator  Sheppard.  Have  you  increa.sed  rentals  and  storage  charge 
recently? 

Mr.  WiLKiNS.  We  have  never  increased  our  rentals.  We  have  no 
for  years  in  the  Central  Market.  In  fact,  we  gave  a  discount  from  th 
rental  price  as  fixed  by  the  District  authorities  and  the  Market  Cc 
at  the  time  we  began  business  of  about  20  per  cent — a  voluntary  dis 
count  of  20  per  cent  on  the  amount  of  rent. 

Senator  Sheppard.  Do  the  District  authorities  regulate  your  earn 
ings? 

Mr.  WiLKiNS.  If  there  is  any  change.  If  we  increase  it,  they  hav< 
the  privilege  of  regulating  it.  We  have  the  right  to  take  the  20  pei 
cent  off,  because  that  is  a  voluntary  reduction  on  our  part,  done  at  s 
time  when  there  were  a  good  many  stands  in  the  market. 

Senator  Sheppard.  What  is  the  basis  of  vour  charge — per  .square 
foot? 

Mr.  WiLKiNs.  Per  square  foot,  entirely. 

Senator  Sheppard.  What  is  it  now  ? 

Mr.  WHiKiNS.  It  is  different  prices  on  different  businesses. 

Senator  Sheppard.  According  to  the  location,  too? 

Mr.  WnjtiNs.  No,  sir. 

Senator  Sheppard.  All  the  same,  whether  it  is  an  advantageous 
part  of  your  building  or  not? 

Mr.  WiLKiNS.  Exactly;  there  is  no  difference.  Our  meat  stalls— 
originally  they  were  fixed  at  $3.50  a  square  foot.  They  were  latei 
reduced  oy  the  directors  of  the  company  to  $^^  a  scjuare  foot. 
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•    Seiintor  Shepfard.  Is  that  per  week  or  per  month?  . 

Mr.  Wii.KiNs.  That  is  per  year.  I  will  have  to  give  you  the  others 
H'itK  a  oTfalifiration  that  it  might  not  be  just  right,  if  you  want  me 
to  jrive  the  other  rentals. 

Senator  Sheppard.  The  stalls  are  of  different  sizes? 

Mr.  WriJciNS.  The  other  rentals  are  lower  than  the  beef  stands. 
That  is  the  highest  priced  rental. 

Senator  Sheppard.  The  stalls  are  of  different  sizes? 

Mr.  WiLKiNs.  No,  sir.  The  stalls  are  supposed  to  be  6  by  8  feet  or 
6  by  6.  That  is,  a  center  stall  in  the  B  Street  wing  for  vegetables 
would  be  6  by  6  feet,  and  three  stalls  in  a  section,  which  makes  the 
sctction  18  feet  long.    Most  all  dealers  rent  a  section. 

Senator  Sheppard.  How  do  you  regulate  your  storage  charges? 
Are  they  per  square  foot  also? 

Mr.  WiLKiNS.  I  have  a  list  of  some  published  rates  here. 

Senator  Sheppard.  We  would  be  very  glad  to  have  those. 

Mr.  WHiKiNS.  I  will  be  glad  to  leave  them,  if  you  like. 

(List  to  which  reference  was  made,  marked  "  Exhibit  E,"  follows:) 

ExHisrr  B. 

THE    WASHIHOTOn  XABKST   CO.^COLB   STORAOE    RATES— CENTER 

MARKET  PLANT. 

FbEEZEB  TElfPEBATUBE8. 

BTTTTEB. 

liOtH  of  lens  than  1.000  pounds,  35  cents  per  hundi*edwei>fhl  first  month :  and 
25  cents  per  hundredweight  for  each  additional  month  thereafter. 

Ix)ts  of  1.000  to  10,000  pounds,  30  cents  per  hundredweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  10,000  pounds  or  more,  25  cents  per  hundredweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

OLBOMABOABINB. 

Lots  of  less  than  1,000  pounds,  85  cents  per  hundredweight  first  month ;  and 
25  csnts  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  1,000  to  10,000  pounds,  SO  cents  per  hundredweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  10,000  pounds  or  more,  25  cents  per  hundredweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

No  lot  received  at  a  less  charge  than  25  cents  per  month. 

No  single  delivery  at  less  than  25  cents. 

This  compnny  is  not  responsible  for  shrinkage  in  weight  while  in  storage. 


POULTBY. 
FBE8H. 


Lots  of  less  than  1,000  pounds,  50  cents  per  hundredweight  first  month ;  and 
25  cents  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  1,000  to  10,000  pounds,  40  cents  per  hundredweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  lOfiOO  pounds  or  more,  85  cents  per  hundriedweight  first  month ;  and 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

FBOZEN. 

Lottf  of  less  than  1,000  pounds,  40  cents  per  hundredweight  first  month ;  and 
25  cents  per  hundredweight  for  each  additional  month  thereafter. 
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Lots  of  1,000  to  10,000  pounds,  80  cents  per  hundredweight  first  month; 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

Lots  of  10.000  pounds  or  more,  25  cents  per  hundredweight  first  month; 
20  cents  per  hundredweight  for  each  additional  month  thereafter. 

No  lot  received  at  a  less  charge  than  25  cents  per  month. 

No  single  delivery  at  less  than  25  cents. 

This  company  is  not  responsible  for  shrinkage  in  weight  while  in  storasa^ 


Fbbbzeb  Tebcpjcbatures. 
fbesh   heats. 

Lots  under  250  pounds,  50  cents  per  hundredwelprht  first  month,  and  SO  cdi 
per  hundredweight  each  additional  month  or  part  thereof.  J 

Lots  from  250  to  1,000  pounds,  50  cents  per  hundredweight  first  month,  and  1 
cents  per  hundredweight  each  additional  month  or  part  thereof. 

I^ts  from  1,000  to  10,000  pounds,  40  cents  per  hundredweight  first  monti 
and  20  cents  per  hundredweight  each  additional  month  or  part  thereof. 

Lots  of  10,000  pounds,  35  cents  per  hundredweight  first  month,  and  20  cen^ 
per  hundredweight  each  additional  month  or  part  thereof. 

«  FBQKEN   HEATS. 

Lots  under  250  pounds,  50  cents  per  hundredweight  first  month,  and  30  cent 
per  hundredweight  each  additional  month  or  part  thereof. 

Lots  from  *2o0  to  1,000  pounds,  40  cents  per  hundredweight  first  month,  and  2 
cents  per  hundredweight   each   additional   month   or   part   thereof. 

Lots  from  1,000  to  10,000  pounds,  35  cents  per  hundredweight  first  mouth,  au< 
20  cents  per  hundredweight  eacli  additional  month  or  part  thereof. 

Lots  over  10,000  pounds,  25  cents  per  hundredweight  first  month,  and  2< 
cents  per  hundredweight  each  additional  mouth  or  part  thereof. 

FRESH  CABCASS  BEEF. 

Lots  under  1,000  pounds,  50  cents  per  hundredweight  first  month,  and  2J 
cents  per  hundredweight  each  additional  month  or  part  thereof. 

Lots  from  1,000  to  10,000  pounds,  40  cents  per  hundredweight  first  month 
and  20  cents  per  hundredweight  each  additional  month  or  part  thereof. 

Lots  over  10,000  pounds,  35  cents  per  hundredweight  first  month,  and  20  cent 
per  hundredweight  each  additional  month  or  part  thereof. 

FROZEN   CABCASS  BEEF. 

Lots  under  1,000  pounds,  45  cents  per  hundredweight  first  month,  and  2i 
cents  per  hundredweight  each  additional  month  or  part  thereof. 

Lots  from  1,000  to  10,000  pounds,  35  cents  per  hundredweight  first  month.  an< 
20  cents  per  hundredweight  each  additional  month  or  part  thereof. 

Lots  over  10,000  pounds,  25  cents  per  hundredweight  first  month,  and  2i 
cents  per  hundredweight  each  additional  month  or  part  thereof. 

Sheep,  calves  and  pigs  (carcass)  (any  quantity)  50  cents  per  hundredweigh 
first  month,  and  25  cents  per  hundredweight  each  additional  montlu 

Onnx-ROOH  ob  Nonfreezing  Tbhpeeatures. 

Meats  and  poultry,  i-cent  per  pound  per  month  or  fraction  thereof. 

Quarters  of  beef,  30  cents  per  quarter  per  month. 

Lambs,  15  cents  each  per  month. 

Calves,  25  cents  each  per  month. 

Hogs,  25  cents  per  hundredweight  per  month. 

No  lot  received  at  a  less  charge  than  25  cents  per  month. 

Minimum  deliveries  100  pounds. 

No  single  delivery  at  less  than  25  cents. 

This  company  is  not  responsible  for  shrinkage  in  weights  while  in  storagi 
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Ek3G8. 

Lou  of  200  cases  and  over,  15  cents  per  case  first  month ;  G  cents  per  case  for 
HLCh  month  thereafter. 

I^  of  60  to  200  cases,  18  cents  i>er  case  first  month ;  8  cents  per  case  for 
«och  month  thereafter. 

Lots  under  50  cases,  20  cents  per  case  first  month ;  10  cents  per  case  for  each 
month  thereafter. 

"Cases "  above  means  those  containing  30  dozen  each.  The  minimum  charge 
on  any  lot  will  be  25  cents  per  month. 

The  rate  of  storage  is  per  month  or  any  part  thereof  dating  from  receipt  of 
goods  up  to  but  not  Including  same  date  of  following  month. 

All  eggs  are  stored  at  our  new  terminal  cold-storage  warehouse,  Eleventh  and 
B  Streets  SW.  This  Is  a  modern  concrete  fireproof-constructed  building  with 
every  facility  for  prompt  and  efficient  service. 

Insurance  rates  against  rire  very  low  In  this  fireproof  building. 


Apples. 

monthly  rates. 

in  barrels. 

Ix)t8  under  100  barrels,  30  cents  per  barrel  first  month;  20  cents  per  barrel 
per  month  thereafter. 

Ix)t8  of  100  bnrrels  or  more,  25  cents  per  barrel  first  month ;  15  cents  per 
barrel  per  month  thereafter. 

IN    BOXES. 

JjOtB  under  50  boxes,  15  cents  per  box  first  month ;  10  cents  per  box  per  month 
thereafter. 

I^ts  of  50  to  300  boxes,  12  cents  per  box  first  month ;  7  cents  per  box  per 
month  thereafter. 

IvOts  of  300  boxes  or  more,  10  cents  per  box  first  month;  6  cents  per  box 
per  month  thereafter. 

SEASON   BATES. 
IN    BARBBL8. 

Lots  of  100  barrels  or  more,  -60  cents  per  barrel  for  season  to  April  1. 
After  April  1,  15  cents  per  barrel  per  month. 


I^ts  of  100  to  300  boxes,  35  cents  per  box. 

I>ot8  of  300  boxes  or  over,  30  cents  per  box. 

After  April  1.  6  cents  per  box  per  month. 

Season  ends  April  1. 

The  storer  shall  have  the  option  to  choose  between  the  season  or  monthly 
rate  at  the  time  of  storage,  and  shall  notify  the  cold-storage  warehouseman  of 
his  choice.  If  not  so  notified,  It  will  be  assumed  the  storer  wishes  them  carried 
at  the  monthly  rate. 

The  terminal  cold-storage  warehouse  Is  fireproof. 

The  fire  insurance  rate  is  very  low. 

The  Washington  Market  Co., 
Frank  G.  Wilkins,  President. 

AtlGCST  1,  1919. 

Senator  Shepp.\rd.  Will  you  read  iti 

Mr.  Wilkins.  It  is  right  lengthy. 

Senator  Sheppard.  Just  give  us  one  or  two  of  them,  or  give  us  the 
basis  on  which  you  make  your  charges  for  storage. 

Mr.  Wilkins.  We  have  a  card  tliat  gives  the  rate  on  butter  and 
oleomargarine,  which  is  practically  the  same  as  butter. 
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Senator  Sheppard.  Sead  the  rates  on  butter. 

Mr.  WiLKiNs.  I  will  make  it  as  brief  as  I  can  in  reading  it. 

Senator  Sheppard.  Just  on  those  two  articles. 

Mr.  Wii/KiNS.  Butter,  lots  of  less  than  1,000  pounds,  35  cents  i 
hundi-edweight  for  the  first  month,  and  25  cents  a  hundredwei^t  f o1 
each  additional  month  thereafter. 

T^ts  of  1,000  to  10,000  pounds,  30  cents  a  hundredweight  for  th< 
first  month,  and  20  cents  a  hundredweight  for  each  additional  montl 
thereafter. 

Ijots  of  10,000  pounds  or  more,  25  cents  a  hundredweight  for  th« 
first  month,  and  20  cents  a  hundredweight  for  each  additional  month 

The  same  would  apply  to  oleomargarine. 

Senator  Sheppard.  Does  the  statement  which  you  have  presented 
showing  what  articles  you  have  had  stored,  show  also  the  amounts 
at  the  present  time? 

Mr.  WiLKiNS.  It  does  on  butter,  eggs,  and  cheese,  the  amounts  wi 
had  in  storage  at  ceilain  times.  I  also  have  a  rate  on  poultry  and 
on  meats  and  on  eggs. 

Senator  Capper.  What  about  the  eggs? 

Mr.  WiLKiNS.  Our  rate  on  eggs,  in  lots  of  200  cases  and  over,  is  15 
cents  per  case  for  the  first  month  and  6  cents  per  case  for  each  montb 
thereafter.    A  case  is  30  dozen. 

Senator  Sheppard.  How  many  eggs  have  you  down  there  now  in 
storage  ? 

Mr.  WiLKiNS.  I  submitted  that  in  a  statement  here. 

Senator  Sheppard.  That  is  what  I  meant  to  ask  you,  if  you  had 
alreadygiven  it? 

Mr.  WiLKiNS.  The  statement  was  made  as  of  August  15,  and  we 
had  at  that  date  38,933  cases. 

Senator  Sheppard.  How  many  in  a  case? 

Mr.,WiLKiNS.  Thirty  dozen,  sir.  Our  storage  rates  are  practically 
the  same  as  fixed  by  the  Food  Administration.  There  have  been  verj^ 
slight  changes  in  them. 

Senator  Sheppard.  I  think  it  would  be  valuable  if  you  could  extend 
that  statement.  It  is  very  valuable  as  far  as  it  goes,  but  we  would 
like  to  have  it  extended,  showing  how  much  you  had  of  the  other 
articles. 

Mr.  Wn^KiNS.  I  have  not  that  here. 

Senator  Sheppard.  I  say,  if  you  can  furnish  it  to  us. 

Mr.  WUiKiNS.  Twenty-five  other  articles? 

Senator  Sheppard.   i  es. 

Mr.  WHiKiNs.  On  what  articles? 

Senator  Sheppard.  All  the  othei's  you  have  in  storage*  Do  you 
not  think  that  would  be  a  good  thing,  Senator  Capper? 

Senator  Capper.  Yes. 

Mr.  WHiKiNS.  It  means  a  vast  amount  of  work.  We  have  to  make 
this  statement  every  month  to  the  Agricultural  Department,  and  so 
I  was  able  to  assemole  it,  don't  you  see? 

Senator  Sheppard.  What  does  your  statement  to  the  department 
cover — all  you  have  on  hand  ? 

Mr.  Wn^KiNS.  No,  sir;  it  covers  butter,  eggs,  and  cheese,  and  a 
monthly  statement  of  meats  and  poultry. 
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Senator  Sheppard.  Suppose  you  give  us  your  last  monthly  state- 
ment of  meats  and  poultry.  You  have  already  made  that  out  for  the 
department? 

Mr.  WiLKiNS.  Yas,  sir. 

Senator  Sheppard.  So  if  you  will  just  give  us  that  it  will  give  us 
home  idea  about  it. 

Mr.  WiLKiNS.  I  have  not  it  with  me. 

Senator  Sheppard.  You  can  send  it  here,  to  Miss  Lawler. 

(The  statement  furnished  is  as  follows:) 

Report  to  United  States  Oovemment  of  goodn  held  in  cold  storage  at  Center 
Market  and  terminal  cold-storage  warehouses,  Washington  Market  Co. 


August  I, 
I     1919. 


PoStr- 


atry. 


289,467 
339,400 

Pork 146,8S2 

Umb 34,712 

rtcktod  porkT; '    286,400 


August  1, 
1918. 


3a'S,677 

309,076 

134,434 

71,910 

190,060 


August  1, 
1917. 


230,727 
476,183 
156,671 
61,310 

26,760 


Of  the  above  goods  held  In  cold  storage,  17  per  cent  was  stored  by  the  packers. 

Mr.  Wilkin 8.  How  much  do  you  want  on  that?  Do  you  want  a 
comparison  with  other  things? 

Senator  Sheppard.  What  you  can  give,  without  too  much  trouble, 
for  a  year  or  two  ? 

Mr.  MnxER.  Mr.  Wilkins,  the  primary  purpose  of  the  cold-storage 
plant  is  so  that  the  dealer  can  keep  his  food  in  and  out  of  season? 

Mr.  WiLKJNs.  Yes,  sir;  our  facilities  are  open  to  the  wholesaler, 
or  the  jobber,  or  the  public.  Anybody  that  orings  stuff  there,  we 
take  it. 

Mr.  MiiXER.  Will  you  state  again  whether  your  warehouses  are 
filled  to  their  fullest  capacity? 

Mr.  WiLKiNS.  Stuff  IS  changing  all  the  time.  Sometimes  we  have 
a  little  space ;  sometimes  we  do  not.  But  in  the  Center  Market  we  are 
always  filled  to  our  capacity,  and  if  we  had  more  freezing  space 
there  at  times,  especially  in  the  last  year,  we  could  have  stored  a  great 
deal.   The  Government  stores  a  good  deal  with  us. 

Mr.  Miller.  Do  you  know  whether  Washington  has  better  or  larger 
facilities  for  cold  storage  than  other  cities  of  its  size? 

Mr.  WiLKiNs.  Other  cities  have  no  better;  they  may  have  more 
in  capacity. 

Mr.  MnxER.  Will  you  sa^-  that  your  cold-storage  plant,  which  I 
understand  is  the  only  one  m  the  city  of  Washington,  is  overstocked 
at  the  present  time? 

Mr.  WILKINS.  Not  just  at  this  minute.  ,  We  are  full  at  the  Center 
Market.  We  could  take,  maybe,  five  or  six  cars  more  of  stuff,  and 
that  would  fill  us  up  at  that  plant.  Now  is  the  time  we  are  releasing 
W)ds  from  there,  which  we  will  fill  up  later  with  fruit — apples,  and 
those  things.  For  instance,  eggs  begin  to  go  out  every  year  about  the 
niiddle  of  August,  and  they  continue  being  withdrawn  from  storage 
up  to  the  1st  of  January,  and  usually  we  have  very  few  eggs  left 
in  storage  on  the  1st  of  January. 
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Mr.  Miller.  Can  you  recall  a  time  when  foodstuffs  were  in  storai 
in  your  plant  and  yet  there  was  a  shortage  of  those  same  foodstui 
in  the  market? 

Mr.  WiLKiNS.  Not  when  they  were  withdrawing  them,  because 
there  is  a  shortage  they  always  withdraw  them.  We  are  not  a  di 
tributinjg  center,  and  the  goods  that  are  stored  with  us  are  used  hei 
in  the  city,  with  possibly  one  exception ;  that  might  be  apples,  whei 
they  can  get  facilities  for  storing,  and  we  do  have  some  apples  shippc 
out  of  the  city,  but  mostly  shipped  south. 

Mr.  Miller.  Do  you  have  any  goods  on  storage  for  the  Nations 
City  Dairy  Co.? 

Mr.  Wilkin  s.  I  do  not  think  we  have. 

Mr.  Miller.  Have  you  ever  had  ? 

Mr.  WiLKiNs.  If  we  have,  it  is  on  that  list,  because  that  is  a  con 
plete  list  that  I  furnished  you. 

Mr.  Miller.  I  wondered  whether  you  recalled  that  name? 

Mr.  WiLKiNS.  I  know  the  firm  very  well.  I  do  not  think  the 
have  any  in  storage. 

Mr.  Miller.  The  other  day  when  their  representative  was  here  Y 
testified  that,  due  to  the  fact  that  they  could  store  ejrgs  here,  the 
had  been  able  to  take  advantage  of  a  highly  speculative  market  i 
eggs  and  make  a  greater  proportion  of  profit  over  certain  years  tlia 
they  did  in  other  years.  He  laid  it  simply  to  the  fact  that  they  wei 
able  to  store  their  eggs  and  keep  them  so  they  could  take  advantag 
of  the  people  here  and  get  a  speculative  market  in  ejrgs.  I  veji 
wondering  whether  that  particular  firm  used  your  facilities  at  an 
time. 

Mr.  WiLKTNS.  Yes,  sir;  they  have  stored  with  us  in  years  past,  bii 
I  do  not  think  they  have  had  anything  with  us  this  year.  Thcr 
might  be  a  little  cheese  in  there,  but  I  do  not  even  know  that.  It  i 
in  that  exhibit  that  I  left  here. 

Mr.  Miller.  There  are  several  specific  questions  that  I  would  lik 
to  ask  you. 

There  are  no  Federal  laws  or  regulations  that  regulate  the  tim 
goods  may  be  kept  in  cold  storage,  are  there? 

Mr.  WiLKiNS.  I  do  not  think  there  are  here — not  in  the  District 

Mr.  Miller.  There  is  no  Federal  law  that  compels  stored  goods  t 
be  marked  as  to  the  date  of  receipt  and  the  date  of  delivery? 

Mr.  WiLKiNS.  The  Food  Administration  required  that,  and  we  di^ 
it;  but  before  that  we  had  always  marked  our  goods  with  the  dat 
of  receipt,  but  not  the  date  of  deliTery. 

Mr.  Miller.  That  would  not  show  unless  they  were  in  the  origina 
packages  when  the  consumer  bought  them? 

Mr.  WiLKiNs.  Of  course  we  mark  the  packages ;  we  can  not  mar] 
the  goods  themselves. 

Mr.  Miller.  There  is  no  Federal  law  to.  prevent  dealers  fron 
selling  cold-storage  goods  as  fresh  goods? 

Mr.  WiLKiNS.  I  think  there  is. 

Mr.  Miller.  I  am  just  asking  you 

Mr.  WiLKiNS.  I  can  not  answer  that  positively,  because  I  do  nol 
deal  in  stuff. 

Mr.  MiLL7>R.  Has  the  representative  of  the  United  States  districi 
attorney's  office  visited  your  warehouse  recently? 


Digitized  by 


Google 


mOH  COST  OF  LiyrNTG  IN  DISTRICT  OF  COIAJUAIA.  599 

Mc  WiLKiNs.  Yes,  sir. 
Mr.  MnxER.  Tell  us  what  he  said  briefly. 

Mr.  WiLKiNB.  He  wanted  to  go  through  all  of  our  cold-storage 
rooms,  both  plants,  which  he  did,  and  asked  to  look  at  our  books, 
and  wanted  certain  information,  which  we  gave  him;  that  is,  he 
wanted  information  as  to  dairy  products  after  he  got  through  mak- 
ing the  inspection.  That  is  the  only  thing  he  asked  us  for,  and  we 
furnished  it  to  him. 

Mr.  MnusR.  Did  he  find  any  conditions  there  as  to  an  overabun- 
dant suroly  of  anycertain  food  stuif  ? 

Mr.  WiLKiNS.  Why,  I  imderstand — ^I  did  not  hear  him  personally 
make  the  statement,  but  he  thought  we  had  a  good  deal  of  con- 
densed milk  there  and  he  wanted  to  know  who  put  it  in,  and  we 
told  him. 

Mr.  Miller.  When  did  he  make  that  visit ! 

Mr.  WiLKiNS.  Within  10  days. 

Mr.  Mii^iRR.  Whose  property  was  that  condensed  milk? 

Mr.  WnjONS.  It  was  placed  in  storage  by  Chapin  &  Sacks  Man- 
ufacturing Co.,  of  Washington,  and  they  are  manufacturers  of  milk. 
As  I  imderstand,  they  have  not  in  the  past  been  manufacturers  of  it, 
but  this  year  they  have.  They  use  a  lot  of  it  themselves  in  their  ice 
cream. 

Mr.  Miller.  How  much  is  on  storage  there,  roughly  speaking. 

Mr.  WiLKLNS.  I  think  it  is  on  that  list,  is  it  not? 

Mr.  Miller.  What  is  that? 

Mr.  WiLKiNS.  Is  it  not  on  that  list? 

Mr.  Miller.  No. 

Mr.  WiLKiNS.  I  can  not  tell  you  how  much  there  is.  but  there  is 
a  large  quantity  of  it.    They  use  our  plant  as  a  distriouting  plant. 

Mr.  MnxER.  But  the  representative  of  the  district  attorney^  of- 
fice here  had  no  criticism  as  to  goods  in  your  storehouse  with  the  ex- 
ception of  this  condensed  milk? 

Mr.  WiLKiNS.  He  did  not  make  any  criticism  of  that ;  he  simply 
said  that  he  thought  he  should  see  Mr.  Sacks  and  ask  questions  about 
it;  that  is  all.  There  is  a  lot  of  it  shipped.  We  ship  oyt  west  about 
two  or  three  cars  of  it  a  week  right  along.  It  is  shipped  to  different 
points.  They  have  had  milk  in  our  storage  a  good  many  years.  I 
think  they  have  bought  it  in  past  years. 

Mr.  Miller.  In  your  experience  recently  has  any  food  gone  bad 
in  storage? 

Mr.  WiLKiNS.  I  do  not  think  so;  I  do  not  know  of  any. 

Mr.  Miller.  Have  you  ever  known  of  any  food  going  bad  in 
storage  in  your  storehouses? 

Mr.  WiLKiNs.  Why  yes;  last  year  we  had  fruit  go  bad;  these 
boney-dew  melons. 

Mr.  Miller.  What  was  done  with  the  bad  fruit? 

Mr.  WiLKiNS.  The  parties  that  stored  it  took  it  out  and  it  was 
destroyed.  I  do  not  know  just  what  they  did  with  it.  They  became 
bad  because  they  seemed  to  have  been  picked  too  green  and  decayed 
before  they  ripen^. 

Senator  Sweppard.  Is  there  any  custom  of  inspection  here  of  the 
products  in  cold  storage? 

i29eo^-i»— pt5 ^9 
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Mr.  WiLKiNS.  No,  sir;  only  what  we  make  ourselves.  If  anythi 
is  bad  we  will  not  take  it. 

Mr.  MnxER.  You  inspect  it  when  you  first  receive  it? 

Mr.  Wilkin 8,  Yes;  whenever  it  comes  in. 

Senator  Sheppard.  How  often  after  that  do  you  inspect  it? 

Mr.  WiLKiNS.  Well,  if  we  get  it  in  it  will  keep  all  right,  but 
make  an  inspection  every  day  of  all  our  rooms,  and  if  we  have  ai 
thing  that  is  likely  to  go  had  we  keep  track  of  it. 

Senator  Sheppard.  If  it  starts  to  go  bad? 

Mr.  WiiiKiNS.  Yes;  we  inunediately  notify  the  owner  that  he  bet 
look  at  his  ffoods. 

Senator  Sheppard.  You  keep  a  constant  watch  for  that? 

Mr.  WiLKiNS.  Yes,  sir.    That  is  part  of  the  service  we  give. 

Senator  Sheppard.  That  is  all  the  questions  I  have. 

Mr.  WiLKiNS.  Do  you  want  these  other  things  [indicating  paper] 

Senator  Sheppard.  Yes;  I  think  that  is  all  interesting. 

(The  statements  submitted  by  the  witness,  marked,  respective 
Exhibits  "  F,"  "  G,"  "  H,"  "  I,"  '^J,"  and  "  K,"  are  as  follows) : 

Exhibit  F. 

directors  of  the  washington  market  co.,  1919. 

William  G.  Carter,  Esq.,  922-929  Louisiana  Avenue  NW. ;  Samuel  W.  Currl< 
the  Thomas,  Thomas  Circle,  city :  Hon.  William  V.  Cox,  Emery  Place,  Brli 
wood,  D.  C. ;  Appleton  P.  Clark,  Jr..  Esq.,  816  Fourteenth  Street  NW. ;  Da 
Eraser,  Esq.,  care  of  National  Bank  of  Washington  ;  .Tames  B.  Lambie,  Esq.,  1 
New  York  Avenue  NW. ;  Ralph  W.  Lee,  Esq..  Colorado  Building,  city ;  Clare 
F.  Norment,  Esq.,  care  of  National  Bank  of  Washington;  Samuel  J.  Presc 
Esq.,  814  Thirteenth  Street  N"W.:  Dr.  William  P.  Reeves,  the  Congressloi 
First  and  East  Capitol  Streets ;  WUliam  B.  Thompson.  Esq..  1021  S  Street  N^ 
Frank  G.  Wilklns,  office  of  Center  Market ;  Simeon  T.  Price,  1735  Nlnete« 
Street  NW. 

Officers:  Frank  G.  Wilklns,  president;  William  V.  Cox,  vice  president;  He 
Boesch,  superintendent  and  chief  engineer ;  Samuel  W.  Curriden,  secretary 
treasurer. 


Exhibit  G. 

Stockholders  of  Washington  Market  Co,  whose  holdings  amount  to  100  shi 

or  more, 

American  Security  &  Trust  Co.,  trustees 

Bailey,  Charles  B 

Bell,  Isabella 

Bell,  Fannie 

Bell,  Hugh 

Carter,  William  G 

Carter,  Mary  Jane _ 

Courtis,  Maude  C 

Cox,  William  V— 

Cushing,  Caleb,  estate 

Emery,  M.  G.,  estate 

Gatti,  Michael,  or  Rosa 

Gaegler,  Anthony 

Gattl,  Stephen 

Gray,  Edith  C 

Gray,  Bertha 

Lewis,  Mary  F ,^ 

Naloual  Savings  &  Trust  Co.,  trustees 

Ordway,  Nancy  A 2, 

Phillips,  George  W.,  estate ^. 

Prescott,  Samuel  J , 
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>f««.  Mary  Ord 350 

^^,  WUliam  P 1 ^._  •     276 

■tMirianda  V.,  estate 166 

?  wt  Isabel  C 100 

:  ^Tl  Edward  O 7.377 

'  <aa,  Frank  G 312 

^•Jw.  Uoyd  H 901 

iiTbocker,  Thomas  P 600 

Total 17.830 

•TWbf'Wby  miscellaneous  stockholders 2.170 


ExHiBrr  H. 
Washington  Market  Co, 


Cost  of  materials. 


1915    '    1916 


1917 


1918 


1919 


^■tkwtaat) ton. 

I- -ft) do... 

*a» pound. 

l^am) gallon. 

w*. pound. 

^•1 carload. 


$3.20 
3.55 
.22J 
.31 
.08 

25.00 


$3.45 
3.55 

.21 

.11 

30.00 


$5.50 
7.80 
.22i 

:^ 

45.00 


$6.20 
7.25 
.31 
.35 
.14i 

50.00 


$5.80 
7.10 
.31 
.36 
.W 

70.00 


J^Tifv   increaaed  In  cost  250  per  cent. 

«^  Increased  in  cost  75  to  100  per  cent. 

^<trte  materia]     Increased  in  cost  75  to  100  per  cent 


Exhibit  I. 
Cost  of  lalor,  Washington  Market  Co. 


1915 

1916 

1917 

1918 

1919 

k                                  

$1.90 
3.00 
2.00 
2.50 
2.00 
Z50 
1.75 
1.50 

$2.00 
3.00 
2.15 
2.50 
2.00 
3.00 
1.75 
2.00 

$2.50 
3.25. 
2.55 

3.00 
2.50 
4.00 
2.00 

2.50 

$4.00 
5.  .50 
4.50 
5.00 
4.50 
7.00 
2.50 
4.00-5.00 

$4.00 

^^^wigtnwn - --T 

6.00 

4.60 

■■^nbMAInifftA , . ' 

5.00 

^^■Bcninww ....::..:.:::::.:.. 

4  50 

rr*n 

7.00 

^esm 

3.00 

^»i  .,  .             

4.00-5.00 

Exhibit  J. 
Astteta  of  Washington  Market  Co. 

N  Market  plant : 

ilipralsed  value  on  May  1,  1918,  by  American  Appraisement 
•  o.    (reproduction    value) $1,034,724.87 

^<>mianent  additions  and  Improvements  not  included  in  the 
ftppraisement   95,094.06 

H:uldings  and  improvements 1,129,818.98 

^^usil  plant: 

AppralBed  value  on  Aug.  1.  1916  (reproduction 
raloes) $447,093.20 

idditiODS   to   buildings   and   machinery   made 
itoce    ai^raisement 159, 729. 93 

'■»lae  of  real  estate,  not  included  in  appraise- 
ment, at  cost 117,970.01 

724,  793. 14 

1, 854, 612. 07 
•tber  assets 144,934.61 


1.999, 546.  as 
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Since  date  of  appraisement  given  above,  cost  of  building  materials,  macld 
labor,  etc.,  has  increased  fr6m  25  to  33  per  cent 

Exhibit  K. 

StatUtica  of  Washington  Market  Co. 

Cost  of  Center  Market  plant,  buildings  and  all  improvements, 

etc . $1,036.  03 

Depreciation  at  various  years  from  1905  to  1913 238,  51 

Value  as  shown  by  books 797,  42 

Ck>st  of  terminal  plant,  land,  buildings,  improve- 

ments,  and  machinery $765, 973. 69 

Depreciation  each  year  from  1912  to  1918,  inclusive-    115, 057. 20 

Book  value 650, 93 

1,448,33 
Other  assets 144, 95 

1, 593,  21 

Reproduction  at  present  cost  of  material,  machinery,  labor,  etc.,  would  i 
ably  increase  above  figures  50  per  cent 

Mr.  WiLKiNS.  If  there  is  anything  I  can  give  you  at  any  t 
I  will  be  glad  to  do  it. 
Senator  Sheppard.  Very  well,  sir. 

STATEMENT  OF  HK.  CHABLES  I.  COBST. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding 
absence  of  Chairman  Ball.) 

Mr.  Corby.  I  have  my  auditor  with  me,  also,  if  you  would 
to  have  him  testify — Mr.  Peters. 

Senator  Capper.  Does  he  follow  you  ? 

Mr.  Miller.  Why  not  have  Mr.  Peters  come  up  and  be  sw 
at  the  same  time. 

(Mr.  Harry  T.  Peters  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  Give  your  full  name  and  place  of  business  to 
reporter,  and  after  that  Mr.  Peters's. 

Mr.   Corby.  Charles  I.   Corby;  place  of  business.  Washing 
D.  C. 

Mr.  Miller.  Give  the  name  of  your  firm,  and  your  address? 

Mr.  Corby.  The  Corby  Baking  Co.,  Georgia  Avenue  and  Tnrnil 
Street  NW. 

Mr.  Miller.  Now,  Mr.  Peters? 

Mr.  Peters.  Harry  T.  Peters;  the  same  address. 

Senator  Sheppard.  Did  you  state  your  relation  to  the  company 

Mr.  Corby.  President. 

Senator  Sheppard.  Now,  Mr.  Peters's  relation? 

Mr.  Peters.  Auditor. 

Mr.  Miller.  Is  your  business  incorporated,  Mr.  Corby? 

Mr.  Corby.  Yes,  sir. 

Mr.  Miller.  For  how  much? 

Mr.  Peters.  $350,000. 

Mr.  Miller.  When  was  it  incorporated? 

Mr.  Peters.  April  29, 1914. 
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Mr.  MnxER.  Does  that  represent  cash  actually  paid  in  ? 

Mr.  Peters.  Yes;  cash  and  other  properties. 

Mr.  Miller.  How  much  of  it  is  cash  actually  paid  in? 

Mr.  Peters.  I  can  not  say,  offhand. 

Mr.  Milleb.  Have  you  any  idea? 

Mr.  Peters.  No  ;  I  would  not  want  to  say. 

Mr.  Miller.  You  do  a  wholesale  and  retail  business? 

Mr.  Corby.  Wholesale. 

Mr.  Miller.  Exclusively? 

Mr.  Corby.  Yes,  sir. 

Mr.  Miller.  Do  you  own  your  plant,  or  do  you  rent  the  buildings? 

Mr.  Corby.  We  own  the  plants. 

Mr.  Miller.  You  own  the  buildings? 

Mr.  Corby.  Yes,  sir. 

Mr.  Miller.  You  own  the  ground  ? 

Mr.  Corby.  Yes,  sir. 

Mr.  Miller.  Now,  let  us  have  your  volume  of  business  from  1914 
o  last  year,  inclusive,  as  well  as  your  net  profits. 

Senator  Siieppard.  In  the  first  place,  he  ought  to  state  at  this  point 
iie  total  value  of  the  investment. 

Mr.  Corby.  Our  investment  is  $1,500,534. 

Senator  Sheppard.  When  did  you  begin  business,  Mr.  Corby,  in 
lie  District  of  Coliunbia? 

Mr.  Corby.  Twenty-eight  years  ago. 

Mr.  Miller.  Mr.  I^eters,  will  you  g[ive  the  committee  your  volume 
)f  business  as  far  back  as  you  have  it  on  your  list  there,  including 
four  total  business? 

Mr.  Peters.  From  the  date  of  incorporation  to  the  end  of  the  year 

1914  our  total  bread  sales  were  $384,523.28. 

Senator  Sheppard.  What  was  the  date  of  incorporation? 

Mr.  Peters.  April  29, 1914. 

Senator  Sheppard.  From  that  date  to  what  date? 

Mr.  Peters.  From  that  date  to  the  end  of  1914.    During  the  year 

1915  our  total  sales  amounted  to  $894,008.91.  The  latter  part  of  that 
l^ear  we  starts  in  the  manufacturing  of  cakes.  During  1916  our 
bread  sales  were  $973,184.31.  Our  cake  sales  were  $134,327.96.  Dur- 
ing the  year  1917  our  bread  sales  were  $1,312,101.02.  The  cake  sales 
during  the  same  year  were  $138,842.54.  In  1918  our  bread  sales  were 
11,958,792.04.    llie  cftke  sales  were  $417,822.74. 

Senator  Sheppard.  What  year  was  that? 

Mr.  Peters.  1918. 

Senator  Sheppard.  Have  you  given  your  by-products? 

Mr.  Pfters.  I  have  given  bread  and  cake. 

Mr.  Corby.  Bread  and  cake. 

Senator  Sheppard.  Have  you  not  sold  some  alcohol  products? 

Mr.  CoRBT.  No,  sir ;  the  Corby  Co.  is  a  separate  corporation  en- 
tirely. The  Corby  Co.  manufactures  yeast  and  by-products,  such  as 
dcohol. 

Senator  Sheppard.  What  is  the  raw  material  in  that  business? 

Mr.  Corbt.  The  raw  material  is  com  and  barley  principally. 

Senator  Sheppard.  It  is  not  a  by-product  in  your  baking  business; 
H  is  a  separate  business  ? 

Mr.  CoBBT.  Yes,  sir;  a  separate  business  entirely. 
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Senator  Shbfpard.  A  separate  location? 

Mr.  Corby.  Yes,  sir;  Lancdon,  D.  C. 

Mr.  Peters.  I  might  say  that  in  view  of  the  large  number  of  figx 
that  would  be  involved,  I  got  this  thing  up  in  short  form,  wh 
shows  from  the  starting  pomt  here,  the  red  line,  the  total  expe 
[exhibiting  a  chart  to  the  conmiittee]. 

Senator  Sheppard.  You  had  better  just  explain  that  for  the  recc 
Is  that  also  stated  in  the  figures? 

Mr.  Peters.  Yes ;  but  this  is  in  much  better  form. 

Senator  Sheppard.  Then  we  better  get  this  chart  in  the  record 
some  way. 

Mr.  Peters.  This  black  line  shows  the  increase  in  the  price  of  fl< 
from  the  time  of  starting  up  to  July  21,  1918.  The  red  line  sho 
the  increase  in  the  price  of  oread.  I  have  a  sheet  here  which  pr 
ticallv  gives  the  same  thine. 

(The  statement  of  bread  and  cake  sales,  marked  "Exhibit  J 
submitt-ed  by  the  witness,  is  as  follows:) 

Exhibit  A. 

The  Corby  Bakiug  Co.  was  Incorporated  April  29,  1914;  took  over  the  bi 
ness  of  Corby  Bros,  (partnership)  May  15,  1914,  and  has  operated  under  t 
name  of  The  Corby  Baking  Co.  since  that  time. 

The  total  outstanding  paid-up  capital  stock  amounts  to $850,000. 

The  surplus  at  July  ZL,  1919  (the  last  date  o^ closing  the  books), 
amounted  to 650,579. 

Total  investment 1,500.579. 

The  bread  sales  during  1918  amounted  to 1,953,792. 

The  profits  on  bread  during  1918  amounted  to 180,049. 

Or  9.21  per  cent  of  sales. 

The  cake  sales  during  1918  amounted  to 417,822. 

The  profits  on  cake  during  1918  amoimted  to 114,010. 

Or  27.28  per  cent  of  sales. 

Our  average  inventory  during  1918  was 220,550. 

The  bread  sales  during  1917  amounted  to 1.312, 101. 

The  profits  on  bread  during  1917  amounted  to 125,689. 

Or  9.57  per  cent  of  sales. 

The  cake  sales  during  1917  amounted  to 138,841^ 

The  profits  on  cake  during  1917  amounted  to 16.513. 

Or  11.8  per  cent  of  sales. 

Our  average  inventory  during  1917  was 98,044.! 

The  bread  sales  during  1916  amounted  to 973, 184.; 

The  profits  on  bread  during  1916  amounted  to 82,003.  < 

Or  8.43  per  cent  of  sales. 

The  cake  sales  during  1916  amounted  to 134,327.1 

The  profits  on  cake  during  1916  amounted  to 5,367.1 

Or  4  per  cent  of  sales. 

The  bread  sales  during  1915  amounted  to 894,088.1 

The  profits  on  bread  during  1915  amounted  to 59,294.'^ 

Or  6.()8  per  cent  of  sales. 

We  started  manufacturing  cake  during  November,  1915. 

The  bread  sales  from  July  20,  1014.  to  end  of  1914  were 384, 523.  i 

The  profits  on  bread  during  this  period  were 44,063.6 

Or  11.45  per  cent  of  sales. 

No  cake  manufactured  during  this  year. 

The  average  profits  during  the  time  from  July  20,  1914,  to  July  21,  IWI 
inclu.sive,  were  9  per  cent  of  sales  (bread). 

Period  ending  June  23,  1919,  profits  on  bread  were  8  per  cent  of  sales. 

Period  tending  July  21, 1919,  profits  on  bread  were  7  per  cent  of  sales. 

Federal  taxes  on  income  and  excess  profits  paid  on  1918  profits  amounted  t 
G2.65  per  cent  of  the  profits. 
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iwi^  cake  profits  during  pertod  from  July  20,  1914,  to  July  21,  1919,  in^ 
3^  were  19.6  per  cent  of  sales. 

Nalinuary  7.  1919,  to  July  21,  1919,  inclusive,  the  average  cake  profits 
*»*»  45  per  cent  of  sales. 

i'breid  prices  were  reduced  ^c  per  loaf  our  profits  would  be  reduced  (July 
tBH period)  7.14  per  cent;  or,  in  other  words,  would  be  reduced  to  nothing. 
ItlmA  prices  were  reduced  Ic  per  loaf  our  profits  would  be  reduced  (July 
USaa, period)  14.28  per  cent;  or,  in  other  words,  would  make  us  a  loss  of 
■ft  PIT  cent, 

irpfiie  bread  profits  from  January  7,  1919,  to  July  21,  1919,  inclusive,  were 
•^  IT  tent  of  sales. 

Thediarts  submitted  by  the  witness,  marked  "  Exhibit  B-1 "  and 
MitB-2,"  are  reproduced  in  the  record  on  facing  page.) 
>fltttor  Sheppard.  I  understood  you  to  say  that  the  price  of  bread 
-jnotgone  up  in  proportion  to  the  price  of  flour? 
Ifr.  ftfERS.  Not  in  proportion  to  the  price  of  flour ;  no,  sir. 
"^ittDT  Sheppard.  Flour  is  your  raw  material  in  the  making  of 
■*jpioducts? 
|lr.  PteTERS.  Yes,  sir. 
5*iator  Sheppard.  Where  do  vou  buy  those  raw  materials,  Mr. 

fe  OofiBT.  Northeast  and  southwest — Minnesota,  North  Dakota, 
*l»Jioma,  Kansas. 

t  Miller.  Have  you  any  data  here  that  you  can  give  showing 
^^nn|e  in  prices? 

*«uto  Sheppard.  That  is  what  he  has  right  here. 
Ifr.  Ptters.    In  the  chart.    We  are  now  using  higher-priced  flour 
^isAown  in  that  report. 

^ttitar  Sheppard.  I  note  from  this  chart  that  the  price  of  flour 
» bwiiel  has  gone  up  from  $4.28  in  1914  to  $11.54  in  1919. 
tr.  OoBBT.  We  are  now  working  with  flour  that  will  average 

Soiator  Sheppard.  That  rise  has  occurred  in  the  last  month,  has 

Hr.  OoKBT.  Yes,  sir. 

Senator  Sheppard.  Tell  us,  just  in  a  sentence,  how  the  price  of 

^  htt  gone  up. 

Hr.  RnTRs.  In  1914  we  were  scaling  at  17  ounces  and  selling  the 

^4  cents. 

*Mhr  Sheppard.  What  do  you  mean  by  scaling  so  many  ounces? 

t  Hetbrs.  In  making  bread  they  scale  so  many  ounces  of  dough 

'WfaHi.   In  other  words,  that  is  what  goes  through  the  scaling 


_,  Sheppard.  Proceed. 
St  tjfOBB.  At  that  time  the  sale  price  per  ounce  of  scaled  bread 
■WB  of  a  cent. 

J*^  Sheppard.  How  much  was  that  an  ordinary  loaf? 
|kl|kSK8.  It  was  4  cents  a  loaf,  which  would  be  about  a  15-ounce 
Nllltf.   We  are  now  scaling  14J  ounces  and  selling  at  7  cents,  or 
^    X491  of  a  centper  ounce. 

r Sheppard.  What  is  that  per  loaf? 
Seven  cents  for  a  12-ounce  loaf. 
Sheppard.  The  4  cents  you  referred  to  was  for  a  15-ounce 
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Mr.  PBrrERS.  Yes,  sir;  baked  bread. 

Senator  Sheppard.  Why  did  you  scale  less  this  year  than  you  di 
in  1914? 

Mr.  Peters.  Because  it  costs  us  so  much  more. 

Senator  Sheppard.  Explain  that  process,  will  you,  of  scaling 
What  do  you  mean  by  that?    I  did  not  quite  catch  that. 

Mr.  Peters.  In  making  up  a  batch  of  dough  the  mixture  is  mad 
similar  to  the  way  the  housewife  does.  Then  it  is  dropped  into 
scaling  machine,  which  scales  the  dough  at  whatever  weight  is  d< 
sired.  We  have  scaled  17  ounces,  and  then  went  to  16 ;  then  went  t 
15, 13i,  12^,  16i,  18.  The  scaling  weight  is  the  only  way  to  gauge  th 
size  of  the  loaf.  We  have  been  running  a  12-ounce  loaf  now  sine 
Julv  22, 1918,  regardless  of  increase  in  price  of  flour. 

Senator  Sheppard.  That  is  what  you  call  scaling  it — getting  i 
down  to  the  size  of  the  loaf  you  intend  to  sell  ? 

Mr.  Peters.  Yes,  sir. 

(The  witness  submitted  to  the  committee  a  statement  showing  th 
number  of  barrels  of  flour  used  by  the  Corby  Baking  Co.  from  Jul 
20,  1914,  to  July  21,  1919;  the  price  per  barrel;  scaling  weight;  ani 
sales  price,  which  was  marked  "Exhibit  C,"  and  is  as  follows:) 

Exhibit  C. 


Period  ending— 


I. 

I 

5. 
i. 

)'. 

jMi'.V.'mT'.V 

Feb.  6, 1917.. 
Mar.  5, 1917.. 
Apr.  2. 1917.. 
Apr.  30, 1917. 
Mav  28, 1917. 
June  25, 1917. 
Julv  21, 1917. 
Auj;.  20, 1917. 
Sept.  17. 1917 
Oct.  15, 1917. 
Nov.  12, 1917. 
Dec.  10, 1917. 
Jan.  7, 1918.. 
Fob.  4, 1918.. 
Mar.  4. 191S.. 
Apr.  29. 1918. 
May  27. 1918. 
June  24. 1918. 


Barrels 
of  flour 
used. 


5,9R8 
5,677 
6,751 
6,740 
5,527 
5,313 
5,515 
5,623 
5.722 
5,861 
6,771 
5,619 
5,596 
6,121 
5,916 
5,747 
5,762 
5,894 
6,049 
6,358 
6,456 
6,092 
6.020 
6,153 
5,897 
9.285 
4.465 
4,636 
4,630 
4,676 
8,931 
4,241 
3,900 
4,057 
4,356 
4,695 
4.706 
4.739 
5,182 
5.437 
6.40fi 
11,903 
6,019 
6.042 


Price 

per 

barrel. 


$4.23 
4.24 
4.21 
4.75 
4.46 
5.56 
5.22 
5.17 
5.28 
5.37 
5.37 
5.62 
5.82 
6.72 
6.36 
6.08 
4.94 
5.02 
5.27 
5.47 
5. 48 
5.53 
5.35 
6.48 
6.55 
6.10 
7.51 
9.12 
9.12 
8.67 
a  61 
876 
9.16 
0.98 
11.06 
11.64 
11.20 
11.65 
11.01 
11.00 
10.94 
10.  S3 
11.12 
ULOfi 


Scaling 
weight. 


Ounces. 
17 
17 
16 
16 
16 
16 
15 
15 
15 
14 
14 
14 
15J 


Sales 
price. 


10.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.04 
.05 
.06 
.OS 
.06 
.06 
.06 
.06 
.08 
.08 
.06 

:S 

.08 
.06 
.07 
.07 
.06 
.06 
.06 
.07 


Sales 
price  p< 
ounce. 


10.003 
.003 
.002 
.002 
.002 
.002 
.002 
.002 
.003 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.002 
.003' 
.OCBl 

.004 
.004 
.0041 
.0041 
.004 
.0041 
.0041 
.0041 
.0D4i 
.004^ 
.0081 
.OOSi 
.0041 
.0041 
.004] 
.005 
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Exhibit  C — Continued. 


Period  ending- 

Barrels 
of  flour 
used. 

Price 

per 

barrel. 

Scaling 
weigiit. 

Sales 
price. 

Sales 

price  per 

ounce. 

July  32. 1918 

5,680 
6,074 
6,651 
6.900 
7,008 
6,999 
6,274 
13.428 
6,706 
6,815 
6,889 
6,716 
6,933 

$10.95 
10.56 
11.95 
11.41 
10.98 
11.29 
10.95 
10.65 
iO.52 
10.72 
11.18 
11.39 
11.54 

Ouneet. 

^H 

14 

14| 

AH 
Hi 

U 
U 
14 
U 
14 
14 
14| 

•0.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 
.07 

$0.00483 

Aur.  1»,  1918 

.00483 

tept  M.  19'8 

.00491 

Oct.  14«  1918 

.00491 

KoY.  11,  1918 

.00491 

Dm.  9. 1918 

.00491 

J«l6.  1919 

.00491 

Mar.  S.  1919 

.00491 

lUr.  31, 19:9 

.00491 

Apr.  28, 1919 

.00491 

lurM.  1919 

.00491 

Jane  23. 1919 

.00491 

TQI721.1919 , 

.00491 

Mr.  MnxER.  Bring  out,  please,  your  net  profits  for  those  years  for 
the  same  volume  of  business? 

Mr.  Peters.  Net  profits  for  the  same  volume  of  business?  What 
do  vou  mean  ? 

Mr.  M1LX.ER.  Just  give  lis  the  net  profits  on  the  volumes  of  busi- 
ness you  have  read  each  year. 

Mr.  Peters.  The  profits  during  the  year  1914,  which  was  not  a  full 
year,  were  $44,063.65.    The  profits  during  1915  were  $59,294.41.    The 

Srofits  on  bread  during  1916  were  $82,003.68;  the  profits  on  cake 
uring  the  same  year  were  $5,367.77.  The  profits  on  bread  dxiring 
1917  were  $82,003.68;  the  profits  on  cake  during  the  same  vear  were 
$5367.77.  The  profits  on  bread  during  1917  were  $125,689.96.  The 
profits  on  cake  auring  the  same  year  were  $16,513.80.  The  profits 
on  bread  during  1918  were  $180,049.58.  The  profits  on  cake  auring 
the  same  year  were  $114,010.62. 

Senator  Sheppard.  Mr.  Corby,  why  has  not  the  price  of  bread  gone 
up  in  proportion  to  the  price  of  flour? 

Mr.  Corby.  Well,  there  is  not  such  a  great  difference  there.  The 
Tolmne  of  business  will  affect  that  We  work  for  a  certain  profit, 
and,  of  course,  the  greater  our  volume  of  business  the  greater  the 
profit  and  the  more  we  can  give. 

Senator  Sheppard.  In  other  words',  you  have  achieved  a  volume  of 
business  that  has  enabled  you  to  sell  bread  at  a  slightly  cheaper  rate 
than  that  at  which  the  flour  has  gone  up  ? 

Mr.  Corby.  Yes,  sir. 

Senator  Sheppard.  Bread,  having  gone  up  from  4  cents  a  loaf  to  7 
cents  a  loaf  since  1914,  has  gone  up  nearly  100  per  cent. 

Mr.  Peters.  One  hundr^  and  nine  per  cent,  according  to  the 
chart.  * 

Senator  Sheppard.  In  how  many  years — five  years? 

Mr.  Peters.  Yes,  sir.  Flour  has  gone  up  174  per  cent.  I  think 
that  is  what  the  chart  shows  there.  Of  course,  the  exact  figures  are 
on  the  chart. 

Mr.  MnxER.  Have  you  a  statement  showing  the  increase  in  your 
costs  of  operation  because  of  the  rise  in  the  price  of  raw  materials? 
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(Mr.  Peters  submitted  a  comparison  of  costs  for  1914  to  191 
marked  "  Exhibit  D,"  and  which  is  as  follows:) 

Exhibit  D. 

Comparison  of  costs  for  1914  «wd  1019. 


Name  of  article. 


1914 


Present. 


Peroen 
Increaa 


Gold  Medal  flour  (Washburn-  Crosby  Co.). 

No.  10sugar(W.  J.  McCahan) 

Oranalated  sugar  ( W.  J.  McCahan) 

Cottonseed  oil  TCapital  Refining  Co.) 


Yeast  (Corby  Co.)... 

Condensed  milk  (Western  res.  condensed  milk) 

Salt  (Diamond  Crystal  Salt  Co.) 

Rye  flour  (Washburn-Crosby) 

Com  meal  ( W.  8.  Hoge) 

Compound  ( Capital  Refining  Co . ) 

XXXX  sugar  (McCahan) 

Rolooo  (Corbv  Co.) 

Raisins  (California  Associated  Raisin  Co.) 

Corby  labels  (Dennison) 

Mother's  labels  (Dennison) 

Bread  wrappers,  printed,  per  1,000  (National  Wrapping  Paper  Co.). 

Paper  sacks,  12-poimd,  per  1.000  (Continental  Paper  Bag  Co.) •. . . 

Turpentine,  per  gallon  (Hugh  Rellly).. 


Oil,  for  painting,  per  gallon  (Hugh  Rellly). 
„.. .,   .*-:"-*  *;^J  rj^^  ReiUy).. 


Whitelead,perpoL  _  .  __^  -^ 

Box  blue,  per  poimd  (Mansfield  Shaller), 

Oats,  per  bushel  (Wilkins  Rocers) 

Hay,  per  ton  (WUkins  Rogers) 

Straw,  per  ton  (Wilkins  Rogers) 

Oven  coal,  per  ton  (Blick  Bros.) , 

Steam  oocu,  per  ton  (Blick  BrosO , 

Gasoline,  per  gallon  (Standard  Oil  Co.) . 
Toilet  paper,  per  case  (Cauthome  Par  " 
Ofllce  mk.  per  quart  (R.  P.  Andrews, 


Engine  oil,  per  gallon  (Standard  Oil 


iper< 


Co.).. 


14.26 
.0814 
.06 
.07566 
.16 
.0660 
.0060 
.0171 
.017 
.07125 
.0400 
.072 
.0825 
.025 
.033 

1.39 

1.10 
.48 
.51 
.0625 
.25 
.56 
17.00 

6.35 

5.25 

2.90 
.135 

4.50 

1.25 
.16 


$11.90 

.0645 

.09 

.30 

.18 

.149 

.01 

.06 

.085 

.30 

.092 

.09 

.10 

.065 

.09 

2.44 

2.50 

1.56 

2.28 

.12 

1.65 

.88 

88.00 

14.00 

11.00 

7.76 

.225 

14.00 

1.25 

.36 


] 

4 
U 
U 
32 
12 

U 
1] 

12 
22 
34 

he 

5 

la 

12 
10 

le 

6 
21 


12 


Mr.  Miller.  Will  you  state  to  the  committee  whether  your  operat 
in^  expenses  as  to  labor  have  gone  up  ? 

Mr.  Peters.  Yes,  sir.    Bakers  in  1914  were  getting  $20  a  weel 
and  now  they  are  getting  $35 ;  an  increase  of  75  per  cent. 
.  Mr.  Miller.  Is  there  any  other  information  relative  to  othe 
classes  of  employees  peculiar  to  your  trade  that  you  desire  to  give? 

Mr.  Peters.  Salesmen  who  sell  the  bread  in  1914  were  making  o 
an  average  about  $28  a  week.  They  now  run  between  $65  and  $7 
a  week. 

Mr.  Miller.  Has  the  cost  of  your  delivery  service  increased,  also 

Mr.  Peters.  Only  by  reason  of.  the  increases  in  the  other  details 
such  as  gasoline,  horse  feed,  etc. 

Mr.  Mn.TiER.  Do  you  do  a  credit  or  a  cash  business? 

Mr.  Peters.  Mostly  cash ;  verj*  few  credit  customers. 

Mr.  Miller.  Can  anyone  buy  retail  from  you  ? 

Mr.  Peters.  No,  sir. 

Mr.  Corby.  We  have  market  stands  where  they  can  buy  at  retai 

Senator  Sheppard.  Market  stands  that  you  operate,  Mr.  Corby  ? 

Mr.  Corby.  Yes,  sir. 

Senator  Sheppard.  What  does  the  retailer  add  to  the  loaf  you  sel 
for  7  cents,  as  a  rule? 

Mr.  Peters.  I  believe  the  average  retailer  sells  that  7-cent  loa 
for  8  cents.    Some  of  them  charge  more,  I  think. 

Senator  Sheppard.  Some  charge  10, 1  think. 
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Mr.  Corby.  No,  sir;  there  are  a  few  dealers  that  get  9  cents;  the 
majority  get  8  cents.  A  dealer  now  gets  about  14  per  cent  profit, 
whereas  before  the  war,  he  got  25  per  cent.  So  the  dealer  is  getting 
a  less  percentage  of  profit  on  the  bread  sales  than  he  was  before 
the  war. 

Senator  Sheppard.  Why  is  that,  Mr.  Corby? 

Mr.  Corby.  I  presume  that  it  is  the  wish,  and  the  ambition,  and 
the  desire  to  help  conditions  through  the  war;  and  that  it  is  still 
continuing. 

Mr.  Miller.  Is  it  your  intention  to  increase  the  weight  of  the 
7-cent  loaf? 

Mr.  Corby.  No,  sir. 

Mr.  Miller.  I  understood  you  were  contemplating  increasing  the 
>\pight  of  your  loaf  when  you  were  confronted  by  the  demana  for 
a  rnist^  in  wa*res  from  some  of  your  employees  ? 

Mr.  Corby.  No,  sir. 

Mr.  Miller.  I  have  no  more  questions. 

Senator  Sheppard.  Have  you  endeavored  to  regulate  the  price  in 
any  way,  or  influence  the  price  in  any  way  that  the  dealer  charges, 
in  the  interests  of  the  general  public? 

Mr.  Corby.  No,  sir. 

Senator  Sheppard.  That  is  a  matter  that  you  leave  to  him,  abso- 
lutely? 

Mr.  CoRBT.  Yes,  sir. 

Senator  Capper.  Where  do  you  sell,  Mr.  Corby — anywhere  out- 
ride of  the  city  of  Washington? 

Mr.  Corby.  Yes,  sir;  we  ship  bread  into  Delaware  and  Virginia 

Senator  Capper.  How  about  the  cake?    Where  is  that  marketed? 

Mr.  Corby.  A  p^at  part  of  that  is  marketed  in  Washington.  Some 
^foes  into  Virginia  and  some  into  Maryland. 

Senator  Capper.  What  did  I  understand  your  profits  were  last 
.year  on  cake? 

Mr.  Corby.  $114,010.52. 

Senator  Capper.  That  was  a  pretty  good  year  for  cake.  That 
really  was  a  biff  increase  in  the  business  and  in  the  profits,  was  it  not? 

Mr.  Corby,  i  es;  1918  was  a  large  year  in  cake.  At  the  present 
time  it  is  not  a  large  year. 

Senator  Capper.  What  part  of  the  bread  marketed  in  the  city 
of  Washington  comes  from  jrour  baker?  How  much  of  the  total  do 
you  supply  the  city  of  Washington  ? 

Mr.  Corby.  I  should  jud^e  somewhere  aroimd  one-third. 

Senator  Capper.  Yours  is  much  the  largest  establishment  in  the 
citv. 

Mr.  Corby.  Yes,  sir.  I  might  say  that  the  prices  we  are  now 
working  on  and  the  weight  we  are  working  on  are  the  prices  and  the 
weights  that  the  Food  Administration  gave  us  to  work  on.  We  were 
losing  monej  and  we  asked  the  Food  Administration  to  allow  us  to 
raise  the  price.  They  said  before  doing  that  it  would  be  necessary  to 
have  our  books  investigated  and  see  if  we  were  entitled  to  an  in- 
crease in  price.  They  had  the  auditors  from  the  Federal  Trade  Com- 
miadon  at  our  plant  some  considerable  len^h  of  time,  and  after 
taking  our  figures  and  finding  we  were  runnmg  at  a  loss,  they  went 
overit  and  figured  out  what  they  thought  we  were  entitled  to. 
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Senator  Sheppabd.  When  was  that? 

Mr.  Cobby.  When  was  the  date  they  worked  on  the  Federal  Tra< 
Commission  price? 

Mr.  Petebs.  In  the  eariy  part  of  March,  1918,  is  when  the  audit( 
came  from  the  Federal  Trade  Commission. 

Senator  Sheppabd.  You  mean  you  had  a  loss  for  that  year? 

Mr.  CoBBT.  Right  at  that  time  we  were  losing  money.  They  toe 
our  books  and  went  over  them  and  fixed  a  price  and  the  weight,  an 
that  is  what  we  have  been  working  on  ever  ^ce. 

Senator  Cappeb.  There  seems  to  have  been  a  profit  of  nearl 
$300,000  last  year,  so  you  did  not  lose  very  much  after  the  Food  A( 
ministration  made  that  arrangement. 

Mr.  CoBBT.  The  data  we  have  there  will  show  you  the  percentage  ( 
profit  in  bread  in  1914  up  to  the  present  time  average  9  per  cent  < 
our  sales. 

Senator  Cappeb.  That  was  on  the  volume  of  business? 

Mr.  Cobby.  Yes,  sir. 

Senator  Sheppabd.  Is  that  after  deducting  your  income  tax,  M 
Corby? 

Mr.  Cobby.  No. 

Senator  Sheppabd.  Your  income  tax  came  out  of  that  9  per  cent 

Mr.  Cobby.  We  are  not  allowed  to  deduct  that. 

Senator  Sheppabd.  I  say,  when  you  figured  what  the  net  profit 
were  that  you  had  made,  was  that  with  your  income  tax  deducted? 

Mr.  Petebs.  No  ;  the  income  tax  had  to  be  paid  out  of  that 

Senator  Cappeb.  Your  capital  stock  is  still  ^50,000? 

Mr.  Petebs.  $850,000. 

Senator  Sheppabd.  The  total  investment  is  about  one  and  a  hal 
millions. 

Senator  Cappeb.  It  was  $294,000  last  year? 

Mr.  Petebs.  Yes,  sir. 

Senator  Sheppabd.  Mr.  Corby,  do  the  figures  that  you  have  give 
include  the  operations  of  the  company  called  the  Havenner  Co.  ? 

Mr.  Cobby.  No,  sir;  they  are  entirely  separate. 

Senator  Sheppabd.  Do  you  own  that  company? 

Mr.  Cobby.  Yes,  sir. 

Senator  Sheppabd.  Have  you  any  figures  relating  to  that? 

Mr.  Cobby.  Yes,  sir. 

Mr.  MnxEB.  Mr.  Mason  is  here,  is  he  not? 

Mr.  Cobby.  No,  sir;  he  is  not. 

Mr.  MnxEB.  I  thought  Mr.  Mason  was  going  to  be  here. 

Mr.  Cobby.  No,  sir ;  I  represent  both  companies. 

Senator  Cappeb.  The  Havenner  Co.  is  a  smaller  company  than  tl 
Corby  Co.? 

Mr.  Cobby.  Yes,  sir. 

Senator  Cappeb.  Their  business  is  verjr  much  along  the  same  lines 

Mr.  Cobby.  Yes,  sir;  with  the  exception  that  they  do  not  man\ 
facture  cake.    They  only  manufacture  oread. 

Senator  Sheppabd.  That  company  made  about  the  same  percentaj 
of  profit  as  your  company  ? 

Mr.  Cobby.  No,  sir :  it  has  made  less. 

Senator  Cappeb.  What  is  the  purpose  of  having  two  companies? 

Mr.  Cobby.  Well,  the  Corby  Baking  Co.  started  28  vears  ago,  an 
the  Havenner  Baking  Co.  started  in  1815.    Most  of  the  people  wh 
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built  up  that  company  had  passed  away  and  it  had  been  hafided 
down,  and  their  business  was  on  the  market  for  sale. 

Senator  Sheppahd.  What  investment  have  you  with  the  Havcnner 
Co.? 

Mr.  CoRBr.  Mr.  Peters  has  that. 

Mr.  Peters.  $374,841.90— $300,000  capital  stock. 

Senator  Sheppard.  When  did  you  acquire  that? 

Mr.  Corby.  June  17, 1916. 

Senator  Sheppard.  You  said  vou  thought  vour  company  had  about 
one- third  of  the  business  in  Washington,  Vou  do  not  mean  to  in- 
clude the  Havenner  Baking  Co.  in  that  ^atement? 

Mr.  Corby.  No,  sir. 

Senator  Sheppard.  How  much  more  would  that  add  to  your  part  of 
the  business — ^about  10  per  cent  more? 

Mr.  Peters.  The  ratio  is  this :  In  1918  the  Corby  Baking  Co.  bread 
sales  were  $1,954,000,  in  round  figures,  while  the  Havenner  Co.  was 
^648,000.  In  other  words,  if  we  have  one-third,  Havenner  has  one- 
half  of  th&t,  which  would  be  one-sixth. 

Senator  Sheppard.  Have  you  some  figures  relating  to  the  opera- 
tions of  the  Havenner  Co.  that  you  could  leave  with  us? 

Mr.  Peters.  Yes,  sir. 

Senator  Sheppard.  That  will  be  suflScient. 

Mr.  Peters.  The  figures  show  profits  for  the  latter  half  of  1916  of 
$13,653.56;  for  1917,  $38,355.84.  I  am  subtracting  as  I  go  along;  you 
better  verify  that  figure.    During  1918  the  bread  profit  was  $19,345,12. 

(The  statement  relatingto  the  Havenner  Baking  Co.,  submitted  by 
the  witness  and  marked  "  I^xhibit  E,"  is  as  follows:) 

Exhibit  E. 

Havenner  Baking  Co.  was  incorporated  Jan.  3, 1903. 

The  present  management  took  charge  June  17,  1916;  continued  to  operate  un- 
der firm  name  of  Havenner  Baking  Co. 

The  total  outstanding,  paid-up  capital  stock  amounts  to $300,000.00 

The  suprlus  at  July  21,  1919  (the  last  date  of  closing  the  books), 
amounted  to 74, 841. 90 

Total  Investment 374, 841. 90 

The  bread  sales  during  1918  amounted  to 647, 714. 84 

The  profits  on  bread  during  1918  amounted  to 19, 345. 12 

Or  3  per  cent  on  sales. 

No  cake  w.ns  manufactured. 

The  bread  sales  during  1917  amounted  to 435, 937. 01 

The  profits  on  bread  during  1917  amounted  to 41, 247. 67 

Or  9.4  per  cent  on  sales. 

The  cake  sales  duHng  1917  amounted  to 287. 042.  33 

Cake  departmejit  showed  a  loss  during  1917  of 2, 891. 83 

Profit  on  bread  sales  during  last  half  of  1916 13, 658. 56 

Or  10.2  per  cent  on  sales. 

The  average  bread  profits  from  June  17,  1916,  to  July  21,  1919,  were  6.2  per 
cent  on  sales. 
Period  ending  July  21, 1919,  bread  profits  were  4.2  per  cent  of  sales. 

Senator  Capper.  The  Corby  Co.'s  stock  is  owned  by  you,  is  it? 
Mr,  CoHBY.  Yes,  sir ;  seven  stockholders. 
Senator  Capper.  They  are  in  your  family? 
Mr.  Corby.  Four  in  the  family. 
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Mr.  Peters.  Ai-e  you  talking  about  the  Corby  Baking  Co.  or  the 
Corby  Co  J 

Mr.  Corby.  The  Corby  Baking  Co.  has  four  in  the  family  and 
three  out. 

Senator  Capper.  What  percentage  of  the  stock  do  you  own— that 
is,  your  family? 

Mr.  Corby.  A  very  large  per  cent. 

Senator  Capper.  This  other  company,  is  that  divided  up  the  same 
way? 

Mr.  Corby.  The  same  way. 

Senator  Capper.  In  making  this  statement  of  the  Corby  Co.,  ex- 
penses, and  so  on,  what  do  you  allow  yourself  as  president  of  the 
company  ? 

Mr.  Corby.  In  the  way  of  salary? 

Senator  Capper.  Yes. 

Mr.  Corby.  $25,000  a  year. 

Senator  Capper.  What  was  it  as  to  the  other  company  ? 

Mr.  Corby.  $5,000. 

Mr.  Miller.  The  Senator  would  like  you  to  state  the  names  of  the 
members  of  your  family  who  are  stockholders  in  the  Havenner  Bak- 
ing Co. 

Mr.  Corby.  William  S.  Corby,  Charles  I.  Corby,  Robert  L.  Corby, 
and  May  Louise  Corby  Ward,  who  is  a  sister. 

Mr.  Miller.  Is  that  all? 

Mr.  Corby.  Yes,  sir. 

Mr.  Miller.  Have  you  already  told  the  Senators  what  proportiou 
of  the  stock  all  your  family  holds  in  the  Havenner  Co.  ? 

Mr.  Corby.  I  have  not  told  them  the  exact  proportion.  It  is  much 
the  greater  part. 

Mr.  Miller.  Have  you  any  more  questions,  Senator  Capper? 

Senator  Capper.  No. 

Mr.  Miller.  That  is  all,  then. 

STATEMENT  OF  ME.  LEWIS  HOLMES. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  Give  vour  full  name  and  place  of  business. 

Mr.  Holmes.  Lewis  Holmes,  107  F  Street  NW. 

Mr.  Miller.  Are  you  incorporated? 

Mr.  Holmes.  Yes,  sir. 

Mr.  Miller.  What  is  your  capitalization? 

Mr.  Holmes.  Incorporated  for  $300,000. 

Mr.  Miller.  How  much  cash  actuallv  naid  in? 
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Mr.  Ulman.  Leon  S.  Ulman. 

Mr.  MnxER.  Can  you  answer  that  question,  Mr.  Holmes? 

Mr,  HoLSQES.  I  should  say  that  half  of  it,  anyhow,  is  retail. 

Mr.  MiLLEB.  You  deal  in  breads,  pies,  and  cakes? 

Mr.  Holmes.  Yes,  sir. 

Mr.  Miller.  How  much  of  your  business  is  in  bread? 

Mr.  HoLMEa  I  have  the  figures  in  my  pocket  of  the  bread  sales. 

Mr.  Mn.LEw.  Have  you  any  figures  that  will  show  the  proportion 
of  your  business  in  breads,  pies,  and  cakes? 

Mr.  Holmes.  No;  I  have  not.  I  can  furnish  it  to  you.  I  thought 
you  wanted  the  bread  report. 

Mr.  Miller.  Does  your  statement  include  bread,  and  nothing  else? 

Mr.  Holmes.  Yes,  sir. 

Mr.  Miller.  Will  you  read  into  the  record,  then,  the  total  volume 
of  your  bread  business  for  the  years  1914  to  1918,  inclusive,  and  the 
profit  thereon? 

Mr.  Holmes.  Yes,  sir.  In  1914,  $246,704.64.  The  profit  was  $34,- 
069,89. 

In  1915,  $268,552.96,  and  the  profit  was  $32,244.09. 

In  1916,  $285,103.56.    The  profit  was  $39,307.20. 

In  1917,  $316,245.80.    The  profit  was  $48,272.89. 

In  1918,  $876,863.88.    The  profit  was  $29,742. 

Mr.  Mttj'-^w-  Mr.  Holmes,  will  you  explain  why  it  is  that  with  an 
increased  volume  of  business  in  1918  over  1917  you  had  a  much 
smallerprofitf 

Mr.  Holmes.  We  lost  a  lot  of  business.  We  were  compelled  to  put 
substitutes  in  our  bread,  and  we  had  a  great  deal  of  trouble  and  com- 
plaint from  customers  and  lost  a  lot  ox  trade.  We  had  a  much  less 
volume  of  bread  business. 

Mr.  Mnjjat  It  shows  here  that  your  volume  of  bread  increased 
approximately  $85,000.  from  1917  to  1918.  You  have  a  reduction  of 
W8.000,  and  $29,000  in  your  profits. 

Mr.  Holmes.  Yes. 

Mr.  Miller.  Why  did  you  have  to  use  substitutes? 

Mr.  HoLBfES.  The  high  cost  of  materials,  and  we  were  compelled 
to  use  substitutes  by  the  Food  Administration,  and  lots  of  them  cost 
more  than  flour  dia. 

Mr.  MnjUER.  That  is  what  I  wanted  to  bring  out. 

Mr.  HoLBiES.  It  cost  a  great  deal  more  for  labor.  The  wages  of 
onr  bakers  went  up  and  our  employees  all  raised  their  wages  on  us, 
which  consequently  cut  down  the  profit. 

Mr.  MnxER.  Will  you  send  to  tne  committee  as  soon  as  possible 
similar  figures  covering  your  pie  and  cake  business? 

Mr.  Holmes.  I  will. 

Mr.  MiiJJBr.  As  Ions  as  you  have  divided  it  up  this  way,  we  would 
like  the  pie  and  cake  business  divided  up,  and  then  a  recapitulation 
giving  the  total  figures  for  all  your  business  over  those  same  years. 

Mr.  Holmes.  I  can  very  easily  do  it  and  will  be  glad  to  furnish  it. 

Mr.  Miller.^  From  what  sources  came  your  raw  materials,  and  has 
there  been  an  increase  in  the  cost  of  those  raw  materials  since  1914? 

Mr.  Holmes.  We  get  our  flour,  just  as  Mr.  Corby  stated  a  while 
ago,  from  Kansas,  Dakota,  and  Minnesota,  and  we  bought  some  flours 
around  the  country  here,  native  flours,  local  flours,  that  we  use  for 
making  pie  crust  and  things  of  that  kind.    It  is  winter-wheat  flour. 
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right  around  Washington.   Some  of  it  is  bought  within  15  or  20  mil 
of  the  dty  here. 

Mr.  MsLLER.  Have  jou  any  figures  that  will  show  the  increase 
the  cost  of  your  operations  from  1914  to  1918? 

Mr.  Holmes.  I  can  bring  those  figures.  I  have  not  got  them  wi 
me. 

Mr.  Ulhak.  Speaking  of  the  increased  cost,  it  is  over  a  hundr 
per  cent,  but  we  can  furnish  the  figures. 

Mr.  Miller.  Does  the  committee  care  for  the  figures? 

Senator  Sheppard.  I  think  the  statement  that  there  has  been  i 
increase  would  meet  the  point. 

Mr.  Miller.  What  has  gone  to  make  up  that  increase  in  the  c( 
of  operations — labor? 

Mr.  Ulmax.  Labor  mostly. 

Mr.  Miller.  What  other  agency  ? 

Mr.  Ulman.  Every  commodity  that  goes  into  bakery  prodnd 
and  in  .our  plant  we  use  something  like  200  different  it^ns,  and  t 
increase  will  run  from  ^  to  400  per  cent.  Some  of  the  largest  itei 
we  use  have  increased  around  400  per  cent  in  four  vears'  time. 

Mr.  Miller.  Do  you  maintain  a  delivery  service  f 

Mr.  Ulman.  Absolutely. 

Mr.  Miller.  What  proportion  of  your  trade  is  dependent  upi 
that  delivery  service  ? 

Mr.  Ulman.  All  of  it. 

Mr.  Miller.  In  other  words,  your  whole  retail  trade  is  depende 
upon  it? 

Mr.  Ulman.  We  retail  right  direct  to  the  consumer.    The  pap 
bags  have,  increased  between  300  and  400  per  cent,  and  we  have 
sack  every  loaf  of  bread  we  put  out. 

Mr.  Holmes.  Lard  is  another  item  that  is  four  times  what  it  w 
before  the  war. 

Mr.  Miller.  Do  you  do  a  cash  or  credit  business? 

Mr.  Holmes.  Mostly  cash.    We  do  some  credit,  but  mostly  cash. 

Mr.  Miller.  Proporticmately  how  much  credit  business? 

Mr;  Ulman.  Not  over  10  per  cent 

Mr.  Miller.  Do  you  sell  any  of  your  products  outside  of  the  Dj 
trict  of  Columbia? 

Mr.  Ulman.  Washington  and  vicinity.  Alexandria  is  about  as  f 
as  we  go. 

Mr.  MILLER.  I  have  not  further  questions. 

You  will  send  that  data  up,  Mr.  Holmes,  and  it  will  be  inserti 
at  the  end  of  your  testimonv. 

Mr.  lioLMEs.  Yes,  sir;  dfiowing  the  total  bosiness  and  the  tot 
profits,  and  then  showing  the  profits  on  the  cakes,  pies,  and  brea< 
Is  that  what  you  want? 

Mr.  Miliar.  Yes. 

Mr.  Holmes.  All  right.  i 

Senator  Sheppard.  Send  it  right  to  this  committee  room. 

STATEMEFE  OF  XB.  C.  UATJSICE  SIOXTSSA. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 
Mr.  SioussA.  Mr.  Chairman,  I  think  there  is  a  mistake 
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Mr.  S10U88A.  No,  sir*  Mr.  Brocket  and  I  have  very  little  dealings 
together.  He  has  a  desk  there.  He  happened  not  to  be  in  the  office, 
and  his  clerk  was  there.    That  is  why  I  think  you  have  got  it  mixed. 

Senator  Sheppard.  What  is  the  style  of  your  business? 

Mr.  SiotTssA.  I  am  a  brcJcer  in  fine  sugar. 

Senator  Sheppard.  What  is  the  name  of  your  firm? 

Mr.  SioussA.  Sioussa  &  Brockett,  so  far  as  a  portion  of  it  is 
concerned. 

Senator  Sheppard.  Are  you  capitalized? 

Mr.  SioussA.  No,  sir. 

Senator  Sheppard.  It  is  merely  a  partnership? 

Mr,  S10U8SA.  I  am  simply  a  broker  in  refined  sugar. 

Senator  Capper.  Do  you  buy  sugar,  or  do  you  simply- 

Mr.  S10U88A.  I  simply  represent  the  Frankling  Sugar  Refining  Co. 
for  the  last  43  years.  We  do  not  buy  or  sell  any  sugar  on  our  own 
accoimt ;  we  simply  deal  with  the  trade. 

Senator  Capper.  Right  here  in  Washington? 

Mr.  Sioussa.  Yes,  sir.  That  is  how  Mr.  Brockett  comes  in ;  he  has 
the  Virginia  territory.  He  has  nothing  to  do  with  my  business  here 
or  me  with  him  over  there.  He  simply  represents  tne  refinery  for 
.Uexandria,  Charlottesville,  Culpeper,  and  Orange. 

Senator  Capper.  Whom  do  you  sell  sugar  for? 

Mr.  Sioussa.  The  Franklin  Sugar  Refining  Co.,  of  Philadelphia. 

Senator  Capper,  Are  they  in  any  way  associated  with  the  Ameri- 
can Sugar  Refining  Co.  ? 

Mr.  Sioussa.'  They  are  supposed  to  be  a  branch  of  it 

Senator  Sheppard.  How  is  the  market  now  ? 

Mr.  S10U88A.  It  is  in  a  prety  bad  way. 

Senator  Capper.  Are  you  able  to  supply  your  customers  in  Wash- 
ington? 

Mr.  S10U88A.  I  have  got  20  of  them  who  have  not  got  a  poimd 
of  sugar  in  the  house  to-day. 

Senator  Capper.  How  do  you  account  for  that? 

Mr.  Sioussa.  Because  we  have  not  got  the  raw  sugar.  It  comes 
about  as  a  result  of  the  marine  strike  in  New  York  some  months 
ago  that  tied  up  all  the  vessels  there;  the  consequence  was  we  ran 
out  of  sugar.    I  have  got  some  sold  in  June  and  not  delivered  yet. 

Senator  Capper.  Have  you  raised  the  price  of  sugar? 

Mr.  Sioussa.  No,  sir;  we  can  not  raise  it.  The  Government  owns 
all  the  sugar. 

Senator  Capper.  The  Government? 

Mr.  Sioussa.  Every  bit  of  raw  sugar.  They  establish  a  price  and 
we  can  not  get  any  more  or  any  less.  Everybody  pays  the  same  price 
whether  they  buy  1,000  barrels  or  100  barrels. 

Senator  Sheppard.  What  is  your  price? 

Mr.  SiouBSA.  It  is  worth  $9  at  the  factories.  Our  freight  rate  is 
22.50.  Of  course  laid  down  here  it  is  $9.22,  less  2  per  cent  for  cash, 
seven  days. 

Senator  Sheppard.  Per  hundred  poimds? 

Mr.  S10U88A.  Yes,  sir. 

Senator  Sheppard.  What  does  the  retailer  add  to  that  when  he 
sella  it? 
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Mr.  SioussA.  We  do  not  control  the  retaUers  at  all.  We  ha 
some  retail  trade.  They  are  selling  sugar  now,  as  I  understand 
from  10  to  11  cents  a  pound.  There  is  no  established  price  betwc 
them.  I  saw  last  night  in  the  paper  that  the  Old  Dutch  Market  y\ 
selling  sugar  at  10^  cents.  I  can  go  right  across  the  street  to  anotl 
man  and  ask  him  how  much  sugar  is  and  it  is  11  cents,  and  anotl 
man  may  ask  10  cents. 

Senator  Sheppard.  For  the  same  grade  of  sugar? 

Mr.  SioussA.  For  the  same  grade  of  sugar.  I  have  been  in  t 
grocery  business  62  years  and  the  sugar  business  has  always  beeii 
Dugbear  to  the  grocer.  I  went  into  the  business  62  years  ago.  ^ 
got  one-eighth  of  a  cent  profit  on  sugar  and  considered  ourseli 
lucky. 

Senator  Sheppard.  How  much? 

Mr.  SioussA.  One-eighth  of  a  cent.  When  we  got  one-eighth  o1 
cent  we  considered  ourselves  lucky. 

Senator  Sheppard.  Why  is  it  so  much  more  difficult  to  make 
profit  on  sugar  than  on  anything  else? 

Mr.  SioussA.  It  has  always  been  the  leading  article  that  a  wom 
or  a  man  asks  about  when  they  come  into  the  store,  "  What  do  y 
ask  for  sugar  to-day?  "  I  used  to  know  an  Irishman,  and  the  fi 
thing  he  would  say  was,  "What  do  you  ask  for  sugar?  "  I  won 
tell  him  "  We  are  askingjSJ."  He  would  say,  "  I  can't  pay  that, 
must  have  it  for  6^.''  We  would  give  it  to  him,  and  I  would  s 
him  $500  worth  of  liquor  and  he  wouldn't  say  a  word.  That  u 
positive  fact 

You  take  a  German,  and  he  is  different.  We  had  one  that  woi 
come  in  and  ask  the  price  of  flour.  That  was  the  German.  He  d 
not  want  to  pay  $7,  but  he  would  give  $6.75,  and  I  would  sell  h 
all  the  goods  he  wanted,  and  he  would  never  ask  the  price  of  anythi 
else. 

Senator  Sheppard.  You  sell  simply  to  the  wholesalers? 

Mr.  SioussA.  Yes,  sir.    What  is  your  name? 

Senator  Sheppard.  My  name  is  Senator  Sheppard. 

Mr.  SioussA.  Senator,  we  sell  anybody  except  consumers. 

Senator  Sheppard.  Most  of  the  trade  is  with  wholesalers  ? 

Mr.  SioussA.  With  the  wholesale  trade,  the  jobbers,  and  the  tnat 
facturers.  We  sell  a  good  deal  of  sugar  to  manufacturers — ^I  mei 
to  the  bakers  and  the  candy  makers.  I  have  been  with  the  Frank! 
Co.  for  43  years. 

Senator  Capper.  You  say  the  trouble  is  all  due  to  the  strike 
New  York? 

Mr.  SioussA.  It  is  nothing  else.  I  had  a  letter  from  the  refinel 
and  they  tell  me  positively  that  they  expect  the  sugar  every  d 
and  they  will  commence  to  make  it,  and  I  will  have  my  proporti^ 
Of  course,  I  am  only  one  of  a  hundred  and  fifty  representatives  tl 
the  refinery  has  throughout  the  country.  In  Philadelphia  we  c 
make  11,000  to  12,000  barrels  of  sugar  a  day  if  we  have  the  raw  sug 
to  make  it. 

Senator  Sheppard.  Do  you  keep  any  sugar,  yourself,  in  stora 
here? 

Mr.  SioussA.  No,  sir ;  the  law  does  not  allow  it.    Some  years  ago 
did,  for  five  or  six  years,  carry  sugar  in  storage,  but  that  was  broh 
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up,  long  before  the  war  began.  We  have  not  carried  a  barrel  of 
sugar  for  possibly  eight  years.  ... 

Senator  Sheppard.  Your  remuneration  is  on  a  commission  basis, 
on  what  business  you  do? 

Mr.  SiotJSSA.  Yes,  sir.  We  get  10  cents  a  barrel,  without  regard 
to  price,  and  out  of  that  10  cents  a  ban*el  we  have  to  pay  expenses. 
We  have  to  pay  our  office  rent,  clerk  hire,  what  telegrams  I  send — 
those  that  are  sent  to  me  are  paid  for.  We  get  10  cents  a  barrel, 
and  our  commission  is  about  one-third  of  1  per  cent. 

Senator  Capper.  Is  there  any  beet  sugar  sold  in  this  country? 

Mr.  Sioussa.  Not  within  the"  last  three  years.  I  have  sold  a  great 
deal  of  beet  sugar,  but  not  in  the  last  three  years. 

Senator  Sheppard.  Why  not? 

Mr.  SioussA.  We  could  not  get  it.  The  sugar  board  did  not  allow 
any  beet  suffar  to  come  east  of  the  Mississippi.  On  the  other  hand, 
they  controlled  the  refineries  west  of  the  Mississippi,  except  what 
would  come  from  San  Francisco,  possibly. 

Senator  Capper.  Has  there  been  any  refined  sugar  shipped  to  Eu- 
ropean countries? 

Mr.  SiotrssA.  That  is  one  thing  that  has  made  the  sugar  shortage, 
as  well  as  I  am  informed.  I  get  this  out  of  the  public  print.  Every 
pound  of  sugar  the  refiners  made  in  March,  April,  and  May  they 
divided  up,  and  one-half  went  across  the  water  and  one-half  stayed 
in  this  country. 

Senator  Capper.  This  last  May,  you  say  ? 

Mr.  SioussA.  April  and  May,  and  up  through  June.  That  was 
stopped  in  the  latter  part  of  June.  They  told  the  refineries  not  to 
ship  any  more  abroad  until  they  relieved  the  market  in  the  East. 

Senator  Sheppard.  They  are  not  shipping  now? 

Mr.  SioussA.  Not  to  my  knowledge. 

Senator  Sheppard.  Do  you  think  it  would  be  a  good  plan  to  keep 
our  sugar  here  right  along? 

Mr.  SioussA.  We  ought  to  relieve  our  own  people.  I  have  sold 
sugar  several  months  ago,  and  we  have  not  got  it  yet.  On  the 
other  hand,  I  have  sugar  sold  probably  a  month  ago  that  we  have 
got. 

Senator  Sheppard.  What  was  your  volume  of  business  last  year? 

Mr.  SioussA.  It  would  not  be  a  fair  statement  to  make,  because  we 
have  not  been  able  to  get  the  sugar.  I  always  sold  in  this  town  40 
cars  of  sugar  a  month. 

Senator  Sheppard.  How  many  barrels  in  a  car  ? 

Mr.  SioussA.  My  sales  in  this  city  average  25,000  barrels  yearly, 
when  they  ought  to  have  an  average  of  60,000  barrels  a  year.  I 
have  not  avenged  for  the  last  two  years  25  cars.  We  can  not  get  the 
SQcar. 

Mr.  Miller.  How  many  barrels  a  month  ? 

Mr.  SioussA.  I  say  we  ought  to  sell  40  cars. 

Mr.  Miller.  One  hundred  and  fifty  barrels  in  a  car?  Instead  of 
60,000  it  would  make  6,000. 

Mr.  SiouflSA  (continuing).  Some  take  150,000,  some  100,000,  and 
?ome  take  less.  We  have  not  been  able  to  get  the  sugar.  They  give 
each  refinery  so  much,  as  I  understand  it,  and  the  refinery  does  the 
best  it  can.  Of  course,  we  want  to  sell  the  sugar  and  we  want  to 
sell  all  we  can,  but  if  they  have  not  got  any,  we  can  not  sell  it. 
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Senator  Sheppard.  You  say  you  sold  last  year  about  25  cars 
month? 

Mr.  SioussA.  I  said  I  supposed  so;  I  can  not  tell  exactly. 

Senator  Sheppard.  You  haven't  your  accounts  here? 

Mr.  SioussA.  No,  sir.  I  would  think  it  would  average  that, 
will  say  one  thing  about  it,  that  the  cars  were  more  than  they  wou 
be  ordmarily  before  the  war.  I  will  tell  you  how  that  came  aboi 
The  sugar  board  controlled  the  amount  of  sugar  put  into  a  barr^ 
They  can  not  go  beyond  38,000.  First,  thev  had  50,000,  and  th< 
thev  went  to  38,000  and  then  to  35,000,  and  above  that,  up  to  60,0(1 

Senator  Sheppard.  Do  your  refineries  furnish  most  or  the  tra< 
here  in  Washington? 

Mr.  SioussA.  They  do ;  yes,  sir.  I  consider  that  I  sell  75  per  cei 
of  the  sugar  that  comes  here.  I  get  10  cents  a  barrel  on  it.  I  pr 
sume  that  is  because  I  have  grown  up  with  those  people.  I  ha 
been  with  them  so  long.  I  have  been  in  the  grocery  business  ev 
since  1857. 

Senator  Sheppard.  You  do  not  think  there  is  any  profiteering 
the  sales  of  sugar  here? 

Mr.  SiouBSA.  Not  at  all.  I  hear  occasionally  of  some  man  in  tl 
business  that  has  sold  sugar  for  11  cents,  or  11^  cents,  and  tak< 
advantage.  We  have  some  grades  of  sugar  that  go  over  12  cents 
pound.  We  have  a  Crystal  Domino  sugar  that  is  worth  about  $12.1 
delivered  here,  but  we  base  everything  on  the  basis  of  granulate 
sugar.    Eighty  per  cent  of  all  the  sugar  used  is  granulated  suga 

Senator  Sheppard.  That  is  all  I  care  to  ask  you. 

Senator  Capper.  I  saw  an  advertisement  the  other  day  that  Seal 
Roebuck  &  Co.  were  offering  the  best  granulated  sugar  for  9  c^its 
pound.    Where  do  you  suppose  thev  got  their  sugar! 

Mr.  SioussA.  I  tell  you  where  they  mav  have  bought  it.  I  sa 
where  the  Government  seized  200,000  pounds  of  sugar  out  in  Chica| 
from  a  man  who  was  profiteering.  He  charged  10  cents.  The  sug< 
was  sold,  and  Sears,  Roebuck  &  Co.  may  have  bought  it.  One  man  i 
Philadelphia  bought  500.000  cases  of  canned  goods  and  sold  it  at  a 
advance..  Sears  &  Roebuck  may  have  bought  that  sugar  somewhei 
else.  You  know  what  they  are.  They  sell  anything  from  a  house  i 
a  hot  stove.  I  am  only  speaking  of  what  I  know  to  be  a  fact.  The 
do  certain  things  at  certain  times. 

Senator  Sheppard.  That  is  a  pretty  good  advertisement  right  no 
as  to  sugar. 

Mr.  SioussA.  Yes,  sir.  Senator,  I  know  it  to  be  a  fact  that  befoi 
this  war  commenced  if  our  grocers  here  got  a  quarter  of  a  cent 
pound — ^now,  mind  you,  that  was  for  hauling  the  sugar  from  the  d] 
pot  and  selling  it — that  was  good.  The  retailer  has  got  to  weigh  tl 
sugar,  wrap  it  up,  and  tie  it  up.  We  get  40  cents  a  hundred  more  f< 
bagged  sugar  than  for  boxed  sugar.  The  retailer  that  buys  the  sugi 
which  costs  him  40  a  hundred  more  than  the  man  across  the  strec 
and  if  the  man  across  the  street  thinks  he  can  save  money  by  weigl 
ing  it  against  the  other  man,  he  can  sell  it  that  much  cheaper. 

Senator  Sheppard.  That  is  all. 

Mr.  SioussA.  Do  you  want  a  list  of  those  to  whom  we  sell? 

Senator  Sheppard.  Yes;  we  would  like  to  have  that 

(The  witness  submitted  a  list  of  buyers  of  refined  sugar,  which  wi 
marked  "Exhibit  A,"  and  is  as  follows:) 
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Exhibit  A. 

List  of  buyers  of  refined  sugar  from  C.  M.  Sloussa : 

N.  W.  Burchell,  J.  T.  D.  Pyles,  J.  H.  Magruder,  Old  Dutch  Market,  B.  B.  Earn- 
shttw  k  Bro..  Frank  Hume,  Browning  &  Middleton,  N.  H.  Shea,  Miller-Clagett, 
J.  M.  Denty,  C,  G.  Comwell  &  Son,  J.  E.  Dyer  &  Co..  J.  C.  Letts  Co.,  National 
Wholesale  Grocery  Co.,  Llebman  Bro.,  Manogue  &  Jones,  Schneider  Baking  Co., 
Weinberg  Bakery  Co.,  Dorsch  Bro.  Baking  Co.,  S.  A.  Reeves,  H.  M.  Wagner  & 
Ok,  M.  E.  Swing  Co..  J.  H.  Wilkins  Co.,  Fussell- Young  Co.,  D.  S.  Jones,  P.  K. 
L'hacoDas  Co.,  Mazo  Bro.,  Mocco  Coffee  Co.,  Lissowitz  &  Friedlander,  Snyder- 
tflller  Co.,  B.  Shapiro,  T.  A.  Rover  Co. 

STATEMENT  OF  JOHN  B.  EBOOOD. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  Give  your  name  and  place  of  business. 

Mr.  Eroood.  John  K.  Ergood ;  room  303  Jenifer  Building,  Seventh 
ind  D  Streets,  NW. 

Mr.  Miller.  You  are  a  broker  handling  onlv  canned  goods? 

Mr.  Ebgood.  California  products;  California  canned  goods, 
principally. 

Senator  Sheppard.  Only? 

Mr.  Eroood.  A  very  few  canned  goods  sold  locally.  There  are 
other  brokers  that  handle  that  stuff.  1  handle  the  California  canned 
[ieaches,  apricots,  peai*s,  cherries,  anything  they  put  into  cans.  Then 
f  handle  dried  fruit  independent  of  that.  I  buy  apricots  and 
peaches.  That  is  about  all  we  sell  to  the  eastern  market.  We  handle 
Lanned  salmon.  I  have  an  agency  for  the  Deming  &  Gould  Co.  in 
this  market  for  their  products. 

Senator  Sheppard.  Are  they  located  in  Alaska  or  Washington? 

Mr.  Ergood.  Alaska.  Their  office  is  at  South  Bellingham,  Wash, 
riiat  is  their  main  office.  They  have  an  office  in  Chicago,  and  their 
packing  establishment  is  up  in  Alaska.  I  think  they  have  12  or  13 
canneries. 

Senator  Sheppard.  Why  is  it  that  California  producers,  despite 
the  lon^  freight  haul,  can  compete  with  people  very  close  to  Wash- 
ington in  these  canned  goods?  It  looks  as  if  they  would  not  be  able 
to  compete? 

Mr.  Ergood.  Is  that  packed  around  here? 

Senator  Sheppard.  Yes. 

Mr.  Ero<k)d.  Oh,  my  dear  sir,  they  have  not  got  the  art  of  packing 
ctoods.    That  is  the  secret  of  it. 

Senator  Sheppard.  That  is  what  I  want  to  bring  out. 

Mr.  Eroood.  Thev  pack  a  peach,  a  large,  white  cherry  and  a  red 
Aerr)-,  calle<l  the  Queen  Anne  cherry.  Then  they  pack  the  Bartlett 
pear,  which  is  raised  out  there  to  a  great  extent,  and  also  the  apricot, 
•rhich  you  all  know  they  can  not  raise  East — although  my  father  did 
raise  an  apricot  tree  alongside  of  his  house  when  I  was  a  boy,  and 
ke  had  it  trained  all  around  his  house,  and  we  had  apricots  when 
nobody  else  had. 

Mr,  MnxER.  Do  you  handle  any  of  the  Del  Monte  products? 

Mr.  Ergood.  No,  sir;  those  are  handled  by  the  California  Packers 
Corponvtion. 

Mr.  Miller.  It  was  brought  to  our  attention  here  that  a  can  of 
^  Monte  jam  is  selling  for  35  cents  in  one  store,  and  in  another 
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store  for  40  cents.    Have  you  any  idea  why  there  should  be  a  varij 
tion  in  the  price? 

Mr.  Ergood.  One  may  be  peach,  the  other  may  be  plum.  Was  tl 
particular  grade  mentioned? 

Mr.  Miller.  It  was  the  same  character  of  fruit. 

Mr.  Ergood.  That  I  can  not  understand. 

Mr.  Miller.  In  other  words,  they  probably  bought  it  from  a  mei 
chandise  broker 

Ml".  Ergood.  There  is  one  broker  hero  that  handles  the  Del  Monf 
goods  exclusively. 

Mr.  Miller.  Your  business  is  in  getting  orders  from  the  whoh 
salers  and  retailers? 

Mr.  Ergood.  No,  sir;  I  do  not  handle  goods  to  the  retailers.  M 
business  is  exclusively  with  the  jobbers.  I  do  not  sell  any  goods  t 
any  retailer. 

Mr.  Miller.  What  are  the  expenses  of  your  business  and  your  r^ 
sponsibility  in  delivery? 

Mr.  Ergood.  I  have  a  responsibility  in  this  way,  that  when  the  cai 
are  shipped  here,  some  are  shipped  in  straight  cars  to  one  buyer,  an 
I  am  thankful  wlien  that  is  done  because  I  do  not  have  to  go  down  t 
the  depot  and  stand  around  those  cars  a,nd  take  those  goods.  If  I  d 
not  handle  them  in  two  davs  a  demurrage  charge  is  assessed  and  J 
E.  Ergood  has  to  pay  it.  Then,  if  it  comes  as  a  straight  shipment,  i 
would  go  direct  to  you,  and  I  would  have  no  control  over  it  what 
soever.    In  the  pool  car  I  would  be  a  consignee. 

Mr.  Miller.  Have  you  any  price  list  at  which  you  sell  to  your  re 
tailers? 

Mr.  Ergood.  No,  sir;  I  have  not  any  prices  at  which  I  sell  to  n 
tailers. 

Mr.  Miller.  I  mean,  to  the  wholesalers. 

Mr.  Ergood.  To  the  jobbers? 

Mr.  Miller.  Yes. 

Mr.  Ergood.  I  have,  but  everything  is  closed  up  and  I  can  not  ge 
anything  more.     There  is  nothing  to  oe  sold. 

Mr.  Miller.  Now? 

Mr.  Ergood.  Yes;  I  mean  in  the  peach  line.  I  can  not  buy  th 
California  lemon  cling  peach  for  any  money,  nor  the  pear,  nor  th 
cherry. 

Senator  Sheppard.  Why  is  that? 

Mr.  Ergood.  They  have  sold  them.  Whether  they  have  exporter 
those  goods,  I  do  not  know.  Here  is  the  way  I  do  the  business, 
go  around  in  April,  May,  and  June  to  Jones  and  ask  him  ho^ 
many  canned  goods  ho  wants  this  year.  I  have  been  selling  thos 
goods  for  four  or  five  years.  He  wants  so  many  cases.  Those  good 
go  in,  and  they  call  that  subject  to  an  opening:  price.  The  factorie 
Siis  year  positively  would  not  keep  a  copy  of  my  orders,  but  woul 
simply  write  me  that  they  had  placed  a  memorandum  on  file,  "Whel 
the  prices  are  named,  by  wire,  see  your  buyers  at  once  and  get  then 
confirmed,"  which  I  do.  Of  course,  I  am  "Johnny  on  the  snot. 
I  am  interested  in  tlie  deal.  This  year  they  have  cut  me  out  of  th 
j)eaches,  cut  me  out  of  tlie  cherries,  and  cut  me  out  of  the  pears. 

Senator  Sheppard.  Did  that  occur  this  spring  before  you  tried  t^ 
get  any  orders? 
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Mr.  E]M300D.  In  the  last  month  or  two.  I  wired  my  orders.  They 
». :  the  foreign  countries  had  taken  a  great  many  of  these  high- 

'  id  poods  and  the  East  was  cut  short. 

Saittor  Sheppahd.  Foreign  countries? 

Mr.  Ergood.  Yes. 

^eMto^  Sheppard.  At  higher  prices  than  you  could  get? 

Mr.  Ergood.  They  did  not  state  that,  but  that  is  the  supposition, 
^ttarally  you  would  think  that  and  I  would  think  that,  but  they 

■'  not  state  so.    All  I  got  out  of  my  orders  was  11,500  cases  of 

l^w  free  peaches.    That  is  all  I  got  out  of  my  business,  instead 

*  PFtting  the  higher  priced  goods. 

VMtor  Sheppard.  What  percentage  of  commission  do  you  get? 
Vfr.  Ergood.  Two  and  a  naif  c^nts.  I  pay  expenses,  my  wires, 
-i  the  handling  of  the  goods  out  of  that.  When  goods  are  high 
'rsed  it  suits  me  a  little  better.  I  naturally  feel  as  though  I  would 
^  to  have  goods  a  little  higher  in  price,  but  at  the  same  time  I 
c  hurting  the  consumer.     When  the  prices  were  small  my  com- 

*  -sions  were  small.  I  get  the  same  percentage  to-day  that  I  did 
■fli  it  cost  less. 

vaator  Sh^-ppard.  Your  business  has  fallen  off  considerably  this 

fc.  Ergood.  Yes,  sir. 

viuitor  Sheppard.  Do  you  not  think  that  the  failure  of  your 
•urie  to  ship  in  here  adds  to  the  high  price  of  canned  goods,  un- 
*.'tedly,  b^ause  production  is  curtailed  that  much? 
Mr.  Ergood.  Yes,  sir.    I  have  been  corresponding  with  some  of 

*  tidier  canners  out  there,  some  independent  pacKers,  and  I  re- 
*^i  a  wire  the  other  day  saying,  "We  can  give  you  about  1,100 

'^^  of  the  same  kind  of  peaches,  yellow  free."  I  told  him  I  did 
■'  «ant  those;  I  wanted  the  clings.  I  told  my  buyers,  and  they 
.  L  -If  we  cant't  get  them  we  will  have  to  take  the  others." 

toator  Sheppard.  What  was  your  volume  of  business  last  year? 

Mr.  Ergood.  I  made,  I  think,  last  year,  taking  all  my  profits  to- 
hW,  $6^00. 

Miator  Sheppard.  You  do  not  remember  how  many  carloads  of 
•  fyou  handled,  approximately? 

Mr,  Ergood.  No,  sir. 

^fjuitor  Sheppard.  I  want  to  get  at  how  much  shortage  there  is  this 

JCr.  Ergood.  You  will  not  be  able  to  tell  until  next  October. 

'•ttttor  Sheppard.  I  mean,  I  want  to  show  how  much  this  market  is 

-Ting  from  lack  of  supply  by  reason  of  your  inability  to  get  your 

ol  supply. 

jlr.  Ergood.  You  will  not  know  that  until  next  fall. 

viittor  Sheppard.  But  you  know  the  shortage  is  considerable? 

Mr-  Ergood.  The  shortage  is  considerable;  yes,  sir. 

>eiittor  Sheppard.  Do  you  know  about  how  many  carloads  of  stuif 

*  handled  last  year  ? 

Mr.  Ergood.  I  can  give  you  some  idea  by  looking  over  it. 
Sfloator  Sheppard.  Approximately. 

Hr.  Ergood.  Yes,  sir.  I  must  have  handled  20  to  25  cars  of  differ- 
■  frades  of  goods,  salmon  and  tuna  fish.  I  represent  the  Vlanding- 
-t.  F^ck«%  of  Long  Beach,  Calif. 
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Senator  Sheppard.  What  do  tuna  fish  bring  in  this  market? 

Mr.  Ergood.  Last  year? 

Senator  Sheppard.  This  year. 

Mr.  Ergood.  Tuna  fish,  white  tuna,  opened  at  $15.50  a  case,  f  oi 
dozen  in  a  case;  $8.50  for  four  dozen  half  pounds,  and  $5.50  for  foi 
dozen  quarters. 

Senator  Sheppard.  If  people  would  eat  more  of  that  kind  of  fisl 
would  it  not  be  an  excellent  substitute  for  steaks? 

Mr.  Ergood.  Undoubtedly  it  would,  sir. 

Senator  Sheppard.  It  is  much  cheaper  per  pound,  is  it  not? 

Mr.  Ergood.  It  would  be  cheaper;  yes.  sir. 

Senator  Sheppard.  Do  you  know  aix>ut  what  it  retails  at  pi 
pound? 

Mr.  Ergood.  In  pound  cans? 

Senator  Sheppard.  Tuna  fish ;  jes. 

Mr.  Ergood.  I  think  last  year  it  retailed  for  35  cents  a  pound  cai 

Senator  Sheppard.  Has  it  gone  up  ? 

Mr.  Ergood.  It  has;  $2.50  a  case  in  advance  of  last  year. 

Senator  Sheppard.  Including  the  price  to  the  retailer,  would  ih$ 
make  about  40  cents  a  poimd? 

Mr.  Ergood.  Yes ;  I  guess  it  would. 

Senator  Sheppard.  How  about  salmon? 

Mr.  Ergood.  I  will  give  you  a  little  idea  about  last  year's  salmo] 

Senator  Sheppard.  I  want  to  compare  last  year  with  this. 

Mr.  Ergood.  Last  year's  red  Alaska  salmon  opened  at  $2.25  a  dozen 
pink  salmon  opened  at  $1.65 ;  chum  salmon  opened  at  $1.65.  Ther 
are  14  dozen  in  a  case.  I  have  a  letter  here  from  Deming  &  Groul 
Co. 

Senator  Sheppard.  Who  is  Deming  &  Gould  Co.  ? 

Mr.  Ergood.  The  salmon  canners  I  represent.    They  say: 

In  regard  to  salmon  pack  of  re^ls.  While  we  can  not  speak  more  encouragingl 
than  we  did  in  our  circular  letter  of  July  21,  we  can  be  more  ^ecific,  aa  it\ 
story  is  now  told. 

In  the  Bristol  Bay  district  the  pack  Is  about  half  of  last  year.  In  Herendee 
Bay  district,  where  we  have  two  canneries,  the  pack  is  practically  a  failure- 
just  about  half  of  last  year's  pack,  and  last  year's  pack  was  half  of  a  normt 
pack.  At  Kin^  Cove  there  is  half  a  imck  and  In  central  and  southeaster 
Alaska  likewise  half  a  pack. 

This  calamitous  and  unprecedented  falling  down  is  Incapable  of  explanatloi 
Deliveries  must  necessarily  be  low  and  prices  high. 

Pinks  and  chums:  There  is  no  Improvement  to  report  In  the  pack  of  thes 
grades.  The  packs  of  pinks  and  chums  are  not  yet  completed,  but  we  beUev 
we  can  estimate  correctly  at  this  time' what  our  deliveries  will  be  on  these  grades 

Then  it  goes  on  to  say  what  the  per  cent  is. 

Our  delivery  will  probably  be  as  follows : 

25  per  cent   Tall    Re<l 

100  per  cent,  pound Flat  Re<l 

90  per  cent,  pound Halves  ReO 

50  i>er  cent TaP  Pink 

100  per  cent,  pound Flat  Pink 

100  per  cent Tall  Ohum 

Senator  Sheppard.  What  is  the  retail  price  of  the  cheapest  can? 
Mr.  Ergood.  I  see  it  advertised  at  19  cents  a  can,  which  contains 
pound  of  fish. 

Senator  Sheppard.  That  is  cheap  food  ? 
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Mr.  Ergoc»>.  Yes,  sir. 

iScQAU^*  Shsippabd.  Is  that  a  wholesome  food  ? 

Mr.  Ergood.  Yes,  sir;  I  eat  it  myself.  I  like  it  vety  often  when 
•ui|55  are  pretty  high.    My  wife  will  say,  "  Bring  me  home  a  bunch 

f  ktac©."  I  take  home  lettuce  and  a  can  of  fish  and  put  it  in  the  ice 
*x.tnd  when  we  get  short  of  things  we  will  open  up  a  can  of  salmon 
Gil  make  a  salad. 

Here  is  a  little  note  that  I  got  out  of  one  of  the  western  papers. 
It  ts  dated  San  Francisco,  August  15 : 

iSIft  salmon  pack  small.    Bristol  Bay  Co.  reports  many  fishing  boats  quit  work. 

Sto  Francisco,  August  15:  Tbe  1919  salmon  pack  in  Bristol  Bay  and  the 
Vn&c  Sea  south  of  the  Alaska  peninsula  and  at  British  Ck>lumbia  and  Puget 
^<cad  U  the  poorest  in  the  company's  history  officials  of  the  Alaska  Packers* 

'  tnoounced  here  to-day.  Some  of  the  fishing  boats  have  started  home  In 
«iJMt,  the  company  stated.    No  reason  can  be  given  for  the  small  pack. 

Ail  of  the  Alaska  Packers*  boats  will  be  out  of  the  fishing  area  and  homeward 
^■Bd  in  two  weeks,  it  was  added. 

•^tor  Sheppard.  That  is  all,  unless  you  have  something  to  add. 

Mr.  Ergood.  I  have  nothing  to  add,  except  as  to  the  prices  of  dried 
^.  I  think  the  people  ought  to  Iniow  the  conditions  of  the  dried 
^  market  also. 

>mator  Sheppard.  Very  well ;  give  us  that. 

Mr.  Ergood.  Just  as  I  was  coming  up  by  my  office  the  mailman 
^tigbt  this  in  to  me.  Look  at  the  prices  here,  please  [handing  a 
?*^  to  Senator  Sheppard]. 

^»tor  Sheppard.  Are  they  higher  or  lower? 

Mr.  Ergood.  Higher,  my  dear  sir;  they  are  out  of  reach. 

Senator  Sheppard.  Let  me  read  some  of  these: 

r*ried  apricots,  lot  No.  1,  216  box  25  pounds,  choice,  34i  cents  a  pound 

Mr.  Ergood.  That  is  out  there.  You  have  got  to  pay  90^  cents 
»kimdred  freight  on  those  goods.  They  are  agitating  now  to  ad- 
oace  the  freight  rates. 

Swiator  Sheppard   (continuing  reading)  : 

?Tme«,  lot  'So.  4,  Santa  Clara,  f.  o.  b.  San  Jo>"e,  60  box  25  pounds,  26^  cents 
*r  pound 

Mr.  Ergood.  Think  of  that ! 

Senator  Sheppard.  Adding  freight,  what  would  that  make  it  here? 

Mr.  Ergood.  That  would  add  another  cent. 

Senator  Sheppard  (continuing  reading) : 

laljdns,  unbleached,  capstenimed,  recleaned,  f.  o.  b.  Fresno,  2,400  box  25 
^  .dds^  17^  cents  a  pound. 

Mr.  Ebcood.  Those  very  raisins,  let  me  state  right  here,  could  be 
•«^  three  years  ago  for  from  7  to  9  cents  a  pound. 
Senator  Sheppard  (continuing  reading) : 
tTtporated  apples,  24  cents  a  pound. 

Mr.  Ergood.  Two  years  ago  you  could  buy  them  for  from  10  to  12. 
Smator  Sheppard  (continuing  reading) : 
r^pt  22  cents  a  pound. 

Mr.  Ergood.  I  do  not  know  anything  about  that. 
Sraator  Sheppard.  You  said  that  dried  apricots,  fruits,  and  raisins 
^^  al]  gone  up  enormously  ? 
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Mr.  Eroood.  Yes,  sir;  and  we  can  not  get  tliem.  That  fellow  is  a 
broker,  evidently,  and  he  has  got  some  fellow  out  there  cornering 
a  little  fruit. 

Senator  Shepfard.  How  do  you  explain  that  condition? 

Mr.  Ergood.  He  wants  to  unload  it,  probably. 

Senator  Sheppard.  But  I  mean  this  condition  as  to  all  these  dried 
fruits  going  up? 

Mr.  Ergood.  Export  shipment  and  Government  purchases. 

Senator  Capper.  Do  you  think  it  would  be  a  good  plan  to  have  an 
embargo  on  this  fruit  until  our  home  people  get  what  they  need! 

Mr.  Ergood.  Yes,  sir;  I  certainly  do,  and  on  a  great  many  other 
things.  I  do  not  believe  in  starving  those  people,  but  I  say  ^  Feed 
America  first."  If  they  had  not  gone  over  there  we  would  have  had 
plenty  of  fruit,  and  I  would  have  had  a  lot  of  lemon  cling  peaches. 

I  had  a  letter  from  the  Government  that  1  thought  I  had  with  uie, 
and  I  was  going  to  show  it  to  you,  offering  a  bid  on  one  million  and 
some  odd  pounds  of  prunes,  wanting  me  to  bid  on  them.  It  was  a 
million  three  hundred  and  some  odd  pounds  of  prunes. 

Senator  Sheppard.  I  think  the  Government  is  turning  that  food 
loose  now. 

Mr.  Ergood.  I  know  it  is;  but  I  have  this  authentic,  and  I  want  to 
relate  to  you  a  little  circumstance,  if  you  will  allow  me  to  do  it. 

I  had  pineapples  ordered  from  the  coast,  from  the  Hawaiian 
Islands,  and  I  have  not  got  them  yet.  I  ordered  them  for  a  year 
ahead  tor  $3.50  a  dozen.  I  understand  the  United  States  Govern- 
ment bought  73,000  cases  of  Hawaiian  pineapples.  I  do  not  know 
whether  it  was  at  $2.50  a  dozen  or  $3.50,  as  it  runs;  that  is,  standard, 
extras,  and  extra  standard.  Mind  you,  73,000  cases.  Of  course^  after 
the  armistice  was  declared  and  the  goods  were  in  Hawaii  ready  to 
.ship  over,  this  man  told  me  authentically  that  he  went  to  the  au- 
thorities in  Washington  and  found  out  that  the  Government  had 
sold  them  to  an  export  jobber  in  New  York  at  $10.80  a  dozen.  That 
is,  the  United  States  Government  did  that — ^$10.80  to  this  exporter. 
This  exporter  sent  them  over  there  and  evidently  got  a  price  himself 
I  understand  to-day  in  London  pineapples  are  worth  $1  a  can,  any 
grade  you  can  get.  That  is  where  our  pineapples  go.  That  is  whit 
you  will  have  to  pay  for  pineapples.  You  will  have  to  pay  a  higher 
price  for  them. 

I  am  very  much  interested  in  this  thing,  and  I  would  like  to  sit  here 
and  talk  for  a  long  time. 

Senator  Sheppard.  You  have  given  us  some  very  interesting  en 
dence. 
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FBIDAY,  AUGUST  22,  1919. 

United  States  Senate, 
Subcommittee  of  the  CoMMirrEE 

ON  THE  District  op  Columbia, 

Washington^  D.  C. 

The  subcommittee  met.  pursuant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present :  Senators  Ball  (chairman),  Capper,  Elkins,  Sheppard,  and 
Dial. 

Present  also:  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order  and  we  will 
proceed  with  the  testimony. 

Is  Mr.  Bonamy  present: 

(No  response.) 

Is  Mr.  Com  well  present? 

Mr.  (^RNWELL.  Yes,  sir. 

TESTIMONT  OF  HE.  OEOBOE  Q.  COBNWELL. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  full  name,  Mr.  Cornwell,  and  your  place 
of  business. 

Mr.  Cornwell.  George  G.  Cornwell.  The  firm  is  G.  G.  Cornwell  & 
Son  (Inc.),  1415  H  Street. 

Mr.  Miller.  When  were  you  incorporated? 

Mr.  Cornwell.  In  the  spring  of  1911.  I  can  not  give  you  the 
exact  month. 

Mr.  Miller.  Fpr  what  figure? 

Mr.  CoRNWEM>.  $200,000. 

Mr.  Miller.  Actual  cash  paid  in  ? 

Mr.  Cornwell.  No,  sir. 

Mr.  Miller.  How  much  is  actually  paid  in  ? 

Mr.  Cornwell.  About  $150,000. 

Mr.  Miller.  Will  you  give  us  some  data  showing  your  gross  sales 
from  the  time  you  were  incorporated  to  the  present  time,  as  well  as 
the  profits  over  thatperiod  and  the  cost  of  doing  business  ? 

Mr.  Cornwell.  Tne  gentleman  that  came  up  to  our  firm  to  call 
a  member  down  here — ^1  told  him  that  Mr.  King  Cornwell,  who  is 
secretary -treasurer  and  is  the  financial  man  of  the  concern,  was  out 
of  town,  and  that  I  would  not  be  able  to  submit  these  figures. 

Mr.  Miller.  Is  there  only  one  man  in  your  concern  who  can  get 

up  figures  for  us? 
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Mr.  CoKswwuL,  He  tuts  the  figures  locked  up.  I  would  have  ^tt 
the  auditor,  bat  our  auditor  has  just  died,  and  I  did  not  want  to  ; 
to  work  and  do  something  that  I  did  not  know  anything  about. 

Mr.  ilnxEK.  You  have  no  idea,  then  i 

Mr.  CoKswEu*  I  can  tell  you  roughly;  yes,  sir. 

Mr.  >IiLUEs.  How  far  back  can  you  go  ? 

Mr.  CoaxwKLL.  I  might  start  in  last  year  and  go  back  from  that. 

Mr.  ^IiLUEs.  Give  the  committee,  then,  in  this  informal  mannc 
the  volume  of  business  that  you  have  done,  and  your  profits,  as  f ; 
as  vou  can  give  them,  to  the  best  of  your  ability. 

ilr.  CoRxwzuL.  Last  year,  roughly,  it  was  about  $900,000. 

Mr.  Mnjj«.  What  were  the  gross  profits;  that  is,  for  the  yet 
1918? 

Mr.  CoKsrwELL.  That  was  from  July  1, 1917,  to  July  1, 1918. 

Mr.  MniJiB  What  were  the  profits  on  your  business? 

Mr.  CoRNwnx.  Roughly,  $25,000. 

Senator  Shkppabd.  £  that  net,  Mr.  Comwell  ? 

Mr.  CoRXWELL.  No,  sir;  that  is  gross — ^wait  a  minute;  excuse  m 
I  should  say  that  is  net. 

Mr.  MnxEB.  In  other  words,  you  have  deducted  your  income  tax 

Mr.  CoRNWEix.  No;  the  income  tax  is  included  in  that,  I  think. 

Mr.  MiLUER.  Do  vou  know  what  you  paid  as  income  tax? 

Mr.  CoRXWELL.  Koughly,  between  four  and  five  thousand  dollar 
I  can  not  tell  you  just  Uie  amount. 

Mr.  MnxER.  Going  back  to  the  next  fiscal  year,  give  us  the  figure 

Mr.  CoRNWELL.  I  think  the  year  before  that  was,  roughly,  betwee 
six  and  seven  hundred  thousand  dollars. 

Chairman  Ball.  That  was  July,  1916,  to  July,  1917? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  What  were  your  net  profits? 

Mr.  CoRNWELL.  The  net  profits  were  about  $12,000. 

Chairman  Ball.  Your  profits  were  greater  in  1917  than  they  wet 
ml918? 

Mr.  CoRXWELL.  I  have  one  little  explanation  to  make  for  thai 
That  was  when  we  had  the  limior  business,  and  that  fall,  befor 
Washington  went  dry,  we  sold,  1  should  say,  three  or  four  hundred 
thousand  dollars  worth  of  liquor  that  probably  in  the  ordinary  cours 
of  events  we  would  not  have  sold.  That  is  why  the  volume  of  busines 
is  so  big  for  that  year. 

Chairman  Ball.  That  increased  your  profits  very  materially  tha 
year? 

Mr.  CoRNWELL.  Yes,  sir. 

Chairman  Ball.  Of  the  $25,000  profit,  what  do  you  suppose  wa 
from  the  liquor? 

Mr.  CoRNWELL.  I  would  be  perfectly  willing  to  say  half,  anywaj 
I  have  no  way  of  telling. 

Mr.  Miller.  Can  you  go  back  to  the  year  before  that? 

Mr.  Corn  WEI  Ji.  The  year  before  that,  I  would  say,  was,  roughlj 
between  five  and  «ix  hundred  thousand  dollars. 

Mr.  Miller.  And  your  net  profits? 

Mr.  CoRNWELL.  Roughly,  I  should  say  about  a  thousand  dollars. 

Mr.  Miller.  A  thousand  dollars? 

Mr.  CoRNWRLL.  Yes,  sir. 
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Mr.  MiLLEB.  That  was  from 

Mr.  CoRNwixL.  1915  to  1916. 

Mr.  Miller.  Can  you  go  back  any  further,  Mr.  Com  well  ? 

Mr.  CoRNWELL.  The  year  before  that  I  should  say  was,  approxi- 
mately, about  the  same  amount  of  business — about  $5,000.  I  am  giv- 
ing vou  this  just  from  memory  now. 

Cliairman  Ball.  Why  was  the  profit  so  small  in  1914  and  1915?  I 
mean,  July,  1914,  to  July,  1915,  when  they  were  only  $1,000? 

Mr.  Cornwall.  I  do  not  know  why  the  profit  was  so  small.  Of 
course,  in  the  last  couple  of  years,  as  you  gentlemen  appreciate,  every- 
thing has  been  gradually  going  up,  and  necessarily  tne  profits  were 
less.  Things  were  kind  of  stagnant.  In  one  sense  of  the  word,  there 
was  more  a  tendency  to  go  down.  Everything,  whatever  you  bought, 
was  not  worth  as  much  when  you  sold  it  as  it  was  when  you  bought  it. 

Chairman  Ball.  Yes;  but  your  profits  were  $5,000  the  year  before 
and  dropped  down  to  $1,000  that  year. 

Mr.  Corn  WELL.  No;  it  was  the  other  way  around — $1,000  in  1916 
and  $5,000  the  year  before  that. 

Chairman  Ball.  And  then  it  dropped  back? 

Mr.  Cornwell.  Yes,  sir. 

Chairman  Ball.  And  then  went  up  again? 

Mr.  Cornwell.  Yes,  sir. 

Chairman  Baix.  Were  you  in  the  liquor  business  only  one  year? 

Mr.  Cornwell.  No,  sir. 

Chairman  Ball.  All  these  profits  cover  the  liquor  business  up  until 
la^  year? 

Mr.  Cornwell.  Yee,  sir. 

Mr.  Miller.  Can  you  go  back  any  farther? 

Chairman  Ball.  That  will  be  far  enough. 

Mr.  Miller.  The  Senator  says  that  is  far  enough  on  that  point. 

Are  you  able  to  tell  the  committee  anything  as  to  your  cost  of 
operation  over  these  years  ? 

Mr.  Cornwell.  I  can  not  give  you  the  gross  profits.  I  can  say, 
roughly,  the  cost  of  doing  business  was  between  18  and  19  per  cent 
up  until  verv  nearly  this  last  year,  the  $900,000  year,  and  then  it 
dropped  to  about  5  per  cent  below  that. 

Cnainnan  Ball.  When  will  your  bookkeeper  be  home? 

Mr.  Cornwell.  About  the  1st  of  the  month,  I  expect  him.  But  I 
told  him — ^the  gentleman  who  called  at  the  establishment — ^that  I 
would  be  very  glad  to  make  out  a  statement  and  swear  to  it  and  have 
it  submitted  to  the  committee. 

Mr.  Miller.  That  would  be  better  than  to  have  you  give  rough 
fimirefl  here. 

What  class  of  merchandise  do  you  handle? 

Mr.  CoRNWEUi.  You  mean  the  type  of  groceries? 

Mr.  Miller.  Yes. 

ilr.  CoRNWEix.  Everything  in  the  grocery  line,  very  nearly.  We 
also  have  a  pastry  business,  a  candy  business,  delicatessen,  perfumes, 
toilet  soaps,  besides  the  general  nm  of  every-day  groceries. 

Mr.  Miller.  Do  you  do  a  cash  or  credit  business? 

Mr.  CoRNWEi^L.  Credit. 

Mr.  Miller.  Is  your  cash  business  very  large?    What  proportion? 

Mr.  CoRNWEiJL.  I  should  say,  oflFhand,  the  cash  business  might  be 
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$400  or  $500  a  day.  Of  course,  at  this  time  of  year  our  cash  busin 
is  a  great  deal  larger  than  our  charge  business.  In  the  winterti 
it  would  be  the  opposite  way. 

Chairman  Ball.  Wliat  was  your  percentage  of  loss  from  y< 
credit  business  due  to  bad  accounts,  for  instance? 

Mr.  Corn  WELL.  I  can  not  tell  you.  I  do  not  think  they  have  ei 
been  very  big. 

Chairman  Ball.  It  is  a  minor  consideration? 

Mr.  Corn  WELL.  Yes. 

Chairman  Ball.  What  percentage  do  you  figure  on  for  increi 
over  your  cost  price — your  selling  price  ? 

Mr.  Corn  WELL.  Well,  tlmt  varies  according  to  different  conditio 
.Roughly,  as  to  canned  goods,  between  30  and  33  per  cent.  On  an  it 
like  flour,  of  course  last  year  and  the  year  before  last  we  were  unc 
the  Food  Administration  percentages,  and  this  year  we  are  goinj 
little  bit  higher  than  that  percen1?age.  The  highest  margin  they  li 
was  $1.60  a  barrel. 

Chairman  Ball.  You  know  the  percentage  of  profit  on  all  1 
different  things? 

Mr.  CoRNWELL.  It  varies  according  to  the  different  items.  It  n 
from  15  or  22  per  cent  to  33  per  cent.  On  some  items  it  might  be 
per  cent,  but  not  so  large  in  the  grocery  line. 

Chairman  Ball.  How  dp  you  draw  the  line  there — because  soi 
things  are  perishable  ? 

Mr.  Corn  well.  Yes,  sir.  Take  eggs,  canned  goods,  and  things  li 
that,  the  percentage  of  loss  is  higher  than  a  staple  article.  I  woi 
say  canned  goods  was  about  as  high  as  any  staple  item. 

Chairman  Ball.  About  33  per  cent? 

Mr.  CoRNWELL.  Yes,  sir.    I  should  say  it  runs  down  to  25  or  20. 

Senator  Capper.  How  about  sugar  ? 

Mr.  CoRNWELL.  The  margin  on  sugar  is  1^  cents.  That  is  the  nu 
gin  we  are  selling  on  now — I  mean,  that  is  the  fair  price  per  pout 

Senator  Capper.  What  percentage  is  that  ? 

Mr.  CoRNAVELL.  About  10  per  cent. 

Chairman  Ball.  Is  not  33  per  cent  a  pretty  good  profit  on  cani^ 
goods  ? 

Mr.  CoRNWELL.  The  Food  Administration's  figure  was  30.  Y 
have  to  carry  canned  goods  for  a  whole  year,  and  while  usually  t 
packer  makes  good  for  a  certain  length  of  time  for  the  "  swells  "  a; 
bad  cans,  it  is  your  loss  after  that. 

Chairman  Ball.  What  percentage  of  loss  do  you  have  on  cann 
goods,  do  you  suppose  ?    Take  the  average. 

Mr.  Corn  WELL.  One  to  1^  per  cent.  Some  of  the  packers  allow  v 
one-half  per  cent  for  swells.  Instead  of  having  to  return  the  h 
goods  they  allow  you  one-half  per  cent,  and  then  you  have  to  dedi 
whatever  loss  there  is. 

Mr.  Miller.  From  whom  do  you  buy  your  merchandise,  Ai 
Cornwell  ? 

Mr.  Cornwell.  We  buy  it  all  over. 

Mr.  Miller.  Do  you  buy  any  of  it  from  N.  A.  Shea  ? 

Mr.  Cornwell.  No,  sir;  the  only  goods  we  buy  in  Washington 
what  we  just  happen  to  run  out  of. 

I  would  like  to  say  that  we  do  both  a  wholesale  and  a  retail  bui 
ness.    We  are  probably  the  only  concern  in  Washington  of  that  cla 
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Mr.  Miller.  Since  you  have  mentioned  that  subject,  what  propor- 
tion of  your  trade  is  retail  ? 

Mr.  CoRNWELL.  This  time  of  year  it  is  pix>bably  half  and  half.  In 
the  wintertime  it  would  probably  be  one-third  wholesale  and  two- 
thirds  retail. 

Mr.  Miller.  Have  you  ever  bought  any  goods  from  Mr.  Shea — 
have  you  bought  any  recently  ? 

Mr.  CoRNWELL.  I  can  not  tell  you  right  offhand.    I  think  we  have. 

Mr.  Miller.  I  will  say  for  your  information  that  they  have  you 
down  on  their  list  of  customers. 

Do  you  buy  from  Frank  Hume  (Inc.)  ? 

Mr.  CoRNWELL.  From  pretty  nearly  all  of  them;  the  things  we 
run  out  of 

Mr.  Miller.  Do  not  elaborate.  I  will  ask  you  some  questions  in  a 
moment  to  bring  that  out.    They  are  also  on  the  list  of  customers. 

Do  you  buy  from  Liebman  Bros.  ? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  Can  you  give  the  committee  the  prices  at  which  you 
sell  standard  articles,  like  corn  and  tomatoes  and  beans?  Have  you 
any  figures  with  you  ? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Mni^ER.  Have  you  bought  any  standard  No.  2  canned  corn 
lately? 

Mr.  CoRNWELL.  Not  since  about  a  year  ago  this  coming  September. 

Mr.  Miller.  Have  you  bought  any  tomatoes  recently! 

Mr.  CoRNWELL.  No,  sir. 

Mr.  Miller.  Have  you  bought  any  salmon  re<»ntly  ? 

Mr.  CoRXWELL.  I  think  we  have,  but  I  can  not  tell  you  definitely. 
What  I  am  trving  to  get  at  is  that  we  usually  buy  stuff  like  that  once 
a  year,  and  what  we  are  buying  now  is  just  to  piece  out  until  the  new 
crop  of  salmon  comes  in. 

Mr.  Miller.  Tell  the  committee  what  you  have  bought  recently 
from  any  of  the  three  concerns  that  I  have  named. 

Mr.  CoRNWELL.  That  will  be  kind  of  hard.  The  last  bill  I  have 
seen  from  Liebman  was  for  Cliquot  ginger  ale.  That  hasn't  any- 
thing to  do  with  groceries.  I  can  not  tell  you  what  the  last  bill  was 
or  what  the  stuff  was. 

Mr.  Miller.  I  will  ask  you  another  line  of  questions,  then.  What 
do  you  sell  your  standard  No.  2  com  for  to  the  retail  trade? 

Mr.  Corn  WELL.  We  are  now  selling  retail  corn  at  $1.60;  that 
oheap  com. 

Mr.  Miller.  A  dozen? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  What  can  you  buy  that  for? 

Mr.  CoRNWELL.  I  suppose  about  $1.30  or  $1.35.  We  paid  $1.71 
for  it. 

Mr.  Miller.  For  what  you  are  now  selling  for  $1.60? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  Why  do  you  do  that? 

Mr.  CoRNWELL.  Because  the  market  is  down.  The  market  on  corn 
went  down  as  low  as  $1.10.    Now  it  has  gone  back  up  again. 

Mr.  Miller.  What  have  you  been  selling  tomatoes  to  the  public 
fort 
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Mr.  CoRNWELL.  $2.40. 

Mr.  Miller.  Is  that  a  dozen? 

Mr.  CoRN\^TXL.  Yes,  sir. 

Mr.  Miller.  What  size? 

Mr.  CoRNWELL-  They  are  supposed  to  be  threes,  hand-packed  toma 
toes. 

Mr.  Miller.  How  much? 

Mr.  CoRNWELL.  $2.40. 

Mr.  Miller.  What  did  you  buy  for? 

Mr.  Corn  WELL.  $2.17. 

Mr.  Miller.  They  were  not  bought  from  any  of  the  firms  I  havi 
named  ? 

Mr.  Corn  well.  No,  sir;  from  the  packers. 

Mr.  Miller.  The  figures  that  the  committee  has  before  it  on  thoa 
articles  we  have  just  mentioned  show  that  they  are  sold  by  anvoa 
of  these  three  Washington  dealers  for  a  lower  price  than  you  nav^ 
paid  for  them. 

Mr.  Corn  WELL,  Yes,  sir;  tomatoes  are  off  from  what  we  paid  foi 
them. 

Mr.  Miller.  Then  you  can  not  give  the  committee  the  names  awi 
prices  of  any  commodities  that  you  have  bought  from  these  thrw 
concerns  in  Washington  this  year,  so  that  we  can  compare  certaii 
prices? 

Mr.  Corn  well.  No,  sir;  not  without  looking  up  the  records. 

Mr.  Miller.  Who  is  familiar  with  that  angle  of  your  businessJ 

Mr.  CoRNWTXj^  I  do  not  think  anybody  is  familiar  enough  W 
answer  questions  that  way  unless  they  went  back  and  got  the  detailed 
information  that  you  desire. 

Mr.  Miller.  I  thought  if  you  were  doin^  any  business  of  any  siff 
you  might  be  able  to  carry  them  in  your  mind. 

I  have  no  more  questions  to  bring  out  by  this  witness  if  he  has  do 
more  figures  to  present. 

Senator  Capper.  What,  roughly  speaking,  was  your  volume  of 
business  for  the  year  on  July  1  this  year? 

Mr.  Corn  WELL.  We  have  not  made  our  figures  up  yet  Our  audi- 
tor has  just  died,  and  the  figures  have  not  been  made  up.  They  are 
supposed  to  be  finished  by  the  1st  of  the  month  for  the  Interna! 
Revenue  Department,  but  so  far  they  have  not  Been  finished. 
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not  down,  and  now  they  are  going  back  a  little,  but  they  are  not 
SKk  to  where  they  were. 

Senator  Capper.  This  last  year  there  have  been  more  complaints 
zm  ever  before  about  the  high  cost  of  living.  How  do  you  ac- 
^^t  for  that?    How  do  you  explain  that?    Who  is  to  blame? 

Mr.  Corn  WELL.  May  I  read  you  a  couple  of  figures  that  I  have 
itre  on  items  some  of  which  are  on  the  Food  Administration's  f air- 
T^Ust? 

*^cgar  cost  us  in  1914,  6.695  cents.    It  now  costs  us  9.21  cents. 

Flour  cost  us  $6.75  to  $6.90.    It  is  now  costing  us  $12.64. 

*om  meal  cost  us  2  cents.    Now  it  is  costing  us  4.6,  roughly. 

Rice  cost  us  5.75.     It  is  costing  us  to-day  13.50. 
RoDed  oats  cost  us  about  $3.50  a  case,  and  is  now  costing  us  $5.25. 
Batter,  35  cents;  now  costing  60  cents. 
Urd  cost  us  11  to  12J  cents,  and  is  now  costing  us  32f  cents. 
(Titirman  Ball.  That  is  in  1915  and  1914? 
Mr.  Corn  WELL.  That  is  December,  1914,  and  the  figures  to-day. 
34con,  24  cents  in  1914 ;  48  now. 
H«n»  21  cents :  now  43  cents. 

Mr.  Mnj.KB.  May  I  interrupt  you  there  to  suggest  that  at  the  same 
"^  you  give  the  committee  the  price  at  which  you  sell  to  the  re- 

Mr.  Cornwall.  I  can  give  you  that.  I  tried  to  look  up  the 
*'ir>fds  of  what  we  sold  them  for  before,  but  I  could  not  get  hold  of 
•--  books.    The  figures  have  been  put  away. 

^Ir.  Miller.  It  is  very  interesting  to. know  what  you  sell  to  the 
Millers  for.  We  are  very  much  interested  in  that  as  well  as  what 
; :  paid  for  the  articles. 

Mr.  Corn  WELL.  To  go  back 

Mr.  Miller.  No;  just  finish  your  list. 

Mr.  CoRNWELU  Eggs.  We  sell  nothing  but  hennery  eggs.  In 
'•14  they  cost  69  to  70  cents,  and  we  are  selling  them  to-day  for  80 

'  lieese  cost  us  17  cents  in  1914,  and  now  cost  us  33  cents.  We  sell 
:  *H  48  cents. 

Tomatoes,  3-pound  cans,  of  the  same  identical  brand,  cost  us  in 

'A,  Sli  cents,  and  they  cost  us  last  year  $2.17.  We  are  selling  them 
i:e.40. 

^Miine  com  cost  us  95^  cents  in  1914,  and  is  now  costing  us  $2.12. 
^-  tre  selling  it  for  $3: 

Mirvland  com,  76J  cents  last  year.  Now,  $1.71,  and  we  are  sell- 
-5  t  for  $1.60. 

P«s  cost  us  in  1914  $1.60  to  $1.68.  The  same  grade  cost  us  to-day 
-II  and  we  are  selling  for  $3.25. 

Coffee,  green,  cost  us  in  1914,  13^  cents.  It  is  now  costing  us  29 
'  y^  cents.    Boasted,  it  would  be  36  cents,  and  we  are  selling  it 

PoUtoee  cost  us  $2.15  a  bag;  now  $6.50. 

'Chairman  Ball.  What  are  you  selling  potatoes  for? 

Mr.  CoRKWELL.  Ninety  cents.    We  pay  65  cents  a  peck  and  sell  for 
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Mr.  Miller.  Give  us  the  price  that  you  sell  them  for  to  the  publj 

Chairman  Ball.  He  gave  that. 

Mr.  Miller.  Did  you  go  back  over  the  list? 

Mr.  Corn  WELL.  The  other  part? 

Mr.  Miller.  Yes. 

Mr.  CoRNWELL.  I  will  ffo  back  to  that. 

Sugar  costs  us  9.21,  ana  we  are  selling  it  at  11  cents. 

Flour  is  $15.20  a  barrel. 

Com  meal  costs  us  4.6  and  sells  for  6 

Mr.  Miller.  The  average  layman  does  not  always  understand  ju 
what  you  mean  when  you  say  you  sell  for  11  cents,  tor  instance 

Mr.  Corn  WELL.  The  first  is  11  cents  a  pound.    Flour  is  $15,S 
That  is  the  barrel  price.    Six  cents  is  by  the  pound  on  com  meal, 
costs  4.6. 

Rice  costs  us  13J  cents,  what  we  have  in  the  house,  and  I  saw  a  b 
for  something  over  14.    We  are  selling  it  for  18  cents. 

Rolled  oats  cost  5.25  and  sells  for  6 

Mr.  Miller.  In  what  quantity?  The  average  layman  does  n 
always  understand  those  figures. 

Mr.  CoRNWELL.    5.25  a  pound.    We  sell  for  6  cents  a  pound. 

Butter  costs  60  cents  for  the  butter  and  2  cents  a  pound  for  tl 
box,  which  makes  it  cost  us  practically  62  cents  a  pound.  We  a 
selling  it  for  70  cents.  The  box  used  to  be  thrown  in  with  tl 
butter,  but  we  now  pay  for  the  box. 

Lard  cost  375  cents,  and  we  sell  it  for  48. 

Mr.  Miller.  A  pound? 

Mr.  Corn  WELL.  Yes,  sir. 

Chairman  Ball.  This  is  all  pounds? 

Mr.  Corn  WELL.  This  is  all  pounds.    I  figured  it  out  in  pounds. 

Bacon  cost  48,  and  sells  for  58. 

Ham  cost  43  and  sells  for  53.  Those  hams  are  canvassed  ban 
and  they  are  probably  a  little  bit  higher  standard  than  the  ordina 
ham  that  the  grocery  store  man  would  go  to  the  market  and  bt 
and  sell  from  day  to  day. 

Eggs — I  have  given  those  before. 

Chairman  Ball.  You  do  not  think  your  treasurer  or  bookkeep 
will  be  home  before  the  1st  of  September? 

Mr.  CoRNWELL.  I  told  the  gentleman  when  he  came  to  see  us  th 
if  you  people  wanted  him  down  here  I  would  send  for  him  and  ha 
him  come  hack  and  get  up  the  figures,  but  he  said  he  did  not  thii 
it  was  necessary. 

Mr.  Miller.  Do  you  find  that  the  packages  and  containers  f 
various  standard  articles  are  smaller  than  they  were  in  previa 
years? 

Mr.  CoRNWELL.  Some  of  them  are;  some  are  not. 

Mr.  Miller.  They  are  selling,  of  course,  at  an  increased  price,  b 
the  system  of  measuring  the  containers  or  packages  results  in  makij 
them  smaller  ? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  How  about  your  delivery  service?  You,  of  coun 
have  to  have  a  delivery  service  for  your  retail  trade? 

Mr.  CoRNWELL.  Yes,  sir. 

Mr.  Miller.  How  much  of  jour  trade  would  you  lose  if  you  d 
not  maintain  that  delivery  service? 
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Mr.  CoRNWELL.  I  should  say  the  best  part  of  our  trade. 

Mr.  Miller.  Areyou  prepared  to  say  now  much  it  oosts  you! 

Mr.  Corn  WELL,  llie  delivery  service? 

Mr.  Miller.  Yes. 

Mr.  Corn  WELL.  No^  sir;  I  am  not 

Mr.  Miller.  That  is  all. 

Senator  Capper.  What  part  of  your  business  comes  over  the  tele- 
phone? 

Mr.  CoRNWELL.  I  should  say  the  telephone  business  is  about  four 
)r  five  hundred  dollars  a  day,  probably. 

Senator  Capper.  About  what  percentage  would  that  probably  be 
)f  your  total  business? 

Mr.  CoRNAVELL.  It  might  be  a  quarter  in  the  wintertime.  Of  course, 
low  it  does  not  run  anything  like  that. 

I  have  some  figures  here  that  would  be  interesting  to  you  gentle- 
nen.  Here  is  the  last  catalogue  we  got  out  in  1915.  There  are  all 
rinds  of  retail  prices  in  that. 

Senator  Capper.  How  often  do  you  get  catalogues  out? 

Mr.  Corn  WELL.  We  have  not  gotten  them  out  since,  because  prices 
'Jianged  so  fast  that  it  was  not  worth  while  to  get  out  a  book. 

TESTIMONY  OF  ME.  C.  0.  BONAMT. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  name  and  your  place  of  doing  business  and 
tate  your  firm  name. 

Mr.  BoNAMT.  My  firm  name?  I  only  got  this  business  about  four 
Qonths  ago. 

Mr.  Miller.  Give  us  the  information  asked  for,  the  ns^me  of  your 
tnn,  your  location,  and  so  on. 

Mr.  BoNAMT.  My  name  is  C.  G.  Bonamy ;  901  H  Street  NW. 

Mr.  Miller.  What  character  of  firm  are  you,  an  incorporation  or 
»artnership  or  what? 

Mr.  BoNAMY.  No,  sir;  only  m5^self. 

Mr.  Miller.  In  what  do  you  deal  ? 

Mr.  BoNAMY.  Groceries. 

Mr.  Miller.  What  else? 

Mr.  BoNAMT.  Meat. 

Mr.  MnxER.  Anything  else? 

Mr.  BoNAMY.  Fruit ;  some  fruit. 

Mr,  Miller.  Where  do  you  get  your  groceries? 

Mr.  BoNAMY.  We  get  groceries  from  James  M.  Denty,  Miller^ 
nyder  &  Co.,  Mazo  Bros.,  and  Armour. 

Mr.  Miller.  Do  you  buy  any  from  any  of  the  Washington  whole- 
lie  houses? 

Mr.  Bonamy.  From  the  Washington  wholesale  houses? 

Mr.  Miller.  Yes. 

Mr.  Bona  MY.  Those  are  Washington  wholesale  houses. 

Mr.  Miller.  Do  you  pet  any  from  Frank  Hume  (Inc.)  ? 

Mr.  BoNAMY.  Sometimes  I  buy  from  Frank  Hume;  yes. 

Mr.  Miller.  Very  recently? 

Mr.  Bonamy.  Not  many;  I  do  not  buv  many  from  him. 

Mr.  Miller.  What  have  you  bought  from  Mr.  Hume's  firm  in  the 
ist  month? 
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Mr.  Bon  AMY.  In  the  last  month  ?  I  have  not  been  buying  over  t^ 
months. 

Mr.  Miller.  Have  you  any  figures  with  you  showing  the  comm: 
tee  how  much  busines  you  have  done  and  how  much  you  have  made 
your  business? 

Mr.  BoNAMY.  I  am  in  business  for  myself.  I  bought  this  busine 
from  my  brotner.  My  brother  owned  the  place.  I  bought  him  o 
four  months  ago. 

Mr.  Miller.  Were  you  connected  with  the  business  when  yo 
brother  was  operating  it? 

Mr.  BoNAMY.  Yes,  sir ;  I  was  connected  with  the  business  before  n 
brother  sold  it  to  me. 

Mr.  Miller.  In  what  capacity! 

Mr.  BoNAMY.  I  became  partner  with  my  brother  since  Decemlx 
1918.  I  stayed  with  him  until  about  April  1.  He  sold  out  to  me  ai 
I  ffot  the  place. 

Mr.  Miller.  In  other  words,  you  were  not  in  this  business,  you 
your  brother,  before  December,  1918? 

Mr.  BoNAMY.  Yes;  December. 

Mr.  Miller.  Before  December,  1918,  were  you  in  this  busines 
Were  you  in  the  grocery  business  before  last  December? 

Mr.  BoNAMY.  No,  sir;  not  before  last  December. 

Mr.  Miller.  In  other  words,  the  only  information  you  can  give 
about  the  grocery  business  is  your  experience  in  it  since  last  E 
cember? 

Mr.  BoNAMY.  That  is  all  the  time  I  have  been  in  the  grocery  buj 
ness. 

Mr.  Miller.  Can  you  tell  the  committee  how  much  business  y< 
have  done  since  you  and  your  brother  went  into  business  last  Decei 
ber?  Have  you  any  figures  or  any  data  that  you  have  brought  < 
paper? 

Mr.  Bon  AMY.  No,  sir;  I  did  not  figure  it  on  paper.  I  will  tell  y< 
from  my  mind. 

It  costs  me  about  $10  a  day,  over  $10  for  expenses. 

Mr.  Miller.  Can  you  give  the  committee  the  prices  you  pay  f 
your  staple  groceries  and  what  you  sell  them  to  the  public  for? 

Mr.  BoNAMT.  Yes.    First,  sugar—;— 

Mr.  Miller.  Call  off  to  the  committee  as  quickly  as  possible  t 
prices  of  certain  staple  croceries,  what  you  pay  for  them,  and  wh 
you  sell  them  to  the  public  for. 

Mr.  BoNAMY.  I  pay  for  sugar  9.80  and  sell  it  for  11  cents.  I  bi 
eggs  for  53  cents  and  sell  them  for  60  cents.  I  buy  butter  for  60  cei 
and  sell  it  for  68  cents. 

Chairman  Ball.  Where  do  you  get  your  eggs? 

Mr.  Bonamy.  I  get  some  from  Oyster. 

Chairman  Ball.  For  53  cents? 

Mr.  Bonamy.  Yes,  sir.  I  sell  them  for  60.  Butter  I  get  from  hi 
too,  at  60  and  sell  it  for  68  cents.  The  meat  I  buy  from  Armour  t\ 
Swift.  They  charge  me  for  a  hindquarter  33  cents,  and  I  sell  for  ( 
55,  50,  and  40  cents. 

Mr.  Miller.  What  is  the  average  price  you  get  for  each  pound 
beef  out  of  that  quarter? 

Mr.  Bonamy.  How  many  pounds? 
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Mr.  Miller.  What  was  the  average  price  you  got  per  pound  for 
the  beef  out  of  that  quarter? 

Mr.  BoNAMT.  I  did  not  make  up  a  statement  about  that. 

Mr.  Miller.  Never  mind,  then;  proceed  to  give  the  committee 
some  more  of  your  figures. 

Mr.  BoNAMY.  Tomatoes  I  sell  for  10  cents  a  can  and  13  cents  or 
t'wo  for  a  quarter;  18  cents  for  a  larger  can.  Com,  18  cents  and  25 
rents. 

Mr.  MnjJBR.  How  about  flour?     You  have  not  mentioned  that  yet. 

Mr.  Bon  AMY.  Flour  I  pay  $13.70  for  and  sell  a  6-pound  sack  for 
50  cents. 

Mr.  Miller.  How  about  com  meal  ? 

Mr.  BoNAMY.  Com  meal  I  sell  for  6  cents 

Mr.  Miller.  Give  the  price  that  you  pay  per  pound  and  wliat  you 
s>el\  it  for,  please. 

Mr.  BoNAMY.  I  buy  it  for  4.5  cents  and  sell  it  for  6  cents. 

Mr.  Miller.  Lima  beans.  Give  what  you  buy  them  for  and  what 
you  sell  them  for. 

Mr.  BoNAMY.  I  am  telling  you  the  truth,  now.  Lima  beans  in 
cans — when  I  bought  the  place  the  cans  were  in  the  place.  I  do  not 
know  how  much  my  brother  paid  for  them,  but  I  sell  them  for  15, 
20,  and  25,  a  large  can  of  Lima  beans.  The  dry  Lima  beans  sell  for 
14  cents  a  pouna. 

Mr.  Miller.  How  about  sardines? 

Mr.  BoNAMY.  Ten  cents.    I  have  none  over  10  cents. 

Mr.  Miller.  What  do  you  buy  them  for  and  what  do  you  sell  them 
for? 

Mr.  BoNAMY.  I  buy  them  for  $7  and  sell  them  for  10  cents  a  can. 

Mr.  Miller.  You  mean  $7  a  hundred  cans? 

Mr.  BoNAMY.  Yes,  sir. 

Mr.  Miller.  What  about  cereals?  Shredded  Wheat,  Corn  Flakes, 
etc? 

Mr.  BoNAMY.  Shredded  Wheat,  15  cents.  I  pay  for  Shredded 
Wheat  $4.30.  I  just  bought  some  from  Shea  for  $4.25 — ^between 
S4.25  and  $4.80  a  case.    I  sell  them  for  14  cents. 

Mr.  Miller.  How  many  boxes  in  a  case  ? 

Mr.  BoNAMY.  Three  dozen. 

Mr.  Miller.  Com  Flakes? 

Mr.  BoNAMY.  $8.80  a  case. 

Mr.  Miller.  I  want  you  to  teU  us  what  you  buy  them  for  and  what 
you  sell  them  for. 

Mr.  BoNAMY.  I  know.  Shredded  Wheat  I  am  telling  you  about. 
I  paid  $4.25,  three  dozen  in  the  case,  and  sell  them  for  14  cents. 

Mr.  Miller.  Now,  Com  Flakes? 

Mr.  BoNAMY.  I  sell  them  the  same  thing,  and  Post  Toasties  the 
same  thing.    Oatmeal,  12  cents. 

Mr.  Miller.  Cream  of  Wheat  ? 

Mr.  BoNAMY.  Twenty-five  cents. 

Mr.  Miller.  I  will  have  to  go  back  over  it  again.  What  do  you 
buy  it  lor  and  what  do  you  sell  it  for? 

Mr.  BoNAMT.  Post  Toasties  I  buy  for  $8.70  and  Com  Flakes  $3.80. 

Mr.  Miller.  What  do  you  sell  them  for? 

Mr.  BoNAMY.  Fourteen  cents. 
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Senator  Sheppard.  He  did  not  state  what  he  bought  oatmeal  for. 

Mr.  Miller.  Go  back  again,  and  state  what  vou  bought  oatmeal 
for  and  what  you  bought  cream  of  wheat  for,  wliat  you  sell  oatmeal 
for,  and  what  you  sell  cream  of  wheat  for. 

Mr.  Bona  MY.  Cream  of  wheat,  25  cents,  I  sell  it.  I  pay  $2.40  per 
dozen.    Is  that  right? 

Mr.  Miller.  Now,  oatmeal? 

Mr.  BoNAMY.  Oatmeal,  I  pay  $3.40  and  sell  it  for  12  cents. 

Senator  Sheppard.  Per  what? 

Mr.  Bonamy.  By  the  case;  three  dozen  in  the  case.  I  sell  it  for 
12  cents ;  that  is  the  regular  size.  Corn  Flakes  I  wiU  buy  for  $3.80 
and  sell  for  14  cents. 

Senator  Sheppard.  I  got  that,  all  right. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  BoNAMY.  Yes;  I  have  got  to  deliver  sometimes;  not  all  the 
time. 

Mr.  Miller.  How  much  of  your  business  is  dependent  on  your 
delivery  service? 

Mr.  Bon  AMY.  I  do  not  deliver  much.  I  have  a  delivery  boy.  I 
deliver  goods  by  him ;  but  sometimes  I  have  not  got  him.  The  boy 
quit. 

Mr.  Miller.  If  you  did  not  have  your  delivery  service  would  you 
lose  some  of  your  trade? 

Mr.  BoNAMY.  Yes;  of  course,  I  lose  some. 

Mr.  Miller.  I  have  no  more  questions.  Senators. 

Chairman  Ball.  You  are  not  paying  any  more  for  your  stuff  now 
than  you  were  three  months  ago,  are  you  ? 

Mr.  Bon  AMY.  Some  of  it.  I  paid  for  sugar  more;  I  paid  more 
for  shredded  wheat,  and  I  paid  more  for  rice 

Chairman  Ball.  Why  are  you  charging  more  for  all  the  things 
now  than  you  did  three  or  four  months  ago,  when  you  are  only 
paying  more  for  a  few  things? 

Mr.  Bon  AMY.  Why  do  I  charge  more? 

Chairman  Ball.  You  are  charging  more  than  you  were? 

Mr.  Bonamy.  I  sell  some  of  them  the  same  price  T  sold  them  for 
months  ago.  I  did  not  want  to  raise  the  price  on  my  customers.  I 
paid  in  one  case  25  cents  more,  but  I  did  not  raise  the  price. 
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nfonnation  about  it  for  the  last  three  or  four  months,  and  I  will 
ell  vou  all  I  know  since  I  have  been  in  the  business. 

Mr.  MiULER.  Very  well.  How  long  were  you  operating  as  the 
Sagle  Meat  Market? 

Mr.  Gelfakd.  For  five  years. 

Mr.  MiLUER.  Did  you  own  it  then,  or  how  were  you  connected 
nth  it? 

Mr.  Gelfand.  For  the  first  three  years  I  have  been  with  the  de- 
Mirtinent,  and  after  that  I  was  left  by  myself  with  the  business. 

Mr.  Miller.  Can  you  give  the  committee  the  total  volume  of  sales 
or  1914  to  1918,  inclusive? 

Mr.  Gelfand.  I  can  not  give  you  exactly  the  figures,  but  I  can 
ell  vou  more  or  less. 

Mr.  Miller.  Have  you  any  figures  with  you,  or  is  this  all  out  of 
our  head  ? 

Mr.  Gelfand.  I  have  no  figures  with  me.  All  I  can  tell  you  is  as 
iiuch  as  I  recall. 

Chairman  Ball.  I  do  not  think  evidence  of  that  kind,  when  he 
loes  not  testify  exactly,  is  worth  while  putting  in  the  record.  It 
•nly  fills  up  the  record  without  doing  a  great  deal  of  good.  Unless 
ou  can  give  exact 

Mr.  Gelfand.  No;  not  exactly. 

Chairman  Ball  (continuing).  Exact  figures  that  you  are  swear- 
Qff  to,  we  do  not  want  it. 

Mr.  Gelfant).  We  have  never  had  any  bookkeeper  there  because 
he  business  was  too  small. 

Chairman  Ball.  You  can  give  us  some  evidence  along  the  line  of 
rices,  can  you  not? 

Mr.  Geliwnd.  Yes.  sir. 

Chairman  Ball.  And  tell  us  why  prices  have  advanced  in  your 
ine  of  business  for  the  last  three  or  four  months? 

Mr.  Gelfand.  Yes,  sir. 

Chairman  Ball.  That  is  the  kind  of  evidence  we  want. 

Mr.  Gelfand.  I  can  tell  you  that  much,  but  I  don't  know  the  rea- 
3n  why. 

Mr.  Miller.  Does  the  committee  want  him  to  be  asked  about  spe- 
ific  commodities  here,  or  just  let  him  tell  us. 

Chairman  Ball.  He  is  out  of  the  firm,  as  I  understand  it,  and  has 
ot  anything  to  do  with  it. 

Mr.  Miller.  He  only  got  out  last  week.  He  probably  knows  more 
bout  it  than  anybody  eke  connected  with  the  firm. 

Chairman  Ball.  You  can  give  us  the  percentage  of  profits  of  last 
ear  and  the  year  before.  Further  than  that  I  do  not  think  it  is 
ecessary. 

Mr.  Miller.  Do  you  want  me  to  ask  him  how  much  he  paid  for 
jrtain  articles  and  what  he  sold  them  for? 

Chairman  Ball.  Yes. 

Mr.  Miller.  In  giving  this  information,  will  you  please,  when  I 
all  out  the  article,  say  "  I  paid  so  much  for  it  and  sold  it  for  so 
mch,"  and  if  it  is  pounds  or  quarts,  or  whatever  it  is,  give  it  to  us? 

Mr.  Gelfand.  Yes,  sir. 

Mr.  Miller.  Lima  beans? 

Mr.  Gelfand.  We  bought  them  for  12^  and  sold  them  for  15 
ents  a  pound. 
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Mr.  Miller.  Sugar? 

Mr.  Gelpand.  We  have  paid  9  cents  a  pound  for  loose  sugar, 
comes  loose  in  packages.    The  packages  cost  us  a  cent  more.     "V 
paid  9  cents  and  sold  it  for  10.    If  we  paid  10  cents,  we  sold  it  f 
11  cents  a  pound. 

Mr.  Miller.  Peas? 

Mr.  Gelfand.  $1.40  a  dozen.    That  would  be  sold  for  $1.80  at 
cents  a  can. 

Mr.  Miller.  Can  you  tell  us  what  grade  they  were,  the  ear 
June  sifted? 

Mr.  Gelfand.  Early  June  peas. 

Mr.  Miller.  Tomatoes? 

Mr.  Gelfand.  I  got  stuck  on  tomatoes  lately.  I  paid  for  tomato 
$2.15  a  dozen  and  I  sold  them  for  $1.80,  because  they  went  down. 

Mr.  Miller.  Com? 

Mr.  Gelfand.  Approximately  the  same  as  peas.  It  cost  abo 
$1.40  or  $1.35  and  sold  for  $1.80.    That  is  for  a  dozen. 

Mr.  Miller.  Sardines? 

Mr.  Gelfand.  We  pay  $6.25  a  hundred,  and  we  sell  them  f 
7  and  7^. 

Mr.  Miller.  Corn  meal? 

Mr.  Gelfand.  Com  meal,  we  paid  4i  cents  a  pound  for  and  sold 
for  5^,  sometimes  6  by  the  pound.  There  is  about  a  cent  profit  < 
com  meal. 

Mr.  Miller.  Run  through  the  cereals  for  us. 

Mr.  Gelfand.  Shredded  wheat  costs  us  about  12^  cents.  We  si 
it  for  15.  Quaker  Oats  stands  us  a  little  over  10  cents  a  packa^ 
and  we  sell  it  for  12  cents.  Post  Toasties,  Com  Flakes,  stand  us  ] 
cents  and  we  sell  it  for  12^. 

Mr.  Miller.  Oatmeal  and  shredded  wheat? 

Mr.  Gelfand.  That  is  what  I  said. 

Mr.  Miller.  Oatmeal  and  Cream  of  Wheat? 

Mr.  Gelfand.  Cream  of  Wheat  stands  us  about  21  cents  and  \ 
sell  it  for  25. 

Mr.  Miller.  Did  you  rive  the  others? 

Mr.  Gelfand.  I  guess  I  gave  them  all. 

Mr.  Miller.  Salmon? 

Mr.  Gelfand.  We  have  some  salmon  that  cost  us  about  20  cents 
can,  and  we  get  24  and  25  cents  for  some  grades. 

Mr.  Miller.  Salt? 

Mr.  Gelfand.  Salt  cost  us  about  4^  cents  a  bag  and  we  seU  it  i 
6  cents. 

Mr.  Miller.  Sirup? 

Mr.  Gelfand.  Sirup  cost  us  12^  cents  a  can  and  we  sell  it  for  1 
cents. 

Mr.  Miller.  Beans? 

Mr.  Gelfand.  Beans  cost  us  about  10  cents  and  we  sell  them  no 
for  12i. 

Mr.  Miller.  Rice? 

Mr.  Gelfand.  Rice  has  been  changing  lately,  and  whenever  t] 
market  changes  and  we  pay  more  we  sell  it  for  more.  Recently  ^ 
sold  rice  for  15  where  it  cost  me  about  12}. 

Mr.  Miller.  Flour? 
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Mr.  Gelfand.  Flour  cost  us  about  74  or  76  cents,  and  we  sell  it  for 
85 :  that  is,  a  12-pound  bag. 

Mr.  Miller.  That  is  all  I  have  to  ask. 

Senator  Shefpard.  What  did  you  have  invested  in  your  business 
last  year — ^how  much  money  ? 

Mr.  Gelfand.  I  had  invested  about  between  three  and  four  thou- 
sand dollars. 

Senator  Shefpard.  T\Tiat  did  you  make  last  year? 

Mr.  Geu^and.  What  I  cleared  or  what  I  made? 

Senator  Shefpard.  What  you  cleared. 

Mr.  Gelfand.  About  $2,500. 

Senator  Capper.  Is  that  the  best  year  you  ever  had? 

Mr.  Gelfand.  Yes,  sir. 

Chairman  Ball.  You  say  you  had  about  $4,000  invested  ? 

Mr.  Gelfand.  Yes,  sir. 

Chairman  Ball.  You  have  just  sold  your  business? 

Mr.  Gelfa-nd.  Yes,  sir. 

Chairman  Ball.  For  $4,000? 

Mr.  Gelfand.  I  did  not  get  any  $4,000.  I  did  not  buy  any  stock 
lately.    I  sold  for  $3,500. 

Chairman  Ball.  That  is  because  your  stock  had  run  down  ? 

Mr.  Gelfand.  Yes,  sir. 

Chairman  Ball.  Do  you  think  the  prices  of  retail  materials,  such 
as  you  have  been  dealing  in,  have  advanced  very  much  in  the  last  six 
months  in  price? 

Mr.  Gelfand.  Some  of  them  did.  Some  of  them  are  still  on  the 
same  basis. 

Chairman  Ball.  Have  the  prices  that  you  have  had  to  pay  for 
those  articles  advanced? 

Mr.  Gelfand.  Whenever  it  advanced,  of  course  we  charged  more 
when  we  sold  it. 

Chairman  Ball.  You  did  not  advance  your  prices  unless  the  price 
you  had  to  pay  advanced? 

Mr.  Gelfand.  No,  sir. 

Chairman  Ball.  That  has  been  your  usual  custom,  has  it? 

Mr.  Gelfand.  Uniform  custom;  yes,  sir. 

Senator  Shefpard.  What  was  your  turnover  last  year?  Do  you 
remember  the  volume  of  business  you  did,  approximately? 

Mr.  Gelfand.  We  do  about  $750  to  $800  a  week  business. 

Senator  Shefpard.  That  is  about  $40,000  a  year — betweeji  $40,000 
and  $50,000? 

Mr.  Gelfand.  Yes,  sir. 

TESTIHOVT  OF  C.  HABTSOK. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  full  name,  the  name  of  your  firm, 

and  the  place  of  doingbusiness? 
Mr.  Hartson.  C.  Hartson ;  manager  of  J.  A.  Bresnahan  Co., 

Twentieth  and  N  Streets  NW.    I  am  manager  for  the  John  A. 

Bresnahan  Co.    That  company  is  not  incorporated.    It  is  owned  by 

Mrs.  Pauline  H.  Bresnahan,  doing  business  under  her  husband's 

name. 
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Mr.  Miller.  At  what  location  ? 

Mr.  Hartson.  Twentieth  and  N  Streets  NW. 

Mr.  Miller.  What  do  you  deal  in  ?  . 

Mr.  Hartson.  Groceries  and  a  few  fruits  and  vegetables. 

Mr.  Miller.  Any  eggs? 

Mr.  Hartson.  Eggs  and  butter. 

Mr.  MnxER.  Have  you  any  figures  with  you  showing  your  volume 
of  business? 

Mr.  Hartson.  Mrs.  Bresnahan  has  been  on  her  vacation,  and  th^ 
onlv  fiffures  I  have  are  what  business  we  did  last  year. 

Mr.  Miller.  Can  you  give  your  profits,  too,  and  the  cost  of  oper 
ating? 

Mr.  Hartson.  Yes,  sir.  Net  profits.  She  did  $55,681.03  worth  o 
business.  The  first  cost  of  her  goods  was  $40,500.68.  Salaries  anc 
rents,  bad  debts,  and  repairs,  made  her  a  net  profit  of  $3,962.78. 

Chairman  Ball.  That  is  after  your  taxes  are  all  paid,  the  interna 
revenue  tax? 

Mr.  Hartson.  No,  sir.  I  did  not  include  the  tax,  but  all  othei 
bills. 

Senator  Sheppard.  The  tax  would  have  to  be  deducted  fron 
$3,900. 

Mr.  Hartson.  There  is  one  item  in  here — interest  on  borrowec 
money,  $100.     That  is  deducted. 

Mr.  Miller.  Tliat  was  for  the  year  1918? 

Mr.  Hartson.  The  previous  year  the  money  was  borrowed. 

Mr.  Miller.  You  have  no  figure  going  back  of  that? 

Mr.  Hartson.  No,  sir.    I  was  not  then  in  her  employ. 

Mr.  Miller.  Are  you  prepared  to  ^ive  the  committee  the  pricei 
you  paid  for  staple  groceries  and  what  you  sell  them  to  the  cus 
tomers  for? 

Mr.  Hartson.  Yes,  sir. 

Mr.  Miller.  As  I  call  them  off,  please  answer  and  be  sure  to  giv< 
the  fact  A\  hether  it  is  per  pound  or  per  package  or  what. 

Mr.  Hartson.  Yes,  sir. 

Mr.  Miller.  Lima  beans. 

Mr.  Hartson.  We  do  not  handle  dried  limas. 

Mr.  Miller.  Sugar? 

Mr.  Hartson.  Sugar  cost  $9.90  in  packages,  that  is,  in  2  and  { 
pound  cnrtons;  T  think  it  is  $9.25  in  bulk.    We  sell  it  for  11  cents. 

Mr.  Miller.  Peas? 

Mr.  Hartson.  We  have  no  peas,  no  standard  peas  in  stock.  W< 
have  no  peas  that  she  paid  less  than  $2.25  for — from  $2.25  to  $2.60 
We  get  22,  25,  and  30. 

Mr.  Miller.  Please  tell  the  committee,  when  you  say  what  yoi 
buy  them  for.  whether  it  is  a  case  and  how  much  are  in  it.  "thh 
testimony  is  for  laymen,  you  understand. 

Mr.  Hartson.  Yes,  sir.  We  paid  from  $2.25  to  $2.60  per  dozer 
for  the  peas  and  we  sell  them  at  22  cents  a  can,  25  cents  a  can,  and 
30  cents  a  can.  Then  we  also  have  another  grade  of  peas  in  a  littlt 
bit  smaller  can,  a  No.  1  can,  which  we  sell  for  18  cents. 

Mr.  Miller.  Now,  tomatoes? 

Mr.  Hartson.  Tomatoes,  No.  2's,  cost  $1.50  and  we  sell  them  foi 
15  cents.  We  have  one  grade  of  fancy  hand-packed  tomatoes  thai 
cost  about  $1,675  that  we  sell  for  18  cents. 
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Mr.  Miller.  Com? 

Mr.  Hartson.  The  cheapest  corn  we  have  cost  $2.20  and  we  sell  it 
for  25  and  30  cents. 

Mr.  Miller.  You  have  no  corn  cheaper  than  $2.20  per  dozen? 

Mr.  Hartson.  No,  sir;  no  standard  corn. 

Mr,  Miller.  Some  of  the  dealers  here  in  Washington  have  com 
groHTi  out  in  Maryland  and  packed,  and  sold  as  low  as  $1.50  to  $1.60. 

Mr.  Hartson.  I  know.  I  had  some  tomatoes  come  in  to-day.  No.  3s, 
that  will  be  cheaper  because  the  market  is  off  on  them. 

Mr.  Miller.  Now,  continuing.    Sardines? 

Mr.  Hartson.  They  cost  us  18  cents.  They  are  in  olive  oU.  We 
have  no  sardines  in  cottonseed  oil.  We  sell  them  for  25.  We  have 
some  that  cost  27^  or  28  cents  that  we  sell  for  40  cents.  Most  of  these 
prices  have  freight  added  from  New  York,  these  fancy  goods,  and 
also  cartage  charges. 

Senator  Sheppard.  Where  do  you  get  your  sardines  packed  in 
olive  oil? 

Mr.  Hartson.  New  York. 

Senator  Sheppard.  Do  you  know  where  they  come  from? 

Mr.  Hartson.  Seaman  bros.,  Austin  &  Nichols 

Senator  Sheppard.  Do  you  know  where  they  are  packed? 

Mr.  Hartson.  The  last  sardines?  Those  are  from  California 
packed  in  pure  olive  oil. 

Mr.  Miu.ER.  Salmon? 

Mr.  Hartson.  Half-pound  tins  cost  $2.35,  and  we  sell  them  for  2c 
cents.    The  No.  1  tins  cost  $3.90  and  we  sell  them  for  50  cents  a  can. 

Mr.  Miller.  $2.10  profit  on  each  dozen? 

Mr.  Hartson.  The  $2.30  grade  sell  for  25  cents  per  can,  and  the 
$3.00  sell  for  50  cents.  I  had  a  case  come  in  to-day.  They  shipped 
one  case  of  salmon  that  was  delayed  when  they  shipped  the  regular 
order.  There  was  59  cents  freight  on  that  one  case  of  salmon.  That 
adds  to  cost. 

Mr.  Miller.  I  am  glad  you  brought  that  out.    Corn  meal? 

Mr.  Hartson.  Corn  meal  cost  4^  cents,  and  we  sell  it  for  6  cents. 

Mr.  Miller.  Run  through  the  cereals. 

Mr.  Hartson.  Cream  of  Wheat  cost  $7.50  a  case  for  3  dozen,  and  we 
sell  them  for  25  cents.  Post  Toasties  cost  $1.80,  and  we  sell  it  for  20 
cents.  Shredded  Wheat  cost  $4.25  for  32  packages  and  we  sell  it  for 
13  cents  a  package.  Kellogg's  Com  Flakes  cost  $4.10,  and  we  sell 
them  for  15  cents  a  package. 

Mr.  Miller.  How  many  are  in  that  case  you  pay  $4.10  for? 

Mr.  Hartson.  Thirty-six  packages. 

Mr.  MiiXER.  Be  sure  to  give  that,  please. 

Are  there  any  other  cereals  you  have  not  mentioned — oatmeal? 

Mr.  Hartson.  Quaker  Oats  in  packages  cost  $3.60,  and  we  sell  them 
for  12  cents.   They  cost  10  cents  a  package. 

Senator  Sheppard.  How  many  packages  in  a  case? 

Mr.  Hartson.  Thirty-six. 

Mr.  Miller.  Sirup? 

Mr.  Hartson.  I  hardly  think  we  have  any  sirup.  I  do  not  remem- 
ber the  price  of  it. 

Mr.  Miller.  Rice? 
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Mr.  Hartson.  We  are  only  handling  one  ffrade  of  rice.  That  cos 
us  17J  cents  in  1  pjound  carton  packages  in  New  York,  17^  cents  wit 
f reiffht.    We  sell  it  for  25  cents  per  pound. 

Mr.  Miller.  Salt? 

Mr.  Hartson.  Large  5-pound  sacks  cost  about  8  cents  and  we  se] 
them  for  12  cents.  The  table  salt  in  packages  cost  80  cents  a  doze 
and  we  sell  them  for  10  cents  a  package. 

Mr.  Miller.  Flour? 

Mr.  Hartson.  We  handle  Gold  Medal,  and  it  cost  us  $13  and 
few  cents.    We  sell  six  pounds  for  50  cents,  twelve  pounds  for  9 
cents,  24^  pound  bag  for  $1,855. 

Senator  Sheppard.  How  many  bags  in  a  barrel? 

Mr.  Hartson.  There  are  8  of  the  24J  pounds;  16  of  the  12,  82  c 
the  6  pound  sacks  to  a  barrel. 

Senator  Sheppard.  That  is  what  you  pay  $13  for? 

Mr.  Hartson.  Yes,  sir,  and  a  few  cents.  I  can  not  give  you  th 
exact  figure. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Hartson.  Yes,  sir. 

Mr.  Miller.  Have  you  any  idea  what  that  costs  you? 

Mr.  Hartson.  No,  I  have  not.  I  know  it  costs  a  great  deal  c 
money  to  run  the  car. 

Mr.  Miller.  How  much  of  vour  trade  would  you  lose  if  you  di 
not  have  that  delivery  service? 

Mr.  Hartson.  Practically  all  of  our  business  is  delivery  busines 
Our  cash-and-carry  trade  does  not  amount  to  20  per  cent  of  on 
business;  that  is,  in  the  wintertime.  At  the  present  time  the  trad 
is  more  than  cut  in  two.    It  is  about  even  at  the  present  time. 

TESTIHOVT  OF  W.  L.  PALMER. 

(The  witness  was  dulv  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Palmer,  please  give  your  full  name,  the  nanc 
of  your  firm,  and  your  place  of  business. 

Mr.  Palmer.  Walter  L.  Palmer;  manager  of  Hughes  Mark< 
(Ins.),  1243  Twentieth  Street. 

Mr.  Miller.  Is  your  firm  incorporated  ? 
.  Mr.  Palmer.  Yes,  sir. 

Mr.  Miller.  For  what  capitalization  ? 

Mr.  Palmer.  $100,000, 1  think. 

Mr.  Miller.  When  was  it  incorporated? 
.    Mr.  Palmer.  I  think  the  last  time  they  incorporated  was  Januar 
1919. 

Mr.  Miller.  Was  that  $100,000  cash  actually  paid  in? 

Mr.  Palmer.  No,  sir. 

Mr.  Miller.  How  much  of  it  was  actually  paid  in? 

Mr.  Palmer.  I  could  not  say. 

Mr.  Miller.  You  have  no  idea? 

Mr.  Palmer.  Something  like  $26,000. 

Mr.  Miller.  What  repr^ents  the. balance  of  the  capitalization? 

Mr.  Palmer.  Stock  and  notes. 

Senator  Sheppard.  Does  any  of  it  represent  earned  surplus  i 
other  years? 
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Mr.  Palmer.  No,  sir;  I  do  not  think  so.  I  could  not  answer  that 
CK^on.  ^  .' 

Senator  Sheppard.  Did  you  have  a  suplus? 

Mr.  Palmek.  No,  sir. 

Mr.  Miller.  Do  you  own  or  rent  your  buildings? 

Mr.  Palmer,  I  am  paying  a  mortgage  on  the  buUding,  and  when 
liis  mortgage  is  paid  the  building  will  be  owned  by  the  company. 

Mr.  Mtij,kr.  Have  you  some  ngures  there  to  give  the  committee 
•iwwing^  your  volume  of  business? 

Mr.  Palmer.  No;  because  the  business  was  owned  by  Mr.  John 
Hughes,  and  he  died  in  January.  It  was  taken  over  by  his  brother, 
ilia  which  time  we  have  never  been  able  to  see  the  books. 

Mr.  Mrr.LEH.  Have  you  been  connected  with  the  firm  long  enough 
*:  rive  us  any  information? 

Mr.  Palmer.  I  have  been  there  only  about  four  months. 

v^cnator  Sheppard.  What  has  been  your  volume  of  business  since 
twi? 

Mr.  Palmer.  To-day  we  are  running  something  like  $4,000  a 
aonth. 

Senator  Sheppard.  Do  you  mean  your  volume  of  business  is  just 
iLOOOamonth? 

Mr.  Palmer.  Well,  that  is  this  time  of  year;  something  like  that. 

Senator  Sheppard.  Do  you  know  what  your  profits  are  per  month? 

Mr.  Palmer,  This  time  of  year  our  profits  are  at  a  loss. 

Senator  Sheppard.  You  have  no  profits  in  the  summer? 

Mr.  Palmer.  Not  at  this  time  of  the  year.  We  handle  only  meats 
tsd  vegetables  and  our  trade  is  all  out  of  the  city  at  this  time  of  the 
^«ir. 

Senator  Sheppard.  What  did  you  do  per  month  in  January,  Febru- 
uT,  March,  and  April  ? 

Mr.  Palmer.  I  was  not  connected  with  the  company,  and  I  could 
»t  very  well  say. 

Senator  Sheppard.  When  did  you  become  connected  with  the 
•ainpaiwt 

XT.  Palmer.  In  May. 

Senator  Sheppard.  Did  it  begin  to  drop  off  in  May  ? 

Mr.  Palmer.  Yes,  sir. 

Senator  Sheppard.  And  it  has  been  running  at  a  loss  since  you 
•JTe  been  connected  with  it? 

Mr.  Palmer.  For  the  last  90  days;  yes. 

Mr.  MxLLER.  Are  you  able  to  give  the  prices  you  pay  for  certain 
irtides  and  what  you  sell  them  for  to  the  consumer? 

Mr.  Palmer.  Yes. 

Mr.  Miller.  As  I  call  them  off,  please  answer  plainly  and  dis- 
•-^etly,  Mr.  Palmer,  and  give  us  the  price  you  pay  for  the  different 
irticl^  stating  whether  they  are  bought  by  the  case  or  the  pound. 
Te  will  take  Lima  beans. 

Mr,  Palmer.  We  are  paying  60  cents  and  selling  them  for  90 

TBtSL 

Ife  MnJEiER.  Please  differentiate,  as  I  just  asked  you  to  do.    Is 
*ut  per  dozen,  per  piece,  or  how  ? 
Ur.  Palmer.  By  the  quart. 
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Mr.  Miller.  Su^arf 

Mr.  Palmer.  We  do  not  handle  sugar.  We  handle  nothing  bn 
vegetables  and  meats. 

Mr.  Miller.  Peas? 

Mr.  Palmer.  We  do  not  handle  peas. 

Mr.  Miller.  Are  not  peas  vegetables? 

Mr.  Palmer.  Well,  we  are  not  handling  them. 

Mr.  Miller.  Pardon  me;  just  let  me  see  that  memorandum  yoi 
have  there.  Probably  we  can  put  it  in  the  record.  Read  thosi 
items  off  for  the  record,  please. 

Mr.  Palmer.  We  handle  the  prime  cuts  of  meat.  Rack  of  lam1 
costs  45  to  50  cents.  It  varies.  We  sell  the  prime  chops  at  65  cent 
per  pound.  We  pay  35  and  40  cents  a  pound  for  8-rib  beef,  anc 
we  sell  7  and  8  ribs  at  cost,  and  the  other  at  55  cents  per  pound. 

Mr.  Miller.  Why  do  you  sell  those  ribs  at  cost? 

Mr.  Palmer,  Well,  we  practically  have  to  on  account  of  cutting 
others  out.  When  spring  lamb  costs  40  cents  we  sell  the  leg  at  5< 
cents  and  the  loin  chops  at  60  cents.  The  prime  loins  of  beef,  choici 
steaks,  we  sell  at  65  cents,  and  first  rough  steak  at  60  cents.  We  sel 
corn  at  50  cents  per  dozen — that  is,  ear  corn,  which  costs  us  35  centg 
Potatoes  cost  us  $7  per  barrel,  and  we  sell  them  at  90  cents  a  peck,  1! 

Sounds  to  the  peck.    Eggs,  special  certified,  that  cost  us  65  cents  pel 
ozen,  we  sell  for  80  cents  per  dozen. 

Mr.  Miller.  You  have  run  through  everything  you  deal  in  now  ? 
Mr.  Palmer.  Well,  no,  not  everything.    We  have  some  other  vege 
tables? 
Mr.  Miller.  Canned  vegetables? 

Mr.  Palmer.  No;  fresh  vegetables.  We  buy  them  every  day  anc 
sell  them  every  day.    We  carry  no  stock. 

Senator  Sheppard.  Who  owns  the  business  now? 

Mr.  Palmer.  William  V.  Hughes  owns  the  business  now. 

STATEMENT  OF  WILLIAM  E.  HOPKINS  (BEFBESENTINO  N.  W. 

BTJBCHELL). 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Hopkins,  give  your  full  name. 

Mr.  Hopkins.  William  E.  Hopkins.  I  am  representing  N.  W 
Burchell,  1325  F  Street  NW.,  Washington,  D.  C. 

Mr.  Miller.  Are  they  incorporated  ? 

Mr.  Hopkins.  No,  sir;  individual  ownership,  owned  by  M.  L. 
Burchell. 

Mr.  Miller.  Have  you  figures  there  to  show  the  committee  the 
volume  of  your  business? 

Mr.  Hopkins.  I  must  apologize  by  saying  that  I  have  had  only  24 
hours'  notice.  Mr.  Burchell  has  been  detained.  So  I  have  only  beei^ 
able  to  make  up  the  list  for  1917  and  1918. 

Mr.  Miller.  Please  give  your  figures  for  those  years. 

Mr.  Hopkins.  Our  gross  business,  profits,  etc.,  for  1917,  were  as 
follows : 

Cost  of  merchandise $151, 097. 82 

Amount  of  sales  for  the  year 208, 688. 0] 
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Autos  (operation  and  repairs) $4,277.14 

MtocellaneoQS,  Insurance,  repairs,  etc 4, 539. 61 

Rent 6. 500. 00 

Interest  on  borrowed  money 150. 28 

Taxes 417.97 

Wear  and  tear  and  depreciation 1, 246. 58 

Bad  debts 346. 80 

Wages  and  salaries 28, 979. 10 

Total  expenses 45, 456. 98 

Cost  of  merchandise 151, 097. 82 

Expenses 45,  456.  98 

Total  moneys  paid  out 196, 554. 80 

Net  profit _. 12, 134. 11 

Gross  profit  (percent) 27.4 

Net  profit  (percent) 5.7 

Expense  (per  cent) 21.7 

Mr.  Hopkins.  I  think  it  only  pertinent  to  say  here  that  1917  was 
the  year  in  which  we  were  permitted  to  sell  liquor  on  which  there 
was  considerable  profit.  We  cleaned  out  all  the  liquor  we  had  that 
year,  so,  naturally,  some  of  the  profit  of  $12,134.11  would  represent 
some  capital  that  had  been  taken  out  of  the  business. 

Senator  Sheppard.  Did  you  include  your  income  tax  in  the  net 
profits? 

Mr.  Hopkins.  I  think  the  income  of  the  business  is  included  in 
the  expenses.    I  do  not  know  that  absolutely. 

Senator  Shkppard.  You  think  the  income  tax  was  included  in  the 
cost  of  business? 

Mr.  Hopkins.  Yes,  sir.    That  would  be  a  legitimate  part  of  it. 

Senator  Sheppard.  Certainly  it  would. 

Mr.  Hopkins.  The  figures  for  1918  are  as  follows: 

Cost  of  merchandise $176, 980. 26 

Amount  of  sales  for  the  year . 231,035.35 

Expenses: 

Autos  (operation  and  repairs) 3,856.68 

Miscellaneous  (office  supplies,  repairs,  etc.) 2,734.51 

Insurance 213.  04 

Rent 5, 750.  CO 

Interest 162.74 

Taxes 235.  33 

Wear  and  tear  and  depreciation,  fixtures 1, 293.  20 

Bad  debts 260.  51 

Salaries  and  wages ^ ^ 33,250.34 

Total  expenses 47. 756. 43 

Cost  of  merchandise 176, 980. 26 

Total   expense 47, 756. 43 

Cost  of  goods  plus  expense , 224, 736.  G9 

<et  profit,  2.9  per  cent 6, 898. 66 

Expense,  20.6  per  cent 47, 756. 43 

3ro88  profit,  23.5  per  cent 54,655.09 

That  was  the  year  in  which  we  had  Government  supervision. 

Mr.  MiLLEB.  Those  fiffures,  of  course,  bring  out  the  information  as 
o  why  you  had  a  smaller  profit  on  the  larger  volume  of  business  in 
918.    Vou  just  stated  that  you  had  regulation. 
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Mr.  Hopkins.  Yes,  sir;  they  cut  down  the  profit  on  a  good  man 
staple  articles  to  below  what  it  actually  cost  us  to  distrioute  then 
It  cost  us  on  an  average  about  21  per  cent  to  do  business.  The  stap 
articles,  such  as  flour,  sugar,  bacon,  lard,  eggs,  and  butter,  were  a 
sold  at  a  profit  of  from  10  to  15  per  cent. 

Mr.  Miller.  Could  vou  not  make  money  even  though  those  reguh 
tions  were  permanent? 

Mr.  Hopkins.  Of  course ;  but  we  would  have  to  make  it  up  on  th 
luxuries. 

Mr.  Miller.  But  for  the  average  consumer  the  regulations  migl 
be  beneficial  ? 

Mr.  Hopkins.  For  the  poor  man;  yes.  We  think  it  is  a  good  thin 
to  make  it  that  way.  We  think  a  person  who  has  a  large  proportio 
of  monev  ought  to  bear  the  greater  expense. 

Mr.  Miller.  It  is  the  poor  man,  is  it  not,  upon  whom  this  burden  f 
the  high  cost  of  living  falls  most  heavily? 

Mr.  Hopkins.  It  did  then,  but  I  believe  the  lower  salary  man  ha 
advanced  more  than  the  middle-salaried  man  in  the  last  three  or  f  on 
years. 

Mr.  Miller.  Are  you  prepared  to  give  the  conmiittee  the  prices  yo 
pay  for  certain  articles? 

Mr.  Hopkins.  I  have  gotten  up  a  few.  I  can  give  you  some  absolut 
figures. 

Prices  on  coffee  are  as  follows : 

Prices  of  coffee. 


When  purchased. 


October,  1915. 
October,  1916. 
October,  1917. 
Sept.  30, 1918. 
Oct.7,  1918..- 
Nov.2,  1918.. 
Nov.  15, 1918.. 
Dec.  30, 1918.. 
Jan.  6, 1919... 
Apr.  16, 1919.. 
May  12, 1919.. 
June  4, 1919... 
June  27, 1919... 
July  11, 1919.. 


From  whom. 


Browning  &  Baines,  Washington,D.  C , 
.do. 


..do. 
..do. 
..do. 
.do., 
.do. 
.do. 
.do., 
.do. 
.do., 
.do. 
.do., 
.do.. 


Cost  per 
pound. 


10.16 
.16 
.16 
.17 
.18 
.20 
.22 
.M 
.25 
.27 
.29 
.32 
.35 
.3'' 


RetaU 
price  p( 
pound 


'Apr.  34, 1919, 40  cents. 

Prices  of  butter  are  as  foUows : 


«  June  16, 1019,46  cents. 


Prices  of  butter. 


When  purchased. 


January,  1915. . 

January,  1916.. 
January,  1917.. 
January,  1918. . 
January,  1919.. 
August,  1919... 


From  whom. 


National  City  Dairy  Co.,  Washington, 
D.C. 
.do. 


.do., 
.do. 
.do., 
.do.. 


Cost  per 
pound. 


10.80 

.36J 
.44 

.55 
.74 
.00 


Retail 
price  pj 
pound 


Ml 

J 

■j 

1 


1  Undetermined. 
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Chairman  Ball.  Butter  has  gone  down  in  price? 
Mr.  Hopkins.  It  has  gone  down ;  yes,  sir.    Prices  on  bacon  are  as 
follows : 

Prices  of  sliced  bacon  in  1-pound  cartons. 


When  purchaaed. 


taouiry,  1015. . 
ftnmry,  1016.. 
ftnuftiy.  1017.. 
'umary,  1018. . 
furaary,  1019.. 
\ucust,  1010... 


From  whom  punhaaad. 


Kinnm  &  Co.. 
"**.do*.* 


.do., 
.do.. 
.do.. 


Cost. 


10.30 
.26 
.30 
.55 
.55 


Retail 
price. 


.36 
.05 
.66 
.73 


Prices  on  canned  articles. 

.CANNED  TOMATOES. 


When  purchased. 


>tober,  1015.-.. 
October,  1010.... 
fc^j^ber,  1917. 
Member.  1918. 


From  whom  purchased. 


Wm.  SilTer  &  Co.,  Aberdeen,  Md.. 

do 

do 

R.  S.  Bowie,  Washington,  D.  C... 


Coet 
doien. 


^.i 


1.00 
2.10 


RetaU 

price 

per  can. 


10.10 

.11 

«.20 

>.25 


CANNED  CORN. 


ievcoibtr.  19Uw 

Twitchell  ChampUn  Co.,  Rutland,  Me.. 
do 

2.36 

•10.18 

Jrtober,  l4l7 

October,  1918 

Seeman  Broa 

•.28 

CANNED  PEAS 


February,  19M.. 

lftober,1917... 
^ucost,  1918.... 


Wm.  Larsen  Canning  Co.,  Oreen  Bay, 
Wis..         — — -^ 

do 

do 


$1.20 


1.40 
2.00 


YI0.16 


•.18 
>.25 


Whan  purohaaeil. 


FfOM  whom. 


Coat. 


RetaU 
price. 


aitoary,  1916.. 
•Boary,  1910.. 
aooary,  1017.. 
anuary.  1018.. 
aauary,  1919.. 
iUfwrt,  1010... 


Franklin  refinery. 

do 

do 

....do 

....do 

....do 


SO.  0514) 
.0586 
.0726i 
.0806 
.00224 
.09624 


1  Unknown, 
t  Undetermined. 

*  S2J6  per  docen. 
« 82.86  per  doxen. 

•  2  for  25  cents.  $1.40  per  doien. 


10.06 
.07 


*$2perdosen. 

^  83.25  per  dozen. 

•$1.75  per  dosen. 

•  11  cents  for  about  two  or  three  months  previous. 


Prices  of  flour  p^r  barrel. 


When  purchased. 


tetoUr,  1015.. 
totobar.  1016. 
Wobw,  1017. 
trtnber,  1918. 
,1919... 


From  whom. 


Washburn-Crosby  Co. 

do 

....do 

....do 

....do 


Coat. 


17.00 
0.35 
12.39 
11.52 
13.06 


RetaU 
price. 


$8.00 
10.40 
13.30 
12.80 
16.20 


129(W^— Id— PT« 
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Chairman  Ball.  You  have  this  information  in  very  satisfactory 
form,  and  we  are  very  ^lad  to  have  it. 

Mr.  Hopkins.  That  is  as  much  as  I  could  gather  in  tlie  time,  you 
gave  me.  I  think  those  figures  are  as  nearly  absolute  as  it  is  possible 
to  get  them. 

Chairman  Ball.  That  is  just  the  information  we  are  after.  Tak- 
ing the  majority  of  the  products  you  handle,  has  there  been  an  in- 
crease in  the  price  in  the  last  three  months? 

Mr.  Hopkins.  No,  sir. 

Chairman  Ball.  You  do  not  think  the  cost  of  living,  so  far  as  your 
products  are  concerned,  has  increased  ? 

Mr.  Hopkins.  I  think  not.  I  think  there  has  been  a  tendency  lb 
other  way. 

Chairman  Ball.  Has  there  been  an  increase  in  the  last  six  month?. 

Mr,  Hopkins.  There  may  have  been. 

Senator  Sheppard.  But  there  has  been  quite  an  advance  since  19141 

Mr.  Hopkins.  Yes,  sir;  that  shows  very  clearly. 

Chairman  Ball.  There  has  been  no  decided  advance  since  last 
November,  when  the  armistice  was  signed? 

Mr.  Hopkins.  Yes;  there  has  been  quite  an  advance. 

Chairman  Ball.  Well,  do  you  think  it  has  been  going  gradually 
up  all  the  time,  or  do  you  thmk  about  three  months  ago  it  reachwi 
its  highest  point  and  has  gradually  declined? 

Mr.  Hopkins.  I  do  not  think  there  has  been  any  advance  in  the 
last  three  months. 

Chairman  Ball.  Have  you  any  further  questions,  Senator  Shep- 
pard ?    I  think  he  has  given  us  a  very  complete  statement 

Senator  Sheppard.  I  have  no  further  questions. 
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Br»d 

Bmtar 

fhowf 

Ens.do^en 

Baeon,  strip,  pound 

B«con,«Hcea.  pound 

nams,  pound , 

8^Qr,  pound 

Flour,  barrel, VftS 

Urdlnbulk 

Awa^  peroentage  for  the  10  items,  10^. 


Costs. 

Sells. 

10.07 

$0.08 

.60 

.70 

.38 

..V) 

.46 

.58 

..50 

.60 

.60 

.70 

.40 

.50 

.09624 

.105 

13.50 

16.80 

.39 

.45 

Profit. 


PeTccnt. 

m 

141 
24 

8A 


\tk 


N.    W.    BURCHBTLL, 

Washington^  D.  C,  August  23,  1919, 
The  Senate  {Subcommittee  of  the  District  of  Columbia  investigating  the  high 

cost  of  living, 

GENTTX^tEN :  I  desire  to  correct  one  answer  given  in  my  testimony  before 
your  honorable  committee  on  Friday  afternoon,  August  22. 

The  question  was  asked  if  the  Income  tax  was  considered  a  part  of  the  ex- 
vense  of  the  business. 

Not  clearly  comprehending  at  the  time  that  the  Income  tax  in  question  was 
the  tax  paid  by  the  proprietor  upon  the  net  profits  of  the  business,  I  answered 
that  I  thought  the  tax  was  considered  a  part  of  the  expenses. 

As  a  matter  of  more  certain  fact,  the  Income  tax  paid  by  the  proprietor  upon 
the  net  profits  of  the  business  Is  not  considered  an  expense  of  the  business,  and 
my  data  supplied  your  committee  Is  based  upon  the  income-tax  reports  for  the 
years  1917  and  1918,  respectively,  which  were  not  permitted  to  Include  Income 
uixes  paid  as  an  Item  of  expense  under  the  regulations  of  the  collector  of 
(bterna!  revenue. 

Respectfully  submitted. 

William  E.  Hopkins, 
Representing  N,  W,  Burchell,  1325  F  Street  NW. 

Sworn  to  and  subscribed  t>efore  me  this  23d  day  of  August,  1919. 
[sxAL.!  Albert  C.  West, 

Notary  Public,  District  of  Columbia. 


TESTIMONY  OF  WIUIAU  B.  CBOW. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MnxER.  Mr.  Crow,  will  you  give  your  fuU  name  and  your 
place  of  business? 

Mr.  Crow.  William  B.  Crow;  882  Tenth  Street  NE. 

Mr.  Miller.  What  is  the  nature  of  your  firm? 

Mr.  Crow.  Groceries,  meats,  and  provisions. 

Mr.  Miller.  Do  you  carry  on  the  business  yourself? 

Mr.  Crow.  Yes^  sir;  in  the  name  of  the  W.  B.  Crow  Market. 

Mr.  Miller.  Have  you  figures  that  you  can  give  to  the  committee 
showing  the  amount  of  business  you  have  done  for  the  several  years 
and  the  profits  thereon  ? 

Mr.  Crow.  I  have  not  any  figures.  I  am  only  a  small  grocer,  but  I 
(»n  give  you  pretty  close,  1  think,  what  business  I  have  done,  espe- 
cially in  the  last  year. 

Mr.  Miller.  Can  you  give  them  to  us  accurately,  so  they  will  be  of 
some  value  to  us? 

Mr.  Crow.  I  think  so;  yes,  sir. 
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Mr.  Miller.  How  far  back  can  you  go?  To  what  years  a 
you  go? 

Mr.  Crow.  To  be  accurate,  I  would  only  want  to  bind  myself  to  tl 
past  year. 

Mr.  Miller.  All  right ;  give  us  figures  for  the  past  year — ^how  mm 
your  business  was,  your  profits,  and  the  cost  of  your  operation. 

Mr.  Crow.  My  volume  of  business  was  $14,000  for  1918;  that  i 
for  the  vear  endmg  December  30,  last.    My  net  profits  were  $835. 
was  really  a  losing  year  for  me. 

Mr.  Miller.  Have  you  paid  any  taxes  of  any  kind  ? 

Mr.  Crow.  Personal  taxes. 

Senator  Sheppard.  That  is,  after  deducting  an  allowance  for  yoi 
own  services? 

Mr.  Crow.  Yes,  sir. 

Senator  Sheppard.  How  much  did  you  allow  yourself? 

Mr.  Crow.  1  allowed  myself  $5  a  year.  I  had  my  wife  in  tl 
store.     I  made  no  allowance  for  her. 

Mr.  Miller.  Are  you  prepared  to  give  the  committee  the  pria 
you  paid  for  ceilain  staple  articles  and  what  you  charged  the  public 

Mr.  Crow.  Yes,  sir. 

Mr.  Miller.  As  I  call  then  oflF,  please  state  what  you  paid  for  eac 
article  bv  the  pound  or  otherwise,  and  what  you  sold  them  fo 
Sugar? 

Mr.  Crow.  I  handle  it  only  in  cartons.  I  am  paying  10  cents 
pound  and  selling  it  for  11  cents  a  pound. 

Mr.  Miller.  Flour? 

Mr.  Crow.  I  have  not  been  buying  by  the  barrel  recently  becau* 
I  am  getting  ready  to  sell  out.    I  am  going  into  another  business, 
have  been  buying  one-third  of  a  barrel  at  a  time,  and  I  paid  $3.48  fc 
four  sacks  and  sold  it  at  a  dollar  a  sack. 

Mr.  Miller.  Cereals? 

Mr.  Crow.  Shredded  wheat,  puffed  rice,  and  puffed  wheat  all  ru 
at  12i  cents  a  package,  and  I  sell  for  15  cents.  Cream  of  wheat  rui 
about  20i  or  21  cents  and  I  sell  for  25  cents. 

Mr.  Miller.  Oatmeal  ? 

Mr.  Crow.  A  fraction  over  10  cents  and  I  sell  for  12  cents. 

Mr.  Miller.  Canned  vegetables? 

Mr.  Crow.  I  have  two  grades  of  peas.  I  have  one  that  costs  $2.1 
a  dozen,  which  I  sell  for  10  cents;  another  grade  that  costs  me  $l.fl 
a  dozen  that  are  18  cents  a  can.  I  have  one  grade  of  com  that  I  pa 
$1  a  dozen  for. 

Mr.  Miller.  Tomatoes? 

Mr.  Crow.  I  am  selling  tomatoes  16  cents  a  can  that  cost  me  $2.2 
a  dozen. 

Mr.  Miller.  Sardines  and  salmon  ? 

Mr.  Crow.  Sardines  I  bought  at  7i  cents  and  sell  for  10  cent 
Salmon  $1.95  cents  a  dozen  and  sell  for  20  cwits  a  can. 

Mr.  Miller.  Beans? 

Mr.  Crow.  Beans,  $1.30  a  dozen,  which  I  am  sellini^^  for  14  cenj 
a  can,  and  I  can  not  get  rid  of  them. 

Mr.  Miller.  Salt  ? 

Mr.  Crow.  I  can  not  give  you  the  exact  cost  on  salt.  I  am  selliu 
it  at  5  cents  a  sack,  but  I  do  not  recall  just  what  I  paid  for  it. 


Digitized  by 


Google 


HIGH  COST  OF  UVING  IN  DISTBICT  OF  COLUMBIA.  651 

Mr.  Miij:iER.  Sirup  ? 

Mr.  Crow.  I  buy  sirup  at  12  cents  and  sell  it  for  15  cents. 

Mr.  Miller.  Com  meal? 

Mr.  Crow.  I  buy  at  4^  cents  a  pound  and  sell  at  5  cents. 

Mr.  Miller.  Eice. 

Mr.  Crow.  The  last  rice  I  got  cost  me  14  cents  and  I  am  selling  it 
at  15. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Crow.  I  do  my  own  delivering.    I  have  a  delivery  trade. 

Mr.  Miller.  What  proportion  of  your  trade  is  dependent  on  de- 
livery ? 

Mr.  Crow.  I  would  say  over  half  of  it. 

Mr.  Miller.  Is  your  business  a  cash  or  a  credit  business? 

Mr.  Crow.  About  half  and  half. 

Mr.  Miller.  What  does  that  delivery  service  consist  of? 

Mr.  Crow.  I  have  a  Ford  car.    I  call  for  orders  and  deliver  them. 

Chairman  Ball.  What  percentage  do  you  lose  in  bad  debts? 

Mr.  Crow.  I  would  not  say  positively.  In  the  past  year  or  year 
and  a  half  I  lost  over  2  per  cent,  but  the  year  before  that  I  lost  more. 

Mr.  Miller.  Do  you  think  the  prices  you  have  paid  for  the  neces- 
saries of  life  have  advanced  in  the  last  three  or  four  months? 

Mr.  Crow.  I  do  not  see  any  advance. 

Chairman  Ball.  Do  you  think  they  have  gone  down  a  little? 

Mr.  Crow.  Since  last  winter ;  yes,  sir. 

Chairman  Ball.  Then,  you  see  no  reason  why  the  retail  prices 
appear  higher  now  than  they  were  three  months  ago,  but  you  think 
they  ought  to  be  a  little  cheaper? 

Mr.  Crow.  Except  in  the  case  of  a  man  that  has  a  lot  of  canned 
tomatoes  on  hand,  as  I  have. 

Chairman  Ball.  That  is  only  one  item.  I  am  talking  about  the 
average. 

Mr.  Crow.  The  average  should  not  be. 

Senator  Shefpard.  Do  you  pay  rent? 

Mr.  Crow.  I  pay  rent. 

Senator  Shefpard.  What  are  they  charging  you? 

Mr.  Crow.  Twenty-five  dollars  and  fifty  cents. 

Chairman  Ball  Has  there  been  any  advance  in  your  rent? 

Mr.  Crow.  No  ;  I  have  a  lease. 

Senator  Shefpard.  You  said  $25.50  a  month? 

Mr.  Crow.  Yes,  sir.  I  am  trying  to  sell  out  and  my  landlord  has 
L)nlv  consented  on  condition  that  I  get  a  lease  from  the  other  fellow 
at  $50,  and  I  am  supposed  to  deceive  him  and  tell  him  I  am  paying 

Chairman  Ball.  That  is  a  very  proper  statement  for  you  to  make 
lo  us. 

Senator  Sheppard.  You  decline  to  deceive  the  man? 

Mr.  Crow.  Well,  he  wants  me  to,  but  I  am  going  to  close  up. 

Mr.  Miller.  TVTio  is  your  real  estate  dealer! 

Mr.  Crow.  I  do  not  deal  with  a  real  estate  dealer.  I  deal  with  Mr. 
McNamara. 

Mr.  MiLL£R.  As  long  as  you  have  mentioned  his  name,  please  give 
Ilia  foil  name  and  his  address. 

Ifr.  Crow;  Dennis  J.  McNamara,  1316  H  Street  WE. 
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TESTIMONY  OF  K.  H.  HELFIN. 

(The  witness  was  duly  sworn  by  Chairnitin  Ball.) 

Mr.  Miller.  Please  state  your  full  name  and  your  address. 

Mr.  Hei-xin.  E.  H.  Heflin;  1401  F  Street  NE. 

Mr.  Miller.  How  long  have  you  been  in  business? 

Mr.  Heflin.  I  have  been  in  the  grocery  business  about  18  years,  I 
guess. 

Mr.  Miller.  What  is  the  amount  of  capital  invested  ? 

Mr.  Heflin.  I  couldn't  tell  you  that.  I  do  not  know  exactly  how 
much  capital  I  have  invested.    I  suj)pose  about  $4,000. 

Mr.  Miller.  Do  you  own  your  building  or  rent  it? 

Mr.  Heflin.  I  rent  it. 

Mr.  Miller.  From  whom? 

Mr.  Heflin.  J.  E.  Horner. 

Mr.  Miller.  Has  your  rent  been  raised  recently  ? 

Mr.  Heflin.  No,  sir.    I  pay  $45  a  month. 

Mr.  Miller.  Mr.  Heflin,  are  you  able  to  give  the  committee  the 
volume  of  business  you  have  done  in  the  past  tew  years  and  the  profit 
thereoiL  together  with  your  expenses? 

Mr.  Heflin.  I  do  not  believe  I  can.  I  never  kept  any  particular 
account  of  them. 

Mr.  Miller.  You  have  never  kept  any  books  ? 

Mr.  Heflin.  I  have  never  kept  any  books ;  no. 

Mr.  AfiLLER.  What  did  you  make  last  year? 

Mr.  Heflin.  I  did  not  make  very  much.  I  think  I  just  about  ran 
even  last  year. 

Senator  Sheppard.  Do  you  mean  after  deducting  your  salary  as  a 
part  of  your  expenses  ? 

Mr.  Heflin.  I  do  not  believe  I  took  any  salary  out  of  the  business. 

Mr.  IMiLLER.  Did  you  pay  an  income  tax? 

Mr.  Heflin.  No,  sir. 

Mr.  Miller.  Are  you  prepared  to  give  the  committee  the  price? 
yon  pay  for  certain  staple  groceries? 

Mr.  Heflin.  I  will,  to  the  best  of  my  knowledge,  if  you  will  call 
them  off. 
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Mr.  Miller.  Please  state  whether  that  is  by  the  package  or  the 
;nmd,  or  what  ? 

Mr,  Heflin.  The  package. 

Hr.  lIiLLER.  Please  do  not  make  me  remind  you  again.  Shredded 
Tiieat? 

Mr.  Heflin.  It  costs  10  cents  and  I  retail  it  for  12^  cents. 

Mr.  Miller.  Com  flakes? 

Mr.  Heflin.  Thev  cost  $4.10,  one  of  those  large  packages  of  3 
iLTu  and  I  retail  them  at  15  cents. 

Mr.  Miller.    Puffed  Rice? 

Mr.  Heflin.  I  haven't  any. 

Mt.Miller,  Wheatina? 

Mr.  Heflin.  I  haven't  any. 

Mr.  Miller.  Oatmeal? 

Mr.  Heflin.  That  costs  me  10  cents  and  I  retail  it  at  12^  cents. 

Mr.  Mn.LKR,  Cream  of  Wheat? 

Mr.  Heflin.  In  packages  it  costs  me  21  cents  and  I  retail  it  at 
-^nits. 

Mr.  Miller.  Post  Toasties? 

Mr.  Heflin.  That  is  the  same  as  Com  Flakes. 

Mr.  Miller.  Now,  we  will  come  to  canned  vegetables.    Peas? 

Mr.  Heflin.  I  have  some  peas  that  I  paid  $1.60  for. 

Scnttor  Sheppard.  Per  dozen  cans? 

Mr.  Heflin.  Per  dozen ;  yes,  sir ;  and  they  retail  for  18  cents  per 
^  I  have  some  that  I  paid  $2.40  per  dozen  for  that  I  retail  for  25 
■05  per  can.  ' 

Mr.  Miller.  Tomatoes? 

Mr.  Heflin.  The  3-pound  cans  I  paid  $2.25  per  dozen  for  and  I  am 
^-:!ing  those  at  20  cents  now,  but  I  do  not  sell  many  of  them. 

Mr.  iliLLER.  Com?    ' 

Mr.  Heflin.  For  corn  I  pay  $1.75  per  dozen  and  am  retailing  it  at 

>  TDtS. 

Mr.  Miller.  Sardines  and  salmon? 

Mr.  Hefun.  Sardines  cost  me  $7.25  a  hundred  and  I  am  retailing 
'■*♦  for  10  cents  apiece. 

Mr.  Miller.  You  bought  them  by  the  dozen? 
Mr.  Heflin.  No;  I  bought  them  oy  the  hundred. 
Mr.  Miller.  Salmon  by  the  hundred  ? 
Mr.  Heflin.  Salmon  by  the  case. 
Mr.  MiLL*».  How  many  in  a  case  ? 

Mr.  Heflin.  Three  dozen.  I  paid  $2.40  a  dozen  and  retail  them 
'.'lO  cents.  , 

Mr.  M"JJg»   Lima  beans? 
Mr.  Heflin.  I  do  not  handle  any  lima  beans. 
Mr.  Miller.  Com  meal  ? 

Mr.  Heflin,  Corn  meal  I  paid  $4.50  for  and  retail  for  6  cents. 
Vr.  Miller.  Per  pound? 
Mr.  Heflin.  Per  pound. 
Mr.  Miller.  Do  not  make  that  mistake  again. 
Mr.  Heflin.  I  beg  your  pardon. 
Mr.  Miller.  Sirup  f 
Mr  Heflin.  For  sirup  we  paid  $12.50  and  retail  at  15  cents  per 
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Mr.  MnxER.  Salt? 

Mr.  Hefun.  I  have  nothing  but  the  large  sacks.  I  paid  7  cents 
and  retail  for  10  cents. 

Mr.  Miller.  Bice? 

Mr.  Hefun.  I  pay  14  cents  and  am  still  selling  for  15  cents  a 
package — a  pound  package. 

Mr.  Miller.  Do  you  maintain  a  delivery  service?  . 

Mr.  Hefmn.  Yes,  sir. 

Mr.  Miller.  What  does  it  consist  of? 

Mr.  Heflin.  We  have  an  automobile — a  Ford  car. 

Mr.  Miller.  How  much  of  your  trade  is  dependent  upon  that 
deliverv  service? 

Mr.  Heflin.  Well,  I  guess  about  half  of  it  anyhow. 

Mr.  Miller.  In  other  words,  if  you  did  not  have  that,  you  would 
probably  lose  half  of  your  trade? 

Mr.  Heflin.  Yes,  sir;  they  would  go  to  some  one  else  that  had 
deliverv  service  to  accommodate  them. 

Mr.  MillerI  Have  you  any  idea  what  it  costs  you? 

Mr.  Heflin.  No,  sir ;  I  have  not  kept  any  account  of  it  at  all. 

Mr.  Miller.  Do  you  do  a  credit  or  a  cash  business? 

Mr.  Heflin.  About  half  of  each. 

Chairman  Ball.  Do  you  think  the  wholesale  prices  are  on  the 
upward  trend  or  downward  trend  for  the  last  three  months? 

Mr.  Heflin.  For  the  last  three  months  I  do  not  see  any  dumge 
at  all. 

Chairman  Ball.  There  is  no  reason  why  the  retail  prices  should 
be  advancing  now? 

Mr.  Heflin.  Not  a  bit  in  the  world.  I  think,  if  anything,  the 
wholesale  prices  are  a  little  cheaper  than  they  were  last  year. 

Chairman  Baix.  That  is  what  we  are  trying  to  find  out.  What 
percentage  do  you  lose  of  your  book  accounts?' 

Mr.  Heflin.  About  4  per  cent. 

TESTIMONY  OF  SIMON  BLTJMBESO. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Please  state  your  full  name. 
Mr.  BLUMBERa  Simon  Blumberg. 
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Bir.  Blumbero.  I  handle  groceries,  little  notions,  candies,  sta- 
tionery, cigars,  tobacco,  cigarettes,  ginger  ale,  and  stuff  like  that. 
J  handle  a  little  meat,  too,  but  not  much.  Mostly  I  depend  on  dry 
gi*oceries  and  stationery  and  candies. 

Mr.  Miller.  Have  you  any  figures  you  can  give  the  committee 
showing  your  volume  of  business  and  your  profits  and  what  it  costs 
you  to  operate? 

Mr.  Blumbero.  Do  you  mean  how  much  business  I  have  done  ? 

Mr.  Miller.  Yes;  for  the  last  year,  for  instance.  Have  you  any 
figures  for  a  number  of  years  back? 

Mr.  Blumbero.  I  can  tell  you  about  when  I  first  started.  It  was 
about  seven  or  ei^ht  years  ago. 

Mr.  Miller.  Give  the  amount  of  business  you  did  and  the  pro^t 
you  made? 

Mr.  Blumbero.  About  four  or  five  years  ago  I  did  a  small  busi- 
ness^ about  $10,000  a  year. 

Mr.  Miller.  Please  give  us  the  year,  if  you  can ;  if  you  can  not 
give  it  to  us  specifically  l)y  saying  "  I  did  such-and-such  an  amount  of 
business  and  made  such-and-such  a  profit,"  we  do  not  want  it. 

Mr.  Blumbero.  I  can  give  you  the  information,  say,  for  about 
three  or  four  years  ago. 

Mr.  Miller.  What  vear  is  it? 

Mr.  Blumbero.  Well,  last  year  was  1918. 

Senator  Sheppard.  I^et  us  take  it  for  1918.  Give  us  the  informa- 
tion for  1918. 

Mr.  Blumbero.  In  1918  I  did  between  $17,000  and  $1S,000  worth 
of  business. 

Mr.  Miller.  And  your  profits  were? 

Mr.  Blumbero.  What  do  you  mean,  clear  profits?  I  do  not  know, 
but  I  averaged  about  15  per  cent. 

Mr.  Miller.  I  do  not  think  we  want  any  more  information,  because 
it  is  not  accurate  enough. 

Senator  Sheppard.  Well,  that  gives  it  to  us  for  1918.  Now,  give 
us  some  of  the  articles  you  handled. 

Mr.  Miller.  Before  we  go  into  that,  I  would  like  to  ask  this  ques- 
tion :  Do  you  maintain  a  delivery  service? 

Mr.  Blumbero.  I  have  a  boy  tnat  delivers  for  me. 

Mr.  Miller.  But  you  have  no  automobile? 

Mr.  Blumbero.  No,  sir.. 

Mr.  Miller.  Will  you  give  the  committee  the  prices  you  pay  for 
these  articles  as  I  read  them  oflF  and  state  what  you  get  for  them. 
Be  sure  to  ^ve  the  information  in  poimds  or  packages,  or  dozens, 
or  whatever  it  is.  If  you  do  not  do  that,  it  means  that  we  have  to  go 
back  and  have  to  have  it  given  all  over  again.    Take  sugar. 

Mr.  Blumbero.  Sugar  I  sell  for  11  cents,  and  it  costs  me  from  9J 
to  10  cents  per  pound. 

Mr.  Miller.  Flour? 

Mr.  Blumbero.  I  am  selling  a  6-pound  sack  of  flour  for  50  cents 
and  a  12-pound  bag  for  $1. 

Mr.  Miller.  State  what  you  paid  for  it  and  what  you  sold  it  for. 

Mr.  Blumbero.  It  cost  me  from  $13.60  to  $14  a  barrel. 

Mr.  Miller.  How  many  bags  in  a  barrel? 

Mr.  Blumbero.  Thirty-two  bags  ftnd  16  bags.  The  16  I  sell  for  $1 
and  the  32  I  sell  for  50  cents. 
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Mr.  Miller.  Take  canned  vegetables.    Take  peas. 

Mr.  Blumberg.  The  peas  cost  me  $1.75  a  dozen  and  I  am  sellin| 
them  for  18  cents. 

Mr.  Miller.  Tomatoes? 

Mr.  Blumberg.  I  have  three  kinds  ef  tomatoes.  I  have  one  cost 
ing  me  $1  a  dozen  that  I  am  selling  for  10  cents;  one  costs  me  $1.50 
and  I  am  selling  it  for  15  cents;  and  one  that  costs  me  $1.75  I  an 
selling  for  18  cents. 

Mr.  Miller.  Corn? 

Mr.  Blumberg.  Com  that  costs  me  $1.50  I  am  selling  for  lii 
cents;  $1.75  corn  I  am  selling  for  18  cents. 

Mr.  Miller.  Per  dozen  in  a  case? 

Mr.  Blumberg.  Yes,  sir. 

Mr.  Miller.  Sardines? 

Mr.  Blumberg.  They  cost  me  from  6  to  6^  cents  and  I  am  selling 
for  8  cents. 

Mr.  Miller.  Salmon? 

Mr.  Blumberg.  The  pink  salmon  costs  about  two  and  a  quartei 
and  I  am  selling  for  twenty-five.  The  red  salmon  costs  me  three 
and  a  quarter  and  I  am  selling  for  thirty-two.  There  are  4  dozen 
cans  in  a  case. 

Mr.  Miller.  Cereals,  oatmeal? 

Mr.  Blumberg.  I  sell  the  small  packages  for  7  cents. 

Senator  Sheppard.  What  are  you  paying  for  it  ? 

Mr.  Blumberg.  About  five  and  a  half.  The  package  I  am  selling 
for  12  cents. 

Mr.  Miller.  Cream  of  Wheat? 

Mr.  Blumberg.  $2.50  a  dozen  and  I  am  selling  for  25  cents. 

Mr.  Mnj.ER.  Shredded  Wheat. 

Mr.  Bli'mberg.  I  am  selling  for  50  cents.  I  think  it  costs  $1,40 
or  $1.45. 

Mr.  Miller.  Corn  Flakes? 

Mr.  Blumberg.  I  am  selling  at  14  cents.  I  think  it  costs  around 
11  or  Hi  cents,  something  like  that. 

Mr.  Miller.  Puffed  Bice. 

Mr.  Blumberg.  Puffed  Kice  I  am  selling  at  15  cents.  I  think  that 
costs  12  or  12^  cents. 

Mr.  Miller.  Eice? 

Mr.  BLU3IBERG.  Package  rice  which  costs  me  12^  and  13  cents  I 
sold  for  15  cents.    I  have  a  new  lot  I  am  selling  for  18  cents. 

Mr.  Miller.  Salt? 

Mr.  Blumberg.  Four  and  a  quarter  a  bag  and  I  am  selling  for  five. 

Mr.  Miller.  Campbells  beans? 

Mr.  Blumberg.  I  am  selling  at  15  cents.  It  costs  me  12  and  12^ 
cents. 

Senator  Sheppard.  What  rent  do  you  pay? 

Mr.  Blumberg.  I  do  not  pay  any  rent  at  all ;  I  own  my  own  place. 
I  bought  the  place  five  or  six  years  ago. 

Senator  Sheppard.  Yes ;  I  believe  you  testified  to  that  at  first.  In 
your  opinion,  are  wholesale  prices  gomg  down  or  going  up? 

Mr.  Blumbergv  Some  things  are  going  up.  a  good  many  things. 
Some  time  ago  tomatoes  were  offoj^ed  me  at  $1.50  a  dozen  and  they 
are  now  $1.90. 


Digitized  by 


Google 


HIGH   COST  OF  LIVING  IN   DISTRICT  OF  COLUMBIA.  657 

^enatc^  Sheppard.  Eice  is  going  up,  too? 

Mr.  Blumberg.  Rice  is  going  up,  and  I  believe  lard  is  going  up. 
iwd  many  things  are  going  lip. 

vnator  Sheppard.  What  has  been  going  down  in  the  last  three 
-■Qths? 

Mr.  Blumberg.  I  do  not  see  anything  going  down;  even  corn  meal 
•art  up. 

TESTIMONY  OF  FKAWK  G.  UNDSAY. 

Tbe  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  in 
irtnce  of  Chairman  Ball,  and  Senator  Capper. 

Mr.  >fiLLER.  Please  give  your  full  name  and  place  of  business? 

Mr.  Lindsay.  Frank  G.  Lindsay;  2215  Nichols  Avenue  SE.,  Ana- 
■^  D.  C. 

Mr.  MiuLER.  Mr.  Lindsay,  what  do  you  deal  in  ? 

Mr.  LrxDSAY.  Groceries  and  meats. 

Mr.  Muxer.  Do  you  own  your  place  or  do  you  rent  it? 

Mr,  Lindsay.  I  rent  it. 

Mr.  MnxER.  What  is  the  amount  of  capital  invested  in  your  plant? 

Mr.  Lindsay.  About  a  thousand  to  fifteen  hundred  dollars,  stock. 

Mr.  MrLLER.- You  can  not  go  back  and  give  us  the  volume  of  busi- 

w  have  done  in  the  past  few  years  and  your  profits  of  operation? 

Mr.  Lindsay.  Gross  profits  about  15  per  cent. 

Mr.  MnxER.  Yon  can  not  go  back  and  give  us  the  volume  of  busi- 
'■*•  Tou  did  i>er  year? 

Mr.  Lindsay.  Yes,  sir.  I  have  here  a  statement  of  what  I  turned 
'■-t  prices  in  the  last  four  months  to  the  Department  of  Commerce. 
1  ave  nothing  except  my  memory.  I  can  tell  you  from  memory 
^'nt  business  1  have  done. 

Mr.  MnJLER.  For  how  far  back? 

Mr.  Lindsay.  Two  or  three  years. 

Mr.  Miller.  Start  with  1916. 

Mr.  Lindsay.  Three  years  ago  I  did  about  $12,000  worth  of  busi- 

Mr.  Muxer.  That  was  in  1916? 

Mr.  Lindsay.  Yes.  1  did  $18,000  worth  last  vear;  that  is,  be- 
^*^n  $18,000  and  $20,000.  As  I  say,  while  I  have  no  books  or 
■p«s  or  wagons  or  stables,  I  base  it  on  gross,  then  what  little 
'T'cnse  I  have,  such  as  ice  and  all  that  kind  of  business,  is  taken 
Sn  that  at  the  end  of  the  year.  I  have  bills  right  here  from 
mxRir  and  everybody  of  that  kind,  giving  the  prices  of  these 

viuUor  Sheppard.  Your  volume  of  business  last  year,  you  say, 
nz  ibout  $18,000  or  $20,000? 
Mr.  Lindsay.  Yes,  sir. 

Senator  Sheppard.  What  was  your  profit  last  year? 
Mr.  Lindsay.  About  15  per  cent. 
VoAtor  Sheppard.  That  is  gross  or  net? 
Mr.  Lindsay.  Gross. 

'^enttor  Sheppard.  Your  expenses  come  out  of  that? 
Mr.  Lindsay.  Yes. 
Viator  Sheppard.  What  were  your  expenses? 
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Mr.  Lindsay.  Such  as  a  boy  at  $3  a  week;  ice  at  $3  or  $4  a  wee^h 
paper  bags  about  that  amount,  taxes  and  gas  bills. 

Senator  Sheppard.  Rent? 

Mr.  Lindsay.  No,  sir;  I  own  my  own  building. 

Senator  Sheppard.  Well,  you  have  to  charge  the  rent  on  yovi 
books,  do  you  not? 

Mr.  Lindsay.  Yes,  sir.  If  I  had  made  $18,000  and  made  16  pe 
cent,  it  would  have  been  $2,700;  and  if  I  had  the  expenses  of  the€ 
items  I  have  just  mentioned,  such  as  ice  and  things 

Senator  Sheppard.  And  if  you  charged  rent  and  your  own  salar 
you  would  not  have  had  much  left? 

'Mr.  Lindsay.  No,  sir.     But  I  figure  the  amount  I  had  left,  $1,80 
to  $2,000,  was  for  my  tijne  in  running  and  managing  the  business. 

Mr.  Miller.  Can  you  give  the  committee  the  prices  you  paid  f  o 
these  various  articles  of  groceries  and  what  you  received  for  them 
Please  rive  them  to  us  in  the  way  I  have  asked  the  others  to  giv 
them.    I  will  call  them  off.    Sugar? 

Mr.  Lindsay.  Sugar  costs  me  9^  to  10  cents. 

Senator  Sheppard.  Per  pound? 

Mr.  Lindsay.  Per  pound,  and  it  sells  at  11  cents  per  pound. 

Senator  Sheppard.  Flour? 

Mr.  Lindsay.  $12.50  per  barrel,  and  it  sells  at  90  cents  a  sack. 

Mr.  Miller.  Cereals? 

Mr.  Lindsay.  Cream  of  wheat  costs  $2.50  a  dozen  and  sells  for  $3 

Mr.  Miller.  Oatmeal? 

Mr.  Lindsay.  It  is  up  a  little  now.  It  costs  me  $3.85  to  $4  and  sell 
for  14  cents  apiece. 

Mr.  Miller.  Shredded  Wheat? 

Mr.  Lindsay.  It  costs  $1.50  a  dozen  and  sells  for  15  cents. 

Mr.  Miller.  Corn  fiakes? 

Mr.  Lindsay.  Corn  flakes  cost  about  12  cents  and  I  get  15. 

Mr.  Miller.  Puffed  Rice? 

Mr.  Lindsay.  Puffed  rice  costs  me  12^  cents  and  sells  for  15,  but  il 
is  up  to  13  cents  to-day. 

Mr.  Miller.  Rice? 

Mr.  Lindsay.  I  have  nothing  but  the  loose  rice.  It  costs  10  cent^ 
and  sells  for  13  cents  per  pound. 

Mr.  Miller.  Peas? 

Mr.  Lindsay.  The  Early  June  cheap  grade  costs  $1.50  and  sell; 
for  15  cents  per  can. 

Mr.  Miller.  $1.50  per  dozen? 

Mr.  Lindsay.  Yes,  sir. 

Mr.  Miller.  Tomatoes? 

Mr.  Lindsay.  I  have  three  grades;  one  costs  90  cents  and  sells  foi 
10  cents;  one  costs  $1.40  and  sells  for  15  cents;  and  the  other  $1.6C 
and  sells  for  20  cents. 

Mr.  Miller.  All  those  quotations  are  per  case  of  12  cans? 

Mr.  Lindsay.  Yes,  sir. 

Mr.  Miller.  Com? 

Mr.  Lindsay.  Com  costs  $1.60  per  dozen  and  sells  for  18  cents  pet 
can. 

Mr.  Miller.  Sardines? 

Mt.  Lindsay.  Sardines  cost  5J  cents  per  box  and  sell  for  8  cents, 
There  are  100  boxes  in  a  case. 
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Mr.  Miller.  Salmon? 

Mr.  Lindsay.  I  have  one  of  Armour's  bills  here  of  yesterday.  I*ink 
salmon  costs  $2.10  a  dozen.    They  sell  for  $2.40. 

Senator  Sheppard.  From  whom  did  you  get  them? 

Mr.  Lindsay.  Armour  &  Co.    That  is  14  on  the  salmon. 

Senator  Sheppard.  You  get  a  good  deal  of  your  canned  goods  from 
the  packers? 

Mr.  Lindsay.  I  do  not  buy  practically  anything  direct  except  from 
local  jobbers  and  Armour  and  Swift. 

Senator  Sheppard.  I  mean  the  local  branches  of  Armour  and  otiier 
packers.    Armour  is  a  packer. 

Mr.  Lindsay.  I  do  not  think  he  packs  any  canned  goods. 

Senator  Sheppard.  I  mean  he  deals  in  packed  meats  and  also 
canned  goods  on  the  side.  You  buy  a  good  deal  from  him,  do  you 
not? 

Mr.  Lindsay.  Yes,  sir;  and  from  Swift  &  Co. 

Senator  Sheppard.  What  do  you  pmy  for  them  and  for  what  do 
you  sell  them  ? 

Mr.  Lindsay.  Last  week  I  bought  for  36  cents  per  pound  and  sohl 
for  40  cents.  This  week  I  bought  for  35  cents  and  am  going  to  sell 
for  38  cents,  which  makes  8i  per  cent  on  ham. 

Mr.  Miller.  Give  us  salt  now. 

Mr.  LiNDftAY.  Small  packages,  48  cents  per  dozen.  They  sell  for 
60  cents. 

Mr.  Miller.  Sirup? 

Mr.  Lindsay.  $1.50  per  dozen.    They  sell  for  15  cents. 

Mr.  Miller.  Beans? 

Ml-.  Lindsay.  $1.35  per  dozen;  they  sell  for  15  cents  per  can. 

Senator  Sheppard.  Mr.  Lindsay,  in  your  judgment,  are  the  whole- 
sale prices  on  the  downward  trend? 

Mr.  Lindsay.  Well,  sir,  in  the  first  of  the  spring  it  seemed  people 
were  unloading  everything  that  they  had.  Last  year  they  went  down. 
But  canned  goods  advanced  a  little. 

Senator  Sheppard.  Then,  you  say  that  the  wholesale  prices  are 
now  on  the  upward  trend? 

Mr.  Lindsay.  On  some  articles,  but  not  on  beef.  I  am  selling  all 
cuts  of  steak  at  35  cents. 

Senator  Sheppard.  Outside  of  beef,  what  is  the  trend,  upward  or 
flownward? 

Mr.  Lindsay.  Tomatoes  were  offered  me  for  $1.70.  Day  before 
yesterday  they  asked  me  $1.85.  I  bought  corn,  25  cases,  in  Maine, 
at  $1,70  and  paid  the  fi'eight  and  drayage  on  it.  You  can  buy  Mary- 
land com  cheaper,  for  about  $1.50. 

Senator  Sheppard.  It  could  not  be  stated,  then,  that  there  is  any 
ireneral  downward  trend? 

Mr.  Lindsay.  No,  sir.  I  was  notified  by  a  representative  of  a 
packer  in  Maryland  that  on  his  cheap  corn  he  would  not  consider 
filing  a  man  unless  he  was  rated  in  Bradstreets  at  $10,000.  A  small 
^rrocer  could  not  buy  anything  from  him.  We  are  at  the  mercy  of 
these  prices  of  Armour's  and  others.  We  go  down  in  the  morning 
und  we  have  to  either  buy  it  or  leave  it.  We  have  nowhere  else  to 
Ijet  it.  If  they  say  ham  is  37  cents  Monday,  we  pay  37  cents  or  leave 
the  Imni  down  there. 
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TESTDfONT  OF  ISAAC  EUSHNEE. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding 
absence  of  Chairman  Ball,  and  Senator  Capper. 

Mr,  Miller.  You  may  give  your  full  name  and  your  place 
business. 

Mr,  KusHNER,  Isaac  Kushner,  101  Fourteenth  Street  SE. 

Mr.  Miller.  What  kind  of  a  business  do  you  run  ? 

Mr.  Kushner.  Grocery  store;  meats,  vegetables,  and  so  forth. 

Mr,  Miller.  Do  you  own  the  store? 

Mr.  Kushner.  Yes ;  I  own  the  store. 

Mr,  Miller.  You  don't  do  any  renting? 

Mr.  Kushner.  I  rent  the  store.  I  thought  you  had  reference 
the  merchandise. 

Senator  Sheppard.  No:  the  store  itself. 

Mr,  Kushner.  I  rent  tne  store. 

Mr.  Miller.  Has  your  rent  gone  up  lately? 

Mr*  Kushner,  About  18  months  ago  I  signed  a  lease  with  t 
owner,  a  three-year  lease,  and  the  contract  read  the  first  year  it  shou 
be  $55  a  month,  and  the  second  year  $G0  a  month,  and  the  third  ye 
$05  a  month,  and  then  the  lease  expired.  I  am  in  two  years  now. 
don^t  know  whether  you  would  call  that  going  up  or  not.  That  tv 
14  umtual  contract  18  months  ago.  I  don't  know  whether  it  has  go 
up  or  not, 

Mr,  Miller.  Can  you  tell  the  committee  the  amount  of  capital  y< 
have  invested  in  your  business? 

Mr,  KrsiiNER.  I  invested  about  $5,000  18  months  ago  in  th 
bviiiineaa, 

Mr,  Miller.  Have  you  figures  to  show  the  committee  the  volui 
i\i  busintvss  you  have  done  per  year? 

Mr,  Kvshner.  No;  I  have  not. 

Mr,  Mu-ler.  Are  you  able  to  give  the  committee  accurate  inform 
ixow  showing  what  your  total  sales  were  for  certain  years  and  yo 
\niA\t  that  year? 

Mi\  Kr^HNER.  Well,  I  know  from  March  in  1918 — ^March  21,  19] 
tv»  Maivh  2ly  1919,  I  done  about  $4,000  worth  of  business. 

Mr,  Miu^:r.  IIow  much  did  you  make  on  that? 

^U^  Ki'siiNER.  Well,  I  don  t  keep  any  books,  but  I  know  he 
\\\\w\\  monoy  I  have  above  what  I  had  when  I  came  there.  I  msu 
ulout  $900  dear  in  that  year. 

Senator  Sheppard.  Was  that  after  making  allowance  for  your  oi^ 
sulttvy  ? 

Mi\  Ki  8HNER.  I  don't  draw  any  salary.  It  is  taking  out  my  livii 
vvvjHMvsi^  and  all  business  expense.    That  is  what  I  had  left. 

Souutor  Sheppard.  Net? 

Mi\  KrsiiNER.  Yes,  sir. 

Mv,  Miller.  Are  you  able  to  give  the  committee  the  price  you  bi 
^tuvw  articles  at  and  the  price  at  which  you  sell  them  to  the  public? 

\U.  KisuNEK.  Yes,  sir. 

\iv.  Miller.  As  I  call  them  off  will  you  give  the  figures,  givit 
\\\'\  whttt  you  pay  for  them  and  what  you  sell  them  for,  and  diffi 
vv^sV^^U^  wi^etlier  it  is  per  pound  or  per  case  or  per  can,  and  how  mu( 
^vH  vM^^  iM'  per  can? 
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Mr.  KnsHNER.  Yes,  sir. 
Mr.  Miller.  Sugar? 

Mr.  KusHNER.  1  buy  sugar  for  $9.60  a  hundred  and  sell  it  for  $11. 
Mr.  Miller.  Flour? 

Mr.  KusIl^'ER.  $13.70  I  paid  yesterday  for  a  barrel  of  flour.    It 
Miuinecl  32  bags.    I  am  selling  it  for  $16. 
ilr.  Miller.  They  supply  you  with  the  bags  and  you  measure  it 

Mr.  KnsECNER.  They  are  already  measured  out.  It  is  the  Gold 
Medtl  flour.  They  come  at  42J  cents  a  bag,  wholesale,  and  I  retail 
'i^ni  at  50  cents  a  bag. 

Mr.  Miller.  Peas,  tomatoes,  and  corn? 

Mr.  KusHNER.  I  paid  $1.55  a  dozen,  corn — a  dozen  cans — and  sell 
*  U  15  cents  a  can.  For  peas  I  pay  $1.65  a  dozen  cans  and  sell  it  at 
iT  rtfflts  a  can.  I  have  tomatoes  in  stock  now.  I  paid  $2.17  a  dozen 
lie  and  I  sell  them  for  18  cents  a  can. 

Mr.  Miller.  Cereals? 

Mr.  KusHNER.  Post  Toasties,  I  buy  them  at  Hi  cents  and  sell 
t:aQ  at  14. 

Mr.  Miller.  A  box  ? 

Mr.  KusHXER.  Yes ;  a  package. 

Mr.  Miller.  Shredded  Wheat? 

Mr.  KusHNER.  Shredded  Wheat  cost  me  12^  cents  and  I  sold  it 
icT  15. 

Mr.  MxLLER.  A  package? 

Mr.  KusHNER.  Yes,  sir. 

Mr.  Miller.  Cream  of  Wheat? 

Mr.  KusHXER.  Cream  of  Wheat  I  buy  for  21  cents  and  sell  for  25 
ante  a  package.  Quaker  Oats  I  buy  for  10  cents  and  sell  for  12 
'9ts  a  package. 

Mr.  Miller.  Eice? 

Mr.  KusHKER.  The  last  rice  I  bought  cost  me  13  cents,  and  I  sold 
t  far  15  cents  a  package. 

Mr.  Miller.  Salmon  and  sardines? 

Mr,  KiTSHNER.  Salmon  cost  me  about  26i  cents,  and  I  sold  it  for 
^. 

Mr.  Miller.  Per  can  ? 

Mr.  KusHNER.  Yes,  sir. 

Mr.  Miller.  Sardines? 

Mr.  KusuNER.  I  buy  them  for  6  cents,  and  sell  them  for  8  cents  a 

Mr.  Miller.  Com  meal  ? 

Mr.  KusHNER.  Com  meal — ^I  paid  $4.65  for  the  last  I  bought, 
^ilkins  charged  me — it  was  something  I  don't  understand. 

Mr.  Miller.  Finish  what  you  started  to  say. 

Mr.  KusHNER.  It  cost  me  $4.65  for  96  pounds.  I  don't  know  how 
■^  that  would  be  a  pound.    I  guess  it  would  be  close  to  5  cents 

Mr.  Miller.  About  5  cents  a  pound. 

Mr.  KusHNER.  I  am  selling  it  for  6. 

Mr.  Miller.  Salt? 
I    Mr.  Kushner.  I  have  it  in  little  packages.    I  buy  it  for  3^  cents 
nliellit  for  5. 
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^lr.  cvL  -^ NEft.  1  '>uj  it  for  12^  and  sell  it  for  16. 

Mr.  MiixMit  In  what  sort  of  a  container? 

Hr.  \.<H>Eit  A  T:H>und  and  a  half  to  the  container. 

Mr.  Hiixta.  Beainjv? 

^Ir.  Iv'  vAiNjat.  BeiinsI  buy  for  Hi  cents  a  can  and  sell  them  for  1 

Hr   Miix>iit.  Do  you  maintain  a  delivery  service! 

Mt    Ki  suNJuc  Yes^  sir. 

Hr.  Mi  LI  Jilt  Consisting  of  what? 

Mr.  K'.  "^HxisR.  A  Ford  car. 

Mr.  MiuuBit.  That  is  probably  why  you  have  done  a  larger  voliin 
v.>j  ^o^AiHfcijj^  than  sotnt^  ox  your  predecessors  on  the  stand  who  run  tl 
>;iaw  ^i^  ::>lore? 

Mk  KisHXiiR.  The  reason  I  did  that  business? 

Mr.  MiLUiR,  That  has  helped  you  in  your  business? 

Mr.  Ki  viiXKK,  Oh^  yes;  absolutely;  yes,  sir. 

Ml .  Ma.uKK,  Is  vour  business  credit  or  cash  or  credit  and  c«sh '( 

Mr.  Ki  siiNKK.  Vets  sir;  credit  and  cash. 

Mr.  MiLLKK.  Proportionately  how  much  ? 

Mr,  KiiOiXBJjL  About  50-60. 

Ml.  MiuLfcac  If  you  didn't  maintain  your  delivery  service  do  y* 
la.ulv  viHi  ^^ouid  Io«»  a  large  portion  of  your  trade? 

Mr.  K.\!iHxiML  Absolut^y. 

S<^viU>i^  ^itt^ARD*  You  started  to  say  something  about  sugar. 

M».  KxsjuxK*,  About  the  sugar  proposition,  the  condition  aboi 
xu^nr  Kx  this:  We  can't  buy  any  sugar.  We  have  the  hardest  time  i 
K^  vkvUid  buying  sugar.  Many  of  the  jobbers,  if  you  call  them  v 
\^Ky\  v^<^ka  K>  buy  some  sugar,  they  won't  sell  it  to  you  imless  you  hv 
wv^iKH'u*^  efcie^  and  then  you  are  forced  to  buy  something  you  don 
\^.^u^  ^u  v>i\KH*  to  get  the  sugar.  That  is  the  practice  by  many  jol 
isvAx  Ok  \V^^xhu\gton.    They  won't  sell  you  any  sugar  unless  you  ot 

x>kv*K^u^>'  SH«ii*i»ARD,  Do  you  buy  much  from  Armour  or  Swift  < 

M\.  KwMNiiR,  I  buy  a  good  many  things  from  Wilson  &  Cc- 
HKMix  iiuvl  x\u«etunes  canned  goods.  I  buy  very  little  from  Armoi 
^Uvl  Swit't. 

A.^*>^v\^*  Shki'pard.  Do  you  get  around  to  the  different  <mes  an 
*\xv  v\hs^4^H>v  <me  will  sell  you  for  less  than  another? 

V*.  Kv^^HNKR.  Yes,  sir. 

X^j^^^v^*  Shkfpard.  Do  they  all  make  you  about  the  same  price? 

V* .  K\  xkiXKK.  About  the  same  price. 

V--*'A>*'  SkUipPARD.  Is  that  connned  to  the  packers  or  is  it  true  c 

V «  kvv-^MNicR.  The  packers  all  have  about  the  same  price  and  tl 

N}^  I  \\a*A'^s  ji^ll  have  about  the  same  price,  but  a  few  jobbers  in  Was! 

',^^sv,i  w  '1  aiN>U  you  slightly  cheaper  if  you  go  after  the  stuff  an 

. ,,     \   1^  4\\*<v  Yourself.    Maybe  they  will  make  a  difference  of  aboi 

*    X .   ,N^^H  *  f  vou  will  go  and  get  the  stuff  and  carry  it  away  yoursel 

y^^.iA'*  ^WPARD,  In  your  experience  with  wholesale  prices  ; 
i    \  w  vyvv^AUl  trend,  or  is  it  going  down  now  ? 

V  vfvX^^^N^^^  Well,  I  must  say  that  they  are  on  the  advance,  i 
,.  \  sM^  -^^^  n'*^     'l^lke  soap.    It  advanced  the  past  30  days  a  dolln 
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»  bo3L  And  many  other  commodities  have  advanced.  Coffee  has 
vhanoed. 

Sfimtor  Sheppard.  Eice? 

llr.  KusHNER.  Rice  has  advanced.  I  don't  know  of  anything  that 
it<  not  advanced. 

Jwnator  Sheppakd.  Do  you  mean  advanced  over  three  months  ago 
(rover  last  year? 

Mr.  KusHNEB.  Oh,  well,  I  mean  over  three  months  ago. 

J^nator  Sheppard.  As  a  rule,  are  the  prices  as  high  as  they  were 
It^vear? 

Mr.  KusHNER.  I  think  they  are  higher. 

S<»nator  Sheppard.  You  do?' 

Mr.  KusHNER.  Yes,  sir.    That  is  my  opinion  about  it. 

.^nator  Sheppard.  That  is  all,  thank  you. 

Mr.  KusHNER.  I  want  to  make  a  statement  to  the  committee. 

Senator  Sheppard.  We  will  be  glad  to  hear  anything  you  want  to 
av. 

Mr.  KtjSHNER.  My  opinion  about  the  high  cost  of  living  is  this:  If 
ti^  Senate  committee  of  the  United  States  investigating  the  high  cost 
*f  hving  would  introduce  a  bill  in  Congiess  to  stamp  out  these  big 
«'q)orations  from  spending  thousands  and  thousands  of  dollars  in 
•  >ertisin§,  that  would  help  a  great  deal  in  the  reduction  and  in  the 
*H  of  living.  We  all  know  very  well  that  Armour  Packing  Co.  is 
;ating  up  oats,  in  the  name  of  "Armour  Oats."  It  is  the  same  as 
'^aker  Oats. 

Armour  spends  thousands  of  dollars  advertising  his  oats  and  put- 
r.:e  them  on  the  market,  and  the  American  public  pays  for  it.  The 
kMiker  Oats  Manufacturing  Co.  is  afraid  that  Armour  will  take  the 
'jiket  away  from  them.  It  is  doubling  the  expense  of  advertising 
i:J  doubling  the  price  of  sending  their  solicitors  out  to  get  the 
I  --bess.  That  also  raises  the  price  of  production  and  distribution 
i-»l  the  American  people  have  to  pay  for  it.  The  consumer  pays  for 
•inthing.  The  manufacturer  will  alwaj^s  go  to  work  and  add  so 
*wk  for  the  expense,  and  naturally  the  price  goes  up.  And  then  an 
::iTestigation  is  made,  and  they  throw  the  blame  on  the  retailer.  The 
r-'diler  is  getting  nothing.  I  have  been  in  business  18  years,  and  all 
I  jivB  made  is  $5,000.  My  wife  is  working  and  I  work,  and  I  have 
I  ihtlc  boy  6  years  old  who  helps  deliver  to  the  customers.  He  is 
nly  6  years  old.    That  is  what  we  get  out  of  our  retailing. 

Vnator  Sheppard.  We  are  very  glad  to  have  your  testimony  on 
*u*  line. 

Mr.  KrsHNER.  Thank  you  very  much. 

TESTIMONY  OF  L.  HODDES. 

I  The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  in 
ivwnce  of  Chairman  Ball  and   Senator  Capper. 

)tr.  MnxER.  You  may ^ve  your  full  name  and  place  of  business. 

Mr.  HoDDES.  Leopold  Hoddes;  1400  Pennsylvania  Avenue  SE. 

Mr.  MnxEB.  Can  you  give  the  committee  the  total  amount  of  capi- 
•■*^  nra  have  invested  in  your  business  ? 

Mr.  Hoddes.  About  $3,000. 

Mr.  KnxJSR.  How  long  have  you  been  in  business? 
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Mr.  HoDDEs.  About  9  years. 

Mr.  Miller.  Are  you  able  to  give  the  committee  any  figures  show- 
ing  how  much  business  you  have  done  and  profit  you  have  made 
thereon  ? 

Mr.  HoDDES.  I  guess  it  runs  about  $18,000  a  year. 

Mr.  Miller.  A  little  more  specifically.  TViien  did  you  do  that 
business?    In  what  year  did  you  do  that  business? 

Mr.  HoDDES.  I  do  it  generally. 

Senator  Sheppard.  He  says  he  averages  that  from  year  to  year. 

Mr.  HoDDES.  Yes,  sir ;  from  year  to  year. 

Mr.  Miller.  What  is  your  profit? 

Mr.  HoDDES.  About  15  per  cent  on  that,  from  12  to  15. 

Senator  Sheppard.  Is  that  net  or  do  you  have  to  take  the  expenses 
out  of  that? 

Mr.  HoDDES.  That  is  net.    I  don't  take  anything  out  of  that. 

Senator  Sheppard.  Do  you  pay  rent  or  do  you  own  your  pla'ce? 

Mr.  HoDDES.  I  am  buying  the  place. 

Mr.  Miller.  Give  us  the  price  you  pay  for  these  articles,  whether 
it  is  per  case  or  per  can,  and  how  many  in  the  case,  and  what  you  sjell 
to  the  public  for. 

Mr.  HoDDES.  Yes,  sir. 

Mr.  Miller.  Sugar? 

Mr.  HoDDES.  I  buy  sugar  for  10  cents  and  sell  it  for  11. 

Mr.  Miller.  Per  pound? 

Mr.  HoDDES.  Per  pound. 

Mr.  Miller.  Flour? 

Mr.  HoDDES.  I  buy  flour  for  43  cents  a  bag  and  I  get  50  cents. 

Mr.  Miller.  You  don't  buy  any  flour  in  barrels? 

Mr.  HoDDES.  I  buy  a  half  a  barrel  sometimes.  I  don't  keep  very 
much. 

Senator  Sheppard.  You  pay  43  cents  a  bag  and  sell  it  for  50  cents 
a  bag? 

Mr.  Hoddes.  Yes,  sir. 

Mr.  Miller.  Canned  vegetables,  peas? 

Mr.  Hoddes.  I  pay  $2.50  a  dozen  cans  and  sell  them  for  25  cents  a 
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Mr.  HoDDES.  I  pay  21^  cents  a  box  and  I  get  25  cents  a  box. 

Mr.  MiLiiER.  Eice? 

Mr.  HoDDES.  I  pay  11^  cents  a  pound  and  I  get  15  cents  a  pound. 

Mr.  Miller.  Sardines? 

Mr.  HoM>£S.  I  pay  5^  cents  and  I  get  7  cents  a  tin. 

Mr.  Miller.  Salmon  ? 

Mr.  HoDDES.  I  pay  2^  and  get  3  cents  a  tin. 

Mr.  Miller.  Salt? 

Mr.  Hoddes.  I  pay  4^  a  bag  and  get  5. 

Mr.  Miller.  Lima  beans? 

Mr.  Hoddes.  I  don't  remember.  I  believe  I  pay  15  cents  a  pound 
and  I  ^t  18. 

Mr.  Miller.  Sirup? 

Mr.  Hoddes.  I  pay  12^  cents  a  can  and  get  15. 

Mr.  Miller.  Canned  beans? 

Mr.  Hoddes.  I  pay  $1.35  a  dozen  cans  and  I  get  15  cents  a  can. 

Mr.  Miller.  Do  you  maintain  a  delivery  service? 

Mr.  Hoddes.  Yes,  sir. 

Mr.  Miller.  Consisting  of  what? 

Mr.  Hoddes.  I  have  a  little  boy  with  a  wagon  and  I  got  a  machine ; 
a  machine  and  wagon. 

Mr.  Miller.  Do  you  do  a  cash  and  credit  business? 

Mr.  Hoddes.  Yes,  sir. 

Mr.  Miller.  Proportionately,  how  much  of  each  ? 

Mr.  Hoddes.  About  50  per  cent;  about  50-50. 

Mr.  Miller.  Have  you  any  observations  you  want  to  make? 

Mr.  Hoddes.  I  know  I  am  losing  money  sometimes  on  bad  bills. 

Senator  Sheppard.  Are  wholesale  prices  going  down  or  gradually 
going  up  over  last  year? 

Mr.  Hoddes.  Eggs  went  up.  I  paid  47  cents  two  weeks  ago,  and 
I  paid  yesterday  49. 

Senator  Sheppard.  Do  you  remember  what  you  paid  this  time  last 
year? 

Mr.  Hoddes.  I  don't  remember  exactly. 

Senator  Sheppard.  Did  you  pay  that  much  at  any  time  last  year? 

Mr.  Hoddes.  Yes,  sir;  during  the  war  I  paid  as  high  as  70  cents — 
from  70  to  75  cents  for  fresh  eggs.  I  haven't  paid  that  much  since 
that.    Last  week  butter  was  60  cents  and  now  it  is  62. 

Senator  Sheppard.  During  the  war? 

Mr.  Hoddes.  No,  sir ;  lately,  a  couple  of  weeks  ago. 

Senator  Sheppard.  During  the  last  two  or  three  months,  have 
wholesale  prices  gone  up  again  ? 

Mr.  Hoddes.  On  some  articles.  The  wholesalers  always  tell  you, 
[hey  will  try  to  force  you  to  buy  some  goods,  because  they  say  it  is 
croing  up,  and  I  ask  him  how  he  knows,  and  he  says,  "  You  will  see. 
Yon  just  watch."  Libby's  best  salmon  was  $2.75  a  dozen  last  week, 
iiid  then  it  went  up  to  $3.10.  The  wholesaler  always  tries  to  scare 
I  ou  that  you  should  buy  their  stuflF,  or  it  will  go  a  little  higher.  Our 
•iipital  is  not  enough  to  buy  a  large  amount.  If  we  should  not  buy 
t,  we  pay  a  higher  price  for  it. 

Senator  Sheppard.  Have  you  got  any  suggestions  to  oflfer?  Is 
:here  anything  that  Congress  might  do  to  help  the  situation? 

Mr.  I]x)DDEB.  Of  course,  they  might  do  something. 
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Senator  Sheppard.  We  would  like  to  get  your  opinion. 

Mr.  HoDDES.  In  my  estimation  I  can't  see  what  Congress  can  d< 
for  this  situation  for  the  reason,  the  wholesalers  and  manufacturer: 
keep  it  up.  There  may  be  some  way  to  prevent  it.  For  instance 
I  buy  salmon  for  $2.75  a  dozen  one  week,  and  the  next  week  the^ 
tell  me  it  is  $3.10.  I  can't  understand  how  they  do  it.  I  don't  knov 
whose  fault  it  is,  manufacturer  or  wholesaler.  They  come  arounc 
and  tell  you  that.  Of  course,  they  blame  the  middle  fellow  for  ttn 
high  prices.    We  don't  do  it.    We  just  make  a  living.    If  any  of  yoi 

?;entlemen  come  to  our  store  and  you  can  see  we  sometimes  buy  a  dif 
erent  kind  of  vegetable  for  30  cents  a  dozen,  buy  10  dozen  of  them 
and  only  sell  6  dozen.  We  have  to  use  them  up.  That  is  all  I  hav< 
got  to  say. 

TESTIMONY  OF  DAVID  A.  MILLEB. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  ir 
absence  of  Chairman  Ball  and   Senator  Capper. 

Mr.  Miller.  You  may  state  your  full  name. 

Mr.  D.  A.  Miller.  David  A.  Miller. 

Mr.  Miller.  And  your  place  of  business? 

Mr.  D.  A.  Miller.  1200  Potomac  Avenue  SE. 

Mr.  Miller.  And  your  business  ? 

Mr.  D.  A.  Miller.  Groceries  and  meats,  etc. 

Mr.  Miller.  Do  you  own  or  rent  your  place? 

Mr.  D.  A.  Miller.  I  rent  it. 

Mr.  Miller.  Has  your  rent  gone  up  recently  ? 

Mr.  D.  A.  Miller.  I  just  started  the  place  about  three  months  ago 

Mr.  Miller.  How  long  have  you  been  in  business  ? 

Mr.  D.  A.  Miller.  Eight  years. 

Mr.  Miller.  Can  you  tell  the  committee  the  amount  of  capita 
you  have  invested? 

Mr.  D.  A.  Miller.  $3,000. 

Mr.  Miller.  Have  you  figures  to  give  the  committee  an  idea  oi 
the  volume  of  business  you  do  and  the  profit  thereon? 

Mr.  D.  A.  Miller.  I  could  for  the  last  three  months.    I  couldn'i 

S've  you  any  idea  for  the  last  year,  because  I  did  very  little  business! 
st  year. 

Mr.  Miller.  You  don't  keep  books? 

Mr.  D.  A.  Miller.  Yes,  sir.    I  don't  keep  a  bookkeeper. 

Mr.  Miller.  Do  you  know  how  much  money  you  make  from  yeaj 
to  year? 

Mr.  D.  A.  Miller.  I  couldn't  tell  you  from  year  to  year.  I  couh 
tell  you  for  the  last  three  months. 

Senator  Sheppard.  What  did  you  make  last  year? 

Mr.  D.  A.  Miller.  I  am  in  business  five  years  and  I  have  mad< 
$3,000. 

Mr.  Miller.  In  those  five  years? 

Mr.  D.  A.  Miller.  In  those  five  years.  I  came  over  here  thro* 
months  ago. 

Mr.  MnxER.  Do  you  kno^  how  much  the  total  volume  of  busines; 
is  in  dollars? 

Mr.  D.  A.  Miller.  I  don't  understand. 

Senator  Sheppard.  What  did  you  make  the  last  three  months  ? 
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Mr.  D.  A.  MiLLEB.  I  didn't  see  the  books  on  that.  I  think  it  was 
about  15  per  cent. 

Senator  Sheppard.  A  gross  profit  of  15  per  cent? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Senator  Sheppard.  And  out  of  that  you  take  your  expenses? 

Mr.  D.  A.  ^Miller.  No,  sir ;  that  is  clear  profit. 

Mr.  Miller.  Bead  into  the  record  the  amounts  for  which  you  buy 
these  various  articles,  and  what  you  get  from  the  public  for  them? 

Mr.  D.  A.  Miller.  I  bought  very  little  groceries.  There  are  very 
few  groceries  I  bought. 

Senator  Sheppard.  What  are  you  dealing  in  now  ? 

Mr.  D.  A.  Miller.  All  kinds  of  groceries  and  meats.  I  have  a 
stock  on  hand. 

Senator  Sheppard.  Give  us  the  names  of  the  articles  you  deal  in. 

Mr.  D.  A.  Miller.  Meats,  groceries,  and  produce,  such  as  t]iat. 

Mr.  Miller.  What  do  you  pay  for  sugar,  and  what  do  you  sell  it 
for? 

Mr.  D.  A.  Miller.  I  pay  $9.65  and  $9.85  a  hundred,  and  I  sell  it 
for  $10.50  and  $11. 

Mr.  Miller.  Flour? 

Mr.  D.  A.  Miller.  I  pay  $13.90  a  barrel,  and  I  get  $16  for  it. 

Mr.  Miller.  Canned  peas? 

Mr.  D.  A.  Miller.  I  paid  12^  cents  a  can,  and  I  get  15  cents  a  can. 

Mr.  Miller.  Tomatoes? 

Mr.  D.  A.  Miller.  I  didn't  buy  any  tomatoes  lately.  I  sell  them 
for  18  cents  a  can. 

Mr.  Miller.  Com? 

Mr.  D.  A.  Miller.  I  have  it  in  stock. 

Mr.  Miller.  What  do  you  get  for  it? 

Mr.  D-  A.  Miller.  Sixteen  cents  a  can. 

Mr.  Miller.  Oat  meal? 

Mr.  D.  A.  Miller.  I  had  it  in  stock.  I  get  12  cents  a  box  for  it. 
I  haven't  bought  any  lately. 

Mr.  Miller.  How  long  have  you  had  that  in  stock? 

Mr.  D.  A.  Miller.  I  just  bought  my  stuff  three  months  ago. 

Mr.  MnxER.  Shredded  Wheat? 

Mr.  D.  A.  Miller.  I  have  none  at  all. 

Mr.  Miller.  Com  Flakes? 

Mr.  D.  A.  Miller.  I  sell  the  Corn  Flakes  at  12  cents  a  box.  I  pay 
a  little  over  10^. 

Mr.  Miller.  Rice? 

Mr.  D.  A.  Miller.  I  sell  it  for  14  cents  a  pound.  I  sold  all  my  rice 
for  12i  cents  a  pound,  and  every  day  some  people  come  around  and 
ask  to  buy  it  at  10  cents  a  pound.  The  next  time  the  wholesale  men 
say,  '*  Mr.  Miller,  rice  will  advance  to  15  cents."  I  say,  "  Not  long 
ago  I  paid  9  cents  and  now  I  pay  14." 

Mr.  Miller.    Sardines? 

Mr.  D.  A.  Miller.  I  Day  6^  cents  and  sell  them  for  8. 

Mr.  Miller.  Per  can? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Mr.  Miller.  Salmon? 

Mr.  D.  A.  Miller.  I  pay  $1.90  a  dozen  cans,  and  I  get  23  cents 
acaiu 
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Mr.  Miller.  Salt? 

Mr.  D.  A.  Miller.  I  pay  5^  cents  a  bag  and  sell  it  for  7. 

Mr.  Miller.  Canned  Deans? 

Mr.  D.  A.  Miller.  I  paid  $1.27^  a  dozen,  and  I  get  12^  cents  a  can, 

Mr.  Miller.  Sirup? 

Mr.  D.  A.  Miller.  I  pay  12^  cents  a  can  and  I  get  15. 

Mr.  Miller.  Lima  beans? 

Mr.  D.  A.  Miller.  I  paid  14  cents  a  pound,  and  I  sell  them  for  18. 

Senator  Sheppard.  What  do  you  pay  for  meats? 

Mr.  D.  A.  Miller.  It  depends  on  tne  quality. 

Senator  Sheppard.  Well,  your  best  quality. 

Mr.  D.  A.  Miller.  You  see,  I  handle  medium. 

Senator  Sheppard.  You  handle  medium  grade  of  meats? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Senator  Sheppard.  What  do  you  pay  for  that? 

Mr.  D.  A.  Miller.  I  went  to  Armour  &  Co.  yesterday  to  price 
their  ham,  and  they  told  me  22  cents. 

Senator  Sheppard.  Is  that  an  increase  over  last  week  ? 

Mr.  D.  A.  Miller.  I  said  I  wouldn't  pay  the  price,  and  I  started 
away,  and  they  said  to  come  back,  and  they  sold  it  to  me  for  18  cents. 

Senator  Sheppard.  What  do  you  get  for  that  ? 

Mr.  D.  A.  Miller.  After  that  they  say,  "  You  are  a  cheap  so- 
and-so  and  just  want  it  for  nothing."  That  shows  you  how  much 
profit  they  are  making.  If  you  look  around,  you  can  get  it  sometimes 
a  little  cheaper. 

Senator  Sheppard.  What  do  you  get  for  that  ? 

Mr.  D.  A.  Miller.  I  am  selling  it  for  27  cents  a  pound. 

Senator  Sheppard.  Do  you  deal  in  eggs? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Senator  Sheppard.  What  do  you  pay  for  them? 

Mr.  D.  A.  Miller.  53  cents. 

Senator  Sheppard.  What  do  you  get  for  them  ? 

Mr.  D.  A.  Miller.  58  cents. 

Senator  Sheppard.  And  what  do  you  pay  for  butter? 

Mr.  D.  A.  Miller.  61  cents. 

Senator  Sheppard.  What  do  you  get  for  it  ? 

Mr.  D.  A.  Miller.  67  cents. 

Senator  Sheppard.  Do  you  find  prices  going  up  or  down? 

Mr.  D.  A.  Miller.  Up. 

Senator  Sheppard.  Ever  since  you  have  been  in  business? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Senator  Sheppard.  Nearly  all  prices? 

Mr.  D.  A.  Miller.  Yes,  sir. 

Senator  Sheppard.  Have  you  any  suggestions  to  make  about  han- 
dling the  situation,  as  to  what  Congress  might  do? 

Mr.  D.  A.  Miller.  I  couldn't  tell  you  anything  about  that.  I 
know  everything  is  awful  high. 

Senator  Sheppard.  Where  do  you  think  the  blame  is? 

Mr.  D.  A.  Miller.  I  think  the  blame  is  with  the  packers  and  whole- 
sale houses. 

Senator  Sheppard.  Why  do  you  think  that? 

Mr.  D.  A.  Miller.  It  looks  like  they  all  get  together  and  have  one 
price.  You  go  from  one  house  to  another  and  you  don't  see  aiiy 
difference. 
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Senator  Sheppard.  I  see.  That  has  been  brought  out  to-day  by 
several  witnesses.     That  is  all.    Thank  you. 

TESTIMONY  OF  J.  W.  DIXON. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  in 
absence  of  Chairman  Ball  and  Senator  Capper. 

Mr.  Dixon.  I  don't  handle  any  groceries.    I  handle  meats. 

Sonator  Sheppard.  That  is  all  right.     We  will  ask  you  about  those. 

Mr.  Miller.  You  may  state  your  name  and  place  of  business. 

Mr.  Dixon.  J.  W.  Dixon,  901  Eleventh  Street  SE. 

Mr.  MiiXER,  What  do  you  deal  in. 

Mr.  Dixon.  I  deal  in  beef,  pork,  veal. 

Mr.  Miller.  Any  vegetables? 

Mr.  Dixon.  I  handle  a  little,  but  not  much.  It  is  mostly  meats.  I 
kill  all  of  my  own  stuff.    I  am  a  butcher  by  trade. 

Mr.  Miller.  I  will  get  to  that  in  a  moment.  Do  you  own  or  rent 
vour  place  of  business? 

Mr.   Dixon.  Rent. 

Mr.  Miller.  Has  your  rent  gone  up  lately? 

Mr.  Dixon.  No,  sir.  They  wanted  to  raise  the  rent,  but  we  went 
to  court  about  it  and  the  court  decided  they  would  not  raise  the  rent 
on  me.  They  didn't  work  for  the  Government,  but  they  tried  to  put 
me  out. 

Mr.  Miller.  Can  you  give  the  committee  the  amount  of  capital 
yon  have  invested  in  your  business? 

Mr.  Dixon.  Sometimes  I  have  a  right  smart  invested,  and  then 
again  I  don't  have  so  much.  It  depends  on  how  much  meat  I  have 
on  hand. 

Mr.  Miller.  Do  you  slaughter  all  your  beef? 

Mr.  DrxoN.  Most  all  of  it. 

Mr.  Miller.  Give  the  committee  very  briefly  the  system  of  opera- 
tion. 

Mr.  Dixon.  The  cost  of  it? 

Mr.  Miller.  Yes. 

Mr.  Dixon.  Sometimes  it  cost  me  20  cents  a  pound,  sometimes  it 
cost  me  15. 

Senator  Sheppard.  Where  do  you  get  your  live  stock  ( 

Mr.  Dixon.  Through  the  country. 

Senator  Sheppard.  Close  to  Washington? 

Mr.  Dixon.  Virginia  and  Maryland. 

Mr.  Miller.  Do  you  buy  through  agents  ? 

Mr.  Dixon.  No,  sir. 

Mr.  MiixER.  You  go  out  yourself? 

Mr.  Dixon.  Ye.s,  sir. 

Mr.  Miller.  And  buy  stock  ahead  of  time  on  the  hoof? 

Mr.  DixoN.  Yes,  sir.  Sometimes  you  catch  the  market  riglit  and 
sometimes  vou  don't. 

Senator  Sheppard.  Do  you  buy  by  the  pound  or  head  i 

Mr.  Dixon.  Sometimes  one  way  and  sometimes  the  other. 

Senator  Sheppard.  Where  do  you  bring  it  when  you  buy  it  ? 

Mr.  Dixon.  Most  of  the  time  we  kill  at  Bennings.  Sometimes  I 
l)uv  a  little  stuff  from  Annour. 


Digitized  by 


Google 


670  HIGH   COST  OF  LIVING  IN   DISTRICT  OF   COLUMBIA. 

Senator  Siieppard.  Can  you  slaughter  your  own  stock  and  sell  it 
here  cheaper  than  the  packers  can  bring  it  here  ? 

Mr.  Dixon.  AVell,  a  little  cheaper;  not  much. 

Senator  Siieppard.  Not  much? 

Mr.  Dixon.  No,  sir. 

Mr.  Miller.  How  far  ahead  do  you  have  to  make  your  purchases 
of  cattle  on  the  hoof? 

Mr.  Dixon.  Sometimes  I  kill  a  week  or  10  days  ahead  of  time. 

Mr.  Miller.  How^  far  ahead  do  you  have  to  go  out  and  buy  cattle? 

Mr.  Dixon.  I  buy  every  week. 

Mr.  Miller.  Do  you  ship  it  in  carload  lots  or  less? 

Mr.  Dixon.  Sometimes  carloads  and  sometimes  not.  We  drive 
most  of  them  in  over  the  road. 

Mr.  Miller.  You  drive  them  in  ? 

Mr.  DtxoN.  Yes,  sir. 

Mr.  Miller.  Can  you  give  the  committee  the  volume  of  business 
you  have  done? 

Mr.  DixoN.  I  have  only  been  there  about  8  months.  When  I  came 
there  them  fellows  around  there  were  getting  as  high  as  50  cent^  a 
pound  for  round  steak.  They  have  cut  it  down  a  whole  lot^  Tliey 
were  getting  50  and  60  cents  for  pork  chops. 

Mr.  Miller.  How  big  a  trade  have  you  i 

Mr.  Dixon.  It  has  dropped  off  a  whole  lot  in  the  summer  months. 
Peoj^le  eat  more  vegetables  and  stuff  like  that  in  the  summer  time. 
In  the  winter  time  they  eat  more  meats,  you  know. 

Mr.  Miller.  You  have  no  figures  to  show  the  volume  of  busine^ 
you  have  done? 

Mr.  Dixon.  No,  sir;  that  fellow  didn't  let  me  know  until  5  o'clock 
yesterday  evening. 

Senator  Sheppard.  How  long  have  you  been  in  business? 

Mr.  Dixon.  About  8  months.  I  was  in  that  draft,  and  I  didn't 
know  what  time  they  would  call  on  me. 

Senator  Sheppard.  Do  you  know  how  much  business  you  have 
done  in  tho.^e  8  months? 

Mr.  Dixon.  Of  course;  I  could  go  home  and  get  it. 

Senator  Siieppard.  You  could  not  sav  about  what  it  is? 
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Senator  Shepfard.  That  is  a  good  month? 

Mr.  Dixon.  Yes,  sir. 

Senator  Shepfard.  Do  you  think  if  you  had  ample  capital  you 
could,  by  pursuing  your  system  of  buying  cattle,  bring  cattle  here 
and  slaughter  them  and  undersell  these  packers? 

Mr.  Dixon.  Oh,  sure  you  can. 

Senator  Shepfard.  And  that  would  be  better  for  the  people  here 
if  that  was  done,  would  it  not? 

Mr.  Dixon.  Certainly  it  would  be  a  whole  lot  better  if  the  people 
would  buy  it  right  here ;  but  lots  of  them  will  not  buy  it. 

Senator  Shepfard.  Lots  of  them  will  not  buy  from  you  because  you 
slaughter  here? 

\fr.  Dixon.  Yes,  sir.  I  went  to  work  right  after  this  war  broke 
out,  I  thought  I  might  as  well  work,  unless  I  was  drafted.  You  see, 
I  wouldn't  have  to  fall  back.    T  could  go  right  along. 

Senator  Shepfard.  Who  owns  the  slaughterhouse  at  Bennings? 

Mr.  Dixon.  T.  T.  Keane. 

Senator  Shepfard.  Do  other  people  kill  there,  like  you  do,  and  sell 
on  this  market? 

Mr.  Dixon.  Oh,  yes.  Sometimes  there  are  8  or  10  kill  out  there  in 
a  week.  We  have  got  another  slaughterhouse.  Sometimes  I  kill  at 
Bennings  and  sometimes  I  kill  at  Bradbury  Heights,  right  across 
from  Bennings. 

Mr.  Miller.  How  much  does  your  beef,  dressed,  cost  you  per 
hundred  ? 

Mr.  Dixon.  Sometimes  around  15  cents  a  pound ;  and  I  have  lulled 
it  as  low  as  12. 

Senator  Sheppard.  That  is  much  cheaper  than  the  packers  can  do 
it,  is  it  not! 

Mr.  Dixon.  Oh,  yes. 

Senator  Sheppard.  With  their  great  volume  of  business? 

Mr.  Dixon.  Yes,  sir. 

Senator  Sheppard.  As  a  matter  of  fact,  if  more  people  would  en- 
?:a^  in  the  same  system  you  are  engaged  in,  would  it  not  be  encour- 
Jiping  for  the  farmers  around  here  to  raise  more  cattle  for  this 
market  ? 

Mr.  Dixon.  Sure  it  would.  The  way  stuff  is  selling  now  you  pay 
10  cents  a  pound  alive,  and  it  won't  stand  you  over  12^  or  15  cents  a 
I>ound.  Some  weeks  we  have  better  than*  that.  In  the  winter  you 
M»ll  more  rough  stuff,  like  soup  bones  or  roast  beef,  and  stuff  like  that, 
you  see. 

Senator  Sheppard.  Have  cattle  on  the  hoof  gone  up  or  down 
within  the  last  three  months? 

Mr.  Dixon.  I  go  through  the  country  and  buy  them,  so  much  a 
head. 

Senator  Shepfard.  That  is  what  I  mean.  Have  they  gone  up  or 
down? 

Mr.  Dixon.  Sometimes  you  can  buy  them  right  cheap  and  some- 
times you  can't. 

Senator  Sheppard.  Are  they  higher  than  they  were  three  months 
ago  or  lower? 

Mr.  Dixon.  Just  as  high. 
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TESTIMONY  OF  A.  FBEEDHAN. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  ii 
absence  of  Chairman  Ball  and  Senator  Capper. 

Mr.  Miller.  You  may  state  your  name  and  place  of  business. 

Mr.  Freedman.  512  Sixth  NE. 

Mr.  Miller.  And  what  is  your  business? 

Mr.  Freedman.  Groceries  and  meats  and  vegetables. 

Mr.  Miller.  Do  vou  own  or  rent  your  store  ? 

Mr.  Freedman.  f  rent  the  store. 

Mr.  Miller.  Has  your  rent  gone  up  recently  ? 

Mr.  Freedman.  When  I  bought  that  place  I  had  a  lease  for  fivi 
years.  I  am  now  there  four  years  and  the  rent  has  not  raised.  ] 
am  supposed  to  have  a  5-year  privil^ege.  That  would  be  10  years 
Mr.  Allwine,  the  man  I  rent  from,  he  came  around  to  me  and  he  said 
"  Why  don't  you  buy  this  place  ?  "  I  said, "  Four  years  ago  you  askec 
$8,000  for  it,'  and  now  you  want  more."  He  says,  "  Freedman,  wly 
don't  you  buy  it?  "  I  said,  "  How  much  do  vou  want  for  it?  "  Hfi 
said,  "  $12,000."  I  said,  "  You  only  asked  '$8,000  four  years  ago 
You  didn't  pay  anything  extra  on  the  building."  I  said,  "I  have  g;o 
six  more  years  to  stay  here  at  the  same  rent.''  He  said,  "  No ;  yoi 
have  only  got  one  more  year  to  stay  here  at  the  same  rent,  and  aft^j 
that^"  he  says, ''  we  can  raise  your  rent  to  anything  we  want  to." 

Mr.  Miller.  AVhat  is  the  name  of  the  man  you  rent  from  ? 

Mr.  Freedman.  J.  H.  Allwine. 

Mr.  Miller.  And  his  address? 

Mr.  Freedman.  513  Twelfth  Street  NE. 

Mr.  Miller.  What  amount  of  capital  have  you  invested  in  yoiii 
business  ? 

Mr.  Freedman.  About  three  or  four  thousand  dollars. 

Mr.  Miller.  How  long  have  you  been  in  that  business? 

Mr.  Freedman.  All  together  about  seven  years,  four  years  where  ] 
am  now. 

Mr.  Miller.  Can  you  give  the  committee  the  amount  of  business 
you  have  done  and  your  profits  on  it? 

Mr.  Freedman.  I  dont  know.  I  could  give  you  the  amount  o: 
business,  but  I  don't  think  there  is  very  much  profit  in  it. 

Senator  Sheppard.  You  have  made  a  living  at  it  ? 

Mr.  Freedman.  I  have  made  a  living  at  it;  that  is  all. 

Senator  Sheppard.  But  you  have  no  net  capital  now  ? 

Mr.  Freedman.  Very  little.  I  work  from  5  in  the  morning  unti 
6  in  the  evening,  and  deliver  orders,  and  do  work  myself,  and  aftoi 
the  year  is  over  I  don't  see  any  net  profit. 

Senator  Sheppard.  How  much  business  did  you  do  last  year? 

Mr.  Freedman.  I  guess  I  avei-aged  about  $8,000  a  month,  or  i 
little  more. 

Senator  Sheppard.  About  thirty  to  thirty-six  thousand  dollars  i 
year? 

Mr.  Freed^iax.  Yes,  sir. 

Senator  Sheppard.  And  how  much  did  you  have  at  the  end  o: 
the  year,  after  expenses  were  paid? 

Mr.  Freedman.  I  don't  know. 

Senator  Sheppard.  As  mucl;i  as  $1,000  clear  monejt 
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Mr.  Freedman.  No,  sir. 

Mr.  Miller.  Do  you  sell  the  groceries  that  I  have  been  calling  off 
0  other  witnesses! 

Mr.  Freedman.  Yes,  sir. 

Mr.  Miller.  Will  you  let  us  know  what  you  pay  for  them  and 
vhat  you  sell  them  for? 

Mr.  Freedman.  Yes,  sir. 

Mr.  Miller.  Give  the  price  you  paid  for  them  first,  and  then 
ehat  you  sell  them  for. 

Mr.  Freedman.  Yes,  sir. 

Mr.  Miller.  Sugar? 

Mr.  Freedman.  1  buy  it  for  $9.65  and  sell  it  for  11  cents. 

Mr.  MnjiER.  Give  the  pound,  or  whatever  it  is. 

Mr.  Fretoman.  I  buy  it  for  $9.65  a  hundred  and  sell  it  for  11 
ents  a  pound. 

Mr.  Mnj,ER.  Flour? 

Mr.  Freedman.  I  buy  it  for  85  cents  for  the  sack,  and  we  get  95 
ents,  12-pound  sacks. 

ilr.  MnxER.  Canned  peas? 

Mr.  Freedman.  We  sell  them  for  20  cents,  and  they  cost  me  15  or 
6  cents  a  can. 

Mr.  Miller.  Give  what  it  cost  you  first  and  then  what  you  sell  it  for.. 

Mr.  Freedman.  All  right. 

Mr.  Miller.  Tomatoes? 

Mr.  Freedman.  I  buy  them  for  $2.25  a  dozen  cans  and  I  get  25 
ents  a  can.    That  stands  me  19|  cents  a  can. 

Mr.  Miller.  Com? 

Mr.  Freedman.  I  buy  that  for  $1.95  a  dozen  cans  and  1  get  25 
ents  a  can. 

Mr.  Miller.  Cereals,  shredded  wheat? 

Mr.  Freedman.  I  buy  it  for  12^  cents  and  sell  it  for  15. 

Mr.  Miller.  Per  what  I 

ifr.  Freedman.  Package. 

Mr.  Miller.  Com  Flakes? 

Mr.  Freedman.  They  cost  me  $1.10  a  dozen  and  I  sell  them  two  for 
5  cents. 

Mr.  Miliar.  Rice? 

Mr.  Freedman.  It  cost  me  13  cents  and  I  sell  it  for  17  cents  a 
ound. 

Mr.  Miller.  Cream  of  Wheat? 

Mr.  Freedman.  I  buy  it  for  21  cents  and  sell  it  for  25  cents  a 
ackage. 

Mr.  Miller.  Sardines? 

Mr.  Freedman.  I  have  only  a  few.  They  cost  me  about  15  cents 
ad  I  get  20  cents  a  box. 

Mr.  Miller.  Salmon? 

Mr.  Freedman.  They  cost  me  $3.25  a  dozen  cans,  and  I  sell  them 
)r  32  and  35  cents  a  can. 

Mr.  Miller.  Salt? 

Mr.  Freedman.  I  buy  it  for  6  cents  a  bag  and  I  get  8. 

Mr.  Miller.  Sirup? 

Mr.  Freedman.  I  buy  it  for  12^  cents  a  can  and  I'get  15. 

Mr.  Miller.  Canned  beans? 
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Mr.  Freedman.  I  buy  it  for  $1.30  and  get  15  cents  a  can. 

Senator  Shbppard.  Meats? 

Mr.  Freedman.  I  handle  the  very  best  meats.  I  don't  think  I 
could  get  my  money  back.  We  have  got  to  handle  the  best  meaU. 
We  pav  from  30  to  32  cents  for  hind  quarters.  I  have  been  trniu: 
to  mark  down  every  time  how  much  I  sell,  to  find  out  if  I  could  mat 
anything,  but  all  I  know  is  I  am  losing  a  doUar  or  two  and  some- 
times I  make  a  dollar,  but  not  any  more.  On  $50  investment  I  may 
make  a  dollar,  sometimes  nothing. 

Senator  Sheppard.  Do  ijiese  packers  make  you  pay  what  they  say 
jou  ought  to  pay  for  it? 

Mr.  Freedman.  Yes,  sir;  they  make  you  pay  all  right.  We  gets'! 
much  waste.  There  is  a  whole  lot  of  bone  and  everything  like  that. 
They  don't  give  you  anything  off  for  that.  For  the  best  meat  I  ^ 
50  and  55  cents  a  pound,  and  if  it  is  not  the  very  best  I  have  to  sell  ii 
for  40  cents. 

Senator  Sheppard.  Bread  ? 

Mr.  Freedman.  I  p^  7  cents  and  I  get  8. 

Senator  Sheppard.  Per  loaf? 

Mr.  Freedman.  Yes,  sir. 

Senator  Sheppard.  What  do  people  buy  most  of,  who  come  to  your 
store? 

Mr.  Freedman.  Well,  I  don't  know.  They  buy  about  the  same. 
Of  course  they  change  around  sometimes,  you  know.  I  don't  knov: 
it  is  about  the  same  all  the  way. 

Senator  Sheppard.  They  buy  something  of  everything  you  have? 

Mr.  Freedman.  They  buy  something  of  everything  I  have. 

Senator  Sheppard.  Are  prices  going  up  or  down  in  the  last  tlir« 
months,  wholesale  prices? 

Mr.  Freedman.  I  would  say  meat  prices  are  going  up. 

Senator  Sheppard.  Wholesale  prices? 

Mr.  Freedman.  Yes,  sir;  they  have  gone  up  since  the  armistice. 

Senator  Sheppard.  Since  the  armistice. 

Mr.  Freedman.  Yes,  sir. 
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TESTIMONY  OF  H.  F.  BECK. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  in 
bsence  of  Chairman  Ball  and  Senator  Capper. 

Mr.  Miller.  You  may  give  your  name  and  place  of  business. 

Mr.  Beck.  H.  F.  Beck,  2903  M  Street  NW. 

Mr.  Miller.  What  is  the  name  of  your  firm? 

Mr.  Beck.  Henry  F.  Beck. 

Mr.  Miller.  Are  you  incorporated? 

Mr.  Beck.  No,  sir. 

Mr.  Miller.  Can  you  give  the  volume  of  business  you  have  done 
bere? 

Mr.  Beck.  I  have  only  been  in  business  over  there  about  four 
ears.  Last  year  was  a  real  good  year.  The  influx  of  population  in 
hat  section  of  the  city  made  the  business  run  about  $18,000. 

Mr.  Miller.  Have  you  the  figures  here  on  that? 

Mr.  Beck.  No,  sir ;  but  I  have  them  at  home.  I  only  run  a  small 
etail  business. 

Senator  Sheppard.  Bread  business? 

Mr.  Beck.  Bread,  cakes,  and  pies. 

Senator  Sheppard.  What  were  your  profits? 

Mr.  Beck.  My  net  profits  were  about  $1,100  last  year. 

Mr.  Miller.  How  much  was  your  volume  of  business? 

Mr.  Beck.  $18,000.  That  is,  working  on  an  average  of  12  to  14 
nd  16  hours  a  day,  Mrs.  Beck  and  I,  and  I  have  an  old  gentleman 
^ho  helps  me  some. 

Mr.  Miller.  Where  do  you  buy  your  supplies  from? 

Mr.  Beck.  From  the  dealers  in  Washington. 

Mr.  Miller.  Name  them  ? 

Mr.  Beck.  Wilkins,  Rogers  Milling  Co.,  Golden  &  Co.,  B.  B.  Eam- 
Imw,  J.  H.  Wilkins,  and  a  few  minor  supplies  from  houses  in 
Baltimore. 

Mr.  Miller.  Do  you  do  your  own  baking  entirely? 

Mr.  Beck.  Yes,  sir. 

Senator  Sheppard.  You  made  $1,100  last  year  after  taking  out 
our  living  expenses? 

Mr.  Beck.  Yes,  sir. 

Mr.  Miller.  Has  the  price  of  your  raw  materials  gone  up  ma- 
•rially? 

Mr.  Beck.  Yes,  sir.  In  the  last  month  flour  and  lard  and  eggs 
od  butter  have  advanced. 

Senator  Sheppard.  Are  they  higher  than  they  were  last  year  or 
uringthewar? 

Mr.  Beck.  At  one  period  during  the  war  flour  advanced  con- 
(lerably.  I  have  paid  as  high  as  $15  a  barrel  during  the  war  at 
lie  time.  Now  I  pay  $12.50.  I  had  to  close  up  the  17th  on  account 
f  my  oven  being  out  of  order 

Senator  Sheppard.  What  are  you  selling  bread  for  now  ? 

Mr.  Beck.  I  sell  a  14-ounce  loaf  for  8  cents. 

Senator  Sheppard.  What  do  you  fif^ure  that  costs  you? 

Mr.  Beck.  I  have  never  figured  it  down  that  close. 

Senator  Sheppard.  What  profit  do  you  figure  on  it? 
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Mr.  Beck.  About  15  to  18  per  cent. 

Senator  Sheppard.  Net  profit? 

Mr.  Beck.  No,  sir ;  that  is  gross  profit. 

Senator  Sheppard.  Gross  profit? 

Mr.  Beck.  Yes,  sir. 

Senator  Sheppard.  The  committee  will  adjourn  until  Monday 
2  o'clock,  at  which  time  we  will  take  up  the  question  of  rents. 

(Thereupon,  at  4.40  o'clock  p.  m.,  the  committee  adjourned  un! 
Monday,  August  25,  1919,  at  2  o'clock  p.  m.) 
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MONDAY,  AUaUST  25,  1919. 

United  States  SbnatE|  Subcommittee  of  the 

committeb  on  the  district  of  columbia, 

Washington^  Z>.  C. 

The  subcommittee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m. 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman).  Capper,  Elkins,  Sheppard, 
ind  Dial. 

Present  also :  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.  Ladies  and 
^'entlemen,  to-day  we  will  take  up  the  question  of  rents.  We  will 
lave  a  great  many  witn^ses  to  testify,  and  we  would  like  each  one 
►f  you  to  make  your  testimony  just  as  short  and  concise  as  possible, 
»ut  making  clear  the  complamt  which  you  think  you  have  against 
he  undue  prices  charged  you  in  rents.  We  do  not  want  to  cut  you 
tiff,  but  we  want  to  get  along  as  rapidly  as  we  can,  in  order  that  we 
iiay  be  able  to  recommend  as  soon  as  possible  whatever  legislation 
re  deem  to  be  necessary  in  the  matter,  so  as  to  have  it  passed  at  an 
arly  date,  in  order  to  protect  you.  We  want  all  the  concise  evidence 
tiat  you  can  give  us,  but  we  want  it  given  in  short  terms  which  will 
learly  ei^ress  what  you  want.    Is  Dr.  Bulloch  present? 

Dr.  Bulloch.  Yes,  sir. 

Chairman  Ball.  We  will  first  have  Dr.  Bulloch. 

TESTIMONY  OF  DB.  J.  0.  B.  BTTLLOCH. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Dr.  Bulloch,  will  you  give  your  name  and  address? 
Dr.  Bulloch.  My  name  is  Dr.  J.  G.  B.  Bulloch.    I  reside  at  the 
ktavia,  1669  Columbia  Boad. 

Mr.  MiLLEK.  Doctor,  you  are  one  of  €he  citizens  of  the  District  who 
ave  either  written  to  the  committee  or  complained  to  the  conmiittee 
F  the  treatment  you  have  been  receiving  from  y9ur  landlord  ? 
Dt.  Bulloch.  Yes,  sir. 

Mr.  Miller.  Will  you  follow  out  Chairman  Ball's  suggestion  and 
ate  to  the  committee  as  briefly  and  concisely  as  possible  your  com- 
laint,  and  then  we  want  to  ask  you  several  question? 
Dr.  Bulloch.  I  went  to  the  establishment  about  three  years  ago, 
id  the  rent  was  $60  a  month.  The  establishment  is  not  a  first-class 
le.  Tlie  landlord  does  not  keep  it  in  perfect  order  and  the  rooms 
jcupy  are  extremely  hot  in  the  summer  time.  Besides  that  there  are 
great  many  insects  in  the  house.    The  landlord  the  other  day  in- 
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formed  me  that  my  rent  from  the  1st  of  October  would  be  increased 
from  $60  to  $90. 
Chairman  Ball.  Did  he  give  you  a  written  notice? 
Dr.  Bulloch.  No;  he  came  to  me  and  told  me  verbally. 
Chairman  Ball.  Well,  he  stated  it  would  be  increased  from  $60  tc 
$90  a  month! 

Dr.  Bulloch.  Yes.  I  said  I  did  not  think  I  could  afford  to  pay  it 
He  said,  "If  you  had  paid  the  $10  last  year  that  I  wanted  you  tc 
pay  " — I  accepted  the  Saulsbury  law — ^"  you  would  not  have  to  pay 
the  $20  now." 

Chairman  Ball.  It  is  your  opinion,  then,  that  those  who  refused 
to  pay  the  advanced  rent  and  took  the  protection  as  guaranteed  by 
Congress  in  the  Saulsbury  law  must  now  suffer? 
Dr.  Bulloch.  It  looks  so  in  my  case  anyway,  sir. 
Chairman  Ball.  That  evidence  is  what  we  want.     Have  there 
been  any  improvements  made  in  the  apartment? 

Dr.  Bulloch.  No  ;  he  does  not  do  anything  to  our  place  at  all.     I 
do  not  think  he  does  to  the  rest.     The  place  is  rather  miserably  kept^ 
and  others  will  testify  to  the  same  thing. 
Chairman  Ball.  Do  you  have  a  janitor?  . 
Dr.  Bulloch.  Yes ;  but  the  thing  is  miserably  rim. 
Chairman  Ball.  Do  you  know  what  they  pay  the  janitor? 
Dr.  Bulloch.  No;  I  do  not.    I  never  have  ascertained  the  pay. 
Chairman  Ball.  You  do  not  know  whether  they  have  increased 
his  salary  or  not? 

Dr.  Bulloch.  I  do  not  know,  sir. 

Chairman  Ball.  There  has  apparently  been  no  improvement  made 
in  the  apartment,  yet  they  have  advanced  the  charge  for  your  rent, 
Mr.  Miller.  Dr.  Bulloch,  will  you  give  the  name  of  the  landlord? 
Dr.  Bulloch.  He  is  the  agent  for  his  sister,  both  of  whom  live  in 
the  house.    He  is  Mr.  Flint    I  forget  his  initials.  f 

Mr.  Miller.  Can  you  not  give  us  their  full  names  ? 
Dr.  Bulloch.  I  forget  his  initials  just  at  the  present  moment. 
Mr.  Miller.  Mr.  Flint  is  landlord  and  owner? 
Dr.  Bulloch.  He  is  the  agent  and  the  owner  is  Mrs.  Barrett,  his 
sister.    They  both  live  in  the  house. 
Mr.  Miller.  When  did  yoii  first  commence  paying  $60  a  month  i 
Dr.  Bulloch.  About  four  years  ago  when  1  first  went  there. 
Mr.  Miller.  You  went  there  in  1915  and  they  charged  you  $60  a 
month  ? 
Dr.  BtJLLOCH.  Yes. 

Mr.  Miller.  And  you  have  paid  that  consistently  right  along? 
Dr.  Bulloch.  Yes;  right  alon^. 
Mr.  Miller.  How  many  rooms  nave  you? 

Dr.  Bulloch.  There  is  a  point  that  I  will  have  to  explain  a  little, 
We  have  only  one  bathroom.  We  have  eight  rooms,  so  called,  but 
one  of  those  rooms  is  a  service  room,  right  on  the  kitchen,  which 
can  neither  be  rented  to  anvone  nor  can  it  be  occupied  by  any  mem- 
ber of  the  family.  The  other  room  is  one  with  curtains  which  'Was 
intended  at  one  time  as  a  library  and  hence  can  not  be  occupied  b^ 
a  tenant  or  lady  on  account  of  the  exposure.  So  I  will  say  that  in 
reality  we  have  six  good  rooms  other  than  I  have  explained  to  you. 
Chairman  Ball.  What  did  that  apartment  rent  tor  previous  tc 
1915? 
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Dr.  Bulloch.  The  apartment  rented  for  $56  previous  to  the  time 
I  went  in  there. 

Mr.  Miller.  Is  it  furnished  or  unfurnished  ? 

Dr.  Bulloch.  It  is  furnished  by  ourselves. 

Chairman  Ball.  That  is  what  we  want — those  clear  statements — 
so  we  may  get  the  concrete  evidence. 

TESTIMOirY  OF  EDWABD  E.  BBITTOir,  VICE  PEESIDENT  OF  THE 
TENANTS'  PEOTECTIVE  LEAGUE,  OF  WASHINOTOIT,  D.  C. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Britton,  will  you  give  your  full  name  and  place 
of  residence? 

Mr.  BRrrroN.  Edward  S.  Britton,  901  Twentieth  Street  North- 
west, apartment  8. 

Mr.  Miller.  You  are  vice  president  of  the  Tenants'  Protective 
Lea^e? 

Mr.  Britton.  I  am. 

Mr.  Miller.  Will  you  kindly  outline  to  the  committee  what  the 
league  is  and  what  they  are  doing  in  this  matter  under  discussion? 

Mr.  Britton.  The  Tenants'  Protective  League  is  an  organization 
which  bases  its  activiti^^s  upon  these  two  propositions,  which  we 
think  ought  to  be  answered  in  the  negative:  First,  shall  rentals 
advance  in  proportion  to  extortionate  food  prices?  and,  secondly, 
shall  you  bear  the  landlord's  high  cost  of  living  and  yours?  Our 
purpose  is  to  aid  tenants  to  protect  themselves,  to  act  as  a  sort  of 
general  clearing  house  for  such  complaints  as  may  reach  us  from 
our  membership  and  from  friends  of  our  members. 

I  have  with  me  a  little  statement  of  the  purposes  of  the  league  and 
its  constitution  which  I  will  leave  with  the  committee.  I  want  to 
say  just  here  that  the  league  desires  that  a  number  of  its  members  be 
heard  subsequently  on  the  question  of  attempted  increases  by  land- 
lords. The  names  of  such  members  will  be  sent  to  the  subcommittee, 
with  their  addresses,  hy  the  secretary  of  the  league.  Thejr  desire 
to  be  heard  whenever  it  shall  be  the  pleasure  of  the  committee  to 
hear  them.  If  the  committee  will  advise  the  secretary  of  the  league, 
at  312  Columbian  Building,  this  city,  or  notify  me  by  telephone, 
such  members  will  be  prepared  to  appear. 

(The  pamphlet  referred  to  by  Mr.  Britton  and  entitled  "'To  ten- 
ants," is  as  follows:) 

To  Tenants — Protect   Yoijrhelvkh — Vital  Interests   at   Stake. 

OinsJder  the  following: 

1.  Shall  rentals  advance  in  proportion  to  extortionate  food  prices? 

2.  Shall  you  bear  the  landlord's  high  cost  of  living,  and  yours? 

The  foregoing  iBsges  are  to  be  determined.  In  Justice  they  must  be  in  the 
negative. 

Not  n  few  landlords  in  Washington,  directly  or  indirectly,  through  real 
estate  agents,  have  lately  given  notice  to  tenants  of  rent  increases,  soon 
effective,  ranging  from  30  to  100  per  cent,  garnished  with  notices  to  vacate  in 
30  days,  anticipating  proffer  of  increase  by  tenant  or  suit  at  law. 

Furthermore,  real  estate  owners  are  importuning  owners  to  list  their  houses 
In  their  sales  department,  thereby  intensifying  the  profiteering  fever.  These 
itatementH  can  be  verified. 

The  war  over,  protective  war  legislation  passed  by  Congress  is  of  no  effect. 
Therefore,  stable  remedial  legislation  becomes  more  imperative. 
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Any  tenant  who  lias  received  notice  as  indicated,  whether  a  member  of  tl 
league  or  not,  would  aid  In  its  "main  objects"  by  advising  the  secretai 
thereof. 

Complaints  of  tenants  made  to  the  Housing  Bureau  of  the  Governmei 
during  the  war  were  quite  significant;  therefore,  what  may  be  expected  wit 
that  bureau  out  of  commission  and  the  Salisbury  resolution  inoperative? 

It  is  fen'ently  hoped  that  the  league*s  membersliip  may  be  so  increase 
that  its  voice  may  be  so  strong  in  both  wings  of  the  Capitol  during  the  extr 
session  of  Congress  tliat  a  just  revision  of  the  landlord-and-tenant  law  In  thi 
jurisdiction  and  on  equitable  and  constitutional  law  regulating  rentals  sha 
be  passed,  the  protest  of  allied  opposing  organizations  to  the  contrary  notwiti 
standing. 

A  league  of  10,000  of  the  60,000  tenants  in  Washington,  representing  8  i 
10  of  Its  population,  would  assure  fruition  of  its  objects.  So,  then,  unite  i 
action  for  even-handed  justice. 

Tenants*  Protkc^tive  Leaoltk  of  Washington,  P.  C,  Execivtive  Offioks  Coiataj 

BiAN  Building. 

Main  objects. 

1.  Unity  against  arbitrary  demands  of  landlords,  especially  when  attempt 
are  made  to  displace  reputable  and  prompt-paying  tenants  purposely  to  profitee 
in  rents. 

2.  To  consider  equitable  revision  of  the  landlord-and-tenant  law  in  the  r>is 
trict  of  Columbia ;   and  urge  legislation  concerning  rent  regulation. 

3.  To  cooperate  on  matters  involving  tenancy,  and  as  an  organization  t 
>meet  organizations  allied  with  landlords,  with  competitive  fervor,  seekiDj 
even-handecl  justice. 

4.  To  foil  actions  by  landlords  not  justified  by  circumstances  and  law,  am 
to  minimize  the  expense  of  going  to  court  when  necessary. 

CONSTITITTION. 

Article  1.  Whereas  we,  white  tenants  in  the  District  of  Columbia,  desiriiii 
to  unite  in  a  league  for  mutual  Interest  with  respect  to  tenancies,  hereby  pledg* 
individual  cooperation  with  each  other,  to  the  end  that  even-handed  justio 
shall  be  meted  between  landlords  and  tenants,  do  hereby  form  Tenants  Pro 
tective  League  of  Washington,  D.  C. 

Abt.  2.  There  shall  be  no  financial  liability  of  any  member,  as  such,  towan 
another,  or  to  any  outside  person,  or  the  league,  as  such,  except  for  the  due 
that  may  be  fixed  by  the  by-laws,  tiot  exceeding  jthe  memb^lf^hip  fee  of  $2  i 
year;  any  funds  coming  into  the  league  otherwise  than  from  membership  fee 
and  dues  shall  be  entirely  voluntary,  or  by  way  of  contributions. 

Abt.  3.  Any  white  tenant  of  any  building,  or  part  thereof,  in  the  District  o 
Columbia,  whether  for  living  or  business  purpose,  shall  be  eligible  to  active 
membership  in  the  league,  by  signing  declaration  of  membership  prescrlbeil  b: 
the  by-laws  of  the  league ;  and  any  white  person,  whether  residing  in  the  Dis 
trict  of  Columbia  or  not,  shall  be  eligible  to  enrollment  as  a  contributtni 
member  for  any  contribution  made  to  the  league  for  its  maintenance ;  and  sue! 
active  or  contributing  member  shall  be  entitled  to  a  certificate  according  t< 
such  membership,  signed  by  the  secretary,  or  by  other  officers  of  the  league,  a; 
may  be  prescribed  by  the  by-laws. 

Art.  4.  By-laws,  not  Inconsistent  with  this  constitution,  may  be  formed  fo 
the  administration  of  the  principles,  or  objects  of  the  league,  by  a  major!  t; 
vote,  In  person  or  by  proxy,  of  the  members  of  the  league,  at  any  regular  meet 
ing,  or  by  an  executive  board  that  may  be  created  for  the  management  of  tlv 
affairs  of  the  league. 

Art.  5.  This  constitution  may  be  altered,  or  amende<l,  or  abrogated  by  a  vot* 
of  three-fourths  of  the  members.  In  i)erson  or  by  proxy,  at  any  regular  meeting 
or  special  meetlnsj  called  for  the  purpose.  (Ilatlfled  by  meeting  held  In  Pythlai 
Temple,  1012  Ninth  Street  NW.,  Washington,  P.  (\,  Monday,  April  14,  lOlfi 
Suitable  by-'aws  also  adopted.) 

If  the  **main  objects"  of  the  letigue  api)eal  to  you  It  Is  desired  that  yoi 
sign  the  "membership  declaration'*  (p.  ?>),  and  transmit  it  without  dela; 
with  or  without  the  membership  fee.    When  membership  Uh*  Is  paid,  certlflcatt 
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.jihership  will  be  promptly  issued  from  the  secretary's  office.    Address: 
^  Protective  League  of  Washington,  D.  C,  Columbian  Building,  Wash- 
D.  C. 

^rship  fee,  $2.  No. Annual  dues,  $1. 

«pt8Hip  Declaration — ^Tenants*   Pbotectivk  League  of  Washington, 
D.  C,  Columbian  Buildino. 

•reby  become  a  member  of  the  Tenants'  Protective  League  of  Washington, 
"With  no  liability  on  my  part,  except  for  annual  dues  according  to  the 
T«  of  the  league. 
*ke  relating  to  the  District  of  Columbia  landlord  and  tenant  law  shall  Ite 

o  members  of  the  league ;  and  for  service  of  the  league's  attorneys  in  any 
nal  case  adjusted,  or  suit  prosecuted  or  defended  involving  my  tenancy 
•»  courts  of  the  District  of  Columbia,  a  charge  to  l)e  made  of  one-half  of 
<md  fees  of  attorneys  for  like  service.    This 1919. 

1919.  , 


Address City. 

Secretary. 

OFFICERS. 

'Sident,  James  H.  Han  ley. 

;tfstant  to  president,  A.  C.  Pryor. 

rtt  vice  president,  E.  E.  Britton. 

:«nd  vice  president,  W.  J.  Barrows. 

ifrd  vice  president,  Oscar  A.  Martini. 

aretary-treasurer,  Lee  Poe  Hart. 

>ristant  secretary,  Mrs.  E.  F.  Jaehnke. 

ilef  attorney,  George  P.  Hart. 

veral  counsel.  Oibbs  L.  Baker. 

ncutive  hoard. — ^The  president  and  secretary-treasurer,  ex  officio ;  Gibbs  L. 

•«r,  George  P.  Hart,  A.  C.  Pryor,  E.  F.  Jaehnke,  Louis  B.  Florey. 

**ndinff  committees, — Revision  of  landlord  and  tenant  law :  Gibbs  L.  Baker» 

'.  Campbell,  George  P.  Hart. 

mpoHitions  and  grievances.— Chxr^noe  F.  Sowers,  B.  E.  Britton,  S.  N.  Dahl, 

m  A.  Martini,  E.  F.  Jaehnke. 

9mtkl>er9hip  and  extension  of  league. — ^A.  C.  Pryor,  Louis  E.  Florey,  John  E. 

«» W.  G.  Hunter.  W.  D.  Sutherland,  Daniel  F.  Brown,  J.  W.  Tyler,  Clarence 

timers,  M.  W.  Hart,  W.  W.  Collins,  Oscar  A.  Martini,  H.  E.  Giles,  A.  S. 

'Melly,  Mrs.  B.  F.  Jaehnke,  Mrs.  Hattle  Levy,  Mrs.  S.  N.  Dahl,  Mrs.  M.  A. 

%Ht%.  M.  Quinian,  Mrs.  Sarah  Brender,  Mrs.  J.  R.  Alford. 

Ir.  Mn.LER.  Have  you  any  names  there  of  landlords  or  real  estate 
4ilt8  whom  you  know  to  w  profiteering? 

Kr.  Britton.  I  want  to  first  speak  of  my  own  case  as  one  in  point, 
bned  in  September,  1917,  to  oegin  with  the  1st  of  October,  1917, 
4q;>artment  of  two  rooms,  kitchenette,  bath,  and  small  hallway,  a 
%ftt  small  third-floor  apartment,  in  a  buildinj^  which  has  no  ele- 
ctor service  and  in  which  the  only  outside  service  is  from  a  janitor 
9b  looks  after  such  things  being  sent  up  as  milk  and  ice  and  the 
jKng  down  of  garbage. 

Cfiairman  Ball.  Do  you  furnish  your  own  heat? 
Ifr.  BRiTfOK.  No;  the  heat  and  hot  water  are  furnished.    I  fur- 
ik  light  and  electricity.    There  is  no  apartment  telephone.    The 
M  ot  this  apartment,  beginning  the  1st  of  October,  1917,  was  $43 
Itoonth,  unfurnished.     I  brought  my  own  furniture  from  North 

SJina.  In  August  or  September,  1918, 1  was  notified  by  my  land- 
that  my  rent  would  be  increased  to  $58  a  month,  which  vou  will 
is  about  35  per  cent.  I  consulted  with  the  Secretary  of  the  Navy 
Mfiome  officials  in  the  Navy  Department,  as  I  had  to  have  a  place 
M  there  seemed  to  be  no  place  available,  and  their  advice  was  to 
Bid  pat  on  the  Saulsbury  resolution.    I  stood  pat,  and,  therefore. 
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incurred  the  general  ill-will  of  my  landlord,  who  informed  me  that  I 
was  trying  to  treat  him  dishonorably. 

Senator  Dial.  What  was  the  term  of  your  lease  ? 

Mr.  Britton.  The  lease  was  for  one  year.  I  believe  that  is  the 
Washington  plan— ^ne  year.  I  stood  pat  on  the  lease,  and  several 
other  tenants  in  the  house  finding  my  position  followed  and  refused 
to  pay  an  increase.  During  the  time  I  have  been  in  the  building 
there  have  been  no  repairs  of  any  consequence  for  mej  no  improve- 
ments ;  nothing  at  all  has  been  done,  especially  since  August,  1918. 

On  the  night  of  the  30th  of  June,  1919,  I  received  from  my  land- 
lord, Mr.  F.  R.  Van  Antwerp,  this  letter,  addressed  to  me : 

Dear  Mr,  Britton  :  As  it  has  been  and  is  a  hardship  for  me.  through  this 
period  of  steady  increase  in  operating  expenses,  to  accept  the  rent  you  are 
paying  for  the  apartment  you  are  now  occupying,  I  much  regret  that  I  am  fowed 
to  the  unpleasantness  of  0ving  you  this  ample  notice  to  vacate  Apartment  No.  8 
in  901  Twentieth  Street  NW.,  Washington,  D.  C,  on  or  before  the  morning  of 
October  1,  1919. 

Respectfully, 

F.  R.  Van  Antyteip. 

Chairman  Ball  How  many  apartments  are  there  in  your  building^ 

Mr.  Britton.  There  are  11  apartments.  They  are  small  apart- 
ments. There  are  10  rented,  and  one  Mr.  Van  Antwerp  and  his  wife 
use. 

Mr.  Miller.  Were  those  all  i^ented  previous  to  1915  ? 

Mr.  BRirroN.  I  do  not  know. 

Chairman  Ball.  You  can  not  tell  us  whether  they  were  continu- 
ously rented  or  not  up  to  that  date  ? 

Mr.  Britton.  No;  I  can  only  speak  of  the  time  from  1917  on. 
when  I  went  into  the  building. 

Chairman  Ball.  They  were  all  rented  when  you  went  in  there? 

Mr.  Britton.  Yes;  all  were  rented  when  I  went  in  in  1917,  and  the 
place  I  obtained  had  been  rented  even  before  I  came  to  Washinjrton 
by  Lieut.  Commander  Jenny,  of  the  Navy,  who  later  found  Mpl*^ 
on  Connecticut  Avenue,  and  I  obtained  the  apartment  at  901  Twen- 
tieth Street  NW.,  making  a  direct  lease  with  the  owner  of  the  prop- 
erty, Mr.  Van  Antwerp. 

Chairman  Ball.  From  the  complaints  that  members  of  the  lea^e 
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In  regard  to  my  own  knowledge  of  the  apaitment  in  which  I  live, 
with  an  increase  of  35  per  cent  in  rent  charged  me:  On  the  same 
floor  wrth  me  is  a  Miss  Horan,  a  young  lady  working  for  the  Govern- 
ment. She  was  pajdng  for  one  room  and  a  bathroom,  unfurnished,* 
$22  per  month.  Miss  JHoran  was  notified  in  August,  1918,  by  Mr. 
Van  Antwerp  that  her  rent  would  be  increased  to  ^8,  which  is  in  the 
neighborhooa  of  27  per  cent,  I  believe.  Accepting  my  advice  and 
standing  pat  on  the  Saulsbury  resolution,  she  received  the  same 
notice  1  did  to  get  out. 

Giairman  Baix.  Has  that  notice  been  general  to  all  the  people 
who  stood  pat  on  the  Saulsbury  resolution? 

Mr.  Britton.  No;  because  there  have  been  changes  in  the  house. 
For  instance,  one  gentleman  made  a  compromise  by  which  he  paid 
10  ner  cent 

Chairman  Ball.  But  where  they  stood  pat  on  the  Saulsbury  reso- 
lutiwi,  according  to  the  reports  made  to  you,  they  have  been  notified 
to  vacate? 

Mr.  Brttton.  That  is  what  I  hear. 

Chairman  Ball.  That  is  the  general  report,  so  far  as  you  get  it? 

Mr.  Brttton.  So  far  as  I  get  it,  all  taking  advantage  of  the  Sauls- 
bury resolution  are  being  told  to  get  out.  Taking  the  rented  apart- 
ments into  consideration,  I  find  that  with  the  rent  that  Mr.  Van 
Antwerp  gets  he  would  receive  $5,256  in  cash,  plus  the  rental  of  his 
own  apartment,  which,  put  down  at  the  ordinary  rate,  would  make 
his  receipts  $6,()00  cash  peryear  return  on  his  investment. 

Chairman  Ball;  Do  you  know  the  assessed  value  of  that  apart- 
ment? 

Mr.  Brttton.  I  do  not. 

Mr.  Miller.  Do  you  know  what  he  received  in  rentals  before  June 
?.0. 1916? 

Mr.  BRrrroN.  No;  I  have  never  been  able  to  ascertain  that.  There 
L^  only  one  tenant  who  had  been  in  the  house  of  whom  I  know. 
That  is  Admiral  Carj-  Grayson,  who  had  an  apartment  on  the  same 
floor  on  which  I  have  my  apartment,  and  I  understood  from  him 
that  he  paid  $30  or  $35  a  month.  He  was  not  positive  as  to  the 
amount,  as  he  could  not  lay  his  hands  on  the  receipts.  He  and  one 
other  officer  had  occupied  the  apartment. 

Senator  Dial.  Has  the  landlord  gone  to  any  expense,  Mr.  Britton  ? 

Mr.  Brttton.  None  at  all  of  any  moment  ior  me. 

Senator  Dial.  Does  he  have  to  employ  any  more  labor  now  ? 

Mr.  Brttton.  No;  he  has  only  one  man,  a.  janitor,  and  if  his 
9ervices  have  been  increased  they  have  been  very  slight.  There  is  no 
elevator. 

Chairman  Ball.  Is  this  janitor  a  mechanic  or  just  an  ordinary 
janitor? 

Mr.  Brttton.  No;  not  a  mechanic.    He  is  half  Indian. 

Chairman  Ball.  He  is  supposed  to  keep  everything  in  repair? 

Mr.  Brttton.  Yes:  he  is  an  ordinary  workman  about  the  house. 
I  want  to  say  something  here  about  the  Navy  Department.  Being 
the  private  secretary  to  the  Secretary  of  the  Navy,  it  gives  me  that 
opportunity.  I  have  talked  with  officers  of  the  Bureau  of  Naviga- 
tion. They  tell  me  that  hundreds  of  officers  who  have  been  ordered 
to  Washington  for  duty  ask  to  be  excused  from  coming,  and  some  of 
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them  get  excused,  on  account  of  the  excessive  rents  and  the  hi^ 
cost  of  living  in  this  city.  That  statement  comes  from  a  responsible 
official  of  the  Bureau  of  Navigation  whose  name  I  do  not  wish  to 
give,  but  I  will  certify  to  the  facts.  They  find  that  practically  all 
the  apartments  which  they  seek  to  rent  are  raised  to  these  officers, 
despite  the  S^ulsbury  law.  It  comes  about  in  this  way:  An  officer 
of  the  Navy  is  not  assigned  to  duties  in  Washington  for  a  fixwi 
length  of  time;  he  is  subject  to  change.  The  landlords,  knowin? 
this  and  knowing  that  when  they  give  a  lease  for  a  year  it  inay  1^ 
necessary  to  sublet,  they  say  to  him,  "  We  will  charge  you  such-aml- 
such  a  rent  with  the  privilege  of  subletting,"  thereby  increasing  the 
rent  to  these  officers.  One  officer  in  particular  I  have  in  mind  rentwl 
an  unfurnished  house  here  for  $65  a  month.  The  owners  of  the 
house  concluded  to  furnish  it  and  are  now  charging  $250  a  month 
for  the  same  house  which  he  rented  previously  for  $65. 

Mr.  Miller.  Can  you  give  the  address  of  the  house  and  who  the 
agents  are  ? 

Mr.  Britton.  I  can  obtain  that,  but  that  officer  has  asked  me  iiot 
to  give  his  name.    I  can  certify  that  that  is  so. 

Senator  Diai^.  His  former  lease  had  expired,  of  course? 

Mr.  Britton.  Yes;  they  furnished  the  house,  you  see. 

Senator  Dial.  After  the  former  lease  had  expired  ? 

Mr.  Britton.  Yes;  I  think  so.  Another  officer  last  year  submitted 
to  a  rent  raise  of  12  per  cent,  and  this  year  his  rent  has  been  raised 
28  per  cent,  making  a  total  increase  of  40  per  cent  in  the  two  years. 
This  officer  in  talking  to  me  said,  "  Mr.  'britton,  make  this  rngp^- 
tion  to  the  committee,  that  it  might  get  a  good  deal  of  information 
by  summoning  before  it  the  owners  of  some  apartment  house:?  and 
requiring  them  to  show  what  their  apartments  i*ented  for  before 
the  high  price  and  after  the  high  price.' 

Chairman  Baij>.  I  might  say  that  the  committee  proposes  to  do 
that. 

Mr.  Britton.  He  did  not  hesitate  to  name  to  me  two  or  three  aptrt- 
ments.  I  can  call  the.se  or  leave  them  just  as  the  committee  tliinki* 
best. 

Senator  Shefpard.  Call  them.  Mr.  Britton. 
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Ibnir  this  general  line,  gentlemen,  I  think,  that  is  all  I  have  to  say. 

<')iAinnan  Baix,.  That  is  very  good  evidence  you  have  given  us. 

Mr.  Bbtiton.  I  want  to  say  in  this  connection  that  the  tenants  of 
^i^ington  have  found  a  vast  relief  in  the  Saulsbury  law  as  it 
"jois.  We  understand,  of  course,  there  have  been  cases  where  it 
-*  been  taken  advantage  of  unjustly,  but  it  has  saved  so  many 
•**ple»  it  has  helped  so  many  young  women  here,  that  it  is  some- 

mr  to  the  credit  of  Senator  Saulsbury.     I  know  that  in  the  face 

f  my  present  notice  to  get  out  on  the  1st  of  October  it  is  a  God 
-it  because  I  can  find  no  apartment  within  reach  of  the  salary 
i  i^  paid  here,  and  as  the  Saulsbury  resolution  has  been  extended 

'**D  days  beyond  the  conclusion  of  a  treaty  of  peace  with  Germany, 
•■:  notice  to  move  on  the  1st  of  October  at  present  amount-s  to 
idling. 

vnator  Diai^  ^Vliom  does  your  association  take  in  ? 

Mr.  Bkittox.  Any  tenants  in  Washington  who  desire  to  join  the 
.-Nation. 

"^-oator  Dial.  Just  any  Government  tenants  ? 

tfr.  Britton.  Goverament  or  outside  tenants.  Mr.  Hart,  who  is 
j^  ako  representing  the  league,  may  have  something  to  state  to 
* '.  if  the  committee  desires  to  hear  him,  or,  as  has  been  stated,  the 
•'Tftan'  of  the  league  will  at  any  time  send  a  list  of  names  to  the 
'cmittee. 

•Senator  Dial.  Has  the  league  a  large  membership? 

Mi.  Biotton.  No.    What  is  it  now,  Mr.  Hart? 

Mr-  Hart.  There  is  a  list  of  some  200  members. 

^^nitor  Dial.  How  long  has  the  league  been  in  existence? 

Mr.  Hart.  About  a  year  and  a  half. 

>fliator  Capper.  Mr.  Britton,  you  meet  a  good  many  people  who 
■*H  here  from  other  parts  of  the  country  to  enter  the  Government 

Mr.  Brittdn.  Yes,  sir. 

SmAtor  Capper.  After  talking  with  them  do  you  believe  that  rents 
ai^tre  hitler  than  they  are  in  other  cities? 

Mr.  BttrrroN.  They  are  excessively  high  here.  I  remember  par- 
*  tkrlv  a  case  where  there  were  15  young  women — 8  from  Atlanta 
H  7  from  Birmingham — sent  to  this  place  at  one  time — ^yeomen 
^/sale)  in  the  Navy.    They  reached  here  on  a  Friday  ni^ht  and  came 

•i»  <^ce  of  the  Secretary  of  the  Navy.  Secretary  Daniels  was  very 
■  vk  worried  about  the  statement  that  it  was  impossible  for  them 

•  -4)1^111  a  place.  He  had  me  with  some  ladies  take  these  young 
■rtwn  cot  and  attempt  to  find  a  place  for  them.    That  gave  me 

\*  inside  knowledge  of  the  high  charges  to  the  girls.    The  girls 
•A  a  bard  time  getting  homes  here.    A  man  could  get  a  place,  but 
I  'Hmg  women  had  a  very  hard  time. 
I  recall  an  extreme  case  in  which  a  mother  had  a  daughter  that 

*  wanted  amply  protected.  She  found  a  place  for  her  on  Con- 
-'tiffit  Avenue  very  close  to  the  British  Embassy,  a  mighty  good 
.-:2hborhood,  for  which  she  paid  $35  a  month  for  the  fourth-floor 

k  room-  She  obtained  board  for  her  a  few  doors  above  that  on 
tm^cticnt  Avenue,  an  exclusive  place,  for  which  she  had  to  pay 

;f '  a  month  for  breakfast  and  dinner.    That  makes  $75  a  month. 

^'^  car  fare  per  month  amounted  to  about  $5,  making  $80.  Her 
vheis  cost  her  at  33^  cents  a  day,  making  $10.    For  the  12  months 
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her  expenses,  therefore,  were  $1,080,  allowing  nothing  for  laundrr* 
amusements,  doctor's  bills,  etc.  She  was  getting  from  the  GoTem- 
ment  at  that  time  $1,100.  That  is,  of  course,  an  extreme  case.  Yon 
say,  "  How  did  she  get  along?  "  She  was  one  of  these  war  worken 
who  had  some  money  and  who  really  came  to  Washington  feeliof 
that  they  could  be  of  some  service.  That  case  I  know  of  myself, 
and  I  know  of  other  young  women  who  are  paying  $30  and  $40  t 
month  for  their  rooms. 

Senator  Capper.  Do  you  think  these  high  rents  and  this  high 
cost  of  living  generally  here  in  Washington  are  making  it  difl&cult 
for  the  Government  to  maintain  a  standard  of  efficiency  in  the 
departments  here? 

Mr.  Britton.  The  are.  I  also  think  the  question  of  morality 
enters  into  this  matter.  You  know  you  have  a  great  many  girU 
here  from  all  parts  of  the  country,  from  little  country  villages. 
They  come  to  the  bi^  city  and  they  are  exposed  to  innumerable 
temptations.  A  girl  gets  a  room  in  some  building  with  two  or  three 
other  girls.  The  parlors  are  even  rented,  the  halls  are  crowded. 
Now,  that  girl  may  have  some  suitor,  some  young  man  paying  atten- 
tion to  her.  Where  are  they  entertained?  Gentlemen,  I  will  tell 
you.  They  are  entertained  in  the  parks  and  these  cheap  dance  halk 
and  in  automobiles.  You  know  there  is  one  place  on  the  Ellipse  or 
on  the  Speedwav  which  I  am  mighty  glad  to  say  has  been  closed  up, 
because  tours  oi  investigation  have  shown  me  that  that  place  ought 
to  be  closed  up.  You  would  find  at  nights  automobile  after  auto- 
mobile stopping  along  that  section  of  the  Speedway  with  youn^^r  men 
and  young  women  in  them  when  the  girls  ought  to  have  been  at 
home,  and  many  of  them  would  have  been  at  home  if  the  parlors  in 
the  homes  had  been  available  to  them.  But  the  parlors  nave  been 
rented ;  everything  has  been  utilized.  If  you  will  look  at  the  adfV- 
tisements  under  the  column  headed  "  Places  for  rent "  in  the  Post, 
Herald,  Star,  or  Times,  you  will  find  there  are  very  few  places 
within  the  reach  of  a  modem  purse.  You  will  find  also  that  then^ 
are  only  three  or  four  places  which  have  unfurnished  rooms,  because 
the  people  here  have  gotten  wise  to  the  proposition  that  you  can 
charfre  about  double  for  an  anartment  if  vou  furnish  it.     If  vour 
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Mr.  Finch.  Edwin  L.  Finch,  apartment  415,  Copley  Courte, 
Seventeenth  and  Church  Streets. 

Mr.  Miller.  The  committee  has  a  letter  from  you,  Mr.  Findh. 
Will  you  please  testify  as  to  the  points  you  raised  in  that  letter,  mak- 
ing vour  statement  as  brief  as  possible? 

Mr.  Finch.  This  is  a  communication  that  I  received  from  tlie 
parties  that  I  rent  from. 

Mr.  Miller.  Give  their  names  at  that  point,  please. 

Mr.  Finch.  The  Union  Keal^  &  Investment  Corporation,  Evans 
Building,  Washington,  D.  C.  Irie  statements  in  this  communication 
are  in  my  own  handwriting.    The  facts  in  the  case  are  as  follows : 

I  rented  apartment  416,  Copley  Courts,  October  1,  1917,  at  a 
monthly  rental  of  $88.50.  On  October  1,  1918,  my  rental  was  in- 
creased to  $42.50.  I  visited  the  agents  and  told  them  that  in  view 
of  the  fact  that  the  cost  of  operation  had  increased,  of  which  I  was 
fully  aware,  and  my  expenses  had  increased,  I  would  split  the  in- 
crease fifty-fifty  and  pay  them  $40.50  a  month.  I  realized  the 
situation  and  I  was  wilnng  to  pay  a  slight  increase  rather  than  avail 
myself  of  the  Saulsbury  resolution.    That  was  accepted. 

Chairman  Bali..  You  made  a  lease  for  one  year  on  those  terms  ? 

Mr.  Finch.  On  one  year;  yes. 

Mr.  Milleb.  Just  read  that  letter  that  you  received  with  your  new 
lease. 

Mr.  Finch.  On  August  5,  1919,  I  received  this  communication : 

FoUowlnp  my  conversation  with  you  and  my  promise  to  let  you  Icnow  in  re- 
gard to  the  increase  in  rent,  I  have  tallceil  the  matter  over  with  Mr.  Richardson 
nmj  the  flioire  put  on  your  apartment,  starting  October  1,  Is  $60  i>er  month. 

which  makes  an  increase  of  $17.50  on  the  $42.50  which  is  stated  in 
the  leas^. 

Chairman  Ball.  But  you  paid  only  $40.50. 

Mr.  Finch.  But  I  received  a  rebate  of  $2. 

Mr.  Miller.  State  who  the  Mr.  Richardson  mentioned  in  that  letter 
is,  and,  if  possible,  give  his  full  name  and  address. 

Mr.  Finch.  Mr.  John  N.  Ruth  was  the  representative  of  the  prop- 
erty at  the  time  that  I  leased  in  1918,  but  the  first  part  of  this  year 
the  property  was  incorporated.  The  Union  Realty  and  Investment 
Corporation  was  established.  To  the  best. of  my  knowledge  and 
l)elief,  Mr.  Richardson  is  the  president. 

Chairman  Ball.  How  many  apartments  are  there  in  that  build- 
ing? 

Mr.  Finch.  There  were  originally  in  the  building  90  apartments. 

Chairman  Ball.  How  long  nave  you  been  there? 

Mr.  Finch.  I  have  been  there  since  the  building  was  first  opened 
for  occupancy,  in  1917. 

Chairman  Ball.  Were  the  apartments  all  taken  at  that  time? 

Mr.  Finch.  I  should  say  that  about  one-half  of  them  were  oc- 
•upied. 

Chairnmn  Ball.  Then,  about  one-half  of  them  were  idle? 

Mr.  Finch.  About  one-half  were  idle. 

Chairman  Ball.  How  many  idle  apartments  are  there  now? 

Mr.  FtNCH.  There  have  not  been  any  idle  since  shortly  after  the 
w^an  I  would  say. 

Chairman  Balu  Then,  even  at  the  same  figure  their  revenues 
^ould  have  been  practically  doubled  ? 
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Mr.  Finch,  Practically  doubled. 

Chairman  Ball.  How  about  the  increase  in  the  cost  of  mmtt- 
nance?     Have  they  increased  their  janitor  service? 

Mr.  Finch.  On  a  basis  of  $5  a  month  inrrea^ie  on  what  the  rfflt 
was  last  year,  for  90  apartments  I  figure  that  there  would  be  tn  in- 
crease for  the  year  of  $5,400,  which,  in  my  opinion,  would  more  thin 
meet  the  increased  cost  of  operation. 

Chairman  Ball.  That  would  cover  the  janitor  service  and  the  in 
crease  in  the  coal  and  lighting  service. 

Mr.  Finch.  To  the  best  of  my  knowledge,  it  would. 

Mr.  MiLi.£R.  How  was  your  boating  service  last  winter  and  thr 
winter  before? 

Mr.  Finch.  I  had  no  complaint  to  make  about  that.  There  is  one 
thing  I  might  add  in  connection  with  this.  I  understand  that  after 
the  armistice  was  signed,  if  parties  who  had  availed  themselves  of  the 
Saulsbury  resolution  desired  to  e'lter  into  a  now  lease  for  their  own 
protection,  they  were  requii-ed  to  pay,  in  addition  to  the  monthly 
rental  they  were  paying  at  that  time  an  amount  sufficient  to  meet 
the  difference  between  what  the  parties  had  asked  and  what  the  par 
ties  had  continued  to  pay  in  order  to  make  up  the  differen(».  Par- 
ties who  had  availed  themselves  of  the  Saulsoury  law  were  paying 
$38.50,  when  they  entered  into  the  new  lease  were  required  to  pay 
$38.50  and  a  sufficient  increase  on  that  to  make  up  the  difference  b^ 
tween  $38.50  and  $40.50  for  the  back  months,  which  virtually  they 
were  not  able  to  avail  themselves  of  under  the  Saulsbury  resolution. 

Chairman  Ball.  I  do  not  quite  understand  you. 

Senator  Dial.  Therefore  the  Saulsbury  resolution  was  nullified? 

Mr.  Finch.  It  was  no  protection  to  them  whatever. 

Chaii^nan  Ball.  I  would  not  agree  with  the  statement  that  there 
was  no  protection  whatever,  because  all  real  estate  men  knew  thit 
there  was  a  protection ;  that  they  could  not  put  people  out  who  chose 
to  take  advantage  of  the  act.  It  was  a  moral  obligation,  whether  they 
took  advantage  of  it  or  not. 

Mr.  Finch.  There  is  one  other  thing  I  might  state.    In  my  le*-*^ 
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Witnesseth,  That  the  said  party  of  the  first  part  has  let  and  leased,  and  does 
hereby  let  and  lease  unto  the  said  party  of  the  second  part,  his  executors  and 
administrators,  the  premises  situate  in  the  City  of  Washington,  District  of 
Columbia,  and  known  as  Apartment  No.  415  in  Copley  Courts,  1514  Seven- 
teenth St.  NW.,  for  the  period  of  one  year,  commencing  on  the  First  day 
of  October,  1918,  to  be  fully  completed  and  ended  on  the  80th  day  of  Sep- 
tember, 1919,  at  and  for  the  term  rent  of  Five  hundred  ten  no/100  dollars,  pay- 
able at  the  office  of  the  party  of  the  first  part,  in  equal  monthly  installments  of 
ForQ^itoPo  50/100  dollars,  in  advance,  on  the  First  day  of  each  and  every 

month,  the  first  payment  of ^dollars  to  be  m^de  on  the' dHy'of' 

.  191—. 

And  the  said  party  of  the  second  part,  for  himself,  his  heirs,  executor*,  and 
idmlnlstrators.  does  hereby  covenant  to  and  with  the  said  party  of  the  first 
wrt  that  he.  the  said  party  of  the  second  part,  shall  and  will  during  the  said 
*nn  pay  unto  the  said  party  of  the  first,  the  rent  hereby  reserved  in  the 
wanner  hereinbefore  mentioned  without  any  deduction  whatsoever,  and  wlth- 
>nt  any  obligation  on  the  part  of  the  said  party  of  the  first  part  to  make  any 
lemand  for  the  same,  and  further  that  he  will  not  use  said  premises  for  any 
mlawful  purpose,  or  in  any  manner  offensive  to  any  other  occupant  of  the 
>ullding,  buC  \iill  occupy  the  same  as  a  dwelling  and  will  not  sub-let  nor 
i-wign  the  said  premises,  or  any  part  thereof,  nor  transfer  possession  thereof 
n  any  person  or  persons,  nor  carry  on  any  business  therein,  nor  keep  a  cat, 
lojT,  parrot  or  other  similar  pet ;  and  further  that  he  the  said  party  of  the  sec- 
•nrl  part,  will  pay  the  electric  light,  telephone  and  gtis  bills  as  the  same  may 
espwtlvely  become  due  and  chargeable  against  the  said  premises  during  the 
erm  aforesaid,  and  will  at  the  end  of  the  said  term  deliver  up  the  said 
»rf*mise8  in  the  like  good  order  in  which  they  now  are,  ordinary  wear  and 
par  and  casualties  by  fire  and  the  elements  only  excepted,  to  the  said  party 
f  the  first  part,  who  shall  and  may  thereupon  re-enter,  provided  that  If  at 
wist  ten  days  before  the  expiration  of  the  term  aforesaid,  the  said  party  of  the 
r>t  part  shall  either  leave  on  the  premises  aforesaid,  or  serve  on  the  lessee 
foresaid,  a  notice  In  writing  that  said  premises  will  be  required  at  the  end  of 
uid  term,  then,  in  the  happening  of  either  of  said  events,  the  said  party  of  the 
rst  part  may,  without  further  notice,  immediately  re-enter  and  possess  said 
rrniises ;  but  In  the  event  that  said  party  of  the  first  part  shall  not  give  said 
otlce  as. aforesaid,  then,  unless  the  tenant  shall  immediately  surrender  said 
nnulses  on  the  day  of  the  end  of  said  term,  the  said  tenant  shall  by  virtue  of 
iN  agreement  l>ecome  a  tenant  by  the  month,  at  the  rental  per  month  of  the 
ttinthly  Installments  of  rent  to  be  paid  as  aforesaid,  commencing  said  monthly 
Miancy  with  the  first  day  next  after  the  end  of  the  term  above  demised;  said 
I'Hithly  tenant  shall  be  subject  to  all  the  conditions  and  covenants  of  the  said 
use  as  though  the  same  had  originally  been  a  monthly  tenancy,  and  said 
lonthly  tenant  shall  give  to  the  said  party  of  the  first  part  at  least  thirty  days' 
nrlce  of  any  Intention  to  remove  from  said  premises,  and  the  said  monthly 
'nant  shall  not  be  entitled  to  any  notice  to  quit  in  event  the  said  rent  is  not 
lid  io  advance  without  demand,  the  usual  thirty  days*  notice  being  hei*eby 
cpreaaly  ^^ived. 

It  Is  further  understood  and  agreecl  that  the  lessor  will  endeavor  to  furnish 
nt  and  power  for  elevator  service,  but  should  he  be  prevented  by  circum- 
ances  beyond  his  control  the  tenant  will  be  entitled  thereupon  to  terminate 
iU  lease  and  remove  from  said  apartment,  paying  the  aforesaid  rent  to  the 
me  of  snch  removal,  otherwise  all  terms  of  this  agreement  to  remain  In  full 
rre  and  effect :  and  it  Is  further  understood  and  agreed  that  should  the 
Id  tenant  fail  or  refuse  to  surrender  the  premises  leased  on  or  before  the 
I  day  of  September,  1919,  or  before  said  day  to  enter  into  a  new  agree- 
fc*nt  of  leaae  of  said  premises,  he  will  pay  as  rent  for  said  premises  from  arid 
ler  said  day  a  monthly  rental  of  double  the  monthly  Installments  herein  pro- 
ded  fir  the  period  prior  thereto. 

And  the  iwld  party  of  the  second  part  further  covenants  and  agrees  that  if 
irlnjC  tiwp  continuance  of  said  term,  or  if  after  the  commencement  of  said 
ncithly  tenancy,  If  any  arise  as  aforesaid,  he  shall  fall  to  pay  any  one  of  the 
id  monthly  installments  of  rent  reserved  as  aforesaid  when  and  as  the  same 
all  re9|)ectlvely  become  due  and  payable,  although  no  demand  may  have 
im  miide  for  the  same,  or  if  he  shall  in  any  other  manner  or  respect  fall  to 
m  or  ivball  violate  any  one  of  the  covenants  and  agreements  hereinbefore 
IM  bj  the  auid  ]>arty  of  the  second  part,  then  It  shall  be  lawful  for  the  said 
rty  &t  the  first  part  or  his  assigns,  at  his  election  and  option,  to  reenter 
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una  take  possession  of  said  premises,  forthwith,  without  process,  or  by  other  lepl 
process  in  force  In  the  District  of  Ck)lumbia,  and  without  any  previous  demud 
for  possession  or  notice,  the  said  party  of  the  second  part  hereby  expresRly 
waiving  all  right  to  claim  a  thirty  days*  notice  or  other  notice  to  remove  from 
said  premlHes;  and  the  said  party  of  the  second  part  further  covenants  sod 
URreoH  that  If  at  any  time  during  the  tenancy  hereby  created' any  r^Mdrs  stwll 
lMHM>nie  necessary  to  tlie  apartment  hereby  leased,  or  in  any  other  part  of  ibe 
buthlinK*  which  shall  necessitate  entering  the  apartment  hereby  leased  for  the 
pur|M>He  of  making  such  repairs,  permission  for  such  purpose  is  hereby  glveo: 
an<1  tlie  party  hereto  of  the  first  part  shall  not  be  liable  for  any  damages  b.T 
reason  of  said  repairs,  nor  for  any  damage  to  any  property  in,  upon  or  aboni 
said  buildings  at  any  time,  however  caused,  whether  through  the  negligence  or 
cariMcHsnoss  of  the  agent  of  the  lessor  or  otherwise;  and  all  claims  for  surb 
dainageR  are  hereby  released  to  the  lessor  or  his  assigns  who  may  plead  thu; 
n^leaso  in  bar  thereof  in  any  and  every  suit,  demand  and  claim  for  the  same. 

And  It  is  further  provided.  That  if  under  the  provisions  of  this  lease  to<i 
agrtHMuent  any  proceedings  are  taken  by  the  party  of  the  first  part,  and  a 
comprt>nilse  or  settlement  shall  be  made,  either  before  or  after  judgmeoU 
whereby  the  said  part>*  of  the  second  part  shall  be  allowed  to  retain  stl<1 
premiatH^,  such  proceedings  shall  not  constitute  a  waiver  of  any  covenint 
herein  iH>ntalneii  or  the  lease  Itself,  or  of  the  monthly  tenancy  if  that  be  In 
fortv  at  such  time  or  times;  and  it  is  further  understood  and  agreed  that  tbtf 
ci>vei\ants  and  agreements  contained  in  the  within  agreement  to  be  perfonueil 
by  the  resinvtlve  luirties  are  binding  on  the  said  parties  and  the  sa<xe»yf* 
and  legal  repreHentati>*e  or  representatives  of  the  said  parties  of  the  first  aod 
Ktvt>nd  imrts,  resi>et*tlvely,  and  that  no  waiver  of  any  breach  of  any  coveniot 
her\^in  shall  be  c»>nstrueil  to  be  a  waiver  of  the  covenant  itself  or  of  any  sub- 
w'^iuent  brtHich  there*>f,  or  of  this  agreement 

In  t%»«4tlnH>ivv  whertH»f,  The  respective  parties  hereto  have  hereunto  set  their 
hands  tlie  da^^^  and  year  first  hereinbefbre  written. 

JoHK  N.  Ruth.  [8S4i.) 

EiDicr:n»  L.  Pncce.     [sbai.1 

SIpuMi  tn  the  presence  ©f — 


StinxtM  In  Duplicate, 

Undors«M)HM\t :)  Iam^  betwieen  John  N.  Ruth  and  Edmund  L.  WladL 
l*i\Mn^siiv^  41^  1\h^U\v.  IVrk^  One  ye*r.  IbqiL  9/90/19.  Rent.  HUSO  per 
nhv     Pm^  First  lustunt.  In  advance.    First  Fajment ) 

SM^iitor  PiAi^  IV  viHi  pay  rour  rent  to  an  agent  or  to  the  owner  I 
Mr.  FiNi  u,  1  liAw  Uvn  ^^yin^  it  at  the  company  s  oiSce. 
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loTT.    My  two  daugfateis 

It  and  did  not 

ti^ated  me 

this  vear  I 

)lst  day  of 

They  have 

:  others  in  the 

«  edto$60. 

that  yoiir  rent 


a  notice  about  a 
0  rate  it  was  last 


me,  but  I  hare  not. 

owners  of  the  apart- 

hey  were  always  very 

years  ago  they  took  it 

t  the  owners  have  bewi 

..anagers. 

iinittee  the  names  of  the 

them.    Mr.  Tanner  is  the 
Building,  Seventh  and  D 
.  now  he  is  one  of  the  owners, 
<>. 

ave  signed  from  year  to  year 
i>  put  into  the  new  leases  as 

aiue  until  the  last  one,  and  the 

ir  days  before  the  year  was  up 

for  $52.50,  and  I  took  it  back. 

,  I  told  him  I  would  just  continue 

)aid  just  the  same,  but  I  hear  now 

11  as  they  are  able  all  of  these  people 

It  out,  whether  they  have  paid  it  or 

t'  they  have  had  good  tenants  in  us. 

I  interrupting  you,  but  will  you  let  us 
i<  been  good,  whether  it  has  been  in- 

have  had  good  heat  and  plenty  of  hot 

vv  those  who  paid  the  increase  and  those 

*  service,  because  they  could  not  lock  up 

\  hey  wanted  us  to  have  it  or  not,  we  had  it, 

re  any  improvements  that  should  have  been 

!\e  not  had  any  improvements  made  in  three 
or  half  an  hour  a  plumber  was  there.    I  have 
it  from  the  apartment.    They  say  they  can  get 
It,  but  I  have  not  any  place  to^go. 
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Chairman  Ball.  Of  course,  we  do  not  want  that.  Have  th«y  Id 
creased  their  janitor  service?  Have  thev  anv  more  help  thanthev 
had? 

Mrs.  S1M0N8ON.  No,  indeed ;  they  have  the  same  heh).  They  pa? 
the  janitor  more;  I  do  not  really  know  how  much.    Tiiey  haveiwf 

Eeople  on  the  elevator  and  the  janitor.  They  have  not  any  more 
elp  there. 

Chairman  Ball.  How  many  apartments  are  there  in  that  build 
inff? 

Mrs.  SiMONsoN.  I  think  there  are  16  or  18. 

Chairman  Ball.  You  have  been  there  since  1912? 

Mrs.  SiMONsoN.  Since  1912. 

Chairman  Ball.  1913,  1914,  and  1915,  were  there  any  vatant 
apartments? 

Mrs.  SiMONSON.  There  were  so  many  they  did  not  know  what  thev 
would  do  with  them.  I  can  almost  take  my  oath  that  for  10  montb 
we  were  the  only  occupants  on  that  tier.  We  have  Ae  third  floor 
There  was  nobody  below  or  above  us,  and  I  used  to  wonder,  but  the 
minute  the  war  came  on,  of  course,  then  it  was  filled  and  they  have 
certainly  made  money  on  that  apartment  house. 

Chairman  Ball.  That  was  true,  was  it,  year  after  year,  that  there 
were  a  number  of  apartments — more  than  half  of  them — vacant? 

Mrs.*SiM0N80N.  les;  one  year  I  had  my  choice  of  any  apartnient 
nearly  that  I  wanted. 

TESTZHOHY  OF  MBS.  SABAH  C.  D.  FEENTICE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  kindly  give  your  full  name  and  residenre* 

Mrs.  Prentice.  Sarah  C.  D.  Prentice,  the  Plaza. 

Mr.  Miller.  The  Plaza  is  located  where,  Mrs.  Prentice! 

Mrs.  Prentice.  On  Washin^^on  Circle,  between  Twenty-secoal 

and  Twenty-third  Streets  and  Pennsylvania  Avenue. 

Mr.  Miller.  You  wrote  a  letter  to  the  committee  which  n  th 
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Mrs.  Prentice.  No;  I  did  not.  The  circulars  that  were  to  be  sent 
around  and  which  were  in  each  box — ^I  had  consented  to  pay  $28, 
then  those  came  around,  so  I  paid  it 

Mr.  Miller.  Were  any  statements  made  to  you  as  to  what  would 
happen  if  you  availed  yourself  of  your  rights  under  the  Saulsbury 
resolution  ? 

Mrs.  Prentice.  Not  to  me. 

Mr.  Miller.  Were  anv  such  statements  made  to  any  member  of 
your  family  or  to  any  of  your  friends? 

Mrs.  Prentice.  No. 

Mr.  Miller.  Have  any  improvements  been  made  to  this  apart- 
ment? 

Mrs.  Prentice.  No ;  not  to  my  apartment. 

Mr.  Miller.  Have  you  asked  for  any  ? 

Mrs.  Prentice.  No. 

Mr.  Miller.  It  is  not  in  need  of  any  repairs,  then  ? 

Mrs.  PREitoCE.  Yes ;  it  is  in  need  of  repairs,  but  I  have  not  asked 
for  them. 

Mr.  Miller.  May  I  inquire  why  you  have  not  asked  for  them  ? 

Mrs.  Prentice.  Because  no  repairs  are  being  made  in  the  Plaza. 
Thev  have  said  that  they  were  not  making  any  repairs. 

Mr.  Miller.  How  was  your  heat  and  other  service  in  the  Plaza? 

Mrs.  Prentice.  That  has  been  very  good. 

Chairman  Ball.  How  many  apartments  have  you  in  the  building? 

Mrs.  Prentice.  There  are  49  apartments  in  the  Plaza. 

Chairman  Ball.  How  long  have  you  been  there? 

Mrs.  Prentice.  Since  last  of  September,  1911. 

Chairman  Ball.  In  1913,  1914,  and  1915,  do  you  remember 
whether  there  were  any  vacant  apartments  there? 

Mrs.  Prentice.  The  apartment  that  I  took  was  vacant  for  a  year. 

Chairman  Ball.  It  had  been  vacant  for  a  year? 

Mrs.  Prentice.  It  had  been  vacant  for  a  year,  and  I  understand 
'here  had  been  from  one  to  three  or  more  vacant  through  the  fall. 

Chairman  Ball.  Then  there  were  probably  one-third  of  the  apart- 
tncnts  vacant  in  a  vear  ? 

Mrs.  Prentice.  No;  from  1  to  3  apartments.  There  are  49  apart- 
nents;  from  1  to  3  apartments  were  vacant  at  a  time. 

Chairman  Ball.  How  man^  are  vacant  now? 

Mrs.  Prentice.  None ;  I  think  not. 

Chairman  Ball.  There  has  not  been  a  vacant  apartment  aince  last 
rear  i 

Mrs.  Prentice.  No  ;  I  think  not. 

TESTIHOinr  OF  HB.  SAHTTEL  BBIDE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  MiiXER.  Please  give  your  full  name. 
Mr.  Bride.  Samuel  Bride. 
Mr.  Miller.  Where  do  you  reside? 

Mr.  Bride.  At  Chatham  Courts,  1731  Columbia  Road  NW. 
Mr,  Mnj*RR.  How  long  have  you  been  a  tenant  there,  Mr.  Bride? 
Jfn  Bride,  Since  the  apartment  was  first  occupied,  three  and  a  half 
MAaga 
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Mr.  Miller.  Since  1916? 

Mr.  Bride.  Yes ;  that  is  when  it  first  opened  up. 

Mr.  Miller.  What  did  you  then  pay  for  your  apartment,  and  wl 
was  the  size  of  it? 

Mr.  Bride.  The  size  of  my  apartment  started  with  two  rooms ;  tl 
is,  a  bed  room,  a  dining  room,  and  a  small  reception  hall,  togett 
with  a  kitchenette  and  bath  room. 

Mr.  Miller.  How  much  rent  did  you  pay? 

Mr.  Bride.  I  paid  $36.50. 

Mr.  Miller.  Have  there  been  demands  made  for  an  increase 
rental  ? 

Mr.  BRmE.  On  the  first  day  of  the  month  I  was  notified  verbal 
by  the  manager  of  the  apartment  that  the  rental  on  the  1st  day 
October  would  be  $40. 

Mr.  Miller.  Had  no  previous  demands  been  made  for  an  increji 
^n  rent  since  you  went  there? 

Mr.  Bride.  No;  none  whatever.  This  was  the  first  intimation 
had.  Of  course,  it  has  been  rumored  from  time  to  time  that  th 
intended  raising  the  rental  as  soon  as  they  could  get  away  from  t 
Saulsbury  resolution. 

Mr.  Miller.  Mr.  Alonzo  Bliss  is  the  manager  of  that? 

Mr.  Bride.  Yes,  sir. 

Mr.  Miller.  Who  owns  the  apartment? 

Mr.  Bride.  It  is  owned  by  the  Alonzo  Bliss  properties. 

Mr.  Miller.  Has  anything  been  done  in  the  way  of  improvemer 
in  the  apartment?    Have  jrou  requested  improvements  to  be  made? 

Mr.  Bride.  Well,  just  minor  improvements  we  have  requested  th 
do  not  amount  to  anything.  It  was  a  new  building  and  did  not  i 
quire  many  improvements.  I  have  requested  some  little  paintir 
for  instance,  painting  of  the  kitchen  and  bathroom. 

Mr.  Miller.  Did  he  accede  to  that  request? 

Mr.  Bride.  No  ;  he  did  not.  So  finally  I  requested  them  to  let  i 
have  the  material  and  I  would  have  it  done  myself.  I  did  not  get  t 
material,  so  I  had  to  furnish  the  material  and  to  the  work  myself. 

Mr.  Miller.  How  many  apartments  are  there  in  that  building? 

Mr.  Bride.  Ninety-two. 

Mr.  Miller.  Have  they  always  been  occupied,  to  your  knowled^ 
since  you  went  there? 

Mr.  Bride.  Well,  I  should  judge  that  there  were  for  two  years 
possibly  two  years  and  three  months,  every  apartment  has  been  occ 
pied. 

Mr.  Miller.  In  your  letter  to  the  committee  you  mention  the  fa 
that  the  manager  at  one  time  asked  you  for  a  bonus  of  $370  to  secu 
an  apartment  for  you.    Please  inform  the  committee  on  that. 

Mr.  Bride.  An  officer  of  the  United  States  Navy,  who  was  a  friei 
of  mine,  asked  me  if  I  could  not  help  him  out  a  little  in  getting  ; 
apartment  for  him.  I  knew  of  an  apartment  which  was  about  to 
vacated  in  this  building,  and  I  told  tnem  to  go  in  and  I  would  intr 
duce  them  to  the  manager.  He  did  so.  I  gave  him  the  introductic 
We  did  not  seem  to  get  any  satisfaction  whatever  from  the  manage 
He  hummed  and  hawed  about  the  thing,  so  finally  the  man  seeii 
that  it  was  useless  to  go  any  further  asked  me  to  end  the  intervie 
After  we  went  outside  he  said,  "  There  is  no  use  talking  to  that  ma 
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Mr.  BsmK.  It  wa*.  a  T«rT«ii  iKcAsktJCc:  to  ■»(■>.  c^i  xi^  u<*iiT.rs  %mA 

'  increase*  in  tht  wukis.  ^-  I  Lfc-r^-  riK*i  :l*e;L-  -pv.  rirjj^i  frvcA  1$ 

'^  per  cent.    Ther^  are  tirte  w:  i  :.w^  l:T-ir^  in  ih^  a;>Artr.vrj  h^^os^ 

'tio  aitr  exuplonreeis  of  t?^  GflTemsiert-    Tl*>."*5^  woKv^Ti  ar?  ww^xinjr 

i':  Annual  ^salary  of  2^Ij».»'  j:»er  t*-*!,  w^iL  a  K^noj^    T!>^ir  Tv^nli^  Sax^ 

•*n  increased  frrnii  i?:f7.>'  to  ^•f,  pn^-iiv^'Jy  #:  >  ^i  nx^r:^,  ukins 

."TIT  their  bonus.     I  kiK»w  of  ?*-.aie  of  TlA>!*e'  c*<*x  a:xt  i>,<^r  Naxy> 

•me  to  me  and  told  lae  of  Low  tbeT  wen?  forv^vl  to  ii  stxv^  of  ih^ir 

^U?rtv  lK>nd>  at  a  -acrifi  e  in  oni^r  that  they  nv.eht  nwy^  tho  hijrf^ 

tTiainiian  Ball.  You  huve  rivt-n  !i<  ih<»  i.^nin  fc:*tMT>^  !  t\mk^ 
'htt  we  want  in  this  matter.    We  appr^u^ie  yonr  kindiu^:^ 

Senator  Cappek.  Just  one  question.  Do  you  live  in  i^l>:^iU;nn\ 
'ourts? 

Mr.  Bride.  Chatham  Courts:  yes. 

Senator  Cafper.  By  whom  is  that  owneii  i 

Mr.  Brii».  The  Alonzo  Bliss  Co. 

Senator  Capper.  Who  is  Mr.  BlLss  i 

Mr.  Bride.  His  office  is  right  here  on  B  Sti-eet.  I  U^liow  tho  ori^i- 
sal  Mr.  Bliss  is  dead,  and  I  think  it  is  the  estate  of  tlie  Aloi\/.o  Hliss 
properties. 

Senator  Capper.  He  has  a  number  of  apartments* 

Mr.  Bride.  He  has  a  number  of  apartments.  This  apartunMU  was 
riginally  built  by  Harry  Wardman,  and  Mr.  Wanhuan  si>ld  it  to 
■he  Bliss  properties,  I  should  judge,  about  eight  months  aftor  tho 
''>nipletion  of  the  property. 

Senator  Capper.  It  is  a  wealthy  concern,  tliis  Alonr.o  Bliss  con- 

Mr.  Bride.  Yes;  a  very  wealthy  corporation  now. 
Senator  Capper.  It  is  really  not  necessary  for  them  to  crowd  tlicir 
***aants? 
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Mr.  Bride.  No.  I  did  a  little  mental  calculation.  I  figured  oi; 
that  they  were  trying  to  shoulder  upon  the  tenants  the  war  reveniiej 
That  is  the  way  I  have  figured  it  out,  because  the  figures  will  prett 
nearly  correspond. 

Senator  Capper.  I  would  not  be  surprised  if  you  were  on  tli 
right  track. 

.  Mr.  Bride.  I  say  this,  gentlemen — if  there  are  any  landlords  pre.<= 
ent,  let  them  raise  their  voice:  I  am  ashamed  of  any  American  citi 
zen  who  will  try  to  shift  the  responsibility  of  Government  upon  th' 
shoulders  of  the  tenants;  the  Government  that  is  ready  to  proteo 
him  in  making  his  wealth — ^to  think  that  he  will  shift  that  responsi 
bility ;  I  think  he  is  not  much  of  an  American  citizen. 

Chatham  Courts. 
Washington,  D.  C,  August  28,  1910. 
Unfted  States  Senate  District  Investigating  Committee. 

Honorable  Sirs:  My  attention  has  Just  been  caUed  by  the  manager  (Mr 
Welsner)  to  an  error  In  my  testimony  before  the  committee,  wherein  I  stated 
l^  asked  $370  for  an  apartment  at  Chatham  Courts.  I  have  Just  been  informer 
this  rental  was  for  an  apartment  at  the  Farragut  Apartments.  This  being  b<i 
I'  wish  to  have  the  correction  made. 
•         Sincerely, 

Daniel  Bride. 

TESTIMONY  OF  EDWABB  0.  WITKAWSEI. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
.  Mr.  MiULJCR.  Give  your  full  name  and  the  apartment  in  which 
you  Kve. 

Mr.  WrTKAwsKi.  Edward  G.  Witkawski ;  Mississippi  Apartments; 
No.  2, 1436  W  Street  NW.    . 

Mr.  Miller.  The  committee  has  your  letter,  Mr.  Witkawski,  and 
desires  to  bring  out  a  few  points. 

Will  you  kindly  read  this  letter  into  the  record,  that  you  received 
from  Liebermann  &  Hawn,  1421  F  Street,  agents  for  the  Mississippi 
Apartments?        .  •   . 

Mr.  Witkawski  (reading) : 

Washington,  D.  C,  July  11,  1919. 
Mr.  Edward  G.  Wftkawski, 

No.  2,  Mississippi  Apartment,  City. 

Dear  Sir  :  We  beg  to  advise  you  that  beginning  October  1,  1919,  your  rental 
win  be  $40  per  month  on  a  yearly  lease.  Kindly  let  us  know  by  August  1, 
1919,  if  you  care  to  sign  a  new  yearly  lease  at  the  above  increase. 

If  we  do  not  hear  from  you  on  or  before  August  1,  1919,  we  will  proceed  to 
lease  to  a  new  tenant  for  one  year  from  October  1,  19ia 

The  above  increased  rental  is  quoted  only  to  our  present  tenants.     If  we 
procure  new  tenants,  our  rates  will  be  higher.    It  is  very  important  that  we 
hear  from  you  at  once,  as  we  have  a  very  long  waiting  list. 
Very  truly,  yours, 

LlEBEBMANR  &  HaWN. 

Mr.  Miller.  When  did  you  first  go  to  the  Mississippi  Apart- 
ments? 

Mr.  Witkawski.  I  went  there  on  January  15, 1917. 

Mr.  Miller.  What  rent  did  you  pay  then? 

Mr.  Witkawski.  I  paid  $28.50,  sir.    I  beg  to  state ; 

Mr.  Miller,  One  moment,  please;  do  not  go  on;  we  will  brinjj  out 
what  we  want.  At  that  time  were  all  the  apartments  in  the  Missis- 
sippi Apartment  House  rented  ? 
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Mr.  WiTKAWSKi.  No,  sir;  there  were  several  vacant,  and  there  are 
?veral  yet  vacant. 

Mr.    Miller.  To    your    knowledge,    when    was    the    apartment 
lied  up? 

Mr.  WiTKAw^SKi.  Along  about  the  middle  of  the  year. 
Mr.  Miller.  What  year? 
Mr.  WrTKAwsKi.  The  latter  part  of  1917. 
Mr.  Miller.  It  was  filled  up  from  then  on  ? 
Mr.  WiTKAWSKi.  Yes,  sir;  it  has  been  since. 

Mr.  Miller.  How  many  apartments  are  there  in  the  Mississippi, 
)  your  knowledge? 
Sir.  WiTKAwsKL  Twenty-four. 
iSenator  Sheppard.  What  is  the  size  of  them? 
Mr.  WiTKAWSKi.  Three  rooms,  kitchenette,  and  bath — a  very  mod- 
^t  apartment ;  and  at  the  time  we  went  there  there  were  no  electric 
ghts  in  the  building.    We  were  promised  electric  lights. 
Senator  Sheppard.  The  apartment  was  unfurnished  ? 
Mr.  WiTKAWSKi.  Unfurnished.    As  yet  the  electricity  has  not  been 
Lin  in.    We  have  no  elevator  service.    When  we  went  there  we  had 
^lephone  service  on  each  floor,  which  has  since  been  discontinued  and 
ne  of  these  slot  machines  put  in  the  hall  downstairs,  which  is  a 
uisance. 

Senator  Sheppard.  How  many  floors? 
Mr.  WiTKAWSKi.  Four  floors. 
Mr,  Miller.  What  is  the  heating  of  the  building? 
Mr.  WiTKAWSKi.  The  heating  is  fair  and  the  hot  water  is  very 
Dod,  considering  that  we  had  a  janitor  and  now  they  use  one  janitor 
)r  two  buildings. 

Mr.  Miller,  i  ou  h^ve  given  the  committee  the  rental  you  paid  the 
?t  of  January,  1917? 
Mr.  WiTKAWSKi.  Yes,  sir. 

Mr.  Miller.  Give  the  committee  the  circumstances  in  connection 
ith  the  advance. 

Mr.  WiTKAWSKi.  Then  they  wrote  me  in  1918  stating  I  could  re- 
ain  as  a  tenant  for  $28.50— — 
Mr.  Miller.  What  date  in  1918? 

Mr.  WiTKAWSKi.  Just  prior  to  October  1 — or  I  could  take  a  lease 
)r  $31.35.  Being  a  traveling  man,  away  from  town  a  good  deal,  I 
in  not  leave  my  wife  without  a  lease  on  the  house  and  have  her 

irown  out  at  anv  time 

Mr.  Miller.  Then  you  signed  a  lease  for  $40  a  month  beginning 

ctober  1  ? 

Mr.  WiTKAWSKi.  Yes;  under  protest. 

iSenator  Sheppard.  Wliat  is  the  location  of  your  apartment?   What 

w? 

Mr,  WiTKAWSKi.  I  am  on  the  first  floor,  the  middle  apartment. 

hey  are  charging  me  now  the  same  as  they  do  for  the  first  and 

«)nd  floor,  front  apartments,  outside. 

I  want  to  say  in  connection  with  that,  with  relation  to  the  lease, 

i«t  we  had  a  fiVe  there  on  November  11,  the  morning  of  the  armistice. 

here  was  quite  a  bit  of  damage  done.    The  halls  were  fixed  np 

HDC,  but  not  much.    The  paper  and  paint  were  left  tinted  from  the 

iioke,  but  they  have  never  repaired  it  and  they  have  absolutely  re- 


Digitized  by 


Google 


698  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

fused  to  do  it.  I  do  not  blame  Liebermann  &  Hawn,  because,  as  he 
says,  his  hands  are  tied.  The  owner  wants  to  bring  up  the  rviu- 
where  they  will  show  a  profit  so  that  he  can  sell  the  builaing. 

Senator  Dial.  By  whom  is  it  owned  ? 

Mr.  WiTKAWSKi.  A  man  by  the  name  of  Swanson,  I  believe,  sir. 

Senator  Dial.  Do  you  know  his  initials? 

Mr.  WiTKAwsKi.  No,  sir. 

Senator  Sheppard.  They  make  no  repairs  for  you  ? 

Mr.  WiTKAwsKL  No,  sir:  absolutely  none.  They  refused  to  paint 
my  kitchen.  I  told  him  the  other  day  I  was  glad  of  it,  because  now 
he  will  have  the  whole  ceiling  to  fix.     It  is  falling  in. 

TESTIMONY  OF  J.  0.  SPENQLEE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  full  name  and  the  apartment  in  which  yotj 
live. 

Mr.  Spengles.  J.  G.  Spengler,  1332  Harvard  Street  NW. 

Mr.  Miller.  Has  the  apartment  any  particular  name? 

Mr.  Spengler.  No  ;  it  nas  not. 

Mr.  Miller.  When  did  you  first  come  to  this  apartment  ? 

Mr.  Spengler.  I  am  merely  a  roomer  in  this  place  at  1332  Harvard. 

Mr.  Miller.  What  arrangements  do  you  make  for  the  rooming' 
Does  somebody  else  lease  the  apartment  from  the  owners? 

Mr.  Spengler.  Yes,  sir ;  Somebody  else  leases  the  apartment  from 
the  owners. 

Mr.  Miller.  What  comment  do  you  want  to  make  to  the  commit 
tee  dealing  with  your  own  personal  experience  as  a  roomer  there? 

Mr.  Spengler.  There  has  not  been  any  complaint  directly  up  tu 
this  time.  The  intimation  has  come  in  a  roundabout  way.  pe^ha^^ 
vou  might  call  it,  that  rents  will  be  increased  October  li  j«^ 
Kow  much  nobody  knows.  The  lady  that  rented  the  apartment  i^ 
in  New  York  now. 

Mr.  Miller.  There  Ls  some  information  that  we  want  specificalh 
to  get  from  you,  if  you  will  pardon  me : 

How  manv  rooms  in  the  aoartment  that  vou  ocrunv  and  bo« 
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Kr.  3iizxeB.  In  other  words,  jou  are  presenting  to  the  committee 
-  this  eithibit  facts  in  connection  with  one  of  your  friends,  and 
•>m  facts  have  been  sworn  tbi 

}b.  Spexgi^er.  Yes,  sir. 

Mr.  MnxJSR.  From  whom  is  the  communication? 

Mr.  Spckgl£r.  Estelle  A.  Lindsay,  principal  clerk,  executive 
mnch.  Zone  Finance  Office,  1729  New  York  Avenue. 

Mr.  Mnjj:R.  Let  that  be  inserted  in  the  record  as  Exhibit  A. 

iThe  communication  referred  to,  marked  "Exhibit  A,"  is  as 
:.Uows :) 

Exhibit  A. 

War  Dkpabtment, 

August  25,  1919. 
:..  vboui  It  may  concern : 

ThU  is  to  certify  that  on  September  1,  1917,  I  rented  apartment  No.  3.  at 
>\  225  H  Street  N\V.  (the  Rlveria),  of  Dr.  Miller,  the  owner,  paying  a  rental 
>Trfor  of  $23.50,  without  lease. 

•  >D  or  about  April  1,  1918,  upon  request  of  an  agent,  Mr.  Metcalfe,  who  took 
«rBe  of  the  apartment  at  that  date,  my  rent  was  raised  to  $25.50,  and  was 
''^aimi  to  siKn  a  six-mouths  lease.  At  this  time  I  wanted  to  sign  a  longer 
•a-**,  but  was  not  permit teti  to  do  so. 

'»n  June.  1919.  the  rent  was  rniseil  again  to  $27.50.  and  I  was  requested  to 
*si  t  IB-months  lease.    This  I  refused  to  do ;  however,  I  did  pay  the  $27.50. 

Tlmt  previous  to  the  time  I  took  possession  of  the  apartment  the  former  ten- 
n  had  had  u  ftre  which  destroyed  the  door  panel  In  the  outside  door  and 
"naed  the  paint  on  the  wall.  I  requested  the  agent  to  put  in  a  new  door 
^6rf,  which  he  refuse*!  to  do,  so  I  was  required  to  put  in  this  panel  at  my 
T^  expense,  and  also  was  required  to  paint  my  walls,  as  the  water  from  the 
^  atinguiBhers  and  chemicals  had  made  the  place  uninhabitable. 

Tbere  are  about  15  apartments  in  this  apartment  house,  and  the  rent  varies 
'•flD  $25^50  up  to  $35.50  per  month,  according  to  the  people,  there  l)eing  prac- 
"ally  no  difference  in  the  apartments. 

At  the  time  the  agent  insisted  upon  my  paying  the  Increased  rental,  June, 
M2.  and  opon  my  telling  him  I  would  not  pay  it,  neither  would  I  sign  a  16- 

■iiUw  lease,  he  informed  me  that  as  soon  as  peace  was  declared  he  would 

«i  me  out.  I  do  not  doubt  in  the  least  but  what  he  would  do  so.  I  was  to- 
il Informed  that  this  agent  ousted  a  Greek  family  from  the  apartment  house. 

*  only  objection  being  that  they  were  Greek,  and  that  the  woman,  who 
"'ins  to  me  to  be  altogether  respectable,  was  in  a  delicate  condition. 

'^Lu,j  Estelle  A.  Lindsay, 

Notary  Public,  Principal  Clerk  Zone  Finance  Office. 

Mr.  MiixER.  I  do  not  know  that  there  ure  any  more  points  that 
■  ksire  to  brinp  out  from  this  witness — unless  you  have  something^ 
*at  you  desire  to  give  us,  briefly? 

Mr.  Si'KNni^R.  1  was  speaking  to  this  hidy  and  she  said,  "  If  you 

*'*  going  down  there,  you  might  give  this  letter."     I  received  a 

■bpfiTia  to.  come  down  here  to  testify,  and  the  lady  said  ''  You 

irftt  mention  this  fact."    We  have  received  this  intimation,  that 

itl^  1st  of  October  the  rents  will  be  advanced,  but  they  have  re- 

*-Mfd  no  written  notice  to  that  etfect.     The  property  this  lady  is 

'-nting  is  owned  by  the  Bliss  estate,  and  they  own  two  adjoining 

'Gildings.  1334  and  1386.    There  are  nine  apartments  in  those  three 

'iildings.     Each  one  of  the  apartments  rents  for  $38  a  month.    The 

.initor  service  is  paid  at  the  rate  of  $15  a  numth  to  the  janitor.    The 

'-rvice,  of  course,  is  in  keeping  with  that. 

.Vs  far  as  I  can  understand,  the  heating  of  the  apartments  last 

inter  was  all  that  could  be  desired.     There  was  no  complaint  on 

uit  score.    TJiere  was  some  trouble  the  winter  previous,  but  as  far 

•  kst  winter  was  concerned  there  was  no  fault  to  find  at  all.    There 
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have  been  no  repairs  made  in  two  yeai*s  that  these  people  have  been 
occupying  this  place ;  no  papering  or  anything  of  that  sort. 

Then  1  might  mention  another  case.  A  friend  of  mine,  Mr, 
Theodore  W.  Gates,  915  North  Carolina  Aventfe,  SE.,  has  been  living 
in  his  place  for  four  years,  renting  the  property  at  $22.50  a  month. 
They  were  notified,  I  think,  along  about  the  first  of  April  that  the 
rent  would  be  advanced  to  $25  a  month.  Since  they  they  were 
notified  that  the  rent  would  be  advanced  to  $30  a  month.  No  repairs 
have  been  made.  The  plumbing  had  to  be  done  by  the  tenants  them- 
selves. 

Mr.  Miller.  Who  are  the  owners'  agents  ? 

Mr.  Spenoler.  I  can  not  tell  you  that;  the  property  is  at  915 
North  Carolina  Avenue,  SE. — Mr.  Theodore  W.  Gates. 

Mr.  Miller.  Is  that  all  you  have  along  that  line  ? 

Mr.  Spenoler.  Yes,  sir. 

Senator  Capper.  Do  you  think  that  the  situation  as  to  the  scarcity 
of  homes,  apartments,  and  residences,  and  rooms  and  the  situation, 
as  to  high  rentals  are  becoming  more  serious  instead  of  easing  up, 
notwithstanding  that  the  war  has  been  over  for  nearly  a  year? 

Mr.  Spenoler.  I  do. 

IE9TIU0NY  OF  MAET  E.  HENANOHAH. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  name  and  address  and  the  apart- 
ment in  which  you  live? 

Miss  Hrnanoham.  Mary  E.  Henangham,  1329  Fourteenth  Street 
NW.,  third  floor  flat. 

Mr.  MiLjiER.  Is  there  any  particular  name  to  that  apartment? 

Miss  Henangham.  No,  sir;  there  is  not. 

Senator  Shbppatu).  Is  it  front  or  back? 

Miss  Henangham.  We  have  the  front  and  the  use  of  the  kitchen 
and  the  bath.    We  have  three  rooms,  and  then  we  have  the  use  of 
the  kitchen  and  the  bath,  and  the  woman  we  rent  from  has  one  room,  i 
which  was  originally  the  dining  room  to  the  flat  next  to  the  kitchen, 
and  she  rented  it  from  the  lady  who  lives  downstairs. 

Mr.  Miller.  In  other  words,  the  rooms  that  you  live  in  are  sublet? 

Miss  Henangham.  Yes,  sir. 

Mr.  Miller.  Do  you  know  what  the  person  who  sublet  those  rooms 
pavs  for  them  ? 

Miss  Henangham.  I  am  not  positive,  but  I  think  about  $50,  unfur- 
nished. 

Mr.  Miller.  How  long  have  you  lived  at  this  place 

Miss  Henangham.  Since  the  6th  of  February,  1919. 

Mr.  MiiXER.  Will  you  tell  the  committee  the  points  you  wanted  to 
brin^  out  concerning  your  experience  at  this  place? 

Miss  Henangham  All  I  have  to  say  is  that  we  ai^e  paying  $60 
for  these  accompiodations,  just  the  two  of  us,  my  sister  and  myself. 
We  think  it  is  too  much  for  that  particular  place.  We  have  been 
there  since  February,  and  before  that  we  had  cheaper  rent.  The 
reason  we  had  to  take  this  flat,  or  did  take  this  flat,  paying  so  much 
rent,  is  because  the  place  we  were  living  in  was  not  fit  for  a  normal 
person  to  live  in.    There  were  25  girls  using  one  bathroom  in  the 
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house  at  1410  Eleventh  Street  NW.  The  woman  had  taken  this 
house  and  she  had  an  apartment  in  the  Plymouth.  I  do  not  know 
what  she  was  doing  at  that  apartment.  She  was  a  doctor  and  she 
moved  down  the  street  and  took  this  house  with  three  floors.  The 
house  just  took  care  of  itself.  She  had  25  girls  in  there  and  one 
>>athroom. 

Soiator  Sheppard.  Were  they  war  workers? 

Miss  Henanoham.  They  were  all  supposed  to  be.  They  were 
nost  of  them  brand-new  arrivals;  and  the  only  reason — ^we  were  not 
;iven  time  to  look  aroimd.  It  was  about  the  time  that  the  armistice 
i^as  signed  and  everything  was  filled.  My  sister  and  I  were  in  a 
iouse  that  we  had  rented  for  the  summer,  and  when  the  two  old 
adies  returned  from  New  England,  from  whom  we  had  rented,  there 
^as  something  wrong  with  the  contract  they  had  made  with  us. 
rhey  said  they  would  let  us  take  the  house  four  months,  and  when 
he  contract  was  made  out  they  left  a  blank  space.  They  said  they 
^ould  fill  that  in  when  they  got  home.  We  told  them  we  would  not 
ake  the  house  unless  we  could  have  it  for  four  months.  When  they 
I'ere  going  the  1st  of  June  they  filled  in  the  date  and  put  it  back  to 
he  15th  of  May.  Then  they  wanted  to  come  back  the  15th  of  Sep- 
ember.  I  sent  them  the  rent  for  the  house  by  post  office  money  order, 
ind  they  came  back  too  soon,  sooner  than  we  exi>ected  them  to  conae 
)r  wanted  them  to  come.  Then  we  would  have  given  up  the  house  if 
hey  had  given  us  a  room.  They  had  rooms  to  rent.  Thev  waiited 
o  rent  rooms.  They  said  they  were  going  to  put  in  a  new  bathroom 
m  the  first  floor,  and  that  was  the  reason  they  had  to  vacate  those 
x)oras  adjacent  thereto,  because  the  workmen  could  not  do  the  work 
«"ith  the  roomers  in  there. 

I  went  to  the  housing  committee.  In  the  first  place,  the  housing 
ommitte  told  me  we  could  stay  there,  and  to  sena  the  old  ladies  to 
hem,  and  they  would  see  these  ladies.  We  gave  the  old  ladies  notice 
hat  the  housing  committee  wanted  to  see  them,  and  they  went  up 
here,  and  after  the  housing  committee  got  acquainted  with  them 
hey  had  a  change  of  heart  and  said  thev  aid  not  know.  They  would 
iot  talk  very  much  business  to  us  at  all  when  we  would  go  to  them. 
Ve  both  went  to  them.  They  told  us — we  gave  them^  evidence,  the 
ittle  contract,  and  everything.  They  told  us  to  bring  in  everything, 
iter  a  long  time,  to  Oapt.  I^eyser,  and  they  would  look  over  the 
ase.  They  had  everything  we  could  give  them,  and  they  knew  the 
tory.    We  had  gone  to  three  different 

Senator  Sheppard.  Can  you  tell  us  what  the  rents  were  at  1410 
Seventh  Street? 

Miss  Henangiiam.  They  were  paying  $15  a  month  each. 

Senator  Sheppard.  What  were  you  and  your  sister  paying? 

Miss  Henanottam.  We  were  supposed  to  pay  $15  a  month  each, 
^''e  had  our  own  bed  and  our  own  linen. 

Senator  Sheppard.  For  one  room? 

Miss  Hekanoham.  One  room?  There  were  3  or  4  or  5  or  6  in  a 
3om. 

Senator  Sheppard.  At  $15  apiece? 

MLhs  Hekanoham.  Yes,  sir.  Five  or  6  girls  came  there  and  took 
^lat  spare.  I  think  it  was  5,  because  there  were  three  single  beds  and 
D6  dovblb  one. 
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Senator  Capper.  What  rent  did  you  say  you  paid  for  it? 

Miss  Henangham.  I  think  what  they  paid  for  that  one  room 
amounted  to  about  $65.  Let  us  see — 5  girls?  They  got  it  for  a  little 
less  than  that,  because  there  were  5  of  them.  They  were  sisters, 
cousins,  and  so  on,  and  wanted  to  stay  together. 

Senator  Capper.  How  many  are  there  in  that  room  now  ? 

Miss  Henangham.  We  have  not  been  there  since  February. 

Chairman  Ball.  Where  is  this  house? 

Miss  Henangham.  This  is  Dr.  Amberger's  house,  1410  Eleventh 
Street  NW.  She  is  the  woman  who  had  the  apartment  in  the  Ply- 
mouth. The  way  I  found  that  out  was  that  I  heard  her  talking  o%'er 
the  telephone  to  the  electric  light  people.  She  said  there  was  some- 
thing the  matter  with  the  electric  lignts,  and  she  had  some  people, 
I  do  not  know  just  who,  taking  care  of  her  apartment.  She  did  not 
say  it  was  sublet.  I  guess  the  Plymouth  did  not  allow  subletting.  I 
do  not  know.  She  was  a  doctor  of — I  do  not  know  what  kind  of  a 
doctor,  but  she  used  electricity,  and  so  on,  and  she  had  her  business 
in  the  basement.  The  reason  we  could  not  stay  there,  these  ^irls 
would  be  up  until  midnight  and  1  or  2  o'clock.  We  would  go  to  bed 
and  go  to  sleep  at  the  time  of  the  evening  when  society  folk  are  out, 
and  we  would  Ibe  sound  asleep  when  they  would  come  in :  and  then  the 

giano  would  begin  and  the  whole  house  would  be  just  like  midduy. 
►n  top  of  that  I  had  to  go  down  to  the  War  Trade  Board  at  half  post 
8  in  the  morning. 

Senator  Capper.  You  are  paying  now,  you  say,  $60  ? 

Miss  Henangham.  Yes,  sir;  I  have  the  receipts  here  with  me.  T 
have  the  one  paid  Dr.  Amberger,  the  first  one  1  paid  her.  I  have  a 
sample  of  that,  and  I  have  two  samples  also  of  what  I  am  paying 
now. 

Senator  Sheppard.  Have  you  been  notified  of  any  raise? 

Miss  Henangham.  No,  sir;  what  we  want  is  for  somebody  to  say 
that  there  shall  be  a  decrease. 

In  this  house  I  was  telling  you  about,  where  we  had  something  to 
do  with  Capt.  Peyser,  we  were  evicted.  All  of  our  things  were  put 
on  the  curb.  Every  roomer  in  the  house — ^two  that  had  been  there 
a  few  weeks  before — left  on  Sunday,  and  our  things  were  put  out  on 
Monday,  and  that  was  the  reason  we  had  to  go  to  such  a  place  as  Dr. 
Amberger's. 

Mr.  MniLER.  Will  you  please  state  to  the  committee  who  Capt.  Pey- 
ser is  ?    I  want  to  get  it  on  the  record. 

Miss  Henangham.  Capt.  Peyser.    I  thought  everybody  knew  him. 

Mr.  Miller.  I  am  just  asking  you  to  state  it  so  that  we  can  get  it 
on  the  record.  His  name  is  Capt.  Julius  Peyser,  and  his  oflice  is  in 
the  Wilkins  Building. 

What  has  been  his  service  to  the  Government  employees? 

Miss  Henangham.  Why,  I  understand  that  he  was  the  head  of  the 
housing  committee. 

Mr.  Miller.  He  looked  after  the  interests  of  the  Government  enK- 
ployees? 

Miss  Henangham.  He  was  supposed  to.  He  was  down  at  the  War 
Trade  Board  and  made  a  speech,  and  told  them  how  they  might  take 
their  own  part  with  these  landlords. 

Senator  Sheppard.  You  have  been  a  resident  of  Washington  per- 
manently? 
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Miss  Henangham.  No.  sir;  I  came  in  Julv,  1917. 

Senator  Sheppard.  Where  are  you  from? 

Miss  Henangham.  Oklahoma. 

Senator  Sheppard.  What  part  of  Oklahoma? 

Miss  Henangham.  Sixty  miles  southwest  of  the  capital,  Ana- 
<1arko. 

Senator  Capper.  How  do  you  find  the  cost  of  living  here  compares 
with  that  in  Oklahoma,  as  to  everything  aside  from  rent  ? 

Miss  Henangham.  Oh,  everything  else  aside  from  rent.  I  would 
not  think  that  any  married  man  in  Washington,  D.  C,  would  ask 
any  questions  about  it  unless  he  and  his  wife  were  millionaires  and 
dirl  not  care  what  they  were  paying  at  all.  The  other  prices,  of 
<  ourse,  are  lust  in  accordance  with  the  high  cost  of  rent.  Just  the 
other  day  the  last  pound  of  coffee  that  I  bought  was  60  cents  for 
the  ^y\^\ie  House  coffee.  Thattis  coffee  that,  in  February,  when  I 
fiiNt  went  to  the  flat,  I  got  for  40  cents.  This  man,  Sam  Kiatta,  I 
;ruess  his  name  is,  sold  me  the  coffee  and  said,  "  I  paid  58  cents 
whole>*ale*  in  Boston." 

Senator  Capper.  You  did  not  answer  my  qu  stion  as  to  how  the 
l)rices  compare  with  the  prices  in  Oklahoma. 

Miss  Hexaxgiiam.  There  is  no  comparison.  I  am  renting  my 
own  house  down  there  where  I  come  from  at  the  same  rent  tnat  I 
was  getting  before  I  came  away  from  there.  For  several  years  before 
I  came  away  I  was  renting  this  particular  house,  and  I  am  getting 
the  same  rent  for  it.  The  prices  of  other  things  are  not  anything 
like  thej*  are  here.  I  remember  that  in  1917,  or  the  close  oi  1916, 
we  were  talking  about  the  fact  that  things  were  getting  higher; 
hut  we  read  in  the  papers  that  Congress  had  appropriated  $4(X),000 
to  investigate  the  high  cost  of  living  and  they  were  not  going  to  let 
it  ffet  much  higher.  Congress  has  not  done  very  much  with  that 
$400,000  to  decrease  the  cost  of  living.  The  taxpayers  had  to  pay 
the  $400,000. 

Chairman  Ball.  What  rent  did  vou  say  vou  were  charging  in 
Oklahoma? 

Mi<«  Henangham.  I  have  five  nice  rooms  and  a  bathroom  in  the 
l)e8t  part  of  the  little  county  seat  down  there,  for  $17. 

Senator  Sheppard.  You  rent  it  for  that  amount  a  month? 

Miss  Henangham.  I  do.  I  wish  I  had  an  airship  so  that  I  could 
tie  it  c)n  and  bring  it  over  here. 

TESHHONT  OF  MB.  JOHN  W.  STAGGEBS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Staggers,  will  you  give  your  full  name  and  place 
of  business? 

Mr.  Staggers.  John  W.  Staggers,  712  Columbian  Building,  Wash- 
ington, D.  C,  and  1411  Flatiron  Building,  New  York  City. 

Mr.  Miller.  I  will  say  for  the  information  of  the  committee  that 
Mr.  Staggers,  one  of  the  real  estate  agents  and  owners  of  Washington, 
D.  C,  was  called  to-day  because  he  has  to  leave  town  and  can  not  be 
here  Thursday,  when  we  expect  to  have  the  others. 

Mr.  Staggers,  will  you  tell  the  committee  what  apartment  house 
or  houses  you  are  agent  for  here,  and  your  relatiotis  with  them? 
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Mr.  Staggers.  I  am  supposed  to  own  some  property  in  the  Kstrict 
of  Columbia.  That  is,  I  had  control  of  k  up  to  the  date  of  the  Stuk 
bury  resolution.  Since  tlaen  I  have  had  my  doubts  as  to  whether  1 
am  the  owner  or  not. 

Mr.  Miller.  Wliat  is  the  address? 

Mr.  Staggers.  436  M  Street  NW.  is  whei'e  the  apartment  is  localei 

Mr.  Miller.  How  many  apartments? 

Mr.  Staggers.  Sixteen. 

Mr.  Miller.  What  is  the  average  number  of  rooms  in  each  apart- 
ment? 

Mr.  Staggers.  Thev  run  from  three  rooms  and  bath  up  to  five. 

Mr.  Miller.  How  long  have  you  been  connected  with  the  maiup- 
ment  of  this  apartment  ? 

Mr.  Staggers.  From  the  time  it  was  constructed. 

Mr.  Miller.  Give  us  the  date.      ^ 

Mr.  Staggers.  About  eight  years  ago;  I  can  not  give  you  theexict 
date. 

Mr.  Miller.  Since  1911? 

Mr.  Staggers.  Around  or  about  that  time. 

Mr.  Miller.  .  Will  you  give  the  committee  the  average  yearly  rental 
that  you  charged  and  whether  the  apartment  was  filled  up  or  not! 

Mr.  Staggers.  The  rent  was  the  same  during  the  year  of  1911  as  it 
was  up  to  1917. 

Mr.  Miller.  Please  give  specific  dates.  You  mean  the  1st  of  JaiJ 
uary,  1918? 

Mr.  Staggers.  I  think  I  should  state  for  the  benefit  of  the  commit- 
tee that  I  have  a  secretary  who  takes  care  of  these  matters  and  at  thi5 
time  she  is  on  her  vacation,  and  was  away  when  I  received  the  notice 
to  appear  befoi-e  you.  Therefore  I  can  not  give  you  the  exact  dates, 
as  I  should  like  to  do.  Just  prior  to  the  Sauisbury  resolution  I 
called  on  some  of  my  tenants  and  asked  them  if  they  would  come 
down  to  my  oflBce  and  go  over  the  records  as  to  income  from  the  prop 
erty.  I  would  furnish  them  the  amount  of  mone^  invested  in  the 
Di-ODertv.  also  the  exoenses.  and  I  was  Derfectlv  willinff  for  the  tpJi- 
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the  investnient.at  the  rate  of  5  per  cent  and  to  pay  for  the  upkeep 
of  the  apartment.  I  had  some  tenants  that  I  did  not  particularly 
care  for  and  would  liked  to  have  had  them  out,  but  under  the  Sauls- 
bury  resolution  I  could  not  veiy  well  put  them  out  without  making 
some  serious  charges  which  I  did  not  care  to  go  to  the  extent  of 
doinfi: 

Mr.  MuijiR.  Bight  at  that  point;  the  Saulsbury  resolution  was  not 
a<lopted  until  1918;  so  how  could  you  have  known  about  that  in 
doing  business  with  your  tenants 

Mr.  Staggers.  I  do  not  know  about 

Mr.  Miller.  Let  me  finish  my  question  [continuing].  For  the 
rental  year  preceding  October  1,  1917,  which  is  the  year  you  are 
dealing  with  now? 

Mr.  Stagorus.  I  just  got  through  stating  to  you  that  prior  to  the 
Saulsbury  resolution  was  the  first  time  that  I  ever  took  up  the 
(question  of  advanced  rents  with  the  tenants. 

Chairman  Ball.  He  stated,  Mr.  Miller,  that  he  was  not  exact  in 
the  dates. 

Mr.  Staggers.  I  am  not  exact.  If  you  want  the  exact  dates,  when 
my  secretary  returns  I  will  be  very  glad  to  have  them  furnished  you. 

Chairman  Ball.  The  date  is  not  necessary. 

Mr.  Staggers.  I  want  to  say  further  that  the  records  will  show 
that  there  has  not  been  more  than  a  month's  vacancy  in  the  apart- 
ment house  since  I  had  it. 

When  I  first  got  the  apartment  soft  coal  was  costing  me  about 
$3.90  a  ton.  I  paid  as  high  as  $16  a  ton  for  soft  coal  and  as  high  as 
$11  a  ton  for  hard  coal  since  then  and  during  the  coal  stringency 
here.  As  to  repair  work,  prior  to  the  war  I  had  some  repairs  to 
make  on  a  side  porch  which  cost  me  a  fraction  over  $25.  I  had 
an  estimate  of  the  same  repairing  a  few  days  ago,  and  I  have  that 
estimate  in  my  office,  and  it  was  for  $150. 

I  want  to  say  for  the  benefit  of  the  committee  that  the  property 
owners,  as  I  have  observed  it  from  investigation  are  not  the  rent 
profiteers  in  Washington,  but  that  people  who  come  in  and  rent  from 
the  property  owner  and  sublet  and  then  in  turn  sublet  again  for  a 
still  higher  price  are  the  guilty  ones,  and  they  are  principally  men 
who  are  brought  in  here  as  the  constituency  of  Congress,  and  I  can 
give  you 

Mr.  Miller.  Are  there  any  people  renting  apartments  in  the  Mo- 
hawk who  come  in  that  category  ? 

Mr.  Staggers.  I  will  not  say  that  there  are  now,  but  what  I  want 
to  say  is  this :  That  I  rented  apartments  to  people  with  a  family 
of  three  who  brought  in  as  many  as  eight  by  renting  out  rooms  or 
subletting,  and  they  were  getting  more  rent  out  of  those  people  than 
they  were  paying  in  i-ent  to  me. 

Mr.  Miller.  But  to-day  are  there  any  tenants  that  do  any  sub- 
Mting  in  the  Mohawk? 

Mr.  Staggers.  I  can  not  say  as  to  that ;  I  am  having  that  phase  of 
the  question  looked  into  at  this  time  and  my  secretary  will  be  able 
to  give  you  this  information,  if  desired. 

lown  property  at  613  Keefer  Place,  Northwest.  I  rented  that 
property  for  $30.50  a  month.  A  real  estate  man  notified  me  that 
the  tenant  had  sublet  this  house  for  $75  a  month,  and  yet  under 
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iwotucua  I  can  not  get  possession  of  my  own  pi*c 


t«%v 


•    ^air^Ms  Bkux.  What  did  you  rent  it  for? 
Mr.  ^MHOtk  J30^. 

3b4LL^  Wa»  k  furnished? 

5a.  sir. 
a^i.i.    Did  the  person  furnish  it  who  sublet  it? 

rhat  I  do  not  know.    All  I  know  is  what  I  lia 

I   ia\t»  had  die  property  up  for  sale  at  exactly  the  saa 

:w  ;,>fWDertT  cost  before  the  war  and  I  have  not  askj 

.     A  riMJ  et>t3ite  man  came  to  me  the  other  day  and  sai 

^i^H^**^^  *>M^it  to  sdl  for  more  than  that,  for  it  is  reiit< 

•t  ^*      »^r  ruunth.**    This  is  the  first  information  I  have  hi 

»^  'H\»p«»rty  had  been  sublet. 

^Hm4%uu  I^t  ^i*  !-*>«  tts  ttmlerstand  about  this  subleasing.     You  rei 

^Ir*  ^^.'v^^^^Jtts  Ho.  ^r:  I  do  not.     I  rent  it  to  this  man  as  a  tenai 

...       .van  »   :o    IHHlth.. 

^^i«i»*KU-  'H.^1-  Y.m  caa  not  get  him  out  under  the  Saulsbury  la\^ 

^lr   ^vvuwte*^  1  .«tt  not  making  a  complaint;  I  am  just  telling  yo 

..*^     1^    *i>*p^rtN  imt»ci  have  to  put  up  with  in  Washington. 

Nctu«t.iu  *  *i  vA.,  \\  <♦  waat  to  see  where  the  trouble  is.  That  is  whr 
*,*..^  u  HKi  ^mi.  It  it  is  rented  for  any  specific  time,  he  coul 
,.,  X  »,v  •*.    IK*  v^Ki  \>t  that  time  except  for  the  Saulsbury  law? 

Nii.  ^  wvofctev  It  th«j  bill  that  was  put  through  Congress  is  a  law- 

V     ,vi  tx»   i»i^«ti>  !t  by  calling  it  a  law 

N<,*v.sw»   :  ^.vi.  \v\*  til*  to  be  respectful  to  the  laws  of  the  Unites 

'  I  .   vi  iv,uM«v  I  :««  H^y^lf,  certainly.    Let  me  explain  this  state 

,    ,  i<.u   o  ^Niulsbury 

^i     H'*-4  -■■**  ^^  '  t>*lvr  to  Senators  here  by  their  titles. 
^^     Ni  vvut^i^  l*HJ\lw«  nie;  I  did  not  know  that  he  was  a  Senatoi 
^     .1    \*.i'  >*tvi  ^"^ 5^^*iator/'    At  any  rate,  I  called  to  see  him  be 
V    \.>v*>*^»^>«  ^^^  i^ssed  and  suggested  that  if  he  would  hav( 

, x54\>tt  vt*^at^i  so  that  the  property  owner  could  plac^ 

'^  \  ^'     .^ , .    , V  ^tKHs^  ta  any  given  case,  such  as  furnishing  the  com 

\^^      ».    K.tKtH>'^  vr  v^therwise  the  amount  of  money  invested  ii 

^^^^,,,    ^^  %;>vK  the  rent  was  proposed  to  be  increased;  also 

^    ,  '  W,'     .    y^v****^  ivceived  as  rent  with  a  statement  of  thi 

\  No<*<  '''W^  ^t  would  be  a  matter  for  the  commission  t( 

.V,*.   rV  |^^l>^rty  owner  would  then  receive  a  fair  anc 

/4*i  the  auuiey  invested.    The  property  owner  whc 


■\ 


*NN 


K^^v  ^wif^^i  that  proposition,  in  my  mind,  would  be  an 

Vn*^v*,s^  S*>^MHiry  stated  that  the  bill  was  already  undei 

'''  ^'^^  >4sVNxv  -v^  tV^t  y^fVvt*  and  that  he  could  not  be  put  in  the  atti- 

'  ^'    /    >^>»^.>^  W^^wn  bill    I  know  a  great  many  property  own- 

\      V  L.\  ^*^i  i  aw  i^uit©  sure  there  is  not  any  real,  honest,  true 

■  ^  "*      .^  ,^^i^  ^  V  tnHiM  have  objected  during  the  war  to  a  fair 

*   '  ^  *  «\^f  iv*^t?<    I  '^*^^  talked  to  a  great  manv  property  owners 

^'   V  **;ur  ^^^AK)  Ka^'t^  *^ly  ^^^^  *^^  ^'*^  ^  ^^^^  ^^^  *  commission 
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Mr.  Staqqers.  Just  a  minute,  if  I  may  be  permitted  to  finish. 
Where  these  properties  were  sublet,  not  only  in  one  but  hundreds 
"  cases,  men  came  to  the  city  as  a  result  of  the  war  work.  They 
d  money,  some  of  them,  a  great  manv  of  them.  They  came  in 
nd  they  wanted  quarters.  It  made  absolutely  no  difference  to  them 
rhat  prices  they  paid.  They  would  go  to  a  man  who  was  rentinff 
property — for  instance,  my  law  partner  here  in  Washington  had 
property  that  he  was  paying  $75  a  month  for,  unfurnished.  A  man 
Was  looking  for  an  apartment  and  he  said  to  my  law  partner,  "  I 
ttnderstand  you  have  a  country  home.  I  am  looking  for  quarters 
j»nd  the  price  does  not  enter  into  it.  I  will  give  vou  $250  a  month 
for  the  place."  Many  other  people  did  the  same  thing.  That  is  the 
way  rents  began  to  oe  increased — by  leaps  and  bounds — and  that 
was  the  beginning  of  profiteering.  There  are  two  sides  to  the 
proposition.  The  property  owner  who  was  honorable  enough  not  to 
increase  the  rent  and  burglarize  the  public  who  were  coming  here 
looking  for  quarters,  after  the  Saulsbury  resolution  went  into  effect 
were  not  permitted  to  increase  their  rents  as  their  expenses  increased, 
but  were  denied  the  right  to  prevent  a  loss  to  themselves,  but  those 
who  had  already  increased  the  rent  in  some  cases  several  hundred 
per  cent  were  permitted  to  go  on  and  collect  during  the  war  while 
the  real  owners  of  the  property  were  denied  a  fair  return  on  their 
investment.  As  stated  before,  I  lost  money  practically  all  during 
the  war  as  a  result  of  the  Saulsbury  resolution. 
Mr.  M1L1.ER.  There  is  one  other  point. 

Chairman  Ball.  Tliis  is  very  important  evidence  that  he  is  giving 
us,  Mr.  Miller. 

Senator  Dial.  Exactly,  Senator.  I  want  to  show  whether  or  not 
it  is  the  landlord  or  the  sublessors, 
(liairman  Ball.  It  is  a  very  important  situation. 
Mr.  Staggers.  I  want  to  give  you  another  illustration:  I  moved 
from  a  property  at  1301  Geranium  Street,  N.  W.,  last  October.  This 
property  cost  to  construct  $9,150.  I  have  the  figures  furnished  b^ 
the  buifder.  The  lot  is  90  by  140  feet,  and  I  believe  the  ground  is 
worth  35  cents  a  square  foot.  I  did  not  rent  the  property  oecause  I 
desired  to  sell  it,  and  I  knew  that  the  chances  for  selling  it  while 
the  property  was  occupied  were  very  remote,  as  property  owners 
Imve  had  to"  go  to  court  to  get  possession  of  their  property.  I  have 
offered  the  property  for  sale,  and  offer  it  for  sale  to-day  for  less 
than  what  the  building  actually  cost.  If  there  is  anyone  who  wants 
to  buy  property  and  will  pav  me  $9,000  for  this  particular  piece  of 
property,  he  can  take  it,  anrf  I  can  show  him  that  the  buildmg  co4 
more  tHan  the  price  put  on  the  property.  It  was  built  long  before 
the  war,  when  building  was  not  as  expensive  as  it  Is  to-day. 

Senator  Dial.  Can  you  approximate  how  much  property  is  sub 
leased? 

Mr.  Staggeks,  I  would  not  like  to  make  an  estimate  on  that.  I 
have  lived  in  Washington  for  alxHit  eight  or  ten  yeai>  and  the  prop- 
erty which  I  have  has  been  accumulating  in  that  time.  I  have  wutc 
in  contact  with  a  great  manv  property  owners  and  I  find  that  tl>«jr 
have  nearly  all  agroed  that  from  70  to  80  per  cent  of  the  rent  proli- 
teering  is  done  by  people  who  have  rented  an  apartment  and  sublet 
and  it  has  been  eniblet  again  and  each  time  at  a  nigher  price.    I  ba* 
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lieve  there  wei-e  people  who  were  makinff  a  business  of  going  aroiij 
and  renting  apartments  to  sublet  at  a  higher  price. 

Senator  Dial.  I  was  going  to  ask  you  if  you  knew  anytHii 
about  anyone  who  made  a  business  of  that. 

Mr.  Staggers.  I  am  quite  sure  that  the  committee  will  find  thi 
if  they  go  far  enough,  that  there  were  real-estate  firms  and  csoi 
panies  organized  for  that  purpose. 

Senator  Dial.  Can  you  give  any  of  the  names  of  the  firms  to  tl 
committee? 

Chainnan  Ball.  You  think  there  is  really  an  organized  rea 
estate  company  doing  that? 

Mr.  STAGGiaw.  No ;  I  hope  I  will  not  be  misunderstood 

Senator  Dial.  I   understand  that  is  your  statement.     That 
what  I  am  trying  to  find  out. 

Mr.  Staggers.  No;  some  real-estate  men,  T  say,  I  do  not  say  tli 
leading  real-estate  men  in  the  District. 

Senator  Dial.  I  did  not  say  "leading".  I  said  a  real-estate  oi 
ganization. 

Mr.  Staggers.  I  would  not  say  there  was  an  organization,  he 
cause  I  do  not  think  the  real-estate  men  of  the  District  would  actually 
becpme  a  party  to  that;  but  I  think  there  a^e  people  who  are  sor 
of  offshoots  from  real-estate  firms  that  have  been  doin.^  that. 

Chairman  Ball.  The  report  that  has  come  to  me  was  that  it  Tva 
people  not  connected  in  any  way  with  the  real  estate  business ;  people 
here  in  Washington  not  doing  a  real  CvState  business  in  the  past,  bu 
who  saw  the  opportunity  and  have  seized  this  opportunity  to  fleec< 
the  people  of  Washington  and  make  a  little  money  for  themselves 
If  they  are  connected  with  the  real  estate  business,  there  is  a  vev} 
much  better  opportunity  for  us  to  get  concrete  evidence  about  it. 

Mr.  Staggers.  I  was  asked  a  question  by  the  Senator  whether  oi 
not  I  could  give  the  names  of  any  one  who  was  engaged  in  that  busi- 
ness. I  have  called  to  mind  a  circumstance  of  one  case  where  a  man 
told  me  in  my  ofl5ce  that  he  had  some  four  or  five  apartments  that 
he  had  rented  and  sublet.  I  have  had  some  correspondence  with  thin 
man  on  a  purely  legal  matter,  and  if  the  committee  so  desires  I  will 
furnish  the  name.  I  do  not  care  to  do  it  now,  however,  but  as  stated, 
will  mail  it  to  you,  if  you  wish  me  to  do  so. 

Chairman  Ball.  If  you  will,  mail  me  the  name,  then. 

Mr.  Staggers.  I  have  in  mind  a  case  that  came  up  just  a  few 
months  ago  where  a  party  in  the  Grovemment  service  wanted  a  room, 
and  the  only  way  he  could  get  one  was  to  take  an  apartment  and  pay 
$40  for  two  rooms  and  bath.  He  rented  it,  saying  that  he  knew  he 
could  rent  it  for  $100  just  as  easy  as  what  he  paid  for  it.  He  did  so, 
and  sublet  it  again  for  $80.  I  do  not  care  to  give  the  young  man^s 
name.  He  is  m  the  Government  service,  and  was  called  away  to 
another  place.    These  cases  can  be  found  by  the  hundreds. 

Chairman  Ball.  The  people  whom  we  want  to  reach  are  those 
who  are  making  a  business  of  this  proposition.  I  understand  there 
are  a  number  of  people 

Mr.  Staggers.  1  believe  there  ai^e. 

Chairman  Ball  (continuing).  Who  ai'e  making  an  absolute  busi- 
noss  of  it  and  do  not  pretend  to  do  anything  else. 

Mr.  Staggers.  I  believe  there  are. 
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(?hairinan  Ball.  And  who  have  leases  on  a  number  of  properties 
nd  now  are  subletting  those  properties  at  a  very  great  advance. 
Mr.  Staggers.  That  is  very  true. 

Chairman  Ball.  You  can  send  us  the  names  of  any  of  those 
?ople. 

^nator  Dial.  Do  you  know  of  any  agreement  to  increase  the 
nts  on  the  first  of  Oictober? 

Mr.  Staogbbs.  No,  sir;  I  do  not.  I  have  never  been  approached 
\  any  such  a  proposition.  I  increased  the  rent  or  attempted  to 
crease  rents  in  the  apartment  house  and  proposed  to  increase  it 
*r  reasons  stated  a  while  ago. 

Senator  Dial.  That  coal  business  was  only  temporarily, 
Mr.  Staggbks.  No,  sir;  it  has  constantly  been  gomg  up  for  two  or 
rc*e  years. 

Senator  Dial.  I  mean  the  extraordinary  price  of  coal. 
Mr.  Stagoebs.  I  paid  during  last  winter  as  high  as  $9.50  a  ton  for 
ft  coal  and  $11  a  ton  for  hard  coal.    I  had  a  contract  submitted 
mo  some  days  ago  and  it  stated  that  I  must  sign  up  hnmediately 
I  wanted  to  get  the  coal  at  the  prices  submitted — that  they  were 
•t  to  be  increased  from  $1.00  to  $2.50  per  ton. 
Senator  Sheppabd.  What  is  the  price  now  ? 
Mr.  Staggers.  I  paid  about  $11  for  hard  coal. 
Senator  Sheppard.  Before  the  war  it  was  about  $9. 
Mr.  Staggers.  Oh,  no ;  I  was  paying  $3.90  a  ton  for  soft  coal  and 
50  for  hard  coal.    These  prices  have  been  increased  from  time  to 
lie  and  I  have  paid  as  much  as  $16  per  ton  for  soft  coal. 
Senator  Elkins.  What  are  you  burning — soft  coal  or  hard  coal? 
\fr.  Staggers.  I  bum  hard  coal  in  the  hot-water  heater  and  soft 
il  to  heat  the  apartments. 
Senator  Elkins.  Which  cost  you  the  most? 
VIr.  Staggers.  The  hard  coal, 
senator  Elkiks.  What  do  you  pay  now? 

!^Ir.  Staggers.  I  think  I  am  paying  about  $9  per  ton,  as  I  am  only 
ming  the  hot-water  heater  during  the  summer  months.  In  order 
trive  you  the  correct  figures  I  would  have  to  communicate  with  my 
retary. 

•^nator  Sheppard.  Have  you  served  notice  of  an  increase  in  rents 
the  next  rent  year? 

dr.  Staogers.  There  is  no  next  retit  year;  these  tenants  are  only 
ants  from  month  to  month. 
^nAtor  Sheppard.  Have  you  increased  rents! 
»fr.  Staggers.  I  have, 
knator  Sheppard.  How  much,  generally? 

ir.  Staggers.  I  would  have  to  have  that  figured  out  for  youi.  The 
veaae  is  anywhere  from  15  to  30  per  cent. 
Thairman  Ball.  What  are  your  prices  now  ? 
'Ir.  Staggers.  I  have  not  an  apartment  that  runs  over  $80^  and 
t  IB  a  five-room  apartment, 
lenator  I>iau  Is  that  furnished  ? 
Ir.  Staggers.  No,  sir;  it  is  not  furnished. 
^airman  Ball.  When  will  your  secretary  be  back? 
Ir.  Staggers.  I  think  about  the  first  of  the  month, 
liairman  Balu  Would  yon  have  her  submit  to  us 
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Mr.  Staggers.  I  can  have  her  furnish  you  a  statement  of  the 
penses  and  rents  that  I  have  received  prior  to  this  time  and  propo; 
increase.    I  will,  indeed. 

Senator  Sheppard.  What  other  element  of  expense  has  there  h 
besides  coal  ? 

Mr.  Staggers.  If  you  have  to  have  papering  done  to-day  whicl 
necessary  every  time  an  apartment  is  vacant,  it  will  cOst  three  tir 
as  much  as  it  did  before  tne  war.  During  the  war  I  made  no  obj 
tion  to  the  tenants  bringing  in  the  apartment  a  greater  number  tl 
the  apartments  were  rented  to — but  I  do  object  to  it  now.  Any< 
who  has  ever  owned  property  knows  that  there  is  a  greater  wear  i 
tear  on  an  apartment  when  there  are  8  or  10  in  it  than  when  tt 
are  2  or  3.  There  has  been  no  vacancies  in  the  apartment  ho 
for  the  last  two  or  three  years.  It  happens  occasionally  for 
reason  that  people  are  transferred  out  oi  the  city  and  when  t 
have  vacated,  it  is  necessary  to  have  every  room  in  the  apartm 
papered,  the  kitchen  painted,  and  I  have  bills  to  show  that  it  cost 
more  than  three  times  as  much  now  for  the  repair  work  than  it  < 
three  or  four  years  ago. 

Senator  Sheppard.  What  about  your  help  in  the  apartment? 

Mr.  Staggers.  I  am  paving  an  increase,  but  the  increased  help 
small  factor;  a  very  small  factor. 

Senator  Sheppard.  It  is  the  expense  of  repairs  and  coal  that  is 
main  thing? 

Mr.  Staggers.  The  repairs  and  coal  are  the  main  things,  togel 
with  the  wear  and  tear  of  the  property. 

Senator  Elkins.  Do  you  stock  up  with  coal  in  the  simiuner? 

Mr.  Staggers.  No,  sir.    I  do  not  find  it  advisable  to  do  so. 

Senator  Sheppard.  What  is  your  business? 

Mr.  Staggers.  I  am  a  lawyer. 

Senator  Sheppard.  And  have  been  practicing  here  how  long? 

Mr.  Staggers.  Eight  years  here;  I  have  been  practicing  12  yi 
all  told. 

Senator  Sheppard.  Where  did  jrou  live  before  you  came  here  ? 

Mr.  Staggers.  I  practiced  law  in  Missouri  and  in  Colorado, 
now  have  an  office  in  New  York  and  one  here. 

Another  matter  that  I  want  to  call  to  the  attention  of  the  < 
mittee  is  this :  I  have  not  a  piece  of  property  in  the  District  of 
lumbia,  including  a  business  property  of  14,000  square  feet  wi 
four  blocks  of  the  Capitol,  that  1  would  not  sell  for  10  per  ceii< 
than  what  it  cost  me;  and  there  was  not  a  piece  of  this  pro^ 
acquired  less  than  two  or  three  years  prior  to  the  war. 

TESTIMONY  OF  HENBY  JOHNSON. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
'  Mr.  Mhjler.  What  is  your  full  name? 
Mr.  Johnson.  Henry  Johnson,  3707  New  Hampshire  Avenue 
Mr.  Miller.  What  is  the  name  of  the  apartment? 
Mr.  Johnson.  It  is  not  an  apartment,  sir.    It  is  a  house  and  Ic 
Mr.  Miller.  Will  you  state  to  the  conmiittee  how  long  youj 

lived  in  this  house? 
Mr.  Johnson.  I  do  not  live  in  it;  I  am  the  owner.    My  inquii 

in  regard  to  the  expenditures  I  had  made,  whether  I  could. 
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enator  Saulsbury's  law,  have  anv  increase  in  the  rent  because  of  the 
ipenditures.    I  have  put  some  $600  on. the  property. 
Mr.  MiLiiER.  We  want  to  ask  a  few  questions,  and  then  we  will  hear 
our  statement. 

You  rent  out  rooms  in  this  house? 

Mr.  Johnson.  No  rooms,  sir.  There  are  two  five-room  houses, 
and  5  V  Street. 

Mr.  MnXiBR.  To  whom  do  you  rent? 

Mr.  Johnson.  Mr.  Williamson,  and  a  gentleman  and  lady — sep- 
rate  houses. 

Mr.  Mnj.RB.  What  rent  do  you  charge  them? 
Mr.  Johnson.  I  have  been  cnarging  $9.50  a  month.    The  50  cents 
for  water  tax. 

Mr.  MiIjLbr.  How  long  have  they  been  renting  from  you? 
Mr.  Johnson.  One  about  seven  years;  the  other  perhaps  about 
re. 

Mr.  MOiLER.  What  is  the  point  of  your  inquiry  of  the  committee? 

Mr.  Johnson.  The  point  of  the  inquiry  was  that  the  District  gov- 

nment,  after  20  yeare,  placed  a  sewer  in  front  of  the  street.    It  is 

r)  V  Street,  and  the  houses  are  just  exactly  132  feet  from  Nichols 

venue,  the  principal  thoroughfare  there 

Chairman  Ball.  There  is  no  complaint,  then,  as  to  the  rents. 
Mr.  JoHNSOi^.  Yes,  sir.  The  question  is  that  I  have  expended  $600 
ithin  the  last  30  days,  a  little  more  than  that,  by  the  act  of  the  com- 
lissioners  in  placing  a  sewer  there,  and  I  don't  know  whether,  un- 
er  Senator  Saulsbury's  law,  I  am  in  a  position  to  ask  an  increase  of 
>Dt,  as  the  benefits  are  all  there. 

Chairman  Ball.  This  committee  is  not  in  a  position  to  give  any 
ivice  as  to  the  construction  to  be  placed  upon  the  Saulsbury  law, 
«  I  understand  it,  as  to  the  rights  that  you  have,  and  so  forth. 
^y  are  investigating  rent  profiteering  in  the  city,  as  to  whether 

igher  prices  are  being  charged  than  are  proper  and  legitimate 

Mr.  Johnson.  Pardon  me,  Senator.  I  would  like  to  know  as  a 
kndlord,  whether,  having  expended  that  much  money,  there  is  any 
iw  under  which  I  could  expect  to  increase  the  rent  of  these  houses, 
r  whetlier  I  can  eject  a  tenant  whom  I  consider  as  objectionable. 
Chairman  Ball.  You  will  have  to  ask  legal  advice  on  that  point. 
Mr.  Johnson.  That  is  what  I  wrote  to  the  committee, 
(liairman  Ball.  The  committee  made  a  mistake  in  summoning 

DU. 

Mr.  Johnson.  I  am  very  glad  to  be  before  this  honorable  coin- 
littee,  but  I  am  sorry  I  can  not  get  any  information. 

TESTZMONT  OF  HINA  L.  DEITILHET. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Will  you  give  your  full  name  and  the  place  in  which 
(m  lire? 

Mrs.  Dbtilhbt.  Mrs.  Mina  L.  Druilhet. 
Mr.  Millcb.  And  the  address? 

Mra.  Druilhet.  No.  1412  Chapin  Street,  Berkshire  apartment. 
Mr.  MnxER.  How  long  have  you  lived  in  this  apartment  ? 
Mrs.  Druilhet.  I  rented  it  since  May  20,  1918. 
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Mr.  Miller.  Were  you  living  in  Washington  before  that  date? 

Mrs.  Druiliiet.  Yes. 

Mr.  Miller.  What  do  you  pay  for  this  apartment,  and  how  ma 
rooms  are  there  in  it? 

Mrs.  Druiliiet.  I  pay  $40  for  two  rooms  and  bath.  It  is  si 
posed  to  be  furnished,  and  I  am  complaining  about  my  furniture 

Mr.  Miller.  You  mean,  in  other  words,  that  you  expected  to  j 
a  furnished  apartment? 

Mrs.  DRriLHET.  I  expected,  at  least,  to  get  a  good  bed.  1  ^o\ 
bed 

Mr.  Miller.  One  moment.  Will  you  please  tell  us  what  are  I 
principal  articles  of  furniture  in  these  rooms? 

Mrs.  Druilhet.  When  I  looked  at  it  there  was  a  double  bed,  t 
folding  cots,  a  chiffonier,  a  dressing  table,  chair,  a  sideboard, 
dining-room  table,  ice  box,  six  chairs  and  a  Morris  chair,  and 
ordinary  kitchen  table.    After  complaining,  finally,  six  months  aft 
I  got  two  rockers. 

Mr.  Miller.  You  found  not  as  much  furniture  in  there  as  J 
expected  to  find? 

Mrs.  Druilhet.  No,  sir;  when  I  came  in  I  asked  the  janitrc 
*' Where  is  the  other  cot  that  was  in  here?"  and  she  said,  "I  had 
take  it  away  because  it  was  full  of  bedbugs."    I  let  it  go  at  that. 

Mr.  Miller.  In  other  words,  the  complaint  that  you  want  to  mi 
to  the  committee  is  that  you  did  not  find  all  the  furniture  in  thei 

Mrs.  Druilhet.  No,  sir;  the  furniture  I  got  is  good  enough.  I 
not  complain  of  the  furniture.  I  want  a  good  mattress.  I  slept  \ 
I  do  not  know  how  many  nights — I  went  to  the  agent  in  July.  TJ 
see,  I  had  been  there  two  months.  I  went  to  the  agent  in  July  a 
said,  "Can  you  please  give  me  a  good  mattress!"  "Well,"  he  sa 
"  we  will  see  about  it." 

Mr.  Miller.  The  point  you  want  to  make  is  that  you  have  i 
been  treated  properly  with  respect  to  the  furniture.  Have  you  a 
coinplaint  to  make  about  the  rent! 

Mrs.  Druilhet.  No,  sir;  we  are  willing  to  pay  $40,  but  I  want 
renew  my  lease. 

Senator  Sheppard,  Has  he  asked  you  for  an  increase? 

Mrs.  Druilhet.  I  am  paying  the  increase. 

Senator  Sheppard.  What  is  the  increase? 

Mrs.  Druilhet.  I  do  not  know.  He  told  me  the  apartment  us 
to  rent  for — I  can  not  tell  you  the  price.  It  was  unfurnished,  3 
know. 

Senator  Sheppard.  They  have  not  asked  you  for  any  increase  01 

Mrs.  Druilhet.  No,  sir;  not  yet.  But  I  want  to  renew  my  lea 
but  he  will  not  renew  it,  though  I  have  gone  there  twice  and  co 
plained  about  the  matter. 

Senator  Sheppard.  From  whom  do  you  rent? 

Mrs.  Druilhet.  From  the  Fidelity  Storage  Co.  I  spoke  to  1 
Dryden,  the  agent.    He  is  the  gentleman  who 

Chairman  Ball.  You  rent  from  the  Fidelity  Co.  proper? 

Mrs.  Druilhet.  Yes,  sir;  the  Fidelity  Storage  Co. 

Chairman  Ball.  From  whom  do  they  rent  ? 

Mrs.  Druilhet.  I  do  not  know.    Mr.  Dryden  is  the  agent. 
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Chairman  Ball.  Are  these  rooms  unfurnished? 

Mrs.  Druilhet.  Oh,  he  rents  some  of  them  in  that  building  un- 
furnished; yes. 

Chairman  Ball.  What  difference  do  they  make -between  the  unfur- 
nished and  the  furnished  apartments? 

Mrs.  Druilhet.  The  lady  who  has  an  apartment  absolutely  like 
ours  pays — I  am  not  sure  whether  it  is  $25  or  $27. 

Chairman  Ball.  The  thing  I  am  trying  to  find  out  is  whether 
you  rent  from  the  parties  who  rent  that  apartment  unfurnished? 

Mrs.  Druilhet.  I  think  I  do. 

Chairman  Ball.  Or  whether  you  rent  from  a  third  party  who  has 
a  sublease 

Mrs.  Druilhet.  I  can  not  answer.  I  know  who  is  the  agent,  but 
1  do  not  know  who  owns  the  building. 

Cliairman  Ball.  Of  course,  I  know  that  in  many  instances  the 
furniture  is  just  such  as  you  state. 

Mrs.  Druilhet.  Yes;  I  have  been  told 

Chairman  Ball.  We  have  been  informed  that  they  are  subletting 
an  unfurnished  apartment;  that  is,  they  are  furnishing  it  and  then 
subletting  it  and  charging  more  than  twice  the  rent  that  thev  are 
(>aying  and  calling  it  a  furnished  apartment  when  there  is  no  furni- 
ture in  there. 

Mrs.  Druilhet.  We  pay  $40,  and  I  wish  I  could  see  where  that  rep- 
resents a  $4,000  investment. 

Senator  Sheppard.  What  furniture  have  you  there  now? 

Mrs.  Druilhet.  I  have  a  bed,  a  white-enamel  bed.  The  original 
spring  was  so  bad  that  the  two  girls  who  slept  in  it  had  to  put  a 
trunk  under  the  mattress  to  keep  from  sagging  to  the  floor.  We  got 
tired  of  that,  and  I  bought  a  spring  and  diese  folding  cots.  Two  of 
us  sleep  together  in  a  three-quarter  folding  cot.  I  went  to  the  s^ent 
and  asKed  nim  to  give  me  a  ^[ood  mattress  because  I  could  not  sleep. 
Here  [indicating]  is  the  fillmg  of  the  mattress  that  I  slept  in.  I 
went  to  work  and  bought  a  mattress  myself,  and  here  is  the  receipt 
for  the  money  I  paid  for  it. 

Senator  Sheppard.  How  much? 

Mrs.  Druilhet.  It  is  a  mattress  that  cost  $28.75,  but  I  got  a  dis- 
count for  cash,  so  it  makes  the  mattress  cost  $25.90. 

Senator  Sheppabd.  Would  he  not  buy  that? 

Mrs.  Druilhet.  I  bought  it  myself. 

S^iator  Sheppard.  Would  the  agent  not  assume  that  charge  ? 

Mrs.  Druilhet.  No,  sir ;  to  this  day  I  have  never  been  reimbursed. 
L'omplaints  were  unheeded. 

Chairman  Ball.  Are  you  by  yourself  in  the  room? 

Mrs.  Druilhet.  No,  sir;  when  I  rented  the  apartment  I  asked  the 
gentleman  if  it  was  all  right  for  us  to  have  more  than  two  or  three 
in  the  room,  and  he  said  as  many  as  wanted  to  could  occupy  the 
•oom,  and  four  of  us  are  in  the  apartment. 

Chairman  Ball.  You  are  paying  $40  for  the  four  of  you? 

Mrs.  Druilhet.  Yes,  sir. 

Chairman  Ball.  Have  you  some  data  there  oii  the  cost  of  indi- 
ridual  groceries  and  foodstuffs? 

Mrs.  DRUiLHiTr.  Yes,  sir:  I  can  leave  these  bills  for  you. 

Chairman  Ball.  Just  recite  a  few  of  them. 
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Mrs.  Druilhet.  Lard — 1  pound  of  lard,  45  cents;  butter,  65  cents 

Senator  Sheppard.  A  pound  ? 

Mrs,  Druilhet.  Yes,  sir.  Four  veal  chops,  85  cents ;  half  a  pounc 
of  bacon,  30  cents.*  I  have  paid  as  high  as  a  dollar  for  four  vea 
chops.  One  can  of  condensed  milk,  17  cents;  two  cantaloupes,  21 
cents 

Chairman  Ball.  We  just  want  an  idea  of  the  retail  prices. 

Mr.  Miller.  There  is  one  question  I  wanted  to  clear  up.  Yoi 
stated  that  four  people  in  the  room  were  paying  how  much  apiece  ? 

Mrs.  Druilhet.  We  pay  $40  a  month  rent,  so  we  each  put  up  $1C 
That  covers  the  rent. 

TESTDIONT  OF  EICHABJ)  £.  EOBEBTS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  full  name,  and  where  you  live,  and  th 
name  of  the  apartment  in  which  you  live,  if  any. 

Mr.  KoBERTS.  Eichard  E.  Koberts,  2544  Fourteenth  Street  NW 
Apartment  No.  6. 

Mr.  Miller.  It  has  no  name? 

Mr.  Roberts.  No,  sir. 

Mr.  Miller.  How  long  have  you  been  living  there? 

Mr.  Roberts.  We  moved  in  there,  I  think.  May  15,  1917. 

Mr.  Miller.  When  you  came  there,  how  much  did  you  pay  for  th 
rent  of  the  apartment,  and  how  many  rooms  were  there  in  it? 

Mr.  Roberts.  We  paid  $32.50  a  month  and  there  were  five  rooms. 

Mr.  MUiLER.  And  bath? 

Mr.  Roberts.  Yes,  sir. 

Mr.  Miller.  How  long  did  you  continue  to  pay  that  rent? 

Mr.  Roberts.  Well,  we  have  continued  to  pay  that  rent  ever  sino 

Mr.  Miller.  Have  any  demands  been  made  upon  you  for  an  ii 
crease? 

Mr.  Roberts.  Yes,  sir. 

Mr.  Miller.  When  were  those  demands  first  made? 

Mr.  Roberts.  If  you  will  allow  me 

Mr,  Miller.  If  you  will  just  answer  my  questions,  it  will  sa> 
time.    We  have  a  number  of  witnesess  here. 

Mr.  Roberts.  All  right.  I  sent  a  copy  of  this  lease  to  this  con 
mittee. 

Mr.  Miller.  That  is  all  right.  We  want  to  get  your  sworn  stat< 
ment.    Just  answer  my  questions,  please. 

Chairman  Ball.  If  he  has  the  notice  of  increase  in  rent,  we  wai 
that  put  in. 

Mr.  Miller.  Have  jrou  the  notice  of  your  increase? 

Mr.  Roberts.  Yes,  sir.    I  thought  you  had  it. 

Mr.  Miller.  I  want  to  make  it  plain  to  you  that  you  are  here  i 
give  testimony  in  response  to  questions  asked  you,  and  it  has  1 
be  put  in  the  record  that  way,  to  be  your  sworn  testimony. 

Mr.  Roberts.  AU  right,  sir. 

Mr.  Miller.  When  did  you  first  receive  demand  for  an  increa 
in  rent? 

Mr.  Roberts.  Well,  there  is  no  date  to  that,  on  that  lease. 

Mr.  Miller.  Does  that  lease  carry  the  increased  price  of  yoi 
monthly  rental? 
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Mr.  Roberts.  Yes,  sir. 

Mr.  Miller.  When  did  you  get  it? 

Mr.  Roberts.  I  think  about  six  weeks  or  a  month  ago. 

Senator  Sheppard.  How  much  of  an  increase  does  that  carry  ? 

Mr.  Roberts.  Seven  dollars  and  fifty  ce>nts  a  month. 

Senator  Sheppard.  In  other  words,  you  will  have  to  pay  $40  a 
month  for  the  next  year? 

Mr.  Roberts.  Yes,  sir;  that  is  right. 

Mr.  Miller.  Have  you  signed  that  lease? 

Mr.  Roberts.  No,  sir. 

Mr.  Miller.  Who  are  the  people  that  own  the  property — or  the 
agents  ? 

Mr.  Roberts.  The  agwit  is  B.  F.  Saul  &  Co. 

Mr.  Miller.  Do  you  know  their  address  ? 

Mr.  Roberts.  934  New  York  Avenue  NW. 

Mr.  Miller.  How  long  have  they  been  agents  for  that  property? 

Mr.  Roberts.  I  think,  a  very  short  time;  not  more  than  two 
months. 

Mr.  Miller.  H.  L.  Rust,  Fourteenth  and  H  Streets  NW.,  was  agent 
before  that? 

Mr.  Roberts.  Yes,  sir. 

Mr.  Miller.  Did  they  ever  make  any  demand  upon  you  for  an 
increase  in  rent? 

Mr.  Roberts.  No,  sir;  no  written  one.  I  think  probably  there  was 
a  demand,  maybe  a  verbal  one. 

Mr.  Miller.  When  was  that  made? 

Mr.  Roberts.  I  don't  know. 

Mr.  Miller.  Have  any  improvements  been  made  in  that  apartment 
since  you  have  lived  there? 

Mr.  Roberts.  No,  sir. 

Mr.  Miller.  Have  you  requested  any  in  your  own  particular 
apartment? 

Mr.  Roberts.  Yes,  sir. 

Mr.  Miller.  What  reasons  were  given  for  not  acceding  to  your 
reonest? 

Mr.  Roberts.  There  wasn't  any  reason,  that  I  ever  heard  of. 

Mr.  Miller.  They  just  didn't  pay  any  attention  to  it. 

Mr.  Roberts.  They  didn't  pay  any  attention  to  it. 

Mr.  Miller.  Have  the  heating  facilities  been  proper? 

Mr.  Roberts.  Yes;  the  heating  facilities  are  all  right.  There  is  a 
back  porch  there,  where  they  had  an  awning  over  that,  and  this  year 
they  failed  to  put  up  the  awning,  and  they  never  have  put  it  up. 

ifr.  Miller.  In  addition  to  this  $7.50  increase,  did  B.  F.  Saul  & 
Co.  ever  say  anything  to  you  about  a  further  increase  six  months 
further  on  t 

Mr.  Roberto.  Yes,  sir. 

Mr.  Miller.  What  did  they  say  you  would  have  to  pay  at  that 
time? 

Mr.  Roberto.  Five  dollars  more. 

Mr.  Miller.  In  other  words,  about  next  spring  you  will  have  to 
pay  $45  a  month? 

lk£r.  Roberto.  That  is  right. 

Senator  Sheppard.  What  do  you  get  a  month?  What  is  your 
fialftryf 
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Mr.  Roberts.  My  salary? 
Senator  Siieppard.  Yes. 
Mr.  Roberts.  $1,400  a  year. 
Senator  Sheppard.  Plus  the  bonus? 
Mr.  Roberts.  No,  sir. 

Senator  Sheppard.  I  mean  including  the  bonus? 
Mr.  Roberts.  No,  sir;  aside  from  the  bonus. 
Senator  Sheppard.  Have  you  a  family  ? 
Mr.  Roberts.  Yes,  sir. 

Senator  Sheppard.  How  large  is  your  family  ? 
Mr.  Roberts.  Eight  girls  and  one  boy. 

Senator  Sheppard.  I  congratulate  you.     You  don't  feel  you    ar 
able  to  meet  that  increase? 
Mr.  Roberts.  No,  sir ;  I  don't  think  I  can. 

TESTIMONY  OF  MBS.  W.  I.  MoCATTLEY. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  give  your  name  and  address  and  the  name  o 
the  apartment  you  live  in. 

Mrs.  McCauley.  My  name  is  Mrs.  W.  I.  McCauley.  My  addre^ 
is  1736  T  Street. 

Mr.  Miller.  Is  there  any  name  to  that  apartment  ? 

Mrs.  McCauley.  No,  sir;  there  is  no  name. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mrs.  McCaulet.  I  moved  there  the  1st  of  July.  I  was  compelle 
to  leave  the  place  where  I  was  and  come  over  here  on  account  of  m 
daughter.  I  have  a  little  girl  over  18  in  the  Navy  Department, 
came  over  here  a  year  ago  this  month  on  account  of  her  beinj^  her< 
I  came  over  here  to  stay  with  her.  I  was  compelled  to  take  thi 
apartment  at  1736  T  Street.  I  went  to  the  agent  and  he  said  h 
would  rent  it  to  me  for  $65  a  month,  for  a  four-room  apartment,  if 
would  take  some  furniture  for  $50  that  was  absolutely  worthless. 

Mr.  Miller.  You  are  now  telling  the  committee  your  experience  a 
1736  T  Street? 

Mrs.  McCauley.  Yes,  sir. 

Mr.  Miller.  That  is  ar  four-room-and-bath  apartment? 

Mrs.  McCauley.  Yes,  sir. 

Mr.  Miller.  Furnished  or  unfurnished? 

Mrs.  McCaui.ey.  Unfurnished. 

Mr.  Miller.  Proceed. 

Mrs.  McCaui.ey.  He  told  me  he  would  rent  it  for  $65  a  month  if 
would  buy  that  furniture  for  $50,  three  pieces.    I  said,  "Well, 
really  don't  need  the  furniture,  but  I  am  compelled  to  have  a  pl&c 
for  me  and  my  children." 

Mr.  Miller.  In  other  words,  you  paid  $50  for  that  furniture  a^n^ 
signed  a  lease  for  $65  a  month  for  the  apartment  for  how  long? 

Mrs.  McCauley.  I  didn't  sign  any  lease.    I  was  just  to  pay  $ft5 
month. 

Mr.  Miller.  You  are. renting  from  month  to  month? 

Mrs.  McCauley.  Yes,  sir.  I  gave  him  a  check  for  $115.  He  'Wa 
to  fix  the  shades  and  screen  doors  and  the  windows,  and  he  said  h 
would  do  it  right  away.  I  was  in  there  nearly  a  month  and  didn' 
have  any  shades  to  the  windows.     He  took  the  screen  door  down  am 
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took  it  away  and  kept  it  two  weeks,  and  then  brought  it  back  and  put 
it  up.  The  sink  was  leaking  two  weeks  and  it  run  all  over- the  floor. 
I  would  have  to  get  up  in  the  night  to  fix  it.  They  couldn't  get  any- 
body there.  Half  the  time  there  wasn't  any  water.  He  has  a  jani- 
tor ne  gives  two  rooms  to  live  in,  but  pays  him  nothing  at  all. 

Mr.  Miu^ER.  Do  you  know  how  nuich  it  was  rented  for  before  you 
rented  it  on  July  1  ? 
Mrs.  McCauley.  Thirty -one  dollars. 
Mr.  Miller.  Do  you  know  that  to  be  the  fact? 

Mrs.  McCauley.  Yes,  sir. 

Mr.  Miller.  Can  you  give  us  the  name  of  the  people  that  oc- 
cupied it  ahead  of  you  ? 

Mrs.  McCauley.  Smith,  I  think  the  name  was. 

Mr.  Miller.  Have -you  any  idea  how  they  can  be  reached? 

Mrs.  McCauley.  No,  sir.  He  was  a  Government  man.  He  tor- 
tured that  woman  so  much  (her  husband  was  in  France)  she  was 
glad  to  get  out. 

Mr.  Duller.  You  pay  more  than  double? 

Mrs.  McCauley.  Yes,  sir. 

Mr.  Miller.  And  you  had  to  buy  some  furniture  for  $50  before 
you  could  get  it? 

Mrs.  McCauley.  Before  I  could  get  it.  After  I  moved  there  I 
phoned  to  him  and  I  said,  "This  furniture  is  worthless.  I  can't 
get  the  drawers  out."    He  said,  "  Madam,  you  had  eyes." 

Mr.  Miller.  Can  you  give  us  the  name  and  address  of  the  owner! 

Mrs.  McCauley.  Harry  R.  Carroll. 

Mr.  Miller.  Do  you  know  his  address? 

Mrs.  McCauley.  It  is  on  Twelfth  Street.  It  is  in  the  city  di- 
rectory. 

Mr.  Miller.  He  lives  at  714  Twelfth  Street! 

Mrs.  McCauley.  Yes,  sir.  So  then  he  came  up,  I  think,  two  weeks 
ago^  and  he  said,  "  Have  you  got  a  check  for  me?"  I  said  " No,  not 
until  you  fix  these  things."  He  said,  "  Madam,  you  will  get  out  in 
seven  days."  I  said,  "  AH  right,  let's  see  if  I  will."  And  so  I  went 
to  the  court. 

Mr.  Miller.  You  are  a  Government  workfer? 

Mrs.  McCauley.  My  little  daughter  is  a  stenographer  in  the  Naval 
hospital,  and  I  have  one  boy,  17,  not  old  enough  to  work,  and  one 
going  on  15,  and  one  13. 

Mr.  Miller.  Does  Mr.  Carroll  own  that  property? 

Mrs.  McCauley.  Yes,  sir ;  he  owns  -that  property. 

Senator  Sheppard.  Has  he  threatened  to  increase  the  rent  lately? 

Mrs.  McCauley.  I  had  to  pay  $66  when  I  went  in  the  1st  of  July, 
and  he  made  me  buy  the  furniture. 

Senator  Siteppard.  But  has  he  asked  you  for  any  more? 

Mrs.  McCauley.  No,  sir. 

Senator  Sheppard.  What  is  your  income  ? 

Mrs.  McCauley.  I  have  this  little  daughter  working,  and  I  have 
another  little  income,  and  I  have  three  children  to  keep  besides  her. 

Senator  Dial.  What  is  the  reason  your  boys  don't  work? 

Mrs.  McCauley.  The  oldest  boy  has  been  away.  He  just  got 
home* 

Senator  Dial.  He  is  17? 

Mrs.  McCauley.  Yes,  sir. 


Digitized  by 


Google 


718  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

TESTZMONT  OF  OEOBOE  W.  C0W6ILL. 

The  witness  was  duly  sworn  by  Chairman  Ball. 

Mr.  Miller.  You  may  state  your  name,  where  you  live,  and  the 
name  of  your  apartment. 

Mr.  CowoiLL.  George  W.  Cowgill,  1736  T  Street  NW. ;  no  name  to 
the  apartment. 

Mr.  Miller.  How  long  have  you  lived  there  ? 

Mr.  Cowgill.  Since  the  3d  of  July. 

Mr.  Miller.  What  rent  do  you  pay  in  your  lease  ? 

Mr.  Cowgill.  No  lease.    I  rented  the  place  for  $70. 

Mr.  Miller.  The  Senator  wants  you  to  give  your  rank. 

Mr.  Cowgill.  First  lieutenant,  Quartermaster  Corps. 

Mr.  Miller.  Will  you  state  the  circumstances  under  which  you  are 
renting  the  apartment  ? 

Mr.  Cowgill.  I  was  living  in  Ingleside  Terrace,  and  the  party 
that  owned  the  house  sold  it,  and  I  had  to  move  out  My  wife  was 
sick  and  I  couldn't  find  any  place  else  to  move,  and  I  found  this 
place  for  $70,  and  I  took  it  temporarily. 

Senator  Sheppard.  How  many  rooms  are  there?. 

Mr.  Cowgill.  Four  rooms  and  bath.  They  didn't  fix  up  the  place 
as  they  agreed  to.  One  of  the  blinds  I  can't  raise  up  or  down.  The 
stove  is  broken.  We  can  use  only  two  holes  of  the  kitchen  stove. 
Two  of  the  keys  won't  work,  the  back-door  key  and  the  bathroom  key- 
All  he  has  done  since  I  came  there  was  to  fix  the  back-door  screen. 
The  place  rented  for  $31.50  before  I  went  there.  The  party's  name  is. 
W.  I.  Keller,  3915  Kansas  Avenue,  He  is  a  Treasury  Department, 
employee. 

Senator  Sheppard.  What  is  the  name  of  your  landlord? 

Mr.  Cowgill.  It  is  Mr.  Carroll.  I  don't  know  his  initials.  Tt  is 
the  Carroll  Electric  Co.,  714  Twelfth  Street. 

Senator  Sheppard.  The  same  landlord  as  the  lady  before  you  ? 

Mr.  Cowgill.  Yes,  sir. 

Senator  Sheppard.  Does  he  own  that  house? 

Mr.  Cowgill.  I  believe  so.  I  didn't  get  it  from  him.  I  rented  it 
from  another  man.  I  suppose  it  was  a  man  working  for  him,  acting 
as  his  agent.  May  I  state  one  thing  in  relation  to  the  place  I  camc> 
from  before  I  came  here  ? 

Senator  Sheppard.  Yes;  go  right  on. 

Mr.  Cowgill.  The  party  I  jented  the  other  house  from,  I  had  three 
rooms  and  I  gave  $50  for  the  three  rooms  when  I  first  came  here.  I| 
took  three  months  before  I  could  get  a  place  to  live.  I  found  these 
three  rooms  and  paid  $50  for  them.  After  we  had  been  there  a  short 
time  I  was  ordered  to  Seattle.  I  have  just  my  wife  and  two  children 
here,  and  hadn't  been  gone  but  a  little  while  when  the  lady  wanted  t<i 
rent  the  place  for  $75  and  tried  to  make  my  wife  get  out,  and  shi 
wouldn't  do  it  because  she  had  no  place  to  go.  And  she  tnreatene<j 
to  put  her  out.  'She  went  in  the  bathroom  and  stayed  there  three 
quarters  of  an  hour  to  keep  her  out  of  the  bathroom,  to  keep  her  frori 
turning  out  the  ^as,  so  we  couldn't  heat  the  house.  My  wife  wem 
down  and  saw  Lieut.  Conrad,  of  the  Housing  Corporation,  and  tolc 
him  the  facts,  and  this  lady  went  and  told  him  the  very  same  thixi| 
Mrs.  Cowgill  did. 
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Senator  Sheppard.  What  State  were  you  from  before  you  came 
here? 
Mr.  CowoiLL.  Missouri. 

TESTmONT  OF  DAVID  HoCLELLAND. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MiLLEB.  Give  your  full  name,  the  place  where  you  live,  and  the 
name  of  the  apartment,  if  any. 

Mr.  McClelland.  David  McClelland;  1340  Fairmont  Street NW.; 
apartment  known  as  "  Fairmont." 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  McClelland.  Six  years. 

Mr.  Miller.  When  yoi^  first  went  there  to  live  what  rent  did  you 
pav? 

Mr.  McClelland,  $27.50. 

Mr.  Miller.  How  many  rooms? 

Mr.  McClelland.  There  is  supposed  to  be  three  and  a  bath,  but 
the  third  room  is  6  by  8^,  and  could  hardly  be  called  a  room;  it  is 
really  two  rooms  and  a  bath. 

Mr.  Miller.  Was  the  apartment  filled  at  that  time? 

Mr.  McClelland.  No,  sir;  I  was  the  original  tenant. 

Mr.  Miller.  Were  the  other  apartments  in  the  house  filled  ? 

Mr.  McClelland.  No,  sir.  It  was  a  new  apartment.  I  am  the 
oldest  tenant  in  the  apartment. 

Mr.  Miller.  Has  the  apartment  been  continuously  filled  since  you 
have  been  there? 

Mr.  McClelland.  It  has  within  the  last  two  years.  Previous  to 
that  it  had  been  empty  more  or  less. 

Mr.  Miller.  How  many  apartments  are  there  ? 

Mr.  McClelland.  Sixteen. 

Mr.  Miller.  Until  two  years  ago  it  was  practically  empty,  with 
the  exception  of  yourself  and  one  or  two  others? 

Mr.  McClelland.  I  wouldn't  say  "  practically,"  but  empty  more  or 
less. 

Mr.  Miller.  Do  you  know  whether  they  made  money  at  that  time? 

Mr.  McClelland.  I  don't  know  it  to  be  a  fact,  but  I  don't  imagine 
they  did. 

Mr.  Miller.  How  long  did  you  continue  to  pay  $27.50?  When 
<Hd  they  demand  a  raise  ? 

Mr.  McClelland.  I  paid  $27.50  until  two  years  ago. 

Mr.  Miller.  Can  you  give  us  the  date  two  years  ago? 

Mr.  McClelland.  The  lease  specified  in  October. 

Mr.  Miller.  Beginning  with  October  1,  1917,  the  rent  was  raised 
to  what? 

Mr.  McClelland.  $30  a  month. 

Mr-  Miller.  When  did  the  next  raise  come? 

Mr.  Mc:Clelland.  She  hasn't  raised  it. 

Mr.  Miller.  I  understand  that  you  were  informed  it  would  be 
raised  to  $75  a  month. 

Mr.  McClelland.  I  have  been  informed  in  an  informal  way. 

Mr*  Miller.  In  writing? 


Digitized  by 


Google 


722  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

bury  law  is  inoperative,  she  will  make  that  demand  and  she  will  make 
it  strong.  My  increase  will  be  equal  to  172  per  cent  plus  on  the  origi- 
nal rent,  and  equal  to  150  per  cent  on  the  present  rent. 

Senator  Sheppard.  How  many  rooms  have  you  ? 

Mr.  McClelland.  Two  rooms  and  bath. 

Senator  Sheppard.  What  floor? 

Mr.  McCleixand.  Fourth  floor;  no  elevator. 

Senator  Dial.  Do  you  know  whether  taxes  have  increased  ma- 
terially in  the  meantime  ? 

Mr.  McClelland.  No,  sir ;  I  don't.  I  don't  think  the  taxes  have 
been  increased.  I  know  that  her  expenses  have  not  increased.  I 
am  giving  you  my  own  case.  I  can  give  you  some  cases,  although  I 
am  not  representing  them  in  any  way,  still  I  know  the  people  in  the 
apartment;  I  know  what  the  original  rents  were  and  I  know  what  she 
is  demanding  now,  and  what  she  has  already  received  in  some  cases. 
I  know  a  psLvty  that  held  an  apartment  there  that  he  paid  ^8.50  for. 
She  is  getting  $65  for  it  now. 

Senator  Sheppard.  What  was  the  size  of  that? 

Mr.  McClelland.  All  of  them  are  three  and  four  and  bath.  As  a 
matter  of  fact,  they  are  two  or  three  and  bath. 

Senator  Sheppard.  Go  ahead. 

Mr.  McClelland.  Another  party  named  Clark.  They  were  paving 
$35,  and  she  made  a  demand  for  $75.  She  has  told  me  that  ner- 
self. 

Senator  Dial.  For  the  same  accomodation  ? 

Mr.  McClelland.  For  the  same  accomodation.  There  is  a  party 
named  Shepard.  He  is  paying  $35.50.  She  has  made  a  demand 
for  $75  on  him.  Mr.  Shepard,  by  the  way,  could  give  you  rather 
valuable  information,  and  he  would  be  pleased  to  appear  before 
the  committee  if  you  would  subpoena  liim.  It  is  E.  W.  Shepanl. 
1340  Fairmount.  He  is  a  lawyer,  and  he  could  give  you  some  vahi 
able  information,  I  think. 

Senator  Sheppard.  How  do  you  spell  it? 
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Jways  was  in  the  past.  It  was  occupied  in  the  original  condition  by 
«ther  an  efficient  colored  man  and  his  wife,  and  they  gave  Very 
;ood  service.  When  the  present  owner  took  over  the  apartment  she 
"educed  expenses;  reduced  the  overhead.  She  discharged  the  col- 
ored man  and  his  wife,  on  the  pretense  of  stealing  coal  and  selling  it 

0  outside  parties.  She  never  proved  the  case,  and  I  never  believed 
t  existed.  However,  she  discharged  him,  and  in  his  place  she  got 
inother  man,  an  elderly  man,  about  70  vears  old.  Although  he  was 
Ad  he  was  a  good  worker  and  a  faithful  man.  He  occupira  it  for  a 
hort  time.  It  was  just  two  rooms  and  a  bath.  He  occupied  it  a  short 
ime,  and  she  was  still  reducing  expenses,  and  she  had  the  janitor 
onstruct  a  little  dog  house  in  the  comer  of  the  cellar,  of  yellow  pine 
Tom  the  floor  to  the  ceiling,  just  large  enough  to  hold  a  cot,  about 
\  by  8,  and  the  apartment  the  janitor  ought  to  occupy  is  occupied 
>y  another  family  that  pays  $35  a  month  for  it — ^more  than  I  do — a 
nan  and  wife  and  two  little  children. 

Senator  Sheppard.  Have  they  been  notified  of  an  increase  t 
Mr.  McClelland.  They  are  recent  tenants.     I  don't  know  them 
ntimately,  and  I  donH;  know  what  her  intentions  are  in  regard  to 
hem.    There  is  another  party  named  Farmon  that  pays  $37.50,  and 

1  demand  has  been  made  on  them  for  $75.  I  wish  to  say  that  when  I 
lay  demands  have  been  made,  I  merely  mean  to  say  the  information 
las  been  given  me  in  a  roundabout  way  that  the  rent  will  be  that 
nnch. 

TESTIMONT  OF  W.  J.  PUBMAN. 

(The  witness  was  duly  sworn  by  Senator  Sheppard,  presiding  in 
ibfience  of  Chairman  Ball,  and  Senator  Capper. 

Mr.  Miller.  You  may  give  your  full  name  and  place  of  residence. 

Mr.  PuRNAM.  W.  J.  Purman,  2635  Garfield  Street 

Mr.  Miller.  I  understand  you  have  a  matter  you  wish  to  submit  to 
he  committee? 

Mr.  Purman.  Yes,  sir. 

Mr.  Miller.  State  your  case  as  briefly  as  possible  to  the  committee. 

Mr.  Purman.  My  grievance  is  of  a  different  sort  from  what  I  have 
leard  here.  I  have  been  living  in  this  city  for  a  number  of  years.  I 
mve  been  living  in  the  house  where  I  am  living  now  for  about  10 
rears.  Under  the  Saulsbury  law,  or,  rather,  the  year  before  the 
?tulsbary  law,  they  increased  my  rent  $10  a  month. 

Senator  Sheppard.  What  was  it? 

Mr.  Purman.  It  was  $42  then,  I  had  a  lease.  On  the  first  of 
)ctober  a  year  ago  it  expired. 

^Senator  Sheppard.  What  was  the  size  of  the  house? 

Mr.  Purman.  About  a  12-room  house.  Then  under  the  operation 
•f  the  Saulsbury  law,  which  has  two  leading  features,  if  you  will 
mrdon  me.  One  is  that  a  stranger  or  a  man  within  our  gates  can 
mrchaae  a  house  a  bona  fide  purchaser,  for  his  own  use  or  benefit, 
nd  he  can  eject  the  tenant;  or  the  other  leading  feature  is  that  it 
he  owner  of  the  house  wants  to  get  possession  of  his  house,  in  the 
neantime  not  living  in  it,  he  can  not  get  the  occupancy  of  his  house 
«tdnied  to  him  unless  he  is  in  the  Government  service.  Now^  I 
iQAriinder  that  feature,  and  I  hope  you  will  not  ask  me  my  opimon 
IQ  tlHi  ^ture. 
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Mr.  McCi*Eij[/AND,  Not  personally.  I  haven't  been  informed  per- 
sonally, but  in  an  informal  way,  through  the  information  of  other 
tenants;  they  have  informed  me  that  the  rent  will  be  that. 

Mr.  MnxER.  You  anticipate  a  demand  being  made  on  you  to  have 
the  rent  raised  to  $75  a  month? 

Mr.  McClelland.  I  do. 

Mr.  Miller.  That  is  about  a  175  per  cent  increase? 

Mr.  McClelland.  From  the  original  rent  it  is  172  per  cent  plus. 

Mr.,  Miller.  Have  any  improvements  been  made  in  that  apart- 
ment since  you  went  there? 

Mr.  McClelland.  Very  few. 

Mr.  Miller.  Have  you  requested  any? 

Mr.  McClelland.  1  have. 

Mr.  Miller.  Of  what  nature,  briefly  ? 

Mr.  McClelland.  Papering,  fixing  the  floor,  painting  the  radia- 
tor, which  I  paid  for  myself  when  they  refused  to  do  it.  As  a  matter 
of  fact,  she  never  renovated  the  entire  apartment  completely  at  any 
time.    She  only  did  it  piecemeal. 

Mr.  Miller.  Have  you  ever  gotten  any  benefit  or  claimed  any 
benefit  under  the  Saulsljury  resolution  ? 

Mr.  McClelland.  Last  year;  I  simply  paid  the  old  rent. 

Mr.  Miller.  When  they  made  a  demand  for  an  increase? 

Mr.  McClelland.  Yes,  sir. 

Mr.  Miller.  How  were  those  demands  made? 

Mr.  McClelland.  I  forget.  I  overlooked  that.  She  did  iKuke  a 
demand  last  year  for  another  raise,  exclusive  of  this  $75. 

Mr.  Miller.  From  $30  to  how  much? 

Mr.  McClelland.  She  was  rather  vague  about  it.  She  left  it  to 
my  own  good  judgment. 

Mr.  Miller.  It  wasn't  done  in  writing? 

Mr.  McClelland.  No,  sir ;  she  made  a  personal  call  on  me. 

Mr.  Miller.  You  don't  remember  what  she  asked  you? 

Mr.  McClelland.  She  asked  me  to  make  it  $10  more. 

Mr.  Miller.  Tell  us  the  name  of  the  owner,  or  agent,  and  his 
address. 

Mr.  McClelland.  It  is  a  private  person,  Mrs.  Franklin  Geogfae- 
ghan.    She  lives  at  1340  Fairmount. 

Senator  Sheppard.  What  is  your  business? 

Mr.  McClelland.  Architectural  draftsman. 

Senator  Sheppard.  Are  you  a  man  of  family? 

Mr.  McCuXiLAND.  I  am  married,  and  have  one  little  boy. 

Senator  Sheppard.  Do  you  feel  that  you  are  able  to  meet  a  raise 
like  that? 

Mr.  McClelland.  No,  sir. 

Senator  Sheppard.  Do  you  object  to  stating  what  your  income  is? 

Mr.  McClelland.  My  salarv  is  $2,140  a  year.  T  crave  your  in- 
dulgence for  a  moment.  I  might  be  able  to  give  you  a  little  informa- 
tion along  special  lines. 

Senator  Sheppard.  Go  ahead. 

Mr.  McCLELiiAND.  For  instance,  I  am  an  architectural  draftsman. 
As  such,  it  is  my  business  to  know  what  building  is  and  to  under- 
stand building  construction.  I  have  been  a  draftsman  and  also  a 
superintendent   of  construction   at   Fort   Oglethorpe,   one   of   the 


Digitized  by 


Google 


HIGH  COST  OF  LIVING  IN  DISTKIOT  OF  COLUMBIA.  721 

'^gSest  Army  posts  in  the  country.  As  an  architectural  draftsman 
hat  means  I  am  equivalent  to  an  architect.  Of  course,  all  architects 
re  not  draftsmen,  but  all  draftsmen  are  supposed  to  be  architects 
n  a  way.  It  is  my  business  to  know  the  cost  of  building  and  to 
now  plans,  to  be  able  to  work  them  out,  and  so  on.  There  was  a 
ittle  remark  made  in  the  press  to  the  effect  that  a  certain  gentleman 
tad  been  paying  $25  a  month  and  was  raised  to  $75,  and  some  gentle- 
lan  made  a  rather  humorous  comment  to  the  effect  that  the  land- 
[)rd  was  either  a  philanthropist  in  the  beginning  or  possibly  niight 
«  a  profiteer  now.  He  didn't  commit  himself  as  to  that  point.  This 
11  comes  down  to  the  point  of  the  cost  of  building,  and  the  rent, 
nd  so  on.  I  would  like  to  say  that  $25  for  the  ordinary  apartment 
>  a  fair  return  on  what  is  coiimionly  called  an  apai-tment.'  I  don't 
now  whether  you  gentlemen  know  it  or  not,  but  the  ordinary  apart- 
lent,  according  to  the  building  code,  is  just  an  ordinary  tenement 
lOUse.  Any  building  with  more  than  three  families  in  it  is,  accord- 
ng  to  the  building  code,  a  tenement  house.  Probably  some  of  your 
•rominent  officials  will  not  be  pleased  to  know  that,  but  it  is  a  fact, 
evertheless. 

Now,  then,  for  the  ordinary  tenement  in  New  York — and  I  think 
re  can  take  New  York  as  a  standard,  because  New  York  Ijas  miles 
nd  miles  of  tenement  houses  and  apartments.  A  man  iip  there 
i  ould  figure  $2.50,  $3,  and  possibly  $4  for  an  apartment  would  be  a 
:ood  return  on  his  money.  If  that  same  apartment  or  tenement  was 
>laced  in  a  special  neighborhood,  nice  neighborhood,  nice  people, 
here  would  be  some  increased  valuation  placed  upon  it  accordingly, 
fow,  then,  according  to  my  experience,  the  difference  between  a  New 
fork  apartment  and  a  Washington  apartment  is  a  difference  be- 
ween  day  and  night.  There  are  no  decent  apartments  in  Washin^- 
on,  exclusive,  I  will  say,  of  a  dozen  apartments  around  the  promi- 
lent  circles — Sheridan  Circle,  Thomas  Circle,  Du  Pont  Circle,  and 
long  Connecticut  Avenue.  Exclusive  of  those,  every  apartment  in 
Vashington  is  practically  a  second-rate  apartment.  If  you  take  the 
aluation  on  the  basis  of  $5  and  increase  it  about  100  per  cent  you 
nake  it  $10.  That  is  what  I  am  paying,  and  I  think  it  is  very  high 
ent. 

Senator  Dial.  You  mean  $10  a  room? 

Mr.  MrCLELL.\ND.  Yes,  sir. 

5?enator  Shrppard.  In  New  York  the  figures  are  from  $2  to  $J^ 
nd$4? 

Mr.  MKYelland.  Yes.  sir;  for  an  ordinary  apai'tment. 

Senator  Shkppard.  But  these  apartments  are  not  as  good  as  those? 

Mr.  McClelland.  These  apartments  are  not  as  good  as  those. 

Senator  Siieppard.  And  they  get  from  $5  to  $10  more  ? 

Mr.  McClelland.  Yes,  sir.'  My  sisters  in  New  York  have  an 
legant  apartment  in  a  magnificient  building,  with  a  court  and  every 
rK^em  convenience.  They  don't  have  to  turn  a  valve  when  thej 
urn  on  the  heat  All  they  have  to  do  is  to  press  a  button.  ^  That  is 
inlv  one  item  to  show  what  they  have.    They  pay  $26  for  it. 

Sienator  Sheppard.  For  how  many  rooms? 

Mr.  McClmxand.  Three  rooms  and  bath.  My  landlord  is  demand- 
ng  $76.  She  has  not  made  the  demand  yet,  but  she  has  made  no 
lecret  of  the  fact  that  the  moment  peace  is  declared  and  the  Sauls- 
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The  house  that  I  live  in  was  sold  in  good  faith  to  a  party.  I  wi 
livinff  in  it  with  a  large  family.  I  need  a  large  house,  and  it  wi 
utterly  impossible  to  find  a  house  in  this  city  or  this  District  at  ar 
place.  My  only  resort  was  to  the  courts  to  fight  that  bona  fide  pu 
chaser.  But  having  been  fortunate  enough  to  own  a  house  in  tl 
city,  and  a  fine  house,  I  immediately  made  an  effort  to  get  into  oi 
own  house.  I  failed  in  that,  because  we  had  owned  that  house  f< 
some  40  years,  and  I  did  not  have  the  garments  of  the  officeholdi 
upon  my  shoulder,  and  I  was  nonsuited.  The  people  in  that  hou 
are  making  money  hand  over  fist  by  renting  out  rooms  at  exorbitai 
prices. 

Mr.  Miller.  Can  you  give  the  name  of  the  party  who  is  in  t] 
house  now? 

Mr.  PuRMAN.  I  can  and  I  can't.  It  just  doe^'t  occur  to  me  rigl 
now. 

Senator  Dial.  Do  they  rent  from  you  ? 

Mr.  PtJRMAN.  It  is  my  house  they  rent. 

Senator  Dial.  Do  they  rent  it  from  you? 

Mr.  PuRMAN.  Yes,  sir.^  Let  me  continue  my  ^x)ry.  I  had  to  resc 
to  the  courts  to  maintain  possession  of  this  house  in  which  I  a 
now  living  against  the  actual  purchaser.  The  proceedings  in  cou 
have  cost  me  already  about  $300,  and  I  am  now  in  the  court  of  la 
appeal.  That  court  will  reconvene  some  time  in  October,  and  the 
having  exhausted  all  my  remedies  in  court,  I  will  have  to  walk  t 
plank,  undoubtedly,  because  the  man  purdiased  the  house  in  goi 
faith.  I  have  been  compelled,  imder  the  Saulsbury  law,  to  keep  tl 
bona-fide  purchaser  out  of  the  use  of  his  house,  and  have  resort 
to  all  manner  of  legal  technicalities  to  maintain  possession  of  it  ai 
keep  myself  under  cover. 

Now,  my  grievance  is  this:  I  have  nothing  to  say  about  t 
privilege  of  the  man  who  gets  my  house,  when  he  gets  it  honest 
for  his  own  purposes.  That  is  all  right.  But  I  know  of  many  caa 
where  those  purchasers  have  not  received  the  benefits  of  that  la 
They  have  been  kept  out  of  the  possession  of  their  property,  just  as 
am  in  this  case  keeping  this  man  out.  I  know  numerous  instances 
it.  This  Saulsbury  law  reminds  me  of  a  cross-eyed  man.  He  nev 
hits  where  he  looks.  He  looks  at  the  tenant,  to  give  the  tenant  pi 
tection,  and  he  hits  the  owner  in  almost  every  instance.  I  real 
believe,  of  the  men  who  have  bought  property  in  this  town  in  t 
sincerity  and  for  purposes  of  their  own  immediate  convenience  w 
necessity,  90  per  cent  of  them  never  got  into  possession  of  th< 
property.  I  have  not  been  able  to  do  it,  because  I  was  incapacitati 
because  this  law  discriminated  against  me. 

Now,  I  will  go  a  little'  further.  Lately,  I  believe,  the  law  vd 
extended  90  days  beyond  the  declaration  of  peace  by  the  Preside! 
That  seems  to  be  a  very  beclouded  event.  We  have  very  little  hoj 
of  seeing  that  proclamation  made  inside  of  five  or  six  or  seven 
eight  months,  God  bless  us  and  help  us.  So  we  have  no  immedii 
prospect  of  getting  into  our  own  home,  and  with  my  large  familj 
have  been  looking  into  the  gloomy  present  and  gloomy  future,  a; 
I  was  compelled  under  the  most  dire  necessities  to  raise  money  tn 
friends  and  have  lately  purchased  a  house,  a  rookerv,  without  a 
modern  conveniences  in  it,  just  a  place  where  I  can  keep  myself 
the  street  when  the  court  finally  decides  against  me. 
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The  house  I  am  living  in,  of  course,  I  don't  know  that  I  have 
really  at  heart  a  desire  to  make  any  complaint  against  the  man  who 
owns  it,  because  I  have  been  the  instrumentality  in  keeping  him  out 
of  possesion  of  it  for  a  long  time.  But  we  are  suffering  under  all 
sorts  of  inconveniences.  We  are  paving  our  rent  regularly,  but  he 
won't  do  a  thing.  I  suppose  he  is  like  all  landlords.  None  of  them 
will  do  anything  now.  I  have  a  very  sick  son,  and  he  has  been  sick 
for  weeks.  He  needs  hot  baths  two  or  three  times  a  day  to  allay  his 
awful  pains.  The  hot- water  boiler  in  the  kitchen  burst  three  or  four 
weeks  ago.  It  will  cost  some  $40  or  $50  to  repair  it.  They  won't 
do  it,  and  we  are  compelled  to  heat  that  water  on  the  gas  stove  and 
carry  it  up  three  of  four  times  a  day  into  the  bathroom  for  that  sick 
bov.    That  is  just  one  of  the  hardships  we  Are  suffbring  under. 

Now,  to  end  my  story  of  woe,  and  I  am  sorry  to  make  it. 

Senator  Sheppard.  We  are  very  glad  to  hear  what  you  have  to 
say. 

Mr.  PuRMAN.  I  will  simply  say  that,  in  all  wisdom  and  sincerity, 
let  the  owners  of  property,  whether  they  have  owned  their  property 
for  many  years,  like  we  have  this  house,  or  whether  they  have  bought 
it  lately  with  the  best  of  intentions  and  purposes,  like  my  landlord, 
let  them  by  some  summary  process  get  possession  of  their  property. 
Take  this  injustice  out  of  the  Saulsbury  law,  and  do  justice  to  the 
man  who  is  so  fortunate,  or  unfortunate,  as  to  own  a  piece  of  prop- 
erty at  present  in  Washington  City.  Now,  for  Heaven's  sake,  do 
justice  to  those  people.  And  as  to  the  profiteering  on  tenants  I  have 
nothing  to  say.  I  have  a  trouble  of  my  own  which  you  understand 
the  nature  of. 

Senator  Sheppard.  What  is  your  business? 

Mr.  PuRMAN.  Fortunately,  I  am  at  present  in  the  service  of  the 
Government. 

Senator  Sheppard.  What  department  ? 

Mr,  PuRMAN.  Labor  Department.  Had  I  been  in  it  before  I  sup- 
pose I  would  have  been  out  of  this  trouble  long  ago.  My  condition 
ia  really  one  that  ought  not  to  happen  under  a  popular,  and  just, 
and  open-minded  Government  of  any  kind. 

5?enator  Capper.  How  many  others  are  in  the  same  condition  you 
are? 

Mr.  Purman.  I  know  at  least  half  a  dozen;  and  every  time  I  talk 
to  people,  as  we  do  exchange  our  troubles  and  our  worries,  I  hear, 
ilirectly  and  indirectly,  of  more.  But  I  really  give  it  as  my  sincere 
opinion,  havincr  for  some  time  kept  my  eye  on  the  court,  that  80  or 
90  per  cent  of  the  people  that  made  bona  fide  purchase^  are  not  in 
fM>s<ession  of  their  homes,  and  a  glarine:  example  is  my  landlord. 

Senator  Dial.  I  do  not  know  whether  I  understood  your  state- 
ment in  the  befirinning  or  not.  Why  were  you  out  of  possession  of 
your  house  at  the  beginning? 

Mr.  Purman.  Because  of  that  one  feature  of  the  Saulsbury  law 
frhich  says  the  stranger  can  buy  a  house,  or  anybody  in  good  faith, 
for  his  own  purposes,  to  live  in,  and  can  turn  out  the  tenant. 

Senator  Shkppard.  He  means,  why  do  vou  not  stay  in  your  own 
house f    Why  do  you  rent  your  own  housed 

Mr.  Purman.  Well,  when  it  comes  to  that,  my  daughter  led  us 
out  of  our  house  10  years  ago,  into  another  part  of  the  city. 
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Senator  Sheppard.  Then  you  rented  that  house? 
Mr.  PuRMAN.  Yes,  sir. 

TESHMONT  OF  MBS.  KATHEBINE  C.  EAHN. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding  in  th 
absence  of  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  full  name  and  the  address  o 
the  apartment  you  live  in. 

Mrs.  Rahn.  Apartment  4,  10  Florida  Avenue  NW. 

Mr.  Miller.  What  is  the  name  of  the  apartment? 

Mrs.  Rahn.  The  Coblentz. 

Mr.  Miller.  How  long  have  you  lived  there  ? 

Mrs.  Rahn.  Since  the  latter  part  of  September,  1916.    I  have 
notice  here,  if  you  will  allow  me. 

Mr.  Miller.  How  many  rooms  are  there  and  what  did  you  pay  a 
the  time  you  went  in  there? 

Mrs.  Rahn.  Five  rooms  and  bath;  $30  a  month. 

Mr.  Miller.  Were  the  apartments  filled  with  other  tenants  ? 

Mrs.  Rahn.  Yes,  sir;  it  was  all  filled. 

Mr.  Miller.  There  never  has  been  a  time  when  it  was  empty? 

Mrs.  Rahn.  Not  since  I  have  been  there. 

Mr.  Miller.  When  were  demands  made  upon  you  for  increase 
rent? 

Mrs.  Rahn.  August  1,  1917,  I  was  notified  that  I  would  have  t 
pay  an  increased  rent  of  $35  a  month  for  six  months,  and  $32.50  fc 
the  other  six  months,  September  6  to  March  6.  My  lease  wasn't  u 
till  October  1,  but  of  course,  everybody  knows  what  the  Cobleni 
is,  and  it  was  necessary  for  me  to  "employ  an  attorney.  I  took  tl 
attorney  down  there,  and  after  a  good  deal  of  fighting  and  fussin) 
he  wouldn't  tell  me  how  many  people  I  could  have  in  flie  apartnien 
He  said  I  couldn't  have  but  four  or  I  would  have  to  pay  that  ren 
After  a  long  story,  he  allowed  my  lawyer  to  write  a  new  lease,  an 
he  said  he  would  let  me  have  the  apartment  for  $33.50  the  ye« 
round,  which  I  thought  was  fair  enough,  because  everything 'wj 
going  up,  and  I  thought  he  needed  a  little  increase  then.* 

Mr.  Miller.  Did  I  understand  you  to  say  you  have  sublet  son 
rooms? 

Mrs.  Rahn.  I  have  one  boarder,  a  war  worker.     I  charge  $8 
wepk  for  board  and  room. 

Mr.  Miller.  Did  you  receive  further  demands  for  inci-ease 
rents? 

Mrs.  Rahn.  In  June,  1918,  the  landlord  advised  me  my  lease  e: 
pired  September  1,  and  he  would  either  have  to  have  the  apartmci 
or  $45.  But  the  Saulsbury  law  was  passed  before  that  time  and  tht 
protected  me. 

Mr.  Miller.  You  took  advantage  of  its  protection  ? 

Mrs.  Rahn,  I  certainly  did.  I  couldn't  pay  it.  I  was  employe 
by  the  Government  and  my  salary  didn't  permit  it.  I  take  care  \ 
my  mother  and  my  daughter.  1  took  the  rent  question  up  wii 
Capt.  Walden,  of  the  Engineers,  where  I  was  employed. 

Senator  Sheppard.  What  was  your  salary? 

Mrs.  Rahn.  It  is  $1,500  now.  " 
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ittor  Sheppard.  What  was  it  then? 

s.  Rahn.  One  thousand  dollars.  Capt.  Peyser  has  been  fight- 
er me  ever  since.  If  it  wasn't  for  him  I  wouldn't  be  living 
s  I  am  to-day.  In  July,  1918,  the  landlord  told  me,  "I  can't 
the  rent,  because  the  Government  won't  let  me.  I  can't  afford 
y  coal.  If  you  want  coal,  you  had  better  get  busv  and  buy  it.'' 
!  Mnj.RB  Did  you  get  sufficient  heat  last  winter? 
.  Rahn.  No,  sir;  I  didn't.  I  took  it  up  with  Capt.  Peyser. 
Dr.  Coblentz. 

.  Miller.  You  speak  of  "Dr.  Coblentz."    Is  he  the  landlord? 
B.  Rahn.  Yes,  sir. 
.  Miller.  What  are  his  initials? 
5.  Rahn.  J.  D.  Coblentz. 
Miller.  And  where  does  he  live? 
5.  Rahn.  He  lives  in  the  same  apartment. 
Miller.  You  may  proceed. 

1.  Rahn.  Capt.  Peyser  told  me,  "Don't  you  notice  him.  You 
and  pay  your  rent  and  don't  say  anything  about  it.  If  there 
'  trouble  I  will  take  care  of  it  and  you  won't  be  hurt."  Every 
1  he  kept  on  so  about  it  that  my  nerves  became  so  bad  that  every 
p  three  days  before  the  rent  I  would  be  sick.  Capt.  Peyser  said, 
auldn't  have  any  dealings  with  him."  My  attorney  was  sent 
^xico  on  Government  work,  and  after  that  I  got  a  policeman, 
«  has  attended  to  my  affairs  since.  I  never  have  ev^en  talked 
him  again. 

Miller.  Have  you  received  further  demands  for  an  increase? 
Rahn.  In  June,  1919,  he  told  the  officer,  "I  want  vou  to  tell 
Rahn  I  want  her  apartment  just  as  soon  as  the  Saulsbury  law 
out.^'  The  officer  said,  "  Have .  you  any  objection  to  Mrs. 
?'^  He  said,  "  No ;  I  have  no  objection  to  Mrs.  Rahn.  I  simplv 
to  have  the  apartment  fixed  np."  He  said,  ''Mrs.  Rahn  will 
as  soon  as  she  can  be  suited" — ^because  I  would  not  live  there 
)uld  get  a  place*  The  Saulsbury  law  is  not  out  yet. 
Miix£R.  Did  he  indicate  a  rent  higher  than  $45  a  month? 
L  Rahn.  He  didn't  to  me,  but  he  told  other  tenants  he  was 
lo  get  $75. 

MaxER.  Apartments  similar  to  yours? 
w  Rahn.  Yes,  sir. 
Milux.  $75  a  month? 

^  Rahn.  Yes,  sir.    He  hasn't  had  any  repairs  done  since  I  have 
here,     I  had  to  get  the  water  department  there  to  make  re- 

ttor  Skefpard.  How  many  rooms  in  your  apartment  ? 
..  Rahn.  Five  rooms  and  bath. 

Miller.  You  are  telling  us  about  other  apartments  of  the 
size  in  the  same  place? 
.  Rahn.  Yes,  sir. 

MiLLEB.  Give  the  name  of  the  tenants? 

.  Hahn.  I  think  it  is  Shank.    I  think  he  is  an  enlisted  man. 
bftven^  been  there  very  long.    In  August,  1917,  that  apartment 
otod  for  $25.    He  fought  the  people  and  made  it  so  unpleasant 
ooved,  and  he  rented  it  for  $30. 
itor  Sheppard.  Was  that  the  same  size  as  yours? 
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Mrs.  Rahn.  Yes,  sir.  He  rented  it  for  $30,  and  the  man  had  heart 
disease.  It  is  on  the  third  floor,  and  he  didn't  get  any  heat,  and 
they  owned  their  home,  and  beiore  the  Saulsbury  law  went  into 
effect  they  moved  into  their  home.  As  soon  as  he  moved  out  he 
rented  it  for  $45  to  a  Government  clerk.  She  took  two  war  workers 
and  he  told  her  she  would  have  to  pay  more  rent,  or  she  couldn't 
keep  anybody  there  but  herself  and  ner  husband.  Then  he  took  it 
to  court  because  she  wouldn't  pay  the  rent,  and  Capt.  Peyser  handled 
the  case  and  she  won  it.  She  was  dissatisfied  after  so  much  trouble, 
so  she  sold  the  furniture  to  the  people  in  there  now,  and  Dr. 
Coblentz  wouldn't  let  them  have  the  apartment  unless  they  would 
sign  a  lease  for  $60.  To-day  they  are  paying  $60,  and  in  August, 
1916,  the  people  in  there  then  were  paying  $35.  Apartment  8  he 
rented  for  $25,  four  rooms.  He  fought  tne  tenants  until  he  got 
them  outj  and  now  the  people  in  there  ai'e  paying  $50  or  $60,  I  am 
not  positive  which  it  is.  I  haven't  had  a  bit  of  hot  water  since  last 
summer.  The  people  who  pay  $60  have  some  hot  water.  He  lets 
them  heat  the  water  upstairs  if  they  pay  the  gas  bill.  We  haven't 
had  a  janitor  since  May,  1917.  He  aismissecTthe  janitor,  and  his 
wife  cleaned  downstairs  once  a  week.  Now  his  son  does  it.  That 
is  all  we  get.  The  board  of  health  is  after  him  every  few  months 
on  account  of  dirty  back  yards.  In  February  he  stopped  the  heat 
My  mother  was  over  70  and  it  was  quite  cold  and  she  couldn't  stand 
it  without  any  heat.  I  had  to  get  a  gas  stove  to  heat  her  room  and 
keep  her  warm.  Now  our  rent  will  be  raised  over  100  per  cent  when 
the  Saulsbury  law  goes  out.  I  don't  expect  to  be  there,  because  I 
will  have  to  get  out  when  he  finds  I  have  testified  here. 

TESTIHONT  OF  AETHTTB  £.  lOSDLETON. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding  in  the 
absence  of  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name,  where  you  live,  and  the 
name  of  the  apartmeilfe  in  which  you  live. 

Mr.  MroDLETON.  Arthur  E.  Middleton,  Creeton  Apartment,  Na 
147.'>  riohimhia  Road. 
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MiDDLETON.  The  agent  is  H.  L  Eust  &  Co.,  Foiirl 
^  owner  is  Fred  G.  Schmidt.    He  lives  in  one  < 

Filler.  When  you  took  advantage  of  the  Saiilsb 

[>ay  the  increase? 

^IiDDLETON.  No,  sir. 

^fiLL£R.  Have  you  received  other  demands  for  inc 

MiDDLETON.  Yes,  sir;  in  June  of  this  year,  the 

the  increased  rent,  but  for  the  rent  that  I  had  re 

the  enforcement  of  the  Saulsbury  act. 

tfiiX£R.  Have  you  the  letter? 

HiDDL£TON.  Yes,  sir. 

^fnxER.  Will  you  read  it  into  the  record? 

ifiDDLFTOK.  Yes,  sir.    [Reading.] 

WosMngton,  Z).  C,  J 

I  MiDDLETON, 

J.  5,  The  Creston, 

Washington,  D.  C. 
Sn :  In  the  making  of  new  leases  for  the  apartment  yoi 
"d  to  coUect  the  increased  rent  requested  the  1st  of  Gctc 
»  Uke  to  know  at  this  time  If  it  is  your  desire  to  contim 

jry  truly,  yours, 

H.  L 
By  J.   F 

tfnxER.  Willyou  leave  that  here? 

IIiDDiJCTON.  I  es,  sir. 

V[iLLJER.  What  is  the  other  letter  you  havel 

iiiDOL£T0x.  That  is  the  second  demand. 

MEnxER.  That  is  dated  August  19, 1919.    Will  yoi 

JO  the  record? 

U[iDDL£TON.  Yes,  sir.    [Reading.] 

Washington,  D.  C,  Am 

L  MiDDUCTON, 

riment  5,  The  Cre$ton,  Washington,  D,  C. 
Sn:  I  am  authorized  to  offer  you  a  lease  on  the  apartm 
year  from  October  1,  1919,  for  a  rental  of  $45  per  mont 
mow  by  September  1  whether  you  desire  this  lease  or 
ich  appreciated. 


ery  re^)ectfully, 


H. 
By  J.  ] 

e  that  with  us? 

it  are  you  paying  now  ? 
lien  I  went  there  it  was 
lot  afford  to  purchase  anthi 
generate  hot  water,  so  he  ta 
iut  $38  for  my  apartment, 
aany  rooms  have  you  ? 
US  and  bath, 
is  your  business  ? 
architectural  engineer,  and 
Indian  Bureau,  where  I  h 
department. 
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Senator  Sheppard.  The  Bureau  of  Indian  Affairs? 

Mr.  MiDDLETON.  Yes,  sir. 

Senator  Sheppard.  Under  Mr.  Sells? 

Mr.  MiDDLETON.  Yes,  sir. 

Senator  Sheppard.  What  is  your  salary  ? 

Mr.  MiDDLETON.  $2,000. 

Senator  Sheppard.  Are  you  a  man  of  family  ? 

Mr.  MiDDLETON.  Yes,  sir. 

Senator  Sheppard.  How  much  of  a  family  have  you? 

Mr.  MiDDLETON.  A  wife  and  daughter. 

TESTIHONT  OF  W.  C.  DEANE. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding 
absence  of  Chairman  Ball.) 

Mr.  Mhler.  You  may  state  your  name  and  address  and  the  nai 
of  the  apartment  in  which  you  live. 

Mr.  Deane.  W.  C.  Deane,  Wilson  Apartment,  2900  Fourteen 
Street. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  Deane.  We  just  rented  the  apartment  the  1st  of  August.  \ 
had  been  living  in  two  rooms  for  two  years  and  we  were  delighted 
get  a  place  to  put  over  our  heads  the  1st  of  August.  I  had  be 
fiving  on  Park  Soad,  and  I  had  to  do  a  good  deal  of  traveling,  ai 
we  gave  that  up  and  stoi-ed  Qur  furniture. 

Mr.  Miller.  You  had  been  subletting  two  rooms  in  that  house  ? 

Mr.  Deane.  Yes,  sir.  When  these  folks  moved  we  were  delight 
to  get  their  apartment. 

Mr.  Millek.  Do  you  know  what  those  peoplo  were  paying  for 
two  years  ago  ? 

Mr.  Deane.  $35. 

Mr.  Miller.  What  are  you  paying  now  ? 

Mr.  Deane.  $46.    He  taxed  me  $11  when  we  took  it. 

Mr.  Miller.  What  did  you  pav  for  the  two  rooms  vou  rented  i 

Mr.  Deane.  $22. 

Mr.  Miller.  The  whole  apartment  has  how  many  rooms  ? 

Mr.  Deane.  I  believe  it  is  called  five  i-oms:  four  rooms  and  a  sini 
kitchen. 

Mr.  Miller.  Has  the  apartment  always  been  filled  with  tenants 
your  knowledge? 

Mr.  Deane.  To  the  best  of  my  knowledge.  Since  we  have  1)€ 
there,  at  least,  it  has  been.  The  trouble  is,  they  won't  make  any  i 
pairs.  The' roof  leaks,  and  the  paper  is  hanging  in  festoons  in  t 
hallway,  and  we  have  to  pay  for  these  things. 

Mr.  Miller.  What  is  the  name  of  the  agent  or  owner? 

Mr.  Deane.  C.  A.  Snow  is  the  owner. 

Mr.  Miller.  What  is  his  address  ? 

Mr.  Deane.  He  is  a  patent  attorney  on  Eighth  Street  betw« 
G  and  H. 

Mr.  Miller.  Do  you  deal  directly  with  him  ? 

Mr.  Deane.  My  check  for  r^it  went  to  him. 

Mr.  Miller.  I  understand  that  beginning  with  the  1st  of  Aug 
you  rented  that  apartment  of  practically  five  rooms  and  bath 
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$46,  and  previously  the  man  who  had  been  renting  it  had  been  pay- 
ing how  much  ? 

Mr.  Deane.  $35. 

Mr.  MiLii£R.  It  was  an  $11  advance  on  you? 

Mr.  Deane.  Yes,  sir. 

Mr.  Miller.  Are  you  satisfied  with  that? 

Mr.  Deane.  We  were  delighted  to  get  it.  We  had  been  traveling 
a  good  deal  on  Government  work,  and  when  I  got  back  there  I  was 
delighted  to  get  a  roof  over  our  heads. 

Mr.  Miller.  That  roof  leaks  and  the  paper  needs  repairs? 

Mr.  Deane.  Yes,  sir;  and  I  had  to  pay  for  painting  and  repairs  on 
our  own  apartment. 

Mr.  Miller.  Have  you  made  any  written  requests  for  repairs  ? 

Mr.  Deane.  No,  sir;  I  have  made  verbal  requests. 

Mr.  Miller.  And  no  attention  was  paid  to  them  ? 

Mr.  Deane.  No,  sir. 

Senator  Capper.  This  Mr.  Snow  has  numerous  other  apartments, 
has  he  not? 

Mr.  Deane.  I  understand  he  has  considerable  property  in  the  city, 
and  he  is  reputed  to  be  quite  w^lthy. 

Senator  Capper.  As  far  as  you  know,  he  has  made  it  a  practice  to 
advance  all  his  rents? 

Mr.  Deane.  Yes,  sir;  I  understand  that  is  the  case.  I  have  no  di- 
rect evidence  only  in  my  own  case.    I  know  he  raised  us  $11. 

Senator  Capper.  Do  you  hear  much  complaint  among  the  tenants? 

Mr.  Deane.  They  are  afraid  to  ask  for  anything;  afi^aid  to  say  the 
roof  is  falling  in  the  cellar  or  anything  else,  for  fear  he  will  raise 
the  rent  or  ask  them  to  get  out.  That  is  the  way  they  feel  about  it. 
The  people  are  afraid  to  say  anything.  They  don't  know  where  they 
would  go  if  they  had  to  get  out. 

Senator  Capper.  Have  you  looked  around  some? 

Mr.  Deane.  We  have  been  all  over  the  city;  I  cant  find  anydiing 
worth  while.  We  kept  our  furniture  in  storage  two  years  in  the 
hope  of  finding  something.  We  were  glad  to  get  a  place  to  save  the 
storage  and  get  our  furniture  around  us. 

Senator  Sheppard.  What  department  of  the  Government  are  you 
employed  in? 

Mr.DEANE.  The  Bureau  of  Engraving? 

Senator  Sheppard.  Have  you  a  family  ? 

Mr.  Deane.  Yes,  sir. 

Senator  Sheppard.  Wliat  size  is  your  family  ? 

Mr.  Deane.  A  wife  and  daughter. 

Senator  Sheppard.  Do  you  hear  the  rent  question  discussed  down 
tliere  at  the  Bureau? 

Mr.  Deane.  No,  sir;  I  can't  say  that  I  hear  much  in  regard  to  it 
down  there.  My  duties  are  such  that  I  do  not  get  in  conversation 
with  people  very  nmch.  I  have  been  traveling  a  good  deal  since  the 
war  started,  out  on  the  road  for  the  Post  Office  and  War  Savings 
(  onuuittees  and  different  people. 

Senator  Sheppard.  Has  anything  been  said  about  a  further  in- 
crease in  rent? 

Mr.  Deane.  The  people  up  there  generally  believe  there  will  be  a 
raise  the  first  opportunity. 
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TESTIHOHT  OF  L.  P.  LUES. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding  in  ab- 
sence of  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  in  full,  your  address,  and 
the  name  of  the  apartment  in  which  you  live. 

Mr.  LiLES.L.  P.  Liles,  Columbia  and  Quarry  Roads,  33  Octavia 
Apartments. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  Liles.  Three  years. 

Mr.  Miller.  You  went  there  in  1916  ? 

Mr.  Liles.  October  1. 

Mr.  Miller.  What  rent  did  you  pay  then  ? 

Mr.  Liles.  The  apartment  I  occupied  then  is  not  the  one  I  occupy 
now. 

Mr.  Miller.  What  was  the  size  of  the  first  apartment  ? 

Mr.  Liles.  Five  rooms. 

Mr.  Miller.  And  bath. 

Mr.  Liles.  Yes,  sir. 

Mr.  Miller.  How  much  did  you  pay  for  it? 

Mr.  Liles.  The  apartment  was  fuinished  but  I  rented  it  from  the 
tenant,  not  the  owner  of  the  building.  I  paid  $55  for  the  apartment 
furnished,  but  the  amount  he  asked  me  for  the  apartment  was  $47.50 
imfurnished.  The  reason  I  ffot  it  so  cheaply  at  that  time  was  be- 
cause the  former  tenant  left  the  furniture  in  my  care. 

Mr.  Miller.  How  long  did  you  live  in  that  particular  apartment? 

Mr.  Liles.  One  year. 

Mr.  Miller.  Was  any  demand  made  on  you  for  an  increase  in  rent  ? 

Mr.  Liles.  No,  sir. 

Mr.  Miller.  Where  did  you  go  then? 

Mr.  Liles.  To  another  apartment  in  the  same  building? 

Mr.  Miller.  What  was  tne  size  of  it? 

Mr.  Liles.  They  called  it  seven  rooms  and  bath,  but  it  was  really 
only  six. 

Mr.  Miller.  Was  it  furnished  or  unfurnished? 

Mr.  LnjBs.  Unfurnished. 

Mr.  Miller.  How  much  did  you  pay  for  it? 

Mr.  Liles.  $60. 

Mr.  Miller.  From  October  1, 1917? 
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Mr.  Miller.  Have  tbere  been  any  other  demands  for  an  increase 
in  rent? 

Mr.  LiLBs.  Yes,  sir. 

Mr.  Miller.  State  what  it  was. 

Mr.  LiLEs.  August  1, 1919, 1  had  a  verbal  request  from  the  mana- 
^r  of  the  building  for  an  increase  to  $90  per  month. 

Mr.  Miller.  Give  the  name  of  the  manager  and  the  people  who 
)wn  it. 

Mr.  LiLES.  Charles  Flint  is  the  manager,  and  the  owner  is  Mrs. 
Pannie  J.  Barrett. 

Mr.  Miller.  What  is  her  address  ?x 

Mr.  LiLEs.  Octavia  Apartment.    Incidentally,  she  is  the  owner  of 
me  other  large  apartment  in  the  city  and  a  good  deal  of  other  ^ 
)roperty. 

Mr.  Miller.  And  they  are  asking  $90  a  month  for  the  apartment 
hat  two  years  ago  they  asked  $60  for? 

Mr.  LnJEs.  Yes,  sir. 

Mr.  Miller.  What  have  you  done  about  it? 

Mr.  LiLES.  I  have  done  nothing. 

Mr.  MxLLBR.  Have  they  offered  any  inducements  to  you  or  made 
nv  statement  about  what  they  will  do? 

ifr.  LiLBS.  Not  a  thing.  She  requested  me  to  give  her  notice  about 
he  1st  of  September  whether  I  would  si^  the  lease  or  not. 

Mr.  Miller.  I  presume  you  have  not  given  her  that  notice? 

Mr.  LiLES.  No,  sir. 

Mr.  Miller.  Have  you  asked  for  any  repairs? 

Mr.  LiLEs.  Yes,  sir. 

Mr.  Miller.  Have  they  been  made? 

Mr.  LiLES.  They  have  not. 

Mr.  MiiX£R.  Was  the  heating  service  sufficient  last  winter? 

Mr.  LiLEs.  It  was  not. 

Mr.  Miller.  You  suffered  from  lack  of  heat? 

Mr.  LiLES.  Two  of  my  children  had  the  influenza  and  suffered  con- 
iderably  on  account  of  lack  of  heat.  We  threatened  to  report  them 
)  the  Fuel  Administration  if  they  didn't  do  better. 

Mr.  Miliar.  Do  I  understand  that  unless  you  do  sign  this  new 
tfise  for  $90  a  month  you  are  going  to  get  into  trouble  with  them  ? 

Mr.  LfiLEs.  Yes,  sir. 

Senator  Sheppard.  What  is  your  business? 

Mr.  LiLEB.  I  have  been  a  traveling  salesman  for  a  number  of  years, 
during  the  past  year,  however,  I  wnl  state  that  I  accepted  a  contract 
ith  the  Government  to  produce  a  crop  of  castor  beans  through 
le  South,  and  I  was  separated  from  my  family  last  year  and  part 
f  this  year. 

Mr.  Miller.  How  large  is  your  family? 
Mr.  LiLEs.  A  wife  and  three  daughters. 
Senator  Sheppard.  What  are  you  doing  now? 
Mr.  LiLEs.  I  am  traveling  some.    I  am  figuring  on  a  change  in  my 
ork,  however. 

TESTIMONT  OF  WILIIAH  F.  PAHBEH. 

(The  witness  was  dulv  sworn  by  Senator  Capper,  presiding  in 
>sence  of  Chairman  Ball.) 
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Mr.  Miller.  You  may  state  your  name,  address,  and  the  name  of 
the  apartment  where  you  live. 

Mr.  Pahren.  My  name  is  William  F.  Pahren;  I  live  at  12:^» 
Eleventh  Street  N W. 

Mr.  MiLLFJi.  Your  letter  to  Senator  Pomerene  was  handed  to  the 
committee,  and  they  asked  that  you  be  called  here.  Will  you  stste 
as  quickly  as  possible  your  case? 

Mr.  Pahren.  I  am  obliged  to  furnish  tenants  with  living  quarters 
at  less  than  cost.  In  the  meantime  I  am  kept  from  living  in  mj 
house.  I  want  to  recover  the  house  for  my  own  use.  When  I  rtaoted 
it  I  was  an  unmarried  man.  I  am  married  now  and  wish  to  recwcr 
it  for  my  own  use. 

Senator  Sheppard.  Are  you  in  the  Government  service? 

Mr.  Pahren.  Yes,  sir. 

Senator  Siirpparo.  Are  vou  not  entitled  to  recover  it  under  the 
law? 

Mr.  Pahren.  It  is  perfectly  useless  to  try  to  do  that,  because  you 
would  have  to  show  necessity.  It  is  not  a  question  of  being  in  a 
position  to  testify  that  you  are  a  Government  clerk.  It  is  a  case  of 
proving  and  demonstrating  the  necessity  for  getting  possession  of  it. 
The  gentleman  who  has  preceded  me  some  time  ago  described  thf 
difficulty  of  getting  possession  of  the  property,  even  in  court  So, 
with  that  experience  of  others,  I  have  never  undertaken  to  do  it. 

Senator  Shkppard.  'V\Tiere  are  you  living  now! 

Mr.  Pahren.  In  the  Plymouth*  Apartments  on  Eleventh  Street 

St*nator  Sheppard.  Have  you  any  complaint  about  the  rent  yow 
pay  i 

Nfr.  Pahren.  Xot  at  all.  I  don*t  sympathize  with  the  attitude  of  .1 
givat  many  tenants  who  i-efuse  needed  increases.  We  have  submitteiJ 
to  an  inomise,  and  did  so  veri-  cheerfully.  In  my  own  experience, 
thov  an*  entitUnl  to  it, 

^v^nator  Sheppard.  Have  you  had  notice  of  further  increase  for 
next  year? 

Mr.  PvinnN.  We  anticipate  a  further  increase,  and  that  is  why  wf 
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Senator  Sheppard.  We  will  give  careful  consideration  to  your 
ion. 
r.  Pahren.  Thank  you,  sir. 
Mr.  Miller.  Do  you  want  that  in  the  record  ? 
Senator  Sheppard.  Yes. 
Mr.  Miller.  Put  that  in  as  Exhibit  A. 
(Said  Exhibit  A  is  copied  in  the  record  in  full  as  follows :) 

Exhibit  A. 

Washington,  D.  C,  Augmt  23, 1910. 
Hon.  I^wis  Heibleb  Ball, 

United  States  Senate. 

Sib:  Yesterday  morning  my  wife  called  on  you  to  voice  in  person  a  protest 
agniuBt  a  further  extension  of  the  Saulsbury  law,  or  against  the  enactment  of 
any  further  legislation  which  after  the  reestablishnient  of  peace  would  prevent 
any  home  owner  in  the  District  from  recovering  possession  of  his  property  for 
his  own  use. 

You  were  courteous  enough  to  give  my  wife  a  hearing,  and  to  request  that  she 
?(ubmlt  a  statement  in  writing  so  that  it  would  be  in  your  hands  by  Monday 
morning  covering  the  circumstances  of  her  case. 

I  hasten  to  comply  with  your  suggestion,  and  you  may  find  my  experience  as  a 
landlord  on  a  small  scale  not  entirely  uninteresting. 

AUow  roe  first  to  say  that  I  am  just  a  Government  clerk  employed  in  the 
Treasury  Department,  and,  like  most  other  Grovernment  clerks,  dependent  almost 
♦*ntlrely  on  my  salary  for  an  Income.  Some  years  ago,  while  still  a  bachelor,  I 
purchased  a  12-room  house  downtown  which  was  so  arranged  as  to  permit  of 
being  rented  out  as  three  one-family  flata  The  investment  from  tlie  beginning 
wa»  a  bad  one,  and  the  project  of  conducting  the  house  as  a  flat  barely  self- 
Mustaining.  With  the  progress  of  the  war,  however,  there  has  been  such  an 
extraonllnary  Increase  In  the  cost  of  operation  as  a  flat  that  at  the  present  time 
the  total  Income  from  the  house  does  not  meet  the  cost  of  operation.  This  you 
will  understand  from  the  following  statement  of  earnings  and  operating 
expenses: 

Cost  of  operation : 

Taxes $78.83 

Insurance 5. 00 

Light  in  hall 45. 00 

Coal  and  wood 239.50 

Removal  of  rubbish 26.00 

Repairs   150. 00 

rommlsslons  on  rents 56.40 

Water 25.00 

Depreciation 100.00 

Janitor   .service 163. 00 

Interest  on  two  trusts 890. 00 

Total  cost  of  operation 1,278.73 

Income   1, 128. 00 

Deficit   from  operation 150.73 

Allow  me  to  say  that  this  happens  to  be  a  very  old  house  and  that  during  the 
war  It  has  been  necessary  to  defer  certain  extraordinary  repairs  which  If  now 
made  would  cost  probably  not  less  than  $500.  I  merely  mention  this  In  case 
there  sbould  be  any  doubt  of  the  propriety  of  Including  the  charge  of  $100  for 
iiepreciatlon  as  It  appears  In  the  foregoing  statement  of  operating  expenses. 

Not  only,  therefore,  am  I  obliged  to  devote  a  portion  of  my  salary  as  a 
Oovemment  clerk  to  make  good  the  deficit  from  operation,  but  under  the 
Saulsbury  law  I  am  in  a  position  where  I  can  not  even  stop  my  losses  by 
abandoning  the  operation  of  this  house  as  a  flat.  You  will  further  notice 
that  in  the  foregoing  statement  of  operating  expenses  and  Income,  no  account 
is  taken  whatever  of  some  return  to  which  I  am  entitled  on  the  equity  which 
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I  have  acquired  by  monthly  payments  on  the  house,  nor  does  this  statemeot 
place  any  valuation  on  my  time,  trouble,  and  services  in  keeping  the  projeci 
going.  Nor  Is  it  possible  for  this  statement  to  convey  any  adequate  idea  of 
the  exasperations  to  which  I  have  been  subjected  In  dealing  with  tenant**  who 
throughout  the  period  of  their  tenancy  have  grossly  abused  their  pritHesei 
In  the  case  of  one  of  these  tenants  I  had  started  proceedings  for  eviction  wha 
these  proceedings  were  estopped  by  the  enactment  of  the  Saulsbury  law  before 
the  matter  could  be  brought  into  court. 

During  the  period  of  the  war  I  have  patiently  submitted  to  the  injustice 
and  exasperations  of  the  situation  in  which  I  find  myself,  confident  that  with 
the  reestablishment  of  peace  there  would  be  restored  to  me  that  which  wm 
my  own.  About  a  year  ago,  I  was  married  to  the  very  charming  lady  vbo 
called  on  you  yesterday,  and  it  is  now  very  naturally  our  wish  and  indis- 
putable right  to  recover  possession  of  our  property  with  a  view  to  converUag 
it  into  a  home.  I  therefore  very  solemnly  protest  against  any  further  legifr 
lation  which  would  prevent  the  consummation  of  this  wish,  or  which  woald 
operate  further  to  violate  my  constitutional  rights  as  an  American  citizen. 
Respectfully, 

Wm.   F.   Pahxer, 
12S6  Eleventh  Street  NW.,  Wathinsnof^,  D.  C. 

TESTIMOHT  OF  FRED  C.  HATS. 

(The  witness  was  duly  sworn  by  Senator  Capper,  presiding  in 
absence  of  Chairman  Ball.) 

Mr.  Miller.  Give  your  name,  address,  and  the  name  of  the  apart- 
ment in  which  you  live. 

Mr.  Hays.  Fred  C.  Hays,  1237  G  Street  NW. 

Mr.  Miller.  Did  you  want  to  appear  before  the  committee  to  pro- 
duce some  letter? 

Mr.  Hays.  Yes,  sir.  I  don't  know  that  I  could  do  any  better  than 
to  read  the  letter  I  wrote  to  the  chairman  of  the  District  conmiittee 
in  reference  to  the  Saulsbury  resolution.    That  will  cover  my  case. 

Mr.  Miller.  Will  you  state  your  business  first? 

Mr.  Hays.  Manufacturer  of  mirrors  and  picture  frames,  dealer  in 
art  supplies  and  water  colors. 

Senator  Sheppard.  Just  read  the  letter.    It  is  not  long. 

Mr.  Hays  (reading) : 

Dkar  Str  :  .Tuat  a  word  in  defense  of  my  property  and  my  busineso;  as  nffected 
by  tlie  extension  of  the  Saulsbury  roaohnion. 
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Mr.  Hays.  No,  sir;  it  is  entirely  business,  and  I  occupy  the  whole 
building  except  the  lower  half,  which  is  a  drug  store. 

Senator  Sheppard.  That  is  rented  to  you  for  business  purposes? 

Mr.  Hays.  Yes,  sir. 

Senator  Sheppard.  And  you  can  not  recover  under  the  Saulsbury 
law? 

Mr.  Hays.  No,  sir. 

Senator  Sheppard.  We  will  give  careful  consideration  to  your  sug- 
gestion. 

Mr.  Hays.  That  lease  was  written  in  March,  1918.  The  Sauls- 
bury  law  went  into  effect  in  May  or  June. 

&nator  Capper.  We  will  adjourn  until  2  o'clock  Tuesdav. 

(Thereupon  the  committee,  at  5.15  p.  m.,  adjourned  until  2  o'clock 
p.  m.,  Tuesday,  August  26,  1919.) 
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TUESDAY,  AUGUST  26,  1919. 

United  States  Senate, 

Subcommittee  of  the 
Committee  on  the  District  of  Columbia, 

Washington^  D,  C. 
The  subcommittee  met,  pursuant  to  adjournment,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  L.  Heisler  Ball  presiding. 

Present :  Senators  Ball  (chairman) ,  Capper,  Elkins,  Sheppard,  and 
Dial. 
Present  also.  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.  We  will  con- 
tinue the  hearings  on  rents.    Is  Mr.  A.  D.  Fairbaim  present? 

TESTIUONT  OF  MK  A.  D.  FAIBBAIBN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Mii^iER.  Mr.  Fairbaim,  will  you  kindly  ^ve  your  full  name  and 
residence  and  the  name  of  the  apartment  in  which  jou  live? 

Mr.  Fairbairn.  My  name  Alfi-ed  Donald  Fairbaim.  I  live  at 
1450  Girard  Street,  and  the  name  of  the  apartment  is  the  Palmer 
House. 

Mr.  Miller.  What  is  your  profession  ? 

Mr.  Fairbairn.  I  am  a  journalist  or  newspaper  man. 

Mr.  Miller.  How  long  have  you  lived  in  this  apartment  house? 

Mr.  Fairbairn.  I  have  lived  in  the  present  apartment  since  last 
December. 

Mr.  Miller.  Do  you  want  to  state  the  circumstances  in  connection 
nth  that  apartment  or  the  one  you  occupied  previously  ? 

Mr.  Fairbairn.  I  would  rather  tell  the  story  from  the  beginning. 

Mr.  Miller.  Do  you  mean  with  reference  to  the  apartment  you  lived 
n  before  ? 

Mr.  Fairbairn.  The  one  I  lived  in  before. 

Mr.  Miller.  Then  please  state  to  the  committee  as  briefly  as  possible 
he  name  of  the  apartment,  how  many  rooms  you  had  there,  when  you 
occupied  it,  and  what  rent  you  paid,  and  whether  there  have  been  any 
ncreases. 

Mr.  Fairbairn.  Do  you  mean  for  the  present  apartment? 

Mr.  Miller.  You  wanted  to  start  with  your  former  apartment. 

Mr.  Fairbairn.  All  right.  I  formerly  lived  in  an  apartment  at  200 
3ummings  Lane,  Chevy  Chase.  The  owner  of  that  apartment  is  Mrs. 
•Inlman.    I  have  forgotten  her  first  name. 
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Mr.  MnjjBR.  When  did  you  start  living  there? 

Mr.  Fairbairn.  I  first  started  to  live  there  in  June  of  last  year. 

Mr.  Miller.  June,  1918? 

Mr.  Fairbairn.  June,  1918. 

Mr.  Miller.  What  is  the  size  of  your  apartment,  and  what  rental 
did  you  pay  ? 

Mr.  Fairbairn.  The  size  of  the  apartment  was  four  rooms,  and  I 
paid  $70  a  month  rent. 

Mr.  Miller.  Furnished  or  unfurnished? 

Mr.  Fairbairn.  Well,  it  was  alleged  to  be  furnished.  There  was 
furniture  in  it. 

Mr.  Miller.  Did  you  receive  any  demand  for  an  increase  in  rent 
before  you  left  there? 

Mr.  Fairbairn.  No:  but  I  received  notice  to  quit  in  spite  of  the 
fact  that  I  had  a  years  lease. 

Mr.  Miller.  Have  you  that  notice  with  you  ? 

Mr.  Fairbairn.  No;  I  have  not  for  that  apartment.  The  rent  wa< 
paid  to  date. 

Mr.  Miller.  State  briefly  the  circumstances,  then.* 

Mr.  Fairbairn.  Gardiner  &  Dent  are  the  agents  for  this  place,  t 
perfectly  reputable  firm  of  real  estate  agents.  After  I  had  occupies 
the  apartment  a  few  days  I  found  that  the  man  below  me  with  ai 
identical  apartment  was  paying  $22.50  a  month.  His  name  wai 
Mulligan.  I  also  found  Mrs.  Erdman,  who  owned  it,  was  an  enem^ 
alien  and  was  bv  Executive  order  kept  outside  of  the  District  o 
Columbia.  I  called  the  attention  of  the  agents  to  that  fact  and  als* 
to  the  fact  that  I  was  being  gouged.  The  answer  was  that  whil 
she  was  an  alien  she  was  not  an  enemy,  and  I  expressed  surprise  tha 
a  reputable  firm  of  real  estate  agents  should  collect  the  rent  for  a 
enemy  alien  and  protect  her  in  what  she  called  her  rights.  In  repl 
to  that  my  attention  was  called  to  the  fact  that  my  house  was  fui 
nished.    I  offered  to  have  the  furniture  removed  to  a  storage  pla(< 

Eay  the  storage  on  it,  and  pay  double  the  rent  that  the  man  livin 
elow  me  was  paying,  but  they  would  not  accept  the  propositioi 
Then  I  offered  to  buy  the  furniture  at  an  appraisement  w^hicn  woul 
be  placed  upon  it  by  competent  valuers,  but  they  would  not  listen  t 
that;  they  wanted  $70  a  month,  and,  finally,  they  wound  up  by  givir 
me  notice  to  quit. 

Mr.  Miller.  Did  you  quit? 

Mr.  Fairbairn.  Yes;  I  quit — I  might  as  well  tell  the  whole  stor^-- 
but  I  quit  owin^  them  a  month's  rent  because  I  felt  to  cheat  f 
enemy  alien  was  just  the  same  as  despoiling  the  Egyptians,  as  spok< 
of  in  Exodus,  and  I  would  have  done  them  for  two  months  it  th 
had  been  possible,  and  would  have  delighted  in  doing  it. 

Mr.  Miller.  When  did  you  leave  there,  Mr.  Fairbairn? 

Mr.  Fairbairn.  I  left  on  December  2,  I  think  it  was;  I  do  n 
know  whether  it  was  at  the  behest  of  Chirdiner  &  Dent  or  M 
Erdman,  but  one  Saturday  evening — ^I  was  then  on  the  staff  of  t 
Star — a  thoroughly  pompous  constable  came  along  and  seized  o 
satchels  and  everything  else.  He  did  not  take  them,  but  he  warn 
my  wife  that  if  she  removed  them  from  the  premises  he  would  ha 
her  arrested.  My  first  act  was  to  call  a  taxi,  load  them  into  it,  a 
oome  into  towiu    Then  I  went  to  see  the  constable  and  tdd  him  i 
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'ircumstances.    He  said,  "  Well,  I  am  throagh  with  that  garrjr,"  and 
et  it  go. 

Mr.  Miller.  So  in  December,  1918 

Mr.  Pairbaibn.  In  December,  1918,  after  I  left  the  enemy  alien's 
loiise — and,  by  the  way,  later  I  received  a  notice  from  an  attorney, 
I  thoroughly  reputable  attorney,  telling  me  that  this  lady  had  placed 
he  collection  of  the  rents  in  his  hands.  I  went  to  him  and  explained 
he  circumstances,  and  he  said,  "  Oh,  I  am  through.  She  will  not 
nduce  me  to  collect  the  rent  for  her."  Then  I  saw  advertised  the 
)resent  apartment  that  I  am  in,  and  I  went  to'  the  New  York  Busi- 
less  and  Realty  brokers,  1423  F  Street  Northwest,  and  they  offered 
ne  the  place  at  $60  a  month,  which  I  did  not  complain  of,  but  the 
)arty  who  was  in  there  previously  told  me  that  they  had  rented  it 
t  $50  a  month,  and  I  had  information  that  in  prewar  times  the  same 
partment  rented  at  $25. 

Mr.  Miller.  All  these  apartments  were  unfurnished,  of  course? 

Mr.  Fairbairn.  Unfurnished,  and  then  I  found  that  in  that  apart- 
lent  there  is  no  uniform  system  of  rents;  one  person  for  the  same 
umber  of  rooms  that  I  have  pays  $45  a  month ;  another  pays  $58 

month,  and  it  looks  like  they  were  trying  to  get  anythmg  that 
nvbody  would  pay  all  the  way  through. 

they  have  tried* to  get  me  out  of  there  several  times  because  they 
lid  tliey  could  rent  it  at  an  increased  cost. 

Mr.  Miller.  Have  you  anything  in  writing  that  you  could  intro- 
uce  on  that  point  ? 

Mr.  Fairbairn.  Yes;  but  would  you  permit  me  to  lead  up  to  that? 

Mr.  Miller.  Yes :  but  we  have  many  other  witnesses  yet  to  hear. 

Mr.  Fairbairn.  I  will  only  take  a  \erv  short  time  now.  Early  in 
[it'll  my  wife  received  a  telegram  from  her  mother's  people  in  Deca- 
ir.  111.,  saving  that  her  mother  was  dying.  I  was  then  on  the  Star, 
he  startea  out  West  and  neglected  to  mail  a  check  for  the  rent.  She 
I  ways  mailed  the  check.  Although  the  agents  knew  very  well  where 
was,  because  I  had  entered  into  a  contract  right  in  the  Star  office 
3(1  they  knew  where  my  desk  was,  they  waited  until  about  the  15th 
f  the  month  and  then  got  a  summons  for  me  and  nailed  it  to  the 
>or.  Well,  I  managed  to  overcome  that  by  paying  the  rent.  I 
lought  my  wife  had  paid  it  by  check,  and  instead  of  coming  down 
I  an  orderly  way  ana  trying  to  collect  it,  they  thought  they  saw  a 
lance  there  to  get  me  out  so  as  to  get  an  increased  revenue  out  of 
10  apartment.  Our  rent  is  paid  right  up  to  the  1st  of  the  month, 
ecentlythat  apartment  has  been  bought  by  a  lady,  Mrs.  M.  E. 
aland.  She  lives  at  Virginia  Hijghlands.  We  got  this  notice 
tiugfat  up  by — ^I  think  it  was  an  assistant  ianitor  last  night 
Mr.  MiTJjnt.  Will  you  read  that  into  the  record  at  this  pointy 
ease? 
Mr.  Fairbaibk.  [Beading:] 

WA8HINGT0N,  D.  O.,  AUQUH  25,  1919. 
\  a.  D.  PAISBAIBlf, 

Apartment  No,  2  W,  The  Palmer  Apartments, 

U50  Oirard  Street  NW,: 
I,  Mr«.  M.  B.  Boland,  hnvlnsf  purchnned  the  above-men tloneil  premises,  hereby 
f^  jpim  notice  to  remove  from  and  quit  possession  of  the  apartment  known 
Na  2,  the  Palmer  Apartments,  located  at  14.'i0  Oirard  Street  NW.,  at  the 
^ntUm  of  SO  dayit  from  the  end  of  your  present  month's  tenancy. 

Mabt  E.  Boland, 
(hmer  of  premiften,  Virginia  Hiffhlands,  Alexandria  Co.,  Va. 
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I  think  the  alleged  reason  for  that  is  that  we  have  a  perfectly  nor- 
mal boy,  4  years  old,  who  insists  upon  having  a  ^ooa  time,  and  I 
refuse  to  niuflBe  his  voice  or  to  make  him  in  reasonable  hours  behaTe. 
I  want  him  to  be  a  real  boy.  In  other  words,  they  want  all  children 
to  be  kept  out  of  the  apartments.  One  of  the  tenants  asked  my  wife 
if  she  would  not  wear  rubber  heels  on  her  shoes  or  put  down  the 
carpets  so  there  would  be  no  noise  on  the  floor.  Another  asked  us  if 
we  would  not  send  the  boy  to  the  country  to  the  boarding  school  so 
he  would  not  be  around  the  house  to  annoy  the  tenants. 

Our  lease  does  not  expire  until  December  1,  and  it  looks  like  it  t 
a  plan  amon^  certain  landlords  to  destroy  the  morale  of  the  women 
and  by  intimidation  force  them  to  get  out. 

Mr.  Miller.  They  have  sent  you  this  notice  but  have  not  made  any 
demands  on  you  for  an  increase  in  rent  since  you  went  there  ? 

Mr.  Fairbairn.  No  ;  they  have  not,  but  I  have  been  informed.  Id 
fact,  it  is  the  general  understanding  around  there,  that  they  are 
going  to  make  increased  demands  tor  rents  as  soon  as  the  time 
expires. 

Mr.  Miller.  Have  you  been  there  long  enough  to  state  whether  this 
apartment  house  is  in  need  of  repairs,  whether  any  demands  have 
been  made  for  repairs? 

Mr.  Fairbairn.  I  think  it  is  like  Paddy's  gun;  it  needs  a  new  loct 
stock,  and  barrel.  It  needs  rebuilding.  The  sink  is  in  bad  shape; 
the  toilets  are  in  worse  shape.  It  is  an  old  house.  It  can  be  made 
very  comfortable.  There  are  six  apartments  there.  It  would  take 
about  $10,000  to  put  it  in  a  real  habitable  shape. 

Mr.  Miller.  How  many  apartments  did  you  say  there  are  in  the 
building? 

Mr.  Fairbairn.  There  are  six  apartments  in  the  building. 

Mr.  Miller.  We  have  brought  out  all  the  points  we  wish,  and  thai 
will  be  all  unless  you  have  something  to  add,  Mr.  Fairbairn. 

Mr.  Fairbairn.  For  six  days  they  refused  to  remove  the  garbag^^ 
and  gave  us  no  hot  water,  and  treated  us  generally  with  contempt. 
I  was  obliged  to  write  to  Mr.  Louis  Brownlow,  the  Chairman  of  uie 
Board  of  Commissioners,  and  the  janitor  remarked  aromid  there, 
when  I  threatened  to  go  to  the^  Board  of^Health,_that  the  agents  of 
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as  it  turned  out  to  be — a  crowded  city,  I  was  told  that  they  needed 
my  apartment  on  account  of  my  boy — ^he  made  too  much  of  a 
row.  He  was  a  general  favorite  around  there.  He  did  make  a  row, 
and  I  would  not  have  a  boy  who  would  not.  I  paid  $65  a  month 
for  three  rooms.    They  were  immediately  rerented  at  $175  a  month. 

Chairman  Baix.  The  rent  was  increased  from  $65  to  $175  ? 

Mr.  Faihbairn.  From  $65  to  $175  a  month. 

Senator  Capper.  I  would  like  to  ask  you,  Mr.  Fairbaim,  as  a 
newspaper  man  who  is  quite  familiar  with  conditions  in  this  city,  to 
what  extent  landlords  are  generally  taking  advantage  of  the  ad- 
mitted shortage  of  houses  and  apartments  m  this  city  to  exact  un- 
reasonable and  excessive  rents  throughout  the  city? 

Mr.  Faihbairn.  If  I  understand  uie  question,  Senator,  you  want 
to  know  what  percentage 

.Senator  Capper.  I  want  to  know  how  general  that  practice  is. 

Mr.  Faihbairn.  It  is  very  general.  There  are  a  few  landlords  who 
are  honestly  trying  to  give  their  tenants  value  received.  There  are 
a  number  who  are  honestly  trying  to  do  that.  There  is  not  any  ob- 
jections  whatever  to  landlords,  in  mv  opinion,  increasing  the 
rents  to  correspond  with  their  increased  outlays  in  janitor  service, 
coal,  and  in  all  that  kind  of  thing,  but  when  you  come  to  multiply 
that  by  three  it  is  an  entirely  different  thing. 

At  the  same  time,  the  general  conspiracy  against  the  infants,  I 
think,  is  the  most  traffic  thing  in  this  whole  situation.  A  normal 
married  man  wants  to  become  a  father  and  a  nonnal  married  woman 
wants  to  become  a  mother,  but  they  are  prevented  from  that  in  a 
town  like  this. 

I  have  been  in  about  40  cities  recently,  and  I  find  that  this  is  in- 
comparably the  worst  city  in  the  United  States  for  rent  and  gouging. 
Tliere  is  not  any  question  at  all  about  it.  ^ 

Down  in  San  Antonio,  Tex.,  recently — and  San  Antonio  has  been 
^ejitly  crowded — they  had  a  fair-play  organization,  and  although 
every  apartment  and  room  had  been  taken  during  the  war,  the  mayor 
and  others  down  there  assured  m^  positively  that  there  were  very, 
very  few  cases  of  outrageous  profiteering.  There  were  some  ad- 
vances, of  course,  to  meet  the  corresponding  increases  in  cost. 

Senator  Capper.  What  is  that  fair-play  organization  down  there 
that  you  speak  of? 

Mr.  Fairbairn.  It  was  an  organization  just  before  we  entered  the 
wan  and  every  merchant  and  every  real  estate  man  and  every  land- 
lord agreed  to  charge  fair  pricas  and  not  to  exact  any  excessive 
profits. 

Chairman  Ball.  Is  that  a  Washington  organization? 

Mr.  Fairbairn.  No;  that  was  down  in  San  Antonio,  Tex.  For 
instance,  take  the  hotels  there.  I  stayed  at  the  Hotel  Gunter.  I 
had  a  perfectly  fine  room  with  bath  for  $2  a  day.  And  it  must  not 
\je  iin^rstood* that  San  Antonio  is  a  cheap  town;  it  is  one  of  the 
finest  towns  in  the  country,  althoug:h  it  was  a  little  higher  there. 
Thev  are  spending  about  $20,000,000  in  new  buildings  there. 

Mr.  MnxKR.  Were  those  rooms  that  you  referred  to  at  the  Burling- 
ton furnished  or  unfurnished? 

Mr.  F'airbaibx.  They  were  furnished. 
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TESTIMONY  OF  WILLIAM  S.  WAUDBY, 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  kindly  give  your  full  name,  your  place  c 
lesidence,  and  the  name  of  your  apartment? 

Mr.  Waudby.  William  S.  Waudby,  at  the  present  time  the  Wal 
raff,  3025  Fifteenth  Street. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  Waudby.  There  is  nothing  to  say  against  the  Wallraff. 

Mr.  Miller.  What  is  the  testimony  you  want  to  give? 

Mr.  Waudby.  I  want  to  bring  out  whatever  you  want.  I  will  sji 
this :  I  was  one  of  the  early  men  who  was  profiteered  out  of  a  hom 

Mr.  Miller.  When  did  you  rent  that  house  and  when  did  that  tal 
place? 

Mr.  Miller.  I  lived  at  3408  Warder  Street  for  one  year,  and  ( 
•February  15,  1918, 1  got  a  notice  to  quit. 

Mr.  Miller.  How  long  had  you  been  living  there? 

Mr.  Waudby.  I  had  been  living  there  one  year. 

Mr.  Miller.  How  many  rooms  were  in  the  house? 

Mr.  Waudby.  A  box  house,  six  rooms  and  porch,  a  good,  coi 
fortable  house,  one  that  I  had  been  assured  that  I  could  live  in 
long  as  I  wanted  to. 

Mr.  Miller.  What  rent  did  you  have  to  pay  for  that? 

Mr.  Waudby.  $30.50. 

Mr.  Miller.  Unfurnished? 

Mr.  Waudby.  Yes,  sir. 

Mr.  Miller.  Now  proceed. 

Mr.  Waudby.  I  got  this  notice  to  quit. 

Mr.  Miller.  Just  read  that  into  the  record. 

Mr.  Waudby.  (Reading:) 

Washington,  D.  C,  Februarif  15  19 li 
To  William  S.  Waudby, 

3408  Warder  Street  NW.,  M'ashintgon,  D.  C, 

Stk  :  As  I  am  (lesirou«5  to  have  possession  of  the  house  and  prepilses  knowt 
No.  3408  Warder  Street  NW.,  In  the  city  of  Waahtngton,  D.  C,  wWch 
now  hold  of  me  as  tenant  by  the  month,  and  which  tenancy  began  on  the 
day  of  April,  1917,  I  hereby  give  you  notice  to  remove  from  and  quit  i 
premises  at  the  expiration  of  30  days  from  March  2,  1918. 

Edith  H.  Gottwallb, 

S12S  Warder  Strei 

Mr.  Miller.  What  action  did  you  take? 

Mr.  Waudby.  I  immediately  went  down  to  Mr.  Gottwalls  \ 
asked  him  what  was  the  occasion  for  this.  He  said, "  I  have  sold  t 
house."  I  said, "  Why  did  you  not  give  me  an  opportunitv  ?  "  I  st 
"To  whom  did  you  sell  it?"  He  said,  "To  Mr.  Austin."  I  s 
"  Mr.  Austin  has  never  been  in  my  house."  He  said.  "  You  were  .*^ 
a  good  tenant  we  did  not  want  to  disturb  you  oy  taking  pe< 
through  the  house,  so  we  sold  it  sight  unseen." 

Mr.  Miller.  Did  you  move  out  of  the  house  ? 

Mr.  Waudby.  So  I  said,  "  I  suppose  I  will  have  to  move  out  o 
thrown  out,"  and  he  said,  "Yes."  So  we  immediately  procec 
to  look  all  over  Washington  for  a  place.  We  looked  for  three  c 
and  could  not  find  anything. 
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Mr.  Miller.  What  did  you  do  tlien,  Mr.  Waudby?  Did  you  move 
out  of  the  house?  Just  give  me  a  specific  answer  to  my  question, 
please. 

Mr.  Waudby.  Yes,  sir;  I  will,  but  that  is  not  getting  me  anywhere, 
because  this  is  quite  a  story. 

Chairman  Ball.  Did  you  vacate  the  house?  Did  you  vacate  the 
house  in  accordance  with  that  order?  That  is  what  the  committee 
would  like  to  know\ 

Mr.  Waudbt.  Yes,  sir;  I  did. 

Chairman  Ball.  What  did  you  do  then? 

Mr.  Waudby.  I  engaged  in  a  strenuous  warfare  with  the  real 
estate  agent.  They  wanted  to  force  me  to  buy  a  house,  and  I  did 
not  want  to  be  forced.  Saunders  &  Co.,  real  estate  men,  1407  F 
Street,  NW.,  sent  a  man  up  there  with  a  lease,  a  salesman,  Franklin 
E.  Fletcher.  He  told  Mrs.  Waudby,  "  It  is  up  to  you  to  buy  a  house 
or  live  in  a  tent." 

Chairman  Ball.  What  did  you  finally  do,  buy  the  house? 

Mr.  Waudby.  I  did  not. 

Chaiiman  Ball.  What  was.  your  next  move? 

Mr.  W^audby.  The  next  move  was  a  hunt  all  around,  and  I  got  a 
vacant  storeroom  and  fitted  that  up  to  move  in. 

Chairman  Ball.  How  long  did  you  live  there? 

Mr.  Waudby.  I  lived  there  15  months,  among  the  rats.  The  man 
who  owned  the  place  made  me  pay  two  months  in  advance  before  I 
got  in  there. 

Mr.  Miller.  How  much  rent  did  you  pay  and  where  is  that  loca- 
tion? 

Mr.  Waudby.  3424  Fourteenth  Street. 

Mr.  Miller.  How  many  rooms  were  in  there? 

Mr.  Waudby.  There  was  one  large  room,  and  every  time  I  wanted 
a  new  room  I  took  my  chalk  line  and  made  one. 

Mr.  Miller.  How  much  of  a  family  did  you  have  in  that  place? 

Mr.  Waudby.  I  had  myself  and  wife  and  son. 

Mr.  Miller.  When  did  you  leave  there? 

Mr.  Waudby.  I  left  there  about  four  weeks  ago. 

Mr.  Miller.  And  went  to  your  present  address? 

Mr.  Waudby.  Yes.  In  the  meantime  I  looked  all  over  Washing- 
ton and  could  not  find  anything. 

Mr.  Miller.  Are  there  any  other  points  you  would  like  to  have 
brought  out? 

Chairman  Ball.  What  rent  is  he  paying  now? 

Mr.  Miller.  The  witness  says  he  has  no  complaint  whatever  to 
make  rg^rding  the  rent  he  is  paying  now. 

Mr.  Waudby.  I  want  to  say  this :  I  notified  everyone  that  had  any 
authority  in  Washington,  from  the  President  of  the  United  States 
along  down  the  line.  They  had  full  coffnizance  of  what  was  going 
to  happen;  Mr.  Ben  Johnson,  of  the  District  Committee,  and  the 
District  Commissioners,  and  everyone,  but  they  did  nothing.  If 
this  matter  had  been  taken  up  on  the  first  alarm  we  would  have  had 
no  profiteering. 

Chairman  Ball.  Let  me  make  this  one  statement:  We  want  just 
concrete  statements  of  the  treatment  you  have  received.  We  have  a 
lot  of  testimony  to  take  and  many  people  to  interview.  We  hope  to 
be  able  to  get  through  in  time  to  pass  some  legislation  by  the  1st  of 
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October  that  will  protect  the  people,  if  we  can  do  so.  So  we  want 
simply  the  concrete  statements  that  are  going  to  be  of  use  to  us  ir 
this  matter.  Is  there  anjrthing  further  along  that  line  that  yoi 
wish  to  state? 

Mr.  Waudbt.  I  have  nothing  further  to  offer,  if  I  can  not  offei 
what  I  want.  But  here  are  some  statements  of  gentlemen  who  ar< 
victims  that  I  would  like  to  offer.  They  are  right  up  to  date.  Yoi 
are  veir  welcome  to  have  those. 

Mr.  MiLLEB.  They  may  not  be  incorporated  into  the  record,  bu 
the  committee  will  be  very  glad  to  get  tnem. 

Mr.  Waudbt.  It  does  not  make  any  difference;  I  am  very  please< 
to  give  them  to  you. 

TESTIUONY  OF  HOWASB  F.  MOOBE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  M1I4LEB.  Mr.  Moore,  will  you  please  state  your  full  name  an 
your  place  of  residence? 

Mr.  Moore.  Howard  F.  Moore;  1744  Biggs  Place  NW. 

Mr.  Miller.  Do  you  know  about  this  letter  that  I  hold  in  ni 
hand?     It  is  not  signed. 

Mr.  Moore.  Yes ;  my  wife  wrote  that.  I  lease  the  property.  Ai 
wife  wrote  to  Senator  Sherman  and  just  asked  the  question  wheth< 
this  was  profiteering  or  not? 

Mr.  Miller.  Let  me  ask  you  a  few  questions.  You  live  at  17^ 
Biffgs  Place  northwest? 

Mr.  Moore.  I  do. 

Mr.  Miller.  You  rented  that  place  on  July  14,  1917,  and  you  pj 
$100  a  month? 

Mr.  Moore.  Yes. 

Mr.  Miller.  Furnished  or  unfurnished? 

Mr.  Moore.  Unfurnished. 

Mr.  Miller.  How  many  rooms  and  baths  are  there  in  that  hoiij- 

Mr.  Moore.  Eight  rooms  and  two  baths. 

Mr.  Miller.  Do  you  know  what  that  rented  for  previous  to  yc 
siming  vour  lease? 

Mr.  Moore.  $55  a  month. 

Mr.  Miller.  How  long  had  the  people  occupied  it  at  $55  a  moni 

Mr.  Moore.  I  think  several  years. 

Mr.  Miller.  Do  you  know  whether  the  house  was  rented  previa 
to  1917,  when  these  tenants  you  have  just  referred  to  went  into  it 

Mr.  Miller.  No;  I  do  not.  That  is  the  only  point  I  have 
make,  that  the  rent  has  increased  from  $55  to  $100,  unfurnished 

Mr.  Miller.  For  how  long  a  period  have  you  signed  your  lease 

Mr.  Moore.  One  year. 

Mr.  Miller.  Does  the  house  need  repairs? 

Mr.  Moore.  No  ;  it  is  in  very  good  condition. 

Mr.  Miller.  In  other  words,  you  have  no  complaint  to  make  at 
the  condition  of  the  house? 

Mr.  Moore.  No  complaint  whatever  to  make;  I  am  just  point 
out  the  difference  in  rental. 

Mr.  Miller.  What  is  your  profession? 

Mr.  Moore.  Chemist 
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Mr*  Mnjja.  What  are  the  names  of  the  agents  or  the  owners  of 
the  house? 

Mr.  Moore.  The  name  of  the  agent  is  Edgar  D.  Turner,  trading 
as  Louis  P.  Shoemaker. 

TESTIUONT  OF  MBS.  BICHABD  I.  PITBCELL. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MiLLEB.  Mrs.  Purcell,  will  you  kindly  give  your  full  name 
and  the  name  of  the  apartment  in  which  you  live? 

Mrs.  PuBCEix.  Mrs.  Richard  I.  Purcell,  The  Royalton,  918  M 
^Street,  apartment  30.  I  was  told  the  last  week  in  May  that  my 
rent  would  be  increased  $15  or  I  would  have  to  vacate  my  apartment. 

Senator  Sheppard.  What  rent  were  you  paying? 

Mrs.  Purcell.  $50. 

Senator  Sheppard.  What  was  the  size  of  the  apartment? 

Mrs.  Purcell.  Five  rooms  and  batli. 

Mr.  Miller.  When  did  you  first  co  to  this  apartment? 

Mrs.  Purcell.  Eight  years  afco,  tne  1st  of  ISeptember. 

Mr.  Miller.  In  1911,  the  1st  of  September,  you  rented  this  apart- 
ment? 

Mrs.  Purcell.  Yes,  sir. 

Mr.  Miller.  What  did  you  pay  for  it  then? 

Mrs.  Purcell.  $50. 

Mr.  Miller.  And  you  have  paid  $50  right  along  until  this  time? 

Mrs.  Purcell.  Yes,  sir. 

Mr.  Miller.  Have  you  that  notice  there  that  you  spoke  of? 

Mrs.  Purcell.  I  have  not  a  written  notice  for  myself  Mr.  Handy 
came  into  my  apartment  and  told  me  this,  but  I  have  this  notice  from 
other  people,  and  they  have  told  me  to  speak  for  them. 

Mr.  MniJER.  In  otner  words,  this  is  a  similar  notic  eto  what  you 
received? 

Mrs.  Purcell.  No;  I  never  received  my  notice.  He  came  in  and 
told  me,  in  the  presence  of  a  witness,  that  I  would  have  that  to  do. 

Mr.  Miller.  We  will  introduce  at  this  point  as  Exhibit  A  a- letter 
snmed  J.  A.  Hay  den,  real  estate,  loans,  and  insurance,  1410  G  Street 
NW.,  the  same  having  been  sent  to  the  tenants  in  the  Royalton 
apartment  house. 

(The  letter  referred  to  is  as  follows:) 

[Joseph  A.  Haydeo,  real  estate,  loans,  and  Insurance,  1410  O  Street  NW..  agents,  brokers, 

appraisers.] 

Washington,  D.  C,  July  7,  J9J9. 
Mrs.  M.  El  Sullivan. 

I>KAB  Madam  :  On  the  25th  of  June  you  were  advised  that  you  could  have  a 
lease  on  your  apartment  for  one  year  from  the  Ist  of  August,  the  lease  to  be 
signed  on  or  before  the  15th  of  July. 

This  letter  Is  to  remind  you  that  we  have  not  heard  from  you  in  regard  to 
this  matter,  and  we  wish  again  to  call  your  attention  to  the  fact  that  tenants 
who  hare  not  signed  on  or  before  the  date  stated  will  not  he  given  leases  under 
soy  conditions  whatsoever. 
Respectfully, 

J.  A.  Hayokn. 

Chairman  Ball.  How  many  apartments  are  there  in  that  apart- 
ment  houae? 


Digitized  by 


Google 


748  HIGH   COST  OF  LIVING  IN   DISTRICT  OF  COLUMBU. 

Mrs.  PuRCELL.  Twenty-five,  I  think. 

Chairman  Ball.  Has  any  demand  been  made  for  an  increase  in  the 
rental  ? 

Mrs.  PuRCELL.  Yes,  sir. 

Chairman  Ball.  How  many  of  the  apartments  were  rented  up  to. 
say,  1915  ?    Were  there  any  vacant  apartments  there  at  that  time  i 

Mrs.  PuRCELL.  I  do  not  think  so,  sir. 

Chairman  Ball.  They  have  always  been  rented? 

Mrs.  PuRCELL.  They  have  always  been  rented.  When  I  went  ii 
there  eight  years  ago  there  were  nine  vacant. 

Chairman  Ball.  Well,  there  were  some  vacant  ones  at  that  time 
then? 

Mrs.  PuRCELL.  Yes,  sir. 

Chairman  Ball.  That  is  what  I  want  to  know.  Were  there  an; 
vacant  apartments  up  until,  say,  1915  ? 

Mrs.  PuRCELL,  Well,  one  or  two. 

Chairman  Ball.  Are  there  any  vacancies  there  now? 

Mrs.  PuRCELL.  No,  sir;  not  to  my  knowledge. 

Chairman  Ball.  Not  any? 

Mrs.  PuRCELL.  No,  -sir.  Here  is  another  notice  that  Mr.  Hayde 
sent  out  that  he  did  not  sign,  and  I  also  have  a  letter  here  from  Mr 
Borlan  complaining  of  having  been  charged  $20. 

Mr.  MiLLBR.  We  will  introduce  at  this  point,  as  Exhibit  B,  anothi 
letter  from  Joseph  A.  Hayden,  real  estate,  loans,  and  insurance,  141 
G  Street  NW.,  tne  same  having  been  sent  to  tenants  in  the  Royaltc 
Apartment. 

(The  letter  above  referred  to  is  as  follows:) 

[Joseph  A.  Hayden,  real  estate,  loans,  and  insurance,  1410  G  Street  NW. ;  agents,  broke 

appraisers.] 

Washington',  D.  C,  June  25,  J919. 
Mrs.  L.  M.  Stkvens, 

918  M  Street  NW.,  City, 
Dear  Madam  :  I  beg  to  advise  you  that  it  will  be  necessary  for  ytm  to  call 
this  office  and  make  necessary  arrangements  for  a  new  lease  on  your  aparttn< 
forth«'c«»4n|f  year  from  the  15th  day  of  July. 

If  you  fail  to  sign  a  len.se  before  that  time,  your  apartment  will  be  listed  ] 
rent  as  soon  as  possesion  can  be  had. 
Respectfully, 


Mr.  MnxER.  You  have  a  letter  here  from  Mrs.  Borlan,  anotl 
tenant  in  the  Royalton  Apartment,  stating  that  her  rent  has  be 
raised  $20  per  month.    Do  you  know  what  she  pays  now  ? 

Mrs.  PuRCELL.  She  is  paying  $70. 

Mr.  Miller.  In  other  words,  they  want  $90  per  month? 

Mrs.  PuRCELL.  No;  she  is  paying  $50  now.  She  has  been  rais 
from  $50  to  $70. 

Mr.  Miller.  What  is  the  size  of  her  apartment? 

Mrs.  PuRCELL.  Five  rooms  and  bath. 

Mr.  Miller.  Do  you  know  how  long  she  has  lived  there? 

Mrs.  PuRCELL.  No,  sir;  I  do  not.  Here  is  another  letter,  and  h 
are  some  leases  that  Mr.  Hayden  has  insisted  on  the  tenants  signi 

Mr.  Miller.  Let  me  see  a  copy  of  the  lease.    Are  there  any  p 
ticular  clauses  in  there  that  you  want  to  call  to  the  attention  of 
committee? 
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Mrs.  PURCELL.  No. 

Mr.  Miller.  Well,  it  will  not  be  necessary  to  introduce  that  in 
evidence.    It  is  the  usual  form  of  lease. 

Mrs.  PuRCEU..  But  our  point  was,  Should  they  have  signed  the 
lease  before  October  1  ? 

Mr.  Miu.ER.  Well,  the  committee  can  not  give  you  anv  advice  in 
the  matter;  it  just  wants  your  experience  with  your  landlord. 

TESTIMONY  OF  JOHN  B.  DICEMAN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Dieknmn,  please  give  your  full  name. 

Mr.  DicKMAN.  John  B.  Dickman. 

Mr.  Miller.  And  your  connection  with  the  Government  employees? 

Mr.  Dickman.  I  am  employed  in  the  Government  Printing  Oiffice 
ms  a  proof  reader. 

Mr.  Miller,  Are  you  a  former  official  of  one  of  the  Government 
employees'  associations? 

Mr.  Dickman.  That  is  not  strictly  a  Government  employees'  asso- 
ciation. I  have  been  president  of  some  of  their  reliex  associations 
and  also  financial  secretary,  but  the  large  organization  is  the  typo- 
graphical union,  of  which  I  have  been  president  three  times. 

Mr.  Miller.  Are  you  a  former  official  of  the  Central  Labor  Union? 

Mr.  Dickman.  Yes,  sir;  I  have  served  that  organization  as  presi- 
dent twice  and  also  as  a  delegate  to  the  American  Federation  of 
Labor,  held  at  New  Orleans,  La. 

Mr.  Miller.  Will  you  proceed  now  with  the  points  you  want  to 
bring  out? 

Mr.  Dickman.  The  points  that  I  want  to  bring  out,  gentlemen,  I 
will  be  brief  about,  because  I  know  that  your  time  is  valuable.  The 
papers  that  I  have  here  I  will  leave  with  the  secretary  to  be  used  as 
exhibits  to  prove  the  statements  that  I  am  going  to  make. 

The  statements  are  based  on  newspaper  articles,  starting  with  that 
of  March  23,  in  which  the  statement  is  made  that  rentals  are  to 
gff  up. 

Mr.  Miller.  What  paper  was  that  in? 

Mr.*  Dickman.  That  was  taken  from  the  Post  of  March  23,  1919. 
()n  the  same  date  C.  W.  Fairfax,  the  president  of  the  Real  Estate 
Brokers^  Association,  made  the  statement  that  he  predicted  a  tenant 
war. 

Mr.  Miller.  The  dat^  of  that  is  March  23,  1919? 

Mr.  Dickman.  Yes,  sir;  taken  from  the  Post.  Then,  on  March  30, 
there  is  a  clipping  stating  the  decision  of  Justice  McCoy,  as  follows: 
"  Rules  the  rent  law  valid." 

Here  is  a  clipping  from  the  Post  of  June  8  to  show  that  the  rates 
were  going  up.  Then  there  is  a  clipping  from  the  Times  of  March 
20. 

Mr.  M1LI.ER.  Entitled  what? 

Mr.  Dickman.  "After  the  Saulsbury  law,  what?''  The  last  para- 
graph of  .that  article  says: 

Whiit  I  want  to  show  !h  tlint  the  lumslng  problem  In  Washington  is  the  big- 
gest atiil  ninst  important  probUmi  we  have,  and  unless  the  big  real  estate  men 
Brt  t#>Ketiier  on  It  ftir  tl<e  !>enetit  of  everj'boHy.  the  Saulsbury  law  is  not  a  cif- 
nuDfttance  of  what  will  happen. 

That  is  by  Earl  Godwin. 
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Taken  from  the  Star  of  June  22  I  have  a  copy  of  a  resolution 
passed  by  the  United  Spanish  War  Veterans  asking  that  a  rental  law 
Joe  enacted  extending  the  Saulsbury  Act  two  years. 

Then,  finally,  I  have  a  clipping  with  reference  to  the  ejectment  of 
Mrs.  Smith  from  her  apartment,  or  her  being  asked  to  leave. 

Mr.  MniiER.  Where  was  that  apartment? 

Mr.  DiCKMAN.  That  was  at  2611  Adams  Mill  Road.  That  I  will 
leave.  The  committee  can  make  use  of  that  if  they  so  desire;  also 
an  editorial  from  the  Star. 

Mr.  Miller.  I  take  it  that  the  committee  does  not  want  these  in- 
corporated into  the  hearing,  but  we  will  use  them  as  exhibits  for  the 
use  of  the  committee. 

Mr.  DiCKMAN.  All  right.  The  real  estate  men  say  ihej  have  noth 
ing  to  do  with  the  rise  in  prices.  Here  is  a  communication  fron 
Eugene  H.  Taggart,  dated  June  30, 1919. 

Mr.  Miller.  Where  is  his  Dlace  of  business? 

Mr.  DiCKMAN.  1320  New  York  Avenue.  The  letter  is  addressee 
to  R.  R.  Tompkins. 

(The  letter  above  referred  to  is  as  follows:) 

fBiiKenc  II.  Taggart.  real  estate.  1820  New  York  Avenue;  phone  5500.) 

Washington,  D.  C,  June  30,  1910. 
Mr.  R.  R.  Tompkins, 

Apartment  .^  1656  Euclid  Street,  Washington,  D.  C. 
I)KAR  Sir:  I  regret  that  we  are  compelled  to  advlBe  you  that  the  apartmet 
you  occupy  will  l)e  required  on  the  Ist  day  of  Octol)er,  1919.     Hence  the  V 
days*  notice  to  vacate  the  premises.    I  am, 
Respectfully, 

E.  H.  Taooabt. 

Mr.  DiCKMAN.  Here  is  a  letter  fi-ora  LiebeiTnann  &  Hawn*  rei 
estate  brokers,  1421  F  Street  NW.,  dated  July  8, 1919. 

I  want  to  explain  beforehand  that  I  will  read  this  letter  withoi 
the  name  of  the  party  to  whom  it  is  addressed,  stating  only  that  1 
lived  at  the  Sagamore  Apartment  House.  The  name  is  on  tl 
envelope  and  can  be  used  afterwards  if  it  is  so  desired  on  the  pa 
of  the  committee : 

Dear  Sir:  We  beg  to  advise  you  that  beginning  October  1,  1919,  your  rem 
will  be  $36  per  month  on  a  yearly  lease.  Kindly  let  us  know  by  August  1,  19 
if  you  care  to  sign  a  new  yeftrly  lease  at  the  above  Increase. 

If  we  do  not  hear  from  you  on  or  before  August  1,  1919,  we  will  proceetl 
lease  to  a  new  tenant  for  one  year  from  October  1. 1919. 

The  above  Increased  rental  is  quoted  only  to  our  present  tenants.      If 
procure  new  tenants,  our  rates  will  be  higher.    It  is  very  imi>ortant  that 
hear  from  you  at  once  as  we  have  a  very  long  waiting  list. 
Very  truly,  yours, 

LlEBERMANN    &    HaWN 

Now,  gentlemen  of  the  committee,  the  reason  that  I  did  not  re 
that  name  is  that  I  received  that  letter  and  had  it  a  week  or  so, 
possibly  10  days,  when  the  gentleman  asked  the  return  of  the  let 
so  that  he  could  erase  his  name.  Instead  of  erasing  it  he  cut  it  i 
with  his  penknife. 

I  believe  that  I  can  show  why  the  tenants  are  afraid  to  actua 
give  their  own  names.    They  have  been  browbeaten  and  bambooz 
and  bulldozed  until  they  are  just  simply  in  a  state  where  they 
ready  to  submit. 
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I  want  to  leave  also  with  the  committee  a  copy  of  a  formal  contcact 
tiiat  was  submitted  to  me  by  a  friend  of  mine  who  lives  at  the  Derby- 
shire, 1761  Columbia  Roaa.  His  rent  was  $40  a  month,  and  it  was 
raised  to  $52.20  a  month. 

Mr.  Miller.  Do  you  know  the  size  of  his  apartment? 

Mr.  DiCKMAN.  I  do  not  know  that;  I  did  not  ask  him  that  unfor- 
tunately; but  the  first  paragraph  of  the  contract  reads  as  follows: 

It  l8  further  covenanted  and  agreed  that  upon  failure  of  the  said  second 
party  to  pay  any  Installment  of  rent  herein  provided  to  be  paid  at  the  time 
when  the  same  shall  become  due  and  payable  the  whole  amount  of  rent  herein 
provided  to  be  paid  throughout  the  term  of  this  lease  shall,  at  the  option  of 
the  said  lessor,  be  accelerated  and  become  due  and  payable  upon  demand  and 
In  advance  for  the  unexpired  portion  of  said  lease,  with  all  rights  and  prlvi- 
\ege»  In  the  said  lessor  to  sue  for  and  recover  the  same  as  is  provided  by  law. 

I  believe  the  committee  has  a  copy  of  my  list  of  the  canvass  mailed 
by  the  Government  Printing  Office,  covering  something  like  100 
cases  that  were  ready  to  put  their  names  and  addresses  down  on 
paper,  and  also  a  statement  of  what  raises  had  been  made. 

Mr.  Mller.  We  have  that  here,'  Mr.  Dickman. 

Mr.  Dickman.  Then,  I  have  an  anonymous  letter  here.  The  gentle- 
man who  sent  it  did  not  feel  like  siming  his  name,  and  that  was  for 
the  sole  reason  that  he  is  in  the  real  estate  business  himself  and  de- 
clares here  that  if  he  did  give  his  name  the  gang  would  put  him  out 
of  business. 

Mr.  Miller.  Do  you  know  him,  Mr.  Dickman? 

Mr.  Dickman.  I  do  not. 

Mr.  Miller.  Does  the  committee  want  this  anonymous  letter  read 
into  the  record? 

Chairman  Ball.  I  think  not. 

Mr.  Dickman,  I  want  to  say  to  the  committee,  just  by  way  of  con- 
cluding, that  if  the  committee  has  the  time  to  do  it,  it  should  call 
on  Mr.  J.  P.  Cook,  1438  Meridian  Place.  Mr.  Cook  is  connected  with 
Swartzell,  Rheem  &  Hensey. 

Mr.  Miller.  I  will  say  for  the  benefit  of  the  committee  that  that 
firm  has  been  summoned  to  appear  at  a  later  day  in  the  week. 

Mr.  Dickman.  I  believe  that  is  all.  I  thank  you  very  much  for  the 
opportunity  to  present  these  matters  before  you  to-day. 

TESTIMONY  OF  MB.  C.  B.  HEHINOWAY. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MnxER.  Mr.  Chairman,  Mr.  Hemingway  represents  Mrs.  M. 
May*  who  was  summoned  by^  the  committee,  but  who  could  not  be  here. 
MrJ  tiemingwav,  will  you  just  state  the  facts  in  the  commimication 
you  have  there! 

Mr.  Hemingway.  She  wrote  a  letter  to  Senator  Sherman  on  May 
21,  as  follows  : 

I  am  one  of  man^'  thousands  of  victims  of  rent  proflteerlop:  here,  and  want  to 
^ee  It  made  Impossible.  But  to  do  that  it  must  be  gone  at  right  If  we  were 
to  moye  the  Capital  and  then  duplicate  present  conditions,  rent  profiteering 
wonid  again  recur. 

CoDgrem  is  solely  responsible.  It  has  exclaslve  Jurisdiction  over  the  District 
of  Oolambla.  If  rent  profiteering  exists  here,  it  is  because  Congress  has  enacted 
laws  that  have  brotight  about  the  conditions  that  Induce  it  If,  instead  of  turn- 
log  over  to  specolators  aU  land  here  not  immediately  needed  for  use,  they  had 
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been  leased  for  indefinite  periods  to  those  who  wanted  to  use  them,  there  would 
have  been  ample  revenue  for  local  purposes,  and  no  monopoly  would  have  de- 
veloped; this  would  have  been  a  city  of  privately  owned  homes;  these  homes 
would  have  afforded  ample  accommodation  for  the  recent  increase  in  population* 
'  and  there  would  have  been  but  little  increase  in  rent. 

Congress  still  has  exclusive  jurisdictltm  here.  It  can  make  rent  profiteering 
Impossible.  But  will  it?  Or  will  it  hold  the  right  to  profiteer  to  be  so  sacred 
that  it  must  not  be  interfered  with? 

The  one  simple  remedy  for  rent  profiteering  is  a  law  making  it  impossible  ta 
hold  land  out  of  use,  imposing  a  penalty  therefor,  and  forfeiting  title  for  failure 
to  p9y  the  penalty  when  due ;  and  then  letting  the  forfeited  lots  to  those  who  ^ill 
use  thetn,  at  a  rent  equal  to  the  tax  due  on  such  privately  owned  lots.  This  wout<] 
not  only  solve  the  rent-profiteering  problem,  but  many  others  as  well ;  it  wouW 
make  Washington  the  most  prosperous,  happiest,  and  greatest  city  in  the  world— 
a  city  free  from  local  monopoly. 

It  is  hoped  that  you  will  initiate  a  measure  adequate  to  accomplish  the  object 
Sincerely,  yours, 

M.  May. 

Mr.  Miller.  Do  you  want  to  state  to  the  committee  any  of  Mrs 
May's  difficulties  in  her  apartment? 

Mr.  Hemingway.  I  do  not  wish  to  go  into  that  feature  of  it  at  all 
I  merely  wish  to  appear  in  behalf  of  that  proposition  that  I  hav 
named,  that  Congress  enact  a  law  making  it  unlawfulto  hold  land  ii 
the  District  of  Columbia  out  of  use,  and  imposing  a  penalty  on  sucl 
lands,  and  upon  faihire  to  pay  that  penalty  forfeiting  those  land 
to  the  District  of  Columbia  or  the  United  States,  and  then  leasin 
or  letting  them  to  any  who  desire  to  improve  them. 

There  is  one  other  feature  that  I  would  like  to  cover.  The  Sauh 
bury  resolution  has  never  been  any  protection  to  the  roomers  or  wa 
workers  who  come  here  to  help  out.  In  fact,  they  have  been  the  specii 
victims  of  it.  They  were  suojected  to  all  manner  of  extortion,  an 
there  was  no  law  to  protect  them.  The  rooming  houses  were  amp] 
protected  by  the  Saulsbury  act  against  any  increase  in  the  rent  the 
paid  for  the  houses,  and  then  they  soaked  it  on  the  roomers.  I  am 
roomer.  The  rent  of  the  house  was  not  increased  to  my  landlady,  bi 
she  increased  my  room  rent  55  per  cent. 

All  kinds  of  pains  and  penalties  have  been  proposed  to  prevent  < 
cure  rent  extortion  in  this  District.  They  will  accomplisn  no  mo 
than  this  Saulsbury  act,  which  merely  held  back  one  set  of  would-1 
profiteers,  but  turned  over  to  others  all  the  profit  they  would  ha^ 
taken. 

Is  it  not  a  little  strange  that  not  one  of  the  quack  doctors  who  ha 
been  prescribing  in  this  case  has  proposed  more  houses  as  a  remed 

It  was  stated  the  other  day  by  j  ome  of  the  profiteers  that  the  i 
turns  they  had  received  only  averaged  5  per  cent.  I  want  to  coi 
ment  on  that.  The  return  for  real  estate  is  always  about  5  per  cei 
because 

Chairman  Ball.  We  propose  to  ascertain  later  from  the  testimo 
of  the  real  estate  owners  the  percentage  that  they  are  making.  T 
question  now  at  issue  in  this  hearing  is  the  complaints.  We  want 
get  the  increased  rent  demands. 

Mr.  Hemingway.  I  want  to  show  the  fallacy  of  that  statement. 

Chairman  Ball.  So  far  as  the  percentage  is  concerned  it  will 
figured  out  from  the  testimony  ox  the  owners  and  from  testimc 
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which  \ye  will  have  as  to  the  cost  and  assessed  value  of  those  build- 
ing.   So  please  ^ve  us  now  just  the  complaints. 

Mr.  Hemixoway.  Well,  I  am  not  interested  in  the  complaints,  for 
the  reason  that  you  have  an  abundance  of  those;  I  am  here  to  point 
out  a  remedy. 

Chairman  Ball.  Well,  that  comes  in  later. 

Mr.  Heminowat.  May  I  read  just  this  one  clause? 

Chairman  Ball.  Yes. 

Mr.  Hemingway.  The  return  for  real  estate  is  always  about  5  per 
cent,  because  that  is  about  the  net  current  rate  of  interest,  and  any 
increase  or  reduction  of  rent  inmiediately  changes  the  capitalization 
accordingly.  If  the  rent  were  to  be  doubled  it  would  still  be  5  per  cent 
return,  because  the  market  price  would  be  doubled  because  of  such 
increase  in  rent. 

Chairman  Ball.  To  offset  that  evidence  we  have  positive  testi- 
mony which  will  be  submitted  to  this  committee  from  the  assessors 
of  the  District  of  Columbia.  Property  here  is  assessed  at  two-thirds 
of  its  value.  All  that  information  will  be  in  the  hands  of  the  commit- 
tee. We  get  it  first-hand  from  those  people  who  are  supposed  to  be 
able  to  tell  very  nearly  the  value  of  property.  So  it  is  merely  taking 
up  time  now  with  evidence  of  this  kind  unless  you  have  formal  com- 
plaint to  make. 

Mr.  Hemingway.  I  want  about  30  seconds  more  and  then  I  am 
through.  The  high  cost  of  living  is  due  solely  to  the  fact  that  some 
have  power  to  extort  from  labor  a  much  greater  part  of  its  produce 
than  heretofore.  There  is  but  one  adequate  remedy  for  this,  and 
that  is  to  break  the  power  to  so  extort.  All  the  remedies  heretofore 
proposed  merely  propose  to  punish  the  extortion,  but  they  leave  the 
power  to  extort  intact.  The  power  is  founded  on  statutory  law.  To 
l>reak  the  power  those  laws  must  be  repealed. 

Senator  Sheppard.  What  law  is  it  you  think  should  be  repealed? 

Mr.  Hemingway.  The  law  that  gives  power  to  hold  lands  out  of 
use,  to  raise  prices  of  those  lands  so  that  it  is  impossible  to  buy  the 
lands,  improve  them  and  occupy  them,  or  rent  them. 

Chairman  Ball.  My  dear,  sir,  will  you  take  a  farm  and  work  it? 

Mr.  Hemingway.  Me? 

Chairman  Ball.  Yes. 

Mr.  Hemingway.  No,  sir;  I  am  not  a  farmer. 

Chairman  Ball.  Well,  that  is  just  the  trouble  with  production. 

Mr.  Hemingway.  I  am  not  a  farmer. 

Chairman  Ball.  No;  and  you  can  not  get  people  to  work  on  the 
farms. 

Mr.  Hemingway.  I  beg  your  pardon,  Senator;  all  that  is  needed  is 
to  cut  the  rents 

Chairman  Ball.  Well,  that  is  not  within  this  discussion  now ;  but 
jour  premises  are  not  well  founded.  If  you  have  no  further  evi- 
dence  along  the  line  of  this  investigation  we  will  proceed  with  the 
other  witnesses. 

Hr.  Hemingway.  I  have  nothing  except  to  advocate  that  a  penalty 
be  placed  upon  the  holding  of  lands  out  of  use  in  the  District  of 
Columbia  for  the  purpose  of  restoring  them  to  the  condition  they 
were  originally  intended  to  be  in. 
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TESTIMONY  OF  HISS  CABOUNE  OBAVES. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Miss  Graves,  will  you  please  state  your  full  name  am 
your  place  of  residence? 

Miss  Graves.  Caroline  Graves.  I  am  representing  Mrs.  Weddei 
bum.   Hive  at  the  Ripley,  1424  E  Street  NW. 

Mr.  Miller.  You  are  here  in  the  place  of  Mrs.  Wedderbum,  wh 
wrote  to  the  committee? 

Miss  Graves.  Yes,  sir;  it  is  her  apartment. 

Mr.  Miller.  You  are  familiar  with  Mrs.  Wedderbum^s  case? 

Miss  Graves.  I  am. 

Mr.  Miller.  Will  you  state  to  the  committee  what  Mrs.  Weddei 
burn  pays  for  that  apartment,  how  many  rooms  there  are  in  it,  an 
how  long  she  has  lived  there? 

Miss  Graves.  She  has  been  there  three  years  last  June. 

Mr.  Miller.  She  went  there,  then,  in  June,  1916? 

Miss  Graves.  Yes,  sir. 

Mr.  Miller.  What  did  she  pay  for  the  apartment? 

Miss  Graves.  $27.50  a  montn.  She  has  two  small  rooms,  a  kitche 
ette,  and  a  bath.  It  was  then  owned  by  Harry  Wardman,  and  h 
agent  wanted  an  increase  of  12  per  cent.  Mrs.  Wedderbum  wrote 
Mr.  Wardman  and  he  would  not  consent. 

Mr.  Miller.  When  did  they  make  a  request  for  that  raise  in  ren 

Miss  Graves.  That  was  last  fall. 

Mr.  Miller.  Then,  in  the  fall  of  1918,  probably  before  October 
they  made  a  demand  for  an  increase  to  what  amount? 

Miss  Graves.  Twelve  per  cent.    But  it  was  after  October  1. 

Mr.  Miller.  Twelve  per  cent  of  $27.50? 

Miss  Graves.  Yes.  Then  Mrs.  Wedderbura  wrote  to  Mr.  Wai 
man  and  he  would  not  consent.  He  said  he  was  making  as  much 
he  desired.  And  in  January  or  February  it  was  sold  to  a  Mrs.  Go 
and  she  came  in  and  said  unless  Mrs.  Wedderbum  paid  an  increase 
$5  she  must  vacate  at  onre.  Mrs.  Wedderbum  then  paid  the  increi 
of  $5,  making  the  rent  $82.50. 

Mr.  Miller.  Did  she  sign  a  lease? 

Miss  Graves.  She  signed  a  lease  to  Mrs.  Goth. 

Mr.  Miller.  Can  you  give  her  name  and  address? 

Miss  Graves.  Mrs.  Goth  sold  to  Gardiner  &  Dent,  so  to-day  Gat 
ner  &  Dent  are  the  owners  and  agents. 

Mr.  Miller.  So  Gardiner  &  Dent  are  the  owners  and  agents? 

Miss  Gra\'E8.  Yes;  717  Fourteenth  Street.  This  was  the  let 
that  Gardiner  &  Dent  sent,  although  they  have  the  wrong  date. 

Mr.  MnxER.  Will  you  read  that  into  the  record,  please  ? 

Miss  Graves  (reading) : 

please  take  notice :  As  we  are  desirous  to  have  a^in  and  repossesn  apartc 
22;  the  Ripley,  situate  1424  R  Street  NW.,  Washinitton,  D.  C,  now  occupied 
you  as  tenant  to  us,  we  hereby  give  you  notice  to  remove  from,  quit,  and 
render  us  possession  of  said  apartment  30  days  from  August  1,  1919. 

Gardinkr  &  Dent    (Inc. 
A.  S.  Gardiner,  PreHden 

After  this  letter  was  received  she  went  down  to  Gardiner  &  T 
and  they  said  that  if  she  would  pay  an  increase  and  make  it  $40  i 
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she  could  stay.  Mrs.  Wedderbum  refused  to  pay  it,  and  since  then 
nothijiff  has  been  done.    She  put  it  in  the  hands  of  her  attorney. 

Mr.  Miller.  Where  is  Mrs.  Wedderbum  employed? 

Miss  Graves.  She  is  in  the  Treasury  Department.  She  is  out  of 
the  city  at  present. 

Mr.  Miller.  Have  they  said  anything  to  her  as  to  what  they  will 
do  if  the  Saulsbury  resolution  expires? 

Miss  (traves.  They  have  not.  She  put  it  in  the  hands  of  Judge 
Elliott.  Thev  wrote  her  that  she  inust  sign  by  August  15,  and  I 
called  up  Ju^ge  Elliott  and  he  said  he  had  written  to  Gardiner  & 
Dent  and  they  had  not  responded,  and  for  her  to  do  absolutely 
nothing  at  all  about  it  until  she  heard  from  him.  That  was  all  I 
heard  aoout  it. 

Chairman  Ball.  How  many  apartments  are  there  in  that  building? 

Miss  Graves.  There  are  about  27, 1  think,  in  the  building. 

Chairman  Ball.  Do  you  know  when  Mrs.  Wedderbum  went  there 
whether  the  apartments  were  all  occupied  or  not  ? 

Bliss  Graves.  I  do  not. 

Chairman  Ball.  Are  the  apartments  all  taken  there  now  ? 

Miss  Graves.  I  am  sure  they  are;  yes, 

TESTIHOinr  OF  OEOEGiE  £.  EOSICE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Hosick,  will  you  state  your  full  name  and  address 
and  the  name  of  the  apartment  in  which  you  live? 

Mr.  Hosick.  George  E.  Hosick,  the  Wood  Apartments,  219  T 
Street  NE. 

Mr.  Miller.  Wlien  did  you  first  take  that  apartment? 

Mr,  Hosick.  We  have  had  an  apartment  in  tnat  apartment  house 
about  five  year,  but  this  particular  apartment  nearly  two  years. 

Mr.  MnjjBR.  What  dia  you  pay  for  it  two  years  ago,  and  how 
many  rooms  are  there  in  the  apartment? 

Mr.  Hosick.  There  are  four  small  rooms  and  bath.  We  pay 
$27.50  at  this  time. 

Mr.  MiLUSR.  You  have  had  no  demand  for  an  increase? 

Mr.  Hosick.  We  have  had  a  demand  of  an  increase  of  about 
55  per  cent 

Mr.  Miller.  Have  you  got  that  demand  with  you  in  writing? 

Mr.  Hosick.  I  have. 

(The  letter  referred  to  was  produced  by  Mr.  Hosick  and  is  copied 
into  the  record  in  full,  as  follows:) 

[Uebermann  k  Hawn,  real  estate  brokers.  loaDs,  iDiurance,  and  rentals,  1421  P  Street] 

Washington.  D.  C,  August  21,  1919, 
Miss  SxBA  Hosick, 

No,  SO,  The  VTood,  219  T  Street  SK..  City, 
Dkab  Madam:  We  beg  to  advise  you  that  In  the  future  the  rent  of  the 
apartment  you  occupy  will  be  payable  at  this  office.     The  agreement  which 
you  signed  with  Mr.  B.  W.  Parlcer  has  been  turned  over  to  us. 

INCBBASS   IN   BENT. 

We  also  beg  to  advise  you  that  beginning  October  1,  1919,  your  rental  wUl 
be  $42.50  per  month  on  a  yearly  lease.  Kindly  let  us  know  by  September  1, 
1M9,  If  you  care  to  sign  a  new  yearly  lease  at  the  above  increase. 
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It  we  do  not  hear  from  you  on  or  before  September  1,  1919»  we  will  pre 
ceed  to  lease  to  a  new  tenant  for  one  year  from  October  1,  1919. 

The  above  increased  rental  Is  quoted  only  to  our  present  tenants.    If  w 
procure  new  tenants,  our  rates  will  be  higher.    It  Is  very  lmi)ortant  that  w 
hear  from  you  at  once  as  we  have  a  very  long  waiting  list. 
Very  truly,  yours, 

LiKBEBMANN    &    HaWN. 

Mr.  MUiLER.  That  is  the  same  character  of  letter  that  anothe 
witness  read  into  the  record. 

Chairman  BALii.  I  would  like  to  just  comment  on  those  letter 
They  contain  not  only  a  notice  a^  to  an  advance  in  rent  to  thei 
present  tenants,  but  they  contain  a  threat  that  unless  you  take  ths 
and  go  out  probably  you  will  have  to  pay  a  much  larger  rent  b 
becoming  a  new  renter* 

Mr.  HosiCK.  No;  they  say  it  will  be  rented  to  another  party  o 
September  1. 

Senator  Sheppabd.  What  is  your  business? 

Mr.  HosiCK.  I  am  a  clerk  in  the  War  Department. 

Senator  Sheppabd.  What  is  your  salary? 

Mr.  HosiCK.  $1^00  basic  pay. 

Senator  Sheppard.  Are  you  a  man  of  family? 

Mr.  HosiCK.  Yes,  sir. 

Senator  Sheppard.  What  is  the  size  of  vour  family? 

Mr.  HosiCK.  Two ;  my  sister  and  myseli.  May  I  add  one  wore 
Our  rate  of  increase  is  55  per  cent.  Another  tenant  in  apartment  I 
is  raised  70  per  cent.  Another  tenant  in  apartment  16  is  rais< 
87i  per  cent. 

Chairman  Ball.  With  similar  letters  to  the  one  sent  you  ? 

Mr.  HosiCK.  Yes,  sir. 

Mr.  Miller.  Does  the  apartment  need  repairs? 

Mr.  HosiCK.  We  have  had  no  repairs  to  speak  of  since  we  went  i 
Just  now  they  are  painting  the  outside. 

Mr.  Miller.  How  was  the  heating  last  winter? 

Mr.  HosiCK.  Fair. 

Chairman  Ball.  From  whom  do  you  rent? 

Mr.  HosiCK.  We  have  been  renting  from  B.  W.  Parker,  agent, 
is  one  of  the  Woodward  properties. 

Chairman  Ball.  Do  you  know  whether  this  man  who  has  so 
you  the  second  notice  has  leased  all  that  property  from  the  origin 
owner,  and  whether  this  will  be  a  subletting  contract  Ij 

Mr.  HosiCK.  Well,  I  do  not  know  what  your  rules  of  evidence  ai 

Chairman  Ball.  Well,  I  will  ask  you  another  question  first.  H 
every  tenant  in  the  apartment  received  a  notice  ? 

Mr.  HosiCK.  Yes,  sir. 

Chairman  Ball.  To  make  an  entirely  new  lease? 

Mr.  HosiCK.  Yes. 

Chairman  Ball.  But  you  are  not  sure  that  the  other  man  li 
rented  the  entire  apartment,  or  whether  he  is  acting  as  agent? 

Mr.  HosiCK.  The  place,  I  am  informed  credibly,  has  been  sc 
recently. 

TESTIMONY  OF  ETTOENE  E.  OADDIS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 
Mr.  MiLjiER.  Give  your  full  name,  the  place  where  you  live,  a 
the  name  of  the  apartment 
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Gaddis.  Eugene  E.  Gaddis;  apartment  3,  the  Carlton,  1741 
Place  NW. 

Miller.  How  long  have  you  lived  in  that  apartment? 
Gaddis.  Three  years  the  1st  of  October. 
MnxER.  In  other  words,  you  went  there  October  1,  1916  i 
Gaddis.  Yes,  sir. 

Miller.  What  rent  did  you  pay  when  you  went  there? 
Gaddis.  $20  a  month. 
Miller.  What  size  was  the  apartment? 
Gaddis.  Two  rooms  and  a  bath. 

Miller.  To  your  knowledge,  were  all  the  apartments  there 
k1  at  that  time?    Were  all  the  apartments  filled  up? 
Gaddis.  No,  sir;  there  were  three  vacant  apartments,  and  he 
le  my  choice  of  the  one  I  wanted. 
Miller.  It  has  been  filled  since  you  went  there? 
Saddis.  Yes,  sir. 

Miller.  Have  you  received  any  notice  of,  or  demand  for,  an 
e  in  rent? 

[jaddis.  When  my  year  expired,  that  took  me  up  to  1917,  they 
ed  my  rent  12^  per  cent. 
tfnxER.  State  what  you  paid  then. 

jADDis.  I  paid  $20  from  October  1,  1916,  to  October  1,  1917. 
yfiLLER.  What  did  you  pay  after  October  1,  1917? 
Gaddis.  $22.60.     And  he  served  me  a  30  days'  notice  and 
ae  a  very  nice  letter  for  the  purpose  of  increasing  my  rent. 
MnjiOL  'Did  you  sign  a  new  lease  for  that  amount? 
jaddis.  Yes,  sir. 
rliLLER.  Did  you  receive  any  further  demands  for  an  increase 

jaddis.  Yes,  sir.    On  April  29,  1918,  I  received  another  30 
>tice. 

(iLLER.  They  were  going  to  increase  it  then  to  what  amount  ? 
Iaddis.  They  just  served  me  a  notice  to  vacate.    In  the  mean- 
e  Saulsbury  law  was  passed,  and  they  wrote  me  a  letter 
ne  to  voluntarily  increase  my  rent. 
[nxER.  Do  the  Senators  want  this  put  in  the  record? 
man  Baul..  Yes;  all  those  notices  should  go  into  the  record. 
Filler.  Just  read  the  letter  you  received  from  C.  W.  Simp- 
Fifteenth  Street  NW.,  dated  April  29, 1918. 
ADDIS  (reading) : 

SlnpsoD  Co.  (Inc.).  real  estate  and  Insunince,  784  Fifteenth  Street  NW.] 

Washington,  D.  C,  April  29,  1918. 
Jfi  E.  Gaddis, 
Vo.  S,  The  Carleton, 
7ii  Lanier  Place  NW.,  City, 

a:  As  we  are  desirous  to  have  again  and  repossess  apartment  No. 
rleton.  1741  Lanier  Place  NW.,  which  you  now  hold  of  us  as  tenant, 
y  give  you  notice  to  remove  from  and  quit  the  same  8^  days  from 
itUm  of  year  present  month's  tenancy, 
na,  very  respectfully, 

C.  W.   Simpson   CJo.    (Inc.), 
By  L.  V.  Bbale,  Treasurer, 

iLLnt  What  did  you  do  when  you  received  that  letter  which 
i«td? 
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Mr.  Gaddis.  I  did  nothing;  I  paid  no  attention  to  that,  until  the 
Saulsbury  law  was  passed,  which  protected  me. 

Chairman  Balu  i ou  took  advantage  of  the  Saulsbury  law? 

Mr.  Gaddis.  I  took  advantage  of  the  Saulsbury  law ;  yes,  sir.  Then 
the  agent  followed  that  up  by  asking  me  voluntarily  to  increase  my 
rent. 

Mr.  Miller.  I  think  it  would  be  well  for  the  committee  to  have  thie 
letter  read  from  C.  W.  Simpson  Co.,  dated  September  20, 1918.  Will 
you  kindly  read  that? 

Mr.  Gaddis.  (Reading:) 

[C.  W.  Simpson  Co.  (Inc.).  real  estate  and  insurance,  734  Fifteenth  Street  NW.) 

Washington.  D.  O.,  September  tO,  191S, 
Mr.  Eugene  E.  Gaddis, 

No.  S  Carleton,  Washington,  D.  C, 
Dear  Sir  :  We  hnve  been  Instructed  to  call  to  your  mind  the  greatly  Increases 
cost  of  maintaining  the  building  In  which  you  live.    You  are  aware  that  th* 
price  of  coal  has  almost  doubled  during  the  past  18  months ;  wages  and  othe; 
fixed  charges  are  also  greatly  increased. 

,  It  is  a  matter  of  general  knowledge  that  the  owners  or  agents  of  property  ar 
prohibited  by  law  from  increasing  the  rent  or  terminating  a  tenancy  exc^t  f o 
certain  specific  causes.  In  view  of  this  condition  of  allairs,  may  we  suggest  tba 
you  give  careful  consideration  to  this  matter  and  see  If  a  spirit  of  fairness  wll 
not  lead  you  to  volunteer  to  pay  a  sum  In  excess  of  that  now  contracted  for? 
An  early  expression  of  opinion  from  you  will  be  greatly  appreciated. 
Very  truly,  yours, 

C.  W.  Simpson  Ck).  (Inc.). 
By  Myers. 

Mr.  Miller.  In  other  words,  that  is  a  letter  written  to  you  in  a 
endeavor  to  get  around  the  Saulsbury  resolution? 

Mr.  Gaddis  Yes,  sir. 

Mr.  Miller.  Did  you  regard  that  as  a  threat  of  anv  kind  or  just 
good-natured  suggestion?     How  did  you  consider  that  letter  whc 
you  received  it? 

Mr.  Gaddis.  Well,  knowing  the  agent  so  well,  I  considered  it 
good-natured  suggestion.    I  can't  call  that  a  threat. 

Mr.  Miller.  What  was  your  next  experience? 

Mr.  Gaddis.  I  ^t  this  letter  [indicating]. 

Mr.  Miller.  Did  vou  express  a  willingness  to  pay  the  increase 
rent? 

Mr.  Gaddis.  The  committee  has  before  it  a  letter  which  I  wrote 
Senators  Sherman  and  Pomerene,  which  sets  forth  all  the  facts. 

Mr.  Miller.  State  them  briefly  here.  Did  you  voluntarily  exprc 
a  willingness  to  pay  the  increased  rent? 

Mr.  (^DDis.  I  told  the  agent  if  they  would  take  the  exclusive  cc 
trol  of  that  apartment  house  and  furnish  us  heat  and  stop  the  owr 
from  annoying  us  and  the  other  tenants  I  would  willingly  pay  t 
increased  rent.  They  didn't  do  that.  I  offered  to  increase  my  re 
25  per  cent  if  they  would  furnish  heat  and  keep  the  apartment 
proper  upkeep.    May  I  go  ahead  ? 

Mr.  Mjller.  Yes. 

Mr.  Gaddis.  It  is  owned  by  a  man  named  Thomas  W.  Buckey,  w 
has  an  apartment  in  the  building  directly  above  mine.    He  refii* 
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to  bum  coal,  even  before  the  liigh  price  of  coal,  to  keep  the  apart- 
ment heated.  We  have  no  heat  there.  One  Saturday  I  notified  the 
afient  that  when  I  went  home  if  thei-e  was  no  heat  in  the  heatiM 
plant  I  would  build  a  fire  myself.  I  went  home  and  found  mj'  wife 
in  bed  trying  to  keep  warm,  and  no  heat,  other  tenants  complaining. 
I  went  down  and  unlocked  the  door  and  built  a  fire,  used  up  some 
boxes  and  probably  half  a  ton  of  coal  before  I  got  through.  The 
minute  Buckct  found  it  out  he  called  his  janitor  and  had  him  throw 
water  on  the  fire  and  put  it  out,  and  nailed  and  bolted  the  door  from 
the  inside  and  made  his  exit  through  the  door  into  the  street. 

Mr.  MiLLEB.  When  was  that? 

Mr.  Gaddis.  I  should  judge  that  must  have  been*  in  the  month  of 
November. 

Mr.  Miller.  1918? 

Mr.  Gaddis.  1918. 

Mr.  Miller.  How  long  did  that  condition  exist? 

Mr.  Gaddis.  That  condition  has  existed  all  the  time  right  along. . 

Mr.  Miller.  You  mean  they  kept  the  furnace  room  boarded  up 
all  winter? 

Mr.  Gaddis.  He  boarded  it  up,  and  then  he  would  come  out  and 
climb  through  and  build  a  little  fire.  I  made  a  complaint.  I  told 
him  I  was  going  to.  I  wish  to  say  that  most  of  the  tenants  there 
are  ladies,  in  the  building.  I  was  about  the  only  man  there.  I  told 
him  if  he  didn't  build  a  fire  1  would  break  the  door  down  and  build 
a  fire  myself.    Finally  I  got  him  to  build  a  little  fire. 

Mr.  MiLLKR.  When  did  that  fire  first  make  its  appearance  after 
that? 

Mr.  Gaddis.  The  next  week  he  built  a  little  fire,  kept  it  moder- 
atelv  warm. 

Mr.  Miller.  Enough  to  keep  the  water  from  freezing? 

Mr.  Gaddis.  I  can^  say  it  aid.  The  water  froze  in  my  spigots, 
and  I  thawed  them  out  myself.  When  the  District  commissioners 
passed  a  regulation  recjuinng  apartments  to  be  kept  heated  to  70°, 
and  there  was  no  heat  m  the  apartment,  I  went  out  and  called  in  a 
policeman  one  Sunday  to  see  the  condition.  The  policeman  saw  it, 
and  issued  a  warrant  for  this  man  Buckey.  It  passed  on  a  few  days, 
and  he  eot  his  attorney  to  come  and  see  me,  and  he  said  he  woiild 
^ve  exclusive  control  of  the  apartment  to  his  agent  and  have  nothing 
to  do  with  it  if  I  would  dismiss  that  warrant  and  sign  an  agreement, 
and  he  asked  me  if  I  would  do  it.  I  t<)ld  his  attorney,  Mr.  Douglas, 
if  he  would  put  the  exclusive  control  in  the  hands  of  his  agents  and 
let  them  employ  the  janitor  and  buy  coal  and  keep  the  place  heated, 
I  would  consent  to  the  dismissal,  which  was  done.  That  same  day 
that  we  agreed  to  that  the  proceedings  were  dismissed,  and  the  agonte 
came  in  and  notified  all  the  tenants  there  would  be  a  change  and 
things  would  be  made  comfortable,  and  so  on  and  so  forth.  It  lasted 
about  48  hours. 

Mr.  Mn.LEH.  Tliat  was  last  December? 

Mr.  Gaddis.  Yes,  sir.  I  went  to  work  and  laid  in  a  supply  of  oil 
and  furnished  my  own  heat. 

Mr.  MnxER.  Will  you  read  into  the  record  this  letter  you  received 
frooi  C.  W.  Simpson  Co.  (Inc.),  dated  January  7, 1919? 
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Mr.  G ADDIS  (reading) : 

IC.  W.  Simpson  Co.  (Inc.).  real  estate  and  insurance,  734  Fifteenth  Street  NW.] 

Washington,  D.  C,  Januai-y  7,  1919. 
Mr.  EuoENE  E.  Gaddis, 

UIO  H  Street  NW.,  Washington,  D.  C. 
Dkab  Sib  :  Some  time  ago  when  there  was  a  slight  readjustment  made  of  con 
ditions  at  the  Carleton  you  voluntarily  expressed  a  willingness  to  pay  an  In 
creased  rental  for  your  apartment,  and  we  beg  to  suggest  that  you  arrange  t 
fulttll  your  obligation,  commencing  with  the  current  month. 

We  are  reminde<l  of  this  by  Capt  Buclsey,  who  noticed  In  the  last  month^ 
statement  that  your  rental  was  the  same. 
Yours,  truly,- 

C.  W.  Simpson  Co.   (Inc.), 
By  Mtebs. 

Mr.  MiiiLER.  I  notice  he  has  referred  to  "  Capt."  Buckey.  Wh 
was  that? 

Mr.  Gaddis.  Well,  because  he  claimed  to  kill  more  Yankees  durin 
the  Civil  War  than  there  were  enrolled.  Investigation  has  show 
that  the  only  military  service  he  ever  had  was  in  holding  Co 
MosKy's  horse  while  the  colonel  went  to  the  pump  to  get  a  glass  c 
water.     Yet  they  call  him  "  captain  "  all  the  time. 

Mr.  MnJLER.  Just  state  what  you  did  in  regard  to  this  last  lette 

Mr.  Gaddis.  In  r^ply^to  that  letter  I  told  them  that  I  did  agree  1 
pay  the  increased  rent  if  they  would  give  the  control  of  the  apar 
ment  to  the  agents;  but  Mr.  Buckey  had  violated  that,  and  thin^ 
were  just  as  they  were  before. 

Mr.  MiiiiER.  In  other  words,  you  didn't  agree  to  pay  the  increase 
rent? 

Mr.  Gaddis.  I  have  not;  but  I  am  told  that  as  soon  as  the  Saul 
bury  law  goes  out  my  rent  will  be  increased  100  per  cent. 

Mr.  Miller.  In  what  way  did  they  tell  you  that — verbally  or 
writing? 

Mr.  Gaddis.  Verbally. 

M'r.  Miller.  Who  told  you  that? 

Mr.  Gaddis.  It  was  communicated  to  me  by  the  agent. 

Mr.  Miller,  Name  them  right  here. 

Mr.  Gaddis.  Mr.  Myers,  of  C.  W.  Simpson  Co.,  and  this  m 
Buckey.  I  heard  him  tell  it  around  the  corridors  up  there.  1 
wife  heard  it. 

Mr.  Miller.  You  consider  that  as  a  threat  rather  than  a  go< 
natured  suggestion,  as  you  did  the  first  notice? 

Mr.  Gaddis.  There  is  no  doiibt  about  that.  Mav  I  explain  a  1 
tie  bit? 

Mr.  Miller.  Tell  us  something  about  the  state  of  repair  of  i 
building. 

Mr.  Gaddis.  There  have  been  no  repairs  made  to  my  apartm< 
since  I  have  been  there.  He  has  made  no  repairs  for  three  yeji 
since  I  have  been  in  there. 

Mr.  Mnj^ER.  Have  you  ever  requested  him,  verbally  or  in  writi 
to  make  repairs? 

Mr.  Gaddis.  I  did  not,  because  I  knew  it  was  no  use.  Senal 
can  I  go  ahead  now? 

Chairman  Ball.  Go  ahead. 
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Gaddib.  As  I  said  before,  there  are  a  good  many  ladies  living 
in  that  apartment  employed  by  the  Government.    I  tried  to  get 

0  come  before  the  committee  and  they  are  all  afraid ;  they  are 
ized.  t 

UiiiiEB.  Do  you  know  whether  any  threats  have  been  made 
y  managers  of  any  of  these  apartments  against  people  who 
made  complaint  and  who  have  been  summoned  by  this  com- 
or  might  be  summoned  by  the  committee? 
Gaums.  No,  Senator;  I  can't  say  that  I  have,  except  in  a  sort 
)cular  way  I  have  been  told  what  I  am  going  to  get  for  coming 

innatt  Ball.  Do  you  know  what  source  that  came  from? 

Gaddk.  Yes,  sir. 

UauEsu  From  where? 

Gaddis.  That  came  from  the  agent,  who  is  a  good  friend  of 

he  told  me  that  in  a  jocular  way. 

irman  Ball.  Not  from  the  manager  of  the  apartment? 

(lADDis.  Not  from  the  owner,  not  from  this  man  Buckey.   When 

>  me  coming  he  dodges.    He  don't  say  anything  to  m6  at  atU. 

s  Senator,  I  want  to  say  another  thing.    When  I  wi^nt  ih  that 

wnt  I  was  given  the  choice  of  three  apartments  at  $20  a  month. 

)irtment  across  the  hall  from  me  was  rented  to  soinebody  else 

1  a  montii.  Then  it  was  vacant  a  short  time.  Then  an  old  lady 
D,  about  85  years  old,  at  $26  a  month.  She  went  out  three  or 
aeb  ago,  and  they  rent  it  now  for  $40  a  month. 

dy  on  the  top  floor  was  paying  $20  a  month.  She  has  been 
liree  or  four  ^ears.  She  was  employed  by  the  Government. 
ddnH;  stand  it  any  lon^r.  When  she  vacated,  they  rented 
$35  a  month.  I  have  heard  this  man  Buckey  so  up  to  that 
room  and  tell  her,  "Saulsburv  law  or  no  SauTsbury  law,  I 
ve  you  24  hours  to  get  out  of  the  place  or  pay  more  rent." 
I  taken  the  awnings  and  window  screens  from  the  windows 
t  them  down  in  the  cellar  and  locked  them  up,  and  when  they 
them  his  reply  is,  "  Pay  more  rent  or  get  out."  I  asked  that 
cwne  down  here  and  testify,  but  she  is  afraid  to  come  down 

rman  Bai^l.  Is  every  apartment  occupied  in  the  house  now? 

3aodis.  Yes,  sir. 

rman  Baue^  How  about  the  situation  in  1915  ?     Do  you  know 

p  they  were  all  occupied  then? 

rADOis.  When  I  went  there  in  lt)lG  my  wife  and  I  were  board- 

1  decided  to  go  to  housekeeping,  and  a  friend  of  mine  told  me 

U  and  I  went  there,  and  there  were  three  apartments  vacant, 

y  gave  me  my  choice  out  of  the  three. 

man  Ball.  How  many  apartments  are  there? 

rujDis.  Sixteen.    I  want  to  say  just  one  more  word,  Senator. 

•*en  in  the  real  estate  business  for  20  years — rt^al  estate  and 

I  basiness.     I  built  about  a  hundred  houses  in  this  town.     I 

»metliing  about  building  and  constnutiou  work.    It  was  back 

a^neteen  hundreds.    The  rent  of  this  apartment,  6n  the  rate 

Jaer  1^  1916,  when  I  was  paying  $20  a  month,  tlie  rent  then 

pay  this  man,  pay  his  expenses,  taxes,  and  ever3rthing,  and 

Jny  him  12  to  15  per  cent  on  his  investment.    When  these  real 
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estate  men  come  before  this  committee  and  say  they  are  not  pay  in 
5  per  cent,  it  is  because  they  have  inflated  values  before  you.  Tha 
is  what  they  have  got.  That  particular  apartment  house,  I  kno^ 
when  it  was  built,  and  I  know  tlie  contractor  who  built  it.  His  cor 
tract  price  for  building  it  was  $16,500.  Allow  $4:,000  for  the  groun< 
and  you  have  $20,500.  In  my  letters  to  Senators  Sherman  anaPom^ 
rene  I  stated  the  assessed  value  of  the  property  was  $24,000.  TV 
rent  on  the  basis  of  1916,  at  the  present  time  with  tlie  increased  coi 
of  coal — ^the  only  expense  this  man  has  there  is  the  coal,  which  1 
don't  bum — ^but  at  the  present  time,  with  the  increased  cost  of  cos 
it  will  pay  him  from  12  to  15  per  cent  on  the  value  of  his  property. 
Now,  then.  Senator,  just  one  more  thing;  He  has  employea  a  jan 
tor  there  at  $20  a  month  to  take  cai-e  of  that  apartment.  He  tak 
care  of  his  own  apartment,  does  his  own  washmg  and  ironing  ai 
his  own  cooking,  for  $20  a  month.  That  is  his  expense  for  janit 
service.    Now,  then,  the  rent  of  1916,  which  is  $2.50  less  than  I  a 

gaying  now,  will  pay  him,  allowing  the  present  increased  cost  of  coj 
rora  12  to  15  per  cent  on  the  value  of  the  property.  Yet  he  increas 
all  the  rents  from  60  to  70  per  cent,  and  mme  is  going  up  100  per  ce 
if  I  don't  get  out ;  unless  you  folks  come  to  my  relief. 

Chairman  Ball.  It  pays  about  80  per  cent  on  the  investment  no> 

Mr.  Gaddis.  On  what  he  is  getting  now  ? 

Chairman  Ball.  Yes. 

Mr.  Gaddis.  Yes.  sir.  I  say  in  my  letter  to  Senator  Pomerene  t 
assessed  value  of  tnis  property  is  $24,000.  As  near  as  I  can  figt 
expenses  and  interest,  he  is  renting  it  for  about  $5,000,  more  th 
one-fifth  of  the  valuation  of  the  property. 

TESTIMONY  OF  £.  £.  HEHUBIN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  and  address. 

Mr.  Mehurin.  R.  E.  Mehurin;  2031  F  Street 

Mr.  Miller.  And  the  name  of  the  apartment  i 

Mr.  Mehurin.  The  Truxton. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  Mehurin.  About  six  years. 

Mr.  Miller.  What  did  you  pay  when  you  first  became  a  t^nt 
and  how  many  rooms  were  there  in  your  apartment? 

Mr.  Mehurin.  $30.50  a  month.  There  were  four  rooms,  kitcli 
ette,  and  bath. 

Mr.  Miller.  Unfurnished  ? 

Mr.  Mehurin.  Unfurnished. 

Mr.  Miller.  You  paid  that  from  about  1913? 

Mr.  Mehurin.  Yes,  sir. 

Mr.  Miller.  Was  the  apartment  filled  up  at  that  time  ? 

Mr.  Mehurin.  I  believe  the  first  floor  front  was  empty.  There 
six  apartments  in  the  building. 

Mr.  SliLLER.  When  did  they  become  filled? 

Mr.  Mehurin.  They  had  some  difficulty  about  renting  the 
floor  front,  on  account  of  it  being  a  dark  apartment.    It  later  boc: 
filled,  but  I  don't  know  what  date. 
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Miller.  When  did  you  receive  a  demand  for  an  increase  in 

Mekurin.  June  7? 
Miller.  What  year? 
Mehurxn.  1919. 

Miller.  You  received  a  letter  from  whom  ? 
Mehurin.  From  a  new  owner,  Miss  M.  J.  Calvin. 
Miller.  Mrs.  Calvin? 
Mehurin.  Miss  Calvin. 
Miller.  What  is  her  address? 
Mehurin.  3325  Holmead  Place. 
Miller.  Washin^n,  D.  C.  ? 
Mehurin.  Yes,  sir. 
Miller.  What  did  that  demand  say? 

Mehurin.  It  just  gave  a  schedule  of  the  new  rents  to  take 
on  July  1, 1  believe,  although  no  mention  is  made  in  here. 
Miixi».  Will  you  read  that  into  the  record  ?     There  is  a  letter 
ed  by  Mr.  Mehurin  June  7,  1919,  from  Miss  Calvin. 
Mehurin.  The  rent  has  subsequently  been  increased. 
Miller.  Just  read  that  into  the  record,  as  Exhibit  "A." 
Mehurin  (reading) : 

Exhibit  A. 

June  7,  1919. 

following  schedule  of  rentals  for  "the  Truxton  "  has  just  been  deter- 
upon,  and  I  am  taking  this  first  opportunity  to  place  it  in  your  hands : 

Per 
aparfm^nt :  month. 

rrt  mK>r .i;.')0.  00 

<x>nd  floor 57.  50 

i!rd  floor 55. 00 

kpartment: 

rst  floor 47.  50 

ffond  floor 47.  50 

lird  floor 45. 00 

:  Is  your  desire  to  retain  the  apartment  now  occupied  by  you  under  this 
dwdule  of  rental,  kindly  Indicate  this  fact  to  me  at  an  early  date,  as 
rtiie  negotiations  will  be  begun  for  the  furnishing  and  eiiuipnient  of  tlie 
IK  88  a  club  house,  to  be  operated  by  the  purchaser  as  provided  for  under 
listing  tenancy  laws  governing  in  the  case  of  purchasers,  not  employed 
r  spTvice,  who  deslre»property  for  their  own  use. 

Margaret  Jean  Calvin. 

airman  BAUi.  What  do  you  pay  now  ? 

•Mehijrin.  $30.50. 

Airman  Ball.  What  is  your  proposed  increase  ? 

•.  Mehurin.  To  $45.    She  subsequently  raised  it  to  $47.50.    We 

ded  to  meet  the  $45  increase,  but  when  we  did  so  within  the 

limit  set  by  her  she  immediately  went  to  $47.50. 

.  Miller.  Have  you  figures  here  that  show  what 

^  rented  for  previously  ? 

-  Mehubxn.  Yes,  sir. 

:  UxLLXH.  Is  that  incorporated  in  this  statement  he 
Mehttbin.  Yes,  sir;  the  percentage  of  increase  i 
It  is  not  less  than  53.3  per  cent  in  any  case,  an 
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(The  above-mentioned  notations,  appearing  in  pencil  on  the  stati 


tllCXlt;  lllCIlVl\illt;U.,  VLLXS  W9   AU-LlUWa./ 

1 

Former 
rental. 

First  offer 

from  new 

owner. 

Now 
wanted  by 
new  owner. 

PerceJl 
increasi 

Front  apartment: 

First  floor 

135.00 
37.50 
35.50 

32.50 
32.50 
30.60 

$50.00 
57.50 
55.00 

47.50 
47.50 
45.00 

$00.00 

»67.50 

55.00 

50.00 
56.00 
47.60 

Second  floor 

Third  floor 

Rearapartment: 

First  floor 

Second  floor 

Third  floor 

Total 

325.00 

Average 



1 

i  First  offer  aooeptod. 

Chairman  Ball.  The  highest  is  70  per  cent  increase? 

Mr.  Meiiurin.  Yes,  sir.    I  have  a  copy  of  a  letter  we  wrote  to 
offering  to  pay  her  50  per  cent  increase  in  rent,  which  she  turn^ 
down. 

Mr.  Miller.  The  committee  woukln't  want  that  in  the  record,  j 

Chairman  Ball.  ^Vhat  is  it? 

^r.  MiLLEi^.  A  letter  he  wrote  back  to  them  agi*eeing  to  pay  I 
per  cent  increase  in  rent. 

Chainnan  Ball.  All  her  tenants? 

Mr.  Mehurin.  No,  sir;  only  me. 

Mr.  Miller.  She  didn't  accept  that? 

Mr.  Mehurin.  She  didn't  accept  that. 

Chaiman  Ball.  I  suggest  that  go  in  the  evidence. 

Mr.  Miller.  We  will  put  that  in  as  Exhibit  B. 

Chairman  Ball.  A  refusal  of  a  50  per  cent  increase  shows  that 
is  not  a  demand  to  overcome  a  legitimate  increase  in  expense. 

(Said  Exhibit  B  is  here  copied  in  the  record  in  full  as  follows:) 

(About  8/10/19.) 
Mf  DttAR  Mf S8  Calvin  : 

In  reply  to  your  letter  of  Aug.  2,  wUl  miy  that,  as  I  verbaUy  advised  > 
when  you  were  here  a  few  days  ago,  I  will  lease  this  apartment  from  you 
a  year  from  July  1,  1919,  at  a  rental  of  forty-five  dollars  per  month.  This 
the  amount  you  originally  specified  a  few  weks  a^o  and  again  specified 
telephone  only  a  few  days  ago.     This  amount  represents  an  increase   of 
per  cent,  and  I  will  not  be  able  to  offer  you  more.     If  you  care  to  lease 
the  apartment  at  these  terms,  I  will  be  glad  to  close  the  matter  up.    Othenv 
kindly  be  adviseil  that  I  will  occupy  the  apartment  at  the  present  rental 
thirty  dollars  per  month  as  long  as  it  will  be  legally  possible  to  do  so.  and  \ 
then  vacate. 

Very  truly,  yours, 

BiXEN   L.   MBHxmI^ 

TESTIMOKY  OF  £.  F.  CAHOON. 

(The  witness  was  dul}'  sworn  by  Chairman  Ball.) 
Mr.  Miller.  Please  state  your  name,  place  of  residence,  and  i 
name  of  the  apartment. 
Mr.  Cahoon.  E.  F.  Gaboon;  1411  G  SE. 
Mr.  Miller.  What  is  the  name  of  the  apartment? 
Mr.  Cahoon.  It  is  a  six-ro(mi  house. 
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ifr.  Miller.  How  lonp  since  you  rented  it? 

Mr.  C'auoon.  I  liave  only  been  thei-e  about  two  months. 

Mr.  Miller.  From  whom  did  vou  rent  it? 

Mr.  Cahoon.  F.  H.  Smith  &  Co. 

Mr.  Miller.  1411  G  Street  SE.? 

Mr,  Gaboon.  Yes,  sir. 

Mr.  Miller.  What  did  you  pay  for  it? 

Mr.  Cahoon.  $32.50. 

Mr.  Miller.  How  many  rooms? 

Mr.  Cahoon.  Six. 

Mr.  Miller.  And  bath? 

Mr.  Cahoon.  And  bath. 

Mr.  Mux^r.  Have  you  any  knowledge  as  to  what  the  former  ten- 
ant paid  for  it? 

Mr.  Cahoon.  The  gentleman  next  door  said  the  former  tenant 
paid  $18  six  months  ago,  and  they  agreed  to  increase  it  to  $20,  and 
that  is  what  they  paid  for  it.  The  gentleman  next  door  pays  $20 
for  his  house. 

Mr.  Miller.  A  twin  house? 

Mr.  Cahoon.  Twin  house;  the  same  house. 

Mr.  Miller.  It  has  been  raised  $12.50  on  the  ori^nal  rent  of  $20? 

Mr.  Cahoon.  Yes,  sir;  and  no  repairs  to  it,  and  it  needs  repairs. 

Mr.  Miller.  Have  you  made  any  reouast  for  rmairs? 

Mr.  Cahoon.  I  haven't  been  there  long  enougn.  I  had  no  more 
than  got  in  before  a  gentleman  came  around — I  went  in  on  the  16th — 
and  a  gentleman  came  around  on  the  20th  and  said  he  had  pur- 
chased the  house  on  the  16th.  I  moved  in  there  on  the  16th.  They 
didn't  tell  me  anything  about  buying  or  selling  it. 

Mr.  Miller.  How  long  did  you  sicn  a  lease  for? 

Mr.  Cahoon.  I  signed  a  monthly  Tease. 

Mr.  Miller.  Did  they  order  you  out? 

Mr.  Cahoon.  I  haven't  got  a  notice  to  move  yet.  The  reason  I 
wrote  the  letter  was  to  protect  new  tenants  coming  into  a  house. 
That  is  why  I  wanted  to  come  before  the  committee. 

Mr.  Miller.  We  have  brought  out  the  points  we  wanted  from  you, 
unless  you  have  something  else  you  wanted  to  add. 

Mr.  (Dahoon.  That  was  the  only  thing  I  was  trying  to  get  before 
the  committee,  was  to  protect  the  new  tenants.  I  pay  $32.50  for 
that  house,  and  the  gentleman  next  door  pays  for  tne  same  house 
$20,  and  that  is  all  it  is  worth. 

TESTIMONY  OF  W.  C.  EYAN,  JE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  full  name. 

Mr.  Rtan.  W.  C.  Ryan,  jr. 

Mr.  Miller.  You  are  the  president  of  Federal  Employees'  Union 
No.  2,  National  Federation  of  Federal  Employees? 

Mr.  Ryan.  Yes,  sir. 

Mr.  Miller.  You  are  appearing  before  the  committee  to-day  in 
behalf  of  any  specific  case  or  employees  in  general? 

Mr.  Ryan.  I  came  here  with  the  idea  of  turning  over  to  the  com- 
mittee half  a  dozen  or  more  specific  cases  of  the  kind  you  have  heard 
tOHlay.    We  collected  them  for  that  purpose. 
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Chairman  Ball.  Have  you  the  quotations? 

Mr.  Ryan.  We  have  the  cases  in  detail,  as  much  so  as  we  can  gi 
them.    We  have  brought  you  the  ones  with  the  moSt  details. 

Chairman  Ball.  I  would  suggest  that  you  just  file  that  with  tl 
committee  and  it  will  go  in  the  record. 

Mr.  Ryan.  That  was  my  idea.  There  was  one  particular  mem 
randum  I  thought  might  be  brought  to  your  attention — ^MissEarle,( 
the  Pension  Office.  The  story  is  somewhat  different  from  the  othei 
She  rented  a  Maryland  Avenue  apartment,  five  rooms,  a  little  ov 
two  years  ago  for  $35.  When  she  took  the  apartment  she  found  th 
in  the  intervening  time  between  the  time  she  had  rented  it  and  t! 
tune  she  moved  in,  it  had  increased  to  $37.50.  A  year  later  it  becar 
$40,  and  they  took  away  her  lease  on  August  1,  1919,  and  inform 
her  she  could  not  have  the  apartment  any  longer,  because  they  w€ 
going  to  divide  this  apartment  into  two  apartments  and  get  $ 
apiece  for  them.  There  were  two  ladies  together,  and  they  final 
said  they  would  have  to  take  those  themselves  and  pay  $35  upi^ 
for  them,  $70,  and  take  some  one  into  room  with  them.  The  lanolc 
said  if  they  took  some  one  into  room  with  them  that  would  be  $' 
In  a  few  days  he  came  back  and  said  to  the  ladies,  "  We  can't  fix  thi 
two  apartments  after  all,  but  we  will  let  you  stay  here  for  $60," 

Chairman  Ball.  That  was  an  increase  from  $35  to  $60? 

Mr.  Ryan.  Yes,  sir;  $35  to  $60. 

Chairman  Ball.  "^Vhat  is  the  average  increase  in  the  cases  y 
have? 

Mr.  Ryan.  It  runs  from  30  per  cent  up.    I  have  a  notice  here, 
example,  a  man  paying  $25,  and  he  is  told  it  will  be  $85. 

Chairman  Ball.  We  will  just  have  those  put  in  the  record. 

Mr.  Ryan.  There  is  another  case  that  mi^t  be  brought  to  your 
tention.    Percy  H.  Russell  Co.  actually  advertised 

Chairman  Ball.  It  will  all  be  brought  to  our  attention  when  it  i^ 
the  record. 

Mr.  Ryan.  On  August  15  the  Percy  H.  Russell  Co.  actually 
vertised  16  apartments  for  sale  at  a  certain  price,  giving  the  rer 
price  at  $7,881,  and  said  it  could  be  doubled. 

Chairman  Ball.  That  will  all  go  in  the  record,  each  case. 

Mr.  Miller.  Does  the  Senator  want  all  these  detail  letters  to  ^o 

Chairman  Ball.  I  think  it  all  ought  to  go  in. 

(The  said  letters  referred  to  by  the  witness,  and  directed  by  Chi 
man  Ball  to  be  incorporated  in  the  record,  are  as  follows :) 

[No.  1.1 

Federal  Employeks*  Union  No.  2. 
Wa9hington,  D.  C.  Angitst  25.  i9i 
Senator  L.  Hkisleb  Bai.l. 

United  States  Senate,  Washington,  D.  C. 
DuAB  Senatob  Baix:  I  am  sending  herewith  a  number  of  hitters  ami  mi 
randa  (iescribing  cases  of  rent  profiteering,  submitted  by  Government  emplo 
to  the  headquarters  of  Federal  Employees'  Union  No.  2.  These  were  gratli 
»»8pecially  for  your  committee,  and  you  are,  of  course,  at  liberty  to  make! 
use  of  them  you  see  fit 

With  cordial  appreciation  of  the  assistance  your  committee  has  alreaily 
(lered  in  this  most  important  Investigation,  I  am. 
Sincerely,  yours, 

W.  Cakson  Rtan,  Jr., 
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[No.  2.1 
MEMORANDUM  FOR  SENATOR  BALL*6  COMMITTEE. 

Note  that  In  the  attached  advertisement  (from  the  Star  of  Aug.  15,  1919) 
>rcy  H.  Russell  Co.  assert  that  the  rent  now  paid  for  16  apartments  In  \xu 
iparHDent  house  they  are  trying  to  sell  "  could  be  doubled  " : 

**For  sale — Apartments.  Best  buy  In  Washington — modem  apartment T  tn 
test  section  of  Washington,  containing  16  apartments;  price,  $60,000;  rent, 
►7.881.  Could  be  doubled.  Only  $10,000  cash  required.  Percy  H.  Russell  Co., 
»^1nth  and  New  York  Avenue  NW." 


[No.  8.] 


Mi88  Gertrude  S.  Earle,  Pension  Office,  reports  the  following . 

She  and  her  sister  occupy  a  second-floor  flve-room  apartment  at  614  Maryland 
ivenue.  A  little  over  two  years  ago  (May,  1917)  they  went  to  look  at  it;  the 
RBdlord  wanted  $37.50.  In  May,  1918,  the  landlord  raised  the  rent  to  $40  and 
(»ok  away  the  lease.  On  August  1  this  year  the  landlord  Informed  the  two 
adies  that  he  was  going  to  take  over  their  apartment,  make  two  apartments  of 
t,  and  charge  $85  a  month  for  each.  Thus  forced,  the  tenants  said  they  would 
akf  both  apartments  at  the  $70  rate,  paying  $75  if  they  took  in  a  roomer.  On 
kufniBt  22  the  landlord  informed  the  tenants  that  he  was  unable  to  alter  and 
nake  the  two  apartments  as  planned,  but  would  let  them  have  the  apartment 

or$eo. 


[No.  4.] 


Yjjkral  Kmplotees*  Union,  Local  No.  2, 

U23  New  York  Avenue,  Washington,  D,  C. 

Gentlemen:  In  the  hope  that  the  information  may  be  of  value  to  you  in 
onducting  your  flght  against  the  real  estate  agents  of  Washington  in  their 
ffort  to  boost  rents  to  outrageous  figures,  I  am  writing  to  describe  the  action 
rbich  has  been  taken  in  my  case. 

I  occupy  apartment  No.  38,  the  Pasadena,  2633  Adams  Mill  Road.  This 
partment  building  is  neither  strictly  modern  nor  decidedly  old-fashioned, 
elng  about  10  years  old.  My  apartment  Is  on  the  third  floor,  inside,  and  has 
hree  rooms  and  bath.  It  is  perhaps  the  least  desirable  apartment  In  the 
oaae.  The  prewar  rental  was  $25.  I  leased  It  trom  September,  1917,  at 
27.50  per  month,  the  lease  to  run  to  October  1,  1918.  In  September,  1918,  I 
3ok  a  new  lease  at  $30.50,  an  Increase  which  was  reasonable  in  my  mind. 
Tie  agents  are  Terrell  &  Little.  Under  date  of  August  13.  they  wrote  saying 
hat  a  new  schedule  of  rents  would  take  effect  October  1,  1919,  and  that  those 
^bo  did  not  take  a  lease  would  be  considered  as  tenants  by  the  month.  My 
4fe  tound  on  Inquiry  that  the  new  rental  was  $40.50.  This  is  an  increase  of 
bout  60  per  cent  over  the  prewar  rent,  and  to  my  mind  no  circumstances  have 
risen  which  justify  such  an  Increase. 

Slmflar  Increases  for  the  whole  apartment  are  projected.  I  figure  that  at 
^  new  rates  the  monthly  Income  from  the  building  will  be  $1,084,  or  $13,108 
er  year.  The  prewar  income  was,  to  my  best  knowledge,  $7,884  per  year.  The 
iilue  of  this  building  is  about  $75,000.  The  new  rates  accordingly  promise  a 
iTMis  return  of  over  17  per  cent,  as  opposed  to  10  per  cent  before  the  war. 
J  this  building  was  generally  well  occupied  before  1917  and  the  apartments 
ere  in  some  demand.  It  Is  reasonable  to  suppose  that  this  income  was  satis- 
ictory. 

The  Investment  value,  $75,000,  was  reached  by  comparison  with  other  apart- 
lents.  No  sound  economics  figure  a  profit  on  appreciated  value  until  earned, 
believe  the  present  owner  did  not  pay  over  $60,000  for  this  house,  but  I  can  not 
nd  any  facts  to  support  this  contention.  The  valuation  on  which  the  above 
'turns  are  calculated  Is  very  liberal. 

No. repairs  of  any  kind  have  been  made  at  the  owner's  expense  for  two 
I'ara,  except  a  little  plastering  In  the  front  hall ;  screens,  awnings,  wall  paper, 
oora,  and  paint  are  In  wretched  condition. 
BeipectfoUy, 

B.  R.  Olabk. 
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[No.  6.] 

Washington,  D.  C,  August  20,  1919, 
Union  Headquabtebs, 

1423  New  York  Avenue  NW.,  Washington,  D,  C. 

Gentlemen:  I  hold  a  lease  on  a  four-room-and-bath  apartment  in  the  B 
mingham  Apartment,  2611  Adams  Mill  Road  NW.    When  we  moved  there, 
December,  1916,  we  paid  $35  per  month.    The  following  October  (1917)»  wt 
the  building  was  sold  to  Dr.  George  H.  P.  CJole,  we  paid  $36.50  per  month, 
few  rep^rs  were  made  at  this  tiipe. 

In  October,  1918,  in  order  to  secure  a  lease  for  a  year,  I  voluntarily  p« 
an  increase,  making  my  rent  $40  per  month.  Some  repairs  were  made  tl 
also. 

On  April  13,  1919,  the  building  burned  and  all  the  tenants  were  requested 
vacate  until  repairs  could  be  made.  We  had  the  distinct  understanding  W 
the  agents  that  we  were  to  return  to  the  apartment ;  however,  when  I  went 
see  them  about  it  in  July  they  informed  me  that  they  were  no  longer  the  age 
for  the  building.  I  wrote  the  new  agents  asking  them  when  my  apartmi 
would  be  ready  for  occupancy  and  was  Informed  that  my  apartment  had  l> 
rented.  I  learned  that  the  new  party  renting  the  apartment  was  paying 
for  it,  but  had  not  moved  in  yet. 

1436  W  Street  Northwest, 
Washington,  D.  C,  August  IS,  J91i 
Dr.  W.  Carson  Ryan, 

Bureau  of  Educaticni,  Washington,  D,  C, 
1  secured  a  lawyer,  sued  the  owner,  and  am  back  in  my  apartment  Anot 
tenant  sued  previous  to  me  and  was  awarded  her  apartment  by  the  court.  * 
owner  then  gave  me  my  apartment  in  preference  to  going  to  court  again.  I 
paying  the  old  rent. of  $40  per  month.  My  lease  expires  October  1,  1919, 
under  the  Saulsbury  law  I  shall  stay  on.  What  they  will  do  after  that  beco, 
void — I  do  not  know — demand  $60,  I  suppose.  They  are  receiving  rents  at  i 
rate  for  the  other  apartments  in  the  house,  with  the  exception  of  four  wlilch 
occupied  by  old  tenants  who  sued  for  possession  the  same  as  I  did. 

I  am  an  old  Washlugtonlan  and  have  been  in  the  Government  service  foi 
years.    Is  this  quite  fair  to  me? 
Very  truly,  yours, 

Helen  B.  Rq 
Apartment  22,  The  Birmingham, 

2611  Adams  Mill  Road  Northwest, 


[No.  0.] 


S.  W.  Woodward  Properties, 
Washington,  D,  C,  August  18,  19} 
Mr.  Richard  B.  Harlow, 

308,  the  Eckington,  City, 
Dear  Sir:  Owing  to  the  increased  cost  of  materials  and  labor  necessar 
the  upkeep  of  the  building,  the  rent  for  the  apartment  now  occupied  by 
beginning  October  1,  1919,  will  be  $35  a  month. 

If  you  desire  a  lease  for  the  apartment  on  these  terms,  kindly  notify  me, 
oblige, 

Very  truly,  yours, 

B.  W.  Pabki 
Present  rent,  $25. 

[No.  7.] 

'  Dear  Sir:  I  am  glad  you  told  the  committee  of  Congress  investigating 
H.  C.  of  L.  that  the  question  of  rents  was  one  of  the  most  serious  prol 
for  the  Government  employees. 

Last  year  my  landlord  asked  an  increase  of  10  per  cent  over  what  1 
been  paying  him  for  some  eight  or  nine  years  for  one  of  the  24  aparti! 
in  the  building  located  at  the  above  number.    Considering  the  IncreaseU 
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and  of  labor  for  only  absolutely  necessary  repairs,  I  concluded  the 
;  of  10  per  cent  was  probably  not  unreasonable.  So  I,  with  a  majority 
tenants  In  the  building,  accepted  leases  on  that  basis  last  Octol)er, 
under  tlie  Saulsbury  resolution  we  could  have  I'eraained  as  monthly 
at  old  rate,  but  in  that  case  we  were  threatened  with  eviction  as  soon 
resolution  should  expire,  no  matter  if  it  wore  midwinter, 
last  month  we  were  notified  of  another  i-aise  in  rent,  beginning  (X'tober 
of  from  21  to  30  per  cent  over  what  we  are  now  paying,  making  a  total 
?  over  last  year's  rates  of  from  33 J  to  43  per  cent,  according  to  the 
of  rooms  in  the  apartment  to  be  leased. 

s  for  next  year  at  the  new  rates  were  sent  to  us  on  the  first  of  this 
to  be  signed  at  once  and  returned  to  the  agent,  otherwise  our  apartments 
be  leased  to  other  parties,  Intimating  that  we  would  have  to  vacate 
ration  of  present  contract  Of  couse,  we  know  we  can  under  the  law 
as  monthly  tenants,  but  what  will  become  of  us  when  the  Saulsbury 
on  is  no  longer  operative? 

of  the  leading  real  estate  men  of  the  city,  Mr.  Shreve,  made  a 
statement  early  in  the  week  that  the  Saulsbury  law  is  pro- 
l  tenants,  etc.,  but  from  the  foregoing:  it  will  be  seen  that  said 
not  keeping  some  landlords,  in  anticipation  of  its  expiration, 
naking  unreasonable  demands,  accompanied  by  threats  of  evic- 
f  such  demands  are  not  complied  with,  and  I  most  earnestly 
t  that  you  will  urge  upon  the  committees  of  Congress  an  early 
ion  of  the  Saulsbury  resolution  for  nine  months,  or  until  such 
s  an  equitable  rent  law  for  the  District  of  Columbia  shall  have 
«acted  and  put  into  operation,  otherwise  many  of  us  will  have 
all-up-in-the-air"  feeling  you  so  often  hear  about, 
he  owner  of  this  building,  Mr.  J".  M.  Swanson,  was  receiving  an 
jite  return  upon  his  investment,  which  goes  without  saying,  as 
d  been  satisned  for  some  seven  or  eight  years,  under  the  old 
what  will  he  be  making  when  those  rates  are  increased  any- 
from  33i  to  43  per  cent?  He  is  paying  out  no  more  for  jani- 
rrice,  and  he  is  spending  very  much  less  for  repairs.  There 
[0  be  a  janitor  for  this  building  only,  now  there  is  no  resident 
ir,  the  one  that  we  have  takes  care  of  two  buildings  and  does  not 
a  this  one.  We  used  to  have  a  room  or  two  in  each  apartment 
ihI  and  some  painting  each  year  or  whenever  needed ;  now  noth- 
f  that  sort  will  be  done,  only  repairs  that  are  absolutely  neces- 

o.  the  lawns  on  each  side  and  in  front  of  the  building  were  kept 
3d  condition;  now  they  are  not  touched;  in  fact,  for  the  last 
r«u^  the  agent  has  persistently  refused  to  have  anything  done 
^  lawns,  so  there  is  no  grass  or  anything  green  in  front  of  build- 
urthing  but  sand ;  and  the  place  is  the  most  neglected  and  run 
of  the  ?ix  apartment  buildings  located  on  this  square. 
Very  truly,  yours, 

Robert  E.  Lowe. 

TESTIMONY  OF  J.  E.  MAEKS. 

v^  witness  was  duly  sworn  by  Chairman  Ball.) 

IfnxER.  You  live  at  1409  G  Southeast? 

^(arka    ^iT'es   sir. 

MzLUR.  You  live  next  to  the  gentleman  who  was  just  on  the 
Llfr.E.  F.  Cahoon? 
:  Uamks.  Yes,  sir. 
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Mr.  Miller.  What  rent  do  you  pay  for  your  house! 

Mr.  Marks.  Twenty  dollars. 

Mr.  Miller.  How  long  have  you  been  living  there? 

Mr.  Marks.  Five  years  this  last  June. 

Mr.  Miller.  How  long  is  your  lease  for? 

Mr.  Marks.  It  is  a  monthly  lease ;  monthly  agreement. 

Mr.  Miller.  Month  to  month  ? 

Mr.  Marks.  Yes.  sir. 

Mr.  Miller.  Is  tne  house  identical  with  Mr.  Cahoon's? 

Mr.  Marks.  The  same  house. 

Mr.  Miller.  Consisting  of  what? 

Mr.  Marks.  Six  rooms  and  bath. 

Mr.  Miller.  Have  you  received  any  demands  for  an  increase  i: 
rent? 

Mr.  Marks.  I  don't  know  the  exact  date,  but  just  before  the  Sanlf 
bury  law  went  into  effect,  I  was  only  paying  $18,  and  I  was  raise 
to^O. 

Mr.  Miller.  You  agreed  to  it  voluntarily? 

Jfr.  Marks.  I  signed  the  a^eement  for  $20;  yes,  sir;  and  tt 
Saulsbury  law  went  into  effect  just  after  that. 

Mr.  Miller.  There  have  been  no  further  demands? 

Mr.  Marks.  No,  sir. 

Mr.  Miller.  Have  you  received  any  intimation  that  there  will  1 
further  demands? 

Mr.  Marks.  No,  sir. 

Mr.  Miller.  Who  owns  the  house,  and  who  are  the  a^nts? 

Mr.  Marks.  I  don't  know  who  owns  it,  but  the  agent  is  Mr.  F.  1 
Smith,  815  Fifteenth  Street  Northwest. 

Mr.  Miller.  F.  H.  Smith  &  Co.,  agent  for  these  two  houses  th 
are  identical,  gets  $20  a  month  from  you  and  $32.50  from  ^! 
Cahoon  ? 

Mr.  Marks.  Yes,  sir ;  and  he  pays  the  water  rent,  I  understand. 

Mr.  Miller.  And  you  don't  pay  the  water  rent? 

Mr.  Marks.  No,  sir. 

TESTIHONY  OF  MBS.  LEOPOLD  SONTAO. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MnxER.  You  may  state  your  name,  your  address,  and 
name  of  the  apartment  in  which  you  live. 

Mrs.  SoNTAo.  My  daughter  has  written  to  you.  Miss  Elsie 
Sontag,  and  she  was  not  able  to  come. 

Mr.  Miller.  You  are  appearing  in  the  place  of  her;  we  vr 
your  full  name  and  address. 

Mrs.  Sontag.  Mrs.  Lepold  Sontag,  1514  Seventeenth  Street,  C 
ley  Court,  Apartment  114. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mrs.  Sontag.  Two  years  October  1. 

Mr.  Miller.  What  did  you  pay  when  you  first  came? 

Mrs.  Sontag.  We  were  told  tne  apartment  was  $37.50,  and  w 
we  signed  the  lease  he  charged  me  $40.  We  took  it  because 
couldn't  find  an  apartment. 

Mr.  Miller.  What  is  the  size  of  the  apartment? 

Mrs.  Sontag.  Two  rooms  and  bath,  kitchenette. 
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[r.  MiLLEB.  Unfurnished? 

[rs.  SoNTAo.  Unfurnished.     Last  year,  the  5th  of  October,  Mr. 

h  came,  and  we  didn't  like  to  sign  the  lease;  we  thought  $40  was 

e  enough.    In  fact,  we  couldn't  afford  it.    My  daughter  is  my 

Je  support. 

[r.  Miller.  Who  are  the  agents  and  owners  of  the  apartment? 

[rs.  SoNTAG.  John  Euth  had  the  apartment,  but  the  Union  Kealty 

has  it  now. 

[f.  Miller.  And  on  or  about  October  1,  1918,  they  asked  you  to 

ease  the  rent  to  $42.50? 

rs.  SoNTAO.  Mr.  Kuth  told  my  daughter  and  myself  it  would 

pst  for  us  to  sign. 

r.  Miller.  How  did  you  consider  that  statement,  as  a  threat  or 

Kestion  ? 

rs.  SoNTAO.  I  really  don't  know ;  we  thought  it  really  might  be 

best  thing  for  us  to  do,  that  he  wouldn't  raise  the  rent.    I  men- 

»<I  it  to  him.     I  said  "You  are  not  going  to  raise  our  rent?" 

»  can't  afford  any  more."    He  said,  "No;  we  are  not."    In  the 

itime,  they  have  consolidated  it  with  the  Union  Eealty  Co.,  and 

derstand  Mr.  Ruth  is  not  in  it. 

r.  Miller.  Have  you  received  any  further  demands  in  regard 

creases  in  rent  since  last  October? 

rs,  SoKTAG.  Yes,  sir:  the  present  manager,  Mrs.  White,  told  us  my 

tment  would  be  $60. 

r.  Miller.  In  writing  or  verbally  ? 

rs.  SoNTAG.  Verbally. 

r.  Miliar.  When  was  that? 

lonth  ago. 

igmally  paid  $37.50? 

d  $40  when  I  got  in.    They  raised  it  imme- 

50  last  year. 

he  notice  is  for  $60. 

^37.50  to  $60? 

.50  to  $60.     I  told  Mrs.  White,  the  man- 
astern  Star — I  couldn't  pay  her  any  more, 
vBs  the  rent." 
lany  rooms  have  you? 
LS  and  bath. 
,  how  many  rooms  are  there  in  the  apart- 

about  97  apartments,  about  300  people  in 

mg  have  you  been  there  ? 

1  the  15th  of  September. 

you  moved  in  there  two  years  ago  was  all 

the  very  last. 

lad  been  a  number  vacant  before  that,  had 

tell  you ;  mine  was  the  very  last  vacant  one. 
or  $37.50,  but  instead  of  niy  paying  $37.50, 
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Mrs.  Wliite  made  nie  sign  for  $40,  because  there  was  no  other  place  t 
go.     Now,  I  don't  know  where  to  go,  and  we  can't  pay  $60. 

Chairman  Ball.  Is  your  daughter  in  the  Government  service? 

Mrs.  SoNTAG.  Yes ;  m  the  Treasury. 

Senator  Sheppard.  What  is  her  salary  ? 

Mrs.  Sontag.  $1,300,  and  I  have  $40  a  month  income.  I  can't  pa 
$60,  and  I  don't  know  where  to  go.  We  can't  get  out  and  we  cai> 
pay  it.  They  have  got  us  right  there.  They  have  a  notice  in  tl 
elevator  that  they  are  ready  to  sign  the  new  leases.  Of  course,  I  ai 
not  ffoing  down,  because  I  can't  pay  that,  and  I  don't  know  what  1 
do  about  it. 

TESTIMONY  OF  JOSEPH  H.  WILSON. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name,  residence,  and  name  of  t 
apartment? 

Mr.  Wilson.  Joseph  H.  Wilson;  1436  W  Street  NW.;  the  Missi 
sippi. 

Mr.  Miller.  How  long  have  you  lived  at  the  Mississippi  ? 

Mr.  Wilson.  Five  years. 

Mr.  Miller.  What  rent  did  you  pay  when  you  first  came  there  a 
how  many  rooms  did  you  have? 

Mr.  Wilson.  Four  rooms  and  bath,  and  I  paid  $30. 

Mr.  Miller.  How  long  did  you  pay  $30? 

Mr.  Wilson.  Until  last  October. 

Mr.  Miller.  What  did  you  .pay  after  that  time? 

Mr.  Wilson.  They  asked  me  for  a  10  per  cent  increase — $33. 

Mr.  Miller.  Was  that  verbal  or  in  writing? 

Mr.  Wilson.  In  writing. 

Mr.  Miller.  Have  you  a  copy  of  that  there  ? 

Mr.  Wilson.  No;  that  is  another  increase  this  October. 

Chairman  Ball.  Did  you  pay  the  first  increase? 

Mr.  Wilson.  I  paid  the  nrst  increase.  They  had  a  very  piti 
story  about  coal  costing  more,  and  so  forth,  and  I  paid  that.  N 
they  are  coming  on  for  a  23  per  cent  increase. 

Mr.  Miller.  You  received  a  letter  July  11,  1019,  from  Lieberma 
&  Hawn,  which  we  want  you  to  read  in  the  record. 

Mr.  Wilson.  (Reading:) 

Washington,  D.  C,  July  11,  J9i 
Mr.  Joseph  H.  Wilson, 

SI  The  Mississippi  Aparttnent,  City. 

Deab  Sib  :  We  beg  to  advise  you  that  beginning  October  1,  1919,  your  r^ 
will  be  $40  per  month  on  a  yearly  lease.  Kindly  let  \m  know  by  Au^us 
1919,  if  you  care  to  sign  a  new  yearly  lease  at  the  above  increasi*. 

If  we  do  not  hear  from  you  on  or  before  August  1,  1919,  we  ^ill  proce< 
lease  to  a  new  tenant  for  one  year  from  October  1, 1919. 

The  above  increased  rental  is  quoted  only  to  our  present  tenanta       I^ 
procure  new  tenants,  our  rates  will  be  higher.    It  is  very  important  \J\ix 
hear  from  you  at  once,  as  we  have  a  very  long  waiting  Ust. 
Very  truly,  yours, 

LlEBEBMANN  &  Ha.\^ 

Mr.  Miller.  That  is  the  same  character  of  letter  that  other  witrii 
have  read  into  the  record  to-day  from  Liebermann  &  Hawn. 
Mr.  Wilson.  On  August  11 1  received  this: 

If  you  want  to  retain  your  apartment  for  another  year,  please  si^ri 
inclosed  lease  in  duplicate  and  return  to  us  at  once. 
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Sonator  Sheppard.  What  doevS  that  lease  call  for? 

Mr.  Wilson.  Forty  dollars.  Of  course,  that  is  lower  rent  than 
some  of  the  others  testified  to.  It  is  a  poor  house.  It  looks  like  a  poor 
tenement  house.  There  is  not  a  blade  of  grass  in  front  and  no  janitor 
living  in  the  house.  We  had  a  fire  last  fall  which  never  would  have 
gained  the  headway  that  it  did  had  there  been  a  janitor  living  in  the 
house.  The  apartment  was  smoked  up  at  the  time  and  only  tlie  very 
worst  damagea  ones  were  repapered.  There  are  places  that  I  can 
show  you  where  the  paper  is  tacked  up  with  tacks.  As  I  said,  th6re 
is  not  a  blade  of  grass  in  the  front,  and  the  janitor  is  never  around 
there  to  supervise  the  children,  and  children  play  around  there  and 
throw  fruit  skins  and  one  thing  or  another  around,  and  if  it  is  not 
there  in  the  morning  when  he  comes  there  it  will  not  be  removed  until 
the  next  morning. 

Mr.  Miller.  When  you  went  to  the  Mississippi  five  years  ago  were 
the  apartments  filled  ? 

Mr.  Wilson.  No,  sir. 

Mr.  Miller.  When  did  they  begin  to  fill  up  ? 

Mr.  Wilson.  About  two  years  ago. 

Mr.  Miller.  About  the  outbreak  of  the  war? 

Mr.  Wilson.  Yes,  sir. 

Mr.  Miller,  There  has  been  no  trouble  in  filling  up  since  then  ? 

Mr.  Wilson.  No,  sir. 

Mr.  Miller.  How  about  the  heat? 

Mr.  Wilson.  It  is  all  right;  we  always  have  good  heat  and  hot 
water,  but  the  front  is  a  disgrace. 

TESTIMONY  OF  MISS  VEBE  ADAMS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  in  full ;  your  place  of  resi- 
dence ;  and  the  name  of  the  apartment. 

Miss  Adams.  Miss  Vere  Adams,  Rutland  Courts. 

Mr.  Miller.  1725  Fifteenth. 

Miss  Adams.  Yes,  sir. 

Mr.  Miller.  Do  you  want  to  state  to  the  committee  something  of 
your  own  grievance,  or  do  you  want  to  call  to  their  attention  some 
ather  case? 

Miss  Adams.  I  have  nothing  to  complain  about  myself  with  regard 
to  the  place  where  I  am  situated,  because  the  Saulsbury  law  has  kept 
them  from  increasing  the  rent,  although  they  have  asked  for  a  10  per 
?ent  increase,  which,  of  course,  they  could  not  enforce.  But  I  want 
to  give  a  few  instances  of  rent  which  I  have  knowledge  of  through 
inquiring  at  various  large  apartments.  Because  of  the  very  high  rent 
)ur  family  is  living  in  two  apartments,  and  has  not  been  able  to  find 
jnything  within  our  reach,  and  we  have  been  looking  for  perhaps  six 
nonths  and  have  seen  many  places  which  suited  very  well,  except 
for  the  excessive  rent.  Although  we  could  have  paid  that  by  economy, 
«^o  didn't  think  it  was  just  and  right. 

Mr.  Mii-LER.  You  don't  want  to  give  any  evidence  about  the  Rut- 
and  Courts? 

MLss  Adams.  No,  sir;  except  I  could  say  T  have  one  friend  there 
tnd  that  is  all  the  information  I  could  get  without  feeling  that  I  v/as 
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prying.  That  friend  is  on  the  first  floor,  in  a  rather  dark  aparl 
ment,  with  no  outlook,  one  room  and  kitchenette  and  bath,  rentin 
it  furnished  and  paying  $65  rent.  I  have  been  in  the  apartment  an 
have  seen  the  furniture,  and  it  is  the  very  cheapest  kind,  only  whj 
is  absolutely  necessary  to  call  it  a  furnished  apartment.  They  ai 
getting  $65  a  month  for  that,  and  the  rent  for  the  apartment  ui 
furnished  is  $28.50.  The  furniture  is  paid  for  in  two  months  or  mor 
In  order  to  live  there  this  friend  has  to  live  with  another  lady,  an 
of  course,  there  is  no  privacy;  no  individual  life  about  it  at  a! 
That  is  all  I  can  say  about  the  place  where  I  am.  No;  rent  has  n 
been  raised  on  account  of  the  Saulsbury  law,  but  I  would  like  to  gi 
some  other  instances. 

At  Seventeenth  and  Riggs  Place,  just  across  the  street  from  whe 
I  am,  they  are  renting  one  room  and  bath  apartments  for  $45,  u 
furnished.  I  know  from  the  way  the  place  looked  when  it  was  goii 
up  that  the  rooms  are  very  small.  A  friend  and  I  were  looking  abo 
and  found  an  apartment  at  Eighteenth  and  I  NW.,  with  three  rooj 
and  bath,  no  kitchen,  unfurnished,  on  the  sixth  floor,  for  $100 
month.  We  objected  to  the  rent,  and  the  landlady  very  gracious 
told  us  there  was  a  shower  in  the  apartment,  seemingly  thinking  tl 
would  make  up  for  the  big  rent  and  the  other  inconveniences. 

I  don't  know  the  exact  number,  but  in  the  1900  block  on  N,  ab< 
the  same  time  this  friend  and  I  were  looking  for  a  room,  thinki 
we  might  put  up  with  such  accommodation,  we  found  two  rooms 
the  second  floor  of  an  old  house,  in  dirty  condition,  quite  dark, 
kitchen  accommodations,  and  they  were  asking  $60  a  month  for 

The  Monmouth,  on  G  Street  NW.,  between  Eighteenth  and  Ni 
teenth,  had  five  rooms,  unfurnished,  at  $100,  and  six  rooms  at  $1 

Mr.  Miller.  Can  you  give  the  names  of  the  agents  or  owners  ? 

Migs  Adams.  I  don't  know  the  name  of  the  owner  of  the  Monmo 
Hotel. 

Mr.  Miller.  When  you  do  know  them,  will  you  put  them  in  ? 

Miss  Adams.  I  suppose  it  would  be  easy  to  find  out.  We  die 
think  it  was  worth  while  to  inquire  any  further.  This  building  ' 
very  cheaply  constructed.  The  floors  in  the  upstairs  apartm^ 
were  warped  and  bulging  to  the  extent  of  6  inches  so^  we  wo 
stumble  over  them.  There  was  nothing  attractive  about  it  so  fa: 
the  construction  was  concerned. 

At  Columbia  and  Quarry  Roads  there  is  a  new  apartment  b^ 
built  by  Wardman.  I  called  him  up  and  found  that  the  one-r< 
apartments,  unfurniished,  were  renting  for  $40  and  four  rooms 
$100. 

At  Sixteenth  and  R  the  F.  H.  Smith  Co.  is  building  a  new  ap 
ment  and  asking  $50  for  single  rooms  and  $150  for  four  rooms. 

At  the  Marne,  at  Thirteenth  and  Belmont,  they  wanted  $110 
five  rooms  imfurnished.  It  is  very  cheaply  constructed  and  1\ 
miserable  entrance.  There  is  nothing  attractive  about  it  and  r 
ing  to  call  for  such  a  big  price. 

This  advertisement  appeared  in  the  paper  the  other  day : 

We  have  on  hand  these  heautiful  apartments,  4  and  5  rooms,  $80  and 
yearly  lease,  six  months*  rent  In  advance.    441  Post. 

Of  course,  very  few  people  can  afford  to  pay  six  months'  rei 
advance,  and  that  excludes  many  people  who  need  it  from  ta 
the  apartment. 
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,  besides  the  apartments  I  speak  of  in  Eutland  Court,  I  have 
)t  cases  through  reliable  persons,  where,  in  one  case,  two 
were  asked  for  a  single,  good-sized  furnished  room,  $40 
(Without  board,  making  a  total  of  $80  for  one  room  for  two 

)  want  to  speak  of  the  fact  that  in  hunting  for  apartments 
d  in  the  papers  there  is  an  average  of  seven  or  eight  columns 
es  for  sale  and  perhaps  three  or  four  small  ads.  of  houses  for 
id  of  coui-se,  these  houses  for  sale,  a  good  many  of  them  had 
cant  a  long  time  because  no  one  wanted  them,  and  they  are 
them  now  at  a  high  price. 

>  would  like  to  speak  of  the  fact  that  the  apartments  I  have 
1  to,  a  good  many  of  them,  are  in  bad  repair  on  account  of 
1  condition  during  the  war  period,  and  they  don't  offer  to 
n\-  repairs.  They  liave  the  excuse  that  labor  is  short,  and 
ng  or  another,  until  after  peace  is  signed  and  everything 
down.  Of  course,  any  one  who  is  particular  would  not  think 
?  into  an  apartment  where  the  paper  is  soiled  and  everything 
wndition. 

at  to  bring  out  the  point  that  in  the  apartment  at  Sixteenth 
which  I  have  mentioned,  where  the  rent  was  $150  for  four 
that  is  more  than  the  rate  of  150  per  cent  increase  on  a 
room.  It  used  to  be  that  people  here  thought  $10  a  room 
ry  good  rent  for  an  apartment,  at  the  rate  of  $10  for  each 
I  have  lived  here  all  my  life,  and  I  know  how  things  used 
We  have  been  renting  apartments  for  about  12  years.  When 
took  a  five-room  apartment  12  years  ago  we  paid  $30  rent  for 
the  present  time  we  can't  find  one  for  a  hundred.  To  verify 
ronla  like  to  speak  of  our  own  experience  some  years  ago,  when 
1  a  lar^  house  and  rented  out  rooms.  We  rented  out  the 
and  third  floor  of  the  house,  a  very  nice  house,  kept  in  good 
on;  oflFered  many  conveniences  to  our  tenants.  We  rented 
loors  unfurnished.  We  got  $20  for  the  second  floor,  which 
»  choice  floor  of  the  house,  and  $15  for  the  third  floor.  Both 
lad  three  good-sized  rooms,  and  the  tenants  had  all  the  privi- 
f  the  house.  I  mention  this  to  show  the  difference  in  disposi- 
the  present  time  in  the  landlords. 

11  the  details  I  can  give  you.  I  have  written 
committee  and  different  ones  on  the  subject, 
L  little  further,  but  those  are  about  all  the 

ippreciate  your  testimony. 

)  say  that  I  think  the  saddest  thing  about  it 

pie  have  to  pay  more  money  and  pay  these 

B  seems  to  be  no  sense  of  bono 

1  in  this  business.    Wo  can't  se 

eir  sense  of  honor.    If  we  obj 

e  that  it  is  too  great  they  sini] 

rong  with  their  charging  such 

NY  OF  MCHAED  HAETLEY. 

^'  sworn  by  Chairman  Ball.) 
ur  full  name  and  the  place  \\ 
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Mr.  Hartley.  Richard  Hartley,  and  I  live  in  the  Cumberland 
Apartment.    Myplace  of  business  is  1300  F  Street. 

Mr.  Miller.  What  is  your  business? 

Mr.  Hartley.  Cigars  and  tobacco. 

Mr.  Miller.  At  1300  F  Street  you  are  proprietor  of  a  cigar  store 

Mr.  Hartley.  Yes,  sir. 

Mr.  Miller.  How  long  have  you  had  your  store  there  ? 

Mr.  Hartley.  About  three  years. 

Mr.  Miller.  Wliat  rent  did  you  pay  when  you  first  went  there 

Mr.  Hartley.  $171. 

Mr.  Miller.  $171  a  month? 

Mr.  Hartley.  Yes,  sir. 

Mr.  Miller.  What  is  the  space  of  that  store? 

Mr.  Hartley.  I  forget  exactly;  I  think  it  is  about  13  by  19  fee 

Mr.  Miller.  The  reason  I  ask  you  that,  here  is  a  statement  that  yc 
are  only  paying  $100  a  month  rent.  You  have  never  paid  that  rei 
at  any  time  ? 

Mr.  Hartley.  Never. 

Mr.  MiLi^.R.  Have  you  had  demand  made  on  you  for  an  increa 
in  rent? 

Mr.  Hartley.  Last  year  it  was  owned  by  different  people.  Th< 
asked  me  for  a  10  per  cent  raise,  which  I  agreed  to. 

Mr.  Miller.  Then  you  paid  how  much? 

Mr.  Hartley.  Since  then  that  property  has  been  sold,  and  the  mi 
that  bought  the  property 

Chairman  Ball.  Just  one  minute.  You  paid  the  10  per  cent  i 
crease,  amounting  to  $187? 

Mr.  Hartley.  $188.10. 

Chairman  Ball.  $188.10  per  month  is  what  you  paid  after  agn 
ing  to  that  increase? 

Mr.  Hartley.  Yes,  sir. 

Mr.  Miller.  When  did  you  get  a  further  demand  for  an  increi 
in  rent? 

Mr.  Hartley.  About  a  month  ago. 

Mr.  Miller.  In  writing  or  verbal? 

Mr.  Hartley.  Nearly  two  months  ago. 

Mr.  Miller.  In  writmg  or  verbal  ? 

Mr.  Hartley.  Verbal. 

Mr.  Miller.  Who  made  that  demand  upon  you  ? 

Mr.  Hartley.  His  agent;  he  brought  his  agent  to  me. 

Mr.  Miller.  Who  is  the  agent? 

Mr.  Hartley.  Shannon  &  Luchs.    Mr.  Luchs,  of  Shannon  &  Liic 

Mr.  Miller.  WTio  was  the  owner? 

Mr.  Hartley.  Walter  Brownlee.  He  bought  that  property  f  r 
the  Willard  estate. 

Mr.  MrLLER,  What  did  he  ask  you  to  pay  ? 

Mr.  Hartley.  He  asked  me  to  pay  $450  a  month  rent. 

Chairman  Ball.  More  than  100  per  cent  increase? 

Mr.  Hartley.  More  than  150  per  cent  increase. 

Chairman  Ball.  $450,  and  you  had  been  paying  $188? 

Mr.  Hartley.  Yes,  sir. 

Mr.  Miller.  It  is  about  a  250  per  cent  increase? 

Mr.  Hartley.  Yes,  sir. 
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Chairman  Ball.  Did  they  threaten  to  put  you  out  if  you  refused 
to  pay  it? 

Mr.  Habtley'.  He  sent  me  a  written  notice  to  get  out  in  30  days. 

Chairman  Ball.  Have  you  got  that  notice? 

Mr.  Habtley.  I  have  it  at  the  store.  The  time  will  be  up  the  first 
of  this  month.  He  refused  my  rent  last  month.  I  tendered  him  a 
check.  I  sent  it  to  him  by  the  boy,  and  he  sent  it  back.  I  took  the 
check  and  went  to  the  bank  and  got  legal  currency  for  it  and  took 
that  over  to  him  and  he  refused  that,  and  I  took  it  to  liis  agent,  and 
his  agent  informed  me  he  was  instructed  not  to  receive  any  of  Mr. 
Brownlee's  rent. 

Chairman  Ball.  You  were  going  to  be  forced  to  get  out  in  a  few 
days? 

Mr.  Hartley.  That  is  what  it  looks  like. 

Chairman  Ball.  Has  he  another  tenant  that  you  know  of? 

Mr*  Hartley.  Mr.  Wineman,  in  the  tailoring  business  right  next 
to  me,  is  in  the  same  fix.  He  has  to  get  out  in  80  days.  Mr.  Cissel, 
gentls  furnishinff  man^  next  door  to  me,  has  the  same  thing.  He 
doesn't  pav  less  than  $100, 1  believe.  I  don't  know  just  what  he  was 
paying.  The  property  is  very  old,  not  worth  much  more ;  no  accom- 
modations; small  and  poor  place.  The  building  is  very  old  and  dilap- 
idated. It  is  not  in  condition  to  do  a  big  first-class  business  like  an 
up-to-date  store  would  do.  Of  course,  I  spent  a  whole  lot  of  money 
on  it  myself.  I  spent  seven  or  eight  or  nme  hundred  dollars  in  the 
last  year  on  it  myself;  the  floor,  the  ceiling,  the  walls,  and  that  big 
Thirteenth  Street  window,  I  haa  that  all  put  in  myself.  It  is  one  of 
the  oldest  buildings  in  Washington. 

Chairman  Ball.  Do  you  know  whether  any  people  are  to  come 
after  you  when  you  go  out? 

Mr.  Hartley.  I  don't  know  of  any ;  he  says  he  can  use  it  himself. 
Nobody  could  pay  that  rent  in  any  line  of  business,  I  don't  care  what 
it  is.  Of  course,  I  have  been  in  the  wholesale  and  jobbing  business* 
for  about  11  years  here,  and  I  know  a  lot  of  people.  I  took  that  store 
when  it  was  dead  and  built  up  a  big  business.  Danbaum  &  Co.,  that 
used  to  be  there,  had  a  big  failure,  and  I  lost  a  bunch  of  money  in  the 
wholesale  business  on  uiose  people.  At  that  time  the  Willard 
estate  was  getting  $171  a  month  rent  for  the  property,  and  not  worth 
$50.  As  a  matter  of  fact,  we  were  helping  to  pay  the  rent  then.  He 
wasn't  taking  in  the  rent.  I  know  the  sales  there  for  many  years, 
how  much  business  they  did,  and  I  know  they  didn't  take  in  the  rent. 

Chairman  Ball.  How  soon  do  you  have  to  move  out? 

Mr.  Hartley.  Well,  I  don't  know ;  according  to  the  notice,  about 
the  Ist  of  September.    I  have  only  a  few  days  yet. 

Chaimifln  Baix.  Are  you  going  to  move  out? 

Mr.  Hartley.  No;  I  am  not.  I  can't  ^et  out  on  the  street,and  I 
can't  pay  them  $450.  I  tried  to  reason  with  him  in  some  shape  and 
form.  I  said,  ''  Well,  of  course,  this  property  is  old  and  I  have 
spent  a  lot  of  money  on  it  trying  to  fix  it  up." 

Chairman  Ball.  Did  he  spend  any  money  in  improvements? 

Mr.  Hartley.  Not  a  5-cent  piece.  He  bought  the  property  and 
hasn't  spent  a  nickel,  and  he  won't.  I  offered  him  $6,000  a  year  rent 
if  he  would  take  out  two  partitions  and  a  stairway  out  of  the  back 
and  giye  me  a  little  more  room  right  behind  me.  That  is  where  the 
Ironclad  Roofing  Co.  is,  Mr.  Branson,  and  Mr.  Koons.     Branson 
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said  he  would  just  as  soon  get  out  as  not.  He  said,  "My  business  is 
all  over  the  phone  or  on  somebody's  roof.  I  don't  care.  I  have  a  big 
place  out  in  the  supurbs  where  I  keep  my  supplies.  1  can  go  out 
there  and  put  up  an  office  somewhere."  I  told  Brownlee  that.  I  said, 
"  Branson  is  willing  to  get  out,  if  you  will  take  these  two  partition* 
out  and  that  stairway  and  fix  it  u^)  so  I  can  get  by,  and  I  will  b( 
willing  to  pay  you  $6,000  a  year  rent  for  it,  which  is  big  rent.' 
Right  across  the  street  from  me  Liggett  is  paying  $5,000  for  thre< 
stories  and  basement,  practically  four  floors,  150  feet  deep,  and  i 
nice  building.  They  pay  $5,000  a  year  and  they  have  a  lease  with  i 
renewal  pri\nlege  of  $6,000  a  year,  $1,000  a  year  raise. 

TESTIMONY  OF  MBS.  B£NA  SMITH. 

(The  witness  was  duly  sworn  by  Chainuan  Ball.) 

Mr.  Miller.  You  may  state  your  name  in  full,  your  place  of  re^si 
dence,  and  the  name  of  the  apartment? 

Mrs.  Smith.  Mrs.  Rena  S.  Smith,  2611  Adams  Mill  Road,  apart 
ment  No.  1. 

Mr.  Miller.  Birmingham  Apartments? 

Mrs.  Smith.  Binningham  Apartments. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mrs  Smith.  I  moved  into  the  Birmingham  Apartments  Octobc 
27,  1914,  apartment  Xo.  4,  three  rooms  and  bath. 

Mr.  Miller.  How  much  rent  did  you  pay  i 

Mrs.  Smith.  $25  a  month,  under  a  yearly  lease.  On  May  1,  191 
1  wished  a  larger  apartment,  and  there  was  an  apartment  No.  1  < 
five  rooms  and  bath  that  was  vacant  at  that  time  at  a  rental  of  $3 
The  same  month  Dr.  George  H.  P.  Cole  bought  the  Birmingha: 
Apartments  and  the  next  year  was  Higby  &  Richardson.  I  wantc 
the  apartment  and  asked  for  it  and  was  told  it  would  be  $37.50  undi 
the  new  owners.  I  took  the  apartment  under  a  lease,  stayed  there  t 
a  rental  of  $37.50  until  October,  1918,  last  year.  I  was  sent  a  lett 
asking  me  to  come  to  the  oflSce  of  the  then  agents,  Higbv  &  Richar* 
son.  The  letter  was  addressed  to  my  husband,  Samuel  J.  Smith.  I 
was  in  the  Government  service  in  New  York  most  of  the  time, 
forwarded  the  letter  to  him,  and  he  wrote  to  Higby  &  Richards^ 
and  asked  them  what  they  wanted,  as  he  didn't  know  when  he  wou 
be  in  Washington  again. 

They  said  any  time  he  returned  to  come  in  and  they  would  have 
talk  with  him.  That  went  on  for  about  a  month.  That  letter  w 
received,  I  dare  say,  in  Au^st  or  September,  1  can  not  tell  yi 
which.  Then  it  went  on  until  October,  and  I  asked  Mr.  Higby  o 
day  if  there  was  anything  I  could  attend  to,  not  knowing  what 
wanted.  He  said :  "  Yes,  Sirs.  Smith,  there  is."  He  said,  "You  ha 
always  paid  the  rent,  signed  all  the  checks,  and  I  don't  see  whyy 
can't  attend  to  this."  I  asked  him  what  he  wanted.  He  said,  *''w< 
you  know,  we  can't  raise  the  rent.  Are  you  willing  to  give  us  a 
piore  rent?"  He  said,  "We  are  requesting  the  people  to  volunti 
more  rent."  I  said,  "  That  depends  entirely  on  what  the  increase  i 
I  said, "  Are  you  going  to  meet  me?"  He  said,  "  Yes ;  in  the  past  y 
have  always  met  us  halfway,  and  we  will  do  the  same  with  you. 
you  will  give  us  $2.50,  making  the  rent  $40, 1  will  give  you  a  leaa 

Mr.  MiuLER.  Did  he  give  any  reason  why  he  wanted  it? 
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Mrs,  Smith.  He  said  coal  was  more  and  service  was  more.  I  said, 
'*  Mr.  Higby,  as  far  as  coal  being  more  is  concerned,  I  agree  with  you 
you  should  have  more  money,  but  don't  speak  to  me  about  service." 
On  April  13,  in  the  morning,  we  were  burned  out  by  a  fire.  My 
apartment  was  not  injured  in  any  way  by  fire,  but  all  water.  I  could 
have  stayed  in  the  apartment  at  a  great  disadvantage,  understand. 
I  could  have  lived  in  two  rooms,  which  would  have  been  a  very  gi*eat 
disadvantage.  But  we  were  all  verbally  asked  by  Mr.  Higby  to 
vacate  so  the  contractor  could  have  the  entire  builaing  to  repair  it. 
That  meant  getting  out  and  putting  my  furniture  in  storage,  and 
my  husband,  who  had  returned  from  the  service  that  month,  doing 
Department  of  Justice  work  in  New  York — ^and  mv  husband,  my 
child,  and  I  lived  from  that  time  until  the  29th  of  July  in  one  room ; 
the  best  we  could  do,  taking  all  our  meals  out. 

Six  weeks  after  the  fire  the  repairs  had  not  started.  I  kept  in 
touch  with  the  building  constantly.  When  they  did  start  the  repairs 
1  went  to  see  Mr.  Higby.  In  the  meantime,  Mfr.  Higby  told  me  that 
when  I  moved  out,  that  my  lease  was  under  seal  and  was  perfectly 
good,  and  I  could  go  back  into  my  apartment  as  soon  as  it  was  re- 
paired. When  I  went  to  Mr.  Higby  and  asked  him  when  he 
thought  I  would  be  able  to  get  in,  he  said  he  no  longer  handled  the 
building.  Dr.  Cole  had  taken  it  from  his  hands.  I  learned  from 
Dr.  Cole  that  F.  H.  Smith  &  Co.  had  the  building. 

Mr.  Miller.  Who  is  Dr.  Cole? 

Mrs.  Smtth.  George  H.  P.  Cole,  1726  Park  Road.  I  went  to  the 
Smith  Co.  and  told  them  I  was  Mrs.  Samuel  J.  Smith,  of  the  Bir- 
mingham Apartments,  and  said  I  wanted  to  get  my  apartment  back. 
He  said,  "  You  have  no  apartment  there  any  more."  I  said,  "  Yes,  I 
have.  I  have  apartment  No.  1,  and  I  have  a  lease  on  it."  He  said, 
"The  fire  burned  the  lease."  I  said,  "Is  that  so?"  "What  am  I 
jroing  to  do?"  He  said,  "You  can  have  an  apartment  for  $75  a 
rnontn  with  a  lease  for  14  months."  I  thanked  him  and  told  him  it 
was  utterly  impossible  to  pay  it.  He  asked  me,  "Why  not  take  a 
^mall  apartment?"  He  oflfered  me  an  apartment  which  had  several 
N-ears  ago  rented  for  $35,  and  last  October  rented  for  $40,  and  he 
asked  me  $60  for  it. 

Mr.  Miller.  Do  you  know  what  he  asked  for  your  old  apartment? 

Mrs.  Smith.  He  asked  me  $75  for  it.  That  was  the  reason  1  said 
I  couldn't  take  it.  I  knew  all  the  time  I  had  the  lease,  but  just  like 
anyone  else  I  had  to  secure  myself.  I  said,  "  Very  well,  I  will  put 
down  a  dep^osit  on  the  apartment  for  $60."  He  offered  me  apart- 
ment 22,  which  I  knew  a  man  had  a  lease  on,  the  same  as  I  did  on 
my  apartment.  I  knew  I  could  never  get  it.  I  put  my  money  on  it, 
and  1  went  to  Higby  &  Richardson  and  they  made  me  a  receipt,  the 

faper  saying  I  had  the  refusal  of  the  apartment.  It  was  an  option, 
went  back  to  Hi^y  &  Richardson,  got  a  copy  of  my  lease,  and 
went  to  my  attorney,  Chapin  Brown,  and  showed  it  to  him.  He  took 
the  matter  up.  I  have  the  notice.  He  sued  them  in  the  District 
Supreme  Court  for  possession  of  my  apartment,  which  in  the  mean- 
while they  leased  to  Samuel  C.  Marks  at  a  rental  of  $75.  He  signed 
»ip  an  agreement  for  it.  That  was  about  the  middle  of  July  when 
I  sued  them,  when  the  suit  came  up.  We  were  given  an  injunction 
to  return  to  my  apartment  at  $40  per  month.  That  only  lasts  until 
the  Ist  of  October.    I  don't  think  I  will  be  asked  for  niore  money; 
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I  will  be  put  out.  In  the  meantime  Mrs.  Roy,  who  had  an  apart 
ment  there  also,  brought  a  suit,  and  Samuel  Dodd,  who  had  apart 
ment  No.  3,  also  brought  suit.  All  three  of  us  moved  in  at  the  sam< 
old  rent.  We  are  all  back,  but  when  the  Saulsbury  resolution  goe 
out  we  will  not  stay  any  longer. 

Chairman  Ball.  Have  any  of  you  received  a  notice  yet? 

Mrs.  Smith.  No,  sir.  My  rent  was  paid  to  the  court,  and  m 
attorney  said  it  will  be  paid  to  F.  H.  Smith  Co.  in  the  future. 

TESTIMONY  OF  MBS.  CABL  F.  BOND. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  name  and  address  and  the  name  of  t\ 
apartment. 

Mrs.  Bond.  I  hate  to  give  my  address,  because  I  move  around  i 
many  times.    I  lived  in  the  same  apartment  house  with  Mrs.  Smit 

Mr.  MiLLKR.  Are  you  living  at  the  Birmingham  Apartment  nov 
Mrs.  Bond.  No,  sir. 

Mr.  MuxER.  We  would  like  to  have  your  name  and  address. 

Mrs.  Bond.  Mv  name  is  Mrs.  Carl  F.  Bond;  mv  address  is  17 
Thirtieth  Street  SE.,  in  Randall  Highlands. 

Mr.  Miller.  You  wanted  to  tell  us  something  about  your  c 
perience  ? 

Mrs.  Bond.  I  wanted  to  tell  how  I  have  been  treated  since  the  fi 

Mr.  Miller.  All  right. 

Mrs.  Bond.  On  April  13  we  had  a  fire  in  the  Birmingham  Apa 
ment,  about  6  o'clock  in  the  morning,  and  we  had  to  get  out  in  c 
night  clothes.  We  had  no  time  to  get  anything  at  all.  From  tl 
date  we  have  never  lived  in  our  apartment.  It  was  impossible 
live  in  after  the  fire,  but  I  could  have  left  my  furniture  there, 
went  and  saw  the  agent. 

Mr.  Miller.  Please  state  the  name  of  the  agent. 

Mrs.  Bond.  Higby  &  Richardson.  He  told  me — I  told  him  the 
imderstood  before  that  that  the  apartment  was  to  be  sold  to  i 
gentlemen,  I  didn't  know  their  names,  two  Jewish  gentlemen  >j 
oame  thei*e  and  said  it  was  ridiculous  the  way  the  apartments  m 
rented,  Mrs.  Smith  was  living  there  in  the  same  apartment  hoi 
The  five- room  apartments  that  were  renting  for  $37.50  they  s 
would  be  $75  and  everyone  would  be  raised.  Of  course,  we  v 
expecting  something  like  that.  Anyhow,  I  told  Mr.  Higby  I  wai 
my  apartment  back,  and  asked  him  if  it  was  necessary  to  rem 
my  furniture,  told  him  I  couldn't  get  storage  any  place,  and  I  wai 
my  apartment  back.  I  understood  the  apartment  was  going  U 
raised,  but  I  was  willing  to  pay  the  rent. 

Mr.  Miller.  Please  tell  us  what  you  did  pay,  and  the  size  of 
apartment  ? 

Mr.  Bond.  T  forget  to  tell  you,  T  received  a  letter  from  H 
Hieiking  us  to  come  down.  He  didn't  say  what  it  was.  My  husl 
went  down  there,  and  he  asked  us  to  agree  ourselves  to  pay  thii 
creased  rent.  Of  course,  a  good  many  people  in  the  apartment 
they  wouldn't  pay  it.  We  didn't  want  to  be  the  only  ones 
wouldn't  pay  it  and  we  didn't  want  to  be  the  only  ones  that  w 
pay  it.    We  were  paying  $27.50  and  I  think  he  wanted  $32.50. 

Mr.  Miller.  What  is  the  size  of  the  apartment? 
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Mrs-  Bond.  Three  rooms.  Then  I  told  him  I  would  like  to  have 
ray  apartment  back  and  that  I  understood  they  were  going  to  be 
raised.  I  said,  "We  want  the  apartment  back,  but  we  donx  want 
it  if  they  raise  the  rent  like  that."  He  said,  "Mrs.  Bond,  I  will 
give  you  your  apartment  back."  In  the  meantime,  my  husband, 
little  girl  6  years  old,  and  myself,  lived  in  one  room.  After  hunt- 
ing over  Washington  and  spending  a  week  with  friends,  one  night 
with  a  different  friend,  I  finally  secured  a  room  with  a  friend  that 
took  pity  on  us.  I  understood  the  apartment  would  be  ready  for 
occupancy  the  15th  of  July.  We  thought  we  could  get  along  in  one 
room  ana  take  our  meals  out.  I  understood  that  F.  H.  Smith  Co. 
had  the  apartment.  Higbv  &  Richardson  didn't  have  it  any  more.  I 
went  and  saw  them  and  told  them  I  was  Mrs.  Bond  and  had  occupied 
apartment  34  in  the  Birmingham  and  I  would  like  to  make  a  deposit 
to  secure  it.  They  told  me  they  didn't  know  anything  about  it,  but 
they  would  look  it  up,  and  they  said,  "Your  apartment  is  rented." 
I  said,  "  What  does  it  rent  for?"*  They  said, "  $45."  I  said,  "  I  know 
I  had  no  lease  but  I  understood  that  the  Saulsbury  law  protected  me. 
We  were  asked  to  move  and  they  promised  us  we  could  get  our 
upartment  back."  He  said,  "  I  don  t  know  anything  about  that.  You 
can't  have  the  apartment,  but  there  is  one  apartment  you  can  have 
of  five  rooms  for  $76."  I  said,  "  That  is  impossible ;  I  want  my  own 
upartment  back."  He  said,  "  There  is  one  on  the  first  floor  the  same 
as  yours  for  $45.  The  man  has  made  a  deposit  on  it,  but  I  don't 
think  he  will  keep  it."  I  said,  "Well,  I  want  my  own  apartment 
back ;  if  you  want  $45  for  it  I  will  give  it  to  you  because  I  nave  got 
to  have  a  place  to  live."  Of  course,  he  said  I  couldn't  get  it  back. 
In  the  meantime,  I  went  to  see  the  same  lawyer  Mrs.  Smith  went  to 
and  he  wasn't  there.  There  was  a  young  lawyer  in  there.  They  had 
their  offices  all  together.  He  told  me  he  didn't  think  I  had  any  case 
because  I  didn't  have  any  lease,  that  the  only  thing  that  would  pro- 
tect me  would  be  the  Saulsbury  law.  In  the  meantime,  I  went 
away.  I  forgot  to  say  the  house  we  had  taken  was  sold  and  the 
people  had  to  get  out  and  we  had  to  get  out,  and  we  had  to  take 
three  poor  unfurnished  rooms  a  half  mile  from  the  street  car,  out  on 
the  hill  in  Bandall  Highlands.  After  I  heard  that  some  of  the 
people  had  been  put  back  in  their  apartments  at  the  old  rent  I  went 
to  see  Mr.  Brown  again  and  he  told  me  he  would  be  only  too  glad 
to  fight  it,  but  owing  to  the  fact  that  people  had  moved  into  my 
apartment  he  didn't  think  I  would  be  able  to  get  it  back.  We  werie 
out  of  the  city  and  I  didn't  know  they  had  gotten  back  until  I  went 
to  see  Mrs.  Smith  and  found  these  people  had  gotten  into  our 
apartment. 

Mr.  MiLUER.  What  is  the  name  of  this  man  who  told  you  he  knew 
Tiothing  about  the  Saulsbury  resolution? 

Mrs.  Bond.  That  was  the  agent  of  F.  H.  Smith. 

Mr.  MnxEB.  Do  you  know  his  name? 

Mrs.  Bond.  No;  1  don't. 

Mr.  l^fnxKR.  Somebody  with  F.  H.  Smith? 

Mrs.  Bond.  Ill  tell  you  what  they  did  promise  me.  They  said  this 
w^an  who  put  up  the  deposit  of  $45,  they  didn't  think  he  would  come 
and  take  it.  and  they  would  let  me  know.  They  took  mv  name  and 
address,  but  I  never  heard  from  them.    In  the  meantime  t  learned  my 


Digitized  by 


Google 


782  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

apartment  34  was  rented  to  a  man  named  Marks,  and  people  in  Mi 
Dodd's  apartment — he  had  sued  for  his  apartment  and  they  put  hin 
in  his  apartment.  If  there  is  any  chance  of  getting  my  apartmen 
back  I  would  like  to  have  it.  I  have  a  little  girl  and  she  has  to  wall 
a  mile  to  school  this  winter.  We  can't  come  in  to  town  and  pay  th 
price  in  these  apartments.  I  have  lived  here  all  my  life,  and  it  seem 
awf  111  hard  to  be  pushed  out  in  the  street  like  this  all  of  a  sudden. 
want  to  correct  the  man's  name.  It  was  Mr.  Williams  who  occupie 
the  apailiment  instead  of  Mr.  Marks. 

TESTIMONY  OF  WILLIAM  C.  NIEFEBT. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  and  residence. 

Mr.  NiEFERT.  William  C.  Niefert;  328  C  NE. 

Mr.  Miller.  Is  that  a  house  you  rent  there? 

Mr.  Niefert.  I  am  rooming  with  the  people  who  rent  that  house. 

Mr.  MiiJiER.  Do  you  want  to  state  to  the  committee  your  exeprien 
as  n  sublessee? 

Mr.  Niefert.  I  want  to  state  the  experience  they  have  had  with  tl 
landlord. 

Mr.  Miller.  All  right,  state  it  as  briefly  as  possible. 

Mr.  Niefert.  Mr.  and  Mrs.  Williamson  occupied  the  house,  and  th 
were  notified  in  June  by  this  landlord  that  they  would  have  to  pay  i 
increase  in  rent.  That  was  verbal.  They  wouldn't  agree  to  do 
The  rent  fell  due  on  the  16th  of  June  and  they  sent  the  rent  aroui 
by  the  little  girl  and  the  landlord  refused  it.  Mr.  Williamson  bei 
employed,  I  took  it  on  myself  to  go  around.  I  went  around  and  ask 
him  why  he  wouldn't  take  it.  He  said  the  rent  was  $3.50  more  th 
that,  i  told  him  no,  that  was  not  right.  Then  I  asked  him  why 
was  increasing  the  rent.  He  wouldn't  give  me  a  definite  answer, 
told  him  the  house  wasn't  worth  the  money  they  were  paying  for 
I  told  him  the  roof  was  leaking  and  the  plaster  was  falling  down,  a 
one  thing  or  another,  but  he  said  he  couldn't  help  that.  I  tried 
persuade  him  not  to  insist  on  it  on  account  of  the  man  having  a  lai 
family,  and  he  finally  consented  to  take  $13,  and  he  gave  me  a  rece 
for  $16.50  and  asked  me  if  I  would  ask  Mr.  and  Mrs.  Williamson 
Hhow  that  to  the  different  people  in  the  row  and  say  we  had  paid  $lfi 
on  the  house  when  we  hadn't.  I  say  "  we"  because  I  have  lived  w 
them  so  long. 

We  wouldn't  agree  to  do  it.  Mr.  Williamson  or  Mrs.  Williami 
wouldn't  agree  to  it.  We  have  seen  those  receipts  where  paxH 
have  been  asked  the  same  thing  without  paying  the  increase, 
course,  they  have  paid  it  since  then.  On  the  ICth  of  October  the  r 
fell  due;  on  Monday  morning  at  7  o'clock  we  went  to  work,  anc5 
half  past  9  Mrs.  Williamson  sent  the  little  boy  around  to  sa.y 
had  been  around  to  see  about  the  rent  and  didn't  want  to  waitT  \ 
longer.  He  said  she  knew  when  the  rent  was  due,  and  if  she  di< 
have  the  rent  they  would  serve  a  notice.  At  2  o'clock  the  i^o 
came  for  possession  of  the  house.  T  asked  him  that  evening  ^ 
he  did  it.  He  said,  "  You  wouldn't  pay  the  increase.  Those  i 
haven't  paid  it  have  either  got  to  pay  it  or  get  out."  He  said,  "  "W; 
are  you  going  to  do?"    I  said,  "t  am  not  going  to  pay  it. 
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AVilliamson  is  not,  and  I  am  not."  I  sent  the  attorney  to  take  the 
case  up.  He  agreed  to  accept  the  $13  and  pay  all  the  costs  of  the 
suit.  Since  that  time  he  has  made  the  remark  in  my  presence  and  in 
the  presence  of  other  witnesses  that  just  as  soon  as  the  expiration 
of  the  present  law  we  will  have  to  get  out  I  wrote  that  letter  to 
protect  ourselves  and  other  tenants.  There  are  seven  tenants  there 
in  the  row  who  are  widows  and  take  care  of  their  children.  I  don't 
think  they  ought  to  have  to  pay  the  increased  rent,  when  the  prop- 
erty is  not  worth  it. 

Chairman  Ball.  What  was  the  increase? 

Mr.  NiEFERT.  Three  dollars  and  a  half  more  on  ours.  What  the 
others  wei*e  I  don't  know. 

Chairman  Ball.  Wliat  are  they  demanding  now? 

Mr.  NiEFERT.  They  want  three  dollars  and  a  half. 

Chairman  Ball.  Wliat  was  the  increase  last  October? 

Mr.  NiEFERT.  About  a  dollar  and  something.  I  don't  know  exactly. 
I  know  he  demanded  that  increase,  but  I  couldn't  say  when. 

Chairman  Ball.  How  many  rooms  have  you  in  the  house? 

Mr.  NiEFERT.  Four  rooms  in  that  house — four  that  you  could  use — 
no  bath,  no  back  yard,  no  grass,  or  anything  of  the  kind.  I  have  the 
receipts  here,  if  you  care  to  see  them. 

Chairman  Ball.  I  don't  think  it  is  necessary.    That  is  all. 

TESTIHONY  OF  MISS  BOBEBTA  V.  BEADSHAW. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  in  full,  your  place  of  resi- 
dence, and  the  name  of  the  apartment. 

Miss  Bradshaw.   Roberta  V.  Bradshaw,  2115  P  Street. 

Mr.  Miller.  When  did  you  first  come  to  that  apartment? 

Miss  Bradshaw.  December,  1917. 

Mr.  Miller.  What  was  the  size  of  the  apartment  and  what  rent 
did  you  pay? 

Miss  Bradshaw.  One  room  and  bath  and  kitchenette,  and  I  paid 
$30. 

Mr.  Miller.  Thirtv  dollars  a  month? 

Miss  Bradshaw.  l^es,  sir. 

Chairman  Ball.  How  many  in  the  room? 

Miss  Bradshaw.  Just  one,  myself. 

Mr.  Miller.  Was  the  apartment  filled  at  that  time? 

Miss  Bradshaw.  Yes;  I  think  so.  It  was  just  filled.  They  were 
not  finished.    There  was  no  light  or  heat  or  water  when  I  went  in. 

Mr.  Miller.  It  was  a  new  apartment? 

Miss  Bradshaw.  Yes. 

Mr.  Miller.  Did  you  have  any  demands  made  on  you  for  an  in- 
crease in  rent? 

Miss  Bradshaw.  No.  That  is  one  of  the  Wardman  houses,  and  it 
seems  Mr.  Wardman 's  houses  are  all  built  along  the  same  line.  Those 
apartments  are  very  similar.  When  I  took  the  apartment  it  was 
$27.50.  That  type  had  never  been  any  more.  I  went  into  that  house 
when  it  was  new ;  of  course,  nobody  had  ever  rented  it.  When  I  went 
to  Mr.  Wardman's  office,  Mr.  Burns  told  me  it  would  be  $30,  and  I 
was  veiy  glad  to  get  it,  as  I  had  no  place  to  go.  That  went  on  at 
$30  until  along  about  July  of  last  year.    I  have  the  paper  here.    This 
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was  circulated.  I  want  to  make  a  correction.  I  thought  my  apart 
ment  was  the  smallest  in  the  building.  I  didn't  think  one  could  b 
any  smaller.  But  there  is  an  apartment  in  there  of  just  one  roon 
with  no  kitchen,  and  the  rent  was  $25.  That  is  where  I  made  th 
mistake. 

Mr.  Miller.  I  would  like  to  ask  you  a  few  questions.  Has  an 
demand  for  an  increase  of  rent  been  made  upon  you  since  you  signe 
the  lease  for  $30  a  month? 

Miss  Bradshaw.  Yes;  twice. 

Mr.  MnxER.  State  the  date  the  requests  were  made  and  what  the 
asked  you? 

Miss  Bradshaw.  There  is  no  date  on  this,  but  this  goes  into  detai 
about  some  one  paying  41  cents,  and  all  that  sort  of  thing.  Th( 
had  no  right  to  ask  it,  but  in  a  spirit  of  fairness  they  said  thi 
wanted  to  know  if  we  wouldn't  agree  to  it. 

Mr.  Miller.  Will  you  state  to  the  committee  about  the  time  th< 
asked  for  this  increase,  and  what  the  increase  was? 

Miss  Bradshaw.  As  I  recollect  it,  it  was  about  this  time  last  yea 

Mr.  Miller.  About  August,  1918,  they  asked  you  for  an  increas) 
rent  of  how  much? 

Miss  Bradshaw.  They  asked  for  $5. 

Mr.  Miller.  They  asked  you  for  $35  a  month? 

Miss  Bradshaw.  Yes ;  $35  a  month. 

Mr.  Miller.  Did  you  pay  it? 

Miss  Bradshaw.  No;  I  told  them  I  would  give  them  half  of 
In  the  meantime — ^my  apartment  is  equipped  with  a  telephone,  ai 
of  course,  that  was  in  the  rent,  and  they  made  a  flat  rate  of  50  cen 
It  didn't  mean  very  much,  but  they  had  no  right  to  do  it. 

Mr.  Miller.  Then  you  compromised  at  $32.50? 

Miss  Bradshaw.  Yes,  sir. 

Mr.  Miller.  After  you  made  that  compromise,  did  you  recei 
another  demand? 

Miss  Bradshaw.  Yes,  sir. 

Mr.  Miller.  When*  was  that? 

Miss  Bradshaw.  About  a  week  ago  I  saw  the  manager,  Mrs.  ^ 
Ney. 
1  Mr.  Miller.  Give  her  full  name. 

\  Miss  Bradshaw.  Mabel  E.  McNey. 

I  Mr.  Miller.  What  is  her  residence? 

I  Miss  Bradshaw.  She  is  at  Pelham  Courts.    I  don't  remember 

1  apartment  number.    She  said  on  and  after  October  1  the  apartiii 

I  I  had  would  be  $37.50.     She  asked  me  if  I  would  take  it.    I  sa.i< 

didn't  know  whether  I  would  or  not.  I  said  my  understanding  -w] 
I  made  the  last  increase — well,  she  said  the  Saulsbury  law  wo 
be  expired  by  that  time.  I  said,  "Well,  it  won't,  that  we  Icn 
about;  but  even  if  it  is,  you  and  I  had  an  arrangement  whereby 
would  not  be  increased."  My  apartment  has  been  increased  ±\ 
$27.50  up  to  what  it  is  now,  and  I  think  that  is  moi'e  than  it  is  \vo] 

Mr.  Miller.  Who  are  the  agents  or  owners? 

Miss  Bradshaw.  The  Radnor  trust  estate.     They  wouldn't     ^ 
me  a  copy  of  the  lease.     You  have  to  take  their  word  for  it.      T 
compel  you  to  sign  a  lease,  but  that  is  all  you  get.     You  don't, 
anything  further.     I  said,  "What  have  I?"     '^Oh,  you  hav^ 
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word/'  That  is  all.  You  get  nothing  fui-ther.  There  is  no  chance 
to  discuss  it  at  all.  The  apartment  that  was  $27.50  they  are  asking 
mM  for  now. 

TESTIMONY  OF  W.  B.  LAUAB. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name. 

Mr.  Lamar.  W.  B.  Lamar. 

Mr.  Miller.  I  understand  you  want  to  make  a  statement  to  the 
committee? 

Mr.  Ijamar.  I  would  like  to  make  a  statement,  Mr.  Chairman  and 
gentlemen,  not  in  behalf  of  the  apartment  landlord  about  whom 
tuese  ladies  have  testified  this  afternoon,  but  it  happens  to  be  a  dif- 
ferent landlord,  a  woman  landlord,  and  it  happens  to  be  store 
property,  I  am  glad  to  say.  If  I  knew  anything  in  favor  of  the 
apartment  landlord,  I  don't  believe  I  would  tell  it,  unless  I  wanted 
to  be  tortured — not  right  now. 

Senator  Sheppard.  I  want  to  state  that  Gen.  Lamar  is  a  former 
member  of  Congress  and  a  former  attorney  general  of  Florida. 

Mr.  Lamar.  I  had  the  pleasure  about  32  or  33  years  ago  of  being 
elected  attorney  general  of  Florida,  and  I  was  in  the  legislature 
und  helped  create  the  State  railroad  commission  law,  and  became  a 
very  enthusiastic  reformer  to  make  the  railroads  obey  the  law.  An 
old  railroad  lawyer,  a  very  good  friend  of  mine,  said  to  me  once, 
"  You  needn't  be  so  alarmed  about  the  condition  of  these  farmers. 
After  their  stock  is  killed  on  our  track,  instead  of  being  a  $10  steer 
it  is  an  $80  Jersey." 

How  much  that  has  to  do  with  landlords  and  tenants  in  Wash- 
ington, I  can't  say;  but  I  want  to  bring  this  case  before  you  to  show 
how  difficult  it  is  to  operate  under  the  law  at  the  present  time.  The 
landlords  would  like  to  get  what  the  railroads  used  to  say — "  what 
the  traffic  would  bear,"  what  the  current  business  customer  would 
]m}\  and  the  tenant  would  like  to  get  the  property  as  reasonably  as 
he  can.  I  have  never  been  able,  from  my  standpoint,  to  see  the  advis- 
ability of  placing  store  property  in  Washington  under  the  Saulsbury 
Act.  My  own  experience  as  a  landlord  in  Florida,  and  with  Mrs. 
Lamar  s  property  at  Atlanta,  is  that  there  is  very  little  difficulty 
Among  business  men  in  transacting  these  matters.  Xo  sensible  land- 
lord will  oppose  a  tenant  who  is  at  all  reasonable.  If  the  tenant  is 
as  good  a  tenant  as  he  can  get,  and  will  show  that  he  can't  pay  the 
rent,  he  might  as  well  give  him  part  of  it  instead  of  lasing  his  tenant. 
That  has  been  my  rule  all  my  life — with  my  property  and  Mrs. 
Lamar's  property.  I  have  had  tenants  show  me  they  were  not  earn- 
ing the  rent,  and  I  always  cut  the  rent.  So  I  don't  think  the  land- 
lords in  Washington  City,  particularly  with  regard  to  commercial 
property,  would  try  to  get  rent  out  of  a  tenant  that  was  extortionate. 
Ft  would  be  a  crazy  landlord  that  would  do  it. 

The  case  I  intend  to  bring  before  you  will  show  you  how  the  Sauls- 
bury  law  operates  unjustly.  My  wife  purchased  a  little  store  in  this 
town,  at  Fifteenth  and  F  Streets,  in  November,  1917.  That  was 
when  real  estate  had  very  considerably  declined.  It  had  sunk  to  the 
point  where  real  estate  values  were  very  low.  The  property  was 
oought  und^r  an  order  of  court,  and  the  court  found  that  the  price 
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was  a  fair  price.  I  considered  it  an  advantageous  purchase,  and  wju 
very  anxious  to  make  the  purchase,  just  as  I  would  buy  stocks  anc 
bonds  that  I  thought  would  come  up. 

There  was  a  tenant  in  there  at  a  certain  rent,  which  was  fixe( 
about  five  years  before  that.  I  attempted  to  get  the  property  tlu'ougl 
a  real  estate  agent,  and  the  negotiations  began  about  March,  1911 
and  the  sale  was  consummated  about  November,  1917.  In  tha 
interim  this  tenant  made  several  attempts  to  see  me  and  to  see  Mr 
Lamar  to  get  us  to  fix  a  rent.  He  called  with  that  view  on  Mr 
Lamar.  I  said,  "  It  would  be  silly  to  fix  rent  on  a  property  I  don 
own.  That  is  ridiculous.  But  when  the  time  comes  next  May,  ( 
a  reasonable  time  before  that,  Fisher  &  Co.  and  I  for  Mrs.  Lama 
or  Mrs.  Lamar,  will  fix  what  they  consider  a  fair  rent.  That  wi 
be  submitted  to  you.  You  will  be  given  a  refusal,  like  any  otln 
tenant.  The  rent  will  not  be  anything  more  than  the  ordinary  fa 
commercial  price  of  the  building."  The  time  came,  and  we  fixed  t 
rent,  and  that  rent  was  submitted  to  the  tenant.  He  said  it  won 
bankrupt  him.  That  is  what  Fisher  &  Co.  wrote  me.  I  wrote  ba< 
"  If  he  can't  pay  the  rent,  from  the  standpoint  that  he  is  not  ^\ 
to  make  the  money  there,  and  any  other  responsible  tenant  will  p 
it,  I  can't  see  what  claim  he  has  on  the  building,  and  I  should  s 
make  the  lease  to  the  other  party,"  which  was  done.  Then  he  beg 
a  suit  at  once.  He  brought  a  most  remarkable  suit,  to  compel  speci 
performance  of  an  alleged  oral  agreement,  that  I  promised  him 
behalf  of  Mrs.  Lamar  that  he  should  have  the  property  for  anotl 
five  years  at  the  same  rent  that  was  made  five  years  before,  and  i 
Mrs.  Lamar  had  ratified  the  promise.  I  need  not  say  I  made  no  s 
agreement,  and  Mrs.  Lamar  says  the  subject  was  not  even  broacl 
at  the  only  interview  she  had  with  him.  I  am  stating  both  sidej^ 
you  will  know  how  the  case  was  pending. 

Before  this  case  could  be  heard,  the  Saulsbury  law  came  I 
effect.  This  shows  you  how  it  operates.  We  have  never  receive 
dollar  from  that  tenant,  because  I  couldn't  accept  a  dollar  from  i 
How  could  I,  when  he  had  made  the  charge  against  me  that  he  li 
I  couldn't  receive  it. 

Under  the  Saulsbury  law  we  can't  sue  him  in  ejectment,  bee 
what  a  friend  of  mine  from  New  York  calls  the  "learned  col 
judge  "  turned  us  down.  I  am  trying  to  get  a  hearing  on  the  bi 
equity  for  specific  performance  of  the  alleged  oral  agreement,  si 
can  if  possible  completely  repudiate  that  and  stand  upon  our 
rights.  Suppose  we  are  successful  in  that,  and  he  falls  back  oi 
Saulsbury  law.  What  are  we  to  do?  We  have  a  tenant  who  is 
and  willing  to  pay  the  rent. 

Senator  Dial.  Does  the  Saulsbury  law  protect  people  who  ivt 
employees  of  the  Government  ? 
Mr.  Lamar.  Yes,  sir ;  it  protects  all  tenants. 
Chairman  Ball.  Does  it  protect  when  they  don't  pay  the   iren 
Mr.  Lamar.  We  can't  receive  the  rent. 
Senator  Dlal.  You  have  no  contract  for  rent  ? 
Mr.  Lamar.  No  contract;  no,  sir.    We  have  a  lease  from   a,   n 
Baltimore,  a  responsible  man,  who  has  been  kept  out  o-f     \t 
March,  1918. 

Chairman  Ball.  There  was  some  understanding  as  to  tKo^  ^^ 
to  be  paid,  was  there  not? 
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Mr.  Lamar.  The  man  we  have  executed  the  lease,  and  he  can't  get 
possession.  Tlie  man  who  has  possession  alleges  we  made  an  oral 
agreement  which  we  absolutely  deny,  which  is  without  foundation 
so  far  as  Mrs.  Lamar  and  myself  are  concerned,  without  foundation 
so  far  as  Fisher  &  Co.  are  concerned;  and  without  foundation  so 
far  as  the  American  Surety  &  Trust  Co.  are  concerned.  We  can't 
eject  him  on  account  of  the  Saulsburv  Act.  On  account  of  the 
crowded  condition  of  the  calendar  of  tne  courts  in  Washington  we 
can't  get  a  hearing  on  a  bill  in  equity.  We  hope  to  get  a  hearing  in 
January.  Suppose  we  win  that  case?  Suppose  this  Congress  con- 
tinues the  Saulsbury  Act  90  days  or  6  months,  or  2  years?  What 
will  we  do?  We  can't  accept  this  money.  If  it  were  40  years,  I 
wouldn't  take  it. 

Senator  Sheppard.  If  there  was  no  Saulsbury  law,  could  you  get 
possession  ? 

Mr.  Lamar.  Yes;  I  could  get  possession  by  ejectment,  or  I  could 
get  a  hearing  on  that  bill  and  stand  on  my  rights,  and  if  my  rights 
were  overturned  we  could  eject  him. 

Senator  Dial.  Your  claim  is  that  if  you  accept  the  rent  you  ratify 
his  contention? 

Mr.  Lamar.  We  would  ratify  his  claim  of  alleged  contract. 

Senator  Dial.  What  is  the  condition  of  the  calendar  of  the  court  ? 

Mr.  Lamar.  Everybody  knows  that  they  are  very  crowded.  I 
understand  a  bill  has  passed  the  Senate,  or  was  introduced,  or  I 
think  the  Senator  told  me  it  had  passed,  creating  two  additional 
judges  to  take  care  of  the  crowded  calendar. 

Take  the  young  man  who  testified  a  moment  ago.  We  all  admit 
that  there  are  unconscionable  rents,  extortionate  rents.  They  are  in 
bad  faith  and  against  all  conscience.  I  have  met  this  young  man 
before.  I  had  talked  with  him  about  this.  I  was  very  much  amused 
to  see  him  here.  We  both  smiled  at  each  other.  His  case  may  be 
hard,  it  is  true.  When  I  talked  with  him  I  mentioned  rents,  ana,  of 
tx>urse,  he  flew  up  at  once.  He  said  Congress  was  going  to  help  him 
eet  his  rights.  Of  course,  that  may  seem  like  an  extortionate  reht, 
out  suppose  two  business  men  would  say,  "  That  is  a  fine  corner  on 
F  Street.  I  would  rather  have  it  by  $200  a  month  than  a  store  10 
feet  on  the  other  side."  Why?  Because  of  the  location,  where  the 
people  pass  by.  We  have  a  little  store  in  Atlanta,  Ga.,  that  some 
yeiirs  ago  rented  for  a  very  low  price,  and  now  commands  a  high 
i*ental  because  that  is  where  the  crowd  goes. 

Senator  Dial.  Where  is  this  piece  of  property  of  yours? 

Mr.  Lamar.  Fifteenth  and  F. 

Mr.  MnJLER.  You  referred  to  a  young  man  who  testified  here. 

Mr.  Lamab.  I  referred  to  the  young  man  at  Thirteenth  and  F. 

Mr.  Miu^R.  You  have  no  interest  m  that  property? 

Mr.  Lamar.  None  whatever.  Suppose  business  men  would  come 
here  and  say  they  considered  that  worth  the  money.  Suppose  experi- 
enced tobacco  and  cifrar  men  would  say  they  considered  that  comer 
worth  from  $i50  to  $500.  I  don't  say  they  would  do  it,  but  suppose 
they  did  do  it.  How  could  this  committee  of  Congress  stand  in  the 
way  of  the  legitimate  movement  of  the  law  of  supply  and  demand 
for  real  estate,  when  you  don't  seek  to  control  the  price  of  Southern 
Pacific  Railroad  stock  or  Standard  Oil.    You  fix  the  price  of  wheat 
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at  $2.26.  When  we  had  to  eat  it  in  Florida,  and  couldn't  sell  our 
cotton  for  10  cents,  we  thought — I  won't  say  that  it  was  the  sum  of 
abomination,  but  we  thought  it  was  a  hardship  on  us,  at  any  rate. 

We  have  property  here  in  Washington,  that  is  occupied  by  the 
Government,  taken  by  the  Government,  and  of  course,  I  am  not  go- 
ing to  say  anything  against  my  Government,  because  I  love  it  too 
well,  but  it  is  rented  entirely  too  cheaply,  and  from  an  application 
for  an  increase  I  have  never  heard  a  word.  It  was  $600  below  what 
the  New  York  American  was  willing  to  pay  for  two  floors.  The  rent 
was  made  by  my  agent  without  my  knowledge  and  consent,  althougV 
he  did  not  intend  to  do  me  any  injustice. 

Chairman  Ball.  What  percentage  do  you  think  a  place  sho\ik 
rent  for,  a  place  worth  $50,000. 

Mr.  Lamar.  Mr.  Chairman,  I  have  dealt  a  good  deal  with  property 
of  my  own,  and  have  dealt  in  managing  estates,  and  I  say  that  f 
not  altogether  a  fair  basis  to  fix  a  rental  value. 

Chairman  Ball.  I  know  of  places  that  have  sold  within  a  year  fo 
$52,000  and  that  were  renting  for  $12,500.  In  other  words,  they  cai 
pay  the  taxes  and  all  the  expenses,  and  the  rent  will  pay  for  th 
property  in  less  than  six  years. 

Mr.  Lamar.  Now,  take  the  other  side  of  it.  Suppose  five  busine$: 
men  would  say  it  was  worth  that  amount  of  money,  that  it  ought  t 
rent  for  that  amount  of  money.  The  point  I  wnnt  to  bring  to  you 
attention  is  this:  Is  not  the  control  of  commercial  property  m  th 
city  by  Congress  inadvisable?  It  is  a  different  proposition  froi 
residence  property.    I  am  talking  about  general  conditions. 

Chairman  Ball.  I  should  say  so.    I  should  say  store  property 
different. 

Mr.  Lamar.  We  have  a  tenant  in  Atlanta  who  goes  out  in  tv 
years.  He  asked  me  to  fix  the  rent.  I  have  been  absent  from  A 
lanta  two  years,  and  I  din't  know  the  conditions,  but  I  have  a  ge 
eral  idea.  I  named  it.  He  said  he  thought  it  was  too  high.  1 
offered  be  $1,000  a  month.  Two  other  responsible  men  have  ma 
bids  on  the  property,  one  of  $13,500,  another  for  $16,500  where 
will  do  the  improving.  There  are  responsible  bids  of  three  bnsint 
men,  one  man  in  who  will  pay  $12,000,  and  two  others  who  will  p 
from  $1,500  to  $4,500  more.  1  told  him  if  there  was  a  bid  no  higl 
than  $500  above  his,  I  would  take  his  bid,  because  he  had  been 
it  for  five  years. 

Senator  Sheppard.  The  judge  wants  to  call  your  attention 
business  property. 

Mr.  Lamar.  I  agree  with  you  on  the  other  situation.    I  want 
speak  in  behalf  of  the  real  estate  property  holder,  store  propei 
Nobody  but  a  fool  landlord  would  vacate  a  good  tenant  to  ask 
tortionate  rent.    I  never  did  that  in  my  life.    When  they  showed 
they  were  losing  monev  I  would  trust  them.    I  have  cut  them  ft 
$14,500  to  $7,000,  and  from  $10,000  to  $6,000,  rents  made   in 
boom  times  in  1911,  and  when  they  would  show  me  they  were  los^ 
money  I  would  slash  the  rents,  rather  than  to  lose  good  tenant:^. 

Senator  Dial.  Just  a  little  bit  about  your  case.  When  he  brou 
this  suit  for  specific  performance  of  contract,  did  he  give  bond  ? 

Mr.  Lamar.  No;  there  was  no  requirement.  There  is  nothinj 
he  should  go  bankrupt  to-morrow. 
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Senator  Dial.  You  can't  collect  the  rents  in  the  meantime,  be- 
cause if  you  do  you  will  ratify  what  he  claims  is  a  verbal  contract? 
Mr.  Lamar.  That  is  it  exactly. 
Senator  Dial.  At  the  end  of  this  litigation,  what  is  your  remedy  ? 

Mr.  Lamar.  We  could  collect  it,  if  he  was  solvent,  but  suppose  he  is 
insolvent.  I  don't  know  whether  he  is  solvent  or  not.  He  didn't 
know  but  what  we  could  get  him  out,  and  to  show  you  how  smart  he 
is,  he  went  next  door  and  got  that  property.  He  had  a  drug  store 
on  our  property,  and.  he  got  the  property  next  door.  When  I  came 
throuffh  last  July  I  didn't  go  in.  I  was  afraid  I  would  meet  him,  and 
I  might  tell  him  my  opinion  of  him,  and  I  didn't  want  a  policeman 
yanking  me  around  to  the  station.  I  walked  in  to  the  next  door  and 
got  a  cigar,  and  I  said,  "  This  is  a  nice  store  you  have  here."  "  Yes," 
ne  said,  "a  very  fine  store."  I  said,  "Who  owns  this  store?"  He 
gave  the  name  of  this  man.  I  said,  "  I  thought  he  owned  the  next 
store."  He  said,  "Well,  he  does."  I  said,  "With  that  fine  store 
thei-e,  I  should  think  he  wouldn't  want  this  store."  He  said,  "  Well, 
but  you  see  there  is  a  fellow  has  gone  to  profiteering  on  him,  and  he 
took  this  store.''  I  said,  "  That  must  be  a  horrible  fellow,  profiteer- 
ing on  a  fellow  who  is  trving  to  save  the  lives  of  the  people  by 
filing  them  cheap  drugs.''  So  I  got  out.  That  is  an  intolerable 
Htuation. 

I  can't  eject  him  because  of  the  Saulsbury  law.  If  I  could  get  to  a 
trial  on  the  bill  in  equity  and  disprove  his  statement,  I  don't  know 
jven  then  what  remedy  we  would  have.  I  can't  accept  a  dollar 
from  him  if  he  was  there  20  years. .  How  could  I?  I  agree  that  this 
arge  influx  of  people  into  Washington  has  been  an  enormous  temp- 
Ation  to  people  without  a  sense  of  fairness  and  equity  to  put  on 
hese  high  rents,  but  I  do  say  that  nobody  but  a  fool  landlord  would 
urn  out  a  finood  tenant  for  a  little  bit  of  money,  because  the  next 
enant  may  break  in  six  months. 

Senator  Dial.  Wouldn't  it  help  the  situation  a  good  deal  if  a  great 
tiany  of  these  people  who  came  to  help  us  win  the  war.  now  that  we 
lave  won  the  war,  would  go  home  ? 

Mr.  Lamar.  Senator,  I  have  rented  our  house  to  one  of  those  distin- 
ruished  Senators,  and  I  am  going  home.  I  thought  I  was  getting  a 
ery  substantial  rent,  but  since  I  have  been  here  I  am  about  to  ask 
he  Senator  to  cancel  the  lease. 

Senator  Dial.  I  didn't  mean  to  run  you  out  of  town. 

Mr.  Lamar.  I  wrote  the  President  two  years  ago  that  I  was  going 
0  Florida  to  farm  and  help  production.  He  wrote  me  a  very  nice 
sttcr.  I  have  been  down  there  really  reestablishing  my  health.  I 
merely  came  here  because  I  want  to  do  something  in  the  interCvSts  of 
he  property  holders  here  in  Washington.  I  know  there  is  a  feeling 
ere  that  everv  property  holder  is  a  grand  rascal. 

Qiairman  6all.  There  are  certain  features  of  the  Saulsbury  law 
liat  are  very  unjust.  Advantage  is  taken  of  some  of  those  features. 
"here  are  a  good  many  soldiers  that  have  come  hack  from  the  war 
^ho  rented  their  houses  when  they  went  into  the  Government  service, 
nd  now  they  can't  get  their  homes  back.  Women  are  in  my  office 
very  morning  appealing  to  me  to  do  something.  They  can  neither 
mt  a  house  nor  get  possession  of  their  own  home. 

Mn  Lamar,  I  am  very  glad  I  am  farming  and  have  the  distin- 
uiahed  representatives  on  ooth  sides  of  this  House  to  legislate  for 
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me.    My  only  object  was  to  show  to  some  extent  in  framing  a  new 
law  the  objectionable  features  of  this  law. 

TESTIMONY  OF  J.  W.  COLLDTS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  state  your  full  name  and  address. 

Mr.  Collins.  J.  W.  Collins,  918  M.  Street  NW. 

Mr.  Miller.  And  the  name  of  the  apartment  ? 

Mr.  Collins.  Apartment  41. 

Mr.  Miller.  It  has  no  name  ? 

Mr.  Collins.  Royalton. 

Mr.  Miller.  How  long  have  you  lived  there? 

Mr.  Collins.  About  four  years. 

Mr.  Miller.  You  went  there  in  1915  ? 

Mr.  Collins.  Yes,  sir. 

Mr.  Miller.  What  rent  did  you  pay  then  ? 

Mr.  Collins.  When  I  first  went  there  I  paid  $35. 

Mr.  MiLLFJi.  How  many  rooms  did  vou  have? 

Mr.  Collins.  Three  rooms  and  bath. 

Mr.  Miller.  Wlien  did  you  go  into  another  apartment  and  ha> 
another  increase  of  rent? 

Mr.  Collins.  About  a  year  after  that. 

Mr.  Miller.  Give  us  the  date. 

Mr.  Collins.  I  can't  tell  the  date. 

Mr.  Miller.  About  1916? 

Mr.  Collins.  Yes;  we  went  into  another  apartment,  a  flve-roo 
apartment,  and  paid  $50  for  it,  unfurnished. 

Mr.  Miller.  When  did  you  receive  a  further  demand  for  an  i 
crease? 

Mr.  Collins.  We  haven't  received  a  demand  for  an  increase  y 
except  this  morning.  Last  night  I  imderstood  that  everyone  in  t 
apartment,  with  the  exception  of  Mrs.  Joyce,  whose  husband  is 
major  in  the  Army  in  France,  and  Mrs.  Purcell  and  I,  were  noti^ 
of  an  increase. 

Mr.  Miller.  What  have  you  to  substantiate  the  claim  that  1 
other  people  have  received  the  demand  ? 

Mr.  Collins.  Here  is  a  letter. 

Mr.  Miller.  Joseph  A.  Hay  den,  1410  G  Sti'eet,  is  agent  foi* 
Royalton  Apai-tment? 

Mr.  Collins.  Yes,  sir. 

Mr.  Miller.  Proceed  with  your  statement. 

Mr.  Collins.  Last  night  I  called  up  Mr.  Hayden  about  half  j 
10  and  I  told  him,  "I  understand,  Mr.  Hayden,  that  everyone 
the  apartment  with  the  exception  of  three  have  received  notice 
an  increase  in  rent.''  I  said,  "  What  about  us  ? "  He  says,  "  A 
you  satisfied?"  I  said,  "  Yes ;  at  $50."  He  said,  "  Well,  we  aret 
going  to  bother  you,  Collins.  We  are  not  going  to  increase  3 
rent."  I  said,  "^Vhy  is  that,  that  you  are  not  going  to  incr 
our  i-ent  when  you  increase  the  rest  of  them  ? ''  I  said,  "  Yoii 
raising  the  rest  of  them  $20." 

Mr.  Miller.  Do  we  underestand  apartments  similar  to  yours  ^ 
raised  $20  a  month? 

Mr.  Collins.  Yes,  sir. 
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In  Miller.  To  $70  a  month? 
Ir.  Collins.  Yes,  sir. 
Ir.  Miller.  Proceed. 

Ir.  Collins.  I  said,  "  Suppose  I  come  down  to  see  you  to-morrow 
regard  to  that?"  He  said,  "All  right,  Collins."  I  went  down 
I  talked  to  him  this  morning.  He  got  very  angry  and  commenced 
ting  the  desk.  He  said  he  was  going  to  get  that  money.  I  said, 
ou  undei'stand  we  offered  to  increase  the  rent  $10  last  year 
vided  you  would  give  us  some  service.  You  laiow  the  janitor 
re  is  not  fit  to  be  around  women." 

Ir.  Miller.  What  did  he  mean  when  he  said,  "  We  are  going  to 
that  money."  I  thought  he  said  he  wasn't  asking  you  for  an 
■ease  if 

fr.  Coi^xxN's.  I  am  going  to  come  to  that  in  a  minute  if  you  will 
:  give  me  time. 

t  Mhler.  All  right ;  go  ahead. 

Ir.  Collins.  I  said,  "Mr.  Hayden,  we  offered  you  $10  more  a 
ith  last  year  if  you  would  give  us  better  service.  You  know  the 
itor  is  not  fit  to  be  around  women."  He  said,  "I  agree  that  the 
itor  service  is  bad,  but  what  were  we  going  to  do  during  the  war?" 
lid,  •*  You  could  have  got  a  better  janitor  for  $10  less  than  that." 
lid,  •*  What  about  sending  people  notices  to  come  down,  and  then 
T  you  get  them  here  you  make  them  pay  more  rent? "  He  told 
he*  hadn't  charged  anyone  any  more  rent.  I  said,  "  I  have  got  a 
tract  with  you  now,  and  after  you  get  people  up  in  your  office  you 
land  that  they  pay  more  rent  or  get  out  of  the  apartment.  liow 
ym  Ggnre  that  out? "  He  said,  "Well,  we  are  going  to  do  it." 
said,  "  Now,  Collins,  we  are  going  to  charge  you  at  least  $15." 
id,  ^  Why  didn't  you  send  me  a  notice  ?  "  He  said,  "  Mrs.  Joyce, 
know  her  husband  is  in  France,  and  we  couldn't  do  anything 
b  her,  and  we  knew  we  couldn't  do  anything  with  you  as  long  as 
Stulsbury  law  is  in  effect,  but  just  the  minute  we  can  get  it  we 
2oin^  to  get  it." 

Laimian  Ball.  That  is  all  you  care  to  state? 
[r.  C0LX.IN8.  Yes,  sir. 
hairman  Ball.  Anything  more,  Mr.  Miller? 

I-  ^a xr^*i.;^«.  ^^'^m  the  witness. 

int  these  letters?     He  would  send  these 
le  people  came  he  would  make  them  sign 

nilar  letters  already  introduced  by  other 
1. 

[  will  put  them  in  evi 

)  in  as  Exhibit  A  and 

respectively,  are  cop 

Exhibit  A. 

S,    LOANS,    AND   INSURANCE 

Washington 

f. 

e  you  were  advised  that 
from  the  1st  of  August, 

y. 
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This  letter  is  to  remind  you  that  we  have  not  heard  from  you  in  regard  to 
this  matter  and  we  wisli  to  cail  your  attention  again  to  the  fact  that  tenant* 
wlio  have  not  signed  on  or  before  that  time  wiil  not  be  given  leases  under  any 
conditions  whatsoever,  and  your  failure  to  communicate  with  us  will  be  taken 
as  indication  by  us  that  you  do  not  desire  to  stay  and  we  will  take  steps  to 
obtain  possession  as  soon  as  it  will  be  possible. 
Respectfully, 

JOSKPH  A.  HaDEN. 

Exhibit  B. 

Joseph  A.  Hayden, 
Rkal  Estate,  Loans,  and  Insurance, 
HIO  a  Street  NW.,  Washington,  D.  C,  Jufie  25, 1919. 
Mrs.  Pursel, 

No,  91H  M.  Street  NW„  City. 
Dear  Madam  :  I  beg  to  advise  you  that  it  will  be  necessary  for  you  to  call  s 
this  office  and  make  arrangements  for  a  new  lease  on  your  apartment  for  th 
coming  year  from  the  15th  of  July. 

If  you  fail  to  sign  a  lease  l>efore  that  time  your  apartment  will  be  listed  fc 
rent  for  soon  as  possession  can  be  had. 
Respectfully, 

Joseph  A.  Haydkn. 

TESTIMONT  OF  MKS.  H.  PITBSEL. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Just  make  your  statement  to  the  committee. 

Mrs.  Pursel.  Do  you  want  my  name  and  address? 

Mr.  Miller.  Yes. 

Mrs.  Pursel.  Mrs.  M.  Pursel,  918  M  Street  NW.,  apartment  I 
I  rented  that  apailment  a  year  ago  in  October,  and  I  had  conclud 
my  ttstimon}'  was  not  very  valuble  until  I  heard  this  last  gent! 
man  speak.     He  referred  to  a  good  landlord  appreciating  a  go 
tenant.    I  had  been  in  the  apartment  six  weeks  when  I  had  quit© 
experience.     When  we  went  there  the  wati»r  was  running  contii 
ously.    We  could  hardly  sleep  at  niffht  for  it.    In  the  bathroouu 
rectly  over  the  toilet,  it  was  dripping  through.     I  called  Mr.  Ha 
den's  attention  to  it  and  he  said  he  would  fix  it.    Of  coui'se,  I  kn 
a  landlord  has  to  have  time  to  do  things.    It  went  along  until  i 
latter  part  of  November,  and  it  became  so  bad  we  could  hardly 
the  toilet,  and  I  called  his  attention  to  it  again,  and  he  kept  pron 
ing  to  fix  it.    In  the  meantime  I  had  only  paid  my  rent  twice.     It   ^ 
offensive  and  we  couldn't  use  it,    I  called  his  attention  to  it,  an<l 
said  he  would  attend  to  it.     It  got  so  bad  we  were  obliged  to 
sort  to  the  negro  quartei-s;  could  not  use  it.    He  wouldn't  attend  t< 
He  kept  making  excuses.    He  came  in  one  day  for  the  rent.     1 
always  sent  it  to  him.    That  was  the  third  of  the  month.     He  s 
"  I  would  like  your  check."    I  said,  "  Mr.  Ilayden,  when  are  yoii 
ing  to  fix  that  toilet?  "    He  said,  "  I  would  like  your  check.'"      1 
a  stranger  here  and  didn't  know  anything  about  the  laws.      I    v 
"  When  vou  fix  that  toilet  you  won't  have  to  ask  for  your  rent.' 
said,  "  Vou  never  had  to  ask  for  it."    He  said,  "  You  can't  treat 
that  way.    I  will  sup  you."    He  turned  around  and  left. 

That  was  the  3d  of  the  month.  He  sent  the  janitor  up  am 
couldn't  do  anything  with  it.  I  asked  him  to  have  Mr.  Ha; 
come  up,  and  he  said  he  asked  him  and  he  wouldn't  come  up.     Oi 
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evening  of  the  9th  of  the  month  we  went  to  a  banquet,  and  while 
we  were  gone  he  got  a  plumber  and  had  that  fixed.  In  the  morning 
I  saw  it  was  all  right  and  I  mailed  him  a  check,  and  he  wouldn't 
take  it.  That  was  the  10th.  About  12  o'clock  I  had  a  summons 
served  on  me  to  appear  in  court  and  show  why  I  should  not  give  up 
that  apartment.  I  went  down  to  the  office  to  see  him,  and  he  told 
me  I  didn't  toll  the  tnith,  and  that  the  plumbing  was  fixed  before 
that.  He  said,  "  If  you  are  in  such  a  bad  condition  why  didn't  you 
fix  that  yourself?  "  I  said,  "  Mr.  Haydon,  would  you  have  paid  for 
it? "  He  wouldn't  answer  me.  T  went  to  court  and  asked  tne  judge 
what  to  do  about  it.  He  said, "  If  you  don't  like  the  landlord  get  out ; 
if  you  can't  get  along  with  your  landlord  get  out."  I  said,  "Judge, 
there  is  no  place  to  go."  He  said,  "Don't  come  whining  around 
here." 

Senator  Siteppard.  What  judsre  is  that? 

Mrs.  PuBSEL.  Do  I  have  to  tell?  Judge  Kimball.  Of  course  I 
couldn't  ask  him  his  advice.  I  asked  him  in  regard  to  the  law.  He 
said,  "  Don't  come  whining  around  here.  If  you  feel  like  you  have 
a  case,  let  it  come  to  court."  I  said,  "  I  don't  want  to  go  to  court." 
He  said,  "  Then  pay  your  fine  or  get  out."  I  went  to  Mr.  Hayden 
and  offered  him  a  check  for  the  costs  and  he  wouldn't  take  it.  He 
said,  "  You  will  mail  me  a  check  including  the  costs."  He  wouldn't 
take  the  money.  I  said,  "Couldn't  you  take  the  money  and  give 
me  a  receipt?"  He  said  no,  and  he  talked  very  abusive  to  me.  I 
went  home  and  gave  him  a  separate  check,  and  that  closed  that 
incident.  Along  in  the  spring  he  sent  me  a  letter  and  asked  me  if 
I  wouldn't  pay  $5  a  month  more  for  the  apartment,  and  I  would 
pet  better  service.  The  20th  of  June  I  got  another  notice  from  him, 
asking  me  to  come  in  about  the  15th  and  sign  a  new  lease,  or  I 
couldn't  have  the  apartment  under  any  circumstances.  It  wasn't 
signed.  There  was  no  signature.  I  didn't  pay  any  attention  to  it. 
On  the  5th  of  July  I  got  another  notice  from  him  reminding  me 
that  I  hadn't  been  in  to  attend  to  that.  When  I  went  in  on  the  13th 
he  said,  "  Mrs.  Pursel,  you  will  sign  a  new  lease  and  your  apartment 
will  be  $45."  It  was  formerly  $37.  I  said,  "  Mr.  Hayden,  you  can't 
rharge  me  that  now.  My  lease  doesn't  expire  until  the  first  of  Oc- 
tober." He  said,  "  You  have  no  lease."  I  said,  "  I  understood  that 
our  leases  would  renew  themselves  automatically."  He  said,  "The 
Saulsbury  law  has  gone  out  of  effect:  it  don't  amount  to  anything. 
You  will  have  to  pay  $45  and  sign  a  new  lease."  I  feel  that  he  has 
no  right  to  raise  the  rent  and  pay  two  months  rent  in  advance  of 
what  the  lease  should  be. 

TESTIMONY  OF  ALFRED  DBESSEE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr,  MnxER.  Your  name  is  Alfred  Dresser? 

Mr.  Dresser.  Yes,  sir. 

Mr.  Miller.  Mr.  Dresser,  you  wanted  to  present  your  ideas  to 
the  committee  on  some  sort  of  Federal  Employees  Home  Building 
(natter.    It  is  rather  late.    Will  you  state  it  as  quickly  as  possible? 

Mr.  Dresser,  I  have  practically  forgotten  all  about  it,  but  I  wrote 
fo  Senator  Sherman  about  it  some  time  ago. 
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Mr.  Miller.  That  is  the  reason  you  were  summoned  here.  If  you 
have  forgotten  about  it  and  don't  want  to  be  heard,  we  will  not 
insist  on  it. 

Chairman  Ball.  If  it  is  something  foreign  to  the  present  matter, 
will  it  not  be  better  to  have  it  come  along  later,  when  we  are  ready 
to  make  a  final  report? 

Mr.  Dresser.  It  is  nothing  in  regard  to  profiteering  in  rents. 

Chairman  Ball.  Then  I  think  it  would  oe  better  to  come  in  a 
little  later,  before  the  committee.    We  will  excuse  you  from  testi- 

The  committee  will  adjourn  until  two  o'clock  tomorrow.  The 
assessors  of  the  district,  the  Housing  Administrator,  and  several 
prominent  real  estate  men  will  be  heard. 

(Thereupon,  at  5.30  o'clock  p.m.,  the  committee  adjourned  until 
2  o'clock  p.m.,  Wednesday,  August  27,  1919.) 
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I  suppose  I  could  sue  him  for  his  slanderous  testimony  but  a  judgment 
would  be  all  I  could  get.     I  think  I  am  entitled  that  this  statement  come 
before  you  honorable  committee. 
Very  respectfully,  yours, 

Thomas  W.  Bucket, 

1413  G  St. 
District  of  Columbia,  City  of  Washington, 

Subscribed  and  sworn  to  before  me  this  27th  day  of  August,  1919. 
[SEAL,]  Chables  F.  Pace, 

Notary  Public,  United  States  Senate,  Washington,  D.  C. 
My  commission  expires  March  27,  1921. 

(The  letter  of  Mr.  Charles  Linkins,  referred  to  by  Chairman  Ball, 
is  as  follows:) 

Washington,  D.  C,  August  27,  19 J9. 
To  the  subcommittee  considering  "  rent  profiteering  legislation." 

SiBS :  On  behalf  of  a  number  of  my  clients,  for  whom  I  collect  rents  of  dwell 
Ings  and  apartments  In  the  District  of  Columbia,  I  have  to  request  that  theli 
position  be  considered  and  their  Interests  protected  by  legislation  which  ma] 
affect  reasonable  Increases  of  rents  to  offset  Increased  costs  of  repairs  and  o^x 
atlng  expenses. 

I  feel  that  I  can  lay  this  matter  before  your  committee  with  all  good  grac< 
for  the  policy  of  my  office  has,  without  exception,  been  to  hold  rents  where  thet 
were  prior  to  the  beginning  of  the  world  war  In  1914.  In  other  words,  \v\\\\ 
not  criticizing  the  actions  of  others,  this  office  is  to-day  getting  the  same  rent 
for  property  under  my  control  as  It  got  In  1905,  alone  excepting  business  proi 
erties  under  long-term  leases  and  which  leases  were  not  In  any  wise  Influenc*^ 
by  the  war. 

It  had  been  my  Intention  and  the  Intention  of  the  owners  I  represent,  to  lu 
Increase  rents  at  all,  feeling  that  upon  a  return  to  work  by  the  men  of  the  Arm; 
l)rewar  conditions  would  exist. 

However,  repair  costs  are  much  higher  than  they  were  a  year  ago,  an<i  i 
prewar  rental  prices  an  owner  can  not  receive  ^  greater  return  than  2^  per  cei 
on  his  Investment. 

Therefore  I  claim  that  the  owner  of  property,  who  was  patriotic  enough 
hold  his  rentals  at  prices  which  obtained  10  and  more  years  ago,  should  1 
given  much  consideration  In  the  preparation  of  legislation  looking  to  fixl) 
rentals. 

So  far,  I  have  read  In  the  newspapers  that  most  all  of  the  legislation  upi 
this  subject  will  attempt  to  allow  Increases  based  upon  the  rentals  charged 
the  time  of  the  passage  of  such  leglslatllon ;  some  newspapers  stating  the  1 
crease  to  be  allowed  will  be  10  per  cent. 

Is  such  legislation  fair  to  the  owner  who  did  not  raise  his  rents?  Supp< 
that  before  the  war  he  had  been  getting  $20  for  a  dwelling  and  the  owner  oft 
property  next  door  raised  his  rental  during  the  war  until  now  he  was  gettl 
$40  for  a  like  house.  Legislation  which  admits  of  a  10  per  cent  increase* 
present  rentals  would  have  the  effect  of  giving  the  man  who  did  not  raise  I 
rents  a  $2  Increase  and  the  man  who  did  raise  his  rents  a  $4  increase.  T 
very  man  who  did  his  duty  during  the  "  emergency  "  will  not  receive  the  prci^ 
benefit  and  the  so-called  profiteer  will  be  further  benefited. 

I  therefore  suggest  that  any  legislation  upon  the  subject  grant  a  percent^ 
increase  based  upon  the  rentals  which  obtained  January  1.  1914:  that  Is.  pr 
to  the  conmiencenient  of  the  European  War. 

The  increase  could  bt*  made  25  per  cent  or  30  per  cent  to  offset  Increu 
cost  of  oi)eration,  coal,  and  repairs,  according  to  the  increases  in  such  Iteiiij 

Such  legislation  will  be  fair  to  those  who  did  not  raise  their  rents  and 
the  same  time  will, effectually  stop  any  profiteering,   for   where   greater 
creases  have  been  made  than  the  percentage  allowed,  they  will  stop  at   <>i 
Such   legislation   should   also  obtain   against   subrenters,   for   my   obaervnl 
has  been  that  a  number  of  tenants  are  getting  a  greater  rental  for  tme  or 
rooms  than  they  are  paying  for  the  entire  housi*  rented. 

Where  property  was  not  rented  on  January  1,  1914,  It  would  be   nn    < 
matter  to  have  an  arbitration  board,  compowxl  of  a  person  chosen    by 
tenant,  one  chosen  by  the  landlord,  and  a  third  chosen  by  the  assessoi 
taxes,  the  latter  to  be  paid  a  fixed  fee  by  the  tenant  and  landlord  to  set 
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pnjper  rental.    This  arbitration  board  could  also  fix  the  rentals  of  rooms  and 
have  power  to  settle  all  rental  disputes. 

I  therefore  submit  a  careful  consideration  of  the  above  facts  by  your 
committee. 

Very  respectfully, 

Chas.  Linkins. 

Chairman  Baix.  The  first  witness  called  will  be  Mr.  W.  P.  Rich- 
ards, assessor  of  the  District  of  Columbia. 

TESTIUONY  OF  HE.  WIUIAH  P.  BICHABDS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  MiiXER.  Will  you  give  your  full  name  and  address,  and  your 
official  position  in  the  District  of  Columbia  ? 

Mr.  BiCHARDs.  My  name  is  William  P.  Richards;  my  residence 
is  1457  Harvard  Street,  and  my  offline  is  in  the  District  Building.  I 
am  assessor  of  the  District  of  Columbia. 

Mr.  Miller.  You  assess  what  classes  of  property  ? 

Mr.  Richards.  We  assess  real  estate  and  personal  properties. 

Mr.  Miller.  What  are  the  duties  of  your  position  i 

Mr.  Richards.  I  have  charge  of  the  general  direction  of  the  as- 
sessing of  real  and  personal  property,  and  have  assisting  me  six 
assessors,  three  of  whom  assess  real  estate  and  three  work  on  personal 
property.  In  addition  to  that,  I  have  a  force  of  about  50  field  men 
and  clerks,  who  gather  data  and  prepare  ledgers  for  the  purpose  of 
collecting  the  tax  imposed  on  these  classes  of  property. 

Mr.  Miller.  What  information  are  you  required  to  collect  con- 
cemingproperty  values? 

Mr.  Richards.  The  law  requires  the  assessors  to  view  each  piece 
of  property  and  assess  it  from  the  best  information  that  they  may 
obtain.  In  doing  this  they  have  the  assistance  of  several  field  men, 
who  cover  sales,  rentals,  offers  of  property,  the  sizes  and  conditions 
of  them.  The  assistant  assessors  also  help  in  the  detail  work  in 
^therins:  this  data. 

Mr.  Miller.  You  have  information,  then,  that  will  show  the 
actual  market  value,  the  sales,  or  assessed  value  of  all  properties  in 
the  District  of  Columbia? 

Mr.  Richards.  Yes,  sir. 

Mr.  Miller.  Therefore  the  committee  can  obtain  from  you  in- 
formation concerning  all  apartment  houses  in  the  city  of  Wash- 
ington? 

Mr.  Richards.  It  can. 

Mr.  Miller.  Will  you  explain  to  the  committee  the  information 
you  have  there  before  you,  that  is,  the  various  divisions  of  that  chart 
and  how  they  are  arrived  at? 

Mr.  Richards.  I  have  before  me  a  tabulated  statement  of  some  800 
or  900  apartments  in  the  District  of  Columbia,  It  is  a  statement 
showing  their  location  by  street  number,  the  square  and  the  lot, 
assessments  of  land  and  building,  the  cubic  contents  of  the  building, 
the  factors  that  are  placed  upon  the  cubic  contents  in  arriving  at 
the  values  of  the  building,  the  gross  rental  per  year  and  the  total 
assessment  of  land  and  building,  together  with  the  full  value  arrived 
at  in  milking  up  the  assessment. 

Mr.  Miller.  Tou  have  there  data  that  will  show  the  committee 
the  gross  rental  value  of  all  these  apartments  per  annum? 
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Mr.  BiCHARDS.  I  have.  I  will  state,  however,  that  these  gross 
rentals  were  principally  for  the  year  1916,  followed  up  by  such  addi- 
tional information  as  we  obtained  since  then. 

Mr.  Mm^ER.  How  did  you  arrive  at  the  figures  under  the  heading 
of  "  Factor  "?    Explain  that  to  the  committee,  please. 

Mr.  BiCHARDS.  Tne  factor  might  be  considered  an  arbitrary  one, 
based  on  the  judgment  of  the  assessors,  but  is  arrived  at  by  taking 
the  known  cost  of  apartment  houses  of  certain  classes  and  comparing 
it  with  apartment  houses  of  the  same  class ;  so  we  use  the  same  factor 
in  makii^  out  the  ultimate  value. 

Mr.  Miller.  Upon  what  basis  do  you  determine  market  values? 

Mr.  BiCHARDS.  Market  value  as  used  by  the  assessor  is  the  same 
as  that  given  by  the  Supreme  Court  of  the  District  of  Columbia, 
namely,  the  normal  or  fair  price  in  the  ordinary  trade. 

Mr.  Miller.  Can  you  read  that  law  into  your  testimony  at  this 
point? 

Mr.  BiCHARDS  (reaiiing) : 

The  several  parcels  are  appraised  at  their  fair  market  value  with  reference 
to  the  most  advantageous  use  to  which  they  can  be  put  by  private  persons  oi 
corporations ;  and  by  **  market  value  "  is  meant  what  the  properties  would  sel 
for  in  cash  or  on  terms  equivalent  to  cash  when  offered  for  sale  by  one  who  de 
sires  but  is  not  required  to  sell  to  one  who  desires  but  is  not  obliged  to  buy. 

Mr.  Miller.  Have  you  a  statement  as  to  the  assessed  values  in  t\n 
District  of  Columbia? 

Mr.  BiCHARDS.  I  have.  I  have  four  volumes  showing  the  assesses 
values  of  all  properties  held  by  parties  in  the  District  of  Columbia 

Mr.  Miller.  WTiere  is  that  information  ? 

Mr.  BiCHARDS.  I  have  it  here  by  me  in  bound  volumes. 

Mr.  Mn^LER.  It  can  be  used  by  the  committee  at  your  office  an 
time? 

Mr.  BiCHARDS.  It  can. 

Mr.  Miller.  Can  you  supply  the  committee  with  a  statement  shov 
inff  advances  in  the  market  values  of  the  properties  since  1914? 

Mr.  BiCHARDS.  I  can.  I  will  say  in  a  general  way  that  since  191 
land  values  in  the  District  of  Columbia  have  advanced  very  slightl 
mostly  in  the  business  section,  and  in  a  very  small  number  of  loca] 
ties.  This  advance  has  been  slight  because  of  the  rise  in  buildii 
material  and  the  cost  of  construction.  The  advance  in  buildii 
values  during  the  last  five  of  six  years  has  been  at  the  rate  of  abo 
$9,000,000  a  year,  or  an  assessed  value  of  about  $6,000,000  a  year. 

Mr.  Miller.  What  per  cent  would  that  be  ? 

Mr.  Richards.  That  would  be  about  3  per  cent  on  improveme 
values. 

Senator  Dial.  Per  annum  ? 

Mr.  Richards.  Yes,  sir;  per  annum. 

Mr.  Miller.  AVhat  was  tne  cause  of  the  increased  market  vahi< 

Mr.  BiCHARDS.  The  increased  market  values  are  ordinarily  duo 
growth  in  population  and  in  general  keep  step  with  growth  in  poj 
lation. 

Mr.  Miller.  Have  you  any  idea  as  to  what  would  be  the  fnti 
course  of  market  values? 

Mr.  BiCHARDS.  I  would  judge  that  the  future  course  would  c 
respond  with  what  has  been  in  the  past,  namely,  that  when  con 
tions  become  perfectly  normal  there  should  be  a  building   rate 


Digitized  by 


Google 


HIGH   COST  OF  LIVING   IN   DISTRICT  OF   COLUMBIA.  799 

Mit  $10,000,000  or  $12,000,000  per  year,  and  that  building  rate 
uld  under  normal  conditions  reflect  on  the  vahies  of  the  land  so 
1  there  would  also  be  a  certain  percentage  of  increase  in  land 
ues. 

ir.  MiLLEH.  What  reason  have  you  to  believe,  Mr.  Richards,  that 
ir  assessment  values,  and  also  the  factors  that  you  liave  deter-  '    '^    J 

led.  are  correct  ?  ^  ^     J 

Ir.  Richards.  Our  factors  in  certain  clasM?s  of  building  have  been  j  ^'^^V- 

ived  at  from  the  cost  of  construction  as  furnished  to  the  office  .    "^ ^ 

buildei*s,  very  often  being  furnished  under  oath.    Our  sale  values  "  "^t^^- 

e  been  obtained  in  various  ways,  from  under  oath,  from  the  "    z 

E?r.  some  from  the  buyer,  and  some  from  the  agents.     We  try  to  '"^    ^ 

*k  all  of  these  amounts  by  obtaining  them  from  two  different  ~     ^ 

TBS  so  far  as  possible.    After  obtaining  a  great  number  of  selling  ?    - 

les  we  have  compared  them  from  time  to  time  with  our  assess-  . 

it  values,  and  out  of  39  apartment  houses  that  have  been  sold  .  ■  \ 

[Jig  the  last  four  or  five  years,  we  find  that  the  value  fixed  by  the 
sBors  was  $2,440,528,  and  the  sales  for  the  same  time,  1916  to  1918,  . 

"    se   apartments   ranged    in    price   from 

I  making  this  comparison  in  the  aggre- 

ur  values  are  near  to  correct. 

hards,  your  information  that  you  have 

the  District  of  Columbia,  and  you  are  ^    -    ^ 

ee  for  several  days  so  that  that  infor- 
time  to  time  as  we  need  it? 
any  additional  information  that  you 

!  glad  to  furnish. 

rtner  points  to  bring  out  right  here, 

hat  is  all,  then.  I  have  already  ex- 
appreciation  of  the  committee  for  his 
data,  which,  in  my  judgment,  will  be 
5  the  committee  to  have  some  basis  on 
oper  rental,  knowing  the  actual  valua- 

this  list  here,  then,  and  will  be  glad  to 

[lat  the  committee  may  desire. 

r,  whom  do  you  desire  to  call  next? 

^eyser. 

ME.  JTTLIUS  I.  PEl 

:n  by  Chairman  Bal 
I  name,  your  resider 

er;  I  reside  at  1833 
Juilding,  NW. 

the  committee  has 
)using  and  Health  D 

that  you  had  charj 

and  we  want  you 
^ou  and  state  what  y< 
ts  dealt  with  therein. 
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Did  the  heads  of  departments  here  in  Washington  send  out  any 
letters  that  you  know  of  designating  you  to  have  charge  of  this 
work? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  Is  that  one  of  those  letters  [handing  witness  a 
paper.] 

Mr.  I^EYSER.  Yes,  sir ;  that  is  a  form  letter  sent  out  by  the  Secre- 
tary of  Agriculture.  ,     • 

Mr.  Miller.  And  the  Secretaries  of  the  other  executive  depart- 
ments sent  out  other  similar  letters?       , 

Mr.  Peyser.  Yes,  sir ;  and  divisions  and  commissions. 

Mr.  Miller.  Will  you  read  that  into  the  record  at  this  point? 

Mr.  Peyser  (reading:) 

Department  of  Agriculture, 

Office  of  the  Secretary, 
V^^anhington,  August  SO,  1918. 

MEMORANDUM    NO.    251. — RENT    PROFITEERING,    EVICTION,    AND    I)I8l*O.S8ESK10X    CA8E8 
IN    THE    DISTRICT    OF   COLUMBIA. 

All  employees  of  this  department  In  the  District  of  Columbia  who  may  b^ 
threatened  with  proceedings  affecting  the  tenure  of  their  residences,  whethei 
houses,  apartments,  or  rooms,  in  the  form  of  increase  of  rent  or  notice  of  inten 
tion  to  evict,  are  advised  to  communicate  at  once  with  Capt.  Julius  I.  Peyser 
Acting  (^hief  of  the  Housing  and  Health  Division,  War  Department,  secoiM 
floor,  National  Savings  &  Trust  Bui'ding,  Fifteenth  Street  and  New  Yorl 
Avenue  NW.  (telephone  Main  2570,  branch  1923).  Pending  ('apt.  Peyser' 
advice  they  should  make  no  concessions  or  admissions  of  any  sort.  If  sum 
moned  to  the  nuinlclpal  court,  further  notice  should  be  given  at  once  to  tb 
Housing  and  Health  Division. 

So  far  jis  practicable,  the  department,  through  the  Office  of  Inspection  ami  th 
Ofllce  of  the  Solicitor,  will  assist  employees  In  the  Investigation  of  such  cu8« 
as  may  be  brought  to  Its  attention,  with  a  view  to  cooperating  as  effectively  e 
possible  with  the  Housing  and  Health  Division. 

D.  F.  Houston,  StX'f'etarp. 

Mr.  Miller.  When  were  you  first  commissioned  in  the  Army  ? 

Mr.  Peyser.  I  was  commissioned  on  the  25th  day  of  Februar 
1918. 

Mr.  Miller.  When  did  you  commence  to  work,  either  having  it  i 
your  charge  or  working  under  another  official  in  this  matter  ? 

Mr.  Peyser.  I  was  a  volunteer  worker  in  December,  1917,  also  : 
January  and  February,  1918,  I  aided  and  assisted  Maj.  Potter. 

Mr.  Miller.  Give  his  full  name,  please,  and  the  service  he  was  i 
and  so  forth. 

Mr.  Peyser.  I  can  give  his  initials — Z.  L.  Potter,  major,  Ordnan 
Corps,  detailed  to  the  office  of  the  Secretary  of  War  and  Chief  of  t 
Housing  and  Health  Division. 

Mr.  Miller.  How  long  was  this  officer  Chief  of  that  Division  ? 

Mr.  Peyser.  Up  to  July  1,  1918. 

Mr.  Miller.  Then,  you,  as  acting  chief,  had  charge  from  then  o 

Mr.  Peyser.  Yes,  sir.  I  was  appointed  chief  I  think  somew^li< 
around  that  time,  or  acting  chief. 

Mr.  Miller.  In  these  papers  which  the  committee  has  I  not 
that  there  are  some  cases  where  real  estate  agents  or  people  int 
ested  would  come  down  upon  the  tenants  and  tell  them  that  tM 
had  to  buy  the  property  or  else  they  would  make  them  move.  'W 
you  kindly  outline  these  specific  cases? 
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Mr.  Peyser.  I  might  say  this.  Col.  Miller,  that  an  effort  was  made 
in  the  spring  of  1918  to  force  tenants  in  possession  to  purchase  the 
property  in  which  they  lived,  and  that  matter  was  called  to  the  at- 
tention of  the  chairman  of  the  District  Committee  of  the  House  of 
Representatives.  The  result  of  their  investigation  was  what  is 
known  as  the  Saulsbury  resolution  of  May  31,  1918. 

The  cases  that  I  have  before  me  are  from  the  files  in  our  office. 
I  was  chief  of  the  division,  and  the  first  one  which  you  hand  me 
here  pertains  to  the  Cairo  Apartment  House. 

Mr.  Miller.  Right  there:  What  is  the  addi*ess  of  the  Cairo,  the 
name  of  the  owner  and  of  the  agent? 

Mr.  Peyser.  The  Cairo  Apartment  House  is  located  on  Q  Street 
between  Sixteenth  and  Seventeenth  Streets,  and  R.  H  Muir  is  the 
manager.  The  owner,  I  believe,  is  T.  F.  Schneider.  I  am  not  sure 
whether  it  is  owned  by  a  corporation  or  by  an  individual. 

Mr.  MnxER.  That  is  T.  Franklin  Schneider? 

Mr.  Peyser.  That  is  right.    R.  H.  Muir  is  the  manager. 

This  first  case  you  hand  ime  of  the  Cairo  is  a  formal  notice  sent 
out  by  the  management  increasing  rents  100  per  cent. 

Chairman  Balu  What  is  the  date  of  the  notice? 

Mr.  Peyser.  This  is  dated  October  1,  1918. 

Mr.  Miller.  To  whom  is  it  directed? 

Mr.  Peyser.  To  Miss  N.  L.  Dorsey.  Her  rent,  from  a  notation 
fiiade  below,  at  that  time  was  $20  a  month.  This  is  a  notice  that  it 
will  be  $4()  a  month. 

Mr.  Miller.  That  is  the  only  notice  that  that  party  received  in 
that  form? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  Do  you  object  to  leaving  this  with  the  committee? 

Mr.  Peyser.  Not  at  all.  It  is  not  mine.  It  belongs  to  the  War 
Department. 

Mr.  Miller.  We  will  put  it  in  the  record  as  Exhibit  A. 

(The  notice  referred  to,  dated  Oct.  1,  1918,  and  marked  "  Exhibit 
\,"  is  as  follows:) 

Exhibit  A — Peyser. 

Washington,  D.  C,  October  i,  1918. 

MIsR  N.  L.  I>orHey,  Room  1112,  To  The  Cairo,  Dr.,  R.  H.  Muir,  manager. 

Room  rent  for  October  in  advance,  $40;  telephone,  10  cents;  total,  $40.20. 
On  the  day  that  I  received  this  bill,  October  2,  I  offered  to  Mr.  Muir  my 
ent  money  in  the  sum  $20  previously  paid,  but  he  did  not  accept  It. 

Mr.  Pkyser.  The  next  ca.se  glows  out  of  the  same  apartment  hoitse, 
vhere  a  young  lady  bv  the  name  of  Miss  Laura  Kerlin  was  sued  for 
)08session  in  the  municipal  court  for  double  rent,  the  rent  being  in- 
reased  from  $17  a  month  to  $34  a  month.  The  suit  was  tried  in  the 
mmicipal  court,  and  the  plaintiff,  the  Cairo  Apartment  House  Co.. 
ost  the  case.  Then  the  case  was  appealed  to  the  Supreme  C^urt  of 
he  District  of  Columbia,  and  that  court  held  that  Miss  Kerlin's  case 
ame  within  the  meaning  of  the  Saulsbury  resolution,  and  which 
HTvented  the  owner  from  doubling  the  rent. 

Mr.  MiVL£E.  In  other  words,  the  Cairo  Apartment  endeavored  to 
orce  this  woman  to  pay  double  rent,  in  violation  of  the  Saulsbury 
isolation  t 
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Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  And  you  carried  the  case  througli  for  her  to  tiie  highest 
courts  of  the  District  of  Columbia,  and  won  out? 

Mr.  Peyser.  That  is,  the  iSupreme  Court  of  the  District  of  Colum- 
bia ;  not  the  Court  of  Appeals,  which  is  the  highest  court. 

Chairman  Ball.  Does  she  still  retain  her  apartment,  if  you  know? 

Mr.  Peyser.  I  can  not  answer  that  question.  I  have  not  followed 
this  case.  I  did  not  follow  cases  up  after  April  18.  I  am  under  tU 
impression  that  she  is  not  there.  I  am  sure  that  she  is  not  there 
This  was  a  sort  of  test  case  for  matters  of  that  kind,  and  the  tenants 
awaited  the  development  of  this  case. 

Chairman  Ball.  I  asked  that  question  because  the  evidence  thai 
we  have  had  in  the  last  two  days  was  to  the  effect  that  those  who  ha^ 
invoked  the  Saulsbury  Act  had  been  notified  that  they  must  vacat 
the  premises  the  1st  of  October,  or  their  goods  would  be  put  out  oi 
the  street. 

Mr.  Peyser.  Of  course,  legally,  they  could  not  obtain  possessioi 
of  the  premises  without  her  consent ;  so  she  must  have  consented. 

Another  case  here  is  one  involving  the  Cairo  Apartment  Houa 
This  was  an  apartment  that  was  formerly  occupied  by  the  late  Cor 
gressman,  Mr.  Gregg,  of  Texas,  and  he  had  no  lease  on  the  apari 
ment.  He  turned  possession  over  to  a  man  by  the  name  of  Jones,  wli 
was  a  very  important  assistant  to  one  of  the  Government  bureau 
I  think  the  Chemical  Warfare  Board,  and  it  was  necessary  for  M 
Jones  to  remain  in  Washington.  When  the  possession  of  the  apar 
ment  was  turned  over  to  Mr.  Jones,  the  Apartment  House  Co.  fiU 
suit,  and  after  a  great  deal  of  delay  and  effort,  I  think  Mr.  Jon 
succeeded  in  retaining  possession.  We  investigated  the  matter  tho 
oughly,  and  we  found  that  it  was  necessary  for  Mr.  Jones  to  be 
Washington.  He  was  an  expert  whose  services  were  required 
chemistry  to  aid  and  assist  the  chemical  warfare  division. 

Those  are  the  three  cases  you  handed  me,  Col.  Miller. 

Mr.  Miller.  Can  you  tell  us  about  any  cases  where  landlor 
threatened  to  make  tenants  buy  the  property? 

Mr.  Peyser.  I  covered  that  matter  in  the  beginning  relative  to  t 
Saulsbury  resolution.  That  brought  into  life  the  Saulsburv  resoj 
tion  of  May  31, 1918. 

Mr.  Miller.  Are  there  some  cases  to  show  where  they  institiit 
suit  in  order  to  frighten  the  tenants? 

Mr.  Peitser.  I  might  say  that  the  case  of  Gardiner  &  Dent  agaii 
Hart  was  a  case  where  the  firm  of  Gardiner  &  Dent  filed  suit,  clai 
ing  that  the  party  was  subletting  the  premises  without  the  consent^ 
the  owner  or  landlord.  It  appears  that  this  lady  had  rented  or  leas 
three  apartments,  and  when  the  case  was  brought  to  trial  the  quest! 
was  asked  if  they  knew  that  she  had  leased  those  apartments  for  1 
own  use,  and  they  stated  they  knew  she  had  leased  them  to  re  re 
Then  the  court  dismissed  the  three  cases.  Of  course,  if  she  ha<) 
been  defended  in  the  court  judgment  would  have  been  obtaii 
against  her. 

This  other  case  that  you  hand  me.  Col.  Miller,  is  a  case  in  vol  v 
Gardiner  &  Dent  against  Samuel  W.  Beach. 

Mr.  Miller.  Is  that  the  case  where  they  forced  the  tenant  to  «] 
knowing  that  the  Saulsbury  resolution  was  going  into  eflPect? 
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Mr.  Peyser.  Yes ;  but  I  want  to  give  you  a  short  history  if  I  can 
remember  it. 

Samuel  W.  Beach  was  on  the  U.  S.  S.  Carola  /F,  in  the  United 
States  Navy.  They  notified  him  on  July  10,  1918,  that  his  rental 
would  be  increased  to  $45  on  August  10. 

Chairman  Ball.  What  rent  had  he  been  paying  before  that? 

Mr.  Peyser.  Forty  dollars.  One  month  later,  August  10,  they 
notified  him  that  his  rent  would  be  increased  to  $50.  This  involves 
the  Wentworth  apartment  house,  707  Twentieth  Street. 

On  September  27, 1918,  they  sent  out  a  notice  stating  that  the  War 
Department  had  contracted  with  the  George  Washington  University 
to  aouse  the  Student  Army  Training  Corps  in  the  apartment  house, 
and  they  annexed  the  copy  of  the  letter  dated  September  25,  1918, 
from  Lieut.  Edward  F.  Collins  to  Dr.  William  M.  Collier,  a  copy  of 
which  was  sent  in  for  the  purpose  of  showing  the  Government  in- 
tended to  lease  this  apartment. 

Mr.  Miller.  Just  read  that  into  the  record,  will  you,  please? 

Mr.  Peyser.  Yes,  sir  [reading] : 

September  25, 191S. 
From :  Lieut  Edward  P.  CoUins. 
To:  Dr.  WIHlam  M.  ClolUer. 

Subject :  Housing  faciUties  for  S.  A.  0.  T.  Unit,  George  Washington  University, 
Washington,  D.  C. 

L  Have  inspected  property  at  707  Twentieth  Street  NW.,  and  find  said  prop- 
erty meets  with  all  the  requirements  necessary  to  housing  members  of  the 
S.  A.  C.  T.  Unit,  and  advise  your  taking  steps  to  obtain  possession  of  it. 

Edward  F.  Collins, 
Second  Lieutenant,  United  States  Army,  Infantry. 

Mr.  MnxER.  Why  was  that  letter  written,  and  who  was  this  Lieut. 
Collins? 

Mr.  Peyser.  I  believe  he  was  connected  with  the  Student  Officers' 
Training  Corps.    Then,  on  October  1 

Mr.  MnxER.  Pardon  me  one  minute.  What  right  did  he  have  to 
write  a  letter  like  that? 

Mr.  Peyser.  Really,  I  can  not  answer  that  question.  The  papers 
are  in  my  files.  They  were  sent  to  me  by  Mr.  Beach  or  Mr.  Beach's 
family. 

Mr.  Miller.  Explain  to  the  committee  what  use  was  made  of  this 
letter  of  Gardiner  &  Dent. 

Mr.  PpYSER.  They  sent  this  letter  out : 

Washington,  D.  C.  September  27,  1918, 
&Ir.  Saituel  W.  Beaoh, 

Apartment  4,  The  Wentworth,  City. 
r>EAK  Sir:  The  War  Department  has  made  a  contract  with  George  Wash- 
njrton  T'nlverslty  to  house  and  feed  the  Student  Army  Training  Corps,  and 
'remises  707  Twentieth  Street  having  been  inspected  and  approved  by  Lieut. 
>^llliis.  United  States  Army,  who  is  in  charge  of  the  corps,  the  university  has 
»htalneil  from  the  owner  the  offer  of  said  premises  from  October  1,  on  which 
late  the  university  is  desirous  of  taldng  possession  for  the  purpose  mentioned. 
lVt»  regret  that  this  arrangement  will  Inconvenience  you,  but  you  will  appre- 
'l«te  the  necessity  of  the  Student  Army  Training  Corps,  under  War  Depart- 
iient  regulations,  being  housed  in  one  building  in  which  there  are  no  other 
M*cnpaDtR,  and  your  loyal  cooperation  is  requested. 
A  copy  of  Lieut.  Collins'  report  is  attached. 
Yours,  very  truly, 

Qardineb  &  Dent   (Inc.) 
A.    S.   Gardiner,   President, 
12966^— Id— PT  6 ^9 
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Mr.  Miller.  The  date  of  that  letter  was  September  27,  1918? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  Is  there  anything  further  that  you  desire  to  bring  out 
about  it? 

Mr.  Peyser.  Yes,  sir.  On  October  1,  1918,  the  owner  or  agent  of 
the  premises  addresused  a  letter  to  Mrs.  Beach  stating  that  she  was  ask- 
ing for  an  advance  in  the  payment  of  rent.  The  letter  was  very 
long 

Mr.  Miller.  Who  was  the  owner? 

Mr.  Peyser.  Catherine  D.  McGraw. 

Mr.  Miller.  What  was  the  name  of  the  f^partment? 

Mr.  Peyser.  707  Twentieth  Street  NW. 

Mr.  MnjLER.  She  presented  this  demand  in  view  of  this  letter  oi 
the  Army  oflScer  that  you  have  read  into  the  record  ? 

Mr.  Peyser.  Yes,  sir;  she  asked  for  an  advance  of  $10  per  month 
or  25  per  cent  of  the  rent  from  October  1, 1918. 

Mr.  Miller.  What  was  the  outcome  of  that  case? 

Mr.  Peyser.  I  do  not  know. 

Mr.  Miller.  Is  that  all  you  want  to  bring  out  on  that  point? 

Mr.  Peyser.  That  is  all  of  my  record  in  this  case.  I  do  not  knoi 
the  end  of  the  case. 

Mr.  Miller.  Have  you  any  cases  where  tenants  were  sued  after  tb 
rent  had  been  paid? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  And  the  excuse  was  given  that  there  was  a  mistake 

Mr.  Peyser.  I  have  a  case,  for  instance,  of  Stone  &  Fairfax  again) 
E.  A.  Fowler,  in  the  municipal  couii;  of  the  District  of  Columbi 
No.  164314. 

Mr.  Miller.  Just  cite  that  case,  please. 

Mr.  Peyser.  The  case  of  Stone  &  Fairfax,  a  corporation  in  tl 
District  of  Columbia,  against  E.  A.  Fowler,  No.  164314. 

Mr.  MivLEst.  Give  us  the  details  in  connection  with  it 

Mr.  Peyser.  Our  record  shows  that  Mr.  Fowler  was  employed 
the  Post  Office  Department  and  he  had  been  sued  after  he  had  pa 
his  rent  promptly,  and  the  case  was  dismissed  because  Stone  &  Fa 
fax  stated  it  was  a  mistake.    The  suit  had  been  filed.    There   i 
quite  a  great  many  cases 

Mr.  Miller.  Are  there  any  points  that  you  want  to  bring  out  alcM 
Stone  &  Fairfax  case,  Capt.  Peyser? 

Mr.  Peyser.  We  have  a  case  of  Stone  &  Fairfax  against  A.  Ra 
man.  Miss  Amelia  Rakeman  was  a  school  teacher,  and  was  pay: 
Stone  &  Fairfax  a  rental  of  $27  per  month. 

Mr.  Miller.  On  what  apartment,  and  where? 

Mr.  Peyser.  On  a  little  house  on  Chapin  Street. 

Mr.  Miller.  Have  you  the  address  there? 

Mr.  Peyser.  Yes;  1470  Chapin  Street.  That  was  just  about  ^f^ 
the  Saulsbury  resolution  was  being  considered  and  ready  to  be  pcis 
They  presented  a  lease  to  Miss  Bakeman  to  sign  and  threatened 
evict  her  if  she  did  not  sign.  She  signed  under  that  pressure.  A.  i 
wards  she  was  advised  by  the  Housing  and  Health  Division  ncj 
pay  the  increase,  because  we  were  imder  the  impression  that 
Saulsbury  resolution  protected  her,  and  the  case  was  tried  in  o 
and  we  made  a  survev  of  all  the  houses  on  Chapin  Street  in  tlia^t 
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and  not  one  of  them,  outside  of  the  two  comer  houses,  paid  any  more 
than  she  was  paying. 

Chairman  Ball.  What  increase  did  they  ask  her  to  pay  ? 

Mr.  Peyser.  $250.  She  was  a  school-teacher  and  her  pay  was  not 
very  lar^e  and  she  could  not  afford  to  pay  the  increased  rent. 

Mr.  MILLER.  Did  any  evidence  come  out  at  the  trial  that  they  had 
singled  her  out  because  they  thought  she  did  not  come  under  the 
Saulsbury  resolution? 

Mr.  Peyser.  That  was  the  inference,  that  she  was  not  a  Govern- 
ment employee.  The  case  went  to  trial  and  the  court  held  that  she 
signed  it  under  a  misapprehension,  and  discharged  the  case.  The 
nrm  took  an  appeal  to  the  Supreme  Court  of  the  District  of  Colum- 
bia, and  the  appeal  was  dismissed  for  the  want  of  prosecution. 

Mr.  Miller.  Have  you  a  similar  case  there? 

Mr.  Peyser.  This  is  the  case  of  Coblentz  against  Isaac  Stem,  No. 
162320,  in  the  municipal  court  of  the  District  of  Columbia. 

Mr.  Miller.  Where  is  Dr.  Coblentz's  apartment? 

Mr.  Peyser.  Apartment  5,  third  floor  of  the  Coblentz  Apartment 
House. 

Mr.  Miller.  On  Florida  Avenue? 

Mr.  Peyser.  Yes,  sir.  Mrs.  Stern,  who  was  in  the  Provost  Marshal 
Generars  Office,  was  sued,  claim  being  made  that  she  sublet  the 
apartment  without  the  consent  of  the  plaintiff,  but  he  said  he  would 
forgive  her  if  she  would  pay  $5  a  month  extra.  The  suitwas  brought 
for  nonpayment  of  rent  on  the  8th  day  of  July,  1918,  notwithstanding 
the  fact  that  she  had  paid  her  rent  on  July  2,  19li8.  She  had  paid 
it  six  di^s  before  suit  was  instituted. 

Mr.  Miller.  Have  you  many  cases  in  which  Dr.  Coblentz  figures 
m  matters  that  you  were  handling? 

Mr.  Peyser.  We  defended  many  cases  in  court,  and  we  have  re- 
ceived perhaps  5,000  to  10,000  complaints — ^I  can  not  tell  you  how 
many — and  we  have  on  file  over  3,200  complaints  where  the  history 
of  the  case  and  written  evidence  has  been  ootained. 

Mr.  Miller.  Do  you  recall  any  other  troubles  that  tenants  have 
had  with  this  Dr.  Coblentz? 

Mr.  Peyser.  I  remember — and  this  is  from  memory  only — ^two 
other  cases  where  he  undertook  to  advance  the  rent.  He  treated 
them  pretty  badly.  He  caused  them  a  lot  of  trouble,  interfering  with 
their  coming  and  their  going. 

Mr.  Miller.  Did  he  cut  off  their  hot  water  or  heat,  or  anything 
like  that? 

Mr.  PErsEH.  No,  sir;  I  have  no  such  complaint,  sir. 

Mr.  Miller.  Have  you  any  cases  where  the  rent  was  increased 
and  then  the  hot  water  and  heat  were  cut  off? 

Mr.  Peyser.  Here  is  the  case  of  Peck  against  Anderson.  In  this 
case  the  hot  water  was  cut  off 

Mr.  Miller.  Give  the  name  of  the  apartment,  the  name  of  the 
owner,  the  name  of  the  agent,  and  also  that  of  the  tenant. 

Mr.  Peyser.  The  tenant  is  Mrs.  A.  P.  Anderson,  300  Fourteenth 
Street  SW.,  Washington,  D.  C.  The  owner  or  the  agent,  whatever 
slie  may  be,  apparently  the  landlord,  was  Margaret  Peck. 

Ifr.  Miller.  Give  us  the  circumstances  and  the  outcome  of  that 
case,  please. 
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Mr.  Peyser.  I  think  there  were  six  tenants,  and  after  they  paid 
the  rent  the  hot  water  was  cut  oif .  The  tenants  then  refused  to  pay 
the  rent  for  the  following  month.  The  case  was  taken  to  the  court, 
and  the  court  held  that  the  plaintiff  had  to  furnish  hot  water  as  long 
as  hot  water  had  been  furnished  at  the  beginning  of  the  tenancy, 

Mr.  Miller.  Have  you  any  cases  there  where  tenants  were  given 
permission  by  agents  to  sublet  and  when  they  sublet  their  apartments 
had  cases  brought  against  them? 

Mr.  Peyser.  You  have  handed  me  another  hot-water  case.  I 
thought  perhaps  you  wanted  me  to  mention  that? 

Mr.  Miller.  Yes,  sir. 

Mr.  Peyser.  Here  is  the  case  of  Hubert  Newsom  against  Harry 
Baker,  municipal  court  No.  162936. 

Mr.  Miller.  Please  give  the  name  of  the  tenant,  the  apartment 
house,  and  the  owner  or  manager. 

Mr.  Peyser.  The  name  of  the  tenant  is  Mr.  or  Mrs.  Harry  Baker, 
1328  H  Street  NE.  The  husband  was  employed  at  that  time  in  the 
navy  yard.  The  agent's  name  is  Hubert  Newsom.  I  do  not  know 
the  owner's  name. 

Senator  Dial.  Is  there  a  clause  in  all  the  leases  that  the  tenant 
can  not  sublet  without  the  consent  of  the  landlord? 

Mr.  Peyser.  The  majority  of  leases  of  apartment  houses  have 
clauses  providing  that  you  can  not  sublet  or  assign  without  the  con- 
sent of  the  landlord,  but  the  court  has  held  in  those  cases  in  the  Dis- 
trict of  Columbia  that  wherever  knowledge  has  come  to  the  attention 
of  the  owner,  and  he  accepted  rent  after  that  time,  he  acquiesced  or 
consented  to  the  subletting  or  the  assigning. 

Senator  Dial.  Was  that  done  to  protect  the  landlord  as  to  the 
character  of  the  tenant,  or  what  is  the  object  of  it? 

Mr.  Peyser.  That  is  done  to  protect  the  character  of  the  house^  and 
so  forth,  to  see  who  goes  into  the  apartments  or  the  houses,  which  I 
think  is  a  very  fair  thing.    I  think  the  landlords  are  entitled  to  that, 

Senator  Dial.  I  think  that  they  are  entitled  to  it  in  proper  cases, 
yes.    I  did  not  know  whether  they  used  it  to  oppress  a  tenant 

Mr.  Peyser.  Here  is  what  happened :  Prior  to  1914  there  were  sc 
many  apartment  houses  that  had  apartments  to  rent,  that  a  greal 
many  landlords  encouraged  women  to  rent  these  apartments,  fumisl; 
them,  and  rent  them  as  furnished  apartments  or  furnished  rooms 
But  as  soon  as  the  demand  for  those  apartments  came  about  thej 
regretted  their  move  and  imdertook  to  get  possession  of  the  apart 
ments,  notwithstanding  the  fact  that  two  or  three  years  prior  thereto 
they  had  encouraged  these  people  to  rent  out  furished  apartments  o 
rooms. 

Senator  Dial.  Take  a  Government  employee,  for  instance.  I 
you  have  got  to  rent  the  property  for  a  term  of  six  months  or  a  yeai 
IS  not  the  Government  employee  under  a  great  disadvantage  i 
making  a  lease,  if  he  is  not  allowed  to  sublet  it?  Their  tenure  i 
office  is  at  the  pleasure  of  the  Government,  I  take  it? 

Mr.  Peyser.  Yes. 

Senator  Dial.  I  happen  to  know  of  a  case  where  they  would  n< 
allow  the  tenants  to  sublease  to  people  of  the  highest  standing. 

Mr.  Peyser.  I  do  not  believe  many  of  the  real  estate  offices  ai 
permitting  tenants  to  sublet. 
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Here  is  one  thought,  Senator,  that  might  be  called  to  your  atten- 
tion, and  that  is  the  fact  that  a  lot  of  profiteering  has  gone  on  and 
taken  place  by  reason  of  the  position  that  the  tenant  is  in.  John 
Smith  has  an  apartment,  and  ne  rents  it  to  A  for  $40.  A  furnishes 
the  apartment  and  obtains  from  B  $300  for  it.  A  is  the  profiteer, 
and  not  the  landlord  or  the  real  estate  agent. 

Senator  Dial.  I  did  not  mean  to  talce  up  time.  There  is  one 
other  point  I  want  to  ask  you  about.  Assuming  that  a  tenant  had 
to  leav6  the  city;  if  the  landlord  arbitrarily  would  not  allow  the 
tenant  to  sublet  what  would  the  landlord  do  with  the  premises? 
Would  the  tenant  have  to  continue  to  pay  the  rent? 

Mr.  Peyser.  He  would  be  held  legally  liable. 

Senator  Dial.  I  know;  a  contract  is  a  contract,  of  course. 

Mr.  Peyser.  He  can  move  out  if  he  has  rented  it,  and  paid  for  that 
month.  They  can  not  issue  any  distress.  You  see,  a  great  many  of 
the  agents  have  restricted  the  tenants  from  subleasing. 

Mr.  Miller.  Captain,  will  you  cite  the  case  of  Gardiner  &  Dent, 
who  brought  suit  after  they  had  given  permission  to  sublet? 

Mr.  Peyser.  Gardiner  &  Dent  ?•.  Hart.  The  case  of  Rust  against 
Brennon. 

Mr.  Mnj-JiR.  Give  both  those  cases,  briefly,  and  be  sure  to  give  the 
full  names  of  the  people  interested  on  both  sides,  and  the  names  and 
addresses  of  the  apartments. 

Mr.  Peyser.  The  Hart  case  is  known  as  Gardiner  &  Dent  against 
Lucile  Hart,  Xo.  165,205,  in  the  municipal  court  of  the  District  of 
Columbia.  A  judgment  was  rendered  for  the  defendant.  There 
are  two  other  cases  tried  at  the  same  time,  involving  the  same 
parties. 

The  title  of  the  Brennon  case  is  H.  L.  Rust  against  Brennon,  and 
it  was  a  case  of  the  same  nature.  Suit  was  brought  after  they  had 
permitted  Mrs.  Brennon  to  sublet. 

Mr.  Miller.  Was  that  permission  given  verbally,  or  in  writing? 

Mr.  Peyser.  I  believe  it  was  given  verbally,  and  the  tenants  had 
lieen  in  possession  over  five  years,  and  last  year  they  undertook  to 
oust  her. 

Mr.  MiLiJCR.  Have  you  given  the  name  of  the  apartment  and  also 
the  outcome  of  the  case? 

Mr.  Peyser.  The  Hart  case  was  the  Moulten  Apartment,  and  the 
out<*ome,  as  in  the  other  case,  was  a  judgment  for  the  defendant. 

There  are  three  cases  where  Rust  filed  suit  against  three  se]mrate 
tenants,  claiming  that  the  landlord  wanted  all  three  apartments  for 
his  own  use.  The  court  held  that  the  landlord  was  only  entitled  to 
one  of  them,  and  permitted  the  other  two  tenants  to  remain  in 
possession.  I  will  give  you  the  name.  One  is  Harry  L.  Rust  against 
C,  S.  Babb,  Xo.  165,056,' municipal  court  of  the  District  of  Columbia. 

Mr.  Miller.  What  was  the  outcome  of  that  case  ? 

Mr.  Peyser.  One  apartment  was  taken  over,  and  two  of  the  tenants 
were  permitted  to  remain  in  possession. 

Mr.  Mtller.  Are  those  all  the  cases  you  have  of  subletting?^ 

Mr-  Peyser.  Here  is  another  case  against  Senator  Moses,  United 
States  Senator  from  Xew  Hampshire. 

Mr.  MnxEB.  Give  the  name  of  the  apartment  and  the  addre-^s. 

Mr.  Peyser.  S.  L.  Frisco,  plaintiff,  against  George  H.  Mosos.  in 
the  municipal  court  of  the  District  of  Columbia,  Law  No.  164424. 
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Mr.  Miller.  What  is  the  name  of  the  apartment? 

Mr.  Peyser.  It  has  a  number — 1901  Nineteenth  Street,  Aptrt- 
ment  40. 

Mr.  Miller.  What  are  the  circumstances,  briefly,  of  that  case! 

Mr.  Peyser.  Senator  Moses  went  up  to  New  Hampshire,  his  home, 
and  turned  possession  of  his  apartment  over  for  a  short  time  with 
the  consent  of  plaintiff  to  Commander  Fuller  of  the  Navy.  When 
he  got  back  he  was  sued  for  possission  and  judgment  was  rendered 
in  favor  of  the  Senator,  the  defendant.  The  consent  of  the  plaintiff 
was  given.  Senator  Moses  testified  to  that  and  it  was  not  denied  it 
all.  He  pointed  out  the  agent  in  the  oflSce  who  gave  him  the  con- 
sent. 

Mr.  Miller.  Wliat  was  their  object  in  trying  that  case? 

Mr.  Peyser.  There  was  such  a  big  demand  for  apartments.  I  do 
not  know  just  what  the  object  was,  except  the  big  demand. 

Mr.  Miller.  There  are  sonic  cases  of  tenants  who  were  in  the 
Army  and  Navy  and  who  were  sued  and  whom  you  defended,  are 
there  not? 

Mr.  Peyser.  Here  is  the  case  of  Mrs.  Gould,  a  widow,  the  mother 
of  three  boys  in  the  military  service.  She  was  sued  for  pos^ssion 
of  a  house  and  she  was  forced  to  give  up  the  house  because  the  owner 
wanted  to  live  in  it  himself.  She  obtained  quarters  at  the  Portner 
Apartment  House.  She  obtained  an  apartment  formerly  occupied 
by  a  man  by  the  name  of  Carnahan,  and  one  day  she  learned  to  her 
great  dismay  that  her  furniture  and  all  her  wearing  apparel  and  all 
her  ornaments  were  thrown  into  the  street,  because  Carnahan.  the 
first  tenant,  went  into  the  Municipal  Court,  and  confessed  judgment 
to  the  Capital  Construction  Co.,  the  owner  of  the  Portner  Apart- 
ment. The  case  was  reopened — and  that  is  one  of  the  cases  in  which 
the  court  held  that  a  tenant  could  confess  judgment  to  wipe  out  the 
rights  of  the  subtenant.  In  this  case  this  woman  had  to  go  and 
make  her  home  with  a  neighbor. 

Mr.  Miller.  In  other  words,  a  woman  who  had  three  sons  in  the 
service,  fighting,  had  her  furniture  and  personal  belongings  thrown 
out  into  the  street  ? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  You  took  the  case  and  defended  her  and  won  out? 

Mr.  Peyser.  We  got  a  new  trial,  but  we  did  not  win  out    The 
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Mr.  MiiiLER.  This  was  one  of  many  pitiful  cases  that  came  before 
you,  showing  the  attitude  of  some  of  the  landlords. 

Mr.  Petser.  If  any  person  would  have  entered  my  office  from  9 
o'clock  in  the  morning  to  9  o'clock  at  night  they  would  see  a  line 
of  women  with  stars  on  their  arms  showing  that  they  had  given  their 
boys  to  the  country  and  to  God,  and,  would  have  been  shocked  at  the 
tales  repeated. 

I  do  not  want  to  make  the  statement  that  all  men  engaged  in  the 
real-estate  business  are  crooks  or  profiteers.  There  are  many  real- 
estate  men  who  aided  and  assisted  our  division  in  equalizing  affairs. 
But  there  were  many  pitiful  cases — hundreds  and  hundreds  of  them. 
During  the  days  when  the  "  flu  "  epidemic  was  at  its  crest,  the  court 
house  was  packed  and  jammed  so  that  there  was  not  breathing 
space  for  ninn,  woman,  and  child,  because  of  the  people  who  were 
willing  to  sacrifice  anything  to  throw  out  men  and  women  who 
were  employed  in  the  Government.  Large  amounts  for  rent  could 
i^ot  be  paid.  They  knew  that  they  could  not  defend  themselves  the 
way  they  ought  to,  because  of  lack  of  financial  ability;  and  the 
^'ourthouse  was  crowded.  I  asked  the  court  to  adjourn  for  two 
weeks,  so  that  the  epidemic  would  not  spread  to  the  court  room, 
because  it  was  so  crowded.  I  have  lived  in  Washington  all  my  life 
and  I  have  practiced  law  in  Washington  for  21  or  22  years,  and  I 
do  not  believe  that  I  have  ever  seen  a  sight  like  the  sight  at  the 
municipal  court  in  the  days  of  the  "  flu  '°  epidemic  in  the  city  of 
Washington. 

Senator  Sheppard.  Most  of  those  people  were  there  bent  on  dis- 
possessing somebody? 

Mr.  Petser.  Oh,  yes.  I  am  speaking  of  the  landlord  and  tenant 
cases.  The  court  is  divided  into  two  branches,  debt  and  damages 
in  one,  with  one  judge  or  three  judges.  As  a  rule,  under  normal  con- 
ditions, only  one  judge  presides  over  landlord  and  tenant  cases,  and 
he  finishes  his  work  before  11  o'clock  every  morning.  In  September, 
October,  and  November  last  year  three  judges  had  to  hear  the  land- 
lord and  tenant  cases,  and  they  sat  often  until  5  o'clock.  'It  was  a 
constant  grind.  My  division  had  about  nine  lawyers  in  court  de- 
fending these  cases.  We  defended  only  cases  of  Government  work- 
ers. It  was  an  exception  to  the  rule  if  we  took  any  other  cases. 
These  were  men  and  women  who  had  come  from  other  places  to 
work  for  the  Government,  and  they  met  with  this  serious  problem. 

Mr.  Miller.  Have  you  any  cases  where  you  withdrew  from  a  case 
because  you  found  tenants  were  taking  advantage  of  the  landlord? 

Mr.  Petser.  Yes,  sir;  in  the  case  of  Ramey  against  Love. 

Mr.  Miller.  Please  give  the  full  names  of  the  parties,  the  name  of 
the  apartment,  and  everything  in  connection  therewith. 

Mr.  Peyser.  These  papers  are  in  the  Inspector  General's  Office  of 
the  United  States.  Charges  were  filed  against  me  by  the  tenant, 
John  T.  Love.    It  appears  that  Love  asked  for  a 

Mr.  MnxER.  Pardon  me.    Where  did  Love  live? 

Mr.  Petser.  I  have  not  the  papers  with  me.  The  papers  are  in 
the  file  of  the  Inspector  General's  office,  with  the  original  files. 

Mr.  MfLLEir.  Proceed. 

Mr.  Petser.  The  house  in  which  Love  was  living  was  owned  by 
a  real  estate  man  by  the  name  of  E.  E.  Ramey.  He  and  Mr.  Love 
came  into  the  office  and  arranged  a  compromise  by  which  the  tenant 
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would  vacate  the  premises  at  a  certain  date.  He  was  sued,  and  in 
court  I  asked  the  court's  permission  to  withdraw,  and  also  stated  the 
reason.  He  had  waived  all  his  rights  and  had  consented  to  vacate, 
and  he  did  not  do  what  he  had  promised  to  do,  and  I  withdrew  from 
the  case,  because  I  did  not  w^ant  anyone  to  feel  that  our  diWsion  was 
aiding  one  class  against  the  other.  We  were  trying  to  adjust  all  the 
difficulties  between  landlord  and  tenant  without  appearing  to  be  par- 
tisan. 

Mr.  Miller.  In  other  words,  this  tenant  did  not  think  you  had 
represented  him  properly,  but  when  the  "  show-down "  came  they 
supported  you? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  Have  you  any  other  cases  in  which  your  division  with- 
draw their  action? 

Mr.  Peyser.  There  was  not  a  day  that  passed  that  we  did  not  with- 
draw and  advise  parties  to  get  their  own  private  counsel,  because  we 
did  not  think  they  were  fair  to  the  landlord. 

Mr.  Miller.  Will  you  proceed  with  the  other  cases  I  have  picked 
out  there  [indicating]  and  give  the  committee  briefly  the  circum- 
stances? 

Mr.  Peyser.  This  is  the  case  of  Gen.  George  W.  Goethals,  who  was 
living  at  1957  Biltmore  Street  NW.  The  landlord  was  Mrs.  Thomas 
A.  Dobyns,  who  undertook  to  raise  his  rent  from  $200  to  $300  a 
month. 

Mr.  Miller.  What  happened  in  that  case  ? 

Mr.  Peyser.  On  my  advice  Gen.  Goethals  remained  in  possession, 
upon  the  Saulsbury  resolution. 

Mr.  Miller.  In  other  words,  the  owner  was  trying  to  get  around 
the  Saulsbury  resolution  and  to  force  Maj.  Gen.  Goethals  to  pay  an 
increased  rent? 

Mr.  Peyser.  Yes,  sir.    Here  is  the  case  of  Mrs.  Fortescue 

Mr.  Miller.  Please  give  the  full  name  and  the  apartments. 

Mr.  Peyser.  Apartment  20,  No.  1627  Sixteenth  Street  NW.  We 
were  informed  that  Mrs.  Fortescue  rented  this  apartment  for  $65. 
unfurnished,  and  did  not  occupy  it,  and  Maj.  Bimsted  was  compelled 
to  pay  $300,  furnished,  for  this  apartment 

Mr.  Miller.  Where  is  that  apartment? 
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Mr.  MnxER.  Are  there  any  more  of  these  apartment  cases  that 
have  been  selected?    Is  it  necessary  to  bring  them  out,  or  have  you 
covered  all  similar  cases? 
Mr.  Petser.  I  will  look  over  this  file  and  see  what  they  are. 
Mr.  Miller.  Just  run  over  them  hastily,  if  you  will. 
Mr.  Peyser.  I  can  tell  from  the  names. 

Here  is  the  case  of  the  American  Security  &  Trust  Co.  against 
Morgan. 

Mr.  Miller.  What  is  his  full  name? 

Mr.  Peyser.  Shadrach  Morgan,  a  colored  man  who  was  employed 
as  messenger  in  the  office  of  the  Secretary  of  War.  Three  times  suit 
was  filed  against  this  man,  and  the  facts  are  as  follows : 

It  appeared  that  when  the  American  Security  &  Trust  Co.  learned 
that  the  Saulsbury  resolution  was  going  to  be  passed  they  sent  for 
Morgan,  according  to  his  statement,  and  threatened  him  that  if  he 
did  not  sign  a  lease  they  would  throw  him  out.  They  made  him  sign 
a  lease  for  $25  when  he  was  paying  $20.  It  was  one  of  those  cases 
where  a  messenger  was  getting  $60  a  month,  and  the  $5  out  of  his 
salary  was  a  very  important  part  of  his  life.  The  case  was  tried  a 
couple  of  times,  and  we  succeeded  in  winning.  The  third  time  they 
filea  suit  they  obtained  judgment  for  possession,  and  this  messenger 
in  the  War  Department  had  to  pay  to  this  large  organization  repre- 
senting some  owner  unknown — I  do  not  know  who  they  represented — 
the  increase  from  $20  to  $25. 

This  case  was  one  of  the  very  active  cases  in  the  office.  We  had  a 
lot  of  correspondence  and  litigation  about  that  case.  It  seemed  that 
they  made  this  a  special  case,  and  this  was  a  man  who  was  making 
a  very  small  salary,  the  smallest  salary  he  could  possibly  make  in 
the  Government  as  a  messenger. 

Mr.  Miller.  How  about  the  rest  of  those  cases  from  your  office? 
Do  vou  want  to  give  the  circumstances  to  the  committee? 

Mr.  Peyser.  This  is  the  case  of  the  Washington  Loan  &  Trust 
Co.  against  Russell.  This  was  another  one  of  these  subletting  cases,^ 
ind  a  judgment  for  the  defendant  was  rendered. 

Mr.  MrLLER.  In  other  words,  they  had  agreed  to  let  her  sublet,  and 
vhen  slie  did  thev  brought  suit  against  her? 

Mr.  Peyser.  That  was  the  information  that  we  had. 

Mr.  Miller.  You  won  the  case  for  her? 

Mr.  Peyser.  Yes,  sir. 

Another  case  of  increase :  The  property  was  owned  by  Col.  Lud- 
ow.    The  increase  was  from  $150  to  $250. 

Mr.  Miller.  Where  is  that  property,  since  you  have  brought  it  up? 

Mr.  Peyser.  1307  Connecticut  Avenue  NW.  The  tenant  was 
^ieut.  H.  L.  Grant. 

Mr.  Miller.  The  owner  was  Col.  Ludlow  ? 

Mr.  Peyser.  Yes,  sir;  and  the  agents  were  Stone  &  Fairfax. 

Mr.  Miller.  Please  look  through  these  last  two  cases  hastily,  and 
hen  I  have  one  or  two  questions  to  ask  you. 

Mr.  Peyser.  The  other  memorandum  is  relative  to  the  Alabama 
apartment  House.  That  apartment  house  was  purchased  by  the 
&Iephone  company.  We  have  a  survey  of  the  people  who  were  in 
fimt  apartment  and  found  that  41  were  working  in  the  War  Depart- 
lent,  9  in  the  Navy  Department,  22  in  the  Treasury,  and  so  forth ; 
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and  that  25  men  from  the  families  of  these  people  were  in  the  Armj 
or  Navy. 

Mr.  Miller.  What  is  the  point  that  you  desire  to  bring  out  there  1 

Mr.  Peyser.  This  is  the  house  that  the  telephone  company  pur- 
chased, and  here  is  a  letter  written  to  Hon.  Albert  S.  Burleson,  Post 
master  General,  by  James  W.  Winton. 

Mr.  Miller.  What  are  the  circumstances  in  connection  with  thatS 

Mr.  Peyser.  The  statement  is  that  they  undertook  to  get  posses 
sion  of  the  premises  without  court  proceedings,  and  there  was  a  threal 
made  upon  all  the  tenants  in  possession  that  they  would  be  throwi 
out,  in  some  manner  or  form. 

Mr.  Miller.  Most  of  these  people  worked  in  the  Grovemment  de 
partments,  and  25  of  the  people  from  families  in  that  apartmc^n 
were  then  serving  in  the  Army  or  Navy? 

Mr.  Peyser.  Yes,  sir. 

Mr.  Miller.  Have  you  any  information  to  give  to  the  committer 
about  subtenants  being  overcharged  by  tenants,  and  any  suggestion 
in  relation  thereto? 

Mr.  Peyser.  I  think  in  a  great  many  cases  the  tenant  is  over 
charing  the  subtenants.  I  had  reported  to  me  hundreds  of  case 
where  the  tenants  paid  a  nominal  sum  for  the  apartment  an< 
rent  out  either  a  room  or  rooms  and  make  two  or  three  hundre« 
per  cent. 

Senator  Sheppard.  Do  some  parties  make  a  business  of  that? 

Mr.  Peyser.  Yes,  sir. 

Senator  Shetpard.  They  themselves  were  not  war  workers? 

Mr.  Peyser.  No,  sir. 

Senator  Sheppard.  They  themselves  did  not  need  the  hoiisin 
facilities? 

Mr.  Peyser.  No,  sir. 

Senator  Sheppard.  But  they  became  tenants  for  subletting  an 
bloodletting,  you  might  say? 

Mr.  Peyser.  Yes,  sir.  There  are  cases  where  men  or  women  wei 
paying  $45  for  a  room  in  an  apartment  where  the  whole  apartmei 
was  rented  in  normal  times  for  $45.  That  was  an  everyday  occu: 
rence. 

Chairman  Ball.  You  have  not  been  able  to  get  the  names  of  ar 
parties  who  have  practically  made  a  business  of  that  for  the  last  f  e 
years? 

Mr.  Peyser.  The  files  that  I  had  in  the  War  Department  contai 
about  3,500  complaints,  some  of  which  would  disclose  these  fact 
Lieut.  Conrad,  who  was  under  me  at  that  time,  took  charge  of  th 
one  phase  of  the  work.  I  do  not  know  where  his  memoranda  ar 
but  if  it  is  the  wish  of  the  committee  I  will  be  more  than  glad  to  loc 
them  up  and  locate  them. 

Chairman  Ball.  It  has  come  to  the  attention  of  the  commit  t 
that  certain  people  have  rented  a  number  of  unfurnished  houses  ai 
apartments  throughout  the  city.  ^  The  rooms  in  those  houses 
apartments  are  furnised  with  furniture  worth  but  a  few  dollars  ai 
they  have  sublet  them  for  exorbitant  prices,  and  they  have  made 
business  of  doing  nothing  else  but  that  line  of  work. 

Mr.  Petser.  There  is  no  doubt  about  that. 
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Chairman  Ball.  The  committee  would  like  very  much,  if  possible, 
to  find  out  the  names  of  those  people  and  find  out  whether  there  are 
anv  of  our  real  estate  dealers  doing  that. 

Mr.  Peyser,  I  do  not  believe  I  came  in  contact  with  any  real  estate 
dealer  who  was  doing  that  in  my  investigation,  but  there  were  a 
great  many  women  engaged  in  that  very  practice. 

Chairman  Ball.  We  would  like  very  much  to  get  the  names  of 
some  of  those  that  are  doing  that. 

Senator  Sheppard.  Did  you  find  any  evidence  of  collusion  on  the 
part  of  the  owners  and  tenants  who  are  engaged  in  this  practice  of 
ftxactin^  exorbitant  rates  for  subtenants? 

Mr.  Peyser.  I  can  not  say  that  I  have  had  one  case  come  before 
me  personally  where  that  question  was  involved. 

Tnere  is  one  proposition  that  the  committee  ought  to  consider  in 
<'ase  lejrislation  is  passed,  and  that  is  with  relation  to  the  heating, 
the  hot  water,  and  the  elevator  service  that  the  tenants  received  when 
they  first  became  tenants.  In  other  words,  suppose,  for  instance,  a 
person  moves  into  an  aparfment  house,  the  hot  water  is  cut  off,  the 
elevator  is  cut  off,  the  heating  facilities  are  cut  off.  The  only  remedy 
that  the  party  has  is  to  move  out,  because  there  are  two  decisions  of 
our  court  which  consider  this  condition  constructive  evictions,  and 
the  only  thing  that  the  tenant  can  possibly  do  is  to  move  out.  He 
can  not  refrain  from  paying  rent.  He  would  have  to  pay  his  rent 
as  long  as  he  stayed.  The  tenant's  legal  duty  is  to  pay  his  rent  or 
move  out.  So  that  if  some  legislation  should  be  passed  by  which 
owners  of  apartment  houses  could  be  forced  during  the  tenancy 
of  the  parties 

Chairman  Ball.  Under  the  law,  now,  it  makes  no  difference  if 
von  have  a  contract  with  an  apartment  house  to  furnish  the  heat,  the 
light,  the  hot  water,  etc.,  and  they  fail  to  furnish  you  with  them, 
you  still  have  to  pay  your  full  rent  ? 

Mr.  Peyser.  Yes,  sir.  You  can  sue  them  for  breach  of  contract; 
but  there  are  two  decisions,  O'Hanlon  against  Grubbs,  and  Hershel 
against  the  Iowa  apartment  house 

Chairman  B.vll.  How  would  additional  legislation  help  it  if 
they  already  have  the  right  to  sue?  What  legislation  could  we  pass 
that  would  furnish  a  remedy  except  by  suit? 

Mr.  Peyser.  Some  legislation  that  the  tenant  would  not  be  com- 
pelled to  pay  rent  unless  he  receives  heat^  and  hot  water,  electricity, 
nr  elevator  service,  when  the  said  services  come  a  central  plant. 
As  long  as  the  proposition  comes  from  a  central  plant  it  is  absolutely 
in  the  control  of  the  apartment  house  owner. 

Chairman  Ball.  Supose  the  renter  refused  to  pay  the  rent  until 
they  fulfilled  their  contract?  They  have  the  power  to  put  the  tenant 
fiut  on  the  street? 

Mr.  Peyser.  No,  sir ;  they  could  not  get  possession  without  going 
to  court.    If  you  would  issue  a  summons  for  a  breach  of  contract^ 

Chairman  Ball.  As  far  as  legislation  is  concerned,  he  has  got 
ibout  all  he  can  get. 

Mr.  Peyser.  If  they  stayed  without  paying  rent,  then  that  would 
t>e  considered  a  breach  of  the  covenant,  which  is  nonpayment  of  rent, 
ind  they  would  get  possession. 

Chairman  Ball.  But  the  party  of  the  first  part,  has  failed  to  ful- 
fill his  contract 


Digitized  by 


Google 


814  HIGH   COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  Peyser.  That  is  true. 

Chairman  Ball.  You  pay  a  certain  specific  rental  for  the  use  of 
that  property,  in  a  certain  condition,  which  provides  for  light,  heat. 
elevator  service,  etc.    If  the  owner  fails  to  fulfill  his  part  of  the  con 
tract,  he  is  the  person  who  is  liable  first. 

Mr.  Peyser.  You  are  presuming  that  the  leases  are  so  f  i-amed  that 
the  elevator  service,  hot  water,  and  heat  are  included  in  the  lease. 
They  are  not  included  in  the  lease  at  all.  The  ordinary  lease  is 
prepared  in  an  informal  manner  by  the  apartment  house  owner: 
without  any  right  to  sublet,  etc.  There  is  nothing  in  the  leases  at 
the  present  time  that  gives  the  tenant,  or  forces  the  owner,  at  least, 
to  give  the  tenant,  hot  water,  elevator  service,  heat,  or  whatever 
comes  from  a  central  plant.  If  a  tenant,  under  one  of  the  leases,  doe- 
not  receive  hot  water  and  he  does  not  pay  his  rent,  a  suit  can  be  in- 
stituted in  the  municipal  court  of  the  District  of  Columbia  to  oust 
that  tenant  for  failure  to  pay  rent  by  reason  of  he  breach  of  his  con- 
tract. 

Senator  Siieppard.  Is  that  what  was  held  in  the  last  two  cases  vuu 
mentioned  ? 

Mr.  Peyser.  Yes  sir.  They  were  damage  suits  for  leakage,  or 
something  of  that  sort,  and  the  general  proposition  came  up.  That 
apartment  house  law  is  something  entirely  new.  It  does  not  follow 
the  common  law.  Where  there  is  a  central  plant  it  is  the  duty  of  the 
landlord  to  furnish  heat,  and  when  he  does  not  do  it  it  amounts  onlv 
to  a  constructive  eviction,  and  does  not  relieve  the  tenants  from 
paying  rent. 

Senator  Sheppard.  So  they  did  not  succeed  in  the  suit  they 
brought  for  damages? 

Mr.  Peyser.  Only  the  specific  damages  that  was  suflfered.  The 
proposition  has  never  been  thrashed  out.  I  believe  such  a  law  oould 
be  passed  making  it  binding  and  valid  to  compel  a  landlord  to  pve 
heat.  Last  October,  when  the  flu  epidemic  was  on  and  the  heat  wa< 
refused  by  a  great  many  of  the  apartment  house  owners.  Com- 
missioner Brownlow  prepared  a  police  regulation  compelling  land- 
lords to  give  heat.  That  did  not  work  very  well,  because  under  o\ir 
law  you  must  give  30  days'  notice  by  publication.  There  werr 
hundreds  of  cases  reported  to  Inspector  Gessford  of  the  police  de- 
partment, and  he  will  give  you  the  report,  if  called  upon,  that  the 
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Mr.  Miller.  If  you  have  finished  with  what  you  are  discussing, 
will  you  give  your  ideas  to  the  committee  as  to  a  rent  commission, 
Capt.  Peyser? 

Mr.  Peyser.  That  is  a  proposition  that  ought  to  receive  \erv  care- 
ful consideration.  I  have  read,  in  the  proposition  suggested  by  Mr. 
Johnson,  and  I  think  it  is  a  very  good  suggestion,  but  it  might  be 
possible  to  have  a  tribunal  in  the  nature  of  a  court  where  the  tenants 
who  are  aggrieved,  for  certain  reasons,  may  file  a  formal  petition 
without  going  to  any  expense  whatsoever,  and  have  this  court,  tri- 
bunal or  commission,  whatever  it  may  be  called,  pass  on  the  indi- 
vidual case  when  it  comes  before  it.  It  is  going  to  be  a  very  different 
matter  to  make  one  law  that  will  cover  the  many  features  and  prob- 
lems of  rent  fixing.  I  believe  that  business  properties-  ought  to  be 
eliminated  from  the  workings  of  the  Saulsbury  resolution  or  any 
other  future  legislation.  I  do  not  think  it  is  fair  to  tie  the  hands  of 
the  business  world,  but  I  do  believe  that  every  room,  every  apartment, 
every  house  used  lor  dwelling  purposes  ought  to  be  included. 

Senator  Sheppard.  Do  you  know  whether  any  such  tribunal  as 
you  mention  is  in  existence  anywhere? 

Mr.  PErsER.  No ;  I  do  not  except  in  across  the  sea. 

Senator  Sheppard.  .There  is  a  similar  tribunal  to-day  in  Ireland 
under  the  English  fair  rents  act. 

Mr.  Petser.  I  was  going  to  mention  that. 

Senator  Sheppard.  The  courts  pass  on  all  questions  between  land- 
lord and  tenant.  They  have  more  than  judicial  force;  they  have 
power  to  look  into  the  relations  between  landlord  and  tenant  to 
idjust  the  relations  not  onlv  from  a  legal  standpoint,  but  from  the 
>tandpoint  of  the  welfare  oi  both. 

Mr.  Peyser.  That  is  what  I  mean. 

Senator  Sheppard.  That  is  the  kind  of  tribunal  that  you  have  in 
nind? 

Mr.  Peyser.  Yes,  sir;  where  the  rules  of  evidence  are  not  to  be 
itrictly  adhered  to,  but  where  you  can  go  into  the  facts  and  circum- 
tances  of  the  case  and  the  reasons  •  where  you  are  not  confined  to  the 
trict  rules  of  evidence  as  set  fortn  in  Greenleaf's  book  on  evidence. 
fou  must  have  some  court  that  wiU  be  fair  and  consider  all  the 
qui  ties  of  the  case.  In  that  way  you  can  fix  the  rentals  and  have 
K)th  parties  satisfied. 

Of  course  we  have  often  heard  about  the  real  estate  brokers  of 
Vashington.  If  you  think  the  matter  over  you  will  find  that  it  is 
lOt  always  the  real  estate  brokers  that  are  responsible — like  the 
ase  of  Stone  &  Fairfax.  Thev  were  not  really  responsible;  it  was 
he  owners  of  the  property  wno  forced  upon  Stone  &  Fairfax,  (a 
^tier  in  file)  the  attempt  at  an  increased  rent.  Only  obeying  the 
e^jiiest  of  their  principal.  But  if  you  had  a  commission  or  court 
:here  a  party  could  come  with  a  case,  without  the  strict  rules  of 
leading  or  practice,  and  tell  this  commission  or  court  "  This  is  my 
»se;  this  is  what  I  make;  this  is  what  the  house  cost,"  and  give  the 
hole  facts  pertaining  to  the  rent,  and  let  the  investigators  get  the 
1  formation  then  the  commission  could  fix  a  fair  rental  value. 

Chairman  Ball.  Delay  in  the  court  is  the  only  objection  to  that 
ro^osition.  Of  course,  there  must  be  some  manner  of  administering 
isCioe  to  the  i>eople  along  the  line  that  you  suggest.  I  had  in  my 
lind  one  administrative  head.    The  objection  to  a  court  is  that  a 
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court  is  ^nerally  about  six  montiis  behind  in  its  labors,  and  people 
would  eimer  freeze  during;  the  winter,  or  be  washed  away  along  the 
coast,  or  something  else,  before  the  case  could  be  settled.  It  seems 
to  me  that  some  instrumentality  that  can  act  quickly  in  such  matters 
is  what  is  necessary. 

Mr.  Peyser.  In  the  municipal  court  every  case  is  tried  a  week  aftei 
the  filing  of  the  case. 

Chairman  Ball.  That  is  not  the  history  of  any  other  court 

Mr.  Peyser.  That  is  the  history  of  the  Municipal  Court  of  th( 
District  of  Columbia.  Every  case  is  tried  a  week  after  the  date  o1 
filing. 

Senator  Sheppard.  If  there  were  a  court  of  this  kind  institutec 
it  would  be  an  encouragement  to  landlords  and  tenants  to  agree  ii 
advance,  which  would  lessen  the  number  of  disputes! 

Mr.  Peyser.  I  understand  that  the  real  estate  men  have  a  plan  tha 
they  are  undertaking  to  submit  along  that  line.  The  Board  of  Trad< 
is  in  favor  of  it. 

Chairman  Ball.  There  is  one  thin^  that  in  my  judgment  Con 
gress  should  not  forget  in  passing  legislation  of  that  sort;  that  is 
that  this  is  not  a  temporaiy  thing  in  Washington.  Unless  we  cai 
encourage  building  here  we  are  not  going  to  be  able  to  house  thi 
population  of  Washington.  I  believe  you  will  have  to  fix  a  fai 
rental  to  encourage  buildins  apartment  nouses.  I  hope  that  we  cai 
fix  on  some  law  in  order  that  justice  can  be  administered  quickly 
whether  it  be  through  an  administrative  officer  or  through  a  couii 
It  must  come  to  one  or  the  other. 

Mr.  Peyser.  I  think  that  the  men  who  are  citizens  of  the  Distric 
of  Columbia  feel  that  something  must  be  done,  whether  it  is  alon 
Mr.  Johnson's  idea 

Chairman  Baix.  I  do  not  think  it  can  be  a  temporary  thing, 
think  it  ought  to  be  a  permanent  adjustment,  for  Washington  ] 
different  from  any  other  city  in  the  United  States.    The  last  tw 
years  have  seen  the  population  of  Washington  increase  probabl 
160,000  without  any  practical  housing  for  those  people. 

Mr.  Peyser.  I  tfiink  the  United  States  Housing  Corporation  wr 
responsible  for  a  good  deal  of  this  delay  and  lack  of  proper  housing 
I  think  that  $60,000,000  were  almost  wasted  in  housing  4,000  pcop 
in  Washington  and  a  few  people  outside  of  Washington.  By  a  sy 
tem  of  loans  to  boarding  nouses  in  Washington  4,000  people  coiil 
be  housed  without  spending  $60,000,000. 

Chairman  Ball.  There  is  one  other  proposition  upon  which 
would  like  to  have  your  judgment,  and  that  is  this,  we  have  in  Was! 
ington  a  great  many  very  large  houses  vacant,  and  that  are  for  reii 
Going  up  certain  avenues,  Vermont  Avenue,  Connecticut  Avenii 
one  finds  houses  that  have  been  vacant  for  quite  a  while,  a  gcK 
many  of  them.  Is  there  any  way  to  use  such  nouses  to  help  out  tl 
present  situation? 

Mr.  Peyser.  You  can  commandeer  under  the  housing  act.  XI 
right  to  commandeer  is  given  under  the  housing  act. 

Chairman  Ball.  That  is  purelj  a  war  measure,  is  it  not?  ^ 

Mr.  Peyser.  No,  sir;  the  nousmg  act  is  still  in  force.  It  is  goii 
to  be  abolished  soon,  however.  That  is  a  very  exi>ensive  propositic 
Senator,  and  I  will  tell  you  why.  The  rental  is  verjr  high.  X 
furniture  in  those  houses,  a  majority  of  which  are  furnished  hous< 
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f  expensive.  ^  A  more  practical  proposition  from  a  1 
oint,  in  my  judgment,  would  be  to  have  the  Governin 
)  builders  and  encourage  them  to  build.  You  know 
me  there  are  very  f  ew  oonding  companies  or  trust  < 
ill  loan  any  money  in  the  District  of  Columbia.  Y 
large  loan  for  bi^  operations.  If  the  Govemme 
oney — if  they  had  loaned  money  instead  of  buildin 
riesL  the  money  would  have  come  back  and  there  i 
U]  Jo^  after  the  dormitories  are  destroyed. 
I  will  give  you  an  illustration  of  what  happened  in  m; 
readent  appropriated  a  certain  amount  of  money 
[lergency  fund.  It  amoimted  to,  I  will  say,  $50,( 
lore  tbie  Housing  Corporation  came  into  life.  ^ 
0,000  to  women  who  were  willing  to  take  care  of  ho 
e  rate  of  board  and  lodging  and  the  class  of  fur 
e  money  that  we  loaned  out,  of  the  $50,000,  we  ne 
le  loan  today  is  reduced  to  about  $3,000.  These  hoi 
rk  in  monthly  payments  and  there  has  not  been  a  < 
If  that  same  idea  were  brought  forward  in  buil<3 
aid  say  to  a  group  of  builders,  "We  will  lend  you 
i  value  of  the  ground  and  building.  The  money  m 
or  mar^n  of  loss  is  very  small.'' 
Chairman  Ball.  Your  idea  is  to  have  a  building  < 
inted  to  do  that  or  loan  it  to  outside  parties? 
Mr,  Peyser.  Either  through  some  nuance  bureau 
?SLnization. 

Chairman  Ball.  It  would  have  to  be  of  that  nal 
nk  you  could  loan  it  to  outsiders. 
Ut.Petseil  The  housing  bureau  bill  gives  the  G 
>rity  to  do  that.  It  has  the  authority. 
Thairman  Ball.  You  mean  that  if  you  provide  s 
die  people  of  Washington  the  rent  proposition  w 
kfr.  Feyser.  Yes;  demand  and  supply  will  an 
Mem. 

^lile  I  am  on  the  stand  I  would  like  to  make  the 
nt  that  I  do  believe  a  reasonable  increase  in  the 
It  houses  ought  to  be  permitted. 
halniian  Ball.  Undoubtedly.    If  you  do  not,  yo 
ourage  tliem. 

If.  Peyser.  The  janitor  is  getting  more  money, 
*r  items  that  are  increased  m  price  in  the  buildii 
m  not  believe  50  or  100  per  cent  increase  is  a  reasc 

10  or  15  per  cent 

aairman  JBall.  Or  25  per  cent. 

ir.  Peyser.  I  was  going  to  sav  not  more  than  20 

Link  that  is  reasonable,  if  they  can  show  that 

••  50  increased. 

"^'.ainnan  Ball.  UnlewSs  you  sa^v^  25  per  cent  increa 

'Jxiyre  building,  because  building  material  is  so  ex 

It.  ^byser.  The  Saulsbury  resolution — lest  I  for 

apply  to  new  tenancies. 

^rxnan  Ball.  Supose  the  Saulsbury  resolution  v 

•^  new  legislation  were  passed  in  place  of  it? 
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Mr.  Peyser.  Then  it  would  be  the  percentage  of  the  cost  of  the 
building  and  not  the  increase  in  the  rental  values  of  the  standing 
proposition.  If  there  is  one  building,  and  I  increase  the  rent  10  per 
cent,  and  a  new  building  is  erected,  the  rent  ought  to  charge  on  the 
cost. 

Chairman  Ball.  My  thought  would  be  to  fix  some  rental  allow- 
ing a  certain  per  cent  of  the  valuation  of  the  building.  We  can  get 
the  valuation  of  all  the  present  apartment  houses.  As  to  the  apart- 
ment houses  to  be  built  now,  of  course  they  would  be  more  expensive, 
and  we  should,  allow  them  a  certain  per  cent  on  their  expenditure. 

Mr.  Peyser.  That  is  correct;  but,  after  all,  you  have  to  fig^ure  on 
what  the  building  costs,  because  an  apartment  house  to-day  will  cosi 
perhaps  33  per  cent  more  than  it  cost  two  years  ago. 

Chairman  Ball.  Fully  that. 

Mr.  Peyser.  And  a  little  bit  more,  perhaps,  than  the  year  before 
that.  It  depends  on  what  the  building  costs  and  what  you  will  per 
mit  the  owner  to  make  net  or  gross  on  his  proposition. 

Chairman  Ball.  That  is  the  line  along  which  I  have  been  think 
ing  that  we  mirfit  be  able  to  formulate  some  legislation. 

Mr.  Miller.  Do  you  find  that  some  of  the  landlords  and  agents 
here  think  they  should  charge  a  x^ental  for  the  apartments  on  th< 
basis  of  the  values  of  properties  to-day  or  what  it  would  cost  then 
to  build  those  properties  to-day? 

Mr.  Peyser.  You  will  find  that  the  smaller  agencies — ^they  hav< 
figured  out  what  it  would  cost  to  build,  rather  than  what  it  cost  thi 
owner  when  he  purchased  the  property. 

Mr.  Miller,  in  other  words,  if  they  had  an  apartment  built  sonn 
years  ago  you  think  they  should  figure  on  getting  a  rental  out  o 
that  apartment  on  the  same  basis  as  it  would  cost  to  build  the  apart 
ment? 

Mr.  Peyser.  Yes,  sir;  some  of  the  agencies  here  have  discusser 
that  point,  but  I  do  not  think  it  is  a  fair  way  of  judging. 

Chairman  Ball.  How  can  we  cover  this  subleasing  proposition  ? 

Mr.  Peyser.  I  think  I  can  tell  you  how  that  can  be  covered.  Firsi 
the  landlord  can  insert  a  clause  into  the  agreement,  that  in  the  even 
the  place  is  sublet,  the  difference  between  the  amount  paid  by  tli 
tenant  plus  10  per  cent  shall  revert  to  the  owner  or  the  United  States 
I  have  seen  leases  of  that  description  carried  out  in  the  law.  If  yoi 
can  revert  the  different  to  the  landlord  you  can  by  the  same  thougli 
also  have  it  revert  to  the  District  of  Columbia. 

Chairman  Ball.  Very  often  they  will  rent  a  house  and  subjet  on 
or  two  rooms  in  the  house,  or  one  floor  of  the  house ;  and  what  the 
are  doing  now  is  to  rent  one  floor  for  double  what  they  would  pa 
for  the  wnole  house,  very  often.    You  could  fix  a  percentage 

Mr.  Peyser.  It  may  be  fixed  on  the  rent  or  the  cubic  feet  of  tli 
house.  TKe  renting  of  rooms  is  going  to  be  a  very  difficult  prop<- 
sition.  If  you  turn  over  the  whole  apartment,  four  rooms,  it  i 
very  easy.  A  is  the  owner,  and  he  rents  it  to  B  for  $40.  B  receive 
from  C,  the  subtenant,  $80.  Under  this  paragraph  which  I  siij 
gest,  all  B,  the  first  tenant,  will  be  permitted  to  hold  would  be  $4^ 
The  other  $36  would  either  revert  to  the  District  or  go  back  to  th 
landlord.  That  is  in  the  lease,  and  I  have  prepared  a  little  pai*3 
CTaph  which  I  will  submit  to  the  committee  if  you  are  intere55t<2 
in  it.    I  have  gone  over  every  angle  of  this  problem. 
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Chairman  Ball.  If  you  think  of  any  other  recommendations  cover- 
ing this  matter,  will  you  write  the  committee  in  the  next  few  days, 
because  we  would  like  very  much  to  take  this  matter  up  next  week, 
so  far  as  legislation  is  concerned? 

Senator  Sheppard.  I  believe  you  said  you  had  something? 

Mr.  Peyser.  I  meant  I  have  it  in  my  office  when  I  said  I  had  it 
prepared. 

Senator  Sheppard.  Send  it  to  us,  please. 

Mr.  Peyser.  I  will.  The  question  of  plumbing  is  another  thing. 
In  an  act  known  as  the  Act  of  London  the  landlord  is  compelled  to 
put  the  house  into  a  sanitary  condition  and  is  compelled  to  keep 
the  house  from  dilapidation — the  English  term  "dilapidation."  I 
have  prepared  a  little  memorandum  on  that. 

Senator  Sheppard.  We  would  like  to  have  that  for  the  record. 

Mr.  Peyser.  The  tenant  will  never  be  able  to  charge  the  landlord 
more  than  one  month's  rent.  That  is  an  English  law,  and  that  is 
also  the  law  in  Georgia  and  a  few  other  States. 

I  would  say  for  the  record  that  I  was  summoned  here,  and  these 
records  I  use  are  the  records  of  the  Housing  and  Health  Division, 
War  Department.  I  did  not  volimteer  to  come  here  to  express  any 
opinion  or  talk  about  any  case,  but,  as  aforesaid,  at  the  request  of 
this  subcommittee  of  the  Senate. 

Chairman  Ball.  We  appreciate  your  coming  very  much,  and  we 
trust  you  will  assist  us  in  any  way  you  can  in  preparing  this  legis- 
lation. 

(The  witness  submitted  to  the  committee  certain  extracts  from 
laws  governing  landlord  and  tenant,  which  extracts  were  marked 
respectivelv  "Exhibit  B,"  "Exhibit  C,"  "Exhibit  D,"  "Exhibit 
E  '^  and  "  fixhibit  F,"  and  are  as  follows :) 

Exhibit  B. 

Plumbing  Law. 

Th«»  lessor  of  a  dwelUng  house  in  the  District  of  Columbia  shal^  put  it  into 
iondltion  reasonably  flt  for  human  liabitation  prior  to  the  commencement  of 
nny  tenancy,  and  shall,  after  notice,  repair  all  subsequent  dilapidations  which 
render  the  premises  untenantable,  except  such  as  are  occasioned  by  the  tenant's 
want  of  ordinary  care.  The  lessor  shall  at  all  times  keep  the  plumbing  in 
such  dwelling  bouse  in  good  state  of  repair.  If  within  a  reasonable  time  after 
notice  to  the  lessor  of  dilapidations  or  need  of  repairs  he  shall  fall  or  neglect 
to  perform  the  duty  Imposed  upon  him  by  law,  the  lessee  may  repair  the 
premlfies  when  the  cost  of  such  repairs  does  not  require  the  expenditure  of  a 
wun  greater  than  one  month's  rent  of  the  said  premises,  and  deduct  the  ex- 
penses of  such  repairs  from  the  rent;  or  the  lessee  may,  after  due  notice, 
vacate  the  premises  and  terminate  the  tenancy. 

Exhibit  C. 

The  landlord  nmst  keep  the  premises  in  repair,  and  Ls  liable  for  all  substan- 
tial improvements  place<l  upon  them  by  his  consent.  (Georgia  Code,  sec.  2284; 
S9  Ga.  204.) 

Exhibit  D. 

The  lessor  of  a  building  intended  for  the  occupation  of  human  beings  must, 
1o  the  absence  of  an  agreement  to  the  contrary,  put  it  into  a  condition  fit  for 
such  occupation,  and  repair  all  subsequent  dilapidations  thereof,  which  render 
ft  untenantable,  except  such  as  are  occasioned  by  the  tenant's  want  of  ordinary 
care.     (California  Code;  see  Kerr's  Cyc,  C.  C.) 
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Sbc.  1020.  The  hirer  of  a  thing  must  repair  all  deteriorations  or  hijuries 
thereto  occasioned  by  his  want  of  ordinary  care, 

(Dwelling  house  must  be  put  in  fit  condition  and  repaired  by  whom?    Kerr's 
Cyc,  C.  C,  1041.  1042  and  notes.) 

Exhibit  E. 

^  If  within  a  reasonable  time  after  notice  to  the  lessor,  of  dilapida- 
tions which  he  ought  to  repair,  he  neglects  to  do  so,  the  lessee  may 
repair  the  same  himself,  when  the  cost  of  such  repairs  do  not  require 
an  expenditure  greater  than  one  month's  rent  of  the  premises,  and 
deduct  the  expenses  of  such  repairs  from  the  rent ;  or  the  lessee  may 
vacate  the  premises,  in  which  case  he  shall  be  discharged  from  further 
pajrment  of  rent,  orperformance  of  other  conditions.  (California 
Code,  sec.  1942;  see  Kerr's  Cyc,  C.  C;  31  Cal.  App.  576.) 

ExHiBrr  F. 

In  any  contract  made  after  the  passing  of  this  act  for  letting  for  habitation 
a  house  or  part  of  a  house  at  a  rent  not  exceeding — 

(a)  In  the  case  of  a  house  suitable  in  the  administrative  county  of  London. 
40  pounds; 

(&)  In  the  case  of  a  house  situated  in  an  urban  district  with  a  population  of 
50,000  or  upwards,  26  pounds; 

(c)  In  the  case  of  a  house  situated  elsewhere,  16  pounds;  there  shall  be 
implied  a  condition  that  the  house  is  at  the  commencement  of  the  holding  in 
all  respects  reasonably  fit  for  human  habitation,  [but  the  condition  aforesaid 
shall  not  be  implied  when  a  house  or  part  of  a  house  is  let  for  a  term  of  not 
less  than  three  years  upon  the  terms  that  it  be  put  by  the  lessee  into  a  con- 
dition reasonably  fit  for  occupation,  and  the  lease  is  not  determinable  at  the 
option  of  either  party  before  the  expiration  of  that  term.l 

(1)  The  last  foregoing  section  shaU,  as  respects  contracts  to  which  that  scsc- 
tion  appUes,  take  effect  as  if  the  condition  impUed  by  that  section  included  nn 
undertaking  that  the  house  shall,  during  the  holding,  be  kept  by  the  landlorc] 
in  all  respects  reasonably  fit  for  human  habitation. 

(2)  The  landlord  or  the  legal  authority,  or  any  person  authorized  by  hin^ 
or  them  in  writing,  may  at  reasonable  times  of  the  day,  on  giving  24  hour's 
notice  in  writing  to  the  tenant  or  occupier,  enter  any  building,  premises  oi 
building  to  which  this  section  appUes  for  the  puri>«J^  of  viewing  the  state  anc 
condition  thereof. 

(3)  If  it  appears  to  the  legal  authority  within  the  meaning  of  No.  11  of  tin 
principal  act  that  the  undertaking  implied  by  virtue  of  his  section  is  not  com 
plied  with  In  the  case  of  any  house  to  which  it  applies,  the  authority  shall,  l 
a  closing  order  Is  not  made  with  respect  to  the  house,  by  written  notice  reqair* 
the  landlord,  within  a  reasonable  time,  not  being  less  than  21  days,  specified  ii 
the  notice,  to  execute  such  works  as  the  authority  shall  si)ecify  in  the  notice  a 
being  necessary  to  make  the  house  In  all  respects  reasonably  fit  for  huaxai 
habitation. 

(4)  Within  21  days  after  the  receipt  of  such  notice  the  landlord  may  b; 
written  notice  to  the  legal  authority  declare  his  intention  of  closing  the  hous 
for  human  habitation,  and  thereupon  a  closing  order  shall  be  deemed  to  hav 
become  operative  In  respect  of  said  house. 

(5)  If  the  notice  given  by  the  legal  authority  is  not  complied  with,  and  i 
the  landlord  has  not  given  the  notice  mentioned  in  the  Immediately  precedin 
subsection,  the  authority  may,  at  the  expiration  of  the  time  specified  in  the  n< 
tlce  by  them  to  the  landlord,  do  the  work  required  to  be  done  and  recover  th 
expenses  Incurred  by  them  and  In  so  doing  ♦  ♦  ♦  from  the  landlord  as 
dvll  debt  In  manner  provided  by  the  summary  Jurisdiction  acts,  or,  if  they  thin 
fit,  the  authority  may  by  order  declare  any  such  expenses  to  be  payable  t) 
annual  installments  within  a  period  not  exceeding  that  of  the  interest  of  tli 
landlord  in  the  house,  nor  In  any  case  5  years,  with  Interest  at  a  rate  not  e: 
ceedlng  5  pounds  per  cent  per  annum,  until  the  whole  amount  Is  paid,  and  ac 
installment  or  Interest  or  any  part  thereof  may  be  recovered  from  the  landloi 
as  a  civil  debt  in  manner  provided  by  the  summary  JurhMUction  acti. 
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» 

(6)  Appeal  against  notice  requiring  him  to  execute  works. 

(7)  Definition  of  landlord. 

(9)  Any  remedy  given  by  this  section  for  noncompliance  with  the  undertak- 
ing implied  by  virtue  of  this  section  shall  be  in  addition  to  and  not  in  derogation 
of  any  other  remedy  available  to  the  tenant  against  the  landlord,  either  at 
(Mminon  law  or  otherwise. 

{See  Middleton  r.  Hall.  1913.  108  L.  T.  N.  S.  Eng.  804;  77  J.  P.  172;  12  Ann 
("as.  47;  Housing.  Town  Planning,  etc.,  act  1909  (9  Edw..  7  c.  44) ;  see  acts  53 
and  54  Vict.,  c.  70,  1890.) 

TESTIMONY  OF  JOHN  F.  M.  BOWIE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  M1L1.EH.  Will  you  give  your  name  and  address,  and  the  firm 
with  which  you  do  business? 

Mr.  Bowie.  John  F.  M.  Bowie;  H.  L.  Rust,  1400  H  Street. 

Chairman  Ball.  I  will  state  for  the  benefit  of  the  people  who  are 
going  to  testify  that  this  conniiittee  is  anxious  to  get  mformation 
for  Uio  sole  purpose  of  trying  to  recommend  some  legislation  that 
will  be  fair  and  just  to  all.    It  is  not  for  any  other  purpose. 

Mr.  Miller.  State  H.  L.  Rust  &  Co.'s  business. 

Mr.  BoAViE.  We  do  a  general  brokerage  business,  principally  the 
iolkvtion  of  rents,  making  of  real  estate  loans;  general  insurance 
business,  a  small  sales  business,  specializing  in  the  rents,  and  the 
making  of  loans.    I  have  charge  of  the  rents. 

Mr.  MiLLEB.  Can  you  give  to  the  committee  the  names  of  the 
apartment  liouses  for  which  you  are  agent? 

Mr.  Bowie.  We  have  in  charge  about  32  apartment  houses,  little 
and  big  alike. 

Mr.  Miller.  Can  you  give  the  names  of  those  apartment  houses  and 
their  locations? 

Mr.  Bowie.  Yes,  sir. 

Mr.  Miller.  Can  vou  insert  them  in  the  record  at  this  point? 

Mr.  Bowie.  I  could  not  give  you  the  names  very  accurately  with- 
out reference  to  this  list.  This  is  a  list  of  the  buildings  with  certain 
prices  on  them. 

Mr.  Miller.  What  we  want  at  this  point  are  the  apartment  houses 
for  which  your  company  are  agents. 

Mr.  Bowie.  Yes,  sir. 

Mr.  Miller.  Will  you  i*ead  them  into  the  record  as  quickly  as 
possible,  with  the  addresses? 

Mr.  Bowie.  Yes,  sir:  The  Adelphi,  at  1427  Chapin  Street;  the 
Akron,  1829  G;  Avalon,  2627  Adams  Mill  Road;  Belmont,  1831  Bel- 
mont; Beverly  Court,  1736  Columbia  Road;  Clifton,  1323  Clifton 
Street;  Creston,  1475  Columbia  Road;  Darlington,  149  A  NE.; 
Florence  Court  West,  California  Street  and  Phelps  Place;  Haddon, 
1930  New  Hampshire  Avenue;  Hampton,  1740  Eighteenth;  Hart- 
ford, 1434  Harvard;  Iris,  1420  Harvard;  Iroquois,  1410  M;  JeflFer- 
son,  315  H;  Lamont,  1627  Lamont  Street;  Livingston,  1741  T.; 
Myrene,  703  Sixth  Street;  Oneonta,  76  New  York  Avenue  NE.; 
Turin,  1924  Seventeenth;  Wilburton,  1844  Columbia  Road.  These 
are  buildings  without  names  that  follow:  1425  Chapin;  2029  Con- 
necticut Avenue;  2532  Fourteenth;  2844  Wisconsin;  Copely,  1813  F; 
LiMiart,  456  Massachusetts;  Wager,  1314  G;  2400  Sixteenth  Street, 
and  1205  Fifteenth  Street. 
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Mr.  Miller.  Mr.  Bowie,  have  you  figures  you  can  give  the  com- 
mittee showing  the  amount  of  rent  you  charged  for  those  apartments 
from  1914  to  the  present  time? 

Mr.  Bowie.  Yes;  I  think  I  can. 

Mr.  Miller.  In  other  words,  so  that  the  committee  can  compare 
the  amount  of  rent  you  received  for  those  places  from  jear  to  year 
so  as  to  show  the  increases. 

Mr.  Bowie.  Yes,  sir. 
•  Mr.  Miller.  What  shape  have  you  got  that  in  ? 

Mr.  Bowie.  I  have  it  m  this  shape  liere.  Tliese  are  the  present 
prices  that  the  tenants  are  paying.  These  are  prices  that  existed  two 
or  three  years  ago,  1914  and  1915.  These  prices  that  we  expect 
the  tenants  to  pay,  and  have  asked  the  tenants  to  pay. 

Mr.  Miller.  You  have  no  figures  otlier  than  this  sheet  to  show 
what  the  total  rent  was  for  the  Adelphi  from  1914  on  down? 

Mr'  Bowie.  No;  I  have  not. 

Chairman  Ball.  Are  you  familiar  with  the  number  of  apartments 
that  have  been  vacant  in  these  various  buildings  previous  to  1914— 
I  mean  the  number  of  vacant  apartments? 

Mr.  Bowie.  Yes,  sir. 

Chairman  Ball.  What  percentage  were  vacant? 

Mr.  Bowie.  I  would  say  it  would  be  a  small  percentage  of  the 
total,  perhaps  5  per  cent. 

Chairman  Ball.  What  is  your  percentage  of  vacancies  during 
the  years  1917  and  1918  up  to  the  present  time? 

Mr.  Bowie.  There  have  been  none. 

Chairman  Ball.  There  have  been  no  vacancies  at  all  ? 

Mr.  Bowie.  No,  sir. 

Chairman  Ball.  And  not  more  than  5  per  cent  of  vacanciei?  in 
previous  years? 

Mr.  Bowie.  I  am  making  that  statement  without  any  careful 
thought  on  the  subject.  I  would  judge  that.  Our  policy  was,  if 
the  apartments  did  not  rent,  to  reduce  the  rent  to  such  figures  that 
they  would  rent,  and  we  succeeded  in  keeping  the  buildings  pretty 
well  filled. 

Mr.  Miller.  You  haven't  the  figures  in  the  shape  we  want  them. 
Can  you  get  them  up  and  show  us  what  you  received  for  eAch  one  of 
those  apartments  you  have  named  from  1914  down  to  and  includinir 
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Mr.  Bowie.  Yes,  sir. 

Mr.   MirxxR.  We  also  want  at  the  same  time  w! 

mt  houses  were  built. 

Mr.  Bowie.  Yes,  sir. 

Mr.  MnxJiR.  Can  you  give  us  that? 

Mr.  Bowie.  I  can  as  to  some  of  them.    As  to  some  ot 

'  that.    I  do  not  know  when  they  wei'e  built. 

Mr.  Mii^UEiR.  Can  you  also  give  us  the  length  of  tim 

ese  apartments  were  vacant?    In  other  words,  the 

cancies  in  these  various  buildings  in  1914, 1915,  and 

«rtments  began  to  fill  up  here  in  Washington. 

Mr.  Bowie.  I  could  tell  you  approximately. 

Chairman  BaiJa.  If  he  is  going  to  give  us  the  actua 

artoients  during  that  period,  it  would  cover  the  v£ 

*? 

Senator  Dial.  It  might  and  it  might  not.    He  might 

ry  low  price. 

Sir.  MnuER.  Are  you  prepared  to  discuss  the  inc 

lintenance  and  operation  oi  apartment  houses  in  gei 

Mr.  Bowie.  I  can  tell  you  what  it  costs  to  maintain 

out  what  it  did  cost  in  1914  and  1915.    I  can  give  ; 

p  fuel  and  service  and  other  costs,  but  I  have  not 

ta.    I  have  not  had  the  opportunity  to  compare  thos 

Mr.  MnxER.  Can  you  give  us  any  figures  as  to  the 

coal? 

Mr.  Bowie.  Coal  has  increased  over  100  per  cent. 

Mr.  MnxER.  Between  what  dates? 

Mr.  Bowie.  Starting  with  1916,  and  down  to  the  pi 

Senator  Sheppard.  What  has  service  increased? 

Mr.  Bowie.  I  would  say  service  has  increased  from 

it.    That  is  for  janitors,  elevator  employees,  and  ol 

apartment  buildings. 

Senator  Sheppard.  What  other  expenses  are  there? 

Mr-  Bowie.  Tliere  is  the  element  of  repairs. 

senator  Sheppard.  What  percentage  of  increase  hai 

It  element  ? 

\lr,  Bowie,  I  would  say  approximately  100  per  cen 

^.  for   papering,  repainting,  repairs  to  plumbing, 

\  all  work  of  that  character. 

senator   Sheppard.  What  else?     Does  that  cover 

■ru? 

VIr.   Bowie.  That  covers  all   the  matter  of  repaii 

nzB  that  have  not  increased  are  water  rent,  fire  insu 

♦^^  and  taxes,  although  there  may  have  been  one  or 

^re  the  taxes  will  go  up  when  taxes  are  next  paid. 

vnator  Sheppard.  What  increase  in  rent  has  the  c 

meet  these  increases  in  expenses? 

kir.  Bowies.  Up  to  the  present  time  the  increase  in 

jier  cent,  I  would  say,  less  than  10  per  cent. 

Senator  Sheppard.  What  increases  do  you  contem 

rt  rear? 

Wr.  Bowie.  I  have  here  a  list  of  the  present  prices, 

■«d  new  prices.    I  calculate  the  total  of  the  prewar  ] 
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total  of  the  proposed  prices  that  we  expect  to  request  the  tenants 
to  pay,  to  take  care  of  these  increased  costs  of  maintenance.  The 
sum  total  of  the  proposed  prices  is  less  than  25  per  cent  of  the  prewar 
prices.    The  new  prices  are  less  than  25  per  cent  increase. 

Senator  Sheppard.  Over  the  prewar  prices? 

Mr.  Bowie.  Over  the  prewar  prices. 

Chairman  Ball.  What  is  the  proportion  of  the  total  increase  tc 
the  cost  of  maintenance?  You  say  coal  has  increased  100  per  cent, 
janitor  service  and  general  help  100  per  cent,  repair  100  per  cent, 
There  has  been  no  increase  in  the  water  rate,  in  the  taxes,  or  interest 
rate.  What  proportion  of  your  general  expenses  usually  would  th^ 
water  rent  and  taxes  be  in  an  ordinary  apartment  house? 

Mr.  Bowie.  We  have  never  compiled  that  information. 

Chairman  Ball.  You  will  have  an  increase  of  about  26  per  ceni 
in  your  income,  from  the  increase  in  rents.  Have  you  these  figures 
on  the  increased  percentage  in  the  total  outlay? 

Mr.  Bowie.  No  sir ;  I  have  not. 

Senator  Sheppard.  Are  you  including  in  that  statement  or  genera 
estimate  you  gave  residences  as  well  as  apartments? 

Mr.  Bowie.  No  sir^  have  included  only  apartment  houses. 

Senator  Sheppard.  Would  the  same  statement  apply  to  residences 

Mr.  Bowie.  No  sir. 

Senator  Sheppard.  In  what  way  would  it  differ?  Would  it  b 
greater  or  less  than  the  residences? 

Mr.  Bowie.  Very  much  lower. 

Senator  Sheppard.  Very  much  lower? 

Mr.  Bowie.  Yes,  sir. 

Senator  Sheppard.  And  you  contemplate  a  smaller  increase  o 
residences? 

Mr.  Bowie.  Very  much  smaller;  in  fact,  we  have  madd  no  gendtt 
increase  on  residence  property  at  all. 

Senator  Sheppard.  You  are  not  contemplating  any? 

Mr.  Bowie.  No,  sir. 

Chairman  Ball.  Are  any  of  your  properties  sublet? 

Mr.  Bowie.  Some  of  them  may  be  to-day.  We  found  the  suble 
ting  during  the  war  period  quite  an  evil.  It  got  going  pretty  stron 
before  we  realized  that  it  could  be  regulated.  We  did  nnaUy  attem] 
to  regulate  it. 

Chairman  Ball.  How  did  you  regulate  it? 

Mr.  Bowie.  We  pursued  the  policy  of  not  giving  permission  1 
tenants  to  sublet  unless  they  would  restrict  the  price. 

Chairman  Ball.  To  the  same  price  that  they  were  paying? 

Mr.  Bowie.  No,  sir;  the  apartments  that  were  furnished,  for  ii 
stance,  and  the  tenant  was  paying  us  $50  a  month  unfurnished,  ^ 
consented  and  agreed  to  their  renting  it  furnished  for  $100,  V 
struck  upon  that  basis,  not  that  we  thought  it  was  a  proper  bas 
but  it  was  an  easy  way  to  regulate  it.  In  many  cases  the  proporti^ 
of  overcharge,  before  that  regulation  was  applied,  was  very  mu^ 
greater. 

Mr.  Miller.  Mr.  Bowie,  you  say  that  your  average  increase 
rent  for  these  apartments  is  about  10  per  cent? 

Mr.  Bowie.  No,  sir ;  a  fraction  less  than  25  per  cent 

Senator  Sheppard.  He  means  to  ask  you  about  the  increases  y 
have  already  made. 
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Mr.  Bowie.  Oh ;  the  increases  we  have  already  made.  I  have  not 
calculated  it,  but  I  would  say  about  10  per  cent. 

Mr.  Miller.  But  for  the  next  year  you  contemplate  an  increase  of 
25  per  cent. 

Mr.  Bowie.  No,  sir;  we  contemplate  an  increase  of  25  per  cent 
above  the  prewar  prices. 

Mr.  MnxER.  Do  you  have  an  apartment  called  the  Creston? 

Mr.  Bowie.  Yes,  sir. 

Mr.  Miller,  Where  is  that  located? 

Mr.  Bowie.  1475  Columbia  Road. 

Mr.  Miller.  What  demands  have  you  made  for  an  increased  rent 
from  any  of  the  tenants? 

Mr.  Bowie.  We  sent  out  a  letter.  I  have  the  figures  here  showing 
the  increase  requested  and  the  present  prices. 

Mr.  Miller.  Have  you  a  tenant  there  named  Mr.  A.  E.  Middleton? 

Mr.  Bowie.  Yes,  sir. 

Mr.  Miu^R.  What  rent  do  you  charge  him  for  his  present  apart- 
ment? 

Mr,  Bowie.  $37,50. 

Mr.  Miller.  What  increase  have  you  requested  of  him  ? 

Mr.  Bowie.  We  have  increased  his  rent  to  $45. 

Mr.  Miller.  That  will  be  an  increase  of  practically  20  per  cent, 
will  it  not? 

Mr.  Bowie.  Yes,  sir;  practically  20  per  cent. 

Mr.  Miller.  A  minute  ago  you  stated  you  were  charging  them  less 
than  25  per  cent  increase  on  the  1916  figures.  State  what  the  1916 
fibres  would  be  on  that  particular  apartment? 

Mr.  Bowie.  On  that  apartment?    $37.50. 

Mr.  Miller.  In  other  words,  you  have  not  raised  that  rent? 

Mr.  Bowie.  That  rent  has  not  been  raised  since  the  prewar  prices. 

Mr.  Miller.  I  don't  want  to  bring  out  any  more  questions  from  this 
witness,  but  want  him  to  supply  us  the  information  requested. 

Chairman  Ball.  He  said  he  would  do  that. 

Senator  Dial.  I  am  interested  in  young  America.  Do  you  refuse 
to  rent  to  people  who  have  children  ? 

Mr.  Bowie.  Some  property  owners  restrict  us  in  that  regard.  The 
majority  of  them  do  not. 

Mr.  Miller.  Has  it  been  your  policy  to  suggest  to  tenants  that  it 
would  be  better  for  them  not  to  take  advantage  of  the  Saulsbnry 
resolution? 

Mr.  Bowie.  It  has  not;  no,  sir. 

Mr.  Miller.  You  have  never  done  that  verbally? 

Mr.  Bowie.  No,  sir. 

Mr.  Miller.  Or  through  any  of  your  agents  at  any  time? 

Mr.  Bowie.  No,  sir. 

Mr.  Miller.  Have  you  ever  suggested  to  your  tenants  that  if  they 
did  not  take  advantage  of  the  Saulsburv  resolution  you  would  prob- 
«bly  treat  them  better  in  the  future  when  the  Saulsbury  resolution 
expired? 

Mr.  Bowie.  We  have  not;  no,  sir. 

Mr.  Miller.  Then  it  has  not  been  the  policy  of  your  firm  to  use 
any  threats  or  coercion? 
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Mr.  Bowie.  It  has  not;  I  can  give  you  the  exact  wording  of  the 
letter  we  sent  in  all  these  cases,  if  you  would  like  to  have  it.  That  is 
the  only  communication  we  have  had  with  the  tenants. 

Mr.  Miller.  When  did  you  send  that  letter  out? 

Mr.  Bowie.  About  the  middle  of  this  month. 

Mr.  Miller.  That  is  similar  to  the  letter  that  Mr.  Middleton  gave 
us,  one  of  your  tenants? 

Mr.  Bowie.  Yes,  sir. 

Mr.  Miller.  Then  it  will  not  be  necessary  to  read  it  into  the  records 

Mr.  Bowie.  That  is  the  form  we  used  in  all  these  cases. 

Mr.  Miller.  In  case  the  Saulsbury  resolution  expires,  and  it  is  not 
replaced  by  some  regulatory  rent  legislation,  can  you  give  the  com- 
mittee an  idea  as  to  whether  your  concern  expects  to  raise  rents  more 
than  indicated  in  the  letter  sent  to  your  tenants? 

Mr.  Bowie.  No,  sir;  we  expect  to  and  have  always  tried  to  main- 
tain a  uniform  schedule  in  each  bulding,  having  a  set  price  for  each 
apartment.  We  try  to  make  the  prices  true  up;  that  is,  one  apart- 
ment against  another. 

Senator  Sheppard.  What  is  the  determining  factor  in  fixing  the 
rent?  Is  it  the  income  on  the  investment  or  is  it  the  competition 
of  places  similarly  located,  or  both  ? 

Mr.  Bowie.  It  is  both,  sir.  • 

Senator  Sheppard.  What  interest  do  you  try  to  get  for  a  client 
on  the  money  invested  in  the  property? 

Mr.  Bowie.  The  owners  who  rent  the  apartment  usually  figure 
their  income  based  upon  the  cost  of  construction. 

Senator  Sheppard.  What  amoimt  of  income  do  you  generally  get 
for  him  ?    What  rate  of  interest  do  you  charge  on  his  investment  T 

Mr.  Bowie.  That  would  not  be  a  matter  with  wliich  I  am  familiar^ 
and  I  do  not  know. 

Mr.  Miller.  Do  they  figure  the  cost  of  construction  on  what  it 
actually  cost  to  construct  the  building  some  years  ago,  or  what  it 
woull  cost  now  to  construct  the  same  character  of  building? 

Mr.  Bowie.  I  didn't  quite  catch  that. 

Mr.  Miller.  In  figurmg  the  cost  of  construction,  so  as  to  figure 
the  percentjige  of  profit  the  owner  wants  to  make,  do  you  figure  the 
original  cost  of  the  building  or  what  it  would  cost  to  erect  the  build- 
ing to-day? 

Mr.  Bowie.  The  figuring  of  the  rental  value  in  accordance  with 
the  cost  of  construction  is  done  at  the  time  the  building  is  erected. 
That  is  never  revised;  that  is,  if  we  were  going  to  revise  the  rent 
in  the  apartment  building,  we  would  not  undertake  to  calculate 
what  it  would  cost  to  construct  it  to-day,  and  figure  our  rent  along 
that  line. 

Chairman  Ball.  I  take  it  that  if  the  building  was  new  there 
would  be  no  repairs,  but  if  the  building  was  old,  you  would  have 
quite  a  repair  bill;  so  in  the  end  probably  one  would  balance  the 
other. 

Mr.  Bowie.  Yes,  sir ;  that  is  usually  the  case.    I  heard  one  of  the 

?uestions  asked  Capt.  Peyser;  and  I  would  like  to  say  for  the  in- 
ormation  of  the  committee  tnat  I  can  give  them  the  name  of  one 
individual  who  rents  a  number  of  apartments  in  one  particular  build- 
ing and  uses  them  for  subletting  purposes. 

Chairman  Ball.  We  would  like  to  have  it  very  much. 
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Mr.  Bowie.  It  is  in  the  Iroquois  Apartment,  at  1410  M,  and  the 
lady's  name  is  Dr.  L.  S.  Brennon.  I  might  say  further  that  we  tried 
to  get  rid  of  this  subletting  in  that  particular  building,  filing  suit 
against  this  lady  in  the  municipal  court,  and  Capt.  Peyser  defended 
her.  We  lost  the  case,  and  she  is  still  in  possession  of  the  apartment, 
and  we  would  like  very  much  to  get  her  out  and  rent  those  apart- 
ments unfurnished. 

Mr.  Miller.  Have  you  an  idea  as  to  how  many  cases  you  brought 
against  people  last  year  to  eject  them  from  your  apartments? 

Mr.  Bowie.  For  subletting? 

Mr.  Miller.  No  ;  not  for  subletting ;  but  for  other  purposea 

Mr.  Bowie.  There  would  not  be  any  other  cases  except  for  non- 
payment of  rent. 

ilr.  Miller.  Nonpayment  of  rent  after  they  had  refused  to  pay 
the  increase  in  rent? 

Mr.  Bowie.  We  never  file  a  suit  because  a  tenant  failed  to  pay  the 
increase  in  rent.  We  would  have  no  standing  in  court,  after  the 
passage  of  the  Saulsbury  resolution.  We  could  not  enforce  such  a 
fcuit. 

Mr.  Miller.  The  evidence  before  this  committee  shows  a  number 
jf  real  estate  dealers  endeavored  to  get  around  the  Saulsbury  law, 
svhether  they  had  a  right  to  or  not. 

Mr.  Bowie.  We  never  filed  a  suit  for  possession  of  any  apart- 
[ijent,  except  for  nonpayment  of  rent  or  for  a  violation  of  the  lease 
prohibiting  subletting.    We  did  file  cases  of  that  kind. 

Senator  Dial.  What  price  did  this  party  you  mentioned  pay  you 
For  the  apartments  she  was  subletting? 

Mr.  Bowie.  This  lady  in  the  Iroquois? 

Senator  Dial.  Yes. 

Mr.  Bowie.  She  paid  us  $55  a  month  for  five  rooms  and  a  bath. 
>he  sublet  them  for  various  sums,  running  from  $100  up. 

Senator  Dial.  Did  she  furnish  them  ? 

Mr.  Bowie.  She  furnished  them. 

Mr.  MnxER.  Don't  you  realize  that  last  year  there  were  a  number 
»f  war  workers  who  came  to  Washington,  and  if  they  had  not  been 
►ermitted  to  occupy  rooms  in  apartments  that  were  subrented  they 
t'oiild  not  have  had  any  place  to  go? 

Mr.  Bowie.  Yes,  sir ;  I  realize  that. 

Mr.  Miller.  But  in  spite  of  that  fact  you  bring  suit  to  evict  the 
enant,  even  when  those  conditions  existed. 

Mr.  Bowie.  We  gave  that  particular  lady  a  notice  in  December. 

Mr.  Miller.  I  am  not  talking  about  that  particular  lady.  I  have 
eard  enough  about  her.    I  am  asking  you  a  general  question. 

Mr.  Bowie.  We  filed  suits  for  possession  of  these  apartments,  yes, 
f   the  Iroquis. 

Mr.  Miller.  I  am  not  talking  about  the  Iroquis.  Just  answer  my 
ri^inal  question.  You  know  there  were  a  great  number  of  war 
orkers  who  came  here  to  Washington  and  if  they  had  not  had  the 
[^portimity  to  go  into  apartments  that  were  sublet  they  would 
ave  had  no  place  to  go? 

Mr.  Bowie.  That  is  true. 

Mr.  Miller.  But  in  spite  of  those  conditions  your  firm  would  bring 
tit«,  no  matter  whether  they  were  justified  m  subletting  or  not? 
Mr.  Bowie.  We  did  bring  a  number  of  suits. 
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Mr.  Miller.  And  the  war  worker  was  the  one  who  suflfered? 

Mr.  Bowie.  Not  always;  we  usually  lost  them  in  the  municipa 
courts; 

Mr.  Miller.  Your  suits  were  not  based  on  justice. 

Mr.  Bowie.  Yes;  I  think  they  were  perfectly  just,  but  we  wer 
not  very  successful  against  Capt.  Peyser. 

Mr.  Miller.  You  do  not  mean  to  assert  that  the  courts  in  the  dis 
trict  did  not  render  just  decisions,  do  you? 

Mr.  Bowie.  Oh,  no;  I  don't  mean  to  assert  that;  but  they  hav 
certain  rulings  which  make  it  quite  difficult  for  an  owner  or  agent  t 
enforce  those  provisions.    For  instance,  If  a  case  of  subletting  hap 

Eens,  if  we  accept  payment  of  rent  from  the  original  tenant,  wit 
nowledge  that  it  has  been  sublet,  we  are  forever  estopped  afte 
that  from  proceeding  against  the  tenant  because  of  that  breach  i 
the  lease  by  reason  of  the  subletting. 

Mr.  Miller.  Well,  now,  to  continue  along  that  line,  if  you  ha 
been  successful  in  these  suits,  what  would  you  have  done  with  tli 
apartment  you  regained? 

Mr.  Bowie.  Rerented  them  unfurnished. 

Mr.  Miller.  At  the  same  rent,  I  presume? 

Mr.  Bowie.  We  might  have  made  a  small  advance. 

Mr.  Miller.  There  is  more  or  less  surmise  that  you  agents  wV 
brought  these  suits  might  have  brought  them  to  get  people  out  so  yc 
could  very  greatly  increase  the  rent. 

Mr.  Bowie.  That  was  not  true  in  our  case,  at  least 

Mr.  Miliar.  Do  you  not  know  that  last  year  the  Govemmei 
threatened  to  make  a  survey  of  all  homes  in  the  District,  so  as  i 
find  homes  for  these  war  workers? 

Mr.  Bowie.  I  did  not  know  that;  no  sir. 

Mr.  Miller.  The  conditions  were  so  stringent  at  that  time  that 
was  thought  it  would  be  necessary  to  commandeer  homes  and  hous 
in  the  District  of  Columbia  to  provide  places  for  war  workei 
Therefore,  do  you  not  think,  as  a  real  estate  man,  that  your  tenar 
had  a  right  to  sublet  in  order  to  take  care  of  these  war  workers, 
they  did? 

Mr.  Bowie.  Vacate  the  whole  apartment,  do  you  mean,  or  rent^ 
furnished?  That  is  what  I  had  reference  to  when  I  spoke  of  bv 
letting. 

Mr.  Miller.  I  don't  want  to  isplit  hairs,  but  you  have  admitl 
tliat  your  firm  brought  a  great  number  of  suits  to  get  people  out?  j 

Mr.  Bowie.    No  sir. 

Mr.  Miller.  And  they  lost  those  suits  in  the  courts,  and  a  gu 
number  of  tliose  suits  were  brought  against  people  who  were  ai 
letting  to  war  workers  in  the  city. 

Mr.  Bowie.  No  sir:  I  don't  think  I  made  that  statement  in  jS 
that  way.    I  said  we  brought  some  suits  because  of  that  sublett] 
I  didn't  say  we  were  going  to  put  war  workers  out     I  may  not  h 
known  who  was  living  on  the  premises. 

Senator  Dial.  Do  you  collect  your  rents  monthly  in  advance  f 

Mr.  Bowie.  Yes  sir. 

Senator  Sheppard.  You  give  the  people  who  have  subrented 
apartments  the  same  opportunity  to  rent  them  as  anvone  else-? 

Mr.  Bowie.  We  actually  turned  them  over  to  the  subteaan.| 
some  cases  where  we  were  successful,  rented  to  tlie  subtenants. 
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TESTIMONT  OF  CHARLES  FLINT. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Give  your  full  name. 

Mr.  Flint.  Charles  Flint. 

Mr.  Miller.  You  are  in  business  at  what  address  ? 

Mr.  Flint.  I  am  simply  resident  manager  for  my  sister's  apart- 
ment.   That  is  the  only  business  I  have. 

Mr.  Miller.  What  is  the  name  of  that  apartment  house? 

Mr.  Flint.  Octavia. 

Mr.  Miller.  Where  is  it  located  ? 

Mr.  Flint.  1669  Columbia  Road. 

Mr.  Miller.  How  long  has  that  apartment  been  built? 

Mr.  Flint.  I  understand  about  10  years. 

Mr.  Miller.  How  long  has  your  sister  been  the  owner  of  it? 

Mr.  Flint.  Two  years  the  15th  of  September. 

Mr.  Miller.  She  bought  it  September  15, 1917,  for  how  much? 

Mr.  Flint.  It  cost  her  $180,000. 

Mr.  Miller.  Have  you  figures  to  show  what  rents  you  have 
charged  in  1917  and  on  down  to  the  present  time  ? 

Mr.  Flint.  Yes;  I  think  you  will  find  it  right  there.  There  is  the 
rent  for  1916, 1917,  and  1918. 

Mr.  Miller.  Will  you  give  to  the  committee  any  figures  you  have 
there  showing  the  increase  in  the  cost  of  maintenance  and  operation 
from  the  time  you  took  possession  two  year^  ago  to  the  present  time? 

Mt.Flint.  IsTo;  it  states  in  here  that  it  is  not  possible  for  me  to 
^ve  that  maintenance  expense  for  this  year,  for  tne  books  have  not 
been  made  up,  but  I  will  have  time  probably  to  send  it  to  you  by 
to-morrow.    We  have  only  had  it  two  years,  you  know. 

Mr.  Miller.  What  else  have  you  thtre? 

Mr.  Flint.  I  have  it  for  1918? 

Mr.  Miller.  Does  the  committee  want  that  put  in  at  this  time? 

Mr.  FuNT.  That  gives  the  rent  for  1918  and  also  the  expense. 

Senator  Sheppard.  State  what  those  items  arc? 

Mr.  Flint.  Which? 

Senator  Sheppard.  The  rents  and  expenses  you  just  referred  to. 

Mr.  Flint.  The  rents  for  the  Octavia  for  1918  was  $19,182.50. 

Senator  Sheppard.  W^hat  were  your  expenses? 

Mr.  Flint.  The  expenses  were  $14,711.88.  That  expense  account 
13  divided  up,  taking  the  interest  on  the  first  and  second  mortga^, 
the  taxes,  coal,  moving  of  ashes,  electrical  repairs,  gas,  gas  repairs, 
etc. 

Senator  Sheppard.  Will  you  leave  that  statement? 

Mr.  Flint.  Yes,  sir. 
Senator  Sheppard.  That  left  you  a  net  income  of  about  $4,000. 

Mr.  Flint.  Yes,  sir. 

Mr.  MttJjEB.  What  did  you  say  your  rents  were? 

Mr.  Flint.  $19,182.50. 

Mr.  Miller.  You  say  your  sister  paid  $180,000  for  that  apartment! 

Bfr.  Flint.  Yes,  sir. 

Mr.  Miller.  Don't  you  know  it  was  offered  for  sale  very  recently 
for  $125,000? 

Mr-  Flint.  No,  sir;  I  don't  believe  it. 
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Mr.  Miller.  The  assessor  of  the  District  of  Columbia  has  affi- 
davits in  his  office  to  that  effect. 

Mr.  Flint.  In  the  first  place,  it  has  a  first  mortgage  of  $74,000. 
and  a  second  mortgage,  I  think,  of  $26,000.  So  it  would  be  rather 
a  bad  sale  at  $125,000. 

Mr.  Miller.  Did  she  pay  cash  or  get  it  in  a  trade? 

Mr.  Flint.  She  got  it  in  a  trade. 

Mr.  Miller.  What  were  the  terms  of  the  trade  ? 

Mr.  Flint.  I  can't  give  them  to  you. 

Mr.  Miller.  Were  you  not  associated  with  your  sister  then  ? 

Mr.  Flint.  No,  sir ;  I  was  not  in  that  trade. 

Mr.  Miller.  Then  the  statement  that  she  paid  $180,000  for  it 
may  be  a  little  misleading,  because  she  didn't  pay  the  cash  for  it? 

Mr.  Flint.  No,  sir;  but  it  is  actual  cash,  because  we  had  a  lot  of 
property  in  the  country  and  apartments  in  this  city. 

Mr.  Miller.  You  say  "  we.'^    Who  do  you  mean  ? 

Mr.  Flint.  Well,  I  always  say  that,  altliough  it  is  hers. 

Mr.  Miller.  If  you  say  "  we,  why  can't  you  give  us  the  details 
of  that  transaction,  which  was  only  two  years  ago?  You  were 
managing  your  sister's  affairs  in  this  matter.  We  want  the  details 
of  the  piu'chase  of  the  Octavia. 

Mr.  Flint.  I  will  give  you  a  copy  of  the  bill  of  sale ;  I  will  send 
it  to  you  to-morrow. 

Mr.  Miller.  You  are  not  familiar  with  the  facts? 

Mr.  Flint.  Not  all  of  them. 

Mr.  Miller.  Give  us  the  facts  that  will  explain  to  the  committee 
the  details  of  that  trade. 

Mr.  Flint.  I  will  send  it  to  you  in  the  morning. 

Mr.  Miller.  Why  can't  you  give  it  now  ? 

Mr.  Flint.  Because  I  havenx  them  arranged  in  the  shape  yoo 
want  them.    You  can  look  at  this  bill  of  sale  if  you  want  to. 

Mr.  Miller.  I  am  not  being  cross-examined;  I  want  you  to  tell 
the  committee  if  you  have  the  tacts  there. 

Chairman  Ball.  We  want  all  the  facts  connected  with  the  case. 

Mr.  Flint.  I  will  send  you  a  copy  to-morrow.  When  they  came 
at  half-past  6  or  a  quarter  to  7  last  night  to  fix  it,  I  have  not  had 
the  time  to  do  it. 

Mr.  Miller.  That  is  merely  gratuitous.  You  need  not  go  into 
that. 
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Chairman  Ball.  Let  me  ask  you  a  few  questions;  you  say  you 
sent  notices  to  certain  persons  who  are  now  occupying  apartments 
there  that  after  the  1st  of  October  they  would  be  expected  or  re- 
quired to  pay  certain  additional  rent  or  vacate  the  premises. 

Mr.  Flint.  I  didn't  send  any  such  notice;  I  beg  your  pardon. 

Chairman  Ball.  You  have  not? 

Mr,  Flint.  No,  sir. 

Chairman  Ball.  Who  signs  your  notices? 

Mr.  Flint.  I  do,  as  resident  manager.  I  know  the  party  you  have 
reference  to,  and  he  is  quite  off  in  his  statements. 

Mr.  Miller.  We  don't  want  any  comments  on  anything,  except 
in  answer  to  the  questions. 

Mr.  Flint.  All  right. 

Chairman  Ball.  He  has  answered  the  question  that  he  did  not. 
That  is  all  there  is  to  it.  You  have  not  made  anv  increase  in  vour 
rent? 

Mr.  Flint.  I  have,  but  I  have  seen  the  parties  personally  and  had 
conversations  with  them. 

ChaiiTOan  Ball.  Wliat  increases  have  you  made  in  your  rents? 

Mr.  Flint.  It  is  right  here  5  I  will  give  it  to  you.  I  have  a  list 
of  them  for  last  year,  and  I  will  make  you  up  a  list  for  this  coming 
year,  but  thev  are  not  settled  yet. 

Chairman  Ball.  Does  your  list  include  the  increases  for  this  year? 

Mr.  Flint.  No,  sir;  from  October  1,  1919,  to  October  1,  1920,  or 
from  1918  to  1919  ? 

Chairman  Ball.  Have  you  notified  any  of  your  tenants  they  will 
be  expected  to  pay  an  increased  rent? 

Mr.  Flint.  I  have  been  to  them  and  spoken  of  the  matter,  but  have 
only  leased  one  apartment. 

Chairman  Ball.  What  increase  have  you  asked  for? 

Mr.  Flint.  To  get  the  apartment  all  in  an  equality  according  to 
rents.  An  apartment  renting  at  $65,  and  one  right  next  door  renting 
for  $00,  is  not  a  fair  deal  to  the  man  who  is  paying  $65,  and  the 
other  fellow  paying  $60.  If  I  have  one  apartment  in  a  certain  loca- 
tion, with  a  man  paying  $35,  and  in  another  a  man  who  wants  to  hold 
on  to  for  $30,  that  is  not  fair.  We  are  trying  to  equalize  the  apart- 
ments as  we  go  along,  and  we  have  succeeded. 

Chairman  Ball.  You  have  not  made  regular  increase  in  rent? 
You  have  onlv  adjusted  the  rent? 

Mr.  Flint. 'That  is  it 

Mr.  Miller.  We  have  evidence  here.  Senator,  showing  they  made 
increase  in  rent? 

(Tiairman  Ball.  We  know  that. 

Mr.  Miller.  That  was  given  under  oath.  I  would  like  to  ask  him 
a  question  about  it.    May  I? 

Chairman  Ball.  Yes. 

Mr.  MnxER.  What  are  you  charging  for  apartment  33  at  the 
Octavia  f 

Mr.  Flint.  I  don't  see  33  on  this  list ;  what  is  the  name  ? 

Mr.  Mnx£R.  L.  P.  Liles. 

Mr.  Flint.  That  is  34. 

Mr.  Miller.  What  are  you  charging  for  that  now  ? 

Mr.  Flint.  We  are  charging,  up  to  the  1st  of  October,  $60. 
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Mr.  Miller.  Have  you  made  any  request  for  an  increase  in  rent? 

Mr.  Flint.  Yes,  sir,  personally. 
•  Mr.  Miller.  What? 

Mr.  Flint.  $30.    I  want  $90. 

Mr.  Miller.  In  other  words,  you  are  asking  for  an  increase  in  rent 
from  $60  to  $90? 

Mr.  Flint.  Yes,  sir. 

Mr.  Miller.  That  is  a  50  per  cent  increase? 

Mr.  Flint.  Yes,  sir. 

Mr.  Miller.  How  do  you  explain  that  to  the  committee  ? 

Mr.  PYiNT.  Because  the  other  people  have  all  been  charged  the 
same  price  for  this  coming  year.  It  is  a  large  apartment,  and  the 
committee  can  see  the  size  of  it  from  the  plans  of  the  apartment,  and 
it  is  perfectly  proper  he  should  pay  it. 

Chairman  Ball.  What  is  the  size  of  it? 

Mr.  Flint.  It  is  on  the  fourth  floor.  He  has  a  library  12  by  13; 
a  parlor  12  by  17;  a  bedroom  12  by  13,  another  one  11.6  by  14.6;  an- 
other bedroom  11  by  12 ;  a  dining  room  12  by  16 ;  a  maid's  room,  8.6 
by  7.6.  He  has  quite  a  large  hall  and  a  very  good  kitchen,  and  it  is 
on  the  front  corner  of  the  building,  so  I  don't  think  it  is  an  excessive 
charge,  as  rates  go. 

Mr.  Miller.  Last  winter  did  you  receive  any  complaint  as  to  th^ 
heating  service  in  the  Octavia? 

Mr.  Flint.  No,  not  to  speak  of. 

Mr.  Miller.  Not  to  speak  of? 

Mr.  Flint.  Occassionally  some  man  would  be  a  little  bit  cold,  bui 
I  can  give  you  the  cost  of  the  coal  for  the  last  year. 

Mr.  Miller.  Were  you  ever  told  by  some  of  your  tenants  that  yoi 
would  be  reported  to  the  Fuel  Administrator  if  you  did  not  provid 
more  heat? 

Mr.  Flint.  No,  sir ;  not  to  my  knowledge ;  I  have  been  congratu 
lated. 

Mr.  Miller.  Congiatulated  upon  the  heat  in  your  building? 

Mr.  Flint.  Yes,  sir.    In  1918  we  spent  $2,700  for  coal. 

Mr.  Miller.  One  moment;  what  other  apartment  houses  in  the  cit 
does  Mrs.  Barrett  own? 

Mr.  Flint.  The  only  other  one  she  owned  she  sold. 

Mr.  Miller.  What  was  that? 

Mr.  Flint.  Knickerbocker. 

Chairman  Ball.  Have  you  a  list  of  the  increases  in  rents  yc 
have  asked  for  the  different  apartments?  You  say  you  did  not  ii 
crease  them  all  50  per  cent? 

Mr.  Flint.  Xo  sir;  not  at  all.    I  have  ffot  them  right  here. 

Chairman  Ball.  Give  us  a  list  of  the  increases  you  have  aske<l. 

Mr.  Flint.  Do  you  want  me  to  read  them  to  you? 

Chairman  Ball.  Yes;  just  name  them. 

Mr.  Flint.  I  haven't  put  down  the  increase  to  be  asked  for  ne 
year,  from  1919  to  1920,  but  I  have  got  the  price  paid  for  apartmen 
from  1917  to  1919. 

Chairman  Ball.  Is  this  one  apartment  you  have  asked  for  an  i 
crease  of  60  per  cent. 

Mr.  Flint.  Yes  sir. 

Chairman  Bali..  $30. 

Mr.  Flint.  Yes  sir. 
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Senator  Sheppard.  When  is  that  asked  for? 

Mr.  Flint.  That  is  to  commence  the  1st  of  October  of  this  year. 

Chairman  Ball.  How  about  the  other  apartments  on  the  1st  of 
)ctober? 

Mr.  Flint.  I  have  not  prepared  any  list  of  charges  yet 

Mr.  Miller.  You  have  no  figures  before  you  to  show  the  monthly 
entals  and  receipts  for  this  year? 

Mr.  Flint.  No  sir. 

Mr.  Miller.  Does  the  committee  want  these  figures  put  in?  I 
rill  put  in  at  this  point,  as  Exhibit  A,  the  list  showing  the  monthly 
ental  and  receipts  of  the  Octavia  from  October,  1916,  up  to  and  in- 
luding  October,  1919. 

(Sam  Exhibit  A  is  here  copied  in  the  record  as  follows:) 

(ofUMy  reniaU  and  receipts  of  the  Octavia  from  October,  1916,  to  October,  1919. 


Apartment  No.— 

October,  I91fr-17. 

October,  1917-18. 

October,  1918-19. 

$37.50 
40.00 
27.50 
25.00 
27.50 
25.00 
32.50 
70.00 
3a  00 
65.00 
65.00 
05.00 
32.50 
32.50 
4T.50 
30.00 
42.50 
35.00 
40.00 
67.50 
30.00 
65.00 
2a  50 
32.50 
50.00 
30.00 
35,00 
5&00 
60.00 
60.00 
32.50 
32.50 
47.50 
30.00 
48.50 
35.00 

137.50 
55.00 
27.60 
25.00 
27.50 
25.00 
32.60 
70.00 
30.00 
60.00 
65.00 
65.00 
32.50 
32.50 
47.50 
30.00 
42.50 
35.00 
40.00 
67.50 
30.00 
65.00 
32.50 
32.50 
50.00 
32.50 
42  50 
60.00 
6a  00 
65.00 
35.00 
32  50 
50  00 
32.50 
42.50 
35.00 

S40.00 

•  55.00    $15.00 

27.60 

♦  25.00       6.00 

27.60 

*  25.00       5.00 

35.00 

%nd  U 

70.00 

!» 

30.00 

2 

♦65.00       5w00 

1 

7a  00 

S 

70.00 

i 

35.00 

f 

35.00 

1 

♦  47. 50       2. 60 

> 

♦  30.00       6.00 

).. 

♦42.50       7.60 

1 

35.00 

I 

40.00 

laodSS 

7a  00 

I 

32.50 

7a  00 

N... 

35.00 

\ 

35.00 

» 

5a  00 

) 

36.00 

1 

50.00 

\ 

7a  00 

J 

♦  60.00    laoo 

I :..     .. 

70.00 

1 

35.00 

♦  32.50       2.60 

1 

50  00 

>... 

♦  32  50       2.60 

> 

50.00 

35.00 

Totai 

1,528.50 

1,580.00 

1,652.60 

Rentals  for  October,  1916,  to  October,  1917,  $1,528.50X12=$! 8,342.00. 
Kt^tals  for  Ootob«»r.  1917,  to  October,  1918,  $1,580.00X12= $18,900.00. 
IteDtels  for  October,  1918,  to  October.  1919,  $1,652.50X12 =$19,880.00. 

Tbcw  amotiiits  are  made  up  from  payments,  all  apartments  occnpled. 
Tbow  marked  with  star  declined  to  increase  rents  In  October,  1918.  and  continued  to 
>.▼  rental  of  1917-18,  which  amounted  to  $60  monthly  less  than  what  we  had  fixed 
poo  as  fair. 

Mr.  MnxEB.  Mr.  Flint,  the  Saulsbury  resolution  was  passed  last 
ear.  Have  you  ever  indicated  to  any  of  your  tenants  that  it  would 
e  better  for  them  not  to  take  advantage  of  the  Saulsbury  resolu- 
ion? 
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Mr.  FuNT.  No,  sir ;  I  have  notified  them  that  the  fact  that  the] 
were  not  paying  their  rent  put  them  in  as  a  person  availing  them 
selves  of  the  Saulsbury  Act.  I  have  never  threatened  to  put  any 
body  out.  I  have  never  brought  a  suit.  I  don't  intend  to.  I  jus 
let  them  stay  in  and  have  not  used  any  particular  pressure  on  an; 
of  them. 

Mr.  Miller.  After  the  Saulsbury  resolution  expires,  and  if  it  i 
not  followed  by  additional  legislation,  is  the  attitude  of  your  apart 
ment  to  be  inimical  to  those  tenants  who  did  take  advantage  of  th 
Saulsbury  resolution? 

Mr.  Flint.  I  would  be  foolish  if  I  didn't  Why  should  the3 
after  spending  a  year 

Mr.  Miller.  Don't  ask  me  questions.  You  have  answered  in 
question.    I  just  wanted  to  bring  that  out. 

Mr.  Flint.  All  right. 

Mr.  Miller.  What  is  your  attitude  toward  the  persons  who  ha^ 
been  called  before  this  committee,  summoned  to  come  here  and  gi^ 
testimony  ? 

Mr.  Flint.  My  attitude?    Who  has  been  here? 

Mr.  Miller.  You  are  not  familiar  with  any  of  your  tenants  wl 
have  been  here? 

Mr.  Flint.  I  am. 

Mr.  MnjJER.  Well,  answer  my  question. 

Mr.  Flint.  I  wanted  to  find  if  any  more  than  those  two  ht 
been  here,  Mr.  Liles  and  Dr.  Bullock. 

Mr.  Miller.  What  is  your  attitude  going  to  be  toward  those  te 
ants  who  were  summoned  here  and  asked  to  give  testimony? 

Mr.  Flint.  When  the  Saulsbury  Act  expires,  and  I  have  the  o 
portunity  of  sending  them  a  notice  to  leave,  I  shall  send  it. 

Mr.  Miller.  But  in  the  meantime,  if  additional  legislation 
passed  to  prevent  anybody  from  taking  undue  advantage  of  a  te 
ant,  you  will  have  to  comply  with  it? 

Mr.  Flint.  We  will  observe  it,  of  course;  we  are  law-abidii 
citizens. 

Mr.  Miller.  Do  the  Senators  want  him  to  give  any  data  to  t 
-committee  about  the  transaction  in  buying  this  apartment? 

Chairman  Ball.  He  says  he  will  give  the  transaction.  What 
the  price  you  paid  for  it? 

Mr.  Flint.  I  told  you  the  price. 

Mr.  Miller.  I  didn't  say  he  wouldn't  give  it.  We  will  insist  tl 
he  do  give  it  to  us. 

Mr.  Flint.  There  will  be  no  need  of  doing  that. 

Mr.  Miller.  He  said  he  was  not  in  position  to  give  it  now  becai 
of  his  lack  of  familiarity  with  the  details  of  the  transaction  tl 
took  place  in  the  last  two  years. 

Chairman  Ball.  What  did  he  say  was  the  price  of  the  Octav 

Mr.  Miller.  He  said  it  cost  $180,000.  Subsequent  question 
brought  out  the  fact  that  there  was  a  trade,  and  that  amount  of  c 
was  not  actually  paid.    We  want  the  details  of  that  transaction. 

Mr.  Flint.  You  shall  have  them,  if  you  want  them. 

Chairman  Ball.  You  have  not  got  them  with  you  now  ? 

Mr.  Flint.  I  have  not,  only  the  official  document,  and  I  don't  w 
to  leave  that.    I  will  send  a  copy  of  it  to  you  to-morrow. 
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[lairman  Ball.  Mr.  Miller,  you  can  get  from  hiir 
Hr.  MnxER.  We  will  get  it,  because  that  is  the 
Qt  I  want  you  to  direct  him  to  send  it  in. 
ilr.  Fllst.  I  shall  be  happy  to  without ^^our  askin 

TESTIMONY  OF  JTniUS  I.  PEYSEE  (Eec 

The  witness  had  been  previously  sworn.) 

fe  Miller.  You  have  already  been  sworn  ? 

ilr.  Peyser.  Yes,  sir. 

dr.  Miller.  Will  you  give  the  committee  what  i 

e  about  the  transactions  in  the  purchase  of  the 

at  bv  the  present  owners  ? 

Ir.  l^TSER.  The  apartment  house  was  built  aboi 

>.  B.  Stanley  Symmons  commenced  to  build  it, 

'  financially  unable  to  continue.    I  was  made  trui 

I  did  complete  it,  and  the  building  was  sold  abou 

?  the  United  States  entered  the  war  to  Mr.  Bate 

^tee  received,  over  and  above  the  $75,000  first 

re  than  $38,000  in  money  and  promiscuous  real  esl 

e?. 

Ir.  MnxER.  Are  those  all  the  facts  you  have  in  re^ 

Ir.  Petser.  Yes.    I  don't  want  to  get  in  contrc 

t.  but  I  wish  the  committee  would  let  me  see  t 

ink  I  can  show  you  statements  which  will  bear  ou 

may  see  those. 

ir.  iliLLER.  All  right;  look  those  over  and  pic] 

1 

Ir.  Peyser.  In  the  case  of  Bust  against  Babb,  w 

pd  to  my  attention  this  morning,  that  was  a  suit  i 

t  firm  for  three  apartments.    The  owner  wanted  t 

his  own  use.    The  court  gave  judgment  to  the  c 

Isbury  resolution  for  one  apartment,  and  for  th 

other  two.    That  suit  was  filed  by  the  firm  of  H 

1  thfi  case  of  Rust  v,  Moser,  here  is  a  letter  sent 

H.  L.  Rust,  dated  September  23,  1918,  raising 

'fO  to  $47.50.    That  was  offered  in  evidence  on 

L^andlng  they  said  there  was  not  a  25  per  cent  ir 

t.  Maxj2R.  I  submit  the  letter  from  H.  L.  Rus 

^T^dnted  September  23, 1918,  as  Exhibit  1. 

>»id  Exhibit  1  is  as  follows :) 

fU.  L.  Ru«t,  Real  Estate  Loans  &  Insurance,  1400  H  Str 

Washington,  D.  C,  Sep 

Mabtha  S.  Moser, 

Apartment  No.  7,  Wagar,  City. 
•iHaiiam:  Your  attention  is  called  to  the  provision  Ir 
*itt  sablettiug  or  transferring  possession  of  the  apart 
*^-  without    the   lessor's   written    consent.      Existing   c< 
"vy  to  strictly  enforce  this  provision. 

*  app  DO  doubt  aware  of  the  Saulsbury  resolution  pf 

•  7W  the  right  to  continue  under  your  present  leas 
•'i«»  remains  In  effect.  Your  lease  after  September  J 
''  tw  another  term,  becomes  by  its  provisions  a  continul 

i:9e«>— 1^— PT  6 — 11 
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Owing  to  the  increasing  expenses  in  connection  uith  the  maintenance  of  this 
apartment  house,  the  owner  requests,  when  new  leases  are  made,  an  increase 
in  the  rent  from  $37.50  to  $4T.50. 

Please  let  me  know  by  September  30  whether  you  desire  a  new  lease  or  will 
continue  under  present  lease,  or  will  give  up  the  apartment 
Very  truly,  yours, 

H.  L.  RT78T. 

By  S.  P. 

Mr.  Peyser.  That  suit  went  to  trial  and  there  were  several  com- 
plications  in  it,  and  judgment  was  rendered  f(^  the  defendant. 

In  the  case  of  Rust  v.  Jarvis,  that  is  one  of  those  cases  for  viola 
tion  of  the  contract,  and  judgment  was  rendered  for  the  defendant. 

Kelative  to  the  case  against  Dr.  Brennon,  mentioned  Iw  Mr.  Bowie 
Mrs.  Dr.  Brennon  had  rented  these  apartments  four  or  nve  years  a£< 
with  the  permission  and  consent  of  H.  L.  Rust's  office  to  sublet  th< 
apartment.  When  the  case  came  to  the  office,  before  I  imdertool 
to  handle  it,  I  got  permission  from  the  office  of  the  Assistant  Secre 
tary  of  War,  because  Dr.  Brennon  was  a  Government  employee,  an< 
there  were  so  many  Government  employees  located  in  tnese  room 
who  were  anxious  to  remain.  I  think,  all  told,  there  might  have  h&Q] 
eight  who  came  to  the  courthouse  and  pleaded  with  us  to  keep  thes 
from  being  dispossessed,  and  we  defended  Dr.  Brennon.  I  didn't  g 
into  the  history  of  how  much  Dr.  Brennon  was  charging,  or  wha 
she  was  not  charging,  but  it  was  during  the  time  when  the  housin 
condition  was  at  its  worst  stage,  and  it  was  necessary  to  protect  th 
persons  in  possession,  and  that  is  the  reason  Dr.  Brennon  was  d< 
fended  by  our  office.  I  understand  a  good  many  real  estate  firms- 
ftnd  I  would  not  be  surprised  if  Mr.  Sowie  would  admit  that  soni 
men  in  his  office  would  rent  three  or  four  apartments  unfumiske^ 
and  would  furnish  them  and  rent  them  out  to  (^her  people  at  a  mnc 
higher  rent.  I  wish  the  committee  would  ask  Mr.  Bowie  if  he  < 
anyone  else  in  his  office  ever  rented  three  or  four  apartments  iin£ui 
nished  and  furnished  them  and  then  rented  them  out  to  somc^o^ 
else. 

Mr.  MiLiiER.  Do  you  have  some  evidence  to  show  that  was  done  I 

Mr.  Pbtsbr.  Not  hj  his  firm,  but  I  have  evidence  in  the  Wi 
Department  showing  it  has  been  done  by  others. 

Senator  Sheppard.  By  other  real  estate  firms? 

Mr.  Peyser.  Not  by  the  firms  but  people  with  the  firms. 

TESTIMONY  OF  JOHN  F.  M.  BOWIE  (Beoalled). 

(The  witness  had  been  previously  sworn.) 
Mr.  MnxER.  You  want  to  make  a  statement,  Mr.  Bowie? 
Mr.  Bowie.  Captain  Peyster  stated  that  in  the  case  against  Bal 
the  suit  was  filed  for  three  apartments.  That  is  not  the  case.  T 
suit  was  filed  for  two  apartments.  Mr.  James  was  the  owner  of  t 
building.  These  apartments  were  only  four  rooms  and  bath^  ai 
he  had  four  or  five  in  his  family  and  no  one  apartment  was  lar 
enough  to  accommodate  him  and  his  family.  He  was  an  employ 
of  the  Government  and  he  needed  the  premises  for  his  own  n 
The  court,  however,  held  that  they  could  not  dispossess  two  tenai 
to  accommodate  one  and  he  would  hare  to  ^et  along  with  one  apa 
ment,  notwithstanding  the  crowded  condition.  That  much  for  1 
Babb  case. 


Digitized  by 


Google 


KIGH  COST  OF  LIVINQ  IN  DISTRICT  OF  COX 

In  the  Moser  cases  that  Capt.  Pej^ser  has  nientio 
iferred  from  his  remarks  that  we  were  filing  suit  i 
iese  apartments  to  enforce  the  payment  of  the  incre 
dt  was  filed  by  reason  of  the  apartment  having  b 
mis  case  he  referred  to  is  also  one  of  the  sublel 
ried  both  of  them  and  we  lost  both  of  them.  TI 
as  already  been  covered.  It  is  true  that  lady  ha 
p&rtment  for  a  number  of  years.  She  was  instc 
}nner  owner,  and  we  found  her  there  when  we  t 
I  about  1915,  and  we  gave  her  notice  in  Decembe 
esired  her  to  surrender  them  at  the  expiration  of  ] 
i«.  which  expired  the  30th  of  September,  1918. 
!t  rid  of  her,  filing  the  usual  suit  in  the  municipj 
tiled  in  that  case  also.  It  was  our  purpose,  howe 
le  case  of  one  of  these  apartments  to  turn  it  over  to 
ko  is  secretary,  I  believe,  to  Senator  Kirby.  I  th 
terate  this  statement.  She  was  a  subtenant  of  I 
e  had  agreed  that  if  we  could  eliminate  Dr.  Bn 
Dt  the  apartment  to  her  unfurnished.  She  was  p 
the  neighborhood  of  $150  a  month. 
Mr.  MiLUssL  One  other  question,  Mr.  Bowie.  I 
ople  in  H.  L.  Rust's  office  that  you  know  of  re 
m  vou  or  apartments  that  you  know  of  and  the 
ra  nigher  price? 

Jfr.  Bowi£.  No,  sir.    It  is  not  done, 
ft".  MiujBB*  You  would  know  it  if  it  was  done  b 
Mr.  BowiK.  Yes,  sir. 

TESTIMONY  OF  MB.  F.  S.  VAN  A3STVI 

The  witness  was  duly  sworn  by  Chairman  Ball.) 

Hr.  MnxJOL  You  may  state  your  full  name. 

fr.  Van  Antwerp.  F.  R.  Van  Antwerp. 

<r.  MiiX£R.  Where  do  you  live? 

(r.  Vax  xVntwerp.  901  Twentieth  Street. 

k  Miij:jer«  That  is  an  apartment  house  of  wh 

i€ror  agent? 

Ir,  Vax  Antwerp.  The  owner,  part  owner. 

fr.  3£nxBB.  What  did  that  apartment  house  cost 

h.  Vax  Antwerp.  $40,500. 

fr.  MiuLEB.  When  did  you  buy  it? 

[r.  Vax  Antwerp.  September  1, 1912. 

value  of  that  apartment  is 

don't  know  about  that.    I 

>ay  $40,000  in  cash  for  it? 

>,  sir;  I  did  not. 

s  the  transaction;  how  mu 

paid  $12,000  in  cash  on  it, 

property  or  houses  or  anjiJ 
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Mr.  Van  Antwerp.  No. 

'  Mr.  Miller.  Wliat  is  the  yearly  rent  you  got  from  the  apartment 
in  1916? 

Mr.  Van  Antwerp.  In  1916,  $3,798. 

Mr.  Miller.  You  said  you  had  had  that  apartment  since  19B. 
Will  you  give  the  committee  the  rent  you  have  received  from  the 
apartment  each  year  since  then  ? 

Mr.  Van  Antwerp.  I  didn't  bring  all  that  data. 

Mr.  Miller.  You  haven't  that  information  here? 

Mr.  Van  Antwerp.  No,  I  have  not.  I  would  like  to  make  a  state- 
ment in  regard  to  the  subject  generally. 

Mr.  Miller.  The  committee  may  nave  some  questions  that  they 
want  to  bring  out  on  matters  that  they  want  to  know. 

Chairman  Ball.  I  think  you  may  let  him  go  ahead. 

Mr.  Van  Antwerp.  September  1,  1912, 1  bought  an  equity  in  and 
took  possession  of  the  apartment  house  at  901  Twentieth  Street. 
Washington,  D.  C,  for  $40,500.  My  wife  and  I  occupy  one  of  the 
apartments,  and  give  our  time  and  personal  attention  to  the  opera 
tion  and  care  of  the  building.  The  building  was  a  little  less  than  on^ 
year  old  when  I  acquired  it.  It  is  a  four  story  and  basement,  gra) 
brick  front,  containing  11  apartments  in  all — eight  house-keepinj 
apmrtments  of  four  rooms  and  bath  each,  and  three  "  bachelor"  apart 
ments  of  one  room  and  bath  each.  All  are  outside  apartments,  fac 
ing  either  on  Twentieth  Street  or  on  both  Twentieth  Street  and  1 
streets.  The  rooms  are  large,  light,  and  airy;  the  houskeepinj 
apartments,  some  of  them,  have  been  comfortably  occupied  by  fou 
and  even  five  persons.  Ony  three  of  my  apartments  are  occupied  b; 
Government  employees — and  only  one  of  the  three  by  war  workers 
who,  by  the  way,  are  happy  and  contented. 

I  employ  a  janitor,  who  gives  his  entire  time  to  the  care  of  th 
building  and  personal  accommodation  of  the  tenants.  I  am  sur 
that  any  one  who  has  ever  lived  in  the  building,  or  who  is  acquainte 
there,  will  bear  me  out  in  the  following  statements:  There  is  n 
apartment  house  nor  private  home  in  Washington  any  cleaner,  bei 
ter  kept,  and  orderly  at  all  times  (including  basement)  than  9C 
Twentieth  Street.  On  this  I  have  been  many  times  complimented 
Further,  that  my  building  is  always  well  heated  and  plenty  of  h( 
water  any  hour  of  the  day  or  night.  I  give  my  time  to  seeing  thi 
proper  repairs  and  improvements  are  made  promptly ;  ana  it 
always  easy  for  my  tenants  to  communicate  with  me,  and  they  ai 
encouraged  to  do  so,  when  repairs  are  needed  and  it  receives  in 
mediate  attention.  In  spite  of  the  great  increased  cost  of  all  woi 
and  materials,  my  property  is  in  Al  condition,  and  is  a  better  bail 
ing  to-day  than  when  I  bought  it. 

1  will  be  glad  to  have  my  testimony  read  in  conjunction  with  th 
of  Mr.  E.  E.  Britton,  one  of  my  tenants,  who  testified  before  yo 
committee  last  Monday.  In  his  testimony  he  stated,  as  I  understoi 
that  an  apartment  in  my  building,  similar  to  the  one  he  occnpi 
was  at  one  time  rented  by  Dr.  Cary  Grayson  for  $31.  The  fact 
that  Dr.  Grayson  was  never  a  tenant  of  mine,  and  never  rented 
apartment  from  me.  Mr.  Lawrence  O.  Murray,  ex-Comptroller 
the  Currency,  did  have  an  apartment  in  the  building  for  which 

Said  me  $42.60  per  month  until  May,  1913.    Dr.  Grayson  was.  w 
[r.  Murray  some  of  that  time,  whetlier  as  a  guest  or  a  partner 
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Mr.  Murray,  I  do  not  know ;  but  I  do  know  that  Dr.  Grayson's  name 
has  at  no  time  appeared  on  my  rent  list.  Mr.  Britton  also  referred 
to  Miss  Horan,  one  of  my  tenants.  She  has  for  many  years  been  an 
employee  in  the  Land  Office,  under  the  Interior  Department,  at  a 
very  substantial  salary.  She  has  lived  in  my  apartment  house  for 
about  seven  years,  and  I  am  sure  she  will  say  she  has  always  been 
comfortable  and  well  served.  She,  like  Mr.  Britton,  refused  to  pay 
any  increases  in  rent,  giving  as  her  reason,  that,  under  the  Sauls- 
bury  law,  she  does  not  have  to. 

Mr.  Britton  speaks  of  the  house  having  no  elevator;  that  is  true, 
as  the  building  is  too  small  to  justify  it.  This  he  knew  when  he 
rented  the  apartment.  He  further  stated  that  since  he  has  occupied 
the  apartment,  I  have  made  no  improvements  or  repairs  in  it.  All 
repairs  in  his  apartment  I  have  made  willingly  and  promptly  when 
reported  to  me  that  something  was  out  of  order. 

As  to  improvements,  he  probably  means  redecorating.  When  he 
took  possession  of  the  apartment  two  years  ago,  it  was  freshly  done 
over  and  redecorated,  and  was  absolutely  clean  and  sanitary. 

All  of  the  other  apartments  are  in  practically  perfect  order. 

I  do  not  know  just  what  he  means  oy  saying  that  I  have  been  to 
no  exceptional  expense  in  keeping  up  the  building.  During  the 
last  two  years  I  have  done  this — awnings  recovered  and  improved; 
skylight  improved;  roof  repainted,  yearly;  lobby  redecorated;  halls 
repainted;  plumbing  improved;  besides  many  minor  details  that 
keep  my  building  always  in  practically  perfect  condition. 

The  increased  cost  of  operating  my  building  and  keeping  it  in 
all  ways  up  to  the  high  standard  that  I  have  set,  has  been  heavy ; 
and  it  is  only  fair  and  just  that  my  tenants  should  share  in  it.  Some 
of  them  have,  others,  taking  advantage  of  the  Saulsbury  law,  are 
forcing  their  rightful  portion  of  operating  and  upkeep  of  the  prop- 
erty on  me.  In  the  cost  of  operation  I  have  allowed  nothing  for  my 
time  and  services;  much  of  the  work  that  would  otherwise  entail 
heavy  expense,  I  do  myself,  and  yet  my  increased  expenses  are 
great. 

I  am  paying  my  janitor  40  per  cent  more  than  I  did  in  prewar 
times.  It  covsts  me  more  than  double  the  amount  to  have  trash  and 
t^hes  hauled  away.  Interest  is  more.  Brooms,  mops,  polish,  soap, 
and  cost  of  every  item  for  cleaning  is  greater.  All  articles  of  hard- 
ware, paint,  awnings,  electric  fixtures,  plumbing  supplies,  and  every 
item  tnat  goes  to  the  general  upkeep  or  property  is  higher  in  price. 
Coal  has  almost  doubled  in  price,  and  is  more  deficient  in  quality. 
Though  this  great  burden  of  increased  operation,  which  is  undeniable, 
has  fallen  upon  me,  as  every  other  property  owner,  I  have  never 
failed  to  keep  the  same  high  standard  of  upkeep  and  service  in  my 
building;  even  though  some  of  my  tenants,  hiding  behind  the  Sauls- 
bury  law,  are  taking  undue  advantage  of  me.  I  have  hadnovacan- 
eiee  in  my  building  since  I  have  owned  it.  Wlien  an  apartment  was 
to  be  vacated  it  has  always  been  released  in  advance. 

In  191o  and  1916  I  bought  anthracite  coal  for  $7.25,  that  I  have 
had  to  pay  $12.55  for  in  bin  in  March  1019.  Since  then  the  price  has 
gone  yet  higher. 

In  1916  my  total  rents  collected  were  $3,798.  In  1918  my  total 
rents  collected  were  $4,517.    My  operating  expenses  for  1918,  were 
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$1,944 ;  increased  42.4  per  cent  over  average  for  the  preceeding  four 
years. 

Mr.  Miller.  What  rent  are  your  proposing  for  the  year  beginning 
with  October,  1919? 

Mr.  Van  Antwerp.  The  total  rent?  All  of  the  individual  cases 
have  not  been  settled. 

Mr.  MiLiiBR.  Can't  you  answer  the  question?  What  will  be  your 
total  rent  from  your  apartments  for  the  year  beginning  October  1, 
1919? 

Mr.  Van  Ant^verp.  I  couldn't  tell  without  figuring  it  up. 

Mr.  Miller.  How  long  will  it  take  you  to  figure  it? 

Mr.  Van  Antwerp.  Not  very  long. 

Senator  Sheppard,  How  many  apartments  in  your  building? 

Mr.  Van  Antwerp.  Only  eleven,  and  my  wife  and  I  live  in  one  of 
them. 

Senator  Sheppard.  Are  all  ten  rented? 

Mr.  Van  Antw  erp.  All  ten  are  rented. 

Senator  Sheppard.  What  are  you  getting  for  the  ten  now? 

Mr.  Miller.  Can  you  call  off  to  the  Senator  the  figures  and  he  will 
add  them  up? 

Mr.  Van  Antwerp.  All  right.  $47  for  one;  the  next  one  is  a  fur- 
nished apartment.  That  is  the  only  one  of  them.  How  shall  I  make 
that? 

Senator  Sheppard.  Give  us  what  you  are  getting  for  them. 

Mr.  Van  Antwerp.  I  am  getting  $76  for  that.  The  next  is  $29. 
The  next  is  $60.  The  next  one  I  have  just  now  rented.  No.  2  is  not 
rented.    That  is  the  one  I  live  in. 

Chairman  Ball.  No.  1  is  $47? 

Mr.  Van  Antwerp.  Yes,  sir. 

Chairman  Ball.  No.  2  is  the  one  you  live  in  ? 

Mr.  Van  Antwerp.  Yes,  sir. 

Chairman  Bau^.  No.  3  is  $75  ? 

Mr.  Van  Antwerp.  Yes,  sir. 

Chairman  Ball.  No.  4  is  $29? 

Mr.  Van  Antwerp.  Yes,  sir. 

Chairman  Ball.  No.  5  is  $60? 

Mr.  Van  Antwerp.  No.  5  is  $60.  No.  6  I  have  just  now  re-leased 
for  $60. 

Chairman  Ball.  And  No.  7? 

Mr.  Van  Antwerp.  No.  7  is  $22. 

Chairman  Ball.  No.  8? 

Mr.  Van  Antwerp.  No.  8  is  $43. 

Chairman  Baiaj.  No.  9  ? 

Mr.  Van  Antwerp.  $55. 

Chairman  Ball.  No.  10? 

Mr.  Van  Antwerp.  $25. 

Chairman  Ball.  Do  I  understand  that  is  what  you  are  gettin| 
now? 

Mr.  Van  Antwerp.  That  is  what  I  am  getting  now.  There  is  on< 
more,  No.  11,  $41. 

Chairman  Ball,  We  want  to  know  what  increase  you  are  goin^  t^ 
ask. 

Mr.  Miller.  What  are  you  going  to  get  after  October  1, 1919 1 
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Mr.  Van  Antwerp.  It  will  depend.  What  I  should  get  is  one  ques- 
tion, but  I  don't  know  whether  I  will  be  allowed  to  or  not  under  this 
Saulsbury  law. 

Mr.  Miller.  Can  you  not  tell  the  senators  after  October  1,  1919, 
what  increase  you  are  going  to  get  over  these  amounts  you  have 
given? 

Mr.  Van  Antwerp.  I  can  tell  if  you  will  let  me  say  what  I  shoHld 
have.    I  can't  tell  what  I  will  get. 

Mr.  Miller.  What  are  you  asking? 

Mr.  Van  Antwerp.  I  am  asking  $55  for  No.  3  and  $55  for  No.  8. 

Chairman  Baix.  Just  give  us  the  increases  you  are  asking.  What 
about  No.  1  ? 

Mr.  Van  Antwerp.  I  believe- that  is  just  the  same.  The  people 
who  are  living  in  that  apartment  are  very  well  satisfied. 

Mr.  Miller.  Please  give  the  figures  and  don't  talk  so  much  about  it. 

Chairman  Ball.  No.  3  is  what? 

Mr.  Van  Antwerp.  $75. 

Chairman  Ball.  You  are  not  asking  for  any  increase? 

Mr.  Van  Antwerp.  Not  as  it  is,  no,  sir. 

Chairman  Ball.  You  have  not  notified  the  tenant  of  an  increase? 

Mr.  Van  Antwerp.  No,  sir. 

Chairman  Ball.  Have  you  notified  the  tenant  of  No.  4? 

Mr.  Van  Antwerp.  No,  sir.   That  will  be  the  same. 

Chairman  Ball.  How  about  No.  5? 

Mr.  Van  Antwerp.  Five  will  be  the  same. 

Chairman  Ball.  No.  6?  ^ 

Mr.  Van  Antu'erp.  No.  6  is  the  same. 

Chairman  Ball.  No.  7? 

Mr.  Van  Antwerp.  No.  7  will  be  $28. 

Chairman  Ball.  That  is  an  increase  of  $6.    No.  8. 

Mr.  Van  Antwerp.  $55. 

Chairman  Ball.  An  increase  of  $12.    No.  9. 

Mr.  Van  Antwerp.  No.  9  will  be  the  same. 

Chairman  Ball.  Why  did  you  increase  some  and  not  the  others? 

Mr.  Van  Antwerp.  These  others  were  increased  some  time  ago 
and  agreed  upon. 

Chairman  Ball.  Number  10? 

Mr.  Van  Antwerp.  No.  10  will  be  the  same. 
•Chairman  Ball.  No.  11? 

Mr.  Van  Antwerp.  No.  11  is  $55. 

Chairman  Ball.  An  increase  of  $14. 

Mr.  Van  Antwerp.  I  really  haven't  talked  about  that.  I  haven't 
thought  about  it  very  materially.    It  may  be  $50. 

Mr.  Miller.  Did  you  have  any  of  your  tenants  removed  in  1918? 

Mr.  Van  Antwerp.  I  didn't  have  any  of  them  removed.  There 
were  some  changes. 

Mr.  Miller.  Did  you  charge  a  higher  rent  when  you  made  a 
change  in  tenants  ? 

Mr.  Van  Antwerp.  I  did  in  some  cases. 

Mr.  Miller.  Can  you  give  the  increases  to  the  committee? 

Mr.  Van  Antwerp.  If  I  can  think  what  changes  I  had.  I  haven't 
tiad  many.    People  stay  with  me  right  alons. 

Mr.  MnjJiB.  Then  there  were  no  changes! 
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Mr.  Van  Antwerp.  I  don't  think  off-hand  of  a  change. 

Mr.  Miller.  Last  year,  at  the  beginning  of  the  rental  year  of  1918 
and  1919,  did  you  change  your  plan  about  the  payment  by  tenants 
for  gas  and  electricity? 

Mr.  Van  A^twert.  No  sir,  it  has  been  that  way  all  the  time. 

Mr.  MnxER.  Have  you  served  any  of  your  tenants,  who  refused  in 
1918  to  pay  increased  rent,  with  notice  to  vacate  the  apartment  by 
October  1,  1919? 

Mr.  Van  Antwerp.  Yes,  three. 

Mr.  Miller.  Name  them. 

Mr.  Van  Antwerp.  E.  E.  Britton,  Miss  Katherine  Horan  and  Mr. 
Cassan. 

Mr.  Miller.  Why  those  three? 

Mr.  Van  Antwerp.  Because  they  were  too  low  for  me.  I  couldn\ 
afford  to  furnish  it  to  them  for  that. 

Senator  Sheppard.  Can  you  give  the  number  of  their  apartments? 

Mr.  Van  Antwerp.  Mr.  Britton  is  No.  8. 

Mr.  Miller.  Give  the  number  of  the  other  two. 

Mr.  Van  Antw^erp.  No.  7  and  No.  11. 

Mr.  Miller.  Did  you  at  any  time  say  you  didn't  want  disagreeable 
tenants  who  had  availed  themselves  of  the  provisions  of  the  Sauls- 
bury  resolution? 

Mr.  Van  Antwerp.  I  never  said  it  to  my  knowledge, 

Mr.  Miliar.  A  few  moments  ago  you  used  the  term  "  hiding  be- 
hind the  Saulsbury  Law."  Do  you  not  think  any  citizen  has  the 
right  to  take  advantage  of  a  law  that  protects  him? 

Mr.  Van  Antwerp.  I  do. 

Mr.  Miliar.  Why  did  you  term  it  "  hiding  "  ? 

Mr.  Van  Antwerp.  In  those  cases  I  think  it  is  unfair.  May  I  ex- 
press my  own  opinion  about  it? 

Mr.  Miller.  Yes. 

Mr.  Van  Antwerp.  I  want  it  distinctly  understood  that  I  am  not 
objecting  to  the  Saulsbury  law,  for  I  most  highly  sanction  it  for  what 
it  was  intended,  but  I  think  in  a  case  of  this  kind  it  is  not  intended  to 
take  undue  advantage  of  a  property  owner. 

Mr.  Miller.  How  have  you  been  taken  advantage  of  by  tenants 
availing  themselves  of  this  Saulsbury  resolution? 
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Senator  Sheppard.  How  about  No.  6  ? 

Mr.  Van  Antwerp.  No.  5  was  raised,  due  to  a  char 

Senator  Sheppard.  This  year? 

Mr.  Van  Antwerp.  Yes,  sir.    One  of  them  went  to 

Senator  Sheppard.  What  were  you  getting  when  y( 

U  in  No.  5  ?    You  are  getting  $60  now  ? 

Mr.  Van  Antwerp.  I  think  we  got  $48  then  for  i 

^  four  people  have  it  and  they  pay  $15  each. 

Senator  Sheppard.  How  about  No.  6  ?    That  is  $6C 

Mr.  Van  Antwerp.  No.  6  was  $47.50,  and  that  mt 

irk. 

senator  Sheppard.  You  had  a  change  in  tenants  t" 

Mr.  Van  Antwerp.  Yes,  sir, 

Senator  Sheppard.  And  you  get  now  from  No.  9, 

uiffed  this  year? 

tfn  Van  Antwerp.  No.  9  was  changed  this  year. 

ynator  Sheppard.  Not  the  same  tenant? 

Mr.  Va>4^  Antwerp.  No.    It  is  a  case  of  subleasing 

^ator  Sheppard.  What  were  you  getting  for  t 

<=ed  it  to  $55. 

tfr.  Van  Antwerp.  $48.50,  and  then  she  agreed  to  ] 

'  turned  around  and  rented  it  for  $75. 

Senator  Sheppard.  She  is  subleasing  it? 

tfr.  Van  Antwerp.  She  is  subleasing  it. 

ynator  Sheppard.  How  about  No.  10? 

\lr.  Van  Antwerp.  The  same. 

Senator  Sheppard.  It  hasn't  been  changed? 

\h.  Van  Antwerp.  No,  sir. 

tfr.  Milxer.  Did  you  state  to  Mr.  E.  E.  Britton  last 

ints  who  availed  themselves  of  the  Saulsbury  res( 

'.  of  the  tenants  who  availed  himself  of  the  Saulsbi 

it  while  you  had  a  small  apartment  house  you  wo 

ting  increases  in  your  rent  by  the  big  apartment  1 

tfr.  Van  Ani'>^^erp.  I  really  believe  I  did  not  mal 

DL 

ktf.  MnJaEB.  In  the  face  of  your  letter  ordering  5 
r^  Horan  of  Apartments  8  and  7  to  vacate  on  or  h 
'».  what  will  oe  your  attitude  if  the  Saulsbury  re 
^  there  is  no  legislation  followins:  on  that  line? 
*r.  Van  Antwerp.  Then  I  would  just  ask  a  fair  p 
Wr.  Mhxer.  And  if  they  agreed  to  that  of  course  yc 
^  to  stay  on  as  your  tenants? 
Hr.  Va:n*  Antwerp.  Certainly. 
Kr.  Mhxer.  That  is  fair.    I  have  no  further  quest: 

TESTIMONY  OF  E.  E.  BRITTON  (Recall 

Thif*  -pritness  had  been. previously  sworn.) 

tfr  \fTTj.Fjg-  There  is  some  statement  you  want  to  i 

^r.  Brttton.  Yes,  sir.    There  are  two  or  three  litt 

=  Ant-nm^rr^'s  testimony.    I  think  on  the  whole  he  1 

as  evidently  forgotten  some 

said  he  told  me  he  lived  in  tl 
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thought  the  rent  was  $30  to  $S5,  but  he  had  no  figures  available.   Di 
Grayson  did  stay  in  the  house  in  an  apartment  opposite  mine. 

In  the  matter  of  repairs  in  the  house,  my  statement  was  in  regar< 
to  repairs  in  my  room.  The  rain  washed  through  the  wall  an- 
washed  a  little  paper  off,  and  there  was  a  little  paper  put  on  ther< 
and  there  was  a  glass  broken,  which  Mr.  Van  Antwerp  repaired, 
know  nothing  about  the  other  rooms.  I  suppose  five  or  six  dollai 
would  cover  all  repairs  for  two  years. 

The  kitchenette  is  now  in  a  deplorable  condition,  owing  to  the  ol 
lining  of  the  refrigerator  and  matters  of  that  kind,  which  ought  to  h 
replaced. 

When  I  refused  to  stand  for  the  increased  rent  in  1918,  Mr.  Va 
Antwerp  first  admitted  to  me  a  lease  renewing  my  rent  to  $58  i 
place  of  the  $55  for  the  next  year.  We  talked  about  it,  and  he  w$ 
very  hot  under  the  collar  and  told  me  I  acted  dishonestly  and  ui 
just  and  all  that  sort  of  thing.  When  I  told  him  I  wouldn't  pay  tl 
mcrease,  he  sent  me  a  letter  that  I  would  be  a  tenant  by  the  montl 
and  that  instead  of  as  heretofore  looking  out  for  the  gas  and  elei 
tricity  and  rendering  me  a  bill,  that  hereafter  I  could  look  out  for 
myself. 

The  statement  made  about  getting  the  big  men  to  help  out  i 
getting  an  increased  rent  was  made  by  him  to  me  in  the  hallway  j 
the  time  I  had  the  last  convei'sation  with  him  about  the  rent.  Thj 
I  will  swear  to,  and  have  sworn  to. 

The  statement  of  Mr.  Van  Antwerp  as  to  the  rent  he  received  f< 
the  house,  according  to  my  figures,  if  I  have  not  made  a  mistak 
his  present  rental  is  $457  a  month,  and  for  12  months  it  wou] 
make  $5,484,  in  place  of  $3,0100  and  something. 

As  to  the  rent  in  the  various  apartments,  Mr.  Van  Antwerp  h; 
given  you  the  figures  here,  and  there  is  one  thing  I  can't  understat 
about  the  first  apartment.  That  is  the  choice  apartment  in  the  hou£ 
I  would  rather  have  it  than  any  other.  It  is  on  the  first  floor  and 
a  large  apartment,  and  while  it  remains  at  $47  when  some  are  pa 
ing  ^0  on  the  floor  above  I  don't  know.  Mr.  Van  Antwerp  d 
not  increase  his  own  rent. 

Mr.  Van  Antwerp.  I  would  like  to  reply  to  that. 

Chairman  Ball,  I  think  you  might  make  your  reply  now,  M 
Van  Antwerp. 

Mr.  Van  Antwerp.  In  regard  to  that  apartment  renting  for  $4 
that  is  for  the  simple  reason  that  Dr.  Jeffries  has  it^  and  he  is  o 
family  physician  and  attends  my  wife,  who  frequently  requires  t 
services  of  a  physician,  and  that  is  the  reason  for  that.  That  diffc 
ence  in  those  figures,  my  figures  were  before  the  changes  were  nia( 
The  changes  have  been  made  since  then. 

Mr.  Britton.  Number  5  was  occupied  by  a  young  couple,  and  th 
went  to  Philadelphia  witii  the  Shipping  Board.  Shortly  after  th 
he  put  in  five  young  ladies.  I  thiuK  the  young  couple  was  payii 
$48.  He  put  in  four  girls,  it  was,  instead  of  five,  paying  $15  api» 
Mrs.  Horan  was  in  No.  7,  paying  $28,  with  a  notice  to  get  out.  ft 
Cassan  is  in  No.  11,  $41.  I  understand  the  difficulty  oetween  A 
Cassan  and  Mr.  Van  Antwerp,  Mr.  Cassan  thinks  himself  he  is  goi 
about  the  first  of  October,  but  he  declines  to  sign  an  agreement  tl 
he  will  do  it,  and  he  and  Mr.  Van  Antwerp  are  still  settling  tiu 
matters. 
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want  to  say  that  Mr.  Van  Antwerp  does  keep  a  nice  ] 
lentj  of  heat  and  water.  He  keeps  his  hall  clean  ao 
ily  think  from  the  amount  invested  in  the  property 
Biy  fair  rent  for  it. 

TESTIMOinr  OF  F.  B.  VAV  ANTWEBP— Sean 

Mr.  Van  Antw^p  had  been  previously  sworn.) 
It.  Mnj.FR.  What  do  you  consider  the  value  of  you 
it  that  you  occupy? 

t.  Van  Antwerp.  Eight  now  with  this  increased 
bably  worth  $60. 

t.  Miller.  That  would  be  $720  a  year? 
[r.  Van  Antwerp.  Yes.    That  is  the  only  pay  I  get 
mj  own  time. 

nainnan  Baix.  How  many  of  these  apartments  do 
[r.  Van  Antwerp.  One. 
liainnan  Ball.  Only  one? 
[r.  Van  Antwerp.  Yes,  sir. 

[r.  Mn.LER.  Then,  counting  the  value  of  that  apai 
Jd  show  you  had  increased  your  rent  more  than  e^ 
[ 

[r.  Van  Ant\verp.  Yes,  I  think  my  time  is  worth 
ive  been  a  civil  engineer  almost  all  my  life,  and  I  1 
ias  work,  the  plumbing  and  everything,  and  painti 
[r.  Britton  knows  I  do  all  that  work  myself,  with  th 
tor.    That  is  all  my  pay  for  it.    All  I  get  out  of  it 

TESTXMOITY  OF  MBS.  FKANKUN  OEOGHEGi 

rhc  witness  was  duly  sworn  by  Chairman  Ball). 

It.  Miller.  You  may  state  your  full  name  and  resi 

js.  Geoouegan.  Mrs  Franklin  Geoghegan,  1430  Fa 

J.  Miller.  That  is  the  Fairmount  Apartment? 

Ts.  Gbooiieoan.  Yes,  sir. 

T.  Miller.  And  you  are  the  owner  of  the  Fairmount 

TS.  Gboohegan.  Yes. 

r.  MnxfB.  Do  you  own  any  other  apartments  in  th 

re.  Gkcmshegan.  No,  sir. 

T,  lffTj.T!R-  How  long  have  you  owned  the  Fairmou 

TS.  Geoghegan.  Ever  since  July  1,  1914. 

T.  Miller*  What  did  you  pay  for  it? 

T5.  GsOGnEGAK.  $40,000. 

T.  Miller.  Did  you  pay  cash  ? 

!«.  GBOOirBOAN.  $5,000  cash. 

r.  MnxJER.  And  the  rest  in  mortgages ! 

TS.  Gbooheoan.  Two  mortgages. 

T,  Miller.  What  was  the  rent  you  received  in  1914 

T5,  Geoohegan.  In  1915  it  was  $7,110. 

T.  Miller.  That  was  your  total  rent  in  1915  ? 

-1  Gboghegan,  Yes,  sir. 

If.  Miu:^ R.  Does  that  include  your  own  apartment  i 

in?  of  your  own  apartment? 
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Mrs.  Geoghegan.  I  was  not  living  there  then. 

Mr.  Miller.  I  will  say  for  the  benefit  of  the  committee  that  the 
figures  of  the  Assessor  of  the  District  of  CJolumbia,  based  on  the 
system  of  ascertaining  the  rental  value,  is  $6,306. 

Mrs.  Geoghegan.  That  includes  a  furnished  apartment. 

Senator  Sheppard.  What  interest  do  the  mortgages  carry  ? 

Mrs.  Geoghegan.  Six  per  cent. 

Mr.  Miller.  Will  you  read  into  the  record  the  total  amount  of  rent 
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Mrs.  Geoghegan.  Yes  sir. 

Mr.  Miller.  They  didn't  accede  to  your  request  for  the  amount 
you  asked  for  what  reason? 

Mrs.  (jeoghegan.  Simply  because  they  said  they  were  protected  by 
the  Saulsbury  law,  and  it  was  my  hard  luck  if  coal  had  gone  up  and 
everything  else,  and  I  would  have  to  get  along  the  best  I  could. 

Mr.  Miller.  Have  you  any  figures  to  show  how  your  expenses 
went  up  for  these  years  ? 

Mrs.  Geoghegan.  I  can't  give  you  the  figures.    I  can  tell  you  ver- 


ballv,  approximately  the  amount 
Mr.  Miller.  You  n 


mean  the  grand  total  of  the  operating  expenses? 

Mrs.  Geoghegan.  For  each  year. 

Senator  Sheppard.  Tell  us  how  the  expenses  have  gone  up. 

Mrs.  Geoghegan.  The  coal  went  up  from  $3.90  a  ton  to  $8.75 
winter  before  last,  but  last  winter  it  was  $8. 

Senator  Sheppard.  It  is  more  than  that  now,  is  it  not  ? 

Mrs.  Geoghegan.  No,  sir.  Soft  coal  is  $8  a  ton.  All  of  the 
expenses  have  increased  over  100  per  cent. 

Mr.  Miller.  I  believe  you  said  you  could  give  us  approximately 
the  total  figures  for  1915  on  down.    Can  you  do  that  now  ? 

Mi's.  Geoghegan.  I  think  I  can  give  you  approximately  the 
amount. 

Mr.  Miller.  All  right,  give  it  approximately. 

Mrs.  Geoghegan.  Well,  I  should  say  the  running  expenses  would 
be  $3,000  in  1915. 

Mr.  Miller.  Give  1916. 

Mrs.  Geoghegan.  I  couldn't  do  that.  It  increased  gradually  until 
they  got  up  to  $5,500. 

Chairman  Ball.  I  think  if  she  has  not  the  exact  figures  she  better 
not  put  them  in,  because  it  may  be  misleading  to  us. 

Mr.  Miller.  She  has  said/  that  it  went  up  from  $3,000  to  $5,500, 
from  1915  to  1918. 

Chairman  Ball.  It  is  well  enough  to  have  that. 

Mrs.  Geoghegan.  I  know  those  are  about  the  exact  figures. 

Mr.  Miller.  Have  you  ever  discussed  the  Saulsbury  resolution 
with  any  of  your  tenants? 

Mrs.  UEOGHEGAN.  I  think  I  have,  but  I  couldn't  remember  just  all 
of  them.    I  suppose  I  have  at  diflFerent  times. 

Mr.  Miller.  Was  there  any  unpleasant  discussion? 

Mrs.  Geoghegan.  I  wouldn't  say  any  very  unpleasant  discussion. 

Mr.  Miller.  Did  you  ever  bring  a  suit  against  any  of  your  tenants? 

Mrs.  Geoghegan.  Only  for  disorderly  conduct.  I  had  one  tenant 
put  out  for  disorderly  conduct. 

Mr.  Miller.  That  is  not  one  that  came  before  the  committee? 

Mrs.  Geoghegan.  No,  sir. 

Chairman  Ball.  This  will  close  the  hearing  for  to-day.  We  will 
resume  tomorrow  afternoon  at  2  o'clock. 

(Thereupon,  at  5.30  o'clock  p.  m.  the  committee  adjourned  until 
Thursday,  August  28, 1919,  at  2  o'clock  p.  m.) 
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THUBSBAY^  AXXQXXST  28.  1919. 

Unttbd  States  Senate, 

Subcommittee  of  the 
Committee  on  the  District  or  Columbia, 

WasfUngtany  D.  C. 

The  subcommittee  met,  pursuant  to  adjounmient,  at  2  o'clock  p.  m., 
in  the  committee  room,  Capitol,  Senator  Arthur  Capper,  preading, 
in  absNice  of  Chairman  BalL 

Prkbnt:  Senators  Capper  (acting  chairman),  Elkins,  Sheppard, 
indDiaL 

Present  aubo:  Mr.  Thomas  W.  MiUer. 

Senator  Capper.  The  committee  will  come  to  order.  We  will  first 
hear  Mr.  John  T.  Meany. 

THrTlMUJH  OF  lOL  TOmi  T.  MEAHT,  BIHTAL  AOSn  FOB 
STOHE  ft  FAIBFAZ. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr.  MnJiBB.  Mr.  Meany,  will  you  please  give  your  full  name,  your 
address,  and  the  firm  you  are  connected  with  ? 

Mr.  Meant.  My  name  is  John  T.  Meany,  and  I  am  secretary  of 
the  corporation  of  Stone  &  Fairfax,  real  estate  agents. 

Mr.  Miller.  That  firm  is  located  where? 

Mr.  Meant.  At  1342  New  Yoric  Avenue. 

Mr.  MnxjcR.  Mr.  Meany,  have  you  a  list  of  the  apartment  houses 
for  which  you  are  agent! 

Mr.  Mbant.  I  have  not  a  fist.    I  can  state  them  from  memory. 

Mr.  'SlnAMXL  How  many  are  there? 

Mr.  Meant.  About  sixT 

Mr.  MnxER.  Will  you  please  name  them  and  give  the  places  at 
which  they  are  located? 

Mr.  Meant.  The  Frederick  Apartment  House,  at  Ninth  and  K 
Streets,  NW.;  the  Monticello  Apartment  Hou.se.  at  3151  Mount 
Pleasant  Street:  the  Cheshire,  at  1755  Columbia  Road:  and  there 
B  another  I>lace  at  2508  L  Street  NW.,  the  name  of  which  I  can 
lot  recall  right  now. 

Mr.  Mnija.  Then,  your  business  is  not  in  a  large  part  agent  for 
iparCment  houses,  bat  more  for  the  rental  of  houses  and  dwellings? 
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Mr.  Meant.  Yes,  sir. 

Mr.  Miller.  Please  give  the  committee,  if  you  have  the  figure 
with  you,  the  rents  that  you  charge  for  these  four  apartment  house: 

Mr.  Meant.  Well,  I  have  not  the  total  rents  of  each  house. 

Mr.  Miller.  What  have  you  with  you  in  the  way  of  figures? 

Mr.  Meant.  I  have  some  figures  there  prepared  on  just  dwellin 
houses. 

Mr.  Miller.  You  have  not  any  in  connection  with  those  fou 
apartment  houses? 

Mr.  Meant.  No,  sir. 

Mr.  Miller.  Are  you  sufficiently  familiar  with  them  to  discuss  th 
rental  values  of  those  apartments  today  ? 

Mr.  Meant.  I  can  tell  you  what  apartments  are  renting  for. 

Mr.  Miller.  Do  you  mean  the  total  rentals  you  get  for  all  thes 
apartment  houses? 

Mr.  Meaney.  I  can  tell  you  what  each  individual  apartment  rent 
for. 

Mr.  Miller.  You  can  not  tell  us,  for  instance,  what  you  get  fc 
the  Frederick,  the  Monticello,  the  Cheshire  and  the  other  plac 
you  mentioned,  the  total  rents? 

Mr.  Meant.  No,  sir. 

Mr.  Miller.  Why  did  you  not  bring  those  figures  with  you? 

Mr.  Meant.  The  bookkeeper  is  working  on  that  data  now. 

Mr.  Miller.  When  can  you  furnish  that  ? 

Mr.  Meant.  In  a  day  or  two. 

Mr.  Miller.  Can  you  go  back  over  the  years  1914  to  1919,  ii 
elusive? 

Mr.  Meant.  Yes,  sir. 

Mr.  Miller.  Does  it  give  also  information  showing  the  cost  c 
maintenance  and  operation? 

Mr.  Meant.  It  would  in  all  but  one  house.  In  that  house  th 
owner  buys  his  own  supplies. 

Mr.  Miller.  We  want  tliat  information  here  just  as  soon  as  you  ca 
get  it  together;  on  Saturday,  if  possible. 

Mr.  Meant.  All  right,  sir. 

Mr.  Miller.  What  information  have  you  about  your  houses  wit 
respect  to  rents? 

Mr.  Meant.  I  had  a  statement  made  out  about  the  increase  i 
rents  over  1914.  There  are  some  few  increases  in  rents  since  tha 
time. 

Mr.  Miller.  Let  me  see  in  what  form  you  have  that  informatioi 
Are  these  all  the  houses  you  have? 

Mr.  Meant.  At  the  time  this  statement  was  made  up.  That  wa 
made  in  1917. 

Mr.  Miller.  Does  the  committer  want  this  put  into  the  record  a 
this  point?  It  is  a  statement  of  the  houses  that  Stone  &  Fairfa 
had  for  rent  in  1917,  and  gives  the  rents  that  they  got  then  and  th 
i-ents  that  they  get  now. 

Senator  Capper.  Yes;  I  think  that  should  go  into  the  record. 

(The  statement  referred  to  is  as  follows:) 
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Exhibit  "A." 

louses  for  rent  hy  Stone  d  Fairfax  in  1917 — total  number  of  tenants,  1471; 
increases,  98;  decreases,  4S. 


House  No. 

Rent  prior 

to  Sept.  30, 

1918. 

Rent  now. 

Increase. 

Decrease. 

25  H  Street  NW    .           

$37.50 
30.00 
65.00 
22.50 
22.50 
22.50 
22.50 
22.50 
45.60 
18.60 
25.50 
60.00 
16.40 
21.60 
20.50 
25.50 
25.50 
10.50 
10.60 
19.50 
19.50 
22.50 
4.5.50 
25.50 
18.50 
45.60 
27.50 
50.76 
25.50 
26.50 
25.60 
30.60 
22.50 
15.50 
40.50 
16.50 
19.50 
18.50 
50.00 
45.50 
40.75 
60.00 
30.50 
30.50 
28.50 
32.50 
40.  .50 
40.50 
30.00 
40.50 
28.  .50 
100.00 
125.00 
28.50 
20.  .50 
42.7.5 
65.85 
22.50 
40.50 
42.50 
17.50 
17.  .50 
17.50 
17.50 
15.50 
15.50 
15.50 
15.50 
15.50 
15.50 
15.50 
15.  .50 
15.50 
15.50 

ia5o 

10.50 

32.60 
70.00 
25.00 
25  00 
25.00 
25.00 

50.50 
20.00 
30.50 
75.00 

i?» 

22.00 

2.00 
12.50 
13.50 
20.50 
20.50 
25.50 
60.00 
80.50 
20.50 
80.60 
28.60 
42.50 
28.60 
26.50 
28.60 
32.50 
27.80 

16.  .50 
42.50 
17.50 
ia50 
20.50 
45.00 
42.50 
42.75 
55.00 
32.50 
32.  .50 
30.50 
35.00 
42.50 
42.50 
32.  .50 
42.50 
30.00 
80.00 

112.50 
30.50 
14.50 
40.50 
55.00 
20.50 
50.00 
50.00 
19.50 
19.50 
19.50 
19.50 
17.50 

17.  .50 
17.50 
17.50 
17.50 
17.50 
17.50 
17.50 
17.50 
17.50 
18.50 
18.50 

t2.60 

19  Q  Street  KW 

12.50 
5.00 
2.60 
2.50 
2.50 
2.60 
2.50 
5.00 
1.50 
5.00 

18.00 
2.10 
1.50 
1.60 
1.00 
1.50 
2.00 
3.00 
1.00 
1. 00 
3.00 
4.50 
5.00 
2.00 
5.00 
1.00 

122  Rhode  Island  Avenue  NW       

To  3.  1314  Foortoenth  Street  NW  i 

I'o.  4  «         

To.  15  » 

To.  16  «   

To.  17  « 

123  FncUd  Street  NW 

424  Pemwvl vania  Ayenuo  NW       

♦2  r  Street  NW 

TaePStreetNW         

S3  Heckman  Street  8K                                  

513  Serenteenth  Street  NW 

478  Chapln  Street  NW 

Do   '                     

255  K  Street  BE 

257  K  Street  SF 

5  Todd  Place  NE 

Do  

501  C«roHne  Street             

fo.  14  F  Street 

127  Warder  Street  NW         

30»  F  Street  NE 

r*22  Fourteenth  Street  N  W 

21  Pennsvlvanla  A  venue  SE                           

370  Columbia  Road 

8.25 

339  Yoa  Street  NW.» 

3.00 
3.00 
3.00 
2.00 
5.00 
1.00 
2.00 
1.00 

Do* 

341  You  Street  NW> 

527  Holmead  Place  NW 

aas  Thirteenth  Street  NW    .  .                 

as  Twenty-fflxth  Street  NW 

363  Eiehtoenth  Street  NW 

3<0  North  Carolina  Avenue  NE 

70  Morton  Street  NW...     .                         .... 

1.00 

1  Todd  I*lace  NE 

2.00 

«ni  R  street  NW 

5.00 

17  K  Street  NW 

3.00 

11  Ma«««arhu«i«tt«!  Avenue  NK  .. ..,.  ..         .. 

2.00 
5.00 
2.00 
2.00 
2.00 
2.50 
2.00 
2.00 
2.00 
2.00 
1.50 

s  n  \ dams  Mill  Road 

21  Twelfth  Street  NE 

^  T-vclfth  Street  NE 

o  '^  street  NW 

:w>l  rrnnsvlvania  Avenue  NW  . 

iportxnent  32,  Montlcpllo* 

kpiulnimt  31,  Monticello  1.                              .         .  . 

i  pulment  4,  'Montlceilo  > 

Lpartxncnt  41,  Monticollo'. 

ipurtmcnt  41,  Montlceilo  • : 

n'lDth  and  Eye  Streets  NW 

20.00 

iSiO  Fourteenth  Street  NW , 

12.50 

•i3fl  Eltthth  Street  NW 

2.00 

1  B  Street  NW 

6.00 

004  EI*» vent h  Street  NW 

2.50 

35  H  Street  NW 

10.85 

ti  T  Street  NE        .... 

2.00 

:107  El'ditcenth  Street  NW 

9.50 
7.  .50 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 
2.00 

300  Ki^htoeneth  Street  N W 

537  SUth  Street  NW 

n9  Hixth  Street  NW  . . 

*II  Flxth  Street  NW 

HiH  Sixth  Street  NW.   . 

MS  Sixth  Htreet  N W 

^17  Sixth  Street  N W     

M9  Sixth  Street  NW 

551  fixlh  Street  NW 

.S63  Sixth  Street  N  W 

A56  Sixth  Street  N  W 

657  Sdxth  Street  NW 

AS0  Sixth  Street  N W 

\ibl  Sixth  Street  NW 

3&  Sixth  Street  NW 

.565  Sixth  Street  NW                                        

<»  Newton  Sueet 

129669— 19— PT( 


-12 


'  Apartment!. 
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Houses  for  rent  hy  Stone  d  Faitfax  in  1917 — total  number  of  tenants^  IXi 
increases^  98;  decreases,  48 — Continued. 


House  No. 

Rent  prior 

to  Sept.  30, 

1916. 

Rent  now. 

Increase. 

Decreai 

633  Newton  Street 

$18.50 

$20.60 

$2.00 

1803  Third  Street  NW 

1631 1  Street  N  W 

50.00 
12.50 
15.50 
32.50 
40.50 
35.00 
35.00 
35.00 
21.50 
40.50 
42.50 
45.00 
25.50 
42.60 
14.50 
13.50 
13.60 
13.50 
13.50 
13.50 
13.60 
13.50 
13.60 
13.50 
13.50 
13.50 
13.50 
13.50 
16.50 
15.50 
20.60 
20.50 
20.60 
22.60 
42.60 
20.60 
16.50 
16.60 
16.60 
16.50 
16.50 
16.60 
16.60 
16.50 
40.50 
21.50 
20.50 
20.50 
50.00 
32.60 
15.00 
16.00 
51.00 
27.50 
33.50 
15.50 
20.50 
40.50 
14.50 
48.00 
40.50 
40.50 
22.60 
20.60 
40.50 
16.50 
16..  0 
37.50 
40.  .W 
32.50 
27.60 

55.66 
15.00 
1H.50 
35.50 
.    43.00 
30.50 
.30.50 
30.60 

6.00 
2.50 
1.00 
3.00 
2.50 

1633  I  Street  NW  (rear) 

710  0  Street  NE 

38  W  Street  NW 

1902  G  Street  NW 

No.  2  Christiani  * 

I 

No.  3  Christiani » 

No.  4  Christiani » 

2006  Third  Street  NW 

1764  U  Street  NW 

2110  R  Street  NW    

47.50 
60.00 
28.60 
50.00 
12.60 
11.50 
11.60 
11.50 
11.50 
11.60 
11.60 
11.50 
11.60 
11.50 
11.60 
10.60 
10.50 
10.50 
12.50 
12.60 
17.60 
17.50 
17.60 
17.60 
60.60 
26.50 
14.00 
14.60 
16.60 
16.60 
15.60 
16.60 
15.50 
1.5.50 
46.50 
24.50 
22.50 
22.60 
46.00 
36.60 
16.00 
17.00 
56.00 
30.50 
37.50 
12.50 
22.00 
42.60 
13.60 
45.00 
46.60 
43.60 
25.60 
22.60 
46.60 
18  50 
18.50 
32.50 
38.  UO 
35.50 
30.50 

6.00 
5.00 
3.00 
7.60 

1708  Twenty-first  Street  NW 

1482  Meridian  Street    

1632  Tenth  Street  NW 

1  E  Street  SW 

3  E  Street  8 W          

6E  Street  SW 

7EStreetSW  

9E  Street  SW 

11  E  Street  SW 

13  E  Street  SW 

16  E  Street  SW 

17EStreetSW 

19  E  Street  S  W 

21  E  Street  S W  

8  Canal  Street  SW 

10  Canal  Street  SW 

12  Canal  Street  SW 

14  Canal  Street  SW 

1ft  Canal  Street  8  W         

222  G  Street  NW 

224GStreetNW 

226  0  Street  NW 

228  G  Street  NW 

1764  K  Street  NW 

6.00 
6.00 

1014  D  Street  NE     

320  Twenty-iecond  Street  N W 

320i  Twenty-second  Street  NW 

322  Twenty-second  Street  N  W 

3224  Twentv-second  Street  NW 

324  Twenty-second  Street  NW 

3244  Twenty-second  Street  NW 

326  Twenty'-second  Street  NW 

3264  T^entv-second  Street  NW 

1227  Harvard  Street 

5.00 
3.00 
2.00 
2.00 

1761  WlDard  Strwt 

Do 

1117  Harvard  Street 

834  Thirteenth  Street  NW 

SOWStreetNW      

3.00 
1.00 
1.00 
4.00 
3.00 
4.00 

2326  N  Street  NW 

Po 

935  K  Street  NW 

1634  Sixteenth  Street 

1407  Rhode  Island  Avenue 

1226  Linden  Street  NE 

1778  Wlllard  Street 

1.60 
2.00 

431  Massachusetts  Avenue 

610  Elliott  Street 

filfi  Twnlfth  SfTAflt,  dwftllfng- 

622  Second  street  ^W 7 

6.00 
«.00 
3.00 
2.00 
6.00 
2.00 
2.00 

12128Street 

900  I  Street  SE 

703  Tenth  Street  NE 

1719  Tifteenlh  Street  NW 

1006  U  Street 

1007  U  Street  NW 

1746  U  Street 

1714  U  Street  NW 

1304  L  Street  NW 

3.00 
3.00 

807  Sixth  Street  NW 

$4,007.00 

$4,128.26 

$285.60 

Si 

I  Apartments. 
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Mr.  MiLUBR.  Does  the  committee  care  to  discuss  this  with  Mr. 
Meany? 

Senator  Capper.  I  would  like  to  ask  Mr.  Meany  if  there  has  been 
any  conference  at  any  time  between  the  members  of  his  firm  as  to  the 
general  ijolicy  of  advancing  rents.  What  has  been  the  attitude  of 
Uie  firm  in  that  matter? 

Mr.  Meant.  Well,  we  have  talked  it  over.  Of  course,  we  realize 
that  there  should  be  some  increase  in  rents  to  meet  the  big  increase  in 
cost  of  repairs. 

Senator  Sheppard.  There  are  other  elements  of  expense  that  have 
also  increased  besides  repairs,  are  there  not? 

Mr.  Meant.  Repairs  and  fuel  and  service. 

Senator  Capper.  Did  you  adopt  a  general  policy  of  increasing  all 
rents  that  come  under  your  control? 

Mr.  Meant.  No,  sir;  we  talked  the  matter  over  and  we  thought  we 
would  take  up  each  individual  case  and  go  into  the  facts  regarding 
that  case,  and  then  agree  on  what  we  could  do  with  it. 

Senator  Capper.  About  what  part  of  the  properties  under  your 
control  were  advanced  in  rents? 

Mr.  Meant.  Were  advanced? 

Senator  Capper.  Yes;  about  what  percentage? 

Mr.  Meant.  Very  few. 

Senator  Capper.  A  comparatively  small  number? 

Mr.  Meant.  Yes,  sir. 

Senator  Sheppard.  How  about  the  coming  year? 

Mr.  Meant.  We  have  written  to  some  of  our  tenants  and  explained 
to  them  the  great  increased  cost  in  maintenance  and  asked  them  to 
assist  us  in  maintaining  the  rents. 

Senator  Sheppard.  But  you  have  not  made  a  general  increase  for 
the  next  year? 

Mr.  Meant.  No,  sir. 

Senator  Sheppard.  How  do  you  figure  your  rents ;  that  is,  in  con- 
nection with  the  amount  of  investment  involved?.  What  percentage 
do  you  attempt  to  obtain  on  the  property  from  rents? 

Mr.  Meant.  Well,  we  do  not  have  any  exact  standard  about  that. 
Most  of  the  owners  fix  the  rents  and  we  try  to  get  those  rents  for 
them. 

Senator  Sheppard.  As  a  rule,  what  percentage  do  your  owners  get 
on  their  capital  invested? 

Mr.  Meant.  Well,  some  property  does  not  pay  5  per  cent. 

Senator  Sheppard.  What  would  you  say  was  the  maximum.  I  sup- 
pose 5  per  cent  would  be  the  minimum  ? 

Mr.  Meant.  Well,  I  think  somewhat  less  than  that? 

Senator  Sheppard.  Somewhat  less  than  5  per  cent? 

Mr.  Meant.  Yes,  sir. 

Senator  Sheppard.  What  would  you  say  would  be  the  maximum  ? 

Mr.  Meant.  I  judge  about  seven  or  eight  per  cent. 

Senator  Sheppard.  Does  that  apply  to  residences  as  well  as  apart- 
meBtsf 

Mr.  Meant.  Yes,  sir. 

Senator  Sheppard.  When  the  increases  become  operative  for  next 
year  will  they  increase  that  figure  any? 

Mr.  Meant.  Not  in  some  cases  because  the  houses  need  consider- 
able repairing.    There  has  not  been  very  much  work  done  in  the  last 
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two  years,  and  it  has  now  got  to  the  point  where  repairs  must  \x 
made,  and  this  increase  will  be  more  than  wiped  out  by  the  repairs 
necessary  to  be  made. 

Senator  Sheppard.  Is  that  the  general  condition  in  connection 
with  most  of  the  increases  ? 

Mr.  Meant.  Yes,  sir;  most  all  houses. 

Mr.  Miller.  Right  at  that  point  is  it  not  true,  Mr.  Meanv,  that  tlw 
real  estate  agents  of  the  District  are  putting  a  clause  in  their  leasee 
requiring  for  the  first  time  tenants  to  make  repairs  ? 

Mr.  Meany.  We  have  not  put  that  in  any  of  our  leases. 

Mr.  Miller.  Can  you  give  the  committee  any  information  to  shoM 
whether  it  is  going  to  be  the  general  practice  to  have  a  clause  put  ii 
the  leases  compellmg  tenants  to  make  minor  repairs? 

Mr.  Meany.  So  far  as  I  know  there  has  been  no  general  under 
standing  about  that. 

Mr.  Miller.  Well,  have  you  heard  of  any  understanding  of  anj 
character,  general  or  otherwise,  along  that  line'^ 

Mr.  Meant.  No,  sir ;  I  have  not. 

Mr.  Miller.  Have  you  heard  of  a  new  clause  being  put  in  whereb] 
if  the  property  is  sola  the  contract  shall  be  invalid,  and  after  thirty 
days'  notice  the  tenants  will  have  to  leave  the  house? 

Mr.  Meant.  We  have  made  leases  to  the  effect  that  in  case  tin 
property  is  sold  the  tenants  will  vacate  on  a  60  days'  notice. 

Mr.  Miller.  Is  that  a  new  clause  you  put  in? 

Mr.  Meant.  It  is  not  new ;  it  has  been  used  for  a  long  time. 

Mr.  Miller.  The  list  of  houses  that  you  submitted  a  while  age 
those  are  the  houses  that  you  had  in  1917  ? 

Mr.  Meant.  Yes,  sir. 

Mr.  Miller.  No  houses  are  shown  on  that  list  that  you  took  h 
1918  or  1919  for  which  the  rent  may  have  been  raised? 

Mr.  Meant.  No,  sir. 

Mr.  Miller.  Have  you  very  many  of  those? 

Mr.  Meant.  Not  verv  many ;  we  have  some. 

Mr.  Miller.  Well,  tne  committee  wouU  like  you  to  give  that  in 
formation  at  the  time  you  give  the  other  data. 

Mr.  Meant.  All  right,  sir.  I  will  have  the  auditor  of  the  com 
pany  come  down  here  with  those  figures. 

Mr.  Miller.  We  want  that  information  submitted  at  the  sam 
time  that  the  information  is  submitted  in  connection  with  the  housei 

Mr.  Meant.  Yes,  sir. 

Mr.  Miller.  The  cost  of  labor  has  gone  up,  has  it  now,  since  1916 

Mr.  Meant.  Yes,  sir ;  very  much. 

Mr.  Miller.  How  much,  approximately? 

Mr.  Meant.  I  judge  at  least  50  per  cent. 

Mr.  Miller.  As  you  handle  only  4  apartments,  according  to  you 
testimony,  your  firm  is  not  faced  with  a  labor  increase  to  any  grea 
extent? 

Mr.  Meany.  No,  sir. 

Mr.  Miller.  Can  you  tell  us  about  other  expenses  that  have  gon 
up  in  connection  with  those  four  apartments? 

Mr.  Meany.  The  fuel  bill  has  increased  more  than  100  per  ceni 
The  storage  of  coal  has  increased  about  300  per  cent. 

Mr.  Miller.  How  about  paints  and  varnish  ? 
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Mr.  Meant.  They  have  increased  over  100  per  cent. 

Mr.  Miller.  Then,  as  I  understand  it,  you  are  not  in  a  position 
to  give  the  committee  much  information  about  apartment  houses  in 
the  city?    Your  specialty  is  the  rental  of  dwelling  places? 

Mr.  Meant.  Yes,  sir. 

Mr.  Miller.  Do  you  know  anything  about  the  Real  Estate 
Brokers'  Association  ? 

Mr.  Me.\nt.  I  know  about  it  in  a  general  way,  yes,  sir. 

Mr.  Miller.  You  have  no  official  connection  with  it,  though, 
except  as  a  member? 

Mr.  Meant.  No,  sir. 

Senator  Capper.  Who  are  the  officers  of  this  Real  Estate  Brokers' 
Association  ? 

Mr.  Meant.  Mr.  Fairfax  is  the  president,  Mr.  Herbert  Shannon 
is  vice-president,  and  Mr.  Charles  Shreeve  is  secretary.  Mr.  Rust 
has  a  position,  but  I  do  not  know  exactly  what  his  position  is. 

Senator  Capper.  How  large  a  list  of  unoccupied  properties  have 
you  now  for  rent? 

Mr.  Meant.  We  have  very  few.  I  think  we  have  about  two  vacant 
houses  at  this  time. 

Senator  Capper.  That  is  the  smallest  number  you  have  ever  had, 
is  it? 

Mr.  Meant.  Yes,  sir. 

Senator  Capper.  Take  the  year  1915,  for  instance,  what  would  be 
the  number  you  probably  had  then  at  this  time  of  the  year  ? 

Mr.  Meant.  I  rememoer  one  time  we  had  about  a  column  in  the 
Evening  Star. 

Mr.  Miller.  Have  any  of  the  apartment  houses  or  dwellings  that 
you  know  of  been  allowed  to  run  down  and  get  out  of  repair  due  to 
the  fact  that  labor  was  high  and  it  cost  more  to  improve  them  ? 

Mr.  Meant.  Yes,  sir;  quite  a  number. 

Mr.  Miller.  When  they  came  to  put  those  buildings  in  repair,  it 
probably  cost  more  than  it  would  have  cost  to  have  repaired  them  in 
the  beginning? 

Mr.  Meant.  Very  much  more,  because  labor  and  material  have 
increased. 

Mr.  Miller.  Well,  do  you  think  that  the  increase  will  be  felt  by 
the  tenant  who  is  renting  those  apartments  in  the  future  ? 

Mr.  Meant.  I  do  not  think  it  will  because  most  tenants  have  a 
larger  income  now  than  they  had. 

Mr.  Miller.  What  we  wanted  to  bring  out  was  that  on  account 
of  these  repair  being  made,  costing  more  at  this  time,  it  might  be 
Used  as  a  reason  for  raising  rents  much  higher  than  the  prewar  rents. 

Mr.  Meant.  Well,  that  is  the  reason  that  rents  are  being  increased, 
where  the  tenants  will  agree  to  it. 

Mr.  Miller.  Can  you  explain  why  such  exorbitantly  high  rates  are 
beifig  charged? 

Mr.  Meant.  I  have  not  had  experience  with  exorbitantly  high 
rents.  We  are  trying  to  get  the  tenants  to  help  us  out  with  a  small 
increase. 

Senator  Dial.  About  what  increase  do  you  think  would  be  right, 
Mr.  Meany? 

Mr.  Meant.  I  judge  in  the  neighborhood  of  about  25  per  cent. 
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Senator  Dial.  Are  there  many  new  buildings  going  up  now  in  tli 
city? 

Mr.  Meant.  Yes  sir ;  there  are  quite  a  number. 

Senator  Dial.  You  mean  25  per  cent  over  prewar  prices? 

Mr.  Meant.  Yes  sir. 

Mr.  Miller.  You  do  not  think  an  increase  of  10  per  cent  would  l> 
fair  to  the  owners  ? 

Mr.  Meant.  I  think  it  would  not  be  enough. 

Mr.  Miller.  If  people  were  able  to  make  money  out  of  their  house 
and  apartments  during  the  war  period  when  there  were  a  number  o 
vacant  houses  and  apartments  and  conditions  were  slack  here,  jvr 
they  not  making  more  money  now  when  the  houses  and  apartment 
are  full? 

Mr.  Meant.  Well,  the  owners  of  apartment  houses  were  not  mak 
ing  money ;  they  were  losing  money  when  they  had  the  vacancies. 

Mr.  Miller.  It  has  been  testified  that  they  charged  a  certain  rat 
so  they  would  get  a  certain  percentage  of  returns,  and  some  of  then 
must  have  been  making  money  or  they  could  not  have  run  on  froii 
year  to  year  at  a  loss. 

Mr.  Meant.  Well,  conditions  were  very  unsatisfactory  to  owner 
at  that  time. 

Mr.  Miller.  Are  conditions  now  satisfactory  for  the  owners  t4 
make  up  for  the  slack  time  before  the  war? 

Mr.  Meant.  I  do  not  think  that  is  the  general  desire.  I  think  th 
desire  is  to  make  the  investment  pay  something  now. 

TESHMOITT  OF  MB.  OEOBOE  F.  HUNT,  BEFBESEHTIHO 
SWABTZELL,  BHEEH  &  HENSET. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  Mr.  Hunt,  will  vou  give  your  full  name  and  the  naxn< 
of  the  firm  that  you  represent  ? 

Mr.  Hunt.  George  F.  Hunt.  I  represent  the  firm  of  Swartzell 
Eheem  &  Hensey,  727  Fifteenth  Street  NW. 

Mr.  Miller.  How  many  apartments  are  you  agent  for,  Mr.  Hunt 

Mr.  Hunt.  We  have  about  12. 

Mr.  Miller.  Have  you  a  list  there  so  you  can  put  theiu  in  th( 
record  ? 

Mr.  Hunt.  No,  sir. 

Mr.  Miller.  Why  have  you  not  got  such  a  list  ? 

Mr.  Hunt.  I  did  not  know  that  you  wanted  such  a  list. 

Mr.  Miller.  Can  you  give  them  for  the  record,  stating  their  ad 
dresses? 

Mr.  Hunt.  Yes,  sir. 

Mr.  Miller.  Please  do  so. 

Mr.  Hunt.  The  Dresden,  2228  Kalorama  Road;  the  Cavendish 
1628  Colmnbia  Road;  the  Earlmgton,  3033  Sixteenth  Street:  th< 
Wellington,  Seventeenth  and  Park  Road;  the  Duquesne,  1489  New 
comb  Street;  the  Isabella,  1483  Newcomb  Street;  the  La  Fontaine 
Courts,  Fourteenth  and  Fairmount  Streets,  the  Cumberland,  133S 
Massachusetts  Avenue;  the  Brunswick.  1332  I  Street;  the  Cam 
bridge,  510  I  Street;  1316  New  Hampsnire  Avenue;  and  the  Cam 
eron,  Vermont  Avenue  and  T  Street.    I  think  that  is  idl. 
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Mr.  Miller.  Have  you  some  figures  there  showing  the  amount  of 
rents  you  have  collected  from  those  apartment  houses  for  the  years 
1914  to  1919,  inclusive? 

Mr.  Hunt.  Not  on  all  of  them. 

Mr.  Miller.  What  have  you  there? 

Mr.  Hunt.  I  have  one  in  the  case  of  the  Cavendish. 

Mr.  Miller.  Will  you  be  able  to  give  the  committee  for  all  your 

Sarments  figures  similar  to  those  that  you  have  given  for  the 
ivendish? 

Mr.  Hunt.  It  will  take  a  little  time  to  do  that ;  it  is  quite  a  lot  of 
work ;  but  I  shall  be  glad  to  furnish  them. 

Mr.  Miller.  We  would  like  to  get  as  soon  as  possible  the  amount 
of  annual  rent  you  got  from  all  these  apartments  from  1914  down  to 
and  including  your  last  fiscal  year. 

Senator  Sheppard.  And  ask  him  for  the  net  for  the  coming  year. 

Mr.  Miller.  Yes;  and  indicate  also  any  increases  you  ask  tor  the 
coming  year.  We  do  not  want  it  divided  by  individual  apartments, 
but  we  want  the  total  rents  you  get  from  each  apartment  house. 
Now,  the  Cavendish  at  1628  Columbia  Koad,  is  one  that  I  want  you 
to  tell  the  committee  about.  Give  them  the  total  amount  of  your 
rentals  for  the  period  from  the  year  1914  to  date,  or,  if  the  committee 
would  prefer  I  can  have  that  information  put  into  the  record  at  this 
point.    It  would  save  time. 

Senator  Capper.  All  right;  put  it  in  the  record  at  this  time. 

(The  information  referred  to  is  as  follows:) 

Exhibit  A. 
The  Cavendish,  1628  Columbia  Road  NW. 


CoUecUons. 

Fuel. 

URht. 

Repairs. 

Salaries. 

8aiidri<». 

Taxes. 

Commis- 
sion. 

Water. 

iW4 

W15 

m« 

m? 

WW 

W19 

$16,040. 63 
15,640.75 
16,592.25 
17,345.50 
18,068.00 
10,003.50 

$1,139.66 

923.80 

1,134.26 

1,551.35 

1,884.89 

928.61 

$524.85 
510.50 
570.04 
592.49 
589.39 
343.67 

$375.62 
1,232.14 
2,059.23 
1,801.25 
1,887.79 
855.86 

1600.00 
600.00 
600.00 
620.00 
736.00 
490.00 

$693.43 
592.87 
678.84 
862.44 
968.15 
580.20 

$1,349.49 
1,465.95 
1,465.95 
1,465.96 
1,300.95 
1,890.96 

$478.89 
470.73 
498.80 
620.39 
542.67 
327.13 

$206.46 
191.06 
193.96 
218.02 
206.46 
156.96 

94,610.53 

7,562.67 

3,130.94 

8,211.89 

3,645.00 

4,375.93 

8,529.24 

2,838.61 

1,168.96 

Payments  to— 

Swaixzell, 
RheemA 
nenaey  Co. 

Harry 
Wardman. 

Washing- 
ton Loan  ^ 
Trust  Co. 

19U 

$2,773.23 
8,327.68 
9,461.15 
8,816.05 
2,500.00 

1»U 

IMA 

tai7 

$1,628.35 
4,036.50 
2,862.50 

m$ 

$4,126.00 
2.062.60 

ni? 

31,878.11 

8,527.85 

6,187.50 
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Exhibit  B, 

Recapitulation. 
1914: 

Collections |16, 040.  ^ 

Disbursemente 8,138  63 

Cr.— $7,902.  ( 

1915: 

Collections 15, 640.  75 

Disbursements 14, 314.  73 

Cr.—  1,  326.  C 

1916: 

Collections 16, 592. 25 

Disbursements 16,662.25 

Dr.—         70.0 

1917: 

Collections 17, 345. 50 

Disbursements 18,076.29 

Dr.—      730.  71 

1918: 

Collections 18, 088. 00 

Disbursements 18,865.80 

Dr.—      777. 8( 

1919: 

Collections 10, 903.  50 

Disbursements 9,998.40 

Cr.—      905.  IC 

Senator  Sheppard.  Do  you  show  there  what  you  are  asking  for 
the  coming  year  for  apartments  in  the  Cavendisn? 

Mr.  Hunt.  No,  sir. 

Senator  Sheppard.  Can  you  state  that  now  from  memory,  or  will 
you  have  to  furnish  that  information  later? 

Mr.  Hunt.  I  have  here  a  list  with  the  schedules  of  the  rentals 
asked  for  next  year  that  I  would  like  to  keep,  because  it  is  the  only 
one  that  I  have. 

Senator  Sheppard.  The  rents  you  have  asked  for  the  coming  year? 

Mr.  Hunt.    Yes,  sir. 

Senator  Sheppard.  In  connection  with  all  your  apartments? 

Mr.  Hui^.  No,  sir ;  only  the  Cavendish. 

Senator  Sheppard.  Have  you  the  total  there? 

Mr.  Hunt.  Yes,  sir. 

Senator  Sheppard.  What  is  the  increase  over  this  year? 

Mr.  Hunt.  The  present  total  monthly  rentals  there  amount  to 
$1,552. 

Senator  Sheppard.  And  you  are  asking  what  for  next  year? 

Mr.  Hunt.  $1,915. 

Senator  Sheppard.  Well,  that  gives  us  some  idea.  You  can  send 
us  a  copy  of  that? 

Mr.  Hunt.  I  will  send  you  a  copy  of  this. 

Senator  Capper.  How  much  did  you  increase  the  rents  last  year? 

Mr.  Hunt.  We  have  not  made  any  increases. 

Senator  Capper.  There  have  been  no  increases  since  previous  to 
the  war  ? 

Mr.  Hunt.  No,  sir. 

Mr.  MhxLer.  What  percentage  of  increase  are  you  asking  for  next 
year? 

Mr.  Hunt.  It  figures  about  20  per  cent. 

Mr.  Miller.  There  is  an  instance  in  your  apartment  at  1625  Co- 
lumbia Road  where  you  are  asking  for  an  increase  from  $28.50  to 
$50.    That  is  not  over  20  per  cent. 
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Mr.  Hunt.  On  that  particular  apartment  it  is,  but  we  are  equaliz- 
ing rents  in  the  building. 

Mr.  Miller.  Have  you  requested  an  increase  in  rents  from  your 
tenants  since  the  Saulsbury  resolution  went  into  eflfect? 

Mr.  Hunt.  Onlv  a  very  few. 

Mr.  Miller.  Why  only  a  very  few  ? 

Mr.  Hunt.  We  have  been  reluctant  about  increasing  our  rentals 
until  we  have  some  definite  legislation  upon  which  to  go.  and  the 
owners  of  the  properties  have  been  soliciting  us  to  take  up  tnese  mat- 
ters, but  we  have  so  far  been  able  to  hold  these  things  down. 

Mr.  Miller.  Why  have  you  increased  only  a  few? 

Mr.  Hunt.  Only  in  the  cases  where  the  owners  instructed  us  to. 

Mr.  Miller.  You  mean  in  the  case  of  a  few  apartment  houses  ? 

Mr.  Hunt.  Yes;  a  few  apartment  houses. 

Mr.  Miller.  "V\Tiat  sort  of  compliance  did  you  have  from  your 
tenants? 

Mr.  Hunt.  In  the  case  of  the  Dresden  apartment  house  we  in- 
creased the  rentals  on  that  building  last  year  10  per  cent.  When 
the  question  of  allowing  those  leases  this  year  was  taken  up  with  the 
owners,  the  owners  wanted  to  make  a  further  increase,  but  I  suc- 
ceeded in  getting  them  not  to  because  I  showed  them  than  in  that  case 
that  the  10  per  cent  that  we  had  gotten  out  of  them  last  year  was 
ample  and  suflScient.  We  have  a  policy  on  that  building  of  very 
liberal  repairs.  We  would  go  into  that  building  and  change  the 
paper  in  a  room  and  do  some  painting  if  the  people  just  merely  asked 
that  it  be  done,  but  we  had  to  curtail  that  liberal  policy. 

Mr.  Miller.  Have  you  copies  of  any  letters  or  notices  that  you  sent 
out  to  your  tenants  about  an  increase? 

Mr.  Hunt.  I  have  not  with  me;  no,  sir. 

Mr.  Miller.  Has  it  been  the  policy  of  your  firm  to  call  the  Sauls- 
bury  resolution  to  the  attention  of  any  of  your  tenants? 

Mr.  Hunt.  We  submitted  them  leases  in  the  few  cases  that  we  did 
sent  out  leases  and  sent  letters  alons:  with  those  leases,  stating  that 
we  felt  that  the  increase  was  reasonable  and  just,  and  if  they  thought 
so  to  sign  the  lease  and  return  it  to  us.  I  have  one  letter  there  that  I 
have  just  written  that  I  didn't  speak  about.  It  was  in  reply  to  an 
owner  in  the  Earlington  apartment  house. 

Mr.  Miller.  In  other  words,  this  letter  that  you  sent  out  under 
date  of  August  5,  1919,  is  a  sample  letter  to  vour  tenants? 

Mr.  Hunt.  No.  Those  letters  would  be  taten  up  in  each  case  as 
it  came  up. 

Mr.  Miller.  I  would  like  to  insert  that  letter  of  August  5, 1919,  in 
the  record  at  this  point. 

(The  letter  referred  to  is  as  follows:) 

Exhibit  C. 

SWARTZELL.  RlIEEM  &  HENSEY  CO., 

Mashington,  D.  C,  August  5,  1919. 
Mr.  Chas.  E.  Clapp. 

100  Central  Park  f^outK  New  York  City, 

I>eAB  Mr.  Olapp  :  Replying  to  your  letter  upon  the  subject  of  the  most  recent 

Jnt*»rpretationK  of  congressional  control  in  the  matter  of  renting  property,  jve 

<!«-sdre  to  say  that  there  has  been  no  change  recently  with  regard  to  Washington 

propertj'  and  there  Is  no  possibility  of  increasing  rents  by  law,  except  with  the 
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consent  of  the  tenants,  until  90  days  after  the  final  conclusion  of  peace,  wblcli 
means  the  ratification  of  the  peace  treaty  by  the  United  States  Senate. 

It  is  our  intention  to  submit  to  all  the  tenants  in  the  Earlington,  this  coming 
October,  leases  at  a  10  per  cent  increase  on  their  present  rentals.  This  we  think 
fair  under  present  conditions  and  believe  tliat  the  majority  of  the  old  occupauta 
will  agree  with  us  and  sign  on  that  basis.  This,  of  course,  is  with  the  under- 
standing that  no  repairs  are  to  be  made  excepting  those  absolutely  necessary. 

In  cases  where  apartments  become  vacant  and  new  tenants  are  obtained  tlie 
rent  will  be  higher,  thus  allowing  for  modest  and  reasonable  repairs. 

With  kind  regards,  we  remain, 
Yours,  very  truly, 

SWABTZELL,   RHEEM   &  HENSEY   Co., 

By  G.  W.  F.  SwABTZELL,  President, 

Mr.  Miller.  I  notice  in  this  letter  that  you  state  10  per  cent  in- 
crease on  present  rentals  is  a  fair  amount. 

Mr.  Hunt.  Yes,  sir. 

Mr.  Miller.  You  have  heard  the  testimony  of  another  witness  who 
said  that  was  too  small,  have  you  not? 

Mr.  Hunt.  Yes,  sir. 

Mr.  Miller.  Can  you  give  the  committee  any  information  as  to 
what  the  apartment  rents  for  about  which  you  wrote  to  Mr.  Charles 
E.  Clapp? 

Mr.  Hunt.  That  buildmg  was  built  in  1908  and  was  scheduled  to 
rent  for  $18,000,  but  it  is  now  renting  for  a  little  over  $16,000.  There 
have  been  no  increases  put  on  that  building. 

Mr.  Miller.  But,  in  your  opinion,  10  per  cent  is  a  fair  increase? 

Mr.  Hunt.  I  would  further  state  that  10  per  cent  would  be  a  fair 
and  reasonable  increase  under  present  conditions  with  the  under- 
standing that  no  repairs  are  to  be  made.  I  mean  by  that  decorative 
repairs,  painting  and  papering.  Of  course,  to  keep  the  physical  con- 
dition 01  the  building  up  there  is  a  certain  amount  of  repairing  that 
you  have  to  do. 

Mr.  Miller.  Can  you  answer  questions  about  the  Cavendish,  or 
is  the  owner,  Mr.  Stein,  here? 

Mr.  Hunt.  I  tried  to  get  him,  but  he  was  not  in  when  I  went  by 
for  him. 

Mr.  Miller.  You  do  not  know  what  Mr.  Stein  paid  for  that  apart- 
ment? 

Mr.  Hunt.  I  have  not  anv  idea. 

Mr.  Miller.  There  would  not  be  any  use  in  discussing  that,  then, 
if  you  have  not  the  figures. 

Senator  Capper.  Does  Mr.  Stein  own  all  these  apartments? 

Mr.  Hunt.  No,  sir. 

Senator  Capper.  I  believe  you  have  12  apartments? 

Mr.  Hunt.  Yes,  sir. 

Senator  Capper.  Which  one  is  the  best  paying  property  that  you 
have  under  your  charge  ? 

Mr.  Hunt.  Well,  I  should  say  the  Dresden  Apartment  House. 

Senator  Capper.  What  net  percentage  do  you  think  that  pays  the 
owner? 

Mr.  Hunt.  On  its  present  rental,  it  pays  about  7  per  cent  net 

Senator  Capper,  It  runs  somewhere  aroimd  6  or  7  per  cent  on 
most  of  them? 

Mr.  Hunt.  No,  sir;  some  of  them  run  less  than  that;  some  5  and 
some  less  than  5  per  cent. 

Senator  Capper.  Three  years  ago,  before  the  war,  what  were  these 
same  apartment  houses  probably  paying? 
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Mr.  Hunt.  I  do  not  care  to  hazard  a  guess  on  that  with  respect 
to  that  building,  but  my  guess  would  be  a&DUt  6  per  cent. 

Senator  Capper.  Where  they  are  now  getting  about  7  per  cent  they 
were  probably  getting  about  6  per  cent  at  that  time? 

Mr.  HuxT.  Yes,  sir. 

Mr.  Miller.  Is  it  the  intention  of  your  firm  to  discriminate  in  any 
way  against  your  tenants  who  may  have  taken  advantage  of  the 
Saulsbury  resolution? 

Mr.  Hunt.  Absolutely  not,  sir. 

Mr.  Miller.  You  have  not  intimated  to  them  at  any  time  that 
that  may  be  done? 

Mr.  Hunt.  We  have  never  under  any  conditions  sent  leases  under 
threats  or  duress  or  anything  of  that  sort. 

Mr.  Miller.  Have  you  at  any  time  had  any  trouble  with  any  of 
your  tenants  with  respect  to  the  heating  or  janitor  service  in  any 
of  your  apartments  ? ' 

Mr.  Hunt.  We  have  trouble  with  them  when  there  is  not  suflfi- 
cient  heat  there.  They  complain  to  us  about  it,  and  we  in  turn 
have  had  trouble  with  our  help  in  the  buildings,  but  it  is  our  aim 
to  keep  the  buildings  properly  heated. 

Mr.  Miller.  Did  you  bring  any  suits  to  dispossess  any  of  your 
tenants  last  year? 

Mr.  Hunt.  Not  in  a  single  case. 

Mr.  Miller.  You  think  10  per  cent  is  a  fair  increase  on  the  apart- 
ment house? 

Mr.  Hunt.  On  that  building;  yes,  sir. 

Mr.  MnxER.  Are  there  other  apartment  houses  for  which  you  are 
agent  for  which  you  are  raising  the  rents  more  than  10  per  cent? 

Mr.  Hunt.  Only  in  the  case  of  this  apartment,  the  Cavendish. 

Mr.  Miller.  And  the  per  cent  there  is  about  20? 

Mr.  Hunt.  It  averages  about  20  per  cent. 

Mr.  Miller.  In  other  words,  your  figures  are  more  or  less  at 
variance  with  the  witness  representing  the  firm  of  Stone  &  Fairfax 
who  just  preceded  you  ? 

Mr.  Hunt.  My  percentage  of  20  carries  with  it  conditions  of 
renairs. 

Mr.  Miller.  But  he  testified  that  he  thought  30  per  cent  was  a 
proper  increase  at  this  time. 

Mr.  Hunt.  I  do  not  know  what  the  physical  conditions  of  his 
prcmerties  are. 

Mr.  Miller.  I  wanted  to  bring  out  the  difference  in  the  testimony 
of  the  two  witnesses. 

Senator  Capper.  Are  there  waiting  lists  on  all  these  apartment 
houses  of  yours? 

Mr.  Hunt.  We  are  not  keeping  a  waiting  list.  We  are  being  be- 
seiged  every  day  for  quarters,  but  we  are  not  able  to  supply  the 
people. 

Senator  Capper.  The  indications  for  the  80  days  previous  tr) 
October  30  next  are  that  there  will  be  a  greater  demand  than  ever 
before? 

Mr.  Hunt.  I  do  not  know  that  there  will  be  a  greater  demand 
than  last  year,  but  there  is  very  little  difference,  so  far  as  I  can  see 
over  last  year. 
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Mr.  Miller.  Mr.  Hunt,  what  is  the  total  amount  of  rental  valu< 
that  you  figure  you  should  obtain  on  the  Cavendish  for  the  nexl 
fiscal  year? 

Mr.  Hunt.  The  total  monthly  rental  that  I  suggested  was 
$1,785.60. 

Mr.  Miller.  What  did  the  owner,  Mr.  J.  M.  Stein,  tell  you  t< 
charge? 

Mr.  Hunt.  $1,915. 

Mr.  Miller.  In  other  words,  you  as  a  real  estate  man  who  should 
know  your  business  figured  that  the  fair  monthly  rental  from  the 
whole  apartment  would  be  $1,785.50,  but  Mr.  Stem  insisted  on  yovi 
charging  your  tenants  a  total  of  $1,915  ? 

Mr.  Hunt.  He  only  thought  that  his  figures  there  were  reasonable 
and  he  instructed  me  to  send  leases  at  those  rates. 

Senator  Elkins.  What  kind  of  coal  do  you  bum  ? 

Mr.  Hunt.  Bituminous,  soft  coal. 

Senator  Elkins.  When  do  you  buy,  as  you  need  it? 

Mr.  Hunt.  I  am  filling  up  the  bins  now. 

Senator  Elkins.  What  do  you  have  to  pay? 

Mr.  Hunt.  I  signed  the  first  contract  that  I  have  been  able  to  sign 
for  the  last  two  years  at  $7.50  a  ton,  plus  75  cents  a  ton  for  storing. 

Senator  Elkins.  From  whom  do  you  buy  it  ? 

Mr.  Hunt.  W.  W.  Griffith. 

Senator  Elkins.  Where  does  he  get  the  coal? 

Mr.  Hunt.  I  do  not  know.  I  think  he  gets  his  coal  from  the  Con- 
solidated mines. 

Senator  Elkins.  How  is  the  coal  this  year  compared  with  that  of 
last  year? 

Mr.  Hunt.  Well,  I  have  not  had  a  chance  to  test  any  of  it  out. 

Senator  Elkins.  I  mean  with  regard  to  price. 

Mr.  Hunt.  It  is  a  little  lower  this  year  tnan  last  year.  Last  year 
it  ran  me  over  $9  a  ton  all  during  the  winter. 

Senator  Elkins.  Do  any  of  them  use  hard  coal  ? 

Mr.  Hunt.  Only  for  hot-water  heating  purposes.  May  I  make  a 
further  statement? 

Senator  Capper.  Yes ;  go  right  ahead. 

Mr.  Hunt.  The  highest  price  that  I  ever  paid  for  coal  was  $3.65  a 
ton  in  our  bins  up  to  three  years  ago. 

Senator  Elkins.  You  mean  in  the  house? 

Mr.  Hunt.  In  these  apartment  houses.  That  is  the  highest  price  I 
paid,  but  it  jumped  three  years  ago  and  has  been  up  ever  since.  It 
dropped  down  a  little  this  year. 

Senator  Elkins.  None  of  them  use  hard  coal  ? 

Mr.  Hunt.  Only  for  hot-water  heating  purposes.  It  does  not 
run  in  any  one  of  our  buildings  over  4  tons  of  coal  a  month,  but 
the  average  for  the  soft  coal  is  anywhere  from  1  to  3  tons  a  day. 

TESXIHONY  OF  WILLIAM  E.  KICHABDSON. 

(This  witness  was  duly  sworn  by  Senator  Capper.) 
Mr.  Miller.  Mr.  Richardson,  will  you  give  your  full  name  and  the 
name  of  the  firm  you  represent  and  its  address  ? 

Mr.  Richardson.  My  name  is  William  E.  Richardson.  I  am  treas- 
urer of  the  Union  Realty  &  Investment  Co.  if  that  is  the  information 
you  want. 
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Mr.  Miller.  That  is  what  I  mean.  Where  is  their  place  of  busi- 
ness! 

Mr.  Richardson.  912  Evans  Building. 

Mr.  Miller.  That  is  known  as  the  Realty  &  Investment  Co.,  is  it 
not? 

Mr.  Richardson.  Yes. 

Mr.  Miller.  What  is  the  business  of  that  firm? 

Mr.  Richardson.  Well,  that  is  a  company  that  has  no  business 
other  than  owning  and  operating  two  apartment  houses. 

Mr.  Miller.  Two  ? 

Mr.  Richardson.  Yes. 

Mr.  Miller.  What  are  the  names  of  them  ? 

Mr.  Richardson.  Copley  Courts  at  1714  Seventeenth  Street,  and 
the  Willard  Courts  at  1916  Seventeenth  Street. 

Mr.  Miller.  Have  you  figures  there  to  show  the  amount  of  rent 
charged  for  those  apartments  from  year  to  year? 

Mr.  Richardson.  Well,  I  have  only  figures  for  the  time  since  the 
conrmany  acquired  the  property. 

Mr.  Miller.  When  did  the  company  acquire  the  property  ? 

Mr.  Richardson.  On  Januaiy  15  of  this  present  year. 

Mr.  Miller.  You  had  nothing  to  do  with  either  of  those  apart- 
ments before  that  time? 

Mr.  Richardson.  Not  directly.  I  was  attorney  for  the  owners  of 
the  property  prior  to  that  time,  Mr.  John  N.  Ruth. 

Mr.  Miller.  Have  you  figures  there  to  show  what  you  get  as  a 
total  annual  or  monthly  rental  out  of  both  of  those  apartments? 

Mr.  Richardson.  Yes.  The  rental  from  the  time  we  acquired  the 
property 

Mr.  Miller.  Well,  can  you  give  that  information  for  the  Copley 
Courts  and  then  for  the  Willard  Courts  separately  ? 

Mr.  Richardson.  I  can  not  give  them  separately.  Those  prop- 
erties are  run  as  one  unit.  I  can  have  it  figured  out,  of  course,  and 
give  you  the  amounts. 

Mr.  Miller.  These  figures  you  have  there  represent  what? 

Mr.  Richardson.  They  represent  the  total  income  of  the  company. 
The  rents  from  January  15,  1919,  to  September  1,  1919,  amounted  to 
$40,832.03;  telephones,  $1,887.87;  total,  $42,519.91. 

Mr.  Miller.  Those  are  your  total  receipts  from  those  two  apart- 
ments since  you  took  them  over? 

Mr.  Richardson.  Yes,  sir. 

Mr.  Miller.  Have  you  any  knowledge  as  to  the  receipts  the  former 
owners  derived  from  those  two  apartments? 

Mr.  Richardson.  Yes;  I  know  that  the  rent  schedule  prior  to  Oc- 
tober 1,  1918,  was  sixty-eight  thousand  and  a  few  odd  dollars  per 
year.  I  want  to  call  your  attention  to  this  fact,  that  in  the  Dis- 
trict of  Columbia  most  apartment  houses  raised  their  rents  on  Oc- 
tober 1,  1917,  and  in  this  particular  case  that  raise  was  not  made. 
There  was  no  raise  there  irom  the  original  schedule  until  October 
1,  1918. 

Mr.  Miller.  Have  you  requested  or  asked  for  a  raise  from  your 
tenants  for  the  year  beginning  October  1, 1919? 

Mr.  Richardson.  We  have  not  asked  in  any  general  way  for  a 
raise.  When  some  tenants  have  inquired  about  the  rents,  and  we 
have  told  them  of  a  schedule  which  we  have  fixed  upon. 
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Mr.  MnXER.  Did  you  not  state  to  Mr.  Edwin  L.  Finch,  who  live 
in  Copley  Courts,  that  he  was  to  pay  $60  per  month  after  October  1 

Mr.  l^icHABDSON.  Personally,  I  did  not,  but  I  want  to  make 
statement  as  to  that  particular  case,  as  I  am  familiar  with  some  o 
the  facts. 

Mr.  MiLLEB.  Did  you  write  him  a  letter,  or  did  anybody  interested 
in  the  apartment  write  him  a  letter? 

Mr.  RicnARDsoN.  Well,  the  manager  may  have  written  him  a  letter 
I  do  not  know.    He  is  present  and  will  answer  for  himself. 

Mr.  Miller.  The  owner? 

Mr.  Richardson.  The  manager. 

Senator  Sheppard.  I  believe  you  said  you  wanted  to  make  a  state 
ment  about  this  case? 

Mr.  Richardson.  Yes.  We  found  after  taking  the  properties  ove 
on  January  15  that  some  of  the  tenants  had  signed  leases  agreeing 
to  pay  certain  amoimts  as  monthly  rental,  and  they  paid  thosi 
amounts  and  were  handed  back  by  tlie  former  owner  certam  amounti 
ranging  from  $2.50  to  $12.50  a  month.  Wlien  we  bought  the  propei- 
ties  we  had  a  great  deal  of  difficulty,  for  reasons  best  known  to  them 
selves  and  the  former  owner,  about  this  secret  undei*standing.  Mr 
Finch  was  one  of  these  parties,  and  the  amount  that  he  testified  t< 
the  other  day  as  paying  at  that  time  was  not  the  amount  called  fo] 
in  his  lease  which  was  assigned  to  us.  Furthermore,  Mr.  Finch  haj 
sublet  his  apartment  to  a  Maj.  Newnan,  I  think  the  name  is,  wh< 
was  also  a  tenant  in  the  building.  I  say  that  in  reference  to  Mr 
Finch's  case.  I  did  not  hear  his  testimony  and  have  not  seen  a  tran 
script  of  it,  but  I  want  to  state  those  facts  in  connection  with  Mr 
Finch. 

Mr.  Miller.  Have  you  at  any  time  intimated  to  j^our  tenants  thai 
after  the  Saulsbury  resolution  expires  they  might  expect  an  increase  1 

Mr.  Richardson.  No.  I  have  no  recollection  of  any  instance  oi 
that  kind. 

Mr.  Miller.  Well,  what  is  it,  then? 

Mr.  Richardson.  I  see  quite  a  number  of  tenants  from  time  tc 
time.  They  come  into  my  office  to  see  me  about  the  matter,  and  1 
have  had  quite  long  talks  with  some  of  these  parties.  The  only  in- 
crease over  prewar  prices  made  in  these  apartments  was  made  in 
October,  1918,  and  the  owner  then  charged  a  10  per  cent  increa.se, 
Less  than  20  per  cent  agreed  to  the  increases.  A  great  many  of  thein 
paid  no  increase  at  all,  and  some  from  2  to  6  per  cent,  and  a  numbei 
of  inquiries  are  made  about  the  rents,  and  1  have  told  the  tenants 
that  we  were  waiting  until  we  could  find  out  by  running  the  business 
for  a  period  of  at  least  a  year  what  the  expenses  of  the  company 
were,  and  then  we  could  determine  what  a  reasonable  price  woulil 
be.  I  have  made  the  further  suggestion  to  a  number  of  the  tenants 
that  if  they  would  form  some  kind  of  a  committee  and  go  over  with 
us  the  expenses  of  running  the  apartment  that  we  would  reach  an 
agreement  about  the  rents  and  not  fix  any  schedule  ourselves. 

Mr.  Miller.  Then,  you  have  not  notified  your  tenants  that  after 
October  1  they  may  expect  to  pay  an  average  of  $20  per  month  and 
$12.60  per  month  for  kitchen  or  bath  in  addition  thereto? 

Senator  Sheppard.  You  mean  that  much  increase? 

Mr.  Miller.  No;  total  per  room. 
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Mr.  EiCHARDBON.  I  have  not  notified  the  tenants  to  that  effect,  but 
as  a  matter  of  fact  in  our  company  in  discussing  it  that  is  what  we 
have  decided  on. 

Senator  Sheppard.  What  percentage  of  increase  would  that  be? 

Mr.  BiCHARDsoN.  That  would  be  a  percentage  of  just  a  little  short 
of  80. 

Senator  Sheppard.  Why  did  you  deem  it  necessary  to  do  that? 

Mr.  EiCHARDSoN.  We  based  that  on  the  actual  money  that  we  have 
paid  out  for  operating  expenses  and  our  interest  on  our  encumbrance. 

Senator  Sbdeppard.  What  do  you  figure  would  be  your  net  return 
on  investment  after  this  increase  goes  into  effect? 

Mr.  Richardson.  There  will  be  practically  no  return  on  the  invest- 
ment on  this  schedule.  t 

Senator  Sheppard.  You  mean  no  increased  return. 

Mr.  Richardson.  No  return  whatever. 

Senator  Sheppard.  Do  you  mean  you  will  not  make  anything  on 
these  apartment  houses? 

Mr.  Kichardson.  This  is  based  on  the  actual  return  on  the  moneys 
expended  in  operating  the  properties.  I  might  say  that  we  had 
figured  an  increased  schedule  beyond  the  one  mentioned,  in  order  to 
make  a  profit  on  the  operations,  and  then  decided  that  under  present 
conditions  we  were  willing  to  operate  the  properties  without  any  re- 
turn on  our  investment  if  we  could  make  the  properties  pay  the  ex- 
penses. 

Senator  Sheppard.  I  mean  a  return  on  the  whole  investment. 

Mr.  Richardson.  That  figures  the  per  cent  which  we  have  to  pay; 
6i  per  cent  on  one  loan  and  6  per  cent  on  another  loan,  and  the  ordi- 
nary operating  expenses,  taxes,  repairs,  and  pay  to  the  employees, 
and  also  various  items  of  expense  in  connection  with  operating  an 
apartment  house. 

Senator  Sheppard.  You  figure,  then,  that  the  increase  will  just 
about  absorb  your  increased  expense? 

Mr.  Richardson.  It  is  figured  for  that  purpose.  I  have  the  figures 
right  here.    I  have  them  itemized. 

Senator  Sheppard.  Will  you  leave  those  figures  with  us? 

Mr.  Richardson.  Yes,  sir. 

(The  figures  referred  to  are  as  follows:) 

KXHIBFT   A. 

Paymenttt  an  shovrn  by  check^t,  and  bUl«  payable. 

Wages: 

Paid 111,  335.  75 

Paid  out  of  P/C 147.88 

$11,482.03 

Coal: 

Paid 2, 242,  70 

Note 1, 000. 00 

Current  bllU 449.00 

3, 091. 70 

BeDairs  and  office  snpplles: 

^Pald 3, 614. 44 

Paid  out  of  P/0 25a  69 

I>iie 990.92 

4. 863.  95 
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Telephone : 

Paid $1, 335.  40 

Due 242.28 

$1,  577.  « 

Gas:  Paid 23.  3^ 

Insurance:    Paid 510.  0< 

Electricity :  Paid 1,  018.  3^ 

Water  rent :  Paid 328.  2^ 

Office  rent:  Paid 120.  0( 

Miscellaneous : 

Extending  loan 2, 505.  00 

Recording  deed  trust 9.35 

Moving 6.00 

Sign    painting 3. 00 

Bonds    (printing) 490.00 

Bonds  (issuance) 325.61 

t^ancliise  tax 5.00 

State  tax 2. 00 

Advertising 52.58 

Stamps,  telegrams,  etc 74.  73 

Refunds  of  deposits 215.  50 

Revenue  stamps 204. 30 

3, 893.  or 

^Faxes  * 

Paid  ($4,616.55) 

Proportion  for  seven  and  one-lialf  months 2,  885.  33 

Interest  indebtedness 23,  593.  75 

Total 53, 988.  31 

Senator  Capper.  Most  apartments  in  this  city  are  doing  better 
than  that,  are  they  not? 

Mr.  Richardson.  I  might  say  to  the  Senator  that  we  made  this 
proposition:  these  apartments  have  been  run  with  almost  hotel  facili- 
ties. We  have  23  employees  in  the  two  buildings.  We  were  paying 
a  janitor  at  (Copley  Courts  $45  a  month.  We  now  have  to  pay  him 
$100  a  month.  The  average  increase  in  compensation  of  those  23 
employees  is  100  per  cent.  It  is  costing  eighteen  thousand  and  some 
odd  dollars,  as  shown  by  the  figures,  per  year  to  pay  the  salaries  of 
our  employees.  In  addition  to  that  we  have  made  repairs.  We  have 
not  let  the  buildings  run  down.  Copley  Court  uses  an  average  of 
3  tons  of  coal  per  day.  We  use  600  tons  of  coal  a  year  in  Copley 
Courts  and  about  400  tons  in  Willard  Courts.  That  amounts  to 
$8,500.  Coal  is  costing  us  under  contract  with  the  AUeghaney  Coal 
Co.  $7.75  a  ton  and  it  costs  us  $0.75  a  ton  to  put  it  in,  making  $8.50 
a  ton. 

Senator  Elkins.  Are  you  buying  it  now  ? 

Mr.  Richardson.  We  are.  We  made  a  contract  for  $7.75  a  ton  for 
the  year,  but  not  stored.  It  costs  us  $0.75  a  ton  for  storage.  That 
makes  $8.50  a  ton. 

As  to  repairs.  I  made  inquiry  of  the  company  who  was  doing 
our  repair  work  on  the  elevators  and  found  that  we  are  paying  from 
150  to  200  per  cent  increase  in  repairs  of  that  nature  where  me- 
chanics are  needed  to  make  the  repairs. 

Senator  Capper.  But,  generally  speaking,  renting  properties  of 
all  kinds  in  this  city  is  now  considered  as  a  fine  investment? 

Mr.  Richardson.  It  is  unless  you  are  furnishing  service.  I  should 
say  that  rental  property  where  you  do  not  have  a  janitor  and  do  not 
have  elevators  and  telephones  is  certainly  a  fine  investment,  but  in 
our  particular  case  we  maintain  two  elevators  under  operation  con- 
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sUntly,  telephone  service  in  all  the  apartments,  a  resident  manager, 
a  janitor  and  an  assistant  janitor,  and  then  a  man  who  comes  on  at. 
8  o'clock  and  works  until  11  and  another  man  who  comes  on  at  11 
and  works  until  morning.    We  have  24-hour  service  in  the  building. 

Senator  Sheppard.  What  net  return  would  you  consider  a  good 
one!  You  said  it  would  be  a  fine  investment  if  you  were  not  giving 
service? 

Mr.  Richardson.  I  do  not  know.  I  am  not  in  the  real  estate  busi- 
ness at  all.  This  is  the  only  apartment  property  tiiat  I  am  concerned 
in  at  the  present  time,  the  only  renting  property  that  I  am  con- 
cerned in. 

Mr.  MnxER.  I  have  two  other  points  here.    Mr.  Richardson,  last 
year  Mr.  Finch  was  forced  to  sign  a  lease  that  had  a  clause  in  it. 
like  this: 

It  Is  further  understood  and  agreeil  that  the  lessor  will  endeavor  to  furnish 
heat  and  power  for  elevator  service,  but  should  he  be  prevented  by  circum- 
stances beyond  his  control  the  tenant  will  be  entitled  thereupon  to  terminate 
this  lease  and  remove  from  said  apartment,  paying  the  aforesaid  rent  to  the 
time  of  such  removal,  otherwise  all  terms  of  this  agreement  to  remain  in  full 
force  and  effect ;  and  It  Is  further  understood  and  agreed  that  should  the  said 
tenant  fail  or  refuse  to  surrender  the  premises  leased  on  or  t>efore  the  80th 
day  of  September,  1919,  or  before  said  day  to  enter  Into  a  new  agreement  of 
lease  of  said  premises  he  will  pay  as  rent  for  said  preniises  from  and  after 
said  day  a  monthly  rental  of  double  the  monthly  installments  herein  provided 
for  the  period  prior  thereto. 

In  other  words,  that  would  have  the  effect  of  saying  if  the  tenant 
did  not  enter  into  a  new  lease  they  would  charge  double,  would  it 
not? 

Mr.  BicHARDSON.  It  means  that  they  would  be  entitled  to  do  it. 

Mr.  MnxER.  Have  you  any  clause  like  that  in  your  present  leases! 

Mr.  Richardson.  In  drawing  the  leases  we  just  simply  had  that 
form  printed  with  that  in  there,  but  in  all  leases  I  have  signed  in 
those  apartments  I  have  stricken  out  that  clause,  and  I  do  not  know 
personally  of  any  lease  signed  since  we  have  had  the  properties 
that  had  that  clause  in  it.  We  took  a  pen  and  ran  it  through  that 
clause. 

Mr.  MnxER.  Why  was  it  printed  in  there  if  they  did  not  intend 
to  enforce  it! 

Mr.  Richardson.  I  think  it  was  done  through  error.  I  think  if 
you  will  read  just  before  there  you  will  find  a  clause  somewhat  at 
variance  with  that. 

Mr.  MnxER.  But,  nevertheless,  it  contains  the  language  I  have 
read  you,  and  if  it  was  enforceable  it  would  be  unjust. 

Mr.  Richardson.  If  it  were  enforced  it  would  be  unjust,  not  if 
it  were  enforceable. 

Mr.  Miller.  Then,  it  has  no  right  in  there! 

Mr.  Richardson.  Well,  I  do  not  say  that.  It  was  put  in  there 
by  the  man  who  owned  the  property  at  the  time,  and  apparently 
by  agreement  with  the  tenant  at  the  time. 

Mr.  MmuBR.  Have  you  any  information  as  to  their  subletting 
apartments  in  either  of  these  two  apartment  houses! 

Mr.  Richardson.  I  have  a  great  deal  of  information  about  that 
That  is  the  worst  thing  we  have  had  tu  contend  with  in  these  build- 
ings since  we  have  had  the  properties. 
129660— l^-pre 18 
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Mr.  MnjJER.  Has  any  of  it  been  done  with  the  consent  of  tbe 
owners! 

Mr.  BiCHARDSOX.  In  some  cases  we  have  permitted  it  for  a  special 
reason  that  is  given  us  at  the  time. 

Senator  Sheppard.  Let  me  ask  you  a  question  there.  As  a  rule. 
do  not  the  leases  contain  a  clause  making  it  necessary  for  the  tenant 
to  get  the  consent  of  the  owner  before  he  can  sublet  an  apartment! 

Mr.  Richardson.  Yes;  every  one  of  these  leases  contains  the  pro- 
vision that  the  written  consent  of  the  owner  must  be  given. 

Senator  Sheppabd.  Do  you  mean  to  sav  that  the  tenants  have  dis- 
regarded that  clause  and  sublet  any waj  ? 

Mr.  RiCHARDisoN.  In  a  great  many  instances.  I  might  call  your 
attention  to  this  proposition. 

Senator  Sheppard.  In  that  event,  what  is  your  legal  remedy! 

Mr.  Richardson.  We  can  proceed  in  the  municipal  court  to  evict 
the  tenant  that  undertakes  to  lease  under  the  Saulsbury  law,  but  we 
have  a  proposition  such  as  occurred  in  the  Copley  Courts  and  was 
brought  to  my  attention  day  before  yesterday.  Maj.  Newnan,  who 
occupied  one  apartment  in  the  building,  sublet  it  the  1st  of  J^-  I 
just  found  out  about  it.  It  was  the  apartment  which  Mr.  Finch, 
who  testified  here,  leased  from  us. 

Senator  Sheppard.  Without  your  consent  or  knowledge! 

Mr.  Richardson.  I  did  not  know  a  thing  about  it.  Maj.  Newnan. 
sold  his  furniture  in  the  apartment  which  he  had  to  a  Mrs.  Ather- 
ton,  I  think — ^I  have  not  been  able  to  get  her  name  correct — for  ca^ 
and  turned  his  apartment  over  to  her,  and  she  is  now  living  there. 
We  found  out  about  it  when  Mrs.  Atherton  came  to  the  office  yester- 
day. We  are  put  in  this  position:  If  we  terminate  her  lease  she 
will  be  subject^  to  very  heavy  loss,  because  she  undoubtedly  paid 
three  or  four  times  what  the  furniture  is  worth  to  get  the  apart- 
ment I  immediately'  sent  instructions  to  the  manager  not  to  dis- 
turb Mrs.  Atherton  because,  although  we  have  a  waiting  list,  we 
have  had  to  use  discretion  in  those  cases.  There  have  been  many 
cases  where  tenants  have  moved  out  and  moved  others  in  under 
those  general  conditions,  but  we  have  not  in  any  case,  I  think,  with 
one  possible  exception,  and  I  am  not  sure  about  that,  evicted  a  ten- 
ant for  subleasing  without  authority,  although  there  have  been  a 
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Senator  Shsfpabd*  You  do  not  have  a  writ  against  them? 

'Mr.  EiCHABDSON*  No ;  they  are  only  holding  in  the  name  of  the 
original  tenant,  and,  of  course,  a  judgment  of  eviction  puts  both 
of  them  out 

I  might  add  in  that  connection  that  we  have  found  in  a  great 
many  cases  of  subletting  that  the  prices  were  exorbitant.  In  some 
cgses  tenants  who  are  paying  $40  for  an  apartment  are  renting  it 
for  $50.  In  one  apartment  house,  of  which  I  am  not  the  owner 
but  in  which  I  am  interested  as  attorney  for  the  owner,  it  has  just 
bfeen  brought  to  mv  attention  by  the  present  owner  that  in  one  apart- 
ment which  rented,  for  $40  they  are  charging  $140  on  a  sublease,  and 
he  came  to  me  to  find  out  what  could  be  done  about  it. 

Mr.  Miller.  To  eo  back  to  the  Copley  Courts  again.  Apartment 
No.  114  in  Copley  Courts  is  rented  for  how  much  now? 

Mr.  Richardson.  Who  is  the  tenant? 

Mr.  Miller.  Mrs.  Sontag. 

Mr.  Richardson.  Mr.  Dpix)cpulaine,  the  manager,  tells  me  it  is 
$4SJ.50. 

Mr.  Miller.  Has  any  request  been  made  for  an  increase  from  her? 

Mr.  Richardson.  No;  we  have  not  asked  her  for  anyincrease. 

Mr.  Mn-LER.  She  testified  that  your  manager,  Mrs.  White — is  there 
anv  such  woman  acting  as  managed? 

Mr.  Richardson.  No;  she  is  the  wife  of  the  manager  and  has 
nothing  to  do  with  collecting  the  rent. 

Mr.  Miller.  Mrs.  Sontag  testified  that  Mrs.  White  told  her  that 
she  would  have  her  rent  raised  from  $37.50  to  $60  a  month. 

Mr.  Richardson.  Mrs.  White  has  not  been  authorized  to  say  that 
and  I  would  be  very  much  surprised  if  she  did. 

Mr.  Miller.  Well,  I  am  bringing  out  what  was  te^stified  to  the 
committee  under  oath.  I  would  suggest,  if  you  are  not  familiar  with 
what  your  manager  is  doing,  that  you  look  it  up,  because  a  woman 
would  not  come  here  and  testify  under  oath  unless  there  was  some 
vestige  of  truth  in  what  she  was  saying,  would  she? 

Mr.  Richardson.  Well,  I  would  assume  that  she  would  not. 

Mr.  Miller.  It  would  be  rather  serious  if  she  did  so,  so,  therefore, 
there  must  be  a  semblance  of  truth  in  it.  You  have  no  knowledge, 
then,  of  this  increase  being  demanded  by  your  manager? 

Mr.  Richardson.  I  have  absolutely  no  knowledge  of  it. 

Mr.  Miller.  Will  vou  look  into  the  matter  when  you  go  back? 

Mr.  Richardson,  fhave  already  done  so ;  that  is,  not  so  far  as  Mrs. 
White  is  concerned.  I  understood  that  Mrs,  Sontag  testified  to  it 
and  I  asked  Mr.  Dprocqulaine  about  it,  and  he  said  no  instructions  of 
any  kind  had  been  given  with  respect  to  Mrs  Sontag's  apartment. 

1  want  to  call  your  attention  to  this  fact — I  do  not  know  that 
l^Crs.  Sontag  testified  to  it — but  she  has  a  three-room  apartment  and 
Hhe  has  had  one  of  her  rooms  sublet.  There  have  been  five  different 
sobtenants,  and  I  was  informed  that  the  rent  that  she  receives  is 
a9  great  as,  if  not  greater  than,  the  amount  she  pajrs  for  the  whole 
apiurtment. 

Mr.  MnrJiKR,  But  you  have  no  proof  of  that  statexnent;  it  is  only 
hear-say  that  you  have  to  substantiate  that? 

Mr.  RiCHARDBOX.  No,  but  I  can  furnish  you  with  the  names  of  the 
Huliienants  and  you  can  investigate  it. 
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Mr.  Miller.  We  would  be  glad  to  have  them.  One  other  ques- 
tion When  the  Saulsbiiry  resolution  expires,  is  it  your  intention 
to  discriminate  against  those  tenants  of  yours  Avho  mJay  have  taken 
advantage  of  the  Saulsbury  resolution  ? 

Mr.  Richardson.  Not  as  a  discrimination  against  them  for  that. 
We  found  this  situation;  I  think  there  are  in  Copley  Courts  only 
about  10  people  who  stayed  in  under  the  Saulsbury  resolution,  and 
several  of  these  have  been  very  troublesome  people  in  the  apartment 
for  other  reasons.  In  those  cases  we  will  not  renew  leases  at  all, 
but  otherwise  we  are  not  discriminating  against  persons  staying 
over  under  Saulsbury  law. 

TESTIHOinr  OF  KATTKICE  DFBOCaTrLAINE. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  Mr.  Dprocqulaine,  will  you  please  give  your  full 
name  and  your  address? 

Mr.  Dprocqulaine.  Maurice  V.  Dprocqulaine,  Great  Falls,  Va.; 
business,  Union  Realty  &  Investment  Corporation,  Room  910,  Evans 
Building. 

Mr.  Miller.  The  committee  has  no  questions  to  ask  you  right 
now,  so  you  can  go  ahead  with  the  statement  you  want  to  make. 

Mr.  Dprocqulaine.  I  have  a  statement  to  make  with  regard  to 
Mrs.  Sontag. 

Senator  Sheppard.  Have  you  a  written  statement? 

Mr.  Dprocqitt^ine.  I  have. 

Senator  Sheppard.  Just  that  one  page? 

Mr.  Dprocqulaine.  Yes.  sir. 

Senator  Sheppard.  Well,  read  it 

Mr.  Dprocqulaine.  [Reading:] 

Mrs.  L.  Sontag  who  occupies  an  apartment  at  CJopley  Courts,  1514  Seven- 
teenth Street  NW.,  has  always  been  antagonL<<tlc  to  the  management  and 
employees  of  the  Union  Realty  &  Investment  Corporation.  She  has  made  re- 
peated complaints  about  tenants  in  Copley  Courts,  complaints  which  In  a  great 
many  cases  were  unfounded.  Mrs.  L.  Sontag,  who  seems  to  have  Informed  the 
subcommittee  that  she  had  been  notified  by  the  management  that  the  rent 
of  her  apartment  wou^d  be  $60  per  month,  starting  the  first  of  October,  1919, 
is  untrue.  I  never  spoke  to  her  about  an  increase  on  the  1st  of  October. 
Furthermore,  it  is  my  duty  to  get  in  touch  with  Mrs.  White,  the  resident 
manager,  and  I  asked  her  whetlier  she  liad  told  Mrs.  Sontag  that  her  rent 
would  be  $60,  and  she  denied  it.  She  said,  **  It  was  not  my  place  to  do  so, 
and  I  did  not  do  it,"  but  in  all  probability  Mrs.  Sontag  has  heard  from  Mr. 
Finch,  who  has  testified  before  you  gentlemen,  that  his  rent  will  be  $60,  and, 
consequently,  she  surmised  that  the  same  amount  would  be  asked  from  her. 

Mrs.  Sontag  has  never  been  notified  of  any  such  thing  by  the  management 
or  any  of  the  employees  of  the  Union  Realty  &  Investment  Corporation. 

We  understand  from  the  resident  manager  of  Copley  Courts  that  Mrs. 
Sontag  has  had  the  following  persons  as  roomers  or  boarders  in  her  apartment 
for  some  time  past,  and  we  were  also  informed  that  she  received  from  such 
persons  sums  of  money  varying  from  $40  to  $50  per  month;  she  never  asked 
any  authorization  from  the  company  to  sublet  or  to  assign  part  of  her  rights 
to  her  apartment  to  anyone;  the  following  persons  have  been  living  at  Mrs. 
Sontag's  apartment:  Lieut.  Vincent  F.  Pottle,  Miss  Severa,  Mr.  J.  H.  Todd, 
.Col.  Kenneth  Williams,  a  captain  in  the  Army  whose  name  we  have  been 
unable  to  remember,  and  she  has  now  in  her  apartment  a  Capt  Derber  and 
Mr.  Aldrich. 

Some  time  ago  Mrs.  Sontag  made  the  following  statement,  which  was  re> 
ported  to  the  manager:  **I  wish  he  (the  manager)  had  been  in  Paris  when  the 
Germans  were  bombarding  it,  so  he  might  have  been  killed,  and  then  we  would 
not  be  bothered  by  him  now." 

She  worked  during  the  i;ilberty  T..oan  drive. 

Digitized  byC^OOQlC 


HIGH  COST  OP  LIVINQ  IN  DISTRICT  OF  COLUMBIA.  871 

Mr.  MiiXEB.  Were  those  men  you  have  mentioned  living  there  at 
the  same  time? 

Mr.  Dprocqulaine.  No,  separately.  Of  coui-se,  naturally,  they 
came  tliere  for  a  month  and  a  month  and  a  half.  Mr.  Aldrich  is 
now  staying  in  that  apartment.  I  have  it  from  Mrs.  White  herself 
that  when  Lieut.  Vincent  F.  Pottle  became  a  roomer  in  Mrs.  Son- 
tag's  apartment  he  paid  her  $50  a  month  for  .the  room  and  Mr.  Todd 
paid  her  $40.    Now,  the  average  is  between  $40  and  $50. 

Mr.  Miller.  Who  put  the  furniture  in  the  apartment? 

Mr.  Dprocqulaine.  Well,  probably  Mrs.  Sontag;  that  I  could  not 
ascertain. 

Mr.  Miller.  In  other  words,  in  making  this  statement  you  want 
to  remember  that  she  furnished  that  apartment. 

Mr.  Dprocqulaine.  I  understand  that,  sir. 

Mr.  Miller.  Are  those  people  employed  by  the  Government  that 
were  living  there! 

Mr.  Dprocqulaine.  Well,  I  surmise,  by  looking  at  the  names  Lieut. 
Vincent  F.  Pottle  and  Col.  Kenneth  Williams  that  they  probably 
were-- 

Mr.  Miller.  You  do  not  know  anything  about  the  others? 

Mr.  Dprocqulaine.  No;  I  do  not 

Mr.  Miller.  Suppose  they  were  war  workers,  would  not  they  have 
a  perfect  ri^ht  to  go  there  and  be  taken  care  of  in  view  of  the  con- 
ditions existing  here  last  year? 

Mr.  Dprocqulaine.  I  have  not  the  slightest  doubt  of  it,  but  it  was 
embodied  in  a  clause  in  the  lease  that  they  ought  to  have  asked  for 
authorization  for  others  to  come  in  the  apartment,  an  authorization 
which  we  never  do  refuse. 

Senator  Sheppard.  Did  you  complete  your  statement,  sir? 

Mr.  Dprocqulaine.  I  certainly  did,  sir. 

Senator  Sheppard.  Well,  that  is  all. 

TESTIHONT  OF  NOAH  E.  BOBINSON,  BEFBESENTINO  THE 
CHEVT  CHASE  BEALTY  CO. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Mr,  Miller.  Will  you  please  state  your  full  name,  your  address, 
and  the  name  of  the  firm  that  you  represent? 

Mr.  Robinson.  My  name  is  Noah  R.  Robinson.  Do  you  want  my 
business  address  or  residence  address? 

Mr.  Miller.  Your  business  address. 

Mr.  Robinson.  342  Munsey  Building. 

Mr.  Miller.  Are  you  with  a  firm  ? 

Mr.  Robinson.  Yes. 

Mr.  Miller.  What  is  the  name  of  the  firm  ? 

Mr.  Robinson.  The  Chevy  Chase  Realty  Co. 

Mr.  Miller.  What  is  their  business? 

Mr.  Robinson.  They  are  specialists  in  Chevy  Chase  properties. 

Mr.  Miller.  Have  you  an  apartment  house  called  The  Kipley^ 

Mr.  Robinson.  Yes,  sir. 

Mr.  Miller.  How  many  apartment  houses  are  you  the  ai^eiit  for? 

Mr.  Robinson.  Well,  I  am  not  an  apent  for  any.  T  own  the  Ripley 
or  own  an  equity  in  it. 
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Mr.  Miller.  Well,  whether  you  are  an  agent  or  the  owner,  give  \ 
the  apartments. 

Mr.  Robinson.  The  Ripley  is  the  only  one. 

Mr.  Miller.  You  have  nothing  to  do  with  any  other  apartmei 
houses  and  you  do  not  own  any  othei'S? 

Mr.  Robinson.  No. 

Mr.  Miller.  How  long  have  you  owned  the  Ripley? 

Mr.  Robinson.  Since  March  12. 

Mr.  Miller.  State  the  year,  please. 

Mr.  Robinson.  Tliis  year. 

Mr.  Miller.  March  12,  1919  ? 

Mr.  Robinson.  Yes,  sir. 

Mr.  Miller.  What  did  you  pay  for  that? 

Mr.  Robinson.  I  may  be  mistaken  about  that;  that  is  the  way  I  r 
member  it.  I  paid  $10,000  for  an  equity  in  it.  It  was  subject  to  tiiis 
of  $50,000  and  $69,750. 

Mr.  Miller.  At  what  do  you  hold  the  apartment?  You  p 
$10,000  in  cash  in  it,  you  say. 

Mr.  Robinson.  Yes. 

Mr.  Miller.  And  the  rest  in  what  form? 

Mr.  Robinson.  Well,  there  was  the  usual  form.  We  paid  for  t! 
equity. 

Senator  Capper.  What  did  that  make  the  value  of  the  propert; 

Mr.  Robinson.  It  made  it  $79,750.  That  is,  it  made  the  purcha 
price  that  much  money. 

Mr.  Miller.  What  is  the  total  monthly  rental  you  exj^ect  to  get  o 
of  that  apartment,  or  if  you  have  not  those  figures,  what  is  the  annii 
rental  ? 

Mr.  Robinson.  I  do  not  remember.    It  is  $8,400  or  $8,800  annuall 

Senator  Sheppard.  That  is  your  present  rental  ? 

Mr.  Robinson.  Yes,  sir. 

Senator  Sheppard.  What  do  you  expect  to  ^et  after  tlie  1st 
October? 

Mr.  Robinson.  Well,  I  know  very  little  about  it,  only  that  I  own 

Senator  Sheppard.  Did  you  give  directions  that  your  rents  be  i 
creased  after  the  1st  of  October  ? 

Mr.  Robinson.  No.  Mr.  Gardiner  of  Gardiner  &  Dent — I  bouj^ 
the  building  from  him.  I  said,  "  Now,  just  take  it  and  handle  i 
This  increase  in  rental  I  have  not  known  anything  about  until  ji 
a  few  days  ago  when  I  saw  it  in  the  paper. 

Senator  Sheppard.  Do  you  know  whether  lie  has  increased  t 
rentals  for  you  ? 

Mr.  Robinson.  I  think  he  has. 

Senator  Sheppard.  Do  you  know  about  how  much  ? 

Mr.  Robinson.  I  think  apartments  that  were  renting  for  $16. 
he  raised,  to — I  do  not  laiow  wliether  it  was  $22.50  or  $25.50.  1 
told  me  when  I  bought  the  building,  "  It  will  not  pay  you  at  presc 
rentals,  for  the  rentals  are  ridiculously  low,  rentals  of  many  yet 
ago." 

Senator  Capper.  You  say  you  paid  $10,000.    Is  that  the  basis 
which  they  sell  most  of  this  property  here  ? 

Mr.  Robinson.  It  depends  on  what  they  can  get  in  a  great  ma 
cases.    The  owner  was  willing  to  take  $10,000  for  the  equity. 
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Senator  Capfeb.  That  is  a  narrow  margin,  is  it  not,  in  an  operation 
of  that  kind? 

Mr.  EoBiNSON.  Yes ;  only  that  depends  on  how  hea\dly  it  is  loaded 
with  trusts.  If  a  building  has  two  trusts  on  it  the  equity  is  not  worth 
anything  as  much  as  if  it  has  only  one  trust.  I  turned  the  building 
over  to  Mr.  Gardiner  and  he  told  me,  "It  will  not  bring  you  any 

{>Fofit  until  the  rentals  are  increased,"  and  he  said,  "they  are  so  very 
ow,  of  many  years  standing  than  every  other  apartment  in  the  row, 
— there  are  six,  seven  or  eiffht  of  them ;  I  do  not  know  exactly  how 
many — the  rentals  were  higher  in  every  other  apartment  than  in  this, 
and  he  would  at  the  proper  time  make  .such  advances  in  the  rents  as 
were  reasonable,  and  so  forth. 

Senator  Sheppard.  Has  Mr.  Gardiner  an  interest  in  this  with  you? 

Mr.  Robinson.  No,  he  has  not,  but  he  is  handling  it,  and  we  en- 
tered a  written  agreement  if  the  rentals  would  take  care  of  the  build- 
itig  for  the  present,  very  well ;  and  if  not,  he  was  to  call  on  me  for 
whatever  additional  funds  were  necessary.  I  have  never  had  a  nickle 
out  of  the  Ripley. 

Senator  Sheppard.  When  do  you  hope  to  begin  to  get  a  revenue  out 
of  the  Ripley? 

Mr.  Robinson.  I  have  never  had  a  statement,  even.  It  has  just 
been  going  along  from  month  to  month  until  March.  I  have  known 
all  along  that  the  building  would  not  pay  with  the  present  low 
rentals. 

Senator  Capper.  Are  you  offering  it  for  sale? 

Mr.  Robinson.  No,  sir. 

TESXIHONY  OF  WILSON  H.  BABBETT. 

(The  witness  was  duly  sworn  by  Senator  Capper.) 

Senator  Capper.  Mr  Bliss  is  not  in  town  ? 

Mr.  Barrett.  No,  sir.  My  name  is  Wilson  Barrett,  secretary- 
treasurer,  Alonzo  Bliss  properties. 

Senator  Capper.  How  long  has  Mr.  Bliss  been  absent? 

Mr.  Barrett.  Two  days  and  he  will  be  away  10  more  days.  Mr. 
Bliss  is  not  active  very  much  in  the  operation  of  the  properties.  It 
is  left  in  charge  of  myself  and  resident  manager. 

Mr.  Miller.  Mr.  Barrett,  have  you  a  list  o?  the  apartment  houses 
that  Mr.  Bliss  is  agent  for  or  has  charge  of? 

Mr.  Barrett.  I  have  not  a  list  by  names,  but  T  have  the  total 
income,  expenses,  and  so  forth. 

Mr.  Miller.  How  many  apartment  houses  are  there  ? 

Mr.  Barrett.  Twenty-three. 

Mr.  Miller.  Can't  you  ffive  them  to  us  in  writing,  a  list  of  the 
apartments  you  are  agent  for? 

Mr.  Barrett.  Yes,  sir. 

Mr.  Miller.  You  can't  call  them  off  now  ? 

Mr.  Barrett.  Not  at  present;  there  are  too  many  of  them. 

Mr.  Miller.  Have  you  a  statement  of  the  income  from  them? 

Mr.  Barrett.  Yes,  sir. 

Mr.  Miller.  You  want  a  general  statement  of  the  income  from 
28  apartments? 

Seaiator  Sheppard.  Yes. 
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Mr.  Miller.  What  is  it? 

Mr.  Barrett.  1916,  1917,  and  1918. 

Mr.  Miller.  All  right ;  go  ahead  and  ^ve  it. 
'  Mr.  Barrett.  Basing  the  rental  capacity  in  1916.  taking  that 
our  basis,  our  increases  during  1918  were  14  per  cent  over  the  reco 
nized  return  of  that  particular  piece  of  property.  The  operatii 
expense  increased  during  1917  over  1916  47  per  cent,  and  the  i 
crease  of  1918  over  1917  was  60  per  cent.  The  capital  expen 
was  increased  20  per  cent  in  1917  and  28  per  cent  in  1918.  Tl 
vacancies  were  9  per  cent  in  1916,  2  per  <;ent  in  1917,  and  nothing 
1918.    The  percentage  on  the  investment  in  1916  was  4,  in  1918,  i 

Senator  Sheppard.  What  was  the  total  investment? 

Mr.  Barrett.  $1,376,331.82. 

Senator  Sheppard.  What  increase  did  you  make  for  1919? 

Mr.  Barrett.  I  beg  pardon? 

Senator  Sheppard.  When  you  said  "1918"  you  meant  for  t 
year  beginning  in  1918  and  ending  in  1919? 

Mr.  Barrett.  No,  sir;  the  calendar  year  1918. 

Senator  Sheppard.  Was  any  increase  made  for  the  calendar  ye 
1919? 

Mr.  Barrett.  Yes,  sir. 

Senator  Sheppard.  How  much? 

Mr.  Barrett.  Well,  of  course,  I  have  only  seven  months  of  it. 
is  pretty  hard  to  strike  an  average. 

Senator  Sheppard.  You  know  about  what  increase  you  asked  i 
in  the  beginning? 

Mr.  Barrett.  Yes,  sir. 

Senator  Sheppard.  What  increase  have  you  asked  for  for  the  nc 
year,  1920? 

Mr.  Barrett.  I  can  say  that  so  far  in  1919  little  or  no  increai 
have  been  asked,  but  increases  will  be  asked  during  the  fall. 
*    Senator  Sheppard.  It  will  be  asked  in  the  fall  for  1920? 

Mr.  Barrett.  Yes,  sir.  There  are  some  figures  here  I  thoug 
might  interest  you. 

Senator  Sheppard.  Go  ahead.  ^ 

Mr.  Barrett.  The  item  of  maintenance,  which  includes  coal,  he 
light,  power,  and  pay  roll,  there  was  an  increase  in  1917  over  19 
of  50  per  cent;  and  in  1918  nearly  60  per  cent.  We  bum  about  3,5 
tons  of  coal  per  year.  We  paid  $3.25  per  ton  for  coal  in  1916.  T 
are  now  paying  ^7.75.    That  is  nearly  $15,000. 

Senator  Sheppard.  Does  that  include  the  cost  of  storage? 

Mr.  Barrett.  No,  sir.  That  item  alone  is  7  per  cent  of  our  gr< 
rental.  The  operating  expense  in  total  has  increased  47  per  cc 
in  1917  over  1916,  and  67  per  cent  in  1918  over  1916. 

Senator  Sheppard.  Will  there  be  still  further  increase  in  1919  ? 

Mr.  Barrett.  Much  greater.  We  will  not  have  the  same  retu 
this  year  that  we  had  last  year.  I  can  say  that.  I  am  giving  y 
these  figures,  the  return  on  the  investment  I  am  giving  you  is  not 
the  value  we  place  on  it,  which  is  greater  than  the  appraised  vali 
I  am  giving  you  the  appraised  value,  appraised  by  the  district  8 
praisers.  Of  course,  we  figure  a  market  price  higher  than  that, 
we  gave  you  our  book  figures  on  this  property,  the  return  on  the  i 
vestment  would  be  even  smaller. 
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Senator  Sheppabd.  What  percentage  of  increase  do  you  contem- 
plate for  1920  in  your  rents  over  the  present  rents? 

Mr.  Barrett.  To  bring  the  return  on  the  investment  up  to  6  per 
cent,  based  on  the  increased  cost  of  maintenance  and  operation,  we 
must  get  an  increase  of  25  per  cent  to  get  a  return  of  6  per  cent  on 
the  investment. 

Senator  Shbppard.  On  the  basis  of  the  appraised  value  or  your 
book  value? 

Mr.  Barrett.  The  appraised  value. 

Senator  Capper.  Twenty-five  per  cent  over  what  you  are  now  get- 
ting? 

Mr.  Barrett.  No,  sir;  -25  per  cent  of  the  recognized  earning 
capacity  of  the  house  in  1916.  Take  a  piece  of  propertv  valued  at 
$400,000.  They  recognize  the  income  to  be  $40,000,  and  that  must  be 
25  per  cent  of  $40,000  to  cover  the  increased  cost  of  maintaining  the 
property.  Take  one  item  alone,  capital  expense,  interest  on  mort- 
gages. Money  was  available  at  5  per  cent  It  does  not  affect  the 
small  investor  much,  but  it  does  the  large  one.  A  20  per  cent  increase 
in  capital  expense  is  very  high. 

Senfitor  Sheppard.  Does  money  cost  more  now? 

Mr.  Barrett.  Yes,  sir.  Say  vou  carry  two-thirds  of  your  property, 
and  one-third  is  mortgaged.  You  have  a  property  value  of  $2,000,- 
000,  and  you  have  an  increase  of  20  per  cent  on  $330,000.  That  is 
$15,000.    It  is  quite  an  item. 

Mr.  Miller.  Do  any  of  your  tenants  sublet? 

Mr.  Barrett.  Yes,  mdeed. 

Mr.  Miller.  Have  you  any  information  along  that  line? 

Mr.  Barrett.  Only  in  a  general  way.  I  took  a  census  of  Chapin 
Court,  one  of  our  apartment  houses.  It  has  89  apartments.  We  took 
a  list  of  the  recognized  tenants  and  people  nving  in  the  house, 
recognized  by  our  reports.  We  have  52  people  living  there  more 
than  we  had  on  our  record.  Sixteen  apartments  out  of  89  were  sub- 
letting, a  small  pei*centage  with  our  consent,  the  majority  without 
our  consent. 

Senator  Sheppard.  Do  you  know  at  what  increase  they  were  rent- 
ing? 

Mr.  BARRETr.  Yes,  sir:  I  will  give  you  an  example. 

Senator  Sheppard.  All  right. 

Mr.  Barrett.  One  lady  paid  $27.50  for  the  apartment,  and  asked 
$125  for  the  apartment  furnished. 

Mr.  Miller,  What  was  the  size  of  that  apartment? 

Mr.  Barrett.  Three  rooms. 

Mr.  Miller.  And  bath? 

Mr.  Barrett.  Yes,  sir.  Now,  if  you  will  stop  and  figure  the  value 
of  an  elegantly  furnished  three-room  apartment,  you  will  see  what 
she  was  getting.  We  would  like  to  have  that  return  on  our  invest- 
ment. 

Mr.  MiUjER.  Have  you  brought  any  suits  against  tenants  at  any 
time? 

Mr.  Barrett.  I  think  we  have  occasionally ;  yes,  sir.  But  we  have 
been  handicapped.  Take  an  instance  like  this:  A  party  would  sublet 
without  our  knowledge  or  consent  to  a  person  engaged  by  the  United 
States  Army  or  Navy.    We  have  no  recourse  whatever.    And  it  is 
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an  injustice  to  the  subtenant.    They  pay  the  lessors  of  our  apartmen 
almost  what  they  ask. 

I  want  to  bring  up  another  matter  that  was  in  the  Washingtoi 
Times  a  few  days  ago,  supposed  to  have  been  testified  to  at  som 
hearing  here.  This  was  a  party  living  in  Chapin  Court,  and  wa 
supposed  to  have  testified  that  our  manager  made  the  statement  tha 
he  would  obtain  an  apartment  for  them  for  a  bonus  of  some  tw 
hundred  and  sixty  odd  dollars,  I  think  it  was.  I  have  the  manage 
here  to  take  the  stand  and  testify  as  to  just  what  he  did  say  in  tha 
particular  circumstance. 

Senator  Sheppard.  Who  is  he? 

Mr.  Barrett.  Mr.  Weisner. 

Senator  Capper.  Before  you  do  that,  will  you  give  us  again  tl 
i-eturn  you  got  annually  on  your  investment? 

Mr.  Barrett.  Yes,  sir.  1916  was  4  per  cent;  1917  was  Sf  per  cen 
and  1918  was  3.9  per  cent. 

Senator  Capper.  That  was  after  deducting  all  your  taxes? 

Mr.  Barrett.  Yes,  sir;  net  income. 

Senator  Capper.  Your  taxes  last  year  for  war  purposes,  of  cours 
increased  the  cost  of  that  property  a  good  deal? 

Mr.  Barrett.  Yes,  sir;  of  course,  we  had  very  little  income  tax 
pay,  because  we  had  no  return  on  the  investment,  so  to  speak. 

Another  thing  should  be  borne  in  mind,  that  when  an  apartme 
is  fully  occupied  it  costs  less  to  maintain  it.  We  grant  that.  So  th 
if  we  had  done  the  same  amount  of  work  in  these  years  1917  ai 
1918  as  we  did  in  1916,  you  can  imagine  what  our  costs  of  mainte 
ance  would  have  been.  We  had  9  per  cent  vacancies  in  1916,  and  o 
expense  was  40  per  cent  less  than  m  1917.  Now  it  is  filled  with  p€ 
pie,  requiring  less  work  to  be  done,  because  they  are  not  moving  co 
stantly,  and  it  is  40  to  60  per  cent  higher  in  the  two  subsequent  yea 
with  no  vacancies. 

Mr.  Miller.  What  will  be  the  policy  of  your  firm  toward  peo| 
who  took  advantage  of  the  Saulsbury  resolution? 

Mr.  Barrett.  I  don't  quite  follow  your  question. 

Mr.  Miller.  I  will  repeat  it:  Does  your  nrm  expect  to  discriminj 
against  a  tenant  who  took  advantage  of  the  Saulsbury  resoluti< 
when  the  Saulsbury  resolution  expires? 

Mr.  Barrett.  No  undue  advantage.  We  may  not  extend  th< 
many  privileges.  We  do  expect  that,  regardless  of  a  resolution  oi 
law,  there  should  be  a  certain  amount  of  consideration  involved.  1 
will  certainly  increase  to  a  fair  return  on  our  investment. 

Mr.  Miller.  In  other  words,  you  don't  think  you  have  receivec 
fair  return,  due  to  the  Saulsbury  resolution  being  in  eflfect? 

Mr.  Barrett.  Absolutely  so. 

Mr.  Miller.  You  will  send  the  committee  a  list  of  the  apartme; 
by  name  and  their  location? 

Mr.  Barrett.  Yes,  sir. 

Mr.  Miller.  And  the  total  amount  of  your  annual  rent  from  ei 
apartment? 
Mr.  Barrett.  Yes,  sir. 
Mr.  Miller.  When  can  you  get  that  to  us? 
Mr.  Barrett.  I  will  mail  it  to-morrow. 
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TESTIMONY  OF  FHIUP  N.  WEISNEE 

(The  witness  was  duly  sworn  by  Senator  Capper.) 
Mr.  MiLCER.  You  may  state  your  name  and  addrei 
Afr.  Weisner.  Philip  *N.  Weisner;  1731  Columbia  R 
Mr.  MnxJCR.  Proceed  with  the  statement  you  wantec 
in/j  yourself  to  that  subject. 

Mr.  Wbisner.  The  only  statement  I  have  is  what  1 
rred  to  in  his  testimony.  There  is  an  article  in  i 
vs  I  asked  this  man  $320  bonus  for  an  apartment, 
ride  up  this  morning  over  the  phone  and  asked  him 
saying  that.  I  said,  *  I  don't  know  what  you  testifi( 
the  article  in  the  Times."  He  said,  "  I  never  made 
pnt  at  all." 

Mr.  Mtt.t.er.  Here  is  what  he  said,  if  you  want  to  i 
Mr.  Weisneb.  It  don't  make  any  difference  to  me  w 
Mr.  MnxER.  Just  for  the  sake  of  courtesy,  I  was  sho 
said. 

Senator  Shefpard.  Read  it  to  him. 
Mr.  MnjjR.  Mr.  Bride  testified  on  Monday,  August 

ifl  officer  of  the  United  States  Navy,  who  was  a  friend  of  i 
'•aid  not  help  him  out  a  little  in  getting  an  apartment  for  hi 
irtment  which  was  about  to  be  vacated  in  this  building,  ai 
In  and  I  would  introduce  them  to  the  manager.  He  did  so 
mduction.  We  did  not  seem  to  get  any  satisfaction  whatev 
T.  He  hummed  and  hawed  about  the  thing,  so  finally  the  d 
5  ageless  to  go  any  further  asked  me  to  end  the  interview 
Me  he  saicU  "There  is  no  use  talking  to  that  man ;  he  is  jblsI 
31  was  all  there  was  to  it.  The  next  day  the  manager  i 
d  for  $370  he  could  let  this  young  officer  have  an  apartment 
1ri\e  as  to  that  point,  whether  he  meant  that  as  a  bonus  or  ^ 
t  as  rental  for  the  apartment,  but  the  highest  rental  fc 
re  was  $60  per  month  for  the  best  apartment  in  the  house. 

tfr.  Weisner.  The  paper  said  $320.  At  the  time 
It  officer  to  me  he  asked  me  if  he  could  get  an  apar 
L<  far  as  I  can  see,  there  is  no  chance  for  you  or  a 
:  an  apartment  in  Chapin  Court,  because  it  is  full 
iting  list  and  inquiry  running  40  or  50  a  day.  So 
nt  to  that  I  saw  his  wife  on  the  front  porch  of  the  j 
'  if  this  officer  was  still  on  the  hunt  for  an  apartn 
•  I  said,  "All  right;  if  you  see  the  gentleman  wh( 
Farragut  Apartment,  I  am  informed  he  has  an 
ich  he  wants  $320  a  month,  furnished."  And  any 
ifmrtment  in  the  Farragiit  or  Stoneleigh  Court  foi 
this  time  or  any  other  time  is  very  lucky.  I  was 
'Hleigh  Court  for  three  years  and  a  hali,  and  I  d 
fitment  over  two  rooms  was  ever  sublet  for  that  pri 
'1  when  Mr.  Bride  testified  about  the  increase  of 
be  tiroe  he  was  up  here  the  Government  allowed  hi 
ai?  wages  to  help  him  meet  the  high  cost  of  livinj 
7  did  not  tell  you  that  with  him  in  that  apartment 
i«w,  who  shares  the  expense  of  the  maintenance 
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TESTIMONY  OF  CHABLES  S.  SCHBEVE. 

(The  witness  was  duly  sworn  by  Senator  Capper). 

Mr.  Miller.  You  may  state  your  full  name. 

Mr.  ScHREVE.  Charles  S.  Schreve. 

Mr.  Miller.  You  are  secretary  of  the  Real  Estate  Brokers'  Asso 
elation  ? 

Mr.  Schreve.  Yes,  sir;  this  is  my  second  term. 

Mr.  Miller.  When  was  your  association  formed  ? 

Mr.  Schreve.  I  am  not  acquainted  with  that  fact;  it  was  sevew 
years  before  I  went  in  it. 

Mr.  Miller.  How  many  members  has  it? 

Mr.  Schreve.  It  has  some  hundred  and  twenty -odd  active  memben 
and  about  forty  nonactive  members. 

Mr.  Miller.  Describe  briefly  the  objects  of  the  association. 

Mr.  Schreve.  The  objects  oi  the  association,  first,  are  ethical ;  thi 
is,  to  formulate  rules  of  action  which  will  guide  the  conduct  c 
real  estate  men  between  *  themselves,  but  more  particularly  wit 
their  clients.  The  second  object  of  the  association  is  to  enlight€ 
the  real  estate  brokers  on  such  matters  as  they  ought  to  know  i 
regard  to  their  business;  how  property  is  being  improved  in  diflfe 
ent  parts  of  the  city. 

Mr.  MiLUSR.  Are  those  all? 

Mr.  Schreve.  Yes,  sir. 

Mr.  MnjiER.  Do  the  members  decide  what  rents  are  to  be  chargec 

Mr.  Schreve.  Absolutely  not. 

Mr.  Miller.  Do  they  have  anything  to  do  with  the  form  of  lease 
whether  they  shall  be  uniform? 

Mr.  Schreve.  We  have  now  a  committee,  of  which  Mr.  To 
Bradley  is  chairman,  which  is  trying  to  formulate  our  legal  fon 
for  real  estate.  The  principal  object  of  that  is  really  to  cheap 
the  cost  of  it ;  have  them  all  done  at  once  place  and  pay  that  pri< 

Mr.  Miller.  Does  the  association  fix  the  rates  of  compensation 
commissions  the  various  members  will  charge? 

Mr.  Schreve.  You  mean  the  rates  for  collecting  rents? 

Mr.  Miller.  Yes,  sir. 

Mr.  Schreve.  We  have  always  fixed  the  rates. 

Mr.  Miller.  Are  there  any  other  rates  in  connectiou  with  r^ 
estate  or  apartment  house  business  that  you  fix? 

Mr,  Schreve.  We  fix  the  rates  of  sales,  the  rates  of  loans,  and  t 
rates  of  collecting  rents. 

Senator  Sheppard.  The  commission  rates? 

Mr.  Schreve.  Just  the  commission  a  real  estate  broker  shall  chai 
his  client.    We  are  imder  no  obligation  to  follow  the  rates. 

Senator  Sheppard.  It  is  merely  a  recommendation  to  the  memb 
of  the  association? 

Mr.  Schreve.  Yes,  sir ;  I  know  in  many  cases  I  do  not  follow  the 
and  I  am  secretary  of  the  association.    We  have  some  clients 
have  had  over  40  years.     Our  business  has  been  in  existence 
years.   My  father  had  it  before  me.    He  had  some  clients  I  collect 
at  much  less  than  those  rates.    I  don't  increase  to  them  at  all. 

Senator  Sheppard.  The  members  are  under  no  obligation  to  ace 
these  rates? 
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Mr.  ScHREVE.  No,  sir. 

Mr.  Miller.  I  understand  you  can  gire  the  committee  some  Infor- 
mation about  people  who  are  subletting  and  profiteering? 

Mr.  ScHREVE.  I  don*t  know  how  you  got  the  understanding  that  I 
know  anything  about  that. 

Mr.  Miller.  You  know  no  persons  who  are  subletting  at  an  exor-  • 
bitant  increase  in  rent? 

Mr.  ScHREVB.  I  didn't  say  that. 

Senator  Sheppard.  He  asked  you  if  you  knew  of  anj. 

Mr.  ScHREVB.  Oh;  then  I  misunderstood  his  question.    Probably 
if  I  thought  long  enough  I  might  recall  three  or  four  cases^  but  that . 
would  be  all  I  would  know  out  of  my  tenants. 

Mr.  Miller.  All  who  are  subletting? 

Mr.  ScHREVB.  Yes,  sir.  I  have  the  poorer  class  of  people.  Our 
houses  run  from  $15  up  to  about  $50. 

Mr.  Miller.  You  don't  know  of  anybody  in  a  four-room  apart- 
ment for  which  he  pays  $15  a  month  who  lets  out  two  of  the  rooms 
for  $18  a  month? 

Mr.  ScHRBVB.  Yes,  sir;  I  told  the  gentleman  from  Senator  Ball's 
office  about  that  case.  That  is  one  of  the  three  or  four  cases  I  can 
remember. 

Mr.  Miller.  Tell  the  committee  about  that. 

Mr.  ScHREVE.  I  think  there  are  five  rooms  in  the  apartment,  and 
ho  took  all  five  rooms  for  $15  a  month,  and  he  rents  out  the  two  rooms 
to  a  lady  for  $18  unfurnished. 

Mr.  Miller.  Does  the  committee  want  any  further  information? 
I  take  it  Mr.  Schreve  does  not  want  to  jrive  the  name. 

Mr.  Schreve.  No  ;  I  would  have  no  hesitancy  in  that. 

Mr.  Miller.  Have  you  any  ideas  on  the  bill  introduced  by  Senator 
Poindexter? 

Mr.  Schreve.  At  the  last  session  ? 

Mr.  Miller.  Yes. 

Mr.  Schreve.  Yes ;  I  went  over  it  very  carefully. 

Mr.  Miller.  Does  the  committee  care  to  hear  that? 

Senator  Sheppard.  What  do  vou  think  of  that? 

Mr.  Schreve.  I  think  it  is  aomirable.  I  followed  that  as  long  b,s 
Senator  Poindexter  was  working  on  it,  and  I  think  it  was  an  admir- 
able bill. 

Mr.  Miller.  What  is  the  percentage  of  profit  provided  for  prop- 
erty owners  in  that  bill  ? 

Mr.  Schreve.  That  was  over  a  year  ago ;  my  recollection  is  it  was 
7  per  cent  net. 

Mr.  Miller.  Based  on  the  actual  value  of  the  property? 

Mr.  Schreve.  Yes. 

Senator  Sheppard.  Did  the  bill  provide  for  an  appraiser  to  ascer- 
tain the  value  from  time  to  time? 

Mr.  Schreve.  I  don't  recall  that,  Senator. 

SenatQr  Sheppard.  Of  course,  values  might  go  up  from  time  to 
timo. 

Mr.  ScHREv-E.  It  provided  for  a  real  estate  administrator  who  had 
the  power  to  look  into  all  these  matters. 

Smator  Dial.  What  is  the  tendency  of  the  inhabitants  of  this 
cityf  Do  they  want  to  go  in  one  direction,  or  are  they  pretty  gen- 
erally scattered? 
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Mr.  ScHREVE.  The  tendency  is  northwest. 

Senator  Dial.  Are  there  other  properties  in  the  city  in  other 
locations  which  are  habitable,  and  which  could  be  rented  for  less? 

Mx.  ScHREVB.  Oh,  less.  Out  there  about  Brookland  and  northeast 
it  is  beautiful  out  there.  It  is  the  tendency  of  the  human  race  to  go 
northwest. 

Senator  Dial.  What  is  the  difference  in  the  rates  in  those  sections? 

Mr.  ScHREVB.  I  should  say  the  rate  is  about  50  per  cent  more 
in  the  northwest  than  it  is  in  the  northeast. 

Mr.  Miller.  What  about  the  rumors  that  have  come  to  the  com- 
mittee of  a  combine  between  the  real  estate  people  in  the  District? 

Mr.  ScHREVE.  I  don't  exactly  understand  your  question.  A  com- 
bine for  what? 

Mr.  Miller.  To  control  rents  in  apartment  houses  and  dwellings* 
That  rumor  has  come  to  us  a  number  of  times,  and  as  you  are  secre- 
tary of  the  association  we  would  like  to  have  you  say  something 
about  that. 

Mr.  ScHREVE.  It  is  absolutely  unfounded.  I  would  like  to  mak< 
a  statement  here  that  the  Senators  ought  to  know.  Away  back  ther^ 
in  Jime,  1917,  before  the  Senate  or  House  or  anybody  else  got  bus^ 
on  the  rent  proposition  the  real  estate  brokers'  association  called  *i 
meeting  at  tne  Ebbitt  House  and  John  L.  Weaver  was  appointee 
chairman  of  a  committee  to  take  steps  against  profiteering.  Evei 
since  that  time  the  real  estate  brokers  have  been  dead  agaii^  profi 
teering  in  every  way.    That  is  the  attitude  of  the  entire  association 

Mr.  Miller.  You  think  the  bulk  of  the  profiteering  has  been  don< 
by  people  who  are  subletting? 

Mr.  ScHREVE.  Yes;  the  bufi  of  it  has. 

Mr,  MnxER.  But  you  admit  some  profiteering  haa  been  done  h] 
your  real  estate  associates? 

Mr.  ScHREVB.  Yes,  sir;  I  don't  know  of  any  of  them,  but  I  wil 
admit  that  it  is  done  by  some  of  them. 

TESTIUONT  OF  PKANK  H.  DXTEHAT. 

(The  witiwss  was  duly  sworn  by  Senator  Capper.) 

Mr.  Miller.  State  your  name,  address,  and  the  firm  with  whicl 
you  are  connected. 

Mr.  DuEHAY.  My  name  is  Frank  H.  Duehay.    I  own  this  property 

Mr.  Miller.  What  property  do  you  own? 

Mr.  Duehay.  I  own  the  Portsmouth  apartment  house.    Mr.  Clai 
ham,  who  gave  me  the  notice,  said  this  call  was  in  reference  to  tl 
Portsmouth  apartment  house.    I  also  own  the  Rochambeau,  bnt 
have  no  statement  about  it. 

Mr.  Miller.  You  only  own  two  apartment  houses,  the  Portsmoul 
and  the  Rochambeau? 

Mr.  Duehay.  That  is  all. 

Mr.  Miller.  How  long  have  you  owned  the  Portsmouth? 

Mr.  Duehay.  I  have  owned  the  lot  since  about  1904,  and  put  t| 
building  on  it  in  1906. 

Mr.  MnjiER.  Have  you  informatkm  there  that  will  give  the  eoc 
mittee  the  total  amount  of  rents  you  have  received  from  that  »pai^ 
ment? 
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Mr.  DuEHAT.  I  have  it  in  the  statement. 

Mr.  Miller.  Does  the  committee  care  to  have  Mr.  Duehay  read  it 
ofl^or  have  it  incorporated  in  the  record? 

Senator  Sheppard.  Just  give  the  years. 

Mr.  Duehay.  It  is  from  1914  up  through  1918  and  the  first  eight 
months  of  1919. 

Mr.  MnxER.  It  is  a  complete  statement  and  just  what  we  want. 

Senator  Sheppard.  Put  it  in  the  record,  then. 

Mr.  Miller.  That  will  go  in  as  Exhibit  A,  two  sheets,  showing  the 
data  in  connection  with  the  Portsmouth  Apartment  from  1914  to  1919. 
inclusive. 

(Said  Exhibit  A  is  as  follows:) 

WashinOton,  D.  C,  August  28, 1919. 
Mr.  L.  H.  Ball, 

Chairman  Subcommittee  of  the  United  States  Senate 

Committee  on  the  District  of  Columbia,  Washington,  D.  C. 
Dkab  Sib:  In  response  to  your  notice  of  August  27,  1919,  I  beg  to  submit 
the  foHowing  answers  to  memorandum  of  information  regarding  the  Ports- 
moutli  apartment  house: 
Question  No.  1: 

1914 $15. 750. 00 

1915 . 15. 750. 00 

1916 15. 750. 00 

1917 16, 815. 00 

1918 19, 494. 00 

1919 19. 494. 00 

!  ■ 

Question  No.  2: 

1914 14, 773. 60 

1915 14. 912. 50 

1916 15, 822. 50 

1917 15. 263. 25 

1918 17, 048.  25 

Eight  months  in  1919 11,980.00 

89,300.00 


Question  No.  4 : 

BuUt  in  1906,  lot  cost J 30. 000. 00 

Bunding -^ 125,000.00 

156,000.00 


Present  market  value 125,000.00 

Question  No.  5 : 

1914,  expenses — 

Labor 1. 738. 00 

Electric  current,  halls  and  elevators ,—  1,000.00 

Fuel   900. 00 

Taxes 1. 580. 60 

Water  rent 140. 00 

Interest  on  mortgage 3, 760. 00 

General  repairs 500. 00 

9.608.60 


Labor 1. 738. 00 

Electric  current,  halls  and  elevators 1,000.00 

Fuel ,  m^ 

Taxes 1*  580. 60 
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Question  No.  5 — Continued. 
1915— Continued. 

Water  rent $140. 00 

Interest  on  mortgage 4,125.00 

General  repairs 500. 00 

9,983.60 

1916— 

Labor 1, 738. 00 

Electric  current,  halls  and  elevators 1,000.00 

Fuel 900.00 

Water  rent 140. 00 

Interest  on  mortgage ^—  4, 125. 00 

Taxes 1, 580. 60 

General   repairs 500.00 

9. 983. 60 

1917— 

Labor 2, 611. 22 

Electric  current,  halls  and  elevators --  700.00 

Water  rent ..- 200. 00 

Taxes 1, 580. 60 

Fuel —  1, 500. 00 

Interest  on  mortgage 4,500.00 

General  repairs 600. 00 

11, 691. 82 

1918— 

Labor 2, 956. 92 

Electric  current,  halls  and  elevators 736. 45 

Water  rent 219. 0( 

Taxes 1, 430.  6( 

Fuel 1, 909.  8^ 

Interest  on  mortgage 4, 500. 0< 

General  repairs 661.  6J 

12, 413. 9' 

Eight  months  in  1919— 

Labor 2, 268.  51 

Electric  current,  halls  and  elevators 405.  9 

Water  rent 184.  0 

Taxes 973.  7 

F\ier ^ 1, 380.  e 

Interest  on  mortgage 3, 000.  0 

Repairs 550.  0 

8,712.S 

Question  No.  6: 

1914 14, 773.  5 

9,  608.  I 

Net 5.ia4.t 

1915 14, 912.  « 

9,983.1 

Net -      4, 928.  1 

1916 - 15. 322.  I 

9,983.1 

Net 5.838,1 
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Question  No.  6 — Continaed. 

1917 115. 268. 26 

11,683.82 

Net 8,569.43 

1918 17. 048. 25 

12,413.97 

Net 4,684.25 

1919 11 ,980. 00 

a  712. 91 

Net 8,267.09 

Qoestlon  No.  7:  The  net  shows  amount  returned  to  owner,  as  no  commissions 
were  paid  for  handling  property. 
Respectfully  submitted, 

B.  H.  DxncHAT,  Otoner. 

Senator  Sheppard.  Have  you  an  expense  statement  there  too? 

Mr.  DuEHAY.  Yes,  sir;  a  detailed  expense  statement. 

Senator  Sheppard.  Do  you  contemplate  an  increase  for  the  com- 
ing year,  1920? 

Mr.  DuEHAY.  I  have  not  got  the  increase  I  asked  for  last  year. 
I  hope  to  get  that,  if  I  can. 

Mr.  Miller.  What  does  that  represent? 

Mr.  DuEHAY.  The  year  before  that  I  asked  approximately  6 
PQT  cent,,  and  the  beginning  of  the  last  year  10  per  cent,  making  a 
total  of  15. 

Senator  Sheppard.  If  you  get  that  increase,  what  will  then  be  the 
return  on  your  investment? 

Mr.  DuEHAY.  Between  5  and  6  per  cent. 

TESTIHOlSrT  OF  JOSEPH  A.  BAYSEH. 

(The  witness  was  duly  sworn  by  Senator  Sheppard  presiding  in 
absence  of  Chairman  Ball  and  Senator  Capper.) 

Mr.  Miller.  State  your  full  name  and  mace  of  business. 

Mr.  Hayden.  Joseph  A.  Havden;  1410  Q  NW. 

Mr.  Miller.  What  is  your  business? 

Mr.  Hayden.  Real  estate  business. 

Mr.  Miller.  Are  you  doing  business  under  that  name? 

Mr.  Hayden.  Yes,  sir. 

Mr.  Miller.  What  apartments  are  you  agent  for  in  the  city? 

Mr.  Hayden.  I  have  four  or  five  apartments,  but  the  apartment 
I  was  especiallv  told  to  prepare  some  data  for  was  the  Royalton, 
918  M  Street  NW. 

Mr.  Miller,  Will  you  read  into  the  record  the  apartments  for 
which  vou  are  agent? 

Mr.  Hayden.  705  H;  913  I;  918  M;  the  Royalton;  and  1820  K,  the 
Vancouver. 

Mr.  Miller.  Do  you  handle  any  other  real  estate  ? 

Mr.  Hayden.  Yes,  sir;  houses  and  business  properties. 

Mr.  Miller.  Have  you  figures  there  that  show  the  rents  you  have' 
collected  on  the  Royalton  from  1914  on? 

Mr.  Hayden.  Yes,  sir. 

120669— 19— FT  6 ^14 
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Mr.  lifrr.LM-   lUII  you  read  into  the  record  the  gross  rents  you  have 
BiKW^  «Mt  titofr  Kojilton  for  the  years  from  1914  to  1918,  inclusive, 

ife  Kv^reKS.  These  fi^^ures  were  taken  down  hastily  and  might  not 
W  «a*ct  t^>  tW  p«ny. 

Mr.  MiuuDfe.  Just  ^ve  tliem  in  round  numbers,  not  to  the  penny. 
>fe  HwwKX.  The  gross  rents  in  1914  from  the  Eoyalton  were 
$JLv'<te?4.  TV  expenses  were  $4,403.  The  net  income  was  $4,976.  In 
WU  ti*e  s^x^ti^  rent  was  $10,395,  $100  less  than  in  1914;  the  ex- 
j^fltj<^t>  wwe  :ftJ*304^  and  that  discrepancy  in  the  expense  of  1914  and 
Wk>  K*^5i  itt  tV  fact  that  the  owner  paid  the  expense  account  for 
^xv«i  ^tKHUlisi  of  that  year;  the  net  income,  according  to  the  books, 
m;j^  :5ic>vV^.  Of  coui-se,  the  owner  had  paid  about  $2,000  of  the  ex> 
w*fc>jet<  sw  the  property,  which  would  bring  the  net  income  to  approxi- 
UfcAtvlx  >vhiiit  U  was  in  1914.  In  1916  the  gross  rents  were  $11,239; 
ihc  cxiviise^  were  $8,937 ;  and  the  net  income,  after  deducting  the 
u^sumiKV  wul  taxes,  was  $6,215.  In  1917  the  gross  rents  were 
^lUSS^v  iho  exjnnises  were  $4,597;  and  the  net  income,  after  deduct- 
ui^  taxes  aud  insurance,  was  $6,230.  In  1918  the  gross  rents  were 
$.b\Oi^>;  the  expenses  were  $4,800;  and  the  net  income  was  $7^79. 

\li\  MtiXKK.  llave  you  asked  any  increases  for  the  year  conm^enc^ 
ui^iVuaH4*U1919? 

\h\  llv\i>KN,  Up  to  last  June  we  had  not  increased  any  rents,  i^nc 
KH\e  HOt  asked  for  any  increases. 

Mw  MiuxK.  Why?  , 

Mi\  UvxuKN,  For  no  particular  reason;  we  were  satisfied  to  lei 
lh\»^£K  gs^  the  way  they  were.  We  were  not  losing  any  great  amoun 
vvf  uumev>  althoii^h  our  expenses  had  increased  100  per  cent. 

Mi\  \I1U4KK,  "iou  never  intimated  verbally  or' in  any  other  wa] 
Iv^  wmr  tenants  that  you  would  like  to  have  them  increase  the  rent 

Mi\   U.VYi>»N\  Up  to  June — ^not  seriously.     I  did  talk  about  in 

M^\  MuxKK.  Did  you  ever  say  to  them  that  in  spite  of  the  Sauls 
^^va  V  *\v^4ution  you  would  like  to  have  an  increase  of  rent  ?  <' 

\X\\  Uayukx*  No,  sir;  I  never  did.  I  raised  one  rent  from  th 
VkUH^  the  \Nar  started  up  to  the  present  time,  and  that  was  at  94 
Vjv  .■*  hvui^o  that  is  worth  $45,  which  is  renting  for  $30.50,  the  ol 
vv-'»v  Un*  years,  and  I  increased  that  rent  to  $35.50,  which  the  tenat 
\v.*x  v\  Uliug  to  pav  and  did  pay. 

M».  \lutKH,  Air.  Hayden;  have  you  sent  out  any  letters  recenfl; 
v*y  'u  the  uumth  of  June,  to  your  tenants? 

\ki.  UvxoKx,  I  wrote  a  letter  in  June  asking  the  tenants  to  mal 
i' t  *4»i^vukoatii  with  me  for  a  new  lease  in  the  Eoyalton  apartmen 
iv^  t.v'vv^  etl'ivt  on  the  15th  day  of  July,  at  an  increase.  The  increai 
luu  lU^n  kive  to  fifteen  dollars  a  month,  on  rents  running  from  $2 
kv  tL^  ^  l»*  uther  words,  I  asked  $65  for  an  apartment  that  is  rentii 
»i.»vv  t'oi  ik'H^,  The  apartments  are  specially  lar<re  rooms,  well  kef 
^  ,  ;  »!kv  l^uiKlinjj  is  a  first-class  building  in  every  way.  It  is  n 
^'!\  u  V k\  u>  deteriorate.    It  is  in  an  immaculate  condition  all  the  tim 

\.,  M'lAKK.  Did  any  of  those  tenants  in  the  Eoyalton  take  a 
\  .    *y,;c^  vKt  ih^  Saulsbury  resolution  and  refuse  to  pay  the  increase 

V  *  ,^l  vxo^N.  All  but  one;  no,  you  mean  this  last  in  June? 

\/.  V'i*uw<.  Yes. 
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Mr.  Hatden.  Yes,  they  didj  they  all  came  in  and  were  perfectly 
willing  to  pay  with  the  exception — well,  with  the  exception  of  none. 
They  were  all  willing  to  pay,  that  I  approached. 

Mr.  Miller.  On  July  7  you  wrote  a  letter  to  Mrs.  M.  E.  Sullivan, 
reading  as  follows : 

Drab  Madam  :  On  the  25th  of  June  you  were  advised  that  you  could  have  a 
lease  on  your  apartment  tnr  one  year  from  the  Ist  of  August,  the  lease  to  be 
iil}<ne(i  on  or  before  the  15th  of  July.  This  letter  is  to  remind  you  that  we 
have  not  heard  frou)  you  in  regard  to  this  matter  and  we  wish  again  to  call 
your,  attention  to  the  fact  that  tenants  who  have  not  signed  or  or  before  the 
date  stated  will  no  be  given  leases  under  any  conditions  whatsoever. 

Mr.  Hatden.  To  whom  was  that  addressed? 

Mr.  MiLLEK.  Mrs.  M.  E.  Siillivan. 

Mr.  Haydkn.  Mrs.  M.  E.  Sullivan.  That  was  a  mistake.  I  think 
Mrs.  Sullivan  had  a  lease  that  did  not  expiie,  if  I  am  not  mistaken.. 

Mr.  iliLLER.  Wliat  was  your  object  in  sending  these  letters  to  your 
tenants,  saying  that  if  they  did  not  sign  the  lease  by  the  15th  of 
July  you  would  not  rent  them  an  apartment  under  any  circumstances?. 

Mr.  Hatden.  Well,  I  wouldn't,  because  a  man  owns  a  piece  of 
property,  and  you  go  up  there  at  3  o'clock  in  the  afternoon  and 
the  tenant  is  moving  out  and  somebody  else  moving  in.  He  has  no 
control  over  the  property  whatever.  iTiese  people  feel  like,  if  they 
have  not  signed  a  lease,  they  are  under  no  obligations  whatever. 

Mr.  Miller.  You  think  two  and  a  half  months'  notice  before  the  be- 
ginning of  that  fiscal  year  is  proper? 

Mr.  Hatden.  What  do  you  mean? 

Mr.  Miller.  You  wrote  to  Mrs.  Sullivan  that  if  she  didn't  come 
to  terras  within  eight  days  after  you  wrote  your  letter,  you  would  not 
rent  to  her  under  any  circumstances? 

Mr.  Hatden.  What  is  the  date  of  that  letter? 

Mr.  Miller.  The  date  of  the  letter  is  July  7. 

Mr.  Hatden.  What  did  you  ask  me  about  that? 

Mr.  Miller.  You  approve  of  sending  more  or  less  of  a  tlireat  to 
ypur  tenants  under  those  circumstances. 

Mr.  Hatden.  I  don't  call  it  a  threat.  It  is  a  fact  that  we  have  got 
to  have  some  rule  whereby  property  is  rented.  The  tenants  are  there 
without  an^  agreement  and  we  like  to  have  them  sign  a  lease,  good, 
bad,  or  indifferent,  just  so  we  have  a  lease  signed,  and  we  know  where 
we  stand. 

Mr^  Miller.  Suppose  the  Saulsbury  resolution  protected  these 
people,  would  you  write  them  such  a  letter. 

Mr.  Hatden.  Tlie  Saulsbury  resolution  was  supposed  to  be  g(me 
out  of  effect.  It  was  shortly  after  that  that  these  letters  were 
written. 

Mr.  Miller.  When  it  does  go  out  of  effect,  if  it  is  not  replaced  by 
other  legi.slation,  is  it  your  intention  to  raise  the  rents  in  your  apart- 
ment ? 

Mr.  Hatden,  It  is  absolutely  necessary  in  order  to  produce  enough 
income  to  warrant  owning  the  property. 

Mr.  Miller.  Will  the  people  who  took  advantage  of  the  Sauls- 
bury resolution  be  discriminated  against  in  anv  way  by  you? 

iir.  Hatden.  No,  sir;  we  are  not  fighting  the  tenants  at  all.  Our 
object  is  to  get  enough  money  out  of  the  property  to  make  it  a  half- 
wav  decent  investment. 
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Senator  Shefpabd.  What  do  you  consider  a  "half-way  decent  in 
vestment''? 

Mr.  Hatden.  Well  now,  for  instance,  Senator,  the  Royalton  Apart* 
ment  brought  4  per  cent  net  in  1914;  and  the  increased  rent  that  wfl 
are  asking  now,  to  go  into  effect  in  the  year  1919 " 

Senator  Sheppard.  You  mean  from  1919  to  1920? 

Mr.  Hatden.  Yes,  sir. 

Senator  Sheppabd.  The  rate  you  are  going  to  put  into  effect  foi 
the  next  lease  year? 

Mr.  Hatden.  Yes,  sir.  We  calculated  that  without  taking  int< 
account  the  repairs  we  have  made.  You  see,  a  tenant  will  come  it 
and  sign  a  lease  gi^ng  us  an  increase,  and  we  immediately  do  $4{ 
worth  of  painting.  That  is  the  way  it  goes.  Our  return  will  be  i 
little  less  than  8  per  cent  on* the  investment,  on  the  amount  paid  it 
cash  for  the  property  10  years  ago,  or  a  little  less  than  7  per  cent  oi 
what  we  consider  the  property  worth  to-day,  and  that  is  $150,000. 

Senator  Dial.  Have  you  got  your  expenses  there  for  the  year  ii 
the  agnegate? 

Mr.  Hatden.  I  have  the  expense  for  every  month. 

Senator  Dial.  Have  you  cot  them  by  the  year? 

Mr.  Hatden.  Every  month  of  the  whole  year. 

Senator  Sheppard.  Have  you  the  totals? 

Mr.  Hatden.  Yes,  sir. 

Senator  Dial.  I  wanted  to  know  of  what  they  were  composed. 

Mr.  Hatden.  Do  you  want  them  itemized! 

Senator  Dial.  No.  You  stated  a  while  ago  that  your  annual  ii 
come  was  about  $4,000. 

Mr.  Hatden.  Yes,  sir. 

Senator  Dial.  Your  expenses  were  so  much! 

Mr.  Hatden.  Yes,  sir. 

Senator  Dial.  What  went  to  make  up  those  expenses? 

Mr.  Hatden.  The  expenses  were  made  up  of  this? 

Senator  Dial.  I  wanted  to  get  the  amount. 

Mr.  Hatden.  It  would  be  so  much  for  a  janitor,  and  so  aiu< 
for 

Senator  Dial.  No;  that  is  not  what  I  want.  You  say  $4,443  w 
the  expense  during  the  year  1914. 

Mr.  Hatden.  Yes,  sir;  I  have  got  that  here.  That  is  down  here  1 
months,  $463  in  January. 

Senator  Sheppard.  How  much  of  that  $4,400  was  for  repairs? 

Mr.  Hatden.  We  paid  in  January 

Senator  Dial.  I  mean  last  year? 

Mr.  Hatden.  The  expense  was  $4,800. 

Senator  Sheppard.  What  part  of  that  would  be  repairs,  appro: 
mately? 

Mr.  Hatden.  Outside  of  janitor's  service,  which  is  $90  a  mon 
$720,  the  expense  for  repairs  would  be  about  $3,000. 

Senator  Sheppard.  And  the  other  was  service? 

Mr.  Hatden.  Yes,  sir ;  ianitor  service  and  light  and  power. 

Senator  Sheppard.  And  fuel? 

Mr.  Hayden.  And  fuel. 

Senator  Dial.  Wasn't  your  expense  pretty  large  compared  w 
the  income? 
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Mr.  Hatden.  It  is  preitty  high.  Coal  costs  a  good  deal  more; 
wages  cost  more.  The  janitor  cost  us  $90  instead  of  $40.  The  ele- 
vator girls  cost  us  $30  and  $35  instead  of  $10  or  $15. 

Senator  Dial.  How  much  have  you  increased  wages  during  the 
last  year? 

Mr.  Hatden.  One  hundred  per  cent. 

Senator  Dial.  Have  you  any  vacant  apartments  now ! 

Mr.  Hatden.  No,  sir;  we  very  seldom  had  any  apartments  vacant 
in  that  building  since  1914.  At  one  time  we  had  four,  then  three, 
then  two,  then  none. 

Senator  Sheppard.  What  do  elevator  operators  get  now  ? 

Mr.  Hatden.  The  janitor  operates  the  elevator,  and  his  wife  and 
family.  We  pay  the  janitor  $90  a  month.  His  wife  is  an  expert 
operator,  and  he  is. 

Senator  Sheppard.  What  do  you  pay  the  telephone  operators? 

Mr.  Hatden.  He  takes  care  of  the  switchboard. 

Mr.  Miller.  Have  you  received  any  complaints  from  your  tenants 
about  the  janitor? 

Mr.  Hatden.  Oh,  yes. 

Mr.  Miller.  Is  he  a  white  man  or  a  negro? 

Mr.  Hatdon.  He  is  a  colored  man. 

Mr.  Miller.  What  has  been  the  nature  of  the  complaints? 

Mr.  Hatden.  We  have  had  complaints  about  every  janitor  we 
have  ever  had,  all  kinds  of  complaints. 

Mr.  Miller.  Have  the  tenants  ever  told  you  they  didn't  think  he 
was  fit  to  be  around  women? 

Mr.  Hatden.  Oh,  yes. 

Mr.  Miller.  What  was  done  about  that? 

Mr.  Hatden.  What  can  we  do?  We  go  into  these  complaints  to 
see  whether  they  are  justified  or  not.  We  make  a  personal  inspec- 
tion of  that  buildinff  every  day  in  the  year,  at  least  twice  a  day,  from 
our  ofiice,  and  we  know  that  conditions  that  exist  there,  and  what 
kind  of  a  janitor  we  have.  We  know  all  about  the  property  and  we 
are  in  a  better  position  to  judge  the  janitor  than  any  tenant  that 
lives  there,  because  we  are  in  contact  with  him  all  the  time,  because 
the  tenant  might  see  him  to-day  and  might  not  see  him  again  for  a 
week. 

Mr.  Miller.  You  said  you  valued  the  Royalton  at  how  much? 

Mr.  Hatden.  $150,000. 

Mr.  Miller.  Are  you  charging  rent  accordingly? 

Mr.  Hatden.  No,  sir.  I  told  you  that  on  the  increased  rent  which 
we  expected  to  get,  on  $150,000,  it  would  be  less' than  7  per  cent  net 
on  the  investment. 

Mr.  Miller.  The  appraiser  of  the  District  only  valued  the  Eoyal- 
ton  at  $100,000. 

Mr.  Hatden.  We  paid  in  cash  $122,500  for  it  11  years  ago. 

Mr.  Miller.  You  paid  it  in  cash  ? 

Mr.  Hatden.  In  cash.  It  is  subject  to  encumbrances  of  $90,000, 
first  trust. 

Mr.  Miller.  I  brought  it  out,  because  the  assessor's  figures  we  find 
are  generally  fair. 

Bfa.  Hatden.  The  facts  are,  we  paid  $122,600  for  the  propeitr 
12  years  ago. 
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Mr.  Miller.  It  is  the  first  time  there  has  been  such  a  vftrianoe  in 
any  of  the  people  we  have  had  here  who  have  owned  apartments. 
You  have  raised  your  rent  on  the  Royalton  approximately  $20  a 
month  ? 

Mr.  Hayden.  No. 

Mr.  Miller.  You  have  not? 

Mr.  Hayden.  No.    The  highest  rent  is  $65  a  month,  from  $50. 

Mr.  Miller.  Did  you  ever  intimate  to  some  of  your  tenants  that 
you  were  not  charging  them  an  increase  because  they  came  under 
tlie  Saulsbury  resolution? 

Mi\  Hayden.  No.  In  that  building  we  have  three  tenants  who  are 
not  paying  the  increase.  One  of  them  is  Mrs.  Joyce,  whose  hu^nd 
is  in  the  Army  in  France. 

Mr.  Miller.  An  Army  officer? 

Mr.  Hayden.  Yes,  sir;  she  pays  $40  a  month,  and  we  have  never 
approached  Mrs.  Joyce  for  an  increase.  We  would  not  think  of 
doing  it.  Mrs.  Purcell  lives  in  apartment  30.  We  would  never 
ask  her  for  an  increase.  If  she  ever  got  a  letter  from  our  office  ask- 
ing for  an  increase  in  rent  it  was  by  error. 

Mr.  Miller.  She  did  get  one,  and  it  was  introduced  in  evidence 
here. 

Mr.  Hayden.  It  might  be  for  a  Mrs.  Pursel  that  lives  next  door  to 
her,  that  spells  her  name  P-u-r-s-e-1.  I  can't  believe,  unless  I  saw 
the  letter,  that  we  never  sent  a  letter  to  her. 

Mr.  Miller.  I  think  I  can  show  it  to  you. 

Mr.  Hayden.  It  is  an  error,  anyway,  because  we  didn't  intend  to 
raise  the  rent  in  a  case  of  that  kind. 

Mr.  Miller.  Here  is  the  one  that  was  introduced  the  other  day. 

Mr.  Hayden.  That  was  Mrs.  Pursel,  in  No.  40.  That  is  not  the 
woman. 

Senator  Sheppard.  That  is  not  an  increase  for  the  lady  who  gafv 
the  testimony  here? 

Mr.  Hayden.  No,  sip;  it  is  not.  Her  name  is  Purcell.  This  lady's 
name  is  spelled  Pursel.    I  don't  think  that  lady  ever  got  a  letter. 

Mr.  Miller.  There  were  two  ladies  that  appeared  before  the  com- 
mittee the  same  day  by  that  name. 

Mr.  Hayden.  I  have  not  talked  to  Mrs.  Purcell  who  made  that  com- 
plaint, except  the  other  day  when  I  passed  her  to  say  "  How  do  you 
do,"  for  six  months. 
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Mr.  MnxEB,  Where  are  they? 

Mr.  Carroll.  1788  T;  1514  S,  all  northwest. 

Mr.  Miller.  That  is  the  only  real  estate  you  are  interested  in? 

Mr.  Carrol.  That  is  all  I  have,  other  than  my  home  where  I 
live,  and  my  business  place. 

Mr.  Miller.  How  long  have  you  owned  1786  T? 

Mr.  Carroll.  Since  May  1,  1918,  if  my  recollection  serves  me 
correctly. 

Mr.  Miller.  Have  you  figures  to  show  the  rent  you  have  obtained 
from  that  apartment  since  you  have  owned  it? 

Mr.  Carrol.  Yes.  sir. 

Mr.  Miller.  Will  you  give  the  committee  the  total  rent  you  have 
received  from  it  since  that  time? 

Mr.  Carroll.  According  to  this  record  kept  by  the  bookkeeper  xjx 
the  employ  of  the  company,  the  total  rent  for  1917  was  $1,201.85. 

Senator  Sheppard.  What  does  the  investment  represent?  - 

Mr.  Carroll.  I  recently  refused  $12,500  for  it.  ' 

Senator  Sheppard.  Do  you  contemplate  an  increase  in  rent  f6r' 
next  year?  I      ', 

Mr.  Carroll.  I  will  have  to  do  it,  unless  I  continue  helpiiig  to. 
pay  some  one  else's  rent.  j**  ' 

Senator  Sheppard.  With  the  increase  in  rent,  what  will  be  ybior' 
return? 

Mr.  Carroll.  I  figured  that  on  the  basis  of  10  per  cent  oii  the 
investment.  '  ' 

Senator  Dial.  Do  you  rent  to  people  who  have  boys  in  their 
families? 

Mr.  Carroll.  Yes,  sir.    I  have  two  boys  in  my  family  and  I  am 

froud  of  it.  Any  man  can  rent  a  house  from  me  that  has  a  baby, 
t  is  the  people  who  live  in  these  houses  that  make  the  complainte. 
It  isn't  the  owners  that  complain  about  the  kids.  No  real  American 
would.  It  is  the  fellow  that  lives  in  the  house  and  don't  want  to  be 
disturbed  at  night. 

If  I  may  have  the  indulgence  of  the  committee,  I  would  like  to 
correct  the  statement  of  Mrs.  McCauley,  that  was  given  here. 

Senator  Sheppard.  Go  ahead. 

Mr.  Carroll.  In  the  first  place^  I  wish  to  express  my  apprecia- 
tion of  the  i)riviloge  of  appearmg  before  this  honorable  body, 
and  with  the  indulgence  of  this  committee  I  should  like  to  correct 
an  impression  in  the  local  press  of  recent  date,  in  which  a  tenant 
renting  from  me,  by  insinuation  or  otherwise,  placed  me  in  the 
category  of  a  "profiteer." 

One  day  this  week  Mr.  or  Mrs.  McCauley  made  the  statement 
before  this  committee  that  in  order  to  rent  an  apartment  located 
at  1736  T  Street  NW.  from  me  she  was  compelled  against  her  wishes 
to  pay  $50  for  certain  household  furniture  which  was  of  no  value 
to  her  and  which  was  in  a  dilapidated  condition  at  time  of  purchase. 
I  gained  from  the  newspaper  article  that  Mrs.  McCauley  tried  to  im- 
press this  committee  that  she  had  been  imposed  upon  in  the  purchjvse 
of  this  furniture  which  was  necessary  to  obtain  tne  use  of  the  apart- 
ment in  question.  Mrs.  McCauley  made  the  further  statement  •tjiat 
in  mv  conversation  with  her  regarding  the  matter  of  furniture  I 
stated  ^^  Madam,  you  have  eyes." 
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If  the  facts  in  the  case  prove  that  I  am  guilty  of  profiteering,  I 
wish  to  be  so  accused  and  known  in  the  community,  while,  on  the 
other  hand,  if  the  facts  indicate  to  the  contrary,  I  should  like  to  have 
my  reputation  as  an  honorable  business  man  continued. 

Now,  as  a  matter  of  fact,  to  my  knowledge  I  have  never  had  the 
pleasure  of  either  meeting  or  seeing  Mrs.  McCauley.  I  further 
wish  to  refute  in  its  entirety  any  staten^iititbat.I.have  ever  made 
to  Mrs.  McCauley  as  to  having  eyes  or  otherwise;  and  for  the  in- 
formation of  this  committee,  in  so  far  as  her  charges  of  having  to 
buy  furniture  in  order  to  gain  admission  to  the  apartment  in  ques- 
tion, I  wish  to  state  that  as  an  accommodation  i  had  delivered  to 
my  home  for  storage  furniture  going  to  make  up  a  furnished  apart- 
ment, which  Mrs.  McCauley  wished  to  rent  unfurnished,  with  the 
exception  of  certain  pieces,  all  in  perfect  repair  but  used,  which  Mrs. 
McCauley  agreed  to  purchase  at  a  price  equivalent  to  about  one-half 
of  their  cost.  I  had  no  complaint  at  any  time  from  Mrs.  McCauley, 
directly  or  indirectly,  either  as  to  the  inferiority  of  the  furniture 
purchased  or  as  to  her  having  to  purchase  the  furniture  in  order  to 
rent  the  apartment  in  question,  and  it  is  therefore^  my  impression 
that  her  statement  before  this  committee  was  a  prejudiced  one  and 
had  the  -effect  of  injuring  my  integrity  in  the  community  which  I 
now  call  home. 

In  other  words,  the  apartment  was  a  f  unuidsiAd  apartment,  but  she 
wished  to  rent  it  unfurnished,  and  as  an  accommodation  to  her,  and 
also  to  prevent  losing  money,  to  be  honorable  about  it,  I  took  $290 
worth  of  furniture  to  my  house  and  stored  it  and  left  $50  worth  in 
the  apartment,  which  she  must  have  selected.  I  don't  know  about 
that.  My  representative  handled  it.  Mrs.  McCauley  agreed  witli 
my  representative  to  pay  the  rent,  a  bona  fide  agreement,  and  to  buj 
the  furniture  for  $50,  Any  day  she  wants  the  $50  back  and  will  de 
liver  the  furniture  she  may  have  it. 

Mr.  Miller.  What  did  she  pay  for  the  apartment? 

Mr.  Carroll.  I  think  $65. 

Mr.  Miller.  Do  you  know  what  the  same  apartment  rented  f O] 
unfurnished  before  that? 

Mr.  Carroll.  I  think  $40. 

Mr.  Miller.  Had  you  finished  your  statement? 

Mr.  Carroll.  I  have  not  altogether. 

Mr.  Miller.  She  testified  that  her  rent  was  $31.  You  think  yoi 
rented  it  for  $40? 

Mr.  Carroll.  If  she  rented  it  from  me,  I  don't  know  it,  and  he 
name  does  not  appear  in  our  rent  book,  to  my  knowledge.  Sh 
moved  in  there,  1  think,  on  the  1st  day  of  July.  She  has  refuse 
to  pay  her  rent  since  then. 

Senator  Sheppard,  Just  finish  your  statement. 

Mr.  Carroll.  I  gave  you  the  figures  on  the  rent  and  the  expense 
on  the  three  story  and  basement  building  which  they  call  an  apai^ 
ment. 

Senator  Sheppard.  You  have  given  the  figures  on  that? 

Mr.  Carroll.  Yes,  sir. 
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TESTIMONY  OF  L0TTI8  E.  TANNEE. 

(The  witness  was  duly  sworn  by  Senator  Sheppard.) 

Mr.  Miller.  State  your  name  and  address  and  place  of  business. 

Mr.  Tanner.  Louis  E.  Tanner,  518  Jenifer  Building,  manager  of 
the  Asliley  apartment  house. 

Mr.  Miller.  Have  you  connection  with  any  other  apartment  house 
in  the  city? 

Mr.  Tanner.  No,  sir. 

Mr.  Miller.  Can  you  give  the  committee  any  information  show- 
ing the  amount  of  rent  received, that  apartment  from  1914  down? 

Mr.  Tanner.  I  have  only  had  charge  of  it  since  1918, 

Mr.  Miller.  Wlio  owns  the  apartment? 

Mr.  Tanner.  The  Ashley  Apartment  House  Co.,  composed  of 
Alexander  Wolf,  Morris  V.  Rosenberg,  Louis  Bush,  and  Mrs.  Lena  T. 
Minier. 

Mr.  MnxER.  What  do  you  value  the  apartment  at? 

Mr.  Tanner.  I  understand  they  bought  it  in  1909  for  $90,000. 

Mr.  Miller.  Did  they  pay  cash  for  it? 

Mr.  Tanner.  There  is  a  trust  of  $45,000  on  it  and  they  paid 
$30,000  cash.  There  was  a  second  trust  of  $15,000,  which  has  been 
paid  off  since. 

Mr.  Miller.  What  is  the  annual  rental  value  of  that  apartment? 

Mr.  Tanner.  The  annual  rent  in  1918  was  $11,559. 

Mr.  Miller.  Can  you  give  the  committee  other  figures  in  connec- 
tion with  the  expenses  of  this  apartment  since  you  have  taken  it 
over? 

Mr.  Tanner.  Yes,  sir;  do  you  want  the  itemized  amounts  or  the 
total? 

Mr.  Miller.  The  total  expense. 

Mr.  Tanner.  $9,308.26. 

Mr.  Miller.  What  was  your  net  profit  from  the  apartment? 

Mr.  Tanner.  $2,250.74. 

Mr.  MiLiJUR.  What  percentage  is  that? 

Mr.  Tanner.  ThaJ:  is  5  per  cent,  without  considering  any  depre- 
ciation on  the  property? 

Mr.  Miller.  Have  the  rents  been  raised  since  you  took  over  the 
apartment  last  year? 

Mr.  Tanner.  I  took  over  the  apartment  in  November,  and  they 
are  asking  approximately  15  per  cent  raise  this  year. 

Mr.  Miller.  To  go  into  effect  when? 

Mr.  Tanner.  To  go  into  effect  the  1st  of  September;  but  there  are 
only  two-thirds  of  the  tenants  who  have  agreea  to  pay  the  increase. 

Mr.  Miller.  Why  haven't  the  others  agreed  to  pay  it? 

Mr.  Tanner.  I  don't  know;  I  suppose  they  don't  care  to. 

Mr.  Miller.  In  other  words,  they  took  advantage  of  the  Sauls- 
bury  resolution? 

Mr.  Tanner.  They  took  advantage  of  the  Saulsbury  resolution. 

Senator  Sheppard.  In  case  yon  get  the  increase  you  want  for  the 
coming  year,  what  percentage  will  that  make  on  the  investment? 

Mr.  Tant^er.  If  we  get  the  increase  the  total  return  will  be  $13,584, 
and  the  estimated  expenses  of  last  year  will  be  $9,800. 
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Senator  Dial.  That  is,  assuming  all  of  the  apartments  will  be 
rented  all  the  time? 

Mr.  Tanjter.  Yes,  sir.    They  are  all  rented. 

Senator  Sheppard,  What  is  the  investment  total  ? 

Mr.  Tanner,  You  mean  the  cost  of  the  apartment? 

Senator  Sheppard.  What  do  jo\i  consider  the  place  worth  in  ordet 
to  estimate  what  your  return  will  be  if  you  get  tnat  increase? 

Mr.  Tanner.  I  don't  know  just  what  the  actual  value  of  the  prop- 
erty is  now.    They  paid  $90,000  for  it  in  1912. 

Senator  Sheppard,  What  is  the  assessed  value  of  it? 

Mr.  Miller.  $81,000. 

Mr.  Tanner.  I  tnink  the  net  return  for  next  year  would  be  arounc 
6  per  cent,  without  considering  any  depreciation. 

Mr.  Miller.  Have  you  ever  at  any  time  intimated  to  jour  tenant 
that  those  who  took  advantage  of  the  Saulsbury  resolution  wo^dd  h 
discriminated  against  when  that  resolution  expired? 

Mr.  Tanner.  No,  sir. 

Mr.  Miller.  We  have  had  tenants  before  this  committee  who  sa; 
that  such  an  intimation  has  been  made  by  the  manager. 

Mr.  Tanner.  Not  by  me. 

Mr.  Miller.  Do  you  know  what  is  the  attitude  of  the  owne! 
toward  people  who  may  have  taken  advantage  of  the  Saulsbui 
resolution? 

Mr.  Tanner.  I  know  thejr  probably  would  feel  more  friendly  t 
ward  them  if  they  had  admitted  the  increase,  but  I  have  not  heai 
of  any  discrimination  against  them. 

Mr.  Miller.  They  can't  discriminate  now,  as  the  act  is  still  i 
effect 

Mr.  Tanner.  I  don't  believe,  knowing  them  as  I  do,  that  the  ow 
ers  would  discriminate. 

Senator  Dial.  Isn't  your  estimate  of  expenses  pretty  high  ? 

Mr.  Tanner.  I  don't  believe  it  is;  it  is  based  on  the  actual  figur 
for  1918,  and  those  show  $9,308.    I  think  it  is  very  reasonable. 

TESTIMONY  OF  NOBMAN  L.  CLABK. 

(The  witness  was  duly  sworn  by  Senator  Sheppard.) 

Mr.  Miller.  You  may  state  your  name  and  address. 

Mr.  Clark.  Normal  L.  Clark,  283  East  Twenty-fifth  Street,  Bal 
more. 

Mr.  Miller.  How  long  have  you  lived  in  Baltimore? 

Mr,  Clark.  About  8  months. 

Mr.  Miller.  You  have  not  resided  in  Washington  at  all? 

Mr,  Clark.  Part  of  that  time. 

Mr.  Miller.  You  were  called  here,  I  might  say,  for  the  benefit 
the  committee,  because  the  people  who  served  our  summons  have  b 
unable  to  get  in  touch  witn  your  mother,  Mrs.  G.  A.  Clark,  tv1i< 
reported  to  own  the  apartment  at  1873  California  Street,  and  neiti 
you  or  your  sister  would  give  any  information  as  to  when  your  mot 
would  oe  back. 

Mr.  Clark.  She  owns  no  apartment  house  at  that  address. 

Mr.  Miller.  I  beg  your  pardon;  1724  T.    Is  that  correct? 


Digitized  by 


Google 


HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA.  893 

Mr.  Claxk.  Yes,  sir.  When  the  young  man  came,  I  informed  him 
mv  mother  was  away  and  would  be  back  about  the  last  of  next  week. 
Tnat  was  as  definite  information  as  I  could  give  him. 

Mr.  Miller.  Do  you  know  anything  about  the  opeiation  of  that 
apartment? 

Mr.  Clark.  Up  to  May  1  I  do.  I  practically  managed  it  in  an 
informal  way  up  to  that  time,  but  after  May  i,  owing  to  the  fact 
that  I  lived  in  Baltimore  and  it  was  increasingly  difficult  for  me  ''o 
get  over  here,  I  finally  gave  it  up  and  have  haa  nothing  to  do  with  it 
since  then. 

Senator  Dial.  May  1  this  year? 

Mr.  Clark.  Approximately  May  1  this  year. 

Mr.  MiLucR.  How  long  did  you  act  as  manager? 

Mr.  Clark.  In  the  neighborhood  of  a  rear. 

Mr.  Miliar.  How  long  has  your  mother  owned  that  place? 

Mr.  Clark.  The  best  I  can  do  is  give  you  the  approximate  date, 
but  I  should  say  since  about  1914  or  the  early  part  of  1915. 

Mr.  Miller.  You  have  brought  no  figures  with  you  showing  the 
rents? 

Mr.  Clark.  I  have  none.  The  figures  I  had^ — ^I  don't  know  where 
they  are.  I  turned  everything  over  to  them.  I  can  tell  you  pretty 
much  what  the  figures  were  during  the  time  I  had  charge. 

Mr.  Miller.  What  is  the  total  annual  rent  vou  collected? 

Mr.  Clark.  About  $3,000. 

Mr.  Midler.  How  many  apartments? 

Mr.  Clark.  Eight. 

Mr.  Miller.  What  were  your  expenses? 

Mr.  Clark.  Our  expenses  were  light,  for  the  reason  that  I  charged 
no  commission.  That  saved  a  large  item  of  expense.  Futhermore,  I 
spent  all  my  vacation  and  my  Saturdays,  I  came  over  here  from  Bal- 
timore and  did  most  of  the  repairing  myself.  That  helped  it  a  good 
deal.  Before  that  time  those  expenses  were  some  ot  the  biggest 
items.    Our  coal  ran  about  $180. 

Senator  Sheppard.  $180  a  month  ? 

Mr.  Clark.  No,  sir;  for  the  year*  It  is  just  a  small  apartment. 
The  janitor  we  are  now  paying  $22  a  month. 

Mr.  Miller.  He  lives  m  the  apartment? 

Mr.  Clark.  Yes,  sir. 

Mr.  Miller.  Can  you  get  figures  from  your  mother  and  send  them 
to  the  committee,  showing  the  total  annual  rent  you  have  charged 
for  that  apartment  from  the  time  your  mother  owned  it  until  the 
end  of  the  last  fiscal  year? 

Mr.  Clark.  I  can  not  do  that  within  a  week.  I  doubt  if  I  can 
give  it  to  you  then,  because  I  don't  think  my  mother  is  capable  of 
doing  the  necessary  bookkeeping. 

Mr.  Miller.  Isn't  there  someone  that  can  give  the  committee 
that  information? 

Mr.  Clark.  I  could  if  I  had  the  papers.  I  don't  know  where  they 
are  now.    I  don't  know  how  I  could  get  them  before  she  returns. 

Mr.  Miller.  That  is  what  we  want  you  to  do. 

Mr.  Clark.  I  can  give  you  pretty  near  the  exact  figures  up  to 
Mayl. 
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Mr.  Miller.  We  want  the  figures  from  your  books  showing  the 
total  rent  you  have  received  from  year  to  year  during  the  time  your 
mother  has  owned  the  apartment,  from  1914  down  to  and  including 
the  last  fiscal  year,  and  want  them  sent  to  Senator  Ball's  oflSce  when 
your  mother  returns. 

Mr.  Clark.  I  couldn't  give  you  all  those  figures.  We  have  none 
until  I  took  charge.  There  was  no  such  thing  as  figures  while  the 
real  estate  agent  had  charge  of  it. 

Mr.  Miller.  Then  you  will  please  write  them  out  and  send  them 
in  to  Senator  Ball,  because  we  want  it  in  that  shape. 

Mr.  Clark.  For  the  past  year? 

Mr.  Miller.  From  1914  down. 

Mr.  Clark.  I  can't  give  it  to  you.  The  real  estate  agents  had  it 
then. 

Mr.  Miller.  I  wish  you  had  said  that  in  the  first  place. 

Mr.  Clark.  I  did. 

Mr.  Miller.  I  understood  that  you  and  your  mother  were  manage 
ing  the  apartment  the  last  few  years. 

Senator  Sheppard.  You  can  get  it  for  the  last  year? 

Mr.  Clark.  Yes,  sir. 

Senator  Sheppard.  Do  you  contemplate  any  increase  this  year  ii 
the  rent? 

Mr.  Clark.  I  don't  know, 

Mr.  Miu^ER.  Do  you  know  what  you  paid  for  the  apartment? 

Mr.  Clark.  No,  sir;  I  don't.  It  was  in  the  neighborhood  o 
$30,000. 

Senator  Siieppard.  What  is  its  assessed  valuation? 

Mr.  Miller.  $23,910. 

Senator  Sheppard.  You  were  getting  about  $3,000  a  year  las 
year? 

Mr.  Clark.  Yes,  sir. 

Mr.  Miller.  I  will  say,  for  the  benefit  of  the  committee,  that  ii 
creases  have  been  demanded  from  the  tenants  of  this  apartment,  an 
rather  large  increases. 

Senator  Sheppard.  For  the  coming  year? 

Mr.  MnxER.  Yes,  sir ;  almost  35  and  40  per  cent.    The  reason  th 
young  man  was  brought  here  was  that,  for  some  reason  or  other,  oi 
man  could  not  get  any  information  from  him,  and  we  thought 
he  was  brought  down  here  he  might  be  spurred  to  some  effect. 

Senator  Sheppard.  That  will  close  the  hearing  for  to-day.  W 
will  adjourn  until  2  o'clock  to-morrow. 

(Thereupon,  at  4.30  p.  m.,  the  committee  adjourned  until 
o'clock  p.  m.,  Friday,  August  29,  1919.) 
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FBIDAY,  AUGUST  29,  1919. 

United  States  Senate, 

Subcommittee  of 

Committee  on  the  District  of 

Was 
The  subcommittee  met,  pursuant  to  adjournment, 
the  committee  room,  Capitol,  Senator  L.  Heislei 
Present:  Senators  Ball  (chainnan)  and  Sheppai 
Present  also :  Mr.  Thomas  W.  Miller. 
Chairman  Ball.  The  committee  will  come  to  ord 
?t,  Miss  Maretta  Hartshorn. 

TESTIHONT  OF  UAEETTA  HABTSHO] 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Miss  Hartshorn,  will  you  give  you 

i4ress,  please? 

Miss  Hartshorn.  Maretta  Hartshorn. 

Mr.  MnxER.  And  your  address? 

>liss  Hartshorn.  421  Iowa  Avenue  NW. 

Mr,  Miller.  This  young  woman  has  been  called 

i3se  she  is  one  of  the  citizens  of  the  District  upon 

TV  resolution  has  reacted  the  other  way,  and  the 

^  to  hear  her  testimony. 

^ill  you  just  proceed  with  your  story,  please? 

*-Tiainnan  Ball.  Just  as  briefly  as  possible,  if  yo 

^  know  pretty  nearly  the  conditions,  I  think ;  we  li 

"?^  brought  to  our  attention. 

Miss  Hartshorn.  I  will  try  to  make  it  as  brief  a 

Mj  sister  and  I  are  working  for  the  Government 

**i)a^t  a  house  located  at  2430  Twentieth  Stree 

Mr.  Miller.  Please  give  the  price  you  paid,  an< 

not  know  that  that  is  mat( 
)he  can  not  get  back  her  hoi 
price  of  the  house  was  $7,0( 
it  with  a  thousand  dollars  c 
making  monthly  payments 
er,  $3,000  on  the  house,  owi 
table  Association, 
to  get  possession  of  the  hoii 
appeals  to  the  man  w^ho  oc 
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The  case  was  tried  in  early  November,  1918,  before  Judge  Terrell* 
and  the  case  was  decided  in  favor  of  Mr.  Marsh,  and  the  court  stated 
that  he  considered  it  a  matter  of  convenience  rather  than  of  necessity, 
because  at  that  time  we  were  living  in  two  rooms  and  were  e^i>ectin^ 
our  mother  with  us  when  we  were  going  to  keep  house. 

Mr.  Miller.  Will  you  kindly  state  who  is  occupying  tlie  }K)use, 
since  you  mentioned  his  name? 

Miss  Hartsuorn.  A.  H.  Marsh.  lie  is  assistant  mana^r,  and  Mi>. 
Marsh  tells  me  that  he  has  been  ])romoted  to  that  position  with  the 
National  City  Co.,  located  at  seven  hundred  and  something  Fifteontli 
Street.  Mr.  Marsh  had  a  lease,  and  it  had  expired  in  March,  before 
we  bought  the  house  in  June. 

Chairman  Ball.  You  have  never  been  able  to  get  possession  of  that 
house  ? 

Miss  Hartshorn.  We  have  never  been  able  to  get  i)Ossession  of  it. 
My  mother  became  seriously  ill  on  the  20th  of  Manli,  and  we  w^p 
told  we  must  leave  those  two  rooms;  we  had  to  move  where  it  was 
cooler.  We  have  rented  a  place  in  the  suburbs  whicli  we  could  u>t' 
while  the  people  were  away  on  their  vacation,  with  the  promi^^  U) 
vacate.  We  rented  it  until  September  1.  We  have  no  place  to  go 
to  enable  us  to  take  care  of  mother  properly.  We  are  exceedingly 
anxious  to  get  hold  of  it  at  once. 

Senator  Siieppard.  Why  was  it  that  you  could  not  get  your  own 
home — because  of  the  Saulsbury  resolution? 

Miss  Hartshorn.  Judge  Terrell  decided,  according  to  his  interpre- 
tation of  the  Saulsbury  law,  that  it  was  a  matter  of  convenience  and 
not  of  necessity.  He  also  quoted  from  Shakespeare  about  the  exi- 
gencies of  time,  which  I  do  not  understand 

Senator  Siikppard.  Shakespeare  and  Saulsbury,  both? 

Miss  Hartshorn.  Shakespeare  and  Saulsbury,  both. 

Chairman  Ball.  Did  you  understand  that  the  lease  was  running 
when  you  bought  the  house? 

Miss  Hartshorn.  The  lease  had  expired  in  March. 

Chairman  Ball.  When  did  you  buy  it? 

Miss  Hartshorn.  We  bought  it  in  June. 

Chairman  Ball.  But  the  parties  wei'e  still  living  in  the  house? 
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Miss  Hartshorn.  Yes,  sir;  about  the  same  sized  house.  I  under- 
stand that  there  is  another  floor,  but  about  the  same  number  of  rooms. 

TESTIMONY  OF  DK.  JOSEPH  D.  COBLENTZ. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  state  your  name,  your  address,  and  your 
business. 

Dr.  CoBLENTz.  I  am  Joseph  D.  Coblentz.  My  address  is  North 
Capitol  and  Florida  Avenue. 

Mr.  Miller.  What  is  your  profession?  ^ 

Dr.  Coblentz.  A  druggist. 

Mr.  Miller.  Do  you  own  apartment  houses  in  the  District  of 
Columbia? 

Dr.  Coblentz.  Yes,  sir. 

Mr.  Miller.  Name  them. 

Dr.  Coblentz.  That  is  the  only  one  I  own. 

Mr.  Miller.  Which  one? 

Dr.  Coblentz.  The  Coblentz. 

Mr.  Miller.  Where? 

Dr.  Coblentz.  No.  10  Florida  Avenue. 

Mr.  Miller.  How  long  have  you  owned  that  ? 

Dr.  Coblentz.  Fifteen  years. 

Mr.  Miller.  Have  you  figures  with  you  that  will  show  the  com- 
mittee what  you  have  derived  from  that  apartment  for  the  last  few 
years? 

Dr.  Coblentz.  Yes,  sir. 

Mr.  Miller.  Eead  into  the  record  the  amount  of  rentals  collected 
in  the  year  and  the  expense. 

Dr.  Coblentz.  I  collected,  in  1917,  $4,362.  My  expenses  were 
$3^63.50.    My  profit  was  $498.50. 

In  1918  I  collected,  in  all,  $4,734.50.  My  expenses  were  $6,532.40, 
showinff  a  loss  of  $1,797.96. 

Mr.  Miller.  In  your  expenses  do  you  include  any  salary  or  allow- 
ance for  yourself? 

Dr.  Coblentz.  No,  sir. 

Mr.  Miller.  What  expenses  do  you  include? 

Dr.  Coblentz.  The  running  of  the  apartment  house  and  three 
houses. 

Mr.  Miller.  What  three  houses? 

Dr.  Coblentz.  Adjoining  the  apartment  house. 

Mr.  Miller.  Do  you  rent  those  houses  adjoining  your  apartment 
house? 

Dr.  Coblentz.  Yes,  sir. 

Mr.  Miller.  Do  you  live  in  one  of  them  ? 

Dr.  Coblentz.  No,  sir;  I  live  in  the  apartment. 

Mr.  Miller.  Do  you  count  the  rent  of  your  apartment  in  the  col- 
lections? 

Dr.  Coblentz.  Yes,  sir. 

Mr.  Miller.  No  member  of  your  family  receives  any  salary  or 
wages  in  connection  with  it? 

Dr.  Coblentz.  No,  sir. 

Mr.  Miller.  Did  you  bring  any  suits  at  any  time  to  dispossess  your 
tenants  of  their  apartments? 
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Dr.  CoBLEMTz.  I  did,  one,  some  time  ago. 

Mr.  Miller.  Are  you  familiar  with  the  circumstances? 

Dr.  CoBLEKTz.  Yes,  sir.  Mrs.  Stern  was  living  in  the  apartment 
She  voluntarily  moved  out  three  months  later. 

Mr.  Miller.  What  was  your  reason  and  purpose  for  bringing  tha 
suit? 

Dr.  CoBLENTz.  Why,  she  took  in  eight  or  nine — she  sublet  room 
to  eight  or  nine  young  ladies. 

Mr.  Miller.  How  many  rooms  did  Mrs.  Stem  have  in  her  apart 
ment? 

Dr.  CoBLENTz.  It  was  a  five-room  apartment. 

Mr.  Miller.  How  could  she  take  eight  or  nine  people 

Dr.  CoBLENTz.  That  is  what  she  did. 

Mr.  MnxER.  We  have  the  facts  brought  out  before  us  that  she  onl 
had  one  living  there.    I  have  the  record  before  me  here. 

Dr.  CoBLENTz.  She  did,  eventually,  have  but  one. 

Mr.  MnxER.  But  you  have  just  stated  that  she  had  eight  or  nin 

Dr.  CoBLENTz.  Yes,  sir. 

Mr.  Miller.  It  is  shown  in  the  record  that  that  case  was  decide 
against  you  in  the  highest  court  in  the  District  of  Columbia ;  that  si 
was  not  subletting,  that  she  had  one  girl  there,  who  was  a  war  workc 
occupying  one  of  her  rooms. 

What  kind  of  a  proposition  did  you  make  to  Mrs.  Stem  before  y< 
brought  that  suit? 

Dr.  CoBLENTz.  When  she  leased  that  apartment  I  said  that  it  w 
for  only  Mr.  and  Mrs.  Stem,  in  writing,  plain. 

Mr.  Miller.  The  court  decided  that  she  was  not  subletting? 

Dr.  CoBLENTz.  Yes,  sir;  the  court  decided  that  she  was  not  si 
letting,  that  subletting  rooms  was  not  subletting  under  the  presc 
circumstances.    That  is  what  he  decided. 

Mr.  Miller.  The  facts  brought  out  in  the  case  were  at  variai 
with  your  statement  that  she  had  eight  or  nine  living  there? 

Dr.  CoBLENTz.  She  had  eight  or  nine  rooming  there. 

Mr.  Miller.  You  have  just  admitted  that  the  facts  in  the  c 
were  that  she  had  only  one  person  living  there. 

Dr.  CoBLENTz.  Eventually. 

Chairman  Ball.  He  said  she  had  eight  or  nine,  but  that  al 
later  time  she  had  only  one. 

Dr.  Miller.  Did  you  ever  make  a  proposition  to  Mrs.  Stern  t 
if  she  would  pay-  $5  increase  in  rent  you  would  not  prosecute 
suit? 

Dr.  CoBLENTz.  No,  sir;  I  made  no  such  proposition. 

Mr.  Miller.  Those  facts  were  brought  out  in  the  trial  which  ^ 
decided  against  you. 

Dr.  CoBLEKTz.  No;  they  were  not.    I  beg  your  pardon. 

Mr.  Miller.  I  have  the  paper  right  here  oefore  me. 

Have  you  at  any  time  notified  your  tenants  that  they  must 
an  increase  in  rent  since  the  Saulsbury  resolution  went  into  eff< 

Dr.  CoBLENTZ.  No,  sir;  not  a  single  one. 

Mr.  Miller.  You  have  never  notified  them  in  writing  or  verb 
to  that  effect? 

Dr.  CoBLENTz.  No,  sir. 

Mr.  Miller.  Testimony  has  been  gjiven  before  this  com  mi 
showing  that  you  not  only  had  asked  for  an  increase  in  rent. 
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that  you  had  taken  more  or  less  unpleasant  means  to  accompany 
your  request. 

Dr.  CoBLENTz.  I  deny  that. 

Mr.  MiLLEB.  Are  you  familiar  with  the  testimony  I  am  referring 
to? 

Dr.  CoBLENTz.  Yes,  sir. 

Mr.  MiLL£R.  The  committee  would  like  to  hear  what  you  have 
to  say  about  it  if  you  want  to  be  heard  briefly. 

Dr.  CoBLENTZ.  Only  what  I  saw  in  the  newspapers,  if  that  is  all 
of  it. 

Mr.  Miller.  Go  ahead. 

Dr.  CoBLENTz.  It  was  stated  in  the  newspapers  that  I  had  notified 
some  of  the  tenants  that  the  rent  would  be  increased  to  $75.  That 
is  a  falsehood.    I  never  had  any  thoughts  whatever  along  that  line. 

Mr.  Miller.  Then,  Doctor,  you  have  no  intention  whatsoever  of 
increasing  rents  in  the  Coblentz  Apartment? 

Dr.  CioBLENTZ.  No,  sir.  I  know  the  Saulsbury  Act  from  beginning 
to  end,  and  I  know  the  meaning  of  it,  and  I  never  had  any  inten- 
tion of  raising  the  rents.  I  knew  I  could  not  get  a  cent  more,  so 
there  was  no  occasion  for  me  to  ask  for  more. 

Chairman  Ball.  You  never  sent  any  of  your  tenants  a  written 
notice  to  that  effect? 

Dr.  Coblentz.  No,  sir. 

Chairman  Ball.  You  have  no  written  notices  on  file  here? 

Mr.  Miller.  No.  except  the  testimony  and  the  statement  of  a 
former  witness  before  the  committee,  Capt.  Peyser,  that  this 
particular  witness  was  one  of  the  people  in  the  District  of  Columbia 
who  made  it  very  unpleasant  for  tenants  during  the  housing  diffi- 
culties winter  beiore  last. 

Dr.  Coblentz.  I  deny  that. 

Mr.  Miller.  We  are  bringing  out  the  facts  testified  to  the  other 
day.  You  have  not  any  facts  to  rebut  it  except  to  deny  that  testi- 
mony ? 

Dr.  Coblentz.  Yes,  sir. 

Mr.  Miller.  You  do  not  want  to  do  anything  more  than  just  to 
make  a  yes  or  no  denial  of  it? 

Dr.  Coblentz.  I  do  not  know  exactly  the  charges 

Mr.  Miller.  If  you  saw  the  newspaper  articles 

Dr.  Coblentz.  That  is  all  that  was  published  in  the  newspapers; 
and  the  newspapers  suggested  that  I  be  brought  down  here  before 
the  committee.  That  is  all  that  was  said.  If  you  have  any  further 
charges  against  me  I  can  explain  them. 

Mr.  Miller.  Does  the  committee  want  to  pursue  it  any  further? 

Chairman  Ball.  If  there  is  any  evidence  to  show  an  attempt  at 
profiteering  we  do.  Of  course,  we  want  all  the  evidence  we  can  get 
or  that  is  going  to  benefit  us  in  correcting  this  evil. 

Dr.  Coblentz.  Certainly. 

Chairman  Ball.  This  is  not  a  trial  that  we  are  conducting  here. 
We  have  no  idea  of  any  persecution  in  any  sense,  but  we  want  the 
conditions  that  exist,  because  we  want  to  recommend  legislation  to 
correct  those  conditions.  In  order  to  do  that  we  must  have  complete 
testimony/  I  requested  at  the  beginning  that  all  these  people  file  with 
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the  committee  written  statements  sent  to  tenants  as  to  advances  in 
rent.    You  did  not  send  any  written  statement? 

Dr.  CoBLENTz.  No,  sir;  1  did  not. 

Chairman  Ball.  Of  course,  then,  we  have  no  written  statement 
filed  by  you  ? 

Dr.  CoBLENTz.  No,  sir. 

Chairman  Ball  (addressing  Mr.  Miller).  We  have  statement 
filed  by  some  of  the  others,  have  we  not? 

Mr.  Miller.  Yes. 

Dr.  CoBLENTz.  A  statement  that  I  have  given  in  writing  that  ren 
would  be  increased? 

Chairman  Ball.  I  said  I  instructed  that  all  written  statement 
received  by  those  testifying,  from  owners  of  apartments,  should  b 
filed  with  the  committee  as  positive  evidence.  You  deny  that  you  ha^ 
attempted  to  advance  rents? 

Dr.  CoBLENTz.  Yes,  sir.    I  have  ^ot  it  here  in  writing,  too. 

Chairman  Ball.  You  are  charging  the  same  rents  now  that  yo 
did  in  1915? 

Dr.  CoBLENTz.  Charging  the  same  rent;  yes,  sir.  The  leases  begi 
in  August,  1919,  and  they  are  paying  the  same  rents  now  as  they  d] 
before.  In  the  meantime,  there  have  been  one  or  two  places  becon 
idle,  and  I  leased  them  at  $45  per  month.  The  others  have  be< 
paying  rent,  on  the  average,  $33,  some  $32.50,  some  $33.50,  and  son 
.$33.  I  have  leased  the  ones  that  became  idle  at  $45.  Some  of  the 
are  paying  $60  with  the  privilege  of  subletting,  and  they  have  tak 
in  several  young  men. 

Chairman  Ball.  You  make,  then,  some  leases  with  the  privile 
oi  subletting? 

Dr.  CoBLENTz.  Yes,  sir.  One  man  rents  at  $60.  Without  the  st 
rental,  the  rent  is  $45  at  my  new  price. 

Chairman  Ball.  That  is  rather  important  evidence;  $15  adi 
tional  per  month  for  the  privilege  of  subletting? 

Dr.  CoBLENTz.  Yes,  sir. 

^  Chairman  Ball.  To  come  back  to  the  woman  that  you  claim  \\ 
eight  or  nine  people  in  at  one  time,  how  long  were  those  eight  or  n 
people  in  that  home? 

Dr.  CoBLENTz.  Mr.  Stern  was  drafted  and  they  were  not  there  v\ 
long;  and  had  I  known  that  I  would  not  have  brought  suit  agai 
them. 

Chairman  Ball.  It  was  simply  because  of  emergency  that  eight 
nine  were  housed  there  for  a  short  time? 

Dr.  CoBLENTz.  I  did  not  know  it  was  an  emergency.  If  they  1 
explained  to  me  I  would  not  have  interfered. 

Mrs.  Raum,  who  occupied  apartment  No.  4,  had  also  three  or  f 
girls  in  her  apartment. 

Senator  Sheppard.  Are  you  going  to  raise  your  rents  for  t 
year? 

Dr.  CoBLENTz.  If  I  have  the  privilege. 

Senator  Sheppard.  How  mucn? 

Dr.  CoBLENTz.  To  $45.    I  have  to  do  that. 

Senator  Sheppard.  What  return  will  that  give  you? 

Chairman  Ball.  About  what  per  cent? 

Senator  Sheppard.  What  percentage  will  that  be  over  your  pr-e 
rentals? 
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Dr.  CoBLENTz.  I  lost  $1,700  last  year. 

Senator  Sheppard.  But  what  percentage  will  the  increase  be  over 
your  present  rent  if  you  raise  your  rent,  as  you  intend,  next  year? 

Dr.  CoBLENTz.  I  have  only  four  in  the  building  paying  $33.  The 
rest  are  paying  $46  and  $60.    I  have  only  eight  apartments  in  all. 

Senator  Sheppard.  You  have  not  figured  out  what  percentage  of 
increase  it  will  be? 

Dr.  CoBLENTz.  No,  sir.  I  do  not  figure  on  percentage;  I  figure  on 
20  cents  on  the  dollar  or  25  cents  on  the  dollar.  Percentage  is  de- 
ceiving to  me.    I  do  not  come  out  straight  on  it. 

Senator  Sheppard.  What  return  will  you  get  on  your  investment,  if 
your  rents  are  increased  next  year? 

Dr.  CoBLENTz.  That  I  did  not  figure. 

Mr.  Mhjleb.  Did  the  inspector  of  police  ever  come  to  you  about 
not  having  enough  heat  in  your  apartment? 

Dr.  CoBijjNTz.  Yes,  sir.  That  was  in  March,  when  the  furnace 
broke  down  that  I  did  not  have  any  heat. 

TESTIMONY  OF  JOHN  O'HAOAN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Mr.  Chairman,  I  understand  that  the  owner  of  «Jje 
apartment,  Mr.  Galloway,  is  here.  Can  he  be  sworn  at  the  same  time, 
in  case  we  desire  to  ask  nim  any  questions? 

Chairman  Ball.  Yes. 

(Mr.  John  R.  Galloway  was  thereupon  duly  sworn  by  Chairman 

Mr.  Miller.  Will  you  rive  your  full  name,  Mr.  O'Hagan  ?  And 
your  business;  also  your^ace  of  business? 

Mr.  O'Hagan.  John  O'Hagan,  734  Fifteenth  Street,  cashier  for 
the  E.  P.  Schwartz  Corporation. 

Ifr.  Miller.  What  is  their  business? 

Mr.  CHaoan.  Real  estate. 

Mr.  Miller.  Have  you  a  list  of  the  apartments  for  which  the 
Schwartz  Corporation  are  agents? 

Mr.  O'Haoan.  All  their  apartments? 

Mr.  Miller.  Yes. 

Mr.  O'Haoan.  No.    The  Henrietta  is  the  only  one. 

Mr.  Muler.  For  how  many  apartments  are  you  agent? 

Mr.  O'Haoan.  I  suppose  six  or  seven. 

Mr.  Miller.  Can  you  name  them?  We  would  like  to  have  them 
in  the  record. 

Mr.  O'Haoan.  The  Henrietta,  933  N;  the  Brandon,  1210  Massa- 
chusetts Avenue;  the  Bluemont,  1200  Massachusetts  Avenue;  the 
Panama,  913  M  Street;  the  Seton,  Delaware  Avenue  and  First. 
That  is  all. 

Mr.  Miller,  Have  you  sent  out  any  notices  to  your  tenants  that 
their  rents  were  to  be  raised  after  October  1  ? 

Mr.  O'Haoan.  To  the  Henrietta  only. 

Mr.  Miller.  What  figures  have  you  about  the  Henrietta  Apart- 
ments? How  long  has  Mr.  Galloway  owned  the  Henrietta  Apart- 
ments? 

Mr.  O'Haoan.  Since  1902. 
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Mr.  MiLLEK.  Do  you  know  what  he  paid  for  it  at  that  time! 

Mr.  O'Hagan.  Personally,  I  do  not. 

Mr.  Miller.  Mr.  Galloway,  can  you  enlighten  the  committee  on 
that? 

Mr.  Galloway.  Yes,  sir.  I  owned  that  apartment  since  1900.  It 
cost  about  $72,000. 

Mr.  Miller.  Cash  actually  paid  in? 

Mr.  Galloway.  No,  sir. 

Mr.  Miller.  What  does  it  represent,  please? 

Mr.  Gauloway.  There  is  a  deterred  payment  on  the  property  now 

Mr.  Miller.  But  you  eventually  paid  $72,000? 

Mr.  Galloway.  After  the  deferrea  payments  are  paid  up;  yes,  sil 

Mr.  Miller.  How  many  apartments  are  there  in  the  Henrietta 

Mr.  Galloway.  Twenty. 

Mr.  Miller.  Will  you  give  the  committee  the  total  amount  o 
rentals  you  have  received  from  the  Henrietta,  say,  from  1914  down 

Mr.  Galloway.  I  received  $9,060  per  annum. 

Mr.  Miller.  Every  year  from  1914  down? 

Mr.  Galloway.  Yes,  sir;  practically  every  year.  There  have  bee 
a  very  few  periods  when  the  apartment  was  not  99  or  100  per  cei 
full.    That  is  why  I  say  per  annum. 

Mr.  Miller.  It  was  full  before  the  war  rush  came  to  WashingtoT 

Mr.  Galloway.  Yes,  sir. 

Mr.  Miller.  What  were  the  expenses  of  nmning  the  apartment 
those  years? 

Mr.  Galloway.  About  $5,700.  That  includes  the  interest  on  t 
deferred  payment. 

Mr.  Miller.  During  those  years,  then,  have  you  had  a  loss 
running  the  apartment? 

Mr.  Galloway.  Well.  I  can  practically  say  no. 

Mr.  Miller.  What  was  the  percentage  of  profit  on  your  inve 
ment? 

Mr.  Galloway.  In  the  beginning? 

Mr.  Miller.  No;  I  am  speaking  of  from- 1914  down  to  the  pres< 
time. 

Mr.  Galloway.  From  1914  to  the  present  time  the  percentage 
profit  was  a  little  over  4  per  cent. 

Mr.  Miller.  Has  that  continued  right  along? 

Mr.  Gali/)way.  Yes. 

Mr.  Miller.  You  have  had  a  return  of  about  4  per  cent  on  y 
investment  uniformly? 

Mr.  Galloway.  Yes,  sir.  In  1917  it  did  not  pan  out  quite  f 
good,  on  account  of  the  severe  winter  and  the  increased  price  of  i 
and  the  increased  quantity  or  consumption  of  coal. 

Mr.  Miller.  Will  you,  Mr.  O'Hagan,  tell  the  committee  why  ] 
neces=?ary  to  raise  rents  for  the  next  fiscal  year,  commencing  Oct< 
1,  1919? 

Mr.  Galloway.  It  is  necessary  to  raise  the  rent  in  order  to  get 
proper  percentage  on  the  money  invested. 

Mr.  Miller.  Have  you  some  figures  there  that  you  can  give 
committee? 

Senator  Sheppard.  What  will  the  percentage  be  when  you  i 
the  rents? 
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Mr.  Galloway.  Twenty  per  cent  increase,  sir. 

Senator  Sheppard.  In  the  rent? 

Mr.  Galloway.  Yes,  sir.  It  will  be  a  little  over  $10,000 — about 
$1,812. 

Senator  Sheppard.  What  per  centage  will  your  profit  be  then  ? 

Mr.  Galloway.  It  will  be  a  fraction  over  6  per  cent. 

Mr.  Miller.  In  other  words,  it  is  necessary  to  raise  your  rents  20 
per  cent  in  order  to  keep  up  the  same  percentage  of  income  that  you 
nave  derived  from  that  apartment  in  tne  years  gone  by  ? 

Mr.  Galloway.  Absolutely;  and  to  maintain  the  same  efficiency 
with  which  the  house  is  run. 

Chairman  Ball.  That  is  just  the  evidence  we  want,  exactly;  and, 
unless  he  has  something  more,  I  should  think  that  that  is  about  all 
we  want. 

Mr.  Miller.  Just  one  further  point. 

You  say  you  will  get  6  per  cent  on  the  rents  charged  next  year, 
while  your  average  per  cent  has  been  4  from  1914  to  1918? 

Mr.  Galloway.  Yes,  sir;  4  per  cent  in  one  case — a  little  less  than 
4  per  cent. 

Mr.  Miller.  But  if  you  have  a  20  per  cent  raise  in  rent  you  will 
then  derive  approximately  6  per  cent  from  your  investment? 

Mr.  Galloway.  Practically;  yes. 

Mr.  Miller.  That  is  all  I  have,  sir. 

TESTIMONY  OF  ME.  ALLEN  E.  WALKEE. 

(The  witness  was  duly  sworn  by  Chairman  Ball). 

Mr.  Miller.  Will  you  give  your  full  name  and  address  and  your 
business,  please  ? 

Mr.  Walker.  Allen  E.  Walker,  president  of  the  Allen  E.  Walker 
Co.  (Inc.),  814  Fifteenth  Street.  NW. 

Mr.  Miller.  Are  you  agent  for  any  apartment  houses  or  owner  of 
any  apartment  houses,  Mr.  Walker? 

Mr.  Walker.  My  firm  is  agent  for  some  8  or  10  apartments. 

Mr.  Miller.  Will  you  please  read  into  the  record  those  apartments 
and  the  addresses  of  them? 

Mr.  Walker.  The  Parkwood,  1746  K  Street;  the  Albert,  1825  F 
Street ;  the  Cora,  Thirty-third  and  N  Streets ;  the  Leacter,  310  Third ; 
the  Hoyt,  in  the  1300  block  of  Belmont  Street ;  the  Russell  on  Colum- 
bia Koad  between  Seventeenth  and  Eighteenth.    That  is  all  I  recall. 

Mr.  Miller.  Have  you  fimires  there  relating  to  those  apartment? 

Mr.  Wai.ker.  No,  sir;  omy  in  reference  to  the  Parkwood.  That  is 
the  one  I  understood  you  wanted. 

Mr.  Miller.  Can  you  give  the  committee  the  rentals  you  have  re- 
ceived from  the  Parkwood  and  the  expenses  from  19i4  down — or 
how  far  back  do  they  go? 

Mr.  Walker.  No,  sir;  for  the  reason  that  our  office  only  took  over 
the  rental  agency  of  the  Parkwood  on  June  1  ? 

Mr.  Miller.  This  year? 

Mr.  Walker.  Yes.  I  can  give  you  certain  information  if  you 
would  like  me  to. 

Mr.  Miller.  Did  you  have  any  connection  with  the  Parkwood  be- 
fore June  1  ? 

Mr.  Walker.  No,  sir. 
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Mr.  Miller.  You  did  not  own  it  or  know  anything  about  it! 

Mr.  Walker.  On  June  1  the  rental  agency  was  turned  over  to  i 
Sometime  in  July,  I  think  it  was,  Mr.  Gaddes  and  I  took  title  to  tl 
building  as  trustees. 

Mr.  Miller.  What  is  the  value  of  the  Parkwood  ? 

Mr.  Walker.  I  have  prepared  a  few  facts  here  if  you  would  li 
me  to  proceed 

Mr.  Miller.  Can  you  answer  that  question  at  that  point? 

Mr.  Walker.  No  ;  I  do  not  know  that  I  can  give  the  value  of  t 
Parkwood.  The  ground  is  assessed  at  $25,446.  The  improvement 
assessed  at  $122,000;  total,  $147,446,  being  on  the  basis  of  $221,169 

Mr.  Miller.  What  is  the  rental  value  of  the  Parkwood  per  annui 

Mr.  Walker.  At  the  time  the  building  was  turned  over  to  us  it  h 
a  very  low  rental  value — ^$25,398. 

Mr.  Miller.  What  rental  do  you  expect  to  get  out  of  it  for  m 
year? 

Mr.  Walker.  The  rental  that  we  hope  to  get  out  of  it^ — I  do  i 
know  about  next  year — will  be  $38,820. 

Mr.  Miller.  Without  raising  any  of  the  rents  in  it  ? 

Mr.  Walker.  No.  We  can  not  do  it  without  raising  the  rei 
That  will  be  necessary. 

Mr.  Miller.  What  percentage  will  that  give  you  on  your  inv 
ment? 

Mr.  Walker.  I  figure  it  will  run  around  6  per  cent,  possibl 
little  less. 

Senator  Sheppard.  Net? 

Mr.  Walker.  Yes,  sir;  net. 

Mr.  Miller.  What  percentage  do  you  intend  to  raise  your  rei 

Mr.  Walker.  The  rent  would  be  raised  a  gross  of  about  50 
cent. 

Mr.  Miller.  In  other  words,  you  find  it  necessary  in  the  P 
wood  to  raise  the  rents  50  per  cent  in  order  to  get  a  6  per  cent 
turn  on  your  investment? 

Mr.  Walker.  Yes,  sir;  absolutely. 

Mr.  Miller.  You  have  gone  into  that  very  carefully  ? 

Mr.  Walker.  I  have  gone  into  that  very  carefully  and  I  ccui 
you  the  figures. 

Mr.  Miller.  Would  the  committee  like  to  have  those  in  the  rec 

Chairman  Ball.  We  had  better  have  those  facts. 

Mr.  Walker.  The  apartment  is  a  high-class  fireproof  buil< 
It  is  one  of  the  best  built  buildings  in  the  city.  It  was  built  in 
I  have  investigated  the  cost,  and  from  the  best  information  tl 
have  obtained  the  actual  cost  of  constructing  the  building  was  t 
$210,000.  The  building  contains  690,000  cubic  feet.  It  would 
to  reproduce  it  about  $350,000,  50  cents  per  cubic  foot,  from  tli< 
information  I  can  get  from  several  reliable  architects.  I  est.  5 
the  value  of  the  ground  in  connection  with  the  Parkwood  at  $T 
However,  there  is  a  vacant  lot  to  the  side  which  is  not  fully  uti 
but  is  necessary  for  light.  The  rents  appear  to  us,  when  we  g< 
building,  to  be  as  low  as  any  we  had  ever  seen.  Each  apartment 
tains  seven  rooms  and  bath.  It  contains  approximately  1,800  :f « 
floor  space.  The  average  rental  was  somewhere  around  $8S. 
lowest  rental  for  a  very  desirable  apartment  was  $72.50.     1*1 
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slightly  in  excess  of  $10  a  room.  No  investor  could  rent  the  Park- 
wood  under  $25  a  room.  He  would  probably  have  to  get  more  to 
get  a  revenue,  because  to  reproduce  it  would  entail  a  cost  of  building 
alone  of  $425,000. 

Mr.  Miller.  In  figuring  your  charges  you  did  not  figure  the  Park- 
wood  as  it  would  cost  to  build  it  to-day  ? 

Mr.  Walker.  No;  it  of  course  sliould  have  a  certain  amount 
charged  off  for  depreciation  in  that  10-year  period. 

Chairman  Ball.  You  say  the  apartments  were  $75  to  $80  when 
you  took  the  apartment  over? 

Mr.  Walker.  From  $72.50  to  $93.50. 

Chairman  Ball.  That  was  a  five-room  apartment? 

Mr.  Walker.  A  seven-room  apartment,  sir. 

Chairman  Ball.  Wlien  was  that? 

Mr.  Walker.  In  June. 

Chairman  Ball.  Last  year? 

Mr.  Walker.  Yes,  sir. 

Chairman  Ball.  There  has  been  no  raise  since  that  ? 

Mr.  Walker.  No,  sir;  except  apartments  which  had  become  va- 
cant. 

Chairman  Ball.  You  should  make  that  about  $120  or  $125  for  a 
7-room  apartment? 

Mr.  Walker.  Yes,  sir;  somewhere  within  that  average  of  $125  to 
$130.  I  have  endeavored  to  give  you  such  information  as  I  could 
on  expenses,  because  we  have  not  had  a  long  enough  time  to  give 
them  definitely;  but  the  taxes  are  $2,211.69;  insurance,  fire,  $202;  in- 
sur^ce,  liability,  $151.31;  coal,  $3,700.  That  was  the  actual  amount 
put  in  and  paid  for  last  year.  Electricity  in  halls,  and  so  forth, 
$1,115.08.  That  was  the  1918  bill.  Gas  m  the  basement,  $294.12. 
Tliat  is  estimated  from  what  our  experience  so  far  has  been.  Em- 
ployees, $4,524. 

There  is  an  item  that  we  may  have  to  increase,  for  the  reason  that 
the  Parkwood  is  a  high-class  building  and  should  be  run  in  a  high- 
class  manner.  It  appears  to  me  from  what  I  have  seen  that  we  will 
have  to  make  some  changes  there,  and  that  probably  means  added 
salaries. 

Chairman  Bail.  Why  is  it  that  your  rents  have  been  so  much  l)e- 
low  the  rents  on  other  apartments  of  a  high  character? 

Mr.  Walker.  You  understand,  it  was  not  my  management,  those 
former  rentals.  I  know  nothing  about  that.  The  building  was  not 
in  the  best  shape  of  repair,  I  might  say.  We  are  planning  to  put  it 
in  very  different  shape. 

Chairman  Baix.  That  is  what  I  am  trying  to  bring  out. 

Mr.  Walker.  We  recwitly  let  a  contract  to  redecorate  the  halls  and 
put  in  attractive  furniture  and  tapestries. 

Mr.  Miller.  Under  the  heading  of  salaries  and  wages,  do  any  of 
tlip  people  who  are  interested  in  the  apailments  share  in  them  ? 

Mr.  Walker.  No,  sir.  They  are  strictly  elevator  operators,  jani- 
tors, and  so  forth.  Janitor  service  I  have  estimated  at  $300;  storing 
coal,  $300;  removing  ashes  and  trash,  $150.  That  makes  a  total  of 
$15,072.82.  The  ownei^s  of  the  property  hold  it  subject  to  a  mortgage 
of  $210,000. 

Mr.  Mn>LER.  What  is  the  interest  on  that  mortgage  ? 
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Mr.  Walker.  Six  per  cent,  making  $12,600,  or  a  total  of  $27,672.82. 

The  item  of  repairs,  renewals,  vacancies,  etc.,  is  very  hard  to  esti- 
mate. My  own  idea  is  that  a  building  like  that — those  items  would 
run  anywhere  from  $5,000  to  $7,000.  Of  course  at  the  present  time 
the  item  of  vacancies  would  be  very  small,  but  in  changing  tenants 
there  is  always  a  little  loss.  Normally  I  would  figure  that  about  a 
5  per  cent  proposition,  which  would  be  $2,000.  Tn  the  immediate 
future  that  would  not  be  necessary. 

Figuring  those  items  as  to  $7,000  makes  a  total  outgo  of  $34,672.82. 

The  schedule  which  we  have  put  down  of  rentals  that  we  would 
like  to  obtain  is  $38,820.  That  allows  a  margin  of  slightly  in  excess 
of  $4,000. 

Mr.  Miller.  That  is  a  schedule  on  a  50  per  cent  increase? 

Mr.  Walker.  Of  course,  in  these  days  it  is  very  hard  to  figure  on 
a  percentage  increase.  This  building  could  not  be  figured  on  a  per- 
centage increase.    It  should  be  figured  on  the  value  of  apartments. 

Mr.  Miller.  If  you  continued  the  rents  existing  at  the  time  you 
took  over  the  Parkwood  you  would  have  a  deficit? 

Mr.  Walker.  Of  about  $10,000,  in  addition  to  which  we  are  under 
contract  to  pay  $5,000  per  year  for  four  vears  on  a  mortgage  and 
$40,000  at  that  time. 

Mr.  Miller.  Let  me  ask  you  this :  I  am  interested  to  know  whj 
anyone  would  buy  an  apartment  like  the  Parkwood  as  late  as  Jnm 
of  this  year  when  conditions  were  so  unsettled,  aod  expect  to  mak< 
money  out  of  it? 

Mr.  Walker.  For  the  simple  reason  that  I  saw  the  value  there  o 
land  and  building  and  figured  that  nece&sarily,  sooner  or  later,  reve 
nue  must  readjust  to  value. 

Mr.  Miller.  You  were  willing  to  take  a  chance  even  in  view  of  th 
fact  that  the  Saulsburv  resolution  might  continue  arid  you  could  nc 
get  an  increased  rental? 

Mr.  Walker.  Why  certainly.  As  long  as  the  Saulsbury  resolutio 
continues  we  will  not  increase  or  raise  the  rentals  on  tenants  unles 
they  wish  to  enter  into  a  contract. 

Chairman  Ball.  Have  you  any  vacancies? 

Mr.  Walker.  No,  sir. 

TESTIMONY  OF  ALFRED  HIQBIE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Please  give  your  full  name  and  your  business,  a\ 
the  address  of  your  place  of  business? 

Mr.   HioBiE.  Alfi^ed  Higbie,  of  Higbie  &  Richardson,   1504 
Street  NW. 

Mr.  Miller.  You  are  agents  for  how  many  apartment  houses  ? 

Mr.  Higbie.  Three  at  the  present  time. 

Mr.  Miller.  Will  you  name  them,  please? 

Mr.  Higbie.  Rutland  Courts,  Cavanaugh  Courts,  and  The  Kedxn 

Mr.  Miller.  Mr.  Higbie,  have  you  figures  there  showing  the  i*ont 
you  have  received  from  Rutland  Courts  from  1914  down  ? 

Mr.  Higbie.  The  building  was  only  constructed  in  the  sprin|^ 
1917 — completed  in  the  fall  of  1916,  or  winter  of  1917,  and  operie<]^ 
for  occupancy  about  the  1st  of  June,  1917.^  We  took  the  a.^o] 
for  the  building  on  the  1st  of  November,  I  think  it  was — Octol>ex 
November,  1917. 
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Mr.  Miller.  Have  you  the  figures  from  that  time  to  the  present? 

Mr.  HioBiE.  I  have  the  figures  from  the  1st  of  January,  1918. 

Mr.  Miller.  Give  us,  then,  the  total  rental  from  that  apartment  per 
annum,  and  the  expenses. 

Mr.  HiGBiE.  In  the  year  1918? 

Mr.  Miller.  Yes ;  give  us  your  total  collections  and  your  expenses 
for  1918. 

Mr.  HiGBiE.  Yes,  sir.  Gross  receipts,  rents  and  telephone, 
$40,806.97;  coal,  $3,513.94;  salaries,  $5,724.77;  electric  light  and 
power,  $1,075.80;  telephone,  $1,612.47;  taxes,  $600.76;  intei-est, 
$12,300.19;  curtail,  $10,984.25;  insurance,  $3,302.62 ;.  water  rent, 
$346.98;  repairs,  supplies,  commission,  ashes,  etc.,  $2,677.63. 

Mr.  Miller.  What  does  that  total? 

Mr.  HiGBiE.  It  totals  $41,139.51,  leaving  a  debit  balance  of  $332.54. 

Mr.  Miller.  In  other  words,  in  1918  you  lost  money  on  the  Rut- 
land Courts? 

Mr.  HiGBEB.  I  do  not  say  we  lost  money,  because  we  paid  oflf  a 
curtail  on  the  mortgage  of  |l0,984.25. 

Mr.  Miller.  Under  salaries,  did  any  of  that  go  to  the  owners  or 
people  interested  in  the  property? 

Mr.  HiGBiE.  No,  sir. 

Mr.  MnxER.  Then,  if  you  had  not  paid  oflf  that  curtail  you  would 
have  made  something  like  $9,000  that  year,  would  you  not? 

Mr.  HiGBiB.  Sometning  like  that ;  yes,  sir. 

Mr.  Miller.  Have  you  raised  your  rents  since  you  took  over  the 
Rutland? 

Mr.  HiOBiE.  We  raised  some  of  the  rents  last  fall,  perhaps  60  per 
cent  of  them. 

Mr.  Miller.  The  people  agreed  to  it  and  were  willing? 

Mr.  HiGBiE.  Yes,  sir. 

Mr.  Miller.  What  per  cent  of  return  on  your  investment  did  you 
get  in  1918?    Can  you  give  the  committee  those  figures? 

Mr.  HiGBiE.  I  have  not  them  exactly,  but  it  would  be  less  than  3 
per  cent. 

Mr.  Miller.  Do  you  intend  to  raise  your  rents  next  year  so  as  to 
get  a  higher  return  on  your  investment? 

Mr.  HiGBiE.  We  intend  to  raise  them  about  10  per  cent  if  the  ten- 
ants are  willing  to  pay  it. 

Mr.  Miliar.  In  other  words,  by  raising  your  present  rentals  10 
per  cent  you  can  get  an  additional  return  on  your  mvestment  so  that 
jt  will  probably  pay  you  5  or  6  per  cent  ? 

Mr.  HioBiE.  Not  to  exceed  5;  probably  not  over  4^. 

Mr.  Miller.  You  think  that  10  per  cent  would  be  a  fair  increase 
in  rentals  to  enable  you  to  get  the  proper  return? 

Mr.  HiOBiE.^  It  would  not  be  enough  increase  to  get  a  proper  re- 
turn, but  I  think  those  will  be  fair  rentals.  I  did  not  want  to  put 
them  bevond  what  I  thought  the  apartments  were  really  worth. 

Senator  Sheppard.  What  curtail  do  you  figure  on  for  next  year? 

Mr.  HiGBiE.  There  is  a  second  trust— this  curtail  that  I  mentioned 
here,  do  you  mean  ? 

Senator  Sheppard.  No:  in  figuring  your  return  of  5  per  cent  a 
year,  you  figure  on  being  able  to  make  a  certain  curtail,  do  you  not? 

Mr.  HiowB.  Yes,  sir;  we  have  a  curtail  of  $700  a  month  or  $8,400 
a  year. 
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and  it  is  very  much  more  desirable.  You  can  not  take  an  old  build- 
ing and  put  those  features  in  it  successfully,  as  you  know. 

Chairman  Ball.  That  is  a  factor  in  any  city? 

Mr.  Powell.  Yes,  sir. 

Chairman  Ball.  You  take  apartments  like  the  Portland.  It  is 
just  as  desirable  and  as  much  sought  after 

Mr.  Powell.  They  are  very  much  sought  after,  and  that  is  one  of 
the  exceptions.  I  will  say  this  to  you:  I  do  not  know  this  to  be  the 
case,  but  I  think  that  if  you  will  investigate  it  you  will  find  it  to  be 
the  case,  that  they  have  spent  a  good  deal  of  money  in  the  remodeling 
of  that  building,  but  it  is  not  in  the  shape  of  repairs;  it  is  really  a  re- 
construction. Even  at  that  time  if  the  building  had  been  a  new 
building,  it  would  have  been  more  desirable,  would  it  not?  Do  you 
think  those  apartments  were  as  desirable  as  if  they  were  put  up  as  a 
modem  building? 

Chairman  Ball.  I  do  not  think  so,  but  I  do  not  think  it  has  de- 
preciated in  value,  because  I  think  they  have  kept  it  in  repair.  But 
the  point  I  wanted  to  bring  out  was  to  provide  a  reasonable  percent- 
age so  as  not  to  discourage  building. 

Mr.  Powell.  Senator,  that  is  an  extremely  important  question. 
There  is  no  doubt  about  that,  that  if  you  are  going  to  solve  that 
problem,  that  is  what  you  must  look  to  in  the  future. 

Chairman  Ball.  That  is  what  we  are  endeavoring  to  do. 

Mr.  Powell.  I  think  it  has  been  very  unfortunate  that  we  were  not 
able  to  go  ahead  at  the  expiration  of  the  war,  when  the  armistice  was 
signed.  If  we  had  not  had  the  Saulsbury  Act,  I  think  your  problem 
would  have  been  pretty  nearly  solved  at  that  time.  We  have  a  num- 
ber of  very  large  propositions  now  under  consideration,  and  if  you 
had  started  your  investigation  30  days  prior  to  the  time  you  have 
started  it,  these  projects  would  never  have  gone  ahead ' 

Senator  Sheppard.  How  did  this  investigation  affect  them? 

Mr.  Powell.  The  mere  fact  that  you  have  legislation  pending.  It 
makes  it  uncertain  as  to  what  a  man  is  going  to  be  able  to  do.  You 
know  how  that  would  naturally  affect  the  proposition. 

Chairman  Ball.  All  legislation  is  uncertain ;  we  do  not  know  what 
character  of  legislation  it  is  going  to  be. 

Mr.  Powell.  That  is  true,  surely. 

Senator  Sheppard.  What  do  you  know  about  subletting?  Have 
you  been  imposed  upon  in  that  respect  ? 

Mr.  Powell.  I  think  we  have,  Senator,  to  some  extent.  We  did 
what  we  could  to  prevent  that,  in  so  far  as  possible,  but  I  think  what 
imposition  there  has  been  has  been  more  along  that  line  than  any 
other.  We  have  tried  to  guard  against  that  as  much  as  possible.  Our 
leases  provide  that  you  can  not  sublet  without  the  written  consent 
of  the  owner.    You  must  get  the  consent  of  the  owner. 

Chairman  Ball.  I  think  that  is  very  proper. 

You  will  give  us  a  list  of  the  apartments  that  you  are  agents  for, 
with  rentals  attached? 

Mr.  Powell.  Yes,  sir. 

Mr.  Miller.  The  rentals  for  the  last  few  years  and  the  total 
rentals? 

Mr.  Powell.  Yes,  sir. 

Senator  Sheppard:  And  the  contemplated  increases. 
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Mr.  Miller.  Will  you  tell  the  committee  about  the  fire  in  the  Bir- 
mingham Apartment?  It  was  testified  before  this  committee  by  one 
of  me  witnesses  this  week  that  they  were  treated  very  badly  after 
that  fire,  and  the  fire  was  used  to  get  them  out  of  their  apartments, 
according  to  their  testimony. 

Mr,  Powell.  I  can  only  say  this  to  you,  that  I  do  not  think  there 
15  any  reply  necessary  to  that  testimony.  However,  at  the  time  the 
tire  occurred  we  were  not  agents  for  the  property.  After  the  fire 
occurred  and  the  man  replaced  the  building  by  practically  a  recon- 
truction  of  it,  as  I  recall,  he  brought  the  building  to  us  to  get  new 
tenants  for  it.  That  is  as  much  as  I  know  about  the  case.  I  know 
nothing  about  what  took  place  before  that.  We  had  nothing  what- 
t^rer  to  do  with  it.  We  simply  took  the  building  over  after  it  had 
burned  down  and  he  had  replaced  the  part  that  had  been  destroyed. 

TESTIMONY  OP  MBS.  A.  C.  EAVTEEBEBG. 

(The  witness  was  duly  sworn  by  Senator  Sheppard  during  tempo- 
rary absence  of  Chairman  Ball.) 

Mr.  Miller.  You  wanted  to  tell  the  committee  about  your  troubles 
^ith  the  Saulsbury  resolution  as  an  owner  of  a  house? 

Mrs.  Rauterberg.  Yes,  I  do.  I  am  the  owner  of  a  house  at  510 
Fifth  Street  NW.  Several  years  ago  we  rented  this  house  to  a  Mrs. 
Hale.  Mrs.  Hale  was  living  at  512  Fifth  Street  at  the  time,  and  she 
rented  510  from  us,  and  at  the  time  she  had  possession  of  508  Fifth 
'Street.  The  house  in  which  we  were  living  was  out  in  the  country, 
last  September,  and  I  asked  Mrs.  Hale  to  let  me  have  possession  oi 
mr  house  in  town.  She  has  never  lived  in  it  one  day,  herself,  but 
hs  used  it  as  a  rooming  house,  subletting  it.  At  the  time  she  retused 
^0  give  me  the  house  1  asked  her  if  she  would  let  me  have  a  few 
fwms,  until  I  could  get  something  else.  She  asked  me  $40  for  two 
unfurnished  rooms  and  was  paying  us  $50  for  the  entire  house.  She 
*aid  if  I  could  not  do  better  she  would  let  me  have  the  two,  but  when 
I^ould  get  something  else  I  must  give  them  up. 

1  gave  her  a  notice  and  went  into  court.  The  lower  court  decided 
^  my  favor.  Mrs.  Hale  noted  an  appeal  and  gave  bond,  and  the 
c»se  is  still  in  the  courts.  It  came  up,  and  my  amdavit  was  read  and 
^r  affidavit  was  read  before  Judge  Stafford,  some  time  in  the  latter 
P*rt,  I  think,  of  February,  or  maybe  in  March.  He  threw  it  over 
^or  a  jury  trial,  and  Mrs.  Hale  still  has  possession  of  the  house,  or 
tiree  houses^  in  fact. 

I  rented  a  house  for  which  I  am  paying  $125  a  month,  and  I  have 
1^*er  had  one  cent  rent  from  that  Fifth  Street  house  since  the  10th 
t^J  of  last  December.    Of  course,  Mrs.  Hale  can  continue  to  hold  it, 

•  suppose,  under  your  law.    She  phoned  me  a  couple  ( 
•*yiiig  if  I  would  give  her  a  years  lease  I  could  raise 
^^nable  amount  and  she  would  pay  part  of  my  law} 
^'^^  me  one  year's  rent  in  advance,  providing  I  will  give 
•*«  CHI  the  house. 

The  house  in  which  I  live  is  for  sale,  and  when  the  1 

*  coarse,  I  will  have  to  move,  and  probably  be  forced  to 
J  which  to  live,  while  Mrs.  Hale  continues  to  hold  thj 
^^  not  seem  fair  that  I  should  be  put  to  that  expense. 
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she  has  three  houses  and  has  never  lived  in  my  house  one  day.    We 
have  been  deprived  of  the  rent  since  last  De-  ember. 

Senator  Sheppard.  Are  there  any  further  questions?  If  not,  that 
is  all. 

TESTIMONY  OF  MES.  HAEQAEET  EATHESINE  AHBEKOES. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  please  state  your  full  name? 

Mrs.  Amberger.  Mrs.  Margaret  Katherine  Amberger. 

Mr.  Miller.  I  understand  you  wanted  to  appear  before  the  com- 
mittee to  refute  some  testimony  that  was  given  here  the  other  day  ? 

Mrs.  Amberger.  Yes,  sir ;  the  testimony  of  Miss  Henangham. " 

Mr.  Miller.  You  may  proceed  with  your  statement. 

Mrs.  Amberger.  I  have  a  16-room  house.  Five  of  the  larger  rooms 
are  18  feet  by  22|  feet,  and  some  are  larger.  These  rooms  have  five 
large  windows  each.  There  are  two  bathrooms.  Each  girl,  for  $12 
a  month,  has  her  half  or  fourth  of  a  room,  a  clean  bed,  electric 
lights,  phone,  a  large  and  comfortable  parlor,  a  sitting  room,  a  hall 
with  a  grand  piano,  the  privilege  of  ice  and  the  refrigerator,  use  of 
kitchen  for  light  housekeeping,  pressing,  and  laundry  privileges. 
There  is  always  plenty  of  hot  and  cold  water. 

The  Misses  Henangham  made  it  so  unpleasant  for  the  girls  in 
the  room  that  they  had  to  get  out.  They  took  possession  of  the  bath- 
room on  this  floor  and  kept  it  locked,  keeping  the  other  girls  out. 
They  washed  all  their  clothes  there  and  always  when  at  home  had 
something  cooking  or  irons  heating. 

Had  the  Misses  Henangham  remained  I  would  not  have  had"  any 
other  roomers,  because  they  took  delight  in  causing  trouble  by  telling 
untruths  to  the  girls'  relatives  whenever  they  had  a  chance. 

I  don't  see  how  any  one  can  call  it  profiteering.  I  am  sure  that 
each  girl  sees  that  she  gets  her  money's  worth.  If  these  girls  could 
get  what  they  are  getting  here  for  less,  do  you  think  they  would  stay 
with  me?  Whenever  any  of  the  girls  are  sick  they  always  come  to 
me.  I  do  what  I  can  for  them,  and  I  never  charge  them  a  cent  for 
my  services. 

This  is  what  it  costs  me  to  run  the  house:  The  furnace  man  was 
$18.  Half  the  time  he  was  there,  and  the  other  half  I  had  to  do  it 
myself.  The  gas  was  about  $32  and  sometimes  more.  The  phone 
was  always  $6,  and  many  times  more.  For  a  maid  to  take  care  of  the 
upstairs,  $50  a  month,  and  the  maid's  board  was  at  least  $1.25  a  day^ 
or  $37.50  a  month.  The  laundry  was  at  least  $25  a  month.  ^Vnd  a 
woman  for  cleaning  three  times  a  week  at  $2  a  day  would  amount 
to  $24  a  month.  The  maid  I  had  refused  to  do  the  cleaning.  I  usecl 
about  3  tons  of  coal  a  month,  at  $12.50  a  ton,  which  would  be 
$37.50  a  month  for  coal.  I  used  about  a  quarter  of  a  cord  of  wood, 
which  was  about  $5.  Two  girls  went  home  sick  without  paving  their 
rent  for  a  couple  of  months.  That  comes  to  $235.  And  there  wov& 
other  little  things,  expenses  of  different  kinds,  different  other  little 
things  that  happened.  For  the  first  couple  of  months  I  did  charge 
$15  to  the  girls,  but  I  didn't  have  my  house  full  at  that  time.  I  never 
at  any  time  had  six  girls  in  a  room. 

One  of  the  bathrooms  was  out  of  condition  for  a  while  and  could 
not  be  used,  but  as  soon  as  I  could  get  a  plumber  it  was  repaired. 


Digitized  by 


Google 


HIGH   COST  OF  LIVING  IN   DISTRICT  OF   COLUMBIA.  918 

Mavbe  that  is  the  time  she  has  reference  to  when  there  was  only  one 
bathroom  in  the  house,  but  as  soon  as  I  could  get  a  plumber  I  had  it 
fixed.  I  just  moved  into  the  house  the  29th  of  last  October,  and  all 
the  time  I  was  there  I  tried  to  improve  the  house  as  far  as  I  could, 
and  have  the  house  in  good  condition  now. 

TESTIMONY  OF  T.  FSANKUN  SCHNEIDER. 

(The  witness  was  duly  sworn  in  by  Chairman  Ball.) 

Mr.  Miller.  You  may  state  your  name  and  address  and  the  firm 
you  are  connected  with. 

Mr.  Schneider,  T.  Franklin  Sclmeider,  the  Cairo. 

Mr.  Miller.  What  other  apartment  houses  are  you  agent  for  ? 

Mr.  Schneider.  About  seven  or  eight  others. 

Mr.  Miller.  Can  you  give  the  names  of  them? 

Mr.  Schneider.  The  Albemarle,  Sherman,  Ethelhurst,  Plaza, 
Woodley,  Florence  Court,  Cairo,  Windsor. 

Mr.  Miller.  Is  that  all? 
•  Mr.  Schneider.  I  think  so. 

Mr.  Miller.  How  long  have  vou  been  agent  for  the  Cairo? 

Mr.  ScHNEmER.  I  am  not  the  a^ent;  I  am  the  owner.  I  have 
owned  it  since  it  was  built..    I  built  it. 

Mr.  Miller.  Can  vou  give  the  committee  the  figures  of  the  total 
annual  rents  received  from  1914  down  to  the  present  fiscal  year? 

Mr.  Schneider.  I  have  taken  these  from  the  income  tax  return, 
the  net. 

Senator  Sheppard.  This  is  the  Cairo  now? 

Mr.  Schneider.  Yes,  sir. 

Senator  Sheppard.  The  net  return? 

Mr.  Schneider.  Yes  sir.    In  1914  it  was  $6,947. 

Senator  Sheppard.  What  percentage  was  that  on  the  investment? 

Mr.  Schneider.  Practically  nothing.  I  have  got  it  for  the  five 
years.  For  the  five  years  the  net  return  was  less  than  4  per  cent  on 
the  assessed  valuation. 

Senator  Sheppard.  Go  ahead  with  your  figures  by  the  year. 

Mr.  Schneider.  $9,218.06  in  1915;  $11,060  in  1916;  $10,170.83  in 
1917;  ^1,691.41  in  1918.  That  is  less  depreciation  of  2  per  cent. 
That  shows  a  net  return  on  the  assessed  valuation  of  less  than  4  per 
cent. 

Senator  Sheppard.  Did  you  figin-e  any  salary  for  yourself  in  that? 

Mr.  Schneider.  No  sir. 

Mr.  MnxER.  Have  you  increased  your  rent  at  all  ? 

Mr.  Schneider.  Yes;  I  increased  H  last  year. 

Mr.  Miller.  What  was  your  percentage  of  increase  ? 

Mr.  Schneider.  It  varied.  1  would  like  to  give  you  some  figures 
that  will  show  what  has  been  done  there.  Originally,  here  is  a  four- 
room  apartment  that  rented  for  $75  in  1894,  when  the  building  was 
finished.  These  are  the  rents  that  prevailed  at  the  conclusion  of  the 
building.  In  1910  that  had  been  reduced  to  $50,  on  account  of  over- 
building in  the  city  and  conditions  here  being  such  that  that  was  all 
I  could  get.  This  apartment  has  been  put  back  last  year  to  $75,  to 
its  original  rent  in  1894.  Here  is  a  two-room  apartment  that  rented 
in  189i  for  $40,  and  was  put  back  last  year  to  $40,  the  same  as  it  was 
in  1894.     It  had  been  reduced  to  $28  m  1910. 
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Chairman  Ball.  Why  did  you  reduce  that? 

Mr.  Schneider.  I  had  to  to  get  anybody  in  there  at  all  The  con- 
ditions here  were  such  that  we  had  to  meet  them  and  take  what  we 
could  get.  I  have  another  apartment  here  of  two  rooms  and  bath 
which  originally  rented  for  $45,  had  been  reduced  to  $40,  and  was 
put  back  last  year  to  $55,  an  increase  last  year  of  $10  over  the  origi- 
nal rent  on  that  apartment.  A  front  corner  apartment  of  two  rooms, 
originally  rented  for  $50,  had  been  reduced  to  $42.50,  and  was  put 
back  to  $60  last  year.  Two  others  originally  rented  for  $45  and 
were  put  back  to  $50  last  year. 

Chairman  Ball.  There  were  no  changes  made  in  the  size  of  those 
apartments? 

Mr.  Schneider.  No,  sir;  just  the  same  as  they  were. 

Chairman  Ball.  If  you  would  give  us  the  average  amount  of  in- 
crease or  decrease  in  the  total  rent  it  would  carry  with  it  a  little 
more  as  far  as  we  are  concerned. 

Mr.  Schneider.  The  rent  has  been  reduced  from  $20  to  $50  down 
to  1910,  but  from  1910  I  have  gradually  brought  it  up  until  last  year 
I  got  the  rents  back  to  the  original  rents,  and  in  some  cases,  a  very 
few  of  these  rooms,  I  got  them  back  to  ^10  more  than  the  original 
rent,  but  most  of  them  only  back  to  the  original. 

Chairman  Ball.  What  has  been  your  increase  since  1915? 

Mr.  Schneider.  From  the  lowest  rent? 

Chairman  Ball.  No;  take  your  rent  in  1915  and  tell  us  what  in- 
crease you  have  made  on  it. 

Mr.  Schneider.  In  1915  they  had  been  greatly  depressed.  1910 
was  the  low  point.  I  have  gradually  ^ot  them  up  since  1915.  I  sup- 
pose it  will  average  8  or  10  per  cent  mcrease  since  1915  from  what 
they  were  in  1915. 

Chairman  Ball.  About  8  or  10  per  cent  increase  on  the  1915  rent  ? 

Mr.  ScHNEn>ER.  Yes,  sir;  to  the  1918  rent. 

Chairman  Ball.  What  is  your  proposed  increase  now  ? 

Mr.  ScHNEroER.  Nothing,  except  two  tenants  have  inside  rooms 
which  were  originally  rented  at  $40,  and  are  now  $40,  and  I  am  going 
to  put  them  at  $45,  and  that  is  all  the  increase  I  am  going  to  make. 

Senator  Sheppard.  Do  you  propose  any  increase  in  any  of  the 
other  apartments  next  year? 

Mr.  Schneider.  In  the  other  apartments  there  will  be  some  in- 
creases. 

Senator  Sheppard.  Can  you  give  us  about  what  the  average 
will  be? 

Mr.  Schneider.  In  1918  I  increased  the  rent  from  $1.50  on  the 
apartment  to  $5. 

Senator  Sheppard.  Per  month  ? 

Mr.  Schneider.  Yes,  sir. 

Senator  Sheppard.  In  a  certain  apartment  house  or  generally  in 
all  you  own? 

Mr.  Schneider.  Yes,  sir. 

Senator  Sheppard.  In  one  particular  apartment  house? 

Mr.  Schneider.  No,  sir.  In  all  they  were  raised  from  about  $1.50 
to  $5  last  year. 

Senator  Sheppard.  Last  year? 

Mr.  Schneider.  Last  year.  This  year  we  are  proposing  an  in- 
crease of  about  10  to  15  per  cent. 
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Senator  Sheppabd.  That  is  proposed  for  next  year? 

Mr.  ScHNEiDBR.  For  this  year  there  will  be  an  increase  over  last 
year  of  about  10  per  cent.  Many  of  those  rents  had- been  previously 
redoced  from  the  original  rent,  and  I  am  now  getting  them  up  to 
about  10  per  cent  over  the  original  rent. 

Senator  Sheppard.  Do  you  contemplate  a  still  further  increase 
next  year  in  these  other  apartments? 

Mr.  Schneider,  I  thought  you  asked  me  that  just  now? 

Senator  Sheppard.  I  did. 

Mr.  ScHNEn>ER.  That  is  what  I  said,  that  altogether  it  would 
be  about  10  per  cent. 

Senator  Sheppard.  Oh,  altogether  it  will  be  about  10  per  cent? 

Mr.  Schneider.  Yes,  sir. 

Senator  Sheppard.  Over  last  year? 

Mr.  Schneider.  Yes.  sir.  I  have  had  one  building  I  might  men- 
tion. The  rent  there  has  been  so  low  that  for  the  past  five  years 
it  has  cost  me  $1,000  a  year.  It  is  a  large  one,  too.  Another  one 
has  barelv  broken  even.  It  is  another  large  one.  These  are  fire- 
proof buildings.  They  are  well-constructed  building^,  but  condi- 
tions arose  that  kept  the  rent  down.^  One  was  location.  Niggers 
got  into  the  neighborhood  and  practically  ruined  it,  and  if  it  had 
not  been  for  the  revival  caused  by  the  war  it  would  have  gone  on 
down  until  it  became  worthless. 

Mr.  Miller.  Did  you  at  any  time  in  October,  1918,  double  the  rent 
on  the  apartments  in  the  Cairo? 

Mr.  Schneider.  No,  sir;  there  was  not  a  rent  there  that  was 
doubled. 

Mr.  Miller.  Do  you  remember  the  case  of  Mrs.  C.  W.  Carlin  that 
was  taken  into  court  because  vou  asked  to  increase  the  rent  from 
$17  to  $32? 

Mr.  Schneider.  Yes;  I  remember  her  very  well;  I  didn't  want 
that  woman  in  the  house  at  all. 

Mr.  Miller.  You  don't  deny  that  you  requested  her  to  pay  twice 
as  much  rent  as  she  was  paying? 

Mr.  Schneider.  That  woman  had  been  renting  there 

Mr.  Miller.  Will  you  please  answer  my  question  ? 

Mr.  Schneider.  Yes;  I  answered  your  question.  I  told  you  I 
did,  and  the  reason  was  I  want^  to  get  hor  out.  I  didn't  want  her 
in  there. 

Mr.  Miller.  Do  you  want  to  say  any  more  on  that  point? 

Mr.  Schneider.  No,  sir. 

Mr.  Miller.  Do  you  remember  Mr.  J.  F.  Downing? 

Mr.  Schneider.  Yes,  sir;  I  wish  I  had  him  out. 

Mr.  Miller.  You  charged  him  $35  a  month? 

Mr.  ScHNEroER.  I  think  so. 

Mr.  Miller.  And  you  increased  his  rent  to  $75? 

Mr.  Schneider.  Yes ;  I  wanted  to  get  him  out.  I  considered  him 
an  undesirable  tenant  and  wanted  to  get  him  out. 

Mr.  Miller.  I  have  a  number  of  other  cases  I  got  out  of  the 
Housing  Corporation's  files  in  the  War  Department  that  show  simi- 
lar increases. 

Mr.  Schneider.  I  would  like  to  answer  all  of  them,  if  you  will 
submit  them  to  me. 

129669— 19— PT  6 16 
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Chairman  Ball.  I  would  just  call  them  oflf  and  let  him  answer^ 
but  I  would  prefer  he  would  state  it  in  general  terms. 

Mr.  Miller.  There  is  the  case  of  Dr.  Israels. 

Mr.  Schneider.  That  is  another  one.  I  considered  him  an  undesir- 
able tenant,  and  didn't  want  him  there.  He  was  objectionable  to  the 
people  in  the  house. 

Mr.  Miller.  Did  you  at  any  time  double  Miss  Dorsey's  rent  in  the 
Cairo? 

Mr.  Schneider.  No,  sir;  I  asked  Miss  Dorsey  for  the  room,  and 
she  promised  she  would  get  a  location  some  place,  but  asked  if  I 
would  let  her  stay  until  she  could  find  one.  She  was  ^ttin^  that  at 
a  ridiculously  low  figure;  she  knew  it  and  admitted  it,  and  said  as 
soon  as  she  could  get  out  she  would,  and  I  let  her  stay  there  until  she 
could  find  a  place.  Finally  she  got  another  place.  She  paid  the 
same  rent  right  along  until  she  found  another  place  to  live. 

Senator  Sheppard.  Have  you  known  of  any  cases  of  subletting 
without  your  consent? 

Mr.  Schneider.  Yes,  sir;  a  good  many  of  those  people  have  sub- 
rented. 

Senator  Sheppard.  A  number  of  these  people? 

Mr.  Schneider.  That  I  had  asked  to  vacate. 

Senator  Sheppard.  And  they  subrented  without  your  consent? 

Mr.  Schneider.  Yes,  sir.  There  was  one  woman,  Mrs.  Bonham, 
who  rented  a  two-room  apartment  for  $32.50,  and  rented  a  room  to 
a  young  lady,  a  war  worker,  for  $26.  That  case  was  reported  to  Mr. 
Johnson  of  Kentucky,  and  he  made  a  great  to-do  over  it,  claiming 
that  I  had  attempted  to  evict  a  j^oung  war  worker.  My  tenant  was 
an  elderly  lady  and  was  not  a  war  worker  at  all.  She  attempted  to 
evirt  a  youn^  lady  who  was  a  war  worker,  and  I  came  to  the  rescue 
of  the  young  lady  and  attempted  to  put  Mrs.  Bonham  out.  I  failed. 
Mr.  Bonham  sued  the  young  lady  for  possession  or  $50  a  month. 
She  was  getting  $25  a  month  and  paid  $32.50  for  the  whole  apart- 
ment. She  was  not  satisfied  with  that,  but  ordered  the  younff  lady 
to  movp  or  pay  $50  a  month.  The  young  lady  was  evicted  by  the 
court.  Why,  I  don't  know.  It  was  some  technicality.  Judge  Terrell 
was  the  judge,  I  think.  He  said  he  was  obliged  to  give  Mrs.  Bonham 
judgment,  and  he  was  very  sorry  he  had  to  under  the  circumstances. 
So  the  young  lady  war  worker  was  evicted  by  Mrs.  Bonham.  She 
has  subrented  again,  at  what  price  I  don't  know :  but  I  failed  to  get 
her  out.  I  was  charged  with  having  attempted  to  brutally  evict  a 
tenant.  There  was  certainly  no  brutality  about  it.  I  was  trying  to 
protect  a  war  worker  against  this  elderly  woman. 

TESTIMONY  OF  HBS.  HABOABET  J.  CALVIN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  name  and  address? 

Miss  Calvin.  Miss  Margaret  J.  Calvin,  1322  Park  Road. 

Mr.  Miller.  Are  you  the  owner  of  an  apartment? 

Miss  Calvin.  I  am  the  owner  of  the  Truxton. 

Mr.  Miller.  What  is  the  location  of  that  apartment? 

Miss  Calvin.  2031  F  NW. 

Mr.  Miller.  How  long  have  you  owned  the  Truxton  ? 
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Miss  Calvin.  Since  June  1. 

Ml'.  Miller.  This  year? 

Miss  Calvin.  This  year. 

Mr.  Miller.  Can  you  tell  the  committee  how  much  you  paid  for  it 
and  how  much  you  value  it  at? 

Miss  Calvin.  I  paid  $18,500,  not  counting  transfer  charges  and  so 
forth. 

Mr.  Miller.  In  other  words,  you  value  it  at  about  $19,000  ? 

Miss  Calvin.  Fully. 

Mr.  Miller.  What  annual  rent  do  you  figure  on  that? 

Miss  Cal^n.  I  have  had  no  opportunity  to  figure  on  that.  I  have 
had  the  apartment  so  short  a  time  I  can  hardly  give  the  statistics, 
for  I  have  had  only  a  few  hours  to  compute  them  in  the  midst  or 
other  work.  The  rent  when  I  took  the  house  was  $213.50  a  month. 
These  were  rents  that  had  been  on  th^  house  for  some  time,  I  am 
told.  After  30  days,  by  mutual  consent,  the  rent  was  raised  to 
$258.50  a  month.    I  have  nad  that  for  Juljr  and  August.     ^ 

Mr.  Miller.  Do  you  figure  on  that  dightly  increased  rental,  for 
the  whole  apartment  of  only  $45  a  month,  you  will  be  able  to  get  a 
proper  return  on  your  investment? 

Miss  Calvin.  I  should  like  to  sell.    I  hardly  think  so. 

Mr.  Miller.  What  return  do  you  expect  for  the  next  year  on  that 
basis  of  rent? 

Miss  Calvin.  I  am  too  new  in  the  apartment  house  business  to 
know  how  much  expense  there  will  be.  I  don't  know  what  coal  will 
amount  to,  or  any  of  those  things,  so  I  can't  tell.  I  am  told  by  Mr. 
L  W.  Groomes,  who  carried  the  house  before,  that  it  was  not  a  pay- 
ing venture. 

Mr.  Miller.  Do  I  understand  there  is  any  further  increase  con- 
templated by  you  ? 

Miss  Calvin.  I  should  like  to  have  possession  of  one  of  the  apart- 
ments, and  the  other  one  I  should  like  to  raise  on  the  same  basis,  but 
of  course  I  can't.  These  were  raised  by  mutual  consent.  I  would 
like  to  have  possession  of  one,  and  the  other  one  I  would  like  to  raise 
to  $30.50.  I  am  paying  $40  myself  for  a  room  downtown. 
Mr.  Miller.  How  many  apartments  have  you? 
Miss  Calvin.  Six. 

TESTIMONY  OF  JAMES  D.  HOBBS. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  State  your  full  name  and  address  and  the  firm  you 
ire  connected  with. 

Mr.  HoBBS.  My  name  is  James  D.  Hobbs,  and  I  am  with  Harry 
Wardnnan  at  1430  K  Street.  I  am  asked  here,  however,  to  represent 
Mrs.  Holliday. 

Mr.  MnxER.  The  owner  of  Wardman  Court? 

Mr.  HoBBS.  Yes,  sir. 

Mr.  Miller.  What  is  the  location  of  Wardman  Court  ? 

Mr.  Hobbs.  Clifton  between  Thirteenth  and  Fourteenth. 

Mr.  Mkller.-How  long  has  Mrs.  Holliday  owned  the  apartment? 

Mr.  Hobbs.  Since  December,  1915. 

Mt.  MixucR.  Do  vou  know  what  she  paid  for  it  and  what  she 
TifaKitat? 
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Mr.  HoBBs.  Yes;  I  do  know.  Mre.  HoUiday  bought  the  apartment 
from  Mr.  Wardman  and  paid  him  $1,000,000. 

Mr.  Miller.  In  cash? 

Mr.  HoBBS.  Yes,  sir.  At  the  time,  however,  she  eave  him  back 
an  option  to  repurchase  it  at  $1,000,000,  and  Mr.  Wardman  leases 
the  building  from  Mrs.  HoUiday  and  gives  her  $55,000  a  year,  or 
5^  per  cent  on  the  investment. 

Mr.  Miller.  Have  you  figures  sliowing  the  total  rent  received  on 
the  building? 

Mr.  HoBBs.  I  haven't  them  in  detail,  but  I  have  some  figures  here 
that  will  show  it. 

Mr.  Miller.  Can  you  give  the  total  rents  received  from  Ward- 
man  Courts  since  1914  down,  and  the  total  expense  per  annum  ? 

Mr.  HoBBS.  I  can  ^ive  from  1916  down. 

Mr.  Miller.  All  right;  give  it  for  the  three  years  1916,  1917, 
and  1918. 

Mr.  HoBBS.  In  1916  the  gross  income  was  $126,000.  In  1917  it 
was  $129,000. 

Mr.  Miller.  Give  the  gross  income  for  the  year  and  then  follow 
it  with  the  expense  for  the  same  year. 

Mr.  HoBBS.  All  right.  In  1916  the  gioss  income  was  $126,000, 
and  the  expense  for  1916  was  $53,000.  In  1917  the  gross  income 
was  $129,000,  and  the  expense  was  $56,000.  In  1918  the  gross  in- 
come was  $131,000,  and  the  expense  was  $66,000. 

Mr.  Miller.  What  is  the  percentage  of  return  on  the  investment 
for  those  years? 

Mr.  HoBBs.  For  the  vears  1916  and  1917  it  was  7  per  cent  on  her 
investment  of  $1,000,000.  We,  however,  expect  to  redeem  that  build- 
ing, and  we  value  it  at  $1,200,000.  On  tiiat  valuation  the  return 
would  be  about  6  per  cent,  on  $1^00,000. 

Mr.  Miller.  The  assessor  of  the  District  values  it  approximately 
at  $985,000. 

Mr.  HoBBS.  I  think  you  are  mistaken.  I  think  his  assessment  is 
pretty  nearly  $1,100,000.    The  taxes  for  last  year  were  $10,600. 

Mr.  Miller.  Do  you  intend  to  raise  your  rents  for  the  next  year 
so  as  to  get  a  return  on  your  investment? 

Mr.  HoBBs.  Yes,  sir;  we  feel  we  are  entitled  to  it.  During  1918 
the  net  return  on  that  building  was  $8,000  less  than  it  was  in  1917. 

Mr.  Miller.  What  percentage  of  increase  in  rent  do  you  con- 
template? 

Mr.  HoBBS.  As  a  general  proposition  the  rents  will  be  increased 
about  15  per  cent.  In  some  instances  it  will  be  20,  but  the  average 
will  be  15. 

Mr.  Miller.  What  return  on  your  investment  will  that  give  you  ? 

Mr.  HoBBS.  What  return  on  the  investment? 

Mr.  Miller.  Yes. 

Mr.  HoBBS.  That  will  give  us  just  a  trifle  more  than  we  got  in 
1916  and  1917,  about  $3,000. 

Mr.  Miller.  I  wanted  the  percentage. 

Mr.  HoBBS.  That  will  be  about  7i  per  cent. 

Senator  Sheppard.  Net,  Mr.  Hobbs? 

Mr.  HoBBs.  Yes,  sir ;  on  the  million  dollar  valuation. 

Mr.  Miller.  You  feel  justified  in  raising  it  15  per  cent  in  ordei 
to  get  the  return  you  think  you  ought  to  have? 
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Mr.  HoBBs.  Yes,  sir;  that  will*  give  us  $3,000  more  than  we  got  in 
1916  and  1917. 

Mr.  Mn.i^R.  With  those  rates  3^011  would  be  getting  7 J  per  cent  on 
3'our  investment? 

Mr.  HoBBs.  Yes,  sir;  on  that  investment  of  a  million  dollars,  but 
only  6  per  cent,  however,  on  the  value  we  place  on  the  building. 

TESTIMONY  OF  MOBTON  J.  LVCHS. 

(The  witness  was  duly  sworn  by  Chainnan  Ball.) 

Mr.  Miller.  Give  your  full  name  and  the  name  of  your  firm. 

Mr.  LucHS.  Morton  J.  Luchs,  of  Shannon  &  Luchs. 

Mr.  MiLi.£R.  And  your  business? 

Mr.  Luchs.  Real  estate  brokers  and  builders. 

Mr.  Miliar.  Are  you  agents  for  any  apartment  houses? 

Mr.  Luchs.  We  are. 

Mr.  Miller.  I  understand  you  are  the  agent  for  the  property  at 
1300  F  Street.  It  was  testified  here  the  other  day  by  a  witness  that 
his  rent  had  been  increased  from  $171  per  month  to  about  $450  per 
month.    Will  you  please  give  the  committee  the  facts  in  that  case? 

Mr.  Luchs.  The  property  is  owned  by  Mr.  Walter  Brownley.  We 
handle  the  majority  of  the  property  that  he  owns.  In  this  particular 
ease  and  in  other  cases  that  we  have  not  handled  we  have  been  his 
consulting  agents.  Up  to  the  present  time  we  are  not  collecting  the 
rents  (m  this  property,  but  we  are  familiar  with  it  and  we  talked 
with  the  tenant.  Mr.  Brownley  bought  that  proi)erty  in  June  of 
this  year,  and  he  bought  it  with  the  idea  of  opening  a  candy  and 
soda  store  there  on  the  first  floor  of  it. 

In  reference  to  the  testimony  given  by  Mr.  Hartley,  who  occupies 
the  comer  store,  I  want  to  say  that  his  rent  was  not  raised ;  that  a 
notice  was  served  on  him  by  the  the  owner  to  vacate,  for  the  simple 
reason  that  the  owner  wanted  to  occupy  the  store.  At  the  present 
time  Mr.  Brownley  has  a  business  place  on  G  Street,  and  he  is  very 
anxious  to  have  one  on  F  Street.  He  paid  a  large  price  for  the 
property,  and  if  you  gentlemen  are  acquainted  with  F  Street  on 
the  comer  of  Thirteenth  or  the  corner  of  Twelfth,  you  know  what 
property  is  worth  up  there.  I  have  gotten  together  a  statement  show- 
ing what  Mr.  Brownley  paid  for  the  property,  and  the  income  on  it 
up  to  the  present  time,  and  at  the  price  which  he  paid,  which  was 
more  than  a  quarter  of  a  million  dollars,  he  has  received  less  than 
2.2  per  cent.  So  the  testimony  that  was  pven  the  other  day  by  Mr. 
Hartley,  who  runs  the  corner  store,  stating  that  we  had  raised  his 
rent,  I  aon't  believe  unreasonable  if  his  rent  was  raised  to  twice  that 
much.  The  owner  is  only  getting  2.2  per  cent,  if  he  had  bought  the 
property  for  an  investment,  but  he  bought  it  to  occupy,  and  it  is 
absolutely  untrue  that  a  notice  was  served  on  the  tenant  to  either 
pay  the  increased  rent  or  vacate. 

Chairman  Ball.  Are  you  sure  a  notice  was  not  sent  him? 

Mr.  Luchs.  I  am  sure  a  notice  was  served  on  him  to  vacate. 

Chairman  Ball.  Are  you  sure  you  did  not  fix  a  certain  amount 
of  increase? 

Mr.  LtJCHS.  I  am  positive  of  it. 

Chairman  Ball.  I  saw  the  notice. 

Mr.  Luchs.  You  saw  the  notice? 
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Chairman  Ball.  Yes. 

Mr.  LucHS.  With  a  cei-tain  amount  of  money  to  pay  ? 

Chairman  Ball.  Yes.  I  am  not  absolutely  sure  whether  he  told 
me  the  amount  or  whether  it  was  in  the  notice,  but  I  am  quite  sure 
the  amoimt  was  in. 

Mr.  LuCHS.  I  did  not  prepare  the  notice  and  I  did  not  serve  it 
Mr.  Brownley's  attorney,  Mr.  Henry  Blair,  and  I  understand  he 
served  it. 

Chairman  Ball.  I  would  like  to  ask  the  attorney  for  the  committee 
whether  the  notice  was  filed  with  the  committee? 

Mr.  Miller.  The  notice  should  have  been  filed.  I  haven't  got  it 
here  with  me,  but  if  it  is  on  file  it  is  in  the  testimony. 

Chairman  Ball.  The  request  was  that  all  those  notices  should  be 
filed,  and  I  think  it  is  filed  with  the  committee. 

Mr.  Lucks.  In  that  particular  case  I  really  don't  believe  that 
there  was  any  figure  stated  in  it.  The  property  was  bought  by  Mr. 
Brownley  to  occupy.  After  he  took  title  to  it  he  consult^  with  me. 
I  really  advised  him  not  to  gp  into  the  property  at  the  present  time; 
that  if  he  could  put  the  building  on  a  paying  basis  I  thought  he 
would  be  wise  to  allow  the  building  to  remain  there  and  to  allow  the 
tenant  to  stay  in  there,  and  to  collect  the  rents  from  it  until  such 
time  as  he  wanted  to  put  up  a  new  building.  He  was  opposed  to  that 
and  so  much  opposed  to  it  that  I  am  prepared  to  show  letters  back 
as  far  as  June  28  from  a  New  York  arcnitect  whom  he  had  employed 
to  draw  plans  for  the  new  building  on  the  property.  Now,  in  onler 
to  try  to  convince  him  not  to  try  to  move  into  the  property,  I  did 
canvass  the  building  for  him.  I  explained  to  each  tenant  in  the 
property  that  if  I  could  show  Mr.  Brownley  the  building  could  be 
put  on  a  paying  basis  he  might  allow  them  to  stay  there  in  preference 
to  moving  in  himself  and  putting  them  out.  And  I  would  have  pre- 
ferred to  see  liim  let  them  stay  in  there. 

He  never  gave  me  any  authority  to  lease  to  any  of  them.  I  have 
never  signed  any  lease.  I  have  never  given  them  any  statement 
showing  what  he  would  take,  because  the  time  I  went  to  nim  he  said 
he  didn't  think  he  wanted  to  rent  it,  he  thought  he  wanted  to  go  into 
it.  Here  is  a  letter  as  far  back  as  June  28,  which  showed  he  had  em- 
oloved  Mr.  Thomas  W.  Lamb,  an  architect  in  New  York,  to  Dreoare 
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Hartley,  store $188. 00 

W.  B.  Butcher,  room 12.00 

C.  Bi.  Forest,  room 25. 00 

H.  F.  Boyer . 12. 00 

J.  F.  TiUey 5. 00 

Ironclad  Roofing  Co 35. 00 

J.  K.  Gadsby 10. 00 

Edwin  Potbury,  store 75.00 

Society  for  Savings  and  Loans ^-  125.00 

Marsh  &  Peters 25. 00 

Mra.    Brown 20. 00 

Mrs.    Preston 20. 00 

Total  Income  per  month 976.00 

Total  Income  per  year 11,712.00 

Approximated  expenses  per  year: 

Electrical  bills  for  halls 60.00 

Gas  bills 20. 00 

Janitor 624.00 

Coal 1, 400. 00 

Repairs 300^00 

Engineer ,  78a  00 

Taxes 2, 903. 81 

Water   rent    (approximated) 100.00 

Insurance    (approximated) KXXOO 

Total  yearly  approximated  expenses 6,287.81 

Total  yearly  Income 11,712.00 

Total  yearly  expenses 6,287.81 

Net  yearly  income  on  the  investment  of  $242,000,  which  Is  about 
2.2  per  cent 5,424.19 

Mr.  LucHs.  I  would  like  to  say  that  for  that  particular  property 
the  principal  income  is  from  the  ground  floor.  Thirteenth  and  F  is 
one  of  the  most  valuable  corners,  one  of  the  most  prominent  and 
best  comers  in  the  city  of  Washington,  and  for  a  comer  store  to 
rent  as  low  as  $171  or  $183,  whichever  it  was,  is  absolutely  ridiculous. 
If  the  property  was  to  be  put  on  a  paying  basis  and  the  price  in- 
creased the  rent  would  have  to  be  on  the  store,  the  increase  would 
have  to  come  from  the  store,  and  not  from  one  man  who  rented  one 
room  upstairs  in  an  old  building.  So  where  it  might  seem  on  the 
face  of  it  that  the  increase  from  $180  to  $450  is  a  tremendous  in- 
crease, that  is  only  about  half  what  the  corner  is  worth.  The  owner 
already  has  an  offer  of  $12,000  a  year  for  that  corner.  He  has  got 
that  standing  offer  to-day. 

Senator  Sheppard.  You  are  extensively  engaged  in  the  apartment 
liouse  business? 

Mr.  LcC'iis.  We  do  some  renting  of  houses  and  somewhat  of  apart- 
ments. 

Senator  Sheppard.  Do  you  contemplate  an  increase  in  rents  next 
year  on  the  part  of  the  owners? 

Mr.  LuCHS.  We  have  raised  some  rents  in  the  buildings.  There 
is  Jio  general  increase. 

Senator  Sheppard.  No  general  increase  in  apartment  houses? 

Mr.  LucHS.  No  general  increase  in  any  building  we  have  charge 
of.  We  have  consulted  with  different  tenants  and  made  improve- 
loents  for  them,  and  we  have  them  satisfied  to  stand  for  such  increase 
as  the  owner  has  asked  us  to  make. 
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Senator  Sheppard.  As  a  rule,  what  is  the  reason  for  the  increase 
you  request  next  year? 

Mr.  Lucks.  I  am  not  requesting  an  increase  next  year.  Whatever 
has  been  made  are  already  in  effect. 

Senator  Sheppard.  You  are  not  contemplating  any  further  in- 
crease? 

Mr.  LucHS.  Some  of  these  that  have  been  put  in  effect  in  the  last 
two.  or  three  months  will  begin  in  some  part  of  next  year. 

Senator  Sheppard.  Could  you  give  us  an  estimate  of  about  what 
return  the  apartment  houses  that  you  are  agent  for  pay  the  owners? 

Mr.  LucHS  "WTiat  they  do  pay? 

Senator  Sheppard.  About  what  return  they  pay  now  ? 

Mr.  Luchs.  I  should  say  at  the  present  time  that  these  we  have 
readjusted  and  made  repairs  on  are  paying  about  7  or  8  per  cent. 

Senator  Sheppard.  They  were  not  paying  that  much  a  few  moaths 
ago  or  a  year  ago  ? 

Mr.  Luchs.  Not  in  the  past  year,  but  in  previous  years  they  paid 
more. 

Senator  Sheppard.  They  paid  more  prior  to  last  year? 

Mr.  Luchs.  Previous  to  the  war  we  have  had  apartments .  that 
paid  more  than  7  per  cent. 

Chairman  Ball.  What  has  been  the  percentage  of  increase  since 
1915  on  the  average  property  in  which  you  have  been  interested? 

Mr.  Luchs.  In  houses,  residence  property,  homes,  I  will  say  the 
increase  has  been  practically  nothing.  There  has  been  some  in- 
crease in  apartments,  but  I  don't  believe  I  could  give  it  to  you,  from 
a  percentage  standpoint. 

Chairman  Ball.  It  has  been  a  very  slight  increase? 

Mr.  Luchs.  Yes,  sir. 

TESTUEOinr  OF  METEE  HEBHAH. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  State  your  full  name  and  address. 

Mr.  Herman.  Meyer  Herman ;  651  H  NE. 

Mr.  Miller.  Mr.  Herman  is  one  of  those  people  who  have  been 
dispossessed  of  his  house  that  he  bought,  bv  reason  of  the  operation 
of  the  Saulsbury  resolution,  and  he  wanted  to  come  before  the  com- 
mittee and  state  his  case. 

You  may  state  briefly  the. conditions  surrounding  your  case. 

Mr.  Herman.  I  would  like  to  draw  your  kind  attention  to  my  case. 
I  am  a  tailor  and  have  bought  a  property  on  H  Street  NE,  644.  The 
reason  I  bought  it  was  not  because  I  wanted  to  be  a  property  owner, 
but  simply  because  for  six  long  years  I  struggled  along  in  a  little 
store  on  Seventh  Street  to  make  a  living  for  my  family.  I  had  to  go 
to  work  in  the  morning  while  my  wife  and  children  slept,  and  I 
would  come  home  at  night  and  find  them  the  same  way.  So  I  pur- 
chased that  place  so  I  could  better  myself  and  have  my  business  and 
home  together. 

I  bought  it  July  17,  1918,  and  have  not  got  possession  yet.  The 
party  occupying  the  house  is  not  a  war  worker  and  sublets  to  tenants. 
Until  recently  he  had  a  house  on  K  Street  NE.  and  rented  it  to  two 
people,  his  own  kin.    He  also  has  a  house  on  H  Street  NE.  which  has 
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a  vacant  flat  for  the  last  three  months,  and  he  will  not  move  in  it  and 
purposely  keeps  mine  away  from  me,  while  my  wife,  children,  and 
myself  have  to  put  up  in  the  back  of  my  store  in  two  rooms,  and 
have  to  keep  my  furniture  in  storage  over  a  year.  I  am  getting  in 
rent  $47.50  a  month,  and  I  have  to  pay  $73  per  month,  besides  taxes 
and  other  expenses.  Besides  that,  1  have  to  pay  •$35.50  where  I  am 
now,  with  my  family,  which  costs  me  altogether  $108  per  month,  and 
I  can't  stand  it  any  longer. 

That  is  all  because  of  the  Saulsbury  Act,  which  this  man  is  taking 
advantage  of  with  a  vengeance  on  me.  Now  that  your  committee  is 
looking  into  wrongs  I  wish  you  would  kindly  look  into  my  case  and 
try  to  help  me,  as  my  family  suffers  very  much  by  being  cramped 
up  in  two  rooms  with  no  convenience  at  all.  Besides  that,  I  am  in 
debt  and  can't  stand  the  expense,  for  I  am  not  making  so  lauch  that 
I  could  afford  it. 

Chairman  Ball.  You  understand  you  are  putting  this  in  under 
oath.     You  swear  that  is  correct? 

Mr.  Herbian.  Yes,  sir;  everything  is  correct. 

Chairman  Ball.  That  will  close  the  hearing  for  to-day.  The 
ccMninittee  will  adjourn  until  Tuesday  next  at  2  p.  m. 

(Thereupon,  at  4  p.  m.,  the  committee  adjourned  until  Tuesday^ 
September  2, 1919,  at  2  o'clock  p.  m. 


Digitized  by 


Google 


Digitized  by 


Google 


HIGH  COST  OF  LIVING  IN  THE  DISTRICT  OF  COLUMBIA. 


TinBSDAY,  8EFTEMBEB  2,  1919. 

•United  States  Senate, 

Subcommittee  op  the 
Committee  on  the  District  op  Columbia, 

Washingtori,  Z>.  C. 
The  subcommittee  met,pursuant  to  adjourmnent,  at  2  o'clock  p.  m., 
in  the  committee  room,  Cfapitol,  Senator  L.  Heisler  Ball,  presiding. 
Present:  Senators  Ball  (chairman),  Elkins,  Sheppard,  and  Dial. 
Present  also :  Mr.  W.  Jett  Lauck. 

TESTIHOnT  OF  ME.  PEBCT  H.  BTTSSELL. 

(The  witness  was  duly  sworn  by  the  chairman.) 

Mr.  Lauck.  Mr.  Russell,  will  you  please  state  your  full  name  and 
business  or  profession  ? 

Mr.  KussELL.  Percy  H.  Russell,  Ninth  Street  and  New  York  Ave- 
nue, real  estate. 

Mr.  Lauck.  Are  you  an  agent  or  owner  of  an  apartment? 

Mr.  Russell.  I  am  owner  of  record  of  a  certain  apartment  house 
known  as  the  "  Newport "  at  the  present  time.  T  say  "  of  record  " 
because  I  have  recently  entered  into  an  agreement  to  sell,  and  have 
given  the  deed,  and  it  is  now  in  the  hands  of  the  title  company. 

Mr.  Lauck.  There  is  some  very  valuable  information  that  the 
committee  would  like  to  have  relative  to  what  would  constitute  an 
adeauate  return  on  an  investment  in  an  apartment.  Could  you  tell 
us  tnat?  That  is,  what  would  be  the  percentage  of  return  upon  the 
investment  in  the  property  which  would  yield  a  sufficient  incentive 
to  lead  to  building  and  investment  in  apartments  or  dwelling  houses? 

Mr.  Russell.  I  would  say  the  minimum  net  rate  would  be  6  per 
cent  and  the  maximum  15. 

Chairman  Ball.  How  do  you  make  such  a  large  range  there? 

Mr.  Russell.  Well,  some  properties  pay  considerably  more  than 
others.  For  example,  business  properties  pay  a  very  low  rate  of 
interest,  as  a  rule.  Residences  pay  a  somewhat  higher  rate,  and 
apartments  heretofore  have  paid  more.  Investment  properties  have 
often  paid  15  per  cent. 

Chairman  Ball.  Then,  you  would  make  a  different  rate  for  an 
apartment  house  than  for  a  dwelling  house,  would  you  ? 

Mr.  Russell.  Well,  I  think  in  order  to  attract  investment  the 
minimum  rate  on  any  real  estate  holdings  should  be  6  per  cent.  My 
reason  for  that  is  that  one  could  easily  invest  his  money  at  6  per 
cent  in  a  gilt-edge  first  mortgage.  There  has  to  be  some  incentive 
above  6  jjer  cent;  just  how  far  we  should  go  is  a  matter,  perhaps, 
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that  I  have  not  given  as  serious  thought  as  I  might  have.  I  at  th& 
outset  said  from  6  to  15  per  cent.    Perhaps  15  per  cent  is  excessive. 

Mr.  Lauck.  You  have  a  margin  there  oetween  6  and  15,  or  9  per 
cent.  What  would  that  be  absorbed  by,  in  your  opinion,  in  an 
apartment?  Are  you  providing  for  depreciation  as  well  as  cost  of 
operation,  repairs,  and  maintenance? 

Mr.  Russell.  Yes.  I  think  that  one  should  always  figure  on  a  cer- 
tain amount  of  depi*eciation. 

Mr.  Lauck.  Could  you  explain  moi*e  in  detail  why,  say,  three- 
fifths  of  the  grows  I'eturn  would  be  absorbed^  according  to  your  state- 
ment, by  cost  of  operation,  repairs,  and  maintenance? 

Mr.  Russell.  I  do  not  know  as  a  genei*al  proposition  that  three- 
fourths  would  be  abswbed. 

Mr.  Lauck.  You  have  asked  for  a  gross  i*etum  of  15  per  cent. 

Senator  Sheppard.  He  said  three-fiiths  of  the  gross  return. 

Mr.  Russell.  Excuse  me ;  I  did  not  understand  that. 

Mr.  Lauck.  Maybe  I  was  unfortunate  in  expressing  it.  You  ex- 
pressed the  opinion  that  15  per  cent  would  be  necessary"  to  yield  6 
per  cent. 

Mr.  Russell.  No;  I  beg  your  pardon. 

Mr.  Lauck.  Perhaps  I  did  not  make  myself  clear.  This  is  what  I 
mean :  You  said  that  the  gross  return  should  be  from  6  to  15  per  cent 
in  order  to  stimulaite  building,  and  then  you  stated  that  6  per  cent 
should  be  paid  to  the  investor  or  owner  because  that  was  the  goit^g 
rate  of  interest  and  he  could  get  that  from  other  investments. 

Mr.  Russell.  Yes. 

Mr.  Lauck.  That  leaves  a  margin  of  9  per  eent^  whidi)  theosoti- 
cally,  would  take  care  of  the  maintenance  of  the  property^  aad  the 
conduct  of  operation  and  repairs,  and  so  forth.  That  seemed  to  me 
rather  large;  that  is  to  say,  three-fifths  of  15  per  cent  was  raliker 
large  to  be  absorbed  by  the  cost  of  operation,  maintenaAce,  and  de- 
preciation. I  thought  perhaps  you  could  give  us  some  furtdtor  infor- 
mation along  those  lines. 

Mr.  Russell.  You  are  accepting  my  maximum  figure  of  15.  We 
sturt  at  1  per  cent  above  the  6  or  7  per  cent. 

Senator  Sheppard.  You  mean  net  returns? 

Mr.  Russell.  Yes;  net  returns. 

Mr.  Lauck.  I  did  not  understand  that. 

Senator  Sheppard.  You  mean  that  a  man  must  make!  thai  much  m 
order  that  building  may  be  encouraged? 

Mr.  Russell.  Yes. 

Mr.  Lauck.  Then,  you  put  the  gross  return  much  higher? 

Mr.  Russell.  Yes. 

Chairman  Ball.  Your  answers  were  intended  to  cover  net  re- 
turns? 

Mr.  Russell.  Net  returns;  yes,  sir. 

Mr.  Lauck.  How  much  should  be  added  to  this  net  return  to  yidki 
a  gross  return  sufficient  to  yield  a  net  return? 

Mr.  Russell.  That  would  depend  upon  the  character  of  the  buil<t 
ing.  For  example,  an  apartment  house  would  require  a  larger  mar- 
gin than  a  private  residence  for  the  reason  that  you  have  ceitain 
operating  expenses,  coal,  and  so  forth,  that  you  do  not  have  in  a 
private  residence. 
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Mr.  Lauck.  You  base  vour  6  to  15  per  cent  upon  the  minimum? 
When  you  say  on  a  gilt-edge  investment  an  absolutely  safe  return  of 
6  per  cent  gross,  that  is  the  usual  rate  of  return  upon  investments, 
and  then  above  that  you  would  be  caring  for  the  element  of  risk, 
would  you  not,  in  the  situation  now? 

Mr.  EussELL.  Yes ;  and  I  also  do  not  think  you  ought  to  emphasize 
15  per  cent,  which  is  the  maximum.  In  other  words,  as  I  stated  a 
few  moments  ago,  I  get  a  large  range.  Perhaps  I  should  say  from 
6  to  10  per  cent,  and  I  will  then  be  more  conservative. 

Mr.  Lauck.  You  think  a  net  return  of  from  6  to  10  per  cent  offered 
to  ownere  would  provide  for  a  lack  of  facilities;  that  it  would  stimu- 
late building? 

Mr.  KussELL.  Yes,  sir. 

Mr.  Lauck.  Do  you  think  it  would  be  better  in  any  constructive 
legislation  leading  to  fixing  rentals  or  to  the  stimulation  of  building 
to  provide  a  guarantee  for  the  owner  or  investor  on  his  return  ?  Do 
you  think  it  would  be  better  to  fix  that  at  a  gross  return  or  a  net 
return?  In  other  words,  would  it  be  best  to  guarantee  the  owners, 
say,  6  to  10  per  cent  net  or  8  to  20  per  cent  gross,  in  your  opinion? 

Mr.  KussELL.  From  6  to  10  per  cent  net  bv  all  means,  I  should  say. 

Chairman  Ball.  You  think  it  should  be  based  on  the  net? 

Mr.  KussELL.  Yes. 

Mr.  Lauck.  For  what  reasons? 

Mr.  Russell.  Because  it  is  a  fixed,  definite,  specific  amount; 
whereas  the  gross  amount  is  anything  but  a  fixed,  definite,  and 
specific. 

Mr.  Lauck.  That  is  a  gross  amount  guaranteed  to  dwelling  houses, 
as  compared  with  apartments,  might  yield  a  better  return  net  to  the 
owners  of  dwellings  than  to  the  owners  of  apartments,  compara- 
tively speaking? 

Mr.  Eussell.  Yes:  that  may  be  so. 

Chairman  Ball.  Your  judgment  would  discourage  building  of 
apartment  houses. 

Mr.  KussELL.  No;  I  think  not.  Senator.  I  did  not  quite  under- 
stand that  I  so  intimated. 

Mr.  Lauck.  This  is  the  question  that  we  are  trying  to  get  informa- 
tion on :  Say  that  you  have  a  gross  return  on  an  apartment  house  or 
dwelling  of  15  per  cent,  the  apartment  house  or  dwelling  having 
to  provide  for  maintenance  of  heat  and  light  and  elevator  service. 
There  would  be  a  tendency,  some  claim,  to  reduce  the  service  in  order 
to  yield  a  larger  net,  if  you  guaranteed  the  gross  return  as  compared 
with  the  owner  of  the  dwelling  who  would  have  none  of  these  ex- 
penses to  provide  for. 

Mr.  Russell.  Yes.  In  other  words,  if  you  had  a  net  return,  the 
guaranteed  net  income  would  be  fixed.  If  you  had  an  income  that 
was  gross,  as  you  say,  it  would  be  possible  to  economize  on  some  of 
the  items  and  deprive  the  tenant  of  good  service. 

Mr.  Lauck.  On  the  other  hand,  if  you  guaranteed  the  net,  do  you 
think  there  would  be  much  danger  of  paoding  expenses  for  repairs, 
depreciation,  or  a  tendency — I  do  not  mean  in  any  broad  way,  out  a 
natural  tendency — to  inflate  that  could  not  be  overcome  by  some 
administrative  agent? 

Mr.  Russell.  I  think  not,  sir. 
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Mr.  Lauck.  That  is,  you  think  that  on  the  basis  of  experien< 
some  administrative  agency  or  agent  could  arrive  pretty  well  i 
-what  would  be  a  reasonable  cost  in  connection  with  the  building  ol 
apartment  in  the  way  of  maintenance,  depreciation,  etc.  ? 

Mr.  Russell.  Yes,  sir. 

Mr.  Lauck.  I  believe  that  is  all,  Mr.  Russell. 

Chairman  Ball.  What,  in  your  judgment,  is  the  net  return  now 
from  apartment  houses  to  the  owners?  Take  the  average  apartment 
here  in  the  city. 

Mr.  Russell.  Senator.  I  am  unable  to  answer  that  question  intelli^ 
gently  for  the  reason  tliat  I  only  own  and  operate  one  apartment 
house.  I  used  to  do  a  big  renting  business.  We  have  discontinued 
that,  and  I  have  only  under  my  supervision  one  apartment.  I  ranj 
only  speak  definitelv  as  to  that. 

Chairman  Ball,  ^hat  is  the  net  return  on  the  valuation  of  it? 

Mr.  Russell.  The  apartment  that  I  had  reference  to,  the  Newport, 
as  I  previously  statecf,  paid  me  less  than  6  per  cent. 

Chairman  Ball.  Have  you  advanced  your  charges  for  the  apart 
ment? 

Mr.  Russell.  I  made  an  effort  to  increase  a  year  ago  10  per  centJ 
I  think  about  five  or  six  tenants  agreed  to  pay  6  per  cent.  The  re-i 
maining  ones  refused  to  pay.  A  lew  tenants,  pernaps  two  or  three 
or  four,  moved,  and  where  I  had  a  vacancy  1  increased  the  rent 
materially. 

Chairman  Ball.  You  say  "materially.''  About  what  per  cenU 
did  you  increase  the  rents? 

Mr.  Russell.  Well,  for  examjjle,  one  apartment  rented  for  $26. 
When  the  tenant  vacated  I  fixed  it  up  and  rented  it  for  $75. 

Chairman  Ball.  Yet  notwithstanding  those  increases,  you  have 
not  made  6  per  cent  net? 

Mr.  Russell.  Well,  Senator,  I  have  made  less  than  2  per  cent,  and 
I  can  prove  it  by  figures  that  I  have  here. 

Chan-man  Ball.  It  is  your  judgment,  then,  to  net  7  per  cent,  all 
rents  would  have  to  be  advanced  very  materially  ? 

Mr.  Russell.  Very  materially.  In  other  words,  since  I  have  had 
this  apartment,  17  months,  there  is  every  cent  that  has  been  added  up 
on  the  adding  machine.  I  worked  all  day  yesterday  on  it.  The 
aggregate  rents  amount  to  $8,428.24.  On  this  sheet  of  paper  I  have 
every  expense  itemized  for  the  same  period.  The  expenses  aggre- 
gate $7,804.41,  leaving  a  net  balance  of  $623.83  for  a  period  of  17 
months. 

Chairman  Ball.  What  is  the  valuation  of  the  apartment? 

Mr.  Russell.  On  a  valuation  of  $50,000,  the  amount  I  paid  for  it, 
it  pays  me  less  than  2  per  cent  interest  net,  and  it  has  paid  me  that 
ever  since  I  have  had  it 

It  is  true  that  perhaps  12  of  my  16  tenants  are  paying  me  about 
one-half  of  1  per  cent  interest  on  the  investment;  the  other  four 
are  paying  me  1^  per  cent  interest  on  the  investment.  But  notwith- 
standing those  increased  rents,  my  net  return  is  less  than  2  per  cent 
interest. 

Mr.  Lauck.  Did  you  state  the  name  of  your  apartment  housed 

Mr.  Russell.  The  Newport. 

Mr.  Lauck.  When  did  you  purchase  it  ? 
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Mr.  RxTSSEix.  In  April,  1918. 

Mr.  Lauck.  Could  you  submit  those  itemized  statements  you  have 
for  the  use  of  the  committee? 

Mr.  RussEix.  I  would  be  glad  to  do  so. 

(The  itemized  statements  to  which  reference  was  made,  will  be 
found  in  files  of  the  committee.) 

Chairman  Ball.  Would  you  mind  just  mentioning  your  principal 
large  items  of  expense?-  For  instance,  what  was  the  heatmg 
exbense? 

5fr.  Russell.  I  have  not  the  aggregate  amount  of  heating,  I 
have  simply  had  my  bookkeeper  take  them  from  the  ledger  as  we 
paid  them.  For  example,  coal,  $16.50;  soap,  and  so  forth,  $2;  coal, 
$15.50 J  janitor,  $15;  coal,  $15;  janitor,  $5;  coal,  $16;  janitor,  $10. 

Chairman  Ball.  How  long  a  period  does  that  cover? 

Mr.  Russell.  Seventeen  months.    Everv  item  is  set  forth  there. 

Chairman  Ball.  Those  seventeen  months  cover  two  winters? 

Mr.  Russell.  We  started  in  April,  1918.  We  terminate  the  first 
of  September,  1919. 

Chairman  Ball.  Then,  that  covers  two  summers  and  one  winter. 

Mr.  Lauck.  Are  these  rentals  prewar  rentals? 

Mr.  Russell.  Some  are.  Some  of  the  tenants  have  taken  ad- 
vantage of  the  Saulsbury  resolution  and  are  still  paying  the  same 
rent  that  they  have  alwaVs  paid.  Some  paid  the  increase  of  10  per 
cent  asked  by  me,  the  only  increase,  and  others  are  paying  rentals 
that  they  consider  extortionate. 

Mr.  Lauck.  When  you  bought  the  apaitment  in  April,  1918,  you 
were  led  to  think  that  you  would  have  a  better  investment  than  you 
actually  got,  were  you  not? 

Mr.  Russell.  Undoubtedly.  On  paper  every  apartment  pays 
pretty  well.  When  you  run  it  there  are  so  many  items  that  no  one 
thinlcs  of.  When  we  give  an  itemized  statement  of  the  expenses  of 
any  apartment  the  statement  covers  the  stereotyped  expenses,  the  in- 
surance, the  water  rent,  the  taxes,  the  interest.  No  amount  is  over 
allowed  for  repairs,  deterioration  or  commission  on  rents  or  other  in- 
cidentals that  arise;  numerous  ones.  On  paper  an  ai)artment  house 
usually  pays  double  what  it  pays  in  reality. 

Mr.  Lauck.  To  what  do  you  attribute  the  reduction  in  what  you 
anticipated  your  income  would  be  and  what  you  find  it  really  is?  * 

Mr.  Russell.  I  do  not  know. 

Mr.  Lauck.  It  is  due  to  these  increased  incidentals? 

Mr.  "Russell.  Yes.  I  know  that  coal  has  more  than  doubled  in 
price;  repairs  have  more  than  doubled  in  cost,  and  every  item  hi\s 
increased. 

Mr.  Lauck.  Have  you  been  doing  much  repairing  in  this  period? 

Mr.  Russell.  Not  more  than  is  necessarj',  but  still  in  the  aggregate, 
it  is  quite  a  sum. 

Mr.  Lauck.  I  thought  the  price  of  coal  was  fixed  by  the  Fuel  Ad- 
miDistration^  and  that  there  nad  been  no  change  in  price  since  you 
purchased. 

Mr.  Russell.  Perhaps  there  has  not  been  since  I  purchased,  but  1 
wma  speaking  of  the  previous  period.  We  all  know  that  coal  has  re- 
cently greatly  advanced  in  value. 
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Mr.  Lauck.  In  other  words,  you  purchased  the  apaitment  on  th 
basis  of  what  you  thought  would  be  a  satisfactory  return  on  the  in 
vestment  and  you  find  that  you  have  been  disappointed? 

Mr.  EussELL.  Very  much  so,  so  much  so  that  I  have  exchanged  nn 
equity  for  two  houses  at  Chevy  Chase.  I  do  not  Imow  wliat  I  wif; 
get  out  of  it. 

Chairman  Ball.  That  is  all,  Mr.  Russell.     We  are  ver^^  much 
obliged  to  you  for  appearing  here. 

Mr.  EussELL.  I  just  want  to  volunteer,  if  I  may.  Senator,  one  state- 
ment. I  do  that  in  view  of  that  fact  that  I  do  not  know  whetlier  you 
are  cognizant  of  the  fact  that  it  was  intimated  on  the  floor  of  the 
House  that  I  was  profiteering  and  this  particular  apartment  house 
was  mentioned  as  the  instrument  through  which  I  profiteered.  It 
was  said  that  I  also  evicted  a  tenant,  which  was  absolutely  false*  The 
tenant  voluntarily  moved.  I  want  to  say  that  I  own  729  Fourth 
Street  which  I  have  always  rented  for  $18.50.  I  have  never  raised 
that  rent.  Other  properties  that  I, own  are  as  follows:  408  Massa- 
chusetts Avenue,  which  rented  for  $22.50,  and  on  which  I  have  nevei* 
changed  the  rent;  407  H  Street,  $15;  that  house  always  rented  for 
that  amount,  and  I  have  never  changed  the  rent.  The  house  at  North 
Columbia  Heights  which  rented  for  $12.50  now  rents  for  the  same 
price;  1213  and  1215  Thirteenth  Street,  a  double  house,  which  is 
renting  now  for  the  same  that  it  has  always  rented  for.  Ninth  and 
New  York  Avenue,  where  I  have  six  tenants.  I  think  some  of  the 
tenants  paid  an  increase  of  10  per  cent,  which  I  requested.  Notwith- 
standing that  and  the  fact  that  I  get  less  than  2  per  cent  on  this  in- 
vestment, I  am  charged  as  a  profiteer.  I  wish  to  say  that  the  charges 
made  on  the  floor  of  the  House  can  not  be  substantiated. 

TESTIMONY  OF  MB.  BATES  WABBEN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Warrex.  I  want  to  state  that  I  was  under  subpoena  to  get  here 
Friday,  but  I  had  to  leave  the  city.  I  informed  Mr.  Miller,  however, 
that  I  would  report  to  him  today.  I  have  been  trying  to  report  to 
him  all  day,  but  I  could  not  locate  him.  I  wanted  to  get  a  better 
idea  of  what  was  wished  of  me.    I  have  not  gotten  up  anything  at  all. 

The  Chairman.  Probably  you  can  give  us  the  information  wante<.l. 
Mr.  Lauck  will  call  for  the  information. 

Mr.  Lauck.  Will  you  just  state  your  full  name,  address,  and  pro- 
fession ? 

Mr.  Warren.  My  name  is  Bates  Warren.  I  live  at  2400  Sixteenth 
Street,  and  I  am  a  lawyer. 

Mr.  Lauck.  You  have  had  considerable  experience  in  the  construc- 
tion of  apartments,  have  you  not? 

Mr.  Warren.  I  have  had  quite  a  number  of  apartments  constructed 
by  builders.  I  am  not  a  practical  man  m  that  Ime  myself,  but  I  have 
had  builders  to  build  properties  for  me.  I  buy  vacant  lots  and  have 
people  build  the  apartment  houses  for  me. 

Mr.  Lauck.  The  committee  is  especially  interested  in  a  construe 
tive  way  relative  to  several  questions  bearing  upon  what  would  con- 
stitute  adequate  rentals  and  stimulate  builmng.    In  the  first  place 
one  question  is  as  to  whether  it  wofild  be  practical  to  guarantee    s 
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poss  return  to  the  investor  or  owner  of  an  apartment  house  or  dwell- 
ing, insurmg  him  adequate  value  if  he  did  construct,  or  whether  it 
uoiild  be  better  to  guarantee  or  provide  in  some  way  for  a  net  return. 
^VTiich  do  you  think  would  be  the  better  method  of  procedure  in 
any  constructive  legislation? 

Mr.  Warren.  Well,  1  will  answer  that  in  this  way:  There  are  so 
niany  classes  of  real  estate.  For  instance,  thei^e  is  the  dwelling 
without  any  care  or  upkeep  except  the  repairs  by  the  owner.  It  is 
heated  by  the  tenant ;  the  water  rent  is  paid  by  the  tenant ;  the  light- 
ing is  paid  by  the  tenant,  and  so  forth.  Then  there  are  apartment 
house>5  of  various  classes.  Nearly  every  apartment  house  varies  in  its 
upkeep.  I  do  not  believe  that  it  would  be  possible  to  work  it  out  by 
guaranteeing  a  gross  return  because  there  are  so  many  classes  of 

f)roperty.  Take  a  hotel,  for  instance.  The  expenses  of  operating  a 
kotel  are  so  enormous  that  you  could  not  get  any  degree  of  compari- 
S4jn  between  it  and  a  dwelling  that  you  are  renting.  If  you  make  the 
gross  return  10  i^ev  cent,  or  6  T)er  cent,  or  any  amount,  it  would  not 
satisfy  the  hotel  man,  because  lie  has  to  spend  ^»o  luuch  in  the  upkeep. 

Mr.  Lauck.  He  would  reduce  his  service  in  order  to  get  a  larger 
net,  would  he  not  ? 

Mr.  Warren.  Yes. 

Mr.  Lauck.  What  do  you  think  would  constitute  an  adequate  net 
return  to  give  assurance  to  the  man  who  is  building,  or  give  an  ade- 
[juatc  return  to  the  man  who  has  his  money  already  invested  in  prop- 
L*rties? 

Mr.  Warren.  I  think  if  you  should  have  a  return  varying  fi*om  7 
to  10  per  cent  net. 

Mr.  Lauck.  Wliy  do  you  put  it  higher  than  the  market  rate  of 
interCvSt,  so  to  speak? 

Mr.  Warren.  Because,  vou  see,  the  rents  are  fixed  in  October  or 
iie  last  of  September,  l^hose  rents  are  fixed  for  the  year.  It  is 
nipoKsible  for  the  human  mind  to  anticipate  the  things  that  will 
mppen  to  that  building.  Suppose  it  is  fixed  so  it  will  be  6  per  cent. 
Talke  an  apartment  house,  lou  might  have  a  boiler  that  would 
jreak.  You  might  have  an  accident  that  would  cost  you  considerable 
noney.  I  am  speaking  of  things  that  often  happen;  there  are  so 
uany  unforeseen  repairs.  It  would  be  too  late  then  to  cover  it  in 
rmr  6  or  7  per  cent  net.  The  rent  would  be  fixed  and  your  income 
roni  that  building  is  fixed  for  the  year.  Next  year  it  would  be  up 
o  you  to  try  to  recoup  on  that  loss.  If  you  start  out  with  6  per  cent 
let  you  might  have  an  accident  that  would  reduce  it  probably  to  3 
►r  4  per  cent. 

Mr.  Lauck.  Yes ;  for  one  year ;  but  in  the  case  of  the  boiler,  which 
v'ould  be  practically  fixed  investment,  would  not  your  depreciation 
•radically  cover  that  over  a  period  of  years? 

Mr.  Warren.  No;  I  do  not  think  the  practice  is  to  cover  that  in 
epreciation.  Thev  cover  in  depreciation  the  absolute  certain  wear 
nd  tear  of  the  building  as  a  whole. 

Mr.  Lauck.  Only  the  ordinary  deterioration? 

Mr.  Warren.  Yes;  the  ordinary  deterioration. 

Mr.  Lauck.  Your  idea,  then,  would  be  that  the  current  rentals 
ravld  take  care  of  what  we  laight  call  hazards? 
129660— 19— PT  « 17 
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Chairman  Ball.  If  they  did  happen  one  year  it  would  show  t] 
the  net  profit  for  that  year  was  much  less  than  6  per  cent? 

Mr.  Warren.  Yes,  sir. 

Chairman  Ball.  And  would  not  the  conditions  the  following  yc 
be  arranged  so  as  to  make  that  up  ? 

Mr.  T^^RREN.  No ;  because  he  would  be  in  competition  with  othc 
that  did  not  have  that  accident.  He  could  not  boost  the  rent  of  th 
particular  house  above  all  the  others.  That  would  not  be  right, 
make  this  scale  from  7  to  10  so  as  to  cover  all  classes.  When  i 
had  a  hearing  before  the  conmiittee  some  time  ago  for  the  propos< 
bill  we  suggested  a  rate  from  7  to  10  per  cent.  We  did  that  for  tli 
reason :  The  dwelling-house  owner  would  be  perfectly  satisfied  wi 
7  per  cent.  All  he  does  is  to  rent  the  house  and  collect  his  reni 
The  apai-tment-house  man  has  a  business  independent  of  renting  tl 
house.  He  does  not  rent  apartments  and  stop  there^  but  he  has  i 
have  managers,  janitors,  telephone  operators,  etc.  He  has  to  hai 
all  kinds  of  help,  and  he  has  to  keep  the  place  up.  It  is  a  businei 
in  itself.  That  should  be  covered  in  some  way  between  the  7  and  3 
per  cent.  He  should  have  something  as  an  inducement  to  operal 
that  building.  Otherwise,  it  would  not  be  fair  to  him  to  say  ^*  Yo 
can  have  7  per  cent  return  from  your  building  and  no  more."  1 
puts  upon  him  the  burden  of  operating  and  looking  after  a  buildin, 
m  order  to  earn  7  per  cent,  or  6  per  cent,  or  whatever  the  amoun 
may  be. 

Chairman  Ball.  In  other  words,  you  think  that  the  risk  of  capita 
is  there  much  greater  than  it  would  be  in  other  investments? 

Mr.  Warren.  Yes,  sir. 

Chairman  Ball.  And,  therefore,  he  should  have  an  increased  per 
centnge? 

Mr.  Warren.  It  is  not  only  increased  rent,  but  it  is  an  increasec 
trouble.    It  is  just  a  business. 

Chairman  Ball.  You  speak  of  increased  trouble.  Do  they  not  ir 
figuring  their  expenses  take  into  account  their  own  time? 

Mr.  Warren.  I  do  not  think,  unless  it  happens  to  be  a  corporation 
owning  the  building,  it  is  done  anvwhere  in  the  city.  I  never  heard 
of  it. 

Chairman  Bali^.  Well,  the  manager  certainly  charges  for  his  time, 

Mr.  Warren.  Where  we  get  a  local  manager,  of  course,  we  charge 
for  his  time,  but  I  mean  the  owner  of  the  property  and  the  one  who 
has  to  take  the  responsibility  and  does  assume  all  the  responsibility. 

Chairman  Ball.  What,  in  your  judgment,  are  the  principal,  suc- 
cessful, I  will  say,  apartments  here  in  the  city  now? 

Mr.  Warren.  I  really  could  not  answer  that.  I  should  say  that 
there  are  some  that  do  not  pay  6  per  cent. 

Chairman  Ball.  And  some  are  paying  how  much? 

Mr.  Warren.  Some  pay,  I  reckon,  7  or  8  per  cent. 

Chairman  Ball.  None  of  them  is  paying  over  8  per  cent? 

Mr.  Warren.  I  doubt  it  very  seriously. 

Chairman  Ball.  Then,  how  were  the  apartment  houses  self-sup- 
porting, say,  previous  to  1915,  when  the  history  that  we  get  of 
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mr.  WARREN,  wen,  i  ao  not  Know  mucn  aoout  otner  peomes 
apartments.  I  do  know  a  great  deal  about  mine.  I  never  had  those 
vacancies. 

Chairman  Ball.  We  are  asking  entirely  for  information.  These 
are  not  idle  questions,  because  we  want  to  recommend  some  legisla- 
tion that  will  be  fair  to  all. 

Mr.  Warren.  Yes;  I  appreciate  that.  T  have  in  mind  just  at 
this  moment  some  apartment  houses  that  I  investigated  to  see  how 
many  vacancies  there  were  in  them.  They  ranged  from  4  to  5 
per  cent.  I  have  particularly  in  mind  the  Alabama  and  the  Iroquois. 
Their  vacancies  were  between  4  and  5  per  cent  at  the  times  I  looked 
the  matter  up.  I  do  not  recall  the  year,  but  I  know  it  was  some  time 
prior  to  the  war. 

Mr.  Lauck.  Mr.  Warren,  I  think  it  would  be  clearer,  probably, 
if  we  could  get  an  idea  as  to  how  apartment  building  is  financed, 
^'ou  say  7  to  10  per  cent.  Perhaps  .you  occupy  a  umque  position 
there.  You  are  figuring  in  the  nervous  wear  and  tear  and  the  mana- 
gerial return  in  addition  to  the  investment  return.  Could  you  tell 
us  how  these  apartment  houses  are  really  financed— that  is,  how  they 
are  constructed,  who  are  the  holders  of  the  obligations  on  the  apart^ 
ment  houses,  and  whether  you  mean  that  the  original  holders  of  these 
obligations  should  get  7  to  10  per  cent,  or  are  you  speaking  of  some 
one  else,  some  one  in  a  managerial  position? 

Mr.  Warren.  I  am  speaking  of  tne  owner. 

Mr.  Lauck.  For  instance,  when  an  apartment  house  is  built,  how 
is  it  financially  handled? 

Mr.  Warren.  Most  people  that  build  apartment  houses  in  this  city 
borrow  the  monev  to  build  them,  or  as  much  as  they  can  borrow. 

Mr.  Lauck.  That  is,  you  get  as  much  on  a  first  mortgage  loan  as 
you  possibly  can  ? 

Mr.  Warren.  Yes.  You  have  to  pay  6  per  cent  for  that  at  least 
to  get  it,  and  oftentimes  you  have  to  pay  a  commission  for  the 
collection  of  your  rents  in  addition  to  that. 

Mr.  Lauck.  You  have  to  pay  6  per  cent  to  the  trust  companies? 

Mr.  Warren.  To  whoever  it  is,  trust  companies  or  individual. 
Trust  companies  are  not  making  very  many  loans  on  apartment 
houses. 

Mr.  Lauck.  Of  course,  there  is  not  any  construction  to  amount  to 
anything  going  on  now,  but  what  is  the  source  of  capital  for  apart- 
ment houses,  the  individual  investors  who  take  a  risk,  or  the  financial 
institutions? 

Mr.  Warren.  In  some  cases  the  money  is  borrowed  from  trust 
companies.  There  are  not  many  of  them  doing  that  now.  Also  in- 
dividuals send  their  money  in  to  real  estate  brokers*,  who  loan  that 
money.  They  take  parts  of  large  mortgages.  For  instance,  you 
want  a  loan  of  $200,000.  That  $200,000  loan  is  split  up  into  various 
notes.  You  may  be  seeking  an  investment  of  $5,000,  and  you  ask 
an  agent  to  find  that  investment  on  a  first-trust  note,  and  you  may 
Ije  part  owner  of  that.  It  is  done  in  various  ways.  Sometimes  they 
get  loans  from  Philadelphia  and  other  cities.  They  get  them  any- 
where they  can. 
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Mr.  Warren.  Trust  companies  charge  a  commission.  .^    • 

Mr.  Lauck.  They  do  charge  a  commission  ?  '  ^^^  ^ 
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If  you  limit  this  net  return  to  6  per  cent,  who  would  bother  wit;;ijjicesi^ 
owning  property  when  they  could  loan  money  at  6  per  cent  withoi^ 
any  trouble  at  all,  without  any  depreciation,  and  without  any  likel  ^^g. 
hood  of  a  loss?     You  can  hardly  claim  that  you  would  not  lose  soln^l5o^^le^ 
thing  on  your  vacancies.  ^  ^j\^ 

Mr.  Lauck.  In  other  words,  the  original  owner  of  the  capital,  a*  ^i^jitv  < 
cording  to  your  experience,  would  want  6  per  cent  plus  a  commissiol^^jji^i 
of  some  kind  ?  ^^H^.  ( 

Mr.  Warren.  1  do  not  say  the  owner  of  the  money  would  want  'i^\^^ 
commission.  It  is  the  broker,  and  he  will  not  do  it  unless  he  gets  „^^» 
commission.  ^  Y^. 

Mr.  Lauck.  That  is,  the  trust  companies  and  savings  banks,  etcr^ 
would  not  charge  a  commission  for  a  loan  of  that  kind!  J^^J 

Mr.  Warren.  Trus 
Mr.  Lauck.  They 

Mr.  Warren.  Yes.  ,. 

Mr.  Lauck.  In  other  words,  you  are  seeking  capital  now  to  builc^.  .^^ 
an  apartment  house,  and  you,  as  I  understand  it,  think  that  the  ownei/  * 
of  the  capital  should  have  a  net  6  per  cent,  and  to  that  would  be  '^^ 
added  a  commission  to  the  real-estate  broker  or  the  agent  of  the  ,^^ 
owner,  which  would  bring  the  necessity  of  paying  a  commision  on'^'' 
the  use  of  that  capital?  ^^ 

Mr.  Warren.  That  is  right.  '^*  ^I 

Mr.  Lauck.  That  is  for  one  year?  '■'^^ 

Mr.  Warren.  They  make  loans  for  three  years,  as  a  rule.  -^^ 

Mr.  Lauck.  And  usually  at  1  per  cent?  ^ 

Mr.  Warren.  Well,  it  ranges  from  1  to  3.  ^^^i 

Mr.  Lauck.  Oh,  you  sometimes  pay  3  per  cent?  >'^ 

Mr.  Warren.  Yes.  ^ 

Mr.  Lauck.  That  would  make  a  net  return  there  to  start  with  of  ^ 
7  per  cent?  3i>< 

Mr.  Warren.  Yes;  and  that  is  not  all.  Sometimes  you  have  to  X 
pay  a  commission  for  the  collection  of  rents.  They  are  tied  up  for  /4 
three  years  or  the  life  of  the  loan.  as 

Mr.  Lauck.  What  percentage  of  this  apartment  house  can  you    ". 
borrow  on  first  mortgage  ? 
Mr.  Warren.  About  two-thirds.  ^ 

Mr.  Lauck.  WTiere  do  you  get  the  rest  of  the  capital;   put  it  in     i 
personally  ? 
Mr.  Warren.  Yes.  i 

Mr.  Lauck.  You  put  it  in  as  a  personal  investment? 
Mr.  Warren.  Yes.  , 

Mr.  Lauck.  How  is  it  in  the  case  of  apartment  houses  that  are  i 
incorporated? 

Mr.  Warren.  Pretty  much  the  same,  I  imagine,  unless  they  sell  i 
stock  for  the  capital. 

Mr.  Lauck.  That  is,  the  operation  there  might  be  to  sell  shares  of 
stock  up  to  the  cost  of  construction  of  the  building,  and  then  the  cost 
of  operation  of  that  building  and  the  cost  of  maintenance  and  repairs 
would  be  taken  out  of  the  gross  income  of  the  apartment  house,  and 
the  net  return  to  your  man  should  be  from  7  to  10  per  cent.  Is  it 
your  idea  that  that  margin  of  3  per  cent  would  stimulate  people  to 
invest?     Of  course,  you  as  a  personal  investor  or  being  personally 
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interested  in  apartment  houses,  as  I  see  it,  according  to  yotir  expe- 
rience, think  it  is  necessary  to  have  3  per  cent  to  cover  your  contin- 
^ncies  and  risks. 

Mr.  Warren.  Yes. 

Mr.  Lauck.  In  other  words,  you  could  possibly  get  your  capital 
at  7  per  cent,  but  owing  to  what  you  consider  the  hazards  of  jthe 
business,  the  liability  of  expenses,  and  the  liability  of  not  renting 
and  the  liability  of  unforeseen  contingencies  of  that  kind,  you  think 
a  man  who  is  really  building  or  promoting  apartment  houses,  you 
miglit  say,  should  have  3  per  cent  upon  the  going  return  on  the  money 
invested  in  that  way? 

Mr.  Warren.  Yes;  it  should  be  along  in  there.  It  depends  upon 
the  class  of  house  a  good  deal. 

Mr.  Lauck.  What  do  you  think  the  gross  return  should  be?  Or 
<lo  you  think  that  is  so  subject  to  contmgencies  that  you  could  not 
estimate  it? 

Mr.  Warren.  You  can  not  fix  it  unless  you  have  the  particular 
property  right  before  you. 

Mr.  Lauck.  Assume  that  you  were  getting  from  7  to  10  per  cent. 
In  order  to  secure  that,  on  what  basis  would  you  fix  your  rents? 
Say  you  had  an  apartment  house  and  you  thought  it  should  yield 
you  somewhere  between  7  and  10  per  cent.  In  other  words,  you  have 
an  investment  upon  which  you  must  fix  an  income  that  will  yield 
you  that  amount.  WTiat  percentage  above  that  7  to  10  do  you  de- 
mand the  income  should  be  in  order  to  get  that? 

Mr.  Warren.  I  will  tell  you  what  we  bear  in  mind  when  we  con- 
isider  an  investment.  For  instance,  we  would  consider  putting  an 
apartment  house  at  a  given  place.  Say  that  apartment  should  cost 
us  $200,000.    We  figure  that  we  should  get  $30,000  gross  rent. 

Mr.  Lauck.  That  is  15  per  cent? 

Mr.  Warren.  Yes,  sir. 

Mr.  Lauck.  In  other  words,  you  get  from  5  to  8  per  cent  margin 
over  your  net? 

Mr.  Warren.  And  that  is  a  time  when  the  upkeep  was  not  so 
great.  That  is  the  situation  before  the  war.  Now,  that  upkeep  is 
more. 

Mr.  Lauck.  Would  you  consider  now  that  if  vou  get  a  gross  return 
of  15  per  cent  on  an  apartment  that  that  would  yield  you  sufficient 
return  to  make  it  an  attractive  investment? 

Mr.  Warren.  I  do  not  think  so,  not  with  the  high  upkeep. 

Mr.  Lauck.  It  would  be  an  excessive  gross  on  dwelling  houses? 

Mr.  Warren.  Very  much. 

Mr.  Lauck.  What  would  be  the  gross  there,  do  you  think?  It 
would  not  be  much  in  excess  of  7  per  cent? 

Mr.  Warren.  No. 

Mr.  Lauck.  Because  it  would  be  a  direct  investment? 

Mr.  Warren.  That  is  it. 

Mr.  Lauck.  There  is  one  more  point,  I  think,  that  Col.  Miller 
had  in  mind  in  having  Mr.  Warren  come  before  the  committee.  I 
understand  that  you  are  at  the  head  of  a  special  committee  of  the 
District  Brokers'  Association? 

Mr.  Warren.  I  am. 

Mr.  Lauck.  And  that  you  were  charged  with  the  duty  of  investi- 
gating profiteering  during  the  war? 
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Mr.  Warren.  Yes.  kW 

Mr.  Lauck.  I  do  not  know  whether  the  committee  would  care  t^.^'^^ 
hear  that  now.    Do  vou  care  to  hear  it,  Mr.  Chairman?  i^^in^ 

Chairman  Ball,  it  he  has  any  special  information,  we  would  life  "i^- 
to  have  it  v^te. 

Mr.  Warren.  I  have  not  investigated  it  since  the  time  we  wem\(iuh 
before  the  committee.  At  that  time  I  advised  that  committee  of  thii^a^V 
extent  of  my  investijjations.  I  think  we  investigated  some  26,00fo2^^o 
tenants,  what  they  were  paying,  and  found  that  their  rents  had  nod  !u 
been  increased  at  that  time  as  much  as  1  per  cent,  if  I  recollecl::ti  nl 
riirhtly ;  1  am  sure  it  was  not  as  much  as  2  per  cent;  anyhow,  it  is  my.Vj 
my  statement  in  the  record.  I  had  the  reports  all  before  the  com-iljni 
nuttiH^  at  tlie  time.  Thev  did  not  look  at  them,  but  they  were  there^  Wl 
for  thorn  to  look  at  if  tliey  had  wanted  them.  But  that  does  not  j:^! 
apply  to  the  present  time.  That  was  at  the  time  before  the  Sauls-  -Va 
bury  i^esolution  was  passed,  and  at  the  time  we  were  having  some:.  71 
le^iklatiou  put  througlu  a  little  over  a  year  ago.  That  was  the  con- 
ditiiiu  then.  I  have  no  doubt  that  rents  have  been  increased  since  y 
then  iHiUKiderably  more  than  that,  of  course.  .  ^i 

(Muunuan  Haij«  That  would  not  be  very  valuable.  1 

Mi\  Warrkn.  That  would  not  apply  to  the  present  situation. 

NIr,  l^iHK.  There  is  one  question  we  ought  to  get  clear,  and 
♦  hat  is  almut  the  7  to  10  per  cent.  Would  you  apply  that  same  per- 
ivntajrt^  to  investments  in  dwellings? 

Mr,  Warrrn.  Oh,  no. 

M\\  Lauck.  What  would  be  your  idea  of  the  net  return  to  stimu-    ^ 
Ittto  investment  in  dwellings? 

Mr,  Waukkn.  Seven  per  cent.  Understand,  you  have  to  increase 
it  MMUowhat  over  what  the  money  will  bring.  If  you  do  not  they 
will  hold  the  money;  they  will  not  put  it  in  there  and  meet  the  risk. 

Mr.  liAiTK.  And  thisS  per  cent  you  speak  of  as  a  differential 
aboxe  dwellings  is  in  your  mind  to  provide  for  contingencies  in 
apurtnuMit  liouses  that  do  not  exist  in  dwelling  houses? 

Mr,  Warukn.  Yes. 

Mr,  Laihk.  What  constructive  suggestions  have  you  that  you 
would  like  to  put  before  the  committee  m  the  way  of  amelioration  of 
prest^ut  rt)iulitions  and  putting  the  rent  situation  on  a  proper  basis 
for  st  inflating  building?    Have  you  thought  of  that? 

Mr,  )>'arrex.  You  will  never  get  any  relief  in  Washington  until 
buiUling  is  stimulated.  No  amount  of  legislation  is  going  to  create 
space  Un-  people  to  live  in.  It  is  going  to  lessen  space.  All  threat- 
ened lo^iMation  will  stop  building  to  some  extent;  and,  therefore,  you 
continue  the  condition  as  you  have  it  now. 

Chairman  Bali..  You  say  "all  legislation."  If  there  were  perma- 
nent legislation  adopted  that  rather  encouraged  building  and  guar- 
anteed, in  a  measure,  a  fair  return,  would  not  that  encourage  build- 
ing^ 

Mi\  Warren.  If  the  return  were  sufficient  it  would.  Of  course, 
when  I  spoke  of  legislation  I  did  not  think  of  j*  '^'^p^'^nent  law;  I 
thought  of  a  temporary  law.  igitizedbyV^OOglC: 

CVinirninn   Rat.t-     Vnii  snntA  n-f  lAmRlnfion  ai  r  nwyt^  /^Iao^ 
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Mr.  LArrcK.  Suppose  legislation  were  secured  which  would  bring 

•  It  a  stability  and  a  certainty  as  to  adequate  net  returns.    Do  you 
'•k  that  would  stimulate  building? 

MI.  Warbex.  Yes.  Of  course,  that  word  "  adequate  "  is  the  thing. 
ifNt  be  adecjuate. 

Mr.  Lauck.  You  have  expressed  your  opinion  personally  as  to 

A  you  think  is  adequate — from  7  to  10  per  cent.    Of  course,  there 

-;  be  a  difference  of  opinion.  But,  assuming  adequate  in  the  real 
-  --P  of  tlie  word,  would  not  a  stability  brought  about  in  that  way 

n\e  best  means  of  stimulating  building? 

Mr.  Warrkn.  Who  would  guarantee  it  under  your  law? 

Mr.  Lauck.  I  am  not  speaking  of  guaranteeing  it  or  of  any  law. 

Mr.  Warren.  Who  would  say  whether  it  should  be  7  or  10? 

Mr.  Laitck.  Well,  of  course,  under  any  legislation  that  would  be 

^'^nined  by  the  administrative  body. 

ilr.  Warrex.  That  is  it  exactly.    The  committee  of  which  I  was 

-iirman  recommended  an  administrator.  We  represented  eveiy 
•:'l-e<i:ate  owner  that  amounted  to  anything  in  the  District.     We 

.  e  up  here  and  begged  them*  to  appoint  an  administrator  to  regu- 

.  this  thing.    We  tried  to  point  out  to  them  that  it  was  impossible 

•  [vgulate  these  returns  without  an  administrator,  who  could  take 
;  each  piece  of  property  as  presented  and  determine  whether  it 

•'  'iild  be  7  or  10  per  cent.    You  have  to  have  a  rent  administrator 

•  *lo  it.    You  can  not  get  away  from  it. 

Mr.  Lauck.  That  is  the  point  I  wished  to  bring  out.  You  think 
.''re  should  be  a  man,  or  a  group  of  men,  and  the  principle  followed 

-niewhat  like  in  the  determination  of  rates  of  return  the  carriers 

>oeive,  and  that  we  should  have  an  adequate  and  reasonable  return 
n  the  investment,  and  this  body  would  determine  what  was  adequate 

Hid  reasonable? 
Mr.  Warren.  Yes.    If  you  are  going  to  attempt  to  regulate  rents 

it  all,  you  have  to  do  that ;  you  can  not  get  away  from  it ;  and  I  have 
tiought  a  great  deal  about  the  subject.    You  can  not  deal  with  real 

f^tate  that  varies  so  in  its  style  and  its  quality  and  its  location  as  to 
.eht  and  air  and  desirable  places  to  live — ^you  can  not  deal  with  all 

•W  questions  with  a  hard-and-fast  law.  You  have  to  call  into  use 
hp  mind  of  some  man  so  that  he  can  take  each  piece  of  property  and 
:)«j1  with  it,  and  deal  with  it  when  called  upon  to  deal  with  it.  If 
.nyone  is  dissatisfied  with  the  rent,  let  him  undertake  to  regidate 
'bfje  the  dissatisfaction  is. 

Chainnan  Ball.  You  mean  that  there  should  be  some  one  with 
i^.thority  to  whom  he  could  go  ? 

ilr.  Wareen.  Yes;  so,  if  I  am  renting  to  you  or  you  are  renting  to 
nie,  and  either  of  us  are  dissatisfied,  we  can  go  to  the  rent  adminis- 
rntor  and  adjust  the  matter.  If  we  are  satisfied,  we  will  not  go 
there,  of  course,  and  I  say  this :  If  such  a  thing  had  been  done  in- 
:^eftd  of  the  Saulsbury  resolution  being  enacted  we  would  be  in  better 
•lupe  now;  we  would  be  50  per  cent  better  otf ;  probably  morr  ' 
thAt.   We  were  before  a  committee  when  the  Saulsbury  rf~>  i 

5?osed.    At  that  time  I  said  that  the  Saulsbury  w^OOgle 
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not  stop  it.  It  did  not  stop  evictions.  It  permitted  the  sale  of  a 
piece  of  property  to  some  one  who  wanted  possession  for  a  home,  and 
that  purchaser  could  get  possession.  He  ^ot  possession.  And  that  is 
the  way  they  evicted  them.  Instead  of  going  to  the  tenants  and  say- 
ing, "  Here,  move  out ;  I  want  more  rent,"  what  did  they  do  ?  They 
sold  it  to  Mr.  A  over  there.  The  profiteering  went  on.  Wliy  ?  The 
profiteering  was  in  the  pjrice  of  that  house.  They  sold  that  house  for 
more  than  it  was  worth  in  many  instances.  You  practicallv  legalized 
it  in  this  District ;  that  is  what  was  done.  It  said  the  high  rate  that 
was  then  being  paid  should  be  continued.  That  did  not  stop  it.  You 
could  not  evict  the  tenant.  You  crippled  the  owners  of  property  who 
were  disposed  to  stop  this  profiteermg  and  were  doing  all  they  could 
to  stop  it.  You  crippled  them  when  you  said  "  You  can  not  disturb 
your  tenants."  I  had  tenants  in  my  apartments  at  that  time  who 
were  subletting  their  apartments  for  two  or  three  times  what  they 
were  paying  me.  I  could  not  stop  it.  You  tied  my  hands.  I  could 
not  put  them  out.  You  simply  held  everything  where  it  was.  The 
new  man  that  you  were  forcing  to  come  here  had  no  protection  in  the 
world.  The  sky  was  the  limit.  You  did  not  say  you  could  not  rent 
property  in  the  future  at  a  high  price.  You  said  everything  that  had 
been  rented  should  stay  rented  just  as  it  was  rented,  and  thei'e  you 
stopped. 

Mr.  Lauck.  Mr.  Warren,  do  you  rent  any  of  your  apartments 
furnished? 

Mr.  Warren.  I  do  not  furnish  any  of  them. 

Mr.  Lauck.  That  brings  up  another  point,  if  I  may  interrupt  you 
now. 

Mr.  Warren.  Just  let  me  go  a  little  further  on  this  resolution 
because  I  am  anxious  to  see  it  done  away  with,  as  that  will  help  this 
city  so  much.  It  does  not  reach  the  hotels  at  all.  It  never  did. 
There  is  where  a  large  amount  of  complaint  was,  about  the  hotel 
people  charging  such  high  rates.  You  did  not  touch  them  in  any 
manner,  shape,  or  form,  by  the  Saulsbury  resolution  because  you 
only  dealt  with  monthly  tenants,  and  they  are  daily  or  weekly 
tenants.  That  did  not  help  us  in  that  situation  at  all.  You  did  not 
reach  half  of  these  landladies  who  were  charging  extravagant 
rents.  In  our  investigation  they  are  the  ones  that  we  found  were 
charging  the  high  rate,  mostly.  And  we  called  attention  to  that. 
The  Saulsbury  resolution  did  not  stop  that,  unless  they  hapi>ened 
to  be  monthly  tenants. 

Senator  Sheppard.  You  mean  the  boarding  houses? 

Mr.  Warren.  Yes,  sir;  the  boarding  houses  I  mean.  So  they 
could  make  it  so  unpleasant  for  them  that  they  could  .«:et  them  out, 
and  then  they  Could  ask  anything  they  wanted  for  the  room 
afterwards.  So  your  resolution  has  been  the  biggest  handicap  that 
we  could  have  had  in  this  District.  It  unsettled  the  whole  thing. 
We  were  threatened  daily  with  a  more  drastic  law.  I  will  tell  you 
where  it  did  help,  and  I  will  tell  you  what  good  it  did  do.  You 
could  not  ffet  them  out  of  apartments;  you  could  get  them  out  of 
houses.  The  committee  did  not  settle  the  question  as  far  as  the 
large  buildings  were  concerned,  because  they  would  sell  the  house 
and  give  it  to  the  party  who  bought  it.  They  could  buy  it  for  the 
l)urpose  of  living  in  it  and  they  got  it.    Therefore,  your  tenant  was 
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evicteil  whether  he  was  a  war  worker  or  not,  whether  he  was  an 
official  liei'e  of  the  Government,  or  not,  he  had  to  get  out,  and  prob- 
ably he  had  to  get  out  for  a  man  who  had  no  business  here.  That 
did  not  make  any  difference;  but  he  got  out.  Now,  the  man  that 
was  permitted  to  stay  was  in  the  apartment  only  because  he  could 
not  very  well  sell  the  apartment  to  a  man  who  wanted  it  for  his 
own  use.  They  were  permitted  to  stay,  and  who  were  they?  They 
were  people  who  had  been  here  for  years  and  years,  and  a  large  per- 
centage of  them  really  had  no  business — I  mean  by  that  not  th*^t 
they  should  not  be  here,  but  thev  had  no  business  interests  here  hold- 
ing them.  They  maintained  tneir  occupancy  at  an  extremely  low 
rate,  the  1915  and  1916  rates.  They  went  off  and  continued  that. 
They  got  the  same  care  in  the  apartment.  They  got  the  same  upkeep 
and  they  got  the  same  heat.  They  got  everything  just  like  they  had 
it  without  paying  anything  extra  for  it.  Consequently,  there  was  no 
room  for  them  to  contract,  and  thev  still  spread  out,  and  they 
stayed  there  and  they  are  there  yet.  The  result  of  that  is  you  hold 
in  that  way  a  good  deal  of  space  from  the  people  who  really  need  it. 

Chairman  Ball.  Let  us  get  concretely  what  you  would  recommend. 
In  the  fii-st  place,  some  official  head,  a  rent  administrator,  you  can 
term  it? 

Mr.  Warren.  Yes. 

Chairman  Ball.  With  authority  to  adjust  all  difficulties  as  to 
rents ;  giving  him  absolute  authority  ? 

Mr.  Warren.  With  certain  limitations  expressed  in  the  act. 

Chainnan  Ball.  Of  course.  That  range  of  from  7  to  10  per  cent 
would  be  a  reasonable  guarantee — not  a  guarantee,  but  a  fixed 
amount  i 

Mr.  Warren.  A  reasonable  inducement  for  people  to  put  their 
money  in  properties. 

Cliairman  Ball.  You  recommend  a  fixed  net  income;  on  houses  of 
about  Tp^^  ^'^"^  ^^^^^  ^^  apartment  houses  of  about  10  per  cent  ? 

Mr.  Warren.  I  do  not  say  all  apartment  houses  should  go  to  10 
per  cent.  I  would  range  it  from  7  per  cent.  Many  I  would  not  let 
go  to  10  per  cent. 

(^hairman  Ball.  The  administrator  would  have  authority  to  let 
certain  of  them  go  to  certain  limits. 

Mr.  Warren.  Yes. 

Chairman  Ball.  Then,  about  subleasing,  how  would  vou  cover 
that? 

Mr.  Warren.  In  the  first  place,  the  leases  here  prohibit  subletting 
iinless  by  the  consent  of  the  owner. 

Chairman  Ball.  Well,  you  can  not  very  well  prohibit  subletting, 
because  there  are  so  many  people  working  here  in  Washington  who 
are  transferred  to  other  places. 

Mr.  Warren.  They  ought  to  be  permitted  to  sublet  in  such  in- 
stances. 

Chairman  Ball.  Yes;  but  could  we  not  control  that  bv  having 
iliem  sublet  and  furnisli  a  certain  per  cent  of  the  cost  of  tlie  furni- 
ture as  an  additional  charge? 

Mr.  Warren.  Yes;  let  the  administrator  have  authority  to  do  that. 
You  can  do  that. 

Chairman  Ball.  You  think  the  Saulsbury  act  ought  to  be  re- 
pealed immediately,  do  you? 
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Mr.  Warren.  I  really  do. 

Chairman  Ball.  You  would  not  repeal  the  Saulsbury  act  until 
some  other  provision  covering  the  general  conditions  were  passed,, 
would  you  ? 

Mr.  Warren.  I  would  not  advise  you  to  do  that.  I  would  not  ad- 
vise repealing  it  before  you  enact  the  other.  If  jrou  are  going  to 
do  the  other,  then  I  say  the  quicker  you  get  rid  of  it  the  better. 

Chairman  Ball.  Well,  this  committee  is  going  to  recommend  some 
legislation. 

Mr.  Warren.  If  you  are  going  to  do  that  it  ought  to  be  speedily 
done,  and  wisely  done,  and  you  should  hold  your  resolution  until  it 
is  done. 

Senator  Sheppard.  Your  best  judgment  is  that  there  ought  not  to- 
be  any  legal  regulation,  but  that  it  ought  to  be  left  to  supply  and 
demand  ? 

Mr.  Warren.  That  is  my  judgment.  If  we  could  only  try  it  with- 
out probably  hurting  a  great  many  people.  If  it  were  wrong  it 
might  hurt  and  injure  and  impose  upon  a  great  many  people.  In 
my  opinion,  if  there  were  no  threatened  legislation  this  place  would 
adjust  itself  in  quick  order. 

Senator  Sheppard.  That  is  what  I  wanted  to  bring  out. 

Mr.  Warren.  I  do  not  think  that  any  successful  man  that  will 
study  the  situation  can  contradict  that. 

Chairman  Ball.  The  rent  administrator  should  have  absolute 
power,  and  there  should  be  no  rentals  based  on  rental  percentage 
whatever,  in  your  judgment? 

Mr.  Warren.  No.  I  said  my  opinion  is  that  you  should  not  have 
any  rent  legislation  at  all. 

Chairman  Ball.  But  if  we  fix  between  7  and  10  per  cent  it  would 
be  legislation? 

Mr.  Warren.  Surely. 

Chairman  Ball.  The  point  I  am  tiying  to  bring  out  is  whether 
he  should  be  given  point-blank  authority  to  fix  any  rent,  dependent 
on  his  judgment. 

Mr.  Warren.  I  did  not  understand  that  that  was  the  question 
Senator  Sheppard  was  asking. 

Senator  Sheppard.  He  is  bringing  out  a  different  point.  Chair- 
man Ball  is  asking  whether  or  not  if  you  had  a  rent  administrator 
his  authority  should  be  limited. 

Mr.  Warren.  Yes.  I  want  it  to  be  clearlv  understood  that  I  do 
not  advise  any  legislation  on  rents  at  all.  I  ^o  not  think  that  would 
be  the  proper  way  to  get  at  it. 

Chairman  Ball.  What  are  we  going  to  do? 

Mr.  Warren.  Let  the  demand  and  supply  regulate  it,  and  it  will 
soon  do  it.  You  have  crippled  it  ever  since  the  war  started  by  legis- 
lation enacted,  and  threatened  legislation,  and  you  have  prohibited  it. 

Chairman  Ball.  I  understood  from  my  question  and  your  answer 
that  you  recommended  legislation  so  far  as  a  rent  administrator  was 
concerned. 

Mr.   Warren.  I  say  if  you   are  goi  oigitizl  legislation   for 

heaven's  sake  have  a  rent  administratoj  is  the  onlv  wnv 
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Mr.  Warren.  I  do,  and  if  I  had  time  to  sit  down  and  figure  it  out 
with  jou  I  think  I  could  convince  you.  If  you  knew  the  situation 
in  this  city  as  I  know  it,  you  would  say  the  same  thing.  The  real 
owners  of  real  estate  are  not  going  to  increase  these  rents.  You 
need  not  worry  about  that.  There  are  a  few  that  are  going  to  do  it, 
like  a  few  people  will  loan  money  for  all  they  can  get,  but  what 
does  that  amount  to  in  proportion  to  the  entire  district? 

Chairman  Ball.  If  you  had  suflScient  houses  in  Washington  to 
house  all  the  population,  your  theory  would  be  correct. 

Mr.  Warren.  We  will  get  them  if  you  will  let  us  alone.  If  you 
had  let  us  alone  when  the  war  started  you  would  have  far  many  more 
than  you  have  now. 

Chairman  Ball.  I  think  you  are  probably  right  as  to  far  many 
more,  but  you  would  not  have  had  sufficient  to  house  the  population. 

Mr.  Warren.  I  know  when  you  passed  legislation  you  stopped  me 
from  buildinff  many,  many  houses. 

Chairman  Ball.  You  did  not  catch  what  I  said.  I  said  you  would 
have  had  many  more,  but  you  would  not  have  had  sufficient  to  house 
the  population. 

Mr.  Warren.  I  did  not  say  that  you  would  have  had. 

Chairman  Ball.  You  take  every  city  in  the  Union  where  there  has 
been  any  war  work  done  with  no  legislation  like  the  Saulsbury  Act 
to  prohibit  building  and  you  will  mid  that  they  have  not  housing 
capacity  for  the  population. 

Mr.  Warren.  Why?  Because  they  knew  that  that  population  was 
temporary  to  a  great  extent.  We  were  a  long  time  wondering 
whether  the  population  that  came  in  here  was  permanent.  Of 
course,  it  is  not  going  to  be  all  permanent,  but  a  great  proportion 
uf  the  increase  will  be  permanent ;  and  no  man,  and  no  collection  of 
riien  with  sense  would  build  up  a  city  to  a  temporary  population,  if 
they  believed  it  to  be  a  temporary  population. 

Chairman  Ball.  Take  New  York,  take  Philadelphia,  take  all  the 
f-iiiiilar  cities,  they  are  in  exactly  the  same  condition.  Building 
material  has  advanced  and  labor  has  advanced  to  such  an  extent  that 
building  operations  have  practically — I  do  not  mean  ceased^  but  they 
Lave  not  continued  with  tne  growth  of  the  natural  population. 

Mr.  Warren.  The  war  put  a  stop  to  that.  For  a  while  there  you 
jould  not  build  anything  without  permission  of  a  certain  commission. 
Wo  were  refused  in  one  or  two  instances  here  the  right  to  build 
during  the  war.  You  had  a  board  that  regulated  that.  It  all  de- 
pendea  upon  the  board  that  said  whether  you  could  build  or  not. 
We  were  limited  for  a  long  time. 

Chairman  Ball.  That  may  have  been  the  result  in  some  cities,  but 
they  tried  to  encourage  it  in  some  cities.  I  know  more  about  my 
>wn  cit\%  Wilmington,  than  any  other. 

Mr.  Warren.  Wilmington,  Del.? 

Chairman  Ball.  Wilmington,  Del.;  yes. 

Mr.  Warren.  You  were  limited  there  just  the  same  as  we  were 
limited  here  if  you  undertook  to  build.  ^         i 
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Mr.  Warren.  You  had  a  general  regulation.  Why,  they  would 
not  permit  you  to  build  on  a  farm. 

Chairman  Ball.  Tlie  Government  came  to  the  rescue  and  built 
600  or  700  hou.s<*s.  But  now  anybody  can  rent  them;  the^-  are  all 
idle  up  there  and  people  still  have  no  housing.  I  do  not  understand 
why  tne  (lovernment  does  not  do  something  in  the  way  of  selling 
those  houses  and  giving  the  people  homes. 

Mr.  Warren.  The  Government  built  them? 

Chairman  Ball.  The  Government  built  them. 

Mr.  Warren.  Yes;  but  individuals  did  not  build  them.  You 
would  not  let  individuals  build  during  the  war. 

Cliairman  Ball.  Well,  there  was  some  building,  of  course. 

Mr.  Warren.  Tliere  was  very  little.  If  you  will  look  that  up, 
you  will  find  that  I  am  right.     You  stopped  building  during  the  war. 

Chairman  Ball.  Are  conditions  for  building  now  any  better  tlian 
they  were  before  the  war? 

IVIr.  Warren.  No. 

Chaiiman  Ball.  Labor  is  higher  and  material  is  higher? 

Mr.  Warren.  We  can  get  rents  to  justify  building  here  and  not 
be  charging  exorbitant  rents  either.  My  dear  sir,  there  is  not  a 
city  in  the  land  that  has  not  increased  rents.  We  here  ai*e  the  only 
people  that  were  stopped  from  increasing  rents.  I  do  not  mean  1<' 
per  c^nt  of  the  people  of  15  per  cent  of  tlie  people,  but  I  mean  in 
this  city  all  the  apartment  house  owners  have  absolutely  had — ex- 
cept at  times  when  a  man  would  voluntarily  move  out — to  colltvt 
his  rents  just  as  he  did  in  1915  and  1916.  There  was  no  more  justiiv 
in  that  regulation  than  there  would  be  if  I  would  go  down  to  th<' 
shoe-store  man  and  say,  "  Here,  I  have  a  pair  of  shoes  that  I  paid 
$5  for  before  tlie  war,  and  I  want  another  pair  at  the  same  price." 
He  would  say,  "You  are  crazy;  I  have  to  pay  the  shoemaker  more; 
I  have  to  i)ay  more  for  leather."  I  would  say,  "  That  does  not 
make  any  difference;  you  will  have  to  sell  it  to  me  at  the  -auie 
price."  That  is  what  the  Saulsbury  resolution  says  to  me  and  t«» 
others  who  own  pronertv. 
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Mr.  Warren.  That  is  right. 

Chairman  Ball.  You  can  only  build  those  houses  by  encouraging 
people  with  capital. 

Air.  Warren.  That  is  right. 

Chairman  Ball.  That  is  the  position  of  the  conmiittee,  I  think. 
Is  not  that  correct,  Senator  Sheppard?     That  is  my  position. 

Senator  Sheppard.  Of  course,  that  is  self-evident. 

Mr.  Warren.  I  am  basing  my  remarks  as  to  the  rent  administrator 
upon  the  theory  that  you  are  going  to  have  some  legislation. 

Senator  Sheppard.  We  feel  that  we  must  have  some  legislation. 

Mr.  Warren.  I  am  opposed  to  legislation  in  respect  to  rents,  but 
now  that  you  are  going  to  have  it,  I  want  the  best  we  can  get.  And 
I  will  sav  to  you  that  the  more  you  look  into  it  the  more  certain  you 
will  be  tfiat  you  can  not  legislate  or  regulate  rents  without  an  admin- 
istrator. 

Chairman  Ball.  That  is  my  position  exactly. 

Mr.  Warren.  Then  you  should  qualify  that  man.  He  should  have 
some  certain  outlined  principles  to  follow.  You  should  say,  for  in- 
stance, in  arriving  at  the  net  rent  there  should  be  taken  into  con- 
sideration the  upkeep,  such  as  heating,  elevator  service,  telephone 
service,  lighting  service,  janitor  service,  and  probable  vacancies, 
probably  repairs,  and  deterioration. 

Chairman  Ball.  Now,  I  am  going  to  submit  to  you  a  proposition 
that  I  have  had  in  mind  and  let  you  discuss  it.  ^  Assume  that  we 
have  a  District  of  Columbia  rent  commission ;  the  chairman  of  that 
commission  to  be  appointed  by  the  President,  of  course  subject  to 
confirmation  by  the  Senate ;  that  commission  to  be  composed  of  three 
men  instead  of  one. 

Mr.  Warren.  I  think  that  a  good  idea. 

Chaimian  Ball.  The  second  member  of  the  commission  to  be  ap- 
pointed by  the  President  upon  the  recommendation  of  the  District 
of  Columbia  Real  Estate  Association,  and  the  third  selected  by  the 
President  and  appointed  from  a  list  of  five  selected  by  the  District 
of  Columbia  Citizens'  Association.  They  will  be  the  three  members 
of  the  association,  and  the  assessor  of  the  District  of  Columbia  shall 
be  an  ex-officio  member  of  the  commission. 

Mr.  Warren.  Where  would  they  be  selected  from  ?  Will  they  all 
be  residents  of  the  District? 

Chairman  Ball.  The  chairman  will  be  appointed  by  the  President 
without  any  recommendation. 

Mr.  Warren.  Without  any  limitation.  You  can  select  him  any- 
where you  wish? 

Chairman  Ball.  Yes.  The  other  two  will  be  selected  from  a  com- 
mittee of  five,  submitted,  one  by  the  Real  Estate  Agents'  Associa- 
tion and  the  other  by  the  Citizens'  Association. 

Senator  Sheppard.  He  means  must  all  of  them  be  residents  of  the 
District? 

Chairman  Ball.  Yes.  What  would  you  think  of  such  a  commis- 
sion? 

Mr.  Warren.  I  think  a  good  many  benefits  could  be  gotten  in  that 
way.  Will  they  be  the  residents  of  the  District?  If  so,  they  will 
then  know  what  is  going  on. 

Chairman  Ball.  They  will  all  be  residents  of  the  District. 
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Chairman  Ball.  You  think,  then,  legislation  ought  to  fix  certain 
limitations  above  which  this  commission  could  not  go,  and  below 
which  it  could  not  go  ?  For  instance,  guarantee  to  the  builder,  say, 
7  per  cent  on  his  money ;  that  they  fix  rents  that  will  guarantee  the 
builder  7  per  cent? 

Mr.  Warren.  Well,  I  suggest  that  you  let  that  not  go  below  7  per 
cent  and  not  above  a  certain  amount. 

Chairman  Ball.  That  is  what  I  am  coming  to.  Let  him  erect 
various  apartment  houses  and  dwelling  houses  at  reasonable  rents  so 
as  to  justify  building. 

Mr.  Warren.  Just  one  thought.  Let  it  be  understood  that  the 
commissioners  would  not  act  unless  called  upon  to  act  by  the  inter- 
ested parties. 

Chairman  Ball.  Certainly,  that  will  be  a  part  of  the  act. 

Mr.  Warren.  I  will  show  you  what  effect  that  will  have.  They 
will  deal  with  about  15  or  10  per  cent  of  the  renters  in  this  District, 
and  the  others  would  rent  and  go  on  and  be  satisfied.  It  will  mini- 
mize the  amount  of  labor  that  tney  will  have  to  perform. 

Chairman  Ball.  I  add  here  that  no  tenants  shall  sublet  property 
except  by  consent  of  the  owner  or  agent. 

Mr.  Warren.  That  is  right. 

Chairman  Ball.  In  cases  of  subletting,  when  rooms  are  furnished 
by  tenants  for  subletting,  not  more  than  2  per  cent  of  the  value  of 
the  furniture  involved  shall  be  charged  per  month. 

Mr.  Warren.  That  will  never  do  in  the  world. 

Chairman  Ball.  It  would  not? 

Mr.  Warren.  No;  it  would  never  do  in  the  world.  It  would  re- 
sult in  locking  every  furnished  room  in  this  city.  You  could  get 
nowhere  with  it. 

Chairman  Ball.  Well,  what  control  would  you  suggest  for  that? 

Mr.  Warren.  I  would  let  them  have  a  greater  per  cent  on  the 
furniture.  Nobody  would  rent  his  furniture  for  2  per  cent  of  the 
value. 

Chairman  Ball.  That  is  24  per  cent  a  year. 

Mr.  Warren.  Did  you  say  2  per  cent  a  month? 

Chairman  Ball.  Yes. 

Mr.  Warren.  I  did  not  understand  that. 

Chairman  Ball.  That  pays  for  your  furniture,  practically,  in 
four  years. 

Mr.  Warren.  I  would  not  like  to  say  as  to  that,  because  I  have 
not  had  experience  in  renting  furnished  places.  I  would  say  that 
that  is  not  quite  high  enou^,  although  I  never  rent  anything 
furnished. 

Chairman  Ball.  I  understand  that  about  four  yeare  would  prob- 
ably be  the  lifetime  of  the  furniture. 

Mr.  Warren.  It  depends  upon  the  kind  of  furniture.  You  know 
there  are  some  kinds  of  furniture  that  are  very  valuable  and  very 
easily  destroyed  and  injured,  and  other  kinds  you  can  knock  about 
and  never  hurt.  That  is  another  case  where  you  would  have  to 
have  a  rent  administrator  to  determine  the  matter.  I  should  say 
you  could  have  it  from  2  per  cent  up  to  4  per  cent. 
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investigation  that  would  probably  satisfy  everybody,  even  the  pro- 
posed tenant  to  sublet  a  room.  For  instance,  if  he  is  paying  $100 
a  month  for  his  apartment  unfurnished  they  permitted  him  to  dou- 
ble it  and  get  $200  for  it  furnished.  That  seemed  to  be  very  satis; 
factory  to  everybody.  The  proposed  legislation  would  cut  it  down  to 
almost  50  per  cent  increase. 

Chairman  Ball.  Those  were  the  main  features  I  had  in  mind. 
What  would  you  think  of  getting  the  United  States  Housing  Cor- 
poration to  build  apartment  houses  here  in  the  city  ? 

Mr.  Warken.  I  think  it  would  be  a  waste  of  time  to  fool  with 
them.  In  the  first  place,  they  do  not  know  anything  about  it.  If 
you  would  permit  them  to  build  a  house  they  could  not  get  their 
returns  for  less  than  $25  a  room  by  the  time  they  got  through. 

Chairman  Bai^l.  It  would  come  under  the  control  of  the  com- 
mission if  it  was  built. 

Mr.  Warren.  I  think  you  had  better  loan  your  money  to  some 
of  the  people  who  know  how  to  buUd. 

Chairman  Ball.  We  would  have  to  have  somebody  to  finance  it. 

Mr.  Warren.  You  loan  them  money  with  which  to  build  and 
they  will  buUd  houses  very  much  cheaper  than  the  Government  will, 
unless  the  Government  pays  the  loan. 

Chairman  Ball.  Do  not  understand  from  my  discussion  of  this 
proposition  that  I  am  going  to  recommend  it,  but  all  of  these  phases 
of  tne  proposition  are  open  to  discussion. 

Mr.  Warren.  This  housing  proposition,  to  my  mind,  was  the 
most  stupendous  failure  that  was  ever  foisted  on  us. 

Senator  Sheppard.  Just  specifically  for  what  reason? 

Mr.  Warren.  In  the  first  place,  they  did  not  have  the  experience ; 
they  did  not  know  how  to  get  at  it;  it  cost  them  so  much.  The 
Government  does  things  and  does  not  care  anything  about  the 
cost.    I  believe  in  doing  things  in  a  businesslike  way. 

Senator  Sheppard.  Li  other  words,  the  individual  responsibility 
is  not  there? 

Mr.  Warren.  Not  at  alf.  That  is  one  thing  that  demoralized  this 
place*    Here  they  pay  labor  any  price. 

Chairman  Ball.  Do  you  thmk  the  proposition  upon  which  they 
buUt  those  houses  was  absolutely  wrong  and  the  cause  of  all  that 
evil,  this  10  per  cent  plus  proposition? 

Mr.  Warren.  Yes;  I  thmk  that  was  the  worst  thing — well,  I  do 
not  care  to  discuss  that.    What  has  happened  has  happened,  and  we 
can  not  undo  it.    The  money  has  been  spent  and  squandered. 
^  Chairman  Ball.  Senator  Sheppard,  have  you  any  further  ques- 
tions to  ask? 

Senator  Sheppard.  No  ;  I  have  no  further  questions.  I  think  Mr. 
Warren  has  given  us  a  good  deal  of  valuable  information.  If  you 
have  anything  further  you  wish  to  say,  Mr.  Warren,  we  shall  be 
glad  to  near  it. 

Mr.  Warren.  I  want  to  say  this:  That  is  one  thing  that  caused 
us  to  have  such  an  increase  in  prices  here. 

Senator  Sheppard.  What? 
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Mr.  Warren.  The  Government  employing  people  as  it  did  at  the 
higher  rates.  I  have  had  carpenters  around  to  work  during  the  week 
and  have  them  quit  Saturday  at  noon  and  make  more  money  between 
then  and  the  next  Monday  morning  than  they  would  have  made  all 
the  week.  I  have  heard  of  many  cases  of  that  kind.  They  would  go 
over  to  Fort  Myer  or  some  other  place. 

Senator  Sheppard.  While  the  Government  clerks  came  hei'e  and 
got  barely  a  living  salary? 

Mr.  Warren.  Yes,  sir.  The  situation  in  the  District  is  this:  We 
have  a  great  proportion  of  people  working  for  the  Government  and 
they  have  been  working  for  the  Government  a  long  time.  That  pro- 
portion has  increased  wonderfully  since  the  war.  Why,  Senators, 
Congressmen,  and  judges  and  all  are  getting  the  same  compensation 
to-day  that  they  got  in  1914,  1915,  and  1916.  The  salary  that  they 
are  receiving  now  will  not  buy  more  than  50  per  cent  of  what  it  would 
before  the  present  time,  and  how  on  earth  you  can  help  people  com- 
plaining and  hollering  and  talking  about  the  high  prices  here  when 
they  have  not  any  more  money  to  pay  for  it,  and  there  is  no  chance 
to  get  any  more  to  pay  for  it,  I  do  not  know;  and  we  are  all  depen- 
dent upon  all  these  people  emploved  by  the  Government  who  i*ent 
our  houses.  No  wonder  they  thinfe  we  are  pix>fiteering.  No  wonder 
they  feel  it.  The  carpenters,  the  plumbers,  the  painters,  the  brick- 
layers are  all  getting  twice  as  much  as  they  did  before. 

Senator  Sheppard.  The  ser\ice  in  your  apartment  is  costing 
twice  as  much,  and  fuel  and  i^epairs  are  costing  more? 

Mr.  Warren.  We  deplore  the  situation  as  much  as  anybody.  We 
hate  to  come  to  you  and  say,  "  You  must  pay  us  25  per  cent  more  rent 
than  you  did  before  the  war."  We  are  not  putting  it  in  our  pockets ; 
we  are  using  it  to  offset  the  increase  in  uj^eep.  Besides  that,  here  is 
another  point  you  must  take  into  consiaeration.  There  are  many 
widows  here  who  are  dependent  entirelv  for  their  living  upon  the 
income  from  their  real  estate.  They  prooably  own  three  or  tour  lit- 
tle houses  that  are  largely  out  of  repair,  and  they  have  to  spend  a  lot 
of  money  to  take  care  of  them.  If  they  do  not  get  more,  irrespective 
of  the  increased  upkeep,  if  they  do  not  get  larger  income  from  their 
real  estate,  they  can  not  make  ends  meet.  They  have  to  pay  twice 
as  much  to  live  as  they  did  before,  just  the  same  as  Groveniment  em- 
ployees. If  that  property  does  not  go  up  in  proportion  to  the  high 
cost  of  living,  they  simply  can  not  live;  that  is  all.  They  will  be  an 
object  of  charity,  and  that  is  the  only  chance  they  have  to  live,  and 
that  rent  that  they  were  collecting  was  based  upon  the  then  cost  of 
living.  Now  that  the  cost  of  living  has  doubled  they  must  have  more 
rent  for  their  property.  It  has  to  bring  more  dollai-s  to  make  up  for 
the  extra  cost  of  living. 

The  only  way  in  the  world  you  can  relieve  the  situation  here 
largely  is  for  everybody  to  get  more  money.  Laborers  are  demand- 
ing and  getting  it.  The  mechanics  are  demanding  and  getting  it. 
The  railroad  employees  demanded  it  and  got  it,  and  why  in  the 
name  of  the  fathers  the  other  employees  of  the  Government  are  not 
entitled  to  it  is  beyond  me,  and  I  do  not  see  how  in  fairness  they 
can  be  kept  out  of  getting  it.  The  whole  system  of  salaries  should 
be  readjusted  to  meet  the  situation. 

Senator  Sheppard.  How  long  do  you  think  the  present  high  level 
will  run! 
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Mr.  Warren.  Did  you  ever  hear  of  labor  going  back  when  it  once 

S)t  established  ?  They  go  up  step  by  step.  It  costs  more  to  create. 
en  have  to  pay  more  for  what  they  create,  and  it  makes  no. differ- 
ence whether  it  is  high  or  low,  they  are  all  on  the  same  basis.  Every- 
body is  going  on  the  same  basis  except  the  people  who  are  working 
for  the  Government. 

Senator  Sheppard.  Except  those  on  fixed  salaries? 

Mr.  Warren.  Except  those  on  fixed  salaries.  The  manufacturers 
are  all  raising  the  compensation  of  their  employees.  This  thing 
demands  a  lot  of  thought. 

Chairman  Ball.  Bank  clerks  are  included  in  that  list  of  people 
who  have  received  very  little  advance. 

Mr.  Warren.  Bank  clerks  were  never  properly  paid.  Many  men 
who  are  handling  hundreds  of  thousands  of  dollars  to-day  are  not 
getting  a  living  compensation. 

Chairman  Ball.  I  supplement  your  remarks  by  the  statement  that 
another  committee  while  conducting  an  investigation  along  this  line 
and  trying  to  fix  the  salaries  found  that  there  are  7,000,000  workers 
in  the  United  States  out  of  37,000,000—1  think  that  is  the  propor- 
tion— ^thnt  received  practically  no  increase  in  salary.  That  includes 
State  officers,  and  county  officers,  generally,  I  mean,  bank  clerks  and 
Government  clerks,  and  municipal  clerks. 

Mr.  Warren.  Investigation  of  the  high  cost  of  living  will  not 
meet  the  situation  until  they  increase  all  the  salaries.  They  will 
have  to  do  it.    All  have  to  go  together. 

Chairman  Ball.  We  appreciate  your  coming  before  us.  We  have 
gotten  a  lot  of  valuable  information. 

Mr.  Warren.  I  do  not  want  to  be  misunderstood  because  I  do  not 
think  it  is  best  to  have  rent  legislation.  I  do  think  that  if  you  are 
going  to  have  it,  if  that  is  inevitable,  and  you  have  made  up  your 
mind,  then  you  should  be  sure  to  have  a  rent  administrator  along 
the  lines  that  I  have  suggested;  and,  by  the  way,  you  will  find 

Erinted  in  the  record  a  bill  that  was  drafted  by  lis  and  submitted 
ere  along  the  lines  I  have  just  stated,  one  that  we  asked  to  have 
passed  before  the  Saulsbury  resolution  was  passed. 

Chairman  Ball.  That  was  two  years  ago? 

Mr.  Warren.  Well,  practically  18  months.  If  you  are  going  to 
have  a  rent  administrator  soon,  if  that  is  inevitable — this  is  against 
my  own  interests  now,  and,  therefore,  I  must  believe  it — if  you  are 
gointr  to  have  a  rent  administrator,  and  that  is  inevitable,  hold  the 
Saulsbury  resolution  until  you  get  him,  and  let  him  fix  the  increase 
instead  of  the  property  owners  and  the  tenants. 

Chairman  Ball.  That  is  one  of  the  provisions  in  the  proposed  bill. 

Mr.  Warren.  But  if  you  are  not  ffoing  to  have  a  rent  administra- 
tor, get  rid  of  thr*  Saulsbury  resolution  as  quickly  as  you  can  and  let 
the  conditions  adjust  themselves. 

Mr.  Lauck.  You  said  you  can  not  borrow  monevs  from  trust  com- 
panies, savinfifs  banks,  etc.  Is  that  due  to  the  effects  of  the  Sauls- 
ourv  law?  If  you  had  a  rent  administrator  and  adequate  returns, 
co^ild  you  borrow  money  freely  from  trust  companies,  savings  banks, 
etc.? 

Mr.  Warren.  In  my  judgment,  that  is  due  to  a  number  of  things. 
In  the  first  place,  there  is  an  uncertain  condition  as  to  what  the  legis- 
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latiqn  will  be,  what  law  we  will  have;  and,  therefore,  the  income 
from  real  estate  is  in  an  uncertain  condition.  That  is  one  thing  it  is 
due  to.  Another  thing  is  it  costs  so  much  to  build,  so  much  more  than 
we  are  accustomed  to  or  have  ever  been  educated  up  to,  that  there 
is  a  little  uncertainty  as  to  whether  that  high  cost  will  remain. 
Therefore,  if  they  loan  a  suflScient  amount  to  build  buildings  under 
the  present  high  cost  of  material  and  labor,  there  is  a  possibility, 
they  say,  of  its  dropping,  and  then  your  houses  can  be  purchased  for 
so  much  less,  and  they  have  an  excessive  loan. 

Mr.  Lauck.  If  you  had  stability  of  values  for  returns,  you  would 
have  greater  facility  in  getting  loans,  would  you  not? 

Mr.  Warrei^.  Yes. 

Mr.  Lauck.  You  made  the  statement  that  you  would  let  the  Gov- 
ernment loan  the  builders  money  and  not  the  housing  corporation. 

Mr.  Warren.  Yes. 

Mr.  Lauck.  The  point  in  my  mind  was  whether  you  were  having 
difficulty  in  getting  funds  for  building,  and  whether  that  would  be 
rectified  by  proper  legislation  ? 

Mr.  Warren.  Yes;  we  are  having  difficulty,  and  that  would  help 
out  a  great  deal.  Another  thing,  that  would  insure  the  Government 
fi'om  Joss. 

Mr.  Lauck.  You  mean  it  would  help  a  great  deal  if  you  had  Gov- 
ernment loans? 

Mr.  Warren.  Yes. 

Mr.  Lauck.  But  under  proper  legislation  which  would  give  a  fair 
deal  all  around  you  would  not  have  any  difficulty  in  securing 
money  ? 

Mr.  Warren.  Yes;  for  the  simple  reason  that  I  named. 

Mr.  Lauck.  The  uncertainty? 

Mr.  Warren.  Yes. 

Mr.  Lauck.  How  could  that  properly  be  worked  out  by  the  Gov- 
ernment— through  some  financial  corporation  making  loans  to  the 
real  estate  builder? 

Mr.  Warren.  Yes. 

Mr.  Lauck.  You  think  that  is  a  necessary  condition  ? 

Mr.  Warren.  I  think  that  would  help.    I  do  not  say  it  is  necessary. 

Mr.  Lauck.  Do  you  think  if  there  is  any  Government  assistance, 
it  should  be  the  housing  corporation,  but  it  should  consist  in  the 
making  of  capital  available? 

Mr.  Warren.  That  is  it. 

Chairman  Ball.  Your  bill  was  introduced  two  years  ago,  was  it 
not? 

Mr.  WabreK.  I  do  not  know  whether  it  was  introduced. 

Chairman  Ball.  Have  you  a  copy  of  the  bill  ? 

Mr.  Warren.  I  know  it  was  printed  and  probably  read  and  then 
submitted  to  the  committee.    I  can  get  you  a  copy. 

Chairman  Ball.  Will  you  kindly  send  me  a  copy  of  it? 

Mr.  Warren.  I  shall  be  pleaded  to  do  so.  That  deals  with  all 
these  things  that  I  ppoke  of.  What  is  your  idea  about  the  valuation 
of  this  property?  That  will  have  to  be  revalued  later.  You  will 
have  to  nave  something  to  regiilate  the  7  to  10  per  cent. 

Chairman  Ball.  If  you  noticed  the  questions  I  asked  you,  you  will 
remember  that  one  statement  was  that  the  assessor  would  be  an  ex- 
officio  member  of  the  commission. 
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Mr.  Warren.  You  couldn't  take  the  old  assessment.  Would  you 
have  an  assessment  for  the  purpose  of  fixing  the  rental  value? 

Chairman  Ball.  Do  you  not  have  a  new  assessment  each  year? 

Mr.  Warren.  No. 

Chairman  Ball.  ITow  often  do  you  have  an  as^e^sment? 

Mr.  Warren.  Oh,  I  don't  know.  I  couldn't  say  how  often.  Is  it 
three  years?  It  isn't  every  year,  I  know.  The  assessment  would 
have  to  be  changed,  I  imagine,  if  this  high  cost  of  construction  keeps 
up.     It  would  necessarily  increase  it. 

Senator  Sheppard.  Do  you  think  you  could  give  the  commission 
authority  to  make  the  assessment? 

Mr.  Warren.  That  is  what  I  was  going  to  suggest.  Let  them  do 
the  assessing.  Let  them  make  an  assessment  for  the  purpose  of  fix- 
ing the  rent. 

Senator  Sheppard.  Thev  could  do  whatever  they  thought  advis- 
able? 

Mr.  Warren.  Yes. 

Chairman  Ball.  That  would  not  be  a  big  job  for  apartment 
houses  ? 

Mr.  Warren.  Oh,  no.  It  wouldn't  involve  over  10  or  15  per  cent 
of  the  property  of  this  city.  They  would  all  be  satisfied — all  ex-^ept 
a  few.  I  have  no  trouble  in  getting  together  with  60  per  cent  of  my 
tenants.  Some  of  them  have  even  come  to  me  and  voluntarily  in- 
creased their  rent. 

I  will  take  a  great  deal  of  pleasure  in  coming  up  here  at  any  time 
and  helping  you  work  this  out.  I  would  like  to  work  it  out  with 
yon,  if  I  can  l)e  of  any  assistance  to  yon. 

Senator  Sheppard.  We  will  be  flftad  to  have  any  suggestions  you 
care  to  make.     Just  send  them  to  Senator  Ball. 

Mr.  Warren.  I  will  be  very  glad  to  do  it. 

(\Miereupon,  at  4  p.  m.,  the  committee  went  into  executive  session, 
and  later  adjourned,  to  resume  at  call  of  Chairman  Ball.) 
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TUESDAY,  SEPTEMBEB  16,  1919. 

United  States  Senate, 
sltbcommittee  on  the  district  of  coltjmbia, 

Washington^  D.  C. 
The  subcommittee  met,  pursuant  to  the  call  of  the  chairman,  at 
10  o'clock  a.  m.,  in  room  201,  Senate  Office  Building,  Senator  L, 
Heisler  Ball  presiding. 

Present:  Senators  Ball  (chairman)  and  Capper. 
Present  also:  Mr.  Thomas  W.  Miller. 

Chairman  Ball.  The  committee  will  come  to  order.  We  will  pro- 
ceed with  the  hearing  in  reference  to  shoes.  The  committee  will  call 
Mr.  Robertson. 

TESTIHOinr  OF  MB.  T.  M.  ROBEBTSOIT,  SPECIAL  EZAHIHER  FOR 
THE  FEDERAL  TRADE  COHMISSIOir. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Ml.  Miller.  Give  your  full  name  and  your  connection  with  the 
Federal  Trade  Commission. 

Mr.  Robertson.  T.  M.  Robertson,  special  examiner  in  the  Federal 
Trade  Commission. 

Mr.  Miller.  Mr.  Robertson,  will  you  please  state  to  the  committee 
what  your  investigation  shows  to  nave  been  the  natural  causes  for 
the  increase  in  the  cost  of  producing  shoes  in  this  country? 

Mr.  Robertson.  About  a  year  after  the  breaking  out  of  the  war 
in  Europe  there  was  an  unusual  demand  for  leather  and  leather 
/roods,  and  particularly  for  leather  of  the  better  grades  for  use  in 
supplying  and  equipping  the  armies  of  Europe.  That  demand  was 
reflected  in  an  advance  in  the  price  of  leather  in  this  country.  This 
country  was  the  great  supplier  of  leather  for  European  countries  at 
that  time,  as  it  is  now. 

Chairman  Ball.  Just  for  information,  does  this  country  supply 
more  of  the  hides  than  the  South  American  countries  normally  ? 

Mr.  Robertson.  I  would  say  that  it  did,  although  I  have  no  fig- 
ures as  to  that.  I  would  say  we  were  slaughtering  more  cattle  irt 
this  country. 

Cli  airman  Ball.  I  asked  that  question  because  the  packers  testi- 
fied that  a  large  part  of  the  hides  and  beef  came  from  South 
America. 

Mr.  Robertson.  A  large  part  of  the  hides  do  come  from  South 
America ;  and,  by  the  way,  those  hides  that  come  into  this  country 
from  South  America  are  largely  owned  by  the  big  packers. of  this 
country.    Kip  skins  are  imported  from  China  and  India  mainly.    We 
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get  some  calfskins  from  other  parts  of  the  world — a  considerabk  Ijc^s 

quantity  from  Kussia — and  some  cowhide.       ^  iiDDeji 

This  demand  for  leather  became  intensified  just  before  this  couDj^rinj^ 

try  became  a  belligerent.  ,  ji^oj, 

The  first  complamts  that  came  to  us  were  in  reference  to  the  pria 
of  hides—^Jie  relative  price  of  country  hides  and  packer  hides.    Thei /jjjj;  ^ 
is  a  diflferential  between  country  hides  and  packer  hides  from  2  to..j,^jjJ 
cents,  according  to  the  qualities  of  the  hide.  .^ 

Chairman  Ball.  That  is  3  cents  a  pound?  .^/   ^ 

Mr.  Robertson.  Yes,  sir.  This  differential  widened  to  10  cen<,^^^ 
and  in  some  instances  more  than  that,  and  the  farmers  and  sms^j** 
butchers  of  the  country  that  supplied  country  hides  and  the  deale  *  J^] 
in  country  liides  complained  about  this  widening  of  margin  betwetjl^^;^ 
Uieir  hides  and  the  hides  of  the  packers.  That  was  the  main  coijj*^ 
plaint  that  came  to  the  Federal  Trade  Commission  and  that  result  i'^'^ 
m  the  institution  of  this  inquiry.  *  ^^  U 

About  that  time,  or  coincidentally  with  it,  prices  of  all  materij-^J^^  o 
entering  into  the  production  of  leather  increased;  wages  increase^ ^P^^c 
all  of  which  contributed  to  a  higher  cost.  With  this  excessive  <f 
mand  and  these  higher  costs  for  materials  and  for  labor  it  was  l'^^ou]( 
natural  that  the  price  of  leather  and,  consequently,  the  price  ^^tih 
shoes — about  65  to  70  per  cent  of  the  cost  of  shoes  being  leather*  ^ioberts 
must  advance.  The  prices  of  shoes  from  the  manufacturer  to  *^ws  2 
retailer  were  higher  and  the  retailer,  according  to  his  usual  cust4  ''dputed 
added  his  10  per  cent  of  profit  to  the  cost  to  arrive  at  his  sell^^oum^ 
price.  J^therela 

Mr.  Miller.  Can  you  state  what  you  mean  by  "  usual  percentagir'4 
Mr.  Robertson.  About  50  per  cent.  '  liey  ^g. 

:    Chairman  Ball.  That  would  give  him  a  very  much  larger  profit* tie  shoe 
Mr.  Robertson.  A  very  much  larger  profit.  '"^  Per  r 

Chairman  Ball.  Owing  to  the  fact  that  the  cost  price  was  so  no^e  ^a  1 

higher?  1^,,;;^ 

Mr.  Robertson.  For  a  shoe  that  formerly  cost  him  $2  by  ad<v  ^^^ 
50  per  cent  he  sold  it  at  $3.    When  that  same  shoe  cost  him  $?'  If^  J^^ 
sold  it  at  $4.50  and  made  $1.50  profit  per  pair  instead  of  $1.  T^offv' 

'Perhaps  it  is  just  as  well  to  state  here  that  the  shoe  dealers  uw  of  ju  ^j 
took  to  justify  this  maintenance  of  a  imiform  percentage  of  profclJiy  ®^' 
claiming  that  their  expenses  of  doing  business  had  greatly  incre*  *  -^ 
As  a  matter  of  fact,  the  relative  cost  of  doing  business  by  J^^ 
dealers,  both  wholesalers  and  retailers,  advanced  practically  n^ij.t^l] 
^all.  They  increased  the  amount  of  money  that  was  necessary  to^  jji/*^®  t 
duct  their  business  and  their  sales  increased  likewise,  and  of  tenr  J  a .  ^o\^ 
greater  proportion.  Consequently  their  percentage  of  sales  mjo^i'^  U 
.sary  to  conduct  their  business  practically  did  not  change  at  all.  i^r^  ,^er 

Chairman  Ball.  Their  help,  I  suppose,  would  cost  a  little  moly  '^^icul 
far  as  sales  were  concerned?  ,^?^^  Dag 

Mr.  Robertson.  Yes.  They  paid  more  actual  money  out  to  nie- j^  couj 
expense  of  doing  business,  but  they  did  not  pay  any  larger  perce^  ^  ^v^t 
of  their  sales.  In  fact,  in  most  cases,  or  in  many  cases,  the  sal^/ *^d  sq, 
<;reased  at  a  higher  rate  than  their  expenses  increased.  Those  ^^  east  j 
are  shown  in  this  report  [indicating],  ^7^ 

Mr.  MiM^R.  The  report  to  which  you  refer  is  the  report  ci\?^  opi* 
leather  and  shoe  industry,  dated  August  21,  1919,  published  kj^t  j^ 
Federal  Trade  Commission?  ^e^cv.^ 
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Mr.  Robertson.  Yes,  sir. 

Mr.  Miller.  Do  you  care  to  discuss  any  further  the  relative  pros- 
perity of  the  leather  and  shoe  industries  in  prewar  years? 

Mr.  BoBERTsoN.  I  would  like  to  give  some  figures  that  are  in  this 
report 

On  page  154  of  this  report  are  some  figures  that  were  submitted 
to  the  commission  by  shoe  merchants,  both  wholesalers  and  retailers. 
These  figures  were  not  verified  by  the  commission,  but  were  ac- 
cepted as  they  were  furnished.  These  figures  show  that  the  average 
cost  of  doing  business  for  53  retail  dealers  handling  a  general  line  of 
shoes  in  1914  was  26.3  per  cent  of  their  sales,  while  the  expense  ol 
(»1  dealers  in  1917  was  26.2  per  cent,  substantially  the  same. 

Nine  department  stores  reported  sales  of  $2,700,000  in  1914,  with 
an  expense  of  $800,000,  which  was  3(X  per  cent.  These  same  stores  in 
1917  reported  sales  of  $4,500,000,  with  an  expense  of  $1,168,000, 
which  was  25.6  per  cent  of  these  sales.  This  wiows  an  increase  in 
sales  of  more  than  69  per  cent  and  an  increase  in  actual  expenses  of 
onlv  44.5  per  cent. 
Hiose  comparisons  would  hold  generally  with  all  classes  of  shoes. 

If  there  is  any  particular  thing  you  wouldlike  me  to  state-= 

Mr.  Miller.  Mr.  Robertson,  on  page  154,  to  which  you  have  just 
referred,  where  it  shows  26.2  per  cent  of  their  sales  in  1917,  just 
explain  now  you  computed  that. 

Mr.  BoBERTSOK.  You  mean  the  computation  as  to  the  relative  in- 
crease in  sales  and  the  relative  increase  in  expenses! 
Mr.  Miller.  Yes. 

Mr.  Robertson.  They  were  computed  upon  the  sales  as  those  sales 
were  reported  by  the  shoe  dealers.  The  sales  of  these  department 
stores  increased  69.5  per  cent.  Their  expenses,  as  they  reported 
them  themselves — ^we  did  not  question  or  verify  their  figures — ^in- 
creased only  44.5  per  cent. 
Chairman  Ball.  You  accepted  their  own  returns? 
Mr.  Robertson.  We  accepted  their  own  figures.  As  a  mater  of 
fact,  the  real  purpose  of  this  comparison  was  to  find  out  whether  or 
not  the  expenses  of  the  shoe  merchant  had  increased  relatively 
between  1914  and  1917.  These  figures  show  conclusively  that  they 
did  not 

Mr.  Miller.  Will  you  tell  the  committee  whether  or  not,  in  your 
opinion,  the  profits  of  the  tanners  and  shoe  manufacturers  for  the 
prewar  years  from  1914  down  were  excessive? 

Mr.  I^BERTSON.  I  think  under  almost  any  circumstances  that  the 
profits  in  1916  and  1917  were  excessive,  certainly,  under  the  circum- 
stances that  existed,  particularly  in  1917,  they  were  excessive. 

Mn  Miller.  Did  you  make  an  investigation  of  the  retail  shoe 
business  over  the  entire  coimtry  ? 

Mr.  Robertson.  We  covered  the  country  as  far  west  as  Denver, 
I  believe,  and  south  and  southwest  to  Texas,  and  up  to  the  Great 
Lake  cities,  and  as  far  east  as  Massachusetts.  We  did  not  cover  the 
Pftcifiic  coast  States. 

Mr.  MnxER.  In  your  opinion  would  the  facts  disclosed  by  your 
investi^tion  show  that  the  retail  shoe  business  in  the  District  of 
CdomMa  was  making  excessive  profits? 
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Mr.  BoBEBTSGN.  I  would  expect,  while  we  got  no  figures  from  the 
dealers  in  the  District  of  Columbia  except  for  military  shoe^,  none 
that  were  useable — if  we  had  any  at  all  I  do  not  recall — I  would 
expect  that  the  companies  here  would  be  no  different  from  what  they 
are  elsewhere,  because  we  found  practically  no  difference  in  condi- 
tions in  any  one  section  of  the  country  that  we  did  investigate. 

Mr.  MiLLEB.  You  say  you  have  no  figures  for  the  retailers  in  the 
District  of  Columbia  except  on  military  shoes.    Why  was  that  ? 

Mr.  Robertson.  We  contemplated  securing  data  that  we  would  use 
in  this  report  in  the  District  of  Columbia  after  we  had  finished  the 
balance  of  the  country.  The  investigation  was  gi-eatly  hindere<i  be- 
cause of  the  extreme  amount  of  work  we  had  to  do  for  the  War  In- 
dustries Board,  and  the  War  and  Navy  Departments  and  other  ^v- 
eiTunental  agencies  in  connection  with  the  war. 

Mr.  Miller.  But  you  went  into  the  matter  of  military  shoes  very 
thoroughly  in  the  District  of  Columbia  ? 

Mr.  KoBERTSON.  When  the  armistice  was  signed,  or  about  that 
time,  upon  an  examination  of  the  data  we  had  we  found  that  we  had 
no  information  with  respect  to  military  shoes  at  all.  Up  to  that  time 
the  intimate  details  of  the  investigation  had  been  under  the  dii'ection 
of  another  man  and  I  had  only  general  supervsion  of  the  inquiry. 

Mr.  Miliar.  From  what  dealers  in  the  District  did  you  obtain  data 
on  military  shoes? 

Mr.  Robertson.  We  have  in  this  report  data  from  Meyer's  Mili- 
tary Shop,  Burt,  Parker  &  Bridget,  and  Rich,  I  think. 

Mr.  Miller.  That  is  on  what  page? 
.   Mr.  Robertson.  That  is  on  page  134  of  this  report. 

Mr.  MuXER^  The  committee  will  insert  as  Exhibit  A  the  table  on 

{)age  134  of  the  report  of  the  Federal  Trade  Commission  on  the 
eather  and  shoe  industries. 

(The  table  referred  to,  marked  "Robertson  Exhibit  A,"  is  here 
printed  in  full,  as  follows:) 
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Co^t  and  selling  priceft  of  men*8  shoes  and  nuirgins  of  grvss  profit,  retail 
dealers— 1915-1918— Continued. 


Com- 


97S 


373 


>370 


371 


Klud  of  shoe. 


Officer's  correct  military  boots 

Military  shoes,  first  grade 

Military  shoes,  second  grade . . 
Military  shoes,  third  grade... . 
Officer's  putteee,  first  grade. . . 
Officer's  puttees,  second  grade 

Officer's  cowhide  puttees 

Officer's  cordovan  puttees  — 

Officer's  calf  Army  shoes 

Officer's   cordovan    military 

shoe 

Men's  tan  calf  boots 

Men's  cordovan  boots 

Men's  mihtary  shoes 

Men's  tan  calf  blu 

Men's  grain  calf  puttees 

Men's  cowhide  puttees 

Men's  cordovan  puttees 

Men's  tan  military  boots 

Men's  tan  riding  boots 

Officer's  viking  Doots 

Cordovan  puttees 

Standard  Army  shoes 

Offloei*s  French  veal  blu 


1917 


Cost. 


117.50 
8.50 
4.85 
2.76 
11.00 
7.00 
5.88 
10.78 
5.03 

7.86 
15.44  I 
21.00  I 

8.46  i 
5.88 

5.39 ; 


Margins. 


Relling 
price. 


Dollars. 


-I- 


125.00  I 
14.00  I 

7.00 

4.00 
10.50  ' 
10.50  I 

9.00  j 
16.00 

9.00  I 

12.00  I 
27.00  , 
35.00  I 
14.00  ' 
10.50  , 
8.50  I 


$7.50 
5.50 
2.15 
1.26 
5.50 
3.50 
3.12 
5.22 
3.07 

4.66 
11.56 
14.00 
5.65 
4.62 
3.11 


9.31  , 
13.72 
16.89 
19.00  \ 
9.80 
3.92  I 
8.50 


16.50 
22.50 
26.50 
30.00 
16.00  I 
6.00 
13.50 


6.19 
8,78 
9.91 
11.00 
5.20 
2.08 
5.00 


Per 
cent  of 
cost. 


42.857 
64.706 
44.330 
46.466 
50.000 
50.000 
53.061 
48.423 
61.771 

63.266 
74.870 
66.667 
66.680 
78.571 
57.699 


66.488 
63.994 
59.735 
57.806 
63.061 
53.061 
58.824 


1918 


Cost, 


120.00 
7.00 
5.25 
2.90 
10.00 
4.00 
6.37 
10.78 
6.37 

7.84 
17.64 
21.75 
9.07 
6.13 


6.13 
11.02 


Selling 
price. 


$30.00 
12.60 
7.50 
4.00 
16.50 
6.50 
9.50 
15.00 
9.00 

12.00 
29.00 
33.50 
14.00 
10.50 


9.26 
17.25 


17.00 
18.00 
11.00 
6.00 
8.50  I 


25.00 
26.00 
16.00 
7.00 
13.50 


Margins. 


Dollars. 


$10.00 
5.60 
2.26 
1.10 
6.50 
2.60 
3.13 
4.22 
2.63 

4.16 
11.36 
11.76 
4.93 
4.37 


3.12 
6.23 


8.00 
7.00 
6.00 
2.00 
5.00 


Per 
cent  of 
cost. 


60.000 
78.671 
42.857 
37.981 
66.000 
62.600 
49.137 
39.147 
41.287 

53.061 
64.399 
64.023 
64.355 
71.28» 


50.897 
56.534 


47.059 
38.880 
46.455 
40.000 
68.824 


<  Proprietor  stated  his  store  gives  10  per  cent  discount  to  all  soldiers  in  uniform. 

Mr.  Miller.  Mr.  Robertson,  did  you  find  that  the  retailer  has 
maintained  the  same  percentage  of  profit  per  pair  of  shoes  as  prices 
liave  advanced? 

Mr.  Robertson.  Substantially  the  same.  There  is  practically  no 
diffei-ence.  Sometimes  on  the  same  shoe  there  has  been  an  increase 
in  the  rate  of  profit.  Sometimes  there  has  been  a  decrease.  On  the 
'whole,  there  is  very  little  difference. 

Mr.  Miller.  Then,  in  dollars  and  cents,  the  dealer  is  making  a 
larger  profit  per  pair  of  shoes? 

Mr.  R0BERT8ON.  Very  much  larger. 

Chairman  Ball.  The  percentage  is  about  the  same? 

Mr.  Robertson.  The  percentage  is  about  the  same. 

With  reference  to  military  shoes,  there  were  very  few  sold  in 
this  country  prior  to  the  war!  "VMien  we  entered  the  war,  and  when 
these  training  camps  for  officers  were  created,  thousands  of  men 
who  had  to  buy  their  own  shoes — the  privates  got  their  shoes  from 
the  commissary — went  to  the  shoe  merchant  to  get  their  shoes.  The 
shoe  merchants  in  every  community  where  there  was  an  officers' 
training  camp,  and,  later,  in  eveiy  community  where  there  was  a 
training  camp  of  any  sort,  sold  great  quantities  of  officers'  shoes  and 
boots.  Tliat  was  true  in  Washington,  perhaps,  relatively  more 
bein^  sold  in  Washington  than  anywhere  else,  because  there  were 
relatively  more  officers  here  than  anywhere  else,  and  the  prices  were 
outrageously  high. 
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Mr.  Miller.  We  will  come  to  that  a  little  later  when  we  put  th^e 
crentlemen  from  Washington  on  the  stand. 

According  to  your  figures,  the  retailer  makes  a  larger  net  profit 
per  pair  of  shoes  than  l^fore  the  war? 

Mr.  Robertson.  I  tliink  there  is  no  escape  from  that  conclusion. 
Since  the  proportion  of  the  percentage  of  their  sales  necessary  to 
meet  their  expenses  has  practically  not  increased  at  all,  and  their 
sales  have  increased  and  at  a  greater  rate  than  the  actual  amount 
of  money  expended  for  conducting  their  business,  there  is  no  escape 
from  the  conclusion  that  they  have  made  more  money  than  they  ever 
made  before. 

Mr.  Miller.  Then  the  retailer  is  getting  a  larger  return  on  his 
investment  than  in  the  prewar  years  s 

Mr.  Robertson.  I  would  say  so.  I  will  say  this  in  that  connection, 
that  we  did  not  ascertain  the  investment  of  shoe  merchants.  It  was 
a  diflScult  thing  to  do,  and  the  men  who  were  sent  to  collect  these 
statistics  of  costs  and  selling  prices  from  the  shoe  merchants  were 
not  accountants.  Just  the  other  day  in  a  conference  with  some  retail 
shoe  merchants  in  another  city  I  asked  a  question  as  to  the  turn- 
over in  the  retail-shoe  business.  They  said  that  the  turnover  of  a 
good  retailer  would  be  from  two  and  a  half  to  four  times  a  year.  If 
that  be  true,  even  if  it  is  only  twice  a  year,  they  got  a  tremendous 
return  on  the  capital  actually  invested  in  their  business. 

Mr.  Miller.  Before  we  get  off  the  question  of  profits,  I  would  like 
to  ask  what  percentage  of  profit  your  investigation  shows  was  made 
by  the  tanners  and  shoe  manufacturers  for  the  years  1914  to  1918. 

Mr.  Robertson.  On  page  28  of  this  report  there  are  ^own  the 
profits  of  50  representative  tanning  companies  for  the  four  years 
ending  with  1917. 

Mr.  Miller.  The  committee  will  insert  at  this  point,  as  Exhibit  B, 
the  table  on  page  28  of  the  report  of  the  Federal  Trade  Commission 
on  the  leather  and  shoe  industries. 

(The  table  referred  to,  marked  "  Robertson  Exhibit  B,''  is  here 
printed  in  full,  as  follows:) 

Robertson  Exhibit  "B/* 
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Chairman  Ball.  Just  one  question  there:  There  had  been  an  ad- 
vance of  60  per  cent,  or  some  such  amount,  was  it  not,  in  the  price  of 
leather? 

Mr.  Robertson.  I  do  not  recall  the  percentage.  It  was  a  consider- 
.il)le  advance. 

Chairman  Ball.  The  point  I  though  about  bringing  out  was  that 
probably  while  their  return  was  double  what  it  had  been,  whether 
the  return  on  the  amount  of  capital  invested  would  be  so  much 
irreater,  on  account  of  the  increased  cost  of  shoes  to  them. 

Mr.  Robertson.  These  are  tanners  that  I  am  speaking  of  now.  We 
have  the  net  investment  for  each  year. 

In  1914  these  tanners  received  an  average  return  of  approximately 
13  per  cent.  It  only  lacked  one-tenth  of  1  per  cent  of  being  13  per 
<ent.  In  1915  it  was  16.5  per  cent.  In  1916  it  jumped  to  33.8  per 
rent.    In  1917  it  dropped  to  25.7  per  cent. 

Chairman  Ball.  It  dropped  back  ? 

Mr.  Robertson.  In  1917. 

It  is  my  judgment,  based  upon  some  knowledge  I  have  of  condi- 
tions in  the  industry,  that  1918  would  probably  show  a  somewhat 
lower  return  than  19i7,  because  in  1918  the  prices  of  leather  for  a 
part  of  that  year  were  fixed  by  the  Government. 

Senator  Capper.  How  many  firms  are  included  in  that  report  ? 

Mr.  Robertson.  In  this  ^particular  statement  of  investment  and 
earnings,  on  page  28,  there  are  50  leather  corporations,  some  large 
and  some  small. 

Senator  Capper.  The  Central  Leather  Co.  is  the  biggest  one  ? 

Mr.  Robertson.  Yes;  but  that  is  not  in  this  report,  for  the  i*eason 
that  their  balance  sheets  were  so  involved,  because  of  the  great  variety 
of  business  in  which  they  are  engaged,  that  it  is  difficult  and,  in 
fact,  without  expending  more  time  than  we  felt  we  would  be  justified 
m  spending  to  readjust  their  balance  sheets  so  as  to  get  their  invest- 
ment in  leather,  we  could  not  get  that  data.  They  are  in  the  extract 
business,  the  tanning  business,  the  lumber  business,  and  the  railroad 
liiisiness,  and  their  general  balance  sheet  include  all  these  things. 
AUo  they  are  in  the  hide  dealing  business. 

Senator  Capper.  The  stock  of  the  Central  Leather  Co.  and  about 
all  the  other  big  leather  companies  has  been  steadily  going  skyward? 

Mr.  Robertson.  It  did  for  a  while.  I  have  not  analyzed  it  re- 
cently. 

Senator  Capper.  Stocks  that  are  quoted  on  the  market,  I  know,  as 
far  as  I  have  been  able  to  observe,  have  been  jumping  up  steadily, 
indicating  that  they  have  been  making  more  profits  than  ever  before. 

Mr.  Robertson.  There  is  no  question  but  that  they  have  made  more 
profit  in  the  last  two  or  three  years  than  they  ever  made  before. 

Chairman  Ball.  This  is  the  packer's  profits  that  you  were  speak- 
ing of? 

Mr.  Robertson.  No;  tanners  of  leather  and  shoe  manufacturers' 
profits. 

Senator  Capper.  The  packers  control  some  of  those  big  tanning 
•ompanies? 

Mr.  Robertson.  They  own  or  control  a  large  number  of  those  tan- 
i^me  concerns.  Armour  has  large  interests  in  leather,  and  so  has 
**>ift^  and  the  other  packers  have  been  gradually  getting  into  it. 
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Chairman  Ball.  It  would  be  hard  to  figure  the  profit  on  hides^ 
because  they  credit  it  against  the  cost  of  the  animal. 

Mr.  Robertson.  Yes.    They  credit  it  to  meat. 

Senator  Capper.  Swift  &  Co.  recently  promoted  a  $30,000,000  deal 
which  looks  pretty  good. 

Mr.  Robertson.  Speaking  of  the  corpoi*ation  organized  by  Swift,  I 
know  nothing  of  it  except  what  I  have  seen  in  the  newspapers.  I 
understand  from  what  I  see  that  it  is  not  for  the  purpose  of  acquir- 
ing additional  tanneries,  but  simply  to  bring  all  the  Swift  tanning 
interests  under  one  corporation. 

Senator  Capper.  I  think  that  is  right. 

Mr.  Robertson.  They  did,  within  the  last  two  or  three  years,  ac- 
quire a  controlling  interest  in  a  very  large  tannery  in  Philadfelphia. 

Senator  Capper.  I  was  looking  over  their  prospectus  put  out  a  few 
weeks  ago,  and  they  certainly  put  up  a  rosy  talk  for  the  prospects  of 
the  market  and  the  profits  they  had  been  making  and  were  going  to 
make  in  the  hide  and  tanning  business. 

Mr.  Robertson.  That  has  been  a  very  successful  tannery.  All  of 
them  have  been  successful. 

May  I  here,  just  in  connection  with  the  profits  of  the  tanners,  call 
your  attention  to  the  profits  of  the  shoe  manufacturers  ? 

Mr.  Miller.  Please  refer  to  the  page  of  the  report. 

Mr.  Robertson.  On  page  104  of  the  rep6rt  there  is  a  statement  rep- 
resenting the  earnings  on  investment  of  237  shoe  manufacturers. 

Mr.  Miller.  At  this  point  we  will  insert  the  table  on  page  104  as 
Exhibit  C. 

(^The  table  referred  to,  marked  "Robertson  Exhibit  C,"  is  here 
printed  in  full,  as  follows:) 

Robertson  Exhibit  C. 

Rates  of  earnings  on  investments  of  2S7  shoe  tHanufaeturers  grouped  according 
to  amount  of  investments  in  1916  to  1917,  inclusive. 


Groups. 


1914 


1915 


1916 


1917 


Under  SIOO.OOO,  85  companies 

$100,000  to  1250,000,  56  companies 

$250,000  to  $1,000,000,  74  companies . . 
$1,000,000  to  13,000,000,  14  companies 
Over  $3,000,000,  8  companies 

Average 


Percent. 
12.8 
16.7 
15.5 
15.0 
14.7 


Percent. 
14.6 

15.8 
15.2 
15.5 
14.6 


15.1 


PercerU. 
31.5 
25.2 
26.6 
26.3 
25.4 


Per  emu. 
26.5 
22.5 
25.0 
20.3 
26.3 


15.0 


26.1 


24.7 


Mr.  EoBERTsoN.  These  237  shoe  manufacturers  had  an  average 
rate  of  earnings  in  1914  of  15.1  and  of  15  per  cent  in  1915.  In  191  (> 
and  1917  this  rate  jumped  to  26.1  per  cent  and  24.7  per  cent,  re- 
spectively. 

An  interesting  thing  in  connection  with  these  statements  on  page 
28  and  page  104  is  that  the  .small  concerns  did  about  as  well  as  the 
large  concerns.  They  have  been  grouped  according  to  their  capital- 
ization, and  there  is  not  much  difference. 

Chairman  Ball.  About  the  same  percentage  of  profit  ? 

Mr.  Robertson.  Somewhere  near  the  same.  There  are  exceptioii^:^ 
But  shoe  manufacturers  in  1916  and  1917,  taking  the  average  for  S.*; 
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companies  with  a  capital  investment  of  $100,000,  had  the  highest 
rates  of  earnings  of  any  group  of  shoe  manufacturers  in  the  business. 

Mr.  Miller.  Mr.  Robertson,  will  you  state  to  the  committee 
whether  the  average  retailer  turns  over  his  stock  each  year? 

Mr.  Robertson.  As  I  stated  a  moment  ago,  a  committee  of  shoe 
merchants  stated  to  me  and  to  Commissioner  Murdock,  of  the  Fed- 
eral Trade  Commission,  the  other  day  that  a  good  retailer  would 
rum  over  his  stock  two  and  a  half  to  four  times  a  year. 

Mr.  Miller.  Can  you  give  briefly  the  retailer's  per  cent  of  profit 
on  a  pair  of  shoes — or  was  that  stated  before  as  50  per  cent,  in  the 
-arlv  part  of  your  testimony? 

yir.  Robertson.  Assuming  that  the  average  is  50  per  cent — and  it 
Ls  not  far  from  that — a  retailer  who  pays  $2  for  a  pair  of  shoes  and 
adds  50  per  cent  to  the  selling  price,  sells  the  shoes  for  $3.  Assum- 
ing for  tne  sake  of  easy  computation  that  his  cost  of  doing  business 
Is  '25  per  cent  of  the  selling  price,  that  would  be  25  cents  that  it 
i-osts  him  to  sell  that  pair  of  shoes,  which  would  leave  him  25  per 
'"ent  net-  profit,  and  that  would  be  12^  per  cent  of  his  cost.  If  he 
turns  his  investment  over  two  and  a  half  times  a  year,  and  assuming 
that  one-fifth  of  his  investment  is  for  fixtures,  which  usually  it  is 
not,  he  would  get  a  return  of  25  per  cent  on  his  capital  invested,  or 
more, 

Mr.  Miller.  In  your  opinion,  should  that  be  reduced  ? 

Mr.  Robertson.  Speaking  from  the  standard  that  most  people 
have  undertaken  to  set  for  industry  in  general,  I  would  sajr  that  a 
return  of  20  to  25  per  cent  on  capital  invested  was  excessive.  If 
they  complain  of  industrial  concerns  like  the  Steel  Corporation  and 
either  large  industrial  concerns  for  earning  and  paying  to  their  stock- 
holders extremely  large  dividends,  I  see  no  reason  why  the  retail 
merchant  should  be  entitled  to  any  greater  return  on  his  capital  in- 
rested  than  the  ordinary  industrial  concern. 

Chairman  Ball.  His  risks  are  no  greater? 

Mr.  Robertson.  I  can  not  see  that  tney  are.  These  gentlemen  who 
»re  in  that  business  may  conclude  that  they  are,  but  I  do  not  know 
bow  they  could,  because  they  have  never  been  in  any  other  business. 

Cliairman  Ball.  You  did  not  have  any  accountant  go  over  the 
books  of  any  of  the  retailers  ? 

Mr.  Robertson.  No,  sir ;  we  did  not. 

Senator  Capper.  The  volume  of  business  would  make  some  dif- 
ference? 

Mr.  Robertson.  Yes,  sir;  that  would  make  some  difference.  The 
•t>nditions  of  the  retail  merchandising  business  are  very  uneco- 
iHjmical.  There  are  two  or  three  times  as  many  people,  in  my  judg- 
Aieot,  engaged  in  the  retail  business  as  should  be.  Many  of  these 
[<<q)]e  are  not  making  much,  if  any,  return  on  their  investment. 
Tlicy  are  making  wages.  They  have  practically  no  investment — a 
few'hundred  dollars  or,  at  most,  a  few  thousand  dollars — and  they 
iiT  making  their  living,  and  the  public  is  bearing  this  burden  of 
{•tying  two  or  three  times  as  many  people  to  serve  it  as  are  necessary 
tn'doit. 

Senator  Capper.  You  do  not  think,  then,  that  the  increased  number 
:f  ttUiil  merchants  causes  any  competition  that  would  bring  do^vn 
priass! 


Digitized  by 


Google 


960  HIGH  COST  OF  LIVING  IN  DISTKICT  OF  OOLUICBIA. 

Mr.  Robertson.  From  my  own  personal  experience  in  buying 
things,  particularly  aroimd  the  markets  and  buying  things  for  the 
home — occasionally  I  do  a  little  of  that,  but  very  seldom — it  is  diffi- 
cult for  me  to  escape  the  conclusion  that  the  greater  the  number  of 
retail  merchants  the  higher  the  prices  go. 

Senator  Capper.  They  would  have  to,  unless  there  was  competi- 
tions, because  the  greater  the  number  the  greater  the  overnead 
charges,  and  to  produce  a  reasonable  return  on  capital  invested  they 
would  have  to  charge  more.  There  is  no  doubt  that  large  amounts 
of  capital  make  larger  returns  on  reasonable  prices,  because  they 
reduce  their  overhead  charges. 

Mr.  Robertson.  All  their  expenses  are  relatively  reduced. 

Senator  Capper.  All  their  expenses  are  reduced  to  a  minimum. 

Mr.  Robertson.  Yes. 

Mr.  Miller.  Following  out  your  suggestion,  what  else,  in  your 
opinion,  could  be  done  toward  relieving  the  consumer  with  respect 
to  lessening  the  expenses  of  retail  dealers? 

Mr.  Robertson.  That  is  a  very  difficult  question  to  answer.  1 
know  of  no  way  to  say  to  a  man  he  shall  not  engage  in  a  particular 
kind  of  business,  or,  it  he  is  alreadv  in  that  business,  that  ne  should 
get  out  of  it.  The  public  can  put  him  out  of  business  if  it  wants  to 
do  it;  but  the  public  is  disorganized  and  apparently  can  not  organize. 
The  public  can  correct  these  evils,  or  a  large  part  of  them,  if  it  wants 
to  do  it  badly  enough,  but  apparently  it  does  not. 

Mr.  Miller.  That  is,  even  if  the  expenses  of  the  retail  shoe  dealers 
were  reduced,  you  do  not  think  the  consumer  would  benefit  thereby  ? 

Mr.  Robertson.  Oh,  no. 

Mr.  Miller.  Have  you  any  further  suggestions  to  make  to  the 
committee,  Mr.  Robertson,  on  the  shoe  industry? 

Mr.  Robertson.  I  do  not  think  of  anything  at  the  moment. 

Mr.  Miller.  The  committee  would  Uke  to  have  you  remain  here 
during  the  balance  of  the  hearing  this  morning  to  offer  any  sugges- 
tions you  may  see  fit. 

Mr.  Robertson.  I  will  be  glad  to  do  that. 

Mr.  Miller  (addressing  Chairman  Ball).  Mr.  Robertson  is  going 
to  stay  here  with  the  committee.    The  next  witness  is  Mr.  Burt. 

TESTIMONY  OF  MB.  ABTH1TB  B1TBT. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  full  name  and  place  of  business? 

Mr.  Burt.  Arthur  Burt,  president  of  the  Artnur  Burt  Co.,  1343 
F  Street. 

Mr.  Miller.  Mr.  Burt,  the  committee  asked  you  to  come  down  here 
to-day  as  one  of  the  retail  shoe  dealers  in  Wasbington  to  be  heard  at 
the  same  time  the  Federal  Trade  Commission's  expert  was  here.  We 
want  to  get  a  few  figures  from  you  if  you  have  them  with  you.  What 
amount  of  capital  did  you  have  invested  in  your  business  in  1914, 
1917,  and  1918? 

Mr.  Burt.  I  am  sorry  to  say  that  I  did  not  understand  the  inquiry 
as  for  1914 ;  but  I  have  figures  with  me  for  1917  and  1918. 

Mr.  Miller.  Very  well.  Have  you  any  information  concerning 
1914  with  you? 
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Mr.  Burt.  No,  sir. 

Mr.  Miller.  Then  I  will  ask  you  only  concerning  1917  and  1918. 
Will  you  read  that  into  the  record,  Mr.  Burt,  please? 

Mr.  Burt.  I  am  afraid  I  have  mislaid  the  figures  as  to  the  capital 
invested,  but  I  can  tell  you  very  closely — close  enough  to  be  satisfied 
to  submit  it  in  a  sworn  statement. 

The  capital  invested  in  1917  was  $60,000.  It  might  vary  a  dollar 
or  two,  but  that  is  very  close  to  it. 

Mr.  Miller.  Now,  1918. 

Chairman  Ball.  One  question  there:  Does  that  include  the  real 
estate,  or  is  that  only  the  stock  ? 

Mr.  Burt.  That  mcludes  the  capital  stock  and  the  amount  of  the 
surplus. 

Chairman  Ball.  You  own  the  real  estate? 

Mr.  Burt.  We  own  our  real  estate,  but  we  have  a  comparatively 
small  equity  in  it. 

Chairman  Ball.  That  is  principally  stock;  stock  of  your  line  of 
goods? 

Mr.  Burt.  Yes,  sir.  Our  investment  so  far  as  the  shoe  business  is 
concerned  is  the  amount  of  money  necessary  to  carry  a  balance  in  the 
bank,  when  we  are  not  borrowing,  and  the  amount  of  stock  on  our 
shelves  and  the  amount  we  have  for  dues  from  our  customers.  We 
do  not  consider  our  Liberty  bonds  and  our  real  estate  as  having  any 
immediate  connection  with  our  business.  Of  course,  they  are  part  of 
a  statement  to  make  to  a  financial  institution,  but  we  consider  our  in- 
vestment is  what  we  have  invested  in  our  stock  of  shoes. 

Mr.  Miller.  Will  you  give  the  committee  the  amount  of  your 
gross  sales  for  1917  and  1918  ? 

Mr.  Burt.  For  1917,  $180,270,  and  for  1918,  $231,400. 

Mr.  Miller.  What  were  your  gross  profits  for  those  two  years? 

Mr.  Burt.  For  1917,  $75,048. 

Mr.  Miller.  Now,  for  1918. 

Mr.  Burt.  1918,  $84,709. 

Mr.  Miller.  Will  you  give  the  committee  your  net  profits  for 
those  two  years? 

Mr.  Burt.  The  net  profit  for  1917  was  $18,405;  for  1918  they 
were  less,  being  $16,863. 

Mr.  Miller.  The  committee  will  put  in  the  statement  from  which 
you  are  reading  as  Burt  Exhibit  A. 

(The  statement  referred  to,  marked  "Burt  Exhibit  A,"  is  here 
printed  in  full,  as  follows:) 

BmT  Exhibit  A. 

Statement  of  Arthur  Burt  Co.  made  to  anbcommittee  of  the  Senate  Committee 
on  District  of  Columbia,  Sept,  16,  1919, 


IftlT— Sales $180, 2rrO 

Gros? $75, 048 

Percentage 41.0 

Expense $56, 643 

Percentage 31. 4 

Net $18,405 

Percentage 10. 2 


1918— Sales $231, 417 

Gross $84, 709 

Percentage 36. 6 

Expense $67, 846 

Percentage 29. 4 

Net $16, 863 

Percwitage 7. 2 


Chairman  Ball.  Were  the  prices  of  shoes  in  1918  fixed  by  the 
Goremment  here? 
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Mr.  Burt.  I  am  very  glad  to  have  you  ask  that  question.  They 
were  not.  They  were  to  have  been  fixed.  The  War  Industries  Board 
had  a  joint  conference  with  the  tanners,  hide  men,  and  manufac- 
turers of  shoes,  wholesalers  of  shoes,  and  retailers  of  shoes,  with  a 
view  to  winning  the  war  through  the  help  of  the  shoe  business.  I 
should  say  that  10  weeks  were  spent  down  at  the  War  Industries 
Board  in  joint  conferences  as  to  the  most  practical  application  of  the 
intelligence,  industry,  and  patriotism  of  all  persons  connected  with 
the  shoe  business  toward  helping  to  win  the  war. 

The  shoe  business  is  quite  as  complex  as  anything  in  which  men 
engage  for  a  living.  There  is  an  infinite  variety  of  kinds  of  leather, 
kinds  of  shoes.  There  are  shoes  of  all  grades  and  kinds  for  men, 
women,  and  children.  Fabrics  are  used  very  largely  in  shoes,  both 
outside  and  inside.  The  feet  of  the  American  people  vary  greatly, 
even  in  localities,  to  say  nothing  of  their  likes  about  shoes.  The  War 
Industries  Board  recognized  veiy  quickly  and  very  cordially  the 
intricacy  that  there  was  in  the  shoe  business.  A  great  many  state- 
ments were  made  by  manufacturers,  and  more  particularly  by  re- 
tailers, because  it  seemed  to  the  War  Industries  Board — at  least  it 
appeared  to  us  who  sat  in  the  conference  that  it  so  seemed  to  them — 
that  the  distributor  was  the  most  important  factor  in  the  whole 
thing;  that  he  could  do  the  most  to  conserve  the  material  and  energy 
and  patriotism  of  the  whole  industry. 

To  that  end  these  conferences  led  to  a  request  by  the  board  that 
the  trade  in  general,  that  is,  the  tanners  and  manufacturers  and 
wholesalers  and  retailers,  would  submit  ofjthemselves,  of  their  own 
initiative,  a  set  of  regulations  by  which  we  would  all  agree  to 
abide  and  that  the  retauers,  through  their  association  and  the  manu- 
facturers through  theirs,  would  agree  to  see  that  they  were  enforced. 

Those  regulations  were  signed  by  the  manufacturers  and  whole- 
salers and  retailers  somewhere  about  September  of  last  year.  I  am 
not  sure  of  the  date — the  result  of  perhaps  three  months  work. 
They  were  very  comprehensive,  they  were  very  drastic,  but  they 
were  very  complete,  and  everyone  was  satisfied.  The  Government 
was  absolutelj'  satisfied,  and  told  us  when  we  were  through  that 
we  had  done  a  great  and  patriotic  work. 

The  regulations  were  to  go  into  effect  on  the  1st  of  June  of 
this  year,  but  such  a  short  period  elapsed  between  October  or  Sep- 
tember and  June  that  they  never  went  into  effect.  The  armistice 
was  signed,  the  board  was  dissolved,  and  it  was  felt  that  there  was 
no  necessity  of  putting  these  things  into  effect.  If  they  had  gone 
into  effect  and  the  war  had  continued,  they  would  have  been  very 
helpful. 

At  that  time  we  had  some  very  able  men  on  the  War  Industries 
Board.  Mr.  Baruch  was  one.  I  think  we  all  recognize  that  he  was 
a  man  of  intelligence.  It  was  verv  cordially  and  frankly  conceded 
by  them  that  40  per  cent  of  the  selling  price  of  merchandise,  that  is, 
shoes,  was  a  very  reasonable  profit,  not  on  the  cost,  but  on  the 
selling  price. 

Mr.  MiiiLER.  Eight  there,  Mr.  Buil:  You  say  it  was  agreed  by 
the  War  Industries  Board  that  40  per  cent  was  a  proper  profit 'if 

Mr.  Burt.  A  reasonable  profit. 

Mr.  MiixER.  They  agreed  to  that  at  the  War  Industries  Board? 
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Mr.  Burt.  They  agreed  to  that  as  a  basis  of  our  regulations,  and 
that  10  per  cent  was  a  reasonable  profit  on  the  sale. 

Chainnan  Ball.  That  fixed  it  at  50  per  cent? 

Mr.  BcBT.  That  would  seem  to  be  40  and  10,  making  50;  but 
there  are  two  different  calculations.  The  40  per  cent  was,  foF  in- 
titance,  on  a  shoe  that  we  bought  for  $6  and  sold  for  $10,  making 
$4  profit ;  but  if  we  got  a  dollar  out  of  that  for  ourselves — and  we 
were  hicky  if  we  did — it  took  $3  to  sell  that  shoe,  that  is,  to  go 
out  and  put  it  in  stock  and  turn  it  over  to  the  consumer  and  take 
the  slirinkage:  and  if  you  had  a  dollar  left  for  each  pair  of  shoes 
you  sold  at  the  end  of  the  year,  you  were  a  pood  merchant. 

Chairman  Ball.  What  do  you  mean  by  shrinkage?  I  do  not 
know  much  about  the  shoe  business.  I  did  not  suppose  there  was 
a    ven*   great   shrinkage   in  shoes   after  you   bought  them. 

Mr.  Burt.  I  will  give  you  a  concrete  example  of  shrinkage. 

When  the  war  broke  out,  it  occurred  to  us,  as  it  did  to  other  mer- 
chants in  town,  that  we  could  perform  a  very  satisfactory  service  to 
the  officers  of  the  Army  in  providing  footwear  for  them.  There  were 
comparatively  few  people  who  could  make  that  footwear.  There 
were  comparatively  few  people  who  thoroughly  understood  the  re- 
quirements of  an  officer's  boot  as  it  should  be.  Three  or  four  of  the 
Iiouses  here  invested  a  large  amount  of  money  in  that  business.  We 
went  to  the  factories  and  we  got,  in  some  respects,  the  right  of  way 
over  other  communities  in  getting  our  orders  filled  because  we  had  a 
great  demand  here.  The  demand  was  a  very  difficult  thing  to  handle. 
The  officers  were  here,  there,  and  everywhere.  They  were  in  training 
<*amps,  they  were  in  camps  that  were  not  exactly  training  camps,  but 
cantonments,  such  as  Camp  Meade;  they  could  only  get  to  town  occa- 
sionally, and  all  of  the  stores  had  engaged  a  large  force  of  exj)erienced 
men,  of  ability,  whom  you  could  not  hire  for  a  dollar  a  dav,  to  go  to 
tJiese  camps,  take  the  orders,  take  the  goods  out  there  and  lit  them  or 
brimr  them  back.  That  was  a  very  considerable  expense,  but,  so  far 
as  I  have  been  able  to  learn,  not  one  charged  a  cent  for  that  service. 

Mr.  Miller.  As  long  as  you  have  brought  up  that  subject,  Mr.  Burt, 
will  vou  turn  to  this  copy  of  the  Federal  Trade  Commission's  report 
and  look  at  pi^e  134? 

Mr.  Burt,  les,  sir. 

Mr.  Miller.  That  is  Robertson  Exhibit  A.  The  company  num- 
bered 370,  you  understand.    Is  your  company 

Mr.  Burt.  Of  course  I  do  not  know  that. 

Mr.  Miller.  You  will  note  there  that  your  percentages  in  the 
ri^t-hand  column  are  none  below  50  per  cent.  Those  are  on  tha 
military  shoes  you  sold  ? 

Mr.  Burt,   i  es,  sir. 

Mr.  Miller.  The  highest  one  there  is  "men's  tan  calf  bin,"  on 
which  vou  show  a  percentage  of  71. 

Mr.  feuRT.  In  the  extreme  right-hand  corner? 

Mr.  Miller.  Yes.  Will  you  explain  to  the  connnittee  why  such 
a  high  percentage  was  necCvSsary?  We  would  like  to  have  you  en- 
lighten osr  on  tnkt, 

Mr.  Burt.  I  would  be  very  glad  to  do  so.  I  would  say  that  that  is 
an  error,  although  it  is  no  doubt  taken  from  my  own  figures.  So  far 
as  I  know  we  never  sold  a  shoe  that  cost  $4.37  at  a  profit  that  would 
return  that  71  per  cent.    This  is  on  the  cost  price,  you  know. 


Digitized  by 


Google 


964  HIGH  COST  OF  LIVING  IN  DISTRICT  OF  COLUMBIA. 

Mr.  Miller.  The  selling  price  of  that  particular  shoe  was  $10.50 
upon  which  there  was  a  margin  of  profit  made  of  $4.37,  or  71  plus  per 
cent. 

Mr.  Burt.  The  only  way  I  can  see  how  that  shoe  was  sold  at  that 
price  was  that  we  had  bought  a  good  many  shoes  of  that  description  at 
a  much  higher  price  and  found  we  could  get  that  shoe  from  somebody 
when  we  could  not  keep  our  stock  full  and  the  shoes  were  all  of  the 
same  type  and  description.  Perhaps  there  might  have  been  50  pairs 
of  those  shoes.  For  us  to  sell  that  50  pairs  for  less  than  we  were 
selling  that  type  of  shoe  would  have  gotten  us  in  bad  right  away. 

Chairman  Ball.  There  is  one  question  I  want  to  asK  you  on  the 
percentage  proposition. 

I  gather  tnat  the  average  increased  price  was  50  per  cent  for  selling 
the  shoes.  I  know  that  the  $5-shoe  of  four  or  five  years  ago  is  now 
selling  for  $10.    That  is  my  experience  in  buying  shoes 

Mr.  Burt.  It  is  not  as  good,  either. 

Chairman  Baix.  Fifty  per  cent  of  $5  is  $2.50;  50  per  cent  of  $10 
is  $5.  That  is  not  an  increase  of  50  per  cent,  but  it  is  an  increase  on 
your  money  of  100  per  cent.     You  see  what  I  mean? 

Mr.  Burt.  I  am  sorry ;  but  I  do  not  quite  follow  you. 

Chairman  Ball.  Your  profit  jumps  from  $2.50  to  $5  on  one  pair  of 
shoes.    That  is  a  profit  of  100  per  cent. 

Mr.  Burt.  Men  who  have  stayed  in  business  very  long  have  long 
ago  discarded  or  discontinued  speaking  of  percentages  on  costs 
when  they  are  contemplating  selling.  Of  course,  percentage  will 
carry  through  all  percentages.  A  given  percentage  on  the  cost  is 
a  given  percentage  on  the  selling  price,  but  we  have 

Chairman  Ball.  I  would  like  to  state  that  all  the  questions  we 
ask  you  are  simply  for  information.  That  is  all  we  are  after  at  this 
investigation.  Of  course,  if  there  is  any  legislation  that  can  be 
passed  that  is  going  to  correct  the  condition,  we  w6uld  like  to  do 
it,  but  all  our  questions,  although  some  of  them  may  seem  very  perti- 
nent, are  merely  to  f^et  concrete  information. 

Mr.  Burt.  1  hope  that  you  will  understand  that  I  am  heartily 
in  favor  of  that.  If  there  is  anything  in  the  retail  business  in  /Gen- 
eral that  is  wrong 

Chairman  Ball.  Any  bill  that  we  pass,  of  course,  would  be  a 
general  one. 

Mr.  Burt.  The  retail  merchants  would  be  glad  to  have  it  cor- 
rected. 

Mr.  Miller.  Can  you  tell  the  committee  the  average  amount  of 
stock  carried  on  hand  by  you  for  the  years  1917  and  1918,  which 
are  the  years  we  are  discussing? 

Mr.  Burt.  I  think  I  can.    In  1917,  43,000 

Mr.  Miller.  That  is,  per  month? 

Mr.  Btjrt.  That  was  the  inventory  on  the  date  given.  That  is 
the  figure  I  have  here.  There  were  some  months  when  it  was  con- 
siderably more  and  a  few  when  it  was  a  little  less.  In  1918  it 
was  54,000. 

Mr.  Miller.  Will  you  please  give  us  the  months  in  those  two 
years,  if  you  have  them  there? 

Mr.  Burt.  In  which  the  inventory  was  taken? 
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Mr,  Miller.  Yes. 

Mr.  Bfrt.  Both  on  February  28. 

Mr.  Miller.  How  long  after  shoes  are  delivered  to  you  by  the 
manufacturer  do  you  have  to  pay  for  them  ? 

Mr.  Burt.  We  order  them  a  long  time  ahead  to  be  delivered  on 
dates  certain.  As  a  rule  they  are  not  delivered  on  these  dates,  but 
we  pay  for  them,  as  a  rule,  on  the  10th  of  the  month  followinsr  the 
(late  of  the  delivery.  All  shoes  received  in  August  are  paid  for  on  the 
10th  of  SeDtember. 

Mr.  Miller.  Can  you  give  the  committee  the  average  amount  of 
your  moj^hly  sales  for  those  two  years  that  we  have  been  dis- 
cussing? 

Mr.  Burt.  Only  by  dividing  by  12.  They  run  fairly  even.  It  is 
surprising  that  they  do,  considering  the  seasons. 

Mr.  Miller.  What  figure  would  that  be,  then  ? 

Mr.  Burt.  That  would  be,  for  1917,  about  15,000,  almost  exactly; 
for  1918,  just  a  little  less  than  20,000. 

Mr.  Miller.  In  this  table  that  you  have  submitted  as  Exhibit  A 
to  vour  testimony,  vour  expenses  for  1917  were  $56,000,  in  round 
figures,  and  for  1918,  $68,000,  in  round  figures.  Will  you  kindly 
tell  the  committee  what  you  include  in  the  item  of  expenses  in  the 
way  of  salaries  for  you  or  any  of  the  members  of  your  firm? 

Mr.  Burt.  For  1917  my  salary  was  $5,000.  For  1918  it  was  $7,000. 
For  1917  there  was  no  salary  paid  to  any  one  else  in  that  way.  In 
1918  the  treasurer  had  a  salary  of  $500.  The  secretary  liad  a  salary 
of  $l>O0  in  1917  and  $1,000  in  1918. 

Mr.  Miller.  Can  you  tell  the  committee  how  many  pairs  of  shoes 
you  bought  and  sold  in  the  years  1917  and  1918? 

Mr.  Bi  RT.  I  have  not  the  figures  here.  It  is  a  matter  of  record  in 
our  store. 

Mr.  Miller.  You  can  not  give  us  any  figures,  then  ? 

Mr.  Burt.  I  would  be  very  glad  to  give  them  to  you. 

Mr.  Miller.  Will  you  send  them  to  the  chairman  as  soon  as  you 
can  after  this  hearing? 

Mn  Burt.  Oh,  yes;  it  is  a  matter  of  tabulation. 

Mr.  Miller.  Will  you  be  good  enough  to  send  them  to  Chairman 
Ball,  then,  as  promptly  as  possible? 

Mr.  Burt.  Yes,  sir. 

Mr.  Miller.  Will  you  give  the  committee  the  expenses,  the  operat- 
ing costSj  per  pair  of  shoes  for  the  vears  we  have  been  discussing? 

Mr.  Burt.  As  soon  as  I  have  tliose  figures  we  can  divide  them 
into  these  exp(»npos  and  give  you  the  answer. 

Mr.  Miller.  Then  will  you  kindly  include  that  in  your  statement 
that  you  are  going  to  send  to  us? 

Mr.  Burt,  l  wfll  be  very  glad  to. 

(The  statement  referred  to  was  subsequently  submitted  and  is  here 
printed  in  full,  as  follows:) 

Washington,  D.  C,  September  16,  1919, 
Hwo.  L.  H.  Ball, 

United  States  Senate. 
OcAB  Senator  Ball:  In  calculating  the  operating  cost  per  pair  of  shoes 
•■d  for  1917  and  1918  we  have  deducted  from  the  cost  of  operation  10  per 
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cent  as  probable  cost  of  selling  hosiery,  findings,  and  repair  work,  which  then 
shows : 

1917— Total  cost  of  operating $56,643.00 

Less  10  per  cent 5,664.00 

Divided  by  pairs  sold  (16,220) 50,979.00 

Per  pair 3. 14 

1918— Total  cost  of  operating 67,  846. 00 

Less  10  per  cent 6, 784. 00 

Divided  by  pairs  sold  (19,471) _•  61,062.00 

Per  pair 3.13 

Yours,  very  truly, 

Abthub  Bubt  Co., 
Arthur  Bubt,  President, 

Mr.  MiLLBR.  Mr.  Robertson  would  like  to  ask  a  question,  Mr.  Burt. 

Mr.  Robertson.  Mr.  Burt,  would  dividing  the  expenses  as  shown 
here  by  the  number  of  pairs  of  shoes  sold  give  the  expense  per  pair 
of  shoes? 

Mr.  Burt.  I  would  say  not.  Mr.  Robertson. 

Mr.  Robertson.  It  occurred  to  me  thfiit  it  would  not,  because  you 
sell  hosiery  and  rubbers  and  various  other  shoe  findings,  the  expense 
of  selling  which  is  included  in  your  statement  of  expenses  here.  So 
the  figure  you  would  arrive  at  by  dividing  this  by  the  number  of 
shoes  sold  would  be  more  than  the  actual  cost  of  selling  the  shoes. 

Mr.  Burt.  If  it  is  desired  by  the  conmiittee  we  can  subtract  our 
sales  of  hosiery  and  findings  and  rubbers  per  pair  or  shoes  and  give 
the  actual  sales  of  shoes  and  divide  that  by  the  number  of  pairs, 

Mr.  Robertson.  That  would  be  better. 

Mr.  Miller.  We  are  only  discussing  shoes  here.  That  is  what  we 
want,  ^Ir.  Burt. 

Mr.  BiTRT.  Yes.    That  I  can  do. 

Mr.  Miller.  Mr.  Burt,  will  you  tell  the  committee  what  percentage 
of  the  cost  price  of  shoes  you  add  in  arriving  at  your  selling  price? 

Mr.  Burt.  Sixty-six  and  two-thirds. 

Mr.  Miller.  We  are  discussing  now  the  years  1917  and  1918. 

Mr.  Burt.  1916,  1917,  1918,  1919,  and  until  we  are  compelled  by 
•m  act  of  Congress  to  change  it,  or  by  changing  conditions  in  tlie 
cost  of  labor,  we  must  have  40  per  cent  on  our  sales  to  make  as  much 
.ns  a  bricklayer  or  a  carpenter,  for  ourselves. 

Mr.  MiLiiER.  Do  you  sell  as  many  pairs  of  shoes  now  as  you  did 
in  the  prewar  years? 

Mr.  Burt.  I  could  not  tell  you  that  without  my  figures,  but  I 
would  say  a  few  more,  not  a  great  many. 

Mr.  Miller.  Then  your  militry  shoe  business  not  altogether  make 
\ip  for  the  loss  of  civilian  trade  due  to  people  being  away  in  the 
Army,  some  of  your  customers  being  elsewhere? 

Mr.  Burt.  I  do  not  think  I  follow  you. 

Cht»irman  Ball.  The  population  of  Washington  has  increased 
givatly. 

Mr.  Burt.  I  would  say  that  the  military  business  was  an  extra.. 
I  think,  if  anything,  we  sold — ^this  is  a  matter  of  opinion,  I  have  not 
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the  i-ecord — I  would  say  we  sold  twice  as  many  pairs  of  civilian 
shoes  in  1917  as  we  did  in  1916. 

Mr.  Miller.  One  other  question  about  the  table  you  submitted  as 
Exhibit  A:    Do  your  expenses  include  income  taxes  or  other  taxes 
and,  if  so,  will  yau  tell  the  committee  what  they  were? 
Mr,  BuHT.  The  total  expense  includes  income  taxes, 
ilr.  Miller.  Does  it  cost  you  more  to  handle  a  pair  of  shoes  now 
than  it  did  in  1914? 
Mr.  Burt.  Yes,  sir. 

Mr.  Miller.  Can  you  ^ve  the  committee  the  figures  on  that? 
Mr.  Burt.  To  sell  a  pair  of  shoes? 
Mr.  Miller.  Yes. 

Mr.  Burt.  It  is  pretty  hard  to  say  what  it  costs  to  sell  a  pair  of 
shoes. 

Mr.  Miller.  I  want  to  bring  it  out,  and  it  is  to  your  interest  to 
have  it  brought  out.    That  is  wie  reason  I  ask  the  question. 

Mr.  Burt.  I  want  to  give  an  intelligent  answer,  that  is  all,  and 
a  truthful  answer. 

Mr.  M1LI.ER.  You  say  that  it  costs  you  more  to  handle  a  pair  of 
^hoes  now  than  it  did  five  years  ago.  What  has  caused  this  increase  ? 
Mr.  Burt.  All  of  our  merchandise  comes  to  us  by  express  instead 
of  by  freight.  That  is  perhaps  the  first  item.  Salesmen  who  were 
ver^*^  well  satisfied  with  a  weekly  wage  of  $18  and  $19  are  now  get- 
ting $40  and  $45. 

Mr.  Miller.  The  second  reason,  then,  is  the  increase  in  the  wages 
of  your  salesmen? 

\Ir.  Burt.  Yes,  sir.  That  is  the  principal  item  of  expense — and 
the  necessity  of  more  sales  people  to  the  number  of  pairs  of  shoes 
sold.     People  demand  a  different  .^rvice. 

Mr.  Miller.  Are  there  any  more  reasons  that  you  want  to  present 
to  the  committee? 

Mr.  Bubt.  Of  course  everything  in  any  store,  from  the  brooms 
that  we  sweep  with  and  the  cloths  that  we  clean  the  windows  with, 
cost  double  what  they  did.    There  is  not  anything  that  is  exempt. 
Chairman  Ball.  Do  you  own  your  own  buUding? 
Mr.  Burt.  We  have  an  equity  in  our  building. 
Chairman  Ball.  Of  course  any  repairs  to  your  building  would 
cost  more  now  than  under  ordinary  conditions? 
Mr.  Burt.  Yes,  sir. 

Mr.  Miller.  Before  the  war  was  it  your  practice  to  sell  broken 
lines  or  odd  lot  shoes  at  greatly  reduced  prices  toward  the  end  of 
the  season? 
Mn  Burt.  Yes,  sir. 

Mr.  Miller.  Do  you  do  that  now  or  do  you  get  a  better  price 
for  these  broken  lots  or  odd  lines  than  you  did  several  years  ago? 
Mr.  Burt.  Neither  one  of  those  questions  expresses  our  part  in 
that  matter. 

Mr.  Miller.  As  I  understand  it,  before  the  war,  at  the  end  of 
the  season  you  had  a  lot  of  broken  lines  or  odd  lots  of  shoes  that 
TOO  would  sell  at  greatly  reduced  prices.  Is  it  not  true  that  now 
Voa  are  able  to  dispose  of  the  same  character  of  goods  at  the  end 
of  the  season  at  much  better  prices? 

r.  Burt.  No  better  in  proportion  to  the  cost  of  them. 
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Mr.  Miller.  How  do  you  handle  the  odd  lots  and  broken  lines 
of  shoes  that  you  have? 

Mr.  Burt.  1  expect  my  conferees  will  smile  at  this,  but  we  make 
it  our  business  to  have  very  few  of  them.  We  can  not  afford  it  an^ 
more.  There  is  a  loss  there,  and  we  think  it  is  up  to  us  to  avoid  it 
as  much  as  we  can  by  keeping  fewer  of  them.  Our  store  is  not  a 
representative  store  in  Washington. 

Mr.  Miller.  I  have  always  considered  it  so. 

Mr.  Burt.  It  is  a  standard  store;  it  is  not  a  representative  store, 
so  far  as  the  costs  of  retailing  are  concerned.  As  to  some  of  our 
neighbors  who  so  more  than  we  do  into  the  fancy  goods,  their 
losses  on  that  class  of  goods  is  greater  than  ours.  Some  carry  a 
wider  range  of  sizes.  We  do  not  dodge  sizes.  We  carry  a  good 
stock  of  shoes,  but  we  do  not  carry  some  of  the  extreme  sizes  as 
some  of  our  neighbors  do.  They  never  knew  that  until  I  told  them 
this  morning.  We  are  ceaselessly  trying  to  lower  the  price  of  operat- 
ing a  shoe  store.  That  is  a  small  item  compared  with  salesmen's 
salaries,  but  it  is  an  item. 

Mr.  Miller.  Is  your  gross  profit  per  pair  of  shoes  practically 
twice  as  great  now  as  it  was  in  1914? 

Mr.  Burt.  I  could  onhr  tell  that  by — we  have  never  made  a  cal- 
culation of  the  gross  profit. 

Chairman  Ball.  You  will  give  that  in  yoiir  report  to  me  later^ 
anvhow  ? 

Mr.  Burt.  Yes,  sir. 

Mr.  Miller.  Is  it  not  a  fact  that  your  business  from  the  point  of 
view  of  number  of  pairs  of  shoes  handled  has  not  materially  in- 
creased, but  that  in  dollars  and  cents  your  profits  have  increased? 

Mr.  Burt.  Compared  with  what  years? 

Mr.  Miller.  Prewar  years. 

Mr.  Burt.  I  think  they  have.  If  I  made  a  statement  to  the  con- 
trary, I  did  not  mean  to  indicate  that  we  had  not  sold  more  shoes 
in  1916,  1917,  and  1918  than  we  sold  in  1914  or  1915.  The  question 
that  I  supposed  I  was  answering  was  comparing  1916  and  1917. 

Mr.  Miller.  That  would  be  due,  of  course,  to  the  higher  prices 
you  got? 

Mr.  Burt.  Both.  There  were  more  people  in  town.  I  may  be 
wrong,  but  I  think  we  sold  more  pairs  of  shoes  in  1916  than  we  did 
in  1915  or  1914. 

Chairman  Ball.  There  is  one  thinor  I  do  not  undei^stand  in  this 
report  of  yours.  In  1917  you  had  $180,270  and  in  1918  you  had 
$231,417.  xour  percentage  is  less  and  your  net  earnings  are  less. 
How  is  that  covered  in — ^by  the  increased  taxes  that  you  have  to  pay  ? 

Mr.  Burt.  No,  sir;  by  the  increased  merchandise  and  the  increase 
in  expenses.  We  could  not  get  the  prices;  we  could  not  sell  our 
goods  and  make  as  much. 

Chairman  Ball.  Has  your  percentage  been  reduced?  I  under- 
stand that  you  added  66}*  per  cent. 

Mr.  Burt.  That  is  our  rule.  We  do  not  always  do  it  Our  state- 
ment shows  that  one  year  the  gross  was  41  per  cent  and  the  other, 
I  think,  was  36  per  cent 

Chairman  Ball.  The  sales  were  veir  much  greater  and  yet  yoiif 
net  earnings  were  verv  much  less.  You  have  deducted  from  this 
your  profit  tax  to  the  Government,  I  suppose,  have  you  ! 
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Mr.  Burt,  In  both  cases.  Perhaps  I  am  not  answering  that  ques- 
tion correctly.  After  deducting  this,  that  is  what  we  got  for  our 
work  for  the  year  after  paying  our  taxes. 

Chairman  Ball.  Your  taxes  were  very  much  greater  last  year 
than  the  year  before? 

Mr.  Burt.  Yes;  but  our  net  return  was  less.  We  feared  we 
would  not  hold  our  volume  if  we  did  not  reduce  our  profit,  bor 
cause 

Chairman  Ball.  Oh,  you  did  reduce  your  profit? 

Mr.  Burt.  Yes,  sir;  we  did  reduce  it.  Our  statement  shows  that 
for  the  year  1918  our  gross  was,  I  think,  36  and  a  fraction,  as  com- 
pared with  41. 

Chairman  Ball.  Ther6  is  some  reduction  in  your  gross  profit,  too? 

Mr.  Miller.  Mr.  Robertson  wants  to  bring  out  one  point. 

Mr.  Robertson.  In  reference  to  this  statement,  Mr.  Burt,  you 
stated  a  moment  ago  that  your  investment  was  $60,000,  in  round 
figui*es,  in  1917.  You  show  that  your  net  earnings  that  year  were 
$18,405.  You  show  a  net  percentage  of  earnings  of  only  10  per  cent. 
$18,000  is  30  per  cent  of  $60,000. 

Mr.  Burt.  1  supposed  that  what  I  was  asked  for  in  this  statement 
was  the  percentage  on  our  sales;  $18,000  of  10  per  cent  of  $180,000. 

Mr.  Robertson.  This  is  not  a  percentage  on  investment;  it  is  a 
j)ercentage  on  sales? 

Mr.  Burt.  On  sales;  yes. 

Mr.  Robertson.  I  see.  Then  you  turned  over  your  capital  three 
times.  Your  sales  wjere  $180,000,  your  investment  $60,000,  and 
you  turned  over  your  capital  three  times,  and  you  made  on  the  turn- 
over 10  |)er  cent,  and  you  made  on  your  capital  invested  three  times 
that,  which  was  30  per  cent,  after  you  had  deducted  your  excess- 
profits  taxes? 

Mr.  Burt.  Yes,  sir.    May  I  make  a  statement? 

Chairman  Ball.  Yes. 

Mr.  Burt.  In  the  first  place,  I  would  like  to  acknowledge  my  ap- 
preciation of  what  I  would  call,  Mr.  Robertson,  the  initial  work  of 
your  commission.  I  think  you  have  started  on  a  good  thing.  It 
is  not  up  to  me  to  suggest  to  Mr.  Murdock  or  to  you  how  to  carry 
it  through,  but  if  wiis  can  be  made  an  educational  campaign 
bv  which  the  people  of  the  country  will  know  all  that  it  costs  and 
all  of  the  risks  or  retail  merchandising,  whether  it  be  shoes  or  any- 
thing else,  but  more  particularly  shoes,  because  the  shoe  business  is 
one  of  the  most  hazardous  businesses  there  is,  t  think  the  com- 
mission will  serve  the  country  very  well  indeed. 

Mr.  Robertson.  I  am  very  glad  to  hear  you  say  that,  Mr.  Burt. 

Mr.  Burt.  I  believe  in  statistics;  I  believe  in  figures,  and  I  try 
verr  hard  not  to  let  anybody,  particularly  myself,  fool  me  on  figures. 

'the  retail  shoe  business  requires  a  degree  of  plain  everyday  work 
and  thought  and  energy  and  involves  a  risk  that  I  believe  is  not 
equaled  by  any  other  business. 

Chairman  Ball.  That  is  one  thing  I  wanted  to  bring  out  some 
time  ago,  why  there  is  this  increased  risk  in  the  shoe  business. 

Mr.  Burt.' Because  the  people  want  what  they  want  when  they 
want  it.    We  can  not  sell  them  anything"  else. 

Chainnan  Ball.  Do  you  think  that  is  more  true  as  to  shoes  than 
m»  to  dothes  or  anything  else? 
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Mr.  Burt.  I  would  not  say  so,  so  far  as  that  goes,  but  I  think 
it  is  harder  for  a  shoe  merchant  to  get  what  the  people  want  when 
they  want  it  than  it  is  for  a  clothing  man.  Clothing  is  made  in  a 
comparatively  short  time.  There  are  no  lasts  or  patents,  and  styles 
are  not  as  intricate  in  clothing.  A  shoe  can  not  be  made  in  a  day. 
Even  an  ordinary  crade  of  shoe  requires  8  to  10  weeks  to  go  through 
the  factory.    We  have  first  to  settle  on  the  grade  of  shoes;  then  we 

f*  et  a  list  of  kinds.  You  must  rememiber  that  we  have  slippers,  we 
ave  pumps,  we  have  oxfords,  we  have  button  boots  and  laced  boots. 
We  have  them  made  of  numerous  kinds  of  leather  and  fabric,  vari- 
ous heights  of  heels.  Some  of  them  are  turn  soles,  some  are  welt 
soles,  and  we  carry  a  stock  for  the  public  of  somewhere  around 
five  or  six  himdred  pair  of  shoes  for  one  customer,  and  they  are 
valuable.  A  grocer  can  sell  a  thousand  cakes  of  soap  to  a  thousand 
different  people,  and  he  need  only  have  150  or  200  cakes  of  soap  in 
the  store,  because  he  can  have  them  coming  in  the  back  door  and 
going  out  the  front.  But  we  have  to  order  shoes  and  contract  for 
them,  and  when  we  have  done  that  we  have  got  to  take  them  and 
pay  tor  them. 

We  do  the  guessing;  we  hold  the  bag.  We  have  got  to  guess  at 
what  the  women  will  want  nine  months  hence.  We  give  our  orders 
to  the  manufacturers  for  those  shoes  on  the  price  of  shoes  at  that 
time.  When  they  come  in  we  have  to  take  them  and  sell  them. 
The  production  of  shoes  in  all  the  factories  has  fallen  off  from 
40  to  60  per  cent  and  none  of  us  has  had  as  many  shoes  as  we  could 
sell,  particularly  in  the  luxuries.  The  people  to-day  want  luxuries. 
If  they  were  all  to  wake  up-  to-morrow  morning  and  say,  "  We  will 
only  wear  staple  shoes,"  tne  shoe  business  would  be  bankrupt  to- 
morrow night.  People  go  on  from  step  to  step.  There  were  people 
not  long  ago  who  would  not  have  a  telephone.  Where  is  the  house- 
holder who  does  not  have  a  telephone  to-day  ?  They  come  into  our 
store  and  they  want  a  definite,  particular  thing.  Tfiey  want  people 
who  know  their  business  to  sell  to  them.  They  want  people  wVio 
are  gentlemen  and  who  wear  clean  collars  and  have  their  finger 
nails  cut.  It  makes  no  difference  what  part  of  the  city  it  is.  A 
neighborhood  store,  I  think,  can  operate  at  less  expense  than  we 
can.  They  want  service.  They  want  their  shoes  delivered.  They 
want  the  privilege  of  exchanging  them.  They  want  to  have  them 
charged.  If  a  lady  comes  in  and  wants  a  patent-leather  pump 
5|-A,  and  you  have  not  got  it,  you  have  got  to  be  honest  with  her 
and  tell  her,  "We  haven't  it."  She  goes  elsewhere.  We  do  not 
shovel  shoes  to  a  person. 

I  want  to  go  on  record  by  saying  that  shoes  are  for  sale  in  Wash- 
ington at  moderate  prices  for  all  who  want  them,  but  the  people 
care  very  little  for  tnem.  They  will  not  buy  them  in  any  quanti- 
ties. You  can  buy  shoes  to-day,  good  shoes,  at  $7  a  pair;  good 
enough  for  anybody.  But  they  are  sticking  around  on  the  shelves. 
You  can  buy  shoes  at  $10.  I  have  lots  of  shoes  at  $10.  I  do  not 
think  we  sell  six  pairs  a  day  of  those  shoes.  We  sell  shoes  begin- 
ning at  $10,  $12,  $14,  and  $15.  The  character  of  the  investment  is 
very  different  from  buying  a  lot  of  hardware  that  is  good  until  it 
is  sold.  We  might  buv  a  large  quantity  of  shoes  which  we  think 
are  going  to  sell  but  wiiich  we  may  not  sell  at  all.    We  mav  sell  90 
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pairs  out  of  100  for  considerably  less  than  we  paid  for  them. 
We  have  got  to  do  it  or  we  will  go  broke.  We  have  got  to  sell  the 
merchandise. 

When  you  consider  the  lenMh  of  time  in  which  we  are  obliged 
to  make  our  contracts,  and  wie  delay  in  getting  them  £Qled,  the 
expense  of  giving  the  people  good  service,  intelligent  service,  the 
right  shoe  at  the  right  time,  not  a  shoe  that  does  not  fit — ^because 
we  do  not  sell  shoes  that  way — it  is  a  hazardous  investment.  I  can 
point  out  to  you  the  stores  or  types  of  stores  whose  expenses  are 
much  less  than  ours,  but  we  call  them  ''shoe  shovelei*s."  Thev  do 
not  fit  shoes.  It  is  a  profession,  if  you  please.  I  have  been  in  it 
40  vears,  and  I  think  I  have  yet  something  to  learn.  I  am  trying 
to  learn,  and  I  am  trying  to  keep  my  business  so  that  the  grand- 
children of  the  people  who  are  coming  into  my  store  to-day  will 
come  in  a.s  the  grandchildren  now  are  coming  in  of  the  people  whom 
I  serve.  Tliey  trust  me.  They  trust  Mr.  Little,  Mr.  Rich,  Mr. 
Strai^berger,  Mr.  Hahn.  The  people  come  into  their  stores  and 
believe  them.  They  believe  they  are  honest,  reputable  merchants, 
and  if  Mr.  Robertson  will  incorporate  in  some  way  in  the  Federal 
Trade  records  some  of  the  difficulties  and  some  of  the  expenses  and 
some  of  the  risks  we  take 

Mr.  Robertson.  I  have. 

Mr.  Burt  (continuing).  I  will  be  giateful  to  lum,  and  the  people 
will  be  grateful,  because  they  only  want  to  be  set  right. 

There  is  no  profiteering  generally.  There  may  be  cases.  I  do  not 
mean  that  there  are  not  people  who  are  profiteering  in  shoes,  hut  I 
think  they  ai-e  very  few  and  far  between,  and  our  local  association 
and  our  national  association  would  be  very  glad  to  read  out  of  our 
association  anv  man  who  sells  anything  but  a  luxury  for  over  40  per 
cent  of  his  selling  price. 

Mr.  Robertson.  You  would  clear  a  profit,  then,  of  78  per  cent, 
w^hich  is  shown  in  your  figures  here,  which  in  some  cases  are  prob- 
ably excess  profits? 

Mr.  Burt.  But  if  you  please,  our  regular  profit  is  (565. 

Chairman  Ball.  We  are  very  much  obliged  to  you  for  your  testi- 
mony, Mr.  Burt. 

Mr.  Burt.  I  assure  you,  Mr.  Chairman,  it  is  a  great  pleasure  to  me 
to  give  factvS  in  connection  with  our  business  and,  so  far  as  I  can  speak 
for  the  industr}',  also  for  the  industry.  If  we  can  help  the  (rovern- 
nieiit  or  the  Federal  Trade  Conmiission  in  any  way  that  will  make 
the  people  of  the  country  feel  that  they  are  not  paying  more  in  the 
price  oi  a  pair  of  shoes  than  it  really  cost«  to  sell  them,  I  think  the 
people  will  be  satisfied,  and  I  know  of  no  authority  that  will  bring 
that  about  more  rapidly  than  the  Federal  Trade  Commission. 

Chairman  Ball.  Our  point  is  that  it  is  costing  too  nuich  to  sell 
them.  We  do  not  know  where  it  comes  in.  Possibly  it  comes  from 
the  bottom  up.  It  is  costing  too  much,  just  as  other  things  are  cost- 
ing too  much  to-day.    It  is  causing  this  ^neral  unrest. 

Mr.  Burt.  We  can  only  speak  as  retailers.  There  may  be  many 
other  costs  back  of  ours,  but  we  do  not  know  anything  about  it. 

Chairman  Ball.  I  do  not  mean  that  as  a  charge  against  the  retail 
dealers.  The  cost  of  most  thin^  to-day  is  too  much  above  the  normal 
cost,  not  only  shoes,  but  everytning  else. 
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Mr.  Burt.  I  do  not  think  it  is  any  more  in  shoes  tlian  it  is  in  anv- 
thino:  else. 

May  I  make  a  further  statement  i 

Chairman  Ball.  We  have  got  to  get  through  this  hearing  h;  li' 
o'clock,  anl  there  are  several  yet  to  testify. 

Mr.  Burt.  This  is  just  a  siUe  light:  that  is  all.  When  we  began 
to  sell  hosiery,  we  thought  that  we  were  going  to  have  nice  ho^efor 
the  ladies  at  a  moderate  price,  and  we  thought  that  we  were  s^imz 
to  he  smart  enough  to  beat  the  department  stores.  We  had  wonderful 
lio>iery  for  50  cents  a  pair.  A  man  came  into  the  stoi-e  one  dav  and 
>aiil.  *•  What  are  vou  doing  with  all  this  stuff?  Why  don't  you  diiuij) 
it  f  "  I  said.  '•  ^^  e  are  building  up  a  trade."  He  said.  '*  \\liy  don't 
you  throw  thi<  stuff  away  and  buy  what  people  want  ?  People  <lnn'l 
want  lisle  hosiery:  they  want  silk."  I  sold  the  cotton  hosiery  for  Ie>5 
than  it  co-^t  me  and  put  in  silk  hosiery,  and  then  we  l>egan  to  do  bu-i 
ness.  We  sell  a  great  many  more  pairs  at  $2.25  than  we  did  before 
at  50  cents.    It  is  beoau-e  we  have  what  the}*  want. 

Cliairman  Ball.  Yoiir  point  is  well  taken.    The  people  are  resf^m 
sible  for  a  great  deal  of  it- 
Mr.  Burt.  We  do  not  put  our  money  into  things  tliat  we  think  we 
a IV  not  ginng  to  sell. 

Chairman  Baix.  We  aiv  very  much  obliged  to  you  Mr.  Burt.  TVe 
will  now  hear  Mr.  Rich. 

TESTDCOKY  OF  lOL  HEBBERT  BICH. 

(Tlie  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  >!iiXFK.  Please  give  yor.r  f.dl  nan>e.  the  name  of  your  tinn. 

ar.vl  t!:e  place  of  d«^ing  bu-^ines^ 

Mr.  Ku  H.  Horlvrt  J.  Ri-  h.  manager  of  B.  Ri«h's  S<>ns,  1<^H  F 

Slnvt   XW. 
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Mr.  Millar.  For  those  two  members  of  the  firm  ? 

Mr.  Rich.  Each  of  those  two  members  of  the  firm. 

Ml'.  MnxER.  And  your  expenses,  of  course,  inchide  your  income 
tax? 

Mr.  Rich.  In  fact,  it  includes  the  excess-profits  tax,  but  the  net  in- 
come tax  of  the  individual  members  are  of  course  paid  out  of  their 
sliares  of  the  profits. 

Mr.  Miller.  WTiat  amount  of  capital  is  invested  in  stock  on  hand? 

Mr.  Rich.  I  have  not  those  figures  with  me. 

Mr,  Miller.  Can  you  give  the  comnfiittee  the  average  amount  of 
stock  carried  on  hand  in  those  years? 

Mr.  Rich.  I  can  onlv  guess  or  estimate.  I  think  the  figure  in  1918 
was  around  $90,000.    I'hat  was  a  monthly  average. 

Mr.  Miller.  In  1917? 

Mr.  Rich.  1917,  I  have  no  recollection,  and  the  figure  for  1914  I 
liave  no  recollection  of.    I  would  have  to  gjet  it. 

Chairman  Ball.  It  would  be  greater  in  1918  on  account  of  the 
increased  prices? 

Mr.  Rich.  The  cost  of  merchandise. 

Mr.  MirxER.  How  long  after  your  shoes  are  delivered  by  the  manu- 
facturer do  you  have  to  pay  for  them? 

Mr.  Rich.  Some  of  them  within  10  days  and  some  of  them  on 
the  tenth  day  after  the  date  of  shipment. 

Mr.  Miller.  The  maximum  date  is  the  latter? 

Mr.  Rich.  The  maximum  date  is  the  latter,  and  it  is  unusual.  It 
only  applies  to  about  20  per  cent  of  our  purchases. 

Mr.  Miller.  What  is  the  average  amount  of  jour  monthly  sales? 

Mr.  Rich.  In  1918 — you  can  get  that  by  dividing  by  12;  that  is 
all  I  can  do.  . 

Chairman  Ball.  That  is  very  easily  worked  out  without  going 
into  that. 

Mr.  Miller.  Can  }ou  give  the  committee  the  number  of  pairs  of 
shoes  you  bought  and  sold  in  those  years? 

Mr.*  Rich.  I  have  not  that  data.  I  have  not  it  on  record  at  the 
store,  either. 

Mr.  Miller.  On  the  matter  of  military  shoes,  will  you  refer  to 
pace  134  of  the  report  of  the  Federal  Trade  Commission  on  leather 
ana  shoe  industries,  which  has  been  inserted  in  Mr.  Robertson's 
testimonv  as  Exhibit  A  ?  I  understand  that  company  No.  371  refers 
to  some  figures  obtained  from  your  company,  Mr.  Rich? 

Mr.  Rich.  Yes. 

Mr.  Miller.  I  also  observe  that  your  percentage  of  profit  in  1918 
was  much  lower  than  any  of  tlie  others,  ranging  from  38  per  cent, 
the  lowest,  to  58  per  cent,  the  highest. 

Mr.  Rich.  That  was  accounted  for  by  the  fact  that  we  averaged 
in  the  cost  of  our  military  footwear  what  we  had  on  hand. 

Mr.  MttJURtu  You  also  gave  soldiers  in  uniform  a  discount? 

Mr.  Rich.  No;  we  gave  soldiers  in  uniform  no  discount,  but  gave 
discountd  of  sales  through  post  exchanges. 

Mr.  Miller.  Wliat  do  you  consider  that  your  average  per  cent  of 
profit  should  be?  You  have  heard  the  witness  who  preceded  you 
testify  that  he  considered  66f  per  cent  proper. 

Mr.  Rich.  Sixty-six  and  two-thirds  per  cent  of  the  cost  has  been 
our  average  mark-up. 
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Mr.  Miller.  Yet  how  is  it  that  you  are  able  to  sell  military  shoes 
at  a  less  percentage  of  profit? 

Mr.  Rich.  As  I  said,  by  averaging  the  previous  purchases  at  a 
very  much  lower  figure. 

Mr.  Miller.  I  wanted  to  bring  that  out,  because  that  is  particu- 
larly significant  in  the  figures  concerning  your  firm. 

Did  the  military  trade  increase  your  business  perceptibly,  and 
also  increase  your  profits  perceptibly  ? 

Mr.  Rich.  It  increased  our  business,  but  I  would  not  say  our 
profits.  Our  average  profit  was  the  same  on  the  amount  of  business 
we  did. 

Mr.  Miller.  Do  you  sell  more  pairs  of  shoes  now  than  you  did 
in  the  prewar  years? 

Mr.  Rich.  I  would  say  about  25  per  cent  more. 

Mr.  Miller.  Does  it  cost  you  more  to  handle  a  pair  of  shoes 
now  than  it  did  in  1914? 

Mr.  Rich.  It  does,  about  twice  as  much. 

Mr.  Miller.  Please  explain  briefly  the  details. 

Mr.  Rich.  Our  rent  has  doubled,  the  wages  of  our  sales  force  are 
two  and  a  half  times  as  much  as  they  were  in  1914,  and  the  little 
expenses,  like  express  charges,  which  are  small,  but  in  the  aggregate 
amount  to  considerable,  have  also  increased  considerably. 

Mr.  Miller.  Is  it  true  that  the  gross  profits  for  a  pair  of  shoes 
is  twice  as  much  as  it  was  five  years  ago? 

Mr.  Rich.  The  gross  profit  per  pair  of  shoes  in  dollars  or  in 
percentage? 

Mr.  JSmxER.  In  dollars. 

Mr.  Rich.  I  should  say  it  is. 

Mr.  Miller.  Then,  it  is  true  that  from  the  standpoint  of  the 
number  of  .shoes  handled,  your  business  is  jfractically  the  same,  but 
your  profits  in  dollars  and  cents  are  higher? 

Mr.  Rich.  And  our  investment  is  higher  also. 

Chairman  Ball.  Thank  you,  Mr.  Rich.  The  committee  will  next 
hear  Mr.  Meyer. 

TESTIUONT  OF  HE.  SOL  METEE. 

(The  witness  was  duly  sworn  bv  Chairman  Ball.) 

Mr.  Miller.  Please  give  your  full  name  and  your  place  of  doing 
business. 

Mr.  Meyer.  Sol  Meyer,  of  S.  N.  Meyer  (Inc.),  1331  F  Sti-eet 

Mr.  Miller.  Can  you  give  the  amount  of  capital  you  had  in- 
vested in  your  business  in  the  years  1914,  1917,  and  1918? 

Mr.  Meter.  No  ;  but  I  will  submit  that  to  the  committee  as  soon 
as  the  auditor  can  finish  it,  which  will  be  inside  of  4  days.  There 
is  an  auditing  firm  going  over  our  books  now,  and  these  facts  will 
be  gotten  up. 

Mr.  Miller.  You  can  not  get  them  in  any  earlier  than  that? 
We  hope  the  testimony  will  be  printed  before  that. 

Mr.  Meyer.  I  can  give  you  1918  and  1917,  I  think^  immediately. 

Chairman  Ball.  That  will  be  sufficient  for  this  testimony,  and  we 
will  let  it  go  at  that.  We  do  not  want  to  hold  up  printing  the 
testimony. 
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Mr.  Miller.  What  we  are  interested  in  is  your  shoe  trade,  not 
all  the  other  side  lines. 
Mr.  MErER.  That  is  what  I  was  going  to  bring  forth.    Before 

foing  into  the  testimony  I  will  say  that  we  are  not  shoe  dealers. 
Ve  are  primarily  a  military  house.  Shoes  are  a  side  line  with 
us.  Up  until  September  1  of  this  year  shoes  were  not  a  separate 
depaitment.  We  had  no  separate  records  on  shoes.  I  can  only 
give  you  from  memory  and  from  bills  and  invoices  and  sales  checKS 
such  facts  as  you  might  want.  We  can  not  give  you  for  any  year  the 
amount  of  shoe  business,  because  we  never  Kept  it  separate. 

Mr.  Miller.  Then  I  will  say,  Senator,  that  I  only  want  to  ask  Mr. 
Meyer  some  questions  about  military  shoes  as  brought  out  in  this 
Fe<leral  Trade  Commission  report 

Will  you  refer  to  page  134?  On  page  134  you  will  note  that  under 
company  No.  375  military  shoes  first-grade,  are  given.  Have  you 
the  point  there? 

Air.  Meyer.  Yes,  sir. 

>[r.  Miller.  In  1918,  for  instance,  the  margin  of  profit  was  78^ 
per  cent  on  that  particular  grade  of  shoe. 

Mr.  Meter.  Yes,  sir. 

Mr.  Miller.  Will  you  tell  the  committee^  why  it  was  necessary, 
in  your  opinion,  to  get  those  prices  for  these  shoes? 

Sir.  Meyer.  Just  a  moment;  I  want  to  veri:hr  these  figures. 

In  the  first  place,  we  bought  shoes  and  marked  them  at  the  pre- 
vailing prices  of  the  other  shoe  stores.  The  percentage  of  profit  we 
nm-er  ngure  on,  because  it  is  simply  a  question  of  selling  shoes  along 
with  our  other  stuff. 

Mr.  Miller.  That  was  a  standard  military  shoe,  was  it  not,  that 
you  bou^t  for^y  $7  and  sold  for  $12.50 1 

Mr,  Meyer.  Where  are  you  reading  now? 

Mr.  Miller.  That  same  column,  military  shoes,  first  grade. 

Mr.  Meyer.  $6.50;  sold  for  $10.50. 

Mr  Miller.  That  was  back  in  1916.    I  was  referring  to  1918. 

Mr.  Meyer.  In  1918  it  cost  $7  and  it  was  sold  for  $12.50. 

Mr.  Miller.  Can  you  give  the  committee  any  reasons  why  you 
had  to  sell  the  shoes  for  that  price  ?    We  want  your  side  of  it 

Mr.  Meyer.  There  is  no  reason  at  all.  Our  margin  of  profit  was 
not  fixed.  We  never  had  any  particular  margin  of  profit  to  make 
on  shoes.    Other  shoes,  perhaps,  sold  at  less  profit. 

Mr.  Mnj.ER.  Then  you  consider  that  the  margin  of  profit  was 
justifiable  if  you  were  able  to  get  it  from  your  customers? 

Mr.  Meyer.  Certainly.  Shoes  are,  as  I  told  you,  a  side  line  with 
us.  In  fact,  we  do  not  intend  to  continue  the  shoe  department,  and 
we  figured  on  taking  a  loss  on  quite  a  number  of  shoes  when  the 
was  ended. 

Chairman  Ball.  Now,  Mr.  Little,  we  will  hearyou. 

TESTIUONY  OF  MR.  NEWMAN  0.  LITTLE. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Miller.  Will  you  give  your  full  name  and  your  place  of 
doing  business  ? 

Mr.  IjIttle.  Newman  G.  Little,  1211  F  street :  of  Snyder  &  Little. 

Mr.  MiLiiER.  Can  you  give  the  committee  figures  showing  the 
capital  invested  in  your  business  in  1914,  1917,  and  1918! 
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Mr  Little.  I  am  unable  to  furnish  the  figures  for  1914,  for  to 
I .  ason  that  I  was  a  silent  partner  in  the  concern  of  Snyder  &  Kidd 
until  Mr.  Kidd's  untimely  death  in  an  automobile  accident,  and 
then  our  business  was  reorganized  as  "  Snvder  &  Little,"  sometime 
in  1915.     So  I  have  only  the  figures  for  1916,  1917,  and  1918. 

Mr.  Miller.  Will  you  kindly  give  those  to  the  committee? 

Mr.  Little.  May  I  make  a  conunent?  You  have  been  a^kin^ 
for  average  stork.  January  1  is  our  stock-taking  time,  and  thj' 
figures  are  unfortunately  based  on  that  date. 

Chairman  Ball.  That  would  not  be  a  fair  average  stock? 

Mr.  Little.  No,  sir.    The  stock  is  higher  than  that. 

Mr.  Miller.  Could  you  give  the  connnittee  your  gross  sales  for 
those  three  years? 

Mr.  L1TT1.E.  Yes,  sir.  In  1916,  they  were  $99,531.83.  In  1911. 
they  were  $116,108.91.    In  1918,  $2-21,963.09. 

Mr.  MiiXER.  What  were  your  gross  profits  in  those  three  yea^! 

Mr.  LrrTLE.  The  gross  profits  were  $41,000  for  1916,  R^,!'^^' 
for  1917,  and  $88,000  for  1918. 

Mr.  Miller.  Have  you  the  figures  showing  your  net  profits  for  IIk 
same  years? 

Mr.  LiTTi^.  I^ss  the  expenses,  $7,429.69  for  1916;  $11,773.64  for 
1917;  $29,715.34  for  1918. 

Chairman  Ball.  Your  expenses  did  not  increase  in  proportion 
to  the  increase  in  your  sales  ? 

Mr.  Little.  No;  and  may  I  explain  the  reason  why?  I  knoi» 
your  time  is  valuable,  but  I  woula  like  to  have  an  opportunitj  l'^' 
explain  some  of  the  things  that  for  30  years  have  been  driven  inN^ 
me.  I  would  like  to  explain  to  gentlemen  who  might  be  led  to  U- 
lieve  that  the  shoe  business  can  be  put  on  the  same  basis  wifh 
other  businesses. 

In  the  first  place,  my  father  laid  the  foundation  in  the  seventh-. 
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Mr.  LoTTLE.  An  all-patent  Colt — and  if  thev  do  not  go,  you  can 
put  them  in  the  furnace.    That  is  what  we  will  probably  have  to  do. 

Two  employees  of  the  Treasury  who  are  preaching  for  economy 
gave  us  a  call,  and  I  said  to  the  two  parties  who  were  inte|:viewing  me 
that  here  was  the  real  cure  for  high  prices  to-day.  If  people  knew 
we  had  this  [indicating]  they  would  buy  them.  They  are  foot  cover- 
ings, and  they  are  very  good  in  many  ways.  They  are  superior 
shoes  from  the  point  of  material.  We  can  not  get  a  stock  as  fine  as 
that  to-day. 

Mr.  Mm-ER.  Do  you  sell  those  shoes  at  a  reasonable  rate? 

Mr.  Ltttle.  I  will  tell  vou  what  happened  the  other  day.  A  lady 
came  to  our  store  and  said  to  the  salesman,  "  I  have  $10  for  two  pairs 
of  shoes,  and  I  am  not  bothering  about  style."  He  came  to  me  and  I 
said,  "  Button  shoes.  Let  the  bars  down.  Give  her  the  best  in  the 
house."  And  she  got  them.  We  have  got  to  charge  these  off.  They 
will  not  be  fit  to  show  in  a  little  while. 

You  can  walk  into  my  store  and  find  long  profits.  Take,  for  ex- 
ample^ a  shoe  for  which  I  used  to  pay  $3,  and  sold  for  $5.  It  kept 
up,  and  up,  and  up.  To-day  I  am  paying  $7  and  selling  the  shoe 
for  $11.  Each  time  a  shipment  has  come  in  I  have  averaged  the  cost 
of  the  staple  shoes.  The  result  is  that  you  may  walk  into  my  store 
to-day  and  find  a  pair  of  shoes  that  I  paid  about  $3.50  for  some  time 
ago  selling  for  $11.  But  they  have  borne  the  average  all  the  way  up. 
and  these  are  marked-up  because  they  are  necessary  shoes. 

We  do  not  feel  that  way  about  this  stuff  [indicating].  We  do 
want  40  per  cent  of  the  selling  prices  on  that  and  on  this  [mdicating]. 

Back  m  1915,  10  per  cent  of  my  purchases  were  shoes  for  the  class 
of  people  who  could  afford  them  and  desired  to  have  them.  To-day 
I  have  less  than  10  per  cent  of  conservative  shoes,  and  I  have  bought 
over  90  per  cent  of  this  stuff  [indicating]. 

As  Mr.  Burt  has  said,  we  are  simply  following  the  trend. 

There  is  another  thing  I  want  to  suggest  in  connection  with  these 
figures,  and  that  is  I  have  no  way  of  separating  our  large  accessory 
figures  from  shoes. 

Mr.  MnjJBR.  In  other  words,  your  Exhibit  A  is  for  the  whole  bus- 
iness? 

Mr.  Little.  For  the  whole  business.  I  have  no  way  of  separating 
it.  We  have  sold  buckets  full  of  cut  steel  buckles,  which  render 
a  considerable  profit. 

Mr.  MttjiEr.  Mr.  Little,  we  want  to  get  a  few  points  from  you 
and  then  the  Senators  will  be  through. 

Is  it  not  true  that  the  gross  profit  for  a  pair  of  shoes  is  twice  as 
much  as  it  was  in  the  prewar  years? 

Mr.  Little.  And  my  investment  and  expenses  have  certainly  kept 
pace  with  it. 

Mr.  Miller.  Then  you  answer  that  question  in  the  affirmative  ? 

Mr.  Ltttle.  Let  me  think.  I  am  not  as  good  on  figures  as  I  am  on 
shoes.  I  can  show  you  our  gross  figures.  They  would  have  to  be 
doubled,  would  they  not,  if  we  applied  a  percentage  of  mark-up 
to  a  $5  product  and  then  applied  that  same  percentage  to  a  $10 
product? 

Mr.  Miller.  That  is  what  I  wanted  to  bring  out.  Is  it  a  fact  that 
you  have  handled  more  shoes  and  done  a  larger  business  over  the  last 
five  years? 
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Mr.  Little.  No;  the  growth  of  our  business  came  pretty  steadily 
until  these  numerous  war  workers  came  to  town. 

Mr.  Miller.  It  has  increased  in  dollars  and  cents? 

Mr.  Little.  Oh,  yes. 

Mr.  Miller.  Due  to  what? 

Mr.  Little.  Due  to  the  increased  cost  of  the  product  with  our 
regular  mark-up  applied  to  it. 

Mr.  Miller.  Due  to  the  higher  prices? 

Mr.  Little.  Yes.  This  seems  to  be  the  foundation  of  all  this 
thing  that  you  gentlemen  are  trying  to  solve  for  the  public.  Parties 
from  the  Treasury  came  in  and  said  "  We  are  inclined  to  believe,  in 
the  shoe  business,  that  a  dollar  is  worth  about  30  cents."  I  said,  "  It 
will  not  take  me  two  minutes  to  show  you  that  it  is  worth  50  and 
better." 

Here  is  a  $6  product  [indicating] .  Here  is  an  $18  product  [indi- 
cating]. 

I  have  another  pretty  one  [producing  another  shoe].  We  sell 
these  like  we  used  to  sell  Congress  gaiters.  They  can  not  come  in  fast 
enough.  Every  one  of  these,  gentlemen,  come  in  by  mail.  Express  is 
not  fast  enough.    Parcels  post  saves  the  day. 

(Shoe  exhibited  was  a  cloth-of -silver  evening  slipper.) 

Chairman  Ball.  The  statement  has  been  made  that  we  have  heard 
dealers  handling  only  the  highest  class  of  shoes,  the  fancy-grade 
shoes ;  that  it  is  not  fair  to  those  interested  in  the  shoe  industry  that 
those  figures  go  out  with  no  statement  from  dealers  in  the  lower 
grades  of  shoes  as  to  what  their  profit  is,  etc.  There  are  some  gen- 
tlemen here  who  would  like  to  testify  just  briefly  with  regard  to  the 
cheaper  grades  of  shoes,  the  prices,  and  the  profit  on  those  shoes. 
Now,  we  will  hear  Mr.  Hahn. 

TESTIMONY  OF  ME.  EBWDT  HAHN. 

(The  witness  was  duly  sworn  by  Chairman  Ball.) 

Mr.  Hahn.  I  am  not  prepared  to  make  a  statement,  Mr.  Chairman. 

Chairman  Ball.  We  will  ask  you  to  file  your  statement  with  the 
committee  and  it  will  become  a  part  of  the  printed  report  and  ffo  to 
the  public.  Make  your  statements  under  oath,  of  course,  and  file 
them  with  the  committee.  It  will  be  the  same  as  if  it  had  been  sub- 
mitted to  the  open  committee. 

Mr.  Hahn.  I  can  set  it  on  the  'phone  and  give  it  to  you  right  now. 

Chairman  Ball.  1  would  rather  have  it  filed  in  writing. 

([The  statement  referred  to  was  subsequently  submitted  and  is  here 
printed  in  full,  as  follows:) 

Washington,  D.  C,  September  16,  1919. 
Hon.  L.  Heisler  Ball, 

Chairman  Subcommittee  on  High  Cost 

of  Living  in  the  District  of  Columbia, 

United  States  Senate. 
Deab  Sir:  In  compliance  ^ith  the  request  of  your  committee,  before  whom 
I  was  sworn  this  day,  I  beg  to  submit  herewith  data  relative  to  the  business 
(lone  by  William  Hahn  &  Co.,  which  shows  our  net  profits  to  be  as  follows: 

Percentage  of  profit. 

1916 8.85 

1917 7. 88 

1918 6.17 
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These  figures  do  not  take  Into  consideration  expenditures  for  improvements 
to  buildings  and  store  fixtures  nor  income  and  profit  taxes.  Deducting  tliese 
items,  our  net  percentage  of  profit  for  the  year  1918  would  be  reduced  to  2.1 
per  cent. 


Year. 

Cross  sales. 

Net  profit. 

Percentage 
of  profit. 

1916 

$465,572.88 
552,665.85 
890,162.76 

138,819.17 
40,807.01 
54,954.71 

8.35 

1917 

7.38 

1918 

6.17 

WnxiAM  Hahn  &  Co., 
By  William  Hahn, 

Vice  President. 
Witness  excused. 

Chairman  BaiaL.  This  closes  the  hearings  on  food  and  wearing 
apparel.  The  committee  is  going  over  the  testimony  very  carefully 
and  will  make  its  report  to  the  rull  committee,  ana  see  what  legis- 
lation can  be  recommended. 

(Whereupon,  at  12  o'clock  noon,  the  hearings  adjourned  subject  to 
the  call  of  the  chairman.) . 
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raOH  COST  OF  LIVING  IN  THE  DISTRICT  OF  COLUMBIA. 


December  8  (Calendar  Day  Deteml)er  U),  1910. — Ordered  to  be  printed. 


Mr.  Sherman,  from  the  Committee  on  the  Disttict  of  Columbia, 
submitted  the  following 

REPORT. 

[Pursuant  to  S.  Res.  150.] 

The  Committee  on  the  District  of  Columbia,  who  were  directed  by 
a  Senate  resolution  of  Julv  15,  1919,  to  inquire  into  the  question  of 
prices,  rents,  or  related  subjects  in  the  District  of  Columbia,  and  to 
report  to  the  Senate  thereon,  have  concluded  their  investigation  as  to 
rents,  and  on  September  11,  reported  a  bill  (S.  2992)  to  create  a  rent 
commission  in  the  District  of  Columbia,  to  the  Senate,  which  was  sub- 
sequently passed  as  an  amendment  to  the  food-control  act,  and  has 
now  been  presented  to  the  President  of  the  United  States  for  ap- 
proval. 

The  following  summary  includes  a  review  of  the  investigation  made 
by  and  testimony  presented  to  the  subcommittee  of  the  District  of 
Columbia  Committee  of  the  Senate,  which  inquired  into  the  high  cost 
of  living  in  Washington,  and  a  summarization  of  the  proposals  made 
to  ameliorate  the  present  conditions. 

It  touches  onlj  upon  the  features  of  the  testimony  which  are  of 
value  in  determining  whether  the  distribution  of  foodstuffs  in  the 
District  of  Columbia  can  be  facilitated  or  improved,  and  whether 
profiteering,  on  a  basis  of  a  study  of  capitalization,  volume  of  busi- 
ness, and  net  profits,  exists.  There  is  no  reference  to  the  various 
prices  given  by  various  witnesses  through  the  entire  course  of  the  in- 
vestigation, because  of  the  practical  impossibility  of  reducing  these 
prices  to  any  basis  which  would  permit  of  an  analytical  study.  A 
report  on  the  rent  situation  is  included. 

Producers,  distributors,  and  consumers  gave  testimony  and  their 
examination  by  the  committee  was  supported  by  an  independent  in- 
vestigation which  served  to  supplement  the  facts  developed  at  the 
hearings. 

1.  Sale  of  Farmers'  Produce  in  District  of  Columbia. 

Nearly  all  the  farm  produce  sold  in  Washington  and  grown  within 
a  radius  of  25  miles  is  sold  and  disposed  of  by  the  growers  at  the 
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farmers'  produce  market.  Some  farmers,  principally  those  who 
produce  on  a  limited  scale,  sell  directly  to  consumers  and  do  not 
avail  themselves  of  a  place  in  the  market,  merely  backing  their 
wagons  or  trucks  up  alongside  the  curb  in  the  vicinity  of  the  Center 
Market  and  selling  foods  in  small  quantities.  But  in  the  total  vol- 
ume of  produce  sold  in  Washington,  these  producers  who  sell  at  re- 
tail represent  an  almost  negligible  proportion.  The  bulk  of  farm 
produce  grown  in  the  vicinity  of  Washington  is  sold  in  gross  at  the 
farmers'  produce  market. 

THE  farmers'  market. 

This  market  is  located  on  B  Street,  between  Tenth  and  Twelfth 
Streets  NW.  It  is  built  and  is  owned  by  the  District  government. 
It  is  administered  and  managed  by  the  bureau  of  weighte,  measures, 
and  markets  of  the  District  government,  which  is  represented  by  a 
market  master,  who  maintains  an  office  and  is  in  daily  attendance 
at  the  market.  The  establishment  consists  of  three  long  sheds  which 
afford  shelter  to  the  trucks  and  wagons  of  the  farmers. 

At  the  beginning  of  each  year,  farmers  who  desire  to  use  this 
market  during  the  coming  year  make  application  for  space,  specify- 
ing the  days  of  the  week  and  months  of  the  year  they  desire  to 
occupy  same.  A  nominal  fee  of  20  cents  per  day  is  charged  for  the 
use  of  one  space,  and  it  is  allotted  with  the  understanding  that  the 
farmer  will  only  sell  produce  of  his  own  raising.  There  is  no  over- 
crowding at  the  marKet,  and  up  to  the  present  time  the  market 
master  has  been  able  to  accommodate  all  persons  who  have  made 
application  for  space.  On  an  average  busy  day  in  the  busy  season 
the  number  of  producers  using  the  market  is  generally  about  420. 

THE  PRODUCE  FARMERS. 

The  produce  farmers  who  use  this  market  come  from  within  a 
radius  of  25  miles,  from  Virginia,  Maryland,  and  the  District  of 
Columbia.  At  the  present  time  a  majority  of  them  own  motor  trucks 
with  which  they  bring  their  goods  to  market,  and  those  who  do  not 
have  motors  use  horses  and  wagons.  They  leave  their  homes  early 
in  the  morning — shortly  after  midnight — and  arrive  at  the  market 
from  2  o'clock  on  until  4.30  a.  m.  At  the  latter  hour  the  market  is 
open  and  the  sale  of  goods  is  begun. 

THE  PURCHASERS. 

An  impression  seems  to  prevail  that  this  market  is  most  generally 
resorted  to  by  the  consumer,  and  that  the  farmers  who  bring  their 
produce  in  here  sell  directly  to  the  consumer,  thus  doing  away  with 
a  commission  merchant's,  or  middleman's,  profit.  But  such  is  not 
the  case.  There  are  no  municipal  or  market  regulations  saying  to 
whom  the  farmer  shall  sell — they  may  sell  to  anybody — but  in  reality 
the  bulk  of  their  goods  goes  in  gross,  at  wholesale  prices,  to  hucksters, 
hotels,  boarding  nouses,  clubs,  and  even  to  commission  merchants, 
who  sell  it,  in  turn,  to  retail  grocers,  who  dispose  of  it  to  the  con- 
sumer. 

There  are  a  number  of  reasons  why  the  farmers  prefer  to  sell  in 
bulk  at  wholesale  prices,  rather  than  dispose  of  their  goods  in  small 
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lots  at  retail  prices.  The  principal  reason  is  the  saving  in  time. 
A  truck  load  of  produce  can  be  disposed  of  much  more  quickly  when 
sold  hj  the  barrel  or  bushel  than  when  sold  by  the  pound  or  dozen. 
Disposing  of  their  produce  quickly,  the  farmers  are  enabled  to  get 
away  from  the  market  and  started  for  home,  many  of  them,  before 
noon. 

Many  of  the  farmers,  too,  have  an  aversion  to  selling  to  the  retail 
trade.  *  "I,  for  one,  would  not  sell  a  dollar's  worth  to  the  consumer," 
said  L.  D.  Cassard,  a  produce  farmer  who  appeared  before  the  com- 
mittee (see  p.  383  of  the  record).  "If  I  had  a  friend  I  would  give 
him  somethmg,  but  I  would  not  sell  it  to  him,  because  it  is  not  the 
proper  thing  to  do.  It  is  a  wholesale  market."  But  the  market- 
master  testified:  "They  can  sell  to  anybody  they  care  to.  There  is 
no  i*estriction  at  all.  They  (the  farmers)  do  a  retail  business,  too. 
They  can  sell  retail  or  wholesale,  by  the  wagonload,  one  dozen  eggs, 
two  dozen  eggs,  or  a  coop  of  chickens — anything  they  please."  (See 
p.  407  of  the  record.) 

Tliere  can  be  no  doubt  that  a  great  injustice  is  done  the  consuming 
public  by  the  policy  of  the  farmers  in  discouraging  retail  trade,  and 
one  of  the  first  purposes  of  the  market  is  thereby  defeated. 

It  appears  from  the  hearings  that  the  produce  farmer  who  devotes 
his  time  exclusively,  or  nearly  so,  to  such  business  does  not  wish  to  do 
a  retail  business  in  most  instances.  It  is  only  the  farmer  who  pro- 
duces a  comparatively  small  quantity  that  sells  directly  to  the  con- 
sumer. The  bulk  of  such  food  products  reach  the  general  market 
through  wholesalers  and  commission  men.  It  is  the  belief  of  the 
committee  that  legislation  alone  can  not  affect  this  condition.  It 
seems  to  be  grounded  upon  a  settled  preference  of  the  producer  to 
save  time,  to  secure  known  market  prices  or  a  fair  estimate  on  market 
conditions  and  a  lack  of  desire  to  enter  into  relations  with  the  re- 
quired number  of  consiuners  necessary  to  dispose  of  their  products. 
The  agitation  designed  to  bring  the  producer  and  consiuner  into 
direct  communication  so  as  to  avoid  the  intervention  of  intermediary 
agencies  does  not  seem  to  have  accomplished  all  the  desired  purposes. 
The  constant  tendency  appeared  to  be  to  gravitate  back  to  the  system 
of  wholesaling  with  from  one  to  two  or  more  agencies  between  the 
producer  and  ultimate  consumer.  It  seems  to  be  a  matter  that  will 
continue  to  rest  in  the  decision  of  the  producer  and  the  consumer 
beyond  the  reach  of  legislation  alone. 

Fublic  opinion  is  the  only  means  by  which  the  change  can  be 
effected  in  all  probability.  The  charges  of  middlemen  and  their 
methods  of  doing  business  may  be  subjects  of  remedial  legislation 
with  resulting  benefit  but  the  voluntary  arrangements  by  which  a 

{)roducer  chooses  to  dispose  of  his  product  can  not  be  forbidden  by 
egislation.  The  only  remedy  is  a  Tbetter  way  as  a  substitute  which 
will  on  its  merits  be  adopted  by  the  producer  and  consumer  both. 
Publicity  by  associations  of  consumers  and  an  attempt  to  bring  the 
producer  and  the  great  body  of  the  consumers  together  may  be 
promoted  through  the  post  office,  motor  truck  delivery,  and  adver- 
tising. The  parcels  post  is  an  agency  which  admits  of  much  more 
general  use  for  this  purpose  than  at  present  employed.  The  com- 
mittee urges  upon  the  public  who  wish  to  dispense  with  the  great 
number  adding  to  their  charges  for  the  intervening  handling  to 
aTaU  themselves  of  this  opportunity.    This  rests  m  the  public 


Digitized  by 


Google 


4  HIGH  COST  OF  LIVING  IN  THE  DISTBICT  OF  COLUMBIA. 

initiative.  The  producer,  we  have  no  doubt,  would  sell  directly  to 
such  consumers  if  it  were  made  attractive  to  him.  He  will  not  m 
take  the  time  and  trouble  with  the  resulting  expense  of  searching 
out  and  meeting  the  wants  of  the  retail  consumer. 

We  reconmiend  to  the  Bureau  of  Markets  the  suggestions  of 
E.  A.  Calvin  in  publicity  and  listing  producers  and  purchasers  so 
as  to  enable  them  to  I'each  each  other  directly. 

This  plan  was  presented  by  E.  A.  Calvin,  and  can  best  be  shown 
in  his  own  words : 

I  would  like  to  sc?e  the  Bureau  of  Markets  establish  an  information  bureau 
to  gather  figures  from  all  parts  of  the  couutr>',  showing  what  the  farmers  are 
receiving  for  their  commodities.  I  would  publish  these  figures  in  an  intelligible 
form,  and  I  would  distribute  them  among  the  city  women's  clubs,  the  bbor 
unions,  and  the  farmers*  organizations  throughout  the  country.  If  they  would 
do  this,  the  people  themselves  would  settle  the  question  of  "  profiteering." 

DETERMINATION  OF  PRICES. 

Without  exception,  farmers  who  sell  produce  on  this  market, 
claim  the  law  of  supply  and  demand  as  the  determining  factor  in 
the  fixing  of  prices.  There  is  no  association  among  the  tanners  for 
price  fixmg.    That  much  seems  certain. 

"  The  price  is  fixed  by  the  market,"  said  one  farmer  before  the 
committee.  (See  p.  387  of  the  record.)  " If  I  go  in  there  Saturday 
morning  about  2  o'clock,  I  will  see  some  of  my  friends  there  and  I 
will  say,  'What  is  com  bringing  this  morning?'  They  might  say 
that  there  is  a  pretty  good  bulk  of  it  on  the  market  and  tney  aw 
offered  only  30  cents.  You  can  either  sell  at  30  cents,  at  the  price 
they  offer,  or  you  can  keep  it,  just  as  you  please.  It  is  the  saine 
way  with  everything  else.  There  is  no  obligation  attached  to  it  ib 
anv  way." 

£very  farmer  interviewed  by  agents  told  the  same  story.  Supply 
and  demand  is  the  one  feature  they  mention.    It  should  be  brought 
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and  Virginia,  state  that  because  of  the  shortage  of  labor  they  have 
been  forced  to  let  certain  fields  go  uncultivated,  thus  reducing  the 
total  output  of  their  farms.  Day  labor  is  paid  at  the  rate  of  $3.50 
to  $4  per  day ;  all  extra  labor  getting  $4.  (See  p.  388  of  the  record.) 
"  Labor  costs  have  more  than  doubled  on  my  farm  in  three  years," 
said  Dr.  Harvey  W.  Wiley  before  the  committee.  (See  p.  551  of  the 
record.) 

The  labor  conditions  indicated  on  the  hearings  are  such  as  must  be 
relieved  in  the  opinion  of  the  committee  by  a  change  in  general  in- 
dustrial and  labor  conditions.  A  considerable  part  of  what  has 
heretofore  been  farm  labor  has  been  attracted  by  nigher  pay^  fewer 
hours  and  supposedly  more  desirable  conditions  to  other  lines  of 
employment  Until  these  circumstances  relax  it  is  not  believed  any 
considerable  number  of  men  will  return  to  farm  work  unless  an 
aroused  public  opinion  impresses  upon  all  the  sovereign  necessity 
of  increasing  food  production.  The  very  large  demands  made  in  the 
domestic  and  foreign  markets  for  American  food  products  impera- 
tively suggest  an  increase  in  production  if  any  desired  relief  in  food 
cost  is  to  De  had.  Farmers  can  not  under  present  conditions  be  ex- 
pected to  contribute  more  to  production  or  lower  prices. 

farmers'  pROFrrs. 

One  of  the  farmers  who  appeared  before  the  committee,  Mr.  L.  D. 
Cassard,  stated  that  he  had  $25,000  invested  in  his  farm,  that  his 
gross  profits  last  year  were  about  $12,500,  or  50  per  cent,  that  he 
paid  out  in  wages  about  $5,500  during  the  year,  and  that  he  estimated 
his  net  profit  at  about  15  per  cent,  including  no  salary  deduction 
for  himself  in  his  operating  expenses. 

2.  Farmers'  Brokers. 

There  are  about  five  farmers'  brokers  operating  in  Washington. 
These  brokers  solicit/  accounts  with  shippers  throughout  the  country 
who  quote  prices  in  commodities.  The  broker  then  arranges  a  sale 
with  local  wholesale  dealers,  after  which  he  receives  a  commission 
from  the  original  shipper. 

I  am  supposed  to  be  a  broker,  said  Mr.  T.  C.  Howard,  before  the  committee 
tn  outUnIng  his  method  of  business.  I  go  to  Grolden  &  Co.  and  they  ask  me 
the  price  on  potatoes.  They  give  me  an  order,  and  I  execute  that  order  for 
Golden  &  Co.  and  wire  it  to  my  shippers.  The  order  will  be  confirmed  or 
not  confirmed,  and  I  confirm  it  to  Golden,  but  I  buy  nothing  and  sell  nothing 
on  my  own  account.  We  simply  execute  the  orders  given  by  the  wholesale 
dealers. 

One  of  these  brokers  who  testified  before  the  committee,  Mr.  F.  J. 
Davidson,  Jr.,  stated  that  he  had  no  capital  invested  in  his  busi- 
ness; that  his  main  expenses  were  for  telegrams  and  telephone  mes- 
sages and  office,  a  total  of  about  $4,000  during  the  past  year,  and 
that  his  net  profits  during  the  year  were  $6,100. 

These  broKers  have  connections  with  producers  and  wholesalers 
in  all  parts  of  the  United  States.  Senator  Capper,  interrogating 
one  of  the  brokers,  stated  the  case  as  follows : 

As  I  understand  it,  a  farmer  sells  his  potatoes  to  a  local  commission  man 
In  his  town;  then  the  commission  man  in  that  town  sells  to  a  wholesaler  In 
the  principal  distributing  center  of  that  State;  then  you   [the  broker]  buy 
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from  that  wholesaler;  that  is,  you  sell  for  him,  and  then  you  sell  to  a  whole- 
saler here  and  the  wholesaler  here  Sells  to  the  huckster,  and  the  huckster 
sells  to  the  Government  employee  or  the  citizen  here  in  the  city.  It  passes 
thhough  about  six  hands  and  they  all  take  a  slice  at  it 

3.  Produce  Commission  Merchants. 

The  business  of  the  produce  commission  merchants  of  Center 
Market  is  on  a  dual  basis — part  of  it  is  outright  purchase  from 
farmers  who  bring  their  produce  to  market  and  part  of  it  is  virtu- 
ally a  brokerage  business — selling  produce  shipped  by  farmers  who 
are  at  a  distance  from  Washington  on  a  10  per  cent  commission 
basis. 

The  testimony  of  the  commission  merchants  is  serviceable  chiefly 
as  affording  a  comparative  study  of  the  relation  between  their  capi- 
tal, their  volume  of  business,  and  their  net  profits.  A  representative 
commission  man  gave  the  conmiittee  this  statement,  giving  com- 
pactly the  growth  of  his  business  and  his  profits  in  the  past  few 
years : 


Year. 

Volume  of 
business. 

aro88 
profits. 

Expenses. 

$25,051.65 
26,304.44 
31,756.55 
58,981.95 
87,550.02 
45,756.85 

Net 
profits. 

1914 

.     1204,541.29 
220,766.89 
342,375.67 
628,499.12 

.    1,183,287.44 
600,045.46 

$33,763.04 
35,095.55 
46,667.67 
84,648.44 

115,925.42 
62,564.68 

$8,7U.39 
8,791.11 
14,911.02 

1915 

191ft 

1917 

^25,666.40 

1918 

«  28,376.40 
16,807.83 

1919* 

Year. 

Percent 

OfSTOSS 

profit  on 
gross  sales. 

Percent 

of  net 

profit  on 

gross  sales. 

Percent 
gross  sales. 

Percent 

of  net 

profit  on 

gross  sales. 

1914 

16J 

4iS 

1917 

i 

1916 

1918 

1910 

1919 

« 

1  Oat  of  the  net  earnings  for  1917  there  was  paid  $11,412.08  income  tax . 

>  Out  of  the  net  earnings  for  1918  there  was  paid  $13,549.33  income  tax. 

>  Six  months  ending  June  30. 

Some  of  the  commission  merchants  show  large  net  profits  in  rela- 
tion to  their  actual  invested  capital ;  others  show  a  surprisingly  small 
return.  For  instance,  William  G.  Carter,  president  of  Golden  &  Co., 
stated  that  his  firm  had  a  capitalization  of  $500,000  yet  its  net  profits 
for  1918  were  only  $23,349. 

The  commission  market  when  originally  established  was  within  a 
block  of  the  old  Pennsylvania  Railroad  Station,  and  therefore  in  a 
strategic  location,  so  far  as  getting  produce  shipped  by  railroad  was 
concerned.  Now,  of  course,  it  is  more  than  a  mile  from  the  freight 
yards,  and  this,  of  course,  involves  an  economic  waste  in  drayage 
charges  running  up  into  thousands  of  dollars  annually. 

The  handling  of  perishable  produce  naturally  has  a  speculative 
side,  and  improper  packing  and  bad  refrigeration  are  two  sources  of 
loss  for  which  the  consumer  foots  the  bill. 

Shippers'  and  growers'  associations,  such  as  the  Florida  Citrus 
Association,  are  developing  their  trade  with  the  local  commission 
men  rapidly-    Their  prices  are  generally  higher  than  those  offered  by 
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independent  brokers,  but  this  fact  is  offset  by  the  fact  that  they  have 
adopted  standards  of  quality,  guarantee  adequate  packing  by  the 
shippers,  and  undertake  to  adjust  any  claims  or  disputes  between 
the  commission  merchants  and  their  members.  A  number  of  the 
larger  commission  houses  here,  such  as  Golden  &  Co.,  have  agents 
working  on  a  commission  basis  in  various  producing  centers.  The 
conmiission  men  themselves  say  that  this  svstem  of  purchasing  is 
wasteful  and  uneconomic,  and  are  anxious  that  some  better  plan  of 
marketing  be  devised. 

4.  Wholesale  Grocers. 

The  testimony  of  the  wholesale  ^ocers  indicated  a  low  level  of  net 
profits  in  relation  to  the  capital  invested  and  the  gross  volume  of 
business  done.  B.  B.  Eamshaw  testified  that  with  gross  sales  of 
$1,116,995  in  1918,  he  made  a  net  profit  of  $20,676.  In  1915,  with 
gross  sales  of  $611,000,  his  net  profits  were  $10,165;  they  increased 
slightly  in  1916,  and  in  1917,  with  gross  sales  of  $789,321,  the  net 
profits  were  $28,567.  Mr.  Earnshaw  stated  to  the  committee  that 
his  lower  profits  in  1918  on  a  large  volume  of  business  i)robably  was 
due  to  regulation  of  the  Food  A&iinistration.  In  this  instance  1.85 
per  cent  on  the  gross  volume  of  sales  is  shown,  which  is  not  believed 
to  show  an  undue  profit. 

So  far  as  the  statistics  supplied  the  committee  are  concerned,  it  is 
difficult  to  trace  any  consistent  trend  of  increasing  net  profits  that 
would  apply  to  all  of  them.  The  Earnshaw  profits  were  considerably 
larger  in  1917  than  in  1918,  whereas  J.  E.  Baines,  wholesale  coffee 
merchant,  showed  nearly  a  30  per  cent  jump  in  profits  in  1918  over 
1917,  and  in  the  case  of  the  John  H.  Willrins  Co.,  its  net  profits 
showed  more  than  a  50  per  cent  jump  in  1918  over  1917.  It  should 
be  stated,  however,  that  the  net  profits  of  the  Wilkins  Co.  are  exceed- 
ingly low — with  a  capitalization  of  $200,000,  the  company  reported 
gross  sales  in  1917  of  $800,000,  and  net  profits  of  $8,000;  and  in  1918 
gross  sales  of  $1,500,000  and  net  profits  of  $13,000. 

The  coffee  wholesalers  attributed  the  present  high  price  of  coffee 
to  the  shortage  of  the  crop  and  manipulation  by  dealers  in  Brazil. 

5.  Meat  Packers. 

Bepresentatives  of  the  so-called  Big  Five  packing  companies 
responded  promptly  to  the  request  of  the  committee  for  information 
and  data  regarding  the  amount  of  business  done  and  profits  made  in 
Washington.    Each  element  of  cost  from  the  time  the  cattle  were 

Purchased  on  the  hoof  until  they  were  sold  to  the  retail  dealer  in 
Taehington  was  submitted  at  the  hearings.  These  representatives 
said  that  the  great  bulk  of  the  meat  supply  for  the  city  of  Wash- 
ington comes  from  their  western  packing  houses  and  is  disposed  of 
through  632  retail  dealers  here,  about  80  of  which  are  located  in 
Ceaiter  Market.  Armour  &  Co.'s  local  agent  stated  that  his  firm  did 
an  annual  business  of  from  $4,000,000  to  $5,000,000.  Swift  and  Co. 
transact  about  the  same  volume;  Wilson  &  Co.,  $3,000,000;  Morris  & 
Co.  between  $3,000,000  and  $4,000,000,  «nd  Cudahy  &  Co.  between 
$LOOO,000  and  $2,000,000. 

Meat  in  carload  lots  is  shipped  from  Chicago  and  other  western 
points  to  the  local  branch  houses  in  Washington  of  the  five  larger 
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packers.  The  local  manager  to  each  of  these  packing  houses  en- 
deavors to  sell  each  week's  shipment  before  the  end  of  that  week.  It 
is  the  policy  or  fixed  rule  of  each  firm  to  dispose  of  all  fresh  meats 
and  carry  over  nothing  from  one  week  to  the  next.  This  is  to  prevent 
an  accumulation  of  stocks  and  thereby  permit  the  consuming  public 
to  use  the  products  while  in  prime  condition. 

The  local  manager  for  Swift  &  Co.  stated  that  his  branch  house 
had  a  capacity  for  only  about  half  of  the  average  week's  demand. 
The  beef  arrives  in  Washington  from  seven  to  ten  days  after  the  ani- 
mals have  been  killed  at  the  slaughtering  houses  in  the  West.  Local 
retailers  have  no  facilities  for  holding  meat  in  cold  storage,  and, 
from  an  economic  standpoint,  they  should  dispose  of  it  in  from 
seven  to  eight  days  after  receiving  it.  Otherwise,  shrinkage  and 
deterioration  will  reduce  values.  In  actual  practice  the  period,  then, 
that  elapses  from  the  time  the  live  cattle  reach  the  stockyards 
until  the  meat  is  on  the  consumer's  table  in  Washington  is  on  an 
average  about  15  to  20  days. 

For  the  past  two  years  there  has  been  in  the  Wasliington  market 
a  growing  demand  for  the  very  best  grades  of  meat,  the  local  man- 
agers testify.  They  claim  great  difficulty  in  tiying  to  dispose  of 
the  cheaper  grades  of  meat  in  this  city. 

Wilson  &  Co.  submitted  a  statement  showing  the  cost  of  operation 
per  dollar  of  sales  in  Washington  from  January  to  July,  1919.  The 
figures  show  a  fluctuation  from  month  to  month,  being  $0.0404 
in  February  and  $0.0291  in  April. 

Swift  &  Co.  entered  in  the  records  a  statement  of  (»urrent  expenses 
at  the  Washington  branch  house  for  the  week  ending  July  26,  1919. 
The  volume  of  business  in  that  week  was  340,074  pounds  of  meat ; 
total  current  expenses  were  $2,116.67,  an  average  expense  of  63 
cents  per  hundredweight.  Pay-roll  and  extra-lalx>r  costs  represent 
a  little  more  than  one-half  of  the  total  current  expenses. 

Data  on  the  wholesale  meat  prices  in  Washington  as  com- 
pared with  three  other  cities  (New  York,  Philadelphia,  and  Chi- 
cago) from  1914  to  1918,  inclusive,  were  presented  in  tabular  form 
by  Swift  &  Co.  The  statement  showed  that  the  average  wholesale 
prices  received  in  Washington  by  this  firm  rose  from  jt»12.19  in 
1914  to  $18.41  in  1918,  an  imrease  of  47  per  cent  in  four  years. 
There  was  a  proportionate  increase  also  in  the  prices  i)aid  for  the 
live  animals  during  that  period.  In  1918  the  average  wholesale 
price  was  higher  in  Washington  than  in  any  other  of  the  cities 
for  which  figures  were  presented,  while  in  1916  the  prices  were  lower 
than  in  either  New  York  or  Philadelphia.  Swift  &  Co.'s  state- 
ment shows  that,  figuring  on  a  per  head  basis,  the  profits  at  the 
Washington  branch  house  for  the  five  weeks  ending  August  2,  1919, 
were  -j^  of  1  per  cent  of  the  total  proceeds. 

The  representatives  of  Wilson  &  Co.  and  Armour  &  Co.  presented 
statements  showing  their  profits  last  year.  The  other  packers'  rep- 
resentatives heard  testified  to  their  profits  based  on  both  the  prop- 
erty and  the  capital  investment  and  the  gross  volume  of  sales  or 
turnover  of  the  business.  Such  hearings  show  that  the  Food  Admin- 
istration limited  the  packers'  earnings  to  9  per  cent  on  invested 
capital  and  surplus  in  meat  food  lines.  The  last  year  in  meat  products 
the  packers  made  5.6  per  cent  on  capital  invested  and  1.6  per  cent 
on  the  turnover  on  an  average.     There  is  a  small  variation.     Morris 
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•&  Co.  show  they  made  about  1|  per  cent  on  their  gross  volume  of 
business  done,  or  the  turnover,  as  it  is  commonly  expressed.  Wilson 
&  Co.'s  representatives  stated  that  they  had  shown  substantial  losses 
in  Washington  up  to  July  5,  1919. 

The  so-called  Big  Five  packers  not  only  furnished  all  of  the  data 
requested  but  invited  the  committee  to  have  their  books  audited  by 
any  competent  expert  accountants. 

6.  Retail  Grocers  and  Meat  Dealers, 
retail  meat  dealers. 

Tlie  economic  operation  involved  in  retailing  meat  in  Center  Mar- 
ket is  so  simple  that  practically  the  entire  inquiry  as  to  their  busi- 
ness can  be  directed  along  two  lines : 

Whether  their  net  profits  are  disproportionate  to  the  amount  of 
capital  necessary  to  conduct  business;  and  whether  the  amount  of 
waste  per  carcass  of  beef,  or  in  whatever  other  unit  they  purchase 
fix)m  the  packers,  justifies  the  price  per  pound  they  charge  for  the 
best  cuts. 

The  testimony  was  specific  on  the  former  point,  but  contributed 
little  or  no  light  on  the  latter.  James  A.  Head  has  a  capitalization 
of  $12,000;  he  made  $8,000  in  net  profits  last  year,  not  including  a 
charge  of  $70  a  week  as  salary  for  himself.  V^illiam  F.  Miller,  not 
keeping  any  books,  did  not  know  what  capital  he  had  invested,  but 
niacle  |s,000  in  net  profits  in  five  months  last  year.  Lowe  Counsel- 
niann  started  in  business  eight  years  ago  with  $500  capital  and  made 
$5,670  in  net  profits  last  year. 

The  only  comparative  study  of  wholesale  and  retail  meat  prices 
given  to  the  committee — that  is,  a  study  showing  a  relation  between 
the  wholesale  and  retail  units,  was  given  by  a  retail  dealer,  W.  R. 
de  Graff enreid.    This  follows: 
HImlquarter  of  beel,  107  pounds  at  20  cents  i>er  pound $21.  40 

Porterhouse  and  sirloin.  35  iwunds  at  35  cents  per  pound ^  12.  25 

Top  of  round,  12^  pounds  at  45  cents  per  pound 5.63 

Bottom  round,  11  pound.s  at  3r>  cents  per  pound 3.85 

Rump  or  bouillon,  8  pounds  at  30  cents  per  pound 2.40 

Chuck  roast,  3^  pounds  at  28  cents  per  pound .98 

Sirloin  tip,  8  pounds  at  42  cents  per  pound 3.36 

Hamburg  steak,  3^  pounds  at  25  cents  per  pound .82 

Plank  steak,  1  pound  10  ounces  at  35c  per  pound .  59 

Flank  soup  meat,  4}  pounds  at  20  cents  per  pound .95 

Kidney,  1  pound  6  ounces $0.25 

Suet,  3  pounds  at  6  cents  per  pound .  18 

Bone,  14J  pounds  at  i-cent  per  pound .11 

Total,  106^  pounds,  gross 31.37 

Cost 21.  40 

Net  profit  9.97 

On  the  subject  of  wastage,  James  A.  Head  testified  (record,  p. 
381)  :  *Tjast  week  I  bought  a  loin  of  beef  and  brought  it  into  niy 
place  from  Armour  &  Co.  and  had  it  trimmed.  I  had  an  outside 
Dntcher  trim  it  and  an  outside  man  weigh  the  trimmings.  There 
were  8  pounds  off  that  loin,  that  I  get  18  cents  for  and  6  pounds 
tiiat  I  get  10  cents  a  pound  for.  The  loin  laid  down  on  the  bench 
teady  to  be  cut  stood  me  44i  cents  a  pound. 
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In  general,  the  retailers  confirmed  the  testimony  of  the  packers 
as  to  wholesale  prices.  Ketail  dealers  uniformly  stated  that  their 
prices  were  due  to  their  increased  overhead  expense,  to  the  fact  that 
the  public  is  insisting  on  getting  the  "best  cuts"  of  the  meat  and 
refusing  to  purchase  the  cheaper  cuts,  and  to  the  high  percentage 
of  waste  meat  in  every  carcass  or  side  of  beef  they  purchase. 

The  retail  meat  dealers  show  varying  profits  on  the  beef  handled. 
In  one  instance  the  capital  of  $12,000  earned  a  net  profit  of  66f  per 
cent.  In  another  a  business  started  eight  years  ago  with  $500  capital 
made  last  year  $5,670  in  net  profits.  This  dealer  has  no  special 
amount  of  capital  in  the  business ;  he  carries  a  bank  account  which  is 
all  invested  in  the  business.  He  buys  from  day  to  day  and  pays  his 
bills  weekly.  He  deducts  all  the  costs  of  help,  delivery  service,  and 
other  expenses  in  the  foregoing  profits.  The  per  cent  on  the  property 
investment  is  difficult  to  estimate  on  such  a  business.  It  would  be 
manifestly  unfair  to  compute  it  on  a  $500  basis,  but  it  appears  that 
such  a  retail  dealer  is  making  a  large  margin  of  profit  on  meat.  The 
only  suggestions  to  reduce  prices  made  by  such  witnesses  is  to  buy  the 
meat  cheaper  if  the  prices  of  help  and  other  expenses  remain  as  they 
now  are. 

It  would  seem  from  the  evidence  as  presented  to  us  in  the  hearings 
that  the  retail  meat  dealers  for  cutting,  handling,  and  delivering 
to  the  consumer  receive  a  greater  per  cent  profit  than  the  farmer, 
live-stock  raiser,  buyer,  railways,  commission  men,  and  cold  storage 
and  packer  combined. 

RETAIL   QROCF^S. 

There  are  1,167  retail  grocery  stores  in  Washington,  including  the 
three  groups  of  chain  stores — the  Old  Dutch  Market,  the  Sanitary 
Grocery  Co.,  and  the  Atlantic  &  Pacific  Tea  Co.  A  number  of  re- 
tailers were  examined  bjr  the  committee,  the  testimony  mainly  con- 
cerning itself  with  the  citation  of  specific  retail  prices.  This  testi- 
mony in  general  showed  that  retail  dealers  were  not  only  getting 
a  higher  absolute  price  for  their  goods  because  of  the  higher  level 
prevailing  through  all  the  processes  of  production  and  distribution, 
but  were  asking  and  getting  larger  margins  in  their  profits  because 
of  their  increased  overhead  expenses. 

The  chain  stores  are  assuming  increasing  importance  in  the  retail 
grocery  business  in  Washington,  the  Sanitaiy  Grocery  Co.  alone 
having  116  stores.  The  Sanitary  had  a  total  volimie  of  sales  of 
.  $5,034,451.25  m  1917,  and  a  net  profit  of  5.9  per  cent.  Tlie  other 
chain  stores  here  have  shown  steady  progress  m  the  past  10  years. 
Through  joint  purchasing  and  the  elimination  of  overhead  expense 
in  the  way  of  deliverjr,  etc.,  they  are  enabled  to  sell  considerably 
lower  than  their  individual  competitors. 

That  the  chain  stores  may  absorb  so  large  a  share  of  the  retail 
business  in  Washington  as  to  threaten  a  monopoly,  with  consequent 
dictation  of  prices,  was  a  fear  expressed  more  than  once  in  the  testi- 
mony. The  general  answer  to  questions  along  this  line  was  that  the 
vast  bulk  of  the  retail  grocery  trade  in  Washington  will  always  be 
based  upon  individual  service  and  the  delivery  system,  and  that  the 
chain  stores  already  are  nearing  the  peak  point  of  their  possible 
development. 


Digitized  by 


Google 


HIGH  COST  OF  UVIKQ  IK  THE  DISTRIOT  OF  CX)LUMBIA.  11 

So  far  as  the  mounting  cycle  of  overhead  expenses  among  retailers 
is  concerned,  the  testimony  made  it  clear  that  the  individual  con- 
sumer can  do  nothing  to  lessen  the  waste  which  the  present  system 
of  delivery  and  personal  service  involves.  If  the  housewife  goes 
to  the  store  and  takes  her  purchases  home  in  a  market  basket  she 
pays  the  same  price  as  the  housewife  who  has  a  man  call  at  her  door 
lor  her  morning  order  and  has  her  purchase  delivered  in  an  expensive 
automobile.  If  she  pays  cash  she  pays  the  same  price  as  the  housewife 
who  has  a  long-standing  charge  account,  and  owmg  to  the  psychology 
of  the  situation  is  not  likely  to  get  as  good  service  as  the  latter. 

There  is  no  way  of  lessening  the  waste,  there  is  no  incentive  to 
lessen  the  waste,  under  the  present  system.  The  retailers  themselves, 
in  their  testimony,  never  revealed  any  willingness  to  take  the  initia- 
tive in  making  service  a  charge  in  itself,  independent  of  the  goods 
which  were  sold.  Whether  this  is  because  of  the  extra  and  more 
scientific  bookkeeping  which  it  would  entail^  or  because  it  would 
result  in  a  closer  public  scrutinv  of  their  busmess  methods  and  the 
prices  they  charge,  it  is  impossible  to  sav.  The  retail  grocer  to-day 
18  in  B  position  of  antagonism  to  the  thrifty  housewife.  She  is  forced 
either  to  patronize  the  chain  stores  or  go  to  the  nearest  market  house 
if  she  is  actually  to  profit  by  her  willingness  to  relieve  the  retailer 
of  what  he  claims  to  be  one  of  the  major  elements  of  his  overhead 
expense  and  consequently  of  the  high  prices  he  is  forced  to  charge. 

Without  a  protracted  study,  there  is  no  way  of  standardizing  or 
tabulating  retail  prices  on  a  comparative  basis.  It  is  clear  that  the 
differential  between  wholesale  and  retail  prices  is  very  large  at  the 
present  time,  and  shows  no  evidence  of  decreasing.  Betail  prices 
frequently  are  200  to  300  per  cent  higher  than  the  wholesale ;  there 
has  been  no  check  until  recently  of  the  tendency  to  charge  all  "  that 
the  traffic  will  bear,"  and  the  psychology  of  the  public  similarly  has 
been  all  in  the  direction  of  accepting  sdmost  any  price  rather  than 
to  curtail  the  consumption  of  goods. 

Some  of  the  chief  difficulties  in  the  way  of  reaching  any  basis  for 
an  inquiry  about  profiteering  among  the  retailers  are : 

The  purchase  of  bulk  goods  in  fractional  parts  of  the  unit  of 
measurement. 

The  wide  variation  in  weights  of  loaves  of  bread  of  the  same  kind 
and  price. 

The  difficulty  in  making  comparison  of  the  prices  charged  by  mer- 
chants for  the  different  cuts  of  meat  on  account  of  handling  different 
grades. 

The  lack  of  standardization  of  food  containers. 

The  lack  of  markings  on  cold-storage  goods. 

Regarding  the  earnings  of  retailers,  all  of  the  testimony  showed 
that  they  were  making  an  excellent  return  on  their  capital  invested 
at  the  present  time,  when  the  high-price  levels  of  1918  are  being 
sustained,  and  the  volume  of  business  has  contracted  only  to  a  small 
extent. 

The  hearings  disclosed  there  are  1,167  retail  grocers  in  Washing- 
ton. These  retail  stores  serve  a  population  of  450,000  or  500,000 
people.  The  committee  desire  to  emphasize  the  necessity  for  the 
purchasing  consumer  to  obtain  prompt  service  when  marketing  to 
supply  his  wants.  The  number  of  such  grocers  can  not  well  be  regu- 
lated by  law.    'While  possibly  the  trade  has  more  dealers  than  are 
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product  as  nearly  perfect  as  it  is  possible  to  get.  Yet  when  Dr. 
Harvey  W.  Wiley  was  before  the  committe,  he  made  the  following 
statement  (see  p.  557  of  the  record) : 

It  was  an  open  fact  that  many  dealers  did  brinj?  into  the  city  large  quan- 
tities of  uninspected  millv  during  the  last  year  and  tried  to  undersell  and 
break  down  the  prices  which  the  fanners  were  getting  who  had  subjected 
themselves  to  this  rigid  Inspection  which  I  considered  extremely  unfair.  The 
health  officer  of  the  city  brought  a  suit  against  one  of  these  men.  On  some 
technical  point,  the  Judge  instructed  the  Jury  to  acquit  him.  So  he  was  not 
made  to  pay  any  penalty.  They  can  not  even  revolte  the  license  of  a  man 
who  brings  uninspected  milk  into  the  city,  but  you  can  revoke  the  license  of  a 
dairyman  who  does  not  obey  the  sanitary  law  and  the  laws  in  regard  to  test- 
ing his  cattle;  that  is,  the  present  law  is  more  lenient  to  the  distributor  here 
than  it  is  to  the  farmer  who  produces  the  milk. 

Mr.  Herman  E.  Gasch,  president  of  the  Bellevue  Dairy  Farms  Ck)., 
Hyattsville,  Md.,  testifying  before  the  committee  (see  p.  487  of  the 
record),  said: 

The  milk  situation  here  is  not  intelligently  dealt  with.  Milk  is  not  graded. 
I  can  only  hope  that  this  committee  will  see  the  force  of  tijat  point,  that  the  dty 
of  Washington  should  be  counted  among  other  cities  in  the  fortune  of  having 
a  law  that  would  require  so  very  important  a  food  product  as  milk  to  be  graded, 
In  order  to  show  what  you  are  getting. 

"  I  think  Wasliington  has  the  best  milk  supply  in  the  United 
States,"  said  Dr.  Wuey,  when  asked  how  the  supply  here  compared 
with  that  of  other  cities  (see  p.  558  of  the  record) . 

SOURCES  OF  SUPPLY. 

Washington's  milk  supply  comes  from  dairies  located  in  Maryland, 
Virginia,  and  a  few  in  West  Virginia.  Practically  all  of  the  Virginia 
and  West  Virginia  producers  ship  milk  directly  to  Washington. 
Prices  quoted  in  contracts  with  these  producers  are  f.  o.  b.  Washing- 
ton, the  producer  paying  the  freight,  which  averages  from  2^  cents 
to  3  cents  per  gallon  to  Washington  from  most  points  where  the 
shippers  are  located. 

Some  of  the  Washington  dealers  have  opened  receiving  stations 
for  dairy  products  in  Maryland.  This  was  done  because  it  was 
found  that  a  greater  supply  could  be  secured  if  the  producer  did 
not  have  the  expense  and  trouble  of  shipping  to  Washington.  At 
these  receiving  houses  the  milk  is  placed  in  iced  rooms  and  prepared 
for  shipment  to  this  city. 

As  representative  of  the  sources  of  supply,  the  following  figures 
of  George  M.  Oyster,  jr.,  may  be  quoted:  Has  contracts  with  298 
dairy  farmers,  of  whom  100  are  located  in  Virginia,  1  in  West  Vir- 
ginia, 1  in  Pennsylvania,  and  196  in  Maryland. 

COSTS  OF  PRODUCTION. 

Labor  costs  have  doubled  in  the  past  two  years,  as  well  as  all 
other  items  that  enter  into  production  costs,  according  to  producers. 
All  kinds  of  cans  and  machinery,  concentrated  foods,  and  supplies 
of  all  descriptions  have  advanced  in  orice,  said  Dr.  Wiley  before 
the  committee  (see  p.  552  of  the  record),  who  added: 

Cotton  seed  has  gone  up  about  3  per  cent.  I  have  bought  before  the  war, 
by  the  carload,  cotton  seed  for  $21  a  ton  and  paid  the  freight  on  it.  I^st 
October  I  paid  $52  a  ton  and  $6  freight.  To-day  it  is  quoted  at  $80  a  ton 
t  o.  b.  Richmond. 
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EARNINGS  OF  PRODUCERS. 

Dr.  Wiley  stated  that  he  had  $30,000  invested  in  his  dairy  estab- 
lishment, not  including  the  value  of  the  land,  and  that  his  profits  last 
year  were  $2,800. 

The  Bellevue  Dairy  Farms  Co.,  with  a  paid-up  capital  of  $40,000, 
had  net  earnings  last  year  of  $3,000. 

DETERMINATION  OF  WHOLESALE  PRICES. 

The  price  which  the  producer  receives  for  his  milk  is  determined 
largely  by  the  Maryland  and  Virginia  Milk  Producers'  Association. 
This  organization  is  composed  of  about  700  members,  all  of  whom 
are  milk  producers  living  in  Maryland  or  Virginia,  and  whose  milk 

Eroducts  and  establishments  have  passed  the  tests  required  by  the 
district  of  Columbia  Health  Department. 

Twice  each  vear,  in  September  and  April,  the  committee,  or  board 
of  directors  oi  the  association  hold  a  meeting,  at  which  they  deter- 
mine a  scale  of  prices  for  milk  products.  Discussing  this  price  fixing, 
the  secretary  of  the  association,  Mr.  Y.  E.  Booker,  jr.,  says  the  object 
is  to  determine  a  fair  price  for  milk.  The  producers  realize,  he  says, 
that  overcharging  is  imdesirable,  because  it  will  result  in  a  decrease 
in  consumption,  which,  from  the  standpoint  of  the  producer,  is  not 
to  be  desired.  In  seasons  when  the  milk  supply  is  not  sufficient  to 
supply  the  wants  of  the  city  the  association  undertakes  to  stimulate 
production. 

Prof.  I.  C.  Weld,  representing  George  M.  Oyster,  jr.,  stated  to  an 
investigator  of  the  committee  that  he  has  never  had  occasion  to  ques- 
tion the  fairness  of  prices  as  determined  by  the  association  of  milk 
dealers. 

Dr.  Harvey  W.  Wiley,  before  the  committee,  in  discussing  the 
methods  whereby  the  association,  of  which  he  is  a  member,  deter- 
mines milk  prices  (see  p.  492  of  the  record),  said: 

The  executive  committee  of  the  association  gets  together  two  or  three  times 
a  year,  whenever  there  is  to  be  a  change  in  prices,  and  they  figure  up  the 
cost  of  production.  Then  they  add  a  fair  margin  of  profit  to  the  cost  of  pro- 
duction, what  they  consider  a  fair  margin  of  profit.  Then  they  recommend  to 
the  members  that  they  abide  by  those  prices,  but  it  is  not  obligatory  on  anybody. 
For  instance,  I  get  a  higher  price  than  they  recommend  considerably.  If  a 
man  sells  at  a  lower  price  there  is  no  penalty  whatever. 

There  is  one  dairy  firm  in  Washington  which  endeavors  to  ignore 
the  Maryland- Virgmia  association.  This  concern,  the  Walker-Hill 
Dairy  Co.,  enters  into  individual  contracts  with  the  farmers  from 
whom  it  buys  milk,  but  a  standard  price  generally  prevails  at  any 
given  time.  In  the  middle  of  August,  1919,  this  company  was  paying 
dairy  farmers  28  and  29  cents  per  gallon  for  milk. 

CONTRACTS. 

George  M.  Oyster,  jr.,  probably  does  a  larger  business  with  milk 
producei's,  per  contract,  than  any  other  Washington  dealer.  These 
contracts  are  entered  into  twice  a  year  and  regulate  prices  for  the 
ensuing  six  months.    The  Bellevue  Farms  Dairy  Co.  also  sells  milk 
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[)er  contract.    When  before  the  committee  (see  p.  486  of  the  record) 
'r,  Gasch  was  questioned  and  answered  as  follows : 

Senator  Capper.  Yon  spoke  of  a  contract  being  made.  How  long  did  It  tie 
yoo  np  for? 

Mr.  Gasch.  As  I  remember  it,  it  was  up  to  the  1st  of  October. 

Senator  Capper.  When  was  it  made? 

Mr.  Gasch.  Throe  or  four  months  ago. 

Senator  Capper.  The  contract  specified  the  price? 

Mr.  Gasch.  Yes,  sir. 

Senator  Capper.  You  could  not  change  that  price  until  October? 

Mr.  Gasch.  No,  sir. 

Senator  Capper.  Regardless  of  what  the  price  might  be? 

Mr.  Gasch.  Absolutely,  sir.  We  make  a  business  contract,  and  we  are 
responsible  people. 

RETAIL  PRICES. 

Local  milk  dealers  determine  the  retail  price  that  shall  be  paid 
bv  the  consumers.  When  questioned  as  to  the  methods  employed 
the  dealers  all  say  that  they  add  to  the  base  cost  and  all  overhead 
costs  a  reasonable  profit. 

Dr.  Wiley,  when  before  the  committee,  made  the  following  state- 
ment (see  p.  552  of  the  record) : 

Whenever  we  (i.  e.  the  milk  producers)  get  a  higher  price  for  milk  the 
consumer  pays  just  double  what  we  get.  If  we  get  a  cent  a  gallon  more  the 
consumer  pays  2  cents  a  gaUon  more,  and  the  last  increase  that  our  members 
got,  of  2  cents  for  July  and  August,  they  immediately  put  1  cent  a  quart 
on  all  milk  they  sold,  just  doubed  the  price,  so  that  when  we  get  a  higher 
price  the  consumer  gets  a  proportionatey  high  price,  much  more  exaggerated 
than  our  own. 

8.  Distribution  of  Fish. 

washington  fish  market. 

The  Washington  fish  market,  located  at  the  foot  of  Eleventh 
Street,  is  the  port  of  entry  of  practically  all  fish  and  sea  foods  re- 
ceived in  the  District.  The  market  building  is  owned  by  District 
Sovemment  and  operated  by  it.  Storerooms  for  persons  or  concerns 
ealing  in  the  wholesale  and  retail  fish  business  are  maintained  and 
rented,  rentals  being  from  $45  to  $180  per  month.  A  market  master, 
who  is  appointed  under  the  bureau  of  weights,  measures,  and  markets 
of  the  District  government,  is  in  charge.  This  officer  keeps  a  record 
of  all  business  transacted  and  acts  in  a  general  supervisory  capacity, 
but  he  has  no  authority  over  sales  or  the  regulation  of  prices.  There 
are  about  15  or  20  wholesale  fish  dealers  who  have  their  places  of 
business  in  this  market  and  they  represent  about  aU  such  dealers  in 
Washington.  A  general  survey  of  the  conditions,  under  which  busi- 
ness is  transacted,  reveals  a  striking  similarity  in  methods  among  all 
of  the  wholesale  operators. 

BUSINESS   ARRANGEMENTS. 

By  arrangement  with  fish  producers  on  the  New  Jersey  coast,  on 
the  Capes,  at  points  along  Cnesapeake  Bay,  and  down  the  Potomac 
River,  most  firms  receive  consignments  of  fish  to  be  sold  either  on  a 
commission  basis  or  the  local  firm  buys  the  product  outright.  In 
nearly  every  instance  the  producers,  with  whom  they  deal,  are  persons 
or  firois  who  have  been  doing  business  with  them  for  a  number  of 
years,  with  whom  they  are  acquainted — if  not  personally,  at  least 
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in  an  intimate  business  way.  The  consi^ment  of  fish  will  arrive- 
either  by  railroad,  express,  or  by  the  morning  boat  of  the  Washing- 
ton &  Norfolk  Steamboat  Co.  If  by  the  former,  the  fish  will  be 
delivered  directly  to  the  firm's  place  of  business  in  the  market;  if 
by  the  steamboat  company,  it  is  necessary  for  the  firm  to  send  to  the 
wharf  for  the  ^oods.  The  fish  are  placed  on  sale  immediately  upon 
arrival  at  the  fish  market. 

Up  to  this  point  the  elements  of  cost  entering  into  the  transaction 
are  the  following:  First,  the  amount  of  money  the  producer  is  to- 
receive  for  the  fish.  This  remains,  in  cases  handled  on  a  com- 
mission basis,  an  unknown  quantity  until  the  sale  is  actually  con- 
summated. Second,  the  transportation  charge,  either  expressage  or 
for  steamboat  freipjht.  plus  transportation  to  the  market. 

When  the  sale  of  fish  begins  a  system  of  auctioneering  is  prac- 
ticed. The  commodity  is  bid  in  by  prospective  purchasers  and  is 
sold  to  the  highest  bidder.  "  The  supply  covems  the  price,"  testified 
K.  H.  White,  of  Evans  &  White,  before  the  committee.  (See  p.  389 
of  the  record.)  "  We  sell  practically  all  of  the  fish  at  auction.  The 
retail  dealers  come  down  there  at  the  wharf  and  at  the  different 
markets,  and  also  some  of  these  grocery  stores  sell  fish  too.  We 
put  up  a  certain  grade  of  fish  at  auction,  and  they  bid  as  far  as  they 
can  anord,  to  make  a  profit  on  it  for  themselves.  The  highest  bidder 
gets  the  fish." 

"  Everything  is  sold  at  auction,"  testified  the  market  master  of  the 
fish  wharf.  "  You  might  say  that  60  per  cent  of  the  fish  that  comes 
into  the  city  of  Washington  is  handled  by  the  hucksters;  that  is, 
different  people  who  have  wagons  and  take  them  out  through  dif- 
ferent sections  of  the  city  for  sale.  The  other  40  per  cent  is  handled 
by  the  restaurants  and  the  dealers  in  Center  Market  and  Louisiana 
Avenue  and  the  hotels.  Supply  determines  the  prices.  If  the  sup- 
ply is  good,  the  price  will  drop.  If  there  is  a  scarcity  of  fish,  the 
price  is  going  to  go  up." 

The  quantity  and  quality  of  fish  for  sale  on  the  wholesale  market 
on  any  given  day  is  the  determining  factor.  There  may  be  a  run  of 
several  days  during  which  the  fish  drag  in  the  river,  bay,  or  in  the 
ocean  is  very  small  and  when  that  is  the  case,  only  a  small  quantity 
of  fish  is  shipped.  This  tends  to  run  up  the  price  for  that  particular 
day.  When  the  market  is  well  supplied  by  the  producers,  prices 
are  forced  downward  because  of  the  extreme  perishability  of  the 
produce  and  the  necessity  of  disposing  every  day  of  the  total  amount 
on  hand.  Any  fish  carried  over  from  one  day  to  another  may  be 
counted  on  as  a  loss,  for  it  will  bring  only  a  fraction  of  what  it  would 
have  brought  on  the  day  it  was  received. 

Producers  of  fish  prefer  to  trade,  of  course,  with  the  commission 
merchant  who  succeeds  in  getting  the  highest  prices  possible.  When 
fish  is  carried  from  one  oay  to  another  and  sold,  consequently,  at 
a  lower  figure  the  producer  becomes  dissatisfied  with  the  commis- 
sion merchant  and  is  likely  to  place  his  goods  with  another. 

The  fish  having  been  sold,  in  the  case  of  commission  goods,  another 
element  of  cost  enters,  in  the  form  of  the  percentage  which  firms  de- 
duct as  their  share  of  the  profits.  This  percentage  is  10  per  cent. 
It  is  deducted  from  the  amount  received.  The  freight  or  express 
charges  and  truckage  charges  are  then  deducted  and  the  remainder 
is  transmitted  to  the  original  producer.  "  ^ 
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PURCHASERS. 

The  principal  purchasers  of  fish  at  the  daily  sales,  or  auctions,  held 
at  the  market  are  retail  storekeepers  and  hucksters.  They  represent 
the  final  link  in  the  chain  from  the  producer  to  the  consumer. 

A  statement  prepared  by  the  market  master  shows  that  while  the 
population  of  Washington  has  increased  150,000  since  1914,  the 
quantity  of  fish  sold  through  the  market  has  decreased  by  more  than 
725,000' pounds. 

9.  Coi/>  Storage. 

Placing  certain  food  products  in  cold  storage  during  the  most  pro- 
ductive  months,  and  disposing  of  them  when  fresh  products  are 
scarce,  is  not  food  hoaraing,  according  to  one  witness  before  tha 
committee. 

"  There  is  no  hoarding  of  eggs,"  said  Mr.  Herbert  C.  Marshall,  As^ 
sistant  Chief  of  the  Bureau  of  Markets,  Department  of  Agriculture, 
"  It  is  simply  an  accumulating  of  the  supply  for  next  winter's  con- 
sumption." He  added  that  there  were,  in  July,  something  like  seven 
and  a  half  million  cases  of  egg^  (30  dozen  to  the  case),  and  the  sup- 
ply will  perhaps  increase  slightly,  but  in  the  fall,  when  the  supplies 
of  fresh  eggs  diminish,  the  quantity  in  storage  will  steadily  decrease 
until  by  next  March  the  reports  will  show  none. 

N.  M.  Barrett,  formerly  with  the  Federal  Trade  Commission,  pre- 
sented data  gathered  by  the  State  Board  of  Agriculture  of  Illinois 
covering  four  staples,  giving  the  amount  in  cold  storage.  It  shows 
the  following  as  the  amount  in  the  Chicago  cold-storage  houses: 
Beef,  88,000,000  pounds;  pork,  70,517,000  pounds;  butter,  7,893,000 
pounds;  eggs,  1,280,000  pounds.. 

Local  cold  storage  is  practically  all  in  the  hands  of  the  Washing- 
ton Market  Co.  The  packers'  agencies  have  refrigerator  facilities 
sufficient  for  one  week^s  supply  of  meat.  The  Washington  Market 
Co.  is  capitalized  at  $1,000,000.  In  1918,  its  volume  of  business  was 
^25,541.91 ;  its  net  earnings,  $53,365.19. 

D.  M.  Faunce,  a  wholesale  fish  dealer,  stated  to  an  investigator  for 
the  committee  that  "  small  business  "  was  not  encouraged  by  the 
Market  Co.  and  that  it  was  very  difficult  to  secure  an  allotment  of 
small  space  in  its  storage  house. 

It  seems  proper  for  the  committee  to  state  that  cold-storage  ware- 
houses have  one  essential  public  service  in  prcvserving  what  otherwise 
would  waste.  During  the  plentiful  supply  season  in  poultry,  eggs, 
and  vegetables,  as  well  as  fruits  and  other  perishable  food  products, 
such  surplus  can  be  accumulated  and  kept  comparatively  fresh.  Th« 
purpose  of  such  cold-storage  warehouses  is  therefore,  in  the  first 
instance,  preservative  in  its  nature  and  adds  to  the  food  supply  by 
saving  a  part  of  the  season's  production.  Whether  cold-storage 
products  carried  over  to  a  scarcer  season  are  sold  at  reasonable 
prices  during  the  latter  season  is  a  matter  related  to  price-fixing^ 
imdertakings  and  a  part  of  that  problem.  Those  who  have  cold- 
storage  facilities  to  rent  to  those  desiring  that  service  are  clearly 
subject  to  regulation  by  law  in  charges.  The  Government,  however, 
90  far  has  not  undertaken  to  furnish  cold-storage  facilities.  This  still 
continues  a  part  of  private  enterprise.    It  is  clearly  necessary  to  the 
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retailer  who  handles  perishable  products.  He  must  either  furni-L 
it  himself  or  hire  it  from  others.  Those  who  ai*e  able  to  suiply 
themselves  with  adequate  cold-storage  facilities  have  an  advantii{»»' 
over  those  who  can  not. 

10.  Rents  and  Housing  Conditions. 
Statement. 

The  housing  and  rental  problem  in  the  District  of  C!olumbia  has 
for  more  than  a  year  and  a  half  been  recognized  as  extremely  m^e 
and  has  been  the  subject  of  extended  discussion  and  proposed  legis- 
lation in  both  houses  of  Congress,  as  well  as  newspaper  and  public 
comment. 

The  present  shortage  of  housing  facilities  is  not,  of  course,  pe- 
culiar to  this  community,  but  is  more  or  less  general  throughout  tl»e 
entire  coimtry,  especially  in  the  larger  cities,  notably  New  Yort 
where  vigorous  methods  were  adopted  by  the  municipal  authorities 
to  check  profiteering  in  rents. 

As  a  factor  in  the  cost  of  living,  the  item  of  rent  is  of  priman 
consideration,  in  many  families  being  greater  than  either  the  items 
of  food  or  clothing.  This  is  especially  true  of  the  so-called  '*war 
workers,"  largely  young  people  with  small  families,  who  have  come 
to  Washington  and  have  been  compelled  to  pay  exorbitant  rental 
charges,  in  some  instances  more  than  all  the  other  items  entering  into 
the  cost  of  living  combined. 

PREWAR    conditions. 

Housing  facilUies, — The  testimony  shows  that  prior  to  the  un- 
precedented and  rapid  increase  in  ix)pulation  in  the  District,  due  to 
the  influx  of  war  workere,  there  were  great  nmnbers  of  houses  and 
apartments  vacant,  and  owners  and  agents  were  forced  to  adverdse 
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Mrs.  Clara  Simonson  stated  (record,  p.  692)  that  the  Ashley  apart- 
ment house,  during  1913,  1914,  and  1915,  had  so  many  vacant  apart- 
ments that  "they  did  not  know  what  they  would  do  with  them." 
Sayinff  further,  "  I  can  almost  take  my  oath  that  for  10  months  we 
were  the  only  occupants  on    ""^  *    *    the  third  floor." 

Retwms  on  property. — Mr.  W.  H.  Barrett  testified  (record,  p.  873) 
that  the  Alonzo  Bliss  properties  in  1916  paid  4  per  cent  and  in  1917 
only  3i  per  cent. 

cfohn  T.  Meany,  of  Stone  &  Fairfax,  stated  (record,  p.  856)  that 
prewar  conditions  "  were  very  unsatisfactory  to  owners." 

There  is  other  testimony  of  similar  import  to  be  found  in  the 
record. 

PRESENT  CONDITIONS. 

Development  of  housing  scarcity. — ^The  housing  problem  in  the 
District  of  Columbia  did  not  become  acute  until  the  spring  of  1918, 
about  one  year  after  the  United  States  declared  war  on  Germany. 
Capt.  Peyser  testified  on  this  point  (record,  p.  801)  that  at  that 
period  the  District  Committee  of  the  House  of  Kepresentatives  insti- 
tuted an  investigation  of  the  subject,  which  resulted  in  the  adoption 
of  the  Saulsbury  resolution. 

William  P.  Richards,  assessor  for  the  District  of  Columbia,  whose 
office  has  the  assessing  of  all  real  and  personal  property  in  the  Dis- 
trict, said  (record,  p.  797)  that  the  market  values  of  real  estate  had 
advanced  but  slightly  since  1914  and  mostly  in  the  business  sections, 
that  the  advance  has  been  about  nine  million  or  an  assessed  value 
of  about  six  million,  making  about  3  per  cent  on  improvement  values. 

Tlie  increased  values  is  brought  about  by  increased  population,  and 
in  the  future  witness  believes  that  when  conditions  oecome  normal 
there  should  be  a  building  rate  of  ten  or  twelve  million  and  that 
the  building  rate  would  then  reflect  the  value  of  the  land  so  there 
would  be  an  increase  in  land  values. 

Ccmses. — The  shortage  in  housing  facilities  is  due  to  two  primarv 
causes,  (a)  the  great  increase  in  population  during  the  war,  and  (&) 
the  practical  cessation  of  building  operations. 

Effects. — ^This  has  led  to  verv  undesirable  and  congested  condi- 
tions in  housing.  Mr.  Edward  E.  Britton,  vice  president  of  the 
Tenants'  Protective  League,  testified  (record,  p.  685)  that  it  had 
caused  overcrowding  and  was  having  a  bad  effect  upon  the  health 
and  morals  of  the  people,  particularly  young  girl  war  workers.  He 
also  expressed  the  opinion  that  this  condition  was  operating  to  the 
detriment  of  eflSciency  in  the  Government  service. 

Mr.  Britton  also  stated  (record,  pp.  679-685)  that  he  had  received 
many  evidences  that  rents  here  had  advanced  far  beyond  those  in 
other  cities.  Miss  Mary  E.  Hanaughan  also  gave  testimony  on  this 
point  (record,  p.  700).  Similar  statements  were  made  by  Mr.  David 
L  McClelland  (record,  p.  721)  and  Mr.  A.  D.  Fairbain  (record, 
p.  743). 

Teftants  forced  to  buy. — One  of  the  first  developments  in  the  hous- 
ing scarcity  was  the  campaign  instituted  by  real  estate  owners  to 
force  tenants,  Government  clerks  and  others,  to  purchase  homes. 
"  Vacate  or  buv  "  was  the  slogan.  Many  cases  of  this  character  were 
cited  by  Mr.  iBritton  (record,  p.  684)  and  Capt.  Peyser  (record, 
p.  801)  as  coming  under  their  notice  in  their  respective  official  ca- 
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pacities.  Ex-Congressman  W.  J.  Purman  also  gave  testimony  to 
this  effect  (record,  p.  724).  This  situation  has  continued  increas- 
ingly throughout  the  war  and  is  to-day  a  large  factor  in  the  scarcity 
of  rental  property.  As  soon  as  dw^lings  become  vacant  they  are 
taken  off  of  the  rental  market  by  the  owners,  who  see  an  opportunity 
to  sell  at  the  "  peak  "  of  the  market.  This  was  disclosed  oy  investi- 
gation and  is  amply  evidenced  by  a  comparison  of  the  "  for  rent  '^ 
and  "  for  sale  "  columns  on  the  classified-advertising  pages  of  Wash- 
ington newspapers. 

SAULSBURY  RESOLUTION. 

The  Saulsbury  resolution  was  approved  May  31,  1918.  It  was 
designed  to  preserve  the  status  quo  of  rents  and  to  prevent  evictions 
and  threatened  evictions  in  order  to  increase  rents  or  compel  tenants 
to  purchase. 

That  it  has  served,  at  least,  some  of  these  purposes  and  has  enabled 
tenants  to  hold  their  homes  against  the  demands  of  landlords  and 
owners  is  amply  borne  out  by  the  testimony.  Capt.  Peyser  cited 
numerous  cases  of  this  character  (record,  p.  809),  and  stated  that  his 
organization  received  from  5,000  to  10,000  complaints,  in  over  3,200 
of  which  the  history  of  the  case  and  written  or  documentary  evidence 
was  obtained.  He  testified  that  his  office  defended  a  large  number 
of  eviction  cases  in  court,  and  in  almost  all  of  them  the  issues  were 
decided  in  favor  of  the  tenant  under  the  Saulsbury  resolution. 

Specific  instances  where  tenants  held  property  against  demands 
for  increased  rent  are  found  in  the  testimony  of  Dr.  J.  G.  Bulloch 
(record,  p.  677),  Edward  E.  Britton  (record,  p.  681),  Clara  B. 
Simonson  (record,  p.  691),  and  Helen  B.  Roy  (record,  p.  768). 

There  is  much  testimony,  however,  in  the  record  which  shows  that 
the  Saulsbury  resolution  did  not  check  profiteering  in  rents.  There 
being  no  provision  in  the  resolution  preventing  landlords  from  re- 
rentmg  dwellings  which,  for  any  reason  became  vacant,  at  an  ex- 
orbitant rate,  this  became  the  general  practice,  often  one  apartment 
in  a  building  renting  for  two  or  three  times  as  much  as  the  rental 
price  for  other  similar  quarters  in  the  same  building.  A  specific  case 
m  point  is  testified  to  by  Mr.  Percy  H.  Russell  with  reference  to  his 
apartment  house,  the  Newport.  liis  statement  (record,  p.  928)  is  as 
follows :  "  Well,  for  example,  one  apartment  rented  for  $26.  When 
the  tenant  vacated  I  fixed  it  up  and  rented  it  for  $75."  Mr.  Russell  at- 
tempted to  justify  this  action  on  the  ground  that  his  net  return  on  the 
apartment  house  was  less  than  2  per  cent,  but  the  admission  that  he 
rented  a  $26  apartment  for  $75  remains.  Other  testimony  along  this 
line  is  found  in  the  record  at  pages  746,  764,  769,  and  778,  as  well  as 
elsewhere. 

That  the  resolution  did  not  prevent  merciless  profiteering  in  the 
subrenting  of  both  furnished  and  unfurnished  rooms,  apartments, 
and  dwellings  is  apparent  from  a  glance  at  the  testimony,  and  is 
dealt  with  under  the  heading  of  "  Subrenting." 

Another  injustice  which  has  resulted  under  the  Saulsbury  resolu- 
tion is  that  in  many  instances  owners  of  property  who  desired  to 
occupy  the  same  and  who  were  equitably  entitled  to  possession  were 
forced  to  live  in  unsuitable  quarters  at  excessive  rentals,  while  the 
tenant  in  possession  of  their  property, held  the  same  at  a  moderate 
price,  and  in  some  instances  subrented  at  exorbitant  figures.    Testi- 
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mony  to  this  effect  will  be  found  on  pages  895,  723,  911,  922,  and  785 
of  the  record. 

Taken  altogether,  the  greater  weight  of  the  testimony  would  in- 
dicate that  the  Saulsbury  resolution  is  wholly  inadequate  to  meet  the 
rental  situation  in  the  District  of  Columbia,  and  that  some  other  and 
better  form  of  legislation  should  be  adopted. 

RENTAL    CONDITIONS. 

Rents  increased, — Rents  in  the  District  of  Columbia  have  advanced 
csonsiderably  since  1916  and  demands  for  further  increases  are  con- 
stantly being  made  upon  tenants  by  landlords.  Some  of  the  testi- 
mony upon  this  point  is  as  follows : 

Dr.  J.  G.  Bulloch  stated  (record  p.  677)  that  rents  in  the  Octavia 
apartment,  owned  by  Mrs.  Barrett,  were  advanced  16§  per  cent  for 
1918  over  1917,  and  that  a  further  advance  approximating  33  per 
cent  over  1917  was  demanded  for  this  (the  coming)  year. 

Mr.  E.  L.  Finch  testified  (record  p.  686)  that  rents  in  Copley 
Courts  were  advanced  12  per  cent  in  1918  over  1917;  that  he  agreed 
to  a  5  per  cent  increase  in  compromise,  and  that  for  the  coming  year 
has  been  asked  to  pay  40  per  cent  increase.  He  stated  that  the  in- 
creases applied  to  all  other  tenants  in  the  building. 

Mr.  Greorge  E.  Hosick  stated  (record  p.  755)  that  all  tenants  in 
the  Wood  apartment,  Lieberman  &  Hawn,  agents,  had  received 
notice  that  rents  would  be  advanced  55  per  cent  October  1, 1919.  This 
notice  was  in  writing  and  is  contained  in  the  record. 

Mr.  E.  E.  Britton  told  of  the  demand  made  upon  him  for  an  in* 
crease  of  30  per  cent  (record  p.  679)  by  Mr.  Van  Antwerp,  and  stated 
that  other  tenants  in  the  builaing  had  been  notified  of  a  like  advance 
in  rent  for  the  coming  year.  Many  other  cases  of  rent  incffeases  are 
cited  bv  Mr.  Britton  m  his  testimony. 

Mr.  R.  E.  Mehurin  submitted  a  written  statement  of  the  amount 
of  i-entals  to  be  charged  for  apartments  in  the  Truxton  (record  p. 
765)  which  he  received  from  the  owner,  Margaret  J.  Calvin,  on  June 
7,  1919.    The  increases  shown  are  from  53.3  per  cent  to  70  per  cent. 

Mr.  W.  Carson  Ryan,  jr.,  president  of  the  Federal  Employees' 
Union  No.  2,  cited  a  number  oi  cases  of  rent  increases  and  submitted 
docunientarv  evidence  in  support  of  his  testimony. 

Mrs.  L,  Sontag  stated  (record  p.  770)  that  rents  in  Copley  Court 
had  been  advanced  13  per  cent  in  19l8  over  1917  and  that  a  demand 
had  been  made  upon  her  to  pay  60  per  cent  increase  in  1919. 

Mr.  J.  H.  Wilson  submitted  (record  p.  772)  a  notice  from  Lieber- 
man &  Hawn,  agents  for  the  Mississippi  apartments,  stating  that  his 
rent  would  be  advanced  23  per  cent  upon  October  1,  1919.  Mr. 
Wilson  testified  that  he  had  paid  a  10  per  cent  increase  over  1917 
la^  year. 

j/W.  Collins  testified  (record  p.  790)  that  he  had  received  notice 
of  an  increase  of  40  per  cent  for  the  rent  of  his  apartment  in  the 
Rovalton. 

ilrs.  Roberta  Bradshaw  stated  (record  p.  784)  that  her  rent  had 
heen  advanced  15  per  cent  in  1918  and  this  year  a  demand  had  been 
cade  for  an  increase  of  16  per  cent.     Her  apartment  is  in  Pelham 
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Other  testimony  on  this  point  will  be  found  at  pages  720,  691,  694, 
757,  773,  776,  754,  741,  792,  and  928  of  the  record.  In  addition,  the 
testimony  of  Capt.  Julius  Peyser,  beginning  on  page  799  of  the 
record,  contains  reference  to  a  great  number  of  cases  of  rent  in- 
creases. 

One  of  the  most  extreme  cases  found  in  the  testimony  is  that  of 
the  Birmingham  apartment,  owned  by  Dr.  George  H.  P.  Cole,  testi- 
mony regarding  which  was  furnished  by  Mrs.  Rena  Smith  (record 
p.  778),  Mrs.  Carl  F.  Bond  (record  p.  780),  and  Mrs.  Helen  B.  Roy 
(record  p.  768).  A  fire  occurred  in  this  apartment  in  the  spring  of 
1919  and  the  tenants  were  induced  to  vacate  the  same  while  repairs 
were  made,  after  which  they  were  informed  that,  in  order  to  regain 
possession  of  their  apartments,  they  would  be  required  to  pay  an  in- 
crease of  100  per  cent  in  rent. 

Coercion  hy  landlords. — In  many  instances  tenants  have  been 
threatened  with  eviction  or  large  increases  in  rent  (the  inference 
being  that  such  threats  would  take  effect  when  the  Saulsbuiy  law 
ceased  to  be  operative)  if  they  did  not  comply  with  demands  made 
upon  them  by  owners  and  agents.  Notices  and  letters  in  writing, 
containing  such  threats,  were  submitted  bv  Mr.  George  E.  Hosick 
(record  p.  756),  Mr.  J.  H.  Wilson  (record  p.  772),  and  Mr.  J.  W. 
Collins  (record  p.  792).  Capt.  Peyser  also  cited  a  number  of  such 
cases  in  his  testimony  (record  pp.  804,  805-11),  as  did  also  Mr.  E.  E. 
Eritton  (record  p.  681). 

Repairs  not  irvade, — Notwithstanding  tliese  increases  in  rents,  the 
testimony  shows  that  landlords  have  in  almost  every  instance  failed 
or  refused  to  keep  the  property  in  repair  and  in  many  cases  tenants 
were  forced  to  go  to  the  expense  of  making  repairs  which  wei-e  ab- 
solutely Qecessary.  Some  of  the  witnesses  who  gave  testimony  on 
this  point  are:  David  I.  McClelland  (record  p.  720),  Dr.  J.  G.  Bul- 
loch (record  p.  678),  Mrs.  Clara  B.  Simonson  (record  p.  691), 
Eugene  E.  Gaadis  (record  p.  757),  and  Mr.  Samuel  Bride  (record  p. 
694).  Mr.  Bride's  testimony  is  in  part  as  follows:  "  So  finally  I  re- 
quested them  to  let  me  have  the  material  and  I  would  have  it  done 
myself.  I  did  not  get  the  material,  so  I  had  to  furnish  the  material 
and  do  the  work  myself." 

Mr.  J.  T.  Meany,  rental  agent  for  Stone  &  Fairfax,  testified 
(record  p.  855)  that  "quite  a  number"  of  their  apartment  houses 
and  dwellings  had  been  allowed  to  run  down  and  get  out  of  repair. 

Charges  denied  hy  landlords. — Denials  by  landlords  of  cliarges 
made  by  tenants  of  demands  for  increased  rent,  threats  of  eviction, 
failure  to  make  repairs,  etc.,  are  noted  in  a  great  many  cases.  Such 
testimonv  was  given  by  T.  W.  Buckey  (record  p.  795),  W.  E.  Rich- 
ardson (record  p.  862),  Mrs.  Margaret  Amberger  (record  p.  912), 
Dr.  J.  D.  Coblentz  (record  p.  898),  T.  F.  Schneider  (record  p.  915), 
M.  J.  Luchs  (record  p.  920). 

Mr.  Charles  S.  Shreve,  secretary  of  the  Real  Estate  Brokers'  Asso- 
ciation, admitted  (record  p.  880)  that  "some  profiteering"  had  been 
done  by  his  associates. 

Further  increases  proposed. — Almost  without  exception  the  agents 
and  owners  who  appeared  before  the  committee  testified  that  they 
intended  to  make  further  increases  in  their  rents  over  and  above 
the  1918  rates,  all  claiming  that  at  present  the  properties  were  not 
earning  adequate  returns  upon  the  investments. 
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Joseph  A.  Haden,  agent,  testified  (record  p.  884)  that  a  30  per 
c*ent  increase  over  1918  rates  would  be  justifiable.  The  agent  for 
Willard  Courts  and  Copley  Courts  testified  (record  p.  862)  that  30 
per  cent  increase  was  necessary  to  give  an  adeauate  return.  J.  E. 
I^owell,  of  the  F.  H.  Smith  Co.,  testified  (record  p.  910)  that  prop- 
erty which  his  firm  controlled  had  been  increased  in  rental  5  per 
cent  to  10  per  cent  for  1918  over  1917,  and  that  a  further  increase 
for  1919  of  25  per  cent  was  necessary.  Mr.  Hobbs,  testifying  for  the 
owner  of  Wardman  Courts  (record  p.  918)  stated  that  it  was  the 
intention  to  increase  their  rentals  15  per  cent  to  20  per  cent  over 
1918  rates. 

Dr.  Coblentz  stated  (record  p.  901)  that  he  intended  to  increase  his 
rental  prices  20  per  cent  to  25  per  cent  as  soon  as  possible.  Mr.  Allen 
E.  Walker,  owner  of  the  Parkwood,  testified  (record  p.  904)  that  he 
exj^ected  to  increase  his  rental  charges  by  50  per  cent  in  order  to 
secure  a  proper  return  on  the  value  of  his  property.  Mr.  Clark, 
owner  of  a  small  apartment  at  1724  T  Street  NW.,  stated  that  he 
intended  to  increase  nis  rents  35  per  cent  to  40  per  cent.  Other  agents 
and  owners  testified  that  increases  ranging  from  10  per  cent  to  30 
per  cent  would  be  justifiable. 

SUBRENTING. 

While  there  may  be  some  question  as  to  whether,  in  a  large  percent- 
age of  the  cases  heard  by  the  committee  involving  real-estate  owners 
and  agents,  profiteering  was  being  committed,  this  can  not  be  so  in 
the  case  of  subrentii^g.  The  record  abounds  with  testimony  on  this 
point  and  it  is  not  necessary  to  discuss  the  same  at  great  length  here. 
Capt.  Peyser  testified  regarding  subrenting  as  follows  (record  p, 
812): 

I  think  in  a  great  many  cases  tlie  tenant  is  overcharging  the  subtenants.  I 
had  reported  to  me  hundreds  of  cases  where  the  tenants  paid  a  nominal  sum 
for  the  apartment  and  rent  out  either  a  room  or  rooms  and  make  two  or  three 
hundred  per  cent  ♦  *  ♦.  Certain  people  have  rented  a  number  of  unfur- 
nislied  houses  and  apartments  throughout  the  city.  The  rooms  In  those  houses 
or  apartments  are  furnished  with  furniture  worth  but  a  few  dollars  and  they 
have  sublet  them  for  exorbitant  prices,  and  they  have  made  a  business  of  doing 
notlilng  else  but  that  line  of  work. 

]Mr.  W.  E.  Richardson  testified  (record  p.  869) :  "  We  have  found 
in  a  great  many  cases  of  subletting  that  the  prices  were  exorbitant. 
•  *  *.  In  one  apartment  which  rented  for  $40  they  are  charging 
$140  on  a  sublease." 

Mr.  J.  W.  Staggers  stated  (record  p.  707)  that  70  or  80  per  cent 
of  the  profiteering  was  done  in  subletting. 

Mr.  Edward  E.  Britton  cited  (record  p.  684-686)  a  number  of 
cases  of  profiteering  in  subrenting. 

Other  testimony  on  this  point  is  found  in  the  record  at  pages  870, 
,  871,  875,  879,  898,  810,  706,  723,  916,  and  911. 

Another  feature  with  regard  to  subrenting  is  that  landlords  often 
make  an  additional  charge  for  rent  to  a  tenant  for  the  privilege  of 
subletting  rooms.  This  was  testified  to  by  Dr.  J.  B.  Coblentz  (record 
p.  900),  Edward  E.  Britton  (record  p.  684)  and  W.  Carson  Ryan,  jr. 
(record  p.  765). 
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Persons  are  also  forced  to  buy  the  furnishings  of  an  apartment  at 
exorbitant  prices  in  order  to  obtain  a  place  to  live.    (Record  p.  868.) 

In  rooming  houses  as  many  as  six  girls  occupy  one  ix)om  and  pay 
large  prices  for  the  privilege  (Mary  E.  Henaughan;  record  p.  700; 
C  B.  Hemingway,  record  p.  751). 

Capt.  Pej^ser  said,  regarding  rooming  houses  (record  p.  811)  : 

There  were  cases  where  men  or  women  were  paying  $45  for  a  room  In  an 
apartment  where  the  whole  apartment  was  rented  In  normal  times  for  ^ 
That  was  an  everyday  occurrence.  The  files  that  I  had  in  the  War  Department 
contain  about  3,500  complaints  some  of  which  would  disclose  these  fiicts. 

ADEQUACY  OF  RENTAL  PKICES. 

Are  present  returns  adequate? — ^The  testimony  of  agents  and 
owners  of  rental  property  who  appeared  before  tKe  committee  was 
to  the  effect  that  the  present  rents  they  are  receiving  are  insufficient 
to  afford  an  adequate  return  upon  the  value  of  the  property.  Some 
owners  claimed  that  apartment  houses  testified  about  were  not  pay- 
ing operating  expenses,  and  in  practically  every  case  the  claim  was 
made  that  rental  property,  notwithstanding  such  increases  in  revenue 
as  had  been  obtained,  was  not  paying  as  much  as  7  per  cent. 

T.  Franklin  Schneider,  owner  of  the  Cairo  apartment,  stated 
{record,  p.  913)  that  although  his  net  returns  from  that  apartment 
for  the  year  1914  were  $6,947  and  for  1918  had  increased  to  $21,- 
091,41,  he  was  making  less  than  4  per  cent  on  the  value  of  the  same. 
His  statement  referred  to  the  five-year  period  1914  to  1918,  inclusive, 
and  it  is  presumed  that  his  return  for  1918  was  considerably  more 
than  4  per  cent.    He  did  not  furnish  any  detailed  infonnation. 

Practically  every  agent  and  owner  testifying  stated  that  the  in- 
creased cost  of  operation,  repairs,  fuel,  etc.,  made  further  increases  in 
rent  necessary,  and  in  a  few  instances  detailed  statements  of  expenses 
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to  increase  his  rents.  He  failed  to  state  what  ineunibranee  there  was 
upon  the  property,  but  it  is  fair  to  assume  that  the  $4,500  interest  is 
4>  per  cent  upon  a  loan  of  $75,000.  This  means,  of  course,  that  Mr. 
Duehay  has  only  $50,000  actually  invested  in  the  property,  and  that, 
after  paying  the  interest  on  the  loan,  his  actual  return  upon  his  in- 
vestment of  $50,000  was  $4,634.28,  or  more  than  9  per  cent,  for  the 
year  1918. 

A  similar  case  is  found  in  the  testimony  of  Mr.  x\lfred  Higbee 
(record,  p.  907)  concerning  Rutland  Courts.  Mr.  Higbee  did  not 
give  the  value  of  ^he  property,  but  stated  that  the  net  return  of 
$9,000  which  he  received  would  be  less  than  3  per  cent.  An  analysis 
of  the  figures  submitted  by  Mr.  Higbee  shows  that  he  had  included 
in  his  deductions  from  the  gross  return  an  item  of  $10,984.25  which  he 
had  paid  toward  the  reduction  of  the  loan  on  the  building,  as  well 
as  $12,300.19  interest  on  the  loan.  On  cross-examination  he  admitted 
that  the  amount  paid  on  the  principal  was  not  a  proper  deduction, 
but  failed  to  make  any  explanation  with  regard  to  the  interest  pay- 
ment. Adding  this  interest  payment  to  the  $9,000  which  Mr.  Hig- 
bee admitted  he  received  would  make  a  total  net  return  of  $22,951.90 
on  Rutland  Courts.  As  Mr.  Higbee  stated  that  $9,000  was  "less 
than  3  per  cent "  return,  and  that  is  the  only  basis  which  was  given, 
it  must  be  assumed  that  $22,951.90  was  as  much  as  7  per  cent  return 
on  this  apartment  house.  Mr.  Duehay  also  stated  tnat  it  was  his 
intention  to  increase  rents  at  least  10  per  cent. 

It  is  obvious  that  such  statements  as  those  above  referred  to  could 
not  be  made  in  good  faith.  The  figures  given  by  other  apartment 
house  owners  were  incomplete,  their  statements  consisting  for  the 
most  part  of  expenses  paid,  with  few  items  given,  although  each 
had  been  requested  to  furnish  detailed  and  itemized  statements. 
Testimony  with  reference  to  some  apartment  houses,  such  as  the 
Dresden  and  Wardman  Courts,  showed  that  adequate  returns  were 
being  realized,  but  on  the  whole  the  statements  of  apartment  house 
owners  with  reference  to  the  adequacy  of  returns  was  unsatisfactory  . 
and  does  not  carry  the  conviction  that  this  class  of  property  is  in 
crving  need  of  relief  in  the  form  of  increased  rentals. 

No  concrete  evidence  was  adduced  with  regard  to  returns  realized 
on  dwellings  or  business  property,  with  the  exception  of  the  testi- 
mony of  Mr.  M.  J.  Luchs,  giving  figures  as  to  the  building  at  1300 
F  Street  NW.  Owing  to  the  circumstances  under  which  this  prop- 
erty is  maintained  it  can  not  be  considered  as  representative  of  bnsi 
ness  property  generally  and  should  not  be  used  as  a  basis. 

coxsTRucnvT:  suggestions. 

Stifnmlation  of  building, — Various  suggestions  were  offered 
throughout  the  testimony,  many  to  the  effect  that  the  appointment 
of  a  rent  administrator  or  commission  would  be  highly  desirable. 
It  was  stated  that  building  should  be  stimulated  in  order  to  relieve 
the  congestion  and  in  order  to  encourage  construction  of  housing 
accommodations  it  was  suggested  by  Mr.  Bates  Warren  (record,  p. 
930)  that  the  Saulsbury  law  be  repealed  and  no  legislation  substi- 
tuted. Mr.  Warren  stated,  however,  that  if  any  legislation  was 
adopted,  a  rent  conmiission  would  be  preferable. 
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Several  witnesses  stated  that  the  prime  causes  for  the  lack  of 
building  operations  at  the  present  time  were  the  high  cost  of  mate- 
rials, uncertainty  as  to  what  legislation  regulating  rental  and  other 
property  would  be  adopted  and  the  increasing  difficulty  of  obtain- 
ing money  for  building  purposes  from  banks  and  trust  companies. 

A  suggestion  was  offered  by  Mr.  J.  E.  Powell  (record,  p.  909) 
that  property  owners  should  be  allowed  to  receive  a  net  return  of 
10  per  cent  on  rental  property,  this  to  cover  depreciation. 

Mr.  Percy  H.  Russell  (record,  p.  925)  stated  that  owners  should 
receive  7  per  cent  to  15  per  cent  net  return.  • 

Proposed  legislation, — Mr.  Bates  Warren  (record  p.  930)  testi- 
fied at  considerable  length  concerning  proposed  legislation,  stating 
that  property  owners  should  receive  from  7  per  cent  to  10  p)er  cent 
net,  depending  upon  the  class  of  property,  and  that  in  the  case 
of  furnished  dwellings  the  owner  should  receive  from  2  per  cent 
to  4  per  cent  per  month  upon  the  value  of  the  furnishings.  Mr. 
Warren  also  suggested  that  it  would  serve  to  stimulate  building  in 
the  District  of  Columbia  if  the  Government  would  lend  money  to 
builders,  and  that  this  was  preferable  to  the  Government  attempting 
to  build  apartment  houses  or  homes. 

11.  Prick  Fixixa 

Farmer,  retailer,  wholesaler — every  tradesman  examined  by  the 
committee — denied  any  knowledge  of  price  fixing. 

James. A.  Head,  a  retail  meat  dealer  of  Center  Market,  stated. 
"  There  is  no  understanding  as  to  price  among  the  retailers,"  and  it 
was  brought  out  in  subsequent  testimony  that  in  practice  there  was 
no  need  for  such  an  "  understanding,"  because  of  the  ease  with  which 
one  butcher  can  find  out  what  price  one  of  his  competitors  is  offering, 
and  regulating  his  own  accordingly.  The  simple  economic  operation 
involved  in  the  Center  Market  meat  business  makes  a  single  retail 
price  level  inevitable. 

Speaking  for  the  farmers,  John  F.  Rowland  stated  that  prices 
were  fixed  at  the  produce  commission  market  by  individual  barter 
and  by  the  normal  processes  of  supply  and  demand.  The  farmers 
have  no  a^eement  among  themselves  as  to  prices;  they  could  only 
control  prices  \yK  restricting  or  regulating  the  amount  of  produce 
brought  to  market  from  day  to  day,  and  there  is  no  testimony  or 
inference  that  the  farmers  engage  in  such  practices. 

The  produce  commission  merchants  made  specific  denial  of  price 
fixing.  They  insisted  that  supply  and  demand  fixed  the  price.  At 
2  o'clock  in  the  morning,  when  the  purchasing  from  farmers  opens, 
the  first  price  offered  is  that  of  the  previous  day,  but  in  a  short  time 
the  sellers  and  buyers  match  their  wits  against  each  other  in  gauging 
what  the  actual  supply  of  produce  offered  during  the  morning  will 
be,  and  a  new  basis  of  prices  is  found. 

At  no  place  in  the  testimony  was  there  any  definite  information 
as  to  price  fixing  furnished  from  any  source.  The  fluctuations  in 
prices  for  the  identical  commodity  in  different  stores — fluctuations 
not  explainable  either  by  striking  differences  in  the  character  of  the 
store's  patronage  or  its  location— would  indicate  that  there  is  no 
organized  price  fixing  in  the  retail  field. 
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12.  Causes  Explanatory  of  High  Prices. 

Ainoiiff  the  many  general  causes  explanatory  of  existing  high 
prices  advanced  before  the  committee  by  various  persons,  expansion 
of  the  currency,  scarcity  of  commodities  and  labor,  and  an  alleged 
defective  system  of  distribution  were  the  most  important  topics  dis- 
cussed. 

expansion  of  the  currency. 

A  comparative  study  of  wholesale  prices  in  the  United  States,  from 
the  beginning  of  the  Civil  War  up  to  the  present  time,  was  submitted 
by  Mr.  Herbert  C.  MarshaU,  assistant  chief  of  the  Bureau  of  Markets. 
Department  of  Agriculture.  This  study  shows  "how  a  degree  oi 
correspondence  can  be  traced  between  the  quantity  of  money  in  circu- 
lation and  the  movement  of  prices,"  and  it  was  further  pointed  out 
that  "  the  important  point  in  the  present  connection  is  not  so  much 
the  relation  of  prices  to  the  quantity  of  money,  but  the  fact  of  the 
depreciation  of  the  currency  of  the  world  and  the  resulting  effect 
that  the  general  average  of  prices  is  twice  as  high  as  when  me  war 
broke  out.  The  change  is  due  to  inflation  and  the  lowering  of  the 
value  of  the  money  of  the  world.  Wholesale  prices  having  risen 
greatl}^,  it  is  inevitable  that  retail  prices  should  rise." 

iVo  other  specialists  who  appeared  before  the  conmiittee  cited 
currency  expansion  as  one  of  the  general  causes  of  the  high  prices  of 
to-day.^  One  of  these.  Dr.  Royal  Meeker,  Commissioner  of  Labor 
Statistics  in  the  Department  oi  Labor,  stated  that  "  the  increase  in 
the  cost  of  living  is  most  largelj^  explainable  by  reason  of  the  phe- 
nomenal increase  in  the  circSating  medium."  Dr.  W.  E.  Mosher, 
who  is  in  charge  of  the  economic  and  employment  research  work  of 
the  Joint  Committee  on  Reclassification  of  Salaries  of  Federal  Em- 
ployees, stated  the  "  primary  cause  of  the  high  cost  of  living  to-day  " 
to  be  "  large  amount  of  paper  money  which  has  been  floated  since  the 
outbreak  of  the  war." 

Dr.  Harvey  W.  Wiley,  who  appeared  before  the  committee  in  con- 
nection with  its  inquiry  to  milk  production  and  costs,  submitted  also 
a  paper  dealini?  with  the  general  economic  phases  of  the  present 
living  costs.  "  Whenever  you  increase  the  volume  of  currency,"  he 
said,  "  you  cheapen  it.  I  have  data  here  to  show  exactly  the  weights 
of  the  high  cost  of  living,  due  to  various  causes."  The  paper  to  which 
he  referred  showed  that  "  the  cost  of  living  has  gone  up  107  per  cent 
since  1913.  Currenr*y  has  increased  71  per  cent.  *  *  *  The  in- 
flation of  the  currency,  depending  on  the  dollar,  is  05  per  cent,  and 
the  diminished  supply  and  increased  demand  (because  of  the  war), 
25  per  cent."  Actual  profiteering  is  responsible  for  5  per  cent  and 
''  our  extravagance "  for  the  remaining  5  per  cent,  according  to 
Dr.  WUey. 

SCAHCITY  OF  COMMODITIES  AND  LABOR. 

Dr.  Mosher,  who  cited  currency  inflation  as  the  primary  cause  of 
high  prices,  stated  that  "the  second  main  cause  is  the  scarcity  of 
materials  prevailing  throughout  the  world — a  scarcity  of  raw  ma- 
terials and  of  manufactured  materials,"  and  coupled  with  that  the 
scarcity  of  labor.  That  the  "stock  excuse"  of  the  profiteer  is 
increased  labor  cost,  and  that  "  for  many  commodities  labor  cost  is 
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nothing  like  as  great  as  it  is  made  to  appear,"  was  the  statement  of 
Dr.  W.  Carson  Ryan,  jr.,  president  of  Local  No.  2,  Federal  Em- 
ployees' Union. 

Reorganization  of  marketing  facilities  and  better  transportation 
accommodations  "between  the  ultimate  producer  and  the  ultimate 
consumer"  were  urged  by  Dr.  Meeker  and  Mr.  Walter  T.  Durand 
of  the  Federal  Trade  Commission.  "  Far  and  away  the  most  im- 
portant thin^  that  could  be  done  to  bring  down  the  prices  of  perish- 
able necessities  of  life  would  be  to  reform  our  distribution  system." 
said  Dr.  Meeker. 

The  number  of  middlemen  through  whose  hands  a  commodity 
passes — often  as  many  as  six,  each  of  whom  advances  the  price — was 
pointed  out  by  Senator  Capper  as  '"  one  reason  that  the  price  when 
it  comes  to  the  consumer  is  so  high  they  are  all  complaining.^ 

LOCAL  CAUSES. 

AVhile  these  general  causes  have  all  been  felt  just  as  keenly  in 
Washington  as  in  other  parts  of  the  country,  there  are  in  addition 
purely  local  causes  for  high  prices — causes  that  do  not  enter  into  the 
situation  elsewhere — according  to  many  persons  of  varying  opinion, 
who  were  heard  by  the  committee.  It  was  claimed  that  Washington 
ranks  as  the  fourth  most  expensive  city  in  the  country  in  its  food 
budget,  and  that  since  1913  there  has  been  an  increase  of  95  per  cent 
in  the  cost  of  food  here  and  practically  a  90  per  cent  increase  in  the 
cost  of  living. 
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13.  Constructive  Proposals, 
the  cooperative  systems. 

Constructive  programs  relating  to  the  lowering  of  present  price 
levels,  to  simplifying  and  standarizing  the  processes  of  distribution^ 
and  to  eliminating  the  practices  grouped  under  the  general  caption 
of  ''  Profiteering,"  were  offered  to  the  conmiittee  in  wide  range  and 
variety. 

First  aniong  these  constructive  ideas  was  that  of  developing  and 
strengthening  the  practice  or  system  of  cooperative  purchasing  by 
consumers.  This  was  advocated,  of  course,  on  the  ground  that  it 
furnished  a  direct  route  from  producer  to  consumer,  cutting  out  the 
intermediate  profits  of  middlemen.  Its  success  in  European  coun- 
tries was  cited,  particularly  in  England. 

Dr.  William  L.  Mosher,  in  charge  of  the  Economic  and  Employ- 
ment Research  Work  of  the  Joint  Commissions  on  Reclassification  of 
Salaries  stated  "  that  the  cost  of  living  has  been  greatly  reduced  in 
certain  European  countries  because  they  have  developed  the  ability 
to  buy  together  and  to  sell  together  on  a  cooperative  basis.  Coopera- 
tive societies  are  doing  millions  upon  millions  of  dollars'  worth  of 
business  in  these  foreign  countries."  He  called  attention  to  the  in- 
creasing interest  being  given  to  the  poss}t)ilities  of  cooperative  buy- 
ing by  trade-union  circles,  and  put  emphasis  upon  the  plan  of  the 
North  Dakota  farmers  to  market  their  products  through  the  Chicago 
trade  unions. 

Dr.  Royal  Meeker,  Chief  of  the  Bureau  of  Labor  Statistics,  ex- 

Kressed  similar  confidence  in  the  cooperative  movement,  but  said 
e  did  not  know  "  Whether  the  American  people  can  be  brought  to 
realize  the  importance  of  dong  things  cooperatively  instead  of  de- 
pending altogether  upon  private  enterprise  and  private  initiative  or 
so-called  enterprise." 

Similar  indorsement  of  cooperative  purchasing  was  given  by 
several  other  witnesses.  It  was  pointed  out  by  Dr.  W.  Carson  Ryan^ 
president  of  Local  No.  2  Federal  Employees'  Union  (record,  p.  43) 
that  the  cooperative  movement  in  the  District  of  Columbia  is  develop- 
ing under  a  certain  amount  of  difiiculty,  since  there  is  no  act  of 
Congress  which  permits  cooperative  societies  to  incorporate  in  the 
city. 

The  cooperative  idea  in  Washington  is  still  largely  in  the  forma- 
tive and  experimental  stage,  and  in  certain  cases,  owing  to  improper 
administration  or  failure  on  the  part  of  members  to  understand  the 
fundamental  idea  of  cooperation,  has  been  a  failure.  There  is  at 
present  a  Cooperative  Association  in  the  Interstate  Conmierce  Com- 
mission and  the  Railroad  Administration,  with  thre  hundred  fiftv  to 
four  hundred  members.  Perishable  goods  are  not  handled,  and  its 
operations  are  comparatively  small.  The  Bureau  of  Standards  of 
the  Initerior  Department,  the  Post  Office  Department,  and  various 
other  Government  Bureaus  are  working  at  the  cooperative  idea  in  a 
modest  way. 

In  a  suburb  of  the  city.  Park  View,  a  community  center  has  been 
organized  which  has  developed  community  buying  to  a  considerable 
degree. 
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Testimony  about  this  work  was  given  to  the  committee  by  Edward 
J.  Ward  (record,  p.  91),  special  community  organizing  of  the  Bureau 
of  Education.  It  has  been  in  operation  only  14  months.  As  an  in- 
stance of  the  saving  effected  by  the  cooperative  system,  Mr.  Ward 
cited  the  fact  that  oysters  were  selling  at  40  cents  a  quart  in  Park 
View  at  a  time  when  they  were  selling  everywhere  else  in  Washington 
at  80  cents  a  quart. 

The  Cooperative  Store  of  the  Post  Office  Department  has  more 
than  1,000  members,  and  is  supplied  with  fresh  goods  daily  by 
motor  trucks  which  come  directly  from  the  farms. 

Benjamin  C.  Marsh,  of  the  Farmers'  National  Council,  culled 
attention  to  the  bill  which  Senator  Capper  has  introduced  to  en- 
coui'age  cooperative  organization,  and  E.  A.  (^alvin,  representing 
tJie  Cotton  States  Official  Advisory  Marketing  Board,  stated  that 
coo]:)erative  buying,  plus  publicity,  would  solve  ^he  problem  of  the 
high  cost  of  living,  in  his  opinion. 

He  made  tliis  statement: 

I  believe  that  if  you  would  show  the  people  that  potatoes  are  brlngring  twice 
to  three  times  as  much  in  Washiiigt<m  as  the  farmer  is  gettlnj;,  that  this  would 
be  a  great  incentive  for  the  people  of  Washington  and  other  cities  to  form 
themselves  into  clubs,  cooperative  clubs,  to  buy  independently. 

There  was  no  testimony  offered  antagonistic  to  the  cooperative 
system.  There  were  a  number  of  casual  references  in  the  testimony 
before  tlie  committee  to  the  fact  that,  in  general  belief,  certain  in- 
fluences among  the  retailers,  wholesalers,  and  producers  had  worked 
in  conjunction  to  wreck  any  cooperative  movement  in  Washington 
whenever  it  threatened  to  become  formidable,  but  there  was  no 
definite  testimony  on  this  point. 

In  the  independent  investigation  conducted  by  the  committee  it 
was  pointed  out  by  observers  that  a  union  or  amalgamation  of  the 
cooperative  societies  now  in  existence  would  enable  them  to  effect 
still  greater  economies  in  purchasing,  and  to  develop  a  distribution 
system  which  would  eliminate  most  of  the  defects  of  the  cooperative 
plan  as  it  is  now  worked  out. 

REORGANIZATION  OF   MARKETING  SYSTEM. 

Without  making  any  detailed  study  of  the  present  marketing  sys- 
tem, or  making  any  concrete  proposals  as  to  its  reform,  Dr.  Ko^al 
Meeker  stated  through  the  conunittee  fhat  "one  of  the  most  mi- 
portant  things  that  could  be  done  to  bring  down  the  prices  of  the 
perishable  necessities  of  life  would  be  to  reform  our  distribution 
system.  By  that,  I  mean  take  care  of  transportation  facilities  be- 
tween the  ultimate  producer  and  the  ultimate  consumer.  Most  of 
the  wastes  of  perishable  foodstuffs  come  between  the  terminals  and 
the  ice  chests  of  the  ultimate  consumers.  We  have  no  adequate 
distribution  system." 

Walter  Y.  Durand,  of  Uie  Federal  Trade  Commission,  supported 
this  statement  by  saying  that  "  very  great  reductions  in  the  cost  of 
living  could  be  found  through  a  reorganization  of  our  marketing 
system  in  order  to  do  away  with  unnecessary  costs." 

Dr.  Meeker  also  stated  that  some  form  of  legislative  control  of 
such  combinations  as  the  packers,  or  of  retail  and  wholesale  mer- 
chants, was  necessary. 
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STABILIZING   THE   PRICE  LEVEL. 

Entirely  outside  of  the  immediate  problem  in  the  District  of 
Columbia,  Dr.  Royal  Meeker  stated  Ihat  the  first  important  action 
to  be  taken  in  relation  to  the  cost  of  living  is  to  stabilize  the  price 
level.  He  added  that  it  was  his  opinion  that  a  general  falling  price 
level  would  cause  economic  disturbance,  and  that  it  would  be  a 
wiser  policy  to  maintain  prices  at  their  present  point. 

PROPER   REFRIOERATION    SERXaCE  FOR   SMALL  PACKER. 

Durin^g  the  discussion  of  the  meat  trade,  the  packers  reiterated 
their  argument  that  they  are  not  making  undue  profits  in  relation 
to  the  gross  volume  of  business  which  they  handle,  but  insisted  that 
they  had  perfected  an  organization  which  brought  meat  to  the  con- 
sumer's table  cheaper  in  relation  to  service  rendered  than  any  other 
organization  which  could  be  devised.  They  pointed  to  their  aN'erage 
of  meat  prices  at  their  Washington  markets  as  conclusive  evidence 
that  they  were  not  profiteering. 

While'  the  Big  Five  packers  stated  that  they  neither  tried  to  sup- 
press competition  from  smaller  packers  nor  would  be  able  to  suppress 
It  if  they  tried,  the  testimony  of  E.  O.  TVTiitfield,  of  tke  Old  Dutch 
Market  Co.,  of  Washington,  which  slaughters  a  portion  of  the  meats 
it  retails  at  its  own  abattoir  in  Frederick,  Md.,  took  exception  with 
them  on  this  point.    Mr.  Whitfield  stated : 

If  the  indei)endent  packer  could  get  proper  freight  service  in  refrigerator 
cars  from  the  railroads,  you  would  not  have  to  be  worried  about  competition 
in  the  meat  business,  because  the  smaller  packers  would  grow  and  flourish,  if 
they  got  that  kind  of  service.  They  can  not  get  it  by  any  system  of  part  own- 
ership by  the  packers  and  part  ownership  by  the  railroads.  They  can  get  it 
only  by  having  the  big  packers  get  out  of  the  railroad  business. 

It  is  proper  to  state  in  connection  with  the  testimony  of  E.  O. 
Whitfield  that  the  railways  of  the  country  do  not  own  or  furnish 
lefrigerator  cai-s  for  freight  service  to  the  packers,  either  large  or 
small.  Such  cars  are  built  and  owned  by  the  packers  themselves, 
and  are  transported  by  the  railroad  companies  on  equal  terms  to 
all  the  packers  so  owning  them.  The  only  way  to  furnish  refrig- 
erator-car service  to  the  small  packer,  unable  to  ow^n  them  for  him- 
self, is  for  the  Government  or  some  State  agencv  to  build  and  furnish 
them,  either  to  the  packer  direct  or  to  the  railroad  company,  to  be 
furnished  as  other  freight  cars.  The  railways  have  declined  to  go 
into  that  line  of  car  service.  The  hearings  show  it  was  developed 
and  used  for  fresh-meat  marketing  by  the  so-called  Big  Five  packers. 
Any  advantage  growing  out  of  tne  use  of  refrigerator  cars  is  that 
incident  to  the  ownership  of  that  class  of  property.  No  special  ad- 
vantages or  rates  ai*e  given  any  of  the  packers  by  the  railways  in 
carrying  such  cars.  Anyone  who  owns  them  obtains  service  from  the 
railways  under  the  Interstate  Commerce  Commission's  regulations. 

MUNICIPAL  ABATTOIRS. 

The  suggestion  of  having  municipal  slaughterhouses  was  advanced 
several  tiines  in  the  course  of  the  hearings.  Mr.  Whitfield  testified 
in  opposition  to  the  idea,  saying  it  could  never  compete  witt  a  prop- 
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erly  managed  private  enterprise,  and  Mr.  Counselman,  one  of  the 
retail  meat  dealers  of  Center  Market,  said  that  there  was  such  a  small 
supply  of  cattle  for  slaughterhouses  in  the  vicinity  of  Washington 
that  a  municipal  abattoir  would  have  practically  no  influence  on  the 
price  of  meats  here. 

Senator  Capper  asked  one  of  the  Center  Market  dealers  if  any 
economic  disadvantage  would  result  if  the  number  of  retailers  in  the 
market  were  cut  75  per  cent,  so  as  to  pool  overhead  expenses  and  the 
costs  of  delivery,  etc.  The  witness  gave  no  direct  answer,  saying 
that  the  market  was  "  so  busy  that  you  had  to  have  people  there  to 
serve  the  customers." 

PROPER   BOOKKEEPING.  ' 

Another  important  proposal,  advanced  by  Dr.  W.  E.  Mosher,  re- 
lated to  improved  bookkeeping  by  retailers.  He  said  that  "  an  inves- 
tigation of  profiteering  is  primarily  a  proposition  for  expert  account- 
ants. But  there  are  many  firms  which  you  can  not  satisfactorily 
investigate  because  of  their  poor  methods  of  bookkeeping.  The 
Federal  Trade  Commission  has  for  some  time  past  been  carrying  on 
a  propaganda,  the  aim  of  which  is  to  have  a  proper  cost-accounting 
system  introduced  among  the  business  men  oi  the  country." 
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